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ERHAPS you have noticed that the expected de- 
P velopments of the month of July are eagerly 
awaited by the entire industry, for they mean much 

in our campaign for better merchandise. 


Regarding the wage conference, we feel confident that 
the older heads in both the Brotherhood and the Potters’ 
Association will see the folly of a prolonged “ shut- 
down,” and that cooperation toward better conditions 
will result. 


Of course, we are all interested in the tariff question, 
and, although we have all seen the revised version of 
the Fordney plan, we must profess that we are still try- 
ing to figure out “ What is American Valuation? ” 


Summer is here and we are glad to see it, for we still 
believe that the buying season will take a sudden spurt 
this month, and that it won’t be long before the market 
is in full swing. 


Perhaps it will be encouraging to note that Chicago 
reports the arrival of the vanguard of the great army 
of Western buyers and feels confident that business is 
“improving fast.” 


Every man who goes out and talks optimistically, 
spreading good cheer among his customers, will do his 
“bit ” toward helping business to return to normal. 


MO 


INE out of ten people who tell you business 1s 
N “poor” do so because they wear out the seats 

of their trousers instead of the soles of their 
shoes. 


The man who gets out and looks for business generally 
finds it in plenty if he looks long enough. We speak 


from experience. 


Help things along by giving your merchandise addi- 
tional advertising; it gives your salesmen confidence and 
makes sales far quicker. 


Entirely too much stress is laid on the public’s attitude 
Special sales show that when the public sees 
Motto, “ Give them 


on buying. 
real value it is quick to appreciate. 
what they want.” 


Washington seems to be of the opinion that before 
the tariff bill is passed by the Senate there will be con- 
siderable oration pro and con. Knowing the Senate, we 
are inclined to agree. 


Action favorable to the entire industry would follow 
the adoption of the label plan by the Potters’ Association. 
May we offer the suggestion? 

Youth, originality and good publicity have established 
for the gift shop trade considerably more business than 
is enjoyed by some kindred industries. If one is pro- 
gressive he forges ahead; if not, he ends up in the ditch. 
Take the straight road, and just around the turn you will 


find PROSPERITY. 
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New Members for Association 

At a meeting of the Board of Management of the Pot- 
tery, Glass & Brass Salesmen’s Association held last 
Thursday in the offices of the Crockery Board of Trade, 
18th Street and Fifth Avenue, New York, ten new mem- 
bers were elected. 

Vice-President E. W. Hammond, presiding at the 
meeting reported for the Outing Committee that all 
was in readiness for the big day, June oth, and that the 
affair bids well to become one of the most successful in 
the history of the organization. 

The membership drive so far this year has resulted in 
151 new members, bringing the organization total up to 
1,200. 

A. S. Baker still leads the contest with 19 members, 
Charles A. Postley is second with 16, and L. D. Seixas 
third with 12 members. 

Those elected to membership in the association last 
Thursday were: Maurice S. Upright, with L. Lane Co., 
New York; Bernard L. Lewis, with L. D. Block & Co., 
New York; Irving Romer, with L. D. Block & Co., New 
York; Edward L. Imke, with John Wanamaker, New 
York; Stanley Barth, with L. Barth & Son, New York; 
Irving Lustig, with L. Barth & Son, New York; Sylvester 
M. Benz, with L. Barth & Son, New York; Austin C. 
Imke, with John Wanamaker, New York; Fred Bris- 
wanger, with Gill Bros. Co., and Sol. Polacsck, with 
National P. P. Co. 


Tariff Goes to House 

The Permanent Tariff Bill has gone to the House of 
Representatives for action. Indications point to some 
debate over its present form and schedules, but it is gen- 
erally conceded that the real fight against its adoption will 
take place in the Senate. 

Close observers of the proceedings are of the opinion 
that the House will pass it with few changes, but that the 
Senate will send it back for an almost complete revision 
of schedules. 

Many importers feel that in its present form it will 
throttle their trade down to almost nothing, while others 
say that it will not materially injure their business on 
standard lines. All, however, are convinced that the 
Fordney American valuation plan holds a concealed 
srkickes 


Pottery Gets Government Order 

The Iroquois China Company, of Syracuse, N. Y., will 
have its full force of 300 employes at work July 12, 
after the customary shutdown of two weeks, having re- 
ceived large orders for china for hospitals under the 
federal public health service, and other commitments 
which assure a return to normal business. Walter B. 
Kerr, president, made the announcement yesterday. 

The company had been running full time up to a few 
weeks ago when a slackening of orders caused the lay- 
off of about 100 persons and putting some others on 
part time. During the two weeks’ shutdown kilns will 


be repaired. All employes who were laid off and all 
others who have been on part time will go back to work 
when the vacation is over. 


All Ready for the Outing 


‘ 


Everything and everybody is “all set” for the annual 
outing of the Pottery, Glass and Brass Salesmen’s Asso- 
ciation, which will be held Saturday at Duer’s Grove, 
College Point, Long Island. 

The completion of final preparations made by the gen- 
eral outing committee yesterday indicate that the event 
will prove to be a winner from all standpoints provided 
the weather man does his part. 

Those who have not yet purchased tickets will do well 
to get in touch with the committee at once in order that 
there will be accommodations for all. 

The special cars will leave from the Queensboro 
Bridge, Second Avenue and Fifty-ninth Street, at 10.30 
a. m., and those unable to make this connection can make 
the trip either by boat or the regular trolleys. 

The athletic events and the prizes for each follow: 


Onet HunpreED YARD DasH 


First—Thermos set. 
Second—Smoker’s mahogany stand. 
Fat Man’s Race 
First—Boudoir doll lamp. 
Second—Cut glass water set. 
Runninc Hicu JUMP 
First—Cut glass center vase. 
Second—Book racks. 
Runninc Broap JUMP 
First—Cut glass ice tub. 
Second—Pie plate with metal frame. 
RELAY RACE 
Winning Team—Decorated blue teapot, decorated 
brown teapot, silver-plate ash tray, glass ash tray with 
silver-plated rim. 
THREE-LEGGED RACE 
First Team—Decorated blue vase, matt green pottery 
vase. 
Second Team—Crystal vase, orange vase and stand. 
Quarter-MILE SwIM 
First Prize—Punch bowl and foot. 
Second Prize—Cigarette box. 
BoWLING ON THE GREEN 
First—Otto luncheon kit. 
Second—Cuff links and studs. 
Gotr BaLtL DrivinG CONTEST 
First—Loving cup. 
Second—Gold-decorated glass candy box. 
CoNSOLATION ONE HuNpRED YARD RACE 
First—Cut glass nappie. 
Second—Decorated green and gold candy jar. 
TICKET-SELLING CONTEST 
First—Five-dollar gold piece. 
Second—Smoker’s stand. — 
Third—Fancy workbasket. 
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Seventeen 


Cut Glass Manufacturers Hold Important Meeting 


Action Started to Put Label Guaranteeing Finest Quality Into Use—Blank Manufacturers 
Announce Reduction in Prices 


turers, which numbers among its membership 

many of the representative factories in the busi- 
ness, held in New York last Thursday, at the Hotel Im- 
perial, what is without doubt one of the most important 
meetings in the history of the organization. 

The manufacturers have long realized the necessity of 
doing something toward putting cut glass on a plane of 
quality and artistic merit, and the wheels were set in 
motion looking toward the early adoption of a label which 
will guarantee the finest quality of lead potash blanks, 
execution of patterns and finish. 

This label has been under consideration by the associa- 
tion for the past two years, and final action for its adop- 
tion is one of the greatest strides forward yet accom- 
plished by cut glass manufacturers in this country. 

This will mean protection for the buyer and the pur- 
chaser as well, for each piece bearing the label must also 
carry an acid etched stamp. The cut glass of any manu- 
facturer making use of the label is to be passed upon by 
an inspector regularly appointed by the Association, 
whose duty it will be to see that all cut glass which bears 
the label must measure up fully to the standard set. The 
designs for both the label and stamp were submitted and 
approved at the meeting. 

The following articles of agreement in connection with 
the use of the label were adopted at the meeting: 

“The accompanying Articles of Agreement are now 
offered for the consideration of such members of the 
National Association of Cut Glass Manufacturers who 
are willing and desirous of availing themselves of the 
opportunity, privilege and power to further the interests 
of the business and profession of Cut Glass as a means 
of bringing members closer together, to elevate the char- 
acter of the goods from a mere commodity to a work of 
art and exclusiveness, a pride to the producer and a com- 
plete satisfaction to the critic and connoisseur. 

“1. The National Association of Cut Glass Manufac- 
turers shall appoint a Board of Managers consisting of 
five members selected from the officers of the said Asso- 
ciation, to include the President, Secretary and Treasurer 
at a salary of (?), provided such officers have subscribed 
to those articles, otherwise any subscriber is eligible. 

“2. Also an Inspector at a salary of (?). 

3. Subscribers must agree to use (or attach) Stamp 
(or Seal) only on blanks guaranteed by manufacturers 
to be best lead and potash metal and approved by not less 
than a majority of the Board of Managers. 

“4. Every article must be finished as follows (Clause 
in Fry’s and Libbey’s Contract modified or revised if 
necessary): A majority of the Board of Managers shall 
decide and determine if rule has been completely com- 
plied with. 


‘| SHE National Association of Cut Glass Manufac- 


ce 


“5. Subscriber must agree to submit to an inspection 
by the Official Inspector at any time. 

“6. In the event that the Board of Managers has 
condemned any article or articles, and same has resulted 
in an extra and additional expense, subscriber must agree 
to reimburse customer and also the Association. This 
charge, however, may be refunded at the discretion of 
a majority of the Board of Managers. 

“7. All articles condemned must be recalled by 
subscriber and finished according to requirements of 
Article 4. 

“8. A recurrence of violation of rules 4, 5, 6 and 7, 
after due notice and a refusal to comply with these rules, 
subjects subscriber to the penalty of forfeiture of the 
use of the Stamp or Seal and a fine of 50 per cent of sell- 
ne price of each and every item condemned. 

“9. Charge for the use of the Stamp or Seal shall be 
fixed either by a flat price for each Stamp (or according 
to value upon which it is used). 

“10. The following was proposed and adopted in ad- 
dition to the above at the Executive Committee meeting 
in Philadelphia April 25, 1921: 
standing in the National Association of Cut Glass Manu- 
facturers on July I, 1921, in accordance with Article 
No. 8 of new By-Laws, shall be eligible to Charter 
Membership. 

“tz. Original subscribers shall be known as Charter 
Members. New Members shall pay an entrance or in- 
itiation minimum fee of $100, and such additional as the 
Board of Managers may determine. 

“12. Only Members subscribing to the articles cover- 
ing use of Label shall have vote on any question or sub- 
ject matter relating to the Label. This refers especially 
to the election of the Board of Managers. 

“13. The Board of Managers shall elect a Treasurer, 
who shall have charge of the funds created by the use of 
the Seal and initiation fee of new members covered by 
Article No. 11. <A bond sufficient to cover this fund 
shall be furnished at all times, expense to be charged to 
the fund. 

“14. An Advertising Committee to be elected and 
under the supervision of the Board of Managers, to place 
before the general public the matter of the Seal in the 
most effective manner, with explanation, etc., of the 
benefits pertaining thereto. 

“15. Each article with Acid Seal must have Label 
attached also.” 

President G. William Sell, of the Krantz & Sell Co., 
who presided at the meeting, appointed Chas. H. Taylor 
and Thomas Skinner to constitute the Board of Mana- 
gers, together with the president, Raymond H. Fender, 
Secretary, and Thos. P. Strittmater, Treasurer. 

(Continued on page 23) 
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GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


the American Flint Glassworkers’ Union the text 

of wage scale revisions desired on the part of the 
manufacturers. On the other hand, the propositions of 
the workers will not be placed before the Glass Associa- 
tion before July 13, or during the convention of the 
“flints,” which will then be in session at Sandusky. It 
has been many years since the exchange of “‘ideas”’ has 
been so belated as is the case this year. It has been inti- 
mated that the workers desire the present scale of wages 
to be continued, but the manufacturers point out that this 
is impossible. It has also been said that any revision 
downward in the wage scale would be immediately re- 
flected in the selling lists. 


(Gi manufacturers have forwarded officials of 


Imported blown glassware is making its appearance in 
this market, and at a laid down Pittsburgh cost below 
what the same item could be purchased in the local dis- 
trict. Buyers this week said that they did not know 
whether or not sufficient volume of this ware was being 
received in the United States to reflect upon domestic 
production, but the point was made that Bohemian glass 
was on the market. 


The tank glass factories are operating on very good 
schedules, according to reports current here, while the 
pot plants are working only on current orders. It is 
also said that the market on tank stocks are much lower 
than the January quotations, while the pot glass lists are 
still considered on a former basis. 


Many glass plants in this immediate district which sus- 
pended operations July 2 will not resume until sufficient 
business has been accumulated to justify more steady 
work. The scheme of working shops one week or a fort- 
night and then closing them until another flock of orders 
has been assembled does not appeal to the manufactur- 
ers. The plan of the future is, so it is now outlined, 
will be to operate for a month at least, and then if suffi- 
cient business is not in hand to continue work for another 
month, plants will be closed. 


J. H. Harris, manager of the china and glass depart- 
ment of the Kauffman Department Stores, Inc., showed 
an increase in his June sales over that of June, 1920. 
This in view of the fact that other department stores 
featured big special sales before the Kauffman sale com- 
menced. Staple glassware was in heaviest demand, and 
Mr. Harris is being congratulated upon the showing his 
department made. 


“We'll be out of the old home and into the new very 
soon,” observed Secretary John Kunzler of the Glass 
Association as he continued at work packing old records 
to be removed from the Conestoga Building to the House 
Building. Tuesday was moving day, and in a day or 
so, the headquarters of the manufacturers will be in shape 
to receive visitors. The new headquarters are slightly 
larger than the space formerly used in the Conestoga 
Building. 


Iced tea sets, lemonade sets, sherbets and sundaes are 
popular items with the retail trade, so buyers report. The 
popular priced offerings are in heaviest request. 


Salesmen who have returned to their offices from their 
late trips report a better inquiry for merchandise than 
they experienced during their spring trips. The state- 
ment has also been made that there seems to be a ten- 
dency on the part of buyers to order only immediate re- 
quirements, although some fall business is being specified. 


The one outstanding feature of the trade here this 
week was the evidence on the part of buyers that a break 
in the market may come any time, hence the caution in 
anticipating future requirements. The buyers are watch- 
ing the results of the pottery and glassworkers’ conven- 
tions to be followed by wage conferences. 


“Judging from reports we have received from the 
glass factories in our district,” said Harry W. Smith, 
resident manager for the R. & H. Chemical Co., with 
offices in the Fulton Building, “ manufacturers are play- 
ing a waiting game. It seems to us that they are on the 
fence until after the forthcoming wage conference. Just 


now operating costs are of course high, and the main 


interest of the manufacturers now centres in a wage re- 
duction in line with other lines of merchandise.” 


J. S. Buckman, formerly with the William Hengerer 
Co., of Buffalo, N. Y., is now merchandise manager for 
the Kaufman & Baer Department Store, succeeding J. H. 
Garrity, deceased. 


An exceptionally heavy demand for beer bottles is be- 
ing experienced by bottle shops in this district. No one 
ventures a reason for the new business in this line. 


Manufacturers of bottles for toilet preparations in this 
district report an increased demand for this line of ware. 
This would indicate that all such plants are more active 
now than during the early part of the year. 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


tery plant in this district suspended operations 

for from ten days to an indefinite period. It may 
be said in all candor that this suspension is the first of 
the character local plants have experienced in many 
years. Not since before the late war have the pottery 
plants closed during the summer. For some years be- 
fore the war, however, the idle period was from one to 
two weeks, rarely longer. The situation in the pottery 
industry today, however, is quite different than that ex- 
perienced in previous years at this season. General 
improvements will be made to all plants, some of these 
programs being more extensive than others. 


| sy plant Saturday last, practically every pot- 


While the cancellations of orders is admittedly on the 
decline, there is a tendency on the part of some buyers 
during the last few weeks to instruct manufacturers to 
hold up orders for a later shipping date. Should there 
be a rush of fall buying, as there always is, the orders 
which have been re-dated will very likely be included in 
the crush. 


There is a strong tendency evidenced by some buyers 
of dinnerware to secure dinnerware stocks for special 
sales. In fact, it has been very noticeable this year that 
special sales in department stores are featured in the 
main by offerings in the housefurnishing departments, 
and dinnerware is a big leader. Reports of from 2,000 
to 3,000 or more “sets” being sold in a few days of 
a special May or June sale speaks well for the pulling 
power for domestic dinnerware. 


M. L. Linder, of the Dohrman Commercial Co., 
stopped here for a day en route home from a European 
trip. He was a guest at the Elks Club. It was his first 
visit here this season. 


Judging from reports received by local sales managers, 
the Pacific Coast department stores and jobbing inter- 
ests are doing a good business. Shipments of dinner- 
ware from the local districts to the western states and 
to the coast are holding up well, although some other 
parts of the country are experiencing a slump. At present, 
the western states are well stocked up with East Liver- 
pool merchandise. 


The W. S. George Pottery Co., of East Palestine, is 


on the inactive list for a fortnight or longer. This is 
the first time this season this shop has been idle. 


For the first time in history the East Liverpool dis- 


MMM 
TERSE NEWS OF 
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POOL DISTRICT. 


PITTSBURGH AND 
EAST LIVERPOOL 
OFFICE 
215 WEST 6th ST. 
EAST LIVERPOOL, OHIO 


trict is minus a modeler, and manufacturers who may 
plan new items or a new shape for 1922 now have to 
seek other markets for their designs. Frank Lockett, 
who controlled the modeling business here, is now with 
the Empire China Co., of Burbank, Calif., and the shop 
he vacated is idle. 


The Owen China Co., of Minerva, O., which has been 
operating for some months on a half-time schedule, has 
suspended operations for a fortnight. 


Officials of the National Brotherhood of Operative 
Potters have failed to announce up to this time just how 
many “resolutions” will be brought to the attention of 
the annual convention which will convene in Atlantic 
City, July 7. It is generally admitted, however, that at 
least 100 or more “ resolutions” will be “ accepted ” or 
“rejected.” In view of the fact that the pottery manu- 
facturers still have 37 of their own “propositions ” to 
present to the annual wage conference, in addition to 
considering the propositions which the Brotherhood con- 
vention will have its executive board present to the Labor 
Committee of the manufacturers, it is conceded now that 
the forthcoming wage conference will be an extended 
one, to say the least. There is no denying the fact that 
the pottery manufacturers as a whole are very much in- 
terested in revising the present wage scale and working 
rules. 


W. L. Smith, Jr., and William C. Lynch, both of Tay- 
lor, Smith & Taylor Pottery Co., are both very active in 
the arrangement of the dedicatory exercises of the new 
Masonic Temple at Chester, W. Va., July 9. The dedica- 
tory exercises will be an event of the afternoon, preceded 
by a parade, and following a banquet at 6 o’clock. The 
Master degree will be exemplified during the evening. 


Machinery is now being installed in the new one kiln 
plant of the Ward China Co., at Toronto, O., midway 
between here and Steubenville. Local interests are back 
of the business. “ Teas’? and a few other small items 
will be featured by the new concern. 


The plant of the Hopewell China Corporation, Hope- 
well, Va., which has been operating to capacity all the 
Spring, closed down for the customary July 4th vacation 
and will resume operations in full on July tr. The con- 
cern has been favored with a particularly large volume 
of decorated business which necessitated the construction 
of an additional decorating kiln which will be built 
immediately. 
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Bags Extraordinary 

AGS to the right of us, bags to the left of us. It 
B would seem that the heavens have been raining 

bags. In numbers and variety they may be found 
at the delightfully attractive salesroom, 225 Fifth Avenue, 
from the factory of N. S. Day, Springfield, Mass. No 
Colonial Dame of ’76 could boast of a reticule better 
hand-made or of more artistic design than is being shown 
by the above manufacturer. Perhaps one of the most 
striking, useful and seasonable of the assortment is made 
of Madagascar natural straw, decorated with felt fruits 
or flowers in bright colors, red, yellow or other colors 
having green leaves as an additional ornamentation. 
These flowers, fruits and leaves form a border and are 
appliqued on the body of the bag with the long embroid- 


ery stitch so much in vogue this season. This bag is 
most beautifully lined with excellent quality sateen in 
different colors. Yellow is perhaps the most suitable, 
contrasting somewhat with the natural tone of the straw. 
The handle of this bag is very unique, being made of 
large black beads very strongly strung and firmly fas- 
tened to the sides of the bag. There are many different 
styles in all the newest shapes and designs, comprising 
this unusual assortment, beads and black patent leather 
being a conspicuous trimming. The most salable feature 
in their make-up is not alone the note of the originality 
employed, but the perfection of the hand work, well 
sewed linings and firmness of construction. Among the 
vast collection of Gift Shop Specialties shown by the 
above concern are dolls, fans, baskets, lamp shades and 
many exquisite small articles for seasonable tokens. 


Eosin—L’art Du Feu 

In the field of unusual pottery there is nothing of 
greater interest than the Eosin Ceramic Art from the 
potteries of Zsolnay. This art originated in France, when 
a simple potter discovered the process and coloring. The 
process is held a secret by the institution, and is sup- 
ported by the government to perpetuate its artistic stan- 
dards. Examples of this extraordinary pottery of pre- 
war fame are at the salesrooms of Dorothy Faye, Inc., 
in the Gift and Art section of the Bush Terminal Build- 
ing, 130 West 42nd Street, who has brought to the United 
States approximately 3,000 pieces, the first of its kind in 
this country. The artistic merit of the ware lies not only 
in the fact that each piece is modelled by some of the 
foremost artists in Europe, but in its metallic and artistic 
coloring which is called in French, L’art du feu; (the art 
of the fire), because its coloring is not applied by the 
paint brush, but by melting in the kiln of various metallic 
compositions containing gold, silver, platinum or copper 
which were previously applied in the form of powder. 


Florentine Jewelry 

The very name Florentine bespeaks beauty, art and 
elegance. Italian workmanship has stood the test of the 
most exacting critics for centuries. There has been so 
much demand this season for bright and varied color 
that anything embodying a note of Oriental splendor is 
welcomed with enthusiasm, Some of the most artistic 
examples of Florentine jewelry are to be seen at the 
Butterworth & Co., 225 Fifth Avenue showrooms. Many 
necklaces, earrings, bar pins, pendants and hat pins show 
the striking feature rose design. Some of the necklaces 
are black links with odd pendants decorated with the 
little bright roses in pink and red, others are green or 
blue links with the same tiny rose decoration. Then 
there are chains made of ribbon with small pulley slides 
embodying these delightful roses, also having peculiar 
designed pendants. Some of the high backed combs 
which are among this collection of Florentine Jewelry 
show a combination of roses and rhinestones. All the 
rose decorations are in wreaths or clusters, in bas relief 
against the jet or dark color backgrounds. 
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News Net 
| T will indeed be disappointing news to the outingites 


to know that it will be impossible for “ Marc” 

Lester, the popular publisher of Pottery, Glass, 
Housefurnishings and Toys, Toronto, who has a host 
of warm friends in the trade here, to attend the outing 
on Saturday. He is in the throes of a printers’ strike, 
and finds it necessary to be on the job constantly. The 
regret will not all be on the side of his friends here, how- 
ever, for, quoting from his letter to Mr. Demarest, he 
says: “Tell old pal Ira Clarke, Ernie Wade and all 
others how it is and how much I regret my inability to 
be on deck with you all. It was something I had looked 
forward to, and it is a sad thing to think I cannot go. | 
am going to be very grateful to you for explaining to 
one and all the reason for my absence.” 


Chas. E. Weidemann, with the Quaker City Cut Glass 
Co., left on Tuesday for a five weeks’ trip through the 
middle West in the interest of the concern. His first 
stop was Cleveland. 


C. Nick Muessig, in charge of the East Liverpool office 
of B. F. Drakenfeld & Co., is in New York on his usual 
two weeks’ visit to consult with the concern. He expects 
to take advantage while in town of the opportunity of 
attending the “ Salesmen’s”’ outing on Saturday. 


Louis Cruveilher, with B. Gunthel, American repre- 
sentative for the Val St. Lambert glassware line, who 
has been at the factory in Belgium for several weeks, is 
expected aboard the “ Savoie,” scheduled to arrive about 
the twelfth. Alfred B. Gunthel, acting head of the con- 
cern, has booked passage on the “ Lapland,” sailing on 
July 16th, also for the purpose of spending a few weeks 
at the factory. 


Andrew J. Cunningham, associated with Jas. P. Gor- 
don, in the management of the Gordon Glass Co., is now 
at the concern’s cutting shop in Newark, N. J., superin- 
tending the preparation of their new sample line to be 
displayed at the Hotel McAlpin from July 15th to August 
15th. 


Maurice A. Smith, vice president, and Donald Smith, 
assistant secretary of the McKee Glass Co., Jeannette, 
Pa., were week-end visitors in New York, dropping in 
for a chat with Thos. G. Jones, the concern’s New York 
representative, while here. 


John Postley returned on Saturday from his initial 
trip through the middle west with the Chas. A. Postley 
lines of housefurnishing goods. He opened a number 
of new accounts and found business better than he had 
anticipated. 


Frederick Skelton, the well-known manufacturer’s rep- 
resentative, and his family are rusticating at his bungalow 
at Bar Beach, L. I. He expects to spend two weeks rest- 
ing up before taking up the reins of business again. 


The well known furnace builder of Jeanette, Pa., 
Harry Matthews, surprised Thos. G. Jones and other of 
his friends in town last Saturday when he appeared upon 
the scene with his bride. The wedding had taken place 
on Wednesday at Jeanette and the honeymoon is being 
spent at Atlantic City. Mr. Matthews, of course, could 
not miss the Dempsey-Carpentier bout when so near, so 
ran over for the day. Asa result of a bet on the fight 
with his brother “ Bill,” he says the latter will have to 
roll a peanut across the bridge at Fairmont, W. Va., with 
his nose. This is “Harry’s”’ version; we have not heard 
from “ Bill.” 


No one could have received a more cordial welcome 
among his many friends here than Arthur A. Bean, who 
arrived in New York on Tuesday after an absence of 
several years. Mr. Bean has been in business in the 
middle west since leaving here, his last position being 
with Albert Pick & Co., Chicago. He came here on a 
vacation, but has received two offers to make such ad- 
vantageous local connections that he is seriously consid- 
ering accepting one of them and remain in New York. 


“Dan” McCarthy, buyer for the Rike, Kumler Co., 
Dayton, O., expects to arrive in New York on July 11th 
to do his fall buying. He will stop at the Saville. 


John Ling, with Mandel Bros., Chicago, is planning to 
come to New York on July 17th to place orders for the 
concern for fall delivery. 


Another buyer who is booked to arrive on July 11th is 
Oswald Clayton, with Leopold Adler, Savannah, Ga. He 
will stop at the “ Saville’ while here. 
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([IMELY TIPS FOR 
LIVE MERCHANTS 


IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 
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POINTERS FOR BUYERS 


A Quality Line 
LINE that commends itself from a standpoint of 
A quality and good taste is that of the National 
China Co. The choice of patterns is really ex- 
ceptional, combining color treatments of unusual har- 
mony with a certain tastefulness of design that is quite 
refreshing. Another important element adding mate- 
rially to the line’s 
Sticc @ss are the 
shapes that are just 
enough different to 
be exceedingly at- 
tractive. The as- 
sortment of pat- 
terns offers some- 4 
thing forse Vv € ©: 
taste no matter how 
varied, 
with the conven- 
tional border patterns and including novel effects of more 
than ordinary charm. One of the popular designs, the No. 
175, is pictured herewith. This is a graceful border pat- 
tern that makes an immediate appeal to the refined taste. 
The complete line may be seen at the salesroom of D. 
King Irwin, 200 Fifth Avenue, the factory’s New York 
representative. - 
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“ Ell Gee”’ Ware a Favorite 

No better example of good taste, originality and sub- 
stantiality is to be found on the market in smokers’ goods 
than the Elgee line, manufactured and handled by Geo. 
D. Kindt & Co., 19 W. 24th Street. Made in heavy nickel 
plate, these goods are worked out into a varied assort- 
ment of new ideas for the smokers’ comfort, that will 
be readily appreciated by the buyer in search of a line 
possessed of exceptional features. There are attractive 
little handled stands in nickel with match safe attached, 
with individual glass ash receivers mounted in nickel and 
also fitted with cigar rests. The little trays or receivers 
are in brilliant colors such as red, yellow, green, blue, 
etc. Another style has a nickel stand in which several 
individual ash receivers are stacked. This is topped with 
a cigar cup and match safe. Still another combination 
is a black glass tray with a cigar cup and match safe in 
the center surrounded by individual trays in any one or 
various of the above colors which offer a most striking 
contrast. There is also an all-nickel tobacco or cigar jar 
which may be had with any colored liner desired. These 
are only a few of the items which the line embraces. It 
is replete with novelties from start to finish. 


Attractive Line of Bronzes 

Koscherak Bros., 129 Fifth Ave., have just imported 
a very pleasing line of popular priced bronzes, consisting 
of statues, groups, etc., in an array of interesting sub- 
jects. Each piece is mounted on a marble base. The 
line also embraces a line of electroliers of all sizes as well 
as lamps. Altogether it is quite worth while, as it is 
just the type of goods selling at a modest figure that 


will sell readily to a large majority of the buying public. 


Imported Lighting Glassware 

A most interesting array of illuminating glassware 
from Czecho-Slovakia is being shown by the Czecho-Slov- 
akia Commercial Corp., 321 Sixth Avenue. The line 
comprises semi-indirect bowls in all sizes, electric shower 
shades, gas shades, etc. There are hand painted deco- 
rations, etched patterns, a colored mottled effect in dif- 
ferent treatments, also reproductions of Tiffany glass. 


New Beverage Cooler 
The United States Glass Co. have just introduced a 


new beverage cooler that is destined to find a ready mar- 
ket, as it has a number of excellent features that place 
it quite above the average, and it is also unusually attrac- 
tive to look at. It has a large ice container with a cool- 
ing capacity of twenty-four hours. The beverage 
container does not have to be removed to refill, which 
is another convenience that is sure to be appreciated. 
Refilling is accomplished by means of a glass funnel fur- 
nished with the cooler. It is of colonial design and sets 
on a fancy foot to match. When filled with a beverage 
it looks so refreshing that it is simply irresistible to the 
thirsty. 


Jefferson Glass Co. Operating in all 


Departments 
After a shutdown of some weeks The Jefferson Glass 


Co., Follansbee, W. Va., are now making glass in all 
departments. During the shutdown many improvements 
were made in the factory by installation of a complete 
gas-producing plant, muffled lehrs, new pot arches, two- 
day tanks and an entire rebuilding of furnaces. 

C. H. Blumenauer, president of the firm, believes a 
revival of business will come in our industry when build- 
ing operations can be resumed on a fair basis of wages 
and honest performance of work: He says: “ We are 
advised by architects and contractors that many buildings 
and homes are planned and will be started just the mo- 
ment materials can be furnished at fair prices—not pre- 
war prices; neither can war prices be paid for either 
labor or material.” 
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The, following pledge supporting the label campaign 
was then signed by the supporting members: 

“We, the undersigned, each of us members of the 
National Association of Cut Glass Manufacturers, hereby 
subscribe $500 for 10,000 labels of the said Association. 
This subscription is made on condition that a fund of 
25,000 shall be pledged for an advertising campaign in 
giving publicity to the Label of the Association. 

“Tt is understood that the Labels shall be received by 
us for use subject to the conditions imposed in the As- 
sociation licensing agreement. Signed by the Tuthill 
Cut Glass Co., Quaker City Cut Glass Co., The Krantz & 
Sell Co., Geo. Phillips & Co., Ltd., The Empire Cut Glass 
Co., Jewel Cut Glass Co., Edw. W. Mayer, Fischer Cut 
Glass Co., Sterling Glass Co., Libbey Glass Mfg. Co., 
H. C. Fry Glass Co., Thos. Skinner.” 

Another matter of a great deal of interest was the an- 
nouncement at the meeting by J. Howard Fry, of the 
H. C. Fry Glass Co., and Mr. Miltz, with the Libbey 
Glass Mfg. Co., that there would be a reduction in the 
price of figured blanks ranging from 10 to 12% per cent, 
to become effective July 11th. Mr. Fry said that their 
line would be reduced approximately Io per cent, and 
some items more. This reduction is being made by these 
manufacturers in the face of the high price of labor, 
and not knowing whether the July conference with the 
workers will result in concessions by them. In taking 
the initiative in lowering prices at this time, Mr. Fry felt 
that it would perhaps have its psychological affect on the 
workers. These prices will be guaranteed until January 
Ist, whether the workers agree to a reduction in wages 
or not, and it is also further guaranteed that there will 
be no further reduction up to January Ist, which makes 
it possible for the cutting shops to go ahead and place 
their orders, knowing right ‘where they stand in the mat- 
ter of price. The Figueroa Cut Glass Co., Hammonton, 
N. J., were elected to membership. 

Those who attended or the firms represented at the 
meeting were: Victor Brisbois, Chas. Becker, Empire 
Cut Glass Co., H. C. Fry Glass Co., Fischer Cut Glass 
Co., J. H. Hesfeldt, Jewel Cut Glass Co., Krantz & Sell 
Co., Emil F. Kupfer, Libbey Mfg. Glass Co., Edw. W. 
Mayer, J. J. Niland, Geo. Phillips & Co., Pairpont Corp., 
Packwood-Northwood Glass Co., Powelton Cut Glass 
Go, Penn Cut Glass Co, Quaker City Cut Glass Co., 
Thos. Sholten Sons, Inc., Thos. Skinner & Son, Tuthill 
Cut Glass Co. 


Egyptian Imports Increase 
Imports to Egypt of chinaware, porcelain, and earthen- 
ware (including tiles and bricks) during 1920 were 
valued at 492 pounds sterling, showing a large increase 
on the previous year. Glassware imports during the same 
period amounted in value to 746,000 pounds sterling; also 
showing a large increase. 


Frederick Doremus Passes Away 


The entire trade will be shocked to learn that Frederick 
H. Doremus, president of George F. Bassett & Co., Inc., 
died at his home, 3 Beekman Road, Summit; N. [on 
July 4th, after a lingering illness of more than six months. 

He was born October 26, 1862, and at sixteen years of 
age entered the Bassett concern as office boy, working his 
way up in the business until at the close of his life he was 
its owner and head. 

When Mr. Doremus began his connection with the 
business, George W. Bassett, who had founded the enter- 
prise many years before, was its proprietor. On the 
death of Mr. Bassett in 1887 a copartnership was formed 
under the name of George F. Bassett & Co. The partners 
were the founder’s son, George F. Bassett, and his two 
brothers-in-law, Edward F. Anderson and Frederick H. 
Doremus. When Mr. Bassett passed away in 1801, the 
surviving partners continued the firm until Mr. Ander- 
son’s recent death on January 6th of this year. 

Following Mr. Anderson’s death the business was in- 
corporated, and will be continued as heretofore under 
the management of Mr. Doremus’ brother-in-law, Alfred 
H. Holbrook. 

Coming of a long line of patriotic American ancestry 
on both his father’s and mother’s sides, Mr. Doremus 
was born in the same house at 60 Washington Street, East 
Orange, N. J., in which his father, Elias Osborn Dore- 
mus, was born. His father was vice-president, and sub- 
sequently president, of the American Fire Insurance - 
Company of New Jersey until his death in 1907. His 
ancestors were active in the Revolutionary War, and his 
first progenitor in this country on his father’s side was 
Cornelius Doremus, who came from Holland in 1686, 
settling near Passaic, N. J., where he acquired a large 
tract of land, securing his title deeds from the original 
Indians. One of his ancestors signed the Fundamental 
Agreement. 

He was active in many capacities, being a member of 
various organizations in New York, including the Crock- 
ery Board of Trade, the Bankers’ Club of America, and 
the Merchants’ Association. In New Jersey he was a 
member of the New Jersey Historical Society, a charter 
member of the Passaic chapter of the Sons of the Ameri- 
can Revolution, a member of the Washington Association 
of Morristown, and of the Canoe Brook Country Club. 
In Summit, N. J., his home, he was a member of the Re- 
publican Club, having served on the Common Council, 
the governing body of Summit, for two terms. He main- 
tained a generous interest in many philanthropic causes, 
and was a sincere worker in the Presbyterian Church, 
having been a member of the Session of Brick Presbyter- 
ian Church, East Orange, for several years before his 
removal to Summit, and during his sojourn in Summit 
he was trustee of the Central Presbyterian Church of 
that community. 

The funeral was held at Summit, N. J., on Wednesday, 
July 6th, followed by his burial in Rosedale Cemetery of 
Feast Orange, N. J: 
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While there are always a few to 
whom novelties in china appeal, the 
substantial business is built on real 
beauty of design, charm of color and 
good workmanship. 


Syracuse China embodies all three, 
as evidenced by the business built 
upon it by so many retailers. 


Made-in-America, it is sensibly 
priced. The demand for Syracuse 


China is so great, however, that as 
much time as possible should be al- 
lowed on all orders. 


ONONDAGA POTTERY COMPANY 
Syracuse, New York 
58 E. Washington St., Chicago, Ill. 


This is our 
Fusan Pattern 


SYRACUSE CHINA 


George C. Kindt & Co. Inc. 


19-21 WEST 24th STREET 
(Street Floor) NEW YORK 


Manufacturers of | 


“ELL GEE WARE’, BRASSWARES, CASSER- | 
OLE FRAMES AND SMOKERS’ GOODS | 


Direct Factory Agents for 


GENERAL LINES OF AMERICAN MADE 
FANCY GOODS AND NOVELTIES . . | 


OUR HOLIDAY LINES 


ARE NOW READY INCLUDING MANY | 
ITEMS FOR SPECIAL SALE PURPOSES 


Complete Lines On Display 


ELL GEE WARE SILVER PLATED WARES 

SMOKERS’ STANDS & SETS JEWELRY CASES | 
BRASSWARES ARTIFICIAL FLOWERS | 
NUT BOWLS DESK SETS | 
SERVING TRAYS POLYCHROME WARES 
ELECTRIC PORTABLES VENETIAN WROUGHT | 
MAHOGANY CANDLE IRON | 

STICKS BASKET WARES 

SILK SHADES FRAMED PICTURES | 
JEWELRY ARTIFICIAL FRUIT | 
CASSEROLE FRAMES TOILET SETS | 


We Invite Inspection Before 
Placing Your Orders 


M. A. TeEesBBetTtTs, REPRESENTATIVE 


Company, of Boston (electrical supply house for 

New England), was held at Riverside recreation 
grounds, Saturday, June 25th. About 250 of the mem- 
bers and employees were present. A base ball game, field 
sports and a dinner and dancing in the evening were 
included in the program. 


4 ie annual field day of the Pettingell-Andrews 


M. J. Ryan, of the Mitchell & Woodbury Co.’s staff, 
is back at his desk again after an absence of three months 
abroad, in the interests of the firm. Mr. Ryan spent 
part of the time in visiting in Belgium, Germany, Czecho- 
Slovakia and other European cities. 


Mr. John Carling, of China Products Company, Zanes- 
ville, Ohio, was visiting in Boston and calling on the 
trade last week. 


Buyers visiting in the city last week were George Tur- 
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ner, of the New Bedford Dry Goods Company, New 
Bedford, Mass., and Mr. McBeath, of E. S. Brown and 
Company, Fall River, Mass. 


- Charles M. Raymond, traveling representative for Hunt 
Brothers Company, will leave Boston, July 8th, for a trip 
to Eastport, Maine, spending one week in St. John’s, New 
Brunswick, and will visit a number of other Maine cities 
and towns, enroute, before his return to the city. 


Chester W. Pingree, of the Taiyo Trading Company, 
of New York, has been visiting the trade in Boston the 
past week. He left the city Monday for a business trip 
to Maine. 


H. P. and H. F. Hunt Co. have recently taken the local 
agency for a new line of Hotel China and fancy teapots, 
manufactured by the Bedford China Co., of Bedford, 
Ohio. 


ARRIVAL OF BUYERS 


June 30 


J. T. Killen, toys, Union D. G. Co., Macon, Ga., Baer 
& Lillienthal. 


July 5 
J. W. Danenberg, housefurnishing goods, Danenberg 
Co., Macon, Ga., 111 Fifth avenue. Hargrove. 
J. H. Dunkin, housefurnishing goods, toys, Rorabaugh, 
Brown D. G. Co., Oklahoma City. 366 Fifth avenue. 
July 6 
R. J. Calm, housefurnishings, Dives, Pomeroy & Stew- 
art, Reading, Pa. 240 Madison avenue. 
P. E. Douglass, toys, Gus Blass Co., Little Rock, Ark. 
Pennsylvania. 
E. N. Joseph, housefurnishings, Tepper Bros., Fort 
Wayne, Ind. McAlpin. 
J. T. Toomey, housefurnishings, Keith, O’Brien Co., 
Salt Lake City, Utah. 116 W. 32nd street. 


H. T. Miller, toys, Montgomery Fair, Montgomery, 
Ala. 23 E. 26th street. 


R. E. Mater, toys, china and housefurnishings, Love- 
man, Joseph & Loeb, Birmingham, Ala. 120 W. 32nd 
street (A. Fantl). 


SPECIAL NOTICES 


Help Wanted 
WANTED IN EVERY STATE IN THE UNION 


SALESMAN to sell our unusual glass specialties as a side 
line on a 10% commission basis. Must be refined, enthusi- 
astic, business like and represent none but best firms. When 
answering state firms you are representing or have represented 
and the character of the lines carried. J. S. Co., care of Journal. 


F OR your summer window displays, what could be more appro- 
priate than butterflies? Elco Butterflies are real butterflies, 
from all over the world, especially prepared for this use. Elco 
Butterfly Farm, 62 South Whitney St., Hartford, Conn. 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE. 
Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors. Private Moulds Worked. 
FACTORY : 
255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


Sole Owner of the Fst" Colluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper’ Caps 
ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps ; and 
are also prepared to supply special sizes to 
order, Write us for prices and samples. 
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CHICAGO OFFICE 


n1 THE CHICAGO MARKET 


SOUTH 
CLARK 
STREET 
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work of taking semi-annual inventory. Coupled 

with the inventory duty, is the work of special in- 
ventory sales to clear out odd lots and make ready for 
a fresh start. Many sales are being held now by the 
State Street houses, as well as the department stores in 
outlying districts, and it is evident from the reductions 
being offered the public, crockery, glassware, lamps and 
housefurnishings can be secured at almost wholesale 
prices. One of the largest of Chicago’s big stores is offer- 
ing its entire stock of crockery, glass and lamps at re- 
ductions ranging from 40 per cent to 50 per cent. 


B UYERS are in the midst of the slow and tedious 


Wholesalers and manufacturers’ representatives are 
likewise placing their displays in order, bringing in new 
samples, and preparing in a thorough way for the busi- 
ness expected to develop during the month of July. The 
wholesale end of the trade has the word of the buyers 
that orders will be placed soon after the inventory work 
is complete, or about the middle of July. 

George C. Lynch, President and General Manager of 
Hasbrouck, Bergen Co., Inc., 223 W. 38th St., New York, 
manufacturers of lamps, shades, lighting specialties and 
mirrors, stopped in Chicago, accompanied by Mrs. Lynch, 
last week, while on their way to the West Coast. Mrs. 
Lynch will stay in California for her health for more 
than a year and in the meantime Mr. Lynch will embrace 
the opportunity of securing some Western business for 
his firm. 

John West, Crockery buyer for Powers’ Mercantile 
Company of Minneapolis, was in town last week on a 
buying trip. 


The Seneca Glass Co. will soon enter the lighting glass 
field with a new line of high grade glass ware. Many 
of the samples have already been received in the show 
rooms of the Ira A. Jones Co., and others are expected 
this week. The Ira A. Jones Co. has sold the table glass 
manufactured by this concern in the western territory 
for a number of years, the line having met with a good 
measure of success. 


A. R. Kriesmint has been added to the selling staff of 
the Ira A. Jones Co. Mr. Kriesmint is an experienced 
glass and crockery salesman, having been connected with 
Burley & Co. a few years ago, and more recently travel- 
ing in the Western territory calling on department stores. 
He is well and favorably known by the trade, and there 
is little doubt that he will be an asset to the Ira A. Jones 
Co. in the Western territory especially. 


J. H. SmMytue, REPRESENTATIVE 


The Semi-Annual Furniture show is now under way 
in Chicago. The two furniture exhibition buildings, one 
on South Michigan Avenue and the other on South 
Wabash Avenue, are filled with exhibits, and the opening 
weeks brought in a fair-sized delegation of buyers. The 
show will last during the entire month of July, and will 
be followed by a Lamp Exhibition, commencing August 
1, at the Morrison, where many of the larger lamp manu- 
facturers of the country will display. The furniture show 
is expected to develop some good buying in crockery and 
housefurnishings, as well as furniture, before the end of 
the month. Buyers who have arrived so far are not 
hurrying to place orders, but they claim that they came 
prepared to do business, for the merchandise is badly 
needed. 


Oscar Helm and Rudolph Soukup have entered part- 
nership under the name of Helm & Soukup. Office and 
display rooms have been secured in the Shops Building, 
and they have taken over the sale of the Gill Glass Co.'s 
line in the middle west and west. Both Mr. Helm and 
Mr. Soukup have been connected with the glassware 
trade for a dozen or more years, and with their large 
acquaintance the new enterprise is expected to meet with 
success. 


Czecho Slovak Fixture Glass and Specialty Co., 69 W. 
Washington, has been incorporated with a capital stock 
of $250,000. The company will deal in fixtures, glass- 
ware and electrical specialties. The incorporators are 
Otto F. King, James Karban and George C. Seidl. 


D. H. Kehlor, partner in the firm of Kehlor Bros., 
manufacturers’ representatives, located in the Lake View 
Building, returned to Chicago last week after a month’s 
trip to the Northwestern Territory. 


Mr. Irvin of Irvin-Smith Co., importers and manufac- 
turers, Shops Building, returned last week from New 
York, where he has been on business. The show rooms 
of the Irvin-Smith Co. have been rearranged recently, 
and more room, including the windows, has been devoted 
to new toy numbers. 


There will be many an interesting fish story told in 
Chicago now that Mike Meder, C. F. Owen and J. J. 
Jacklin, head of the J. J. Jacklin Co., Des Moines, have 
returned from their trip to Lake Owen at Cable, Wis., 
where they have been trying their luck and skill at 
angling. 
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AS THE EDITOR SEES IT 


THE CROSS ROADS 


E have traveled down the turnpike of business 
depression until we have reached the old cross 
roads that lead either to chaos or prosperity. 


Geographically, Atlantic City seems to be the scene of 
action and it is there that one of the most important issues 


of the campaign for bigger business must be settled. 


The National Brotherhood of Operative Potters have 
before them the formulation of a wage scale which has 
a very great bearing on the future of the industry and 
its adoption or rejection by the association is the signal 


for either peace or war. 


It is generally conceded by manufacturers and buyers 
alike that a reduction in the price of merchandise must 
take place. 
great extent until the cost of production is lowered. For 


It is obvious that this will not happen to any 


this reason the manufacturers are determined to take a 
firm stand against any increase in their overhead and 
will in all probability fight for a decrease. 


Labor on the other hand and unionized labor especially 
appears to realize that it is fighting for its existence as 
an organized unit. 


It can remain a unit only so long as it is willing to be 
rational in its demands and operation. To even attempt 
to secure a higher wage agreement with the Association 


at this time will not only probably lead to a prolonged 


shutdown of the industry as a whole but will culminate 


“ce 


in the ‘open shop” as well. 


Labor must be brought to the realization that it must 


take the bitter with the sweet. 


During the war labor prospered to a great extent but 
in order to get business back on a normal footing it be- 
comes necessary for the Brotherhood to take its loss 
with the manufacturer, for if a price reduction is neces- 
sary, a wage reduction also becomes an essential part of 


the downward trend toward reorganization. 


For this reason it is earnestly to be hoped that the de- 
mands which the two organizations will present to each 
other as part of the final agreement will be formulated 
upon sound business ideas that will work toward a speedy 
resumption of strong business in the entire industry. 


ee 


It should resolve itself into a “ give and take” agree- 
ment that will stimulate the buyers to action, for a price 
reduction based on a year’s wage scale agreement can 
do much toward spurring on the buyers and piling up a 


volume of orders. 

Atlantic City, therefore, appears to be the crossroad 
and upon the action there depends the future course of 
the industry. 


Let capital and labor think well and intelligently and 
cooperate for better business rather than industrial war. 
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Association Outing Proves Highly Successful 


Married Men Win Ball Game and Athletic Events Prove Sales- 


men to be Very Good Sportsmen on Field and Track 


Committee Commended for Excellent Arrangements and Features of the Day Made Everybody 
Happy—Rear Admiral Hammond Arrives in “ Some Boy ” and Shows Speed to the Natives 


boro Bridge at 59th Street, Manhattan, mid a blare 
of music from ‘‘ Eddie” Impke’s Band, everybody 
on board was certain that the Grand Summer Outing of 


| \NROM the moment the special cars left the Queens- 


the Pottery, Glass & Brass Salesmen’s Association was 
going to be a huge success. 

The special cars arrived at Duer’s American House, 
College Point, L. I., shortly before twelve and were wel- 
comed by the advance guard who had arrived in auto- 
Admiral “ Eddie”? Hammond came 
down from his anchorage up the Hudson in his fast 
speed boat, “ Some Boy,” with Vice Commodore Lang- 
ley Hawthorn, resplendent in uniform, at the wheel. 
Eddie wasn’t telling the actual time it took him to cover 
the course but the natives were sure that he made it in 
“nothing flat.” 

Following the usual exchange of greetings between the 
entertainment committee and the assembled members, 


mobiles or boats. 


the organization sat down to dinner. The menu was 
sufficiently appetizing to interest the most fastidious and 
the hunger of the party was soon amply appeased. 

The ball game was the big event of the afternoon, and 
take it from us, it was “some” event. The “ Single 
Men” under Captain “ Joe’? McCauley, took the field 
with Langley Hawthorn in the box and Frank Beck 
under the mask, while Captain “ Bill” Kennedy for the 
“Married Men” and Wm. E. DeMars twirling the 
horsehide composed the opposing battery. 

In the first inning Hawthorn struck out the first three 
batters and then scored the second run for the Single 
Men. Score 2-0. 

The second inning the Married Men went to bat with 
blood in their eyes and Beck, Norman Hawthorn and 
Doctor galloped around the diamond for three runs. 
score 3-2. 

Then came the beginning of the walking contest and 
the Married Men allowed by some loose fielding another 


’ 


runner to cross the plate tying the score and adding to 
the excitement by changing umpires. Score 3-3. 

Hawthorn’s arm weakened in the fourth and the Mar- 
ried Men scored, Norman Hawthorn, Gordon and Doctor 
making the score 6-3. 

In the fifth the Single Men got busy with the willow 
and Jones, Langley, Hawthorn and Horn managed to 
pass home plate after Horn landed on the leather for a 
long drive. The score was tied by Friedman, sneaking 
home for the Married Men, evening things up to the mu- 
tual satisfaction of the players and the crowd. Score 7-7. 

The sixth inning proved eventful for both sides, and 
after a rank decision by Umpire H. A. Diehl at home 
plate the score advanced to 9-6 in favor of the Married 
Men. 

The real fun started in the seventh. Katzenberg for 
the Single Men managed to get to first base. Hawthorn 
struck out but Katzenberg reached second. Horn got 
first on a base on balls and John Postley landed on the 
leather for a safe hit, scoring two men and stealing home, 
tying the score. 

The Married Men went to bat. Norman Hawthorn 
gained first in an easy walk, stole second and third and 
scampered home on a single by Doctor. The game was 
over and the Single Men spent the balance of the after- 
noon explaining how it happened. 

The players were: 

MARRIED MEN 

Demars, McCartin, Friedman, Beck, N. Hawthorn, 
Gordon, Doctor, Kennedy (Capt.) and Young. Batteries: 
Kennedy and DeMars. 


SINGLE MEN | 
Jones, Katzenberg, L. Hawthorn, Horn, Postley, Mc- 
Cauley (Capt.) Bethman, Getzoff and Kashins, Battery: 
Hawthorn and Postley. 
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SCORE BY INNINGS 
Mlarrieds NGI Weise twsa dS = Onge Oe 3. Y 2 fae—ro 
BN ie 1 Cie sae oe ais ss. Ze con LO 3.1.6) 3— 9 
Umpires: Diehl and Harry Muirheid. 


While “ Eddie”’ Impke’s Band “ jazzed’ some lively 
music, the field was laid out for the athletic events and 
the thirsty ball players quaffed beverage provided for 
the occasion with the permission of Mr. Volstead and 
his aqua pura associates. THEN CAME THE FAT 
MAN’S RACE. 

The thoroughbreds entered for this event had weighed 
in after dinner and by bribing the waiters, Admiral Eddie 
Hammond managed to tip the scales at the required ring- 
side weight. He was a dark horse and he took off with 
the grace of an antelope plowing through the field, pass- 
ing Bedford, C. A. Postley, S. Pielow and Charles Kraft, 
and copped off the first prize with little effort. Kraft 
was second and Bedford third. 

Considering weight and condition Bedford and C. A. 
Postley deserve honorable mention in the hall of fame 
for they worked hard with S. Pielow to win the event, 
and only lost because of the superior condition of the 
champion. 


CAUGHT NAPPING 


The relay race, second in the course of events, was 
won by a team from the downtown district composed of 
William DeMars, Joe McCauley, Geo. J. Higginson and 
Langley Hawthorn. 

Norman Hawthorn, Bill Kennedy, McCartin and 
Frischman composing the second team finished close be- 
hind the downtown team and were awarded second prize. 

The three-legged race provided considerable amuse- 
ment. Eighteen teams of two men each entered the event 
and through a misunderstanding started before the signal, 
ending up in a heap at the finish line. Then it was de- 
cided to run the race over and W. DeMars and J. Mc- 
Cauley came in first, Englehardt and Frischman second 
and Norman Hawthorn and H. Leyland third. 

The running broad jump brought out some real talent. 


It was keenly contested throughout but Carl J. Beth- 
man easily carried off first honors with a record of 15 
feet. A. A. Frischman won second place with a jump of 
14 feet. 

The running high jump also proved that there are 
some good athletes in the organization as W. W. Jones 
and William Wagner tied for first with a five-foot jump. 
It was decided to toss a coin rather than continue the 
jump and Jones won the toss giving him first prize. 
Wagner received second prize. 

The hundred yard dash was entered by everyone on 
the field who thought he could run and proved exciting 
at the finish. Carl Bethman crossed the line first, A. 
Frischman second. 

A Consolation Hundred Yard Dash in which anyone 
who had not won a prize was eligible came next. It was 
won by A. A. Graubard with H. K. Wallach and E. H. 
Katzenberg finishing second and third, respectively. 


AMONG THE NOTABLES 


Two “ Bowling on the Green” contests were then run 
off to accommodate those whose athletic ability did not 
permit of heavy exertion. The first was won by William 
DeMars with Higginson second. On the second string 
which was held down to those entered for the golf ball 
driving contest John Postley took first, Wallach second. 

The last event of the afternoon was the swimming 
race over a quarter mile course and was easily won by 
A. Graubard who finished far ahead of his nearest com- 
petitor, E. H. Katzenberg, who finished second. 

The outing was handled by the following very efficient 
committees : 

Executive Committee—Edward W. Hammond, Chair- 
man; Charles A. Postley, Secretary; Thomas G. Jones, 
Fred C. Brey, John Nixon. 

General Committee—Edward W. Hammond, Chair- 
man; Charles A. Postley, Secretary; William S. Pitcairn, 
John J. Hines, William J. Kennedy, James J. Temple, 

(Continued on page 20) 
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CRAFTSMEN 


DISPLAY NEW 


WARES FOR 
THE GIFTSHOP 
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FASCINATION LANE 


BEATRICE MILLER WISNER 


The Quill Liberty’s Herald Revived 


ISTORY repeats itself. The Quill has come into 
H its own. At this season when thoughts of the 

Declaration of Independence are stirring the 
whole Nation, the “ Distinctive’? Quill Pen, manufac- 
tured by C. M. Coopersmith & Co., Inc., Chicago, is play- 
ing a conspicuous part in Gift 
Shop significant tokens. These 
ssDistinctivesem ull) Pens -are 
true to colonial quills, except for 
attractive decorations and_ the 
addition of metal pen points 
which can be removed at will. 
The old time quill pen or nib, 
the lower part of the feather, 
was split and used for a pen 
point, in some cases these were 
gilded; this was the forerunner 
of the gold pen of today. The 
“ Distinctive ” Quill] Pens come 
boxed in many varieties—nat- 
ural pheasant, mottled, natural 
speckled, peacock, argus eye, 
two-toned ostrich and many 
other beautiful and extraordi- 
nary feathers. These quills are 
all carefully selected natural 
feathers and the metal pens are 
They are fur- 


strongly made. 
nished complete with box, shot- 
well to match quill, shot, gold 
dipped pen point and_ holder. 
These artistic quills serve many 
purposes as appropriate gifts for bon voyage, gradua- 
tion, weddings, showers, and are especially significant, 
when autographs are desired, for authors, singers, states- 


men, executives or other celebrities. The “ Distinctive ” 
Quill Pens have established exclusive favor—Old Aristo- 
crats costumed anew. 


Hand Painted Metal Novelties 


Hand painted metal articles are a novelty in deco- 
rative treatment. Some unique examples of this art are 
on sale at Ferdin and Bing Co., successors, from the 
Hubley Manufacturing Co., Lancaster, Pa. Among the 
most artistic designs are book ends, door knockers, 
clocks, curtain holders, lamps, etc. Door stops are espe- 
cially desirable and useful showing very original and 
unusual designs. The above items are becoming vastly 
popular as Gift Shop specialties and are seasonable all- 
year tokens. 


Dainty, Charming Low Lamps 

An artistic low lamp has a charm all its own, and 
where perfect color scheme has been accomplished there 
is nothing wanting to complete its alluring beauty. At 
the Armour Bronze Co.’s extensive showrooms, 236 Fifth 
Avenue, a most artistic and unusual cylinder low lamp 
is being shown. The base and top are modeled in re- 
pose bronze effect, the cylinder is 
beautifully treated, the colors being 
burnt into the glass. Venetian and 
woodland scenes and also conven- 
tional designs; birds, flowers and 
many other decorations have been 
treated by this original method. 
When the little lamp is lighted the 
colors glow through the frosty glass 
giving the various scenes an atmos- 
pheric effect truly beautiful. These 
highly artistic lamps are much sought for Gift Shop 
specialties and for inns, hotels, clubs and especially 
appointed rooms they have created quite a furor. Be- 
sides these lamps, the Armour Bronze Co. is displaying 
exquisite imported French triple candelabra. These are 
masterpieces of artistic workmanship. 


Another Indian Friend 

Perhaps this motherly Indian squaw, has her home in 
Glacier Park amidst the rugged and wild scenery of the 
Rockies, surrounded by deep ravines, snowclad peaks, 
rushing waters and glorious wild flowers, so prolific 
and vivid in coloring that 
few painters could faithfully 
reproduce. She looks so 
primitive in her real Indian 
dress, red and brown deco- 
rated with a profusion of 
beads, her feather headdress 
and little papoose that she 
surely must have come from 
a real Indian reservation. 
However, she can be found, 
together with a number of 
other Indian dollies dressed 
just as true to their tribes as 
she is, at the Averill Man- | 
ufacturing Co., 37 Union | 
Square. Indian dolls have | 
become quite a fad for Gift | 
Shop specialties and have | 
won for themselves tremen- | 
dous favor through -their realistic and characteristic | 
dress. These Indian dolls are not only a toy but a real | 
story of Indian dress for Kiddies. 
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Arthur A. Bean Goes With 
Hirsch-Malgood Co. 

The Hirsch-Malgood Co., 152 Bleecker Street, have 
secured the services of another well known salesman in 
the trade in the person of Arthur A. Bean, who was per- 
haps best known in New York through his connection 
for a number of years as local manager for A. H. Heisey 
& Co. 
positions of importance with M. Seller & Co., Portland, 
Ore,, and Albert Pick & Co., Chicago. He came here 
last week primarily on a vacation, but had only been in 
New York a short while when two firms had made a 
bid for his services, one of which was the Hirsch-Mal- 
good Co. This gives the latter two of the trade’s well 
known salesmen, Harry P. Muirheid, having joined the 
concern the first of the year. 

Mr. Bean will cover practically all territory west of the 
Mississippi, while Mr. Muirheid will continue covering 
the entire East. 

After assisting Messrs. Hirsch and Muirheid at the 
concern’s exhibit at the Hotel Imperial in August, Mr. 
Bean will leave immediately on his initial trip for the 
firm. 


Since going west several years ago he has held 


New Firm Soon to Make its Bow to the Trade 

The latest acquisition to the trade’s list of factory rep- 
resentatives will be ready to open its doors for business 
in two weeks or less. It is composed of C. H. Phillips, 
Jr., Hugh B. Thistle and H. J. Smith, all well and favor- 
ably known through their long association with the trade. 
They are all former members of years standing of the 
sales staff of Cox & Company, 120 Fifth Avenue, repre- 
sentatives for a number of the best known factories in 
the business, from which concern they have just recently 
resigned to go in business for themselves. The company 
which is now in the process of incorporation will be 
known as Phillips, Thistle and Smith and has leased a 
showroom of over 1100 square feet of floor space (Room 
803) in the Albemarle Building, 24th Street and Broad- 
way. They have acquired the Seneca Glass Co. manu- 
facturers of blown glassware, Morgantown, W. Va., for 
representation and are negotiating with other factories 
which they will announce later. 

Mr. Smith will, of course, continue to travel his old 
territory through the New England States and Mr. 
Thistle will make New York State and other parts of the 
country which he had been making for Cox & Company, 
while Mr. Phillips will attend to the Metropolitan district. 


Lead Poisoning in the Pottery Trades 

Washington, July 13—Thav workers engaged in cer- 
tain branches of the pottery trade are seriously and con- 
stantly exposed to lead poisoning, chiefly from the lead 
contained in the glaze, and that this danger can be re- 
duced, provided that certain facilities and methods are 
altered by the pottery owners, and certain precautions 
taken by the workers, sums up the findings of a report 
to the United States Public Health Service, made by 
Consulting Hygienist Bernard J. Newman, Dr. William J. 


McConnell, Dr. O. M. Spencer, and Statistician F. M. 
Phillips. This report is now in press. 

The investigation, which was begun early in 1919, had 
been requested by the Brotherhood of Operative Potters 
because they desired to disprove the contentions that their 
trade was extremely hazardous and that the workmen 
in certain occupations were likely to develop lead poison- 
ing. These contentions were maintained by life insur- 
ance companies as grounds for discrimination in the 
granting of life insurance policies to certain groups of 
pottery workers. The investigators received cordial sup- 
port from both the workers and the pottery managers. 

Ninety-two potteries, situated in New Jersey, Ohio, 
Pennsylvania, and West Virginia, employing 21,000 per- 
sons, or 53 per cent of the total pottery workers in the 
United States were investigated. Only the workers ex- 
posed to lead were examined, and of the total examined, 
1504 were males and 398 females. A very large ma- 
jority of the workers employed in the pottery industry are 
native born Americans. 


Brotherhood Agrees to Wage Cut 


At the annual convention of the National Brotherhood 
of Operative Potters in session at Atlantic City to arrive 
at a general understanding with the manufacturers on a 
number of vital questions, it was decided by the conven- 
tion to go on record opposing sympathetic strikes and re- 
ject a trade pension fund. 

The convention is in the control of the conservative 
element of the Brotherhood and it becomes apparent 
that a wage reduction will be agreed upon provided 
steady employment is guaranteed by the manufacturers. 

This action indicates that the Brotherhood is fully 
alive to the determination of the Potters Association to 
cut down overhead and that labor must play its part in 
the readjustment. 


Tariff Fight Keen 
By a solid party vote the House Tuesday adopted the 
special rule to close general debate on the tariff bill to- 
night, to take the final vote on the measure July 21 and 
that separate votes should be had on asphalt, hides, cot- 
ton and dyestuffs. 
row and Thursday. 


There will be night sessions tomor- 


Following Thursday, debate will proceed under the 
five minute rule, the action taken today on the special 
rule provoked the customary protest from the minority 
and was vigorously denounced as an act of tyranny sure 
and was vigorously denounced as an act of tyranny. 


Reduction in Pottery Prices 

A reduction in the price of domestic dinnerware was 
announced in letters mailed to the trade this week by 
several of the manufacturers. This concession is being 
made by the potters irrespective of the results that may 
be achieved with the pottery workers in respect to lower 
wages. The reduction amounts to about seven and one- 
half per cent. on the cheaper border patterns and about 
eight per cent. on the better patterns. The reduction on 


white ware amounts to approximately ten per cent. 
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ITS OF FOREIGN 
NEWS GATHER- 
ED FROM THE 
“SEVEN SEAS” 
BY OUR OWN 
CORRESPONDENTS 
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N their preliminary report, just issued, the Industrial 
Art Committee of the Federation of British Indus- 


tries state that they desire, in the first place, to re- 
cord their conviction that the Federation could hardly 
undertake a more useful work than that of assisting the 
industries of the country to improve the artistic design 
of their products. 

The importance of this factor, they say, is due to many 
causes. ‘“ With the increase of culture and education, 
both at home and abroad, the demand for artistic goods 
is gradually increasing while, owing to the rise of work- 
ing costs in this country, and the growth of competition 
in the cheaper lines of production amongst foreign coun- 
tries which have hitherto been the consumers of our prod- 
ucts, there is a tendency to force our own productions 
continually on to the high-quality goods. At the same 
time, competition is every year becoming more definitely 
international, and many of our competitors abroad have, 
during recent years, very greatly improved their own 
standards of design.” 

The principal obstacle which confronts British man- 
ufacturers in attempts to improve artistic design is the 
difficulty of finding designers who have both the neces- 
sary artistic qualifications and the practical capacity to 
apply their ideas. For the latter purpose, a designer re- 
quires a knowledge, varying with the differing conditions 
of different industries, of the technical processes by 
means of which his designs will be implied, and a com- 
mercial instinct which is perhaps more difficult to attain. 
The committee are convinced that both these qualities can 
be acquired and exercised without impairing the artistic 
excellence of a designer’s work. 


Pottery Manufacturers Meet 

The British Pottery Manufacturers’ Federation at 
their second annual meeting at the North Stafford Hotel, 
Stoke-on-Trent, reappointed C. E. Bullock chairman of 
the Federation for the ensuing year, and R. Lewis John- 
son (of the firm of Johnson Bros. (Hanley), Ltd.) was 
appointed vice-chairman, in succession to Robert Shen- 
ton, who had signified his desire not to offer himself for 
re-election. 

Mr. Shenton, who is the managing director of Wedg- 
wood & Co., Ltd., Tunstall, has been vice-chairman of 
the Federation since its inception, and it was with much 
regret that his resignation was accepted. 


Japanese Bracelet Trade 
A Reuters Trade Report from Tokyo says:—‘ One of 
Japan’s captures from Germany during the war was the 
glass bracelet trade. The wearing of ornate jewelry is 
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STOKEON TRENT 


peculiarly the delight of women of the Mid-East and the 
Near-[ast, and the poorer classes, unable to afford the 
luxury of precious metals, turn to glass imitations. 

India is the main customer for these goods, and from 
there the articles find their way to the Near Eastern 
countries and to various parts of Africa. Japan com- 
menced this line of industry in 1912, according to an 
official bulletin, when a patent was taken out for the man- 
ufacture of a kind of spun glass. No goods were ex- 
ported, however, till 1913. When the war broke out, the 
industry suddenly leaped into prominence, and since then 
upwards of 2,000,000 Yen worth of bangles have been 
sent from Japan, principally to India. 


Supplies of Clay for Making Hard Porcelain 
Scarce 

The most important among the industrial products of 
Archi Prefecture is porcelain, and although two or three 
of the biggest factories are in Nagnya, the greatest 
number of manufacturers are located in Seto-cho. These 
producers, however, are very pessimistic with regard to 
the future of the industry, for, while the deposits of clay 
suitable for making coarse ware are practically limitless, 
it is said that the “kibushi” clay, a superior grade of 
fire clay found in the neighborhood, suitable for making 
hard porcelain and incomparably superior for use in the 
electric smelting furnace, is almost exhausted. “ Kibushi’’ 
clay of an inferior quality is also dug at Kozoji and in 
the Tono district, but so great has been the demand for 
the Seto-cho variety that the privately owned deposits 
have been almost used up and the producers have had to 
secure permission to dig in the prefectural forest lands. 
It is not known how much of the ground under the 
19,000 acres of prefectural forest area has deposits of 
“kibushi” clay, but it will doubtless also become ex- 
hausted in time, so that it is necessary for the porcelain 
manufacturers to use this material most economically 
to safeguard the future of their industry. 


Art Treasures at Auction 


Enciisu Nosrtity Dispostnc or HEIRLOoMS AT LONDON 
SALES 

England’s art auction season is at its height, and with 
many old families desiring to turn into cash family treas- 
ures, announcements of coming sales are interesting. 
An illustrated catalogue of the sale to take place July 
7-of the old English silver of the Duke of Newcastle is 
issued by Christie’s. and with this will be sold Limoges 
enamels, porcelain and majolica. Among the silver 
pieces are William III cups and covers and tankards by 
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Market for Toys in Argentina 

ONSIDERING the number of inhabitants in Ar- 

gentina, there is a very large market for toys of 

all kinds. Before the war Argentina depended 
almost entirely upon imported toys, and Germany was 
the principal source of supply. But local manufacture 
and the protective tariff of 36 per cent have completely al- 
tered the conditions surrounding the toy trade here, and 
unless more direct representative methods are used and 
more active steps taken to meet the competition of local 
manufacture, the American toy manufacturers are liable 
to lose even the small hold which they now have on the 
Argentine toy market. 


New Port at Pernambuco, Brazil 
The building of the new port of Pernambuco by the 


Societé de Construction du Port, a French company, be- 
gan in August, 1909. The completed project provided for 
1,270 lineal meters of docks having 12 meters of water, 
S810 meters of docks, having 11 meters of water, 2,300 
meters of docks having 10 meters of water, and 635 
meters of docks having 2% to 4% meters of water, The 
cost, completed, of these projected docks has been cal- 
culated at 6,675,323. 


Exhibition of Polish Toys at Krakow 


An exhibition of Polish toys will be held in Krakow 
during August, 1921, under the auspices of the Krakow 
Industrial League, and will show products from all the 
districts of Poland. The toys will be made principally 
of wood, wool, tin, and tinsel, according to old and 
modern styles. 

Information regarding the exhibition may be obtained 
at the following address: Liga Pomocy Przemyslowej w 
Krakowie, Grodzka 13, Krakow. 


China’s Trade Growth Persistent 

The increase in China’s imports from 646,997,081 hai- 
kwan taels in 1919 to 762,250,230 haikwan taels in 1920, 
and of America’s share in this trade from 110,237,000 
haikwan taels in 1919 to 143,199,000 haikwan taels in 
1920 is-convincing proof that China again faced by in- 
ternal conditions of an aggravating and discouraging na- 
ture, undergoing a period of world depression, doubly 
effective because of the drop in silver prices as well as 
commodity prices, maintains its reputation as a growing 
market for world commodities in general and for Amer- 
ican goods in particular. 

With present heavy stocks liquidated to interior mar- 
kets nearly denuded, new business of unprecedented pro- 
portions on a lower but more stable basis should result 
in 1921. 
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Publications Useful to American Exporters 

Negotiations are underway to place on sale, through 
one of the American publishing houses in New York, 
certain commercial publications of the Government of 
India, writes Trade Commissioner C. C. Batchelder. 
This, Mr. Batchelder believes, will be a great convenience 
to American manufacturers, as there is a constantly in- 
creasing interest in the Indian market and it has been 
very difficult to obtain these publications. The name of 
this publishing house may be obtained from the Far 
Eastern Division. Mr. Batchelder suggests that ex- 
porters will find useful a recent publication of the Gov- 
ernment of India entitled, “ Large Industrial Establish- 
ments” (Superintendent Government Printing, Calcutta, 
1920). 


Need of an American Passenger Line to 
South Africa 


The American consul at Durban, Natal, South Africa, 
says that one of the greatest services that American 
capital could render South Africa would be the installa- 
tion of a line of passenger steamers sailing at least once 
a month between New York and Cape Town, Port [¢liza- 
beth, New London and Durban. If such a line were 
established, in the opinion of the consul, the shipping of 
package freight would be greatly facilitated. The Neth- 
erlands Government has recently granted a subsidy to 
the Holland-South African Line which, it is believed, will 
greatly increase the trade of Holland in South Africa. 


New Argentine Loan 
The Province of Buenos Aires, Argentina, has asked 
for legislative sanction for a foreign or domestic loan 
of 40,000,000 paper pesos for a period of five years, to 
be paid from the proceeds of the new internal revenue 
and inheritance tax, according to a cablegram from Com- 
mercial Attaché Feely, at Buenos Aires. 


Effect of Coal Strike on Shipbuilding 


The coal strike has hastened the closing down of many 
large shipbuilding plants in England. The lack of de- 
mand for new ships has been causing many yards to close 
as they finish the work in hand, and the coal strike has 
caused many to shut down even before they would have 
otherwise. Reports from yards all the way from Scot- 
land down to the south of England are that men are being 
discharged by the thousands. 


CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDI-E OF 
PERMANENT BEAUTY 
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GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN,, REPRESENTATIVE 


HE severe warm weather of the last two weeks 

has , in a measure, interfered with operation in 

practically all glass factories in this district. 
Workmen were unable to give production, as nature was 
against them. Many plants, however, have been idle dur- 
ing the last fortnight, although a particular few were in 
operation, and it is in the latter instances where pro- 
duction was lowered. Manufacturers are not insisting 
that heavy stocks be produced under present conditions, 
as it is generally admitted that any surplus production 
above orders under existing conditions may create a loss 
later. Cooler weather, however, will aid materially in 
the operation of all glass factories. 


Following several weeks of inactivity, the etching de- 
partment of the Fostoria Glass Co., of Moundsville, W. 
Va., has resumed work. 


Shares of the United States Glass Co. were quoted on 
the local Exchange during the last few days at 36 but no 
sales have been reported. The usual quarterly dividend is 
payable to stock of record this month. 


According to the present rate of dividends, the Cen- 
tral Glass Works of Wheeling, W. Va., is paying 10 
per cent annually. The quarterly dividend of two and 
one-half per cent is payable this month. 


Very little demand is reported by manufacturers for 
blanks for cutting. -It is claimed that this line is slower 
than for many years. Numerous cutting shops are re- 
ported idle, and that some of these will not resume op- 
erations much before September. 


According to a report received at the offices of the 
Glass Association here, two factories of the Whitall- 
Tatum Co., at Millville, N. J., have suspended operations 
for the summer. 


Sales managers of table glass factories hereabouts hold 
that demand for ware for fall and holiday trade is bound 
to be more or less active. “ The fact that we’ve little fall 
business on file shows that the buyers will be compelled 
to enter the market later,” said one factory head. 


John Ling, of the china and glass department of the 
Mandel Bros.’ store, Chicago, has been in the local and 
East Liverpool district during the early part of the week. 


“We expect to receive the full text of the propositions 
of the glassworkers, which will be discussed in joint wage 
conference within the week,” said Secretary John 
Kunzler, of the Glass Association, this week. “ We’re 
late in receiving them, but we know why. No wage reso- 
lutions will be presented to the convention of the workers 
other than in the printed list we will receive. The ‘ other 
side” now have a summary of the desires of the 
manufacturers.” 


Jobbers and department stores in the Kansas City dis- 
trict will have buyers in this district during the current 
month, according to word reaching here a few days ago. 


Here and there some manufacturers are planning new 
lines for 1922. From all present indications, there will 
be no surplus of new designs, but factories will add either 
full lines or items to go with existing offerings. It has 
been hinted here that several new Colonial patterns will 
feature the 1921 Glass and Pottery Exposition. 


Harry W. Smith, manager of the local offices of the 
R. & H. Chemical Co., went to Chester, W. Va., July 9 
to attend the dedicatory ceremonies attending the open- 
ing of the new Masonic Temple there. 


The George H. Bowman Co., of Cleveland, O., which 
has been operating a toy factory at Carrollton, O., will 
transfer this business to its Bowman-Vaughn toy fac- 
tory at Lisbon, O., as soon as additions to the latter plant 
are finished. The company will then begin the manufac- 
turing of a line of aluminum line in the Carrollton shop, 
which is also to be enlarged for this purpose. An addition 
of go-foot frontage is to be added to the Lisbon toy 
factory. 


George B. Fowler, salesmanager for the Carrollton 
Pottery Co., of Carrollton, has been spending several 
days here. “We have some excellent business on file, 
and our summer suspension will be of brief duration,” 
said Mr. Fowler. “ Demand for our open stock dinner- 


ware patterns is as active as ever.” 


Joseph M. Wells of the American China Co., spent the 
week at White Sulphur Springs, W. Va., taking part in 
the West Virginia State Golf Tournament. 


WHAT THE POTTERIES ARE DOING 


: Mi 


M. K. ZIMERMAN, REPRESENTATIVE 


TRANGE as it may seem at this particular season 
of the year, pottery manufacturers during the last 
few days have reported a change for the better in 

the receipt of new business. There has been no indica- 
tion through the mails that buyers are anticipating the 
future to any great extent, but the new orders of that 
character which give proof that stocks are being pro- 
tected and in a moderately liberal way. iether words, 
there has been an increase in the number of orders dur- 
ing the last week, and for amounts that insures protec- 
tion against bare shelves. Manufacturers show their 
pleasure over the turn of affairs. Few if any cancella- 
tions have been received, while on the other hand, new 
business is being booked. 


While delegates to the annual convention of the Na- 
tional Brotherhood of Operative Potters’ were enroute 
to Atlantic City Wednesday of last week, members of 
the Executive Committee and the Labor Committee of 
the United States Potters’ Association agreed to set the 
date for the next wage conference August I, and at the 
Ambassador Hotel, Atlantic City, N. J., effective August 
1. An official notice to this effect will be forwarded at 
once by Secretary Charles F. Goodwin to President 
Edward Menge, of the Brotherhood. Prediction has been 
made that the conference will be extended on account of 
the enormous amount of detail that will come before the 
representatives of the manufacturers and workers. 


The “complexion” of the conference committee of 
‘the Brotherhood during the next wage conference may, 
it has been intimated, mean much to the future of the 
industry. The hope of the trade is, as has been ex- 
pressed, that the conservative element will be seated 
‘round the table. 


“Unless all signs fail,’ observed one large manufac- 
turer, “there will be a lot of buyers in the market late 
in August and September anticipating fall requirements.” 


Wel: smith, Sr. of the Taylor, Smith & Taylor 
Pottery Co., has returned to his desk after spending a 
few days in Cleveland, with friends. 


Excellent results were obtained by the Salem China 
Co., of Salem, O., when they drew their first kiln, 
Thursday of last week, which had been fired with oil. 
The company has built an 86,000 gallon tank for its 
reserve stock of fuel oil. 


MMMM 
TERSE NEWS OF 
THE INDUSTRY IN 
THE EAST LIVER- 
POOL DISTRICT. 
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The demand for raw clays has been reported to have 
never been as dull as is being experienced this season. 
Clay bins are filled, and old stocks have been used up 
slowly. 


A few of the potteries in this district resumed opera- 
tions last Monday (July 11), but the majority will re- 
main inactive for another week or so. Warehouse stocks 
in the majority of plants are of sufficient size to care for 
all immediate requirements, hence there is no need on 
the part of some manufacturers to resume activities at 
once. 


I. Sulzbacher, of Steubenville, whose department store 
has the largest glass and china department in the Ohio 
Valley, has sailed for Europe on a business and pleasure 
trip. This store has made a special feature of openstock 
dinnerware for years. 


Domestic pottery stocks for a new Woolworth store 
which has been opened at Syracuse, N. Y., have been 
specified from this district. 


There seems to be a slight increase in the demand for 
plain white ware. Some manufacturers are now quoting 
10-off the list on these specifications. 


The news has been received here of the death at 
Wheeling, W. Va., of William A. Isett, one of the original 
incorporators of the old Wheeling Pottery Co., which 
corporation is out of businesss. He was also one of the 
organizers of the Riverside Pottery Co., which is en- 
gaged in the sanitary line. At one time he was presi- 
dent of the Ohio Valley Glass Co., which has now passed 


into memory. He was aged 83 years. 


Sears Roebuck Co., of Chicago, Ill., is reported to 
have placed several cars in this district during the last 
fortnight, of decorated sets. The early fall catalogue of 
this house will be sent out within a few days. 


It has been officially announced here that no “ wage 
resolutions’ were to be presented at the thirty-first 
annual convention of the National Brotherhood of Opera- 
tive Potters after the convention opened, and the “ con- 
fidential””’ list of 147 resolutions were introduced the 
first day. Just how many of these 147 propositions re- 
ferred to “wages” General 
opinion is, however, that the convention will seek to re- 
tain as high a wage as possible. 


’ 


has not been disclosed. 
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Hoover Optimistic About Industry 


Herbert Hoover, Secretary of Commerce, believes that 
the business and industry of the United States has 
already “turned the corner” of the present depression 
and he does not share the acknowledged feeling of un- 
easiness and pessimism regarding the future of Amer- 
ica’s foreign trade. This he made clear in an address in 
3oston, Tuesday night before the National Shoe and 
Leather Exposition and Style Show. 

Reviewing world changes in production and markets. 
and indicating the effects of these changes upon the 
United States, Secretary Hoover predicted for the future 
extensive exportation of food products, increased de- 
mand for raw materials from America, and the main- 
tenance of the ascendency of the American manufac- 
turer in special fields of repetitive production and in- 
genuity. In the field for manufactured goods where 
European industries come into more direct competition 
he emphasized the necessity for work and brains if 
business men of the United States are to hold their own. 
The world credit system, he believes, is not at all so in- 
surmountable as to require extraordinary solutions. 

In emphasizing the necessity of tempering optimism 
with hard work and a realization of the difficulties that 
must necessarily be faced, he said 

‘There are, indeed, many complexities arising out of 
our great expansion on productive power and our sud- 
denly born creditor position. I do not need say that we 
are confronted with a hundred difficulties, that we must 
be alert to steer our commercial policies against the 
We are 
suffering greatly in this immediate worldwide industrial 
depression. This depression is partly due to the war; 
it is partly due to our post-war boom, with its specula- 
tion, its extravagance, and its slackening of efficiency. 
The Government can help recovery by removing the ob- 
structions to commerce and industry. But when all is 
done, the real cure for all depressions is courage and ap- 
plied intelligence and the return to primary virtues of 
hard conscientious toil and economy in living.” 


winds of the world in an economic storm. 


In commenting on the drop in the value of the exports 
and imports of the United States during the past few 
months, and the various theories as to the relative value 
to the nation of domestic and foreign trade, Secretary 
Hoover said: 

“ The importance of our foreign trade requires but lit- 
tle defense. I may say in passing that our whole stand- 
ard of living greatly depends upon our imports and that 
our exports are the great balance wheel for our pro- 
duction. Exports are vital to the stabilization of our 
industries of price levels, of wages and of employment. 
While our exports do cover but a small per cent. of our 
total production, on the other hand they do comprise a 
large percentage of the production of certain industries. 
For instance, we generally export 20 per cent. of our 
wheat, 60 per cent. of our cotton, 75 per cent. of our 
copper, not to mention others. Unless we find a market 
for the surplus production of our great industries we 


shall continue to keep some 25,000,000 of our people in 
reduced buying power. While many of the causes of 
the present depression lie within our own borders, yet 
there may be no recovery from these hard times for 
many years to come if we neglect our economic relations 
abroad.” 


(Continued from page 13) 


John Nixon, Nicholas Goetz, Wilham H. Schreiber, Fred 
C. Groh, George E. Nicholson, Louis Cruveilher, John V. 
Storck, Louis R. Garvey, Max Herbert, Henry Bigert, F. 
Irving Camp, Harry P. Muirhead, Lee C. Moses, Arthur 
Litt and Langley Hawthorn. 

Sports Committee—Thomas G. Jones, Chairman; Fred 
C. Brey, Secretary; William H. Demars, David Little- 
john, Joseph E. McCauley, William EE. Doctor, Herman 
A. Diehl, William L. Wray. 

Judges—Max Herbert, Lee Schoenthal, Lee C. Moses, 
Clifton Allen, William E. Doctor. 

Starter—Edward W. Hammond. 

Music by Wanamaker Band. 

Charles A. Postley, Eddie Hammond and Tom Jones 
as chairmen of their respective committees deserve ad- 
ditional praise for the time and energy spent to make 
the outing pleasant for everyone. The success of the 
venture should bring them the thanks of the entire 
organization and considerable personal pride in their 
own achievement. 


MONTHLY SUMMARY OF IMPORTS 


The imports of earthen, stone and china ware for the 
month of May, 1921, compared with the same month 
in the preceding year, were as follows: 


1920 1921 
China note decorated eet eeE ater $ 30,439 $ 40,138 
China’ sdecoratednecae cr eee eee 410,093 577,475 
HerOme Lh ranCememaniies. ce ieereiee ore cece: 46,101 65,561 
Biron Gerinantyie o 1.6) weet ene tet tos 27,8064 173,062 
BromeUmnited “kang dom ence erat 42,858 46,393 
Eronrevlapani teen: oto ue teers ree ieee 273,768 262,079 
Krome other (countries .nhtemenieeer ear 19,502 30,380 
Earthenware, not decorated ........... 19,431 42,541 
Biarthenware) decorated see. om eerie cet 303,247 313,208 
INR arohl othe <3. eet Rabenaorins Geom a ec 45,923 34,017 
R@tal were etn cette ea. Soa ores et ciate erent $809,133 $1,007,379 


Antique Spanish Pottery Exhibited 


From the old stores and dwellings of the quaint, his- 
torical village of Tala Vera, Spain, where many impor- 


tant battles were fought against the Moors, to a Green- | 


wich Village shop, have traveled antique dishes, candle- 
sticks and various other articles reminiscent of the day 
when swords and coats of mail were at their zenith. 
Brought to view, in quaint color and design, lavishly 


decorated by the skillful hand of a Moorish artisan, they | 
may be seen at The Arts and Craft Import Co., 25 West 


8th Street, New York City, N. Y. 


the Outing Committee, has been generally com- 
mended by his co-workers, has carefully stored 
away all of the paraphernalia used by the famous ball 


Oi A. POSTLEY, whose fine work on 


teams captained by William J. Kennedy and Joe 
McCauley. It is reported that he and his son, John, are 
utilizing all their spare time practicing up for next year’s 
game, in fact, ““ Charlie” is said to be pitching a wicked 


ball. 


J 


Robert Caird, of the Cleveland Metal Products Co., 
New York office, leaves on Friday of this week for a 
month’s tour of Canada by automobile. Mrs. Caird 
will accompany him. 


J. J. Hines, the well known manufacturer and im- 
porter returned on Monday aboard the “ Savoie” after 
making a several week’s trip to Europe in the interest of 
his business. 


Deciding rather suddenly to sail, Paul A. Straub, of 
Paul A. Straub & Co., booked passage at the last moment 
aboard the “ New Amsterdam ” and sailed last Saturday 
for a three month’s European trip to confer with the 
heads of the factories which he represents in this coun- 
try and to consult regarding new goods to be brought 
out, etc. 


The following agents were appointed by M. Takagi for 
the Taiyo Trading Co., on a recent trip made for the 
purpose: 

Pireer cents: EE. A. Ernst, Cincinnati, O.; F. L. 
Move co. Dallas. lex.~C. By Hofta, Denver, Col.; 
I. F. Irving, St. Louis, Mo.; Frank M. Milliken, Pitts- 
bere, Pa.; V. P.Phillipi, Memphis, Tenn.; E. G. Powers, 
Birmingham, Ala.; Walter C. Reel, Kansas City, Mo.; 
George C. Spangler, Macon, Ga.; I. N. Springer, Cali- 
fornia, Pa.; William Urbach, Omaha, Neb. 


The fact of Hugo Hart with L. Barth & Son, was 
missed at the outing last Saturday. He said nothing 
but having had to be out of town would have kept him 
away. 


Carl S. Hoffman who recently resigned his position 
with the Pettis D. G. Co., Indianapolis, to accept a posi- 
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ITEMS PICKED 
UP HERE AND 
THERE AMONG 
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MMMM 
I NTERESTING 


tion in the same capacity with the Rosenbaum Co., 
Pittsburgh, is enjoying a vacation this month prior to 
going with the latter company on August first. 


A. J. Mueck, of the Pairpont Corporation sales staff, 
opened up the concern’s glass and silverware lines at 
the “ Adelphia,” Philadelphia, on Monday for a week’s 
stay. 


W. E. Pomeroy, of the Horace C. Gray Co., accom- 
panied by Mrs. Pomeroy, is enjoying himself at his favor- 
ite summering resort, Stonv Brook, L. I, 
be away for two weeks. 


He expects to 


Chas. West, president of the Westmoreland Specialty 
Co., was a visitor in the city the latter half of last week 
conferring with his factory’s agents, the Horace C. Gray 


(CO 


John Wanamaker celebrated his eighty-third birthday 
by getting to his desk at the store in Philadelphia at 8:15 
on Monday morning. He began the day with a desk 
heaped high and banked all around with flowers and 
telegrams and letters and presents bringing to him the 
good wishes of hundreds of friends and employees. All 
the store department heads dropped into their chief’s 
office during the day to express their hope that they would 
have the head of the firm with them for many more 
years. 


Wm. L. Tickell, who represented Dela Croix & Wilc- 
ken until recently selling the Sterling China Co.’s line 
for which they are agents, has engaged with the Edwin 
M. Knowles China Co., East Liverpool, O., to travel 
territory east of Pittsburgh in the interests of the con- 
cern. 


J. Carl Underwood, with the Taiyo Trading Co., is en- 
joying the beautiful scenery of the Berkshires while on a 
two weeks motoring trip with his family. 


James P. Gordon and Andrew J. Cunningham, repre- 
senting Jones, McDuffee & Stratton Corporation, Bos- 
ton, will open their Fall lines. of imported dinnerware 
and fancy goods at the Hotel McAlpin, July 25, for a 
period of two weeks in room 363. 


TINUE 


IMELY TIPS FOR 
LIVE MERCHANTS 
IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 
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A Worth While Opportunity 

HE Taiyo Trading Co., 191 Fifth Avenue, are 

offering a variety of discontinued patterns at a re- 

duction of twenty percent off regular prices. There 
isn’t an item in the whole assortment that is not attractive 
and readily salable. Included in the list are “ Imari” ware, 
plates and plaques in round and square shapes, also pow- 
dered blue, rose and green shallow novelty bowls with 
twisted nickel handles and frames, lustre tea sets in differ- 
ent colors, fancy dishes for bon bons, etc., in a variety of 
pleasing decorative treatments. There are also candle- 
sticks and vases in a selection of various styles. Then 
there are also pottery lamps in plain rich colors, and in 
cloisonne bronze, as well as incense burners in lustre, 
Satsuma ware and bronze. Another interesting line is 
an assortment of China figures showing Japanese maidens 
in different poses dressed in characteristic costumes. 
Aside from these there will also be found a variety of 
attractive novelties in china, pottery, etc. 


Salable Articles from the Blind 


At the Lighthouse, 111 East 59th Street, are exhibited 
for sale some wonderful samples of hand work from the 
sightless. Baskets in artistic designs and weavings, 
woven candlesticks, sandwich trays with beautifully deco- 
rated inserted porcelain plaques, bags of linen and other 
materials all hand woven, and dainty scarfs with intri- 
cate silk stitches in Oriental colors. Among the useful 
household baskets are hampers in all sizes, round and 
square, and a variety of laundry baskets. There are 
many decorative articles for table and porch needs, show- 
ing that fine workmanship and careful training have made 
work from the hands of the blind salable and desirable. 
Gift Shops are offering these articles as special features, 
realizing the demand and marketable value of these 


goods. 


A Charming Conception in Glassware 

A line of delightful charm that should and no doubt 
will be enthusiastically received, has just been placed 
on display by D. King Irwin, 200 Fifth Avenue. It is 
from the factory of Geo. W. Murphy represented in 
the local market by Mr. Irwin. There are four beautiful 
colors included in the line “ Tourmaline,” “ Chrysoprase,” 
“ Tridase ” and “ Goldase,” all with the exception of the 
“ Goldase” are in a rich malt finish. In addition to these 
inimitable colors, the line introduces a novel light cut dull 
leaf and fine vertical line pattern, the rich simplicity of 
which adds just the proper note of elegance to the ware. 
It may be had in plates, finger bowls, flower bowls, 


POINTERS FOR BUYERS 


flower centers, vases of various sizes and shapes and 
other articles. 


The Reimer Showroom Ready 

The Fred C, Reimer Co., sole United States and Cana- 
dian representatives for the Krautheim china dinnerware, 
Schierholz fancy china and Lucca glassware lines, which 
recently leased a salesroom and office at 141-147 Fifth 
Avenue, now has everything in readiness for the recep- 
tion of the trade. The showroom will rank with the 
most attractive in the trade. Decorated in a restful 
French gray with draperies to match, it makes a delight- 
fully pleasing background for the lines of samples shown. 
A refreshing idea in the style of fixtures has also been 
employed with telling effect, this being the introduction 
of latticed partitions which extend out into the room a 
short distance, thus relieving the monotony of the regu- 
lation square room. What will be still more interesting 
to the buyer will be the array of beautiful samples on 
display. Krautheim dinnerware, which has made a de- 
cided impression with the trade on account of its fine- 
ness of body and daintiness of decoration, is displayed in 
so many different beautiful treatments that it would be 
quite impossible to describe them in so short a space. 
Many of the decorative arrangements are a distinct de- 
parture from the ordinary and are shown in two delight- 
ful shapes, the “ Murillo” (round) and the “ Royal” 
(oval). The line also embraces a most attractive assem- 
blage of fancy china shown in tea sets, etc. One very 
unusual creation being the “ Anna Maria,” an octagonal 
shape of considerably more than the ordinary charm 
which is shown in several different treatments. “ Lucca” 
glassware, which is shown in this country for the first 
time, is just enough different to make it more than ordi- 
narily interesting. It is displayed in unique shapes in 
comports, quaint candy jars, vases, puff boxes, bon bons 
and novelty articles of a character greatly in demand by 
the better class trade at the present time. 


New Things in Cooking Glass 

Frederick Skelton, 200 Fifth Avenue, is displaying a 
number of new additions to the N. C. Fry Glass Co.’s 
lines of “ Ovenglass”’ that will be found of consider- 
able interest. These, by the way, are also in the new 
pearl color which has made tremendous strides in find- 
ing favor with the discriminating housekeeper. It is a 
distinct innovation for cooking ware. Among the new 
items are an oval meat platter, bean pot, custards, rame- 
kins, square and round, cake pans, shirred egg, pudding 
dishes and a fourteen-inch roasting pan, with handles, to 
make the process of removing from oven easier. 


HOUSEHOLD UTILITIES 


Unique Percolator and Casserole 

WO very distinctive and popular articles are 

shown in the illustrations manufactured by The 

Toledo Cooker Co., Toledo, O. The “ Toledo” 
Percolator was the first design of its kind on the market, 
and because of its unique pumping system and reasonable 
price has become a universal favorite and attractive fea- 
ture of the well equipped 
dining table. The cass- 
erole is a most beautiful 
piece of workmanship, 
the dish is stamped seam- 
less, the edges shaped in 
unique design lend dis- 


tinction and beauty to its 


construction, and the cover including knob all in one 
piece, is quite an unusual feature. The “Ideal” line 
produced by the above concern, has won widespread 
reputation because of its perfect workmanship, attrac- 
tive features in original design and durable construction. 


These attributes have brought the “ Ideal” conspicuously 


to the foreground of 
worthwhile table access- 
ories, which thiough merit 
and popular prices have 
established their market- 
able value in every city 
and small town. 


The “ Thrift” an Ice Saver 


The “ Thrift” ice box, as its name implies, is built on 
economic principles. This new refrigerator, manufac- 
tured by the McKee Refrigerator Co., Brooklyn, N. Y. 
(sales office 35 Warren Street, N. Y.) is a box con- 
structed of galvanized iron in sizes 12, 25, 50 pound 
capacity with double walls between which cold air can 
freely circulate, the wire bottom also adds to free air 
circulation. This box will accommodate the ordinary 
shape of ice usually left by local icemen. It is collaps- 
ible making it easy of transportation or for individual 
assemblage. The “Thrift” has been pronounced by 
tests of those experienced in refrigerating that it is built 
with an idea not to depreciate the refrigerating capacity 


of the box. Ice bills may be materially reduced by the 
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use of this ice box and housewives will be glad to add 
this new device to kitchen equipment for economy’s sake. 
The “ Thrift ” promises to be a strong seller and popular 
leader. 


Accurate Beverage Compounder 


In order to mix drinks correctly and tastily, it is abso- 
lutely essential to use a mixer that will measure ingred- 
ients proportionately. The illustration shows a most 
efficient and dependable drink mixer, shaker and strainer, 
manufactured by the New York 
Stamping Co., Brooklyn, N. Y., rep- 
fesentedamny le 1°. 
Chambers Street. The glass con- 
tainer is made of best glass, grad- 


Kesner, 108 


uated to conform with the propor- 
tions used in ‘mixing drinks, has a 
nickel-plated 
top, clamped on to the glass. This 
mixer was first constructed to as- 


removable | strainer 


sist hosts and hostesses in com- 
pounding drinks, but it has become 
so popular that it is now in general 
use in hotels, clubs, hospitals or 
any large institution where absolute 
accuracy in drink compounding 1s 
enforced, its measuring accuracy 
being tested by the most discrimi- 


nating connoisseurs in drink mix- 
ing. Its popularity is obvious, since accuracy and at- 
tractive construction are its essential features. 


A Speedy Dish Dryer 

A very practical and time saving device manufactured 
by the Perfection Dish Dryer Co., Indianapolis, Ind., is 
a handy wire dish dryer rack electrically welded and sub- 
stantially made in every part. In using this tray it is 
only necessary to place the washed dishes between the 
wire racks of the tray and rinse off with scalding hot 
water. The pan under the rack receives the hot water 
and the steam arising quickly dries the dishes. This is 
one of the best kitchen accessories on the market, and 
because of its sturdy make and attractive features has 
established constant demand in boarding houses, schools, 
clubs or wherever speedy dish drying is necessary. Its 
popular price and well selected material has placed it on 


the market as a strong leader. 
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HE large chimney, formerly owned by the New 
England Glass Co., of East Cambridge, Mass., 


was torn down Saturday, July 2nd. The chimney 


which was one of the tallest and finest ever built by 
any glass company of note, was 250 feet high, 15 feet 
in diameter at the top, with a 9 foot flue, and 24 feet in 
diameter at the base. It was built in 1851 and weighed 
7,000 tons. The New England Glass Co. moved to 
Toledo, O., about thirty years ago, and is now known as 
the Libby Glass Co. 


Mrs. Mason, of the Tilden, Thurber Co., Providence, 
R. I., was in Boston calling on the trade last week. 


M. B. Paige, of Peabody, and Fred Hiller, of the 
Hiller Co., Newburyport, Mass., were also visiting the 
trade in the city last week. 


a BOSTON NEWS NOTES 


M. A. Tesretts, REPRESENTATIVE 


Roger W. Homer, of Homer Bros, Co., is enjoying a 
vacation with his family at Silver Beach, North Falmouth, 
Massachusetts. 


Leon Levy, representing L: D. BlocheGoysomiNew 
York, has been visiting the trade in town this week. 


Robert W. Corey, representing the Mitchell, Wood- 
bury Co., of Boston, will be at the Hotel McAlpin, New 
York, August 6th, with a complete line of china, glass 
and hotel ware, etc. 


P. E, Quinn, of George H. Dinkel Co., Boston, is back 
in the city again after a ten days’ business trip to New 
York and vicinity. 


BUYERS IN NEW YORK 
INUSE Re Y/ 
A. J. Kline, housefurnishings, Dives, Pomeroy & Stewart, Har- 
risburg, Pa., 240 Madison Ave. 
J. A. McKelvey, housefurnishings, crockery, F. N. Arbaugh 
Co., Lansing, Mich., Pennsylvania. 
I, J. Foose, toys, housefurnishings, Dives, Pomeroy & Stewart, 
Reading, Pa., 240 Madison Ave. 
Eyes 
F, A. Dodge, toys, Daly -Bros., Eureka, IIl., 120 W. 32nd St. 
(A. Fantl.) 
Louis Cometti, silverware and glassware, Coulter Dry Goods 


Co., Los Angeles, Cal., 220 Fifth Ave. (F. Atkins.) 


JULY 11 


R. M. Dean, toys, R. H. White Co., Boston, Mass., 432 Fourth 
Ave. 


MOM Ne We 
Mr. McCarthy, toys and housefurnishings, Rike, Kumler Co., 
Dayton, Ohio, 225 Fifth Ave. (Retail Research Dept.) 


A. S. Thomas, housefurnishings, Noyes, Thomas & Co., 
Charleston, W. Va., Pennsylvania. 

P. Weill, toys, dolls, housefurnishings, N. Nugent & Bro, Dry 
Goods Co., St. Louis, Mo., 1372 Broadway. (Affiliated Retail 
Stores.) 


JULY 13 


L. T. Huston, toys, Woodward & Lathrop, Washington, D. C., 
334 Fourth Ave. 


J. F. O’Brien, housefurnishings, Cohen Co., Richmond, Va., 
1150 Broadway. 


SPECIAL NOTICES 


Help Wanted 
WANTED IN EVERY STATE IN THE UNION 


SALESMAN to sell our unusual glass specialties as a side 
line on a 10% commission basis. Must be refined, enthusi- 
astic, business like and represent none but best firms. When 
answering state firms you are representing or have represented’ 
and the character of the lines carried. J. S. Co., care of Journal. 


SALESMAN representing glassware manufacturers in the 

State of Pennsylvania, wishes to make connection with 
manufacturers of semi-porcelain jardinieres. X. X. X. Care of 
Journal. 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


What Did He Mean? 


A merchant in a Wisconsin town who had a Swedish 
clerk sent him out to do some collecting. When he re- 
turned from an unsuccessful trip he reported: 

“Yim Yonson say he will pay ven he sells his hogs. 
Yim Olson he vill pay ven he sell his wheat and Bill 
Pack say he vill pay in Yanuary.” 

“Well,” said the Boss, “that’s the first time Bill ever 
set a date to pay. Did he really say he would pay in 
January?” 

“Vell, aye tank so,” said the clerk, “he said it bane 
a damn cold day ven you get that money. Aye tank that 
bane in Yanuary.”—Forbes Magazine (N. Y.). 
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A Few of Our Open Stock Dinnerwear Patterns Protected by U. S. Patents 


IMPORT 


Hundreds of attractive and exclusive decorations in Dinnerware, 
Short Lines, Fancy Articles. 


OPEN STOCK 


Fifteen of the most up-to-date Dinnerware Patterns carried in 


New York. 
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T was definitely decided at the last meeting of the 
Glass and Pottery Association of Chicago, held on 
July 5th, that the first Annual Pottery and Glass Ex- 

position under the direction of the Chicago association 
will be held here the first two weeks of February. The 
decision was reached by a unanimous vote and the plans 
for the meeting will be arranged by a committee to com- 
mence work immediately. 

The Chicago trade has entertained the belief for some 
time that they should have an opportunity to show they 
could accomplish with the Annual Pottery and Glass 
Show, which has been held in Pittsburgh for a number of 
years. With this idea principally in mind the Chicago 
association was formed and an attempt made to secure 
the sanction of the exhibitors on the project. Failure 
to secure the 1922 show, the trade believes, was due to 
a late start, many manufacturers of glassware having 
already made their arrangements for Pittsburgh next 
year. 

The first two weeks in February were chosen for the 
Chicago meeting because it is not the intention of the 
local men to divide the attendance or the displays sched- 
uled for Pittsburgh. 

During the campaign conducted by the Chicago asso- 
ciation to secure the Pittsburgh show -for 1922, many 
manufacturers of glass and lamps, as well as many of 
the potters stated that they favored Chicago above all 
other cities for the annual show and that should a show 
be held in Chicago they would have a display. Other 
manufacturers maintained a neutral position, and now 
that Chicago has decided to hold a show for the Middle 
West and the Far West, these manufacturers will un- 
doubtedly make reservations for display rooms. 

John F. Bowman, president, presided at the meeting, 
which was held after luncheon at the Morrison Hotel. 
Secretary Power, who had just returned from a trip to 
the glass and pottery district in the interest of the Chicago 
association, reported a mixed sentiment, about fifty per 
cent of the manufacturers favoring Chicago. 

President Bowman asked the members for a decision 
on one of three plans before the association namely, (1) 
to continue to work for the 1922 show in Chicago, (2) 
to commence work now for the 1923 show, or (3) to hold 
a show in Chicago regardless of the Pittsburgh show. 

From the ensuing discussion we take the following: 

Ira A. Jones: “TI believe we should have an exhibit 
in Chicago in 1922, following the Pittsburgh exhibit. We 
are not trying to antagonize anybody, but rather to help 
build sales.” 

S. A. Pexton: “I suggest a show during the first two 
weeks in February.” 


1 THE CHICAGO MARKET 


J. H. Smytue, REPRESENTATIVE 


I. M. Meder: “ I believe the greater number of buyers 
go East during February. April would be a better month 
for our show.” 

G. E. Patterson: “ April looks like a good time, giving 
an opportunity to show new merchandise not ready by 
January.” 

Louis Simpson: ‘‘ Why not have the exposition in our 
own showrooms, rather than in a hotel. This plan has 
worked out well in Leipzig and other foreign markets ?” 

Dalrymple: “ February is the logical time and I be- 
lieve the show will double with each succeeding year. We 
merely need the right start.” 

After a thorough discussion sentiment crystallized in 
favor of a show the first two weeks in February, and a 
motion to that effect was made by Ira A. Jones and sec- 
onded by E. M. Meder. 

Ira A. Jones was appointed chairman of the general 
committee on arrangement, and Louis H. Simpson ap- 
pointed chairman of the Finance Committee. 


John Ling, crockery and glass buyer for Mandel 
Brothers, left last week for an extended trip to the pot- 
tery and glass districts. 


Geo. W. Montgomery, general manager of the Fair, 
was elected to honorary membership in the Glass & Pot- 
tery Association of Chicago last week. Charles Sebring 
has also been elected to honorary membership. 


Ed. Boring, in charge of the Chicago display of the 
Crooksville China Co. in the Palmer House, left Chicago 
last week for a trip to Crooksville, Ohio, to visit the 
pottery. 


H. C. Warner, representing Zellers-Stevens Co., New 
York doll and toy importers, has moved his display to 
Room 38, Palmer House, where he is showing many new 
numbers. 


The complete line of new samples from the Potters’ 
Co-operative Co., East Liverpool, O., has just arrived in 
Chicago and will soon be on display in the showrooms of 
W. T. Darden & Co., 25 Palmer House. 


Hinton C. Gilmore, head of the Federated Press and 
Chicago representative for the Pottery, Glass & Brass 
Salesman, died on Tuesday, July 5th at the Illinois Gen- 
eral Hospital. He was sick but a short time. He is sur- 
vived by a widow. 


F. V. Mills, of Decatur, Ill., a crockery and grocery 
buyer, came to Chicago last week. 
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Get Ready for the New Trade 


REPAREDNESS has ever proved beneficial to 
P any organization, and to the manufacturer, buyer 

or merchandise manager who fails in his readi- 
ness for the return of prosperity, will fall the blame for 
profits uncollected and business unsecured. 

The entire crockery and glass trade can improve on 
the methods now in use. ‘Too little attention has been 
paid in the past to proper display of merchandise and 
window trimming while educational work has been almost 
entirely neglected. 

Advertising in the trade has not received the attention 
that it has enjoyed in other lines from the standpoint of 
artistic illustration of the product nor from the utiliza- 
tion for the direct movement of merchandise. 

Window display likewise has been neglected to a very 
great extent by the average retailer. With few excep- 
tions no apparent effort has been made to attract the 
average shopper to a close inspection of the ware. 

Direct by mail advertising can be greatly improved 
and educational work among store employes handling the 
sales needs considerable attention. 

When business again returns to normal the organiza- 
tion or individual who specializes on his own particular 
line, will climb to the sales lead much faster than his 
competitor who refuses to study. To know one line 
thoroughly and to be able to turn that knowledge into 
a sales asset is far more valuable than a smattering of 
many lines and perfection in none. 

Normal business will differ greatly when it returns to 


the usual pre-war market. The confidence of the public 
has been destroyed and it will take considerable time 
before it is fully regained. 

To regain it the manufacturer and merchant will have 
to work hand in hand to accomplish a speedy result. No 
lane must remain untraveled in the business exploration. 
No stone unturned that may hide an order. 

In preparing for the future it must be remembered that 
salesmanship, real salesmanship, is an ESSENTIAL, not 
merely a luxury, and that grit, determination and knowl- 
edge must be combined to break down the opposition of 
combined antagonism and distrust. 

Education is sadly needed. Not mere book learning, 
but practical contact with the forces that either build up 
or tear down any business. 

Publicity has ceased to be a luxury; it is a necessity, 
for many lines which were well known previous to the 
war have, through lack of foresight in advertising, been 
practically forgotten. 

The industry as a whole can stand a lot of progressive 
and constructive study, and there are many matters of 
constructive value which should be brought before the 
next conventions. 

In the meantime study the field you hope to cover— 
map out your campaign in a logical way—THEN get 
busy and COVER it. If you don’t you may discover that 
you've been asleep on the job and that your rivals have 
what you always considered “ House orders.” 
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AmericanAssociationof FlintandLimeGlass 
Manufacturers Convene at Atlantic City 


Matters of Considerable Importance to the Industry Discussed 
Meeting Fairly Well Attended 


HE American Association of Flint and Lime 

Glass Manufacturers met for their forty-fifth con- 

vention at the Marlborough-Blenheim Hotel, At- 
lantic City, N. J., on Monday afternoon. Over forty 
manufacturers were in their chairs when President Mar- 
shall W. Gleason called the meeting to order at 2:30. 
This was not, however, as large an attendance as might 
have been expected considering the importance of many 
of the matters of consequence that confront the industry 
at the present time in the way of readjustment to new 
conditions. 

Besides those answering the roll call, there were a 
number of other firms represented by proxy. 

Those present were: Edward Bartlett, Bartlett-Collins 
Glass Co., Sapulpa, Okla.; A. J. Bennett, Cambridge 
Glass Co., Cambridge, O.; Leo. Nussbaum, Canton Glass 
Co., Marion, Ind.; J. Cecil Fee, Central Glass Works, 
Wheeling, W. Va.; William Sargent, Consolidated Lamp 
& Glass Co., Coraopolis, Pa.; A. P. Duncan, Duncan & 
Miller Glass Co., Washington, Pa.; W. E. Hunter, Econ- 
omy Tumbler Co., Morgantown, W. Va.; W. A. B. Dal- 
zell and C. B. Roe, Fostoria Glass Co., Moundsville, Pa.; 
F. J. Gill, Gill Glass Co., Philadelphia, Pa.; John Beis- 
wanger, Gill Brothers Co., Steubenville, O.; E. G. Gillin- 
der and M. Steele, Gillinder & Sons, Inc., Tacony, Pa.; 
Marshall W. Gleason and Charles Gleason, Gleason-Tie- 
bout ‘Glass Co.; Brooklyn, N. Y.; A. H. Heisey, A. Hi: 
Heisey & Co., Newark, O.; I. J. Collins, Hocking Glass 
Co., Lancaster, O.; Charles Franck, Holophane Glass 
Co., New York, N. Y.; Victor G. Wicke, Imperial Glass 
Co., Bellaire, O.; Henry J. Batsch, Indiana Glass Co., 
Dunkirk, Ind.; C. H. Blumenauer, Jefferson Glass Co., 
Follansbee, W. Va.; Howard Jenkins, D. C. Jenkins 
Glass Co., Kokomo, Ind.; A. J. Smith, McKee Glass Co., 
Jeanette, Pa.; T. H. Howard and Thomas W. McCreary, 
Phoenix Glass Co., Pittsburgh, Pa.; Nicholas Kopp, Pitts- 
burgh Lamp Brass & Glass Co., Pittsburgh, Pa.; Matt 
Sloan, Potomac Glass Co., Cumberland, Md.; C. M. Rod- 
efer, Rodefer Glass Co., Bellaire, O.; M. G. Bryce, Reu- 
ben Haley, James F. Challinor, United States Glass Co., 
Pittsburgh, Pa.; Daniel Jenkins, Westmoreland Specialty 
Co., Grapeville, Pa.; E.. J. S. Van Houten and EB. Van 
Houten, Williamsburg Flint Glass Co., Brooklyn, N. Y. 

Others present were: A. W. Kimes, of the “ National 
Glass Budget”; J. C. Kaufman, of the “ Glassworker,” 
Pittsburgh; Howard R. Handy, of the “ Pottery, Glass 
and Brass Salesman’; F. Calvin Demarest, of the 
CROCKERY AND GLASS JOURNAL. 


President Marshall W. Gleason in opening addressed 
the meeting in his usual interesting manner, as follows: 

“ Never in the forty-four years this Association has 
been in existence, has industry had to face such problems 
as it faces today. 

“ This is equally true of all branches. The glass indus- 
try is confronted with a host of problems, an unwelcome 
heritage from a great international struggle. 

“Only time, patience, courage and intelligence can 
properly change these unusual economic conditions and 
out of the throes.of this readjustment period inaugurate 
a new era of healthy, prosperous American endeavor. 

“As Mr. Arthur Reynolds of the Continental and Com- 
mercial National Bank of Chicago has so cogently said, 
“We have all the troubles there are. We have had 
profiteering and extravagance, high prices and high 
wages, falling prices and a buyers’ strike. We have low 
production, shutdowns and unemployment; we have had 
railroad congestion and we have idle cars. We have had 
big inventories and big losses, big crops and shrinking 
values. We have a housing shortage, with landlords and 
tenants in a death struggle. We have building rings and 
investigations. We have declining bank deposits and a 
constant demand for credit. The tax collector is clamor- 
ous and persistent and the end is not yet.’ 

“We are forcibly impressed by the number of these 
ailments that are affecting us. 

“We suffer some directly, others indirectly, so much 
so that we manufacturers are like the nut between the 
jaws of the cracker. 


“Stagnant business forms the lower jaw and _ high 
wages forms the upper jaw, while a desperate competi- ° 
tion from abroad will at no far distant date furnish the 
strength that will crush us. But that contingency, of 
course, depends on whether wages remain at their present 
extremely high level, whether the buyers’ market remains 
inactive and especially whether the tariff proves ineffec- 
tive. 

“Gentlemen, you know I am not a pessimist. My 
optimism is founded on the unshakable belief that in any 
emergency, America will produce the men of clear vision 
who will guide it to safety. And I am convinced that in 
our own industry, in the members of this Association and 
of the National Association we have men who possess 
this ability, men who will not sit idly by and calmly await 
the coming of calamity, but who will meet the crisis with 
that fortitude and acumen that has made American bus- 
iness men famous all over the world. 
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“Tf wages should be reduced, they will be reduced. 
The stagnant market will then begin to move. Compe- 
tition will be successfully met, and we will gradually but 
surely experience once more that prosperous condition 
that will be equally gratifying to employee and employer 
alike.” 

After the completion of other routine business, Presi- 
dent Gleason appointed a nominating commitee, consist- 
ing of A. J. Smith, Wm. Sargent, A. P. Duncan and 
E. J. S. Van Houten, who made the following recom- 
mendations: President, Marshall W. Gleason; first vice- 
president, Nicholas Kopp; second vice-president, M. G. 
Bryce; treasurer, E. P. Ebberts; actuary, John Kunzler. 

Directors: Marshall W. Gleason, Nicholas Kopp, 
ie. Bryce, i. .P. Ebberts, W. E. Hunter and A. f. 
Bennett. 


The complete ticket was unanimously re-elected by 
the Association, after which Messrs. Gleason, Kopp, 
Bryce and Kunzler spoke briefly in appreciation of the 
honor conferred by the organization in re-electing them. 


W. A. B. Dalzell, chairman of the Tariff Committee, 
made a report of considerable length on what had been 
accomplished thus far and what they hoped to accom- 
plish through their efforts. A motion was passed giving 
the committee full auhority to proceed with the adoption 
of any measures they might deem necessary in further- 
ing the interest of the manufacturers in respect to the 
tariff. 


The following resolution on the death of Mr. Jaques, 
prepared by a committee consisting of E. J. S. Van 
Houten and Wm. F. Dorflinger, was passed upon and 
a copy ordered sent to the family of the deceased: 

“Tt is our sad duty to record the death of our oid 
friend and associate, George M. Jaques of the CROCKERY 
AND GLASS JOURNAL. 


“He was for many years identified with the glass 
business as its press representative, was well known to 
several generations of glass manufacturers, and was al- 
ways hailed as a good fellow and happy companion of 
the members of the Glass Manufacturers’ Association. 
He did not miss attending the annual meeting of the 
Association for forty years, where his pleasant and sunny 
disposition was appreciated by all. 

“He made annual visits to many of the factories and 
he was everywhere received with pleasure and interest. 
He greatly enjoyed these trips and afterwards spoke 
with feeling of his kind reception. 

“We sympathize with his family in their great loss, 
which we also feel, and we offer our condolence with 
copy of this expression of our feeling.” 

Signed 
E. J. S. Van Houten, 
Won. F. DorFLINGER, 
Committee. 


A lengthy discussion issued regarding the advisability 
of a reduction on the price of barrels and other packages 
resulted in the possibility of a 20 per cent decrease in 
the price of all domestic packages to take effect Monday, 
July 25th. The final action in the matter depending upon 
the necessary majority of members assenting. 
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Executive sessions of the National Association of 
Glassware Manufacturers were held at the Marlborough- 
Blenheim, on Monday and Tuesday mornings, for dis- 
cussion prior to the beginning of the series of wage con- 
ferences which opened on Wednesday between the 
committees representing the manufacturers and _ the 
workers. 

When interviewed on the subject, the manufacturers 
were of one mind that wages would have to come down 
but none would venture an opinion as to what the out- 
come might be as the result of the conferences with the 
workers. 

At a meeting held last Friday at Sandusky, O., of the 
American Flint Glass Workers’ Union, where the organ- 
ization has been in annual convention for some days, all 


of the old officers were elected. 


Chicago Active for Show 

The Chicago Glass and Pottery Association held a 
meeting at the Morrison Hotel yesterday. At this meet- 
ing further plans were worked out in connection with 
the Annual Chicago Pottery, Glass and Housefurnishings 
Show to be held the first two weeks in February. At a 
recent meeting of the General Committee, Harry Moir, 
manager of the Morrison Hotel, was present. Mr. Moir 
told of the services he would render if the display were 
held in the Morrison. All his room rates have been re- 
duced 20 per cent. recently. The Committee will meet 
twice a week and rush plans so manufacturers will have 
an opportunity to make reservations for display rooms 
within the next three weeks. Many requests for space 
have already been received and almost twenty manufac- 
turers have expressed their intention of displaying at the 


Chicago show. 


Importers Confident of Defeat of Tariff 


American importers took heart yesterday at the sudden 
change in attitude of the Federal Administration toward 
the permanent tariff now being constructed in Congress. 

The action of President Harding in calling a halt on 
the duty on oil and the subsequent defeat of this portion 
of the Fordney schedule, indicates to the majority that 
the administration is radically against the adoption of 
the measure in its present form. 

Close students of the situation in Washington feel con- 
fident that the Senate will so completely revise the present 
schedule that it will hardly be recognizable when it is 
returned to the House. 

There is also a strong sentiment towards the shelving 
of the permanent tariff bill until the settlement of the 
present tax question indicates just how much money can 
in reality be derived from our import trade. 


Melting Glass with Atmospheric Burners 


NEW 2800 DEGREE CRUCIBLE FOR ENAMEL MELTING— 
TWO DAYS NEEDED TO BRING FURNACE TO FULL HEAT 


By J. E. Buttarp 


, NWENTY-eight hundred degrees of heat at the 
crucibles, flue gases registering a temperature of 
only 600 degrees Fahrenheit, and the top of the 

furnace when running full blast cool enough so one can 

sit upon it without discomfort, this is something that a 

number of gas experts pronounced as impossible. It, how- 

ever, is something that has been accomplished in an at- 
mospheric burner furnace installed in the plant of Car- 
penter & Wood, Inc., manufacturers of enamel for jewel- 

ers, at 27 Mathewson Street, Providence, R. I. 

This enamel is made very much in the same manner as 
is glass. The ingredients are mixed together, placed in 
a crucible and brought to a high enough temperature to 
melt. The mixture is then ladeled out and passes through 
the remaining steps. Some fuel, however, must be used 
to melt the material in the crucibles. Coke, oil or gas 
may be used for this purpose. Coke is bulky and dirty. 
Gas is by far the most satisfactory. 

Mr. Thomas H. O’Brien of the firm of Carpenter & 
Wood, Inc., who worked out the idea of the furnace was 
sure enough that he was on the right track that he built an 
experimental furnace. Mr. Peterson, the industrial gas 
salesman of the Providence Gas Company tested it and 
found a furnace temperature of 2100 degrees a flue 
temperature of 600 degrees Fahrenheit. The success of 
this furnace appears to rest upon two things. First its 


complete insulation and second upon a carefully regulated 
draft. 


Construction of Furnace 


It is constructed in the following manner. The com- 
bustion chamber and support for the crucible are in the 
center. They consist of a block of fire brick 18 inches 
square with a cylindrical hole in the center 12 inches in 
diameter. The gas burners are at the bottom of this 
cylindrical hole. The burner itself is placed just a little 
distance back from the inner walls of the block to protect 
them from the intense heat. Burners are brought in from 
the opposite sides of the furnace, there being two burners 
for each combustion chamber. These burners are also 
introduced in a tangential position and set up a whirling 
motion around the crucible. 

Around this fire brick combustion chamber there is a 
three inch air space. Then comes a four inch wall 
of fire brick, four inches of sil-o-cell brick and 
four inches of red brick. This makes the shortest 
distance from the outside of the furnace to the inside wall 
of the combustion chamber eighteen inches. Naturally, 
it will require a tremendous heat inside the furnace to 
make appreciable difference in the temperature of the 
outside walls. 

The top of the furnace is covered with three inches 


of fire brick and three inches of Betson furnace lining. 
The crucible or pot used in the furnace is what is called 
a skittle or cannon pot. It bellies out at the middle and 
tapers off to a smaller diameter at the top and at the bot- 
tom. The clearance between the pot and the walls of the 
combustion chamber at the greatest diameter of the pot is 
about one and one-half inches. These pots are equipped 
with close fitting lids and above them when being used 
in the furnace are placed thick covers of insulating mate- 
rial. This means that above the fire pot when in use there 
are practically nine inches of insulation. 

The furnace is constructed with two combustion cham- 
bers. In other words it is a double furnace, having four 
burners in all, and a capacity of two crucibles or pots. 
Between one combustion chamber block of fire brick and 
the others there come first three inches of air space, then 
eight inches of fire brick and then three inches of air 
space. This eight inch wall is relied upon more to 
separate the two than to provide insulation, for when one 
end of the furnace is being used the other is also. 


The Flue 


A heavily insulated flue rises from the top of the 
furnace to a height of about eighteen inches from which 
there arises an ordinary six inch galvanized iron flue pipe. 
In spite of the fact that the furnace has been in use for 
many months the galvanizing has not been burned off this 
pipe. There is a certain hot air furnace in a certain home 
equipped with the same size and type of flue furnace. 
That pipe has been in use but one season yet practically 
all of the galvanizing upon it has completely disappeared. 
The heat has done it. This gives an idea of how low the 
temperature of the flue gases of this furnace run. 

The flue pipe is connected to a flue which in turn con- 
nects with a seventy-five foot stack. The draft from the 
furnace is regulated by means of tees at the point where 
the furnace flue pipe joins the stack flue. By opening or 
closing openings of the tees more or less air from the 
room is allowed to enter the stack flue. Thus the amount 
drawn up the furnace flue is reduced. 

Ordinary atmospheric Bunsen burners with single 
burner openings and with individual capacities of about 
fifty feet an hour are used. Secondary air is drawn in at 
the point where the burners enter the furnace walls and 
the air and gas are so controlled as to get as nearly as 
possible a perfect mixture. The control as already stated 
is at the junction of the furnace flue and the stack flue. 
The greater the draft the more secondary air is drawn in 
and the less the draft the less secondary air is drawn in. 
Mr. O’Brien stated that he did not believe the furnace 
would work without a stack connection and this delicate 
regulation. 


(Continued on page 23) 


TOLD BY THE TATLER 


LestTeER G. HERBERT 


Soe lHOUr HAST INCREASED THY WATER 
rHOU, MUST ALSO INCREASE THY MEAL.” 
HE Hebrews have been noted from time immemor- 
| ial for shrewd business methods and a naturally 
keen intuition in everything connected with com- 
mercial pursuits. As might be expected, this race has 
originated some very shrewd sayings, maxims, proverbs, 
and epigrams connected with business life. Some of these 
sayings are not quite clear to our modern minds, until we 
consider them thoughtfully. 


In early times, a large part of the regular diet of the 
poor and common people and the small merchants, con- 
sisted of coarsely ground meal, mixed with water, into 
small cakes. This was not unlike the corn pone of our 
own South. Naturally, a certain amount of meal could 
only be moistened with a corresponding amount of water. 


Sometimes sugar, or molasses, or melted fat with salt 
was added, making a cake or loaf of better flavor and 
tenderer texture, but if too much water was added, a 
thin mass was formed like gruel or cream, which could 
not be molded into a cake or loaf. Consequently the 
saying, “If thou hast increased thy water, thou must also 
increase thy meal.” 


This saying became current among early Hebrew mer- 
chants, with a special application or meaning, that any 
person who raises many objections, is the one who 1s 
obliged to find solutions for them also, or to be stumped 
by the difficulty. 

We are constantly meeting in every-day life people 
who can see impassable barriers in the way of anything 
we propose to do. Now caution is all right and eminently 
desirable, but the things which are considered out of the 
bounds of reasonable achievement today are almost sure 
to be accomplished by somebody tomorrow. 

When it was pointed out to Napoleon that he could not 
make successful war on the Austrians on account of the 
Alps, he looked sternly at the calamity howlers and ex- 
claimed, “There are no Alps!’ While people were 
prophesying all sorts of failure and disaster for an adven- 
turous fellow by the name of Columbus, he “ sailed 
steadily westward.” There were no end of people who 
laughed at the idea of there being land on the other 
side of the globe, and yet today we are living on it. 

While learned professors explained why it was impos- 
sible to make a heavier-than-air ship sail above the 
clouds, the Wright brothers built their first flying ma- 
chine. While jokesters made puns upon the absurdity 
of propelling a boat by steam, Fulton launched such a 
contraption on the Hudson, and it worked. 

People said that Harriman was attempting a ridicu- 
lous performance to try to build a railroad across the 
Great Salt Lake. But he did it. The first telephone was 
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regarded as an interesting toy—and no more; yet it has 
revolutionized our modern business life. The discour- 
agements which met the laying of the first Atlantic cable 
caused many to shake their heads at the sad waste of time 
and money, and yet the Atlantic cable connected the 
Old World and the New. 

There always will be people who will raise objections. 
They will add so much water to the meal that as far as 
they are concerned, the situation is hopeless. Fortu- 
nately, however, there are some individuals who have 
gumption enough to say, “ There must be a way to do it. 
A silver key will often unfasten an iron lock. I must 
find that key!” 

We are facing many problems in our industrial and 
business life today. We scarcely know what twenty-four 
hours will bring forth in world affairs, and how it will 
affect us individually and financially. If troops march 
into a foreign country across the sea, our stock market 
responds instantly, manufacturing and producing indus- 
tries of all kinds recoil, and business life waits as it were 
to see what is going to happen next. 

If we are of that disposition which declares every 
problem unsolvable, we will not travel very far. We will 
say that so much water has been added to the meal that 
the whole baking is spoiled, yet that is a cowardly way 
to face affairs. There may be several solutions to the 
trouble. Cook the meal in water and evaporate part of 
the moisture, at the same time swelling the meal; or add 
more meal or drain off part of the water; or let the meal 
settle and use only part of the mixture. Oh, there are 
a lot of ways to solve the problem! 

Just at the present time, most people are puzzled why 
a dollar is worth more today than it was a year ago. This 
is really the fact, and there are good reasons why it is 
so. It is wise also to make that dollar count for the most 
possible, as long as it is worth more. 

Here is a straight tip: Your dollar today is likely to 
be worth more yet a year from today. So wipe off your 
debts and outstanding obligations as fast as you can, for 
it will cost you less than to put it off for another twelve 
months. 

In order to have your money for use or reinvestment, 
realize as rapidly as possible on what you have to sell, 
unless prices take a sudden slump, and it seems wise to 
hold. Be careful of contracting extensive credits at the 
present time. It is better to pay cash and get cash con- 
cessions, even if one has to borrow money at the bank. 
As far as possible, do business on a cash basis—that is, 
selling for cash. Keep close track of your surplus funds 
and savings, and invest in securities of unquestioned 
value, such as Liberty Bonds or securities approved as 
sound and safe by your bank. 

(Continued on page 23) 
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Silhouettes Charmingly Executed 

HE silhouette has become a most popular gift 

for all seasons. These pleasing pictures por- 

tray all the outlines of the figure, in most 

artistic posing. A unique assemblage of im- 

ported silhouettes are exhibited at the salesroom of L. C. 
Wells, 225 Fifth avenue. Perhaps the most attractive 
in the collection are the Ovals. These show little sil- 
houette children or cupids with butterfly wings, swing- 
ing on tree branches, the blue sky, and mountains in 


perspective, make a most charming picture. These Ovals 
come 12% x 14 inches, in series of four or in portfolio 
of eight. They can be framed in many designs, some 
of the most artistic embodying the color of the back- 
Among the vast collection of imported pic- 


tures are reproductions of old masters and foreign 


grounds. 


scenes, in realistic coloring. Transfer pictures for chil- 
dren are also among the attractive assemblage. The en- 
tire collection is most noteworthy and Gift Shops are 
specializing these silhouettes and reproductions, realizing 
their beauty and artistic merit. The illustration gives an 
idea of the fine workmanship of these imported silhou- 
EtLes: 


Something Pretty for Baby 

The greatest need for an infant’s speedy dressing is 
a handy clothes rack and one which is pretty enough for 
a well equipped nursery, is manufactured by Richard C. 
Kreuger, 395 4th Ave., New York. This dainty pole 
rack, is beautifully white enameled, decorated in floral 
hand painted designs with several wooden hooks securely 
fastened. It has a detachable base, making it easily 
packed for transportation to any distance. This clothes 
rack is only one of the things among many shown in 
the Kreuger salesrooms which add to baby’s comfort and 
amusement. There are dainty little nursery chairs, hand 
painted in figures for baby’s delight, tables and every 
conceivable toy to charm and attract infants. Every 
item is well constructed and merits popularity for orig- 
inality and perfect workmanship—just the proper gift. 


Florsol Perfumer 


Perfume that challenges odors from Nature’s flowers 
is diffused from this extraordinary little electric light 
vaporizer, manufactured by the Florsol Co., 30 Irving 
Place. The illustration gives the practical features of 
Made to fit any electric light bulb, of 
especially selected sub- 


the perfumer. 


stantial metal with a 
container for water in 
which to place the per- 
fume, this diffuser is 
practical, convenient 
and useful. Dew laden, 
sun kissed _ flowers 
could not send forth 
more delicious per- 
fumes than this little 
device. Florsol odors, 
bringing the real aro- 
mas of the Orient, 
come in many per- 
fumes: rose, lilac, vio- 
let and bouquet. Be- 
sides being a perfumer, 
with Florsol clarifier, it is indispensable in the sick room 
or hospital where a gentle reviver is needed. It can be 
used in every home, and with the use of Florsol dissi- 
pater, clarifier, insectoline it will drive out unpleasant 
odors, and remove annoying insects. The vaporizer is 
especially attractive for Gift Shops. 


“ Zinntin ” Boxes 


New and popular style boxes have made an appear- 
ance in the very attractive rooms of Charles Zinn & Co., 
10-18 East 15th street. Even though surrounded by a 
vast variety of beautiful things in the Zinn Gift Shop 
Specialty Department, these boxes stand distinctive 
among their rivals. They are round and rather flat, with 
a filling capacity from one to three pounds, beautifully 
enameled in different colors, an original feature of deco- 
ration, being hand painted figures in dancing poses by 
the celebrated French artist, “Theo.” The dancing fig- 
ures represent the national dances of every country, and 
Others which are 
not treated in this style are decorated with painted flow- 
ers in many designs. Although they might be specialized 
for sweets, they are also practical for a variety of tokens; 


well portray the artist’s technique. 


handkerchiefs, doilies, or lace collars, or in fact, any 
dainty bit of finery might be enclosed and attractively 
displayed in one of these boxes. 


CAUGHT IN THE NEWS NET 
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30, will be Alfred H. Holbrook, the new presi- 

dent of Geo. F. Bassett & Co., Inc., who plans 
to visit the various European factories whose lines the 
concern handles in this country. He will first go to Eng- 
land, then France and Choday, Bohemia, where the Bas- 
sett china factories are located. Mr. Holbrook will 
thoroughly familiarize himself with conditions in the pot- 
teries in these countries and will arrange for new sample 
lines to be brought out, etc. Accompanying him on the 
trip will be Mrs. Holbrook, Mrs. Frederick H. Doremus 
and Miss Doremus, the latter being the widow and daugh- 
ter of the late head of the Bassett Co. The party will 
be in Europe until the middle of September. 


PASSENGER aboard the “ Baltic” sailing July 


Thos. Stackpole, buyer for the May Co., Cleveland, O., 
arrived in New York last Wednesday for a stay of a 
week or ten days to place orders. As usual he is mak- 
ing his headquarters with relatives in Brooklyn. 


The J. H. Stouffer Co., Chicago, decorators of fine 
china, have the following traveling salesmen out for fall 
business: James E. Kennedy covering the Eastern terri- 
tory, G. A. Kenney in the Central States, Julian Gold- 
berg through the South and J. J. Reibel the Pacific Coast. 
They are all having a good business. This concern’s bus- 
iness has been as good during 1921 as it was for 1920 
and they have made preparations for a big fall buying 
season. 

The first prize for the ticket selling contest of the Pot- 
tery, Brass and Glass Salesmen’s Association outing has 
been awarded to John Nixon, who sold twenty-four tick- 
ets, while the second goes to Howard Handy with a 
score of twenty-one tickets. Max Herbert won third 
prize and sold nineteen tickets. 


Fred Skelton has returned from a two weeks’ vacation 
and is again at his desk ready to receive the fall trade. 


L. Fritz, of Butler Bros., who has been ill for a num- 
ber of weeks at his home, is back again on the job. 


Howard Fry, well known to the trade, stopped off in 
New York this week on his way to Atlantic City. 


J. Carl Underwood, of the Taiyo Trading Co., is back 
at his desk after a two weeks’ vacation spent at Asbury 
Park. 

H. O. Phillips, of the same concern, has gone to Block 
Island where it is rumored he expects to do considerable 


fishing. 


T. C. Lorenzen, formerly buyer for Wolf & Dessauer, 
Fort Wayne, Ind., has been appointed buyer for the 
Pettis Dry Goods Company in Indianapolis. 


J. H. Harris, manager of the china, glassware and 
lamp departments of Kaufmann’s, Pittsburgh, owing to 
the recent resignation of Mr. Van Ardsdale, is looking 
for either a man or woman assistant buyer who has had 
experience in department store work. 


Hammond Gets New West Line 


It was announced last week that E. W. Hammond, the 
well known manufacturers representative, who repre- 
sents Knowles, Taylor & Knowles, the Economy Tum- 
bler Co. and other lines has also acquired the new fac- 
tory of Geo. R. West & Sons, Jeanette, Pa., which will 
turn out a high grade line of decorated glassware and 
Mr. Hammond expects to have 
samples from the concern on exhibit soon at his sales- 
room, 10 West 23rd Street, in fact Mr. West is now in 
New York completing details for displaying the line. As 
is generally well known, Mr. West was formerly head 
of the Westmoreland Specialty Co., Grapeville, Pa. 


wrought iron stands. 


Basset Expects Shipments 


George F. Basset & Co. are expecting shipments from 
England of certain of their new and popular lines in the 
“Crescent. Lopaz,”-* Palentia”’ and “Tokio” pat- 
terns. 

The British coal strike prevented imports previous to 
this time so that orders accumulated very fast. There 
are now signs that shipping delays in England are at an 
end, as consignments of the ‘“ Montrose,” ‘“ Brompton” 
and “ Amiens’ 

Mr. Holbrook states that one of the prime objects 
of his visit to the English potteries when he sails July 
30 on the “ Baltic ” pat 
terns for which the call is particularly urgent. He feels 
quite optimistic over the resumption of British industry 
and is confident that it will not be long before imports 
are again coming in on a normal basis. 


’ patterns have already been received. 


is to hurry shipments on certain pat- 


Namm Staged Big Sale 
The A. I. Namm & Sons Co., of Brooklyn, N. Y., 
celebrated in its new building the 45th anniversary of 
their business administration. 
This store being a cash store staged through its entire 
building a remarkable sale in all departments and reports 
that the public responded most generously in all lines. 
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HE eyes of the buyers of glassware are now 
turned toward Atlantic City, where during the 


next few weeks glass manufacturers and com- 
mittees representing the glass workers will be in confer- 
ence discussing the wage scale which will be the basis 
for the selling list for the next fiscal year. It must be 
remembered, however, that the scores of departments in 
the glass trade will necessarily consume much time in 
arriving at a definite adjustment of all differences. This 
conference is rather different from the pottery wage con- 
ference, for there is more to the former than the latter. 
The recent convention of the glass workers at Sandusky, 
O., went on record, so far as the machine press section 
is concerned, in favoring existing wage scale and working 
conditions. Judging from expressions heard in this dis- 
trict during the last week, the conference will be rather 
long drawn out. 


Salesmen are of the opinion that if the wage scale is 
reduced and these reductions reflected in the selling list, 
the tendency to buy will be more pronounced than it 
has been during the last few months. However, sales- 
men report that on their last trips out new business was 
easier to secure than during their early spring trips. 


C. M. Rodefer, of the Rodefer Glass Co., of Bellaire, 
O., has returned from a California trip, and immediately 
arranged to attend the Atlantic City wage conference in 
company with Henry Leiner and J. Cecil Fee of the 
Central Glass Works of Wheeling; C. B. Roe, general 
manager of the Fostoria Glass Co., Moundsville, W. Va., 
and Victor G. Wicke, of the Imperial Glass Co., of 
Bellaire. These are the only glass manufacturers from 
the Wheeling district attending the Conference. 


Glass manufacturers of this territory who are inter- 
ested in the manufacturing of automobile lenses are 
watching a new Ohio law which becomes operative 
August 16 regulating anti-glare lenses. The new law, 
which is known as the Pence law, provides that “ no head- 
lights shall be used on any motor vehicle upon the high- 
ways except after the installation of a device to prevent 
glare, which device has been certified and approved by 
the State Highway Department,” of which Leon C. Her- 
rick is the head. This new law will create a big de- 
mand for all such lenses made in this territory. 

Three furnaces are now in operation at the plant of 
the Monongah Glass Co., at Fairmont, W. Va., in ad- 
dition to one machine plant. A gradual improvement in 
the demand for the product of this plant has been notice- 
able during the last few weeks. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


Following a two-week idle period, operations have 
been resumed by the Fenton Art Glass Co., at Williams- 
town, W. Va. This firm has been doing a very good 
business on its decorated line during the year, while its 
offering of cut ware has been popular with the trade. 


The revised price list on cut blanks as recently an- 
nounced has not brought much new business so far, but 
manufacturers do say that the season should be taken 
into consideration. It is generally believed, however, 
that the month of August will bring out a greater de- 
mand for blanks, as the cutters will then be arranging 
their lines for the fall and holiday trade. 


A new gas producing system has been installed at the 
plant of the Jefferson Glass Co., at Follansbee, W. Va. 
Some exceptionally attractive portables and shades are 
to be offered by this concern for the fall and holiday 
season, 


Although all plants of the United States Glass Co. 
were idle during the early part of the month, several of 
these have been placed in operation. As the business 
situation improves, all other plants of this company will 
be placed on the active list. It is the opinion of the 
sales department of this company that the demand for 
all lines of glassware for the fall trade will show a de- 
cided improvement, compared with the present. 


The Central Glass Co., of Cincinnati, O., has been 
formed, and will do a jobbing business in a general line 
of ware. 


On account of the slightly improved situation in the 
building lines, local manufacturers point to an improve- 
ment in the demand for lighting glassware. There is 
also a slight change for the better in the demand for fix- 
tures. Many small dealers have started to anticipate 
their requirements for lighting glassware for the fall 
trade, but they are buying conservatively, believing that 
with the settlement of the next wage scale, selling lists 
will show a decline. 


According to reports received here within the last 
few days, Rex Lamb, formerly officially associated with 
the Essex Glass Co., has arranged to build a plant of his 
own at Mt. Vernon, O., at a cost of over $100,000. 


The Illinois Glass Co., the largest bottle concern of the 
kind in the country is contemplating the erection of a 
new factory on the Pacific Coast, under the name of the 
Illinois-Pacific Glass Co. 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


tive Potters in convention at Atlantic City last 

week in giving the executive board and other 
labor conferees a free hand in arranging the forthcoming 
wage scale scored a victory for the manufacturers. The 
latter plainly indicated to the officials of the Brotherhood 
some time ago that signatures to the next agreement must 
be binding, and that no action agreed upon during the 
conference should be referred to a referendum vote of 
the trade for approval. From a local viewpoint, this is 
by far the most important action the convention took, 
with reference to the wage conference. It is now openly 
conceded that for the main part delegates elected by the 
various locals to sit around the wage conference table 
are conservatives. It is also indicated that the conven- 
tion has been in charge of this element. If there were 
“radicals” in the convention, they failed “to show.” 
Although there were many propositions presented to the 
convention relative to the price list, many of them were 


“killed.” 


Lee Schoenthal of the Gimbel Store, New York, and 
Adolph Schnagle of the Gimbel, Milwaukee, Wis., store, 
were in the district a few days ago on a buying mission. 
It was the first visit here of Mr. Schoenthal since his 
return from a European trip. 


th HE action of the National Brotherhood of Opera- 
| 


The No. 2 plant of the Hall China Co., has resumed 
operations in practically all departments, and the No. 1 
shop of this firm will be placed on the active list within 
the next few days. Delay in completing improvements 
at the No. 1 plant caused the shop to be idle longer than 
the firm anticipated. 


Frank Ransbottom, of the well known stoneware pot- 
tery firm of that name, in Zanesville, O., has returned 
to his desk from Washington, where he held a confer- 
ence with President Warren G. Harding, relative to mat- 
ters politic concerning the Fifteenth Ohio Congressional 
district. 


Operations have been resumed by the Potters Co- 
Operative Co., in their No. 2 plant, formerly the Stan- 
dard No. 2, and within the next 10 days their No. 1 
pottery will be placed in operation. The No. 1 plant of 
this firm will be placed in operation later, although the 
decorators are now working in the No. 1 plant. 


George J. Nebhur, western sales manager for the Han- 
ovia Chemical Co., of Newark, N. J., has left the dis- 


trict after spending some time here canvassing the trade. 


Pottery manufacturers have their clay bins loaded with 
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stocks bought at high markets, and today the same raw 
materials are to be had on a basis of from $2 to $3 
lower. It is claimed the manufacturers have larger 
stocks of clay on hand now than is the general rule, 
but these stocks were acquired when the rail situation 
was such that heavy shipments were taken under any 
circumstances. Today, however, clay salesmen report 
slow business, but say that as soon as the high priced 
stocks are worked off, there will be an improvement in 
demand. 


The No. 1 plant of the A. E. Hull Pottery Co., of 
Crooksville, O., has resumed activities after an idleness 
of several weeks. This plant, which is also known as 
“the Acme,” is the largest stoneware plant in the Zanes- 
ville district. The company is in receipt of considerable 
new business, and therefore continued operations are 
anticipated. 


When the Cartwright Pottery Co. resumes operations, 
the firm will make a special feature of a short line of 
hotel ware. Moulds for the line are now being made. 
This is the first time that this firm has made an effort 
in this direction, although from time to time numerous 
inquiries have been received by the firm. 


David George, of Sebring, for years identified with 
the pottery business, has located a large vein of clay in 
the vicinity of Columbiana, this county, and he now pro- 
poses to erect a three kiln pottery in Columbiana for the 
manufacturing of yellow and rockingham ware. 


“Tt was the greatest time I ever had,” declared C. 
“Nick ” Muessing, western manager for the Brakenfeld 
Co., upon his return here from the annual outing of the 
Pottery, Glass & Brass Salesmen’s Association. ‘“ We 
had excellent weather and everything else that was need- 
ful to enjoy life.” 


It has been indicated that the decorating kiln capacity 
of the plant of the Hopewell China Co., of Hopewell, 
Va., is to be increased by the erection of a double deco- 
rating kiln. The sales department of this concern is now 
in process of reorganization, according to information 
received here, and the plant is expected to resume opera- 
tions in full within the next fortnight. 


The official text of the proposition which the operative 
potters will present the manufacturers for consideration 
and debate at the next wage conference, which con- 
venes in the Ambassador Hotel, August 1, is expected to 
be in the hands of the Labor Committee of the United 
States Potters’ Association within the next 10 days. 
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A. H. Heisey Talks on General Conditions 

When interviewed at Atlantic City during the past 
week, A. H. Heisey, of A. H. Heisey & Co., Newark, 
Ohio, had the following to say regarding important ques- 
tions now confronting the industry : 

He said: “The Bonus Bill, for instance, is fraught 
with considerable danger, as it will tend materially to- 
ward postponement of the country’s return to normalcy. 
By this I mean it would inflate the cost of living and 
would react against the men whom it was intended to 
benefit. Eventually, in all probability, after the bonus 
was spent, upon finding the cost of living mounting, they 
would censure the Representatives for granting the meas- 
uve 

Referring to the business outlook, Mr. Heisey said: 
“Tt required ten years after the war of Rebellion, where 
only one country was involved, to readjust conditions ; 
now, when the whole world is a party, it is only natural 
that readjustment will be slow and consume years before 


” 


again becoming normal 

Taking up the matter of prices, he asked: ‘* How can 
people buy when they do not have the money? The un- 
employed have no money to spend, and those working 
are husbanding their earnings, fearing that the depres- 
sion may last longer than expected.” 

Touching on the wage question, Colonel Heisey be- 
lieves that a reduction in the cost of labor will have to be 
made as the first step in a general readjustment of con- 
ditions in the glass industry. He said: “ One feature 
of considerable importance, which both the workers and 
manufacturers will have to give earnest consideration, 
is where there is a possibility of any article of glassware 
being substituted by another commodity that will serve 
the purpose just as well at a cheaper price, such an article 
or articles must be produced at a figure that will preclude 
the possibility of such competition.” Manufacturers and 
suppliers of raw materials must all contribute their share 
to this end. 


East Liverpool Items 


W. T. Tebbutt, Manager of The House Furnishing 
Board of Trade, has just returned to his desk after a 
short vacation with his family at their Summer residence 
in Cobourg, Ontario. Mr. Tebbutt returned home via 
New York City, where he was sent upon an important 
mission by one of the members of his organization. 


Engagement of Robert D. Miller Announced 

Mr. and Mrs. William M. Beard of Glen Ridge, N. J., 
have announced the engagement of their daughter, Miss 
Marcia Beard, to Robert D. Miller, third son of John J. 
Miller of Maddock & Miller, Inc. 


Mr. Miller, who is well known and exceedingly popular 
among the trade, is being very generally congratulated by 
his friends and associates. No date has been set for the 
wedding, but it 1s probable that it will occur some time 
within the next few months. 


Lighting Glassware Manufacturers Hold 
Important Meeting 


An important meeting of manufacturers making 
illuminating glassware was held at the Ritz Carlton Hotel, 
Philadelphia, Friday and Saturday of last week. These 
manufacturers are organized as the Hluminating Glass- 
ware Manufacturers’ Guild and those present produce 
over 75 per cent. of the illuminating glassware made in 
this country. 


C. H. Blumenauer, President of the Guild, presided. 

The Stevenson Corporation of New York, business 
managers of the Guild, presented their reports showing 
the status of the industry and which indicated that this 
particular industry while keenly feeling the existing de- 
pression was in better position than many other industries 
and that there soon would be relief because of season- 
able demand and the fact that building operations must 
soon resume. The Merchandising Committee made a 
most complete report and offered many valuable sugges- 
tions for a comprehensive sales campaign. The commit- 
tee on design also made a very complete report, making 
it clear that there is a new era in lighting of homes, fac- 
tories and streets, and that new thought and greater 
effort must be given to the advancement of proper glass 
for the new lighting conditions. 


A new committee was named to specialize in prepar- 
ing a code of ethics for the industry to stabilize the mak- 
ing of molds, the production of efficient and harmonious 
lighting glass and a general uplift of this important 
branch of the glass production. 


The Stevenson Corporation, Business Managers of the 
Guild, are rapidly completing the work started nearly a 
year ago of collecting data as to capacity and production 
of each plant and the working out of each detail that 
will make it possible for the manufacturer to know at 
all times the exact supply and demand of his products, 
thus preventing over-production. A uniform cost system 
is now being installed in the various factories of the 
Guild. A credit bureau has been established and is of 
great benefit at this moment. 

The next meeting will be held in October and probably 
in the West. 


The following factories were represented: Consoli- 
dated Lamp & Glass Co., Mr. Sargent; Gill Bros. Co., 
Mr. Beiswanger ; Gill Glass Co., Mr. Gill; Gillinder Bros. 
Co., Mr. Gillinder ; Gleason Tiebout Glass Co., Mr. Glea- 
son; Hocking Glass Co., Mr. Collins; Ivanhoe Regent 
Co., Mr. Tate; Jefferson Glass Co., Mr. Blumenauer and 
Mr. Griffith; Macbeth Evans Glass Co., Mr. Lissfelt and 
Mr. Jenkins; H. Northwood Co., Mr. Taylor; Phoenix 
Glass Co., Mr. Peck and Mr. Howard; United States 
Glass Co., Mr. Bryce; The Stevenson Corp., Mr. Steven- 
son, Mr. Ferris, Mr. Guthrie. 


POINTERS FOR BUYERS 


Antique Glassware 


OTHING could be more 

artistic than the line of an- 

tique glassware made by 
Gillinder & Sons, Philadelphia, a 
complete assortment of which is 
displayed by Manager Paul L. 
Zoellner at the concern’s New York 
salesroom, 224 Fifth Avenue. This 
is different than any other line pro- 
duced in America and never fails 
in its appeal to the person of dis- 
criminating taste. Its crudity, ir- 
regularity of shape, delightful gold 
and iridescent coloring are 
suggestive of the old Ven- 
etian ware. It is abso- 
lutely delightful from every 
standpoint, and buyers 
should avail themselves of 
the first opportunity of fa- 
miliarizing themselves with 
it, as it certainly will add 
a note of distinction to 
their departments. 


Well Known Lines at New Prices 
Through a new arrangement made by Henry Witte, 


7 West 24th Street, at the factory of the Maryland Glass 
Co., the several well known decorated lines which he has 
created and made popular on the market besides some 
additional patterns will be decorated at the above men- 
tioned plant with the result that he is now enabled to 
mark them at new prices that are more than interesting. 
These lines include the “ Carved Gold,” “ Gold Line Lau- 
rel”’ and the new “ Rose Leaf ” encrustation that will find 
a host of admirers. These lines are all shown in a com- 
plete assortment of stemware, plates, bowls, candy jars, 
comports, sugars and creams, sandwich trays and cheese 
and cracker dishes. Aside from these lines, Mr. Witte 
is also showing two new decorated lines from the Mary- 
land Glass Co., one an iridescent and the other a gold 
band and line treatment in optic crystal and attractive 
shapes. These are also priced attractively. 


Some Very Lovely Tea Sets 
At the salesroom of Mogi, Momonoi & Co. are to be 
found some very fetching tea sets, that are really unusual, 
that is for America. They are typically Japanese in style 
and offer something unique for the person who entertains 
to serve afternoon tea. The sets consist of a tea pot with 
bamboo handle and six tea cups in a low squat shape 
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and decorated wood tray. The cups are without handles 
or saucers; instead of the latter mahogany colored 
wooden coasters are provided to match the round tray 
on which the set rests. There are several very effective 
blue and white designs from which to make a selection. 


Delectable Blue Canton Ware 

There is a certain charm about this lovely dinnerware 
from China that never fails to create interest. It is a 
distinctive creation of the Chinese potter that no other 
ware of its character ever seems to have been able to 
equal. There are many merchants unfortunately who 
are not familiar with the possibilities of the line as a 
steady profit producer in open stock ware. The largest 
and most complete line to be found on the market is that 
carried by Soy Kee & Co., 7-9 Mott Street. Besides the 
regulation dinner service, there are different sizes in 
bowls in plain and fancy shapes, artistic open work, oval 
fruit bowls with plates, tea sets, trays, etc. 


Exceptional Open Stock Patterns 

It would indeed be difficult to find a more tasteful col- 
lection of patterns in open stock dinnerware than are be- 
ing shown this season by Maddock & Miller, Inc., 54 Mur- 
ray Street, in Maddock’s (English) earthenware. They 
were selected with the utmost care and certainly reflect 
the exercise of excellent judgment throughout. There are 
border treatments in various conceptions in harmonious 
color combinations that make them stand out above the 
average. There are also all over decorations that are 
quite out of the ordinary as well as borders with novel 
center treatments and others. 


Novel Things in Mexican Wares 

An exceedingly interesting exhibit from every stand- 
point is that being made by McVicar and Matthews, the 
well known importing firm of Laredo, Texas. They are 
showing the most unusual things imaginable from Mex- 
ico in the way of baskets in a variety of styles, and for 
as many purposes, also staple and fancy pottery in quaint 
decorations and new shapes. There are bowls, bottles, 
lamp stands, etc., of an extremely different and artistic 
nature, all hand made and decorated. This is a line that 
will sell well at any time of the year and should be espe~ 
cially good for the holiday trade. The display will be 
made at the Hotel Imperial during July and August in 
rooms 609 and 611. 
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| NDAUNTED by the heavy downpour of rain, the 
700 members of the Gilchrist Association held 
their annual outing at Plymouth, Massachusetts, 
Saturday, July 9th. The outing was in the form of a 
“ Pilgrimage,” and the ” upon arrival at their 
destination were welcomed with clear skies and sun- 
shine after a rather wet voyage down the harbor. The 
entertainment provided by the committee consisted of a 
visit to various points of historic interest, dancing and 
athletic games on the Pier. Fair weather prevailed dur- 
ing the return trip until within a few miles of the city. 


“ 


Pilgrims 


Murt S. Wallace, Glass Ware Manufacturers’ agent, 
of 157 Summer Street, Boston, sailed for Europe July 
2nd. During his absence from the city Harold R. 
Wheeler will look after the business. 


F. S. Clements, a member of the Roseville Pottery 
Company, was in Boston last week, located at Young’s 


. A. TEBBETTS, REPRESENTATIVE 


Hotel with C. M. Achers, traveling representative for the 
company. Mr. Clements will visit several Canadian 
cities before returning to Zanesville, Ohio. 


John Nixon, veteran New York glassman, gave his 
friends a pleasant surprise when he dropped in to see 
them last week during his visit to Boston last Monday. 


James E. Bell, formerly with Lougee and Robinson, 
Laconia, New Hampshire, and later with Eastman 
Brothers and Bancroft, Portland, Maine, has gone on a 
visit to England. Announcement of his safe arrival at 
the latter place has been received here in a recent letter 
from him to a friend. 


E. J. Tucker, of Chase and Francis, has recently pur- 
chased a house in Mansfield, Massachusetts. The new 
house is more centrally and conveniently located to his 
business than the one he formerly occupied. 


BUYERS IN NEW YORK 


JULY 14 
C. F. Longacre, china and housefurnishings, Bush & Bull, 
Williamsport, Pa., Imperial. 
M. J. Flanagan, housefurnishings, toys, Wm. Whitney & Co., 
Albany, N. Y., 1164 Broadway. 
P. Rodgers, A. Rosenstock & Co., Boston Mass., McAlpin. 
S. A. Livingston, toys, United Dollar Stores, Canton, Ohio, 
42 W. 18th St 
S. G. Heller, dolls, J. Oppenheimer & Co., Chicago, IIl., 370 
Seventh Ave. (Wm. Gross & Co 
A. M. Vatz, toys, United Dollar Stores, Columbus, O., 42 
W. 18th St. 
L. T. Huston, toys, Woodward & Lathrop, Washington, D. C., 
334 Fourth Ave. 
JLGHENE ALS 
P. L. Beck, toys, glassware, etc., American Wholesale Corp., 
Baltimore, Md. 
IPONENE Alo) 


I. H. Kansler, toys and dolls, McKinney D. G. Co., McKinney, 
Texas, 1170 Broadway, room 305. 
JMUENG ifs} 
C. Rossner, toys, Emery, Bird, Thayer D. G. Co., Kansas City, 
Mo., 25 Madison Ave. 
W. D. Gilmore, toys, housefurnishings, Kaufman-Strauss Co., 
Louisville, Ky., Pennsylvania. 
A. Pitt, china, glassware, silverware, Beir Bros., Niagara Falls, 
N. Y., 6 W. 32nd St. (Mdse. Reporting Co.) 
IEE Ue) 
I. E. Fronani, chinaware, housefurnishings, cut glass, Wood- 
ward & Lathrop, Washington, D. C., 334 Fourth Ave. 
N. L. Clark, housefurnishings, toys, china and glass, John 
Shillito, Cincinnati, O., 432 Fourth Ave. 
W. Jones, glassware, Scruggs, Vandewoort & Barney D. G. 
Co., St. Louis, Mo., 225 Fifth Ave. 
R. M. Wright, china and silverware, D. H. Holmes Co., New 
Orleans, La., 15 East 26th St 


H. H. Stumph, dolls, toys, housefurnishings, 


[ae Siesrist 
Co., Buffalo, N. Y., 3 W. 29th St. 


(P. S. Farmer.) 


R. L. Minns, toys, Monnig D. G. Co., Fort Worth, Texas 
Bristol. 


JULY 20 
R. Orr, china, housefurnishings, toys, dolls, Hager & Bro., 
Lancaster, Pa., 404 Fourth Ave. 


C. W. Neyhard, housefurnishings and china, Rhoads & Swartz, 
Norfolk, Va., 432 Fourth Ave. 


SPECIAL NOTICES 


Help Wanted 


A SALESMAN representing glassware manufacturers in the 
State of Pennsylvania, wishes to make connection with 


manufacturers of semi-porcelain jardinieres. X. 


} : Xa Xen Carevor 
ourna 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. _ 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co.; 393 High street, Newark, N. J. 


ALESMAN WANTED—Blown table glassware, high grade; 

must know buyers of department and retail stores Oppor- 
tunity to associate with a live glass house where an exceptional 
and permanent future is assured. Write fully, give age, educa- 
tion, connections. Replies held in absolute ‘confidence. Box 
Be R. S., care of Journal. 


ANTED—Experienced commission salesmen for North 

and South Dakota, Minnesota and Wisconsin. Also for 
Colorado and Rocky Mountain Territory. - High grade line of 
Light Cuttings. K. G. care of Journal. 


AUFMAN’S, “The Big Store,” Pittsburgh, Pa, want an 

assistant for their Lamp Department. To man or woman 
with Department Store experience, an excellent opportunity is 
offered. Communicate with Mr. J. H. Harris. 
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It requires about two days to bring this furnace up to 
full heat without danger of cracking crucibles or linings. 
After it has been brought to full heat it is operated con- 
: tinuously until a sufficient quantity of enamel has been 
: made. 


In regard to the actual economy of operation, Mr. 
O’Brien gave the following comparisons between this 
furnace and a pressure burner furnace used in the same 

plant for small batches. The gas consumption of the 
atmospheric burner furnace 1s 200 cubic feet an hour. 
The consumption of the pressure burner furnace is 350 
cubic feet an hour. While the atmospheric burner 
furnace turning out 150 pounds of product, the other 
furnace turns out 80 pounds. In other words the at- 
mospheric burner furnace consumes about 43 per cent 
less gas than the pressure burner furnace and has a pro- 
ducing capacity more than 87 per cent greater. 

It does the work exactly as well as the pressure burner 
furnace after it has once been brought up to full heat and 
maintains the desired temperature of between 2600 and 
2800 degrees. Careful attention, however, must be given 
to the walls and the top and all cracks repaired the mo- 
ment they become evident. It is also necessary to equal- 
ize the draft with care. 


The furnace has proven ideal for continuous opera- 
tion but has not served for small batches where it is not 
desired to keep the furnace going for a couple of weeks 
or more. For daily batches smaller crucibles and pressure 
burner furnaces are employed. This furnace, however, 
has demonstrated what can be done with the proper in- 
sulation and the balancing of the secondary air without 
the aid of any air pressure. 

No part of the outside of the furnace ever reaches a 
temperature that is uncomfortable to the hand. As a mat- 
ter of fact the furnace is so regulated that a person can 
actually thrust his hand into the exhaust flue pipe with- 
out being burned. 


The first cost of the furnace is of course higher than 
it would be if less attention were given to insulation. 
When it is in continuous operation, however, it does not 
require many weeks to save enough on the gas to offset 
this cost. The amount saved in gas alone during the 
course of a year will pay interest and depreciation on a 
very much larger investment. For example the figures 
given by Mr. O’Brien which are approximations rather 
than a result of tests, give the amount of gas required for 
producing the same amount of enamel in the case of this 
furnace as materially less than half what it would be if 
he used the same type of furnace used for the smaller 
batch. Of course, however, allowance must be made for 
the gas necessary to warm up the furnace. The longer 
the furnace is operated continuously, however, the less 
important this becomes. Mr. O’Brien is certainly very 
much pleased with the result and Mr. Peterson has 
profited by not trying to prove that what has been ac- 
complished could not be done. 


(Continued from page 15) 


Financiers foretell that the market prices of supplies 
are likely to go lower, because we have such a large 
paper currency in relation to our gold reserve. How- 
ever, should there be further trouble in European coun- 
tries, one cannot foretell just what the reaction would be 
here, because that reaction would depend upon our own 
national policy. Hence it becomes increasingly impor- 
tant for the business man to keep his eye on world hap- 
penings. 

By heeding these cautions, most of us will be able to 
solve our problems some way, and to do it wisely and 
with confidence. 
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I WILL BUY FOR YOU IN EUROPE 


China, Glass and Earthenware to the very best 
conditions 

As the conditions of buying change very often, ac- 

cording to changes in law-making, you should have 


somebody who gives you information and takes the 
chances of profitable buying. 


I will do this for you 


Please send your catalogue to inform me what is 
interesting you. 


RUDOLF WEICKEL Mainz a. Rhein 


Feldbergstrasse 9. 
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Break the Public’s Buying Strike 


By offering your customers 


QUALITY—MERCHAN DISE 


at very attractive prices 


(0) 


Casseroles Mirror Plateaux 
Pie Dishes Beefsteak Casseroles, etc. 


Frames to fit all cooking glass and earthenware 


Will open on July 25th at Imperial Hotel—Room No. 233 
—withacomplete/ine. Prices guaranteed for the year. 


Our merchandise is made of solid brass and brazed with 
finishes of Silver, Nickel and Copper- ALL AT THE 
SAME PRICE—these have proven to be wonderful specials 


— © ——_. 


MARTIN’S MERCANTILE CO. 


652 W. Lake Street 
Chicago, III. 
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CHARLES H. PHILLIPS, JR. HUGH B. THISTLE 


Dhillan | Thi r fs oO Ce a 


ANNOUNCE the opening of 


an office and salesroom in the 


HOWARD J. SMITH 


ALBEMARLE BUILDING 
1101 Broadway 


at 24th Street 
Room 803 


Representing 


SENECA GLASS CO. 


Complete Line of Lead Blown Glassware 
Other Factories To Be Announced Later 


Novelties From Mexico 


McVicar & Matthews, Importers, Laredo, Texas 


DURING JULY AND AUGUST 
WILL SHOW 


at the 


IMPERIAL HOTEL, NEW YORK—ROOMS 609, 611 


A large line of Mexican Wares in BASKETS, staple and 
fancy POTTERY, in new shapes, bowls, bottles, lamp stands, 
etc. All hand-made and artistically decorated. You should 
see this line before completing your purchases for fall and 
Holiday trade. 
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Ask for 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE. 
Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all coors. Private Moulds Worked. 
FACTORY : 
255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


ee Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 
ALSO CELLULOID DISCS, 


We carry about fifty stock sizes of caps; and 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave., Brooklyn, N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th FI., 130 W. 42d St. 
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Soy Kee & Co. 


7-9 Mott Street (Chinatown) New York 


Chinese Importers of 


The delightful Gold 
Medallion and Blue 
and White - Canton 
China, Nankin and 
Chop Suey China- 
ware, etc. Now being 
sold at pre-war prices. 
Special Prices on 
Case Lots of Blue and 
White Canton Ware. 


Gold Medallion Dinnerware 


The Largest Stock in America 


Blue Canton Dinnerware 


Dinnerware 
Lamp Mounts 
Porcelain 
Pottery 
Novelties 
Baskets 
Furniture 


Subway to Worth St. 
3rd Ave. “L’’ to Chatham Square 
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clearance sales are fast coming to a close, and the 

middle-west buyer has turned his attention to the 
rehabilitation of his greatly reduced stocks. Buying in 
this section of the country has commenced. While busi- 
ness as a whole has not shown any marked improvement, 
there is a decided feeling, and considerable evidence in 
the form of orders, that the trade is picking up. The 
buyers and department manager of our larger stores have 


|e work is about completed, mid-summer 


skimped along for more than six months on low stocks, 
occasionally ordering fill in lots to have something for 
the customers. There is little doubt that the retailers, 
all along the line, were forced to take heavy losses on 
some well stocked lines during the last six months. But 
the atmosphere after the storm is clearer than before, 
so they are now better able to peer into the future, and 
even present conditions are easier to ascertain. This 
brings the buyer face to face with the necessity of re- 
plenishing stocks. The housecleaning has been thorough, 
and the wholesalers, manufacturers and retailers look 
for a good steady trade this fall. 


Edwin B. Pike, General Manager of the Classique 
Lamp Studios of Milwaukee, was in Chicago on business 
last week. 


Arthur Cohen of the Litiler Co., large New York light- 
ing fixture concern spent some time in Chicago last week. 


F. I. Simmers of the Hall China Co., East Liverpool, 
O., stopped in Chicago recently on his way to the West 
Coast. 


Ed Boring has returned from Crooksville, where he 
has been visiting the Crooksville Pottery Co., the firm he 
represents in Chicago. 


Charles L. Patterson, crockery and lamp buyer for 
Carson, Pirie, Scott & Co., left Chicago last Saturday 
for a two weeks’ vacation. 


Mr. McGinnis, housefurnishing and lamp buyer for 
The Fair, is out of the city at present taking his vaca- 
tion. 


“Ed.” Lewis, who resigned recently after serving a 
number of years as housefurnishing buyer for Carson, 
Pirie, Scott & Co., is now manager of the Chicago dis- 


J. H. SmytuHe, REPRESENTATIVE 


play rooms of John Bing & Co., well known importers. 
The Chicago display is located in room 201 Heyworth 
Building. 


John Ling, crockery buyer for Mandel Brothers, is 
keeping the railroads busy these days. He returned to 
Chicago on Thursday of last week after an extensive trip 
to the potteries and left Chicago the next day for New 
York. Mr. Ling said he had the honor of being the first 
one to tell the potteries and the glass factories that Chi- 
cago had decided to hold its first annual show next Feb- 
ruary. According to Mr. Ling, the idea was well received 
and no less than fifteen of the factories told him they 
would be on hand with a Chicago display next February. 


The Evanridge Pottery of Evanston, IIl., is fast com- 
ing into fame as makers of high-quality, low-price, lustre 
ware. They are now making bowls, vases, boudoir lamp 
bases, and odd pieces in sixteen different shades of lustre- 
ware with pottery bases. The colors are rich and attrac- 
tive and include practically every desirable shade. The 
small lamp bases, made to sell at wholesale around $3.50 
to $4.00, are being taken as fast as the factory can turn 
them out. Owen Koempel in the Shops building are dis- 
playing the line. 


Helm & Soukup, representing foreign and American 
glass manufacturers, Shops Building, have established ex- 
clusive connections with three European glass factories 
and will show in their display room iridescent and etched 
table glassware and a full line of illuminating glassware. 
The foreign factory connections were made by Mr. Helm 
on his recent trip abroad. 


The Maryland Glass Co., of Cumberland Md., has 
just shipped E. M. Meder, Shops Building, Chicago, rep- 
resentative, new samples of table glassware with deep 
plate etchings, in a variety of attractive shapes and de- 
signs. Many of the samples are already on display in 
the show rooms of E. M. Meder. 


R. E. Ruhe, representing Roll & Frank, large jobbing 
concern of Milwaukee, visited the crockery and glass dis- 
plays in Chicago last week. 


Harry Harluff, buyer for Yonker Bros., Des Moines, 
Ia., was among the visitors in the market last week. 
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FULL SPEED AHEAD 


effort taken absolute control of the administrative 

forces of our government. He made no attempt 
during the first few months in office to interfere in any 
way with the workings of Congress. Yet today he stands 
a dominant figure, looked upon as a real leader and very 
evidently capable of steering the ship of state out of the 
troubled waters of reconstruction into the harbor of 
Normal Business. 

The determination of our chief executive to place the 
nation on a firm business basis has been evidenced in his 
address to Congress appealing for “ more steam” in im- 
portant legislation. It again becomes apparent in his 
appointment of Mr. Lasker as executive head of the 
United States Shipping Board. His intentions are evi- 
dent and foretell the dawn of a new era in the history 
of American business enterprise. 

Before any business can be fundamentally sound, it 
must be administered by men who will eliminate waste 
and use good judgment in the financial execution of its 
known policy. It must then be properly organized to 
carry on its affairs with speed and profit. If this is ac- 
complished it may be considered a success. 

Governmental departments have always been admin- 
istered in a haphazard fashion. Duplication of effort 
which would never be allowed in a great corporation has 
been the rule rather than the exception, but with the ap- 
pointment of more men hke Hughes, Hoover and Laskar 
waste in our administrative forces will be reduced, the 
heavy tax upon general business can be steadily lessened 


P ier tates HARDING has without apparent 
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and the commerce of the nation will steadily climb to a 
normal point, 

The Fordney Tariff Bill is another step in the recon- 
struction of national business and too vital a measure to 
be rushed through Congress without deep study and care- 
ful thought. Its bearing on the commerce of the United 
States is vital. The effects of a hastily constructed high 
protective tariff can be either wonderfully beneficial or 
absolutely disastrous not only to our own trade but to 
every trade covered by the schedule as well. 

The anti-dumping clause of the emergency tariff pro- 
tects any American manufacturer from an influx of 
cheap merchandise. Even though it is a makeshift it is 
sufficient for the present. 

A permanent tariff can not be properly constructed in 
weeks, and should take months, for there are too many 
elements which must be considered as developments of 
the war. 

What the nation needs now is the signal from its chief 
executive for “ full speed ahead!” 

We need incoming and outgoing cargoes for our ships 
and we can’t afford to underestimate the effect of a world- 
wide “ boycott,’ which would undoubtedly result from a 
drastic piece of legislation such as is contemplated by 
Fordney. 

We want action not REACTION. 

We want orders not CANCELLATIONS. 

We want to COLLECT our huge debts abroad and we 

(Continued on page 40.) 
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No. A 6663—“ Directoire ”’ 


(Patented in U.S. A.) 


WEDGWOOD QUEENSWARE 


Six patterns in open stock, one of which is shown above 


WEDGWOOD CHINA 


Powder Blue and Lustres 


WEDGWOOD JASPER AND BASALT 


Vases suitable for Adam interiors 


p22. 


JOSIAH WEDGWOOD & SONS, Inc. 


OF AMERICA 
255 Fifth Avenue, New York City 


President Vice-President 
Kennard L. Wedgwood George H. Service 
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HAT in bringing out this issue at this time we have accomplished something 
toward the restoration of confidence in the ability of the trade to weather the 
gales of business depression, and in a measure helped to steer the good ship 


“PROSPERITY” safely to port, is the earnest hope of the staff and the publisher. 


Demarest Publications, Inc. 
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PRESIDENT HARDING’S OPINION 


ENiHE chief trouble to-day is that the world war wrought the 
| destruction of healthful competition, left our storehouses 
Hi} empty, and there is a minimum production when our 
need is maximum. Maximums, not minimums, is the 
call of America. 


Normal men and back to normalcy will steady a civilization 
which has been fevered by the supreme upheaval of all the world. 


I believe Federal departments should be made more business- 
like and send back to productive effort thousands of Federal em- 
ployees who are either duplicating work or are not essential at all. 


I believe the budget system will effect a necessary, helpful refor- 
mation and reveal business methods to Government business. 


Given the assurance of that rugged simplicity of American life 
which marked the first century of amazing development and this 
generation may underwrite a second century of surpassing 
accomplishment. 


We will attempt intelligent and courageous deflation, and strike 
at Government borrowing which enlarges the evil and we will attack 
high cost of Government. 


Have confidence in the Republic! America will go on! 


WARREN G. HARDING. 
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President and Mrs. Warren G. Harding 


From a Recent Photograph 


His message of confidence appears on the opposite page 
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Nation’s Statesmen Predict A New Era of Prosperity 


Terse Opinions from all over the Country Indicate that Depression is Over and a Return to Normal Business May be 
Expected Soon 


expense by the CrocKERY AND GLAss JOURNAL, 

indicate strongly the feeling throughout the nation 
as to general business conditions and our return to nor- 
mal commerce. 


r NHE following opinions, secured at considerable 


B. M. Baruch 

When mass readjustment of prices to the consumer 
which is taking place finishes, you will see a return of 
prosperity in a constantly increasing demand for goods 
The, mere 
consideration of facts such as our illimitable resources, 
and the great work that was stopped during the war and 
left undone, must convince everyone that the future is 
bright for honest effort. By work and by saving we 
will be able to pay off the debt which we incurred: to 
free ourselves from militarism. Remember, economy is 
not synonymous with penuriousness: economy is often- 
times money well spent. 


and a lessening amount of unemployment. 


B. M. Barucu. 


Governor Sproul 

We should all help restore national confidence by being 
optimistic. 

Today the country is all right. The trouble exists 
mostly in the mental attitude of the people. Buy what 
you need and can afford, start doing it today. 

Wm. C. SPROUL, 
Governor of Pennsylvania. 
Federal Reserve Board 

Not only has all danger of a great financial crisis or 
money panic been passed, but business generally, is safely 
over the most critical and trying stage of the readjust- 
ment period. 

W. P. G. Harpine, 
Federal Reserve Board. 


U.S. Senator Ball 

The deadlock in buying, which has been extremely 
acute, is expected to break in the very near future, as 
a vast number of concerns have been operating from 
hand to mouth, and the public, as a rule, have been 
rigidly using up their old supplies in the sure belief that 
they will be able to fill their needs at much lower prices. 

These lower prices are rapidly being made available. 

L. HeEtsier BALL, 
Us Ss: ssenator 


Governor Morgan 
State-wide reports encourage a feeling of optimism. 
E. F. Morecan, 
Governor of West Virginia. 


U. S. Senator Harreld 
The Government reports that harvesting weather has 
been ideal, and our 1920 crops were, on the whole, the 
most bountiful ever garnered, thus insuring ample sup- 
plies of foodstuffs for both man and beast. 
J. W. Harre tp, 
U. S. Senator. 
U. S. Senator Glass 
Today the country is in very fair shape. The trouble 
exists mostly in the minds of the public. That they are 
beginning to realize this is indicated in a thousand and 
one hopeful ways and soon everybody will be talking 
prosperity. 
CARTER GLASS, 
U. S. Senator. 


Governor Parker 
Trade, the “ calm health of nations,” is rapidly return- 
ing to normal channels. The depression will be over 
within a few weeks the best authorities agree. The 
business men of Louisiana are optimistic. 
Joun M. Parker, 
Governor of Louisiana. 


U. S. Senator Wadsworth, Jr. 

We are in the midst of a readjustment. It hurts a 
little while it is going on, but it won’t last long and we 
shall all be better for it. The country is really in good 
shape; and it is getting better. Patience, thrift in both 
public and private expenditures, and intelligent optimism 
are bringing us around. We have efficient labor, capital, 
railroad facilities, and untold resources. We can do 
business at home and will do more and more abroad. 

J. W. WapswortH, Jr. 
U. S. Senator. 


EDITORIAL 
(Continued from page 35.) 


want to reach out for a world trade which is fast slipping 
from our hands. 

For these reasons we feel that Congress has done a 
wise thing in voluntarily giving the leadership to the 
President. Even the most enthusiastic “high protec- 
tionist ’ will realize that what is best for the nation is 
best for him, and if both the manufacturers and the im- 
porters will agree to the execution of “a square deal ” 
we feel sure that the result will show that the nation’s 
leader is keenly alive to the necessity of constructive 
action full of justice and equity for all. 

In the meantime—‘ fill up the bunkers ’’—‘“‘ man the 
fireroom”’ and wait for the signal—‘ FULL SPEED) 
AHEAD!” 
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'WM. C. SPROUL, 

Governor of Pennsylvania. 


“Today the country is in very fair shape— 


{ soon everybody will be talking prosperity.” 
CARTER GLASS, 
S. Senator. 
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“Let solid not emotional optimism show us 


that good times are on the way.”’ 
WALTER E. EDGE, 
U. S. Senator. 
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_E. H. Gary, President U. S. Steel Corpora- 
tion, says: “‘ We know that before us is the 
greatest prosperity the country has ever wit- 


Calder says: ‘‘Our re- ; ee 
: nessed.”’ 


Senator Wm. M. 
I am strongly opti- 


sources are illimitable. 
mistic.”’ 


““I believe in prosperity.’’ 
H. JOHNSON, 
California. 
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U. S. Senator New 
Think of business conditions in terms of something to 


be overcome, not something to sit down under. The 
business men who are optimistic today are those who did 
not permit themselves to degenerate into order takers 
in the recent sellers’ market, nor undertakers in the 
present buyers’ market. Consequently they are. still 
producing sales. Every day finds new adherents to their 
ranks and we will soon experience the benefit. 
Harry S. New, 
U. S. Senator. 


The Cotton Exchange 
The banking system of the United States is more 


flexible than it ever has been during any preceding period 
of financial stress. 

An impetus has been given to foreign trade which will 
continue for many years, especially as we now have a 
great merchant marine. 

Leopotp S. BAcHE, 
President, Cotton Exchange. 


Governor Ritchie 
A reduction in taxation may be expected. This espec- 


ially applies to business and profits taxation. 
The war made the United States the richest country, 
potentially, in the world. 
ALBERT C. RITCHIE, 
Governor of Maryland. 


U. S. Senator Harrison 
A distinct upward trend of business confidence 1s 


noticeable, but like the thirst for grape juice in Scotland, 
it is only in its infancy. Soon it will gather momentum 
and a tidal wave of prosperity will hit us. 
Pat Harrison, 
Ls Sey enater, 


U. S. Senator Frelinghuysen 
The rising sun of prosperity is made evident by mills 
and factories starting up all over the land. 
JosEPH S, FRELINGHUYSEN, 
UW. S: Senator. 


U. S. Senator Watson 
As day follows night, and flood-tide follows ebb, so 


inevitably must the existing business depression come to 
an end and the inflooding tides of prosperity begin to 
rise. This spring will mark the turning point. 
James E. Watson, 
U. S. Senator. 


Guaranty Trust Company 

A new period of conservative optimism, renewed 
courage and restored confidence is at hand. There is 
every assurance of a return to normal business condi- 
tions, stabilized prices, easier money and larger business 
opportunities. 

CHARLES H. Sasin, 
President, Guaranty Trust Company. 


U. S. Senator Fletcher 
The Federal Reserve monthly bulletin, The Annalist, 


the current report of the Harvard Committee on Econo- 
mic Research, the review of the National City Bank, all 
agree in a general expectation that the industrial de- 
pression accompanying the process of deflation will last 
into the spring, but that a revival is due to begin by 
March or April. DuNCAN U. FLETCHER, 

U. Se Seriater: 


Thomas W. Hardwick 
The country and its financial conditions are funda- 


mentally sound. I have every confidence in a speedy 
return to normal prosperity and feel certain the year 
1921 will be a most prosperous one. It is the duty of 
every American citizen to face the New Year in a spirit 
of confidence and energy and to help make it a pros- 
perous and successful one. 
Tuos. W. Harpwick, 
Governor of Georgia. 


Governor Davis 
“Good times are ahead.” Let us keep that picture in 


our minds and let the thought be reflected in our speech. 
Confidence will speed the time when business will func- 
tion normally. It is close at hand, and today America’s 
opportunity for economic success is greater than ever be- 
fore in its history. D. W. Davis, 
Governor of Idaho. 


U. S. Senator McNary 
Faith in the outlook for 1921 1s so strong in the high- 


est financial and industrial circles that ambitious plans 
are being made for the launching of new enterprises and 
the expansion of existing ones. 
CuarLes L. McNary, 
U.S. Senator. 


Governor Frazier 

The present business depression in the United States 
has occurred in the face of bumper crops, abundant raw 
materials of all kinds, the best equipped manufacturing 
establishments in the world, the most efficient and in- 
telligent workers in any nation, and the strongest foreign 

demand for our products that has ever existed. 
The depression therefore is wholly artificial. 
LyNnN J. FRAZIER, | 
Governor of North Dakota. | 


Governor Morrow 
There is no real reason for continued depression and 


I believe things will improve from now on. 
Epwin P, Morrow, 
Governor of Kentucky. 


National Dairy Union 
It’s time to wake up. Buy now and buy all you can 


that prosperity may continue to reign in the land we 
love. NSPS Hoe 
President, National Dairy Union. 
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Governor Allen 
Men like Herbert Hoover, E. H. Gary, J. Ogden 
Armour, Francis H. Sisson, B. C. Forbes and Guy 
Emerson state that the worst is over and that recovery 
may be expected very soon. Mr. Forbes, in an analysis 
of the views of financial leaders in his magazine, comes 
to the conclusion that the situation contains more favor- 
able than unfavorable features, and indications point not 
to disaster, but to early betterment and to the setting in 
of genuine prosperity early in 1921. 
Henry J. ALLEN, 
Governor of Kansas. 
Governor Brown 
Ring in prosperity. A careful analysis of the situation 
justifies optimism. ALBERT O. Brown, 
Governor of New Hampshire. 


Governor Shoup 
From now on conditions will improve. 
OLIverR H. SHOUP, 
Governor of Colorado. 
Governor Stephens 
The people of the State of California realize the 
bottom has been reached and the upward climb is 
starting. Wittiam D. STEPHENS, 
Governor of California. 


Governor Miller 

I am convinced that business improvement will be 
much more rapid than perhaps the more conservative 
among us expect. Certainly, every factor of discourage- 
ment has been discounted, and a survey of the situation 
seems to indicate strongly that the many encouraging 
signs of the times have not been given their full measure 
of value. NaTHAN L. MILLER, 

Governor of New York. 
Former Secretary of the Interior 

Frank F, Porter, chairman of the Finance Committee 
of the National Industrial Council, last month predicted 
better business conditions within ninety days. The 
Harvard economic committee holds to its forecast that 
“ the recession of business now in progress will terminate 
by April, 1921.” John Moody, the authority on securi- 
ties, is convinced “that a business revival will occur 
during 1921, and especially after the end of the first 
quarter; for such a revival is definitely foreshadowed by 
the present abundance of material and labor, and by the 
abundance of capital which we will probably soon see.” 

JoHN Barton PAYNE, 
Former Secretary of the Interior. 


U. S. Senator Spencer 
Buy now—put your shoulder to the wheel, for Industry 
is but a big wheel. Let the screen instill confidence. 
S. P. SPENCER, 
U: S. Senator: 
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U. S. Senator Keyes 
Already there are signs of improvement, and a definite 
recovery is to be expected, some say by the end of the 
present month; others put the date anywhere from one 
to three months in the future. 
Henry W. KeEYEs, 
U.S. Senator. 


U. S. Senator McKinley 


We must accept the expert testimony of financial 
leaders that an immediate revival of good times is due. 
Wiiiiam B. McKINLEy, 
eS. Senator: 


U. S. Senator McCumber 

We have the people, we have the capital, what we need 
is to start them all to work and at once. We want a 
hundred per cent labor efficiency in every field of produc- 
tion that will give us plenty. We want every manufac- 
turer and merchant to sell the products of this labor for 
the lowest reasonable price. We want the public then 
to resume buying. That will start every industrial wheel 
into action. Let optimism be the slogan of 1921. Let 
that optimism be evidenced by action. 

P: J. McCumser, 
2S. Senator, 


Governor Sansouci 
The reopening of mills and factories throughout the 
country is a most encouraging sign of an early revival 
of business. I believe 1921 will be a prosperous year for 
the whole nation. 
Emery J. SANSOUCI, 
Governor of Rhode Island. 


James W. Gerard 

The December letter of the Alexander Hamilton In- 
stitute contains a careful survey of the prospects of busi- 
ness revival. In the first place, it is asserted that the 
banking crisis was really passed in November, a state- 
ment supported in part by the drop in the interest rates 
on call loans and time loans. The prediction that money 
rates will be much easier in 1921 is based on the cer- 
tainty that both the farmer and retailer will have to pay 
off loans in large amounts during the coming months 
and that loan requirements in 1921 will be conspicuously 
smaller. 

James W. GERARD. 


U. S. Senator Overman 

I am in hearty accord with those eminent Americans 
who predict prosperity. 

Industry is but a big wheel and when it revolves with- 
out strain it grinds out prosperity and prosperity means 
happiness, cheerful homes and contented families. 

LEE S. OVERMAN, 
ose Senator: 


July 28, 1921 


CROCKERY AND GLASS JOURNAL 


Forty-four 


U. S. Senator McLean 

It is very important that the American people should 
keep up their courage, as there is no occasion for losing 
it. The return to a normal state of mind will greatly 
aid our return to normal industrial conditions, Optimism 
should be the key-note for 1921, and, while it is well to 
economize, we must remember that if we do not buy 
what our neighbor produces he cannot buy what we 


produce. 
GEORGE P. McLean, 


(GeeSeesenatois 


U. S. Senator Harris 
There are excellent prospects for an excellent business 
year. There is much, however, yet to be done in the 
matter of reconstruction following the great war. Every- 
one has a task, and each must share an equal part of 
The load must be equalized if we are to get 


the burden. 
anywhere, especially reach the goal which this country 


has in its limitless possibilities. 
Wma. J. Harris, 
Us S. Senator. 


R. S. Hawes 

Loose talk is the most dangerous factor in the present 
condition. To restore national confidence gossip must 
be discouraged and plain facts encouraged. The funda- 
mentals underlying the country are in good shape. We 
should continue to do business, being conservative in 
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- Indications point . to early better- 


ment.’ 
HENRY J. ALLEN, 
Governor of Kansas. 


our policy, yet firm in our belief in the future prosperity 
of America. Our resources are unlimited, adequate cap- 
ital is in sight, labor efficiency increased, railroad facili- 
ties improved, and the world’s demand for our supplies 


becoming more evident during the year 1921. 
R. S. Hawes, 


President of the American Bankers Association dur- 
ing 1920. 


U. S. Senator Poindexter 

I have no doubt at all we are at the beginning of an 
era of great prosperity for the United States. The 
country is richer today than it has ever been and in a 
very short while an era of construction, to make up for 
the long period of time in which construction has been 
at a standstill, will bring increased business activity in 
Fair wages, honest work, observance 


almost every line. 
of the law, and general good will, will make good times. 


MILes POINDEXTER, 
U. S..Senator. 


Title Guarantee and Trust Co. 
Today the country is righting itself. The trouble is 
largely one of attempting too much. The housecleaning 
is progressing and will soon be over. 


Our resources are without limit. 
: CLARENCE H. KEtsey, 


President, Title Guarantee & Trust Co. 


pill 


“This spring will mark the turning point.” 
JAMES E. WATSON, 
U. S. Senator. 


*“ Nobody believes the interruption is more 


than temporary.’ 


M. F. MORGAN, 


'W 
President Merchants’ Association 


of New York. 
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Babson’s Ten Reasons For Optimism 


(1.) The great mass of people in this country still have their Liberty Bonds. 
It is true that corporations and many small holders have sold theirs. ‘The great bulk 
of wage workers, however, still retain theirs and they will not cease buying mer- 
chandise so long as they hold Liberty Bonds. 


(2.) Prohibition is a great factor for prosperity, the importance of which is not 
fully realized. Previous to July, 1919, about $3,000,000,000 a year was being spent 
by people of this country for drink. About 20 per cent of this money has gone into 
the savings banks; but the balance has gone into building homes, buying merchandise 


raising the standard of living. 


(3.) The Federal Reserve System is working well. It is popular to criticise 
the Federal Reserve Board; but such criticism is usually directed against their good 
acts rather than against their lax ones. 


(4.) Advertising has become a great economic factor for the producing and 
steadying of business. The old form of advertising which was largely of the luxury 
type has been replaced by a new, productive form. 


(5.) Though our foreign trade has greatly grown during the past five years, 
it is no greater proportion of our total trade than it ever was. If we lost all our 
export trade to-day, it would reduce our total business only about 5 per cent. 


(6.) Standardization in manufacturing is rapidly increasing, but great improve- 
ment can still be made. The Ford system can be applied to a great many commo- 
dities other than automobiles. 


(7.) The seasonable fluctuations in industry and commerce are being gradually 
ironed out. Part of the loss through seasonable manufacturing and purchasing is 
being eliminated by concerns’ taking on different lines. ‘Thus, the coal merchant is 
going into the ice business and vice versa. 


(8.) Taxation will surely be reduced. Not only will the government reduce 
expenditures, but our system of taxation will be changed so as to encourage produc- 
tion rather than penalize it. 


(9.) Modern education for executives and employees is rapidly being introduced. 
Industrial education is constantly growing in scope. 


(10.) The United States has accumulated great wealth during the past five 
years, and has paid almost all of its foreign indebtedness. We are now a creditor 
nation instead of a debtor nation. Our people are the richest of any on the face of 
the earth Roger W. Babson, in Forbes’ Magazine (N. Y.). 
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TAYLOR FEELS OPTIMISTIC 


la Vics request for my views on the future of the pottery business to 


be used in the Fall Buying and Prosperity Number, is before me. 

“ Naturally we are hoping that our whole country will get back 
to normalcy again as there is a feeling with us, not what is happening in our own 
business at present, but what might happen—a sort of uncertainty, and I feel as 
if I must ‘knock wood’ as I write when I say we are well satisfied with our out- 
put at present. I must explain though, that at this moment we are running on 
back orders more than the ones we have been receiving for the two or three 
months just past. June and July have always been dull months, but at this writ- 


ing orders have been increasing both by mail and from buyers who are visiting 


our office. 


“ T may be wrong in my opinion, I hope I am not, but I refuse to be a pessi- 
mist. Yes, I know there are several millions idle and factories shut down, but 


we are just sleeping off that hilarious jag of prosperity which ended a few months 
ago, and it will soon be over and we’ll feel better for it—the rest not the jag—and 
like other occasions of which I have used the simile, we thought we were pretty 
clever. We can’t bust up things and destroy and over-indulge without the re- 


action. If you blow the balloon to full it will surely burst. 


“ Say, all you pessimists, be a good sport, getting back to that good fellow- 
ship night-before stuff let’s take what naturally should be coming to us now. Let’s 
smile and help make a new condition and forget that— Why J remember two 
years ago the price of so-and-so was so much and look at it now.’ Forget it, I 
say, meet the present changed condition as you met the changed condition when 
it was on the upward trend. Adjust your selling price on the new basis, make 
a profit and go after it for all it’s worth and for heaven’s sake don’t acknowledge 
things have been coming so easy in the past three or four years that we have for- 


gotten how. 


“We're the best country on earth, got the most money, the most pep and we 
know how to fight both on foreign soil and in Jersey City. LET’S GO! 


vc 


I am an optimist and absolutely refuse to be otherwise. 


“ Homer J. Taytor, President, 
“The Knowles, Taylor and Knowles Co., 
“East Liverpool, O.” 
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A MESSAGE FROM FINLAND 


June 17, 1921. 
Editor, 
CROCKERY AND GLASS JOURNAL, 
92 West Broadway, 
Newer orkiCity, UeSe As 
Dear Sir :— 
In looking over my memorandum book I notice that you have asked me to 


write you my views regarding the situation in Europe to put them before the 
readers of your paper. 


Since leaving New York, the middle of May, I have been in France, passed 
through Germany and spent two weeks in Sweden. I am now in Finland, every- 
where I have found business people facing serious economic conditions and hope- 
ful. In France the same spirit that was so noticeable during the war is still there, 
difficulties are being overcome because people keep their confidence under most 
adverse conditions. In Scandinavia a great reaction has set in from the extra- 
ordinary prosperous days during the war, still everybody is working hard and 
going on with work. 

My opinion is that we of the U. S. A. must keep our great leadership in 
bringing back to the world confidence and prosperity. We can only do it by 
giving our good example in getting our own house in order, and in showing our 
confidence in our own country by being not only great optimists in our folk 
but in fact. 


We need to be a real bull on Uncle Sam, all we have to do is to get away 
from his country, compare our problems, our financial situation, the condition of 
our industry, our crops, in fact all our resources with that of any other land. 


Once more we must lead if we want the whole earth to have good times, we 
want to start the ball rolling and now is the time to do it. 


The period of balking about hard times ought to make room for use of real 
activity and enthusiasm. Shop keepers and importers must learn once more the 
art of smiling, the great American salesman must put his best “ pep ” in his work, 
empty shelves must again have the pleasant company of desirable new goods, 
orders should be placed in the good old sound way and soon we will find that the 
prosperity we are looking for is with us again. 

When I am back I propose to perform what I am preaching, to be in the 
game with my sleeves rolled up, and with nice attractive new goods and the 
proper enthusiasm to sell them to my friends in the trade. 

Finland is certainly far from the Bowery, but this is the way things look to 
me—you wanted my views—you now have them, and I hope you, will agree with 
your own. : 

Yours very sincerely, 
(Signed) J. H. Venon, President, 
Jay Yenon Ine: 
Helsingsfors, Finland, 
June 17, 1921. 
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HERE MASTER 
CRAFTSMEN 
DISPLAY NEW 


WARES FOR 
THE GIFTSHOP 
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FASCINATION LANE 


BEATRICE MILLER WISNER 


Delicate, Dainty Blown Glass 


UBBLES, Bubbles. All the charm of varied coloring and alluring delicacy in a floating bubble, is revealed 
B in the newest Spicer Blown Glass, at the attractive showroom of Howard G. Seldon, 225 Fifth avenue. 
Beautiful little vases (three sizes) that can be used either for flowers or as a candlestick and are also 
exceedingly decorative when placed with a low bowl, useful candy boxes with tops, large “ London” bowls, various 
sizes appetizers and fruit cocktail glasses in all the dainty colorings—amethyst, rainbow, amber, blue, form only 


a part of this comprehensive collection. 


the only blown glass articles of this character on the market. 


The illustration shows the exquisite modeling of these items which are 


It is obvious that these new Spicer products will 


meet with widespread success and permanent demand in Gift Shops from an artistic standpoint of graceful modeling 


and delicate workmanship, 


Boudoir Lamps of Elegance 


A dainty little boudoir lamp is always a charming and 
useful gift for any season. Some of the most artistic 
boudoir lamps are manufactured by the Harrison Fix- 
ture Works, 59 Harrison avenue, Brooklyn, N. Y. 
These little lamps are beautifully designed, the base in 
bronze, silver or old ivory. The 
dainty shade corresponds in decora- 
tion with the base, with inserts of 
colored glass panels, in rose, yellow, 
amber and many other attractive 
These unusual and artistic 
lamps have been enthusiastically re- 
ceived by Gift Shops as Special fea- 
tures, and have established large 
prestige because of their unique shape 
and attractive color. For any well 
appointed room these unusual lamps 
will add materially to the beauty and 
attractiveness of any color scheme; their colored glass 
to match or in contrast with any decoration. Unique 
design, substantial make and reasonable price have 
brought them to the foreground of distinctive boudoir 


colors. 


lamps, promoting large sales throughout all districts. 
The illustration herewith shows the possibilities of this 
attractive lamp. 


Unique Russian Pot 
Interest in things Russian has brought attention to 
models of unusual design from that country. The odd 
little hot water pot, truly Russian in design, in fact an 
exact reproduction of Russian workmanship, shown in 
the illustration, is manufactured by The Gift House, 
8 East 15th street. Its shape rather. 
suggests a Russo-Byzantine dome, 
but perhaps not quite so bulbous. It 
is made of brass or copper, stands. 
6% inches high, has cast brass or) 
copper handle, top is securely riveted | 
and it is white tinned inside for use. 
Although decorative in design, it is very useful and prac- | 
tical when hot water is desired for serving tea on porches | 
or for luncheons served in the open, as water will re-. 
main hot longer in metal than in a porcelain vessel. | 
This little container has found favor in Gift Shops, for 
its practical construction and unique design, which have | 
rendered it a salable article for distinctive service, | 
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Suggestions For Fall Delivery 


EDGEWOOD DE- 

SIGN J A R- 

DINIERE SEEN IN 
SHOWROOM OF 


MONO SERVICE CO. 
NEWARK, N. J. 


ry 


HE CHARMING ASSORTMENT ILLUSTRATED ABOVE SHOWS SOME 
OF THE LATEST ORIGINATIONS OF THE PAUL REVERE POCTTERIES, 
BRIGHTON, MASS. 


& QLONIAL BASKET 
SEEN AT THE 
LEFT IS ILLUMIN- 
ATED BY A BRIGHT 
ELECTRIC LIGHT. 
DAINTY AND PRAC- 
TICAL. SHOWN BY 

GUDMAN & CO. 

30 IRVING PLACH 

NEW YORK 


BELOW WE SEE JADE HANDI.ED 
OSTRICH FEATHER FAN, READY 
FOR THE BUYER, AT THE 
GIFT AND ART DIVISION, BUSH TERMINAL, 
NEW YORK 


RIGHT HUED ASSORTMENT OF GENUINE 
AWAJI WARE ON DISPLAY IN THE ATTRAC- 
TIVE SHOWROOMS OF THE 


TAIYO TRADING CO., 102 FIFTH AVENUE, NEW YORK 
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CHASE & FRANCIS 


EPRESENTED in our product are two 
distinct lines of dinnerware including 
both plain and fancy shape. A complete 

line of Hotel China and one of the most com- 
plete and attractive lines of specialties in the 
market, 


AN wide range of popular priced decorations 
make this line worthy of your inspection 
and consideration. 


A large stock of goods on hand together 
with the capacity of eighteen oil-burning 


kilns insure prompt shipment of all orders. 


Write for catalogue and price list 


THE POTTERS €CO-ORERAS IVE. COMEAINi. 


Manufacturers—Established 1876 
BAS TI LIVE RRO Ol Oro 


OTSTOTT-BREMAN CO, 


Chicago, III. 


W. TI. DARDEN. & CO: 
122 Pearl Street Dallas, Texas Palmer House 
Boston, Mass. 
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What Two Trade Leaders Think 


New York, July 25, 1921. 


“The outlook for the future looks promising. There appears to be a better un- 
derstanding between Capital and Labor, the effect of which will shortly be felt in 
all branches of trade. 


“As soon as the permanent Tariff bill is out of the way, confidence will be rees- 
tablished and buying stimulated everywhere. 


“There are already signs that the money held back for lower prices is being 
liberated. 


“KENNARD L. WeEpGwoop, 
‘“ President Crockery Board of Trade.” 


Our view of the business situation is not all obstructed by clouds; we can 
see the sun of prosperity breaking through in many different directions. We 
learn of many cases of labor dispute being satisfactorily adjusted; excellent re- 
ports on the crop situation, improvement and progress on transportation condi- 
tions. with good prospects of the big nations of the world getting together on 
common ground on world disarmament. With these and other improvements in 
sight we believe that the business of our country is shifting from low gear to 
intermediate, and not far away in the future we can shift into high gear. We 
have faith that the leaders or big men of our country can and will do much to 
bring about the much desired conditions, namely, Peace, Prosperity and | 


| Happiness. 
The Edwin M. Knowles China Co. 


Epwin M. KNow.es, President, 
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Chicago a Gift} Buyers. Center 


By J. H. SMyTHE 


eye I BELIEVE Chicago is the Gift Buyers’ center of 
America.” This was the remark of an Indian- 
apolis gift shop proprietor who recently visited 
the Chicago market and called at all the gift shop display 
rooms. 

“T am surprised,” he continued, “ at the variety, qual- 
ity, extent and prices of the gift shop merchandise avail- 
able here.” 

He is not the only buyer visiting the Chicago market 
during the past six months who expressed surprise at the 


beautiful lines of ‘‘ Fascination Lane’? merchandise on 


display. 


painting, parchment and silk lamp shades, quill pens and 
desk sets, hand painted and gold encrusted china, and a 
hundred and one other things which go to compose the 
stock of a real up-to-date gift shop. 

All these things are shown in Chicago display rooms, 
and the patterns and designs originate for the most part 
with the artists employed by the local manufacturers. 

Like the house furnishing business, the gift shop trade 
from a manufacturing standpoint, is developing more 
rapidly around Chicago than in any other part of the 
country. This no doubt is due to the lower manufactur- 
ing costs and the ready access of raw materials. What- 


Attractive Showroom of Owen-Koempel, Chicago 


It is certain that the Chicago trade has gone into the 
wholesale gift merchandise business to stay, and more- 
over, practically everything needed to properly stock a 
gift shop is now being manufactured in or near Chicago. 
In addition to the lines manufactured locally, Chicago 
being centrally situated, imports many desirable gift lines 
coming in from both the East and West Coast. These 
importations displayed in Chicago, together with the ex- 
tensive lines manufactured here, give the buyers a more 
favorable freight rate to practically all parts of the 
United States. The price is of paramount importance 
this year, and consequently a slight difference in freight 
rates is a big item. 

In Chicago, its suburbs and outlying towns you will 
find a number of establishments busily engaged in man- 
ufacturing such gift items as lustre ware, decorated 
baskets and trays, artificial flowers made of parchment, 
cloth or rice paper, artistic lamps for boudoir and table, 
incense and incense burners of metal or composition, 
pottery lamps, bowls and vases, mahogany candle sticks 
and smoker sets, wooden novelties decorated with hand 


ever the cause may be, the effect is there, and mor 
buyers day after day are coming to Chicago to secur 
new things for their gift shops. 

When the buyer visits Chicago he has the choice o 
many competitive lines as well as the exclusive merchan 
Among th 
attractive displays located in Chicago the buyer can visi 
Owen-Koempel in the Shops Building, where he will se 
a large variety of gift and art shop goods. This displa 
room is attractively arranged in booths in order to classif 
and arrange the different lines, giving the buyer a bette 
opportunity to make selections and concentrate attentio: 
on one line. This arrangement eliminates to a great de 
gree the mental confusion of the buyer, as well as mak 
ing a more artistic exhibit. 


dise which stands out as non-competitive. 


S. Craig Preston & Co., a New York concern, main 
tains a very attractive display in the Republic Building 
In this display is shown everything that their New Yor 
rooms show, and in some instances they get the ne 
things before the New York end, due to the fact that th 
manufacturers are located either in the Middle We: 
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or the West. Thus the buyer headed for the New York 
display of S. Craig Preston & Co. gains nothing by pass- 
ing up Chicago, where the same, or more gift merchan- 
dise may be seen. 

The line of pottery handled by the Preston company 
is one of the oldest in the country. Everything applic- 
able to the gift shop trade can be purchased in this dis- 
play room. 

W. C. Gardiner & Co. maintains one of the largest dis- 
plays of gift merchandise in the country. They recently 
moved into pleasant and inviting quarters in the North 
American Building, where their various lines can be 
shown to advantage. To describe the many lines dis- 
olayed here would take pages, but it is sufficient to say 
that they have selected with good taste the best items 
nade by manufacturers locally and in all parts of the 
country. In addition, the firm manufactures many lines 
of their own, employing a staff of artists and designers 
‘o originate new and clever gifty items for their factory. 

Butterworth Co. is another firm maintaining both New 
York and Chicago displays. The Chicago display is lo- 
rated in the Garland Building and offers as much or more 
han the New York display for inspection by the buyers. 
This firm specializes on gifts appropriately boxed, many 
of the boxes containing greeting cards with “just the 
verse’ needed to complete the gift. The widely known 
Butterfly Line is also shown here, as well as a large as- 
sortment of the most popular and up-to-date gifts. 

Steinbeck & Co., manufacturers as well as manufac- 
urers’ representatives, have many pleasing gift items to 
offer the buyers who visit their display at 74 E. Roose- 
yelt Road. This concern manufactures parchment 
shades, artificial flowers, artificial fruit and baskets, and 
lisplays other gift merchandise not manufactured by 
hemselves. 

There are others who offer the buyer numerous lines 
of attractive gift merchandise, although catering especi- 
ally to the crockery and glass trade. A number of such 


lisplays may be found in the Shops Building, 17 N- 


Wabash, the Heyworth Building and the Palmer House. 
| The time is drawing near when every buyer in the 
Middle West and the Far West, who is interested in gift 
merchandise will come to Chicago first and find it to his 
idvantage to investigate all the gift shop displays, so 
onveniently located there. 

The central location of the market, coupled with the 
‘rowth of the manufacturing end of the gift shop busi- 
‘ess in and near Chicago, is gradually working toward 
one end—the development of Chicago into the “ Gift 
duyers Center of the Country.” 

! 
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Employes Reject Wage Cut 


_ Employes in all stoneware in the Crooksville, O. dis- 
“ict have rejected the suggestion of the manufacturers 
‘nat a reduction in wages of 75 cents per day be ac- 
‘epted. These plants have been in operation for the last 
ortnight, but the manufacturers make no announcement 
oncerning the future plan of operations. 


Import Directors See Long Fight on Tariff 

The view was advanced and accepted at a meeting of 
the board of directors of the National Council of Amer- 
ican Importers and Traders, Inc., this week, that a long 
tariff fight is in prospect. 

The opinion was held by the directors present, includ- 
ing representatives of a number of the foremost import 
houses in the country, that the tariff will not be disposed 
of for many weeks, and that the opposition against the 
United States valuation plan has not yet reached the 
point where any assurance could be held out looking to 
modifications in the proposed scheme. Plans were dis- 
cussed with a view to intensifying the campaign that is 
now being conducted against unreasonable and hurtful 
customs measures, including the American valuation of 
imports. 

N. E. Franklin, president of the council, presided. 
Among the directors present were C. G. Pfeiffer, of 
George Bergfeldt & Co.; H. O. Lloyd, of Julius Kayser 
& Co.; David Walker, of Morimura Bros. ; W. J. Corbet, 
of Alfred Field & Co.; C. T. Riotte, of Stern & Stern; 
M. B. Schmidt, of B. Illfelder & Co., and S. Wimelbacher, 
of Wimelbacher & Rice. 


Phillips, Thistle & Smith, Inc., Ready to 
Receive Trade 


The new firm of factory representatives, Phillips, 
Thistle & Smith, Inc., consisting of Chas. H. Phillips, Jr., 
Hugh B. Thistle and Howard J. Smith, now have every- 
thing in readiness for the reception of the trade at their 
salesroom in the Albemarle Building, 24th Street and 
Broadway, Room 803, where they now have on display 
samples from the Seneca Glass Co., Morgantown, W. Va., 
manufacturers of a high-grade and complete line of lead 
blown glassware and the Jeanette Glass Co., Jeanette, Pa., 
who turn out an interesting array of pressed glass 
specialties. 

To go back to the showroom, the concern have pro- 
vided one of the handsomest in the trade. The walls are 
lined with rich black oak fixtures with mirrors extending 
three-quarters of the way to the ceiling. Heavy mirror 
topped tables of the same wood adorn the center of the 
room. Leather bottom chairs to match, of graceful design 
also add to the richness of the place. The lavish use of 
mirrors throughout, give a most dazzling effect and cer- 
tainly makes the best background possible for the lines of 
glassware shown. The concern have also left ample space 
for desks for the firm and their office assistants at one 
end of the room, as well as a stock and packing room 
just to the left of the entrance which is also enclosed 


with heavy partitions of black oak. 
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HERE THE 

MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 


Pe TTT TTT UTE EEE LLULE LL 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


/ | \HE fact that early discussions during the glass 
wage conference at Atlantic City indicated that 
glass workers will insist in a continued high rate 

of wages, bears out the report published in the CROCKERY 

JouRNAL two months ago that the workers would battle 

to the very last for a continuation of existing wage 

Buyers of glassware are watching the future 

Unless the glass workers resolve to 


scales. 
with a keen eye. 
assist the manufacturers in bolstering the market, the 
factories will continue to operate on ‘“‘ hand to mouth” 
schedules. Nothing else could be expected. The propo- 
sition of the manufacturers to reduce wages twenty per 
cent in some departments has not met with the approval 
of the workers, although independent of the glass 
workers’ union, some union workers’ have voluntarily 
accepted a reduction in wages. The present situation in 
the glass trade is quite unlike that experienced by man- 


ufacturers for many years. 


Anent employment of glass workers today, the most 
recent statistics show that about 63 per cent. of the union 
workers are working part time, while the remaining per- 
centage is idle. 


A. M. Webster, who proposes to establish a manufac- 
turers’ agency business in Hilo, Hawaii, was a visitor 
at the sample rooms of the United States Glass Co., a 
few days ago, enroute to the Pacific Coast from a busi- 
ness trip to New York. ‘ Greatest sample room I ever 
visited,’ said Mr. Webster after he was shown the line 
by Sales Manager Harry Cushwa. “I hope to get the 
line for Hawaii.” Concluding his trip here, Mr. Webster 
went to East Liverpool, thence to Cleveland and Toledo. 


Speaking in a general way, orders for future require- 
ments are not active, in so far as glassware is concerned. 
There is a small amount of new business being received, 
but at times trade seems to be rather spotty. Sales man- 
agers do not anticipate much change in the situation 
until after the wage conference announces its decision, 
and reductions authorized in selling lists. 


While there is a noticeable tendency on the part of de- 
partment store buyers to keep down their stocks of glass- 
ware, the buyers admit that they are still in the market 
for merchandise, and for sufficient quantities to protect 
current retail demands. Staples appear to be in heaviest 
request, and those items which are in general use during 
the summer and heated season. 


Very little comment is heard here relative to the hold- 
ing of a pottery and glass show in Chicago, following the 
January Pittsburgh exhibit. At the Ft. Pitt Hotel it is 
said that reservations continue to be booked, and that 
many new applications for display space are being held 
in abeyance until final word has been received from all 
old line pottery and glass exhibitors. 


The plant of the Bellaire Bottle Co., Bellaire, O., re- 
sumed operations last week. The shop had been idle 
several weeks. 


General Manager George Dougherty, of the Libby 
Glass Co., has given the opinion that glass factories op- 
erated under a “union” basis are unable to compete in 
the markets with the production of the non-union or 
open shop factories. Mr. Dougherty also has declared 
that a number of factories which formerly operated under 
union shop rules have gone over to the open shop rule, 
so that competition could be met. 


An improvement in the glass situation in the Steuben- 
ville, O., district seems near. With the Jefferson Glass 
Co., at Follansbee, W. Va., resuming operations, the 
chimney factories of the Gill Bros. Co., are now being 
repaired with a view of resuming work. The Toronto, 
O., plant of the Gill interests has been inactive for quite 
some time. 


A slight improvement is reported in the demand for 
lighting glassware, according to manufacturers of this 
line in this district. Inquiries about the gas and electric 
portable line for Fall delivery are being received. 


Price of Barrels and Etc. Reduced 


In last week’s issue we mentioned the possibility of a 


reduction of the price of barrels and other domestic 
packages as the result of action taken by the American 
Association of Flint and Lime Glass manufacturers at 
their recent meeting in Atlantic City. Since then a ma- 
jority vote has been cast for a reduction of 20 per cent. 
This will make the new price of barrels a dollar and 


| 
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twenty cents. The new price became effective July 25th. 


Phasides Vase Found 
ATHENS, July 25.—Excavations being carried on at 
Delphi by the French School in Athens have resulted in 
the discovery in a tomb of a vase believed to be of great 
value because it bears the signature of the noted ceramist 
Phasides, only two pieces extant. 
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Society closed its meeting here yesterday by visit- 
ing the plants of the Homer Laughlin China Co; 
and the Knowles, Taylor & Knowles Co. The trip from 
Canton, which was the headquarters of the Society, to 
East Liverpool was made by auto, and a beautiful coun- 
try, replete with improved roads was traveled through. 
The noon meal was served in the auditorium of the Elks 
Club. 

Tuesday the Society visited the clay working and 

enamel plants in the vicinity of Sebring, and at the latter 
place close attention was paid to the tunnel kiln there 
for the firing of dinnerware. 
Monday was spent visiting manufacturing plants in 
‘and about Canton. Monday and Tuesday evenings mem- 
‘bers of the Society were entertained at the Canton Coun- 
‘try Club and at Congress Lake. 


T HE mid-summer meeting of the American Ceramic 


George McNichol, who has been traveling the last 
ten weeks in the northwestern district for the Potters 
Co-Operative Co., has returned to his desk. It is the 
opinion of Mr. McNichol that the trade will be more in- 
clined to buy following announcement of the result of 
the forthcoming wage conference. 


F. I. Simmers, salesmanager for the Hall China Co., 
has left for a Pacific Coast trip, and will be out of the 
district for probably a month or more. He is carrying 
the full line of the fireproof cooking and hotel ware of 
‘this plant. 


W. Edward Wells, of the Homer Laughlin China CO. 
‘has returned to his office following a brief western busi- 
‘ness trip. On his return he stopped off at Bedford 
Springs, Pa., where he attended the summer meeting of 
‘the Potters’ Club. 

i 
| Mr. and Mrs. Vandenberg and Mr. and Mrs. Venema, 
‘of Grand Rapids, Mich., the gentlemen being salesmen 
‘for H. Leonard & Sons, stopped here while motoring to 
the East. The plant of the Laughlin China Co. was 


inspected. 


| —_ 


The new glost kiln which is being erected at the No. I 


‘plant of the Hall China Co., will be ready for its first 
firing within the next three weeks. The new kiln was 
required because of the necessity of increased capacity, 
due to a growing demand for the line of this concern. 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 
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THE INDUSTRY IN 
THE EAST LIVER- 
POOL DISTRICT. 


PITTSBURGH AND 
EAST LIVERPOOL 
OFFICE 
215 WEST 6th ST. 


EAST LIVERPOOL, OHIO 
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Mails of late indicate to pottery manufacturers that 
the turn of the road in business has been reached. There 
is almost an utter lack of pessimism in the business corre- 
spondence now being received here. More confidence 
in the future is being expressed. New orders are in 
almost daily receipt in all offices, but there is no denying 
the fact that the trade is following conservative lines in 
this direction. The future of the industry, so far as in- 
creased buying 1s concerned, seems to be centered upon 
the outcome of the forthcoming wage conference. Once 
the results of these discussions are announced then the 
trade will know what to expect in the way of a market. 


The annual report of the last meeting of the United 
States Potters’ Association was mailed the membership 
by Secretary Charles F. Goodwin July 20. The recent 
strike of the printers in the Ohio Valley held up the 
printing of the report. 


“We have received favorable comment 
from the trade relative to our circular announcing a re- 
duction in our selling price,’ declared President Harry 
McNichol, of the Potters’ Co-Operative Co., this week. 
“ We were guided in this matter solely by anticipating the 


future. 


some very 


Our trade has appreciated our position, and now 
that we have taken the step, our mails indicate to us that 
we acted wisely.” 


The Thompson Pottery Co. is arranging its new fall 
line of dinnerware, and will be ready to show this to the 
trade within a fortnight. ‘ Our selection of border pat- 
terns is the best that we could find in the market, and as 
we have been constantly improving our product, we now 


have a line that is not excelled in the market.” 


Members of the Labor Committee of the United States 
Potters’ Association will leave here probably next Sat- 
urday night for Atlantic City, where on August 1 the bi- 
ennial wage conference with the Executive Board and the 
Conference Committee of the National Brotherhood of 
Operative Potters will begin in the Hotel Ambassador. 
None can tell how long this conference will last . In addi- 
tion to the consideration of the thirty-seven proposals the 
manufacturers submitted the workers six weeks ago, the 
conference will also discuss those propositions which 
were conceived during the recent meeting of the National 
Brotherhood of Operative Potters. 
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(TIMELY TIPS FOR 
LIVE MERCHANTS 


IN SEARCH OF THE 


LATEST IN AT- 
TRACTIVE WARES 
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POINTERS FOR BUYERS 


Morimura’s Import Line Ready 
VERY buyer who is interested in china will want 
k to avail themselves of the first opportunity of 
viewing Morimura Bros. new import line of 
“ Noritake ” dinnerware for 1922 delivery which has just 
been placed on exhibit at the concern’s salesroom, 53-57 
West Twenty-third Street. It presents an assemblage of 
patterns that would be difficult to surpass from a point 
of number, diversity, or beauty. So carefully has the 
line been selected that in the complete array of a hundred 
and twenty some treatments there is not one but what is 
worthy of special note. They range from the conven- 
tional border designs to the more unique effects, but 
always in the same good taste which characterizes the 
line throughout. The price range, too, is equally wide. 
The daintiness and originality of many of the designs 
is destined to be much appreciated, they are of a style 
very much of the same effect as the best English and 
French patterns. For instance, there are two unusual 
adaptations of the “Adam” pattern which are exceed- 
ingly clever in both cases and in excellent combinations 
of dainty coloring. One in rather a wide border treat- 
ment consisting of alternating long and short panels, the 
former with an artistic cream background with a blue 
figured design, and the other a white and black Adam urn 
on an old blue ground is very striking. Then there are 
several blue and gold borders in different rich arrange- 
ments, an odd pink and blue floral and butterfly spray, 
gold encrustations in varying styles, and gold bands with 
black tracing. One could go on in fact, and write for 
hours about the line, but it would only convey a vague 
impression of its real attractiveness. 


Something New in Lamps and Shades 

Buyers in quest of lamps and shades possessing that 
rare quality of individuality that is often so difficult to 
find, will welcome the very unusual and striking line of 
silver and black and gold and black portables gotten out 
by the Herbert & Neuwirth Co., Inc., 25 West Twenty- 
third Street. The designs are worked out in effects of 
rich simplicity, the black in contrast to the silver or gold 
being one of the best combinations shown in lamps for 
many a moon. To go with these standards, the concern 
have also produced a wonderfully attractive assortment 
of silk shades which may be had in a variety of styles in 
gray and black with touch of rose or other colors to re- 
lieve the monotony of too much sameness. The lamps 
are shown in all sizes. A recent addition to the con- 
cern’s glassware display is a line of colored glassware 
cut in effective patterns and also plain. This is shown 
in the most salable kind of articles at attractive prices. 


A Line of Novel Items 
The accompanying cut shows one of the many delightfu 
things in novelty glassware turned out by the Westmore 
land Specialty Company, Grapeville, Pa., which is their 
number 1865 flower bowl with wrought iron stand. Thi: 
may be had in a variety of different colors such as orange 
and black, green, peachblow, gray crackled lustres, ir 


blue, orange, champagne, burgundy, also the same colors 
in plain lustres. The line is replete with novel items and 
decorations from beginning to end and is one of the good 
things being shown that should not be missed when plac- 
ing fall orders. The complete display may be seen at the 
salesroom of the Horace C. Gray Company, Fifth Avenue 
Building. 


Glassware of Distinctive Charm 

A very lovely new creation in glassware that is meeting 
with unqualified approval wherever it is shown, is that 
recently produced by the S. Herbert Cut Glass Co., 35 
West Twenty-third Street, in a line of delectable colors 
such as jade green, turquoise, blue, yellow, orange, 
mother of pearl and transparent blue in a new and orig- 
inal idea in decorative treatment known as “La 
Silhouette.” It is shown in a carefully chosen list of 
appealing articles of unusual selling possibilities for the 
china and glassware department or the gift shop. Some 
of them are: candlesticks, comports, fruit and flower cen- 
ters, ash trays, cheese and cracker dishes, orangeade sets, 
also toilet articles such as perfume bottles with drip stop- 
pers, puff boxes, hair receivers, and many other appeal- 
ing articles. This exquisite display of novelty glassware 
is certainly a feast for the eye and is one of the most 
interesting on the market. 


(Continued on page 63) | 


business depression, John Ling, merchandise man- 


BY tvsiness that we have reached the peak of 


ager for nine important departments for Mandel 
3ros., Chicago, is here devoting his time in placing Fall 
ders, or in other words, working with the buyers of 
‘is various departments in directing their purchases. He 
lays, “ Business is already showing signs of quite a little 


‘mprovement. We have taken losses in liquidating our 
tocks on which we reduced prices materially and are 
sow in need of merchandise.” Mr. Ling has spent all 
f last week working with his lamp buyer, Mrs. Mark, 
nd is directing his attention this week to the art depart- 
aent and foreign and gift shop departments, working 
vith Mrs. Unger and Miss Gibson, the buyers. He will 
emain in New York long enough to consult with EF. 
irtle, buyer of china, glass and housefurnishings. who 
rrives next week and then will leave for home. Mr. 
_ing, who is president of the executive committee of the 
Chicago Glass and Pottery Association, which is to hold 
he first of their annual china, glass and housefurnishings 
shows in: February, is very enthusiastic about the project 
ind predicts for it most wonderful success. 


yr 


Eugene L. Fondeville, of A. J. Fondeville & Co., who 
aas been in England for several weeks on a visit to the 
factories represented by his firm in this country, re- 
‘urned home aboard the “ Rotterdam,” which arrived in 
New York last Friday. 


_ J. Guy Hawthorn, formerly buyer for the John Wana- 
maker store, Philadelphia, and now head of the Artcrete 
Products Co., manufacturers of “ Artcrete * garden fur- 
aiture, Grassland, Pa., was a visitor in New York the 
‘atter half of last week calling on the trade in the interest 
of his firm. 

| L. E. Bittle, of the Jeanette Glass Co., Jeanette, Pa., 
after spending several days in New York completing ar- 
-angements for the new firm of Phillips, Thistle & Smith, 
Inc., to represent their line in New York left for home 
on Friday. 


| Percy L. Leyland, who has been in England for two 
‘months on a visit to the factories for which he is Amer- 
can representative, sailed for home aboard the “ Cedric ” 
yn the twenty-third of the month and is due to arrive in 
New York on August first or second. 

A passenger aboard the “ Paris” 
France on Wednesday was L. S. Hinman, American 
manager for Theo. Haviland & Co., who will make a 
nonth’s visit to the factory at Limoges. 


| 


which sailed for 
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I NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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John S. Martin, for many years connected with the 
china department of The Jordan Marsh Co., Boston, has 
resigned his position with this firm and will on August 
Ist be connected with Edward B. Dickinson, Inc. Mr. 
Martin started in the stock department of The Jordan 
Marsh Co. and his integrity and intelligence won speedy 
recognition in promotion, he having reached the position 
of assistant buyer under the capable supervision of C. J. 
Robinson. 

His friends in the trade will wish him success in his 
new position. 


Oswald Clayton, buyer for Leopold Adler, Savannah, 
Ga., arrived in town on Tuesday for a two weeks’ visit 
to the local market. He will have his time pretty well 
occupied while here, for in addition to housefurnish- 
ings, china, glass and lamps, he also buys toys, trunks 
and.bags. He states that business in his departments is 
showing a steady gain. He is stopping at the Prince 
George. 


T. C. Lorenzen, of the Pettis Dry Goods Co., Indian- 
apolis, Ind., who recently became buyer for the concern, 
will be in New York on August 8th to place his initial 
orders for the firm. 


“Jack ”’ Lynch, buyer for J. Bacon & Sons, Louisville, 
Ky., is another buyer scheduled to appear in the New 
York market on August 13th, prepared to place orders 
for his concern. 


Mark J. Donaldson, traveling representative for the 
Homer Laughlin China Co., East Liverpool, Ohio, and 
Mrs. Donaldson, will have the sincere sympathy of many 
friends in the trade through the death of their nine-year- 
old daughter, Dorothy, who died at the family home, 
Newell, W. Va., on Monday, after only a few days’ ill- 
ness. Mr. Donaldson, who was away on a trip for the 
factory, arrived home just before the little one died. 


H. Benedikt is spending several days this week calling 
on the trade in Philadelphia with his dinnerware line. 


Miss Grace Webster, the gracious office manager for 
H. Benedikt, will be missed for two weeks while she is 
splashing in the waves at Block Island. 


Ed. Craig, manager of the New York office of the 
United States Glass Co., is in Pittsburgh this week on a 
brief visit to the concern’s headquarters. 


Fifty-eight 


CROCKERY AND GLASS JOURNAL 


July 28, 1921 


Japanese Bid For World Pottery Trade 


History of the Art Interesting for the Lesson it Teaches in Commercial Pluck. Potters of the 
“Flowery Kingdom” Have Worked Through Centuries to Capture Export Trade 
of the World 


By Kinc ARGYLE 


Through an agreement with the above author the Crocx- 
ERY AND GLAss JOURNAL will publish once a month a com- 
mercial history of the pottery trade of all nations. These 
articles will appear exclusively in this publication. 


N all probability there are comparatively few people 
who are familiar with the fact that the great pottery 
exporting nation of Japan was at the beginning of 

its ceramic career, an importer of the very merchandise 
that has since made her famous. 

Originally the Japanese bought their ware from Korea 
and China, but realization of the national deficiency in 
this respect brought the Nipponese to diligently learn the 
art of pottery making from their Korean and Chinese 
neighbors. Thus started the industry. 

The first record of an attempt on the part of the Jap- 


Pottery MAKING IN JAPAN (CourTESyY Tacyo TRADING Co.) | 


anese to export pottery was in the Tokugawa period, 
when Dutch traders bought a considerable quantity of 
the first Japanese ware for sale in Holland. Later the 
success of this venture caused some of the more adven- 
turous of the manufacturers to attempt to smuggle a 
consignment into India, with disastrous results, for the 
exporters were severely punished. 

With the opening of Yokohama as a free port, trade 
with foreign nations really began. This at first consisted 
mainly of curios made and designed to present a “ far 
eastern” aspect, yet in reality these were not good ex- 
amples of Japanese good taste in artistic national design. 

About the middle of the Meiji period, which ran from 
1868 to 1912, the Japanese became conscious of the fact 
that they were losing a golden opportunity in neglecting 
the tableware trade. Being progressive by nature they 
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began to overcome this difficulty, and after exhibiting 
samples received a large order for coffee cups. 

When the specifications for these cups were received 
in Seto, the potters there were convinced that all foreign- 
ers were “ crazy,” for the order called for handles on the 
cups, a hitherto unknown feature in Japan. 

However, the handles were made, and not only the 
makers but the natives as well were enthusiastic over the 
innovation, as large reorders from the foreign market 
resulted. 

In the early stages of the export business, the Japanese 
potters combined the output of their various small fac- 
tories to meet the bulk orders that they would have been 
unable to fill as individuals. 


Great shipments to Europe and America were handled 
for the most part by foreign agents in Yokohama and 
Kobe, and for this reason it was quite some time before 
the Japanese got in direct touch with the principals in 
the foreign markets. When this was accomplished Kobe 
became a great industrial center and the real export trade 
of Japan began. 

“ Awata”’ ware, which was exported under the name 
of “Satsuma,” was the first standard pottery exported 
by the Kyoto potters. This was favorably received, but 
later lost favor because it was poorly imitated by ignorant 
potters in another district. 

Cloisonne declined in the foreign market due to the 
same reason, and because the German and French manu- 
facturers had improved their methods of production, the 
Japanese began to realize that they must meet modern 
methods. 


When the imperial edict allowed foreigners to live in 
any part of Japan their influence was felt from the stand- 
point of efficiency. Modern factories took the place of 
the older plants, and the stencil method of decoration 
gave way to more modern transfer of design by experi- 
enced artists. So clever have the Japanese designers be- 
come that many factories in both France and the United 
States have secured the services of these artists for the 
preparation of domestic decoration. 


Today the Japanese ware, including “ Awaji,” ‘“ Im- 
wari,’ and other well-known lines, have been adapted to 


almost everything from tableware to art novelties, and 
the unusual coloring and exquisite variety of shapes has 
given the “ Flowery Kingdom” a very strong grip upon 
the pottery export business of the world. 


Goodwin Goes With Chelsea China Co. 


Herbert Goodwin, who for the past three years has 
acted as general superintendent for the Salem China Co., 
Salem, O., has resigned his place with the concern to 
accept the position of factory manager for the Chelsea 
China Co., New Cumberland, W. Va., for which con- 
cern, Will A. Rhoads is office and sales manager. Mr. 
Goodwin is a well-known ceramist and at one time was 
associated with a pottery concern in Mexico. 


D. King Irwin 


200 Fifth Avenue New York 


Iroquois China Co. 
VITRIFIED HOTEL CHINA 


Special decorations for Clubs, Hotels, 
Ships, ‘etc. 


National China Co. 
QUALITY DINNER WARE 


Famous for the whiteness of its 
body and the care in which it 1s 
potted and decorated. 


a 


Paden City Glass Co. 


POT OR TANK GLASS 


Tableware Hotel and Soda Fountain 
Glass, Blanks for Cutting, etc. 


lowa Cut Glass Co. 
LIGHT CUT GLASS 


George W. Murphy 


Full Lead Heavy Cut Glass 
and Gift Shop Novelties 
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Will You Fall in Line? 


HE business people of Grand Haven, Mich., be- 
lieve that on patriotic days it is a great “privilege” 


to give their entire windows up to patriotic decora- 
tion. No goods are displayed for sale, nothing to show 
that they are merchants is allowed in them. The win- 
dows are for the “ boys” who died for their country and 
for those who served their best but came back. How 
better can a city full of merchants help to bring into 
being that patriotism needed to keep the America we love 
ready to stand at attention—eager to feel, quick to serve. 


One noticeable window was voted as the best one in 


The Japana Gift Shop Window, May 30. 1921—Decoration Day 


the town. This was the window shown by THE 
JAPANA SPECIALTY CO. and trimmed to represent 
Flanders Field of Poppies, a picture of which has been 
procured for the CrocKERy & GLAss JOURNAL. 

The entire floor of the window was completely grown 
over (apparently) with poppies of various sizes, and 
green grass. The Japana Cut Flower Holders being used 
to hold the flowers up—moss being covered over the vary- 
ing sizes of the Japanas made a good imitation of the 
ground. The back of the window being black was 
livened up by means of green palms. “OUR FLAG” 
was held up by a very large figure of the white Good 
Fairy. Back of the flag electric lights threw the figure of 
the Fairy into intense relief and the flag into a most 
wonderful transparency which was almost etherial in 
effect. Among the poppies, small hand painted cards 
with printed mottos drew the attention of the hundreds 
viewing the window. These card mottos read—* Birth 
is not the beginning of a LIFE nor is death its ending; 
birth and death begin and end only a single chapter in 
the life story; the story runs through many chapters and 
the plot is continuous throughout,” “ The value of effort 
does not lie in the immediate success as success is counted 
by you and me. Efforts, directed to noble ends, are never 
lost but are an ever accumulating force.” “A good man 
finds every place he treads upon holy ground; to him the 
world is God’s temple,”’ etc. 

Poppies were sold by the Japana Gift Shop but no 
profit was taken for them. 


Chicago Firms Protest Against Valuation 
Plan 


Strong protest against the valuation plan of the Ford- 
ney Tariff Bill was made by Chicago business men last 
Friday in a telegram sent to the Illinois delegation in 
Congress. The telegram reads thus: 

“ Under the American valuation plan which forms the 
basis of the Fordney Tariff Bill, H. R. 7456, merchants 
cannot determine the cost of imported merchandise prior 
to its actual arrival and clearance through the custom 
house. Goods cannot be sold in advance of delivery 
without knowledge of cost. Purchases abroad would 
practically cease with consequent loss of revenue to the 
government. 

“The rates provided in the bill, when applied under the 
American valuation plan, unwarrantably increase costs, 
which the consumer must bear. While we all believe in 
a fair measure of protection to American industries this 
bill is designed solely in the interest of the domestic 
producer, who fixes the amount of duty his consumer is 
obliged to pay, which gives him absolute control of the 
market, enabling him to advance prices without foreign 
competition. 


“The American valuation plan is believed unreason- 
able and unwarranted when viewed in the light of our 
rapidly declining imports. The reduction in our pur- 
chasing abroad is seriously affecting our international 
trade. Shipments of our surplus products to foreign 
countries are rapidly declining. The American valuation 
plan enacted into law will go far to destroy our foreign 
trade. 

“Tf we do not buy we cannot sell. We believe that in 
the interest of the general public, the industries of the 
country and the consuming public this bill should be de- 
feated and urge you as our Representatives to vote 
against the measure.” 


The telegram was signed among others by the following 
firms: 

Marshall Field & Co., Carson, Pirie, Scott & Co., Man- 
del Bros., Pitkin & Brooks, Rothchild & Co., The Fair, 
Albert Pick & Co., Montgomery Ward & Co., Butler 
Bros., Sears, Roebuck & Co., Irving Smith Co., Inc., 
Burley & Co. 


Glass Makers Protest on Tariff 


Glass manufacturers in the United States will go to 
Washington in the near future to protest against the 
tariff on glass imports, which they consider unfair to the 
industry in this country. It is stated that more and more 
glass products are coming here from Germany, Belgium 
and Czecho-Slovakia at prices with which the American 
makers cannot compete, with the result that the industry 
here is suffering. 

This statement was made today by E. J. Barry, presi- 
dent of the National Association of Pressed and Blown 
Glassware Manufacturers. 
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FRANCE. | 


We have in stock or in transit assorted packages of 
open’ stock dinner ware. 
Deliveries can be made within four weeks. 


| Borders with gold edges 

| Border without gold edges 

| Border decorations, ivory rims, gold edges 
Gold bands 

Incrustations 

Dinner sets 


Our shapes and new decorations are covered by letters 
patent. 


| Our customers may feel assured of full protection 
| against infringement. 


| Theodore Haviland & Co. 


! SUITE 318 


200 Fifth Avenue, New York 


TUNE 
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Second Pottery Lohan Presented ToMuseum 


Important T’ang Glaze More Than 1000 Years Old Can Now Be 
Seen By Lovers Of Chinese Art 


BOUT seven years ago the British Museum ac- 
quired an over-life-size Chinese pottery figure 


which created quite a sensation. It is a Lohan 
sitting on a stand in the shape of a slice of perforated 
rock, also of pottery. The thoughtful, dignified atti- 
tude of the well-modeled fig- 
ure is splendid; technically 
it is most remarkable as a 
colossal piece of pottery cov- 
ered with the usual T’ang 
glazes. Since this figure came 
to light several others, orig- 
inally belonging to the same 
series, have appeared; the 
Metropolitan Museum ac- 
quired the one reproduced 
here, which has now been 
put on exhibition; the Bos- 
ton Museum of Fine Arts, 
the University Museum in 
Philadelphia, the Royal On- 
tario M useum in Toronto, 
and the Matsukata Collec- 
tion in Japan have similar 
ones; and four others are 
owned by private collectors 
and dealers. In all ten are 
known besides a great many 
small fragments, several 
hands and feet, and baskets 
full of broken pieces. In 
consequence there must have 
been originally the usual se- 
ries of sixteen Lohans, the 
sixteen disciples of Buddha, humans who had reached 
the end of the eight-fold path, who had attained perfec- 
tion and enlightenment; they were sometimes represented 
in a group of eight and spoken of as the eight Lohans. 
The Chinese habit of using numerals to indicate quan- 
tity instead of the exact number, like thousands for a 
great many, may explain why the mountain near Ichou, 
southwest of Peking, where the Lohans stood in caves, 
was called the Eight Lohan Mountain though it harbored 
sixteen saints. 
To the collection of sculpture, and incidentally to the 
at present very complete and instructive collection of 
Chinese pottery and porcelain, has been added a second 


Through the courtesy of the Metropolitan Museum of Art, the CROCKERY AND 
GLAss JOURNAL ts able to publish important art information of general interest 
to our allied industries. The first of the series by S. C. Bosch Reitz, Curator of 
Far Eastern Art, will be followed soon by other articles by the same author. 


The Second Lohan 


Tue EpIror. 


life-size Lohan, the mate of the impressive figure previ- 
ously acquired; that is, this statue belongs to the series 
described in a previous article and is one of the four 
remaining complete figures, a piece which was then still 
in the hands of a dealer. The two form a splendid 
pair; while the first is a 
young hermit with a power- 
ful expression, this is an 
aged sage holding a scroll of 
writing, looking straight 
ahead with an expression 
full of experience and wis- 
dom, severe and free from 
the earthly cares which he 
has overcome. 

In attitude and repose the 
figure reminds one of the 
more mystic Lohan in the 
British Museum, which 
shows a younger adept with 
thoughts entirely above the 
human sphere, while here 
experience and compassion 
tempered with earnest- 
ness have turned the 
mind towards mortal suffer- 
ers. In artistic beauty the 
new statue rivals the fa- 
mous British Museum one; 
personal taste must decide 
which appeals most to the 
spectator. 

The technical qualities are 
the same as those of the 
Museum figure described before; in fact the same 
hand undoubtedly modeled both. The priest’s robe, in 
this case covering both shoulders, has in the usual green, 
white and yellow T’ang glazes a repeating ornament 
formed by the Chinese character meaning “ mountain,” 
which may have some bearing on the name of the par- 
ticular sage represented, but as the usual attributes are 
lacking the different Lohans have not as yet been identi- 
fied. 

The condition of the figure is very satisfactory; the 
chin is shghtly chipped, fortunately not enough to impair 
the expression, and the head has been broken off at the 
neck, probably by rough treatment during the removal 
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from the grotto where the figure sat for more than a 
thousand years; for the robbers did not succeed in taking 
it away without many and for them very unpleasant 
adventures. In fact, the local police caught the un- 
scrupulous plunderers and our Lohan spent many months 
in the Chinese yamen or government building, while his 
pursuers were less comfortably housed. Luckily, all the 
main pieces were preserved and it was possible to restore 
the neck and chest. Sebi ck. 


OBITUARY 
Wm. H. Stockdale, 


The trade was shocked beyond expression at the very 
sad news of the passing of Wm. Hipson Stockdale, for 
years past New York manager for the Roseville Pottery 
Co., Zanesville, O. His death occurred early Tuesday 
night, July 19th, at the Roosevelt Hospital, following an 
operation for hernia in that institution the previous 
Thursday. It was thought by the-attending physicians 
that he was making very satisfactory progress on the road 
to recovery until last Monday, when he suffered a re- 
lapse and continued to grow worse until the end came 
on Tuesday. Mr. Stockdale was a man of fine character 
and was very highly thought of in the trade and leaves a 
host of warm friends who will mourn his loss, He was 
very much adverse to publicity and gave instructions at 
his office that absolutely nothing was to be said regard- 
ing his going to the hospital for an operation, and, of 
course, when the news was received that he had passed 
on, it came as a bolt out of the clear sky. 

He was born in Iowa and would have been 55 years 
of age the twenty-first of next September. He entered 
the employ of the Roseville Pottery Co. as a young man, 
selling their line on the road for some time. After this 
he was with the S. A. Weller pottery for a number of 
years, as road representative and later was in charge of 
their Philadelphia’ office. 
brief periods he returned to the Roseville Pottery Co. 


After other connections of 


as manager of their New York office, which place he had 
held for the last fifteen years, having rendered valuable 
service to the concern in advancing the line’s interest. 

He is survived by a daughter, Mrs. Chas. L. Baldwin, 
living in California, also a brother, the Rev. Charles E. 
Stockdale, Frederickton, O., two sisters, Mrs. W. L. 
Knuff, Portland, Ore., and Mrs. E. E. Shuman, Indiana, 
Pa., also a nephew, Edw. L. Stockdale, Bridgville, Pa., 
and three nieces. 

The funeral held last Friday morning at Campbell’s 
Funeral Church, 66th Street and Broadway, was at- 
tended by several members of the trade, including: J. 
Duncan Dithridge, George Anthony, W. E. Browning 


| and Harry Moskowitz. Russell T. Young, head of the 
Roseville Pottery Co. and his mother, Mrs. G. F. Young, 


also attended as did Mr. Stockdale’s office staff. Inter- 
ment was made at Kensico, N. Y. The services were 
conducted by the Rev. John F. Callahan, of the Hadley 
Hall Mission on the Bowery, in which Mr. Stockdale had 


taken a deep interest for years. 


Frank C. Liebhart 


The sudden death of Frank C. Liebhart, for many 
years connected with The Strobel & Wilken Co., as their 
middle western representative, which occurred at his 
home here on the night of July 15th, was almost unbe- 
lievable to his associates in the concern who had left 
him only a few hours before in his usual good health. 
The night of his death he left the office at half-past five, 
feeling as well as ever, and at nine o’clock that night he 
was dead, the cause pronounced by his physician as 
acute indigestion. His death was a source of sincere 
regret to the firm, who valued him very highly both on 
account of his ability and as one of their oldest employees. 
He was a man of sterling qualities and had a large fol- 
lowing as well as a wide circle of close friends in the 
trade, to which his passing will mean a distinct loss. Mr. 
Liebhart, who was the son of the Rev. Dr. Henry Lieb- 
hart, was born in Baltimore sixty-three years ago and 
spent his early days at Covington, Ky. He started as a 
stock boy with Strobel & Wilken forty-five years ago and 
worked himself up to the place where he became one of 
the concern’s best salesmen. He specialized in selling 
dolls and toys and there were few men in the business 
that knew these lines better than he. He was a bachelor 
and is survived by two sisters and one brother. 


POINTERS 
(Continued from page 56) 
Dinnerware and Fancy China of Merit 


The salesroom of Paul A. Straub & Co., 105 Fifth 
Avenue, is a place of more than passing interest these 
days with its display of new designs in “ Tirschenreuth ” 
dinnerware. Not only are there many delightful new 
treatments to be seen but there is a new shape as well, 
which is without a doubt one of the most altogether pleas- 
ing seen in a long while. Turning from the dinnerware 
line, the eye is greeted by the most tasteful arrays of 
fancy china imaginable. One line sold in special assort- 
ments is a fine example of effective design and coloring. 
It consists of a deep cream band with a large pink rose 
and leaf arrangement of more than ordinary beauty. The 
assortment comprises salad sets, cake sets, celery, sugar 
and creams, tea sets and various odd gift pieces. Still 
another line is in inimitable solid colors, of yellow, rose, 
lavender and blue, the beauty of which is enhanced by 
the use of coin gold bands, handles, etc. Then there is 
still another line that is attracting special attention, a 
dainty Dresden pattern shown on a delightful octagonal 
shape, in after dinner coffee sets, comports, bowls, tea 
sets, trays and other items. This shape is also shown in 
a white and gold pattern. 
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CAMBRIDGE GLASS COMPANY 


CAMBRIDGE, OHIO 


BLOWN AND PRESSED 
TABLEWARE 
CUT, ETCHED 
AND 
PLAIN 


ATTRACTIVE OFFERINGS 
IN 
ICED TEA GRAPE JUICE 
AND 
WATER SETS 


A REAL CRYSTAL DISPLAY 
TO SHOW YOU AT OUR 


NEW YORK SALESROOMS 
“IT’S WORTH WHILE” 


49 WEST TWENTY-THIRD STREET 


A. G. MENZIES, Manager 


OSCAR C. HELM RUDOLPH H. SOUKUP 


ANNOUNCING 


HELM AND SOUKUP 


DIREGISPACTIORY (REPRESEN DATIVES =OF 


TABLE AND LIGHTING GLASSWARE LINES 


DOMESTIC AND IMPORTED 


17 NORTH WABASH AVENUE CHICAGO 


HE Good Fellowship Club of the Jordan & Marsh 
Company, Boston, comprising more than 3,500 
members, held their annual outing and old-fash- 


ioned picnic at Saturday, 
July 16th. A new and original program was planned 
by the committee in charge, for the entertainment of the 
Club and their guests. They were met upon their arrival 
at the pier by A. E. Finney, chairman of the reception 
committee, who presented a huge pasteboard key, a pail 
and a shovel, to Chairman Frederick A. Fuller, of the 
picnic committee, and impersonating the Mayor of Hull, 
gave him the freedom of the town, and made him master 


Nantasket, Massachusetts, 


of ceremonies for the day. A baseball game and numer- 
ous other athletic sports, including a ginger ale, cracker, 
overall, and banana relay race, were enjoyed by the 
merrymakers, as well as the dinner at the Villa Napoli. 
Musical selections for the piano were rendered in a spir- 
ited manner by Benny Sampson during the dinner. A 
musical program given by John Calderwood’s band was 
also enjoyed throughout the day and on the boat in 
going and returning. George W. Mitton, president of 
the Jordan and Marsh Company, W. D. Williams and 


TEA POT 


Cover and Drip Holder 


MADE OF FINE WIRE 


Prevents Covers From Falling From Tea 
Pots When in Use. 


Prevents Soiling of Table Covers. 
$18.00 PER GROSS 
M. LOWENSTEIN 


1140 BROADWAY 
NEW YORK 


BOSTON NEWS NOTES a 


M. A. TEBBETTS, REPRESENTATIVE 


TOUT EULTDOY OOD OOD TEU EDAT TOUTED TAT EEA ATT ETT 


BOSTON OFFICE 


MASSACHUSETTS 
AVENUE 


ARLINGTON 
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W. A. Hawkins, of the board of directors, took a prom- 
inent part in the frolics of the merrymakers. 

There is a possibility that the new talking toy, which 
has recently been invented for the purpose of trans- 
mitting phonograph records through dolls or animals, 
may be used by the Esperanto Association of North 
America, which has been holding its Fourteenth Annual 
Congress at the National headquarters here, the past 
week, for the purpose of promoting Esperantist propa- 
ganda. Visiting delegates to the Congress have found 
much to please and interest them in their trips to historic 
points in and around Boston, and in viewing old Ameri- 
can landmarks, particularly those who have come East 
for the first time. 

E. B. McBeath, of E. S. Brown & Co., of Fall River, 
sailed from Boston, last Friday, on the S.S. Governor 
Dingley, fora visit to his mother at St. John, New 
Brunswick. 


J. B. Austin, of the Jeanette Glass Company, Jeanette, 
Pennsylvania, was visiting the trade in Boston last week. 
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HERE IT Is! 


We know you want our in- 
dividual, economical 
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Sanitary 
Sugar Bowls 


In 3 Sizes 


CUTLINE 
THTUTUUILUOA COOH UGA LUA COA LUUALORA OT EGA LAC 


for tray and cafeteria service 
but perhaps you did not know 
where to buy them. We will 
fill your orders direct, and 
without delay. 


UTE OL 


We guarantee these bowls as represented 
Write for Catalog and Prices 


The Sanitary Sugar Bowl: Co. 


Successors to Schoenheit & Pierce 


YUUUVDASSUOS4SSSA0020024 000011111 10 1011 


Manufacturers 


6230 Penn Ave., Pittsburgh, U. S. A. 
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Decorated 


Dinner VVare 


Quality Excellent 
a eriCcesmingienit 


The C. C. Thompson Pottery Co. 
Manufacturing Potters 
White and Decorated VVare 


Semt-Porcelain Dinner VVare 


East Liverpool, Ohio 
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‘Blossom’? Decoration—Royal Doulton Art Ware 


ROY AIL 
DOULTON 


BURSLEM AND LAMBETH 


Fine China, Earthenware 
and Faience 


Wm. S. Pitcairn Corporation 


Sole Agents in United States and Canada 


104 FIFTH AVENUE NEW YORK 
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Buyers in New York SPECIAL NOTICES 
JULY 21 
W. Lawrence, housefurnishings, Killian Co., Cedar Rapids, Help Wanted 
Iowa, Imperial. rm ; : 
R. Moore, housefurnishings, Emery, Bird, Thayer D. G. Co., A SALESMAN representing glassware manufacturers in the 
Kansas City, Mo., 25 Madison Ave. ; State of Pennsylvania, wishes to make connection with 
T. Tiethaway, toys, housefurnishings, MacWilliams, Wilkes- manufacturers of semi-porcelain jardinieres. X. X. X. Care of 
barre, Pa., 134 W. 32nd St. Journal. 
J. Henry, toys, J. L. Hudson Co., Detroit, Mich., 225 Fifth 
Ave. 
ree Fecice oes furnishings, Sims & Adams, Haverhill, ALESMEN WANTED—To handle SCOPO, the sanitary sink 
= ets ; eae shovel, as side line. SCOPO typifies quality in sink scoops. 
JULY 22 Nothing else approaching it in the market. Widely advertised in 
P. Levine, housefurnishings, Krolik & Co., Detroit, Mich., the leading trade papers. Sells on sight. Address Scopo Manu- 
337. Broadway, 5th floor. facturing Co., 393 High street, Newark, N. J. 
JMOMENE ZS 
A. L. Sullivan, toys, Crew-Beggs D.. G. Co., Pueblo, Colo., 
240 Madison Ave. 
A. S. Marlowe, housefurnishings, L. Hart & Son, San Jose, ALESMAN WANTED—Blown table glassware, high grade; 
Calif, 141 West 33rd St. must know buyers of department and retail stores Oppor- 
J. Mac Farguhar, Kann Sons & Co., Washington, D. C., tunity to associate with a live glass house where an exceptional 
432 Fourth Ave. : and permanent future is assured. Write fully, give age, educa- 
JULY 26 tion, connections. Replies held in absolute confidence. Box 
J. W. Waldorf, housefurnishings, china and glassware, B. R. S., care of Journal. 


Hochschild-Kohn & Co., Baltimore, Md., 220 Fifth Ave. 
R. F. Beckett, housefurnishings, toys, Anderson-Newcomb 
Co., Huntington, W. Va., 432 Fourth Ave. (D. G. Union.) 


D. J. Haviland, toys, Missoula Merc. Co., Missoula, Mont., ANTED—Experienced commission salesmen for North 
303 Fifth Ave., Room 1403. ( and South Dakota, Minnesota and Wisconsin. Also for 
L. T. Huston, toys, Woodward & Lathrop, Washington, Colorado and Rocky Mountain Territory. High grade line of 
D. C., 334 Fourth Ave. Light Cuttings. K. G., care of Journal. 
RUMEN 2 


F. S. Austin, toys, Sibley, Lindsay & Curr Co., Rochester, 
N. Y., 432 Fourth Ave. 


O. W. Clayton, china, housefurnishings and toys, Leopold AUFMAN’S, “The Big Store,” Pittsburgh, Pa. want an 
Adler, Savannah, Ga., 352 Fourth Ave. assistant for their Lamp Department. To man or woman 

W. M. Oddie, housefurnishings, china, Griggs Co., Cleve- with Department Store experience, an excellent opportunity is 
land, O., Breslin. offered. Communicate with Mr. J. H. Harris. 


Novelties From Mexico 


McVicar & Matthews, Importers, Laredo, Texas 


DURING JULY AND AUGUST 
WILL SHOW 
at the 


IMPERIAL HOTEL, NEW YORK—ROOMS 609, 611 


A large line of Mexican Wares in BASKETS, staple and 
fancy POTTERY, in new shapes, bowls, bottles, lamp stands, 
etc. All hand-made and artistically decorated. You should 
see this line before completing your purchases for fall and 
Holiday trade. 


LARGE VARIETY OF IMPORTED 
CUT GLASS NOVELTIES 


We have a most complete line of imported Salt 
and Pepper Shakers, Individual Salt Dips, 
Cologne Bottles and other glass novelties. 


STOCK ALWAYS ON HAND FOR 


Immediate Delivery 


\ZA"} EAGLE CUT GLASS WORKS 


\ \ 
SALT & PEP- : y 


PER SHAKER 375 BERRY ST. BROOKLYN, N. Y. SALT DIP 
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DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 


Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 


Willow-ware, Nickel, Copper 
and Silverware 


E. J. BENJAMIN 
Representing 
FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 
Representing 
McKee Glass Co. N. Northwood Co. 
Indiana G < 
Eagle Mfg. Co. Mound City Glass Co, 
Bonita Art Co. 


s Co.D. C. Jenkins Glass Co. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MONONGAH GLASS CoO. 
Co-OPERATIVE FLINT GLASS Co. 
THE DuNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. E. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 
Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 


Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 


New York Display Room: 101 Fifth Ave. 


OWEN-KOEMPEL 
Gift Merchandise 
Artwares __ Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Ine. 
Manufacturers 


CUT GLASS 


Display Rooms 
Factory and 17 N. Wabash Ave. 
General Office 7 
Maywood, Ill. Chicago 


HEYWORTH BUILDING 
Madison and Wabash 


TO 
BUY 
GLASSWARE 


Ear! W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 

Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 

Wheeling Decorating Company 

The Earl W. Newton Company 

Hopewell China Corp. 


Walter S. Redfield. Room 309 
Representing: 
A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 
S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker. Room 910 
Representing: 
Krantz & Sell Company 
Kiefer Bros, Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company, 

j Anco Silver Company 
Ernest Wolfe, Ine. 
H. Cc. Fry Glass Company 
Frontier Cut Glass Company 
John BH. Rohrbeck 


John S. Ward, Room 1505 
Showing 
Lamps and Shades, 
Pottery specialties. 
Gold encrusted 
China and glassware. 


[Tear out this page when going to Chicago] 
For notel reservations, wire or write to Crockery and Glass Journal, care J. 


H. Smythe, 312 So. Clark Street 
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31 THE CHICAGO MARKET 
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formed the partnership of Darden & Cox to 

represent manufacturers of lamps and lamp shades. 
Their display, which is located in Room 47, Palmer 
House, is the only permanent Chicago display de- 
voted exclusively to lamps and lamp shades. Mr. 
Darden was connected with Albert Pick & Co. 
for more than five years, and more recently associated 
with his father, W. T. Darden, in the firm of W. T. Dar- 
den & Co. Mr. Cox has been connected with George F. 
Ruby, the well-known importer of Chinese merchandise, 
for the past five years. Darden & Cox have a number of 
excellent lines of new lamps and shades, including the 
Classique Lamp Studio's line of table and boudoir lamps 
made in Milwaukee. These are decidedly attractive with 
their decorated glass shades, finished with a secret pro- 
cess and metal bases. The Abbey Art Studio’s shades, 
another line being handled by the new partnership, offers 
the trade something entirely new—a leatherized, litho- 
graphed parchment shade, delicately colored and well de- 
signed. An extensive line of regular parchment shades 
is also being shown. In addition to the above, an up-to- 
date line of wrought iron lamp bases are also on display 
in the sample rooms of Darden & Cox. Both Mr. Darden 
and Mr. Cox are well-known in the Middle West trade 
and immediate success is predicted for the new venture. 


GF crn DARDEN and Clifford N. Cox have 


Rockford-Peerless Furniture Co., Rockford, Ill, is 
showing several new designs and finishes in floor lamps 
in the showrooms of E. M. Meder, Chicago representative 
for the company. The new line is very attractive and 
should take well with the buyer due to the favorable 
prices being quoted. 


S. E. Harwood, formerly connected with Carson, Pirie, 
Scott & Co. as assistant housefurnishing buyers, has re- 
signed as toy buyer for La Salle & Koch, Toledo, O., to 
return to his previous Chicago connection. He has suc- 
ceeded Ed. Lewis, who recently joined the staff of John 
Bing & Co. as Chicago representative, after serving as 
housefurnishings buyer for Carson, Pirie, Scott & Co. 
for a number of years. Mr. Harwood was formerly as- 
sistant to Mr. Lewis, and returns to Chicago with a wide 
acquaintance amongst the trade. 

Walter S. Redfield, Chicago representative for A. H. 
Heisey & Co. and S. A. Weller pottery, recently returned 
from Newark and Zanesville, O., where he had been visit- 
ing the factories he represents. 


EK. A. Rasche, owner of the Bronze. Statue & Man- 
ufacturing Co., Maywood, Ill., displayed a new line of 
parchment shades and wrought iron lamp bases in the 
Palmer House last week, 


J. H. SMytuHe, REPRESENTATIVE 


John S. Ward, crockery, glass and lamp manufacturers 
representative with display room in the Heyworth Build- 
ing, returned recently from an extensive trip through the 
Southeastern States. 


The date of the Chicago Exposition of Glass, Pottery, 
Lamps and Housefurnishings has been definitely set from 
February 6 to 18, next. At a meeting of the Chicago 
association last week further plans for Chicago’s com- 
ing show were discussed. The place for holding the 
show is still pending, but will be announced within two 
weeks, at which time reservations can be made for dis- 
play space. The publicity of the show was another topic 
of discussion, and Sam Natkin, head of the publicity 
committee, was instructed to take the first step, that of 
having the stationery prepared. 

Lewis H. Simpson, head of the finance committee, re- 
ported the trade contributing willingly to the organiza- 
tion fund. 

On a motion by Ira A. Jones, seconded by E. M. 
Meder, the name of the association was changed from 
Chicago Glass, Pottery & Allied) Lines to the Chicago 
Glass, Pottery, Lamps and Housefurnishings Association. 


A letter from John H. Ling, crockery buyer for 
Mandel Bros., was read. Mr. Ling who is in the East, 
reported that the idea of the Chicago show next Febru- 
ary was taking well in that section. He suggested that 
vice-presidents of the association be appointed in other 
sections of the country, to carry on the work Chicago 
trade has started. 

On a motion by S. A. Pexton, seconded by J. Dal- 
rymple it was decided to incorporate the organization 
under the State laws of Illinois as a non-profit cor- 
poration. 


NEW 


Quick Seller 
WOMEN BUY 


Write for prices etc. 


MY 
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— \ The Cooper Oven 
Thermometer Co. 


No. 2 MAIN STREET 


Portable Type PEQUABUCK, CONN. 
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W. C. GARDINER & COMPANY 


Distributors of 


“ Gifty ” Novelties That Are “ Different ” 


36 SOUTH STATE STREET 


618 NORTH AMERICAN BUILDING 


WILLIAMS RE-LART LAMP CO. 
Manufacturers of 
RE-LART 
Portable Lamps and Shades 
Displayed at Factory 
426-28 So. Throop Street 


Aluminum, Hnamel, Glass and 
Dinner Ware 

| CHRIS. H. UEBERROTH 

| Factory Representative 

The Saxon China Company ; The Cam- 
bridge Glass Company; The Leyse 
Aluminum Company ; The Strong 
Manufacturing Co. Office and Display 

Rooms 


60 East Lake Street 


THE LIMOGES CHINA COMPANY 


Represented in Chicago by 
Joun G. EpMuNDS 
1319 Michigan Ave. 


Gra A Jones @, 


7 North / Wabash Avenue 
Chicago 


REPRESENTING 


Popegosser China Co. 
Seneca Glass Co. 
Gill Glass Co. 
Susquehanna Cut Glass Co. 
Luzerne Cut Glass Co. 
and 
five well known lamp manufacturers 


GILL BROS. CO. 
LIGHTING GLASSWARE 
THE McANULTY CO. 


_ Aluminum for special sales 
Copper and nickel plated ware 


17 North Wabash Ave. 


THE SALEM CHINA CO. 
High Grade American Dinner Ware 
Display Room, Swite 1505 
Lake View Bldg., 116 S. Michigan Ave. 
MR. A. V. STRELITZ 
Representative 


T. J. KELSEY 
Representing 
WEST BEND ALUMINUM CoO. 
West Bend, Ind. 
Display Room 211 
17 N. Wabash Ave. 


Chicago 


A BEAUTIFUL GIFT 


| MPoRTED ANTIQUE IVORY FAN carved 
in dainty effect. Patra outside guards and 
loop holders. Size closed 7% inches. Size 


open 1214 inches. Each.. inet - $1.50 net 


GERMANOS IMPORT & EXPORT CO. 
Transportation Bidg, Chicago, Il. 


QUALITY MERCHANDISE 


Casseroles Frames to fit all 
Pie Dishes cooking glass and 
Plateaux earthenware 


Made of solid brass and brazed 
with finishes of Silver, Nickel 
and Copper—all at the same 
price. These are wonderful 
specials. 


WRITE FOR QUOTATIONS 
MARTINS MERCANTILE CO. 
652 W. Lake St. 


Chicago 


Ernest Wolfe, Inc. 
ART GLASS 


Room 910 Heyworth Building 
CHICAGO, ILL. 


HELM & SOUKUP 
Representing Manufacturers of 


TABLE AND ILLUMINA TANS 
GLASSWARE 


Import and Domestic 


Display Rooms 


17 NORTH WABASH AVE. 


LEWIS H. SIMPSON & CO. 
17 N. Wabash Ave. 
Representing 
Athens Glass Co., Fenton Art Glass Co., 
Huntington Tumbler Co., New Martins- 
ville Glass Mfg. Co., H. R. Wyllie China 
Co. 


| 

| 
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Result of Glass Wage Conference 
As we go to press the result of the conference between 
the committees representing the American Flint Glass 
Workers Union and those representing the manufactur- 
-ers, which will continue for possibly three weeks yet, are 
as follows: 
asked workers for a 


Caster Place—Manufacturers 


twenty (20) per cent reduction. Workers voted down 
proposition and made a counter one offering to take a 
ten (10) per cent cut in the thermos bottle family, but 
nothing on balance of department. The manufacturers 
would not agree to the workers’ offer and the conference 
ended without a settlement or the naming of any future 
date for further discussion. 

Shade and Globe 


five (25) per cent reduction on account of imports and 


Manufacturers asked for a twenty- 
small demand. The workers rejected the demand and 
offered to accept a fifteen (15) per cent cut. Manufac- 
turers offered to compromise with a twenty (20) per 
cent reduction. Workers refused to accept, therefore no 
settlement was arrived at. 

Paste Mold—Manufacturers wanted a_ twenty-five 
(25) per cent decrease. Workers rejected the proposi- 
tion without making a counter one, excepting, as in for- 
mer years, the Bar and Tableware branches are to settle 
their own affairs by submitting to the trade a proposition 
calling for a twenty (20) per cent reduction to become 
effective Dec. 31, 1921, the date on which the present 
scale expires. 

Iron Mold—The conference in this department opened 
by the manufacturers asking a twenty-five (25) per cent 
reduction. Later the manufacturers and workers agreed 
to a ten (10) per cent cut. This reduction must be 
ratified by a referendum vote of the trade. 

The) Chimney department was taken up on Tuesday, 
but no settlement had been arrived at by noon on that 


day. 


Experts Disagree on Tariff 


Washington, July 25.—Disagreement of experts as to” 


the practicability of the American valuation provisions 


included in the Fordney Tariff Bill marked the first) 


hearing given on the measure today by the Senate Finance 
Committee. 


The committee heard statements by Thomas Walker | 

. “44° | 

Page, Chairman, and William Burgess, a member of the 
Tariff Commission, and their views differed widely as to 


what effect the suggested basis of levying import duties 
would have on the consumer on the one hand and on 
the manufacturer and merchant on the other. 


Mr. Page contended that the new plan meant higher 
prices on American commodities which compete with im- 
ports subjected to the import tax. With a higher value 
forced on imported goods by the home value plan, said 
Mr. Page, American manufacturers naturally would not | 
reduce their prices. He asserted that to the extent that 
the foreign prices were thus sent higher competition 
would be eliminated. 

Mr. Burgess held that pyramiding of prices was no 
more likely to result under the home value basis than 
under the present system of basing duties on the foreign) 
value. 


Potters Hopeful of Wage Reduction 


The Labor Committee of the United States Potters’) 
Association, headed by W. E. Wells of the Homer Laugh- 
lin China Co., as chairman, leave East Liverpool Sunday} 
night for Atlantic City, N. J., to take part in the Biennial 
wage conference. All talk of a strike in the industry has 
been dispelled, for according to well informed circles the. 
workers will agree to a reduction in the wage scale. 


Advices from East Liverpool are to the effect that the 
National Brotherhood of Operative Potters have handed 
the manufacturers twenty-seven propositions for discus- 
sion, some being of minor importance, while others, if 
granted, would mean a wage advance. The manufactur- 
ers have submitted thirty-seven propositions to the 
workers. 


T. W. HAMILTON 


139 Fifth Ave. New York 


WESTERN GLASS CO. 


Plain Blown Glassware 


SUSQUEHANNA GLASS CO. 


Extensive Line of Light Cuttings 


A @® R LAMP CO. 


New Ideas in Metal Lamps 
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Central-Glass Head Confident 
| HAVE your letter of June 14, asking my opinion in 


: me Charles H. Phillips Hugh B. Thistle Howard J. Smith 
regard to business conditions as they appear today, 


and I am frank to say, the outlook is much brighter 
Ve a month ago. While it is true the unfilled orders 
for steel continue to decrease, and other articles do 


Boule leo tmiotibe. & SMITH 


‘not seem to be in demand, yet nevertheless, we must INCORPORATED 
“now turn our attention to the financial strength of our ALBERMARLE BUILDING 
‘country, and you will note the vast improvement and Room 803 


the remarks recently made by Secretary of the Treasury 
Mellon. 

| The crisis has passed, and there is absolutely no dan- 
ger of our country becoming bankrupt, and with credit 
‘established, and on our better footing than heretofore, it 
“is only going to be a question of time until people will be 
‘in position to buy. 

_ In many sections of the country the banks are lending 
‘money freely, which condition did not exist a short time 
‘ago. Reports from the Federal Reserve Banks are very 
encouraging, and while Congress is busy framing new 
Legislation, we will have to set back and wait, but I be- 
‘lieve when the permanent Tariff Bill becomes effective 
‘this fall, you will see at least 80 per cent. of the cheap 
foreign goods now flooding the country shut out, and 
‘then we American manufacturers will have a chance to 
get business. 

_ While many of the big jobbers are busy buying abroad 
they lose sight of the fact that the men who make the 
goods in Europe will not come over here to spend their 
‘money, and buy other merchandise which has to be made 
‘in America. 


| eke workmen are idle it is impossible to have POLYCHROMED REPR ODUCTIONS 


f 


_ Conditions in the glass business have not improved to ae MAST apekeseae OF ART 


such an extent that a reduction in prices can be given, 
although we have hopes of securing 4 re-adjustment of 
jwages in July, and will be only too glad to make a reduc- 
ition in price at the first available time. 

_ This re-adjustment period was a necessity, and comes 
after all great wars, so there is no reason for alarm or 
/worty, as our country is too great and big. 

_ Our resources are not limited, like those of Europe, 
and now that we have plenty of fuel, labor, good trans- 
portation, and all things necessary for prosperity, it is 
impossible to keep it away. 

' We are bound, however, to face new conditions, and 
I believe the people are preparing themselves. Capital 
and Labor must get together, and shoulder to shoulder 
must help bring about a quick re-adjustment, so business 
can go along as usual. 

| Stocks of everything are very low, and the buyers are 
simply “ holding off,” on account of being afraid further 
‘reductions will be made, but I truthfully believe the Be, RERYS Tor arent 
bottom has been reached, and there will be very few Book Ends, Candlesticks, Unusual Gifts, Reliefs, Busts, Etc. 
future declines in prices, 


I look forward to a gradual betterment from about P. Sarti, Ga Lucchesi & Co. 


August 1, and fully expect conditions to be normal about 113 East 34th Street New York City 
January, 1922, or not later than spring. Between Lexington Ave. and Park Ave. 


1101 Broadway 
at 24th Street 


New York 


Representing 


SENECA GLASS CO. 


Complete Line of Lead Blown 
Glassware 


JEANNETTE GEASS CO. 


Pressed Glass Specialties 


VTE 


A cordial invitation is extended the trade to 
visit our salesroom at the above 
address 
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: TELEPHONE MURRAY HILL 6377 
Sincerely yours, eC Fur: 


UDNTEQUUEOOONCATTATONOOPGSTE CAAT EEOC PEATE ETT 


ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 
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HOUSEHOLD UTILITIES 


A Practical Tea Pot Cover Holder 

VERY essential little device for securely holding 

a teapot cover from slipping and preventing drip- 

ping, breakage of the cover and also for guarding 
against soiling of table linen by falling of the cover or 
spilling contents, is shown at the salesroom of Max 
Lowenstein, 1140 Broadway. 


Dependable “ Waage” Electric Products 
Chas. A. Postley, salesroom, Bartholdi 
East 23rd Street, New York representative of the Waage 
Electric Co., Chicago, is showing some very practical 


3uilding, 2-4 


Electrical Household articles from the concern. “ Com- 
Toaster Stoves, Upright 
Toasters, Disc Stoves and Four Heat lrons are some of 
the splendidly constructed products. The “ Common 
Sense ” Percolator, as its name implies, is built on sound 
sense principles, with six cup capacity, strongly con- 
structed and good looking. Toast Stove, 5-inch grate, 
Upright Toaster, 6-inch grate, Disc Stove, 5-inch four 
heat, Four Heat Iron either rough:or polished nickel 
finish. The above concern is also calling attention to the 
“Waage Triple Heat ” and ‘“ Waage Single Heat ” elec- 
tric irons in voltage of 30 or 32 for farm light plants, 
and are also making a specialty of low volt irons. The 
“Waage ” 


mon Sense” Percolators, 


electric appliances have gained favor of the 
most exacting housewives, through practical construction, 
efficiency and dependable electric attachments. 


Handy Collapsible Outing Stove 
HE illustration shows the “ Gypsy’ manufactured 
TT by the Pequabuck Manufacturing Co., Pequabuck, 
Conn., folded ready for an outing trip. When 
opened it shows four fuel compartments in each unit and 


are movable on the supports. Drafts and air regulation 
are automatically provided for, and there is no odor, 


z; 
2 
B 
| 
4 
iy, 


smoke or soot. Solid Alcohol is a good fuel for this lit- 
tle stove, but by removing the heat units, wood or char- 
coal may be used with equally as good results. This little 
portable stove is attractively finished in enamel, and is 
simply and strongly constructed, with straps and handle 
for carrying. For tourists or picnics or wherever out- 
of-door cooking is necessary, this little collapsible stove 
is indispensable, and should be an important accessory 


in every camping outfit. Because of its hghtness 0 
weight and small folding feature, it is in constant demani 
by tourists, motorists or for church festivities wher 
cooking must be done in the open. It comes in two sizes) 
Number two (small size) two burner, 16 inches long 
folded less than 1% inches thick. Number one (larg 
size) three burner, 25 inches long, folded less than 1} 
inches thick, 


Three-In-One Mixer Churn 

N the realm of culinary devices an efficient gener 
if mixer is monarch of all it surveys. The Ladd Mixe 
Churn, three-in-one, displayed at the United Roya) 

ties Corporation, 1133 Broadway, is an all-steel beate!| 
eight rotary beating blades, dire) 
center drive entirely nickel-plated. Th) 
Mixer-Churn is a practical mixer for lig] 


no wood or cast iron, 


doughs, mayonaise, cream, and is an exce 
lent butter churn and merger. Butter mi 
be churned from three to five minutes | 
this handy device. The container | 
specially designed heavy glass urn, wi! 
fluted sides, full brass nickel-plated polish 
top, solidly and simply affixed, removes i 
one operation. It comes with or witho! 
nickel-plated steel clamps to attach to tl 
table. Selling features of this unusual Mixer Churn: 
practical design, perfectly sanitary, easily cleaned, su 
stantial construction and dependable mechanism. T]_ 
illustration shows its marketable possibilities. 


ae 
Genuine, Dependable Lightning Jars _ 
OR years housewives have used the Genuine Ligh 
a ning Fruit Jars manufactured by Henry W. Pi 
nam, 108 Chambers Street, N. Y., and throul 
long experience as competent judges of enduring al 
efficient canning jars, have voiced the satisfactory qu: 
ities of the Genuine Lightning Ja, 
namely, perfect sealing and reliability 1 
preserving Fruit or Vegetables—either P 
Cold Pack Process or the old style meth! 
of cooking Fruit by placing it in the [ 
glass specially annealed, rubber rings ¢- 
rectly compounded to ensure a_perft 
vaccum, thus keeping Fruit or Vegetabs” 
safe in the jar, wire trimming made wi 
accuracy to perfect sealing on edt 
jar All these excellent qualities he 
made the Genuine Lightning Jar the product that its 
today—dependable, efficient and in constant dematal 
every city and small town. a” 
] 
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T John Wanamaker’s New York store recently, 


the mechanical side of pottery making was dis- 
ie A played to the public through the courtesy of a 
‘prominent New Jersey manufacturer who supplied all 
‘the necessary ingredients for a successful educational 
exhibition. 

The event was well advertised prior to the day on 
which it took place and many interested spectators, who 
jafterward became purchasers, visited the store and very 
evidently received considerable beneficial mechanical 
knowledge. 
| From a merchandising point of view the exhibit was 
decidedly valuable. It established a contact with certain 


of the public who really wanted to know how pottery 


was made. The direct sales which resulted from the ex- 
hibition were sufficient to justify the space allotted to it 


‘and to further establish without question of a doubt that 


there is a certain charm in the unfolding of a mystery, 
‘many persons who had witnessed it once came again and 
brought friends. 

| The average purchaser of pottery has little or no con- 
ception of how it is made. The glaze with which it is 
‘covered, its shape, practicality and price are the deter- 
‘mining factors which interest the observer and cause sales 
—therefore we come to the fundamental point of direct 
merchandising, namely interest. 


Many stores have in their crockery, glass and gift de- 


DEO 


INTEREST—CONTACT—SALES 


partments pieces of merchandise identical with goods car- 
ried by their competitors. These may move quickly in 
one store and be practically a dead issue in another. What 
is the reason? 


Generally, investigation will disclose that the fault lies 


, 
with the system of display. There is nothing arranged 
to stimulate interest, hence no point of contact and few 


sales. 

To stimulate trade it is very essential to first attract 
attention to something unusual. The unusual feaure may 
be color, shape or price but it must be interesting or it 
will not attract. 

Therefore it is probable that store managers all through 
the nation who maintain departments of sufficient size 
to warrant an educational display will doubtless find the 
manufacturers in a very receptive mood if they try to 
arrange for an exhibit showing the way in which modern 
pottery is made. 

Any live progressive manufacturer would jump at the 
chance to further his line through an educational exhibit. 
Any up and going merchant by proper advertising can 
make the event a success, not only for the department 
controlled by the product but through increased patron- 


age, throughout his entire establishment. 


There are but three things to remember in merchandis- 
ing events of this kind and the rule is simple, namely, 


, 


“ Interest, Contact, Sales.’ 
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Potters Fight Wage ni ee 


(Special to the “ Journal” 
Atlantic City, N. J., August 3, 1921. rie manufac- 


turers demanding a better quality of production and in 
addition a downward revision in wages, stormy sessions 
are features of the conference of committees acting for 
the United States Potters’ Association and the National 
Brotherhood of Operative Potters now in progress in 
Atlantic City to reach terms for the new biennial agree- 
ment for the general wage branch of the industry which 
becomes effective on October first. The conference will 
continue well into next week. 

The Brotherhood delegates are willing to accept the 
majority of the nearly two score resolutions looking to 
an improved output and say that these concessions in 
themselves are equivalent to a reduction in wages, as 
the more exacting rules would have the effect of decreas- 
ing the earning power of the worker. 
stand firm in opposing a straight cut in wages and it 


They, however, 


would not be surprising to see extreme methods em- 
ployed to bring about a settlement. It is recalled that 
conservatives ruled the recent convention of the Brother- 
hood and there is only the ray of hope that a break may 
be averted here by the more powerful leaders. 

The manufacturers are not specifying the percentage 
of decrease, but state that it should correspond in pro- 
portion with the lower cost of living. 

The pottery industry of the United States is operating 
on less than a fifty per cent basis and the prospects for 


increased production are not considered bright at the’ 


conference here. W. L. Smith, Jr., of East Liverpool, 
Ohio, secretary of the labor committee of the manufac- 
turers, states that more and more pottery is being im- 
ported into the country from England, Japan, Germany 
and Austria, but because of the small consumer demand 
the industry here is not suffering particularly. He added 
that under normal conditions the imports would damage 
business because the present tariff is insufficient for pro- 
tection, but that the potters feel that when the tariff out- 
lined in the Fordney measure is put into practice the in- 
dustry will be amply protected. 


Merchandise Fair Opens 


The eyes of buyers of various commodities are turned 
to the Big Merchandise Fair, now being held this week 
at the 71st Regiment Armory, where over three hundred 
manufacturers of crockery, glassware, housefurnishings 
and other general merchandise are exhibiting their wares. 

The Zane Pottery Co., South Zanesville, O., and The 
Genesee Pottery Co., Chittenango, N. Y., are displaying 
new lines that are meeting with unqualified approval 
among the buyers. 

Beautiful exhibits of cut-glass and imported hand- 
painted china in new designs and colors are displayed 
by Koscherak Bros., 129 Fifth Avenue, while Ebeling & 
Reusse, Philadelphia, have an interesting exhibit of cut- 
glass. 

M. J. George is showing an attractive line of dinner- 
ware from the Sebring Pottery Co., Sebring, O., and 
Zuckerman & Lieberman, 311 Bowery, havea very attrac- 
tive display of domestic chinaware of exceptional value. 


OBITUARY 
Poco. sa] 
Martin Bach, Sr. 


Martin Bach, Sr., who has been head of the Quezal 
Art Glass and Decorating Co., Brooklyn, for a number 
of years, died on Monday at the Greenpoint Hospital, 
Brooklyn, after an illness of considerable time. He was 
born in Lorraine, France, and was fifty-nine years of 
age. He leaves besides a widow, one son, Martin, who 
was associated with him in the business and two daugh- 
ters. The funeral was held on Thursday morning. 


Importers Protest Against American 
Valuations 


The National Council of American Importers and 
Traders were represented by a committee in Washing- 
ton on Tuesday, which appeared before the Senate 
Finance Committee to demand the elimination of the 
American Valuation plan from the tariff bill. Among 
those on the committee were Vice President of the or: 
ganization, Wm. S. Pitcairn, of the W. S. Pitcairn Corp, 
Thos. J. Doherty, of George Borgfeldt & Co.; and Davic 
Walker, of Morimura Bros. Mr. Doherty acted a: 
spokesman. 


Plan Pottery Institute 


During sessions of the American Ceramic Society a} 
Sebring, O., July 26th, it was given out by Prof. Ross C 
Purdy, of the Ohio State University, that a pottery m 
stitute is being arranged to be held in East Liverpool, at 
date to be selected. The institute will continue severe 
days. Lectures will be given by some of the most note 
ceramists in the United States. The society has designe’ 
a new division; the membership to be composed of mam. 
facturers’ associations, and designed for scientific re 
search. 


SPECIAL NOTICES 
Help Wanted 


SALESMAN representing glassware mantifacturers in tl 
State of Pennsylvania, wishes to make connection wi 


manufacturers of semi-porcelain jardinieres. X. X. X. Care ¢ 
Journal. é 


ALESMEN WANTED—To handle SCOPO, the sanitary sil 
shovel, as side line. SCOPO typifies quality i in sink scooj, 
Nothing else approaching it in the market. Widely advertised _ 
the leading trade papers. Sells on sight. . Address Scopo Man 
facturing Co., 393 High street, Newark, N. i 


—_— 


O NE of the oldest established pottery manufacturers is op! 
for permanent sales connections to be established in » 
Louis, Mo., Denver, Colo. and on the Pacific Coast, fe to pa 
in San Francisco. Only good reliable sales firms able to pr 
vide satisfactory reference need apply. Address Box X-21, ci 
of Crockery & GLASS JOURNAL. 


+ 
ALESMEN wanted by manufacturer of high grade ea 


ware to cover Middle West territory. Box DM, care 
Journal. : 
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Brotherhood Presents Counter Demand 


The recent convention of the National Brotherhood of 
Operative Potters held in Atlantic City, put through 27 
out of 93 propositions submitted, which formed the basis 
)for discussion at the opening of the biennial wage con- 
| ference at Atlantic City Monday. 


Pottery manufacturers intimate that some of these 
' propositions would if put into effect, tend to increase cost 
‘of production, while there are a few paragraphs which 
are not to be considered in a serious way. 

In addition to discussing these 27 propositions, the 
manufacturers have presented the Executive Board of the 
Brotherhood 37 propositions, and these are also to be 
considered during the current meeting. 

_ Consensus of opinion is that the conference will ulti- 
mately issue a statement that a reduction in wages has 
been authorized, and that new working conditions will 
/be agreed upon which will tend to improve the quality 
) of production. 

Official text of the Brotherhood demands follow: 


1. That mouldmakers be relieved of delivering and 
_ dumping plaster and that the firm deliver and dump, 
' plaster in box between the hours of 4:30 p.m. and 6:30 
a.m. 


2. That when, slip is in bad condition casters shall not 
be required to stand for the loss of ware when the fore- 
/man’s attention has been called to the condition of the 
slip and the caster is allowed to use same. 


3. That a net price for jiggering be established; the 
firm to pay all help and pay for dead work such as carry- 
ing clay and scraps and changing of all moulds. 
| 4. That all finishers, male and female, regardless of 
their relationship shall be hired and paid by the firm and 
the uniform wage scale now being paid to finishers shall 
prevail. , 
5. That the firm pay the handler’s helper the same 
bonus as paid to the jiggerman’s helper when the handle- 


_maker is required to press handles. 


6. That the firm pay the turner’s sponger a bonus of 
one dollar per day. 
_ 7. That dishmakers be furnished clay free of charge 
when working without a helper. 
_ 8. That dishmakers be paid the prevailing wage for 
-moving old and new moulds, including flagstones. 
_ 9g. That the general ware saggermaking list be revised. 
10. That 400 cubic feet shall constitute a day’s work 
on bisque and 324 cubic feet shall constitute a day’s work 
on glost at the prevailing rate of wages paid for two 
_kilnmen’s days. Where kilnmen are required to do more 
than one day’s placing in any one day they shall receive 
\time and one-half for such work. 
| 11. That in the future when kilns are filled the kilnmen 
shall not be required to move or straighten up saggers 
around the kilns. 


12. That all potteries working under china conditions 
the number of cubic feet for a kilInman’s day’s work shall 


be reduced from 200 to 130 on bisque, and from 162 to 
112 on glost. 

13. That all thin cups shall be boxed for kilnmen at 
the expense of the firm. 

14. That the firm shall pay 50 cents per day extra and 
plussages, to the boss dipper for running shop, and no 
boss dipper to have charge of more than one crew. 

15. That a minimum rate of wages be fixed for first 
year apprentice warehousemen. That apprentices be 
moved up and be given the privilege to fully learn the 
trade, and that apprentices shall not be kept longer than 
six months on any kind of work until they have learned 
the trade. 


16. That eight hours shall constitute a day’s work for 
warehousemen. 


17. That an apprentice and day wage scale be adopted 
for liners, gilders, printers, decal and burnishers. All 
apprentices must serve three years before becoming jour- 
neymen. Eight hours shall constitute a day’s work for 
day and piece workers. 


18. That all shortage and matching be done by the 
apprentices and that only one apprentice be allowed to 
eight journeymen or fraction thereof. 

19. That liners and gilders shall be paid one cent per 
dozen extra where they are required to do stilting or 
spurring. 

20. That committees be appointed to establish a uni- 
form scale for decorators based on good workmanship. 


21. That an apprentice ratio for decorating kilnmen 
shall be adopted, as follows: First six months, 33 I-3 per 
cent off; second six months, 20 per. cent off; first six 
months of second year, 10 per cent off; thereafter, jour- 
neymen. The difference between the apprentice and the 
journeyman’s wage shall be divided in equal parts among 
the crew, the fireman to participate in this division of the 
apprentice’s wages only in case where the fireman does 
an equal day’s work with the crew; otherwise the fireman 
shall be excluded from any part of the apprentice money. 

22. That no decorating kiln fireman shall be permitted 
nor allowed to have charge of, more than one distinct 
kilnshed, nor more than one battery of kilns where the 
firm has more than one set of kilns or more than one 
kilnshed, that each job shall have one fireman to each 
crew, 

23. That all piece-work packing be abolished and eight 
hours shall constitute a day’s work. 


24. That no apprentices be started in any trade if 
there are journeymen out of employment. 

25. That all potteries suspend work at noon on Satur- 
day, and pay not later than noon on pay Saturday. That 
all work done on Saturday afternoon be paid for at time 
and a quarter, 

26; That a standing committee be appointed for the 
china trade west of the Allegheny Mountains, the com- 
mittee to meet in East Liverpool, Ohio. 

27. That arrangements be made for a conference of 
china workers and china manufacturers immediately 
following each semi-porcelain conference. 
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Trouble Brewing in East Liverpool 


N unofficial mass meeting of pottery workers was 

held in Trades and Labor Council, East Liver- 

pool, the evening of July 29. Indignation was 
expressed at the closing of several potteries. 

Kilnmen’s Local No. 9 of East Liverpool issued a call 
last Saturday morning for a special meeting of that craft 
to be held Sunday afternoon at 3 o'clock. 

A number of plants have suspended operations because 
of the condition of business. There is no desire on the 
part of the manufacturers to pile up stocks in warehouses 
at high prices as long as demand is inactive. 

It was unofficially reported in East Liverpool follow- 
ing a mass meeting Friday night that a wire was sent to 
certain members of the Brotherhood conference com- 
mittee, then enroute to Atlantic City to return. The 
meeting was held so quietly that only a few manufactur- 
ers knew anything about the gathering. 

Officials of the Standard Pottery Co. notified their 
kilnmen to return to work Monday morning. The in- 
tent of the firm is to work up all green ware and fire off 
glost kilns. 

Jiggermen at the plant of the Sterling China Co., 
Wellsville, O., were to resume work Monday morning, 
but according to General Manager Allen, other depart- 
ments might also be put to work later. 

Throughout the East Liverpool district, pottery manu- 
facturers have reported inactivity in the receipt of new 
business. It has also been recalled by a number of man- 
ufacturers, that when there was an active demand for 
ware, it was at a time when production was low because 
of short crews. Also, now that when business is inac- 
tive, the manufacturers are being taken to task for clos- 
ing their plants, the claim being set up that the situation 
amounts to a “lockout.’”’ The latter contention is far 
from the facts in the case, so the manufacturers assert. 

The members of the Labor Committee of the United 
States Potters’ Association left the East Liverpool dis- 
trict Sunday night for Atlantic City. An executive con- 
ference was held Monday. The conference committee 
of the Brotherhood also held an executive conference 
Monday. 

It was the opinion of some who are taking part in the 
conference, that the session would be rather long drawn 
out. It is known that the manufacturers desire to con- 
tinue friendly relations with the National Brotherhood 
of Operative Potters, but it has also been indicated that 
wages must be revised and particular working conditions 
changed before there will be any general improvement in 
the trade. 


News from Atlantic City Glass Conferences 


\ ‘ J ITH the continued insistent demand for lower 
prices on the part of the buying public, the 
situation at Atlantic City where wage confer- 

ences between the committees representing manufacturers 


of pressed and blown glassware and the American Flint 
Glass Workers’ Union are in progress, are anything but 


encouraging. Reports thus far show a determined effort 
on the part of the workers to continue the present wage 
scale, only slight cuts being conceded in any instance, 
while several of the departments have been left for future 
settlement. 

Manufacturers have recently granted reductions to the 
trade, cutting their profits to a minimum in order to 
stimulate business and they feel that the workers should 
bear their share of any further reductions that are made 
along with any other element that enters into the manu- 
facturer of the ware. 

Until prices are reduced to a place where the public 
will resume buying, there is anything but a bright out- 
look for the industry, for buyers consistently refuse to 
place orders at present quotations. 

In view of these conditions and with many of the plants 
closed down at present, it is difficult to understand the 
reasoning of the workers. Not only do they want to main- 
tain high wages, but also want the manufacturers to 
agree to resume operation of their plants at an early 
date, which the latter refuse to do, as many of them 
have considerable stock on hand produced at high cost — 
which must be marketed before they will resume. 


When the bulb conference was taken up for considera- 
tion with the workers last week, manufacturers asked’ for 
a twenty (20) per cent reduction from the present scale 
on lead glass bulbs made from pots. No reduction in 
wages was asked by the manufacturers of lime tank bulbs, 
but they wanted the workers to grant the three shift sys- 
tem. After a day’s discussion the workers rejected both 
of the manufacturers’ requests without making a counter 
proposition of any kind. 

The manufacturers presented evidence that imported 
bulbs were offered laid down, duty free, in the United | 
States at twenty (20) dollars per thousand, while in| 
Canada the same bulbs, duty paid and packages were. 
imported at seventeen (17) dollars per thousand. 

Bulb manufacturers in this country have a serious prob- | 
lem to consider, as the cost of union skilled wage on 
these items is sixteen (16) dollars per thousand. It is) 
said the difference in cost between the Union and non 
Union made bulbs is twenty-one (21) per cent, the ad-. 
vantage being in favor of the non-Union manufacturer. 
A prominent manufacturer said: “We must secure a. 
lower labor cost in this department or we will be com-. 
pelled to go out of the business.” Others interested were 
of the same opinion, | 


In the punch tumbler and stemware departments the 
manufacturers requested a twenty-five (25) per cent. 
decrease. After a discussion lasting for two days, the 
men offered a counter proposition asking ten (10) per 
cent over the 1919-1920 scale. Manufacturers then 
countered by asking a flat decrease of fifteen (15) per 
cent to apply on both punch tumblers and stemware. 
Workers refused to accept any other than their own 
proposition. 1 

There was no settlement in the chimney department, 
workers turning down manufacturers’ proposition for a 


f 
cut. 
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. UYERS of china, glass, housefurnishings and toys 
B connected with the firms represented by the Asso- 
| ciated Dry Goods Corp., are holding a conven- 
tion at the concern’s offices, 16 West 39th Street, this 
week. Those in attendance are George Lobsitz and Ern- 
lest Wilson, Hahne & Co., Newark, N. J.; G. Becker, Mc- 
Creery & Co., and Geo. Bruorton, Lord & Taylor, New 
York; H. E. Kline, Watt & Shand, Lancaster, Pa.; R. E. 
Evans, J. N. Adam & Co., and A. D. Wilhelm, Wm. Hen- 
zerer Co., Buffalo, N. Y.; Sidney E. Price, Powers Mer- 
cantile Co., Minneapolis; Wm. Mitchell, Stewart D. G. 
iCo., Louisville, Ky.; W. B. Stanton, Stewart & Co., Balti- 
more. 


| 
| 


Frank Warren, buyer for Callender, McAuslan & 
Troup, Providence, left for home last Saturday after 
spending several days in the local market buying specials. 
‘He was feeling in a very contented mood on account of 
the progress his departments are showing under his man- 
agement. 


J. G. Paulette is registered at the Prince George this 
week, while here placing orders for Miller & Rhoads, 
Richmond, Va. This is his initial trip for the concern. 
| 
: 
' C.S. Maginnis, housefurnishing buyer for “ The Fair,”’ 
Chicago, arrived in town on Monday for a two weeks’ 
stay. He will stay with relatives at New Rochelle while 


nere. 
| 


| Richard Wright, buyer for D. H. Holmes, New Or- 
leans, La., left for home on Wednesday after being in 
the market for the past three weeks making purchases 
‘for his firm. 


Gabriel Verneuil, accompanied by Mrs. Verneuil, office 
manager for Edmondson Warrin, is spending his vaca- 
tion with relatives at Limoges, his former home. This 
is his first trip back since he came to America several 
years ago. 


, 


| W. E. Pomeroy, of the Horace C. Gray Co., returned 
to his desk on Monday feeling very much refreshed after 
a two weeks’ vacation at Stony Brook, L. I. 


| 


Charles L. Sebring, President of the Sebring Pottery 
Co., Sebring, O., made a brief stay in New York last 
Thursday, enroute to Atlantic City to attend the wage 
conferences. 


| CAUGHT IN THE NEWS NET 
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NTERESTING 
ITEMS PICKED 


UP HERE AND 
THERE AMONG 
THE TRADE 
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J. Meredith Miller, of Maddock & Miller, Inc., who 
has been in England for several weeks on a visit to the 
factories represented in this country by his concern, has 
engaged passage for home on the “ Celtic” which sails 
on August 6. 


George B. Jones, American Manager, for Johnson 
Bros., who accompanied by Mrs. Jones, has been making 
a couple of months’ stay in England on a combination 
business and pleasure trip, sailed for home aboard the 
“Carmania ” last Friday. 


Harry Moscovitz leaves Monday for a two weeks’ 
respite from a buyer’s cares with his family at Edge- 
mere, Ie. J. 


Wm. L. Huber, salesmanager, for the Onondaga Pot- 
tery Co., Syracuse, N. Y., was a visitor in New York on 
Monday on special business for the firm. 


Thos. R. Crock, President of the Jeanette Shade & 
Novelty Co., Jeanette, Pa., was in town the early part 
of this week conferring with the concern’s New York 
agent, Fred Mess. 


Mat Sloan, of the Potomac Glass Co., took occasion 
together with Mrs. Sloan to run over to New York from 
Atlantic City for the week end. 


Two buyers to arrive in town last week were Henry 

Meyer, the well known china, glass, housefurnishing 
and toy dealer of Lake Charles, La., and his brother, 
Lucien Meyer, who has a store of the same character at 
Lafayette, La. They reported business improving satis- 
factorily. They will be registered at the Hotel Pennsyl- 
vania for the next two weeks. 


R. W. Corey, representative for the Mitchell Wood- 
bury Co., Boston, unpacked his samples at the McAlpin 
Hotel on Monday and will spend the greater part of the 
month exhibiting the concern’s newest lines of English, 
Bavarian and Japanese dinnerware in Room 361. He 
expects to be here for two or three weeks and possibly 
longer. 


Room 363 at the Hotel McAlpin will be the headquar- 
ters of James P. Gordon, representative for Jones, Mc- 
Duffee & Stratton Corp., Boston, until August 20. He 
is displaying the concern’s latest samples of dinnerware 
stock patterns and fancy goods as well as his own line 
of light cut and engraved glassware from the Gordon 


Glass Co. 
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Miller Feels Confident 


Through an unintentional oversight the following 
letter from John Miller, President of Maddock & 
Miller, Inc., was left out of our Prosperity Num- 
ber. We print it here that his views may be 
perused by our readers.—THE Epiror. 


New York, June 3rd, 1921. 
Demarest PUBLICATIONS INC., 
92 West Broadway, 
New York City 
GENTLEMEN : 

You ask us in yours of the 31st to express our opinion 
re: present business conditions and also about the future. 

Frankly, we are optimistic, very, very optimistic. We 
believe Europe, and the world generally, will slowly im- 
prove. How or when we don’t just know but we be- 
lieve that civilization is going to survive. 

We believe this good, old U. S. A. is going to be a 
large factor in the rehabilitation of the world. 

We believe this Country is going to adopt a policy of 
live and let live, for our own salvation as well as for the 
benefit of humanity the world over. 

We believe that sanity and reason will yet prevail in 
Congress regardless of the misguided efforts of a num- 
ber of visionary fanatics and so-called experts who, if 
they be not restrained would put this Country and the 
world generally back twenty years. 

But we are confident they will be restrained and, to 
repeat, we believe that reason and sanity will in the end 
prevail and our Country occupy the first position among 
those who are struggling to rehabilitate the world. 

We believe the railroads are going to be put on their 
feet again; we believe that labor is going to be reasonable 
and be treated fairly; and that before much longer labor 
conditions will be properly adjusted so that progressive 
enterprising business firms will feel justified in expanding 
again. 

We are certain, very certain, that if Europe is helped 
to its feet, and wise legislation in this Country would ac- 
complish a great deal in that direction, the result would 
soon be the beginning of an era of prosperity unsurpassed 
by any this Country has ever witnessed and one that 
would continue for years. 

So far as the pottery business is concerned, there has 
been such an underproduction for so many years and the 
stocks generally, throughout the country, are so very 
low—based upon all the reports we have received—that 
we are fully expecting the strongest business we have 
ever experienced, and you may be certain we are getting 
ready for it. 

Give the people of this Country a chance to trade 
freely with the world and it will surely result in good 
times and prosperity for all. 

We remain, 

Yours very truly, 
MADDOCK & MILLER, INC. 
By Joun J. Miter, Pres. 


THe Late FRANK C. LIEBHART 


Formerly Middle Western representative for The Strobel & 
Wilken Co., whose obituary was published in our issue 
of July 28th 

Potters Association Issue Interesting Booklet 

The United States Potters Association have issued, 
as is their usual custom, a booklet of one hundred and 
four pages and cover, giving a complete account of the 
proceedings of their forty-second annual convention, 
held at the Hotel Astor on December 14th and 15th, 1920. 
It is certainly a credit to those who compiled it. 

Following the title page photographs of the members 
who have passed to the great beyond during the past) 
year are reproduced, together with resolutions on their) 
deaths, adopted by the organization. These are as fol- 
lows: Ernest Mayer, of the Mayer China Co., Beaver 
Falls, Pa.; James Moses, of the Mercer Pottery Co.) 
Trenton, N. J.; John George, of the Canonsburg Pottery) 
Co., Canonsburg, Pa.; Robert T. Hall, of the Hall China) 
Co., East Liverpool, Ohio; Ambrose J. Cartwright, of 
Cartwright, Bros., East Liverpool, Ohio; Henry P. Knob- 
lock,-of the Potters Co-Operative Co., East Liverpool) 
Ohio; Walter S. Lenox, of Lenox Inc., Trenton, N. J., 
and George M. Jaques, of the Crockery & GLass JOUR” 
NAL. Following these are given the officers of the Asso- 
ciation Standing and Special Committees, members anc 
associate members, and then a detailed report of the 
complete proceedings of the meeting. | 


Decision on White Earthenware | 

White earthenware, figures and designs embosset 
thereon in the mold, imported by L. Straus & Sons, wa 
the subject of a customs dispute determined yesterday by 
the Board of United States General Appraisers in favo 
of the protestants. It was assessed for duty at the rat 
of 40 per cent ad valorem under the provisions of Para. 
graph 79.° Judge Hay, in acting upon the request of th 
importers for a reduction in the tariff rate, finds that dut. 
should have been levied at the rate of but 35 per cen . 
ad valorem under another provision in Paragraph 7 


| 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


HE fact that the iron mould department of the 
glass industry has agreed to accept a 10 per cent 
reduction in wages, while other departments have 


steadfastly refused to agree to any change in the wage 


scale has created a situation within the industry which 


_may require some weeks to iron out. 


The proposal of 
the manufacturers that a reduction of 20 per cent be 


authorized has been rejected by the representatives of 


_the workers in some other departments. Before the con- 


=~ 


ference opened, it was generally conceded by all con- 
cerned that the main discussion during the conference 
would fall upon the wage subject. This has proved to 
be the case. There were some glass workers, however, 
who accepted a voluntary reduction in wages before the 
conference opened, and these folk are having rather active 


employment. When the conference adjourns and the 


' official announcement is issued, it may show that the 


i . . . . 
reduction in wages has not been as large as some antici- 


pated. 
Glass and pottery manufacturers who have plants lo- 
cated in the Ohio Valley. were advised early this week 


that a new water transportation service would be opened 


| between Pittsburgh and Cincinnati, O., at once by the 


Independent Packet Co. Several Mississippi River pack- 


, ets have been acquired for this new service. Semi-weekly 
| trips between Pittsburgh and Cincinnati will be made by 


the new carriers and the service will be a boon to glass 


- and pottery manufacturers as well as buyers and distrib- 


utors located in the south. 


The Westmoreland Glass Co. has equipped its deco- 


rating furnaces with oil burning system, the installation 


_ having just been made by the National Products Co. The 


_ company is the only one in this district employing such 


method of heating. 


Work has been resumed in the plant of the Fenton 


_ Art Glass Co., at Williamstown, W. Va. The plant was 
idle for three weeks. 


The Pittsburgh Lens Co., which was recently formed 


here with a capital stock of $1,500,000 has taken over 


MMM 

HERE THE 

MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 
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the plant of the Falls Creek Glass Co., at Falls Creek, 
Pa., which is located near the site of the plant of the 
Jackson China Co.’s pottery. A number of changes and 
additions are to be made to the property before it is 
placed in operation on an active scale. 

At the annual meeting of the stockholders of the Fos- 
toria Glass Co., of Moundsville, the following board of 
directors was elected: William F. Stifel, J. J. Holloway, 
Pe ie Vance, W.. 5. brady and: john 9L. Dickey. ~The 
officers elected are: President, W. A. Dalzell; vice pres- 
ident and general manager, C. B. Roe; assistant man- 
ager, W. A. Dalzell, Jr. 


pany showed the corporation to have had a very suc- 


The annual report of the com- 
cessful year. 
Following several weeks’ idleness, the plant of Bruce 


This 


firm continues to feature blown and steam ware, the 


Bros., Mt. Pleasant, Pa., has resumed operations. 


reputation of which is known throughout the country. 


Unless buyers begin soon to anticipate requirements 
for their fall and holiday trade, factory sales managers 
hold that later in the year there will be such a rush to 
obtain merchandise that all plants will be crowded with 
business. On certain lines of glassware there have been 
reductions, and it is not believed that selling lists will 
be scaled more than the reductions authorized by the 
wage conferences. 


Department store buyers in this district say the de- 
mand for glass containers, such as jars and the like, has 
been heavier this season than at any time during the 
last four years. Small fruits have been in heavy supply, 
and as sugar is “ down ” the housewife has taken advan- 
tage of the situation. Jars have been received in the 
local district in carload lots throughout the summer, and 


the retail demand still continues active. 


Since the close of the annual convention of the glass 


workers at Sandusky, O., reports have been received 


‘ 


here that the “ radical” element sought to leap into the 


saddle at the last moment, but failed. The “ conserva- 


tive” element predominated throughout the meeting. 


MMMM 
TERSE NEWS OF 
THE INDUSTRY IN 
THE EAST LIVER- 
POOL DISTRICT. 


PITTSBURGH AND 
EAST LIVERPOOL 
OFFICE 
215 WEST 6th ST. 
EAST LIVERPOOL, OHIO 
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OTTERY supply salesmen who attended the 
P summer meeting of the American Ceramic’ So- 

ciety announced that demand for decorating ma- 
terials is showing a slight improvement. This would 
indicate that decorating departments of generalware 
plants are operating on better schedules. It has been 
said by these salesmen, however, that the new demand 
for decorating materials is along moderate lines, but 
that the manufacturers seem to be ordering to meet cur- 
rent needs, more frequently. In many potteries, deco- 
rating shops have been working, while manufacturing 
ends have been idle. Stocks are thereby being reduced. 
Should there be a change in the wage scale, the man- 
ufacturers do not want heavy stocks in their bins made 


at the peak of the market. 


W. S. George, of the pottery firm of that name in 
East Palestine, O., is making a trip through the North- 
west, combining business with pleasure. He may go as 
far as Alaska. 


“This is the first time in our history we have been 
idle so long in our manufacturing department,” President 
Charles L. Sebring, of the Sebring Pottery Co., Sebring, 
O., said before he left on a business trip to Chicago and 
the East. This shop may resume within another week, 
although the decorating department is active. 


It is the opinion of pottery salesmanagers here that 
buyers will visit the local market in goodly numbers dur- 
ing the current month. While there is some improve- 
ment noted in mail orders, it is not of large volume. 


There has been no change during the last week in the 
differences existing between the manufacturers and the 
stoneware pottery workers in the Crooksville, O., dis- 
trict. The manufacturers have announced the war 
bonus of 75 cents per day would be eliminated effective 
August 15, but the workers have opposed the suggestion. 


Ross C. Purdy, secretary of the American Ceramic 
Society, when in the local district last week, made pre- 
liminary arrangements for the holding of a Pottery In- 
stitute in East Liverpool, and later a similar institute 
will be arranged for the Zanesville district. ‘* Wonder- 
ful interest could be aroused among pottery superin- 
tendents and foremen by these institutes,” said Mr. Purdy, 
and in this thought he was upheld by W. E. Wells, of the 
Homer, Laughlin China Co, Dr. A. V. Bleininger, late 
of the United States Bureau of Standards, is now in 


WHAT THE POTTERIES ARE DOING 


M. KK? ZIMERMAN, REPRESENTATIVE 


charge of their research department of the Homer, 
Laughlin China Co. 

William Robinson, secretary and salesmanager of the 
Colonial Pottery Co., is spending two weeks on a motor 
trip to New York, Philadelphia, Atlantic City and 
Washington. 


James Young, commercial manager for the Knowles, 
Taylor & Knowles Co., has returned to his desk from a 
European trip. He spent most of his time abroad in 
Scotland. 


The new two-story brick office building of the Taylor, 
Smith & Taylor Pottery Co., will be ready for occupancy 
within a few weeks. The new building takes the place 
of the frame office building which was destroyed by fire 
several months ago. 

Operations will resume next week at the plant of the 
Alliance Vitreous China Co., Alliance, O., of which W. C. 
Several items are to be 
added to the cooking ware line this Fall. The capacity 
of this plant has been increased by the erection of an- 
other kiln and improvements to the clay department. 


Brown is general manager. 


Hereafter the Thompson Pottery Co., will feature a 
new monogram stamp on the bottom of all its ware. 
monogram is of special design. Several new border deco- 


rations will be shown on the plain dinner shape man- | 


ufactured by this firm this Fall. 


Onondaga Pottery Co. Celebrates 
50th Anniversary 
The combined June and July issues of the Onondaga 
Pottery Co.’s house organ, “ The Syracuse China News,” 
is an elaborate edition of thirty-two pages printed on 


The | 


a 


heavy sepia paper with an artistic cover of the same | 


shade. It is printed in brown, giving it a handsome two- 
tone effect. 


This is gotten out in commemoration of the concern’s | 
5oth anniversary which was celebrated last week. The. 


rich cover design is the work of John J. Wigley of the 
decorating department. 


On the first page is a fine picture of Bert E. Salisbury, 


the president of the concern, with a brief sketch of his © 


business history. 

There is also an interesting article by E. L. Torbert, 
vice-president, entitled, “ Some happenings of 21 years,” 
in which he sets forth some remarkable changes and 
progress made by the concern. | 

There are also several pages devoted to reminiscences, 
by old employees. 
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Manufactured at Limoges, France 


A Few of Our Open Stock Dinnerwear Patterns Protected by U. S. Patents 


IMPORT 
Hundreds of attractive and exclusive decorations in Dinnerware, 
Short Lines, Fancy Articles. 


OPEN STOCK 
Fifteen of the most up-to-date Dinnerware Patterns carried in 
New York. 
ceANCe RANGE 
Fe Herman C. Kupper a 
FpeS Importer °£POS 
RENF WRENS 
v 52 MURRAY STREET, NEW YORK Be So. 
UMO6ES 
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Our national advertising is educating the par- 
ticular buyer everywhere to look on the bottom 
of her teapot for this proof of quality. 


Who Buys Them? 


Will Hall’s Gold Decorated China 
Teapots appeal to your class of trade? 
Who buys them? 


The answer is—Everybody who likes 
good tea. By the modest buyer it may be 
bought originally for its beauty and care- 
fully set aside as the ‘‘best teapot.’’ It soon 
finds its way to the family week-day meal, 
when its superior tea-making qualities and 
long-life sturdiness have demonstrated 
themselves. 


The luxury buyer purchases it for 
everyday use. She soon finds that it makes 
better tea, and retains the heat better than 
her most expensive pot, which soon finds 
a permanent resting place in the china 
closet and her Hall’s Teapot is used for 
every occasion, because it makes better tea 
and is handsome enough for the stateliest 
affair. 


Decorated 
in Gold 


The best that money can buy at a 
price everyone can afford. Your trade wants 
Hall’s Decorated Teapots. It is time for 
your Christmas order now. 


Write for full information 


Hall China Company 


Largest Teapot Manufacturers 
in America 
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J. H. SmytTHe, REPRESENTATIVE 


cago since the World’s Fair, opened last Saturday 

with record-breaking attendance. Although the 
Pageant is designed to show the public as a whole what 
progress the world has been making in industry, it not 
only attracted the local population, but merchants and 
bankers, buyers and salesmen from all parts of the coun- 
try are in Chicago for the elaborate occasion. Many 
buyers directly connected with the crockery, glass and 
lamp trade arrived as early as Friday of last week. The 
wholesalers and retailers feel that they are in for at least 
two weeks of good business. The visitors will be buyers, 
for they are coming prepared to buy. The very spirit of 
the big show is “ confidence in American Business.” The 
buyers in town, the consuming public and the merchants, 
will undoubtedly have this spirit of confidence instilled 
‘in them, with the result that they will cast off all fears 
they have been entertaining on business, and commence 
to make purchases. The show will last for two weeks 
and many out-of-town merchants will visit Chicago dur- 
ing that period. 


Ts Pageant of Progress, the biggest event in Chi- 


The Chicago Merchandise Fair will open next Mon- 
day and continue through the week. This buyers’ con- 
vention has been well planned and widely advertised, 
and a real gathering of buyers is expected to be on hand 
_to inspect the hundreds of lines of department store mer- 
chandise which will be on display at the Coliseum, where 
the fair will be held. It is planned to hold the Chicago 
Merchandise Fair twice yearly to accommodate buyers 
who can visit the markets but twice a year, as well as 
those who make more frequent visits. In view of the 
fact that most buyers have delayed their buying of Fall 
and Holiday goods, it is expected that this Fair will give 
the buyers the opportunity in making their needed pur- 
chases. It is doubtful if they can delay Fall buying 
‘longer. A number of the Chicago crockery and _ glass 
manufacturers’ representatives have reserved space in the 
Coliseum for this occasion and have called the Fair to the 
attention of buyers in all sections of the country. 


William R. Noe & Sons, New York, well known 
importers and manufacturers, dealing in illuminating 
_ glassware, portables, silk and parchment shades and metal 
“specialties, are now maintaining a display in the Palmer 
House, Room 33. M. Freyer is in charge of the display 
_and will remain in Chicago all of this week and next. 
Mr. Freyer is also showing the new line of lamps manu- 
_factured by the Harrison Fixture Co. of Brooklyn, N. Y. 
He reports business good on this trip, and will move 
westward as far as Salt Lake City after he has completed 
his mission in Chicago. 


| 
| 
| 
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Victor G. Lundeen, head of the firm of Victor G. Lun- 
deen & Co., gift shops, Fergus Falls, Minn., arrived here 
last Saturday. 


The Edward N. Riddle Co.’s line of lamps, vellumesque 
shades, novelties, book ends and lighting fixtures, has 
been on display in Room 316, Palmer House, for more 
than two weeks. L. H. Cohn, who has been in charge, 
closed the display on Saturday of last week. He will re- 
turn to Toledo and prepare for a trip through Indiana 
and Ohio. The lamps manufactured by this concern are 
patterned along Italian lines, in keeping with the prevail- 
ing period of furniture. The shades are attractive in de- 
sign and well tinted, with harmonizing color effects. The 
vellumesque finish on the shades gives the appearance of 
oil painting. The floor lamp bases and sticks are made 
of metal with vine piping and novel ideas for top pieces 
and trimmings. The detail of the bases is well worked 
out, in accordance with the shades and clearly reflects 
the Italian influence. 


The Ideal Utilities Corporation has just been incor- 
porated for $50,000. The firm will manufacture and deal 
in dish washing machines and other household utilities. 
Those interested in the firm are Lewis U. Heller, Ora A. 
Cilkey, Owen D. Kinsey and Willis E. Howes. Offices 
will be maintained in Room 1214, at 155 N. Clark St. 


Tom Reed, connected with The Guernseyware Co. of 
Cambridge, Ohio, was in Chicago last week for a few 
days. 


Ed Downey of the Brush-McCoy Pottery Co., Zanes- 
ville, O., was among the visitors in the Chicago market 
last week. 

Harvey Moniger, representing the Wellsville China Co., 
Wellsville, O., called on the Chicago trade last week. 


J. C. Wolfe, proprietor of a jewelry, cut glass and 
crockery store in Mitchell, S. D., came to Chicago last 
week on a buying trip. 


Clifford Cox, partner:in the newly organized firm of 
Darden & Cox, lamp manufacturers’ representatives, with 
display rooms in the Palmer House, left last Sunday night 
for a six weeks trip, taking in Northwestern and South- 
western towns. The Bronze Statue and Manufacturing 
Co.’s line made in Maywood, Ill., wrought iron lanip bases 
and metal novelties, has been added to the lines now being 
shown by Darden & Cox in the Palmer House. 
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DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 


Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 


Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co, N. Northwood Co. 


Indiana Glass Co. D.C, Jenkins Glass Co. 


Eagle Mfg. Co. Mound City Glass Co. 
Bonita Art Co. 


ia 

rt 

t, 

THE oe 

PLACE 
TO 

BUY 

GLASSWARE 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 


FINE CHINA 


Studio and Display Rooms at 
2619 Prairie Ave. 


CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MoNONGAH GLASS CoO. 
Co-OPERATIVE FLINT GLASS CO. 
THE DuNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


Walter S. Redfield, Room 309 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 
Represented by J. H. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Ine. 
Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 


Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 


New York Display Room: 101 Fifth Ave. 


OWEN-KOEMPEL 
Gift Merchandise 
Artwares Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Inc. 


Manufacturers 
CUT GLASS 


Display Rooms 
Factory and 17 N. Wabash Ave. 
General Office 
Maywood, Ill. Chicago 


HEYWORTH BUILDING 
Madison and Wabash 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 

Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 

Wheeling Decorating Company 

The Earl W. Newton Company 

Hopewell China Corp. 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker, Room 910 


Representing. 

Krantz & Sell Company 
Kiefer Bros, Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 
Ernest Wolfe, Inc. 

H. C. Fry Glass Company 
Frontier Cut Glass Company 
John E. Rohrbeck 


John S. Ward, Room 1505 


Showing 

Lamps and Shades, 
Pottery specialties. 
Gold encrusted 

China and glassware. 
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A STEP FORWARD 


) HE attitude of the Brotherhood of Operative 
Potters, in accepting the wage reduction offered 
| by the manufacturers at the recent Atlantic City 
conference is one of the best indications of co-operation 


that has been displayed in the industry for some time. 


In reading “the handwriting on the wall,” the work- 
nen have averted a long shutdown of the industry, 


opened the way for a general reduction for the retailer 
ind made possible the resumption of normal production 
and increased trade. 


| It will be essential however for the manufacturer to 
olay square in decreasing his prices to the retailer and 
he retailer must also play the game with the ultimate 
consumer, for it is hardly to be expected that trade will 


| . . . . 
naterially increase unless this is done. 


_ If it is done, a strengthened buying market will result 


ind “full time ” will again take the place of short hours 
at the plants. 


_ If the workers in the glass industry will only agree to 
| like decrease the long looked for labor war will be 
orgotten and the president firmly established that arbi- 
ration is after all the best way out. 


Buyers in both industries must begin active ordering 


in the very near future or the wage cut will be of little 


use in the re-establishment of normal business. 


For this reason it is to be hoped that prices will be 
definitely decreased by all manufacturers and publicly 
guaranteed against further decline. This will tend to 
strengthen the confidence of the buyer and stimulate the 


entire industry. 


Price slashing on staples must stop if the normal busi- 
ness which again is gradually sifting in, is to be con- 
tinued. It demoralizes the buyer and the consumer and 
breaks down trade rather than builds it up. Even too 
much underselling on special sales will lead the public 
to wonder why prices of one day cannot be maintained 


on the steady market. 


The public now is the remaining factor to deal with. If 
the thrifty attitude continues we must take up the slack 
in other ways. Many foreign countries are again buyers 
of crockery and glass and it would be better to attempt 
a small foreign trade with full production hours at home, 
than to curtail production merely to meet the home 


demand. 


There are new fields to conquer. Lets get busy and 
do it. 


Fourteen 


Glass Conference Ends Without Wage 
Agreement 

“We refused to accept wage reductions because we 
could see no good reason to accept them. We do not 
believe lower wages will stimulate the glass industry as 
the manufacturers claim,” declared Joseph Gilhooly, of 
Toledo, vice-president of the American Flint Glass Work- 
ers’ Union, as he was leaving Atlantic City at the conclu- 
sion of the three weeks’ conference which broke up with- 
out any agreement on a wage scale. 

“ We believed that lower wages would help the glass 
industry greatly and we are disappointed at the outcome 
of the conference,” declared E. T. Barry, president of the 
National Association of Pressed and Blown Glassware 
Manufacturers, who stood beside Mr. Gilhooly as he 
spoke. ‘There is a divergence of opinion there.” 

Mr. Barry explained that the fifty to sixty manufac- 
turers represented in his association are working on a 
production basis of 35 to 40 per cent. Mr. Giihooly 
added that about 60 per cent of the men are working, 
but are mostly on part time. 

It has been pointed out by Mr. Barry that the glass 
industry has been forced to lower prices to a point where 
some factories have been forced to close down and others 
are operating on part time and at small profits. The 
manufacturers, he says, do not consider the outlook cheer- 
ful because of the demand from the buyers for still 
lower prices and the fact that foreign goods are coming 
in in greater and greater volume. The present tariff is 
not sufficient to protect the industry and the tariff out- 
lined in the Fordney measure, the manufacturers believe, 
will not protect it either. 

The present scale expires September 3. There was no 
date set for a further hearing, both Mr. Barry and Mr. 
Gilhooly stated, and there was no indication as to when 
the groups would get together again. Any wage scale 
adopted subsequent to September 3 will be made retro- 
active. 


Eighty-One Years Young 


One of the most interesting characters in the glass 
business today is undoubtedly J. E. Miller, of the Dun- 
can & Miller Glass Co., Washington, Pa., who was a re- 
cent visitor in New York. Even though he has passed 
his eighty-first birthday he could still give the average 
man twenty years his junior cards and spades when it 
comes to activity and capacity for work. He has prob- 
ably spent a longer time in the glass business than any 
manufacturer living in the country today, having started 
his career in the industry at the early age of nine, which 
gives him a record of seventy-two years in the business. 
He retains all the enthusiasm of youth and is a genuine 
optimist. Mr. Miller was here in company with Harry 
B. Duncan of the firm, it being the former’s first trip 
here in six years and the first in six years for the latter. 
They were in the city primarily to consult with their New 
York representative, Paul Joseph, as well as to enjoy a 
short respite from business cares. 
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Buyers in New York 
AUGUST 4 


W. T. Mitchell, housefurnishings, china, toys, Stewart D. Gi 


Co., Louisville, Ky., 18 W. 39th St. 

F. Wright, toys and housefurnishings, Newman D. G. Co, 
Arkansas City, Kan., Pennsylvania. 

es Maginness, housefurnishings, Fair, Chicago, Ill, 225 
Fourth Ave. 

E. D. Stauffer, toys, May Co., Cleveland, O., 37 W. 26th S@ 

T. R. Bell, toys, C. H. Almond D. G. Co., Lynchburg, Va., 6 
W. 32nd St., Gregorian. 
i E. Viger, toys, housefurnishings, Gay Co., Troy, N. Y., Bres- 
in. 

A. Fishgall, housefurnishings, Stanger Bros., 
E, 24th St. 

AUGU Siig 

Eel Zuzak ross ae specialties, holiday goods and cut glass, 
H. T. Zuzak & Co., Boonville, O., Commodore. 

W. J. Angus, toys, Niagara Dac Co., Niagara Falls, N. YQ 
432 Fourth Ave. (A. W raldo.) 

H. Rosen, toys, S. Rosen & Son, Norfolk, Va., Vanderbilt. 

Mr. Williams, housefurnishings, Joske Bros. Co., San An- 
tonio, Tex., 19 E. 24th St. 


AUGUST 6 


J. A. McKelvey, housefurnishings, 
Lansing, Mich., 432 Fourth Ave. 


F. N. Arbaugh & Coy 


Waco, Tex., 19 


H. B. Scofield, housefurnishings, Blimpton, Hervey Co., Bos- 


ton, Mass. 
AUGUST 8 


Miss L. Sheuer, housefurnishings, toys, china and glassware, — 


McAlpin Co., Cincinnati, O., 23 E. 26th St., room 810. 

G.A: Heckert, housefurnishings and toys, Geo. B. Peck D. G 
Co., Kansas City, Mo., 240 Madison Ave. 

H. Troupe, housefurnishings and toys, Clarke Bros., 
ton, Pa., Martinique. 

V. J. Boisvert, china and toys and housefurnishings, David- 
son Bros. Co., Sioux City, Ia., 1150 Broadway. 

C. G. Walline, toys, D. B. Loveman Co., Chattanooga, Tenn. 
116 W. 32nd St. 

B. McMannon, toys and housefurnishings, Garbade, Erband 
Co., Galveston, Tex., 1170 Broadway. 

I. A. Conway, housefurnishings, Watts, Ritter & Co., 
ton, W. Va., 43 Leonard St., Breslin. 

N. Carrazzi, toys, Mills Dry Goods Co., 
Broadway, Room 905. 

D. Wile, toys, Wolf-Wile & Co., 
Str GA: Fantl.) 

J. R. Irwin, lamps and china, Boggs & Buhl, Inc., Pittsburgh, 
Pa., 1140 Broadway, Room 1207. 

C Ballard, A. Herz, Terre Haute, Ind., 120 W. 32nd St. (AI 


Scran- 


Hunting- 


Lansing, Mich., 1182 


Fantl.) 
AUGUST 9 
H. B. Park, china and glassware, H. B. Park & Co., Rome 
Ga., Grand. 
T. M .Farrel, housefurnishings and toys, E. W. Edwards & 


Son, Rochester, N. Y., Latham. 

Miss J. Halpern, toys and housefurnishings, 
Fuller D. G. Co., St. Louis, Mo., Martinique. 

Mr. Libby, housefurnishings, - Gilchrist Co., 
200 Fifth Ave. 

W. P. Briggs, lamps, china and glassware, Sibley, 


Boston, Mass., 


‘ 
Lindsay & 


ear Co., Rochester, N. Y., 432 Fourth Ave. 
M. Taylor, toys and housefurnishings, Maison Blanche | 
on New Orleans, La 1i6 We 32ndese 
ie valli china: housefurnishings, toys, silverware, F. AG 


200 Fifth Ave. 
Chicago, IIl., 


Patrick & Co., Duluth, Minn., 
Mr. Davies, toys, Mandel Bros., 


Stix, Baer & | 


13 E; 22nd Sat 


Lexington, Ky., 120 W. 32nd 


{ 


L. J. Koster, housefurnishings, china and toys, Katz & Golgi 


smith, Braddock, Pa. dow. 2othesi 

Wiel Mitchell, housefurnishings, china, toys, etc., Stewart D, | 
GaGor Louisville, 16 W. 39th’ Sf 

George O'Mara, Te cetunengeee china and toys, Katz amt | 
Goldsmith, McKeesport, IER. 3) W. 20th St. (Livingston & | 
Cohen.) 

D. A. Mays, housefurnishings, E. W. Edwards & Son, Syra- | 
cuse, N. Y., Martinique. 

ome Garrison, china and housefurnishings, W. L. Miller & 
Co., Toledo, O , 120 We 32ndtst=. CAG Fentl.) 


AUGUST 10 


A. A. Hall, china, Hutzler Bros., Baltimore, Md., Martinique. 

P. Dunn, china and glassware, H. L. Boughton Store, Cats- 
kill, N. Y., Continental. 

M. Mehlman, housefurnishings, 


Bros., Jacksonville, Fla., 225 Fifth Ave., room 929. 


crockery, chinaware, Cohen | 


{ 
‘ 
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Board of Management Meets 


A meeting of the Board of Management of the Pottery 
Glass and Brass Salesmen’s Association was held at the 
crockery Board of Trade rooms last Thursday at which 
time five new members were admitted to the organiza- 
tion, as follows: Bernard Baumann, Charles A. Lamb 
and Oscar Hoffman all with L. Barth & Son; Jean 
Militeau with S. W. Farber and Michel Bernardaud of 
L. Bernardaud & Co. 


L. D. Seixas, who has taken a keen interest in the 
membership drive from the first, by the addition of an- 
other member to his credit at this meeting still holds 
third place with thirteen members. Charles A. Postley 
is second in the contest with sixteen and A. 5. Baker, 
buyer for Gimbel’s Philadelphia store leads the list with 
nineteen members. 

_ A report of the Outing Committee was made by Chair- 
man E. W. Hammond which showed that the affair was 
cof the most successful financially in the history of the 
Association, which speaks volumes for the good work of 
Mr. Hammond, Charles A. Postley, secretary, Thomas 
G. Jones, chairman of the Sports Committee and other 
members of the Committees in charge. The Commit- 
tee report was accepted with a vote of thanks for the 


\ . . - . 
able manner in which the affair was handled. 


n F 2 6 
Four death claims were ordered paid as follows: Fred- 


erick H. Doremus, late President of George F. Bassett 
& Co., Henry Luniak, with B. F. Drakenfeld & Co., 
William Marrett, with the Libbey Glass Mfg. Co., and 
2dward Levy with Levy Bros. China Co. 


The August Golf Tournament 


The next tournament of The Pottery, Glass & Brass 
olf Association will be held on Tuesday, August 16, at 
issex Fells Country Club, Essex Fells, N. J. 

_ The train from Hoboken to Montclair, Delaware, Lack- 
“wanna & Western R. R., leaving at 8:55 A. M. Daylight 
paving Time, will be met at Montclair by members auto- 


aobiles. 
| A train also leaves Jersey City for Essex Fells, Cald- 
vell Branch Greenwood Lake Division, Erie R. R., at 
(0:18 A. M., Daylight Saving Time. 

_ It is requested that those intending to be present in- 


orm Donald M. Miller, 54 Murray Street, at once, also 
‘ow many guests you will have and whether you will go 


y automobile or train so that provision may be made 
or all who entrain for Montclair. 


| 


| 


| New Homer Knowles Factory Near 
Completion 

Frank I. Simmers, President of the Hall China Co., 
ast Liverpool, Ohio, was a recent visitor at Santa, Cal., 
siting the new factory of The Homer Knowles Pot- 
‘ty Co., and was very much pleased with the progress 


1€ concern had made and the efficient lay out of the 
iant, 
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The first piece of machinery is now on the ground, 
and as soon as the plaster arrives, which is expected this 
week, the concern will start making moulds. The fac- 
tory is one-half under roof, and approximately two- 
thirds completed with all material on the ground to fin- 
ish the building. 


Libbey Glass Mfg. Co. Wins Suit 

The litigation which was begun in 1906 by The Libbey 
Glass Mfg. Co., in suit against the McKee Glass Co., for 
infringement and violation of certain patent rights per- 
taining to fire polishing blanks for cutting has just been 
concluded in favor of former Company. On every ap- 
peal The Libbey Glass Mfg. Company was successful. 
The suit instituted by the H. C. Fry Glass Co., against 
the McKee Glass Co., for the same reasons was settled 
three years ago with judgment against the McKee Co., 
and damages, bringing settlement in cash of $26,000.00 
to the Fry Company. Last week decision in the highest 
court was handed down in favor of The Libbey Glass 
Manufacturing Company, requiring immediate settle- 
ment by McKee Glass Co. and cash payment of 
$113,891.46. 


English Agents to Visit U. S. 


Bertrand Rhead, well known in the pottery districts as 
late American representative and agent for Thomas 
Hulme, Hanley, England, will again pay this country a 
visit during August, accompanied by his principal, J. H. 
Butcher, sole proprietor of the firm of J. H. Butcher & 
Co., Solito Works, Birmingham, who was the first to 
manufacture decalcomania in Great Britain, and has at 
present the largest, best equipped and most up to date 
factory on the other side. Prior to 1913, this house 
made exclusively vegetable transfers, and enjoyed a world 
wide connection, having offices in London, Manchester, 
Glasgow, Paris, Amsterdam and St. Petersburgh. How- 
ever, during the past six years, they have devoted a con- 
siderable portion of their works to the making of cera- 
mic transfers, and with no small amount of success. 


September Outing Plans Completed 
The Annual September outing for everyone con- 
nected as salesman or buyer in glass, pottery, lamps and 
housefurnishings industries will be held at Lake Beulah, 
Wis., as usual. This has become an outing that is looked 
forward to by all of the men in the trade. 


Those who have gone to Lake Beulah with the rest 
of the boys say that they would never miss it. It is true 
that Jim Gordon comes all of the way from Boston to 
lend prominence to this affair. We cannot announce at 
this moment the date, but it is safe to say it will be around 
the seventeenth of September. Special notice will be 
published in the trade journals when the date is fixed. 


Sixteen 


MONTHLY SUMMARY OF IMPORTS 


The imports of earthen, stone and china ware for the 
month of June, 1921, compared with the same month in 
the preceding year, were as follows: 


1920 1921 
China note decorated meme nee $ 30,769 $ 65,453 
Chinas sidecoratedaaeec eee ere rete 605,607 780,846 
From 2 Branca eee eee 26,289 92,104 
PromerGermnan yee eee eee 47,910 207,319 
Aroma United kin cdot maven ert 58,033 41,410 
Froms Japan rami hacer eee ee 433,599 376,267 
Bromeother (countnesms. scene cee eee 39,776 63,746 
Earthenware, not decorated ............ 38,884 39,009 
Earthenware) decorated) se iceiesseeeinee 411,726 211,101 
Al . Other tence tie ere eee eee one 71,077 39,442 
TOtalecnnes et aa ee ee $1,158,063 $1,135,851 

For Eleven Months Ending June 

1919 1920 1921 
China, not decorated ...... $ 308,975 $ 426,168 $ 498,466 
Chinas decoratedi eer eee 3,138,625 4,693,971 7,040,264 
Biron tran Gea eee 599 279 584,562 778,576 
Imigoyeul (Exshsaolke Fahy §55.Q45ac5- 266,403 660,417 1,393,827 
From United Kingdom... 357,047 370,150 649,035 
roms )apanweess eee ee 1,807,584 2,795,730 3,720,918 
From other countries .... 108,312 283,112 497 908 
Earthenware, not decorated. 441,778 269,372 481,234 
Earthenware, decorated 2,256,758 2,823,312 4 371,940 
(All@other st saeco oer 351,945 483,447 628,983 
To tale rve tees ter ete $ 6,498,081 $ 8,696,270 $ 13,020,937 

Dolls and Toys 
Dollssandenarts wocedollSeoemr aero $ 353,858 $ 165,918 
ALIMOtHerEtOYS unr eer ere cere ete 970,781 714,131 
Totalig wre aa ee eer $ 1,324,639 $ 880,049 
For Eleven Months Ending June 

1919 1920 1921 
Dollssande patiseer weer $ 312,159 $ 2,211,437 $ 2,153,782 
ANIMOther UO VSmterane nee 457,306 4,044,423 7,848,604 
MOtal Peete oe eee $ 769,465 $ 6,255,860 $ 10,002,386 

Glassware 

For Eleven Months Ending June 

1920 1921 1919 1920 1921 
$ 14,838 $ 38,314 $ 73,046 $ 172,476 $ 373,042 


China Clay 
For Eleven Months Ending June 
1920 1921 1919 1920 1921 
$366,687 $ 58,986 $ 1,438,031 $ 2,484,287 $ 2,811,509 


Hydrate of Potash 
Containing not more than 15 per cent of caustic soda. 
For Eleven Months Ending June 
1920 1921 1919 1920 1921 
$ 55,946 $ 104,045 $ 124,563 $ 220,163 $ 473,479 


Articles of Metal Enameled or Glazed with Vitreous 


Glasses 
For Eleven Months Ending June 
1920 1921 1919 1920 1921 
$ 56,164 $ 31,342 $ 40,537 $ 177,865 $ 422,032 
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DEPARTMENT OF COMMERCE 
BUREAU OF FOREIGN AND DOMESTIC COMMERCE 
WASHINGTON 
Domestic Exports FROM THE UNITED STATES BY COUNTRIES 
DurinG JUNE, 1921 
EARTHEN, STONE AND CHINAWARE 


Earthen 
Countries Chinaware and Stonewai 
Brance Bi. f. Selcuectadceh a cee eee eee $1,250 $3,720 
(Gemma yee wel ctes nlc sbernttios eter eee 26 — 
Dtalye Bio Soci ca stoa ee ee ines eee — — 
INetherlands= "s5- o.00 72 tooo eee 350 — 
Sor hho Pea artis Meum nctitlo Gime cis-na. — 25 
Munkey ile MUrODe, ccs: oie ete _ 15 
LDSets9 chet eran Ian ers Serta sem eecdo.ho.0 8 ols cc 81 229 
Scotland Mz cen: ice ce le <p — — 
Bermuda tine. . 2 casas a0 ote cre ee 421 5 
Brttishiellomd auras: se) care eee 76 61 
ahadawes aes «dee oc bos eee de eee 6,995 23,955 
Costa Rica... mac sarare eee eee 38 207 
Guatemala Miss duce oc sine nie tone eee 116 184 
TONGUITAS | Wa cccre: ciosccotenccoustere eee ee e 697 1,435 
NCAT Ap TIAN sc Acs 0 Alc teeeee eee 92 157 
Panama | ke). hs ete cis Goss 2,472 2,415 
Salvador... fas, occ itso alee — 48 
IWNERICO ons cteck se esc ee 3,554 8,456 
Newfoundland and Labrador ......... — 50 
AaIMAICa, i Nee.seism< cee eet Nee 66 351 
iirinidad atid) Vobaco. <p sneer 36 3,419 
Other British West Indies ............ 58 198 
Guba ee ek dak wane ete oo 3,139 7,721 
Virgin Islands of United States ....... 10 189 
Dutch West Indies (.05 4. ee ane _ 19 
ED eatEl  fecre hc kepeicts » ccots ofa k oe eee 110 71 
Dornicam Republics.) mee eed eee iW 233 
IATPENNAL jp cjernt beeen oie Pn ee ee 64 24 
(aC All (| eRe ee RE er SP Ht Care boc, — 117 
(101 Cae eR Re Ss Bom lbic == 42 
Golombiaw ye cteao% Son ee ee 1,502 626 
TEVCIOE "6 obct ANCA SPP REIEIAICIS aot. cio Go, 0+ — — 
eb CARERS Oncol 6 - es) 7/27 
Wen Ez 1 Elatl  fccjencie lo ath © er eee 25 49 
China: 28: iasess 84s eee 451 4,457 
Kwantung, leased territory ........... — _— 
British Undies... noe oe eae ee peer 51 252i 
Stralitsas ehtlemaents san slestse enacts — 18 
Wintec Hast ll mess stnelevs cetera — 18,239 | 
Japan 4 ces. vaio she Sere ee Ee eee 405 1,030} 
Seis Gan OM APSO ne pre neh ous oe - 107 — } 
NIStralia yy tics «cats so sit ee Ree ee 388 12300) 
Brench ‘Qcéanta © ......71 s..1.6 see eee — 100° | 
Philippine Islands’ -assushee een ene 33 316 
BritishvSouth Airica eases cee — 108 i 
Drtaly 1st. ales $22,750 $79,436 


The Shanghai Glass Trade 


The Chinese Maritime Customs authorities ee | 
that during the period from January 26th to Februa’ 
7, 1921, the glass trade particularly in window glass fi 
away to almost nothing and that it will be a good mat 
months before the Chinese will venture to place fre 
orders pending disposition of stock on hand. 


Scotch Dealers Inactive 


Reports from the Scotch glass and china dealers a 
dicate that because the manufacturers are greatly han- 
capped by restricted supply of fuel and gas there is 1 
tle pottery or glass being produced in the Glasgow d- 
trict. Wholesalers are not inclined to carry a large ste 
and retailers are entertaining considerable trouble 
disposing of stocks previously bought at a high price. . 

. 


| 
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MID-WEST REVIEW 


By J. H. SMyTHE 


Chicago, claiming it to be the center of depression 
of our country. They have been asking the ques- 
tion, “ What’s the matter with Chicago?” And, moreover, 


TT: East has been pointing an accusing finger at 


they have been compiling ponderous figures on the great | 


unemployment existing in the ‘‘ Great Central Market.” 
Many in editorials have gone so far as to accuse Chicago 
of holding up the march of the country back to the desired 
state of normalcy. 

The era of depression which has just swept our coun- 
try did not reach Chicago as soon as it did New York; 
in fact, the depression passed over the country like a 
storm from East to West. The height of the storm was 
not reached in Chicago until some time in March, al- 
though New York and the East felt the severest jolts 
two months previous to that time. It is natural to sup- 
pose, then, that New York having been first hit would 
be first to recover, and such was the case. 

The general trade depression, of course, worked to the 
disadvantage of the crockery and glass trade, both whole- 
sale and retail. Many lines of merchandise have un- 
dergone a gradual reduction in prices, which has caused 
heavily-stocked retail stores to either take losses or make 
no sales. This, in turn, forced the merchandise man- 
agers of the larger stores of the Middle West to call a 
halt on buying orders. 

No one in the crockery and glassware business or 
allied lines anticipated a big year in 1921. Only a few 
expected a good year, while the great majority only 
hoped for a fair business during this period. So far, 
1921 has been a trying year for the trade. Some mer- 
chandise has been purchased, orders being placed right 
through the first seven months, but the size of the orders 
indicated a hand-to-mouth buying policy on the part of 
the stores. Fill-in lots, and quick shipment on small 
orders, have supplanted the large “future” orders of 
former years. 


The cheaper patterns of dinnerware have undergone 
some reductions in price since the first of the year, espe- 
cially the spray and liquid gold patterns. Border pat- 
terns, however, have registered no change in prices, and 
as a matter of fact there is little likelihood of a reduc- 
tion on these because potteries are still behind on 
deliveries. 

Buyers have waited anxiously for a reduction in glass- 
ware, but have gained nothing by so doing. They feel 
confident, however, that Fall prices will be more advan- 
tageous to them, 

One development of note in the Chicago trade during 
the first half of 1921, was the organization of the Glass, 
Pottery, Lamps and Housefurnishings Association of 
Chicago. This organization really reflects the optimistic 


view of the future held by the Chicago trade as a whole. 
This same characteristic of faith in the future has 
prompted the Chicago association to plan an extensive 
exposition of crockery, glass, lamp and housefurnishing 
lines for the Middle West, to be held in Chicago from 
February 6 to 18. 

Chicago is today recovering from the period of de- 
pression, late as that recovery may be. Business is com- 
ing back, not in a big way, but with a steady growth 
conducive of a permanent health. There is every reaon 
to believe that Chicago will have a good Fall season, 
making the year 1921 as a whole, a fair year. 


Postley Changes Firm Name 


Announcement of a change in the firm name was made 
last week by Charles A. Postley, 2 & 4 E. 23rd St., the 
well known manufacturers representative specializing in 
housefurnishing goods. It will hereafter be known as 
Charles A. Postley & Son, the change being made neces- 
sary through Mr. Postlev’s admitting his son, John, into a 
partnership in his business. The latter has acted as sales- 
man for his father for the past two or three years and 
has a great many friends in the trade, both in New York 
and on the road, where he has traveled considerably. 


Robert Wilson Knighted 


Of interest to the trade at large is the news that Robert 
Wilson, chairman of John Anderson’s Royal Polytechnic 
Glass and China Co., of Glasgow, has been honored by 
King George by the confirmation of Knighthood. Sir 
Robert Wilson, as he is now to be known, is extremely 
active in the industry and well known throughout Scot- 
land. 


New Trade Building 


The Chicago Crockery & Glass Building will become 
a reality next Spring, if present plans materialize. There 
has been a movement and a desire for some time on the 
part of the Chicago trade to “ get together ” in one cen- 
tralized place where they can show more lines to the 
advantage of buyers who visit the market. The location 
has been secured, Franklin and Madison, only one block 
outside of the Loop, and conveniently situated with re- 
spect to hotels, Although the deal has not as yet been 
consummated, from the opinions of those behind the 
movement, the new building for the trade is practically 
assured. This is a decided up-building step for the mar- 
ket. The Chicago trade believes it is destined ultimately 
to be the biggest crockery and glassware center in the 
country, and plans are being laid accordingly. 


MIM 
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CUULOTSQUQUUUUOYUUIOOOOLUUONEUPLLUODGOAY UO EESAYO COOL EEUU 


\ ' 7 ITH the annual wage conference ended at Atlan- 
tic City, other conferences will be resumed here 
probably starting in September between glass 
manufacturers and representatives of the American Flint 
Glassworkers’ Union. It is now the opinion of the man- 
ufacturers that the final adjustment of glass wage scales 
will be rather long drawn out, but this is only following 
the policy of the conferences of the last two years. Secre- 
tary John Kunzler and his assistant Charles Voitel re- 
turned here Saturday and Monday morning began work- 
ing on the minutes of the Atlantic Conference. This re- 
port will be forwarded the manufacturers at the earliest 
In all there are 17 different departments in 
the glass trade concerned in wage conferences just ended, 
ieresis no 


moment. 


and those that are to be held next month. 
denying the fact that the manufacturers were surprised 
at the stand the workers took in insisting on a high wage 
in view of existing trade conditions. 


All salesmen for the United States Glass Co. left Sun- 
day night for their respective territories. Clyde Hart- 
man went into York State and Canada, while Don Fisher 
went into the southern Walter F. Jones and 
Samuel R. Frasier started for the northwest. They will 
be absent from the office for probably eight weeks, and 
will carry a full line on this journey. 


states. 


Fred H. Hollman, of Green Bay, 
local market early this week anticipating future require- 
ments. 


Wis., was in the 


Considerable interest was shown here during the last 
few days over the report from Zanesville, O., that dis- 
cussions were being held which might ultimately result 
in a new working arrangement between the Hazel-Atlas 
Glass Co., of Wheeling, and several other large glass 
manufacturing concerns. The plan, as it has been “re- 
ported here, indicates the consolidation of the Hazel- 
Atlas Glass Co., with Ball Bros., and the Indiana Glass 


Co. 


According to local manufacturers, the new automobile 
lens law which becomes effective in Ohio August 16 has 
brought out quite a large volume of new business. Some 
of the orders from jobbing interests are very large, while 
department stores, which feature automobile accessories 
in Ohio, have been rather liberal purchasers. 


Little activity was indicated this week in the demand 


for gas and electric portables. One salesman said: ‘“‘ Buy- 


ZIMERMAN, 
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M. K. 


REPRESENTATIVE 


ers seem to be holding off just now, but I have been 
given assurances that the trade in the Pittsburgh dis- 
trict will start to buy the line in an active way in Sep- 
tember. I am very optimistic concerning the future de- 
mand for this line.” 


A pocket-size catalogue of machine made glassware, 
consisting of tumblers and other small containers, has 
been issued by the United States Glass Co., and will be 
sent the trade this week. It is printed in English and 
Spanish with complete price list in the back of the little 
volume. A very complete list of all domestic and for- 
eign sample rooms is listed, also the location of all the 
different factories of the company. 


Additional forces are being added to the factories of 
the Libby Glass Co., of Toledo, it is reported here. In- 
creased shop activity is expected to be shown to a con- 
siderable degree on or before August 15. The engage- 
ment of additional workers will depend upon the receipt 
of new business. 


Carl Hoffman, for many years buyer of china and glass 
with the Pettis Drygoods Co., of Indianapolis, Ind., is 
now associated with the Rosenbaum Co., in an executive 
capacity, associated with the merchandising department. 


The application of certain gas companies in West Vir- 


ginia, now pending before the Public Service Commission | 
of that state for permission to increase the rate of 28 | 
cents per thousand cubic feet now available to industries, | 
will put a check, in a mea- | 
sure, upon the development of new glass companies lo- | 
One company, which proposed to | 


to 45 cents per thousand, 


cating in that state. 
build a new plant, has announced that it will “ scrap ” its 


plans if the Commission allows the petitioners to charge | 


45 cents for gas. 


Important Auction in Paris 


The last day of the Engel-Gros sale of enameled glass | 


and pottery, a fourteenth century 5% inch high enameled | 


glass vase brought 105,000 francs, and a Persian bowl — 


of the fifteenth century was sold for 1o2 francs. 

At Christie’s 
which was removed from a castle in Ireland netted 
$12,000. 


a collection of porcelain and faience — 


1 
Hi 


\ 
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yY reaching a wage agreement during their joint con- 
B ference at Atlantic City August 4, the Labor Com- 
mittee of the United States Potters’ Association 
yd the Conference Committee of the National Brother- 
wood of Operative Potters continued a_ relationship 
which has remained unbroken for the last twenty years. 
Although the wages of the pottery workers have been 
scaled ten per cent, effective immediately, and another 
seven per cent decline agreed to as of November 1, both 
sides hold the opinion that the industry will soon again 
be engaged on a very active scale. The news of the 
settlement caused rejoicing when it was received in this 
istrict. Many firms passed the word on to their trade, 
although at that time it was too early to advise of any 
change in selling lists. As soon as the wage agreement 
was out of the way, the two committees continued in 
session several days discussing changes in working rules, 
which will result in the improvement in the quality of 
vare. 


William J. Mackey, a well-known pottery salesman, 

vho has been in charge of sales for the Southern Pot- 
eries Co., at Erwin, Tenn., since that plant was placed in 
operation, resigned his position in June, effective as of 
August 1. Mr. Mackey has returned to the East Liver- 
ool district, and within a few weeks will announce his 
uture plans. When the Southern Potteries Co. exhibited 
‘ts lines in Pittsburgh during the January season, Mr. 
lackey was always in charge. 
_ “Business conditions have continued rather satisfac- 
ory up in our district up to the last 30 days,” observed 
\. W. Hollman, of Green Bay, Wis., when he was seen 
t the Elks Club here late last week on a buying mission. 
| I must say that we are very much interested in seeing 
n improvement in the quality of American dinnerware, 
's the manufacturers have an opening in the trade world 
at none other can fill. We’re not interested in seeing 
_ decline in high class border patterns, as the demand 
or this character of merchandise is always good.” 


_ Thomas Davidson, formerly with the T. A. McNicol 
Pottery Co., of this city, and the Limoges China Co., 


f Sebring, but of late located at Sistersville, W. Va., 
as succeeded Herbert Goodwin as factory manager of 


} 


jae Salem China Co., at Salem. He has been more re- 


ently with the Paden City Pottery Co., at Paden City, 
lV. Va. 


| 


_ Not in years has the East Liverpool pottery district 
en so inactive as has been experienced during the three 
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weeks. Little if any manufacturing was done, although 
decorating shops were continued. There was shipping 
done in the meantime, but even this situation did not 
come up to the usual standard generally prevailing at this 


season of the year. 


An improvement in the demand for the souvenir plaque 
line of the D. E. McNicol Pottery Co. has been reported 
of late. Jobbing interests have been pushing this spe- 
cialty, and as the merchandise is all for Fall delivery, it 
is considered likely that the shipments this year will ex- 
ceed all previous records. 


William Robinson, sales manager for the Colonial Pot- 
tery Co., who has been motoring through the east on a 
vacation trip, is due to return to his desk this week. 


T. A. McNicol, president of the T. A. McNicol Pot- 
tery Co., has returned from a business trip to Chicago. 


George Bratt, salesman for the Edwin M. Knowles 
China Co., has returned to his desk following an eastern 
trip. 


Pottery manufacturers and distributors are very much 
interested in the hearings now being held throughout the 
country which have to do with reduction in freight rates. 
So far no changes have been announced in the decorated 
and white ware schedules, but it is the opinion of manu- 
facturers that these changes will be given consideration 
as soon as current questions have been disposed of. 


While no official announcement has been made by the 
Executive Committee of the United States Potters’ As- 
sociation, it 1s considered likely that the next annual 
meeting of the Association will be held in the Hotel Wil- 
lard, Washington, D. C., early next December. When 
the Association met in Washington formerly, the meet- 
ing was held in the Hotel Raleigh. 


One of the most pleasant features of the pottery trade 
this season is reflected in the demand for hotel china. 
These plants have been more active, seemingly than the 
semi-porcelain potteries, and from expressions of these 
manufacturers, the future outlook for a continuation of 
good business is encouraging. 


Twenty 


A Little Talk About Japanese Wares 
By 
Howarp E, PoLHeMus 

This year has been a very satisfactory one, that 1s, 
so far as the importer of Japanese wares is concerned. 
The main difficulty has been the impossibility of the 1m- 
porter to meet the requirements of the trade in china, 
fancy goods and novelties. Japan has put to use every 
available means to meet the demands of this country but 
thus far has been unsuccessful. The limited supply the 
Nipponese had on hand were contracted for long before 
the year began, however, the importers are more or less 
optimistic and feel certain that by the first of the year 
their warehouses will be able to cope with the situation, 
yet it is frankly admitted that up to now there has been 
no marked improvement, or rather no increase in pro- 
duction. 

The whole situation from a manufacturing standpoint, 
has been anything but a bed of roses for the manufac- 
turer. Strikes of every conceivable nature have been 
thrust upon the employer, particularly the last few 
months of the past year. The workmen, as in all other 
parts of the world, have been affected with the “ more 


” 


pay shorter hours’ movement and have made things 
anything but pleasant. 

In addition to this, it would not be fair for us to lose 
track of the fact, that the country has suffered consid- 
erable difficulty in obtaining the necessary material to 
keep up production rather than increase it, and as other 
countries, has suffered financial trouble. Conditions 
today look somewhat brighter and more hopeful, yet the 
outlook is far from being what it should, to insure a nor- 
mal production and export to this country. 

Some of the exporters are however making elaborate 
preparations for an exceedingly large display for the 
late fall and holiday trade. Certain novelties will be in- 
troduced but it is not expected that anything startling 
will be shown. 


Fail to Reach Full Agreement 

According to the latest reports from Atlantic City 
where the United States Potters Association and 
National Brotherhood of Operative Potters have been 
holding conferences at the Hotel Ambassador on wages 
as well as the Thirty-seven Demands presented by the 
potters, it is stated that following the wage agreement 
referred to under the heading, “ What the Potteries 
Are Doing,’ in this week’s issue, things did not go 
as smoothly when the demands came up for considera- 
tion and as we go to press there are rumors of a more 
or less chaotic state of affairs among the Brotherhood 
representatives as far as reaching an agreement on some 
of the manufacturers’ propositions. 

Last Friday after the wage question had been settled 
and members of the Potters Association and of the 
Brotherhood picnicked on the beach, the spectacle of 
workmen and employers frolicking together on the beach 
aroused much favorable and not a little surprised com- 
ment. At this time it was forecast that at further con- 
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ferences to follow there would be perfect understanding 
and amicable agreement reached on working conditions. 


AT THE HOTEL McALPIN 


Jones, McDuffee & Stratton Corp. 
James P. Gordon and his assistant, A. J. Cunning. 


ham, is holding forth in room 363, Hotel McAlpin 
where he will remain the greater part of the month with 
the interesting and very attractive dinnerware line of the 
Jones, McDuffee & Stratton Corp., Boston. He is ex 
hibiting some very worth-while patterns in English ware 
featuring a number of distinctive creations for ready de 
livery from stock. Aside from this Mr. Gordon is show 
ing the new decorated line turned out by the Sterling 
Glass Co., consisting of gold encrusted and colore 
enamel treatments. There, of course, is also an attrac 
tive display from the Gordon Glass Co., featuring th 
popular “ Lyons” and “ Rose Marie” patterns, whicl 
embraces a variety of new pieces not heretofore shown 


Mitchell, Woodbury Co. 

Local and visiting buyers will have the opportunity dur 
ing this month to view the display made by R. W. Core 
from the Mitchell, Woodbury Co., Boston, in room 361 
Hotel McAlpin. For immediate delivery he is show 
ing a list of dinnerware patterns consisting principalh 
of particularly pleasing border treatments in English 
Bavarian and Japanese wares. In the latter he is featur 
ing 100 piece sets packed three sets to a package in thre 
different attractive border decorations. He is also show 
ing Bavarian china sets in 100 piece sets packed one se 
to a case. In fancy china, too, are any number of fetch 
ing designs and interesting values. In these may be see 
cake sets, berry sets, salad plates and a number of othe 
equally salable items. 


Ideal Cut Glass Co. | 

A display of cut glass that is attracting considerabl 
attention in room 362, Hotel McAlpin, is being made b 
F. L. Morecroft and Geo. B. Morecroft, of the Idee 
Cut Glass Co. Of course the concern’s always favore 
“Diamond Poinsetta” pattern holds a place of pron 
inence in the exhibit and interest in it is further stimt 
lated by the number of new items in which it has bee 
brought out. It is one of the most complete and be: 
selling designs on the market. Another exclusive pa’ 
tern of unusual attractiveness is known as No. 50/) 
consisting of a dull flower and polished leaf spray wit 
a wide mitre band border. The whole arrangement | 
very clever and the particular brilliancy of the cuttin 
makes it a general favorite wherever it is shown. The 
there is the “ Brilliant” pattern, an all-over mitre cuttir 
with a small panel with a rock crystal effect floral spra 
In this line is also featured a new style jug made exch 
sively for the Ideal Co., which is a copy of the charmir 
old English style. Then there is the “ Baltic,” anoth 
design that is different from the average which offers < 
attractive value as well. . 


CAUGHT IN THE NEWS NET 


NNOUNCEMENT of the resignation of Oswald 
A Clayton, for the past three years buyer for the 

Leopold Adler Store, Savannah, Ga., has just 
been made, which will come as somewhat of a surprise 
to many of his friends in the trade here, he having just 
finished a buying visit to New York for the Adler con- 
cern, when he gave no intimation of a contemplated 
change. He resigned to accept the buyership of china, 
glass, housefurnishings, toys and leather goods of the 
Braunstein-Blatt Co. department store, Atlantic City, 
N. J., a place he will assume on Aug. 22nd. 


Charles Kerr, secretary of the Huntington Tumbler 
Co., Huntington, W. Va., was a visitor in New York for 
several days last week primarily for the purpose of con- 
sulting with his New York representative, the Horace 


C. Gray Co. 


Kenneth P. Lockitt, New York manager, for the 
Libbey Glass Mfg. Co., left on Monday for a trip that 
will virtually keep him on the road until November, 
traveling through his territory from Washington, North, 
and from Buffalo, East. 


Ernest W. Merrill, buyer for the New England Furni- 


ture & Carpet Co., Minneapolis, will not arrive in New 


York to do his fall buying until after Sept. 15th. He 
writes regarding the concern’s 
building to which they recently removed, saying that the 
china, glass and house furnishings department would 
compare with the best in the country. 


enthusiastically new 


Peter Roderick, assistant buyer for the Shephard Co., 
Providence, R. I., under C. H. Baxter, is enjoying a two 
weeks vacation this week and next at Long Lake, Me., 
having driven from Providence to the resort in his car 
which he is using to motor around the beautiful sur- 
rounding country. 


Howard R. Handy, of the Pottery, Glass & Brass 
Salesman, has joined the vacationists, having left last 
Saturday for a two weeks sojourn in the Adirondacks. 

“Bill” Hague, of the Geo. F. Bassett & Co. selling 
staff, accompanied by Mrs. Hague, leaves on Saturday 
for the garden spot of the world, Sparta, N. J., where 
they will wile away the hours until after Labor Day. 


The Roseville Potery Co., Inc., have mailed mourning 
announcements to the trade expressing profound sorrow 
at the death of their New York manager, W. H. Stock- 
dale, which occurred on July roth, as previously an- 
nounced in the Crockery & Glass Journal. 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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George Leary, formerly buyer for the S. & W. Bau- 
man Store, 118th Street and Third Avenue, is now con- 
nected with the housefurnishing and toy departments of 
the Bush Terminal Building as salesman under W, B. 
Mitchell. 


Charles Hanson, formerly with Younker Bros., Des 
Moines, Iowa, is now with the Pettis D. G. Co., In- 
dianapolis, as buyer of housefurnishings. He will buy 
all lines in the department with the exception of electric 
appliances including washers and sweepers which will 
be bought by T. C. Lorenzen who recently took the buy- 
ership of the concern’s china, glass and lamp depart- 
ments. Mr. Hanson arrived in town on Wednesday to 
place orders and Mr. Lorenzen is expected here next 
week. 


Last Saturday, L, S. Owen,secretary of the Crockery 
Board of Trade, left for Lakeville, Conn., for a three 
weeks vacation. 


John Nixon, New York manager for the Fostoria 
Glass Co., departed last Friday for his usual summer trip 
to Canada. He will combine business with pleasure, in- 
tending to call on the trade in Montreal, Quebec, 
before he joins his family at their summer home at Pic- 
ton, Ontario. Of course, he will find time to do some 
fishing and will return with a supply of fish stories big 
enough to last until next summer, 

Herman Henjes, of the Theodore Haviland traveling 
staff, is enjoying the sea breezes at Jamesport, L. I., for 
the month of August, preparatory to making an early 
fall attack on the buyers through his territory. 


L. J. Kester and Geo. O’Hara, buyers respectively of 
china, glassware, housefurnishings and toys, for the Katz 
& Goldsmith, Braddock, and McKeesport, Pa., stores, ar- 
rived in New York on Monday for a ten days’ visit to 
make purchases for their departments. They are mak- 
ing their headquarters at 3 West 209th Street. 


A wedding of last Wednesday evening, August 3, of 
more than passing interest to the trade, was that of Her- 
bert Schulenburg, manager of the ceramic department 
of the Palm Bros. Co., and Miss Theresa Price, until 
recently assistant buyer of china and glassware for 
Bloomingdale Bros. The ceremony was performed at 
the home of the bride in this city and was attended only 
by relatives. Both the bride and groom are very popu- 
lar in the trade with which they have been connected 
for a number of years, and their wedding will be the 
source of congratulation by their wide circle of friends 
in the business. 
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IMELY TIPS FOR 
LIVE MERCHANTS 
IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 
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An Attractive New Pattern 


Y SHE accompanying cut shows a collection of pieces 
selected from the latest achievement of the Duncan 
& Miller Glass Co., known as their number 95 line. 
This is now on view at the salesroom of the concern’s 
New York representative, Paul Joseph, 92 West Broad- 


way, where it is attracting well deserved attention. It is 


safe to say that there is nothing in a pressed line being 
shown on the market that is more attractive. Its sim- 
plicity and grace at once commends it to the refined taste 
and it should prove a very profitable open stock proposi- 
tion for any store. Besides this, it is well adapted for the 
use of the cutter or decorator. It is made in a full list of 


items. 


Glass Mixing Bowls 


The Sar intexce 
box bowls made by the Jeanette Glass Co., Jeanette, | 


new sanitary glass mixing and ice 


Bis 
are called the 2 in 1, as they admirably serve two pur- 
poses. They are made with covers for ice box use and 
without the cover they are regulation mixing bowls. 
They are good to look at too, made in a fluted style to 
Their 


sanitary feature also will appeal to the housewife. Stores 


give them weight with covers with knob handles. 


that have tried them have found them a big selling item. 
They are made in 5, 7 and 8 inch sizes, packed fifteen 
sets to a barrel. They may be seen at the salesroom of 
Phillips, Thistle & Smith, room 803, Albermarle Build- 
ing, Twenty-fourth Street and Broadway, New York 
representatives for the factory. 


POINTERS FOR BUYERS 


Housewives Pleased With New Teapot 
Housewives thoroughly appreciate the new pottery 
teapots made by the Genesee Pottery Co., Chittenango, 
N. Y., made all in one piece instead of three as hereto- 


Spouts and handles will no longer break and fall 
off at the least knock. They are artistically designed 
and made in two colors, jet black and brown. Pie plates, 


fore. 


pitchers and mixing bowls of various sizes are some of 
the other interesting articles displayed by this factory for 
the fall trade. 


A Seasonable Line 


This is the season when sandwich trays and covers, 
cake covers, display jars, etc., are in demand as they in- 
sure protection from the dust and flies that invariably 
No line of this char- 
acter will give the dealer or consumer better satisfac- 
tion than that made by Gillinder & Sons, Inc. In glass of 
clearest quality, perfectly annealed, in all sizes and shapes 
The complete as- 
sortment is being shown by the New York manager, Paul 
L. Zoellner, at the concern’s showrooms, 224 Fifth 
Avenue. 


come with open doors and windows. 


it offers a selection, second to none. 


English Pottery Burns 


Damage, roughly estimated at thousands of pounds, 


was caused by fire at the Chelsea Works of the Vincent | 


Pottery Co., Burslem, which started in the packing house, | 


says the Staffordshire Sentinel. 

The Burlsem Fire Brigade was promptly on the scene 
in charge of Capt. Woodcock and Lieut. Walker, but they 
found that the outbreak had got a good hold, owing to 
the highly combustible material in the packing house, 
The upper floors were seriously threatened, but the floors 
held, although badly charred. The fire ascended the ele- 
vator shaft, and it was in the vicinity of this that the 
woodwork was burned out in the upper floors. The 
most serious damage was caused by the smoke to the 
large quantities of ware in stock, for the Chelsea Works 
is one of the few places where it has been found pos- 
sible to carry on during the prolonged period of indus- 
trial trouble. All the ware is irretrievably ruined. 


There was a good supply of water available from a 
hydrant at the corner of Reginald street, and after about | 
The 


two hours’ hard work, the fire was suppressed. 
cause of the outbreak is a mystery. 
covered by insurance. 

The works were advertised for sale and but for fire, 
the negotiations with an intending purchaser would 
probably have been completed. 


The damage is 
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1 Now On Display In New York } 
Wd ; : : 
HA Our complete line of Dinnerware and Fancy China for a 
ig Immediate Delivery is now being shown by our 
le 
i Mr. R. W. COREY 
16 Hotel McAlpin, Room 361 
‘|x - 
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1 Normandie—Open Stock Pattern \ 
(W. H. Grindley & Co.) a 
A beautiful French effect in golden-brown panels enclosing dainty roses of pink and green; y, 
gold lined and traced handles. A very popular pattern now in complete stock. , 
| i 
| MITCHELL, WOODBURY COMPANY c 
“The house that is known by the customers it keeps” y 
556-572 ATLANTIC AVENUE, One block from South Station, BOSTON A 
p S 
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Samuel S. Houghton, a founder of the firm of 

Houghton and Dutton (now the Houghton and 
Dutton Company), died at her home in Melrose, Massa- 
chusetts, Friday, July 22nd. Mrs. Houghton was 
born in Lyme, New Hampshire, in 1825 and was 
96 years of age at the time of her death. She was mar- 
ried to Mr. Houghton in 1851, and soon after their mar- 
riage the couple went to New York to live, and later 
returned to Melrose. Mrs. Houghton was the founder 
of the Melrose Hospital, donating a ward known as the 
“Houghton Ward.” She is survived by three grandchil- 
dren and four great-grandchildren. Funeral services for 
the deceased were held at her late home on Chestnut 
street, Melrose, Monday, July 25th. 


M = MARY S. HOUGHTON, widow of the late 


Among the buyers visiting the trade in the city last 
week were: E. H. Farnsworth, Rockland, Mass.; J. Har- 
ris, of J. Harris and Son, Lawrence; A. B. Hunt, Leb- 
anon, New Hampshire; F. D. Tousignant, of Goodnow 
and Pearson, Gardiner, Mass.; J. W. Chaput, of Harris 
and Mowry, Woonsocket, Rhode Island; Mr. Doyle, of 
Doyle and Cook, Lynn, Mass.; Charles S. Baxter, of the 
Shepherd Store, Providence, Rhode Island; Walter Hal- 
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lowell, of C. T. Sherer Co., Worcester, Mass.; R. Ag 
Ilsley, of Barnard, Sumner, and Putnam Co., Worcester; 
and F. W. Hatch, of Dover, New Hampshire. 


Ripley Wiley, head salesman in the wholesale depart- 
ment of the Mitchell, Woodbury Company, left Boston 
last Monday for a vacation trip to Wolfboro, New Hamp- 
shire. 


C. A. Pearce, traveling salesman for H. P. and H. Fi 
Hunt Company, fortunately escaped being injured, in a 
serious accident to his automobile on his last trip, when © 
it skidded off the road into the brook, causing a delay 
of three days for repairs. Mr. Pearce, having finished 
his trip to New Hampshire and Vermont, is now touring 
in Maine, with a staple line, for the above company. | 


James F. Leary, buyer in the china and glass depart- 
ment of the Houghton and Dutton Company, left the 
city Monday for a short vacation and Katharine Barry, 
Mr. Leary’s assistant, who has been absent from the city 
for a week or more, returned to her duties at the store on 
Monday. 


SPECIAL NOTICES 


Help Wanted 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


@: of the oldest established pottery manufacturers is open 
for permanent sales connections to be established in St. 
Louis, Mo., Denver, Colo. and on the Pacific Coast, preferably 
in San Francisco. Only good reliable sales firms able to pro- 
vide satisfactory reference need apply. Address Box X-21, care 
of Crockery & GLAss JOURNAL. 


ALESMEN wanted by manufacturer of high grade table- 
ware to cover Middle West territory. Box DM, care of 
Journal. 


\NTED—Salesmen to handle Vitrified Hotel Line on a 

commission basis in the following territory: New York, 
New England States, Southern and Western States. Write for 
particulars. Address Box 310, East Liverpool, Ohio. A. A. A., 
care of Journal. 


UYER, energetic, with long experience in china, glass and 
housefurnishings, wishes to connect with a first class house. 
Box F, care of CrocKERY AND GLAss JOURNAL. 


Prague Fair to be Held Soon | 

The third International Samples Fair will be held at | 

Prague, Czechoslovakia, from September 1 to 8. Bo- | 

hemian glass and porcelain will be one of the special | 
features of the exhibit. 


WANTED 


A high clas CHINA DECORATOR, 
who is thoroughly versed with the acid 
etching process and able to supervise the 
equipping of a good sized China Deco- 
rating Plant. Applicant must be compe- 
tent to take full charge of such Plant. 
State previous experience, age, and sal- 
ary ‘asked. ‘Address Box @Gecarcmas 
CROCKERY AND GLASS JOURNAL. 


report an improvement in business. Crockery, 
glassware and lamps are now moving more 
‘eely from the hands of manufacturers, and the wind-up 
> the July semi-annual inventory sales finds the retail 
raler well clean out of stocks. This situation has de- 
sloped a renewal of buying, which the manufacturers’ 
:presentatives report as better than any time since last 
ebruary. Confidence has been restored in present mar- 
>t places and this coupled with the necessity of retailers 
-plenishing stocks is bringing about an almost daily in- 
vease in business. 


B OTH retailers and wholesalers in and near Chicago 


_E. J. Benjamine, who has been representing the French 
hina Co. in Chicago and the Middle West for some 
me past, has severed his connection with that firm. He 
as in charge of the French China Co.’s display at 136 
|. Lake street. 

| 


»Lewis H. Simpson, Shops Building, is displaying new 
‘ht cuttings in stemware made by the Huntington 
‘tumbler Co. These new floral and wreath designs are 
ecidedly attractive, being reproductions in English art 
‘ystal effects. More samples of this new line are ex- 
ycted to arrive daily. The new patterns are taking well 
th the trade, according to Mr. Simpson, because a very 
sasonable price is being quoted on them. 

| 

‘Harry Lyman, salesmanager of the H. E. Rainaud 
amp Co., was in Chicago last week. This line of lamps 
i being displayed in the showrooms of Ira A. Jones Co., 
«5 Shops Building. 


“Miss Sears, buyer for the Glass Block Store, Duluth, 
‘inn., was a Chicago visitor last week. 


‘Miss Esther Grodinsky, buyer for Block & Kuhl, 
>oria, Ill., visited Chicago display rooms last week on 
‘buying trip. 


|| j 

‘Mr. Henderson, buying for Lewis, Coe & Howell, of 
Irian, Mich., was among the buyers in the market last 
\rek. 


| 
i) 


Prohibition Office take note. The Crockery and Glass- 
're men of Chicago will tell you that their sales of 
\ne glasses, beer mugs and whiskey glasses have in- 
(eased remarkably since the Dry Law went “into 


THE CHICAGO MARKET a 


J. H. SmytHe, REPRESENTATIVE 
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effect.” E. Iverson & Co., outlying department store, 
held their fourth sale of wine barrels last week, and re- 


port the sales limited only by the number of barrels they 
can secure. 


Mr. Goldstein, of Goldstein Bros., Indianapolis, spent 
several days in Chicago last week. 


The Crystal Fixture Co. of Chicago, 53 W. Jackson 
Blvd., has increased its capital stock from $5,000 to 
$15,000. 


More out-of-town merchants have been in the Chicago 
market during the past two weeks than any time previous 
this year. The Pageant of Progress, the biggest public 
event in Chicago since the World’s Fair, has brought in 
thousands from all parts of the country, and among them 
many buyers. The National Congress of Retail Mer- 
chants was also in session last week at the La Salle 
Hotel, and the Annual Variety Show is now under 
way at the Palmer House. All of these events, together 
with the large Merchandise Fair at the Coliseum, which 
opened last Saturday, have contributed to swell the at- 
tendance of buyers in the Chicago market recently. The 
crockery and glass trade has profited accordingly. 


Geo. H. Bowman’s Chicago force has moved a part 
of its samples to the Palmer House temporarily, in order 
to display the merchandise before the variety store buyers 
attending their annual show. 


The consensus of opinion of the National Congress of 
Retail Merchants in session last week in Chicago was, 
“higher prices in the Fall accompanied by better busi- 
ness.” The merchants were decidedly optimistic in their 
attitude toward business conditions for the balance of the 
year. 


Chicago Fair in August 

The Chicago Merchandise Fair which held at the 
Coliseum, August 8th to 13th, inclusive, looks as if it 
would prove to be highly successful from every stand- 
point. 

Manufacturers from all over the country made heavy 
reservations for space, and business men in Chicago feel 
that it will be a heavy buying season despite any reports 
to the contrary. 


Twenty-six 


CROCKERY 


AND GLASS JOURNAL 


August 11, 192] 


HICA 


=-<ADY 10 SERVe 


ECVE fom la 


CHINA-GLASSWARE -LAMPS-HOUSEFURNISHINGS oa 
GIFT SHOP & ART GOODS- DOLLS & TONS 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 
Representing 
McKee Giass Co. N. Northwood Co. 


Indiana Glass Co. D.C. Jenkins Glass Co. 


Eagle Mfg; Co. Mound City Glass Co, 
Bonita Art Co. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MONONGAH GLASS Co. ' 
CO-OPERATIVE FLINT GLASS Co. 
THE DuNncAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 
Represented by J. BE. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 
Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


OWEN-KOEMPEL 
Gift Merchandise 
Artwares Pottery 
Novelties Glassware 
Book Hnds Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Inc. 


Manufacturers 


CUT GLASS 


Display Rooms 
Factory and 17 N. Wabash Ave. 
General Office 
Maywood, Iil. Chicago 


HEY WORTH BUILDING 
Madison and Wabash 


BUY 
GLASSWARE 


Ear! W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 

Fry Oven Glass 

Imperial Glass Company 

Eeonomy Tumbler Company 

The Marion Glass Manufacturing Co. 

Wheeling Decorating Company 

The Harl W. Newton Company 

Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties, 


F. B. Tinker, Room 910 


Representing: 

Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 

Ernest Wolfe, Inc. 

H. C. Fry Glass Company 
Frontier Cut Glass Company 
John E. Robrbeck 


John S. Ward, Room 1505 
Showing 
Lamps and Shades, 
Pottery specialties. 
Gold encrusted 
China and glassware. 
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“TO BE—OR NOT TO BE?” 


The attitude of many retail dealers throughout the 
United States in not passing along to the ultimate con- 
sumer, the various price reductions made by the manu- 
facturers in many industries, is considered by many eco- 
nomic experts as one of the important reasons why the 


public is slow to regain confidence.. 


Stapleization of prices again becomes a huge factor 
in the return of normal business and it is hoped that in 
the pottery cut to come the reduction indicated will reach 


the consumer. 


In order to continue to compete with foreign mar- 
kets and to engage in a healthy export trade, it is neces- 
sary that we strive to produce merchandise that will 
satisfy and please the consumer rather than merchan- 
dise that he is forced to buy because of lack of anything 


dbs 


English, French and German manufacturers have been 
‘successful in foreign trade because if they are not man- 
‘ufacturing regularly what the foreign trade demands, 
they straightway attempt to change their lines to suit 


the situation that arises due to local condition. 


The American trader on the other hand attempts espe- 
cially in South America to make the native take what 
he has to offer, rather than offering the native modifica- 
tions to suit his individual taste. 

There is a growing demand for crockery and glass in 
the various South American countries and if we are to 
compete for this trade we must learn to do business 
along the lines used by our British, French and German 
competitors—namely alter the product to suit the demand 
instead of trying to make a demand for the product. 

In every sense of the word, this same rule applies here 
as well as abroad and unless American manufacturers 


adapt their products to domestic demand, foreign prod- 


“ucts will find decided favor in our own market. What 


the people want and not what the manufacturers zazi/ 
them to want will be the crux of the manufacturing sit- 
uation from now on and to wipe out depression that con- 
tinues to exist it becomes very necessary to please the 
public 

If we can't meet the demands at home it is foolhardy 
for us to attempt to compete abroad, so the question 


still confronts us: ‘To Be—Or Not to Be?” 
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Potters Refuse To Accept Cut 

Nine stoneware potteries in the Rooksville, Ohio, dis- 
trict are idle for an indefinite period because the em- 
ployees refused to accept a reduction in wages which the 
manufacturers announced would become effective August 
15. There are five hundred men and women employed 
in these shops. Numerous meetings of the workers were 
held previous to the strike in an effort to reach an agree- 
ment, but the manufacturers announced they desired to 
have their wage scales to conform with those in other 
clay industries. 


Senate To Modify American Valuation Plan 

The Senate Finance Committee decided to put on 
speed in discussing the Fordney tariff bill and on Mon- 
day will take up the first scheduled, which deals with 
chemicals. The committee will have a conference with 
Chairman Fordney and Representative Longworth of the 
House Ways and Means Committee in regard to the 
dye embargo. Secretary Hoover was before the Finance 
to talk over the embargo and advanced the startling 
proposition that if there must be an embargo Congress 
should limit the profit to be made. 

He said that the British Government limited the profit 
on dyes under the embargo to 8 per cent. It is not clear 
just how the committee stands in regard to a final vote 
on the embargo. Senators Smoot, La Follette and Suther- 
land are opposed to it. Senator McCumber is not con- 
vinced it is desirable. Yet it is said to be quite likely 
that the committee will restore the Longworth dye sec- 
tions to the bill. 

The most important work accomplished by the com- 
mittee was to reach by the expression of opin- 
ion on the American valuation plan. Although no formal 
vote was had, the decision is to retain the House policy 
with some amendments of the House sections. As amend- 
ed the valuation plan in the Senate form of the bill will 
provide for duties at port of entry on the day of ex- 
portation on comparable articles at the value of such 
articles in the country. Where articles are not compar- 
able with the information in possession of the appraiser 
the basis of valuation is to be the American wholesale 
selling price of the similar imported article. The com- 
mittee decided to authorize the appropriation for five 
more special customs agents to assist in the work of 
determining, in cooperation with the comparative values 
report committee of the New York Custom House, values 
of non-comparable imported articles. 

It was the purpose of the committee in making the 
amendments simply to secure more specific language as 
to details. The discussion on includine transportation 
and other costs was abandoned. Secretary Hoover when 
he was before the committee declared his approval of the 
plan and indicated how it should be strenethened. There 
were also before the committee George Davis and Otto 
Fix, experts of the New York Custom House, who gave 
the committee practical illustrations of the problems in 
valuations. 


The final plan agreed upon is in some respects similar 
to that suggested by Mr. Davis ten days ago, but cannot 
hardly be called the Davis plan. Mr. Davis proposed 
in the case of non-comparable articles taking foreign in- 
voice values and the employment of a large staff of for- 
eign agents. 


Household Appliances to be Exhibited 
at New York Electrical Show 

A display of labor-saving devices for the home will 
form one of the most interesting features of this year’s 
Electrical Show at the 71st Regiment Armory, New 
York, September 28 to October 8. 

More than sixty manufacturers of electrically oper- 
ated household equipment have already taken space, and 
their exhibits will include everything from a device for 
cooking a meal at the dining room table, to an electrically 
equipped laundry. 

A completely furnished apartment in which all of the 
furniture is wired for the use of electricity will be one 
of the features of the exhibit. The dining room table 
will have outlets for table cooking utensils, the china 
closet will have inside lights, the bed will be wired to 
permit the use of night lamps, heating pads, and sick 
room appliances. 


AUGUST 11 
C. P. Laviska, housefurnishings and toys, P. B. Magrane, 
Lynn, Mass., Albert. 
Miss L. Schuer, housefurnishings, toys, The McAlpin Co, 
Cincinnati, O., 23 E. 26th St. (W. T. Knott.) 
H. S. Warren, housefurnishings, Dayton Company, Minne- 
apolis, Minn., 225 Fifth Ave. (Retail Research Ass'n.) | 
AUGUST 12 | 
P. Weill, housefurnishings, toys, B. Nugent D. G. Co., St. 
Louis, Mo., 1372 Broadway, Pennsylvania. 
J. R. Irwin, china, glassware, Boggs & Buhl, Inc., Pittsburgh, 
Pa., 1140 Broadway, Room 1207. 
AUGUST 13 
J. L. Lynch, housefurnishings, china, toys, J. Bacon & Sons 
Co., Louisville, Ky., 23 E. 26th St. 
J. L. Haines, housefurnishings, J. B. White Co., Augusta, Ga. 
23) E..26th St, Broztel. 
AUGUST is 


H. T. Sieman, housefurnishings, Herpolsheimer Co., Grand 
Rapids, Mich., 1170 Broadway, York. 
H. L. Gearhart, housefurnishings, Wyman Partridge & Co,! 
Minneapolis, Minn., 43 Leonard St., 4th floor, 
AUGUST 16-17 
W. E. Chandler, silverware, cut glass, Watt, Rettew & Clay, 
Norfolk, Va., 23 E. 26th St. 
P. Rinkin, crockery and glassware, Boston Store, Chicago, IIL, 
AUN BES 2a Sie } 
C. Hass, china, glassware, housefurnishings, lamps, Raphael 
Weill & Co., San Francisco, Cal., 15 E. 26th St. 
L. G. Wesselman, toys, housefurnishings, Bailey Co., Cleve- 
land, O., 1372 Broadway. 
Uri Tracy, housefurnishings, The Tracy-Wells Co., Columbus, 
O., McAlpin. | 
T. M. Stampfer, toys, J. F. Stampfer Co., Dubuque, Iowa) 
333 Seventh Ave. (J. M. Biggins.) 
P. Weill, housefurnishings, B. Nugent & Bros. D. G. Co., St! 
Louis, Mo., 1372 Broadway (Affiliated Retail Stores.) 
J. Wohl, housefurnishings, toys, Louis Wohl & Son, Tampa 
Fla., Grand. } 
E. S. Spangler, toys, B. C. Taber Co.. Norwalk, Ohio, Grand 
L. A. Dempsey, housefurnishings, McCreery Co., Pittsburgh} 
Pa:, 23 E. 26th St., room 810; 
U. Tracy, housefurnishings, Tracy, Wells Co., Columbus, Ga.! 
McAlpin. | 
W. A. Bell, housefurnishings, A. Bell & Bro., Fredericksburg 
Va., York. | 
G. M. Turner, toys, New Bedford D. G. Co., New Bedford! 
Mass., 404 Fourth Ave. 
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Perfume Lamps Unusual 


NE of the most ar- 
tistic, useful and 
practical ideas for 

a perfume lamp has been 
introduced by the Weid- 
lich Bros. Mfg. Co., 220 
Fifth Ave. The illustra- 
tion speaks for itself in 
beauty of design and prac- 
tical constructicn. Fin- 
ished in old silver, stat- 
uary bronze gold and 
many other artistic ef- 
fects, some with glass 
decorated cylinders with 
top and base of metal, 
others wholly of metal, 
showing unusual o pen - 
work designs and figures 
surrounding the body of 
the lamp, somewhat Adam 
in design, is the special 
distinctive charm of these 
lamps. An effective and 
unusual method of vapor- 
izing has been adopted in 
this lamp. By submerging 
2 


1 
the electric bulb in th 


glass container filled with 
'perfume, the heat of the lighted bulb sends forth instantly 
‘profuse vapors diffusing delicate aromas. This brings 
‘the old Egyptian style of vaporizing in a modernly de- 
vised lamp. 


These uniquely constructed lamps are 
among the most desired Gift Shop tokens, appropriate 
for boudoir, studio or morning room, and are extremely 
“useful for invalids rooms, when delicate and reviving 
‘odors are needed, combining the charm of the Orient 
with practicability, Through their artistic design, and 
‘efficient instantaneous vaporizing, they have gained 
popular favor in every community. 


| Illuminated Parchment Gifts 

J T is pleasant to be remembered by something worth- 
| while in verse or by some little token bespeaking an 
appropriate sentiment. 
have been forgotten or neglected but for the gentle re- 
‘minder of some little inscribed card which serves so 
appropriately for just remembrance. These little illu- 
minated parchment tokens bringing messages of love and 
good-will from the pen of many authors—Kipling, Riley, 
Longfellow, Edgar A. Guest, Sam Walter Foss, Arthur 


Many anniversaries might 
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Chapman and others—will be found in the rooms of the 
Buzza Co., 225 Fifth Avenue. Besides the wall inscribed 
panels, there are cards, screens and boudoir trays, white 
enameled and decorated in floral design. The bottom of 
these trays bear the inscription under glass cover. One 
little tray brings from its donor this little verse: “I am 
sent to you by someone, who wishes every day to be help- 
ful just like me—a little boudoir tray ’—(Downie). 
These little gifts are most suitable when larger ones fail 
to express all the meaning of love and sympathy which 
words alone can do, and have proven their success and 
favor in speaking for themselves. 


French Ivory Fan 
HE imported fan shown in the accompanying il- 
lustration is bringing back the old style fan, but 
adding to it many new and delicate engraved and 
hand-carved effects. This number is made of best grade 
French ivory work, daintily finished and so reasonably 
priced that it is as- 
sured it will be a ready 
seller in all gift shops 
and jewelry depart- 


ments. These tans 
are being imported by 
the Germanos Import 
Aiicwe tm pro ray, GO... 
Transportation Build- 
ing, Chicago. The heavy outside guard and loop holders 
gives this gift the needed protection from accidental 
breaking when dropped. The fan is 8 in. when closed 
and 13 in. when open. 


Seasonable Spoons 
HERE can be no more appropriate or seasonable 
gift than the dainty Hollow Stemmed Lemonade 
Spoons illustrated. These artistic and useful 
spoons manufactured by the Sanderson Manufacturing 


Co., Providence, R. I., are made of German Silver, silver- 


plated with gold-plated bowls in many 

¢}) (\ pleasing and unusual designs. The ever- 
increasing demand for unique articles for 
anniversary gifts has brought the smaller 
and less expensive articles conspicuously 
in the foreground. Nothing is better fitted 
or more appropriate for weddings, show- 


ers, birthdays, bon voyage than the many 


useful and artistic articles manufactured 


Ld 


novelties and many other suitable items—just the proper 


by the above concern—mesh bags, jewelry 


all-year tokens. 


MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 


UTTVTIIUUUHTLUGIUOHIUUATLLLULLULULOLLIDUGH LOA OOE COOH UCL LOLLED COG 


MMMM MMM 
HERE THE 


ITHIN a few days, it is expected that dates will 
be announced for future conferences between 
glass manufacturers and committees represent- 

ing the American Flint Glass-Workers’ Association. It 
is recalled that the wage conferences at Atlantic City did 
not produce the results as had been anticipated. Exist- 
ing scales will not expire for some weeks to come, so 
factories will suffer no inconvenience along these lines, 
providing business justifies their activity. Glass manu- 
facturers and buyers were of the opinion before the 
conference that the workers would accept a generous re- 
duction in line with those of other industries, but the dis- 
cussions showed that the workers’ committee held other 
views. Hence future conferences. 

Definite announcement was made here this week of the 
plan now being worked out at Zanesville, O., for the 
formation of the Ohio Flint Glass Co., which will be 
incorporated with a capital stock of $100,000. The new 
company controls a large acreage of silica sand in Mus- 
kingum and Perry counties, upon which a valuation of 
$50,000 has been placed. The incorporators will be A. A. 
Flegal, C. R. Bradford, S. K. Pence, all of Zanesville, 
and several others from Athens, O. Years ago there 
was a flint glass factory at Lancaster, O., under the man- 
agement of B. C. Jacobs, where the first line of Chippen- 
dale glassware was brought out. 


Construction work has been resumed on the new plant 
of the Davies Glass Co., which is being erected at Mar- 
tins Ferry, O., on the site of the old Haskins Glass Co. 
There has been considerable delay in the prosecution of 
this improvement on account of structural iron workers 
insisting upon a high scale of wages. A few days ago 
these men took a decrease, and then resumed work. 


It is very likely that a number of exhibits of glassware 
will be located in the old Monongahela House next Jan- 
uary. The New Martinsville Glass Co., was the only 
exhibitor there last January, but as the famous hotel is 
being improved, it was said this week that several man- 
ufacturers are now planning to show their lines there. 


The Westmoreland Glass Co. is showing a number of 
new specialties, which gives promise of having an excel- 
lent demand. Included in the list is a flask, and done in 
a series of different decorations. The item is an attrac- 
tive one. 


Operations have again been suspended at the plant of 
the Coshocton (O.) Glass Co. The suspension is for an 
indefinite term, it is said. 


GLASS FACTORY ACTIVITIES 


¥ 


M. K. ZIMERMAN, REPRESENTATIVE 


Mails are producing a better inquiry for fall and holi- 
day business. This situation was discounted by the man- 
ufacturers, who have realized that because of the rather 
quiet demand for the last eight weeks, new inquiries and 
orders would of necessity come “out of the woods” 
sooner or later. The past slow demand indicated of 
course that dealers and distributors were interested in 
the main in unloading of what stocks they had before 
anticipating future requirements. In this connection, 4 
lower market was anticipated by the distributors. 


. 


Opinion is general here that the management of. the 
Star Glass Co., of Star City, W. Va., will rebuild thei 
plant, which was destroyed by fire some weeks ago. The 
adjustment of insurance losses will determine the future 
policy of the company. 


Arrangements are being perfected whereby the Wells- 
boro plant of the Corning Glass Co., of Corning, N. Y,, 
will be placed in operation within the next few days. 
The employes of this shop have been inactive since the 
beginning of the vacation period, July 1. 


There is evidence everywhere that with a reduced sell- 
ing list in glassware, the alleged “ buyers’ strike” will 
terminate immediately. Buyers have been holding back 
placing orders for future needs, although there has been 
no inclination to reduce stocks so low that retail wants 
could not be supplied. As one buyer in this district has 
expressed the situation, “ we’ve been buying just what 
we need so that our trade will be protected, and are 
satisfied to let the future take care of itself.” 


Official advices have been received here that the plan’ 
of the Crystal Glass Co., at Little Rock, Ark., will be 
again placed in operation. The former operating com 
pany recently entered bankruptcy. 


The General Electric Co., has disposed of its plant al 
Fostoria, O., and is no longer interested in the bulb busi 
ness at Rochester, Pa. The Fostoria plant was operate! 
under the name of the Loudon Glass Co. 


A reduction in wages of 15 per cent has been put int 
effect at the plant of the Sneath Glass Co., at Hartfor 
City, Ind. However, the present wage is 45 percent 1 
excess of the wages paid: before the late war. 


—— 
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WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


TERSE NEWS OF 
THE INDUSTRY IN 
THE EAST LIVER- 
POOL DISTRICT. 


PITTSBURGH AND 
EAST LIVERPOOL 
OFFICE 
215 WEST ¢th ST. 
EAST LIVERPOOL, OHIO 
HUIS UU AU 


LTHOUGH a new wage agreement has been an- 
nounced by the United States Potters’ Associa- 
tion, it is a little too early to cause any change 

in the general business situation. New business is said 
to be in mild receipt, as is generally the case in August. 
Several manufacturers who some weeks ago notified 
their trade of reductions in the selling list of certain kinds 
of ware have received some new business as a result. 
Opinion is quite general that all reductions in wages will 
be reflected later in selling lists, and this will, of course, 
have a very helpful effect in bringing out new specifica- 
tions. From most all sections reports have been received 
that retail and jobbing stocks are not excessive, and that 
the time is fast approaching when these distributors will 
be compelled to come into the market. 


__ A number of buyers who have been in the district dur- 
ing the last few months have given open expression to the 
‘thought that the present market on high-class border 
patterns was in no wise excessive, and that it was not 
desired that any change be made by the manufacturers 
on this class of merchandise. “ We’re perfectly satisfied 
‘with the market on good border patterns,’ was the way 
one buyer put it, and continued, “ But what we do want 
is a better class of merchandise, better workmanship.” 


Campbell George, general manager of the W. S. George 
| Pottery Co. at East Palestine, O., remained at Atlantic 
' City for a week, following the adjournment of the potters’ 
» Wage conference. 


| Operations will be resumed in full at the plant of the 
Chelsea China Co., at New Cumberland, W. Va., within 
the next 10 days. This shop is now under the factory 
_management of Herbert Goodwin, late with the Salem 
(O.) China Co. A number of changes have been made 
at the Chelsea shop, and this will tend to increase output. 


Two additional decorating kilns are to be built at once 
_ by the Hopewell China Co., of Hopewell, Va., according 
to A. J. Strikow, treasurer of the company, who has com- 
_ pleted a business trip to this district. This shop is now 
| operating full time five days a week, and it is said their 
_ Stocks are very even. The company will file an applica- 


| tion very soon to become a member of the United States 
Potters’ Association. 


Stocks in a number of generalware potteries in this 
district are admitted to be rather uneven. It has been 
so for some months. While manufacturers have always 
endeavored to maintain even quantities, the loss is always 
found as the ware comes from the kiln. 


The annual meeting of the stockholders of the South- 
ern Potteries Co., of Erwin, Tenn., will be held Wednes- 
dave sAug. 17. 

Work has been resumed at the Newell plants of the 
Homer Laughlin China Co., and also at the plant of the 
E. M. Knowles China Co. These shops were idle in 
manufacturing departments for a few weeks, but decora- 
tors continued at their benches. In the majority of the 
potteries in this district when work was suspended re- 
cently in the clay shops the decorating departments con- 
tinued at work on usual schedules. 


Considerable ware is now being shipped from this dis- 
trict to the Pittsburgh department stores by river. Some 
very heavy shipments to the southern trade will be made 


by boat a fortnight hence, when a new Pittsburgh-Cin- 
cinnati and Louisville packet service is inaugurated. 


A recent industrial survey made of Columbiana 
County, of which East Liverpool is the largest city, 
shows 40 per cent of all the wages paid out in the county 
during 1920 went to pottery workers. This report shows 
there to be 6,269 people engaged in clay working estab- 
lishments, ofewhich 1,811 are females. The figures also 
show that 21.4 per cent of these workers received a 
weekly wage of between $40 and $50, and 12 per cent 
received over $50 per week. Less than eight per cent 
received as low as $12 per week. 


Mail advices just received here tell of a loss by fire to 
the “ Trent’ pottery of Johnson Brothers, Hanley, Eng- 
land, estimated at between $40,000 and $50,000. 


Samuel Levy, of Brooklyn, N. Y., was in the market 
the latter part of last week placing some new business. 


Operative potters are, since the new wage scale went 
into effect as of Aug. 11, planning general mass meetings 
for the purpose of bringing pressure to bear upon local 
merchants to reduce prices which will be in line with the 
reduction they have received in wages. 


Judging from present indications the rush to secure 
dinnerware for holiday requirements this season will be 
just as great as ever. For several months pottery manu- 
facturers have been receiving letters to hold up orders 
in file and specifying a later shipping date. Filling of 
these orders during the fall season combined with that 
new business which is bound to be received will create 
unusual activity in all potteries. 
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Brotherhood Revises Wage Scale 


OLLOWING their return from the wage confer- 
kK ence at Atlantic City, N. J., officials of the Na- 

tional Brotherhood of Operative Potters published 
to the trade the decrease in wages authorized by the joint 
conference with the Labor Committee of the United 
States Potters’ Association effective as of August IT, 
and the reduction to come and effective as of November 
3, which includes plussages. 


The official text follows: 


Effective Effective 

August 11 November 3 
d blee-darg intl newest note sacraments 52% 40% 
DishmakerSeete sec mous secs otros 52% 40% 
Dishmakersmekloteleemece er eee 63% 50% 
Tarnens: Pomorie ry eee aie AT%. 35% 
Han Glerseme tienen oc tcteneintord suey ecto 47% 35% 
(CASE Cr CHIR res sien ns mete erste 47% 35% 
Dippers: Bebeiots «cut epic oeepace Se owiemt. 47% 35% 
PRESSES 7a tat oho ee Ce Oe 577% 45% 
Stickers Up ater ust crue seo a 57% 45% 
IMouldinalkcenSh ecg sen ee ele eaieceenoete 30% 20% 
Monidmalkers Gina eesti seers 41% 30% 
Blockine ands Gassing eerie $1.00 per hour $1.00 per hour 
Glostaktilomen) pa-ceere ote $3.17 per kiln day $2.90 per kiln day 
Bisque ekalnmens eee eee $3.17 per kiln day $2.90 per kiln day 
BYcieKelalh (EYORS , de. paca dmo.akno 6 act $3.78 per kiln day $3.50 per kiln day 


Apprentice Kilnmen—First three months: 


$3.80 per day $3.50 per day 


Balance first year ....... $2.50 per kiln day $2.25 per kiln day 
Seconds veatin st. cause ets $2.75 per kiln day $2.50 per kiln day 
TPHinGs eat wae, seve eeeiereee $3.17 per kiln day $2.90 per kiln day 
Saggermakers—including mauling......... 48% 36% 
NASB skorblanceknni bbls Ga. dled Gace obador vouncer 47% 35% 
Onvmachine sc. eawass eeeees 0 per hour .72 per hour 
Packers Grates ere ee ace eee oie ee 44% 321% 
Largerspackages) inca. cine saene sie 68% 55% 
Daye Wiases Bi yrs. ioc ele Ree 80 per hour .72 per hour 
Apprentice packers—First year, day wage........ CSOhalO) ANB eIl 
SECON Gay carer aya Wel ere are ee ere ree ene et ii ae 10% 
Chirdsyedr Midaya waren ilcesary ech eeeecsaren ste sank 2 Jour. 
HitSiaycalse DLeCe: WOOL came aie ee tie ns carrer histo eGo Cner ae 20% 
Sécondiwear (pieces wotk wemnec semen ati nities eer okie 10% 
nbn MyCar mpreCem WO Limes etre inion aticne. -nciei tie eer cern ares Jour. 
Warehousemen—First year ........$3.50 per day $3.15 per day 
Second yearn: seme ee actress $4.35 per day $4.00 per day 
AL hind! year naa ee eae eee $4.62 per day $4.25 per day 
JOULNeyimeiin pe. Sacaee eae eee o DU ipetday a so0 per day 
Kiln Drawers—Men—Glost and Bisque Kilns—- 
IE wee MUO! Cll Til cota cee 65 
eiadicl Wav eliu eal, aad oBSe oe tc owlben phere OO Mrethie Mise so, say ate A 5) 
Bisque Brushercmmer can eee $2.61 per day $2.40 per day 
Stain pens an were eae Oe $261 per day $2.40 per day 
Dippers) (Helpers = --e ee eee eae $2.78 per day $2.55 per day 
Ware Wrap DpeuSurr mine ere ene kere $2.61 per day $2.40 per day 
Ware SP réssensin ce eerie seen $2.61 per day $2.40 per day 
Glost Drawers—Women ..........$1.95 per kiln $1.75 per kiln 
Bisque Drawers—Women ........ $2.00 per kiln $1.80 per kiln 
Decal tand «Stampensmepe.ce rete 43% 32% 
Gilders=Gold SA pean eee eae 30% 20% 
Gildérs=Colotgeiiacsee sane ae eee eee 26% 16% 
Printers 1G, 57, cee «eee eee ee 42% 31% 
Decorating Kilnmen— esse 10% 17% 
Glave Vere: siVialcin cs eee 80 per hour .72 per hour 
Batter Out. Bonus sae eee 1YA% 10% 
Mould rcnners.6 Ont sae eee ee eee WuU% 10% 
Dishmakers’ Helpers, Bonus ............ 174% 15% 
Dishmaker working alone on eight inch 
_and lateenrtsizes: ....;ce eee ee 10% 10% 
Jiggerman working alone for each helper 
ADSEME cee xe A eee eee Re ee 30 L235) 
Dippers, day wage, 75c per hour, plus.... 47% 35% 
Kilnmenyvaday wate lates nee 90 per hour .85 per hour 


e 


Potters Club Holds Meeting 


The regular monthly meeting of the Potters’ Club of 
East. Liverpool, which is composed of all the smaller pot- 
tery owners in the western district, was held at the Ft. 
Putt Hotel the evening of August 12. An informal re- 
port of the Labor Committee of the United States Pot- 
ters’ Association, anent its recent conference with the 
confrerees of the National Brotherhood of Operative 
Potters was heard, following which there was a general 
discussion concerning labor conditions in the pottery in- 
dustry. The report of the Labor Committee was re- 
viewed by W. E. Wells, chairman of the committee. 

The very day the new reduced wage scale became 
operative, oddmen, or laborers in two potteries in the 
East Liverpool district went on strike. Conferences 
between the firm and the oddmen followed, and new 
understandings were reached. 


Poole Returns From Europe 


Joshua Poole, who represents a number of English 
china clay shippers in the East Liverpool district, has 
returned from a trip to the European offices of these 
concerns. ‘ The mines are working full time,” said Mr. 
Poole upon his return home. He indicated also that 
ocean freight rates are seemingly firmly established, and 
that the demand for china clay possesses an upward 
trend. 


| 
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New Toys on the Market 


Some very quaint doll house furniture, made of wire 
frames covered with chintz and of the old Colonial style, 
has just reached the Gift and Art Division of the Bush 
Terminal Sales Building, New York. The new toys meet 
the demand for practically indestructible playthings in 
day nurseries and hospitals where the arrangement of 
the doll house affords a pastime for the children, but they 
will be appreciated by little boys and girls everywhere. 
When the chintz becomes worn or soiled a new covering 
can be put on the frames. One advantage claimed is 
that the furniture does not come apart like wooden toys. 

That the art craft movement has extended to toys of 
other kinds is illustrated by some hand-woven Colonial 
rugs and inculcate a desire for worth-while things. 

Still another development of the craft movement in 
toys is illustrated by the small hand craft wooden furni- 
ture for doll houses. The pieces comprise bureau, chif- 
fonier, wardrobe, beds, table, sideboard, chairs, writing 
desk, hall-bench, and other furniture all done in the 
period style. 


John Sherman Botts Dies 


John S. Botts, for many years housefurnishings, crock- 
ery, glass, and lamp buyer, as well as advertising manager 
for George A. Ducker Co., Joliet, Ill, died on August 7 
at his home in Joliet. Through his long association with 
the crockery and glassware trade he built up a wide ac 
quaintance and was well thought of throughout the trade. 


CAUGHT IN THE NEWS NET 


QUUUDIUUUYUUOYU TELCO TEATS UT VEE CEE 


NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 


TL ee 


HE wide circle of friends of J. C. Fisher will be 
interested to learn that he has associated him- 
self with the Classique Lamp Studios, Milwaukee, 

Vis., manufacturers of a fine line of lamps. He will 
over the Eastern territory for the concern. Mr. 
‘isher is well known to buyers throughout this section 
f the country, in fact throughout the United States. 
‘or the past several years he has traveled for A. Gredelue. 
le is now on his initial trip for the concern, having 
rrived in New York last week. He finds the buyers 
therever he has gone very enthusiastic over the line. 
Jos. Wohl, of Louis Wohl & Son, wholesale and retail 
ealers, Yror City, Tampa, Fla., is in town this week 
lacing orders and will be registered at the Grand Hotel 
vhile here. 


A. Fishgall, buyer for Sanger Bros., Waco, Texas, 
rho has been in town on a buying expedition for the past 
wo weeks is finishing up his work and expects to de- 
art for home the first of next week. Like many others, 
Ir. Fishgall says that while business has not come as 
asy the past year as in former years, his departments 
nd in fact the whole store has succeeded in passing last 
ear’s figures by putting forth a greater effort, that is, 
eduction sales and constant advertising have had to be 
esorted to. It was the previous custom of the store to 
ffer specials throughout the year and to run only two 
ig sales in January and July, and he said the manner 
a which business was shaping up they hoped to soon 
et back to their normal schedule. 

; Miss Marguerite Doctor, office assistant for her father, 
. P. Doctor, New York representative for the Central 
lass Works, left last Friday for Delaware Water Gap, 
there she will devote two weeks to rusticating. 


| 
' 
| 
| 
_ James Cuthbertson, Bowling Green, Ky., was one of 
nis week’s early arrivals to place orders for his store. 
Te is stopping at the Martinique and expects to remain 
‘Il the week. 


| 
» Arthur J. Bennett, head of the Cambridge Glass Co., 
ccompanied by Mrs. Bennett, stopped off in New York 
ist Friday to have a chat with the concern’s New York 
janager, Alex Menzies, before continuing on his motor 
“ip to Vermont, where he will spend several days visit- 
ag his sister at her summer home. 


Edward J. Schaub, secretary of the Central Glass 
Vorks, Wheeling, W. Va., together with Mrs. Schaub, 
assed through New York last Friday on his way to 


Ocean Grove, N. J., where he will spend a part of his 
vacation. He made the trip here in his car. 

The Wheeling Decorating Co., Wheeling, W. Va., has 
appointed F. A. Wallenhorst & Co., 21 North Liberty 
Street, Baltimore, Md., successor to J. S. Walker & Co., 
their representative in the above city an arrangement 
which becomes effective September rst. The Wheeling 
concern turns out an exclusive line of decorated china 
and glassware. 


Edward Reinach for many years known in the lamp, 
candle and shade trade, has become associated with A. 
Dembitz & Co., 103 Fifth Avenue, as their representative 
for New York and the Eastern States. He will have the 
best wishes of many friends in the trade in his new con- 
nection. There is little doubt of his success as both he 
and the Dembitz line are well known. 

Charles Boehler, secretary and treasurer of the Seneca 
(slass Co., Morgantown, W. Va., who is enjoying his 
first vacation in a number of years, visiting relatives at 
Newark, N. J., was a caller on Friday at the salesroom 
of Phillips, Thistle & Smith, Inc., New York representa- 
tives for the factory. 

Charles Kraft, New York manager for the Pittsburgh 
Lamp, Brass & Glass Co., who had been making a motor 
trip through the Berkshires by way of a little relaxation 
from the cares of business, returned last week feeling 
greatly refreshed from the outing. 

Walter P. Briggs, buyer for the Sibley, Lindsay & 
Curr Co., Rochester, N. Y., made a brief trip to New 
York last week to make purchases for the firm. 

Herbert Schulenburg, manager of the Ceramic De- 
partment of The Palm Bros. Co., in writing the CrocK- 
ERY AND GLASSWARE JOURNAL from Atlantic City, where 
he and his bride (formerly Miss Theresa Price) are 
spending their honeymoon, states that it is the happiest 
vacation he has ever enjoyed in his life. Both he and 
Mrs. Schulenburg send their best wishes to their friends 
in the trade. 


No little surprise was caused by the resignation of 
Edw. J. Burdett, who has had the buyership of the china, 
glass and housefurnishing departments of the Gilchrist 
Co., Boston, for several months past. Mr. Burdett was 
formerly buyer for R. H. Macy & Co., and is widely 
known throughout the trade. He recently removed his 
family from New York to Boston. In a letter to the 
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of his resigning, he said that he did not intend to take 
another position immediately until he had had an oppor- 
tunity to take a much needed rest. 


Simon Roth, buyer for A. I. Namm & Son, Brooklyn, 
with his family motored in from the Catskills on Mon- 
day, where he had been vacationing for the past two 
weeks. 

Charles Hanson, who recently assumed the duties of 
buyer of housefurnishings of the Pettis D. G. Co., Cin- 
cinnati, O., is in New York this week placing orders. 
He is staying at the Woodstock. T. C. Lorenzen, china 
and glassware buyer for the firm, is expected here within 
the next week. 

The many friends here of Gus H. Bub, buyer for the 
B. Nugent & Bro. D. G. Co., learned with deep regret of 
the recent death of his wife which occurred last week 
at their home after an illness of a considerable period. 
The funeral was held last Saturday. 


Another well-known buyer to put in an appearance in 
the local market this week was ‘“ Al” Binswanger, with 
Jos. Horne Co., Pittsburgh, who registered at the Penn- 
sylvania on Monday for a week’s stay. 


“Bill”? Brown, buyer for the Chas. Williams Stores, 
is back at his desk after a delightful vacation spent in 
Maine. 


Frank Fleischman, with I. Freimuth, Duluth, Minn., 
after a two weeks’ visit here placing orders is planning 
to leave by boat for home on Saturday. Mr. Fleisch- 
man stated his business was improving very satisfactor- 
ily and that his stocks were never so incomplete as they 
are at the present time. 


It is reported that “ John” J. Jacklin, who has owned 
and conducted the china and glassware department at 
the Harris Emery Co.’s store at Des Moines, Iowa, is 
giving it up and the department will be taken over by 
the firm. 

Mr. Blakley, buyer for Trask Prescott and Richard- 
son, Erie, Pa., is stopping at the Woodstock this week 
while in town on a buying trip. 


W. Campbell George, of the W. S. George, East Pales- 
tine, O., plant, accompanied by Mrs. George, was a vis- 
itor in New York for several days last week as part of 
a vacation which he divided between here and Atlantic 
City. He dropped in for a talk with the concern’s New 
York agent, H. Benedikt, while here. 


J. Meredith Miller, of Maddock & Miller, Inc., who 


has been in England for several weeks on a visit to the 


concern’s factories in England, returned on Monday 
aboard the ‘“ Celtic,” and was very optimistic regarding 
manufacturing conditions there. He said all their fae 
tories started operations after the coal strike and they 
are now in fine shape for bringing out goods. He brought 
back with him a fine collection of the new hotel ware 
and dinnerware patterns which will be placed on the 
market within the next three months. 


Where Mexican Pottery is Made 


In a typical pottery village on a wooded mountain side 
not far from Cuernavaca, capital of the state of Morales, 
Mexico, the casual visitor can find much of interest. 

It is one of the most accessible from the capital anc 
well repays a visit. To enter its one winding street 
where nevcr a wheel turns except to carry a curious vis 
itor, is like stepping backward into the past centuries 

Every humble home has its primitive potter’s whee 
and every yard its crude kiln. None of the inhabitant 
do anything but make pottery; there is no other industr 
of interest. A common scene is a man putting the fin 
ishing touches to a brasero, the small charcoal stove use 
by all the peon population of Mexico. 

It rests on top of a huge jar, or olla, in which the 
carry and keep water from the springs and streams. Th 
women often make parillas, the earthen gridirons 0 
which tortillas are baked. . 

The decorated vases are a comparatively modern in 
vention, made by inserting bits of broken imported chin 
in the unbaked clay. 

Many ingenious and artistic designs are carried ou 
a favorite one being the coat-of-arms of Mexico, th 
spread eagle resting on a cactus plant and holding a se 
pent in its beak. 


Distinctive Line of French Imports 


A delightful line of French bronzes and electrolier 
most of which are reproductions of the works of O 
Masters, as well as a new and exclusive line of Fren¢ 
lamp shades, rich in color and design, are some of tl 
recent importations of J. J. Hines, Inc., 139 Fifth Av 
nue. This exquisite display is meeting with unqualific 
approval and is one of the most interesting on t 
market. 


New Importation of Cups and Saucers 
At the salesroom of the Taiyo Trading Co., tor Fit 


Avenue, is to be seen an exceedingly interesting exhit 
of cups and saucers comprising a recent large impor 
tion from Japan. There is a great variety of pleastt 
decorative arrangements including borders, sprays, et 
Every style of cup and saucer made is represented in tH 
display. Interesting features of the line are the attri- 
tive prices quoted, and the fact that immediate sh? 
ment can be made of any design selected. 
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ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 
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Thermo Vane—* Thermometer Beautiful ”’ 
A SUBSTANTIAL, artistic, accurate and useful 


thermometer has been introduced by the 

Schaeffer & Budenberg Mfg. Co., of Brooklyn, 
N. Y. The necessity has long been felt for an artistic 
and practical thermometer uniting beauty with efficiency. 
These qualities have been demonstrated in the Thermo 
Vane—‘‘ Thermometer Beautiful.” Finished in art 
netal, colonial brass, old brass, old ivory, silver and gold, 
yase 6% inches, height 31%, the smallest base 4x4 inches, 
reight 4 inches, surmounted by a convex brass dial 2 
nches in diameter, marked for degrees in large, easily- 
read numerals, temperature indicated by a flag rotating 
mn a slender rod, which points to the temperature, dial 
and flag enclosed in a glass case of hemispherical shape, 
which serves as a protection against dust and rough han- 
dling, puts this little thermometer in the foreground of 
artistic accessories for library, den, dining room, boudoir, 
hospital office or wherever an accurate, practical and 
artistic thermometer is needed. It is so sensitive that a 
mere breath causes the flag to record an increase of tem- 
perature, while the opening of a window in winter in- 
stantly causes it to travel toward the opposite end of 
the scale, but despite its sensitiveness its durability is as- 
sured through perfect workmanship. Constant demand 
has demonstrated the efficiency of the Thermo Vane, 
and its popularity is proof of its accuracy and fine 
construction. 


A Sturdy Pastry Bag 

In the difficulties and perplexities of pastry making, 
there is nothing of more assistance than a strong and well 
made pastry bag. Many cooks who have a variety of 
culinary devices for use, have neglected to procure one of 
the most important and helpful utilities—a pastry bag. 
The one illustrated manufactured 
by the Sanitary Bath Curtain 
Manufacturing Company, 85 
Warren street, N. Y. is made of 
cight and ten ounce white army 
duck, is perfectly sanitary, excel- 
lently constructed and comes in 
eight sizes. These bags have 
met with much favor because of 
practicability and strength and 
are one of the best selling cul- 
inary devices placed on the 
market. Reasonable price, sani- 
tation and sturdy material are 
responsible for their popularity and large sales. 


A New Ironing Machine 

One of the weightiest problems in household affairs is 
the laundry department. Since domestics of the present 
day are rare and undependable, household ironing is a 
matter of much concern, and an efficient and well con- 
structed electric ironer is a boom to housewives. One of 
the most practical, economical and spontaneous working 
electric ironing ma- 
chines is produced 
by the Altorfer 
Bross Gone eeotia 
Ill. This machine 
has several unusual 
features. It is made 
so it can be operated 
Dyanye A. |B. = C. 
electric washer of 


the dolly or oscillat- 
ing-cylinder type, 
without the need for a motor on the ironer. It also can 
be had with a motor. The “ Iron-All” is another desir- 
able feature of this ironer. This attachment furnished 
with the ironer will do the work of a flat-iron while flat 
work is done by a roll in the ordinary manner. The iron- 
ing roll and shoe are considerably oversize to allow for 
faster ironing. The shoe drops back for convenient 
cleaning. A slight depression of broad foot pedals applies 
or releases the ironing pressure on the roll or the “ Iron- 
All”’ attachment, leaving the hands free to guide the ma- 
terials to be ironed. This splendid electric ironer has 
met with pronounced favor by all who have tested its 
efficiency, and constant demand for this worthy product 


is proof of its marketable value. 


Government Contract Confirmed 


Confirmation of the government contract recently 
awarded the Iroquois China Company, amounting to 
thousands of dollars for the manufacture of china for 
the use of the United States public health hospitals, has 
been received by the company. Officials said, however, 
that nothing had been decided on the amount nor kind 
of china to be manufactured. 

These directions probably will be received soon. Full- 
time operations will be resumed at the china plant some 
time this week. The china company was only slightly 
affected by the depression that hit other local industries. 
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CLASSIQUE LAMPS 


CLASSIQUE Glass Shades 
are painted by hand — the 
tones and colorings burned in, 
becoming part of th:2 glass. 


CLASSIQUE Bases are made 
of cast metal, and the exquis- 
ite finishes of gold, silver, i| 
bronze, etcetera, are plated. 


| CLASSIQUE LAMP STUDIOS 


Five Eighteen Market Street 
MILW AUKEE 
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Charles H. Phillips, Jr Hugh B. Thistle Howard J. Smith 


PHILLIPS, THISTLE & SMITH 


INCORPORATED 


ALBERMARLE BUILDING 


Room 803 


1101 Broadway 


at 24th Street 
New York 


Representing 
SENECA GLASS CO. 


Complete Line of Lead Blown 
Glassware 


JEANNETTE GLASS CO. 


Pressed Glass Specialties 


A cordial invitation is extended the trade to 
visit our salesroom at the above 


address 
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IDEAL CUT GLASS 
“Te’s a Morecroft Product’ 


If you want variety and best values in CUT GLASS to retail for 


$5.00 


or under, send for samples which will be sent express prepaid. 


A “ NOTHING OVER $5.00” sign appeals strongly today 


F. L. MORECROFT 


IDEAL CUT CLASS COMPANY 
Canastota. N. ve 


Our “* DIAMOND-POINSETTIA,” design patented, is the best advertised 


and best seiling line on the market. It is not expensive 
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Schwarzburs China 


Distinguished for 


HARDNESS OF BODY 
FAULTLESS AND BRILLIANT GLAZE 
DAINTINESS OF DECORATION 


eS, 


War70 


Wane 


The quality of this well known make is unexcelled, and its matchless 
product is now available in a large number of full open stock patterns 


PRICES AND SAMPLES ON APELICATICN 


L. STRAUS & SONS 


Manufacturers and importers 


44. and 46 Warren St., and 116 Chambers St. 
New York 
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LTHOUGH merchants in the large business cen- 

tres report retail trade as being good, with a 

large distribution of goods, a contrary report 
comes from the mail order houses and chain stores to 
the effect that there has been a large decrease in sales 
during the past month. From the report of the latter, 
whose operations extend over a large section of the 
country, may be gathered a fairer idea of the real condi- 
tions of trade than from any others. 


Mr. Bliss, of W. H. Hall, North Attleboro, Mass. ; 
M. A. Cream, of the One to Ninety-nine. Cent Store, 
Lowell; Mr. Dodge, of the Rumford Chemical Company, 
Providence, Rhode Island; Henry Kaplan, Salem, Mass., 
and B. Wiseman, of Haverhill, Mass., were some of the 
buyers calling on the trade in Boston last week. 


Charlie Smith, of the Timothy Smith Company, left 
the city last Monday for a two week’s vacation trip to 
the White Mountains, New Hampshire. 


M. A. TrEBBETTS, REPRESENTATIVE 


Harry Lewis, local representative of the Pittsburgh 
Brass, Lamp, and Glass Company, Pittsburgh, Pennsyl- 
vania, has recently moved into the room with M. A, 
Lovell, of the United States Glass Company at 127 Fed- 
eral Street. 


M. F. Biggins, salesman for the Mitchell, Woodbury 
Company, Boston, left here last Monday for Fire Island, 
Maine, where he will spend his vacation for the next two 
weeks. Frank Ackerman, also of the above company’s 
staff, left on the same day for a pleasure trip to lake 
Winnipesaukee, Wolfeboro, New Hampshire, and will be 
absent from the city for two weeks. 


F. J. Douling, assistant buyer to M. J. Ryan in the 
glassware department of the Mitchell Woodbury Com- 
pany, is back in the city again, having returned Monday. 
Frank W. Perkins, traveling salesman for the company 
covering the Maine territory, paid a visit to the store last 
week, and after a brief stay in the city returned to Maine, 
and has started on his opening trip for the Fall season. 


SPECIAL NOTICES 


‘Help Wanted 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


NE of the oldest established pottery manufacturers is open 
O for permanent sales connections to be established in St. 
Louis, Mo., Denver, Colo. and on the Pacific Coast, preferably 
in San Francisco. Only good reliable sales firms able to pro- 
vide satisfactory reference need apply. Address Box X-21, care 
of CrocKERY & GLASS JOURNAL. 


ALESMEN wanted by manufacturer of high grade table- 
ware to cover Middle West territory. Box DM, care of 
Journal. 


\NTED—Salesmen to handle Vitrified Hotel Line on a 

commission basis in the following territory: New York, 
New England States, Southern and Western States. Write for 
particulars. Address Box 310, East Liverpool, Ohio. A. A. A., 
care of Jcurnal. 


UYER, energetic, with long experience in china, glass and 
housefurnishings, wishes to connect with a first class house. 
Box F, care of Crockery AND GLAss JOURNAL. 


ANTED— Sales Manager for Ten kiln Pottery, making 

general line dinnerware; one who can handle salesmen 
and produce the orders. State age, experience and salary ex- 
pected. Address Box 24 X. 


FORSSAIE 
New decorating equipment including four $10 Perfection 
Kilns, one Hand Press, five Wheels, and other accessories. 
Will take any fair price for these goods. JT. L., care of 
JOURNAL. 


AUFMAN’S “The Big Store,” Pittsburgh, Pa., want an 
assistant for their China and Glass Department. An excel- 
lent opportunity for aggressive man. Communicate, stating az¢ 
and experience, with Mr. J. H. Harris. | 


OUNG WOMAN, capable of assuming charge of office anc 
assist in selling if required, is open for engagement. Effi 
cient bookkeeper and stenographer. Best credentials as to ability 
and character. Box M. H., care of Journal. : 


Cuts for 1 


Advertisin 
House Organs 
Direct ail 


‘ 2452 TIMES SQUARE BUILDING, NEW YORK CITY WRITE TODAY — 


A high clas CHINA DECORATOR, 
who is thoroughly versed with the gold 
incrusting process and able to supervise 
the equipping of a good sized China 
Decorating Plant. Applicant must be 
competent to take full charge of such | 
Plant. State previous experience, age, my 
and salary asked. Address Box C, care | 
of CROCKERY AND GLASS JOURNAL. | 
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HE Glass, Pottery, Lamps and Housefurnishings 
Association of Chicago met for supper at the 
Morrison Hotel on Wednesday evening of last 
week. The purpose of the meeting was to get under way 
with definite plans for the show which the association 
qas decided to hold in Chicago from Feb. 6 to 18, 1922. 


President John F. Bowman presided at the meeting, 
ind in his opening talk reviewed the work of the new 
chicago association since its conception. Report of the 
jnal vote of buyers taken by mail showed that 80 per 
cent of the responses favored a meeting in Chicago next 
year, the returns being in the same favorable percentage 
‘rom all sections of the country. 


Contract from the Morrison Hotel, proposing to house 
he big show, was read by Ira A. Jones, chairman of the 
Hotel Committee. By a vote of the members the final 
lecision on the contract was left with the committee. 
The Morrison Hotel offered the great service and co- 
»peration of all those who were asked to bid for the 
event. Three hundred rooms in the hotel will be re- 
served for the exhibitors, according to the agreement. 
Tables, sheets, lighting fixtures and bulbs and other 
hhings needed by those exhibiting will be furnished with- 
put extra charge. The hotel, having an interest in bring- 
ng buyers to the show, has offered to contribute to the 
oublicity fund of the association should it be necessary 
for advertising purposes. 

John Ling, of Mandel Brothers, who has just returned 
from an extensive trip to the pottery district and to New 
York City, raised the enthusiasm of the meeting by telling 
of the interest he found in the East relative to the Chi- 
sago Show. He approached thirty-seven firms, thirty- 
six of whom agreed to display in Chicago during the 
forthcoming event. He furthermore agreed to secure not 
ess than fifty signed orders for display space before the 
cme of the show. 

Sam Natkin of the Publicity Committee and The Fair, 
following the pledge of Mr. Ling to secure fifty exhib- 
tors, pledged himself to produce at least twenty-five. 


Charles Patterson, of Carson, Pirie, Scott & Co., 
suggested that a drive be started immediately to secure 
housefurnishing exhibitors. Ed Lewis, Chicago repre- 
sentative for John Bing, assumed the duty of directing 
the effort of those who will approach the housefurnishing 
manufacturers for the exhibit. 


Mr. Harris, of the Paden City Pottery, Paden City, 
W. Va., was an honored guest at the supper, and told of 
the indifferent attitude of the majority of the glass manu- 
facturers and potters, stating that they believe the Chi- 
cago show would be a small affair. “ But,’ he added, 
"since attending this meeting I am convinced that the 


Chicago show will be much larger and far more complete 
than any ever held in Pittsburgh.” 

The Association has made application for, and re- 
ceived, a state charter incorporating the Chicago associa- 
tion as a non-profit organization under the state law of 
Illinois. The association wants no profit and will accept 
no profit from the show. The desire being rather to 
further the pottery, glass, lamp and housefurnishing busi- 
ness of Chicago. 

After additional appointments of committee members 
and the settling of routine business matters the meeting 
adjourned, feeling that the Chicago Show next February 
was well on its way to success. The Germanos Import 
and Export Company’s new 1922 catalogue is just off the 
press and contains many new imported items in ivory- 
ware, silverware, lamps, cut-glass and novelties which 
reached this country in time to escape the new tariff, and 
consequently can be offered at very reasonable figures. 
Copies of the catalogue can be obtained by writing to the 
firm in the Transportation Building, Chicago. 


Earl Newton and Associates, Kelly & Reasner and 
IX. M. Meder have all maintained displays at the Mer- 
chandise Fair at the Coliseum in Chicago, which came 
to a conclusion last week. According to reports from 
those who displayed, the Fair was entirely satisfactory 
from a business standpoint. 


Mrs. M. B. Garnsey, head of the Japana Specialty Co., 
and inventor of the widely known Japana Glass Flower 
Holders made in Grand Haven, Mich., was in Chicago 
last week on a business trip. 


C. C. Vosberg, lamp buyer for the John Shillito Co., 
Cincinnati department store, made a buying trip to Chi- 
cago recently. 

D. L. Stewart, of Stewart’s, a department store located 
at Hannibal, Mo., was among the visiting buyers last 
week. 

Charles Patterson, buyer for Carson, Pirie, Scott & 
Co., is again behind his desk in the crockery department, 
after a two weeks’ vacation. 


Tom Gill, buyer from Emery, Bird & Thayer, Kansas 
City, visited the Pageant of Progress and the local trade 
recently. 

The Eagle Shade and Novelty Co. of Chicago, manu- 
facturers of lamps and lamp shades, has been dissolved. 


August 18, 192 


Twenty-six 


at 


CROCKERY AND GLASS JOURNAL 


IAG 


READY 10 SERVE 


ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS 2a 
™ GIFT SHOP & ART GOODS-DOLLS & TOYS 


LOVE piomnO fa 


oo 


DARDEN & COX 


E. M. MEDER 
17 North Wabash Avenue 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 


Studio and Display Rooms at 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MononGaH GLASS Co. _ : 
| CO-OPERATIVE FLINT GLASS Co. 
THE DuNCAN & MILLER GLASS CoO. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591. Palmer House 
Represented by J. E. Boring 
Telephone Central 5271 
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: : KELLY & REASNER THE 
FRENCH CHINA CO. 17 N. Wabash Ave. PLACE 
Office and Display Room Representing TO 

| pice Se Ce aE pe aera Co. ‘é 
Tes ake S I ana Glass Co. D.C. Jenkins Glass Co, 
136 West Lake Street | Hagle Mz. Co: ameemce cies Glies Go. BUY 
Bonita Art Co. 
ae = oes GLASSWARE 


IRVIN-SMITH CO., INC. 


Manufacturers 
Importers 


for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


TAIYO TRADING CO., Inc. 
Suceessor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


| OWEN-KOEMPEL 


Gift Merchandise 


| Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Ine. 


Manufacturers 


Factory and 
General Office 
Maywood, Ill, 


17 N. Wabash Ave. 


Chicago 


HEYWORTH BUILDING 


LAMPS AND SHADES Chicago Madison and Wabash 
+ Manufacturers’ Representative 
47-49 Palmer House Dinnerware, Glassware, Lamps, 
CHICAGO Willow-ware, Nickel, Copper 
and Silverware 


and Associates 
Topliner Glass and China Manufac- 


Ear! W. Newton 


5 oe Exporters turers 
2619 Prairie Ave. ; 2: 
eaten > GERMAN DOLLS, TOYS AND liver Binde Suereene 
peas NOVELTIES Economy Tumbler Company 


The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 
Representing: 
A. H. Heisey & Co., ‘Diamond IH" 
Glassware. Pressed and Blown Table 
Ware, plain and decorated. 
S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker. Room 910 
Representing: 
Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 
Ernest Wolfe, Inc. 
H, C. Fry Glass Company 
Frontier Cut Glass Company 
John BH. Rohrbeck 


John S. Ward, Room 1505 


Artwares Pottery CUT GLASS 2B oes c 
Novelties Glassware Display Rooms Showing 
Book Ends Baskets Lamps and Shades, 


Pottery specialties. 
Gold encrusted 
China and glassware. 
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ticular has come to the realization that it is much 
easier to destroy international commerce than it 
‘is to rebuild it, and never before in the history of ow 
nation has the situation called for so much real sales 
-manship. 

To begin with the present depression is over. We are 
on the uphill grade no matter how long it may take us 
to reach the top. It will be a long pull but we'll make it. 
\The problem confronting us now is how can we get up 
‘sufficient power to push the engine of industry up the 
grade at a faster speed. 

To be brief and to the point it is almost universally 
‘agreed that the steam necessary can only be generated 
by one factor and that is SALESMANSHIP. 

We MUST sell MORE goods. 

_ Naturally one will inquire as to the proper way to ac- 
complish this and in reply we answer BY INTENSIVE 
SELLING. 

Concentration of effort on localities that are still able 

to do business will turn the trick. If these localities hap- 
pen to be in the export field, we will have to go after it 
with the same vigor that we intensively trained our sol- 
diers for service overseas. 
_ To accomplish anything in competition with the pow- 
ers abroad, we will have to learn FIRST to do business 
with them according to their own custom. We must 
STUDY their needs and like the German KNOW how 
-o supply them. 

The golden opportunity we had during the war to 
secure almost the entire commerce of South America 
was lost because we DID NOT study the market. We 
iwttempted to make them as individual nations BUY our 


| \ HE world at large and the United States in par- 
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THE NEW SALESMANSHIP 


goods ON OUR TERMS and in OUR DESIGNS with 
the net result that now that European commerce is again 
under way we are not only losing orders but friends as 
well. 

WHY? 

To be concrete, we will cite an incident that is only 
one of thousands. 

A certain manufacturer of all steel axes had been do- 
ing a business in South America during the war of 
nearly a million dollars a year. The war stopped and 
his orders dropped to almost nothing. 

Naturally a special representative was hurried to Bra- 
zil to find the reason. His former customers met him 
with a smile but they didn’t buy. His price was too high. 
Germany was offering the same axe at forty percent less 
than America. 

The representative looked at the German axe. Its cut- 
ting edge was identical with the American product. If 
anything BETTER. The head, however, was iron, 
welded into the steel REDUCING the COST fifty per- 
cent. 

Back to his factory hurried the American representa- 
tive. He showed the German ax to the president of the 
concern. Why not make an axe like it and meet German 
competition ? 

The manufacturer refused. He had made all steel 
axes for thirty years and he would continue to make 
them. If South America wanted combination axes let 
Germany supply them—AND GERMANY DID. To- 
day the American axe plant is barely running and it 
COULD have been on full time. 

There is the lesson. It applies to every industry. 

YOU MUST BACK UP YOUR SALESMEN. 


Twelve 


Buyers in New York 


AUGUST 18 


W. B. Shackley, housefurnishings, toys, J. B. Ivey Co., 
Charlotte, N. C., Pennsylvania. 

Miss Lynch, toys, Raphael, Weill & Co., San Francisco, 
Gale Sea 26th ase 

P. Herman, housefurnishings, crockery, china, toys, P. Her- 
man & Co., Baltimore, Md., McAlpin. 

P. M. Keller, housefurnishings, teys, Roshek Bros. Co., 
Dubuque, Iowa, 48 E. 25th St. 

J. Bason, china, glassware, Wise, Smith & Co., Hartford, 
Conn., 105 Grand (Jay Co.). 

S. Eisenberg, toys, housefurnishings, M. M. Newcomer Co., 
Knoxville, Tenn., 48 W. 35th St. (Tulipan service). 

Miss M. Badewitz, china, cut glass, lamps, housefurnish- 
ings, toys, dolls, Schaper Stores Co., St. Louis, Mo., York. 


AUGUSTE 19 
J. E. Eisenberg, housefurnishings and toys, M. M. New- 
comb Co., Knoxville, Tenn., 48 W. 35th St. ae’ 
Miss E. Brennan, china and cut glass, Rothschild & Co., 
Chicago, Ill., 470 Fourth Ave. 


AUGUST 20 


Stein Bros. Co., bargain basement specials, R. D. Rickard, 
Hastings, Neb., 1164 Broadway. 

E. B. Worden, china and glass, Buckingham and Moak, 
Utica, New York, Somerset. 


AUGUST 22 


J. M. High, general mdse., J. M. High & Co., Atlanta, Ga., 
Prince Gorge. , 

H. J. Rosenthal, jewelry, china and glass, H. J. Rosenthal, 
Union Springs, Ala., Martinique. Sy 7 

R. T. Montgomery, housefurnishings, The May Co., Cleve- 
land, Ohio, 37 West 26th St. (E. M. Sostman). 

L. Levy, housefurnishings, Famous & Barr Goneste Louis; 
Mo., 37 West 26th St. (E. M. Sostman). 

G. D. Crowe, china, glassware, lamps, housefurnishings and 
toys, Root Dry Goods Co., Terre Haute, Ind., 23 East 26th 
St Wade Knott): ; 

L. T. Huston, toys, Woodward & Lothrop, Washington, 
D. C., 334 4th Ave., Room 1702. 


AUGUST 23 


W. L. Brenn, housefurnishings and toys, G. M. McKelvey 
Co., Youngstown, Ohio, 319 7th Ave. ; 

Mrs. J. C. Nourse, lamps, Woodward & Lathrop, Washing- 
ton, D. C., 334 Fourth Ave. ; ; 

L. C. Stiefel, general merchandise, J. Stiefel, Inc., Angola, 
Ind., Pennsylvania. : : 

J. G. Anthony, house ware, china, glass and toys, W. C. 
Stripling Co., Fort Worth, Texas, 333 7th Ave. (J. M. Big- 
ins). 
ss ay F. Burns, general merchandise, P. F. Burns, Norwalk, 
Conn., 105 Grand St. : : 

H. J. Adler, lamps, Newcombe Endicott Co., Detroit, Mich., 
200 5th Ave., Room 115.0 

L. C. Scott, toys, Campbell's, Pittsburgh, Pa, 432 4th 
Ave. hae , : 
J. C. Smith, representing McAlpin Co., Cincinnati, Ohio, 
23 E. 26th St. 

J. B. Schaefer, general mdse., J. B. Schaefer, Buffalo, N. 
Y., Flanders. 

H. Becker, merchandise manager, Sanger Bros., Dallas, 
Texas, 19 E. 24th St., 12th Floor. 


AUGUST 24 


I. Summerfield, general mdse., Bannon Bros., Sta eal 
Minn., 352 4th Ave. (Kirby, Block & Fischer). 

G. H. Guest, housefurnishings, Jordan Marsh Co., Boston, 
Mass., 432 4th Ave. 

R. A. Conliff, housefurnishings, china, glassware, Pettes, 
Inc., Oklahoma City, Oklahoma, Latham. 

O. A. Payne, lamps and lighting fixtures, Halle Bros. Co., 
Cleveland, Ohio, Hargrave. Pe 

J. H. Hahn, housefurnishings and toys, Fair Store, Cincin- 
nati, Ohio, 23 E. 26th St. 

R. C. Miller, china and glassware, W. A. Morgan Co., 
Buffalo, N. Y., 1133 Broadway. 

Roy Mann, mdse. mgr., Pettis D. G. Co., Indianapolis, 
Ind., 240 Madison Ave. 

E. T. Naftel, toys, Naftel D. G. Co., Montgomery, Ala., 
Continental. 

J. Seiferth, toys, J. Seiferth, Natchez, Miss., Imperial. 

J. F. O’Brien, housefurnishings, Cohen Co., Richmond, Va., 
1150 Broadway. 
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C. R. Miller, housefurnishings, J. J. Siegrist Co., Buffalo, 
NBEO AV Oth tote : 
W. H. Cruikshank, general mdse., Reid & Hughes Co., 
Norwich, Conn., 404 Fourth Ave. / 
O. J. Dietche, toys, O. J. Dietche, Buffalo, N. Y., Bresliny 
on C. Scott, toys, Campbell’s, Pittsburgh, Pa., 432 Fourth 
ve. 
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General Business Shows Gain 

Improvement in business conditions which was noted 
by the reviews last week has continued, according to re- 
ports made public by Dun’s and Bradstreet’s last night. 
While the gains reported are not large, those in whole- 
sale and general lines being in advance of the retail sales, 
sentiment throughout the business and manufacturing 
world is reported as “ conservatively optimistic.” 

Growing resistance to the downward tendency is 
shown in many lines. Bradstreet’s index of wholesale 
food prices remains at the same figure as in the previous 
week, while Dun’s reports 34 recessions in a comprehen- 
sive list of quotations and 26 advances, whereas 38 out 
of 63 changes reported last week were declines and for. 
the previous year 45 decreases compared with 24 gains. 

Dun’s says: 

“The many problems and complications which have 
seriously affected trade during the past year or more, and 
which were the outgrowth of a very abnormal condition, 
are gradually being met. Congressional action promising 
early relief from burdensome taxation is unfortunately 
delayed; definite agreement as to the form such relief 
is to take being constantly postponed, and this is a cause 
of much unsettlement. The recovery to trade and in- 
dustry still drags, but the optimistic feeling heretofore| 
noted is extending into other channels, where depression’ 
has been strongly pronounced. 


UNCERTAINTY A FACTOR 


“ Price uncertainties continue to restrict forward buy- 
ing. In some directions orders are being placed with in| 
creasing freedom. Lack of confidence in future values 
is, however, one of the chief obstacles in the way of 
a general revival of activity in a number of departments! 
of trade. This condition is especially marked in the iror 
and steel industry, where business shows little improve: 
ment. Advices from some leading points, however, ar¢ 
to the effect that producers are extending their outpu’ 
and adding to their forces. 

“ Favorable reports are received from the textile divi 
sion, demand for cotton goods being well maintained ant 


prices of some lines showing a rising tendency. Pur! 


quantities, and some lines have been withdrawn. Man 
ufacturers of footwear, particularly in the East, are wel 
provided with work and orders for fall and winter de 
livery exceed expectations, a situation that is reflected 1 
a much more cheerful feeling in leather and hides. Th 
outlook for building is becoming steadily brighter. Jul 

| 


tion in labor costs presage a substantial expansion in ne’ 
construction within the near future. 


(Continued on page 23) 


The Art Education We Need 


By Leon L. WiInsLow 


T is scarcely necessary to call attention to the impor- and normal schools is only the beginning. There must, 
| tance of art as a controlling factor in the many indus- sooner or later, be established a group of schools for the 

tries where design is involved in construction as well industrial arts which eventually will be capable of train- 
1s in decoration and where the art element assures, in a ing an adequate number of designers and craftsmen to 
arge measure, the salability of the product. In instances plan and create the kind of industrial product which the 
vhere salability is not dependent upon the aesthetic American child is already being taught in the public 
uality inherent in the product, art is employed in its ad- schools to appreciate and to demand. I am convinced 
ertising. As a result, art is coming to demand, more that European training cannot develop the kind of in- 
nd more, the attention of manufacturers and of con- dustrial art that America must produce if she is to hold 
umers. Consequently, renewed emphasis is being placed her own in the international competition for commercial 
m art instruction in the schools. leadership which is already upon us. 

Industry is interested in art primarily from the com- The ideal type of industrial art school can only be re- 
nercial side and it seeks to obtain skilled designers and alized through the unified efforts of all agencies con- 
raftsmen who can produce salable products. The man- cerned. It is not enough that industry, art, and educa- 
facturer, all too frequently, hesitates to put out for the tion should strive for it; they must strive together. And 
qarket the most beautiful patterns which his designer back of all must ever lie the controlling force of public 
roduces, fearing that they may not appeal to the average opinion. A campaign in which the schools, the museums, 
uyer. He fails to recognize that public taste is often the art associations, the industrial organizations, and the 
uperior to industrial taste. labor groups all worked together harmoniously, would 


win for the United States of America the place in the in- 
dustrial world to which the quality of her citizenship 
justly entitles her. The greatest need at the present time 
is for leadership in this movement. 


Educators are seeking to propagate and perfect a 
igher type of art; they are teaching the public to ap- 
reciate it and trying to train designers and craftsmen 
) produce it. This will involve changes in art instruc- 
on and the combined efforts of all types of schools. To 


tis end the elementary school must contribute its foun- Chicago Starts Membership Drive 

ation in drawing, construction, and appreciation; the A drive is on in Chicago to secure new members for 
imior high school its appreciation and semi-specialized the Pottery, Glass, Lamps and Housefurnishings Asso- 
‘formation and skill; the senior high school its deeper ciation. E. M. Meder is chairman of the membership 
opreciation and more fully specialized information and committee and has his crew in fine working order, in 
till; and the evening school its practical instruction for fact, all connected with the association at the present 
he worker employed during the day. In all types of time are devoting some attention to securing new 
hools much emphasis will have to be placed upon ma- members. 

vials and their transformation into finished products. At a meeting of the Executive Committee of the asso- 
PeeEl of the entire system of art education there must ciation last week, the contract with the Morrison Hotel 
I set up a thoroughly effective system of teacher train- for housing the forthcoming exposition was signed. This 
‘g capable of supplying directors, supervisors, and gives the association the privilege of using all rooms on 
/ecial teachers for all the various types of schocls enum- eight floors of the hotel. 

ated above. Scholarships must be founded to enable Reservations for space have commenced to come in 
‘lented pupils to pursue advanced studies; our large rapidly, although no special effort has been made thus 
janufacturers will have to be convinced of the value of far to secure the exhibitors. Thirty-five have already 
(tablishing similar scholarships for the improvement of made application for space, and there is little doubt that 
fe designers and craftsmen already in their service. the entire eight floors will fill up quickly. 


\As regards vocational and educational guidance, suf- 


fe it to say that art must be studied not only as it relates Gold and Silver Glassware 

painting and sculpture but especially its importance A rare and very lovely creation of gold and silver 

1 advertising, costume, jewelry, printing and publishing, etched glassware, that will appeal to the most critical, 
‘niture, wall-paper, textiles, architecture and the deco- is that displayed by The S. Herbert Cut Glassware Co., 
Hat of interiors, in order that the pupils may become 35 West 23rd Street, made in twelve large pieces attrac- 
juainted with the opportunities offered in the art in- tively designed and colored in blue, orange and green. 
stries for profitable and pleasurable employment. The line is an exceptionally interesting one and certainly 


This reorganization of courses in elementary, high should prove to be a big seller. 
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LTHOUGH it was expected that some announce- 
AN ment would have been made officially ere this 
as to the probable dates for future wage confer- 
ences in the flint glass trade, Secretary John Kunzler of 
the Glass Association declared this week that no time 
had been set for additional discussions. When a survey 
of the Atlantic City wage conference is taken, it is noted 
that not one settlement was made in any of the 16-odd 
different departments under debate. A tentative settle- 
ment was made in two departments only, and these set- 
tlements were immediately put to a referendum vote of 
the trade for approval. Workmen in these two depart- 
ments are now voting on the acceptance or rejection of 
the settlement. It does appear that in the conferences 
that are to come, discussions will be perhaps long drawn 
out. 


Glass manufacturers who are interested in Canadian 
business have been officially advised that in order to 
facilitate shipments of American products into Canada, 
it is advisable declarations be made in triplicate. By 
following this course there will be no possibility of ship- 
ments of glassware being held up because of insufficient 
documentary evidence concerning the commodity enter- 
ing Canada. Rubber stamp signatures on declarations 
are not accepted now, all signatures having to be in hand- 
writing. 


In the plate glass factories in this district, additional 
declines in wages have been announced. One operating 
company has reduced the pay of laborers from 35 to 
321%4 cents per hour, while cuts in other departments 
range from eight to 10 per cent. In the flint trade, how- 
ever, workers continue to hold out for war wage scales. 


Work has been resumed at the plant of the Luzerne 
Cut Glass works at Pittston, Pa. This shop has been in- 
active for quite a period. 

A slight but noticeable improvement was reported here 
this week in the demand for blanks for cutting. Some 
cut manufacturers are in the market for nominal 
amounts of figured blanks, while others are making in- 
quiry for plain blanks. It is the season of the year when 
the usual drive for fall and holiday business is made by 
the cut glass factories, hence the new demand for blanks. 


Last Christmas the New Martinsville Glass Mfg. Co. 
presented every employe who had been in the service of 
the company six months with a paid up insurance policy 
for $500. During the last week one of the oldest em- 
ployes of the firm died, and his estate was immediately 
paid the amount of his policy in full. It was the first 
policy to be paid. 


GLASS FACTORY ACTIVITIES 


M. K. 


ZIMERMAN, REPRESENTATIVE 


Operations have been resumed in a nominal manner a 
the plant of the Hart Glass Co., at Dunkirk, Ind., man 
ufacturers of containers. The plant is now a machine 
operated factory. | 

| 

Louis Kauffeld, president of the Star Glass Co., 01 
Star City, W. Va., has been spending a season at Mt 
Clemens, Mich. Upon his return home, consideratior 
will be given to plans looking forward to the rebuildiny 
of the factory, which was recently destroyed by fire. | 


| 
| 
| 


The Bonita Art Glass Co., of Wheeling, W. Va., whosi 
line of decorated glassware attracted such favorable at, 
tention at the January Pottery and Glass Exposition, ha| 
increased its capital stock to $100,000, and will erect tw 
additional factory buildings. Officers of the compan, 
are: President, George E. House; secretary-treasure1| 
Otto Jaeger. A number of new items are being arrange) 
for the holiday trade. 


As the season advances, additional reservations con 
tinue to be received by the management of the Ft. Pi! 
Hotel for display space during the January 1922 Glas 
and Pottery Exposition. The New Martinsville Glas 
& Manufacturing Co., will show its lines at the Ft. Pi 
next January as will the West Moreland Glass Co 
which concern during the last two years was at the Hot 
Henry. The Cambridge Glass Co. will also show at th 
Ft. Pitt next season, the display of this firm also beir 
held at the Henry last year. Nearly roo applications f¢ 
rooms have been received by the Ft. Pitt from firn 
manufacturing allied lines, but glass and pottery mami 
facturers have first call on all rooms. This is the ne 
policy of the Ft. Pitt. 


The Sager Vacuum Jar Co. is the name of a new cor 
pany which will build a glass factory at Betula, Pi 
near Oil City. Buildings have been purchased for th 
purpose, it is announced here by jobbers, and the ma. 
ufacturing of these new jars will begin within the ne 
few months. 


Priority for Tariff or Tax Still in Doubt 
An unsuccessful attempt was made in the Sene 
Finance Committee on Tuesday to determine wheth’ 
the tax bill, which reached it Monday night, should d’ 
place the tariff measure now under consideration. 
Members said probably no change would be made! 
the programme to continue tariff hearings the rest of t 
week. They would not forecast, however, the cow 


which might be followed after that. 


ta 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


Eastern Ohio district are resuming operations. 

There is no great rush on the part of the manu- 

facturers to increase clay shop production, at 
this time, but the desire does exist to work off as much 
9f old warehouse stocks as possible before “ new ” ware 
comes through the kilns. Decorating shops have been 
at work on rather satisfactory schedules, and this means 
shat more or less ware is being shipped. Opinion pre- 
vails that it will be probably four or six weeks before all 
lants are operating on near normal schedules. 


(G iesern Oni the generalware potteries of the 


_ Ted Lorenzen, recently appointed buyer for the Pettis 
Drygoods Co., Indianapolis, spent last week in this dis- 
srict going over the market and anticipating his future 
-equirements. 


verte 
| The sympathy of the trade here has been extended 
Gus Bub, with B. Nugent Co., of St. Louis, Mo., in the 
oss of his wife, news of whose death reached this dis- 
trict a few dayS ago. Mrs. Bub had been in ill health 
‘or some time, but her condition was never considered 
serious until the last. 


' Andrew Moser, for some years with the Bry-Block 
Mercantile Co., Memphis, Tenn., has severed his con- 
jection with that house and is now located in St. Paul, 
Minn. He is expected to visit this market at an early 
late. 

} 


| There is a report current here that a small art pottery 
‘aay be established in this district in the near future. 
Novelties only are to be featured, it is said. There is no 
yottery in this part of the Ohio Valley featuring art 
sovelties, the bulk of this business being confined to the 
Janesville territory. 

_ A decided improvement in production is noted in the 
vebring district, where most all of the clay shops have 
esumed operations. While the clay shops were idle in 
hese various plants, decorating shops were active all the 
shile. Stocks therefore were reduced quite a bit. 


_ There seems to be a tendency on the part of some buy- 
ts who have been in the local market of late to antici- 
ate future wants. This is considered a healthful sign. 
“or quite a season the trade has been holding off buy- 
ag, believing that a lower market would be announced 
doner or later, and now that selling lists are being re- 
ised, new business is gradually coming out of the 
poods. Unless all signs fail, there will be the usual holi- 
ay rush for merchandise this season as was experienced 
ie. the last few years. 
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Hugh Nevin, correspondent for the Knowles, Taylor 
& Knowles Co., who injured his arm accidentally some 
weeks ago is gradually improving, and is expected back 
at his desk within a few days. 

When the representatives of the National Brotherhood 
of Operative Potters went into the recent wage confer- 
ence at Atlantic City, they did so clothed with full power 
to act, under the authority of the annual Brotherhood 
convention, all talk to the contrary. There have been 
some murmurings heard within the last few days that 
some local unions sought strength enough to demand a 
referendum vote on the settlement, but this will amount 
to naught. Many of the local unions who have met 
since the wage conference adjourned have accepted the 
decisions of the conference and in addition extended a 
vot of confidence to their representatives. There is that 
“radical” element, however, which will always continue 
to take exceptions to any action that might be taken for 
the benefit of the trade as a whole, but this clan is far 
in the minority. 


The Hall China Co. has completed a new kiln at their 
No. 1 plant, and will place it in operation very shortly. 
This will tend to increase the output of this concern. 


Under the active management of Herbert Goodwin, 
the Chelsea China Co., New Cumberland, W. Va., re- 
sumed operations last week. Within a few days the 
plant will be working full time in all departments. Vitre- 
ous china hotel ware is featured. 


English Export Increase 

The total declared exports of all articles from the 
Consular District of Stoke-on-Trent to the United States 
during July amounted to £35,835, of which amount 
£23,804 covered shipments of china and earthenware 
compared with £21,251 for the previous month. 

The total declared exports of all articles to the United 
States for the first seven months of this year amounted 
to £551,419, compared with £602,335; £330,859; 
£355,550; £368,308; £269,032; and £270,599 for the 
same period in 1920, 1919, 1918, 1917, 1916 and 1915, 
respectively. 


Pottery Shipments Increase 

During the last fortnight, there has been a decided im- 
provement in the volume of pottery shipments from the 
East Liverpool district. In addition to this change in 
outbound shipments, there has been an increase in the 
receipt of raw pottery materials. This all indicates that 
the trade has started to buy, and manufacturers are an- 
ticipating future supplies of raw materials. 


empire were located at Kingtecheng, and were 
established about 1006. The pottery was manu- 
factured for the royal family, but since the revolution 
the industry has deteriorated and the porcelain now pro- 
duced is made for high officials at Pekin and for general 


r \NHE Chinese imperial] potteries at the time of the 


trade. Kingtecheng depends for its existence on its 
porcelain industries, in which are engaged approximately 
200 firms, 120 pottery kilns, 1,500 art shops and over 
2,000 form factories, writes Edwin S, Cunningham, 
United States Consul General at Hankow, to the De- 
partment of Commerce. 


Kingtecheng is one of the largest four towns of China. 
It is a busy industrial city with a population of 300,000. 
Two-thirds of the people are directly engaged in the 
manufacture and sale of porcelain and pottery. His- 
torically it dates back to the Han dynasty, 200 A. D. It 
is during this period that we find the first records of the 
production of porcelain in China, though earthenware 
vessels were probably produced some centuries earlier. 


Furnaces, warehouses, shops and homes are all 
crowded together in a hopeless tangle. Great mounds of 
chipped and defective pottery are piled high along the 
river bank. These dumps are thirty or forty feet thick 
and represent the accumulated off-castings of the kilns 
for centuries. 


Kingtecheng became the pottery center of the country 
and the world centuries ago because of the enormous 
quantities of excellent clay in the district around Poyang 
Lake. Two very descriptive words are used by the 
Chinese in referring to the composition of porcelain— 
ch’i ku, or porcelain bone, and ch’i ro, or porcelain flesh. 
The former gives strength and brittleness, while the 
latter adds toughness. Unless these clays are mixed in 
the right proportions the vessels will either sag or crack 
when placed in the furnace. 


After the clays are thoroughly cleansed, sifted and 
refined they are kneaded together in varying propor- 
tions, usually by the feet, and are then ready for the pot- 
ter. The wet lump of clay is placed on the stand of the 
potter’s wheel, which is a Chinese invention. After re- 
volving the wheels swiftly with a pole the potter deftly 
forms a vase, bowl or plate with his hands. The piece 
is then removed and placed on a long tray in front of 
the worker, where it awaits the next artisan. Handles 
and decorations, made in molds, are added, and then the 
whole is scraped smooth and allowed to dry until it be- 
comes ready for the next process—the underglaze deco- 
rations. Several basic colors, like blue and red, can be 
painted on under the glaze. The glaze is next applied in 
various ways—by dipping, by blowing on with a tube or 


by sprinkling. After the mark has been added the piece 
is ready for the furnace. 


In Kingtecheng the only fuel used is short pieces of 
pine wood. Only certain pieces of porcelain can be 
placed at the top of the kiln. The furnace when full is” 
entirely bricked up and the contents are kept at a tem 
perature of 1,600 to 2,000 degrees Centigrade, usually, 
for a night and a day, after which the kiln is allowed | 
to cool off, and in due time the porcelain is removed, 
This completes the operation if no decorations other than 
the underglaze decorations are desired; but if more elab- 
orate colorings are used further burnings in a kiln take 
place. In applying other ornamental designs the artist 
often spends weeks, or even months, in completing a 
single piece. 


Many women are engaged in various forms of porce- 
lain production, such as painting, engraving and letter- 
ing. The apprentice system prevails throughout the in- 
dustry, as in every trade in China. It was very interest- 
ing to note the artistic ability of a number of small boys 
engaged in painting birds, flowers, fish and bats—the 
latter being an omen of good fortune. No worker is paid 
for the number of hours he works; he is paid by the piece 
or by the job. On the other hand, no artisan must work 
too long. If a man is found overworking the limit his 
fellow workers will set upon him and severely beat him. 

According to the revenue collector’s statement, be- 
tween $5,000,000 and $6,000,000 worth of porcelain is 
sold from Kingtecheng every year. 


Attractive Line of Moorish Pottery 
Antique dishes, vases, candlesticks and various other 
articles, reminiscent of days of Moorish rule, known as 
the famous Hispano Moresque, inimitable decorations, 
in copper luster and Arabic writings, are some of the 
many interesting articles to be seen at. The Arts and 
Crafts Import Co., 25 West 8th Street. 


Many New and Pleasing Designs in Pottery 

Buyers in quest of something new in inexpensive pot- 
tery should not fail to avail themselves of the first op- 
portunity to view this interesting new display of vases, 
candlesticks, flower and fruit bowls, jardinieres and 
other appealing articles from the Zane Pottery Co. 
South Zanesville, O., in such delightful colors as jel 
black, Wilse powdered blue, jade green, and drip ovel 
glaze. This display is meeting with considerable suc 
cess. The complete line may be seen at the salesroom 
of The Horace C. Gray Co., 200 Fifth Avenue. 


TOLD BY THE TATLER 


Lester G. HERBERT 


“If you leap into a well Providence is not bound to 
_ help you out.” 
' HERE are a lot of people who haven’t much use 
} for Providence as long as they are prosperous. 
. They are self-sufficient and fancy that they always 
will be, but once they have jumped into a well, then they 
begin to cry to Providence to render them First Aid. 
, Can you wonder that their prayers do not reach higher 
than the well curb? 
Providence helps those who help themselves—that is, 
who show a desire to do their best, to exercise initiative, 
and to follow right lines of life and integrity. It doesn't 


| mean, however, that a man can only rely on himself, 
and that he is his own Providence, for then, indeed, we 
_would all be frightfully limited. But the individal who 
_has no use for a Divine Provider or strength and wisdon 
giver in his days of success—in other words, the individ- 
ual who does not take God into partnership cannot expect 
God to take much interest in him when he gets into 


} 
' trouble. 


_ If we want help we mustn’t make those whose help 
/we would seek outsiders and indifferent or antagonisti 

‘to. us at that. So it behooves those who jump into wells 
| to see that the well is dry, and that the bottom contain: 
| a comfortable chair with a cushion in it, for no expecta 

‘tion should be maintained that Providence is going t 

help get that short-sighted individual out. 

| There is an old saying that, “ Many would be cowards 
‘if they had courage enough,” and some one else has put 
‘the same thought in another way when he remarked, 
'“ Some have been thought brave because they were afraid 
‘to run away.” But isn’t that begging the question? Ii 
is better to be afraid to do the dastardly thing than to do 
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it. Where, for example, comes in the bravery of jump- 
ing into a well to evade a pursuer? As surely as you do 
a cowardly thing you are trapped. 

What is the reason that cowards impress the whole 
world as so despicable? There must be a reason. There 
is? The coward is always a bully when he has the chance. 
The coward is sure to be a boaster. The coward is the 
one who will whine for help when he doesn’t deserve 
help. He will cry “ Kamerad” when a minute before 
That’s why I 
fancy that Providence isn’t bound to help the coward. 


he has thrown a hand grenade at you. 


The coward doesn’t deserve help. 

Just the same, Providence is exceedingly kind, and 
sometimes even the coward who is truly repentant and 
whose will is strong enough to determine on a better 
course of action may be given a second chance. But why 
waste time? Life is short and time is fleeting. Better 
build aright in the first place. Always remember, 

“It matters not how straight the gate, 
How charged with punishment the scroll, 
I am the master of my fate; 


I am the captain of my soul.” 


We have it within our power to be strong, straight 
business builders, empire builders, if we will. Or we can 
spend our years getting into holes and then bemoaning 
our inability to get out until we have skinned our knuckles 
and somebody takes pity on us. Foolish, isn’t it! 

After all, the Chinese are not so stupid to pay the doc- 
tors to keep them well, to keep them out of holes of ill 
health, and to stop paying them when they get sick, are 
they? Some day we may learn to be equally wise—to 
show our skill by keeping out of trouble instead of by 
getting out of it! 


See Turn in Business 
| PHILADELPHIA, Aug. 24.—The turn in general 


business and employment has come and the situation now 
lis one to be faced with optimism, according to the be- 
lief expressed by officials of Chamber of Commerce 
along the Eastern seaboard in at least 100 cities, ranging 
from Maine to Virginia, who replied to a questionnaire 


‘submitted to them by the Philadelphia Chamber of Com- 
merce, 


These replies, a tabulation from which was made pub- 
lic tonight, record the normal and present employment 
conditions, and in virtually every instance it was said 
that employment was taking a slight upward trend. The 
total number of men normally engaged in industries in 
the various centres mentioned in the compilation was 
1,592,923. The unemployment figures showed that 539,- 
937 were out of work. This total, it was explained, rep- 
resented virtually the peak of unemployment, with a de- 


crease taking place since the figures were compiled. 
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Airplane Washer a Masterpiece 
The vigorous yet gentle action of the Airplane Washer 
Machine from the Hugo Mfg. Co., Warsaw, Ind., has 
demonstrated its effi- 
ciency in washing all 
laundred 
This extraordinary 


materials. 


washing machine has 
many notable quali- 
ties. Made of select- 
ed durable materials, 
mechanically simple, 
moving parts all en- 
cased. Solid Copper 
boiler, no mechanical 
device inside to wear 
Gimrears clothes, -ecz 
centric driven rock- 
ing movement causes 
most forceful water 
Gas burner attachment, keeps water always at 
Its quick detachable swing- 
ing wringer insures wringing of clothes from tub to 
tub without having to move machine, rollers open either 
way, equipped with safety device, pressure on rollers 
can be removed instantly. This machine can be moved 
easily to any part of the room, having heavy steel casters. 
Its inexpensive operation, one-fourth horse-power, quiet 
running motor and fine construction, all parts guaran- 
teed mechanically correct, have put it in the foreground 
of dependable washing machines. The illustration shows 
its unusual features. This machine has been approved 
by the Tribune Institute of New York. 


action. 
any temperature desired. 


An Attractive Sturdy Wash Tub 


Even in the most modernized home a movable wash 
tub is a general utility and in houses of the old-fashioned 
type where stationary wash tubs have not been adopted, 
a portable wash tub is indispensable. 


The Iron Horse 
VV eae a hi 
Tub illus- 
ete caatences 
Mm aun w= 
t'ae@t wu r- 
e Cima bi.y, 
the Roch- 
ester Can 
Co., New 
Weoyar ike 5 sie 
aCe 
from extra heavy galvanized sheets, top reinforced with 


HOUSEHOLD UTILITIES 


-handles are of the double hook type and positively will 


a heavy wire hoop, bottom plain concaved and double 
seamed on, equipped with combination handles, a han- 
dle that can be opened up for carrying or moving the 
tub about, and pushed down when not in use. These 


not slip off the sink when emptying the tub. Heavy | 
metal reinforcements which keep the wringer in a fixed | 
position are securely riveted to the sides of the tub, | 
These tubs have a capacity of 8%, 13, 16, 18 gallons. | 
Attractively striped at top and bottom with a red band, | 
makes these tubs a sightly kitchen or laundry utility. 
Quality, durability and reasonable price are guarantees | 
for these sturdy tubs. 


An Unusual Steam Cooker | 

In the practice of household economy, a time saving | 
and efficient cooker is a necessary adjunct to the culinary | 
department. So much time has been wasted in watch-| 
ing the process of cooking various foods, that any new) 
device that will eliminate waste time is quickly heralded | 
as a hero of the hour. The “ Na-| 
tional” Steam Pressure Cooker, | 
represented by Beh & Co., 1140 
Broadway, is a device which will 
readily demonstrate its dominant | 
features—attractively made of} 
highly polished aluminum, all fit-| 
tings of high grade brass, steam} 
gauge registers the number of 
pounds pressure at all times) 
accurately, petcock creates free circulation of steam. Ad-| 
justable safety valve set at any desired point will auto-| 
matically blow off excess steam, so as to maintain the 
desired pressure for the necessary length of time. This] 
is an unusual feature. With the use of this excellent! 
steam cooker, foods are made more palatable and tender. 
It is especially desirable for cooking vegetables and 
cereals and also for preparing edibles for invalids. Be 
cause of efficiency and economy, it is universally de-| 
manded in the well equipped kitchen. A trial of thish 
worthy product will quickly manifest its sterling qualities. 


A Twenty-five-cent Retailer 

A new feature of the display of housefurnishing spe- 
cialties being made by Charles A. Postley & Son, 2-4 East) 
23rd Street, is a line of white enamel bath room fixtures) 
to retail for twenty-five cents each. This is a line of. 
their own manufacture, they recently having acquired 
an interest in the factory. The items are all substantially. 
made and well finished. It is scarcely necessary to add 
that it has been a “ real attraction ” to all the buyers who 


have seen the exhibit. 


A Popular Glassware Pattern 

| NE of the Seneca Glass Co.’s designs which never 
‘) loses its interest, but grows in popularity the 
| longer it is on the market, is the “ Thistle,” an 
xceedingly graceful arrangement of the thistle flower 
irried out in a well executed light cutting. Other fea- 
ures contributing to its unusual success are the quality 
£ erystal and the tasteful shapes on which it is shown. 
_is also inexpensive. The design is worked out in a 
eat spray effect, the lower part of the flower being 
olished and the remainder of the pattern is in dull fin- 
‘th. It is shown in a complete line of stemware and 
aple tableware articles, as well as in a variety of novel- 
es. The complete line may be seen at the salesroom 
f the New York representatives, Phillips Thistle and 
mith, Inc., in the Albemarle Building, 24th Street and 
‘roadway. 


A Successful Pattern 

The “ Dresden’”’ pattern as illustrated is one of the 
articularly good things being shown by the Cambridge 
dass Co. It is an unusually well executed deep plate 
ching of highly artistic design that at once appeals 
» the refined taste. Being shown in a complete selection 


| 
| 
| 
| 
| 


\ 


k 
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f staple items for table use as well as various novelties, 
has excellent sales possibilities for the retailer, in fact, 
_has made a commendable record wherever it has been 
jown. Manager Alex Menzies is displaying the com- 
lete line at the concern’s New York salesroom, 49 West 
3rd Street. 


New Importation of Schierholz China 
The Fred C. Reimer Co., 141 Fifth Avenue, have just 


pened up a new importation of samples from the well- 
nown Schierholz factory, for which they are the Ameri- 
im representatives. This is a line of china on which 
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the buyer can really depend upon seeing something a lit- 
tle different from the ordinary, and the present assort- 
ment is far from disappointing in this respect. Among 
the items are wonderfully attractive fruit and flower cen- 
ter pieces, candelabra, footed comports, bowls, animal 
and figure studies. The new ideas brought out are very 
interesting, and combined with the fetching fruit and 
floral decorations in natural colorings the line is really 
quite irresistible. 


Holland Art Pottery 

Assorted packages of twenty specially selected pieces 
of “ Gouda” Ware, the celebrated Holland art pottery, 
for shipment from stock are being featured by E. Torlot- 
ting, the factory’s representative, 38 West 23rd Street. 
The articles which make up the assortment have been 
selected by Mr. Torlotting from the line as the best sell- 
ers. The list includes bowls, handled nappies, ferns, 
jardiniers, ash receivers, four different sizes and styles 
in candlesticks, lantern and bon bon all in the artistic 
designs, coloring and shapes that have made the ware 
so highly favored. 


Lobsitz The Prize Winner 

The Essex Falls Country Club, Essex Falls, N. J., was 
the scene of the August tournament of the Pottery, Glass 
and Brass Golf Association on Tuesday the sixteenth. 
The players declared it one of the most enjoyable games 
of the season’s series. There was one man who had a 
particularly good time, and that was George L. Lobsitz, 
who walked off with the prize with a low net score of 
154. “ Jack’’ French worried him a bit for a time, how- 
ever, for he, too, turned in a card of 154. After they 
played off one hole and Mr. Lobsitz was victorious. 
‘Jack’? Frenchs’ disappointment, however, was not as 
keen as it otherwise would have been, for he took the 
prize for the best selected score for 18 holes, with a net 
of Ya; 

Other players present were: Judge W. B. Howell, 
John J. Miller, W. S. Pitcairn, E. Jinuishi, Norman Haw- 
thorn, Robert D. Miller, Gilbert L. Pitcairn, H. T. Owens, 
Donald M. Miller, George Hamilton, Thomas Smallwood, 
C. A. Dodson, H. S. Whiting. 


Cask Makers Refuse To Work 


Following a meeting of the trade Monday night, the 
cask makers employed in the potteries in the East Liver- 
pool district failed to report for work Wednesday morn- 
ing. The manufacturers applied the same reduction of 
wages to this branch of the trade as they did to the clay 
workers, ten per cent, effective as of August 3, and seven 
per cent, effective as of November 1. The cask makers 
refused to accept the reduction and refused to continue 
work. 
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activity among the crockery and glass agents here 

the past week. Well filled order books are the re- 
sult of calls from the numerous buyers. Among visitors 
were: James T. Hope, Fitchburg, Mass.; Mr. Edelson, 
of Eddies Department Store, Cambridge; Mr. Weeks, of 
Smith, Turner & Co., Augusta, Me.; Frank Plant, J. & 
Chalifoux Co., Lowell, Mass.; J. Harris, J. Harris and 
Son, Lawrence; Mr. Rouseau, of Rouseau Electric Cor 


Worcester. 


‘A | Y HERE has been a noticeable increase in business 


J. Q. Adams, of Burlington, Vt., accompanied by his 
wife and his assistant, Charles Kenyon, arrived in Bos- 
ton last Thursday, in his automobile. Mr. Adams was 
combining business with pleasure on his trip. 


John McKeon, formerly associated with the Dutton 
Store Co., Roxbury, Mass., has accepted a position with 
Gilchrist and Co., as buyer, in the china and glass de- 
partment, succeeding Edward J. Burdett, recently 
resigned. 


Henry Masse, of the Masse Specialty Co., Fred 
Phillips and Gould Lessing, left Boston last Wednesday, 
for a trip, by automobile, to New Bedford and Southern 
Massachusetts. 


Harold R. Wheeler is back in the city from a vacation 
at Harwich, Mass. He has recently taken the agency 
for a new line of glassware, from the J. T. Callet Cut 
Glass Co., Johnstown, Pa., consisting of light and heavy 
cutware. The line features two special designs, a cur- 
rent and honeysuckle pattern, which promise to be very 
popular. This is Mr. Wheeler’s first entrance into busi- 
ness since his return from overseas and his friends in 
the trade wish him every success in his new venture. 


Electric fixtures, lamps and other glassware, amount- 
ing to more than $2,000 worth were destroyed early last 
Thursday evening when a runaway horse jumped 
through the plate glass window of the Boston Light 
Supply Co.’s store on Friend street. After wrecking 
the goods, the horse made its exit by the door, where 
it was captured. 


Elizabeth Heath, assistant to M. A. Lovell, of the 
United States Glass Co., for the past three years or 
more, has resigned her position with the latter and will 
be married in September. 


Miss I. Brady, assistant buyer of china and glass for 
the Gilchrist Co., returned to the store last Monday 
from an enjoyable vacation, spent at Ogunquit, Me. 


a BOSTON NEWS NOTES 


M. A. Tressetts, REPRESENTATIVE 


Ripley Wiley, of the Mitchell, Woodbury Co.’s staf 
returned last Monday, from a two weeks’ vacation spet 
at Wolfeboro, N. H. 


Dr. George Stedman, son of Daniel B. Stedman, | 
former prominent merchant in the china and glas 
trade, died at his home on Boylston street, Tuesday, Av 
gust 16th. He was a native of Boston, and was seventy 
three years of age. The funeral services were held i 
the chapel of the Massachusetts Cremation Society ¢ 
Forest Hills, and the burial was in the Forest Hill Cem¢ 
tary. He is survived by two brothers, Arthur and Cap) 
Marshall Stedman. 


H. F. Hunt, of Hunt Bros. Co., is taking a vacatio| 
and rest at his summer home at Meganset, Mass. Horac) 
P. Hunt will return to the city Monday. | 


To Make Glass From Sand Near 
Jacksonville, Fla. 


Jacksonville, Aug. 24.—The white sand of the se 
shore near Jacksonville will be used in the manufactui 
of glass, according to B. R. Kessler, secretary of tt! 
Jacksonville Chamber of Commerce, who announce’ 
the organization of the Tidewater Glass Co. for that pu’ 
pose, with a capitalization of $1,150,000. 


mediately begin the construction of a plant here, thoug 
the organization was perfected at Pittsburgh, Pa., wit 
Harry A. Neff, president of the Belmont Tumbler Cc 
Bellaire O., as president. The sand near here is 1 
ported to be peculiarly adapted for the manufacture ( 
all kinds of glassware. 


/ 


This concern, the first of its kind in Florida, will 
1 
| 


New Express Ruling 


To meet the needs of present business conditions, pa 
ticularly as regarding credits, the American Railwe 
Express Co. has issued a supplementary order to its of 
cial express classifications, making the time for filir 
claims six months instead of four months, effective cl 
September Io. 1 


| 


After that date, under the new rulings, shippers wi 
be allowed to file claims six months after the date « 
delivery and in cases of non-delivery, six months ar 
15 days after the date of shipment. The change is 
revision of clause No. 7 on the uniform express receip. 
used in the trades. | 


for the china, glass, housefurnishing, toy and 
silverware departments for the Cohen Co., Rich- 
mond, Va.; but he has ample cause for optimism. These 
days, when there is so much talk of business depression, 
he is making records for business in his departments, sur- 
passing last year’s figures by a very big percentage. Be- 
fore leaving for New York he completed a special sale 
of housefurnishings which was a phenomenal success. 
He may well be considered one of the most promising 
among the younger generation of buyers in the trade. 
He doesn’t wait to see what the other fellow is doing, 
but gets right out and accomplishes things on his own 
initiative. He is in New York for a three weeks’ buying 
expedition, and will make his home at the Claridge while 
aere. 


¥ 


. . NATURAL optimist is J. Frank O’Brien, buyer 


jerk, H. Schnepf, buyer for the Columbus D. G. Co., 
Columbus, Ohio., registered at the Prince George on 
Tuesday, where he will stay for the new two weeks while 
aere placing orders for his firm. 


T. A. Keller, with Denholm & McKay Co., Worcester, 
Mass., was another buyer to put in an appearance in th: 
‘ocal market on Tuesday. He will make his headquarters 
at the Prince George. 


Expected arrivals among the buyers are Herbert Gay, 


with the Hunter Tuppen Co., Syracuse, who is due nex! 
Monday; Ernest W. Merrill, with The New England 
furniture and Carpet Co., Minneapolis, and Willian 
ergus, with the Boston Store, Chicago, both scheduled 
‘0 arrive during the first week of September, as is also 
felix Kohn, with “ Hillmans,” Chicago, who returned o1 
Saturday from his vacation and will leave a few days 
ater for New York. 


Percy Penn, of the Thomas G. Jones sales staff, left 
ast Saturday for the Pocono Mountains, where he will 
endeavor to forget his troubles for two weeks. 


Wm. L. Brenn, buyer for the G. M. McKilvey Co., 
Youngstown, Ohio, is busily engaged here placing orders 
“or immediate delivery for a special sale which he is 
lanning to run in September. He is stopping at the 
-laridge. 


| 
| 
| 


| John Postley, of Chas. A. Postley & Son, is preparing 
0 show his lines of housefurnishing specialties to the 
*hiladelphia trade during the coming week. 


_ Marcus Kops, the manufacturers’ representative of 
“hicago, who has been a visitor in New York for several 
lays, leaves for home today (Thursday). 


CAUGHT IN THE NEWS NET 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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Confirmation of the report that the china, glass and 
housefurnishing departments of the Harris Emery Co., 
Des Moines, lowa, formerly run by John J Jacklin, will 
hereafter be conducted by the firm has been received since 
our last issue. The firm is now in quest of a man to 
assume the buyership. 


Oswald Clayton, formerly with the Leapold Adler 
Store, Savannah, Ga., assumed his duties as buyer for 
M. E. Blatt & Co., Atlantic City, N. J., on Monday of 
this week and is expected in New York next week to 
place his initial orders for the firm. 


G. W. Hoffman, credit manager for the United States 
Glass Co., is in New York for a visit to the concern’s 
office for the first time in a long while. 


Hugo Hart, in charge of the glassware department for 
L. Barth & Son, leaves on Saturday, accompanied by his 
daughter, for Asbury Park, to be gone until after Labor 
Day. 


James Shannon, of the Tilden-Thurber hotel depart- 
ment, Providence, R. I., is spending a two weeks’ vaca- 
tion at Highland Beach, R. I., resting up in anticipation 
of a busy fall. 


Donald M. Miller, of Maddock & Miller, Inc., together 
with Mrs. Miller, left by automobile last Saturday for 
Crawford Notch, N. H., when they will devote the time 
to motoring, golfing, and other varied pleasures the resort 
affords. 


The Grand Rapids Furniture Store, Le Mars, lowa, 
of which J. S. Engelken is the head, have recently added 
a china and glassware department to the store, which is 
already enjoying marked success. The concern occupies 
a spacious double, two-story building. 

Since the resignation, to take effect September rst, of 
S. H. Correll, buyer of china and glassware for Hahne 
& Co., Newark, N. J., who has been with the firm for the 
past two or three years, considerable interest has been 
manifested in who would be selected by merchandise 
manager George L. Lobsitz to take his place. The suc- 
cessor, it has been announced, will be J. E. Coan, who 
has been with the firm for a number of years as assistant 
buyer in the above departments. 


Vacations are in order with Percy L. Leyland, Inc. 
Mr. Leyland’s son, John, who acts as his father’s office 
manager, 1s visiting relatives at Toronto, Canada, for two 
weeks, while John E. Plummer, of the concern’s sales 
staff, with Mrs. Plummer, is enjoying himself at the 
Thousand Islands. 
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A Trade Tip 


If you were the best friend I had in the world the 
best tip and advice I could give you as a buyer of 
Cut Glass is see the SPECIALS and general lines 
of the IDEAL CUT GLASS CO., Canastota, N. Y., 
before spending a $ of your appropriation for your 
Cut Glass department. 


If you are unable to see the display of their line 
in New York write for samples of their SPECIALS 
which will be sent express paid. 


The line contains the best values in staples and 


general lines on the market. 


I know because it is my business to know what 
competitors of the IDEAL CUT GLASS CO. are 
offering to the trade. 

As a matter of fact some of my best friends are 
buyers of Cut Glass. I don’t recall that they were 
before they began buying from the IDEAL CUT 
GLASS GO: 


F. L,. MORECROFT 


Have you seen their “DIAMOND-POINSETTIA ” 
design? 


CharlesviiaEhileps ss] a 


Hugh B. Thistle 


August 25, 192] 


Westmoreland Specialty Co. 


Grapeville, Pa. 


Manufacturers of High Grade Glassware 
—Plain, Cut and Decorated—for Gift 
Shops, Florists and Table Use. 


IRON STANDS FOR BOWLS 


No. 1908—Bowl 
No. 1031-2—Stand 
Crystal, Colors or Fancy Decorations 


REPRESENTATIVES: 
New York—H. C. Gray Co., 310 Fifth Avenue Building 
Philadelphia—Peacock & Roop, 1007 Filbert Street 
Boston—H. P. & H. F. Hunt, 41 Pearl Street 

San Francisco—Himmelstern Bros., 718 Mission Street 


Howard J. Smith 


Phillips, Thistle 6 Smith, Inc. 


ALBERMARLE BUILDING 
Room 803 


H101 Broadway 


New York 


at 24th Street 


Seneca Glass Co. 


Complete display of lead blown 
glassware, introducing new and 
attractive ideas in deep plate 
etchings, light cuttings and other 
decorations. 


! 


Jeanette Glass Co. 


New pressed glass specialties for 
general utility purposes, featuring 
covered mixing bowls, hallboy 


jugs, water sets, berry sets, etc. 
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SPECIAL NOTICES 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. 

_ Nothing else approaching it in the market. Widely advertised in 

the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


| ANTED— Sales Manager for Ten kiln Pottery, making 
general line dinnerware; one who can handle salesmen 
and produce the orders. State age, experience and salary ex- 
pected. Address Box 24 X 


FOR SALE 


| New decorating equipment including four $10 Perfection 
_ Kilns, one Hand Press, five Wheels, and other accessories. 


Will take any fair price for these goods. T. L., care of 
JOURNAL. 


CROCKERY AND GLASS JOURNAL 


AUFMAN’S “The Big Store,” Pittsburgh, Pa, want an 

assistant for their China and Glass Department. An excel- 
lent opportunity for aggressive man. Communicate, stating age 
and experience, with Mr. J. H. Harris. 


/ OUNG WOMAN, capable of assuming charge of office and 
sf assist in selling if required, is open for engagement. Efh- 
| cient bookkeeper and stenographer. Best credentials as to ability 
and character. Box M. H., care of Journal. 


ELL KNOWN MANUFACTURER of cut glass, both 
heavy and light cuttings, is desirous of securing repre- 
| sentatives for his line in the South, West, New England 
| States and other territory. Must be men or firms with good 
' selling records. M. S., care of Crockery and Glass Journal. 


LLUMINATING GLASSWARE LINES WANTED by 
a new agency just opening, to handle lighting glassware 
| in Greater New York, New Jersey and New England terri- 
tories. Have large following in lighting trade. Excellent 
| 


| references as to ability and character. Miller & Christal, 3 
Willoughby St., Brooklyn, N. Y. 


. SALESMAN wants to connect with reliable con- 
| cern, import or domestic. Knows the trade. Able to take 
| charge of stock and shipping. Thoroughly pep crcnced. Ref- 
-erences. S. C., care of Crockery and Glass Journal. 


Advertis ing” : 


House Organs 


Ask for 


HARRISON 


Lighting Fixtures 


and 
Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th Fl., 130 W. 42d St. 


BOUT ee 
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| WILLIAMSBURGH FLINT GLASS CO. 


| MANUFACTURERS OF GLASSWARE. 

,Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 

Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 

all cotors. Private Moulds Worked. 

FACTORY : 

255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 
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Sole — of the Patent Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N, Y. 


Celluloid “Salt and Pepper” Caps 
ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; und 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


Sturdy Garment Bags 


The great advantage of the garment bag over the 
cedar chest is, that when articles of clothing are re- 
moved from the bag they are found perfectly free from 
creases and in the same condition as when placed in the 
covering. These well made bags are manufactured by 
the Manahan Moth Paper Co., Inc., 56 Vesey Street, 
N. Y., and are absolutely dust and moth proof. Gar- 
ments are suspended by means of hangers which can be 
removed at will by simply drawing out the patent sliding 
tube fastener and so simple that any child can perform 
the operation. Made in three styles Tarine, Odorless, 
Cedarized and in five sizes. Besides these bags the 
above concern manufactures muff boxes, moth sheets 
and moth cards. The muff boxes are especially treated 
to discourage moths or other insects. Muffs or neck 
pieces should not be packed with other garments. The 
moth sheets are used for wrapping carpets, curtains or 
garments too large for hanging, and are especially desir- 
able when placing goods in storage. The moth cards are 
indispensable when packing clothing or articles away in 
boxes, a few of these cards sprinkled among drawers, 
insects. These preventatives are a Thrift Budget in 
trunks or chests will prevent attack of moths or other 
themselves, a safe economy and a household need. 


General Business Shows Gain 
(Continued from page 12) 


“ Although official reports indicate that harvesting re- 
turns will not reach early anticipations, the crops, par- 
ticularly in the Middle West, are relatively satisfactory. 
The yield of cotton will be the smallest for many years, 
but the requirements will undoubtedly be heavy. Whole- 
sale dealers at many centers state that buyers in large 
numbers are present, and while their operations at the 
moment are confined mainly to filling in orders, it is 
becoming quite plainly evident that not a few are wait- 
ing to ascertain if the initial retail fall demand will 
justify more extensive preparations for future require- 
ments. 

“ Liquidation of old accounts carried over from last 
year makes very slow progress and some increase in 
failures is indicated by current statistics.” 


Bradstreet’s refers to conditions as follows: 

“In manufacturing lines the reports seem to indicate 
that chief expansion of late has been in the wearing ap- 
parel trades. In few cases are gains are shown over the 
period a year ago, but not to any great extent.” 
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Announcing 


CLASSIQUE LAMPS | Iridescent Glass 


CLASSIQUE Glass Shades , oo : 
are painted by hand — the | Glorious 1N ifs rainbow 


tones and colorings burned in, sp lendo r 


becoming part of the glass. 


High in quality! Low in price 
CLASSIQUE Bases are made 


of cast metal, and the exquis- 


ite finishes of gold, silver, 
bronze, etcetera, are plated. 


HENRY WITTE 


CLASSIQUE LAMP STUDIOS 7 West 24th Street New York 
Five Eighteen Market Street 


MILW AUKEE 


OUR SERVICE No. 4 


We carry immense open stock on four floors of our building and reserve 
stock in nearby warehouses. This isa 


BIG SERVICE 


carrying stock for your convenience. It’s up to you to take advantage 
of it. 


A tip: Our lustre and solid color tea services are 
tempters. Everybody is after them. How about you? 


O 


ee 


MOGI MOMONOI & CO., INC. 
105-107 East 16th Street, New York, N. Y. 


J. H. SmyTHeE, REPRESENTATIVE 


| HE stimulation of both retail and wholesale busi- 
T ness in Chicago, brought about by the recent Chi- 

cago Pageant of Progress, has now passed away, 
eaving trade rather quiet last week. In looking back 
or three weeks, the Chicago retailer as well as the man- 
ifacturers’ representatives located here, readily recognize 
hat the big Pageant brought many buyers to the city. 
't was a decidedly progressive move on the part of the 
lity, and helped business conditions considerably, how- 
ver temporary the help may have been. The event is 
expected to be an annual affair hereafter, and there is 
10 doubt that all business men will look forward to the 
secasion each year. 


China is moving in a satisfactory manner, with a slight 
ncrease in sales from month to month. Glassware, how- 
ver, is showing little or no improvement. Buyers now 
save their attention fixed on the manufacturers, whom 
hey expect to put through price reductions in the near 
vuture. If the price was announced at reductions, or 
fa strong announcement were issued that prices woul” 
ot go down, buying would commence, but under the 
-xisting conditions the buyer is unsettled in his own 
aind. It is not so much the price, as it is the uncer- 
jainty of the price. A little action on the part of the 
aanufacturers is now in order. 


George Popper has joined the sales force of Darden 
- Cox, lamp manufacturers representative located in the 
Palmer House. Mr. Popper will work the city trade 
smporarily. 


' John S. Ward, manufacturers representative with dis- 
lay room in the Heyworth Building, is on an extended 
“ip through the Southeastern States, where he is show- 
ag samples of many new items in gold encrusted, china 
nd glassware, as well as smokin gsets and lamps. He 


vill be away four weeks more. 
} 
| 
| 


_ The Rivr Studios of Chicago are bringing out many 
eautiful lines of hand painted china in lustres of all 


olors, prepared with floral and conventional designs. 


“heir latest items consist of vases, bowls, tea and choco- 
Ate sets and fancy pieces, all exceptionally good for the 
jift shop trade. The lines are being displayed in the 
‘how rooms of Owen-Koempel in the Shops Building 
ind it is Mr. Koempel’s intention to take samples of this 


ne on the road about September Tf. 


“Leatherized ” is the name of a new and decidedly at- 


\ 
‘active line of parchment shades now being shown ir 


VSNNUTUTLONTUTEAATA USOT TATU TET 


CHICAGO OFFICE 


THE CHICAGO MARKET a1 


SOUTH 
CLARK 
STREET 


GOTTLOB OOOO 


the display rooms of E. M. Meder, Shops Building. A 
novel feature of these shades is that they can be washed 
with soap and water without damaging the parchment. 
This factor, coupled with the fact that they can be pur- 
chased at a lower price than regular parchment shades 
has made them very popular with the buyers. 


Chris H. Ueberroth, Chicago representative for the 
Saxon China Co., is showing many new patterns in din- 
ner ware. These patterns were first shown at the Chi- 
cago Furniture Show last month and are now on display 
at 60 E. Lake Street. These border patterns consist of 
conventional designs with floral inserts and contrasting 
colors. 


It was with sincere sorrow that the members of the 
crockery and glass trade, not only in Chicago, but in all 
parts of the country, learned of the death of Mrs. W. T. 
Darden, wife of their good friend, W. T. Darden, who 
has been connected with the sale of China for many 
years both in Chicago and the East. Mrs. Darden was 
well known to many buyers of china and glass, especially 
in the Middle West. It was her pleasure to assist Mr. 
Darden in his display room in the Palmer House for a 
number of years before she was taken sick. In this 
manner she made the friendship of many visiting buyers. 
She passed away on Friday morning of last week, after 
a year’s ill health. Burial took place on Monday, with 
members of the local crockery and glass trade acting as 
bearers. Mr. Darden has the heartfelt sympathy of his 
many friends in the trade. 


Chicago Gift Market Active 

Many gift shop buyers have been in Chicago during 
the past two weeks, far more in fact than have visited 
Chicago on buying trips for some time past. It is evi- 
dent that the Gift Shop proprietor has commenced to 
recognize Chicago as his buying center. Among the 
visitors recently were: Miss Patrick, of Geo. A. Gray, 
of Duluth; Mr. Andrews, of Andrews Book and Gift 
Shop, Ludington, IIl.; Mrs. McClevey, of McClevey’s 
Book and Gift Shop, Chanute, Kan.; Miss Dorothy 
Coffin, of New Castle, Ind.; Mr. Kirkpatrick, of How- 
ard-Kirkpatrick Housefurnishing Co., Bloomington, III. ; 
Miss Mary Brockway, of Rock Rapids, Ia.; Miss Cutter, 
of Lewis, Coe & Howell, Adrian, Mich.; Della Allen, 
of Mendota, Ill.; R. Quakenbush, of the Quack Shop, 
Wichita, Kan., and Sarah Nolan, of Green Bay. 
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DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer Hous2 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 


Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 


Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Giass Co. N. Northwood Co. 


Indiana Glass Co. D. C. Jenkins Glass Co. 


Eagle Mfg. Co. Mound City Glass Co, 
Bonita Art Co. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 


Studio and Display Rooms at 
2619 Prairie Ave. 


CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MOoNONGAH GLASS Co, 
Co-OPERATIVE FLINT GLASS CoO. 
THE DUNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INE. 


Manufacturers 
Importers 
Exporters 

GERMAN DOLLS, TOYS AND 

NOVELTIES 

for immediate delivery 

Japanese Incense Burners and 

Incense 
Manufacturers of 
The Famous Cootie Game 

Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. EH. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 


Successor to Takito, Ogawa & Co. and 
The Tajimi Company 


327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


OWEN-KOEMPEL 
Gift Merchandise 
Artwares Pottery 
Novelties Glassware 
Book Hnds Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Inc. 


Manufacturers 


CUT GLASS 


Display Rooms 
Factory and 17 N. Wabash Ave. 
General Office 
Maywood, Ill. Chicago 


HEYWORTH BUILDING 
Madison and Wabash 


BUY 
GLASSWARE 


Ear! W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company | 
The Marion Glass Manufacturing Co. | 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 
Representing: 
A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 
S. A. Weller, Jardinieres, Umbrella |” 


Jars, Vases and Art Pottery in High | 
Grade Novelties. 


F. B. Tinker, Room 910 
Representing: 
Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 
Ernest Wolfe, Inc. 
H. Cc. Fry Glass Company 
Frontier Cut Glass Company 
John BH. Rohrbeck 


John S. Ward, Room 1505 
Showing 
Lamps and Shades, 
Pottery specialties. 
Gold encrusted 
China and glassware. 
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| AS THE EDITOR SEES IT 
DRIVE HOME YOUR MESSAGE 
HE time has come when every salesperson, adver- When the results of increased buying begin to be felt 


tising manager and manufacturer must drive homie 
his sales message through the medium of adver 
-tising. 

Whether this advertising be through the medium of 
the trade paper, national magazine, printed literature, 
|store window or counter display it must be forceful an 
‘attractive. 


The public through the period of business depressio1 
has become a cautious buying UNIT. Where little at- 
tention was heretofore paid to price by the average pur 


chaser these items of expenditure now become para- 


| . 
| mount issues. 


It will not do for anybody in business today, from 
manufacturer down to the humblest store clerk, to neg- 
lect or leave undone anything that will increase sales 
volume. 


Advertising should be a real sales message—it should 


tell a story and tell it straight from tne shoulder in a 
_yruthful, direct way. 

_ If you have something unusual to offer TELL it to 
‘he purchasing public, mark it with a reasonable price 
ind you will see results. 


in increased manufacturing demands, more people will 
be back at work and the general purchasing power of 


the nation will again be headed toward a normal level. 


Don’t expect, however, that wartime extravagance 
will again prevail—it won’t—for the public has had a 
severe lesson in econemy and will profit by it for many 


years to come. 


The lower prices already prevailing will necessitate 
VOLUME business to take the place of the HIGH 
PRICE business enjoyed during the war. 

[Everyone connected with trade must do their share 
to secure this volume. 

Indifference of salespeople must be replaced by court- 
esy and attention, for you'll need every customer you 
can get and can’t afford to let anybody go away dissatis- 
fied with your store service. 

TO PLEASE THE CUSTOMER is the highest type 
of ADVERTISING. DO THIS and your road will be 
easy, for you then will know that you have driven your 


message home. 


Sixteen 


Japanese Fear Fordney Tariff 

Much concern is expressed in Japan in regard to the 
effect upon Japanese exports to America of the new 
American customs law. Seven articles will be seriously 
affected, according to the Mainichi, viz., camphor, pot- 
tery, cotton textiles, furniture, fancy mats, silk textiles 
and toys. It is estimated that pottery and toy manufac- 
ture will suffer most. It is pointed out by the vernac- 
ular papers, in comparing the new tariff schedule with 
the Emergency law now in operation, that the latter in- 
creased imposts on cereals and oils and aimed at the 
protection of American agriculture, while the permanent 
tariff seems to be formulated with the view of protect- 
ing the manufacturing industry. It is thought that even 
if the tax on cereals is continued the taxes on oils and 
other industrial materials will be reduced since this in- 
crease falls substantially on the consumer. On the other 
hand, the effect produced by the permanent law will en- 
able the American people, particularly, it is said, the 
German-American element, to substitute domestic made 
articles for the Japanese imports. 

Referring to the seriousness of the effect of the new 
tariff law upon pottery manufacturers, Jutao Kato, pres- 
ident of the Chitane Pottery Co., of Nagoya, is quoted 
in the Osaka “ Jiji” as stating that if the new bill, as 
now reported, goes into effect it will deal a formidable 
blow to the industry that centers around Nagoya, one 
of the great points of porcelain manufacture, which ex- 
ports about $7,000,000 worth of goods annually, about 
half of which goes to the United States. Manufactur- 
ers, he said, are barely able to make the industry pay 
with the help of lower freight rates, while the American 
industry has developed and, year by year, is manufactur- 
ing more lines of American requirements. Japanese 
manufacturers are striving to offset the loss of business 
to the United States by. selling to Canada and South 
America. ‘It has not been found feasible to cut produc- 
tion costs without a sacrifice of standards. 

Japanese toys have suffered a sharp setback as a re- 
sult of the surprising recovery of the European trade. 
German goods especially are competing vigorously and 
successfully with the Japanese made goods in various 
markets and are being energetically pushed. The de- 
cline in this line of export shows the keenness of the 
competition. During June only 403,989 yen worth of 
toys were exported from Yokohama. This is an increase 
of 124,972 yen over the previous month, but shows the 
considerable decrease of 1,085,417 yen compared with 
the corresponding month last year. This month activity 
has increased but, in the face of European competition, 
Japanese goods can hardly expect to return to former 
Celluloid toys go chiefly to Eng- 
land, rubber toys to America. 


prosperous position. 


Form New Company 
The Carolina Clay Co. has been formed in East 


Liverpool, Ohio, by Lawrence Cawood, J. T. Sant, C. 
V. Beaty and B. W. Hunsicker with a capital stock of 
$50,000. The company will develop a new clay field in 
the Carolinas. Mr. Sant is now in the south. 
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OBITUARY 
Thomas F. Magrath 


western traveling representative for Haviland & Co. It 
will come very unexpectedly for few but his associates 
in the above concern knew but what he was enjoying 
his customary good health. Even to them it came 
a shock, for the ailment from which he had suffere 
occasional attacks for the past year was considere 
nothing more serious than digestive trouble. He 

been on his vacation since August 1, and was feeling 
well as usual up to last week, when he was taken wit 


A>. 


ness shortly after six o’clock. The end came shortly 
afterward. He was fifty-five years of age and had de 
voted all his business life with the exception of a short 
period to the china business, and few traveling men were 
better known or more popular with the trade. He start 
ed his career with Frank Haviland who conducted a 
tail and jobbing business on Fulton Street, acting 
traveling salesman for the concern for a number 
years. Later he was with Theodore Haviland & Coy 
Robert Slimmon, as well as having sold the Pouyat and 
Avenir china lines. In 1912 he went with Haviland & 
Co., by whom he was employed up to the time of his 
death. The funeral service was held at his home in Jer 
sey City on Sunday afternoon which was attended by his 
associates with Haviland & Co., as follows: Edward 
Ross, Robert Edmiston, George D. Harrison, C. Harr 
Greene, J. Thomas Smith, John J. Hilb, John C. Par 
ker, Miss Dalton and Miss Knittel. Others preset 
among his friends in the trade were Robert N. Bolton, 
Thomas Smallwood and J. K. Wilson. Interment wi 
made at Red Bank, N. J. He is survived by two sisters 
and two brothers. 


K. W. Hammond Scores Again 


I. W. Hammond has been the talk of the town for 
past week, or, at least, we should say his salesroom a’ 
West 23rd Street has. Every once in a while “ Eddie™ 
breaks loose and does something different from the other 
fellow. This time he is responsible for a distinct innova- 
tion in salesroom furnishing. Discarding the use Of 
linen table clothes for covering the display tables fot 
showing the K. T. & K. dinner ware line, he evolved the 
idea of using opal glass topped tables. It was such 
decided improvement over anything of its kind used 
displaying china and glassware that he immediate 
adopted the same thing throughout his showroom. 
consequence, the white-topped tables and white. she 
lining all sides of the room, backed by mirrors, is one ( 
the most attractive and inviting places to visit imaginable. 


CAUGHT IN THE NEWS NET 
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NTERESTING 
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UP HERE AND 
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ette was the well-known importer, J. H. Venon, 

who has been away since early in the summer 
traveling through France, Poland, Finland and Sweden 
in quest of new things. His search resulted in his se- 
curing some new factories from which he promises some 
genuine surprises in the way of novel things that will be 
quite an innovation to the trade. Samples are now en 
route and will be on display within the next thirty days. 
Mr. Venon is in fine health, and said he never felt better. 


N N arrival from Europe last Friday on the Lafay- 


F. W. Lorenz, of B. Tomby, Inc., was a passenger 
aboard the George Washington, which docked last Satur- 
day. He had been in Germany for two months visiting 
the various factories represented by his concern in Amer- 
ca, and reports manufacturing conditions making excel- 
lent progress in returning to a normal basis. Mr. Lorenz 
ie with the manufacturers while abroad to bring 
jut a number of distinctly original designs in dinner- 
ware, and also brought back with him a number of new 
*reatments in fancy china from the Schlegelmilch factory. 
Charles Baum, who is now in the importing business, was 
nother passenger on the steamer. 


| George R. West, head of Geo. R. West & Sons, Jea- 
iette, Pa., is spending this week in New York conferring 
with his local representative, E. W. Hammond, and as- 
isting in, arranging the display of his new line of deco- 
ated glassware and wrought-iron specialties, which is 
tow nearly complete. 


: | John Hahn, with “ The Fair,” Cincinnati, Ohio, made 
ii brief visit to New York last week of only three days, 
: rincipally for the purpose of buying specials for a forth- 
oming sale. 


Herbert Gay, buyer for the Hunter Tuppen Co., Syra- 
use, N. Y., was in town last week accompanied by his 
vife and daughter. They were here purely on a pleasure 
“ip, it being Mr. Gay’s purpose to return on September 
5th to place his fall orders. 


“Gus” H. Bub was a visitor in New York from Sun- 
ay to Friday of last week, making purchases for his 
jpmeern, the B. Nugent & Bro. D. G. Co., St. Louis, Mo. 


\ 


/W. Arthur Shaw, secretary of the Cannonsburg Pot- 
‘ry Co., spent the latter half of last week in New York 
ding over some special business matters with the fac- 
ty’s New York agent, H. Benedikt. 


It is reported that the Kinney & Levan Co., Cleveland, 
O., will relinquish control of the china, glass, housefur- 
nishing and toy departments of the Higbee Co. of that 
city, which they have owned and conducted for a number 
of years. 


C. W. Pingree, with the Taiyo Trading Co., returned 
to headquarters on Monday after being away since June 
covering territory through New England and northern 
New York State. 


EK. M. Meder, the well-known manufacturers’ repre- 
sentative of Chicago, was a visitor in New York the 
first half of this week on a trip that is a combination of 
business and pleasure. Mrs. Meder accompanied him. 
Mr. Meder is very enthusiastic about the coming china, 
glass and house furnishing exposition to be held in Chi- 
cago in February, and which will be the first of an an- 
nual exhibit to be held there. 


Frank P. Judge, Jr., of the National China Co., Saline- 
ville, O., is a visitor in town this week consulting with 
New York manager D. King Irwin regarding local con- 
ditions. 


R. I. Ratner, head of The Nonick Glassware Corp., 
has sailed for Europe to make arrangements for dispos- 
ing of the patent rights of the concern’s goods in for- 
eign countries. 


S. Goerke, for several years connected with the J. D. 
Bergen Co., cut glass manufacturers, Meriden, Conn., 
until he went into another line of business three years 
ago, has again been engaged by the concern to repre- 
sent them in the Metropolitan district. 


Mueller Resigns From Burley & Co. 

The resignation of William G. Mueller, buyer for Bur- 
ley & Co., Chicago, which has been in the hands of the 
concern for some time, has just become known to the 
trade. This is to take effect today, September 1st. Mr. 
Mueller, who is well known throughout the trade, is con- 
sidered one of the best posted men in the business and 
a man of considerable ability. During his regime as 
manager for Burley & Co. he has made a great success. 
It is understood his resignation is due to a new connec- 
tion he has made in the manufacturing field. His suc- 
cessor at the Burley & Co. store will be Max Miller, who 
was formerly with the concern for a number of years. 


MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 
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ITHIN the last ten days there has been a rather 
noticeable inquiry for glassware. Here and 


there production has been advanced on certain 
lines in a gradual way, but manufacturers seem to hold 
the view that instead of stocking warehouses it is better 
policy just at this time to work close to orders. The 
view is rather well taken, for the reason the wage scale 
for the new term has not been adjusted in all depart- 
ments, and it is considered folly to stock merchandise 
made at high costs. There is still room for improve- 
ment in demand, and sales managers are of the opinion 
that a decided change for the better will be observed 
within a very few weeks. 


According to reports current here, many pottery and 
glass manufacturers will move their exhibits to Chicago 
following the annual Pottery and Glass Exposition here 
at the Fort Pitt Hotel next January. Some western buy- 
ers who have been in the district of late have said in very 
plain terms, that the Chicago show next February would 
be profitable, that the Pittsburgh exhibit would be elim- 
inated in 1923. There are some manufacturers in this 
district, who have said more than once “there will 
always be something to see in Pittsburgh in January.” 


The certificate of incorporation of the Bonita Art 
Glass Co., of Wheeling, W. Va., has been filed with the 
County Clerk of Wheeling. 
given the right under its charter to manufacture and buy, 


The company has_ been 


decorate and sell china, glassware, queensware, make 
and manufacture and sell advertising novelties of all 
kinds.” The capital stock of the company is placed at 
$100,000 and is divided into 1,000 shares of $100 each. 


Judging from the recent increased demand for cut 
glass, the commodity is having a rather active retail 
movement. The jobbing interests have reported that 
the line is holding steady, and this is reflected in new 


business being received at the factories. 


F. W. Stewart of this city is one of the associates of 
C. H. Dankworth of Bellaire, O., and J. O. Erskine of 
Steubenville who have formed the Tidewater Glass Co., 
of Jacksonville, Fla., with a capital stock of $1,150,000. It 
is reported in glass equipment circles here that the com- 
pany will erect a two unit plant at once, but that eventu- 
ally the concern will increase its output to a 10-unit 
plant. 


Arthur C. Lorant and Lloyd G. Fowler have formed 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


the Lorent Glass Co., at Morgantown, W. Va., with a 
capital stock of $25,000. 


St 4 

Robert G. West, manager of the city sales room of) 
the Pittsburgh Lamp, Brass & Glass Co., has returned) 
to his desk from a summer holiday, spent in a pleasant 
camp not far from the city. : 


| 
The slogan, “1921 Will Reward Fighters,” seems to. 
be the motto of the china and glass buyers of the large} 
Pittsburgh Department stores. There have been molt 
special sales in these departments this season than for-) 
merly, and merchandise was moved. Throughout the) 
life of all of these sales, there was a constant pounding 
to “beat last year’? and new records have been betsde| 
than expected. | 


Some slight improvement in the demand for chimneys 
is reported by the manufacturers of this district. While! 
the inquiry is by no means up to normal, yet orders are 
slightly heavier than a month ago. However, manufae-) 
turers expect such a turn on account of the approach| 
of the fall season. 


Inquiry made by a number of gas and electric supply 
stores in this section reveals that demand for lighting 
glassware for home use is showing a better tone. One 
dealer declared that many retail buyers were buying re-| 
placements, while other customers were interested in an 
entire new equipment. There is not an active demand 
for fixtures, although there is some request for this line. 


The Fort Pitt Hotel continues to receive inquiries for 
rooms for exhibit purposes next January. “ There’s over 
200 applications for display rooms in that pile,” said 
Manager Wasson as he held out a bunch of letters. “ We 
are going to take care of the old line pottery and glass 
trade before anything else, and after the desires of these 


manufacturers are supplied, then we'll proceed to assigr 
rooms to other allied lines.” 


’ 


A number of glass manufacturers are at work arrang- 
ing new lines for the 1922 trade. In some instances en: 
tire new lines of table ware will be shown, while ther 
are cases where just additions will be made to existin 
lines. There will be no effort this season to “ over do’ 
the bringing out of new items, but lines will be bright: 
ened just the same. The exclusive decorators have som 
new lines pretty well advanced. : 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


HE production of the generalware potteries in this 
section of the Ohio Valley is a little better than 
fifty per cent, according to the best informed au- 

thorities. Slowly, but surely, the output of the various 
plants is soaring, and it is generally believed that it will 
be only a short time longer until production is on a 
jormal basis, or nearly so. All present indications point 
-o this fact. Just at this immediate time old stocks are 
seing unloaded, and it will not be long until all of these 
will have been dispensed with, this on account of the 
activity of the decorating departments, while the clay 
shops have been idle. The general view of the situa- 
jon in the trade here at this time is that the turn in the 
‘oad has been reached. 


A number of pottery manufacturers have reported an 
Cancellations are 
Many buyers who months ago re- 


mprovement in mail order demand. 
exceedingly scarce. 
juested orders be held up for later shipments are now 
isking that these specifications be filled. This is taken 
-o mean that local stocks are short and that merchandise 
s needed to keep up departments. 


The strike of the coopers of this district is expected 
o be adjusted soon. It must be understood that the 
coopers are not affiliated with the National Brotherhood 
{ Operative Potters, but have a “ cooper’s union” of 
heir own. When the pottery manufacturers and master 
‘oopers sought to reduce the wages of these workers in 
ne with the wages of the pottery workers, a strike re- 
ulted. There was some little delay in getting out orders 
‘Iready “ on the floor,” but other methods were brought 
ito use by the pottery manufacturers to obtain pack- 
ges. 


|W. H. Cook, for many years associated with the clay 
hop management of the Harker Pottery Co., has re- 
igned his position to go with the Homer Knowles Pot- 
sry Co., of Santa Clara, Calif. Mr. Knowles engaged 
Ir. Cook last January when he was in this district for 
ie purpose of inspecting tunnel kilns. The Knowles 
lant will not be ready for operation for some months, 
nd it is generally understood here that the plant at the 
art will have a capacity of three kilns—two -glost and 
_ jae bisque. 


_ Advices received here within the last few days by 
ulesmen show that the capital stock of the Mutual China 
0., Indianapolis, Ind., has been increased from $100,000 
$200,000. This firm succeeded the former business of 
ollweg & Reese, one of the oldest dinnerware and glass 
bbing houses in-the Central West. 
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Attorney I. B. Brodie, of Baltimore, Md., and repre- 
senting the Hopewell China Co., of Hopewell, Va., who 
has been spending several days in this district, was 
amazed at the extensiveness of the pottery industry of 
this territory. “‘I knew there were a number of pot- 
teries in the upper Ohio Valley, but never did I realize 
the business was so extensive. And for the people who 
are associated with the industry, from owners down to 
employes, I have found them all to -be very affable gen- 
tlemen,” said Mr. Brodie before returning to his office. 
He came here to consult with others who are associated 
with the management of the Hopewell plant. 


More buyers are coming into the district since revised 
selling lists were distributed among the trade than for 
many months. And it does seem that these folk are an- 
ticipating fall requirements in a manner which would 
indicate home stocks are low. In fact, some of the buy- 
ers who have been here within the last week have placed 
“normal” business, although this must not be taken that 
“ war orders ” were specified. As one salesman expressed 
the business some buyers have left here, “ they are play- 
ing a little farther from the cushion than they did dur- 
ing the early part of the year.” 

Among those who have been registered in the district 
of late were the following buyers: Gus Bub, with B. 
Nugent & Co., St. Louis, Mo., who came here from 
Carrollton, enroute to the glass district of Pittsburgh; 
Mr. Phillips, with Stix, Baer & Fuller, St. Louis; P. G. 
Rinkin, with the Boston Store, Chicago; W. C. Newland, 
with George Borgefelft, Co., Chicago, Il. 

William T. Darden, Chicago representative for the 
Potters Co-Operative Co., and other eastern factories, 
has been spending several days in this district. “ It sure 
does look to me as if we are going to have some big busi- 
ness this fall,” said Mr. Darden. “Inquiries are bet- 
ter, and the trade is showing evidence that they are in- 
terested in getting new merchandise.” 


Edward Menge, President of the National Brother- 
hood of Operative Potters, has left his desk here on an 
indefinite leave of absence for the benefit of his health. 
He is suffering with throat trouble, and is now taking 
severe treatment in the east. 


Patrick McNicol, president of the Standard Pottery 
Co., and “ Teddy ” Fitzgerald, general manager of this 
plant, have returned home from a business trip to Colum- 
bus and Cincinnati. 


Twenty 


Buyers in New York 
AUGUST 25 
J. E. Anderson, general merchandise, Bon Ton, Fairmont, 
W. Va., Pennsylvania. 
Cars Hauer, general merchandise, G. H. Krollenberg Co., 
Richmond, Ind., Pennsylvania. 
Sterns, house furnishings, Meekins, Packard & Wheat 
Cos Springfield, Mass., 432 Fourth Avenue. 
E. Spreng, china and toys and house furnishings, H. A. 
Meldrum Co., Buffalo, N. Y., 404 Fourth Avenue (Jay Co.) 
yee We Powers, house furnishings and toys, Sage- Nie (Con 
Hartford, Conn., 404 Fourth Avenue. 
W. ‘Laubach, gift shop, C. K. Whitner Co., Reading, Pa., 
404 ‘Fourth Avenue. 
A. B. Fairchild, crockery, A. B. Fairchild & Son, Ravenna, 
Ohio, Marie Antoinette. 
E. S. Spangler, toys, B. C. Tabor Co., Norwalk, Conn., Mar- 


tinique. 
AUGUST 26 
H. Jacobs, house furnishings, Kuhn-Furchgott Co., Jackson- 
ville, Fla., 6 West Thirty-second Street. 
ij aely Killen, toys, Union D. G. Co., Macon, Ga., 48 West 
Thirty-fifth Street (W. M. Van Buren). 
Miss I. Case, oe G. Wyman & Co., South Bend, Ind., 


Pennsylvania. 
AUGUST 27 

D. H. Carpenter, general merchandise, D. H. Carpenter Co., 
Catletsburg, Ky., Bristol. 

E. G. Watkins, general merchandise, S. Watkins Department 
Store, Henderson, N. C., Collingwood. 

J. L. Profahl, gift shop merchandise, lamps, The Golden Rule, 
St. Paul, Minn., 3 West Twenty-ninth Street. 

(Gs 18, Sheram, toys, J. A. Kirven Co., Columbus, Ga., 1170 
Broadway. 

D. Rothschild, general merchandise, Rothschild & Bro., Ithaca, 
N. Y., Pennsylvania. 

M. Harris, representing William Hengerer Co., Buffalo, N. Y., 
16 West Thirty -ninth Street. 

E. Tanke, house furnishings, H. C. Tanke, Inc., Buffalo, N. Y., 


Pennsylvania. 
AUGUST 29 

D. Utterson, house furnishings and toys, Efroymson & Wolf, 
Indianapolis, Ind., 116 West Thirty-second Street, Pennsylvania. 

W. Huber, merchandise manager, L. S. Ayres & Co., Indian- 
apolis, Ind., 225 Fifth Avenue. 

M. A. Schwartz, toys and dolls, Golden Rule, St. Paul, Minn., 
3 West Twenty-ninth Street. 

M. Newman, toys and house furnishings, Frankenberg Bros. 
& Newman, Bisbee, Ariz., 1150 Broadway. 

J. S. Goldberg, representing L. Klein, Inc., Chicago, Ill., 1133 
Broadway. 
. H. Bubb, china, glassware, house furnishing goods, B. 
Nugent Bros. D. G. Co., St. Louis, Mo., 1261 Broadway, Breslin. 
AUGUST 30 
W. J. Barnes, house furnishings, Burden Smith & Co., Macon, 
Ga., 352 Fourth Avenue, Arlington. 

W. H. Rich, merchandise manager, M. Rich & Bro., Atlanta, 
Ga., 352 Fourth Avenue, Embassy. 

M. J. Muller, general merchandise, Muller Co., Lake Charles, 
La., Pennsylvania. 

H. H. Sturtevant, general merchandise, H. H. Sturtevant Co., 
Zanesville, O., 116 West Twenty-second Street. 

F. F. Malpass, general merchandise, I. S. Harley Co., Orange- 
burg, S. C., Marlborough. 

eS Ns Hennigan, merchandise manager, *Rice, Stix Dry Goods 
Go. St Lous: Mo., 212 Fifth Avenue. 

F,. T. Bedworth, representing Sage, Allen & Co., Hartford, 
Conn., 404 Fourth Avenue. 

15 SN Sa app, merchandise manager, J. W. Knapp Co., Lan- 
sing, Mich., 253 Fifth Avenue (Hart, Flanagan & Co.). 

R. M. De: an, toys, R. H. White Co., Boston, Mass., 432 Fourth 


Avenue. 
AUGUST 31 

E. M. Stevens, house furnishings, Stevens Jobbing Co., Eliza- 
beth City, N. C., Martinique. 

EL Dy Walker, toys, Pelletier Stores Co., Topeka, Kas., 116 
West Twenty-third Street. 

K. K. Denniston, house furnishings, toys and china, J. D. Pur- 
cell Co., Lexington, Ky., 6 West Thirty-second Street. 

S. W. Laubach, gift shop, C. G. Whitner & Co., Reading, Pa., 
404 Fourth Avenue. 

H. E. Claus, china and glassware, L. A. Witherill, Syracuse, 
N. Y., Alcazar. 

W. L. Austin, merchandise manager, Miller & Rhoads Co., 
Richmond, Va., 432 Fourth Avenue. 

E. Eismueller, general merchandise, Esperhain’s, Milwaukee, 
Wis., Latham. 
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Burbank Plant to Open 

Information just received would indicate that the 
plant of the Empire China Co., at Burbank, Calif., wil 
be placed in partial operation within the next month 
Some pottery workers engaged from this immediat 
vicinity by this new firm have started overland to Bur 
bank. The Empire company will have W. G. Jackal 
formerly of the Taylor, Smith & Taylor Pottery Co, 
of this city, as sales manager, in addition to Mr. Jacksor 
being president of the company. ) 


- 


Court Restrains Man From Entering Strike 

Trenton, N. J., Aug. 30.—An injunction was mad 
permanent by Vice-Chancellor Foster restraining Joht 
Mathieson and others of this city from promoting or par 
ticipating in the strike of workers employed at the Monu 
ment Pottery here. 

According to the court’s order, loitering or picketing 
or violence of any kind is prohibited. The judgment i; 
the result of the failure of the defendants to appear it 
court when the hearing was fixed on the rule to make thi 


injunction permanent. 
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NEW PROCESS 


VITRIFIED CHINA 


Hotel Individual Butters 
and Creams 


AUTUUOUUUATENNENAAALULHI 


in pd eas Bae 


ABSOLUTELY VITRIFIED, 
CLEAR BRILLIANT GLAZE 


LOW PRICES TO QUANTITY BUYERS 
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FREE SAMPLES 


Cook Pottery Company 


TRENTON NEW JERSEY 
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here ‘will be back on the old time schedule and 
will be open for business all day as usual. 
The glorious weather of the past week has brought 
umerous visitors to the city and the trade report hay- 
18 had a “ busy week.” 


t 


RB EGINNING next Saturday the business houses 


| Kirk Bryce, of Bryce Brothers Company, Mount 
leasant, Pennsylvania, has been displaying his sample 
ne of blown glassware, at Young’s Hotel, Boston, all 
' the past week. 


M. A. Smith, of the Ackerman Drug Company, Lynn, 
lassachusetts, was in Boston last week calling on the 
rade. 

Marion French, of Weymouth, Massachusetts, was in 
ie city last week on a buying trip for gift-shop goods 
ad other novelties. 


| 
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eee Sellers 
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Pressed Glassware of fine color and attractive designs for utilitarian purposes as well 
as an array of novelties of exceptional interest, 
invariable satisfaction. 
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Joseph C. Batchelder, a buyer for many years for the 
Smith, Patterson Company, Boston, Mass., died very 
suddenly of heart trouble, while on duty at the store 
last Friday, August 26. Mr. Batchelder was one of the 
oldest buyers in this territory, and was sixty years of 
age at the time of his death. He was of cheerful dis- 
position, and was well liked by his associates. Although 
he had been in ill health for some time, his condition was 
not considered a serious one by his friends, and he was 
apparently in his usual health when he left the Hotel 
Hemenway, where he has resided for the past eight 


years, for the store on Friday morning. 


Gardiner Leary, of the J. F. Chalifoux Company, 
Lowell, Massachusetts, has been visiting the trade here 


the past week. 


: Semen KONA 


A line of unusual sales possibilities and 


Herewith is illustrated 


three of our popular sellers: 


No. 147 Cafe Parfait 


Candy Bowl 


No. 93 Sherbet 
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Lancaster Glass Co. 
Lancaster, Ohio 
Meweyork. Office = - = - —- - - ; 


Frederick Skelton 
200 Fifth Avenue 
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The National [luminating Appliance Co. 
Announce the Opening of Showrooms and Studios at 


255 West 44th Street, New York 
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We specialize in Lamp Shades made by a secret process in imitation of Old Cathedral 
Windows, and decorated under the direction of the well-known artist, Henri Raphael 
Cook. The effects are different from anything now on the market, and are startlingly 
beautiful. Let us send you sample illustrations. 


The following territories open for representation by established selling organizations: 


Middle Western States 
Seuthern States and 
Ail Territory West of the Rockies 


PLEASE ADDRESS 
DAVID C. ROSETAHL, Gen. Sales Manager 


VUOSHITILOUVATLTUOOTTTI LOUTH LOCUOOHITUUTUTTIUCQTATI TOUGH LUTCGEIT LUGO UTOOUIAIOUUOILULOLTLULEELLLOLELLLLLOLITLLUULoLLULCecEEULLLGGELLLLGGeeeLLGbeeLLLeLeeLULeeee LLL 
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Sitaries HI. Phillips, Jr. Hugh B. Thistle Howard J. Smith 


Phillips, Thistle G Smith, Inc. 


~ALBERMARLE BUILDING 
| Room 803 


| 1101 Broadway New York 


at 24th Street 


Seneca Glass Co. Jeanette Glass Co. 


Complete display of lead blown 


. wpe New pressed glass specialties for 

glassware, introducing. new and {(S} ‘ flit 3 Pie ay 
‘ : ; ss genera! utility purposes, reaturin 
attractive ideas in deep plate i } Pee n 
etchings, light cuttings and other Seiad neg bovls, ena boy, 


decorations. jugs, water sets, berry sets, etc. 
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SPECIAL NOTICES 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


Wine ee Sales Manager for Ten kiln Pottery, making 
general line dinnerware; one who can handle salesmen 
and produce the orders. State age, experience and salary ex- 
pected. Address Box 24 X. 


FOR SALE 


New decorating equipment including four $10 Perfection 
Kilns, one Hand Press, five Wheels, and other accessories. 
Will take any fair price for these goods. T. L., care of 
JOURNAL. 


AUFMAN’S “The Big Store,” Pittsburgh, Pa., want an 

assistant for their China and Glass Department. An excel- 
lent opportunity for aggressive man. Communicate, stating age 
and experience, with Mr. J. H. Harris. 


OUNG WOMAN, capable of assuming charge of office and 

assist in selling if required, is open for engagement. Eff- 
cient bookkeeper and stenographer. Best credentials as to ability 
and character. Box M. H., care of Journal. 


ELL KNOWN MANUFACTURER of cut glass, both 
heavy and light cuttings, is desirous of securing repre- 
sentatives for his line in the South, West, New England 
States and other territory. Must be men or firms with good 
selling records. M. S., care of Crockery and Glass Journal. 


LLUMINATING GLASSWARE LINES WANTED by 

a new agency just opening, to handle lighting glassware 
in Greater New York, New Jersey and New England terri- 
tories. Have large following in lighting trade. Excellent 
references as to ability and character. Miller & Christal, 39 
Willoughby St., Brooklyn, N. Y. 


OUSE SALESMAN wants to connect with reliable con- 

cern, import or domestic. Knows the trade. Able to take 
charge of stock and shipping. Thoroughly experienced. Ref- 
erences. S. C., care of Crockery and Glass Journal. 


STABLISHED Canadian Agents are open for additional 

lines of glassware, crockery, etc. Thoroughly acquainted 
with the wholesale and department store trade. Best financial 
and character references. Address Box C. A., care of Crockery 
and Glass Journal. 


Cuts for 


Advertising — 
House Organs 
Direct ail 


a wns Printed Matter , . 
’ AID, = Pe Eig J VLt 4 AND ARM %g 
452 TIMES SQUARE BUILDING, NEW YORK CITY WRITE TODAY } 
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Ask for = 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N. Y. Display, B. T. Sales Bldg., 5th Fl., 130 W. 42d St. 
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VYLAMPS? 


Q CLASSIQUE BOUDOIR 
LAMPS bespeak of delicacy 
and refinement. 


@ The shade (5308 
LW) is painted in 
blue tones with the 
silvery moon shining 
through the silhou- 
etted trees. The base 
(No. 72) is finished in 
Antique Silver, 


CLASSIQVE:LAMP-:STVDIOS 


FIVE ‘EIGHTEEN -~MARKET*ST- 
“MI LWA KEE- 
ey 


Everybody Loves a Log Fire 


THE CAPE COD 
FIRE LIGHTER 


Kindles them perfectly without the 
bother of wood and paper. Plain 
and Flemish patterns in brass, 
iron and copper. 


Write for Circular B 
Manufactured by 


CAPE COD SHOP 


322 Fifth Avenue 
NEW YORK CITY 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps’ 
ALSO CELLULOID DISCS. ! 


We carry about fifty stock sizes of caps; and. 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors. Private Moulds Worked. 


FACTORY: 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. | 


season,” is fast coming to a close. The vacation- 
ers are back, or soon will be back,.in Chicago. 
This gives the retailers renewed hopes. Plans are being 
nade for a good fall trade, although none anticipate any- 
‘hing big this year. During the month of August, re- 
ailers report sales of crockery and glassware fallen off 
more than warranted by the summer season. This, the 
ouyers say, is due to the fact that they cannot show the 
-ustomers sufficient reduction in price to move stocks. 


i summer, with its traditional ‘ dull business 


| From the wholesale standpoint, the summer season 
las shown some improvement in business. Many buy- 
ors were in the Chicago market to purchase merchan- 
lise during July and August. Although the orders be- 
ag placed are not of normal size, the buyers still main- 
aining a conservative attitude, it is an improvement over 
onditions of two, three and four months ago. 


The partnership of Owen-Koempel, manufacturers’ 
epresentatives, dealing in gift merchandise of every de- 
cription and with spacious display rooms in the Shops 
buildings, was dissolved on September 1. Mr. F. C. 
(oempel has withdrawn from the partnership, and will 
tart in business for himself, traveling in the middle 
vest. He will carry many leading lines of china, glass- 
rare, and some gift merchandise lines. The Rivir Stu- 
ios, makers of lustre and hand-painted china have au- 
iorized Mr. Koempel to carry their lines in the middle 
vest. Lustre glassware and salt and pepper sets man- 
factured by Ernest Wolfe will also comprise part of 
Ir. Koempel’s lines. Mr. Owen will conduct the busi- 


—2ss of Owen-Koempel, continuing the display rooms 


id lines of gift merchandise now being shown there. 
JSS 
_F. 1. Simmers, of the Hall China Co., East Liverpool, 
., Stopped in Chicago recently on his way east after 
1 extended trip on the Pacific Coast. Mr. Simmers 
‘sited the Empire China Co.’s plant at Burbank, Calif., 
ad reports that it is near completion and will soon com- 
ence to produce chinaware. W. B. Jackson, formerly 
nected with Taylor, Smith & Taylor, is president of 
€ new California pottery concern. 

‘Tom Brennan, representative for the Taylor, Smith 


Taylor Co., displayed his lines in the Palmer House 
st_ week. 


W. T. Darden, head of W. T. Darden & Co., is now 
the East visiting the potteries which he represents in 
¢ middle west. 


THE CHICAGO MARKET 


J. H. SMytHe, REPRESENTATIVE 
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CHICAGO OFFICE 
312 
SOUTH 
CLARK 
STREET 
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George Dixon, proprietor of a jewelry store in North 
Platte, Nebr., was in the Chicago market last week pur- 
chasing lamps, jewelry and cut glass for his store. Mr. 
Dixon, by the way, is president of the North Platte Ro- 
tary Club. 


Ed. Boring the local representative for the Crooks- 
ville China Co., spent part of last week in Crooksville, 
O., discussing business with his factory officials. 


Gus Bub, china and glassware buyer for Nugent’s in 
St. Louis, was in the Chicago market on a buying trip 
last week. 


W. J. Schwartz, from the Cleveland office of Geo. H. 
Bowman & Co., visited some of the Chicago display 
rooms last week. 


Max Dorn, who maintains a permanent display of 
dolls, toys, and novelties in the Palmer House, is expect- 
ing new samples of German china dinnerware made up 
in toy sets. Mr. Dorn has received word that they have 
left the other side. When these are received and added 
to his present samples he will have one of the most 
complete displays of both domestic and import toys and 
dolls in Chicago. In addition, he is displaying a number 
of attractive electric candlesticks, lamps and smoker 
sets. 


W. H. Phillips, President of the Smith, Phillips China 
Co., potters of the celebrated Princess Dinnerware, was 
in Chicago last week. This line is displayed locally by 
E. M. Meder, Shops Building. 


Ira A. Jones, head of the Ira A. Jones Co., Shops 
Building, returned last week from an Eastern trip. I. 
C. Larson, traveling salesman, has returned from a trip 
to western points, and Fred. Schatzman, salesman, re- 
turned Saturday from a trip through Indiana. George 
A. Turner left last Tuesday for a business trip in the 
middle west. 


Herman Sacks, of the Dayton Art Studios, manufac- 
turer of lamp shades and art goods, 227 Monument Ave., 
Dayton, O., was in Chicago'recently showing some of the 
merchandise manufactured by his concern. 


The September Dinnerware Sale, an annual event at 
The Fair, is again under way. The sale includes glass- 
ware and china, both import and domestic, and many 


tempting prices are being offered the buying public. 
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BUYER oO = 


ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS 
“GIFT SHOP & ART GOODS-DOLLS & TOYS 


DARDEN & COX 
LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 


136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 


Indiana Glass Co. D. C. Jenkins Glass Co. 


Eagle Mfg. Co. Mound City Glass Co. 
Bonita Art Co. 


The J. H. STOCUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 


CHICAGO 


WALTER B. ANDREWS 

30 East Randolph Street 

Corner Wabash Avenue 
t00m No. 405 


Representing 
MONONGAH GLASS Co. _ 
CO-OPERATIVE FLINT GLASS Co. 
THE DuNcAN & MILLER GLASS CO. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591. Palmer House 
Represented by J. E. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 
Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 


Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 


New York Display Room: 101 Fifth Ave. 


OWEN-KOEMPEL 
Gift Merchandise 
Artwares Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Ine. 


Manufacturers 
CUT GEASS 


Display Rooms 
17 N. Wabash Ave. 
Chicago 


Factory and 
General Office 
Maywood, Ill, 


HEYWORTH BUILDING 


Madison and Wabash 


BUY 


Ear! W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker. Room 910 
Representing: 
Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 
Ernest Wolfe, Inc. 
H. C. Fry Glass Company 
Frontier Cut Glass Company 
John EH. Rohrbeck 


John S. Ward, Room 1505 
Showing 
Lamps and Shades, 
Pottery specialties. 
Gold encrusted 
China and glassware, 
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DRAMATIZING ADVERTISING 


M ANY years ago the writer spent several months 


under the tutelage of George Pierce Baker of 

Harvard. Mr. Baker is a dramatic theoretician, 
but his theories are accepted as good practice because he 
has analyzed dramatic construction and has found a way 
to perfect it and to teach his discoveries to others. 


He does not write plays himself, but some of the most 


successful American playwrights of the day have been 


his students. 
practical. 


His methods are unique, but they are 


_ According to the Baker theory, nothing irrelevant 
should enter into the dramatic construction of a play. 
The actors on the stage should not make one move, nor 
say one thing, that does not bear upon the plot and its 
climax. 


And so it is with advertising and selling. 


Pick up the average general publication. Analyze its 
advertising pages. How much refuse and irrelevant 
“action” do you find that dulls the sales “ punch ”—that 
confuses the message? How often do we find a lack of 
the real, specific, commonsense sales progression of 


Attention 
Interest 
Desire 
Action 


properly and effectively employed? It is surprising to 


find that so few rate 100 per cent! 


Which interlude brings us back to the Baker theory 
of dramatic construction as applied to advertising. 


To write a successful play, we must first have an idea. 
The play is then built about the idea or plot. 


In selling, we have the same fundamentals. Before 

e “ go to market,” we must first have a product (a fine 
dinner set, we'll say) which is the equivalent to the play 
idea. Then when we have the product ready for delivery, 
we must market it—sell it to the public. Our advertising 
and sales story is the play we must construct about our 
product, and it must be dramatic, original and perfect to 
be a success. 


We must make the story specific, convincing and 
forceful. We must knock out the irrelevancies, the false 
moves, that send the main issue off on a tangent. We 
must strip our word and art creations of their dead 
timber (no matter how fondly we regard them as the 
product of our pen). It will do us good to prune them 
to the quick, no matter how much it hurts us. 


We must tension them to the snap and precision of a 
machine gun, direct them at the bulls-eye, and send them 
on their way. If they are dramatically too per cent, 
they will hit the mark! 


We can’t all be Bakers and Belascos, but we can at 
least follow their methods in business when they are 
theoretically perfect, productive in practice, and guar- 
anteed to win results. 


Twelve 
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American Ceramic Society to Meet 


During the week of the Chemical Exposition, Sep- 
tember 12-17, an important. conference will be held of 
the officers and committee members of the American 
Ceramic Society, under the leadership of the new Or- 
ganizing Secretary, R. C. Purdy. The meeting will con- 
vene at the Hotel Commodore, on Thursday morning, 
September 15, at nine-thirty. Discussion of the “ Pro- 
gram of Activities” will occupy the day. On Friday 
morning committee meetings or special gatherings will 
occur, while on Friday afternoon and evening the pro- 
gram at the Chemical Exposition will be under the au- 
spices of the American Ceramic Society. Papers on 
Chemical Stoneware, Chemical Porcelain, Refractories, 
etc., will be given in the afternoon, and the evening pro- 
gram will be an exhibition of industrial moving pictures. 
On Saturday morning at nine-thirty the conference will 
re-convene at the Hotel Commodore, and adjournment 
will be at the will of the gathering. 

‘This is a notable step in the development of the Amer- 
ican Ceramic Society, and it is expected that greater 
service will be rendered to the ceramic industry as the 
plans of the officers and members take shape and begin 
to produce results. 

The Society has mailed the following notice to mem- 
bers of the organization: 

To the Members of the American Ceramic Society :— 

The Seventh National Exposition of Chemical Indus- 
tries will be held in New York the week of September 
12th, at the Eighth Coast Artillery Armory, Jerome 
Avenue and Kingsbridge Road. The Exposition as usual 
will be full of interest for practical, technical, and sci- 
entific men. The location is new. To reach the Armory 
from downtown New York, one should take the Sixth 
Avenue Elevated to the Kingsbridge Road station, or the 
subway to the Jerome Avenue station. It is a ride of 
about twenty minutes on an express... The Exposition 
will be open from noon until ten-thirty every day. On 
account of the vast size of the Armory all exhibits will 
be on one floor, a convenience to visitors. 

The American Ceramic Society will be represented 
at Booth No. 451. A larger booth than usual has been 
secured at considerable expense, in order that this may 
form a real headquarters for members at the Exposition, 
whether they be visitors or exhibitors. Small commit- 
tee meetings may be held and appointments made to 
meet friends. Every member who plans to attend the 
Exposition is urged to register at the booth and use it as 
his personal headquarters. 

Friday, September 16, will be Ceramic Day. This is 
the most important day for members of the Society to be 
present. In the afternoon a program along ceramic and 
chemical lines will be given by interesting speakers. In 
the evening motion picture films on the industry will be 
shown. 

Mr. Ross C. Purdy, the newly appointed Organizing 
Secretary, will be at the Exposition the entire week, and 
Miss Norah W. Binns, the Assistant Secretary, will be 
in daily attendance at the booth. 


Buyers in New York 


SEPTEMBER 1 


O. A. Hammer, representing Clawson, Wilson Co., Buffalo, 
ING OY. 43 Leonard Street, Pennsylvania. 

W. "O'Neil, representing M. O’Neil & Co., Akron, Ohio, 37 
West Twenty- sixth Street. 

J. A. McKelvey, china and housefurnishing goods, F. N, 
Soe & Co., Lansing, Mich., 432 Fourth Avenue, care D. G. 

nion, 

E. G. Grau, representing Dwyer Bros., New Orleans, La., 256 
Church Street. 

W. K. Gibson, toys, Watt-Ritter & Co., Huntington, W. Va, — 
43 Leonard Street. y 

W. R. Cotterel, house furnishings, C. K. Whitner Co., Read- 
ing, Pa., 404 Fourth Avenue. 

G. A. Ford, toys, Montgomery Ward & Co., Chicago, III. 309 
Sixth Avenue. 

F. M. Bodwell, housefurnishing goods and china, Burrows & 
Sanborn, Inc., Lynn, Mass., Pennsylvania. 

eens Goldberg, merchandise manager, A. A. Brager, Baltimore, — 
Md., Martinique. 


SEPTEMBER 2 

G. Lange, merchandise manager, W. M. Whitney & Co., Albany, 
N. Y., 1164 Broadway. 

if. W. Knies, general merchandise, F. K. Purcell, Bloomsburg, 
Pa., Bristol. 

N. Levee, general merchandise, Sasso’s Dept. Store, Hazelton, 
Pay 164 Broadway. 

K. Townsend, merchandise manager, Sibley, Lindsay & Carr, 
Se N. Ye 432 Fourth Avenue. 

T. Grund, toys, Marshall Field & Co., Chicago, Ill, 1107 

Prcieas 

J. Rinck, representing Alms & Doepke Co., Cincinnati, Ohio, 
350 Broadway. 

W. H. Miller, general merchandise, T. A. Chapman Co., Mil- 
waukee, Wis., Pennsylvania. { 

J. Erion, house furnishings, Minneapolis D. G. Co., Minne 
apolis, Minn., Martinique. F 

Charles Watt, representing Watt & Shand, Lancaster, Pa. » 432° 
Fourth Avenue. | 

F. M. Bodwell, housefurnishing goods, china, Burrows & 
Sanborn, Inc., Lynn, Mass., Pennsylvania. ; 

Har; Neely, house furnishings, toys, china, glass, Stow 
Hershberg Co., Youngstown, Ohio, 1150 Broadway (Baer & 
Lilienthal). 


SEPTEMBER 3 


J. S. Goldberg, representing L. Klein, Inc., Chicago, IIL, 1133 
Broadway. 4 


SEPTEMBER 6 


P. L. Beck, domestic dolls and toys, American Wholesiill 
Corp., Baltimore, Md., 354 Fourth Ave. & 

S. Rosenbaum, general merchandise, Rosenbaum Bros., Cum- 
berland, Md., Pennsylvania. ries 

J. H. Foster, general merchandise, Foster-Ross Co., Auburn, 
New York, Morgan & Ahrens, 1170 Broadway. 

Je, Falkenstein, representing J. D. O’Neil Co., McKeesport, Pa, 
Pennsylvania. 

R. O. Bell, merchandise manager, Davidson Bros., Sioux City, 
Towa, 1150 Broadway. 


SEPTEMBER 7 + 


W. F. Gable, representing W. F. Gable & Co., Altoona, Pa., 240, 
Madison Ave. 1 

Mr. Hopkinson, gift shop merchandise, Wm. Filene’s Sons Co, 
Boston, Mass., 225 “Fifth Avenue. 4 

qj, Ty Hartford, toys, Gilchrist Co., Boston, Mass., 200 Fifth 
Avenue. . | 

E. Sanger, merchandise manager, Sanger Bros., Dallas, Texas, 
19 East Twenty-fourth Street. 

D. S. Michel, merchandise manager, Wm. Taylor & Sons Co, 
Cleveland, Ohio, 225 Fifth Avenue. 

| Shed ae Dreyfous, merchandise manager, B. Lowenstein & Bros, 
Memphis, Tenn., 116 West Thirty-second Street. 

Miss Stevenson, dolls, Campbell’s, Pittsburgh, Pa., 432 Fourth 
Avenue. 

H. Bowman, general merchandise, Bowman & Co., Harrisburg, 
Paro Grand Street. 

te H. Schmanss, general merchandise, A. Hamburger & Sons, 
Los Angeles, Cal., 225 Fifth Avenue. 

lek WE Schwartz, general merchandise, Schwartz Bros. & ea 
New Orleans, La., 60 Worth Street. | 

iii Harris, crockery, Kaufman Dept. Store, Pittsburgh, Pa, 
1261 Broadway. 

M. J. Flanagan, house furnishings, W. M. Whitney & Con 
Albany, N. Y., 1164 Broadway. 


CAUGHT IN THE NEWS NET 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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for the past five years china, glass and house- 

furnishing buyer for the L. S. Donaldson Co., 
Minneapolis. He announced that he had resigned his 
position with the firm last month and that Herbert Lo- 
gan, his former assistant, had taken charge of the de- 
partments. Mr. Erion has had excellent experience as 
a buyer. Previously to his going with the above com- 
pany he was with Emery, Bird & Thayer, of Kansas 
City, for four years While he has several propositions 
under consideration he has not as yet made any definite 
plans for the future. 


\ VISITOR in New York this week is John Erion, 


Wm. Albert, manager for Chas. H. Taylor, who has 
been vacationing with his family at Oscawanna Lake, 
LN. Y., for the past five weeks, returned to his desk on 
“Wednesday feeling greatly refreshed from his rest. 


L. S. Hinman, American manager for Theodore Hay- 
‘iland & Co., who is aboard the Paris bound for New 
York after a month’s trip abroad to visit the concern’s 
factory at Limoges, is due to arrive in New York on 
|Monday. 


‘ 
F 


Oswald Clayton, who has just recently assumed the 
Duyership for the M. E. Blatt Co., Atlantic City, N. J. 
registered at the Prince George on Tuesday to remain 
‘the rest of the week to place orders. He is devoting the 
most of his time to housefurnishings this trip. 


} 
} 


' Chris Hauser, of the Paul A. Straub & Co.’s traveling 
staff, is getting his sample lines ready to leave about 
September 15 for a two months’ trip over his territor) 
through the middle and northwest. 


} 


Hs, John Postley, of Chas. A. Postley & Son, spent 
eonesday calling on the Philadelphia trade with the 
concern’s line of household specialties. 


; 
4 
\ 
} 
) 
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Thos. A. Neely, buyer for the Strous Hirschberg Co., 
‘Youngstown, O., arrived in New York last Friday on a 
combination peue and business trip. He is stopping 
with relatives while here. 


| Ray J. Bour, of the Kenny Bros. Co., Canton, O., who 
s always a welcome visitor among his many friends in 
che local trade, arrived in town this week on a buying 
‘sit. It will be forty-four years next month since Mr. 
3our started in the crockery business, and he is as en- 
husiastic about it today as he was when he began. He 
»xpects to be here for a week or ten days, and is stopping 
it the Martinique. 


Thos. Darragh, sales manager for the Cartwright Bros. 
Co., East Liverpool, O., accompanied by Robt. Cart- 
wright of the firm, were visitors in New York the latter 
half of last week consulting with I. Silverberg, New York 
representative for the firm. 


“Paul Revere’”’ Pottery a Rare Product 


In the annals of historic interest, Paul Revere stands 
a conspicuous figure. Immortalized by poets and bards, 
his name has become a National pride. It is not strange 
that an industry which had its beginning in Hull Street, 


in the North End of Boston, where the “ Old North 
Church ” stands, should take for its name “ Paul Revere.” 


This pottery had its inception in the cellar of a little house 
in Brookline, Mass., where a number of girls met to work 
out a simply industry which has become today so profit- 
able and popular. At this season when thoughts of 1776 
are rife in the hearts of Americans, Paul Revere pottery 
is a most significant gift for the occasion. Many ex- 
amples of artistic modeling from the Paul Revere Pot- 
teries, 80 Nottingham Road, Brighton, Mass., are dis- 
played at the attractive salesrooms of Butterworth Co., 
225 Fifth Avenue. Among the most popular pieces are 
children’s bread and milk sets, with inscribed names, 
breakfast sets with initials, or monograms, lamps, salad 
and fruit bowls, vases, candlesticks, all embodying beauti- 
ful coloring, rose, yellow, blue, brown, turquoise and 
black and white, and many other colors suitable for the 
artistically decorated home or large institution. This 
pottery is a credit to its makers, and is especially adapted 
through durability, and beauty in handwrought designs 
for the Gift Shop. 


Bulbs and Bowls an Attractive Gift 


Wherever there is a suggestion of flowers, there per- 
vades an atmosphere of delicacy and refinement. In 
carrying out a perfect decorative scheme in a room, grow- 
ing plants are playing a conspicuous part, adding ma- 
terially to the beauty and attractiveness of the well ap- 
pointed home. The Rust Craft Publishers, 1000 Wash- 
ington Street, Boston, Mass., originators of the Bulb and 
Bowl Idea, are showing some delightfully attractive bowls 
and bulbs. Many styles and colorings embody the collec- 
tion of bowls; iridescent blue glass, gray mat dull finish, 
blue pottery, orange glass dull finish and many other 
colorings with narcissus bulbs add to their beauty. These 
bowls are packed in boxes interlined with corrugated 
board and protected on the outside with a corrugated 
jacket. 
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MONG the buyers visiting the trade here last week 
A were: H. Smith, of J. D. Barnett, Brockton, 

Mass.; A. Georgean, Lynn, Mass.; Miss Merrill, 
of J. R. Libby Co., Portland, Me.; Miss Doyle, of Doyle 
Bros. Co., Lewiston, Me.; J. A. Donovan, of A. B. Suth- 
erland, Lawrence, Mass.; Mr, Tisnauer, Woonsocket, R. 
I.; Sol Goldberg, of B. Goldberg & Son, Lawrence, 
Mass.; Mr. Baird, of S. Sorenson, Wakefield, Mass. ; I. 
C. Stone, of E. C. Woodman & Co., Lynn; Frank Lam- 
son, Exeter, N. H.; Miss Biesnahan, of B. and B. Glove 
Shop, Lewiston, Me.; Edwin Goss, of A. L. and E. F. 
Goss, Lewiston; G. G. Tribbedeau, of J. R. Libby & Co., 
Portland, Me.; George Turner, of New Bedford D. G. 
Co., New Bedford, Mass.; Everett Mills, of R. A. Mc- 
Whirr Company, Fall River; and Mr. O’Brien, of Pre- 
mier Furniture Co., Newburyport, Mass. 


Frank Ackerman, of the Mitchell Woodbury Co.’s 
staff, returned to headquarters last Friday from a vaca- 
tion trip to New Jersey. Robert W. Corey, of the above 
company, returned the same day from a trip to Balti- 
more, Philadelphia and New York. 


M. S. Benford, representing the Pennsylvania Cut 
Glass Co., Prompton, Pa., was in Boston last week call- 
ing on the local trade. 


Mrs. C. H. Pierson, glass buyer for George E. Homer’s 
jewelry store, this city, returned Tuesday from a vaca- 
tion which she has been enjoying for the past two weeks. 


H. A. Burke, of Theodore Haviland & Co., New York, 
was in the city last week, showing his line of samples 
at the Parker House. 


Daniel E. McNicol and son, Dan, Jr., of the McNicol 
Pottery Co., East Liverpool, O., were among other well- 
known visitors from out of town who called on the 
trade here last week. 


Horace P. and Homer F. Hunt, accompanied by their 
respective families, left Boston last Saturday for a short 
vacation trip to the Northern part of Massachusetts. 

Miss Mutch, office assistant for H. P. and H. F. Hunt 
Co., left the same day for an auto trip to Albany, N. Y., 
over the Mohawk Trail. 


Frank O. Shattuck, New England representative for 
George F. Bassett & Co., New York, recently sold his 
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home in Burlington, Vt., where he has resided for ma y| 


years, and has moved with his family to Boston. 4 
/ 
4 


The E. A. Smith Co., East Weymouth, Massachusetts, 
Importers and Jobbers of Toys, Games, Baskets and Gift 
Shop Novelties, have recently opened a salesroom in the| 
Studio Building, Boston. It will be in charge of M. A.! 
Fuller. | 

In addition to his having charge of the salesroom for 
the E. A. Smith Co., he has also opened one for himself, 
in the same building, where he will show the following 
lines: American Art Leather Company, Los Angeles, 
Cal.; California Abalone Jewelry Co., Los Angeles, Cal.; 
The Park Novelty Co.; Mrs. Florence Perrin’s Lings, 
also Leather Goods, Dolls, Novelties; Hand-Painted 
Greeting Cards and Dinner Favors. 


Frank A. Clapp, a widely known traveling man, died 
suddenly, last Thursday, September Ist, at the Charles- 
gate Hospital, following an operation performed about 
two weeks ago. He was born at Damariscotta, Me., and 
was sixty-eight years of age at the time of his death. He 
became associated with J. Peavey & Co., of Boston, in 
1882 and was with the latter concern for thirty-nine 
years. He was at one time president of the Quarter Cen- 
tury Traveling Men’s Association, of Maine, and be- 
longed to the Mason’s and several other orders, and 
clubs. He is survived by a daughter, Mrs. Oliver F, 
Roberts, Chicago and a son, F. Austin Clapp, New York. 
Funeral services were held at his home, 126 Dexter St, 
Malden, Sunday, September 4. ; 


Mrs. Margaret Dale, the first woman Commercial 
traveler, from this section of the country, died last 
Thursday, September Ist, at her home in Arlington, 
Mass. She was the widow of the late Patrick Dale, of 
Charlestown, a manufacturer of cotton mops and clothes 
lines. The factory was moved to Arlington a few years 
ago, and the business has been carried on by Mrs, Dale 
since the death of her husband, in 1888. She continued 
as the traveling representative of the business until she 
was nearly seventy years of age. She is survived by 
three sons and three daughters. 


Mrs. Lucy E. Howland, wife of Otis N. Howland, 
died suddenly, at Marblehead, Mass., Friday, August 
26th. Mrs. Howland was the daughter-in-law of Otis 
N. Howland, a member of the old firm of Howland & 
Jones, Boston, successors to Otis Norcross & Co. Sh 
was seventy-four years of age at the time of her death. 


TOLD BY THE TATLER 


Lester G. HERBERT 


“ Do business, but be not a slave to it.” 
\ T the present time there is a great deal of interest 


| all over the country in efficient business methods. 
We hear it from the lecture platform, at our 
Chamber of Commerce and club banquets, and read it 
‘in our magazines and newspapers. American people 
have been charged with spending over-much time chas- 
‘ing the almighty dollar, even before this interest in bus- 
‘iness became so keen. What does it all mean? Are we 
going to become slaves to business? 


| No, I think not. A man who doesn’t understand the 


‘details of his business, or who is conducting it in a some- 
what haphazard, lax manner, is far more likely to be 
driven by his business and a slave to it, than one whi 
has it properly organized and knows what he can do and 
how he can do it. 

“Drive thy business; let not thy business drive thee.” 
It is certain that if we heed this advice that the other 
'maxim will come true which is, “ Keep thy shop, and 
thy shop will keep thee.”” The men who never have time 
for a motor trip, a convention, a get together meeting, 2 
)game of golf, or to read a trade paper—are the ones who 
are the least efficient and who are generally the hardest 


up for cash. 


This does not mean that we are to neglect business 
hor to shut our eyes to such important things as proper 
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accounting methods, accurate price marking, well-man- 
aged overhead expenses, or quick turnover. 

By the way, if a man does a business of $50,000 a year, 
and has $5,000 invested, how many times does he turn 
his stock over in the year? 

Somebody snickers and asks, “ How old is Ann?” 
And “ Why does a hen cross the road?” 

Not so fast, my friend, for I still want to know: how 
many times that stock was turned over. 

Ten, of course, you say. Now it is my turn to laugh, 
for that answer is wrong, and if you gauge your expenses 
on the basis of harvesting tem crops of profits a year, 
you will surely go broke. 

Somebody begins to bluster. Here is the truth of the 
matter: Suppose our friend makes 33% per cent gross 
profit which, according to official findings is about the 
average rate. 
per cent or $50,000. And the cost price represents 100 
per cent or $37,500. A single stock of goods inventories 
on the average of $5,000, and the total amount sold costs 
$37,500, therefore, the turnover is 714 times in the 
year. 

So, if our friend gauges his expenses on the expecta- 
tion of having 10 crops of profit to pay the bill with, he 
is going to get into trouble, for he will not have the 
money he is reckoning on, and has planned to spend. 
It’s a mighty good idea not to fool ourselves! 


Then the selling price represents 133% 


Wage Cut Accepted 


In conference held last week in Pittsburg between 


glassware manufacturers and delegates from the Ameri- 
can Flint Glass Workers’ Union, agreements calling for 
‘wage reductions of from 10 to 17 per cent were reached. 
All agreements are subject to ratification by the members 
‘of the departments affected, but all are expected to be 
accepted. 


The largest cut, 17 per cent, came in the Caster Place 
branch, which makes vacuum goods, thermos bottles and 
chemical glassware. In the punch tumbler and stemware 
branch, which makes the higher grade of glass tableware, 
the workers agreed to accept a 13% per cent reduction. 
In the iron mold and paste mold departments a cut of 10 


per cent was agreed to. These branches make illuminat- 


ing glassware and some tableware. Further conferences 


on the machine, press and chimney departments will be 


held. The scales will prevail for one year. 


Herbert & Neuwirth Co. Get Hopewell Line 

A happening of no little interest to the trade will be 
the announcement that the Herbert & Neuwirth Co., Inc., 
have been appointed representatives for the Hopewell 
China Co., Hopewell, Va., manufacturers of a fine line 
of dinnerware. The former concern now have the com- 
plete line of samples on view at their salesrooms, 25 West 
23rd Street, which are attracting considerable attention. 
They will have exclusive sale of the line in the States of 
New York, New Jersey and New England. This marks 
the advent of the concern into the china business, they 
heretofore having devoted themselves to glassware lamps 


and specialties. 
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S was anticipated by glass manufacturers, there 

is an increased demand for glassware with the 

approaching fall season. Table glassware is in 
very good request, while the cut glass manufacturers 
declare that popular-priced lines are being inquired about 
for the late fall and holiday trade. Blanks are in better 
inquiry, and such merchandise is being sold at the cur- 
rent market. There is still a lot of room for improve- 
ment in the general demand for glassware, but condi- 
tions are reported a little different from those which have 
prevailed during the last two months. 


The cut glass plant of the George H. Bowman Co., 
Salem, O., is operating a little less than half capacity, 
although General Manager Charles H. Coburn states that 
inquiry is showing an improvement. “There is still a 
willingness on our part to accept additional orders for 
early shipment,” said Mr. Coburn smilingly. The cut 
handled basket line of this shop, however, continues in 
demand. The capacity of the toy factory of this firm 
at Lisbon, ten miles south of Salem, is being increased 
in order to take care of a growing demand. 


News has been received in the district here of the 
death, at Steubenville, of John J. Brannagan, aged 59 
years, one of the best known glass factory managers and 
superintendents in the trade. His last connection was 
with the Libby factory at Toledo, and at one time was 
general manager of the old Buckeye Glass Co.’s plant 
at Martins Ferry, O. He was also once glassmaker for 
the Fry plant at Rochester, Pa. 


“T’ve never experienced such an active demand for 
commercial photographs as now,” said Fred E. Eardley 
this week. Pottery manufacturers and jobbers have 
been ordering in lots from 25 to 100 lots instead of the 
old rule of six and dozen lots. This would indicate that 
the jobbers and manufacturers are making a decided 
active canvass for business, and that all assortments and 
specialties are being shown the trade on photos. 


T. A. McNicol, head of the pottery firm of that name, 
has returned to his office from a brief western trip. 


George S. Brush, head of the Brush-McCo) Pottery 
Co., Zanesville, O., is being urged by the business inen of 
that city to permit his name to be used as a candidate for 
Mayor of Zanesville. He has always been public- 
spirited, and prior to entering the ceramic field was asso- 
ciated with newspaper work in that city. 


The strike of the kilndrawers in the Sebring, O., pot- 
teries, which had been in effect for over three weeks, 
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was adjusted late last week, and usual plant operations 
followed. The strikers were ordered back to work by 
the executive committee of the National Brotherhood of 
Operative Potters, who declared the strike was illegal 
and unauthorized. 


After spending ten days here, William T. Darden, of 
Chicago, left for Cincinnati, O., to visit friends for a 
few days before returning to his office. After arrang-_ 
ing his local business affairs, Mr. Darden will start on 
an indefinite trip to the Pacific Coast, showing the lines 
of the Potters Co-Operative Co. He will carry the com- 
plete line of the ‘“‘ Dresden,’ and will show both hotel 
and dinnerware. ae 


Andrew Moser, formerly with the Bry-Block Mer- 
cantile Co., of Memphis, Tenn., but now with Bannon 
Bros. Co., St. Paul, Minn., spent last Saturday here, and 
then left for New York, where he will likely remain a 
week at the Imperial. 


Practically all of those department store buyers who 
have visited the East Liverpool pottery district during 
the last week also were registered in the glass market. 
These buyers in the main have been anticipating fall and 
holiday mrchandise, and some of them were wanting 
goods for immediate shipment. 


Some moderate but steady improvement in the demand 
for lighting glassware was reported by these manufac- 
turers here this week. The retail demand is improving, 
and this condition is being reflected at the factories. 


While several branches of the glass trade have ac- 
cepted a reduction of wages, a number of others remain. 
to be “settled,” and among these are some departments 
which manufacture lines in more common demand. 
There has been a hesitant spirit manifested by the union 
glassworkers all along against working under a reduced 
wage, and manufacturers know that in the conferences 
that are to come, questions will be just as warmly de- 
bated as they were at Atlantic City. 


George E. House, of Wheeling, W. Va., known to 
pottery and glass and house furnishing salesmen all over 
the country, is again actively associated with the glass 
business. He is now head of the Bonita Art Glass Co. 


Official report has been received by the trade here 
that the Fairfield Glass Co., at Lancaster, O., has re- 
sumed operations after an inactive period of fifteen 
months, and under agreement with its employes, a re- 
duced wage is operative. 


the last week have been on a par with the record 

of the week previous. There is this change, how- 
ayer, a better feeling among the trade is being evidenced. 
Certain buyers are letting out the string, in a limited 
manner, and this, of course, means that the receipt of 
new business continues upward. There is no rush just 
at this moment to anticipate future requirements, al- 
though there are signs which point to the desire of many 
in the trade to increase their stock holdings. The num- 
ser of kilns under fire during the last seven days shows 
ao decline, which would indicate that the local district 
as a whole is working just slightly over 50 per cent of 
sossible capacity. 


P ite ast week schedules in this district during 


William L. Smith, Jr., of the Taylor, Smith & Taylor 
Pottery Co., left last Saturday night for the Pacific 
Coast, covering the territory formerly covered by Wil- 
iam G, Jackson, recently resigned. Mr. Smith will re- 
main on the road for an indefinite period, and will carry 
the concern’s entire line. William C. Lynch, salesman- 


ager for this firm, has returned from an eastern business 
(rip. 


) 
| 
| 


| In associating himself with the sales department of the 
Hopewell China Co., Hopewell, Va., William J. Mackey, 
of this city, plans to maintain his residence here. For 
some years Mr. Mackey was salesmanager for the South- 
2m Potteries, from which he resigned last July. Pre- 
vious to going with the Southern Potteries Co., he was 
with the Edwin M. Knowles China Co., and other dinner- 
ware concerns of this district. He is known to buyer: 
‘rom coast to coast, and for some years was in charge 
of pottery exhibits at the annual Pittsburgh Pottery & 
Glass Exposition. He became active with the Hopewe!l! 
irm September 1, and within a few weeks will start on 
he road, 


George Bratt, salesman for the Edwin M. Knowles 
China Co., is now covering the western territory for this 
imm. A complete line of all dinnerware patterns is being 
shown, also a generous array of their covered jug line. 


_ Joseph Davis, with the Knowles, Taylor & Knowles 
co., has returned to his desk, following a few weeks 
spent in the Central West. Ere long, it is likely that he 
vill make a coast trip for this firm. 


A decorated creamer and sugar is now being shown by 
he Hall China Co., made of their usual vitreous body. 


TVQONIN0000000 0000000000005 00 0000 NN NUU NTA 
TE 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


RSE NEWS OF 
THE INDUSTRY IN 
THE EAST LIVER- 
POOL DISTRICT. 

PITTSBURGH AND 
EAST LIVERPOOL 
OFFICE 
215 WEST 6th ST, 


EAST LIVERPOOL, OHIO 
eT LTTTTTPETTESTTETDUTOCOTTHTTTTTOUGEGOOOOOHeTUUUUOOOUOOTOTTOUCTTUECTC 


The number of decorations vary, and the item is to be 
had in several sizes. This firm is operating a little bet- 
ter than 50 per cent of capacity, and reports a creditable 
increase in demand. 


According to official reports received this week, of the 
$20,284,949 in wages paid out in this county during 
1920, 40 per cent was paid to pottery employes. Of the 
4,318 male and 1,680 female employes, only 0.5 per cent 
received under $12 per week during 1920, while 12.2 
per cent received a wage averaging over $50 per week 
during the fiscal year. The government has declared 
that “the pre-eminent industry of Columbiana county is 
pottery.” Of the 19 counties in Ohio producing fire clay, 
Columbiana is the heaviest. 


“We are working our plant, all things considered, 
about 60 per cent of capacity, while our clay shops are 
working about 50 per cent,” observed General Manager 
Brown, of the East Liverpool Potteries Co. “It is our 
opinion that the turn in the road has been reached, and 
that from now on there will be a decided improvement 
in business. We now note a greater freedom in orders, 
and as soon as the buyers become acquainted with the 
new price list, I am sure that we will notice a change 
for the better in our business.” This firm is showing a 
number of new border patterns, the majority of which 
are exclusive. 


F. H. Obermeyer, buyer and general manager of the 
Krenning & Western China Co., St. Louis, Mo., when 
in the district a few days ago, gave as his opinion that 
the smaller dealer was beginning to order merchandise 
in more liberal volume from the jobber than heretofore. 
This is the first time Mr. Obermeyer has visited the dis- 
trict since early in the year, and came east to anticipate 
future wants. 


The new selling lists which became effective Sep- 
tember I were of a character that brought a reasonable 
volume of new business “‘ out of the woods.” Inquiries 
are a little more numerous than they have been for some 
months. 


Thomas Darragh, general manager for the Cartwright 
Bros. Pottery Co., who has been sepnding the last fort- 
night on the road, has returned to his desk. This plant 
which has been idle for several months is expected to 
resume operations within a very short time. 
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Original Ideas in Decorated Glass 
\ T the salesroom of E. W. Hammond, 10 West 23rd 


Street, is to be seen the complete line of deco- 

rated glassware and wrought iron specialties 
turned out by the new factory of George R. West & Sons, 
Jeanette, Pa. There is such an array of strikingly decora- 
tive effects that limited space only permits a very super- 
ficial description of the display. The line is highly credit- 
able in every respect, introducing as it does various dis- 
tinctive ideas that are sure to be enthusiastically received. 
One that apparently made an immediate impression is a 
decoration known as No. 302, an exceedingly pleasing 
creation designed particularly for sun parlor and porch 
use. It consists of a brilliant red, blue and yellow floral 
border between red bands. Aside from the pattern itself 
being clever, its expert execution in a crude and yet ex- 
tremely artistic style is responsible for the successful 
result. Instead of the usual glazed finish it is done in 
flat finish which adds further to its unusualness. It is 
made in everything conceivable for sun parlor or porch 
service. There are also beautiful designs in elaborate 
raised gold and enamel treatments shown in candy boxes, 
bowls, center pieces, mayonnaise bowls and plates, cov- 
ered fruit bowls, etc. Several iridescent colors are also 
different and decidedly smart. Also not to be forgotten 
is a line of aquarias with wrought iron stands, in vari- 
ous finishes. They are attractive in shape and are 
adorned with colored bands. There is also a line of 
jam jars and plates in hand-painted designs fitted with 
glass spoons complete in a number of fetching designs. 
Then there is an old-fashioned amber iridescent deep 
bowl mounted on a wrought iron stand, which will ap- 
peal to the trade in quest of something quaint and un- 
usual. Then there are several beautiful solid color lines 
in rich matt finishes. These are to be had in complete 
lines consisting of candlesticks, water and lemonade sets, 
vases, plates, etc. It might be mentioned that many of 
the decorations are on entirely new shapes, now shown 
for the first time. 


Charming Line of Thin Blown Nappies 


An interesting feature of the Seneca Glass Co.’s dis- 
play at the showrooms of their New York representa- 
tives, Phillips, Thistle & Smith, Inc., in the Albemarle 
Building, 24th Street and Broadway, is the fine assort- 
ment of thin lead blown nappies. These are now very 
much in favor both in the smaller sizes for individual 
service and in the larger for any use a shallow bowl 
may be put to. No more charming berry or baked apple 
set or service for fruit, etc., can be imagined than sets 
made up of this beautiful thin crystal. They are at once 


.POINTERS FOR BUYERS 


suggestive of a dainty dessert. They are rich, perfectly} 
plain, with a cut star bottom, or in a plain optic or won-| 
derfully attractive in any number of needle and deep) 
plate etchings, cut designs, etc. They are made in sizes| 
from four to ten inches. The line is one of the most com-) 
prehensive on the market. 


Something New in Jam Jars 
A line of particularly dainty jam jars that is destined 
to attract considerable attention has just been gotten out] 
by Herman A. Diehl, 7 West 24th Street. The jars, of | 


fine quality crystal, are made in an assortment of well! 


executed and well selected light cut patterns. They are, 
topped with attractive silver plated covers with colored| 


: : | 
glass knobs to match the glass spoon with which each 


one is fitted. The latter have crystal stems and ribbed 
bowls and tops of charming opaque colors. The line) 
embraces an assortment of six colors; pink, orange, red, 
yellow, blue and coral. The jars will retail from a dol- 


lar up, with a nice margin of profit for the dealer. 


New Exhibit of Schierholz Ware 

A genuine treat is in store for the visitor to the sales-| 
rooms of Fred C. Reimer & Co., 141 Fifth Avenue, 
where a complete new assortment of samples of the well-| 
known Schierholz line of fancy china for which the con-) 
cern are sole American and Canadian agents, has just) 
been placed on display. There is an extensive array of 
beautiful pieces, which even seem to surpass the fac- 
tory’s notable achievements of the past. The ware is 
artistic to a degree. Particularly so are the dainty hand- 
modeled flowers in natural colors which are a dominant, 
feature of the decorative treatment. The line embraces 
dainty small, medium and large-sized baskets with and 
without handles in different shapes. These are made in 
basket weave effect in a rich cream body decorated with 
flowers in various arrangements. There are also bowls 
in oval, round and several quaint shapes, some footed 
ones being especially interesting as well as those held by 
artistic figures, such as cupids, etc. Other good items 
are candy boxes in beautiful gold and pierced decora- 
tions with flowers forming the handles, a footed rose jar. 
high and low comforts, center pieces for fruit or flow 
ers, candelabra, vases, figures, animal and bird studies. 


n Attractive Non-Splashing Mop Wringer 


A novel and time saving device which appeals to every 
busewife is the latest model “ White Mop Can’t Splash 


Kk 
; 


op Wringer,” manufactured by the White Mop Wringer 
)., Fultonville, N. Y. This substantial and good look- 
g wringer has all the mechanical advantages which 
-aracterize all the White Mop Wringers, plus the anti- 
lash tongues over the holes, which absolutely prevent 
ater from spurting out over the floor. The sides are 
rade of one continuous piece heavy gauge steel, the back 
id bottom of another. The shaft is of malleable iron. 
ere are no rivets or bolts to loosen and fall out. No 
unger of punching holes through pail nor tip it over. 


| 
t 
| 


| 


| 


} 
4 . 


ne illustration pictures the practical advantages of this 
lurdy wringer which is invaluable in the home, hotel, 
‘hol or any institution. This model as well as all other 
“hite Mop Wringers is sold with an unlimited guaran- 


je. Its sales possibilities are obvious. 
| 


Modern Collapsible Canning Rack 


| 
A very desirable and extremely useful canning rack is 
‘anufactured by the Modern Wire Specialty Co., 334 
‘abash Avenue, Chicago. During many seasons of the 
var there is more or less household canning and one of 
e€ most useful culinary devices is a well made canning 
ck. The new collapsible canning rack shown by the 
»ove concern is strongly constructed of heavy gauge 
aned wire, perfectly rigid when in use; folds away into 
imimum space, an essential feature for storing or send- 
g on long distances. This rack folds all-in-one piece 
ad there are no parts to become loose or broken. Dimen- 
‘ons of rack collapsed, 14” x 18” by 1”. Housewives have 
sted the efficiency of this excellent device and have 
onounced it an invaluable asset to household needs. A 


lal of this new collapsible canning rack will prove its 
fulness. 


| 


HOUSEHOLD UTILITIES 
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ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 
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An Efficient Egg Poacher 

Perhaps there is nothing more perplexing or vexatious 
in the art of cooking than the problem of poaching eggs. 
The Maguire Aluminum Egg Poacher, manufactured by 
the Comstock-Bolton Co., Kansas City, Mo., has put on 
the market one of the neatest and most efficient little de- 
vices for this purpose. The poacher is made of high 
quality Aluminum, with two receptacles for eggs, con- 
sisting of two small aluminum rings hinged to the per- 
forated aluminum bottom of the utensil, thumb pressure 
on the lever attached to the handle raises the rings, per- 
mitting the eggs to be removed with a knife. Eggs come 
from this handy poacher in perfect condition, all water 
is drained off avoiding soggy toast, leaving it crisp and 
firm. Its simple construction, low price and efficiency 
has brought constant demand. It is a real home neces- 
sity. For Hotels, Clubs, Restaurants, Schools and where- 
ever quick service is demanded it is indispensable. 


Metal Baskets of Quality 

At periodical household renovating seasons a sub- 
stantially made waste basket is indispensable. In a well 
equipped home every room should be supplied with an 
attractive waste basket, and one which will stand wear 
and not be merely good looking. In the office the same 
requirements prevail. The Nemo Expanded Metal Waste 
Baskets, manufactured by the North Western Expanded 
Metal Co., 407 S. Dearborn Street, Chicago, has put on 
the market a basket that 1s worth-while. Good looking, 
strong, made of all steel, one piece, bottom sheet steel 
with flanged edges. It cannot rattle or come loose. The 
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top and bottom edges are securely clamped into a smooth 
metal tube which prevents marring of furniture, walls 
or floors. These attractive baskets come in maroon, olive 
or white and can be appropriately used with any period 
furniture, for office or home. A trial of these baskets 
will quickly demonstrate their durability and sturdy char- 
acter which has secured them a ready market. 
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Glass Factory Activities 
(Continued from page 16) 


The Chippendale line of tableware as featured exclu- 
sively by the Central Glass Works of Wheeling is prov- 
ing to be one of those special patterns which is meeting 
with an increased demand this season, A number of 
new items have been added to the list during the year, 
and these are now being sought by the specialty shops. 


They still make those ounce and one-half and two- 
ounce “tumblers” in the Wheeling district, notwith- 
standing the “dry” law. ‘This item is also being made 
in large quantities in the Huntington district. There was 
a time when carload after carload of whiskey glasses 
were exported by the Central and other glass factories 
in the Wheeling territory, but since the close of the war, 
this business has fallen off considerable. 


Purchasing agents of glass factories in the local terri- 
tory have been advised that potash is likely to decrease 
in price because of the competition that is arising be- 
tween the German Potash Syndicate, which controls all 
the potash in the Stassfurt district, and the Potash Com- 
mission of the French Government. The commodity is 
used largely in the manufacture of the finer grades of 
glassware, and before the late war the raw material was 
practically all imported. 


Glass salesmen now on the road are “ doing better”’ 
than on their two previous trips, judging from the vol- 
ume of business resulting from their activities. Jobbers 
seem to be disposed to order in slightly increased vol- 
ume, and a few of these are anxious to anticipate fall 
and holiday needs, so that they can insure prompt de- 
liveries. The letters some of the salesmen are forward- 
ing home offices are optimistic in tone, and this view is 
being backed up with orders inclosed, 

At the close of the numerous glass conferences held 
in the Glass Association offices here during the last fort- 
night, Secretary John Kunzler announced Saturday last 
that the majority of the conferences so far held resulted 
in department reduction in wages, ranging from Io to 17 
per cent. The press department, which seems to employ 
the bulk of the glassworkers, closed their conference last 
Friday afternoon, and a Io per cent wage reduction was 
the result. Then followed conferences with the chimney 
departments. All wage reductions agreed to in joint 
conference must be submitted to a referendum vote of 


the workers before becoming operative. The largest re- | 


duction of 17 per cent referred to the chemical glass- 
ware which is now in keen competition with the imported 


Several additional department conferences remain to 
be scheduled. Only a few of the settlements have so far 
been submitted to the workers for their approval, but 
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the remainder will go forward within a fortnight, it ig 
said, 
Lost Secret Rediscovered 

A well-known American artist, Henri Raphael Cook 
seems to have rediscovered the secret process responsible 
for the beautiful old windows in the great cathedrals oj 
Europe, which is of a substance more beautiful than glass 
This lost secret has baffled scientists for years, who haye 
been endeavoring to analyze the material, without sue. 
cess, until Mr. Cook’s discovery. The treatment em: 
ployed by Mr. Cook produces a similar effect to that o} 
the old masterpieces at once strikingly beautiful an¢ 
artistic to a degree. It has the effect of a combinatior 
of leaded glass, silk and parchment. The National IL 
luminating & Appliance Co., whose showrooms an¢ 
studios are located at 255 West 24th Street, was recently 
formed to adapt this material to lamp shades. They ar 
now producing a wonderfully beautiful line of all style: 
of shades in a diversified variety of designs which ar 
creating widespread interest in the trade. Unlike glas; 
or metal, they are remarkably durable, resist wear anc 
heat, and neither bend nor break. They wash just as: 
regular glass shade. The concern are also turning ow 
an interesting variety of bases for use with the shades. 


Paes 
Trade Ri 3y Mark 


TILLOWITZ 


Silesia 


Reinhold Schlegelmilch China 
The Best of Fancy China 


Stock arriving of new and di- 
versified assortment suitable for 
Holiday Trade. 


Your inspection of advance 
samples now on view at our 
salesrooms cordially invited. 


B. TOMBY, INC. 


Sole Representatives for 


the U. S. and Canada 


9 East 47th Street New York 
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Attention 
Advertisers 


Starting today and continuing until further 
notice the following advertising 
schedule becomes effective 


I. ADVERTISING FORMS WILL CLOSE ON MON- 
DAY AT 4 p.m. Advertising matter intended for 
publication the following Thursday must reach this 
office by Monday noon. 


2. Changes in copy for standing advertisements must be 
sent in one week in advance. Where proof is required 


state so PLAINLY. 


3. Our field being confined to Crockery, Glass, Lamps, Gift 
Shop and Art Goods, Housefurnishings, Dolls and 
Toys, we will be compelled to refuse advertising not 
covered by these headings. We reserve the right to 
reject any advertising which we consider detrimental 
to the best interests of the trade as a whole. 


Service Department 


For the benefit of our advertisers we maintain a competent 
art and copy staff who will be glad to create copy and art 
work necessary to the complete campaign. Your individual 
requirements will receive prompt attention. 


DEMAREST 
PUBLICATIONS, Inc. 
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CROOKSVILLE 


CHINA CO 


— 


Pattern A 299, illustrated here, is but one 
of the many distinctive patterns obtain- 
able on the well known Crooksville 
China Elite Shape which is finding 
favor with china buyers the country over. 
Many others are shown in the new 
Crooksville Pattern Book, a copy of 
which will be sent free upon request. 


Crocksvilla China Co, 


Crooksville, Ohio. 


NEW YORK OFFICE — 200 FIFTH AVE, z CHICAGO OFFICE-591 PALMER: HOUSE 
Abe H Hays Hepreserdative J.E-Bori ng Kepresertative 
EASTERN REPRESENTATIVE, MAIN OFFICEax > FACTORY 

Harry J.Benneth CROOKSVILLE ,OHIO 


“Satisfied Customers Keep Us Busy’”’ 
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The National [Illuminating Appliance Co. 
| Announce the Opening of Showrooms and Studios at 


| 255 West 44th Street, New York 


We specialize in Lamp Shades made by a secret process in imitation of Old Cathedral 
Windows, and decorated under the direction of the well-known artist, Henri Raphael 
Cook. The effects are different from anything now on the market, and are startlingly 
beautiful. Let us send you sample illustrations. 


The following territories open for representation by established selling organizations: 


| _ Middle Western States 
Southern States and 
All Territory West of the Rockies 


PLEASE ADDRESS 
DAVID C. ROSETAHL, Gen. Sales Manager 


OUR SERVICE No. 6 


| Our Sales Department serves not only in taking your order, but helps 
you to formulate effective sales plans and gives you tips as to proper 
display of Japanese goods, how to overcome competition, etc. 


Effective, we repeat, for our sales force has grown up with our busi- 
| ness and our knowledge and experience are offered freely for your 
| benefit. 


Hard times only exist in imagination. So let us get together for the Fall 
trade. 


MOGI MOMONOI & CO., INC. 
| 105-107 East 16th Street, New York, N. Y. 
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SPECIAL NOTICES 


W E would like to negotiate with a man of high character 
and proven ability to represent us in the East with New 
eYork as headquarters. We are manufacturing an established 
line of fine porcelains which are absolutely in a class by them- 
selves, and can offer an exceptional opportunity to the proper 
party. This position is open January lst, 1922; kindly write us 
in detail and in confidence, giving references. No use will be 
made of any references furnished until after personal interview 
with applicant is had. Address replies “ Mid-West,’ care of 
CROCKERY AND GLASS JOURNAL. 


Mie HAVE pleasing personality—a hustler—and must be 
experienced and know merchandising methods in metro- 
politan centers. Give full information as to past experiences— 
what salary you have received in former positions—and name 
of present employer. This is an exceptional opportunity to con- 
nect with one of the largest department stores in the Middle 
West. Address in fullest confidence, address J, care of CROCKERY 
AND GLASS JOURNAL. 


N UNUSUAL OPPORTUNITY is presented by a House- 

furnishing and Toy Commission House of national reputa- 

tion for a high-caliber Department Store buyer to join its forces 

as a sales representative. Must possess personality, be ambitious 

and a hard worker. A liberal salary will be paid to the right 

party. Apply in confidence to T. F., Suite 1013, No. 23 East 26th 
Street, New York. 


PES ERS SN Gear cd ee ee er see 
XPERIENCED TRAVELING SALESMAN in pottery, cut 
glass and lamp field, with following throughout the Middle 

West and South, desires connection with reputable concern to 

sell one or all of the above lines. J. A., care of CROCKERY AND 


GLass JOURNAL. 


ALESMEN WANTED—To handle SCOPO, the sanitary sink 

shovel, as side line. SCOPO typifies quality in sink scoops. 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


FOR SALE 


New decorating equipment including four $10 Perfection 
Kilns, one Hand Press, five Wheels, and other accessories. 
Will take any fair price for these goods. T. L., care of 


JOURNAL. 


| PEA GLASSWARE LINES WANTED by 
a new agency just opening, to handle lighting glassware 
in Greater New York, New Jersey and New England terri- 
tories. Have large following in lighting trade. Excellent 
references as to ability and character. Miller & Christal, 39 
Willoughby St., Brooklyn, N. Y. 


OG! 


Advertising, 


URL Dixect mrail 
rec a 
MOY” ww Printed Matter 


WRITE TODAY 


2452 TIMES SQUARE BUILDING, NEW YORK CITY 


PUTTTUUOCCOVTTTTTUUUUUCOUOTTTTINUCUUQOVOTITTUCUUUVCQVVVTITIVUOQVVOQOTTTOTUNUQUUOTTTVCOUOUUTTOVUULITULUUOUKOULLILOGLLUU IU THLLUDOLLTHELLLLLUGLCLLLLLLLOGLLLLLE UU. LLoLCLLLLLLLLLLcec Loo 


Ask for 


HARRISON 


Lighting Fixtures 
and 


iD 


Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th Fl., 130 W. 42d St. 
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The china illustrated is our “Fusan” pattern 
\ \ J OMEN are demanding more than beauty 
of design in their china today. 


They are choosing a china which can be 
used day in and day out, without nicking and 
cracking. 


They have found both beauty and perma- 
nence in Syracuse China and its popularity is 
tremendous and increasing daily. 


Allow all the time possible in placing your 
orders. Prompt deliveries are difficult to make 
in view of the great demand. 


ONONDAGA POTTERY COMPANY 


Syracuse, New York 
58 E. Washington St., Chicago, II]. 


“ Everybody Loves a Log Fire” 


THE CAPE COD 
FIRE LIGHTER 


Kindles them perfectly without the 
bother of wood and paper. Plain © 
and. Flemish patterns in brass, | 
iron and copper. 


Write for. Circular 2 
Manufactured by 


CAPE COD SHOP 


322 Fifth Avenue 
NEW YORK CITY 
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NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Cap 


ALSO CELLULOID DISCS. 


7 We carry about fifty stock sizes of caps; 4) 
are also prepared to supply special sizes’ 
order. Write us for prices and sampl 


MANUFACTURERS OF GLASSWARE. 
Lamp Chimneys, Lamps, Lantern and Fish Globes, Shad) 


Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes 
all cotors. Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. 
New York Office: 290 Broadway. 


HE Chicago building boom which was predicted 
[ on this page two months ago has materialized. 
During the past month, more building permits 
ere issued in this city than for any previous August 
arecord. This not only applied to the number of per- 
its, but to the total costs of the buildings. This re- 
val of building has given housefurnishings, fixture, and 
sttery and glass men an opportunity to increase their 
les. In addition to this, it has given employment to 
tousands who have been idle for months past, thus 
iproving the buying power of the public. While the 
iemployment situation is still bad in the Chicago dis- 
ict, there has been considerable improvement and a 
msequent improvement in the sales of retail stores. 


The wholesalers still report some increase in sales, 
it not as large as anticipated for the lateness of the 
son. The price is still the controlling factor, and 
e buyers are expecting more reductions, especially on 
uina and glassware. 


t 
yW. C. Owen, successors to Owen-Koempel, art wares, 
the title of the new organization resulting from the 
irchase of Mr. Koempel’s interest by Mr. Owen. The 
me display rooms, and the same lines of gift merchan- 
se, with slight variations, will be maintained by W. C. 
wen. C. F, Koempel, now in business for himself, 
arted out last Tuesday for a four months’ trip through 
‘e middle west. 


Clifford N. Cox, partner in the firm of Darden & Cox, 
turned last Saturday from a five weeks’ trip through 
isconsin, Minnesota and Iowa. 


i] 


‘Hugh E. King Sales Co. closed its display at the Pal- 
er House on last Saturday. The company has been 
lowing its regular line of casseroles, smoker sets, metal 


jare and silverware. 
| 


} ee 


| 


_ James F. Woolley, representing William Schimper & 
9., one of the largest manufacturers of metal novelties 
the country, with headquarters in Hoboken, N. J., is 
»w displaying many attractive items in Room 454 of 
e Palmer House. The display was opened last Satur- 
ty and will continue for three weeks. Among the things 
ing shown are cigar and cigarette jars, smoker sets, 
h receivers, tobacco boxes, card cases, desk sets, trays, 
ises and candy baskets. All of these novelties are at- 
actively finished and well made. 


THE CHICAGO MARKET a 


J. H. SMytTHe, REPRESENTATIVE 


UUVTTNNNUODAOUOTESDOOTOATOUCLETOOUAUOTATTETUOAAEAA TTT CLEATS 


CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 
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A new line of hand made dip candles, the tapering 
style, for use in polychrome candle sticks, is now being 
shown by J. B. Finn, 222 N. State Street. These can- 
dles are made to fit the 1% and 14-inch sticks and be- 
cause of their low price and desirable quality and color- 
ings, are meeting with much favor among local buyers. 


Ernest Wolfe, Inc., 917-919 W. Madison Street, is 
now keeping his two decorating shops busy. The shops 
are located in Oak Park and Forest Park and one shop 
is specializing on an extensive line of iridescent glass- 
ware. Mr. Wolfe has for some time specialized on cut 
glass salt and pepper shakers, and probably has one of 
the most extensive lines of this nature in the country. 
His leader in this line is a cut glass set with cut glass 
tops, which are priced so the retailer can sell them as 
low as 25 cents and still make a good margin of profit. 


C. Haeger, head of the Haeger Pottery of Dundee, 
Ill., was in Chicago last week on business. Marshall 
Field & Co. held a sale last week of fruit bowls and 
candle sticks made at this Illinois pottery, advertising a 
special display in French blue, Chinese yellow, mere 
green, black and ivory. 


W. T. Darden returned last Saturday from a trip to 
the potteries in the East Liverpool section. More sam- 
ples in new shapes of china vases and bowls made by 
the American K. B. H. China Co. are now being shown 
in the display rooms of W. T. Darden & Co., Palmer 
House. 


Andy Moser, buyer for the Dry Block Mercantile Co., 
Memphis, Tenn., was in the Chicago market on a buy- 
ing trip last week. 


George Mitchell, President of the Pope-Gosser China 
Co., was in Chicago last week. His visit was devoted to 
Rotary Club Work, Mr. Mitchell being in charge of the 
Rotary relief work for crippled children in Ohio. 


Mr. Wimer, buyer for Abe Leath & Co., Elgin, Ill., a 
concern operating a string of stores, was in the Chicago 
market last Saturday purchasing merchandise for his 
crockery, glass and lamps departments. 
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BUYERS OF 
CHINA-GLASSWARE -LAMPS-HOUSEFURNISHINGS 
GIFT SHOP & ART GOODS-DOLLS & TOYS 
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| E. M. MEDER 


DARDEN & COX | 17 North Wabash Avenue HEYWORTH BUILDING 
LAMPS AND SHADES Chicago Madison and Wabash 
Manufacturers’ Representative f 
47-49 Palmer House Dinnerware, Glassware, Lamps, 
CHICAGO Willow-ware, Nickel, Copper 


and Silverware 


KELLY & REASNER THE 
FRENCH CHINA CO. 17) Nuc WahashieAes PLACE 
Offic AeDielaue le Representing 
Pieen on ee ae prekee pare oo BS Py te ine ig TO 
136 West Lake Street Hacle Mfg, Co. aiM@endiciiy:Gines Cot BUY 
! Bonita Art Co. 
GLASSWARE 
The J. H. STOUFFER CO. i | 
Importers and Exclusive Decorators IRVIN-SMITH CO., INC. 
FINE CHINA Manufacturers Earl W. Newton and. Associates ! 
Studio and Display Rooms at Importers Topliner Glass and China Manufac-) 
2619 Prairie Ave. we fre | 
CHICAGO CERMAN OO Tarperial Glass Compare 
NOVELTIES Economy Tumbler Company 


The Marion Glass Manufacturing Co. 


for immediate delivery Wheeling Decorating Company 


WALTER B. ANDREWS Japanese Incense Burners and ak ape pA Company 
30. East Rendonh Street Incense opewe ina Corp. 
Corner Wabash Avenue 

Room No. 405 Manufacturers of Walter S. Redfield, Room 309 


The Famous Cootie Game 


Representing Representing: 


Visit our sample rooms . “pj ” 
MononGaH GLASS Co. \ A. H. Heisey & Co. Diamond H”) 
CO-OPERATIVE FLINT GLass Co. 17 N. WABASH AVE. Giassware, Pressed and Blown Table| 
THE DUNCAN & MILLER GLASS Co. Ware, plain and decorated. 


S. A. Weller, Jardinieres, Umbrella) 
Jars, Vases and Art Pottery in High| 
— Grade Novelties. 


i} 
Snes raaane CHINA 4 awe Ramee Ber a , F. B. Tinker, Room 910 ) 
Successor to Takito, Ogawa 0. an : 

a ener Y The Tajimi Company Representing: | 
akers of Dinnerware : l 

327 West M 0 Krantz & Sell Company 
Room 591, Palmer House . ee seen ec Kiefer Bros. Cut Glass Company . 
: Importers of Japanese Chinaware, Lamps Central Cut Glass Company y 
Represented by J. BH. Boring Art Goods and Novelties Lotus Cut Glass Company f 
Telephone Central 5271 New York Display Room: 101 Fifth Ave. Lancaster Glass Company i 


Anco Silver Company 
Ernest Wolfe, Inc. 
H. C. Fry Glass Company 


W. C. OWEN PAUL RICHTER COMPANY, Inc. pete aed al 
BUCHSsa0r, te Manufacturers 
‘a ¢ 4 

OWEN-KOEMPEL CUT GLASS John S. Ward, Room 1508 } 
Artwares Gift Merchandise Pottery : Showing , 
Novelties Glassware Digplagee cats Lamps and Shades j 

Book Ends askets Pat are 
Parchment Shades and Lamps ee anes 17 N. Wabash Ave. Pottery jspectartie 


17 N. WABASH AVE. Maywood, Il. Chicago China and glassware. 
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Crockery and Glass Journal 


The Representative Paper of the Industry 
Devoted to 
CROCKERY, GLASS, HOUSEFURNISHINGS, 
LAMPS, GIFT SHOP GOODS, 
DOLLS AND TOYS tA 


Published Every Thursday 
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THE BUSINESS EYE 
dow display is a tonic to the jaded passerby, a pleasant 


If the average is ten a minute, in the cight 
busiest hours of the day 4,800 people would 
pass your window. This number 4,800 represents what 
in newspaper parlance is called ‘ daily circulation.’ Now 
your show window occupies, say, 100 square feet of 
surface, and in it you can display attractively quite a 
line of goods, changing the display as often as you wish. 
Ina daily paper with an actual circulation of 4,800, 100 
square inches (not square feet) would cost approximately 
‘$10 a day, and in this space you can put only cuts or 
\reproductions of the articles for sale. Now your window 
'\space presents a surface 144 times as great as your $10 
aewspaper space, has depth in addition to surface and 
nit can be displayed your wares true to life as to color, 
size, shape and everything; and furthermore, they are 
seen at the entrance to your store—where the goods are 
m sale and where a salesman stands ready to give addi- 
ional information and exercise his abilities in complet- 
ng the sale. This window space is yours every day and 
ul day; it presents wonderful possibilities. If newspa- 
Der space, properly used, is worth what it costs (and we 
ire firmly convinced that it is), how important it is that 
10 valuable an advertising medium as the show window 
should not be neglected.” 
| Years ago the writer read this paragraph in a well- 
snown English trade journal. Its message was so logic- 
uly and forcefully brought home that it has been in- 
lelibly sealed, almost word for word, in memory’s index. 
It is a good piece of business mathematics to put in 
‘our hat for immediate use. 
_ An attractive, balanced,, harmonious, compelling win- 


14 OW many people pass your store in a day? 


remainder to the harassed shopper out to buy and a 
source of unlimited profit to the retailer behind it. 

A window dressed with crockery and glassware, lamps, 
and household utilities, if properly done, presents a beau- 
tiful and compelling sales picture to the passerby afoot, 
in carriage, motor car or trolley; it is a source uf instant 
pleasure to the observer and lingers on the photographic 
mind, just as a scene or subject is permanently flashed on 
the sensitive negative of a camera. What if it does take 
a little longer to dress the store window faultlessly, isn’t 
it the result that counts? 

Effort properly directed is success simply defined. 
Simplicity, care and work in dressing-—not jfil/ing—the 
shop window, is effort well spent and a direct shot at 
the target of better business. 

A great number of the most successful merchants of 
the day have either been keen students of window dress- 
ing or have been at some time in their career window 
dressers themselves. Woolworth, Bedell, Wanamaker, 
and the dynamic personalities behind the great 
chain store systems have been, and are today, window 
specialists. Retail stores are located according to ‘‘ win- 
dow circulation’’ and display possibilities. Where win- 
dow space is small in new leases, new windows are in- 
stalled and properly dressed for big business. 

It has been said that the shop window is the business 
eye, and retailers, or manufacturers who retail direct to 
the consumer, with an eye for business will be wise to 
“cash in” on this profitable sales medium which offers, 
of all existing advertising media in use, the biggest re- 
turn for the least effort. 


Fourteen 


CROCKERY AND GLASS JOURNAL 


September 15, 1921 


OBITUARY 
HARRY. H. HAHN 

Deep regret will be felt by a wide circle of friends in 
the trade at the death, at his home in Brooklyn, on Mon- 
day, September 12th, of Harry H. Hahn, for the past 
twenty-one years buyer of china, glassware, house fur- 
nishings, trunks and toys for the H. C. F. Koch & Co., 
Inc., store on 125‘h Street. He had been away from the 
store off and on since he came home from his vacation 
in July, due to an injury to his leg, which he received 

This later developed into a 
He had so far recovered from 
this, however, that he had recently returned to business 
He was 
That evening he com- 
plained of feeling ill, and Saturday a physician was called 
who pronounced his case grippe. 


getting out of a rowboat. 
case of blood poisoning. 


again, and was apparently getting along nicely. 
at the store, as usual, last Friday. 


He grew rapidly worse 
and developed pneumonia. On Monday he suffered an 
attack of heart failure from which he failed to rally. 


He was 65 years of age. Mr. Hahn was dean of the local 
buyers; indeed, it is doubtful if there are many in the 
trade throughout the country who can lay claim to more 
years of service as a buyer. Prior to his going with the 
Koch concern he was with Ridlev’s department store on 
Grand Street, which in the old days enjoyed the distinc- 
He is 


Funeral 


tion of being one of the city’s best-known stores. 
survived by a widow, two sons and a daughter. 


services, which were attended by a number in the trade, 


sy 


invariable satisfaction. 


gig Ready Sellers 


Pressed Glassware of fine color and attractive designs for utilitarian purposes as well 
as an array of novelties of exceptional interest, 


were held at his home and at St. Patrick’s Church, 
Brooklyn, on Wednesday morning. 


Want Lower Freight Rates 


Pottery manufacturers, through Charles Donley, traf- 
fic expert, have filed a brief with the Ohio Public Utilities 
Commission at Columbus, O., urging that freight rates 
on interstate shipments of silica or moulding sand be 
lowered to an equality with those of sand. The brief 
recites that the raw materials used in the general ware 
potteries are on a very high basis and that greater equal- 
ity should exist. 


Predict Tariff Bill Will Be Postponed 


The present indications are that the tariff bill will take 
a long rest. It is said that the problem of maintaining 
foreign trade at what ought to be a post-war normal has 
been the main influence to bring about the conversion of 
many who thought there should be a new tariff as soon 
as possible. The American valuation plan has also been 
an element of the situation. 

Experts are to be sent all over the United States to 
study tariff questions and conditions while other ex- 
perts are to be sent all over Europe to do the same thing, 
and then it is expected this process will be applied to 


South America. 


SAU AA 


A line of unusual sales possibilities and 


Herewith is illustrated 


three of our popular sellers: 


No. 147 Cafe Parfait 


Candy Bowl 


No. 93 Sherbet 
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Lancaster Glass Co. 
Lancaster, Ohio 
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Frederick Skelton 
200 Fifth Avenue 
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CAUGHT IN THE NEWS NET 


F. MOSHER, formerly buyer for the Bry- 
A Block Mercantile Co., Memphis, Tenn., who 


® took charge of the china, glass and house- 
furnishing department for Bannon Bros., St. Paul, 
Minn., on August 1, arrived in New York on his initial 
buying visit to the local market for the latter firm this 
week. 


Arthur F. Ellis is stopping at the Prince George this 
week while in town making purchases for Almy, Bigelow 
& Washburn, Inc., Salem, Mass. 


Felix Kohn, buyer for “ Hillman’s,” Chicago, is one 
of the arrivals of the week. He will stay at the \Wal- 
dorf while placing his orders. 
for immediate delivery, in fact he cannut get goods too 
soon. To facilitate matters he brought a shipment of 
empty barrels along with him which will be supplied 
to any dealers who will promise goods on the spot. 


He is making purchases 


Charles A. Postley has added another line to the list 
of interesting household specialties represented by him 
in the New York market. This is the Evan L. Reed 
Mfg. Co., Sterling, Ill., manufacturers of a very salable 
line of curtain stretchers, step ladder stools, and a varieiy 
of wooden ware goods. 


Frederick Skelton spent the first half of this week on 
a special business trip to the factory of the Utility Glass 
Works, Lonaconing, Md., for which he is the New York 
agent. 


Chas C. Cullen, president of the Chas. C. Cullen Co., 
the well-known wholesale and retail dealers of Knox- 
ville, Tenn., arrived in New York the latter part of last 
week and expects to remain until the last of this week 
placing orders for his firm. 


Jerome C. Engelman, one of the trades’ younger ger- 
eration of manufacturers’ representatives, has engaged 
passage on the “ Saxonia,” sailing Saturday. He expects 


- to spend several moriths visiting England, France, Ger- 


many and Italy in search of lines suitable for the Ameri- 
can market. 


J. Carl Underwood, with the Taiyo Trading Co., made 
a visit to Baltimore the latter half of last week, where 
he reports business has taken quite a decided upward 
swing. 


QUAL 


NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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Edward A. Unger, New York representative for the 
East Liverpool Potteries Co., is making a trip this week 
through the New England states with his newest sam- 
ples of dinnerware. His son George, who is associated 
with his father, is spending the week calling on the trade 
in Pennsylvania. 


Mr. Burns, merchandise manager for the Harris 
Emery Co., Des Moines, Iowa, accompanied by Mrs. 
Burns is. registered at the Waldorf-Astoria this week. 
His principal mission is to interview several prospects 
for the position of buyer for the concern’s china, glass 
and housefurnishing department formerly run by Mr. 
John Jacklin. 


The former well-known Boston manufacturers’ rep- 
resentative, Harry R. Wheeler, made a brief business 
trip to New York on Wednesday when he took the 
opportunity of calling on a number of his friends in 
the trade here. Mr. Wheeler, who represented the Dun- 
can Miller Glass Co., Lancaster Glass Co., Camden City 
Cut Glass Co., and other factories, gave up his business 
in the above city to enter the service during the war 
and when he was released about a year ago he took a 
position as assistant to Al Reeves with A. Stowell & 
Co. He recently resigned this place to get in the agency 
business again with the intention of opening an office 
in Boston about January 1. He has secured the line of 
light and heavy cut glass manufactured by the J. T. Cal- 
let Cut Glass Co., Johnstown, Pa., and has other lines 
in view. He is making temporary headquarters with 
Murt S. Wallace, 157 Summer Street. 


As we go to press, we have listed before us in “ to-day’s 
activities,’ the 1921 golf tournament of The Pottery, 
Glass and Brass Golf Association. We hope to have 
a complete report of this event in a later issue. Mean- 
time we must remain content with a last minute an- 


’ 


nouncement of the tournament as a “ press day ” item. 


Official announcement is made by George L. Logan, 
manager of the Philippine District Office, of the recently 
established branch office of the United States Bureau 
of Foreign and Domestic Commerce, under his direc- 
tion, at Manila. This newest extension opened its offi- 
cial doors on July 15, 1921, with temporary quarters in 
the Ayuntamiento, the Executive Building of the Insular 
Government. The aim of this office, as a branch of the 
Government bureau, is to promote American trade and 
to cooperate in every degree toward this end. 


MMM 

HERE THE 

MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 
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HE Rosenbaum Co., operating one of the largest 


department stores in the Pittsburgh district, will 

be but following its policy defined when it opened 
its present establishment some years ago, by taking over 
the china, glass and housefurnishing department. Only 
recently the company took over the trunk and bag de- 
partment. The stock of china, glass, lamps and house- 
furnishings, which is now under the control of the Igle- 
Rothstein Co., will be taken over by the Rosenbaum Co. 
The department will come under the management of 
C. R. Hoffman, late of the Pettis Drygoods Co., of In- 
dianapolis, Ind., January 1. In due season, it is said 
that the established policy of the company will be con- 
tinued by taking over the management of other depart- 


ments, which at this time are in control of other interests. 


The general demand for lamp chimneys seems to be on 
the increase, and last Monday the plant of the Bridge- 
port Lamp Chimney Co., at Bridgeport, W. Va., near 
Clarksburg, resumed operations, giving employment to 
approximately 150 people. This company is said to be 
in receipt of sufficient business to insure steady opera- 


tions for many months. 


No official announcement has been made here con- 
cerning the result of the referendum vote in the glass 
trade on the wage reductions, which were ironed out at 
the recent conference held here. Should the workers 
in any branch vote to reject a reduction that has been 
agreed upon between the committees representing the 
employes and the manufacturers, then additional confer- 
ences would result. Secretary John Kunzler, of the 
Glass Association, expects to receive definite word from 
President William Clark concerning the vote taken in all 


branches within the next fortnight. 


An additional furnace was placed in operation last 
Monday by the Imperial Glass Co., at Bellaire, O. Im- 
proved business conditions is the cause of this increased 
activity. With the Central at Wheeling starting a fur- 
nace and the Imperial doing likewise, the glass business 
in the Wheeling district has taken a decided turn for 
the better. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


The last fortnight has seen a slightly improved de- 
mand in this district for lighting glassware, from a man- 
ufacturing standpoint. Not only have new orders been 
received for new construction work, but the retail 
dealers seem to be in a better buying mood. Lighting 
goods departments in the department stores are report- 
ing an increased demand, while those stores featuring | 
lighting goods alone have been just a little more in- | 


terested in anticipating future wants. 


Charles J. Kappler, aged 45 years, a member of the 
board of directors of the United States Glass Co., is 


dead here. He was also secretary of the Hazelwood | 


Dock Co., and active in Masonic circles in this district. | 


His successor on the board has not been named. 


“The Woolworth Company is the largest individual | 
buyers of glassware in the country, in my opinion,” ob- 
served a glass salesman here this week. ‘‘ When you 
realize this syndicate has over 1,400 stores and every 
one of them has a glassware department, I don’t think 


my guess is very far wrong.” 


Just what effect the American Valuation plan will have 
on the buying of imported glassware is rather difficult 
to determine, so manufacturers in this district believe. 
The trade here has been “ reading up” on the subject, 
and the conclusion has been reached that while im- 
ported glassware will continue to be bought, neverthe- 
less there is bound to be an increase in the demand for 


the domestic lines. 


Operations were resumed Monday last at the plant 
of the Central Glass Works, Wheeling, W. Va., where 
manufacturing: has been inactive since July last. One 
furnace has been started, and this means employment 
for about 150 people. The blowing and press depart- 
ments were first engaged. About one-third capacity will 
be the rule at this plant for the present. 


Construction work is progressing rapidly upon the new 
plant of the Lamb Glass plant at Mt. Vernon, O. 


Within two months, it is said, the plant of the Sager 
Vacuum Jar Co., will be placed in operation at Port 
Allegany, Pa. 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


‘ HILE there has been little change noted in East 
\\ Liverpool, O., and vicinity, production and 
sales of dinnerware in this district during the 
last week, over that of the previous week, show quite 
an improvement. This change, however, is nothing to 
be excited about, but manufacturers do indicate that 
they are more than pleased with the turn of events. It 
does seem that the situation in the pottery world is work- 
ing itself out just as some who have made a close study 
of it anticipated. Here and there a slightly increased 
production record has been reported, but the district as 
a whole is still quite a distance away from being the 
-vormal of old. A decided change for the better, by way 
of comparison, in the matter of production, is shown 
when the records of July and August are used as 
examples. 
= 
| Several of the local potteries which have been inactive 
for quite a season are expected to resume work soon, 
It has been reported that the Cartwright plant, which 
“has been idle since July is expected to start work again 
within a fortnight or so. Thomas Darragh, sales man- 
ager for this company, has returned to his desk follow- 
ing a business trip through the east. 


' 
/ 


It is rather interesting to note the effect the recent 
advance in the southern cotton market has had on the 
pottery trade. There has been a decided increase in the 
demand for dinnerware for the southern trade, while 
collections are improving nicely. Commenting upon the 
‘present situation in the south, one pottery manufacture: 
jobserved : 

_ “There has been no brighter spot in our business this 
‘season than that now showing in the south. We're get- 
‘ting orders daily from our southern’ trade, also remit- 
Bemices for old accounts. 
but I’m more so now than ever.” 


I’ve always been optimistic, 


A. E. Hull, vice president of the American Clay Prod- 
ucts Co., Masonic Temple, Zanesville, together with Guy) 
Cooke, manager of the New York office of this inter- 
| est and D. V. Kinnan, eastern salesman, spent three days 
in this district last week visiting generalware plants. 
‘This was the first time Mr. Hull was in this district, and 
it was for the purpose of inspecting manufacturing 
methods that he made the trip. The casting system as 
employed by the Hall China Co. was especially interest- 
ng to Mr. Hall and his associates. 


_W. C. Brown, general manager of the Alliance Vitre- 
mus Products Co., of Alliance, O., was in the district 
ast Friday and Saturday. He was for many years en- 
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TERSE NEWS OF 
THE INDUSTRY IN 
THE EAST LIVER- 
POOL DISTRICT. 
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gaged as a salesman working out of East Liverpool. 
“ New business is increasing with us right along,” said 
Mr. Brown, “and it will only be a few days until we'll 
have to increase our output.” 


Bertrand Rhead, representing J. H. Butcher & Co., 
of Hanley and Birmingham, Eng., is registered at the 
Elks Club for a fortnight. It is the first time this line 
of decals has been shown in the United States for cera- 
mic purposes, and it is the first time Mr. Rhead has 
visited this district for 10 years. His trip this year 
makes the 15th time he has visited the United States. 
He was warmly greeted by many old friends here. 


George Barlow, formerly in charge of the local ware- 
house of the R. & H. Chemical Co., before engaging in 
the pottery business at Massillon, has been named sales 
manager for the United States Feldspar Corporation of 
this city. He will later show a new china clay, which 
is being developed by some who are associated with the 
management of this corporation. 


George A. Granville has been appointed New Eng- 
land representative for the Knowles, Taylor & Knowles 
Co., with offices in Boston. The general line of this 
well-known firm will be displayed by Mr. Granville, 
who has just returned home after spending four days 
in this district. 


Following an extended western and Pacific Coast trip, 
F. I. Simmers of the Hall China Co., is now calling on 
the trade in the middle west. 


Joseph Davis is making a brief journey through the 
central west for the Knowles, Taylor & Knowles Co. 


Herbert K. Connors is now showing the lines of the 
Carrollton Pottery Co., in the eastern territory, and 
will be out probably six weeks. 


Thomas Anderson, general manager of the Pope-Gos- 
ser China Co., of Coshocton, after spending several days 
here with his parents, has returned to the plant. 


Following an extended European trip in the interest 
of Palm Fechteler & Co., of New York, Albert Pickin, 
manager of the western division for this firm, has re- 
turned home, but left last Saturday night again for New 
York, where he will remain a few days on business. 


(Continued on page 24) 
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IMELY TIPS FOR 
LIVE MERCHANTS 
IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 
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New Items in Popular Pattern 
HE Radiant pattern made by the Libbey Glass 


Mfg. Co. is truly well named. It is a cutting 


of more than ordinary brilliancy consisting of 
fine mitre lines with a diamond border. The design has 
taken so well that the manufacturer has added a number 
of new items to it, such as water set, seven and nine-inch 
bowls, oil and vinegar, vases and tray; in fact, it is NOW 
to be had in a majority of the pieces one usually finds in 
a line of this character. Kenneth P. Lockitt, the concern’s 
local representative, is displaying the complete line at 


the firm’s salesroom in the Fifth Avenue Building. 


Distinctive Decorated Glassware 

A very agreeable surprise awaits the buyer at the 
salesroom of Charles H. Taylor, in the Fifth Avenue 
Building, where the display from the Lotus Cut Glass 
Co., Barnesville, O., for which he is the New York rep- 
resentative, is creating a great deal of favorable com- 
ment. Indeed it will be quite a revelation, for in addi- 
tion to their regular line of light cutware the concern 
has recently installed a decorating department at their 
factory, which is under the supervision of an expert 
decorator from Bohemia, who is turning out an array 
of distinctive decorations. These, of course, add mate- 
rially to the interest in the line; in fact, the originality 
of the decorative effects is an outstanding feature of the 
exhibit. There are rich gold incrustations, in new ef- 
fects that will be appreciated; also gold band and line 
treatments shown on pretty shapes im stemware and 
other articles. Then there is a hand-painted decoration 
known as the “ Pink” showing a clever arrangement of 
a pink and white floral border pattern, executed on a long 
list of excellent items, such as candlesticks, high and 
low comport jam jar, baked apple dish, plates, flower 
centers, etc. An iridescent finish shown on two very 
dainty shapes, in both an optic and plain glass, is also 
worthy of special mention. This may be had in stem- 
ware and a number of specialties. There is also a line 
of amber colognes in a variety of shapes and sizes. Still 
another good treatment that is unusual is a matt blue 
and with raised white enamel dots and gold edges. This 
is made in a particularly complete line of items, includ- 
ing baskets, bowls, sherbets and plates, iced tea sets, 
mayonnaise bowl and plate and other things especially 
saleable. It is a line that does credit to the Lotus Com- 
pany, and is one that the trade will find a good all-the- 
year seller and especially good for the wedding and holi- 
day trade. 


POINTERS FOR BUYERS 


A Rich Stemware Design | 


In addition to the many lovely patterns shown in St, 
Louis Crystal by E. Torlotting, American agent for the 
factory, 35 West 23rd street, which may now be had 
from stock is the beautiful ‘‘ Thistle.” Unlike most de- 
signs in glassware this one does not get its name from 
the pattern itself, but from the shape, the contour of 
which resembles exactly the thistle flower. Its fine pro- 
portion and grace of line make it one of the most charm- 
ing creations in stemware on the market. It has a tall 
notched cut stem, with finely cut dots at the bottom oi 
the bowl of the glass. It is adorned with an elaborate 
gold encrusted band and a fine lace-like etched edge! 
The foot also, is decorated with the encrusted band anc 
etching. This is a pattern which will immediately ap- 


peal to the person in quest of something rich and really 
unusual. 


Original Decorations 

I. Silverberg, New York representative for the Wheel. 
ing Decorating Co., 3 East Twenty-third Street, is dis- 
playing some new designs recently received from the 
concern which are exceedingly refreshing in treatment’ 
One is very striking in a blue band border with coin golc 
edges, with an original hand painted raised enamel flora 
pattern in rose and forget-me-not clusters. The othe 
patterns also bring out dainty new ideas in decorations 
They are shown in complete lines of attractive utilitariar 
items. 


New Glass Novelties 

The Westmoreland Specialty Co., Grapeville, Pa., hav 
recently sent the Horace C. Gray Co., their New Yorh 
representatives, a collection of exceptionally clever novel: 
ties in glass that are sure to find a ready sale. These 
will appeal especially to the candy trade and will also b 
in demand as favors. They include miniature automo: 
biles, telephone, railroad engine and revolver. One 0’ 
the features of these specialties is that they follow ver\ 
faithfully the originals from which they are reproduced 
They are all toys that will bring genuine delight to the 
kiddies, to say nothing of their fascination for the grown 
ups. The automobile jitney has a glass wheel base witl 
bright red tin wheels and body attractively decorated. 4 
limousine is also treated in the same manner. The cal 
of the engine is also of brightly colored tin. The tele 
phone and revolver are also gotten up in similar effects 
All have spaces for filling with candy. The company hav 
also made an extensive addition to their regular display 
of table glassware and specialties this past week, whicl 
includes some of the most beautiful creations that th 
concern has turned out, a review of which will be givet 
under this heading in a subsequent issue. , 
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M. A. Tressetts, REPRESENTATIVE ARLINGTON 
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USINESS has been very good with the crockery George A. Granville, local representative for the A. H. 

and glass agents here the past week and a more Heisey Company, Newark, Ohio, received last Friday a 
cheerful view of the business situation prevails notice of his appointment as local agent for the Knowles 
among the trade in general than for some time past. An Taylor and Knowles Company, of East Liverpool, Ohio. 


attractive and very pleasing line of gift-shop goods, 
DB lye se (en = Eee ck Sy ae > Teyar 
shina, glass, toys and dolls, and a variety of other lines, Hunt Brothers Company have recently taken the New 


are being shown at the various salesrooms in Boston at England agency for the Art Colony Association, of New 


the present time York, from whom they have received a new sample line 
Merchants and other visiting buyers were very numer- of hammered bronze and brass art goods, which they 
ous in the city last week. Among them were: Arthu are displaying at their showroom on Pearl street. 


St. Louis, James Edgar and Company, Brockton, Mass. ; 
Mr. Woods, Simonds and Adams, Haverhill; M. A. 
Cream, of the One to Ninety-Nine-Cent Store, Lowell ; 


Henry Masse, Gould A. Lessing and Charles M. Ray- 
mond, left Boston this week for a business trip to Con- 
necticut. The trip going and returning will be made in 


‘Mr. Crouthers, Reid and Hughes, Lawrence; H. Schlap- Meo Ninese’@ automobile 
» AWiasoG > d . 


man, Haverhill, Mass.; J. W. Chaput, Harris and Mow- 


ry, Woonsocket, Rhode Island; G. A. Schmidt, Law- Ed. Wilgus, local representative, accompanied by F. P. 
rence, Mass.; M. P. Alkon Portsmouth New Hampshire. Judge, of the National China Company, manufacturers 
of earthenware Salineville, Ohio, were calling on the 
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Miss Skerry of A. G. Skerry, Salem, Mass., and W. trade in Boston last week. 


H. Nourse, of Newport, New Hampshire, were also visit- a —— ee 
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BOHEMIAN STRIPED 
GLASS VIALS 


ing the trade in Boston last week. 


H. B. Whitney, representing the Phoenix Glass Com- = 


pany, New York sales office, was in Boston last Thurs- 


day, displaying his lines at Young’s Hotel. 


UDTNNV TENNENT 


J. D. Sullivan, of the New England road force of the 
Mitchell, Woodbury Company, has returned from his 


vacation trip to the White Mountains, New Hampshire, 


and started on his opening trip for the fall season. 


Thomas Darragh, general manager of the Cartwright 
Brothers Pottery Company, East Liverpool, Ohio, was 
in Boston last week, visiting with the company’s local 
representative, J. F. Brosseau, 12 Pearl street. Mr. Dar- 
ragh, after spending a few days in the city, left later in 
the week for New York. 


TTT OULU TLC UP POCO 


We have secured the sales rights in this country 
from the original source of the colored striped 
bottles now so popular for perfumery. 


We carry stock of these vials with or without 
glass stopper, rod and brass or nickel cap in sizes 
from 1 to 10 drams at lowest prices and accept 
import orders for models of any specification. 


A. L. Osborne, vice-president of the Kinney’and Levan 
Company, of Cleveland, Ohio, who, with Mrs. Osborne 
has been spending his vacation visiting in New England, 
stopped in Boston on his way home one day last week 
h for a brief visit to H. P. and H. F. Hunt Brothers, of 
41 Pearl street, who are local agents for the above con- 
| cern. 


NEW YORK FRENCH EXPORT BUREAU 
IMPORTERS 
8 West 47th Street, New York = 
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BUYERS IN NEW YORK 
SEPTEMBER 13th, 1921. 

L. L. Brager, Toys, Brager’s, Baltimore, Md., Martinique. 

G. H. Guest, house furnishings, Jordan, Marsh Co., Boston, 
Mass., 432 Fourth Ave. 

F. Kohn, houseware, chinaware, Hillman’s, Chicago, Hl. 253 
5th Ave. (Hart-Flanagan Co.) 

C. B. Nash, chinaware, Marshall Field & Co., Chicago, Ill. 
1107 Broadway, 3rd floor. 

C. D. McLean, general mdse., Wurzburg D. G. Co., Grand 
Rapids, Mich., 105 Grand St. (Jay Co.) 

M. M. Anderson, house furnishing goods, Anderson Bros., 
Richmond, Va., Breslin. 

A. F. Ellis, house furnishing goods, Almy, Bigelow & Wash- 
burn, Inc., Salem, Mass., 240 Madison Avenue. 

F, . Ford, mdse. manager, toys, Scruggs-Vandervoort- 
Barney, St. Louis, Mo., 225 5th Avenue. (Retail Research Assn.) 

J. M. Friedlander, toys, Nathanson Bros., Toledo, Ohio, Penn- 
sylvania. 

A. G. Keating, representing S. Kanns Sons Co., Washington, 
D. C., 432 4th Avenue. 

J. G. Burns, house furnishing goods and china, Stone & 
Thomas, Wheeling, West Va., 333 7th Avenue. (J. M. Biggins.) 

H. E. Kline, house furnishing goods, Watt & Shand, Lan- 
caster, Pa., Imperial. 

A. J. Scott, house furnishings, Z. L. White Co., Columbus, 
Ohio, 1270 Broadway. 

S. Friedman, general merchandise, A. Friedman & bBro., 
Rock Hill, S. C., Pennsylvania. 

B. Mirvis, house furnishings, Mirvis & Small, Baltimore, Md., 
Pennsylvania. 

H. C. Eisenberg, general merchandise, The M. M. Newcom- 
ber Co., Knoxville, Tenn., 48 West 35th Street. 

G. W. Benzow, Toys, Wm. Hengerer & Co., Buffalo, N. Y., 
16 West 39th Street, 11th floor. 

R. E. Evans, house furnishings, J. N. Adam Co., Buffalo, 
N. Y., 16 West 39th Street, 11th floor. 

O. Davis, house furnishings, J. R. Libby Co., Portland, Me., 
Imperial. 

H. J. Sarles, general merchandise, H. J. Sarles Co., Liberty, 
N. Y., 404 4th Avenue. (Jay Co.) 

W. E. Dougherty, Gift shop merchandise, N. B. Blackstone 
Co., Los Angeles, Cal., 225 5th Avenue. (I. S. Farian.) 


SEPTEMBER 10th, 1921. 
J. T. Gilmer, general merchandise, Geo. E. Stifel & Co. 
Wheeling, W. Va., 116 West 32nd Street. 
H. K. Harr, china and gtassware, H. P. C. Lander Co., Balti- 
more, Md., McAlpin. 
SEPTEMBER 12th, 1921. 
M. J. Berendsen, representing, E. Gottschalk Co., Fresno, Cal., 
5 West 30th Street. 
J. H. Wakelin, general merchandise, McAuslan & Wakelin 
Co., Holyoke, Mass., Cumberland. 
S. Greenblatt, representing, Bry Block Mer. Co., Memphis, 
Tenn., 352 4th Avenue. 
H. E. Anderson, general merchandise, Root D. G. Co., Terre 
Haute, Ind., 23 East 26th Street. 
Mr. Stevens, general merchandise, Gilchrist Co., Boston, 
Mass., 200 Fifth Avenue. 
Miss J. Feely, representing, Hoschild, Kohn & Co., Baltimore, 
Md., 220 Fifth Avenue. 
A. Reams, china and glassware, McClure Ten Cent Store, 
Atlanta, Ga., Imperial. 
Miss I. Stephens, lamps, and lamp shades, Marshall Field & 
Co., Chicago, Ill., 1107 Broadway. 
Paul Rogers, china, house furnishings and toys, A. Rosen- 
stock Co., Petersburg, Va., Hotel Annex. 
A. B. Kuehn, merchandise manager, Kaufmans Dept. Store, 
Pittsburgh, Pa., 1261 Broadway. 
Mr. Cramphorn, representing, O. A. Hale & Co., San Jose, 
Cal., 50 Union Square. 
ARRIVAL OF BUYERS 
SEPTEMBER 8th, 1921. 
L. J. Wagner, Toys, J. N. Adams Co., Buffalo, N. Y., 16 West 
39th Street. 
H. G. Chamberlain, toys, S. FE: Iszard Co., Elmira, N..Y., 404 
4th Avenue, 5th floor. 
W. H. Hager, merchandise manager, Hager Bros., Lancaster, 
Pa., 410 4th Avenue. (D. G. Alliance.) 
M. Blum, lamp shades, M. Blum, Philadelphia, Pa., Imperial. 
Mr. Seitner, general merchandise, Seitner D. G. Co., Saginaw, 
Mich., 37 West 26th Street. (B. F. Levis.) 
E. M. Connolly, representing Wm. G. Webber Co., Salem, 
Mass., 404 4th Avenue, 5th floor. 
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Mr. Topkinson, gift shop mdse., Wm. Filene’s Sons Co., Bos 
ton, Mass., 225 Fifth Ave. 

Mr. Sheffield, mdse. manager, J. L. Hudson Co., Detroit, Mic 
225 Fifth Ave. 

Mrs. H. L. Boughton, general mdse., H. L. Boughton Sto 
Catskill, N. Y., Miss Dowell, Miss A. B. Weed, Mr. W. Heat 
china and glassware, Continental. 

H. S. Moorehouse, general mdse., Halle Bros. Co., Clevelar 
O., 220 Fifth Ave. | 

W. H. Hager, general mdse., Hager & Bros., Lancaster, P 


404 4th Avenue. 
SEPTEMBER 9th, 1921. 


M. Caro, Cut glass, Mitchell, Woodbury Co., Boston, Mas 
Breslin. | 

M. W. Davis, general mdse:, Davis Bros., Buffalo, Ni} 
McAlpin. 

E. Dean, General mdse., Sheehan-Dean Co., Elmira, N. Y,, 1 
Grand St. 

C. C. Cullen, china and glassware, C. C. Cullen & Co., Kno 
ville, Tenn., Wolcott. ) 

F. W. Evans, President, D. H. Holmes Co., New Orleans, L 
15 East 26th Street. 

E. D. Starbuck, general mdse. Starbuck Co., Sarato 
Springs, N. Y., 105 Grand Street. 

G. A. Hansman, mdse. manager, Crowley Milner Co., Detre 
Mich., 116 West 32nd Street. 

C. H. Almond Jr., china and glassware, C. H. Almond C 
Lynchburg, Va., 333 7th Ave., c/o J. M. Biggins. 

SEPTEMBER 14th, 1921. 

H. R. Howe, china, glassware, toys, Hills, McLean & Haski 
Binghamton, N. Y., 44 East 23rd Street. 

C. J. Brady, general mdse. mgr., Jordan Marsh Co., Bost 
Mass., 432 4th Ave. 

R. M. Dean and Miss Dimmock, toys, R. H. White Co., Bi 
ton, Mass., 432 4th Ave. 

A. Friedman, mdse. manager, The May Co., Cleveland, Oh 
37 West 26th Street. 

N. W. Jeran, mdse. manager, Crowley, Milner & Co., [ 
troit, Mich., Alfred Fantl, 116 East 32nd St. 

H. E. Kline, house furnishings, china, Watt & Shand, La 
caster, Pa., 432 4th Ave. 


(Continued on page 22) 


Another CLASSIQUE Master- 
piece of Culture, Dignity and Art 


The Base 


A hand chisled- 
effect of early 


The Shade 

A Scene of 
historic Roman 
Roman design 
—finished in 
Verde Antique. 


days — Moon- 
light as the 
Fishing Boats 
pull home. 


1018 L B—92 Verde Antique 


CLASSIQVE:LAMP-STVDIOS 


FIVE ‘EIGHTEEN +>-MARKET*:ST> 
“MI LWAN KEE- 
ay 


HOUSEHOLD UTILITIES 


AUDUUOEOOAUEOOENUUOOEUETUOTEVEDTUL LETTE EEE 


HELPFUL HINTS 

FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 


PUVHTTTGTHUURPETVETTUTTLTORHLUCTHTDUEAUUUETLCUE PLGA LCGA UCU UOGPUUU LL 


New Dream Cream Whip 
HITE, fleecy, floating clouds are not more foam- 
ing white than whipped cream produced by the 
New Dream Cream Whip. [Eggs and mayon- 
laise are equally as well and rapidly beaten by this ex- 
ellent device. The New Dream Cream Whip is attrac- 
ively finished, with handle securely riveted to the frame 
vhich cannot possibly become loosened. It affords a 
irm hold over the revolving shaft, giving correct bal- 


ince, gears do not get out of mesh. The thin perforated 


lade is formed so as to secure the quickest results, cut- 
ing the liquid and working the air into it, without spat- 
ering and waste. The illustration shows the special 
wl, which is included with the Dream Cream Whip, 
vith indentation in the bottom for the shaft. The thin 
ilade is responsible for the rapid action. This splendid 
levice is so quick in its working, so efficient and strong, 
hat no home or large institution should be without it. 


tis indorsed by Today’s Housewife and The Tribune 
Mstitute of the New York Tribune. 


Unbreakable, Non-Infringing Vacuum Bottle 


Constructive strength is brain power, labor and skill. 
Strength in large structures and in smaller objects is a 
composite of these three factors. The illustration shows 
one of the sturdiest vacuum bottles on the market, im- 
ported by John Bing Co., 119 West goth street. This 
dependable vacuum bottle is manufactured 
from steel glass, the outside cover is at- 
tractively enameled in black and assorted 
colors with aluminum and nickei top. It 
will stand up under any kind of abuse. It 
comes in pint sizes. For picnics, auto ex- 
cursions, outings or for trips of long or 
short distances, this excellent vacuum 
bottle is an indispensable utility. Low 
price and sturdy and attractive construc- 
tion are responsible for its popularity and 


ready sales. It is a non-breakable, non-in- 


fringing all-year article for ready service. 
The above concern is also showing a large 
assemblage of sewing baskets, dog baskets, hampers, toys, 
household goods and various novelties which are attrac- 
tively displayed. They excel in originality and fine 


workmanship. 


Sani-Sink Dish Drainer 

A device which must appeal to every woman who 
wishes to expedite house work in the culinary depart- 
ment. This practical and durable kitchen accessory is 
from the Sani-Sink Co., 415 Wheeler Lane, Akron, O. 
It is made of high-grade wire, with all joints electrically 
welded and is so well and sturdily constructed that it 
will render long time service. For drying dishes, wash- 
ing vegetables or for holding hot dishes—bread, pies, 
cakes, cookies and biscuits—fresh from the oven, it is in- 
dispensable. There is no more tedious work in kitchen 
duties than drying dishes and a speedy dish dryer will 
be welcomed by the housewife as a panacea for this irk- 
some task. Dealers should avail themselves of this prac- 


tical and popular device. 
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MONTHLY SUMMARY OF IMPORTS 


The imports of earthern, stone and china ware for the 
month of July, 1921, compared with the same month in 
the preceding year, were as follows: 
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DEPARTMENT OF COMMERCE 
BUREAU OF FOREIGN & DOMESTIC COMMERCE 
WASHINGTON 


Domestic Exports FROM THE UNITED STATES BY COUNTRIE 
Durine Jury, 1921. 


1920 1921 EARTHEN, STONE AND CHINAWARE cart 
(Chinas iobedecandt ccdlaeer nee cee $ 60,131 $ 84,124 pews eni 
China, “decorated Goer emt crete 632,670 688,186 es are sto 

Bom. Prance: 2 eccetes cue sone eine 69,869 68,674 Countries oars olar 

Bron Genmanviaen. er ahatiet Spite Core 95,674 226,267 SXelfghhhid ha See AAI ROR Own 2 Sch aee e — = 

Eom sWnited kin od Onip ec. cents 75,037 é 7,007 Méniniatk sek. ease aes tee eee — 

Er Omen apatiomtast setts tetris eer 344,616 340,335 France Re Cor Sa 6s aygiee wR RE — 

Eom other .cOUnthiCSm nein ine ae 45,903 Germany: Weck coro nami wie tee ei — 
Earthenware, not decorated ......... 16,652 13,721 Uitaliy, 28 o sideg ale arsynow\e 6 conan ae eee — 
Earthenware. decoratcds eee. 354,657 121,14] Nether) ands scents WAAR eR ES Sidic ic 30 
AU Otheree ase tine Le ee ean ee 48,981 34,292 INO WAY «ees, os-0.0 0 ois ites et eee 34 

Salty cagfete vis Gcisre bie oad cule et eRe eee — 

MICH Re Ag sadaaodos ae ae ode $1,745,161 $1,629,650 Switzerlatid) < ..:hs.+ s.s.0.e se eo eee — 

TR Cate Lee ; Turkey.in) Europe... s «ne eek ee eee 150 

For Seven Months Ending July ene 40 

1919 1920 1921 piel sine: i Sta ea py 

Gina, aol deteriss 8 SOS 5 oe § - 
Ghina eedecorated sss: 2 1,649,763 3,034,144 3,867,675 co et 9.557 

goya MebehMAS hop onoooee BOO PIEz 274,300 473,414 Costs ze SS SS er ee 

Isisdoyont @Gimenekeay come nae 243,783 277,578 1,002,242 Cuvteisla 0...) Ae 430 

From United Kingdom 144,104 313,304 326,885 Hignduras') 22 72) 

leueepaa Meyoeil skedsoonnac 806,092 1,975,622 1,815,239 Wicaragtia.. sce .we he ce re ce. 

From other countries -- 100,262 193.340 249,899 Panama. <i..00+. 8)... ee 215 
Earthenware, not decorated 258,579 145,557 275,865 Calvador |. 8... cus. ee ee aa 
Earthenware, decorated 1,301,918 1,937,354 2,167,079 RMexiCO iiss 2 waka 1k eee ee 3,431 
AT otherness aye a cretero 139,167 342,010 281,703 Miquelon, Langley, oO 2 en +, 

Sepa ps : : Babradom ane eee — 
Totals. oo ee $5,194,203 $8,740,737 $10,895,194 ne © Labrada i 
WANTVALCAN ais a acc oN nwa e rele eye eye 143 
Dolls and Toys Trinidad & Tobago -.....2 4... nce — 
1920 1921 Other Brit) West Ind. eee ae 
Sey are 292 116 2 Cuban we. oo enone yc ae on ee 
Dune aoe pe dolls) er keer ee ae Virgin Islands of Ui S.. See se 
5 : F Ee ten geet ae Tees: ae ee Dutch West Indies «2: 4¢h eee 
Total $1, 808,296 $958 226 eh West® Indies’ (ot. eee eee eee a 110 
Snir Brass oer Tay Seay aeons ie BLEL@ A. cdiens, agen is ye ere las Silos tens Te eRe 
For, Seven, Monks ote Lee 1921 Dominican Republic’ Ya... ane a fi | 
Dolls and parts ......... $306,987 $1,309,578 $697, 36 Damm pea Bett aioe hase a aA PA 
MM Noydakse WONG Sn Anccocous 374,707 4,058,198 3.285,037 Gr 4 Ore EO ATG aoe Co OTIS 28 ! 
a's : OTIS OES AA ea woo te — 45 
Total ae. Wet ate 681,694» $5,567,776 $3,982,307 oe nA a — 4 
Perils sc; cseaeveee. s.r 23 59 
Glassware 
Venezuela: j2itjc.atcdeh ace ea eee 110 318 
For Seven Months Ending July Ghina’ >... dc ossasrandas aceite peter 87 332 : 

1920 1921 1919 1920 1921 Ghosentrs «os as, antskeedoml oe eke oly ae — 63 

$151,704 $152,151 $224,223 $440,379 $823,374 British ndia. sccce. css sno ee Crone ee eee = 820 | 
JAPAN . o g.eiece snc weanie eee eee 270 43 | 

China Clay Australia ...... fu bene eee a i = | 

For Seven Months Ending July New Zealand | el chavelelieisile’e leheca’ ihe tahehel SRE knits henenene an = | 

1 French Oceaniaren sae BE rs oF cc i 

ae ee oe fe lee Philippine [slandsi sass cee 
$289,650 $60,394 $1,050,054 $1,721,428 $731,113 Belgian Kongo’ 2u.ces 

iti AETiCa seein ie ieee 

Hydrate of Potash Butch South Anica ae 

Containing not more than 15 per cent of caustic soda British’ East Afiricasetesscse ceteris 
For Seven Months Ending July SV Dt) Ako stece steersniote Suge are tRocner ae eterna vhs 

1920) 1921 1919 1920 1921 
$134,003 $42,735 $132,205 $344,563 $275,500 Total’ «23.53: - decee oe eae 

Buyers 


(Continued from page 20) 


J. A. Cooke, house furnishings, Hammond & Cooke, Monti- 
cello, N. Y., Herald Square. 

Mrs. A. D. Nance, representing, Castner Knott Co., Nash- 
ville, Tenn., 23 East 26th St 


Miss B. Smith, representing Shartenberg & Robinson, New 
Haven, Conn., 432 4th Ave. 


R. H. Sneeling, house furnishings, Anderson Bros., Inc.. 
Richmond, Va., 55 Worth Street. 


Mr. Wheeler, mdse. manager, Edward Wrenn Co., 


Springtield. 
Ohio, J. M. Biggin, 333 7th Ave. 


R. A. Illsley, toys, Barnard, Sumner & Putnam, Worce: r 
Mass., 404 4th Ave. 

H. K. Lacey, Gift shop mdse., Steckley-Brandt Furn. 
Binghamton, N. Y., Pennsylvania. 

H. F. Burke, house furnishing goods, J. N. Ewer’s S$ 
New Castle, Pa, Pennsylvania. 

Ie AWE Horne, toys, Kaufman’s Dept. Store, Pittsburgh, 
1261 Broadway (I. M. Keller. ) 

J. I. Clark, toys and house furnishings, Eastman Bros 
Bancroft, Portland, Me., 404 Fourth Ave. 

A. L. Disbrow, mdse: manager, Lucky Platt & Co., Pow 
keepsie, N. Y., 220 Fifth Ave., Breslin. 
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fore New Members For The Association DEPARTMENT OF COMMERCE 
HE Board of Management of the Pottery, Glass BUREAU OF FOREIGN & DOMESTIC COMMERCE 
and Brass Salesman’s Association, held at the WASHINGTON 
Crockery Board of Trade Rooms, 126 Fifth Domestic Exports FROM THE Unirep States By CouNTRIES 
nue, New York City, Friday morning, September 9, Dorine Jury, 1921. 
ted five new members to the association, and com- CHemicaL, Cut anp EnGrAvep GLASSWARE 
2d an accurate check on some two hundred odd de- Cut or 
aent members, as well as attending to other necessary Chemical engraved 
ness. glassware glassware 
ince so many “ active’ members seem, from time to Countries Dollars Dollars 
, to fall in arrears, obviously as a result of other Be «is Last A opie ane eer = je 
il and business obligations (at this meeting 216 mem- Cretae ote e: eine tac aeons nF = 
were listed as delinquent), the Board agreed that Firat iegeeariv eae cs. ci een baths Hoy es cas 196 — 
e plan should be adopted to eliminate the immense Glee ion oO te aes = = 
il that these non-payments create, especially when Es og A ane Sane ee ere eee — = 
accumulate and mount into hundreds of dollars. It Noe MoS. J. on ee = a 
-agreed that while this matter of members permitting Pay NO ee. — ple 
f ee eS : . 4 F MASGIGM: . 5.dcb Seca ae dA ae iO ee _ — 
- names to slip into the delinquent list was a small THEE pen es = 
to each individual, the real work and trouble it Hie eRe Mert See cSt he esis’, o's = 4,953 
tes for the secretary in petty detail assumes the pro- ae Seay ere See Ss 63 rp 
ion of a hindrance to the prompt and efficient ad- British Honduras [2 de ee — = 
ment of other important association affairs. eee Setar treie yr * eons Piya ke es 5,530 3,040 
ew members elected were: George T. Bratt, with the Coes gl ihe a ee 21 = 
4. Knowles China Co., East Liverpool, O.; Chas. M. Nicweees ie See ees = a 
ven, of Bergen & Sons, St. Louis; Benjamin Alper- ee oS BaceadulGn St Teeimcn amen cain 359 — 
4, with the Herbert & Neuwirth Co., Inc., New York; Veneer og, 632 1.205 
. Morecroft, of the Ideal Cut Glass Co., Canastota, Neves Meme d ACCT vaives Ae. « at Mee ‘109 
¥., and Kotaro Ouchi, Morimura Bros., Inc., New ii os Beene = Re 
ke a Braisayi(cleveh yee Iolo e eden ions Gen ee ee Ree -- — 
a . .: Other British West Indies .......... = a 
ne “ New Member Contest ” shows, to date, an inter- Cate ee ie ice cs * ie ex ep tee 146 = 
g list of competitive entries in the race for the prize Virgin Islands of United States...... ir ¥ 
bet hy Presid ee er Dg BOIS Be. ad furs occ ge tees _- — 
red by Presi ent Lu Schoenthal—a gold watch. Frempnmev Vesti tIdieS 6.) ed ogres ae oo = — 
je first six “leaders” in the contest are as follows: a ere ty, Si cess eee nae = x 
Baker, 21 members; Chas. A. Postley, 18; L. D. Agee She i RL Pa eee = = 
as, 13; S. F. Pielow, 12; M. K. Linder, 11; W. H. STOIDNVIEY oc. c.tlei a aks Dy cOSI en cee Sear: = — 
; : } Brazile reteretitaetes Mice vein Rees os 284 — 
eiber, 9. Chip ee Wetec sso ey om = 
Colotiiit aime pare mie merreene nn fora a) ae Sith 26 — 
E.Citad tole atac re Wrmeetee er oteccc ee ae heats ys — — 
fapanonslan (EpmnehiEy 5.5.4.0 Gn a ee Oe EEN 2 -— _ 
Wee : : De mm Grtiia ty tameettee tee: alyssa aes. eter eer: _ == 
right China Co. Change Main Sales Office French Guiana ib Cana htsee he er — _ 
1e Albright China Co., Carrollton, O., will in future ee Rebate wads Levee e eee e ee eee eee eee ag 637 
; ¢ a : ; HOLIORE. ic Medan ae oe ee ee — — 
their. main sales office in Chicago at 17 North Venezuela > sr ia Fon area 326 
ash Avenue, where they will maintain a complete Chi Ogre ye Ok Hi a aE 3,809 843 
Ne, ae Pa. are mantung, leased territory ........+:. = — 
ple line of their dinner and fancy ware. This is in hu (acess oe An spree in Ae SG oy 
‘1on to the complete display made at their salesrooms Be ae EEE Ne Bage ae ori ie 
: : t rit st SS ee ee — — 
arrollton and East Liverpool. I. E. Mincks, secre- Dane Fast Indies Bra en att at = iar 
of the concern will be in charge of the Chicago office. Peete SY teeta cap MS TR VE e wieseayh a te 58 203 
| ; PYOEEAL  foeinit caste OReie Hea Pee eee eee Ree ee 
“cording to an announcement by the company the On WT) hehe, eA ak, ied ar 55 — 
sr makers and mould makers are now at work at Ae Same ee oie Pee ee ual Soap 
" Scio plant, and the workers in the clay shop expect Other British Oceania ..........000005 0 — ee 
‘oir : : ‘ Frenchie ©) Ceaniameemeterrtits. 1c ie terrae os — — 
gin o Rit ; 
lies Bee ahons this week. ORME MOC AIM Aiea ete weet caren oe -- — 
Special feature of the company’s display from the Be ee Islands -...+++s+ssesssttes. 3,244 
: ul x : J Sik siren IRON ANENC) | cc cho co aaeninass Sooo ecicee S — 
factory will be their new octagon shape which is Remeu Cc ericse os ee a a a 
(mas the “ Pilgrim.” They will also show several a Sd ee veeeees these eee, oe = 
ary a. : Briti t BaD ean Seer sah wee = 
es One which they anticipate will ap- French Aftica wee sccccsscucseowee - = 
strongly to the furniture trade is the “‘Spirit of 76” Liberia .--+.... Besos theres teense cunees oe = 
ed out in a medallion effect in various treatments. ee aia RETA rE: use ES 


! will also soon place on the market a number of ex- 
| ; 
ve border patterns. CRET) ok Veen ae ate eae as 17,419 14,336 
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SPECIAL NOTICES 


ASSISTANT BUYERS 
FOR 
HOUSEFURNISHINGS 


UST HAVE pleasing personality—a hustler—and must be 

experienced and know merchandising methods in metro- 
politan centers. Give full information as to past experiences— 
what salary you have received in former positions—and name 
of present employer. This is an exceptional opportunity to con- 
nect with one of the largest department stores in the Middle 
West. Address in fullest confidence, address J, care of CROCKERY 
AND GLASS JOURNAL. 


XPERIENCED TRAVELING SALESMAN in pottery, cut 

glass and lamp field, with following throughout the Middle 
West and South, desires connection with reputable concern to 
sell one or all of the above lines. J. A., care of CROCKERY AND 
GLAss JOURNAL. 


Cay WANTED—To handle SCOPO, the sanitary sink 
shovel, as side line. SCOPO typifies quality in sink scoops. 
Nothing else approaching it in the market. Widely advertised in 
the leading trade papers. Sells on sight. Address Scopo Manu- 
facturing Co., 393 High street, Newark, N. J. 


LLUMINATING GLASSWARE LINES WANTED by 
a new agency just opening, to handle lighting glassware 
in Greater New York, New Jersey and New England terri- 
tories. Have large following in lighting trade. Excellent 
references as to ability and character. Miller & Christal, 39 
Willoughby St., Brooklyn, N. Y. 
ANTED—A LIVE WIRE SALESMAN to sell as side 
line our line of light cut glass staples and specialties for 
the South. The per cent commission promptly paid. Desire 
the same arrangement for the Western Coast. Tell us about 
yourself and how often you cover the territory, first letter. 
Address A. B. C., care CrockEry & GLaAss JOURNAL. 


N AGGRESSIVE FIRM of manufacturers’ agents with an 

established business in a large Eastern city desires to extend 

its operations to New York City and would like to communicate 

with an active salesman having an established trade in that city, 

with a view to opening a permanent agency there on a com- 

mission or partnership basis. Address “ Agency,” care CRocKERY 
AND GLASS JOURNAL. 


E would like to negotiate with a man of high character 
and proven ability to represent us in the East with New 
York as headquarters. We are manufacturing an established 
line of fine porcelains which are absolutely in a class by them- 
selves, and can offer an exceptional opportunity to the proper 
party. This position is open January Ist, 1922; kindly write us 
in detail and in confidence, giving references. No use will be 
made of any references furnished until after personal interview 
with applicant is had. Address replies “ Mid-West,’ care of 
CrockERY AND GLAss JOURNAL. 
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Ask for 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave., Brooklyn. N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th Fl., 130 W. 42d St. 
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(Continued from page 17) 


C. R. Hoffman, who will assume the management 


the china and glass department of the Rosenbaum sto) 
Pittsburgh, Pa., January 1, spent several days here la) 
week going over the market. Mr. Hoffman was fo! 
merly with the Pettis Drygoods Co., Indianapolis, Ind. 

Mr. Nash, with the Marshall Field store, Chicago, 1] 
was in the market a few days ago anticipating futu 
requirements, and also seeking merchandise for imm 
diate shipment. 


Freight shipments, both carlots and tocal out of th 
district are showing an increase, which would indica 
that demand for generalware and yellow ware is it 
Pottery 


September were quite above those of the last 10 dal 


proving. shipments for the first 10 days i 


of August. 
W 
The coopers’ strike in this district has been settle 
and the various cooperage shops are again at work. TF 
coopers have agreed to accept a reduction of ro per cel 
effective October 1, and a further adjustment will : 
While the strike laste, 


some of the larger cooperage manufacturers boug: 


argued on or about November 1. 


packages elsewhere, and had them shipped here by bo. 
The trade was rather well supplied and but little ined 


venience resulted. " 


Advertisin 

House Organs 

Direct ail 
vate Printed Matter 


WRITE TODAY 


: 2452 TIMES SQUARE BUILDING, NEW YORK CITY 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Cay 
ALSO CELLULOID DISCS. ia 
We carry about fifty stock sizes of caps; is 


are also prepared to Supply special sizes 
order. Write us for prices and samp) 


. 


WILLIAMSBURGH FLINT GLASS CO. Hy 


MANUFACTURERS OF GLASSWARE. 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Sha 
Founts, Towel Bars. Cane, Tubing. Gas and Electric aes 
all cotors. Private Moulds Worked. 


FACTORY : | 


235-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N.: 
New York Office: 290 Broadway. q 


THE CHICAGO MARKET m2 


J. H. SMytHe, REPRESENTATIVE 


PUVTUVTIT ATTENDS TET 


CHICAGO OFFICE 


STREET 


TUTTI OO LUPO LOCUM CeCe LOGO 


| good fellows, which means the crockery, glass 
® and allied tradesmen of Chicago, was held at 
[ke Beulah, Wis., on September 9 to 11. This is the 
) outing of the year for the crockery and glass men, 
a1 almost fifty members of the trade gathered at the 
> Line depot last Friday night to go in a body to the 
Eston Stores’ Recreation Farm on Lake Beulah. Others 
wo were unable to make the Friday night train left for 
|] lake the following night. 

Jetails of the outing such as entertainment and secur- 
1 of tickets and mailing invitations were handled by 
Her Rinken, buyer for the Boston Store, and it was 
ough his efforts that the Boston Store’s Recreation 
F-m was secured for the event. 

\ well-arranged plan of social events and athletic 
aes proved entertaining to those who attended, but it 
ws not long before the well-ordered program gave way 
less formal games of a mental rather than physical 


i Annual Stag Round-Up and Rodeo for all 


n ure. 

che party returned to Chicago Sunday night, all 
hyply and tired out after their two days’ “rest.” It 
ws generally agreed that this year’s outing surpassed 
ise of former years. 


Nith the exception of the between-season lull of the 
pit two or three weeks, retail trade in most sections of 
‘| Middle West, outside of some unfortunate agricul- 
tal sections, has kept ahead of last year in volume of 
ss. While this comparison is gratifying on its face, 
itmust be remembered that about this time last year 
ire was considerable agitation concerning retail prices, 
nirking the beginning of the so-called “ buyers’ strike.” 
ney and work still being scarce, the public has not 
peed its practice of careful and conservative 
bring. 


i 
“hat the retail stocks of most stores in the Middle 
Vist section are reaching a low point is a fact borne out 
pb the large number of buyers in the Chicago market 
ding August. The orders, however, are still for im- 
n liate needs and prompt shipment, indicating a con- 
tited lack of faith in the stability of wholesale prices. 
I s condition is gradually slipping away and a new era 
9 comparatively stable prices is being ushered in. 


Aandel Bros. offer stemware at half price, including 
"| lets and sherbets at 25 cents and iced tea glasses with 
elied borders at 18 cents. They are also selling 10,000 
P2es of aluminum kitchenware at reductions of one- 
hf. Lamps from their complete stock are moving at 
tuctions of one-third to one-half. 


W. T. Darden, head of W. T. Darden & Co., left this 
week for a two months’ trip to the larger cities between 
Chicago and the Pacific Coast. The trip will be made 
especially in the interests of the Potters’ Cooperative 
Co. of East Liverpool, a pottery which Mr. Darden rep- 
resents in this section of the country. [Edgar Darden, 
son of W. T. Darden, will be in charge of the Chicago 
office during the absence of his father. 


F. C. Struve, glassware manufacturers’ representative, 
Shops Building, has just received several new lamp 
numbers from the Royal Art Glass Co of New York. 
These lamps which are now on display in the Shops 
3uilding consist of metal bases and ribbed glass shades, 
with floral and pastoral decorations. According to Mr. 
Struve, the ribbed glass for lamp shades is becoming 
very popular and the new samples are meeting the criti- 
ical eye of the buyers with much favor. 


Among the buyers in the Chicago market last week 
were: Mrs. Malleaux, gift shop owner from Ann Arbor, 
Mich.; David L. Meyer, the Queensware Store, Helena, 
Ark.; W. L. Stensgaard, the W. L. Stensgaard Co., of 
Salina, Kan.; Mr. Berson, of the Boston Dry Goods Co., 
Ft. Smith, Ark., and Mr. Hamilton, of the Madsen Co., 
Manitowac. 


Carson, Pirie Scott & Co. is now featuring its Sep 
tember sale of housewares, including dinnerware, glass- 
ware, casseroles and aluminum goods. Among _ the 
leaders in this sale are 106-piece semi-porcelain deco- 
rated dinner sets, and three-piece casserole sets, nickel- 
plated or copper finish. 


H. A. Best Lamp Co., 1022 S. Michigan Avenue, was 
incorporated last week with a capital stock of $1,000. 
The firm will manufacture and deal in lamps and light- 
ing and electrical appliances. The incorporators are: 
Adolph Henkel, W. R. Swishler and J. M. Gilchrist. 


Chinese mere black luster bowls and vases, colorless, 
yet filled with all the surrounding colors of the room-— 
this is the simplest description of the beautiful new de- 
signs and shades of Cedarborg, the famous Hispana- 
Morisque line, which are now on display in the show- 
rooms of W. C. Owen, art wares, located in the Shops 
Building. In addition to the Chinese mere black the 
bowls and vases are shown in many attractive shades 
of blue, green and red, all finished with high luster. 


H. C. Fish, china and toy buyer from Nashville, 
Tenn., was in the Chicago market looking for new mer- 
chandise last week. 
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DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 


Indiana Glass Co. D.C, Jenkins Glass Co, 


Eagle Mfg. Co. Mound City Glass Co. 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 

830 East Randolph Street 

Corner Wabash Avenue 
Room No. 405 


Representing 
MononeGaH GLaAss Co. _ ; 
Co-OPERATIVE FLINT GLASS CoO. 
THr DuNcCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 


Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. BE. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 
Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 


OWEN-KOEMPEL 


Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Inc. 


Manufacturers 
CUT GLASS 


Display Rooms 
Factory and 17 N. Wabash Ave. 
General Office . 
Maywood, I. Chicago 


HEY WORTH BUILDING 
Madison and Wabash 


BUY 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker, Room 910 


Representing: 

Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 

Ernest Wolfe, Inc. 

H. C. Fry Glass Company 
Frontier Cut Glass Company 
John E. Rohrbeck 


John S. Ward, Room 1508 
Showing 
Lamps and Shades, 
Pottery specialties. 
Gold encrusted 
China and glassware. 
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\O sell, in spite of today’s marketing hazards. is 
_ a difficult’ task; it is’ said. That may be—and 
again it may not. 

Has it always been easy to sell? One of the m 
ssuccessful sales managers of the country is quoted «s 
saying “ thousands of dollars’ worth of goods are boug!'! 
seach year, but millions are sold.” He has been a sales- 
man for over twenty years. If you heard him say 
and watched his face when he said it you would sure’: 
believe it! 


Business is a peculiar science. Some call it a “ game, 
‘but it is a great deal more than a game. The word 
“game” has a peculiar ring in the. sensitive ear—it 
sounds tricky. Yet one can be ethically tactful in busi- 
aiess and still keep it on a scientific basis of fairplay. 


We recall an appropriate example of just this com 
\binatiou of “ scientific tact.” 
| It happened while the writer was visiting at the coun 
‘try home of a business associate, whose wife had a 
lagemal weakness for crockery and all sorts of china an 
“glass knick-knacks generally. He recalls how the itiner- 
tee crockery and glassware peddler stopped his hors: 
and wagon on the road outside the house porch where 
ie were resting after a hearty country dinner (a good 
‘time to sell us anything). The peddler brought for- 
)ward in his hands several samples of his wares includ- 
‘ing one sugar, bowl with a detachable cover that was 
just, unique. enough. to please the eye, and which really 
| didsattract the women folk—but all the sales argument 
that: peddlerjcould: muster couldn't sell those women be- 


cause they simply could’ not make up their minds—they 


“Yust a moment,” 


es inlay Ol Ses Re 


TC RE 


BUSINESS TRICKS 


needed something to stimulate action. What that 
peddler needed at this moment of mental hesitation was 
some sort of scientific ‘ sales closer,” but sales closers 
do not come all ready packed for use—you can’t buy 
them. - 

However, just when it seemed that he was just “ out 
o’ luck” he dropped the cover of the sugar bowl on the 
hard floor of the porch. The glass scattered in a dozen 
From where I sat I could see the crafty trick- 
ery in his eyes as he eagerly watched the effect upon 
the startled women. He looked down at the broken 
cover and then at the bowl in his hand. “ Dah!’ he 
said, “ Dats de last one of dat kind what I got!” “ Oh, 
dear me!” my friend’s wife exclaimed, evidently both 
chagrined and disappointed, “and I did really want that 
bowl!” 

The crafty peddler thoughtfully squinted his eyes. 
he said, “maybe if I look in my 
wagon I can find, maybe, another cover. for das bowl.” 


pieces. 


“He went out to his wagon, dug into a lot of crockery 


and plaster statues of Napoleon and, as if discovering 
a rare gem, drew forth a cover which was the exact 


- duplicate of the one he had purposely, dropped at the 


psychological sales moment. 


This peddler made the sale of the sugar bowl and sold 
me a statue of Mozart that wobbled on its pedestal,- not 


‘because I had any especial use for it, but because I felt 
that he deserved it. 


So, it is sensibly plain, that to make a sale and-a satis- 


hed customer under difficulties—to stimulate buying ac- 


tion and to maintain-business—he tactfully took an initial 
loss to effect the ultimate result. 


Twelve 


Glass Workers’ Wage Reductions Ratified 


Last Friday Secretary John Kunzler, of the Glass As- 
sociation, officially announced the wage settlements in 
practically every branch of the industry connected with 
the Association, this being the first detailed statement 
that has been made since the conferences ended. The 
caster place department has ratified a reduction of 17/% 
per cent and the punch, tumbler and stemware depart- 
ment takes a reduction of 13% per cent. A straight 
reduction of 10 per cent has been ratified in the paste 
mould, iron mould, pressed ware and machine pressed 
department, while in the chimney department the reduc- 
tion of 15 per cent has been ratified by the workers. The 
mould making department has accepted a reduction of 
II per cent, while the decline in the cutting department 
ranges from Io to 20 per cent, according to the character 
of work performed. In the shade and globe department 
the reduction of 15 per cent has been authorized and 
in the pressed lead blank department the reduction 
amounts to I2 per cent. 

Selling lists which have been revised and distributed 
among the trade in many instances show decline in prices 
far greater than the wage reduction amounts to. Some 
items have been reduced as much as 20 per cent, as the 
manufacturers have been able to buy raw materials at 
a lower price, and there have been other reductions in 
overhead charges. 

Tank tableware and jars have been reduced on the new 
selling list approximately 20 per cent. There were some 
slight reductions during the summer on this line also. 
Lime tumblers which formerly were sold on a basis of 
list plus 10 are now to be had at list less 30. Tableware 
has suffered a reduction equivalent of 10 per cent on the 
cheaper tank lines, although these items were also re- 
duced several times during the late spring and summer 
season. 

These new lists have been out only a few days, but 
by the month end manufacturers feel sure that buying 
will be far more pronounced than is now experienced. 


Praise Trade Acceptance 


The American Acceptance Council has completed a 
survey of prominent business concerns using the trade 
acceptance in their business, and from replies received 
has made the following deductions: 

That aside from its value as a credit instrument, the 
trade acceptance is the logical and most adaptable 
method of closing a commercial transaction; that busi- 
ness men in increasing numbers are employing the trade 
acceptance in domestic trade; that a larger measure of 
co-operation in collecting and discounting acceptances 
is now being obtained from bankers and banking insti- 
tutions throughout the country; that those who use the 
trade acceptance enjoy a higher credit rating than those 
who do not; that the trade acceptance maintains its rec- 
ord of having the highest percentage of payments at 
maturity. One concern says, “ We have fewer protested 
trade acceptances than protested checks.” 
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Mold Embossed Earthenware Not 
‘“‘ Decorated ” 


In a recent ruling handed down by the Board of | 
United States General Appraisers, it is established that | 
design earthenware, embossed in the mold, is not dutialaet 
at 40 per cent ad valorem or “ ornamented or decorated | 
in any manner.” Such ware is classified as “ undeco-| 
rated ” and is assessable at the rate of 35 per cent. 

This case was that of L. Strauss & Son, whose pro- 
test against the collector’s assessment of 40 per cent was 
sustained by Judge Hay. 


Gain in August Foreign Trade 

A substantial gain is noted in American foreign trade 
for the month of August, 1921 as compared with July 
of this year and August of 1920. 

Exports are calculated up $54,000,000 from the July 
level and imports show a gain of $17,000,000. 

Exports for the month were estimated at $375,000,000 
as compared with $321,000,000 in July and $578,182,691 
for August, 1920. 

August imports totaled $194,000,000 as compared with 
$177,000,000 in July and $513,111,488 in August of last 
year. 

The gain in balance of trade from August foreign) 
trade operations was estimated at $181,000,000, the ex- 
cess of exports over imports for the month. 


Stoke-on-Trent China Exports Increase 


The total declared exports of all articles from the 
Consular District of Stoke-on-Trent to the United 
States during August amounted to £88,150 of which 
amount £76,534 covered shipments of china and earthen- 
ware, an increase of £15,777 over the figures for the 
month of August, 1920. 

The total declared exports of all articles to the United 
States for the first months of this year amounted to £639,- 
569 compared with £678,441 ; £371,794; £302,224; £307,- 
168 ; £229,114; and £233,872, for the same period in 1920, 
1919, 1918, 1917, 1916 and 1915 respectively. 


Report on Pottery Lead Poisoning 


The United States Public Health Service recently. 
completed a report on lead poisoning in the pottery 
trade. This investigation included analyses in ninety- 
two American potteries located in Ohio, Pennsylvania, 
West Virginia and New Jersey, employing 53 per cent 
of the total.pottery workers in the United States. 

Risk of lead poisoning was found to differ widely in 
the various processes and stages of pottery manufacture, 
the highest percentage of poisoning being isolated in the 
“dipping” department. It would seem therefore that the 
most susceptible are the dippers and dippers’ helpers. _ 

-The ratio of poisoning decreases as the pereantagg of 
lead used in the glaze diminishes. 
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neapolis, Herbert Logan arrived in New York 

the latter part of last week, to be here for ten 
days or two weeks looking up new goods and placing 
orders. Mr. Logan, who was formerly assistant to John 
Erion, recently resigned, succeeds the latter as buyer for 
the china, glass and home furnishing departments. He 
‘is putting up at the Martinique. 


O N his initial trip for the L. S. Donaldson Co., Min- 


_ Wm. Kenner, buyer for Frederick & Nelson, Seattle, 
Wash., will be at the Saville all this week, while here 
in the interest of his departments. 


Homer J. Taylor, President of Knowles, Taylor & 
‘Knowles Co., East Liverpool, O., made one of his in- 
‘frequent and very welcome visits to New York this week. 
‘He spent a part of his time while here in conference 
with his company’s New York representative, E. W. 
‘Hammond. 


j 

W. E. Hunter, head of the Economy Tumbler Co., 
‘Morgantown, W. Va., was in town this week for a brief 
visit principally for the purpose of consulting with |. 
W. Hammond, New York agent for his factory’s line. 
| 
f 


“Lou” Reizenstein is in New York this week show- 
ing his line of decorated glassware at the Claridge. 


| 
| 
h 
} 


| “Joe“ Levy, of the Lewis & Neblett Co., Cincinnati, 
'0., was an arrival in town this week. He expects to 
remain for two or three weeks and is making his head- 
quarters at the office of the Horace C. Gray Co. 


J. Q. Adams, buyer for the W. G. Reynolds Co., Burl- 
ington, Vt., returned home today (Thursday), after 
spending several days in the local market placing orders. 
He said he was going ahead of last year’s record for 
dusiness and that conditions were steadily improving. 


| J. H. McDaniels, buyer for the American Wholesale 
Corp., Baltimore, is spending the week in New York 
dlacing orders. Business, which has been in more or 
ess of a depressed state in his section of the country, 
ie says, is beginning to show a decided trend for the 


etter, due largely to the rise in the price of cotton. Mr. 
McDaniels is staying with relatives in New Jersey. 


} 
} 
| 


Ernest W. Merrill buyer for the New England Fur- 


niture & Carpet Co., Minneapolis, registered at the Penn- 
sylvania on Friday for a two weeks’ stay to place orders 
for his concern. He is especially interested this trip in 
toys, dolls, silverware and housefurnishings. 


David W. Denton, sales manager for the H. C. Fry 
Glass Co., and the Beaver Valley Glass Co., Rochester, 
Pa., made a brief visit to New York last Saturday to 
look after some special matters for the factories. He 
dropped in for a conference with Frederick Skelton 
New York representative for the Beavor Valley line 
while here. 


Clarence W. Young of Vail & Young, manufacturers 
representatives, left on Monday for a two weeks trip 
through New England with the several lines of glass- 
ware handled by the concern, including the Fisher Cut 
Glass Co. their newest acquisition. 


Milton Hill of Manager Ed. Craig’s sales staff with 
the United States Glass Co.’s local office is feeling par- 
ticularly amiable these days, the occasion being the re- 
cent arrival at his home of a fine bouncing boy. “ Mil- 
ton ”’ says he is a wonder! 


A. J. Strikow, treasurer of the Hopewell China Co., 
Hopewell, Va., was a visitor in New York on Friday 
and Saturday of last week conferring with the factory’s 
newly appointed representatives Herbert & Neuwirth, 
Inc., as well as attending to other special business for 
the company. Mr. Strikow expressed much confidence 
in the future prosperity of the domestic pottery industry. 
He said their plant was now working to full capacity. 


Abe H. Hays is making the principal points in New 
England this week with his various lines. 


Mr. Moreland, buyer for Luckey, Platt Co., Pough- 
keepsie, N. Y., was a visitor to the local market on 
Tuesday, ordering goods. He was another buyer to ex- 
press satisfaction regarding the business situation, say- 
ing that his departments were doing exceedingly well. 


. P. Weil, buyer for B. Nugent &- Bros., St. Louis, 
registered at the Pennsylvania on Monday, to remain for 
a week placing orders. 

(Concluded on page 23) 


CTT TTT TEETH Ce UGCA LOCC ReACeT COO UUACER AOU CGT 

HERE THE 
MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 


VUUDUVEUUO UCU ETAL CSPOT ee 


CC CAN see an improvement in business right 
if along,” observed President Marion G. Bryce, of 
the United States Glass Co., this week. “ Our 

business for September will go considerably ahead of 
that of August, and I have every reason for believing 
that our plants will operate to close to 75 per cent of 
capacity during October. It is just a little too soon to 
notice returns from the revised selling lists, but this re- 
turn will come along in due season: I am optimistic 


enough to believe that the trade line. now points up- 


ward 

A new company is being formed at Dunkirk, N. Y., to 
take over and operate the former plant of the Dunkirk 
Glass Co., which property has been idle for the last two 
years. The new company proposes to make a line of 
novelties and a general line of utility items. 

News has also been received at the offices of the Glass 
Association here that the National Potash Corporation, 
Ltd., of Gravenhurst, Ontario, Canada, plans a new fac- 
tory for the purpose of manufacturing a general line of 
glassware. Contracts for tanks and lehrs have been 
awarded this district. It has been said that this shop 
will be the largest of its kind in the Canadian terri- 


tory. 


Harry A. Kohl, buyer of china and glassware for the 
Hamburger Department Store at Los Angeles, Calif., 
was in the local market late last week anticipating future 
requirements and ordering for immediate delivery. It 


was his first visit here this season. 


There is a decided dullness noted in the lamp trade. 
The south, which is the largest buyer of the line, has 
been very inactive all season, although the recent advance 
in the cotton market there brought out a little new busi- 
ness. However, manufacturers of this line do not hesi- 


tate to say that the lamp business is dull, 


The new plant of the Star Glass Co., at Star City, 
W. Va., which old shop was destroyed by fire some 
months ago, will be erected at cost of approximately 
$200,000. Plans for the new plant haye been completed, 
and contracts will be awarded soon. Chimneys and light- 
ing glassware was the former product of this shop. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


Following an idle period of two months, the plant of 
the H. C. Fry Glass Co., at Rochester, Pa., has resumed 
operations, on a basis of about 50 per cent. One fur- 
nace and one tank were lighted at the Fry plant, while 
one furnace was lighted at the plant of the Beaver Val- 
ley Glass Co., adjoining, | 


According to reports received officially here from al] 
glass factories the various shops as a unit of the whole 
are not operating much more than half time. Some are 
working only one-third of capacity, while here and there 
a factory is found which is operating full time. The 
latter, however, are in the minority. 

mae 

Robert G. West, manager of the city sales rooms oj 
the Pittsburgh Lamp, Brass & Glass Co., declared thi; 
week that a slow but steady increase in the demand for 
portables is noticeable so far this month. ‘“ They'll be 
coming in strong for their holiday lines within a week or 


so, and then we'll be hitting our stride,” he declared. 


A reduction in freight rates is being longed for by 
buyers of glassware and also manufacturers, whicl) 
would affect charges on raw materials. There has beer 
no change in these tariffs downward, the rule being jus’ 
the reverse. | 

: 

The plants of the Gill Brothers Co., at Steubenville 
and Toronto, O., the latter featuring chimneys, will be 
placed on the active list within the next fortnight, it i 


said. The Toronto plant has been inactive for quite é 
| 
i 

Plans for the early resumption of the No. 2 plant 0! 
the Fostoria Glass Co., at Moundsville, W. Va., havi 


been made. Fires have been lighted, but manufacturing 


period. 


will not begin before next week. The new addition t 
the No. 1 plant of this firm will not be ready for occu 
pancy until later in the fall. When going full time, thi 
shop works about 1,200 people. 


a 


According to the new selling lists of the United State 
Glass Co., drinking vessels in the pressed and blown line” 
have been reduced 20 per cent flat. This also affect 
plain, sand blastings, engraved, etched and cut lines. Als‘ 
blown vases, pitchers, water bottles, oils, sugars ‘an 
creamsand kindred articles. = i 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


RODUCTION of the potteries in this district dur- 
ing the last week has been about on the same 
schedule as the previous week. However, the out- 

5ut of the district during the first three weeks of the 
nonth showed a decided improvement over the month 
yf August. In the Sebring district, pottery workers there 
jave received their first full pay in months, the shops 
operating a little better than 80 per cent of capacity. 
There are still two or three potteries in the immediate 
verritory on the inactive list, but information is to the 
effect that these shops will resume at a very early date. 
Demand is gradually improving, although there is room 
“or further improvement. 

Buyers who are in the market this season are just a 
jit more critical about the merchandise they receive than 
vas the rule a year ago. On the part of the manufac 
‘urers, more care is demanded by them in the selection 
f stocks, this being insisted upon so that the trade wil’ 
ve protected and complaints kept to a minimum. 


J. William Mackey, who is now the direct representa- 
ive on the road for the Hopewell China Co., of Hope- 
vell, Va., and his first display was made at Washing- 
on. Mr. Mackey will cover the entire country outside 
f New York City and the New England states, Chicago 
ind the Northwest. Herbert & Neuwirth have the for- 
ner territory out of their New York office, while Ear! 
V. Newton is covering the Chicago and Northwest dis- 
rict. 


_ Homer J. Taylor, president of the Knowles, Taylor 
« Knowles Co., and John B. McDonald, sales manager 
ise the same fey have returned here from Chicago, 
vhere they attended a week-end party given by Pete Rin- 
in, of the Boston Store. George Bratt, of the Edwin 
i. Knowles China Co., was also a guest. Mr. Bratt is 
ontinuing his western trip as far as Omaha. 
George Fowler, sales manager for the Carrollton Pot- 
ty Co., has been making a trip through the west, and 
isplayed his line in Chicago last week. 
|The strike of the stoneware pottery workers in the 
‘rooksville, O., district, which tied up the nine plants 
tere since August 15, is expected to be settled at an 
arly date. The pottery workers held a meeting a few 
ays ago, and then followed a conference with the stone- 
are manufacturers. The result of this conference now 
es to a referendum vote of these workers. 
| Pottery machinery manufacturers here have been ad- 
sed of the formation of the Orlando Potteries Co., 
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Orlando, Fla., with capital stock of $25,000. G. D. Krebs 
is secretary-treasurer of the concern. 

The trade here has been advised that B. E. Salisbury, 
president of the Onondaga Pottery Co., Syracuse, N. Y., 
and also president of the United States Potters’ Asso- 
ciation, has been made a member of the Executive Com- 
mittee of the American Valuation Association, headquar- 
ters of which are in New York. 

The demand for border decorations continues active, 
and many plants have a considerable amount of this 
business on their books. The situation has been pretty 
much the same all season. There has been more or less 
dullness in the demand for scheme and thirds for some 
months. 


Zed T. Smith, eastern salesman for the D. E. McNicol 
Pottery Co., returned this week from the field. “I found 
business pretty good in the Pennsylvania coal regions, 
and in a general way the trade was in better spirits than 


for some time,” he said, 


No attempt will be made by certain Sebring interests 
to build a new pottery at Columbiana, O., for probably 
another year, according to business men of Columbiana. 
This was made known following conferences with attor- 
neys who have been concerned in working up the new 
deal. <A large site was available, but other matters have 
entered the situation which have caused a postponement 
in the closing of the deal. 


The plant of the Sterling China Co., at Wellsville, O., 
manufacturing a line of vitreous china is working full 
time. The shop had an idle period during the early part 
of the year, but this month it started on full time. 


“During the last fortnight we have noticed quite an 
improvement in inquiry and demand for our entire line,” 
said William C. Brown, general manager of the Alliance 
Vitreous Products Co., when here a few days ago. 

Pottery manufacturers and also those interested in the 
glass trade are very much interested in the new State 
laws on school attendance and the employment of chil- 
dren. During the summer months, neither boys nor girls 
between the ages of 14-16 can be employed longer than 
eight hours. Boys from 16 to 18 years may not work 
more than 10 hours any one day. Girls of this age may 
not work more than eight hours per diem. Girls 18 to 
21 cannot be employed longer than eight hours per day, 
except Saturday when 10 hours are permitted. Children 
between 16 and 18 must remain in school unless they 
have been granted employment certificates. 


AUUUUULUUULACEOCUEQCOUUUUCUCOUCUCLOTA COTE A EEUU 


IMELY TIPS FOR 
LIVE MERCHANTS 
IN SEARCH OF THE 


LATEST IN AT- 
TRACTIVE WARES 


SmI TUM CTT 


Chippendale Krys-Tol 

, ; \NHIS very lovely conception in pressed glassware 

is one of the most all round satisfactory lines of 

its character on the market. Like all of the Cen- 
tral Glass Work’s productions it is a quality line, being 
made of pure white 
crystal, without a sug- 
gestion of the objection- 
able greenish tint which 
often mars the beauty 
of pressed ware. The 
individuality of the de- 
signs is at once appreciated by the most discriminat- 
ing, in fact, it is a line that will be at home amid the 
most luxurious  surround- 
ings. Dealers invariably find 
it a profitable open stock 
proposition. The manufac- 
turers are constantly adding 
new items to the line with 
the result that there is al- 
ways something interesting to attract the buyer and con- 
sequently new things with which he can always tempt the 
retail customer. 


The line embraces an unusually com- 


plete line of stemware and other articles for table use. 
The complete display may be seen at the salesroom of 
A. P. Doctor, the concern, New York representative, 
t101 Broadway. 


Witte Introduces Another Success 

A new gold encrustation that is quite different from 
what is ordinarily seen is being shown by Henry Witte, 
7 West 24th Street. The encrustation is executed in a 
three-quarter inch border band treatment. The design is 
exceedingly tasteful, and in its execution the main part of 
pattern is brought in distinct relief, giving it a very 
charming effect. It is shown on a very pretty shape in 
stemware, tumblers, sugar and cream, mayonaise bow] 
and ladle, rolled edge bowl, comforts, plates and other 
articles for correct table service. 


POINTERS FOR BUYERS 


Beautiful Schierholz Ware 


Further importations in the Schierholz line of a | 
and art chinaware have just been placed on view by the 
Fred C. Reimer Co., 141 Fifth Avenue, American agents. 
for the factory. The exhibit is now complete and every) 
buyer interested in ware of this character should avail 
himself of the first opportunity of a visit to the Reimer 
salesroom. Never before has this factory produced such 
an array of beautiful things. It is really a revelation, be- 
ginning with exquisitely modeled groups and _ single 
figures from various periods of history in the picturesque, 
and colorful costumes of their time as well as dancing 
girls, childhood studies, etc., carried out in perfect detail. 
Then are also animal and bird studies in profusion such 
as sleeping cats, cats in all sorts of natural positions, 
mice, gray ones and white, dogs, weazel, tife size rabbits, 
hunter and dog, life size pheasant sea gull and parrot 
and many varieties of birds in natural colors. Then| 
there are more lovely new baskets and fancy dishes in 
a diversified variety of exceedingly artistic conceptions, 
a heavy twisted rope lattice effect, a large oval frint 
center with pieced border and gold decorated embossed 
festoon, dainty little baskets in delicate lattice and pierced 
work, pretty trays and fancy dishes, covered bon bons, 
puff boxes, desk sets, etc., all in fetching hand painted 
treatments in graceful floral and gold designs of striking 
beauty. Some of the pieces with hand modeled flowers 
colored by hand in natural colors, are creations of gen: 
uine artistic merit. A large footed urn with garlands of 
flowers is one of the new things to arrive with this im- 
portation, and is one of the finest ornamental pieces of 
its character seen in a long while. A new footed disk 
in a quaint shape for fruit or flowers held by artistic 
figures is another item’ that is attracting considerable 
attention. 


New Guernseyware Products i 

Bates & Ledden, 16 West 23rd Street, are exhibiting 

a new assortment of underglaze prints in several ver) 
neat border treatments on Guernseyware welded edgi 


hotel ware, which are worthy of special mention. The! 


*| 
{ 


are most attractive and may be had in a choice of severa 
pleasing colors. Other interesting things to be seen fron 
this factory are decorated tea pots and tea sets show! 
in a number of unusually attractive effects such as i 
white body with horizontal gold bands, gold spouts an — 
handles and a blue ground with green bands outlined i n 
gold, in fact there are a number that are quite differen 

from what is ordinarily seen. [7 


DRESSING THE SHOP WINDOW 


GEORGE A. FREDERICKS 


Mr. Fredericks is.a display expert and author of “Selling Service with the 
Goods,” published this year by the James A. McCann Co., New York 


T the face and dress very often indicate the man. 
Some windows are like tramps—neglected, 
ragged, grimy, and generally repulsive; others fairly 
sparkle with enthusiasm, cleanliness, and cheer—radiat- 
ng character and personality in every detail, attracting 
irresistibly as does an electro-magnet, drawing the pros- 
»ect to the sales counter. 

| Many dealers do not realize the value of their show 
vindows. A successful Chicago merchant moved his 
tore and paid fifteen thousand dollars additional rent 
er year for the same store space. The same number 
.f people pass his store front each day as before, but 
Low he has six windows instead of his former two. Each 
dditional window proved to be worth almost four thous- 
ind dollars a year. 

Window dressing is an art; but a little knowledge oi 
he underlying fundamentals and a little practice will 
able any dealer to dress his windows so that they will 
ell the goods displayed—and a well dressed window will 
nore than pay the rent of the store. 

_ In dressing store windows a great many merchants 
ose sight of the fact that a store window is an integral 
art of the sales organization and its purpose is to se/ 
oods. If store windows do not perform this necessary 
vanction—if they show only a pretty arrangement of 
nerchandise—they are not serving their original purpose. 


0 


The Fundamental Laws of Window Display 


| To gain the attention of the passerby, the window 
just be attractive and interesting—it must make a force- 
al appeal to some class or group of prospective buyers. 
. good window display creates a desire for the goois 
splayed at the most opportune moment—ten chances 
4 one the prospect seeing it is already out to buy. 

_As modern industry “‘ averages ” upon a weekly salary 
asis and grants half holidays at the end of each busi- 
2ss week, it is an incontrovertible fact that the time 
vom Friday evening to Saturday midnight is the buying 
eak for all lines of the retail trade. Sale days and spe- 
al holiday seasons are, of course, a separate sales item. 
_ How often have we all stopped to admire an attrac- 
vely dressed window or an effectively lithographed 
Jindow Display and then followed the crowd inside to 
‘ty! What did it? What was the “ something ” about 
€ window or Display that practically “clinched” the 
‘le? “Display Salesmanship” is the answer. Analy- 
's would no doubt prove that the display conformed to 
'e four fundamental laws of selling, namely: 

Attract attention 

Arouse interest 

Create buying desire 

Persuade to purchase 


HE store window indicates the business just as 


Perhaps the last step was accomplished on the inside. 
Frequently it is, but just as frequently the window or 
Display alone “ clinches ” the sale. 

Sales Ideas Found Profitable by Test 


Thousands of trite and shop-worn sales ideas have 
been handed down to the progressive dealer. He has 
tried many. Some have increased sales; others have 
been mere theory and, to the dealer, a waste of valuable 
time in executing them. A few tested sales suggestions, 
however, cannot fail to appeal and produce. 


Never change the window display on Monday or 
Tuesday. Experience has shown that many people who 
see show windows Saturday evenings and Sundays very 
often go out on Monday or Tuesday to buy something 
that attracted them when seen. If the windows are 
changed, they may be unable to locate the store, and 
hence a sale is lost. Thursday or Friday is a better day 
to change the windows. Be sure always to have the 
window pane clean and dry. Have the store windows 
washed at least once each week. 

Expert window dressers and retail analysts have 
found that many store managers spend hours upon their 
windows but neglect the store interior. The result is 
that although the windows attract, the store itself dulls 
the impression and dispels the desire to purchase. The 
store must maintain the atmosphere and appeal of the 
windows—there must be no depreciation in display ar- 
rangement. The store interior should, if possible, elabo- 
rate the window—should lead the patron up to the 
counter, to inquire, to finger, to buy. 

Another thing which observant window men have 
found is that when a big sale is announced for a certain 
article, it pays to dress the windows with other mer- 
chandise than the article on sale. The accepted method 
has been to dress the windows with the sale goods. The 
necessity for this has been found to be a fallacy, and 
experiments have been made which prove that it is more 
profitable to display other regular-priced merchandise to 
sale buyers who are attracted to the store by effective 
newspaper advertising. The sale is announced through 
the news and the trade. is drawn to the store, where the 
material on sale is displayed inside the store. The win- 
dows are, therefore, an unnecessary repetition, and since 
the properly dressed window is a powerful sales medium, 
it is sure to suggest merchandise other than the sale, 
and a new sales force is created where an old idea once 
practically confined the buying interest to the article 
advertised. 

The Sales Value of the Single-[dea Display 

It is much easier to dress a window attractively based 

on a single idea than to successfully dress a window 
(Continued on page 22) 
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Harmony in Lamps and Shades 


IGHT is the joy of the world. Whether it be the 
dazzline rays of the sun, the glorious borealis, 
the gentle moonlight or the lesser artificial lights, 

the whole world makes obeisance to the glory of radi- 
ance. So much thought has been given to the modern 
lamp, that today lamps and shades are a revelation in 
beauty of design and are a conspicuous figure in carry- 
ing out every decorative color scheme of artistic merit. 
; While the lamp must be 
unusual in design, the 
shade must carry with it 
descriminating taste in 
color, unique construction 
and f ine workmanship, 
Nothing is more alluring 
than the soft glow from a 
low-lighted lamp, diffused 
through a shimmering silk, 
parchment or opalescent 
shade, its varying colors 
gently combining in one 
perfect color-tone. The 
illustrations show some 
unusual lamps and shades 
z displayed in the Art and 
Gift Section of the Bush Terminal Building, 230 West 


42nd street. Harmony in color, fringes, tassels, 
silks, chiffons give symphonious effect to shades which 
lend materially to the beauty of the lamp proper. In 
every well-appointed home, 
club, hotel or large institu- 
tion, lamps have a_well- 
chosen place, lending no- 
ticeably to the attractive- 
ness of the furnishings. 
Candle shades are playing 
a most important part in 


Hand- 
parch- 


table decorations. 
painted designs, 
ment silk and chiffon are 
used in the development of 
these delightful little light- 
dims. Feathers, flowers, 
beads, laces, ribbons are 
profusely used as_ trim- 
mings, harmonizing with 
the floral decorations of 
the dining, tea or supper 
table. Lamps, candles, torches, lights everywhere. 
Our wonderful harbor has for its beckoning signal a 
glorious torch to lighten the way of the approaching 
stranger. Keep the lamp-light burning. 


FASCINATION LANE 


BEATRICE MILLER WISNER 


Unique Decorative Candles 


Since the days of Pliny, when the pith of the rush 
dipped in melted fat, known as the Rush Light, was in 
use, the candle industry has steadily grown, until today 
the making of candles is a perfect art. Miss Morse, 
manager of the Gift and Art Division of the Bush Ter- 
minal Building, 130 West 42nd street, remarked that the 
American manufacturers produce an article superior to 
that produced by the craftsmen of the old world. There 
are many beautiful examples of candles displayed in the 
Gift and Art Division of the Bush Terminal Building. 
All the various colors are shown, turquoise, old blue, 
lavender, pink, imitation mahogany decorated with holly 
leaves and gold emblems. Gilt lettering on candles, 
initials of the recipient, is a very novel idea. Bayberry 
candles which diffuse a fragrance as they burn are 
among the latest novelties. Bas relief, serpents, 
dragons and flowers worked on the outside of the candle: 


’ form a very attractive decoration. Many of the candle: 


in assorted colors come in decorated boxes. These maki 
most desirable and worth-while holiday gifts. 


Flowers and Wall Pocket Unusual 


Hanging wall decorations, metal baskets, pottery an 
odd designed holders for flowers are becoming vasth 
popular and an extremely novel way of improving thi 
interior beauty of a dining room, library or boudoir ani 
in many instances carry out the decorative color schem 
of the room, adding a note | 
of characteristic personality. 
The illustration shows a very 
attractive flower wall-pocket 
holder, with translucent 
parchment flowers. This 
dainty gift may be seen at 
the Bush Terminal Building, 
130 West 42nd Street, in the 
Gift. and Art» Section. The 
Flower Bracket Holder, from 
M. Rosenthal, is beautifully 
painted tin, with stripes of 
yellow and decorative floral 
design. The flowers, from 
the Bradley Studios, are not made to imitate either i 
color or effect anything like natural flowers, their beaut 
lies simply in their truly artistic and conventional maki 
up, an unusual conception, an innovation in flower-mal 
ing. The whole is worthy of note, from the origin 
and artistic style of both holder and flowers. It 1s 4 
appropriate all-year gift and a well chosen holide 
novelty. Florists are offering some very artistic wé 
pockets, realizing their effective use in decorative W0! 
for weddings, birthday and shower functions. 


M. A. Tessetts, REPRESENTATIVE 


| AUL M. PHILLIPS, New England representa- 
P tive for S. A. Weller, Zanesville, O., arrived home 
last Saturday from his vacation trip to Washing- 
kon, D. C., and New York State. The trip going and 
veturning was made by automobile. 

“H. A.» McNicol, President of the Potters’ Co-(per- 
ative Co., East Liverpool, O., was in Boston last week 
visiting the company’s local representative, Chase and 
Francis, 122 Pearl street. 


h 


George A. Granville has recently taken the local 
agency for George West, Glass Decorator, Jeanette, Pa.. 
who was formerly connected with the Westmoreland 
Specialty Co., Grapeville, Pa. 


| Arthur F. Howe, who has charge of the Hotel de- 
partment, for the Mitchell, Woodbury Company, re- 
turned to the city Tuesday from a trip to Washington, 
Baltimore, Pittsburgh and New York. 


_ The marriage of Edwin Lincoln Goss, buyer for A. L. 
jand FE. L. Goss, Lewiston, Me., to Miss A. Cecelia 
Christensen, daughter of Hans Christensen, of Bangor, 
‘took place Thursday, September 15, at the home of th 
‘bride’s parents. After a honeymoon trip, Mr. Goss and 
‘his bride will reside in Lewiston and will be at home to 
‘their friends October 15. 


_ A three weeks’ convention, beginning Monday, Sep- 
‘tember 19, by dealers in Gift Shop Novelties, will b« 
held at the Parker House and Belleview Hotel, Boston. 
‘Many representatives of New York concerns will have 
an exhibit at the above named hotels during the conven 
tion. 


According to reports, a voluntary petition in bank 
‘ruptcy has been filed by Benjamin Cohn, doll manufac. 
‘turer, Springfield, Mass., with assets $5508, and habili- 
ties $15,320.63. Also a creditor’s petition against the 
United States Steel Toy Co. for $982. 


_ W. J. McQuillan, manager of the Boston office of the 
George Bordfeldt Co., was given a reception last week 
‘by his friends and employes on the occasion of the 
twenty-fifth anniversary of his connection with the con- 
cern. He was also given a dinner by the company in 


New York and received a valuable recognition of his 
| services, 


Harold R. Wheeler returned to the city last Friday 
from a trip to the factory of the Collet Cut Glass Co., 


Johnstown, Pa., for whom he is the New England repre- 
‘sentative. 
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Murt S. Wallace, who recently returned from a trip 
to England and France, reports that he found business 
in very much the same condition as at home. 


Mr. Hall, of the Charles Parker Co., Meriden, Conn., 
has been in Boston the past week, showing his sample 
line of lamps at Young’s Hotel. 

E. L. Erskine, vice-president of Swift and Turner, 
Augusta, Me., was in Boston last week calling on the 
trade. 

Kenneth P. Lockett, representing the Libby (class Co., 
Toledo, O., has been displaying his lines at Young’s 
Hotel the past week. 


Mr. Lee, of the NoNik Corporation, New York, was 
visiting the trade here last Friday. 


Charles R. Ham, of the Mitchell, Woodbury Com- 
pany’s staff, left the city last week for a business trip to 
New York and Pennsylvania. 


J. Parsons, of Fitchburg, Mass., and A. 3. Damon, 
of the Fitchburg China Store, also W. J. Lamarou, of 
Southbridge, Mass., W. W. Taylor, of D. M. Reed Co., 
Bridgeport, Conn., W. P. Morrison, of Tilton, N. H., 
and C. E. Gilmore, of W. P. Chamberlain, Keene, N. 
H., and H. C. Shalton, Ellsworth, Me., were some of 
the out-of-town buyers in the trade last week. 


There were also a number of other buyers in the city, 
selecting goods for the fall trade. .\mong them were: 
We Neeoyivester Gardner, Me Ba Page,-Peabody; A B. 
igntm webanonyeNer Lea Bostock. baunton., Mir 
Smith, of the Atherton Furniture Co., Plymouth; S. D. 
Leen, of the Out-Put, New Bedford; Mr. Wallace, of 
C. F. Hunt, Waltham; Mr. Smith, of Ackerman Drug 
Co., Lynn; H. J. Mayrant and Co., New Bedford; The 
Orinoco Cotter Co., Lowell; H. P. Doe, Lawrence; 
George L. Desauliers, Woonsocket, R. I.; N. E. Ford, of 
C. F. Wing Co.. New Bedford, and Henry Clark, of 
Howland’s, Bridgeport, Conn. 


George W. Snow, for more than thirty years a hard- 
ware dealer in Somerville, Mass., died Saturday, Sep- 
tember 3, at his home in Somerville. Mr. Snow was 
2 years of age at the time of his death. Funeral serv- 
ices were held at his home, 12 Sanborn Ave., Tuesday, 
September 6. He is survived by his wife and one daugh- 
ete 


Twenty 


Buyers in New York 
SEPTEMBER 15, 1921. 


A. H. Burchfield, general merchandise., Jos. Horne Co., Pitts- 
burgh, Pa., 225 Fifth Avenue, Pennsylvania. 

J. Levin, house furnishings, J. Staman & Co., Pittsburgh, Pa., 
Imperial. 

W. J. Montgomery, general merchandise, W. B. Moses & 
Sons, Washington, C., Martinique. 

G. T. Smith, house furnishings, toys, H. E. Bacon Co., Evans- 
ton, Ind., 116 West 32nd Street. 

F. L. Stuck, china, Dayton Co., Minneapolis, Minn, 225 Fifth 
Avenue. 

Miss S. Dohb, representing C. K. Whitner Co., Reading, Pa., 
404 Fourth Avenue. 

H. S. Skinner, house furnishings, Dayton Co., Minneapolis, 
Minn., 225 Fifth Avenue. 

F. L. Renkauf, general merchandise, Leader Merc. Co., Minne- 
apolis, Minn., 105 Grand Street. 

L. Goldenberg, representing Goldenberg Bros., Baltimore, Md., 
Martinique. 

H. R. Howe, china and toys, Hills, McLean & Haskins, Bing- 
hamton, N. Y., 44 East 23rd Street. 

Mr. Boat and Mr. Blaisdell, merchandise, representatives Wm. 
Filen’s Sons Co., Boston, Mass., 225 Fifth Avenue. 

G. Lange, merchandise manager, W. M. Whiteny & Co., 
Albany, N. Y., 1164 Broadway. 

H. B. Scofield, house furnishings, Blimpton, Harvey & Co., 
Boston, Mass., Murray Hill. 

F. A. Witman, F. M., Walton, representing Berwick Stores 
Co., Ltd., Berwick, Pa., Pennsylvania. 

N. Levee, general merchandise, Sasso Dept. Store, Hazelton, 
Pa., 1164 Broadway. 

J. W. Otto, house furnishing goods, Otto Bros., Mariette, Ohio, 
1170 Broadway. 


SEPTEMBER 16, 1921. 


H. J. Burton, general merchandise, H. J. Burton, Bainbridge, 
Ga., Aberdeen. 

M. Hammill, toys, A. Herz, Terre Haute, Ind., care Alfred 
Fanti, 116 West 32nd Street. 

W. C. Garrison, Berwick Stores Co., Berwick, Pa., general 
merchandise, Breslin. 

C. Davidson, merchandise manager, Davidson Bros. Co., Sioux 
City, Iowa, 1150 Broadway. 

J. G. Burns, house furnishings, Stone & Thomas, Wheeling, 
W. Va., Latham. 

W. Kenner, house furnishings, china, glass, Frederick & 
Nelson, Inc., Seattle, Wash., 450 Fourth Avenue. 


SEPTEMBER 17, 1921: 


J. Early, house furnishings, Early Co., Dickson City, Pa., 
Imperial. 

J. D. Purcell, general merchandise, J. D. Purcell Co., Lexing- 
ton, Ky., 105 Grand Street. 

William Kenner, lamps, china and glassware, Frederick & 
Nelson, Sioux City, Iowa, 450 Fourth Avenue. 

W. W. Smith, house furnishings, Larkin Co., Buffalo, N. Y., 
200 Fifth Avenue. : 


SEPTEMBER 19; 1921. 


H. E. Zeller, foreign toys, Wm. Koch Imp. Co., Baltimore, 
Md., Imperial. 

P. L. Beck, toys and dolls, American Wholesale Corp., Balti- 
more, Mr., 354 Fourth Avenue. 

J. Samuels, lamps, R. H. White Co., Boston, Mass., 432 Fourth 
Avenue. 

P. Weill, toys, house furnishings, B. Nugent D. G. Co., St. 
Louis, Mo., 1261 Broadway. 

H. E. Anderson, merchandise manager, Root D. G. Co., Terre 
Haute, Ind., 23 East 26th Street. 

J. Kohnfelder, china and house furnishings, Kaufman & Baer 
Co., Pittsburgh, Pa., 404 Fourth Avenue. 

S. Blum, Cahn-Coblenz Co., Baltimore, Md., toys, Pennsylvania. 

H. S. Ames, general merchandise, Rike, Kumler Co., Dayton, 
Ohio, 225 Fifth Avenue. 

L. Akerman, merchandise manager, Drennen Co. Dept. Store, 
Birmingham, Ala., Pennsylvania. 

E. Dolfinger, house furnishings, china, J. Dolfinger Co., 
Louisville, Ky., Cumberland. 


SEPTEMBER 20, 1921. 


J. M. McDaniel, house furnishing, American Wholesale Corp., 
Baltimore, Md., 354 Fourth Avenue. 


J. A. Armstrong, house furnishing goods, cut glass, China, 
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Hens & Kelly Co., Buffalo, N. Y., 1164 Broadway (Fellows 
Buying Corp.). 

J. J. Reardon, house furnishings, and toys, McAuslan & 
Wakelin Co., Holyoke, Mass., Cumberland. 

J. Anderson, toys, Abrahamson, Bigelow Co., Jamestown, 
N@RY<) Bristol: 

H: Hamilton, toys, The Jones Store, Kansas City, Mo., 23 
East 26th Street, Room 810 

A. R. Williams, toys and house furnishings, L. Samter, 
Lebanon, Pa., 37 West 26th Street, Bristol. 

H. Wallerstein, crockery, glassware, house furnishings, The 
Weisberger, Richmond, Va., Pennsylvania. 

E. Munro, house furnishings, toys, china and glassware, Lion, | 
D. G. Co., Toledo, Ohio, 23 East 26th Street (W. T. Knott). 

J. A. Armstrong, house furnishings, J. N. Adams Co., Buffalo, 
N. Y., 18 West 39th Street. 

J. H. Wakelin, house furnishings, McAuslan & Wakelin, 
Holyoke, Mass., Cumberland. 

R. Hanau, china and glassware, R. Hanau, Washington, D. C,, 
Imperial. : 

P. Weill, house furnishing goods and dolls, B. Nugent & Bro. 
D. G. Co., St. Louis, Mo., 1372 Broadway. 

H. R. Biggin, china, McAlpin Co., Cincinnati, Ohio, 23 East 
26th Street. 

Mr. Mountjoy, house furnishings and china, L. S. Ayres & 
Co., Indianapolis, Ind., 225 Fifth Avenue. : 

H. A. Koll, house furnishings and china, A. Hamburger & 
Sons, Los Angeles, Cal., 225 Fifth Avenue. 

W. Howell, china, Pitkin & Brooks, Chicago, Ill., Belmont. 

A. C. Pettinger, toys. 

W. B. Stanton, house furnishings and china, Stewart & Co., 
Baltimore, Md., 18 West 30th Street. 

A. St. Louis, china, G. W. Alden, Brockton, Mass., Imperial. 

Mr. Millington, toys, Sanger Bros., Dallas, Texas, 19 East 
24th Street. 

L. Groff, house furnishings, Groff & Co., Johnstown, N. Y., 
Grand. 

G. F. Succop, house furnishings, Penn Traffic Co., Johnstown, 
Pa., 134 West 32nd Street. 

Miss P. M. Jelinske, house furnishings, Dayton Co., Minneapo- 
lis, Minn., 225 Fifth Avenue. 

A. J. Parrish, china and toys, E. B. Taylor Co., Richmond) 
Va., York. 

J. A. McKelvey, house furnishings, F. M. Arbaugh Co., Lan- 
sing, Mich., Pennsylvania. 

A. Disbrow, general merchandise, Luckey, Platt & Co., Pough- 
keepsie, N. Y., 220 Fifth Avenue. 

Mr. Whitehead, toys, The Leader, Baltimore, Md., Herald 
Square. 

C. James, toys, C. F. Hovey Co., Boston, Mass., 1164 Broad- 
way, 3rd floor. 

H. Zollinger, general merchandise, W. R. Zollinger Co., Canton, 
Ohio, 105 Grand Street (Jay Co.) 

E. W. Merrill, house furnishings, china, glass, toys, New Eng- 
land Furniture Co., Minneapolis, Minn., Pennsylvania. 


IN THE MAIL BAG 


August 27, 1921. 
Epitor CROCKERY AND GLASS JOURNAL, 
New York City. 
Dear Sir: 

In looking over a recent issue of the JourNAL we notice, under 
“Glass Factory Activities,” that our factory is reported as hay- 
ing resumed work after having “been inactive for quite a 
period.” 

Why pick on us? What do you mean—“ quite a period”? 

Our plant has been running full time, more than sixty hands, 
during the year until July 1st. We always take two weeks for 
“vacation ” lay-off and this year extended the time to August Ist. 

To tell the truth, we have felt rather well pleased to have kept 
things up in such good shape during the last year or so of re- 
adjustment. Consequently, the item referred to gave us a slight 
jolt—particularly as we know that some of our good friends and 
competitors have been “ inactive for quite a period.” 

: ; ‘ 

We like to receive your valued notice and to have our fac-| 
tory mentioned in the Journat’s columns but, please, get it 
straight next time. 


Very truly yours, 
Luzerne Cut GLAss CoMPANY, 
O. S. Atterholt. 


' Handy, Efficient Slaw Cutter 


OR eficient can d 
k quick«sieérvice in 
making tasty and 
appetizing salads, for slic- 


Ml 


slaw and vegetable cutter 
is a practical culinary nec- 
essity. The Slaw and Veg- 
etable Cutter pictured 
herewith is manufactured 
by the Bluffton Slaw Cut- 
ter Co., Bluffton, O. This 
worthy product comes in 
Lareemcizec. SNOs 21s. the 
most desired size, measur- 
ing 144% by 13 inches, 
made of 22 gauge steel 
triple plated with pure 
block tin, has five knives 
drawn to a keen edge and 
hammer tempered. The 
“ Rapid” is guaranteed to 
ay sharp and rust-free for ten years. In each package 
=a dozen cutters is packed a handsome display two- 
bier card with steel. This is a silent story-teller calling 
‘tention to the safety angle of the knives and proves 
good selling card. Durability, efficiency and attractive- 
ss are the attributes of this Slaw Cutter. No home 01 
'rge institution should be without this sturdy device. 


| 1) i ing any vegetable, a rapid 


| 
| 


Tiedy Tape Moistener 


» One of the most successful devices for quickly and 
vcurely binding parcels, boxes, cartons and cases is the 
iberty Junior Tape Moistener, manufactured by the 
‘iberty Paper Co., 105 Lafayette street. The illustra- 
on shows plainly the construction of this splendid prod- 
uct. The base of 
white porcelain is 
iu meateiaiy el y 
trimmed with 
nickel, a sure pro- 
tection against 
mists lteois, abso- 
lutely sanitary and 
a preventive 
against the inva- 
sion of insects or 
vermin through its 
perfect sealing and 
lhesive qualities. The moistening roll can be easily 
‘ted out for cleaning and refilling the tank. The tape 


| HOUSEHOLD UTILITIES 


omen 
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ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 


UUTVTTTUUVTHATUTUUUTTTTUCHTATRTUUUTTLCLLETHTELUUUGALUCLCOOTPCCCOHTACCUUOETLL 


which is cut with a keen edged knife can be cut and 
applied with one hand; it is tough and strong and evenly 
moistened. This handy device is not only practical for 
binding packages 
any gummed surface; envelopes, 


, but it is equally efficient in moistening 
stamps, labels, etc. Gift 
Shops are using the Liberty Tape Moistener almost ex- 
clusively as it is handier, safer and costs less than string. 


Dependable “ King” Products 
A very strong and attractive waste basket trade 
marked “ King,” produced by the Cincinnati Galvanizing 
Co., Cincinnati, O., is made of solid steel without per- 


forations; an excellent preventive against sifting of dirt 


or small pieces of paper. 


As corrugations run parallel 
with the seams, with 
banded top and_ bot- 
tom, strength and 
durability are 
These bas- 
kets are produced in 


assured. 


fp OSLER RASS three colors, beauti- 
Peels — Mashes 


AND oe - | 
ogi] Removes Specks From olive green, mahog- 


Potatoes After Boiling any and whi 4a 
With Jackets On, ; Ae ‘ 


fully enameled, in 


white enameled fin- 
ish is especially attractive for bed-room or any room 
decorated in light colors. They come in two popular 
sizes and are separately wrapped in corrugated cartons 
for shipment, insuring them against being marred or 
harmful delivery. These baskets are suitable for office, 
home or institutions and appeal to dealers as all-year 
selling products. The above concern is also manufac- 
turing one of the best Fruit Cup Presses offered. This 
press has the largest one piece drawn seamless cup of 
any press on the market. The cup is heavily re-tinned 
after being perforated, the frame is extra heavy cast 
iron heavily nickel plated. The illustration gives a good 
idea of the construction of this excellent Seamless-Cup 


Fruit Press. Prompt shipment can be made at any time. 
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at 
= UT-OF-TOWN concerns marketing household utilities 
and novelty home equipment, are invited to get in 
touch with the editor of this page. 
Address communications or descriptive material to 
Household Utilities Dept., CROCKERY AND GLASS JOURNAL, 
92 West Broadway, New York City. 
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Dressing the Shop Window | 
| 


(Continued from page 17) 


with a miscellaneous stock. A single-idea display can 
also be made more thorough than when a variety of mer- 
chandise is shown at the same time. Furthermore, with 
a single-idea display, the contrast is usually so strong 
when the display is changed that the mere change itself 
attracts attention. 

A dominant display should be changed regularly. A 
miscellaneous display of goods, when cleverly arranged, 
occasionaly serves as a variety. This should not be done 
often, however, and when so dressed, should be per- 
mitted to remain only a short time, when it should be 
followed by a striking, dominant, single-idea display. 

Do not depend wholly upon the attractiveness of the 
merchandise displayed to catch and hold the interest of 
the passerby. The dealer should be constantly on the alert 
for new ideas and new ways to dress his windows and 
to display his goods effectively, Follow local and na- 
tional events. Tie up the store window with the big 
idea or event of the day. A little money spent for these 
special settings will be quickly regained in increased 
sales. 

The Sales Value of the Seasonable Display 


The seasonal window is an attractive force for greater 
sales. At Christmas time a window dressed with holly 
and holiday merchandise, and surrounded with the at- 
mosphere of Christmas and pine, is an effective seasonal 
display. Care must be used, however, in dressing the 
window to have the merchandise dominate the display. 
There is such a thing as “ blanketing ” the sales idea by 
the brilliancy and dominance of the artistic effect. The 
purpose of the window display is to sell the merchan- 
dise on sale, and the suggestive element of the season 
should be secondary. The merchandise for sale must 
dominate—but not clumsily in an attempt to thrust it 
forward. Here care must be exercised; some juggling 
for effects will invariably be found necessary if the win- 
dow has not been carefully planned beforehand. 

The seasonal window is a powerful sales medium, but 
it must be carefully planned and effectively executed. 
This requires time and study, but it is worth it. 

The first object of a show window is to attract atten- 
tion; the second is to hold that attention long enough 
to create interest and a desire for the merchandise 
displayed. 

Colors as a Basis for Sales Attraction 

One of the most effective ways of attracting atten- 

tion—and holding interest—is the use of appealing color 


combinations. However, one must be careful lest the 
windows are made repulsive by the improper use and 


| 
blending of color effects, thus driving the prospective 
buyer away instead of compelling interest. 


Surroundings, and seasons of the year, suggest, many 
times, the choice of the proper and most effective color 
combinations. For example, we all know that a red 
danger signal attracts attention very quickly, but it would 
be inadvisable to use red as the dominating color during 
August. Neither should red be used, say, in a display 
of electric fans. Cool blues, greens, and crystal whites 
would be more appropriate for a display of this sort, 
which has its seasonal run. For a display of radiant 
electric or gas heaters red would be quite appropriate. _ 


It is well to remember that colors attract women 
shoppers to a window when little else will. But it must 
be a harmony of well-selected colors, not a confusing 


, 


inharmonious jumble of all colors “thrown in” as an 


afterthought. 


The Orientals are adepts in the handling of color, and 
an Oriental merchant’s window depends almost wholly 
on color to attract trade. Chinese tea merchants whe 
do a large volume of business with Americans at San 
Francisco, display cans of tea covered with bright Chi- 
nese silks, arranged with bits of gold and silk woven 
brocades on a plain background—typical Oriental con- 
trasts. Such treatment would be fitting for the display 
of jewels; it compels instant attention and prompts the 
desire to buy. The Chinese are not salesmen, but they 
know that a gorgeous display of color will attract and 
compel interest. 


In the art of window dressing, color harmony is very 
important, but the novice will soon master a working 
knowledge through careful observation and practice. 


Displaying Wares in Their Proper Settings 


Since demonstrations are many times impractical anc 
impossible, much can be accomplished by displaying the 
merchandise in proper surroundings. Women, in par- 
ticular, like to see things as they look in use. That is 
why gowns, hats, and other wearing apparel are dis 
played upon figures instead of in boxes or merely hang- 
ing in the window. A desire for the merchandise is 
created by seeing it as it looks to others, in its natural 
surroundings, and as it will serve in actual use. 


For example: Use a library table with a rich and at- 
tractive table cover to display table lamps and place the 
lamps on it one at a time, if necessary, so that the pros- 
pect can visualize how it will look on her own table at 
home. Also where stationary displays are necessary, 
both in the store windows and in the store interior, such 
lamps appear even more attractive and realistic when 
lighted. | 
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NEWS NET 
(Continued from page 13) 

Another acquisition to the lines represented by Chas. 
A. Postley is serving trays manufactured by the Zefko- 
‘King Co., Chicago. The concern makes a complete as- 
sortment of attractive wood trays. 
| The Herman C. Kupper traveling staff is conducting 
an active fall campaign on the road. Leonard Stock is 
well on his way making middle western territory. Ern 
est W. Schulz left last week on a trip that will take him 
vas far as the coast, while Arthur Renz and Fred Grob 
will depart next week for Canada and eastern territory, 


respectively. 
' eee 24 t/ 
| 

| John Lyons, buyer for The Wm, Taylor Sons Co 
‘ S ; si 7 
\Cleveland, O., is an expected arrival in New York this 
week to make purchases for his department. 


} 


W. Neal, managing director of Morrison, Pollexfen & 
Blair, Liverpool, one of the largest freight forwarding 
concerns in England, which handles a great deal of th: 
‘mporters’ business in this country, is in New York this 
week calling on some of the local concerns. After com- 
ioleting his business here he will leave next week for a 
western trip. 


Harvey F. Osborne, head of the H. F. Osborne Co.. 
Detroit, Mich.,.made a short visit to New York thi 
week to place orders for his concern. Business is keep 
‘ng up satisfactorily in Detroit, he said, in fact, the sit- 
tation in that city has never been as bad as it was in 
ther parts of the middle west owing to the better local 


conditions. 


j 


Facts to Remember When Dressing the Store Window 


| There are, therefore, fundamental facts to remember 
when dressing the retail store windows. These are facts 
stablished by the test of time and results. They are 
asy to observe and should be followed carefully. 


\ 
These facts are more readily condensed into the few 
ollowing “tips”: 


_ Have the window itself and the plate glass spot- 

_ lessly clean at all times. 

The display should be neat and as artistically attrac- 

tive as possible. 

The window should not be overcrowded with 
merchandise. Concentrate upon one or two ar- 
ticles; display them carefully. Group your sub- 
jects effectively. Give this work time. It is not 
a “ passing ”’ job. 


Make your display seasonal. During philanthropic 
“drives,” presidential campaigns, etc., tie the dis- 
play to the leading topic of the day. Reflect 
national publicity in your ‘individual’ store. 

Be sparing in the use of printed cards, unless they 
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Industry Speeding Up 

The industrial situation in America has passed its 
crisis, trade is showing an upward trend in many lines 
of business, and employers are beginning to add to their 
forces, reducing the extent of idleness, is indicated in 
press dispatches from the chief industrial centers of the 
United States. 

3oston appears to lead the business revival with re- 
ports of great activity in the textile industries particu- 
larly. Optimistic reports come from Pittsburgh, where 
mills are opening up again after long shutdowns, and 


Detroit and Toledo report the taking on of new hands 


in the automobile plants, although this still appears to be 
very gradual in Detroit. 

In New York State 3,000 men have been put back to 
work in the last few weeks at Syracuse. and 2,000 at 
Elmira, although Rochester reports little 1f any improve- 
ment in conditions of employment. 

Chicago is feeling the improvement, though in less de- 
gree than most of the Eastern industrial centers. Steel 
mills in South Chicago are increasing production and 
thousands of men are expected to find employment in 
the building trades there in the near future. 

In many places retail trade 1s showing a substantial 
gain, indicating that increased buying is coming coinci- 
dentally with the return of workers to their jobs. 

The only really discouraging report came from Balt’- 
more, where it was said that the army of unemployed had 
reached 29,000. 
however, are trying to alleviate the situation by giving 


3altimore employers, in many cases, 


part-time employment to their forces. 


Robert D. Miller, of Maddock & Miller, Inc., is spend- 
ing this week calling on the New England. trade in the 
interest of the firm. 


are extremely attractive, educational, artistic. An 
abundance of cards, unless cleverly used, gener- 
ally cheapens the display and detracts from its 
sales power. Judgment must be exercised in in- 
stalling price tags. 

Study window lighting. An effectively dressed win- 
dow is lost where the lighting arrangement is 
poor. Window lighting is the power of the dis- 
play at night, and it should be studiously 
considered. 

Remember that the store window is the most profitable 
sales medium for the retailer, His store front is the 
barometer of his trade, and it is his duty to keep it al- 
ways in clean, orderly trim and one hundred per cent 
--on the job.” 

The store window is the dealer’s problem to solve. 
There is immense profit in the solution, and the solu- 
tion depends upon the amount of time and thought put 
into the process.. “ Window profits” are large, display 
cost is low in comparison with other. sales. media, and 
the thing really spent is time—and isn’t it worth days of 
time if the time spent produces windows that produce? 
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SPECIAL NOTICES 


ASSISTANT BUYER 
FOR 
HOUSEFURNISHINGS 


UST HAVE pleasing personality—a hustler—and must be 

experienced and know merchandising methods in metro- 
politan centers. Give full information as to past experiences— 
what salary you have received in former positions—and name 
of present employer. This is an exceptional opportunity to con- 
nect with one of the largest department stores in the Middle 
West. Address in fullest confidence, address J, care of CROCKERY 
AND GLASS JOURNAL. 


Up ee el eee TRAVELING SALESMAN in pottery, cut 
glass and lamp field, with following throughout the Middle 
West and South, desires connection with reputable concern to 
sell one or all of the above lines. J. A., care of CRoCKERY AND 
GLAss JOURNAL. 


N OLD ESTABLISHED Vitrified China Manufactory is 

desirous of obtaining an experienced traveling salesman to 
represent them in the central west. In replying give reference, 
experience and salary expected. Address Vitrified China, care 
of CROCKERY AND GLASS JOURNAL. 


HOUSE FURNISHINGS DEPARTMENT 
EST LOCATED AND EXCEPTIONALLY progressive 


store in one of the leading cities in Illinois has taken over 
long lease on entire building and has a floor it can clear of offices 
and wishes to lease to the right type of house furnishings man 
who will be on the job himself to grow with the business. House 
furnishings only will be considered, because of remarkable open- 
ing for that particular department in the city involved. A well- 
handled department will net a capable man a fine return. If 
interested write fully to P. O. Drawer 786, Chicago. 


LASS.CUTTER WHO HAS HAD EXPERIENCE in shop 
employing girl cutters to act as working foreman in shop 
of 75 frames making blown tumblers, stemware and other light 
ware in first class Ohio town of 35,000 inhabitants. State age, 


experience and salary. 


Address “Glass Foreman,” this office. 


yak aa 
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Ask for 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


We 
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Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th Fi., 130 W. 42d St. 
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C. A. Dodson Victorious Golfer 


The golfers of the Pottery, Glass & Brass Golf Asso. 
ciation who gathered at the links of the Essex County 
Country Club, East Orange, N. J., for their September 
tournament last Thursday, had a day of keen enjoyment 

There were fifteen players present, as follows: Thos 
G. Jones, Geo. L. Lobsitz, H. K. Satow, R. S. Hursh 
C. A. Dodson, H. S. Whiting, Ferd Mayer, N. Hawthorn 
L. S. Owen, L. S. Hinman, T. Smallwood, G. L. Bie 
cairn, W. S. Pitcairn, E. Jinuishi, J. J. Miller and Judge 
Howell. 

C. A. Dodson, of L. Barth & Son, was the prize win 
ner with a total of 159 for the 36 holes. His game was 
consistently good throughout. Thos. Smallwood carrie¢ 
off the honors for the best selected eighteen holes. His 
net score was 72. 


H. C. Fry Celebrates 81st Birthday 

“ Eighty-one years young” truly applies to Henry C 
Fry, head of the H. C. Fry Glass Co., Rochester, Pa 

Really feeling, acting, and apparently many year: 
younger, this “ grand old man” of the glass trade cele 
brated his eighty-first birthday quietly with a family 
gathering amid the beautiful surroundings of his sum 
mer home at Point Chautauqua, N. Y., Saturday last 
September 17. 


3’) 


This gathering was in decided contrast to the celebra 
tion of the event last year in Rochester, when a holiday 
was practically declared in honor of the occasion. 

While a few days late, the CrocKERY AND GLAss Jour 
NAL wishes to extend its congratulations along with thi 
many that have been and will be received. 


OBITUARY 
JAMES she SEA eis 
James F. Hall, who had long been in charge of thi 
New York office of Joseph Horne & Co., dry goods, 0. 
Pittsburgh, died September 13, after a long illness. Hi 
home was at 421 Greene Avenue, Brooklyn. | 


Sole Pa of the Patent Celluloid Cap & Metal Ring Co, 4 : 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 
ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; an 
are also prepared to supply special sizes t 
order. Write us for prices and samples 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp -Chimneys, Lamps, Lantern and Fish Globes, Shaded 

Founts, Towel Bars. Cane, Tubing. Gas and Electric ‘Globes i 

all cotors. Private Moulds Worked. | 
FACTORY ? 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. 4 
New York Office: 290 Broadway. 
| 
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THE CHICAGO MARKET m2 


J. H. SmMytuHe, REPRESENTATIVE 
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CHICAGO OFFICE 


STREET 
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and Housefurnishings Association gathered last 

week for luncheon at the Morrison. The pur- 
»se of the meeting was to hear the report of the execu- 
ye committee and reports of the progress made in-con- 
sction with the forthcoming First Chicago Exhibit to 
held at the Morrison Hotel from February 6-18. 
John H. Kling, buyer for Mandel Brothers, and chair- 
an of the executive committee of the association, pre- 
ded at the meeting and commended the various mem- 
ers who have been instrumental in securing the many 
sservations for display rooms for the exhibit. 


V1 EMBERS of the Chicago Glass, Pottery, Lamps 


Secretary Power explained that the plan of the hotel 
yoms and contracts for exhibit space, together with let- 
‘rs had gone forward to the manufacturers about ten 
ays previous to the meeting, and that up to the date of 
1eeting eighty-four firms had either signed contracts or 
1ade reservations for space in the Morrison hotel. The 
st of reservations received to date was vead to the meet- 

g, and included a majority of the larger and better class 

. Botters, glass manufacturers and some housefurnish- 
igs and lamp concerns. With this ready response for 
‘splay space, there is now no doubt that Chicago will 
‘ave one of the most complete and interesting exhibi- 
coms of crockery and glassware ever held in this coun- 
The membership of the association is rapidly increas- 
g and the total number of new members to enlist dur- 
g the past two weeks was something like twenty-five. 
\During the meeting the question of segregating the 
aes was discussed and worked out to the satisfaction 

the members. Glass, crockery, lamp and housefur- 
shings lines will be grouped on separate floors, except 
ere one firm has a mixed display containing more 
an one of these classes of merchandise. This will have 

‘be left to the discretion of the hotel committee. 

_ A motion was carried to set a fixed date for their 
-freting. The second Thursday in each month, from 
1s time forward, was chosen as the meeting date. 

The publicity committee announced that a story of the 
irthcoming exhibit will appear in all Chicago newspa- 
Irs in the near future, and arrangements are being 
tide to have the newspapers in other parts of the 
cantry copy the story. 

A search is being made by the publicity committee to 
lvate the jewels used in the Tower of Jewels at the 

n Francisco World’s Fair. It is planned to exhibit 
tise jewels in Chicago during the Crockery and Glass 
Sow next February. 

The next problem of the association is to interest the 
Lyers of the country in the Chicago project. Some 
hve already notified members that they will be in Chi- 


| 
| 
| 


cago for the show, others are planning to attend, and 
still other buyers have not had the matter presented to 
them. 


Judging from-the success encountered so far by the 
Chicago association, the show is going over big, both 
from the point of exhibits and of buyer-attendance. 


Mr. Ballentine, who was in Chicago last week is re- 
ported as the head of the new and complete lamp de- 
partment which is now being installed in the J. L. Hud- 
son Co. store in Detroit. 


Edwin B. Pike, head of the Classique Lamp Studios, 
Milwaukee, was in Chicago last week to visit his local 
representatives, Darden & Cox, exclusive lamp manu- 
facturers’ representatives with display in the Palmer 
House. 


The group of potteries known as the big four, located 
at East Liverpool, O., have all sent in their reservations 
for space, for the first Chicago Exhibit of Glass, Pot- 
tery, Lamps and Housefurnishings, to be held February 
6-18, 1922, at the Hotel Morrison. The potteries which 
have all taken large space to show their complete lines, 
are the Homer Laughlin China Co., the Knowles, Tay- 
lor & Knowles, the Edwin N. Knowles, China Co., and 
Taylor, Smith & Taylor. 


The United States Glass Co., of Pittsburgh, Pa., has 
reserved room 301 in the Hotel Morrison for the exhibit. 
Other reservations for space from the large glass, lamps 


and housefurnishings manufacturers are tei received 
daily. 


Frank B. Tinker, manufacturers’ representative with 
display in the Heyworth Building, has just taken over 
the sale in this territory of the blown glass lines made 
by Weston Glass Co., and the Utility Glass Works, Inc. . 


R. Michaels has succeeded the late John Sherman 
Botts as china, glass and housefurnishings buyer for 
Geo. Ducker & Co., Joliet, Ill. Mr. Michaels has had 
many years’ experience in the crockery and glass de- 
partments of some of the country’s best stores, having 
been formerly connected withh Gimbel Bros., New York; 
Palaise Royale, Washington, D. C., and Marshall Field 
& Co. His knowledge of the trade is expected to be a 
big asset for the Geo. Ducker Co. 


Charles Newton and Mr. Horton, both from the pot- 


tery district at Sebring, O., were visitors in the Chicago 
market last week. 
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“ GIFT SHOP & ART GOODS-DOLLS & TOYS 


DARDEN & COX 
LAMPS AND SHADES 
17-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. | 
Indiana Glass Co.1). C. Jenkins Glass Co. 
Eagle Mfg. Ca. Mound City Glass Co. 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and: Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 

2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 

30 East Randolph Street 

Corner Wabash Avenue 
Room No. 405 


Representing 
MONONGAH GLASS CO. ‘ 
CO-OPERATIVE FLINT GLASS Co. 
THE DUNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES | | 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 
Represented by J. EB. Boring 
Telephone Central 5271 


TAIYO TRADING CO.. Inc. 
Successor to Takito, Ogawa & Co. and 
The Tajim?, Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


W. C. OWEN 


Successor to 


OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Ince. 


Manufacturers 


CUT GLASS 
Display Rooms 


17 N. Wabash Ave. 
Chicago 


Factory and 
General Office 
Maywood, Ill. 


HEY WORTH BUILDING 
Madison and Wabash 


THE 
PLACE 
TQ 
BUY 
GLASSWARE 


Earl W. Newton and Associates 


Topliner Glass and China Manufae- 
turers 

Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 

Wheeling Decorating Company 

The Earl W. Newton Company 

Hopewell China Corp, 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated. 

S. A. Weller, Jatdinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker, Room 910 

Representing: 

Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 

Ernest Wolfe, Inc. 

Frontier Cut Glass Company 
John BH. Rohrbeck 

Weston Glass Company, Ine. 
Utility Glass Works, Ine, 


John S. Ward, Room 1508 
Showing 
Lamps and Shades, 
Pottery specialties. 
Gold encrusted 
China and glassware. 
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[ is quite evident from close analysis and firsthand 
|} observation of business “as is,” 

h bacilli of doubt and pessimism has settled in the 
urses of heretofore farsighted buyers of glassware, 
rockery and allied utilities. 


It is no hypothesis that there is a demand for this 
nerchandise. Present buying activities alone evidence 
us fact. Goods are moving, but the orders now being 
‘laced by buyers in anticipation of the holiday season, it 
3 quite evident, will not cover the consumer demand 


vhen the time comes to deliver the goods. 


| : : : ; : 
It is true that many last minute deliveries will help to 


lleviate the congestion and raise the average some, but 
vhy wait until the last minute when it is an elementary 
act that in the haste of the holiday rush many late orders 
vill justify poor or no immediate delivery. Especially 
oes this apply to importers who have limited open stocks 
nd who are handicapped in filling late orders, no matter 
ow much they may try to overcome this last minute 
azard thoughtlessly created by individual buyers at a 
‘me when advance reservations would relieve the late 


ongestion and contribute to the satisfaction and profit 
if all. 


“Come early and avoid the rush” is as applicable in_ 


luying today as it will be a month hence—even more 
otent today than a month from now. The closer we 
et to the holiday season, the earlier should be our reser- 
ations for material to appease the consumer appetite at 
us time—and later. 


A pithy report in support of this contention, comes 
“esh from East Liverpool in this week’s news letter: 


that some strange 


QS) Wine gs e Os Sls it 


C0000 ee 


Early Buying Saves Last Minute Crying 


“Official reports from railroad offices, and plant production 
records, both on the Ohio and West Virginia side of the Ohio 
River, show that outbound shipments of pottery for September 
are to date the best for nearly a six months’ period.” 


And again: 

“Merchandise is being anticipated, but more or less for imme- 
diate delivery. The feeling of optimism is more pronounced 
today than for many months. In fact the prediction made in 
the Journal many weeks ago, that plants would experience an 
increase in demand early in the fall season is being fulfilled.” 

A more optimistic business report also comes from 
abroad. 


We quote these, not as a boast, but in support of our 
own analysis and conviction that now is the time to buy 
for future demand. 


It is no supposition that we are facing the Christmas 
buying season. It is also a prophecy, based on fact and 
the unfailing law of averages, that this approaching 
period of trade stimulation will presage a better and 
more optimistic New Year. 


Why hesitate then to buy now—in larger quantities ? 
Why buy in hatfuls today, when carloads are available, 
and by waiting until the last minute receive, when we 
need carloads, hatfuls to supply the demand? 


It may be true, as Roger Babson is quoted as saying, 
that “business is dragging bottom” now, but even so it is 
a clean and solid bottom, and as we near the holiday 
period every day from now on must see conditions pro- 
gressing upward in the curve of the cycle of business— 
upward toward the normal peak of business optimism, 
rapid turnover and better business for all. 
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Chinaware Prices Under the Fordney Bill 


The following figures showing the present retail prices 
on chinaware compared with those of 1914 and with the 
prices to be expected under the proposed Fordney tariff, 
were recently compiled. 

A dinner set of 100 pieces of French Haviland china 
which cost $30 in 1914, at present costs $85, and under 
the new tariff schedule will cost $110; a set of the same 
kind of. china, but better class, which in 1914 cost $50 
now sells for $130, and under the new schedule will sell 
for $170; a 100-piece dinner set of English earthenware, 
Doulton, which in 1914 was $27.50, is now 77, and if the 
new rates are enacted will be $88.50; plates of English 
Doulton china, Indian Tree design, which in 1914 were 
worth $16, now cost $45, and under the proposed: rates 
will cost $55. 


British Business Improving 
For pottery the demand is distinctly better in all de- 
partments. Not only is the home market more brisk, but 
North American orders are large, and there is a general 


improvement in the oversea demand. 


American Toy Industry Growing 

In 1914, according to the census returns, there were 
290 establishments in the United States manufacturing 
toys and games, with an aggregate capital of $10,483,843, 
and a total of 8,902 persons engaged in the industry. The 
pre-war demand far exceeded the domestic production 
and the decline in the receipts of imported toys from 1915 
until after the armstice led to an extensive development 
of the toy industry in this country. 

The retail value of the toy production in 1913 was 
probably not less than $20,000,000, in contrast to which 
a recent bulletin of the Toy Manufacturers’ Association 
of the United States of America, which comprises about 
110 members, estimates the sale of toys during the last 
year at $100,000,000, of which $80,000,000 was made in 
the United States, with indications that 1921 will prob- 
ably show an increase in production of at least 30 per 
cent. It is said that about 10,000 persons are now em- 
ployed in toy making. 


Store Adds a China Department 
Michael Bros.’ new $250,000 department store at 
Athens, Ga., was thrown open to the public last week. 
The structure replaces the building destroyed by fire last 
January. With the opening of the new store several new 
departments have been established, among them being a 


china and glassware department. 


———__ 
re 


J. J. Snyder Appointed Sales Manager 


Theodore Jones, head of the Jones, McDutffee & Strai 
ton Corporation,, Boston, announced the appointmer 
last week of J. Joseph Snyder to the position of sale 
manager for the concern. Mr. Snyder, who is we 
known in the trade through his long association wi 
Maddock & Miller, Inc., has a wide circle of friends i 
the trade to whom this will be most gratifying news. | 

He has a wealth of experience in the business and | 
well fitted for the important duties entrusted to him b 
the firm. After leaving Maddock & Miller about tw 
years ago he became connected with the Boston concen 
where his ability was soon recognized and his promotio, 
In his new position he will hay 
supervision over all the traveling men as well as over 1 
departments identified with the selling end of tt 


is only a natural result. 


business. . 

Another appointment of interest also announced by tl) 
corporation last week was that of F. E. Proctor as Sali 
Director whose duties consist of acting in an advisor 
capacity in the sales department and to assist in the e 
tension and development of sales efforts. Mr. Proct¢ 
has been associated with the concern for a long time ar| 
is possessed of an unusually sound knowledge of the r. 
quirements of the business gained through his mar 
years of selling experience. 


Industry Going Ahead 


Continued signs of the advance of industry to a norm 


= 


plane are given in the recent announcement that tl 
Onondaga Pottery Company has begun construction « 
the first unit of its new large plant. There are other ind 
cations that the point of normal activity in the manufa: 
turing world is not very far away. Resumption of fa 
tory work that had been curtailed or discontinued 

reported; a new, large industry is soon to build in Eas 
wood; other industries are considering Syracuse as_ 
favorable location for their plants. The outlook is fi 
less discouraging than it has been in a long time, and tl 
prospects for prosperity and a reduction in the figur 
for unemployment are bright. With a continuation ‘ 
new building and greater activities at the factories, the 


is every reason for optimism. 


Kewpie Copyright Upheld | 
Rose O’Neill Wilson, originator of Kewpie dolls, at 
George Borgfeldt & Co. were granted a permanent i 
junction restraining Haber Bros., Inc., from violating tl 
Judge Charles M. Houg 
in the Federal district court, signed a decree stating th 
Haber Bros. in importing, distributing and selling do 
identified as Best Baby Dolls had violated the rights 
the copyright. 


Kewple copyright and patent. 


CAUGHT IN THE NEWS NET 


| 
| 
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N important piece of news of the week was the 
\ resignation of Charles H. Baxter, buyer for the 
4! Shepherd Co., Providence, which is to take effect 
\ vember Ist. Mr. Baxter resigns to accept the buyer- 
‘Ip with La Salle & Koch, Toledo, Ohio, where he will 
ye charge of buying the china, glassware, house fur- 
hing, toys, sporting and leather goods. The first three 
intioned departments are now run by the Geo. H. Bow- 
in Co., Cleveland, who will relinquish control of them 
) July 29th next. In the meantime Mr. Baxter will 
lrote his time to the other lines mentioned, and will also 
rtly begin to anticipate his requirements for the other 
fhartments of which he assumes charge at the above 
e. Mr. Baxter is a very capable man, and should be 
Jecided acquisition to the concern. He has been with 
i Shepard Co. for six years, and was before this for 
i. years with J. Bacon & Sons, Louisville, Ky., as well 
shaving held other important positions. 


| 

Jharles E. Postley took a few days off last week call- 
1, on the trade in Boston and other points in New Eng- 
ed. This is what ‘“ Charlie” calls taking a rest. 


john Ludwig, buyer for Bowman & Co., Harrisburg, 
iF resigned his position with the concern on September 
The concern has not yet announced his successor. 


Robert M. Slick, buyer for A. Lisner, Washington, 
Cy who has just concluded a most successful sale, is 
ithe market this week buying goods to replenish his 
icks, as well as placing orders for a sale to be run later. 


Colonel W. F. Ellison, the well-known traveling repre- 
‘tative for Geo. F. Bassett & Co., who on the memora- 
“eve of his departure for a western trip, while sampling 
ew line of pretzels (dry, of course), “ bit out ” several 
vhis front teeth. He wisely hied himself to a dentist 
| repairs—incidentally changed his traveling date, lost 
temper (besides his teeth), and was put out generally. 
‘nust have been some dry pretzel with an awful kick. 
= Colonel will be glad to furnish the name of the brand 
close friends. 


“here has been no successor named by H. C. F. Koch 
0. as yet to take the place of Harry Hahn, their for- 
~ buyer, notice of whose death was recently published 
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Mr. Thompson, buyer for the T. C. Watkins Co., To- 
ronto, Canada, is registered at the Prince George this 
week while here placing orders for his firm. 


“Tom” Keller, buyer for Denholm & McKay, Worces- 
ter, Mass., is spending this week in the New York market 
in quest of new goods. He is staying at the Prince 
George. 


F. L. Sturtevant, buyer for Forbes & Wallace, Spring- 
field, Mass., is at the Prince George this week while here 
on a buying trip. 


The friends in the trade of Harry L. Bunker, who are 
legion, will be glad to hear that he has successfully under- 
gone an operation for cataract at the Eye and Ear Hos- 
pital, Brooklyn. His eyesight has been very much im- 
paired for the past two years; in fact, for the past several 
months he has been almost blind. He was operated on 
a week ago last Wednesday, and will be soon back at 
business at the local office of the United States Glass Co. 
with his sight restored. 


Howard J. Smith, of Phillips, Thistle & Smith, spent 
two days at the plant of the Seneca Glass Co., Morgan- 
town, W. Va., the latter part of last week conferring with 
the heads of the factory. He left on Wednesday for 
Boston, Providence and way shops. Unless otherwise 
deviated his schedule will bring him back by Monday. 


Hugh B. Thistle, of Phillips, Thistle & Smith, left on 
Wednesday for a flying trip upstate. He will visit the 
capitol and other stops permissible during the few days 
he will be on the road. 


Robert D. Miller, of Maddock & Miller, Inc., started 
on Monday of this week on the first lap of a two weeks’ 
sales trip through the middle western states. 


Herbert Gay, buyer for the Hunter Tupper Co., is in 
the city this week “ browsing ” through the trade with a 
discriminating eye for values and new items. He put up 
at the Claridge and expects to remain the rest of the 
week in town. 
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_GLASS FACTORY ACTIVITIES 


a Sante REPRESENTATIVE 


HERE has been a gradual improvement noted in 
‘| this district for glassware during the last week. 

In fact, the manufacturers hold the view that 
October will prove to be one of the best business months 
of the year. There has been a nice increase in mail 
orders, while salesmen who are on the road are forward- 
Both jobbers and _ retail 
distributors have reached that point where they are an- 


ticipating future requirements, and instead of the trade 


ing some favorable business. 


line showing a downward trend, the reverse is quite true. 


Since the final settlement of the wage question and 
glass manufacturers have sent their new selling lists 
broadcast, buyers have had ample time to study these 
reductions and go over stocks. Much of the new busi- 
nescs now being received at the different factories is said 
to be a direct result of these new lists. 


M. Miller, formerly engaged in the china and glass 
and jobbing business in the east, but who has been located 
in Los Angeles for some time, is now in the local and 
East Liverpool district buying stock for his new concern, 
the Eastern China and Decorating Co., which will be 
established at 132-4 North Second street, Philadelphia. 
The new jobbing house will be opened in about four 
weeks. 


The fact that a number of glass factories which have 
been idle for several months have resumed operation, and 
production of other plants increased, proves that the 
glass business is showing a decided improvement. It 
must be taken into consideration, however, that the ap- 
proach of the holiday season is one reason why buyers 
are so active just now, as it has been pointed out of late 
that if deliveries were to be expected in time there was 
There is 
always a big rush for merchandise in the fall, and both 


no moment to be lost in anticipating stocks. 
buvers and manufacturers know of this situation. 


The trade here has been advised of the resignation of 
J. S. Bucknam, merchandise manager of the Kaufmann 
& Baer store, who has left for the Pacific Coast. The 
vacancy will not likely be filled until the return of Theo- 
dore Kaufmann from an extended European trip. 


The mold shop of the Fostoria Glass Co., at Mounds- 
ville, W. Va., has resumed activity following an idle 
period of about two months. 
company anticipates increasing its production through 
the operation of additional furnaces and departments. 


Within a few weeks this 


Inquiries for display space at the Ft. Pitt Hotel con- 
tinue to be received. It now seems as if the displays at 


this hotel will be equal in number to those of last season, | 
although more pottery and glass lines will be exhibited. 
After these manufacturers and salesmen have been given | 
every opportunity to make bookings, then reservations 
will be allotted a waiting list of firms handling allied 
lines. 


Within a week the Acme plant of Gill Bros., at Steu- 
benville, Ohio, will resume operations. Lighting glass-| 
ware is a leading feature of the output of this works. | 
Operations are also resuming at the Toronto,O., plant | 


of this company, which is confined to the chimney end. | 
i 


The L. E. Smith Glass Co., at Mt. Pleasant, Pajias) 
experiencing an unusual active season. This shop is 
working practically full time, according to sales manager 
Swaney Hall. The demand for its mixing bowl line is) 
increasing, and the demand for its line of lenses is suffi 
cient to operate on about normal schedules. 


The former plant at Brookville, Pa., which was one! 
of the old glass bottle plants of this part of the state, has| 
been pure ised by the Pittsburgh Lens Co., a local cor- 
poration, and as soon as improvements are completed’ 
manufacturing will begin. 


The portable lines are showing a slightly improved de-' 
mand. The plants featuring these items in this district 
are not all working full time, but there has been a gradual. 
increase in output during the last few weeks. Lighting: 
goods stores have been anticipating additional stocks, 
both for immediate and future deliveries, while depart- 
ment store buyers have also been in the market. | 

Jake Kohnfelder, buyer of china, glass and house-. 
furnishings for the Kaufmann & Baer Department Store, 


has returned from a business trip to the eastern market. 
' 


Salesmen for the United States Glass Co., who have 
been out on the road since early in September, are due 
to return to the home office late this month. Mr. Fisher 
is working the southern territory, while Mr. Hartman is 
in the York state and Canadian section. Messrs. Jones 
and Frazier are in the northwestern district. 


ential | 

The inquiry for blanks for cutting shows an improve 
ment during the last month. Figured blanks are in better 
request, while plain blanks for the original designs of 
the cutters are also being shipped in greater volume. 
Considerable cut glass is being sold and ordered now fot 
the holiday trade. ' 


WHAT THE POTTERIES ARE DOING | #88088 


M. K. ZiIMERMAN, REPRESENTATIVE 215 WEST 6th ST. 


nN RADUALLY the old-time working conditions in 

the potteries of this district are being recorded. 
By this, it is to say that production is increas- 
ig, likewise demand. Additional workmen are being 
ployed, and from day to day buyers are appearing 
the market. Merchandise is being anticipated but 
core or less ware is being sought for immediate de- 
very. The feeling of optimism is more pronounced in 
-e district today than for many months. In fact, the 
vediction made in the JouRNAL. many weeks ago that 
‘ants would experience an increase in demand early in 


e fall season is being fulfilled. 


|The new “ Harve” fancy dinner shape of the Cart- 
‘right Bros.’ pottery will be placed on the market at an 
irly date. This plant, which has been idle for several 
onths, has resumed operations, and within a week will 
: in full operation in all departments. Several new 
kclusive patterns have been retained, and these will be 
sed on the new shape. 


‘George W. McNicol, accompanied by Mrs. McNicol, 
fit Saturday for Chicago, to arrange for the opening 
* the new sample and office rooms for the Potters Co- 
yerative Co. When these rooms are opened, the com- 
sete line of this plant will be displayed. W. T. Darden, 
ho formerly represented this line in the Chicago terri- 
lry, is now covering the western states for this firm, 
rect from the home office. 


Pivitiiam L, Smith, Jr., of the Taylor, Smith & Taylor 
jottery Co., who is now making a w Bern trip in the 
‘terest of this firm has written friends here from Port- 
md, Ore. He is making that journey previously cov- 
ted by W. G. Jackson, who left the company last Jan- 
uty to enter the pottery business himself. 


Bertrand Rhead, of Hanley, England, who has been 
towing the J. H. Butcher & Co.’s. line of decals in the 
ottery territory, and getting a line on the pottery situa- 
on, left here ae Saturday for New York, and on Sep- 
“mbe 29 will sail for home. It was his first visit to the 
cal district in 10 years. 


The capital stock of the Paden City (W. Va.) Pot- 
ty Co. has been increased from $75 to $225,000. The 
ain stockholders of this company ‘are Pittsburgh, Pa., 
em. The company has been making a line of cooking 
re and teapots, and last January, when the line was 
town at Pittsburgh, it was intimated that ere long the 
>mpany would start the manufacturing of a line of 
tel ware. 
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Reports from railroad offices both on the Ohio and 
West Virginia side of the Ohio River in this district 
show that outbound shipments of pottery for September 
were the best for nearly a six months period. The ship- 
ments for the last two weeks of September were even 
in excess of those of the first fortnight. There has been 
an increase in shipments to the south and east, while the 
west and northwest have held at normal. 


The Clarksburg, W. Va., plant of the D. E. McNicol 
Pottery Co. has resumed work, and within a few days 


will be operating full time. The suspension of work in 
this shop has extended from July last. 


“Within a little while we will show six new border 
patterns on our ‘America’ shape,” declared T. A. Mc- 
Nicol of the T. A. McNicol Pottery Co. All editions 
will be exclusive, and are of a design entirely new to the 
borders that have been previously offered by this firm. 


Cards have been received by the trade here announcing 
the twenty-fifth anniversary of the McClure Ten Cent 
Syndicate of Atlanta, Ga. The company also operates a 
large wholesale business in connection with its retail de- 
partment, and is quite a buyer of dinnerware out of 
this district. 


The Thompson Pottery Co. has started the arrange- 
ment of its new line of dinnerware patterns for 1922, 
and a number of these will be shown late this fall for 
next year’s delivery. ‘I’m more pleased with what we'll 
offer for our 1922 trade than ever, and I’m sure that our 
line will be the biggest winner we ever had. We've had 
some wonderfully successful patterns in the past, but as 


” 


for our new ones—I’ll let them speak for themselves. 


Within a few weeks the Taylor, Smith & Taylor Pot- 
tery Co.’s office force will move into their new office 
building, which has been erected just opposite from the 
plant. Since the old office building was destroyed by fire, 
the clerical department has been “ housed” in an office 
building in Rock Spring park, under the bending 
branches of tall maple and oak trees. 


A month hence, or on November 1, pottery workers 
will submit to another reduction of seven per cent in 
wages, a reduction of 10 per cent being effective the first 
full pay after September 1. The combined reduction, 
however, has been discounted in the new selling lists 
which the generalware manuufacturers have already 
placed in the hands of the trade. 
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Armwood Baskets a Timely Gift 

WEETEST thing ever—the priceless little parcel of 
humanity which Mr. Stork so graciously deposits 

at the door of many fortunates. A loving and 
thankful tribute for his high- : 
ness graciousness, is an ap-}| 3%” : 
propriate gift. The Stork | 
Basket with its many tasty 
confections, put up by the 
Armwood Co., 612 East Rich 
Street, Columbus, O., 
lightful offering and brings 
with it every variety of 
sweets in the unique arrange- 


is a de- 


ment of hand-made jellies, 
marmalades, conserves, salted 
Among 
the jars are packed flowers and fruits of marzipan paste. 
Chocolates and bonbons wrapped in foil and balls of 


nuts, and candies. 


FASCINATION LANE 


BEATRICE MILLER WISNER 


Orange Pekoe tea are conspicuous in the assemblage.” 
Clusters of grapes made of candy fruit-drops are lavish- 
ously used, making an attractive setting to the whole. 
Artistically tied satin ribbon bows in pastelle colors give 
a last touch to the entire 
decorative treatment of the 
basket. Sweets are an ever 
welcome gift, and justly pop-| 
ular are the Armwood assort- 
ment of filled.’ baskets for 
Bon Voyage,’ Birthday, In- 
valids or .for any occasion, 
bringing loving thought and 
sweet remembrance. 

For the Holiday season, 
confections of this variety 
are a most welcome gift, 
pleasing to old and young, carrying the true Christmas 
spirit, and a worthwhile token as well. 


Distinctive Artistic Book Ends 
Bis ENDS are not merely ornamental objects, 


they are educational studies; reproductions of 

the most famous masters in sculpture. The 
“ Thinker” by Rodin, illustrated, is a most satisfactory 
reproduction of this master’s work from F. L. Morgan 
Company, 200 
Fifth Avenue. 
Others in the 
collection are 
various ‘de- 
signs: Chinese 
Idols, Egyp- 
tian Heads, 
Animals — and 
many unusual 
styles in Green 
G ar lk wa ia © 


3ronze and 
Polychrome finishes. These Book Ends are an appropri- 
ate gift for any occasion. For library, study, or studio 
they are a desirable addition to the room furnishings, Be- 
sides Book Ends, the above concern has a vast assemblage 
of exquisite silk parchment lamp shades, hand decorated 
with bright colored birds, flowers and conventional de- 
signs, brass candlesticks, repoussé placques, unique 
lamps, all embodying fine workmanship and beauty of 
design. The collection is noteworthy from the highest 
standard of an artistic merit, challenging the most dis- 
criminating critics. 


Artistic Brass Cigarette Lighter 
HIS little imported cigar and cigarette lighter is) 
shown in the Gift and Art Section of the Bush’ 
Terminal Building, 130 West 42d street from 
the Mueller Importing Corp. The illustration shows 
its exquisite modeling. The top is hammered brass and. 
the body is etched in artistic conven- 
tional design. The lighter proper has 
four individual torches, which serve 
so nicely when more than two form a 
party at smoking and greatly facilitate 
the lighting of cigarettes or cigars. 
The container holds alcohol and the 
wick appearing at the top of the light- 
er is submerged in the alcohol. The 
shape rather suggests a dome, attrac- ; ; 
tive in its modeling and useful in its purpose. Just the 
proper gift accessory for den, studio or office. Among) 
other artistic articles shown by the above concern are. 
brass pitchers, candlesticks, comports, inkstands, trays. 
and most exquisitely etched jewel boxes, in finest tracing. 
The entire assemblage is most unusual in modeling, 
skillful etching and workmanship. 


Metal art objects are becoming more and more popu- 
lar in the home furnishings and are playing a con-| 
spicuous part in carrying out distinctive schemes of 
decoration. Perhaps the smoking past-time for both 
sexes has been responsible for the popularity. of every 
kind of smoker’s accessory. Most of the shops are 
showing a vast variety of these specialties for the timely 
Holiday shopper. 


BOSTON NEWS NOTES a7 


M. A. TEBBETTS, REPRESENTATIVE 


MONG tthe buyers visiting the trade in the city 


A last week, were: Mr. Salisbury, Edwin Malley 


Co., New Haven; J. F. Cochran, the Winchester 


'o., Pawtucket, R. I.; A. D. Prince of G. C. Prince and 
‘ons, Inc., Lowell; M. A. Cream of the One to Ninety- 
‘ine Cent Store, Lowell; H. Smith, J. D. Barnett Co., 
‘rockton ; Henry Brock of Brock Brothers, Melrose, 
fass.; I. Stone, E. C. Woodman Co., Lynn; and Frank 
ant, J. F. Chalifoux Co., Lowell. 

'E. J. Tucker, of Chase and Francis, who has been 
‘aveling through the western part of Massachusetts the 
ast week, arrived in Connecticut Monday. 

'E. V. Powers, of George B. Peck and Son, Lewiston, 
-e., spent a day with the trade in Boston last week and 
ter left the city for a trip to New York. 

Harold R. Wheeler is back in the city again from his 
ip to New York last week. Mr. Wheeler has taken the 
‘cal agency for the Hudson Mercantile Company of 
ew York, importers of the Acme Art Fruit. The new 
ae of artificial fruits, consisting of pears, grapes, plums, 
vaches, etc., are very true to nature both in coloring and 
‘ape, are made of wax, can be easily cleansed with a 
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invariable satisfaction. 
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Ready Sellers 


Pressed Glassware of fine color and attractive designs for utilitarian purposes as well 
as an array of novelties of exceptional interest, A line of unusual sales possibilities and 
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brush and will stand a temperature of 180 degrees. Mr. 
Wheeler is also local agent for the B. G. Low Vacuum 
Bottles. 

Among some of the attractions offered at the Septem- 
ber sale at the Houghton & Dutton Store last week were 
American semi-porcelain cups and saucers with pleasing 
floral decorations, American semi-porcelain Dinner Sets, 
with white and gold lace border design, Haviland China 
Dinner Sets, with floral spray decoration, glass Water 
Sets with light cutting, and nine piece cooking combina- 
tions of yellow and brown Rockingham ware. 

J. F. Broseau, this city, has taken the agency for the 
Cartwright Brothers Co. line of earthenware, of East 
Liverpool, Ohio. 

The annual fall outing of the New England Iron and 
Hardware Association was held on the grounds of the 
Tedesco Country Club, at Swampscott, Tuesday, Sep- 
tember 20th. More than 100 of the members of the 
Association were present. Austin H. Decatur, formerly 
president of the National Hardware Jobbers’ Associa- 
tion, was the speaker at the dinner. The president of 
the organization, Fred L. Avery, of Boston, presided. 
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Lancaster Glass Co. 
Lancaster Ohio 

Beweyork Office -- = - - - - - | 
; 


Frederick Skelton 
200 Fifth Avenue 
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President of the Geo. F. Bassett & Co. gives his Impressions 
of Central Europe 


called on Mr. Holbrook, who has just returned 
from Europe, and asked him some questions to 
discover his views of European trade. 
pean trade. 
When will the foreign potteries reduce prices? 
“The British potteries,’ said Mr. Holbrook, “ will 
probably wait possibly until next April or May. I held 
personal conferences on this subject with the heads of 
Johnson Bros., J. & G. Meakin and Burgess & Leigh. 
Each of these concerns furnish Bassett & Co. with vari- 
All were quite 


A REPRESENTATIVE of the Crockery JOURNAL 


ous exclusive patterns in. dinnerware. 
emphatic that no reduction could be made for some 
months. The real reason for this postponement is that 
all the leading British potteries are still behind in filling 
orders placed with them in 1920. Their natural query 
is, why should they cut their prices as long as the import- 
ers are begging them to fill overdue orders. Added to 
this, the long coal strike has kept the price of fuel up 
and they have made no wage reduction, although they 
believe their labor might accept a.cut even of 25 per 
cent. But the demand for expert hands is sufficient to 
make it difficult to get enough. Such a shortage of work- 
ers is unusual in Europe. I saw an extraordinary num- 
ber of men and women out of work in Great Britain, 
Belgium and France and a much less number in Hol- 
land, Switzerland, Czecho-Slovakia and Germany. In 
the countries over there they look upon America as 
their one cash market in the world today. 

“In Limoges, I found after visiting several potteries 
that no combination of manufactures seems to be plan- 
ning either to reduce or to maintain prices. Each con- 
cern appeared to be acting according to the needs of its 
own business. The one of which Bassett & Co. are 
agents granted a substantial reduction in prices which 
we have already passed on to our customers. Business 
there was slack with few signs of any immediate im- 
provement. 

“In Czecho-Slovakia and Germany the pottery owners 
were anxious to explain that they could do nothing but 
adhere to the prices fixed by their Syndicates. Never- 
theless, it was plain from their eagerness to negotiate for 
new business, as well as from my inspection of their 
overstocked potteries, that they would soon have to re- 
duce. Consequently, I ordered no goods while there 
from either country. Since my return, the German Syn- 
dicate has announced a reduction of 25 per cent on din- 
nerware and no doubt the Bohemian potteries will feel 
obliged to follow suit. Indeed, their official price lists 
were identical with the German ones. At the Leipzig 
fair, I discovered that the prices for 100-piece dinner 
sets to the home trade in Germany were about one-third 
to one-half those quoted to the American importer for 


similar patterns. Consequently, a cut in American price 
lists of 25 per cent would still leave the potteries there 
a goodly margin of profit. 

“ Of course, the chief thing that may prevent a reduc- 
tion in the present prices of crockery in the United States 
is the undue increase in our tariff which our Senate now 
has before it. If the foreign price reductions do not go 
far enough to equalize this increase in tariff the prices 
here may be forced higher instead of lower even in the 
face of a buyers’ strike here.” 

Do you believe that the German Government and other 
new Republics of Central Europe will survive? , 

‘““My hasty business trip through half a dozen Euro- 
pean countries,” responded Mr. Holbrook, “makes it 
venturesome for me to hazard a guess on that question. 
I found veteran students of the situation differing rad- 
ically as to their estimates of the future. For example: 
When I talked to several British pottery owners, I found 
only one who despaired of Europe’s future. He was a 
thinker and a leader in the Staffordshire business world. 
He was convinced that even Great Britain herself could 
not sustain much longer the tremendous burden which: 
oppressed her. The others felt sure that Britain would 
weather the storm but that one or more of the newer 


Republics like Austria would go by the Board. Mr, 


Keynes, the noted British economist, has prophesied that 
Germany is facing a financial collapse and will not be 
able to pay her indemnity instalment due next March. 
I returned on the same steamer with Mr. Edward Prizer, 
the President of the Vacuum Oil Company, which has 
oil interests in Galicia and other sections of Europe. He 
told me that his study of conditions in Poland, Germany 
and surrounding countries made him very pessimistic oj 
their future. He believed there would have to be at 
economic if not a governmental rearrangement in Cen: 
tral Europe to give such countries as Poland, Austri< 
and Hungary a fighting chance to live. 

“In spite of these weighty opinions, my own convic: 
tion is that if the German Republic can pull through thi 
next six months, she is likely to endure, and if so, tha 
the surrounding countries will also maintain their repub, 
lics with the exception perhaps of Austria. <Austrié 
lacks the natural resources to sustain her population an¢ 
ought to be combined economically and perhaps politic 
ally with some adjoining country like Germany or Hun 
gary. In Germany I talked with several of the ordinar! 
citizens and found that they appreciated their Republi 
and wanted it to continue. It was in Munich and South 
ern Bavaria that I found the greatest hostility to th 
present regime in Germany. 

“T talked at length with a Dresden business man 0: 
the train from Dresden to Leipzig. He stated that ther 
was an organization of over 600,000 men under the forr 

(Continued on page 22) | 


POINTERS FOR BUYERS 


Classique Lamps 


J NDIVIDUALITY is one of the features of the lamps 
produced by the Classique Lamp Studios, 518 Mar- 
*~ ket Street, Milwaukee, Wis., and has been a very im- 
yortant factor in contributing to their success. They are 
amps that will add a note of distinction to any lamp de- 
yartment, as well as increased sales. Nothing could be 
‘nore artistic than the rich hand-painted shades executed 
oy Classique artists, depicting the beauties of nature on 
and and water in its varying forms. Each adorns an 


'xceedingly handsome base designed and finished to ex- 
\ctly suit its particular style of shade. The bases are 
|so a revelation, introducing as they do, novel ideas in 
nish and a uniqueness of style that is at once refresh- 
ag. The accompanying illustration is ane of their good 
‘ellers. The shade is decorated in a beautiful sunset 
‘cene in a rich warm red glow, with trees standing out in 
lack silhouette effect. The artistic cast metal base is in 


very handsome silver and black plated finish. 


_ Delectable New Things In French China 

_ Buyers in quest of really unusual things in dinnerware 
nd fancy china have a very agreeable surprise in store 
or them in a new assemblage of patterns just placed on 
iew by Vogt & Dose, 65 Barclay Street, comprising a 
‘ew importation of samples in T. & V. China. As note- 
yorthy as the achievements of this factory have been in 
le past, they have never turned out anything better than 
le present collection of designs. One of the important 
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features of the line is a new dinnerware treatment which 
has been aptly christened “Springtime,” for it is as 
refreshing as a breath of Spring. The decoration consists 
of fetching floral clusters in a very lovely combination 
of coloring, arranged in an original border effect, with 
a connecting soft blue line and outer edge of the same 
color. It is further adorned with a center cluster. It is 
shown in a quaint Colonial, as well as a plain, shape, and 
is also executed with different colored lines. There are 
also several other beautiful dinnerware treatments in con- 
ventional as well as novel effects, including a new en- 
crusted border that is exceedingly attractive and quite 
unusual in its fine execution. Then there are also about 
fifteen new designs in rich service plates, including com- 
binations of ivory, cobalt blues and enamel treatments, 
etc., employed with elaborate gold encrusted effects, as 
well as paste gold. In fancy china there is a striking new 
plaid pattern turned out in a choice of sky blue, yellow 
and pink colors. This is very different from what is 
usually seen and is attracting considerable attention. 
Then there is a beautiful color creation, a Japanese red 
lacquer employed on a short line. This is one of several 
additional new colors in their fascinating Greek shape, 
with its quaint gold outlined floral medallion as its sole 
ornamentation. The above mentioned color is also most 
effectively utilized as a background for a new decorative 
treatment on a short line, consisting of a basket of fruit 
and floral festoon arranged in a continuous style in jet 
and gold, which offers a rich contrast to the brilliant 
colored background. 


New Dinnerware From Limoges 


Two delightful new dinnerware treatments in Limoges 
China from the factory of Bitoule & Le Grand, repre- 
sented in this country by Geo. F. Bassett & Co., have 
just been placed on exhibit by this concern at their sales- 
room, 73 Barclay Street. The patterns are quite differ- 
ent in character, but both exceedingly attractive in their 
respective styles. One known as 5092 1s the exemplifica- 
tion of daintiness and refinement, in an irregular border 
arrangement, in a two-toned green floral and figured de- 
sign with which is employed a delicate small pink flower 
which lends just sufficient contrast to the pattern. It is 
shown on a well proportioned plain shape with mat gold 
handles and gold edging. The other design, No. 5024, 
is composed of striking coloring combined very cleverly 
in a most tasteful border arrangement, in a floral and 
figured pattern. This has fancy figures extending beyond 
the border line at intervals which adds to its artistic ef- 
fect. Mat gold handles and gold edge also add to its 
attractiveness. 
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“ The greatest clerks are not the wisest men.” 
—Scottish Proverb. 

T takes a wise man to be a good clerk or a capable 

salesman or a satisfactory employe. And it often 

happens that the wise employe advances to a posi- 
tion of influence and executive management. But all 
clerks do not succeed in doing so—not even all good 
clerks. Just what is the reason? 

To begin with, the good clerk or salesman or employe, 
as the case may be, may be perfectly satisfied with the 
task which he is doing, or for some reason may be handi- 
capped in advancing beyond that particular niche in the 
business game. 

There are many people who by nature are fitted to 
be excellent mates, but who lack the aggressiveness or 
the push necessary to become a first-class captain. Then 
there is a great temperamental difference. Some people 
are natural salesmen of tangible articles; others have a 
rare faculty for convincing their fellows of the worth- 
whileness of some particular service; others have a re- 
markable facility for details and are splendidly faithful 
and loyal in the performance of their particular trusts. 

On the other hand, there are individuals who are by 
nature leaders, promoters, executives, directors, or archi- 
tects. They plan, having large vision, for others to fol- 
low. It takes rare qualities to be a leader, and the world 
at the present time is crying for leadership—for those 
who can plan to the last far-reaching detail, and who can 


TOLD BY THE TATLER 


Lester G. HERBERT 


inspire others to help work out these details. 

The promoter and the caretaker, or the executive and 
the clerk, are equally important. One could not pro- 
gress without the other. 
ance of the individual possessing the qualities which he 
may lack. So let us all recognize and give due credit to 
those with whom we are associated, for if they have 
filled their places well, they are necessary to us and our 
happiness and prosperity. 

It is the recognition of the service which others render 
and its worth, which will go to lubricate the friction of 
the industrial unrest of the day. One individual or one 
set of individuals may differ widely in their capacity 
from another individual or another group, and yet each 
may be complimentary to the other. 

So it would seem that the Scottish proverb needs a 
little illumination, for while the greatest clerks may not 
be the wisest men in some lines, to be great clerks they 
must be thoroughly familiar with their own business, 
faithful, loyal, and intelligent in the performance of their 
duties. ; 

Some of the biggest business successes of the day are 


being built upon the single foundation principle as far — 


as individuals are concerned—of the Golden Rule. And 
the signs of the times are that time will prove that the 


kind and the right thing under all circumstances, con- _ 


stitute the best business policy. 


(Continued from page 20) 

of an athletic union which was under the supervision of 
various big business heads throughout Germany with the 
object of suppressing any attempt on the part of the 
Socialists to carry the German government toward any 
extreme of Bolshevism. While I was at the Leipzig 
fair, I saw a Socialistic procession with red flags and 
noted that the police were very numerous, both on foot 
and horseback, a number of them having drawn swords, 
no doubt with the idea of preventing any attempt to 
start an insurrection. My companion from Dresden to 
Leipzig told me that he was watching a Socialistic parade 
in Dresden some months before when some shots were 
fired and the police only suppressed the riot after killing 
a few and wounding a number of the participants. 

“In spite of this undercurrent of hostile factions in 
Germany, the general mass of the people seem to be anx- 
ious for tranquility and a chance to work and to improve 
After all the real seat of trouble not 
only in Germany but in the other nations of Central 
Europe is in the deep hatred that each race seems to 


their prosperity. 


entertain for the adjoining people. Only time can 
moderate this. For example: In Czecho-Slovakia, the 
western part is largely German-speaking and feels very 
bitter toward the Czechs who control the government and 
populate the eastern half of the country. Business men 


_ around Carlsbad complained to me that the Germans of 


the western part were paying four-fifths of the taxes in 
order that the Czechs, who are mostly farmers, could 
get off the more easily. The recent heavy depreciation 


of the mark and other paper money in Central Europe — 


has added to the danger of trouble from the working 
classes because it makes the price of bread and other 
foods go up faster than their wages. Many of them are 


having a hard struggle to exist as it is. 


Slovakia was about $2.50 a week. 

“In spite of all these dangers, the general run of the 
people have been so hard hit by the war disasters that 
they will endure many sacrifices, in my opinion, before 
they will be willing to have the beginnings of another | 
war precipitated. The average person in these countries — 


Each needs the aid and assist- ° 


I was told that» 
5 | 
the average pay of an ordinary working man in Czecho- 
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is working hard and getting considerable enjoyment out 
of life. In many sections, such as in Saxony, Switzer- 
land, Holland and Southern France, there was prevalent 
a real contentment and cheerfulness that tends to make 
one optimistic for their future. Undoubtedly, there will 
be many grave crises to overcome but the leaven of 
'Democracy is slowly at work and I came away with the 
faith that it would gradually solve the economic and 
| other menacing problems that now keep the entire situa- 
‘tion in Central Europe in the balance.” 


Buyers in New York 
SEPTEMBER 22 


| L. Goldenberg, merchandise manager, Goldenberg Bros., Balti- 
jmore, Md., Martinique. 
) W. M. Sporborg, merchandise manager, D. B. Loveman Co., 
|Chattanooga, Tenn., 1150 Broadway. 

Mr. Jelenske, house furnishings, Dayton Co., Minneapolis, 
'Minn., 225 Fifth Avenue (Retail Research Association). 
' D. E. Galaher, merchandise manager, Meekins, Packard & 
'Wheat Co., Springfield, Mass., 432 Fourth Avenue. 
) A. H. Dumas, house furnishings, T. Dumas & Sons, New 
'Orleans, La., McAlIpin. 
| E. B. Conway, general merchandise, Watt, Rettew & Clay, 
tNorfolk, Va., 23 East Twenty-sixth Street. 
: SEPTEMBER 23 
| T. D. Hughes, general merchandise, T. D. Hughes, Altoona, 
Pa., Pennsylvania. 
| F. D. Cedf, merchandise manager, Hutzler Bros. Co., Balti- 
fmore, Md., 352 Fourth Avenue (Kirley, Block & Fischer). 
| H. Bowman, general merchandise, Bowman & Co., Harrisburg, 
Pay, 105 Grand Street (Jay Co.). 
'_M. Pollack, manufacturer glassware, Pollack Bros., Montreal, 
\Canada, Breslin. 

F,. A. Cramer, merchandise manager, B. Nugent & Bro. Dry 
Goods Co., St. Louis, Mo., 1372 Broadway. 
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Fine Line of Dinnerware Now on 
Display from 


L>;UNION CERAMIQUE 
LIMOGES, FRANCE 


This line is remarkable for the beauty of its patterns 
and the excellence of the ware. 
faction to many of the leading houses in the country 


that speaks in repeat orders. 
| JUSTIN THARAUD, INc. 
F (SOLE AGENTS) 
25 West Broadway, New York 
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Twenty-three 


H. Cole, house furnishings, Wilmington Furniture Co., Wil- 

mington, N. C., Herald Square. 
SEPTEMBER 24 

M. Friedlander, glassware, M. Friedlander & Co., Hazelton, 
Pa., Pennsylvania. 

R. Guinan, general merchandise, R. Guinan & Co., Mahonoy 
City, Pa., Martinique. 

I, Marks, toys, Marks & Korning Co., Boston, Mass., McAlpin. 

J. G. Blass, general merchandise, Gus Blass Co., Little Rock, 
Ark., 1150 Broadway. 

A. C. Barnett, house furnishings, Hogan & Allnoch Dry 
Goods Co., Houston, Texas, 256 Church Street. 

Miss E. M. Young, toys, Houghton & Dutton Co., Boston, 
Mass., 116 West Thirty-second Street, care Alfred Fantl. 

SEPTEMBER 26 

G. A. Peabody, ‘china, toys, holiday goods, C. H. McKenzie 
Co., Rumford, Me., Prince George. 

Mr. Watt, giit shop mdse., Filenes Store, Boston, Mass., 225 
Fifth Ave. 

Mrs. M. Roderman, representing, Daniels & Fischer Stores, 
Denver, Colo., 35 West 39th Street. 

G. S. McLane, Toys Marshall Field & Co., Chicago, Ill., 1107 
Broadway. 

C. L. Miller, general mdse., Miller Bros. & Co., Chattanooga, 
Tenn., 319 Seventh Ave. 

W. P. Innis, General mdse., Geo. Innis, D. G. Co., Wichita, 
Kan., 220 Fifth Ave. 

R. L. Mins, toys, Monning D. G. Co., Fort Worth, Texas, 72 
Leonard Street. 

M. Goldberg, toys, Almys, Ltd., Montreal, Canada, 240 Madison 
Avenue. 

SEPTEMBER 27 

H. C. Bennett, mdse., manager, John L. Morgan Co., Bing- 
hamton, N. Y., Martinique. 

H. Starch, china, house furnishings, glassware, Crowley Mil- 
ner & Co., Detroit, Mich. c/o Alfred Fantl, 116 West 32nd 
Street. 

E. S. Poleiner, house furnishings, china glassware and toys, 
Leopold Adler Co., Savannah, Ga., Kirby, Block & Fisher, 352 
4th Avenue. 

J. A. Thompson, toys, Thos. C. Watkins, Ltd., Hamilton, On- 
tario, Canada, 23 East 26th Street (W. T. Knott). 

(Continued on .page 24) 
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SPECIAL NOTICES 


\ , 7 ANTED—COMPETENT REPRESENTATIVE for 

cooking utensil and hotel ware line covering complete 
State of California. Write W. G., care of CrocKEry & GLASS 
JOURNAL. 


LARGE LIGHTING GLASSWARE manufacturer has 

extra space in their St. Louis and New York Branches, part 
of which could be sub-let to a manufacturer making a non- 
competing line. May consider handling a good line on commis- 
sion basis. Address F., care of Crockery & GLASS JOURNAL. 


XPERIENCED TRAVELING SALESMAN in pottery, cut 

glass and lamp field, with following throughout the Middle 
West and South, desires connection with reputable concern to 
sell one or all of the above lines. J. A., care of CROCKERY AND 
Giass JOURNAL. 


pA OLD ESTABLISHED Vitrified China Manufactory is 
desirous of obtaining an experienced traveling salesman to 
In replying give reference, 


represent them in the central west. 
Address Vitrified China, care 


experience and salary expected. 
of CROCKERY AND GLASS JOURNAL. 
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eee Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 


ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of CaDS ; und 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE. 
Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 


Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors. Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 
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Ask for 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


TT 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th Fl, 130 W. 42d St. 
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(Continued from page 23) | 

H. D. Pond, general mdse., Lyon & Pond, Owosso, Mich, 
Longacre. | 

J. L. Mimnaugh, general mdse., J. L. Mimnaugh & Co., Go.) 
lumbia, S. C., 220 Fifth Ave., Pennsylvania. 

Mr. Ballentine, Lamps, J. L. Hudson Co., Detroit, Mich., 225 
Fifth Avenue. 

S. M. Wilkes, china and glassware, S. M. & E. H. Wilkes ‘ 
Co., Laurens, S. C., Collingwood. 

A. P. Wesp, mdse. manager, Hens & Kelly Co., Buffalo, N. y. 
1164 Broadway. 

H. J. Tuckenberger, general mdse., Hanke Bros., Cincinnati 
Ohio, Pennsylvania. : 

B. Ballentine, lamps, Miss Probst assisting, J. L. Hudson 
& Co., Detroit, Mich., 225 5th Ave. (Retail Research Assn.) 

F. R. Wolf, mdse. manager, H. P. Wasson & Co., Indian- 
apolis, Ind., 120 West 32nd Street (Alfred Fantl). 

L. B. Clough, house furnishing goods, M. E. Smith Go| 
Omaha, Neb., 200 Fifth Ave., Room 1214. 

George O’Hara, mdse. manager, E. W. Edwards & Sons 
Syracuse, N. Y., Commodore. 

E. F. Klemer, toys and dolls, Besser’s, Buffalo, Nimy: 
Marlborough. | 

A. E. Rose, house furnishings, Rose, Gorman & Rose 
Kingston, N. Y., Continental. 

H. S. Moorehouse, general mdse., Halle Bros. Co., Cleve 
land, Ohio, 220 Fifth Ave. 

E. Klee, representing Kaufmann’s Dept. Store, Pittsburgh 
Pa., 1251 Broadway. 

P. H. Davis, toys, Cohn Co., Richmond, Va., 1150 Broad) 
way. 

W. C. Whitfield, china and glassware, W. C. Whitfield 
Kansas City, Mo., Park Avenue. 

W. Simpson, mdse. manager, J. W. Robinson Co., Los An 
geles, Cal., 303 5th Ave., Room 1601. 


OBITUARY 
D. F. Dearborn | 
D. F. Dearborn, sales manager of Pitkin & Brooks) 
well-known through his many years’ connection with thi 
large Chicago china house, passed away on Wednesda’ 
of last week after a short illness. The funeral service 
were held under the auspices of the fraternal order 0 
Masons at the Graceland Cemetery on Friday of las 
week. Mr. Dearborn was the oldest man, in the point 0. 
service, connected with Pitkins & Brooks and the los 
will undoubtedly be keenly felt by that institution. Previ 
ous to his Chicago connection Mr. Dearborn was con 
nected with the Jones, McDurfee & Stratton Corporatior 


of Boston for a number of years. 


West End Pottery Co. Issues New Catalogu’ 


One of the most elaborate catalogues ever issued by 
firm, writes M. K. Zimmerman from East Liverpool, i 
that which has just been distributed by the West En 
Pottery Co. It is replete with illustrations, both in blac 
and white and in addition a score or more of dinnerwat 
patterns are shown in their natural colors. Space ha 
been provided for price marks of all offerings. The cata 
logue was designed by Charles G. Ashbaugh, genere 
manager of this company. 


PANY of Chicago, one of the country’s foremost 
lamp concerns, is now completing details for the 
‘erection of a ten-story building on the southeast corner 
of Michigan Avenue and Thirteenth Street to cost in the 
neighborhood of $300,000. Edward C. Ruttenberg, 
president of the company has purchased a 198 year lease 
on the property from the Palmer Estate and work will 
‘begin on the new structure in the Spring. The new 
structure will be called the Almco Building. The floors 
‘not required for the display, offices and other require- 
ments of the company will be leased for the exhibition of 
furniture and high grade lamps. 


T HE ART LAMP MANUFACTURING COM- 


__ J.C. Jones, for some time past connected with the To- 
edo Cooker Co., has located in Chicago and established a 
permanent display in the Palmer House, Room 464, 
where he will represent, in addition to the well-known 
Toledo Cooker Co.’s line, The E. H. Sebring China Co., 
)Atlantic Cut Glass Co., Toy Kraft Co., The Rainbow 
Importing and Exporting Co. and N. Walter’s light cut- 
‘tings in glassware. Mr. Jonas has selected his lines ver) 
‘carefully and his display is one that should interest every 
crockery and glassware buyer who comes to Chicago, foi 
\t includes attractive numbers in toys and aluminum ware 
as well as china and glass. ‘“ Bob” Jonas, also well- 
xnown to the china trade, is associated with his brother 
'n the new selling agency. 

| 


| The Albright China Co., Carrollton, O., has opened a 
Chicago display room in the Shops Building, Room 201, 
fate popular-priced dinnerware is being shown. Mr. 
Mincks, sales manager of the company, is in charge of 


“he office. 

| Henry Von Hagel, china buyer for Sears, Roebuck & 
-0., has been seriously ill for the past four weeks with 
»neumonia. Mr. Von Hagel is a popular member of the 
ocal china trade, and is vice-president of the Glass, Pot- 


lery, Lamps & Housefurnishings Association of Chicago. 


The K. B. H. American China Co., the only pottery 
cated in Chicago, has changed its name to the Kay Bee 
vhina Works. Some of the latest numbers produced by 
tis concern include a German type of china vase decor- 
ted in delicate shades of lustre and in Copenhagen ef- 
cts. This line may be seen in the display rooms of 
V. T. Darden & Co., Palmer House. 


| 


J. H. SMytue, REPRESENTATIVE 
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CHICAGO OFFICE 


THE CHICAGO MARKET m2 


SOUTH 
CLARK 
STREET 
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The Jackson Vitrified China Co. has been refinanced 
and resumed operation on September 24. H. W. Jackson 
is in charge of the plant, which is located at DuBois, 
Penn. This line of vitrified hotelware will be represented 
in the middle-west and far-west by W. T. Darden & Co., 
through arrangements which have just been completed. 


New patterns of table and stemware in a full line of 
wide gold encrustations of rose leaf have just been added 
to the extensive display of E. M. Meder in the Shops 
Building. The new patterns are from the Maryland 
Glass Co., represented in Chicago by Mr. Meder. New 
cut glass salt and pepper sets and salt dips, the sets hav- 
ing sterling silver tops have also been added to the dis- 
play, these are part of the H. A. Diehl line from New 
York. 


William M. Oddie from the main office of George H. 
Brown Co., Cleveland, was in Chicago several days last 
week, 


Jacob A. Jacobsen, manufacturers’ representative with 
offices in the Shops Building, has just returned from a 
trip to St. Louis, where he spent a week calling on the 
trade and reported business as improving in that section. 


Clifford N. Cox, partner in the firm of Darden & Cox, 
exclusive lamp manufacturer’s representatives, Palmer 
House, is making a business trip through Indiana and 
Michigan. 


The next meeting of the Glass, Pottery, Lamp and 
Housefurnishings Association of Chicago is scheduled 
for October 13, the second Thursday of the month. At 
that time further plans for the forthcoming pottery and 
glass show for Chicago will be discussed. 


Through an error published under this heading in our 
issue of September 8th, it was stated that Mr. Wimer, 
buyer for A. Leath & Co., Elgin, Ill.; was in Chicago 
placing orders for the concern’s crockery, glass and lamp 
departments. Mr. Wimer is not the buyer of these lines, 
but buys draperies, and at the time was purchasing a few 
lamps to enliven the drapery department. L. D. Skinner 
is buyer and manager of the china, glassware and house 
furnishing departments for three of the concern’s stores 
at Rockford, Elgin and Aurora, IIl., but was not in the 
market at the time mentioned. 
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CHINA-GLASSWARE -LAMPS-HOUSEFURNISHINGS aa 
GIFT SHOP & ART GOODS-DOLLS & TOYS 


READY TO 
= 
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DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 


Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 


Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 


Indiana Glass Co. D.C. Jenkins Glass Co, 


Eagle Mfg. Co. Mound City Glass Co. 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 

30 East Randolph Street 

Corner Wabash Avenue 
Room No. 405 


Representing 


MONONGAH GLAss Co. 
Co-OPERATIVE FLINT GLASS Co. 
THE DUNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 


Manufacturers 
Importers 
Exporters 


GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. H. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 


Successor to Takito, Ogawa & Co. and 
_ The Tajimi Company 
327 West Madison Street 

Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 

New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 
17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Ine. 


Manufacturers 


CUT GLASS 
Display Rooms 


17 N. Wabash Ave. 
Chicago 


Factory and 
General Office 
Maywood, Ill. 


HEY WORTH BUILDING 
Madison and Wabash 


BUY 
GLASSWARE 


Ear! W. Newton and Associates 


Topliner Glass and China Manufae- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 


A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated. 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker, Room 910 
Representing: 


Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 
Anco Silver Company 

Ernest Wolfe, Inc. 

Frontier Cut Glass Company 
John E. Rohrbeck 

Weston Glass Company, Ine. 
Utility Glass Works, Inc, 


John S. Ward, Room 1508 


Showing 


Lamps and Shades, 
Pottery specialties. 
Gold encrusted 

China and glassware. 
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short quotation from a recent editorial in Forbes 
Magazine. “ Are You Less Wise Than A Hen?” 
us critic, and continues: ‘“ When the worms are scarce, 
hat does a hen do? Does she stop scratching? She does 
ot. She scratches all the harder. A lot of business 
1en have been showing less sense than a hen since orders 
2came scarce. They have laid off salesmen; they have 
opped or reduced their advertising; they have simply 
2signed themselves to inaction and, of course, to pessi- 
ism. If a hen knows enough to scratch all the harder 
chen the worms are scarce, surely business men, who 
fre supposed to possess a moderate amount of brains, 
light to have gumption enough to scratch all the harder 
wr business.” 


A WEALTH of common-sense is contained in the 


True enough! It is a good thought and well put, but 
5 good as it is it does not emphasize enough the great 
eed for continued advertising these days when orders 
ve trickling instead of flowing through the channels of 
ommerce and industry made wide for big business. 

One of the ways to bridge over the yawning chasm 
* business depression is to continue consistent adver- 
sing—or to advertise more than usual. This is not a 
ablisher’s plea on selfish business grounds at all, but a 


’mmon-sense cure for an ailment common in symptom 
at deadly in result—pessimism, the germ of poor busi- 
“ss and the coward when business does poorly in times 
) reconstruction or periods of depression. 

It is pathetic to see heretofore solid-headed business 
en flapping around like misguided hens, running in and 
it of their hen coops with heads up and mouth open, 
aiting for business worms to drop down to them ‘ 
the blue.” 


It is an old saying that “ what we go after we usually 


‘out 
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| Scratching For Business 


get’ and the same applies to business today. \e must 
make business to do business and it requires a lot of 
scratching to find the worms that make business. The 
best way we know of scratching today—now—is to 
advertise if you have not advertised heretofore; to renew 
advertising of the past with added vigor and to adver- 
tise wisely, consistently and more, if the budget will not 
absolutely collapse under the strain. 


The money now 
spent for business-building, sales promotion and business 
uplift will not be an expenditure, but will be an invest- 
ment and an insurance against future business crises and 
a substantial bridge over the destructive abyss of pessi- 
mistic business depression. 

If wisely engineered small advertising appropriations 
can be made to go a long way toward creating new 
business and readjusting old business temporarily out 
of balance. Large appropriations, if applied with wis- 
dom, can be made to alter conditions, lift up into stable 
heights the business now dragging bottom and turn into 
wide flowing streams the bridled business now sifting 
through the sediment of fear and pessimism. 

Success makes success, and likewise fear makes fail- 
ure. If we fail to have faith in the means that make 
success and better times, we must therefore automatic- 
ally have failure as the result. We cannot build without 
bricks and so long as we hold back the bricks there will 
be little building. Just so soon as we wisely loosen up 
our purse strings, and take our losses where they should 
be taken, and encourage optimism instead of talking 
pessimism in cowardly self-defense, then we will have a 
return to normal times and better business. 

After inflation there is bound to be depression. The 
basis of normalcy is not “boom” but calculated, opti- 
mistic, consistent “steady going” along the wide chan- 
nel of social progress and business development. 
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Date Fixed For Working Out American 
Valuation Plan 


August 1 has been fixed by the Treasury Department 
as the date upon which the investigation division will 
base its data on costs for the American valuation plan 
of fixing duties on imports. 


This announcement was made on Monday when 
James B. Reynolds, director of the experts compiling the 
cost data, held a conference with representatives of the 
importing groups and outlined to them the methods to 
be followed in ascertaining the American manufactur- 
ers’ factory prices on merchandise subject to an ad valo- 
rem duty and the competitive selling prices which they 
have to meet. 


An executive meeting was held in Washington last 
week with representatives of every large manufacturing 
group. The efforts of the field investigators will be con- 
centrated at the outset on the earthenware, glass, chem- 
ical, iron and steel schedules. 


The investigators will require fifteen things concern- 
ing imported merchandise, in order to establish prices. 
These are: 


1. Name of merchandise. 

2. Construction specification of the merchandise usually 
employed by the manufacturer. 

3. Paragraphs and rate under which the commodity would 
be classified under the tariff acts of 1909 and 1913 and the 
Fordney bill. 

4. The name of the foreign shipper. 

5. Country of shipper. 

6. The quality, number, brand, name of identification 
under which the merchandise is bought and sold by manu- 
facturer. 

7 Statement as to whether sample accompanies it. 

8. The price in the foreign currency, and 

9. This price converted into United States money, showing 
the rate used for conversions. 

10. The landing charges to port of arrival, including the 
inland freight in the foreign country, except if included in 
the foreign unit value, ocean freight, insurance, brokerage, 
entry charges and cartage and all other costs except duty 
and freight charges to the point of destination incurred after 
arrival at port of importation. 

11. Transportation charges to point of destination in this 
country, incurred after arrival. 

12, Rate of duty under Tariff Act of 1913 and compute the 
amount of duty. 

13. The importers’ overhead and profit in percentage with 
the amount computed. 

14. The importer’s net f. o. b. selling price, stating the 
point to which price is made. 

15. Statement of the class of trade to which the importer 
sells, in case the sales are not made to wholesalers, jobbers 
or manufacturers, but to retailers and consumers, the item 
of overhead and profit is greater than usual, and therefore it 
is desired that the foreign shipper give the usual percentage 
of overhead and profit that wouid be added for sales to whole- 
salers, jobbers and manufacturers. 


The domestic manufacturer, after giving the same in- 
formation concerning the merchandise, its construction 
and duties levied, will fill out a form giving the quantity 
number, brand name or other identification by which the 
merchandise is bought and sold by the manufacturer, to- 
gether with a description of the imported article with 
which it competes. Samples of both are to be supplied. 
The net f. o. b. selling price of the American manufac- 
tured commodity and to what point is to be indicated. 


If the merchandise of the American manufacturer is 
not identical, but is similar to the foreign merchandise 


October 6, 192] 


with which it is being compared, a statement as to what 
per cent should be added to or deducted from the net 
selling price of the American manufacturer for such dif- 
ference is required, also in what respect the difference 
exists. 


The net f. 0. b. selling price of similar domestic mer-. 
chandise is to be computed and by adding or deducting 
the allowance for difference. 

The class of trade sales as made by the domestic man- 
ufacturer is to be given. If sales are made direct to re- 
tail trade or consumer, the per cent added to factory 
price by the manufacturer for overhead and profit is to 
be indicated. If this per cent would be different if sales. 
were made direct to manufacturer, jobber or wholesaler, 
the per cent for overhead and profit under such condi- 
tions are to be given. 

Inasmuch as the American manufacturer is not re- 
quired by the proposed forms to reveal his profits on the 
various commodities, the importers at the conference a 
clared that they expected difficulty would be encountered 
in ascertaining this from the foreign manufacturers. 


Statement of Ownership 


etc., of the CrocKERY AND GLASs JOURNAL, published weekly a) 
New York, N. Y., as required by the Act of August 24 1912, 
County of New York, 
State of New York, . 
$8 | 


, 
Statement for Oct. 1, 1921, of the ownership, management! 
4 


Before me, a Notary Public in and for the State and County. 
aforesaid, personally appeared F. Calvin Demarest, who, having 
been duly sworn according to law, deposes and says that he is thi 
business manager of the CrockERY AND GLASS JOURNAL, and tha) 
the following is, to the best of his knowledge ‘and belief, a tru 
statement of the ownership, management, etc., of the aforesai( 
publication for the date shown in the above caption, required b 
the Act of August 24, 1912, embodied in Section 443, Postal 
Laws and Regulations, to wit: 


1. That the names and addresses of the publishers, editor 
managing editor and business manager are: 

Publisher, Demarest Publications, Inc.; editor, George F 
Ayles; managing editor, F. Calvin Demarest ; business manage 
F, Calvin Demarest, 92 West Broadway, N. Y. City. 

2. Owners, F. Calvin Demarest, 92 West Broadway, N. ¥ 
City; J. Cleveland Demarest, 561 Madison avenue, N. Y. City 
Clarence Kimball, 115 Broadway, N. Y. City. 

3. Known bondholders, mortgagees and other security holder: 
holding one per cent or more of total amount of bonds, mort 
gages, or other securities, none. 


4. That the two paragraphs next above, giving the names 0 
the owners, stockholders and security holders, if any, contain no 
only the list of stockholders and security holders as they appea 
upon the books of the company, but also, in cases where the stoc 
holder or security holder appears upon the books of the compan 
as trustees or in any other fiduciary relation, the name of the pet! 
son or corporation for whom such trustee is acting is given) 
also that the said two paragraphs contain statements embracin: 
afhant’s full knowledge and belief as to the circumstances an 
conditions under which stockholders and security holders wh. 
do not appear upon the books of the company as trustees hol) 
stock and securities in a capacity other than that of a bona fid 
owner; and this afhant has no reason to believe that any oth 
person, association or corporation has any interest, direct © 
indirect, in the said stock, bonds, or other securities than as § 
stated by him. 


F. Carvin DEMAREST. 


Sworn to and subscribed before me this | 
21st day of September, 1921. 
Tuos. H. McGotpricx, Notary Public, 
New York County. 
(My commission expires March 30, 1922) 


7™N LIFTON ALLEN, who has acted as assistant to 


Lee Schoenthal, buyer for Gimbel Brothers for 
WU the past three years, has accepted a position with 
1e0, Borgfeldt & Co., where he will assume his duties on 
Yetober 17th. He will be connected with the import 
hina department. Mr. Schoenthal has selected no one 
s yet to take Mr. Allen’s place. 


The Czecho-Slovak Commercial Corp., formerly lo- 
ated at 6th Avenue and 2oth Street, are now all to rights 
n their new salesrooms at 149-151 Fifth Avenue, where 
ney occupy an entire floor of the spacious building, This 
lace is very attractive and is a decided improvement in 


very respect over their old quarters. 


| C. D. Lauer, president and secretary of the Sterling 
lass Co., Cincinnati, O., is spending this week in New 
ork, principally to consult with the concern’s local rep- 


sentatives, the Horace C. Gray Co. 


| 
| 


» Phillips, Thistle & Smith, Inc., have taken over the 
ne of light cut glass specialties made by George L. Bor- 
len, Yardville, N. J. The concern are also representa- 
'ves for the Seneca Glass Co., Morgantown, W. Va., 
ad the Jeanette Glass Co., Jeanette, Pa. 


E. W. Hammond, who represents Knowles, Taylor & 
nowles, George R. Wist & Sons, and other lines, left 
unday night for an all week trip to the factories. 


| 


Henry Benedikt is spending this week visiting the 
7. S. George plant at East Palestine, Ohio, and the 
anonsburg Pottery Co.’s factory, Canonsburg, Pa., for 
‘hich he is the New York representative. 


‘W. E. Marcus, roadman for Koscherak Bros., 129 
ifth Avenue, packed his sample bag Tuesday for a two 
‘eeks’ trip through New York State and Pennsylvania. 
‘e has several new items that ought to win easy recogni- 
on along the line.’ 


| Harry L. Seixas, with Edward Boote, who has been 
_ England on a visit ot the factories represented by the 
‘neern in America since September 3rd, is scheduled 
arrive from Liverpool on the Celtic on Sunday or 
-onday. 

_E. Torlotting, who has been abroad since early sum- 
er, sailed for home from Havre on Tuesday with his 
mily, who accompanied him on the trip. He is due to 
ytive in New York about the 14th of the month. While 
vay he visited the Cristalleries de St. Louis factory, 
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Gouda ware plant in Holland and the Bohemian glass- 
ware factory of Gebruder Lorenz in Czechoslovakia, for 
all of which hé is the American representative. 


According to reports in the trade, the position of buyer 
tor the Shepard Co., Providence, R. I., left vacant by the 
resignation of Charles H. Baxter, which was announced 
in a previous issue, will be filled by Mr. Roderick, who 
has acted as Mr. Baxter’s assistant for some time past. 
He will assume the buyership for the china and glassware 
departments, while Mr. Hall, at present assistant to F. H. 
Sturtevant, with Forbes and Wallace, Springfield, Mass., 
will buy the housefurnishings. 


E. Carlson, housefurnishing buyer for the R. H. White 
Co., Boston, is staying at the Prince George this week 
while here placing orders. 

William Nickel, assistant secretary of the United 
States Glass Co., Pittsburgh, Pa., and nephew of the 
secretary, Ernest Nickel, is in New York this week on 
a honeymoon trip. The wedding took place last Wednes- 
day at the bride’s home in the above city. The bride was 
formerly Miss Elizabeth Roehn. 


T. Harvta, managing director of the Taiyo Trading 
Co., who makes his headquarters in Japan, arrived here 
on Monday for a visit to the concern’s New York office. 


George Hassalls, head designer for Alfred Meakin, 
Tunstall, England, arrived in New York last: week on 
his first visit to this country in fifteen years. He is here 
to confer with Hugh C. Edmiston, American represen- 
tative for the factory, with whom he will make a special 
study of the requirements of the trade. 

Warren H. Dunn, who is well known in New York as 
a former manufacturers’ agent, and who sold his interest 
a few months ago in the Pittsburgh American China Co., 
with which he had been connected for some time, is now 
located in Cleveland, where he expects to establish him- 
self in the agency business. He is at present engaged 
looking for lines for representation. 


A welcome visitor in New York the early part of this 
week was Edw. J. Burdett. He has made no connection 
since his resignation as buyer for the Gilchrist Co., Bos- 
ton, and as yet has nothing in view that he considers suit- 
able. He expects to take his time in locating, in order 
that he may find something satisfactory. He is now liv- 
ing in Boston, having moved his family there from New 
York when he became associated w‘*h the above con- 
cern, 
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HERE is a tendency on the part of quite a number 

of department stores and buyers for jobbing 

houses to anticipate their future requirements in 
somewhat more liberal volume than has been the custom 
during the summer months. Staples, as a matter of fact, 
appear to be in better request, although there is some 
business coming through for the higher priced lines. 
Reasonable promptness in shipping is reported by those 
buyers who have been in the local market of late. While 
glass factories are not operating full time, this speaking 
in a general way, is given as a reason why deliveries 
are going through with more regularity. 


The cut glass plant of the George H. Bowman Co., at 
Salem, O., is operating on a basis of about 50 per cent, 
but the two toy manufacturing shops of this concern at 
Lisbon and Minerva are doing a big business. ‘“‘ We are 
glad to note a gradual increase in the demand for our 
cut glass lines,’ said General Manager Charles H. Co- 
burn, “and while we are in a position to handle more 
business, I am of the opinion that October is going to 
be one of the very best months of the year.” 


Shades, globes and chimneys are to be made leading 
lines with the new Henryetta Glass & Manufacturing Co., 
which is building a plant at Henryetta, Okla., according 
to word received in the local district this week. H. L. 
Chambers, who is well-known in the glass trade is sec- 
retary of this company, and contracts for machinery and 
buildings have been awarded. 


The Davies Glass Co., which is building a new plant 
at Martins Ferry, O., on the site of the former Haskins 
Glass Co., of Wheeling, W. Va., expects to be able to 
start manufacturing its general line soon after the new 
year. The company is composed of interests in Wheel- 
ing and vicinity. 


In the Wheeling district, increased business with all 
glass factories there is being reported, and proof of this 
is to be found in the fact that the different factories are 
increasing their output. 
noted in the Wellsburg district, and at Follansbee, W. 
Va., an improvement in new orders evidenced. Addi- 
tional shops have been put to work in the Bellaire terri- 
tory, while at Moundsville, a decided change for the bet- 
ter is shown through increased output at the plant of the 
Fostoria Glass Co.’s plant. 


There is also increased activity 


On the local stock exchange last Saturday, 50 was 
asked for the shares of the United States Glass Co., 
which issues heretofore were quoted in the 4o’s. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


The Diamond Glass Co., of Indiana, Pa., is arranging 
a new line of vases which it will feature at the next ex 
hibit at the Ft. Pitt Hotel in January. The specialtie; 
of this concern for some years back have proved popu 
lar with the trade, and with additions, it will be one 0 
the largest lines of the kind shown here during the com 
ing season. 

The United States Glass Co. is working out a nev 
scheme of decorations for water sets, which may by 
placed in its sample room ere long, “ We’re working ou 
a number of new things for next season,” commente 
Sales Manager Harry W. Cushwa, “and we hope t/ 
have these ready for the trade within the next six week, 
or thereabouts.” | 


A new mold shop is being built by the Indiana Glas 
Co, as its Dunkirk, Ind., plant. It is expected to be read: 
for occupancy within ete weeks. The lines of this fac! 
tory will be shown at the Ft. Pitt hotel in January a 
usual, according to the Ft. Pitt management. 


The glass trade here has been advised of the death a 
Redlands, Calif., of Mrs. David L. Rike, aged 84 years 
widow of the andes of the Rike-Kumler departmen 
store at Dayton, O. The china and glass department 0. 
this store is one of the most elaborate in Ohio. 


| 


The Jefferson Glass Co., at Follansbee, W. Va., whic’ 
for some years has been making a feature of shades ani 
portables, has increased its output to about eighty pe 
cent of normal. The line is quite an exclusive one. Fo 
some time the several departments were working on | 
basis of 50 per cent, but very recently the productio, 
has been augmented. 


The Phoenix Glass Co., with general offices here A 
factory at Monaca, Pas is operating on increase) 
schedules. A few days ago 13 shops were put to wor 
in the blowing department of their No. 1 plant, and ac 
ditional shops are to be gradually added. Some ver 
interesting new decorations are being shown on the shad 
line this season. | 


The Cameron Glass Co., with a capital stock of $60 
000, according to current ores here, has been forme 
at Cameron, W. Va., by R. T. Straub. and James / 
Frank of that place. 


The Wallaceburg, O., Cut Glass Co. is now operati 
its shop full time. 


——_——_— 
See ena 


WHAT THE POTTERIES ARE DOING 
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M. K. ZIMERMAN, REPRESENTATIVE 
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HE activity in the potteries in this district now is 
more marked than at any time since early in the 
year. There is not an idle pottery in the entire 

vestern territory, and some are operating practically on 
normal basis. The business situation as a whole is 
leasing in the extreme to both manufacturers and em- 
loyes. General demand is growing. Mail orders are 
nereasing right along, and those salesmen who are on 
he road are forwarding some very nice business, both 
or immediate and future delivery. Unless there is a 
lecided unexpected change in the situation, the general- 
vare potteries will operate the balance of the year on 
ood schedules. 

One of the pleasing features of the pottery trade just 
iow is found in the amount of future business that is 
veing placed. Quite a lot of this business is for 1922 
hipping. As an illustration, several buyers were in the 
narket within the last month and placed business for 
mmediate shipment, then turned to other lines and 
dered for January, February and March delivery. 


Among the buyers who have been registered in the 
ocal market during the last few days were Walter 
3rowning, with the Macy Store, New York; Thomas 
Stackpole, with the May Co., Cleveland, O.; John E. A. 
<eefe, with McDonald Bros., Minneapolis, Minn., who 
vas also in East Palestine; Leon Neubrik, with Crowley, 
Milner Co., Detroit; and C. Pinkney Jones, of C. V. 
Villar Co., Scranton, Pa. 


“T certainly like to get out with our buyers,” observed 
1. A. Tamblyn, merchandise manager for the Crowley, 
Milner Co., when. here a few days ago. “ We have 45 
muyers in our organization, but my present and last trips 
o the pottery centre of the world have been ones of 
‘ducation and enlightenment for me. I have told Mr. 
Neubrik to let me know every time he is going to Fast 
-iverpool, as I want to come along. I like to see how 
he ware is made and the different stages a piece of ware 
las to go through before it is ready for market. You 
-an’t imagine what help these trips are to a merchandise 
nan. I’m one of those fellows who like to learn, hence 
he reason of my visits to East Liverpool.” 


The large yellow ware shop of the D. E. McNicol Pot- 
ery Co., here, is now working on full schedule. The 
seneralware plant of this firm is doing about 75 per cent 
‘apacity. The demand for yellow ware is showing a 
‘apid increase of late, and it will be only a few weeks 
yefore the generalware kilns of this firm will be work- 
ng on a normal basis. 


\ 


The Knowles, Taylor & Knowles Co. a few days ago 
placed a new decoration in its sample room, and it gives 
early promise of being one of the popular patterns in 
the offerings of this concern. The pattern is a border 
effect, done in blue, and is of a character that is just a 
little different from anything else heretofore shown. It 
is an exclusive offering, and can be had: for future ship- 
ment. 


There has been a reorganization of the Pittsburgh- 
American China Co., at Greensburg, Pa., which com- 
pany was organized about two years ago by J. B. Owen 
of Zanesville, O. W.S. Lane has been elected president 
and M. S. Schweiker, secretary. The board of directors 
has been increased by the election of two additional mem- 
bers. The plant is equipped with four tunnel kilns, but 
it will be some time before generalware is made. The 
plant will feature the manufacturing of wall tile at the 
start. 


“Mail orders are increasing and our salesmen are do- 
ing well,” observed J. W. Irwin, secretary of the Edwin 
M. Knowles China Co., this week. ‘“ Our observation is 
that the turn in the road has been reached, and that 
from now on business will take on its old time form. 
The plants of this firm are working on good schedules, 
and lines for 1922 are being arranged.” 


The Liberty Packet Co., operating a line of boats on 
the Ohio River between Pittsburgh and Cincinnati, has 
announced a reduction in freight rates equal to 35 per 
cent. The company made the reduction on its own ini- 
tiative, and as the rate was effective October 1, the 
pottery and glass manufacturers will hereafter route 
more shipping over the water route. 


The W. S. George pottery at East Palestine is oper- 
ating better than a 50-50 basis. No indication has been 
given by the firm when plans will again be considered 
for the building of an additional plant in East Palestine. 
While no new shape will be shown by this firm in 1922, 


a number of new patterns will be available for the trade. 


The No. 2 plant of the Albright China Co., of Car- 
rollton, O., which is located at Scio, was placed in oper- 


ation for the first time last Monday, October 3rd. The 


shop has been over a year building, but in that time de- 
lay was suffered on account of the inactive delivery of 
building materials. Practically the same shapes will be 
made at the Scio plant as at the Carrollton pottery, and 
a number of workers at the Carrollton shop have taken 
jobs in the Scio plant. The Albright China Co. is headed 
by William T. McNutt, who maintains his main office in 
this city. 


Twenty CROCKERY AND GLASS JOURNAL October 6, 192] 


RTTOVTUUUTTTOUUUTTUUTUCCCTOTCCUCCOCCTECULUUULUCULUOEDLCCUUUUUUUUUCCUUUUUUCULOOCUOOOOOUUOOOOLOUOOOUOOUOOOOTOLI ULUULLLCLULLULLLLCLELLDLLLGLLLLLUCELDOLLULLUoRLLLUoeeeecooOoooOOcoeO Loc mnt 


VITRIFIABLE COLORS 


For China, Glass and 


Underglaze Decoration 


qe 


Burgess May Head Tariff Commission 

Confidential dispatches received from Washington are 
to the effect that William Burgess, recently named by 
President Harding as a member of the United States 
Tariff Commission, may be selected as the chairman of 
this body to succeed Thomas Walker Page. Mr. Page, 
the present chairman, recently presented his resignation 
as chairman, and same has been accepted by President 
Harding. 

This selection will not meet with favor in import cir- 
cles where Mr. Burgess is referred to as the father of the 
American valuation plan. Mr. Burgess, formerly vice- 
president of the United States Potters Association, 1s 
regarded as one of the foremost advocates of protective 


Oxides and Chemicals 


Gold Preparations 


customs measures in the country. He is on record as 
being in favor of a high protective tariff and he has ad- 
_ Superior French Brushes 


vocated the American valuation plan for ascertaining 
customs duties for the last 20 years. 


Perfection Kilns 


Ratify Cutters’ Wage ‘ . 
a 2 Best Kilns Built 


At a recent conference in Pittsburgh the members of 
the cutting department of American Flint Glass Work- 
rs’ Union ratified a wage agreement calling for a re- 
duction of 10 per cent in all listed ware. A 20 per cent 


B. F. DRAKENFELD & CO. 


SOOT 


cut was agreed to in all new prices established since INCORPORATED 

1910 and a basic rate of 70 cents an hour in all new 

3 a 4 ; 50 Murray Street New York, N. Y. = 
goods. The minimum weekly wage in the department = 
will be 26. 28. EMMA UT MOM 


- 


Board of Management Meets 
STM MMU UMMM MTCC TCT TTT tea meeting of the Board of Management of the Pot-. 


tery, Glass and Brass Salesmen’s Association, at the 
Crockery Board of Trade rooms, some sixty-five delin- 
quent members were carefully weeded out for dunning, 
reinstatement and final cancellation of membership due 

to non-payment of dues. 
dunning’’ and dropping members 
listed as delinquent are obviously the sand in the execu- 
tive wheels of the association now. Whether or not a 
member should be given a sixty-day notice or a thirty- 
day time limit for payment of assessments, is a point, 

now pending, soon to be determined upon experiment, 

There have been brought up many reasons pro and con 

while, as Secretary L. S. Owen says, “ members still) 
continue to drop into arrears in batches that create a 

mountain of detail and annoyance for the Board of Man- 
agement and add to the association routine of members 
who attend the meetings regularly.” 

-Four new members were elected at the Friday meet- 
ing. They were: Mark H. Blakeley, Trask, Prescott & 
Richardson, Erie, Pa.; Mark R. Thompson, L. W. 
Thompson, Inc., Boston; Nathan S. Dalsimer, F. M. 
Katz & Co., New York and Earl W. Vesey, Toledo. 
Cooker, Toledo, O. | 

These new members swell the competitive member- 
ship list and give Chas. A. Postley one more, bringing 
his total up to 19 members so far. A. S. Baker still heads| 
the list with 21 members; L. D. Seixas, 13; S. F. Pie 
low, 12; M. K. Linder, 11 and W. H. Schreiber, 9. 


Rose Leaf Incrustation 
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The question of 
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Gold Coin 5-8 inch Wide 
Value better than ever 


Come and see it 


HENRY WITTE 
7 West 24th Street New York 
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H. Hews Company, Cambridge, Mass., has accept- 
ed a position with the French China Co., Sebring, 
')., as traveling salesman. 


Jo WALKER, formerly associated with the A. 


Thomas Smallwood, of Haviland & Abbott Co., New 
Tork, was in Boston last week, showing his lines at 
7oung’s Hotel. 


| Justin Tharaud, of J. Tharaud, Inc., New York, agent 
or L’Union Ceramique, was also in Boston last week 
vith headquarters at Young’s Hotel. 


| Harry Anderson, of 36 Broomfield street, and George 
<. Marshall, local representative for the Fostoria Glass 
vo., of Moundsville, W. Va., who have been traveling in 
Jonnecticut since the first of September, returned to the 
fhee last Saturday. The trip going and returning was 
aade by automobile. 


The following names were among those buyers calling 
in the trade in Boston last week: E. R. Jackson, Tilton, 


BOSTON NEWS NOTES : 


M. A. Tessetts, REPRESENTATIVE 
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N. H.; Charlie Hitchcock, of the Charles Hitchcock Co., 
Ware, Mass.; J. Harris, of J. Harris & Co., Lawrence, 
Mass.; George F. Dio, Warren, R. I.; Frank Ricard, 
Lowell, Mass.; S. M. Hallett, Hyannis, Mass.; Henry 
Dio, Bristol, R. I.; a representative of the George B. 
French Co., Portsmouth, N. H.; J. N. Taft, Campello, 
Mass., and Adolf Dio, Manville, R. I. 


J. H. McKeon, buyer of China and glass for Gilchrist 
& Company, Boston, who has been confined to his home 
with a severe cold the past week, is expected to be able 
to return to the store on Monday. 


The R. H. White Co.’s baseball team were the win- 
ners of the silver loving cup, donated by the Iver John- 
son Company, of Boston, for the team, connected with 
the Retail Stores Baseball league, scoring the highest 
number of points during the season. The presentation 
of the cup took place at the banquet held at the William 
Filene and Sons Company restaurant last Thursday eve- 
ning.. Other teams contesting for the cup were the 
William Filene Sons Company, C. F. Hovey, A. Shuman, 


Leopold Morse, and Houghton and Dutton companies. 
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| Dinnerware 


Distinctive encrusted patterns, 
conventional border arrange- 
ments and various unique ef- 
fects. Also an unusual collec- 
tion of Service Plates. 


ASK TO SEE “ SPRINGTIME,” A LOVELY 
DINNERWARE CREATION OF DISTINCT INDIVIDUALITY 
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VOGT & DOSE 


65 Barclay Street 
New York 


ANNOUNCE THE ARRIVAL OF NEW SAMPLES 
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Fancy China 


Introducing refreshing ideas in 
decorative treatment that are 
strikingly different from any- 
thing heretofore shown. Ultra 
smart things of exceptional 
interest. 
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Twenty-two 
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Monthly Summary of Imports 
The imports of earthern, stone and china ware for the 
month of August, 1921, compared with the same month 
in the preceding year, were as follow 


nl 
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1920 1921 
Ghina, noty decorated seen creneceie een $ 45912 $ 78,344 
Ghina,# décorated ita. wae eee 822,943 775,976 
From Hrance ath. epee net ae 88,683 82,950 
Brom. Gehmanyasnecatack. net eee 126,988 242,120 
Erommuniteds kine commas: eerie eit 38,612 22,599 
From Papattscesc ant soeeicnictdecncteeaee 524,699 386,281 
Brom=otherwcotmtrtes’ : :Aideusee co cect 43,961 42,026 
Earthenware, not decorated ........... 46,209 22,098 
Earthenware, decorated -............- 480,494. 213,353 
ATT OL e tame Cenc ss. eee oR 90,941 26,808 
LO Gal a roeeeen va bret rece ese Ae $2,309,442 $1,892,555 
For Eight Months Ending August 
1919 1920 1921 
China, not decorated ...... $ 220,437 293,440 $ 413,541 
Chinaysdecorated ss. seats: 1,965,402 3,857,087 4,643,651 
Brome Brance, aeeeie ae 503,105 362,983 556,364 
Krone iGermanyu. nae 255,590 484,566 1,244,362 
From United Kingdom .. 164,457 351,916 349,484 
lmvaeson) Jeyoehl 5 5randnocs. 927,266 2,500,321 2,201,520 
From other countries .... 114,984 237,301 291,921 
Earthenware, not decorated 283,049 191,766 297,963 
Earthenware, decorated .... 1,448,981 2,417, 848 2,380,432 
TA “other atch shee te: oer 159,524 432,951 308,511 
Lofallame smc clcte eat $6,042,795 $11,130,179 $11,687,751 
Dolls and Toys 
1920 1921 
Dollsvandepantsvor eC Ollsi.- cree ee $ 383,233 $251,944 
All other stoysme scm heomamton ect giacinas 1,211,140 671,458 
A Waitt nets A DMA So nel ccc $1,594,375 $923,392 
For Eight Months Engind August 
19 1920 1921 
Dollevand = parts ie wearecre $369,110 1,892,811 949,305 
All@othertoySites sae eee es 479,317 5,269,338 3,956,495 
TG Fall Bers epereier eens < ots, ta eerers $848,427 $7,162,149 $4,905,800 
Glassware 
For Eight Months Ree August 
1920 1921 19] 1920 1921 
$137,761 $118,665 $244, a1 $578,140 $942,039 
China Clay 
For Eight Months Ending ca ea 
1920 1921 1919 1920 1921 — 
$501,565 $99,637 $1,244,224 $2,222,993 $830,750 


Hydrate of Potash 


Containing not more than 15 per cent of caustic soda 
For Eight Months Ending August 
1920 


1920 1921 1919 1921 
324,159 $35,939 $132,558 $368,722 $311,439 


Articles of Metal Enameled or Glazed with 
Vitreous Glasses 


61,331 14,623 41,922 223,926 226,249 
For Eight Months Ending August 
1920 1921 1919 1920 1921 


Cut in Crockery Rates 

G. W. Luce, freight traffic manager of the Southern 
Pacific Company, announced this week that the import 
rates on chinaware, earthenware, crockery and porcelain- 
ware of $2.30 for less carlots and $1.65 for carlots, which 
now apply to Chicago and west, have been extended to 
all points east of Chicago and north of Ohio and Poto- 
mac rivers, effective September 28. The old rates are 
$2.66%4 for less carloads and $2 for carload lots. The 
southeastern lines have not as yet concurred in these 
rates. 
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'DEPARTMENT OF COMMERCE 
BUREAU OF FOREIGN AND DOMESTIC COMMERCE 
WASHINGTON 
Domestic Exports FROM THE UNrtTepD States By Counrrigs 
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GLASS AND GLASSWARE 


Cut or 
engraved 
glassware 

Dollars’ 


Chemical 
glassware 


Countries Dollars 
wWzores and Maderia-Islandes....0.) ae — 
Wetiimark ys! oi ce eee eee eee — 
ATIC Et Perc css she apd tue atau tte re ee ee am 
Germany 
Gibraltar 
Italy 
Netherlands 
Norway 
Spain 
alitinkeyais. Europe’. Jel cletrsis otis eeee ene 
England 
Scotland 


ere ee 6 0 0 0 0% mle ¢ +) tie wi6 abe @ ao) e © ele 


Cee ei ee er re 


‘ 


| 
a Nee 


ie, ww 
LGLL& 


British Honduras 
Canada 
Costa Rica 
Guatemala 
Honduras 
Nicaragua 
Panama 
Salvador 
Mexico 

Newfoundland and Labrador......... 
Barbados 
Jamaica 

irimdadsandsd obago-..95 sees eee 
Other British. West Indi€s..iit.....-.- 
Cuba 
Virgin Islands of United States....... mod 
Dutch West: Indies Povad Sh ois ER ee wr 


HW 
S 
bo 


| 
vi 


ion 
Ke) 
So 
“lard 
on 


= 
Zii1ig 


_ 
“NI 


Haiti 
Dominican Republic 
Argentina 
Bolivia 
Brazil 
Chile 
Colombia 
Ecuador 
British Guiana 
Dutch Guiana 
Peru 
Uruguay 
Venezuela 
China io oe EE a Ric ORG OS 411 


Inloederaee et56 Goan c6 Re ic 6 co: 
Japan 
alestinematid — Sitar. iisereneeeeenne 
IRGEGICN Ibi (MSE wetiig oi 5G dolce: wadee a & 


French Oceania 
Other Oceania 
Philippine Islands 
BritishevVest Africa. occ etacmcer erent 


WIP aa en a a econ he Se 


Bish Hast ATTICA vce eee 
French Africa 
Portuguese Africa 
Spanish Africa 
Egypt 


LAAN iia iia eile 


2 


fihieies 62k cme SRR eee 8,783 
(Continued on page 26) 
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Paw 
a5) FANCY CHINA Ges 


| REINHOLD SCHLEGELMILCH 
| TILLOWITZ 


A few of our 1922 decorations. Distinctive patterns at attractive prices 


UDA ITTH 


| Various assortments of these and other decorations will arrive in 
time for your holiday offerings 


| IMPORT ORDERS 


To facilitate prompt deliveries of your 1922 requirements, we would suggest 
placing such orders now, or, at an early date 


B. TOMBY, Ine. 


Sole Representatives for the United States and Canada 


| ENTIRE BUILDING, 9 East 47th Street (Near Fifth Avenue) | NEW YORK 


Phones Murray Hill 0460, 0461, 0462 
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duced by accident. 


I te ELE 


Pegg tears 


Elite Shape—Pattern A 212 


Quality China of the Crooksville grade can never be pro- 
It is, rather, the result of high grade 
clays, carefully compounded, scientific firing, expert work- 
manship in forming and decorating and a serious intention 
on the part of every member of this organization to be cer- 
tain that every piece of ware leaving the factory is up to the 
Crooksville Standard of Merit. 


Write for a copy of 
our new pattern booklet 


“The 
Crooksville China Co 


Crooksville, Ohio. 


NEW YORK OFFICE — 200 FIFTH AVE. ~~ CHICAGO OFFICE 7-591 PALMER: HOUSE 
Abe H Hays Hopresertats ve J.EBori ng Kepresentative 
EASTERN REPRESENTATIVE MALN OFFICE anpFACTORY 

Harry J.Benneth CROOKSVILLE ,OHIO 


“We will see you in Pittsburgh in January” 


CROOKSVILLE 


CHINA CO 

—— 

“‘Satisfied Customers 
Keep Us Busy” 
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I ae . 
Buyers in New York OCTOBER 4 , A 
SEPTEMBER 29 R. G. Argus, wholesale glassware, Marshall Field & Co., 
rr : : ; Chicago, Ill., 1107 Broadway. 
Ps A, Mullens, gift shop items, Rothschild & Co., Chicago, P. L. Beck, toys and dolis, American Wholesale Corpora- 
47) Fourth Avenue. hi . ae tion, Baltimore, Md., 354 Fourth Avenue. 
W. A. Mahafty, house furnishings, Boggs & Buhl, Pitts- C! F. Longacre, house furnishing goods, Bush & Bull Co., 
irgh, Pa., 1140 Broadway. L 
g ; hi H Williamsport, Pa., Imperia 
J W. ee eae oe nings, Hoschild, Kohn & Co., A. M. Tolemus, general merchandise, Trask, Prescott & 
altimore, Wile ZOE Richardson, Erie, Pa., 6 West Thirty-second Street. 
H. Gordon, house furnishings, City House Furnishing Co., OCTOBER § 
ontreal, Canada, Broadway Central. A LO 5 
E. M. Young, toys, Houghton & Dutton, Chicago, IIl., E. S. Carlson, house furnishings, R. H. White Co., Boston, 
Test Thirty-second Street. Mass. : 
SEPTEMBER 30 R. M. Dean, toys, R. H. White Co., Boston, Mass., 432 
'L. Neubrick, china and toys, Crowley-Milner & Co., De- Fourth Avenue. ne 
oit, Mich., 120 West Thirty-second Street (A. Fantl). H. Guest, house furnishings, Jordan Marsh Co., Boston, 
F. F. Ingram, merchandise manager, L. H. Field Co., Jack- Mass., 432 Fourth Avenue. . w 
on, Mich., Mantinique. L. J. Wagner, toys, J. N. Adams & Co., Buffalo, N. Y., 16 
“Mr. Libby, house furnishings, Gilchrist Co., Boston, Mass., West Thirty-ninth Street. Ae 
10 Fifth Avenue. W. B. Shockley, house furnishings and toys, J. B. Ivey & 
Paul Rogers, house furnishings, A. Rosenstock & Co., Co., Charlotte, N. C., Pennsylvania. : 
‘etersburg, Va., care of L. D. Rothschild, 44 East Twenty- H. Wonderlich, toys, and H. M. Hollander, china and 
ird Street, Room 507. house furnishings, The Outlet Co., Providence, R. I., 120 West 
'C. L. Harris, lamps, New England Furniture Co., Minne- Thirty-second Street (A. Fantl). _ 
volis, Minn., Pennsylvania. N. S. Goldman, house furnishings, John Stillman Store, 
ALA. Mackenzie, general merchandise, Ed. Malley Co., New Fort Wayne, Ind., care of Ben F. Levis, 37 West Twenty- 
aven, Conn., 105 Grand Street. sixth Street. oie 
OCTOBER 1 W. R. Hays, house furnishings, Paul Steketee & Sons, 
A. K. Meinecke, toys, Meinecke Toy Co., Milwaukee, Wis., Grand Rapids, Mich., care of Merchandise Reporting Co., 6 
cAlpin. West Thirty-second Street. 
A. C. Cose, merchandise manager, Wolf-& Dessauer, Fort D. Archambeau, house furnishings and toys, Wallace Co., 
Jayne, Ind., Pennsylvania. Pittsfield, Mass., eatham, 
Ey. Leary, lamps, Houghton & Dutton, Boston, Mass., Al- C. F. Longacre, house furnishings, Bush & Bull Co., Wil- 
ed Fantl, 116 West Thirty-second Street. f liamsport, Pa., Imperial. 
J. A. Waterman, toys, Maas Bros., St. Louis, Mo., 1150 O. S. Carlson, house furnishings, R. H. White Co., Boston, 
roadway, care of Baer & Lilenthal. Mass.. 432 Fourth Avenue 
© CLOBERRS ea, tt ee : : 
MNT dinnerware and china, Marshall Field & Co. _H. Hirsch, house furnishings, H. Hirsch, Chicago, Ill, Bres- 
hicago, Ill, 1107 Broadway. ae : 
P. Innes, merchandise manager, G. Innes D. G. Co. Wek K. Malone, merchandise manager, L. S. Ayres & Co., In- 
Jichita, Pee OO Rifth Avenue (F. Atkins). dianapolis, Ind., 225 Fifth Avenue. 
W. G. Mullen, gift shop goods, Rothschild & Co., Chicago, J. Hertzberg, house furnishings, S. Kann Sons & Co., Wash- 
‘1, 470 Fourth Avenue. ington, D. C., 432 Fourth Avenue. 
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DISTINCTIVE LAMPS AND SHADES 
DEALERS ~— Halt! Atten-shun, Please! 


If you are interested in a 
line of real art lamps at a 
price which will enable 


you to make a real profit 
on your investment-— Let 


us show you what can be 
done with our product 


National Illuminating 
Appliance Co. 
255 West 44th St., New York City 


Lantern No. 2169 Lantern No. 2168 


A Post Card Will Bring A Salesman To Your Door 
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SPECIAL NOTICES 


RAVELER WANTED—We have opening for high class 

business man who has acquaintance with and can sell Feld- 
spar and Flint to the Pottery, Glass and Enamelware trades. 
References required. Address M. A., care of CRocKERY AND 
GLASS JOURNAL. 


LD ESTABLISHED BALTIMORE IMPORTER and dis- 

tributor of dinnerware, fancy goods, dolls, toys, etc., has 
openings in southern and eastern territory for men with proven 
selling ability. Will consider application for 1922 connection. 
Address “ Dinnerware,” care of CROCKERY AND GLASS JOURNAL. 


ECORATING SHOP FOR SALE—An excellent opportun- 

ity to secure a completely equipped plant for decorating of 
every description on china and glassware. Includes acid tanks, 
fully furnished etching room, compressed air blower, etc. Lo- 
cated in Jersey City, N. J. Advantageous lease of building. 
Address T. J., care of CROCKERY AND GLASS JOURNAL. 


ELL KNOWN SALES AGENT with showroom in best 

locality in New York City, is prepared to represent in the 
Metropolitan territory, a thoroughly representative lighting glass 
manufacturer, who can handle properly volume of business. 
Address A. D., care of CROCKERY AND GLASS JOURNAL. 
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IMPORTANT GERMAN — 
WHOLESALE HOUSE © 


with extensive export interests, 
seeks connection with large, rep- 
resentative American firms. Owns 
vast warehouses and freight yards 
with most modern equipment, also 
bonded warehouses; three railroad 
tracks through premises connect- = 
ing with trunk lines; facilities for : 
direct shipments by water; central : 
location in Germany. First-class, E 
highly developed purchasing and = 
sales organization. 
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Write for information to 


OSCAR EICHHORN 


83 Commeniusstrasse, Dresden-A, Germany 
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EARTHEN, STONE AND CHINAWARE } 
Earthen & ! 


Chinaware stoneware — 


_ Countries Dollars Dollars | 
Denmark. ne. cos CRR ES ae eee 15 
Tan Cee o5.G cee oc Le oe 75 _— i 
Germany Ga. csc: cs 55 oe ee eee 116 = 
LOU ho ES RP ME — — / 
Netherlands  -.%..50>..5.. Bee eee eee 253 — 
Norway wie 1. sips ilcustis aera eee _ 13,784 
DAMM sce sige Sete an oe cee ae ee — 18,336 
luckeyeina Brope eee n oe eee _ Ja 
USniplarid) Pe scasiea'a,s cao «ke ee ee 300 207 
Scotland! -sg.c 2: ssicnasee cae ee eee — 204 
Bermudas. acu. cues tc. eee eee 91 298 
Britches londirasae, scent ones 8 113 
Garadanh 2c aoa occa 7,891 31,479 
Gusta Rica eke... cicss:s sone eee 270 15 
Guatemala San. 2800. a. eae 303 — 
ELomduras. ie. <ccies)- sae eerneee ae OL 1,371 
INGCara gua ker ts.chscs doo ete ee nee 5 27 
Pat atiic eae cao + athe ee eee 241 2,193 
Sal VA Or ee tes cok: Oe ee ee =— — 
INVESCO «cbs oeatueare no ee 5,442 5,284 
Newfoundland and Labrador.......... 55 - 
SelIMALGAM S.A on «Sere ree Ca 47 315 
inimidad sands obaco meena eee 30 57 
Other British West Indies............. is 67 
Gubag. ue. best ee ee ee 1,148 3,962 
Worsinelslands-of (Up S=.5.) ae 117 80 
DitehsVViesth indies s.r oe eee 31 31 
ETA tip stare oe op here ths cy ee ee 39 29 
Dominicank Republica. en pee eee 39 253 
VES ENE Ma’ So. ithe «2 pisks os te eee 20 657 
SOLU IAIN va cohen o tan ce ns — — 
Brazil ia... aietics tase ake — 21 
Chile eee eset ine weeks de nas ake — == 
Colombia Wiki igs ee ee eee 73 1,245 
WCuadOnige ck |. ode. Oo ee -- — 
stoma (Cio heh ian g oodemhn ooo A hdisco nc _— — 
RERUN rie Siictiisns cal Sean Ocenia eee _ ~- 
WMenezuela ottuci.ce cua oc cae ee 89 _- 
China. tessa bo sett cL eee eee 20 220 
ChOS erie i 08s cs 1 cee ee 30 38 
Britishelndia. ..s see eter ee ee ee 300 45 
Dutchwitast= Indies... een sonnet 53 18 
Erenclielast: Indiesn ae ee ee eee — 16 
J ADaninMncec |. sos coeds see eee — 3,15 
IRalestinem anda Sy tide serene -- 423 
sinkeyvein #ASia 9.2). ee — 46 
ENUISURA ia meson scucis tra sic’. otcleke Sen oe 145 = 
INeweZealand = i.4.. <0 stee ee 217 424 - 
©there british Oceania sss. een 16 — 
PoilipprocelslandsS vane eet _ 893 
Bel piane Kongo... 5... eee eee — 8 
Biitishs,southy Africas epee eee = — 
MTA paras acisactuats Se Le 19,151 85,357 


Sole Owner of the Patent 


Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps. 
ALSO CELLULOID DISCS. 


/ We carry about fifty stock sizes of caps; and 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes 4% 
all cotors. Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


| 


| 


' 


and housefurnishings have demonstrated an un- 


M ANUFACTURERS of china, glassware, lamps 


| usual amount of interest in the Chicago show 
‘evoted to their wares, which will be held at the Morri- 
‘ion Hotel next February. More than 125 manufactur- 
‘rs and manufacturers’ representatives have already re- 
erved space for displaying their merchandise. The eight 
oors of the Morrison Hotel are being booked rapidly by 
ye leading makers of china, lamps, glassware and house- 
unishings. 


_ Straight - from - the - shoulder talk featured a two-day 
ession of manufacturers held at the Congress Hotel in 
‘hicago last week. The manufacturers, numbering about 
ne thousand, met in conjunction with several railroad 
residents and congressmen, for the purpose of discuss- 
ng tariff and transportation problems. T. A. McNicol, 
resident of the T. A. McNicol Pottery Co., represented 
ne pottery industry at the meeting. At the last session 
solutions were passed demanding the repeal of the 
,damson eight-hour law for railroad employees, and the 
aodification of the transportation act so as to abolish the 
Inited States Railroad Labor Board. The Smith-Tow- 
er bill and the Sheppard-Towner bill, now pending in 
‘ongress were both attacked. 


H. A. McNicol, L. B. McNicol and George McNicol of 
ie Potters Co-operative Co., East Liverpool, O., were in 
vhicago on business last week. 


_ Charles Becker, of the Becker-Hazelton Co., Dubuque, 
a., and J. C. Althauser, also of Dubuque, were Chicago 
isitors last week. 


' Domestic Utilities Co., 738 South Dearborn street, filed 
rticles of incorporation last week. The firm will do a 
obbing business in household utilities and household ap- 
Jiances. The incorporators are Edward J. Stevens, B. 
r Langworthy, and James McKeag. 

{ 


_ The Atlantic Import Corporation, 17 North Wabash 
Venue, received a state charter last week. The capital 
sock of the company was placed at $15,000, and the com- 
any will import glassware and other merchandise. This 
€w organization is owned and controlled by Oscar C. 
felm and Rudolph H. Soukup of Helm & Soukup, Shops 
suilding, and was formed for the purpose of separating 
leir import business from their domestic business. The 


THE CHICAGO MARKET a 


J. H. SmytTHe, REPRESENTATIVE 


——— eee 


EUNULENAUANAATUSTANUOOAATOTOA TSAO TOUT TOTES 


CHICAGO OFFICE 
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firm of Helm & Soukup deals in domestic and imported 
table and illuminating glassware and maintains a display 
in the Shops Building. 


No successor has been appointed to date for O. E. 
Jenne, formerly manager of the Chicago office of Gillin- 
der Bros., who died about a month ago, after a short ill- 
ness. 


One of the newest and most appropriate gift numbers 
to be shown in Chicago for some time, is an assortment of 
genuine Italian hand modelled and decorated *‘ Della 
Robbia ” set of Majolica reproductions, which are dupli- 
cates of the old Italian originals. There are twenty-four 
items in the assortment which is now on sale in the sam- 
ple rooms of W. C. Owen, Shops Building. 


The Hamilton Novelty Glass Co., 4801 South Maple- 
wood avenue, Chicago, has changed its name to the Ham- 
ilton Glass Co. 


H. H. Holmes, a furniture and crockery dealer from 
Chelsea, Mich., was in the Chicago market on business 
recently, 


C. R. Roseen, president of the Century Cut Glass Co., 
of Chicago, has donated twelve cut glass table lamps to 
be given as prizes at a patriotic dance given for, and by, 
ex-service men, to be held at the Coliseum on October 12. 
Many members of the local crockery and glassware trade 
have contributed liberally to the support of the cause. 


The American China and Glassware Co., 349 North 
Clark street, has just been incorporated for $50,000. 
The firm has been in business for six years, doing a 
jobbing business, especially in hotel china, glass and 
linens. Theodore P. Frangos, at one time connected with 
Albert Pick & Co., and previously employed by some of 
the leading potters of the country is head of the firm. 
His two brothers, Thomas P. and Christ P. Frangos, as 
well as Charles George and E. E. Beach, are part owners 
under the new incorporation. The adjoining store will 
be taken over on October 15, to allow the firm to expand 
its display of hotel china, glass and linens. 


The Fine Arts Products Co., 411 East Forty-third 
street, is turning out some mighty attractive lamp shade 
numbers of both silk and parchment. 
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DARDEN & COX 
LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
: Manufacturers’ Representative i 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 
Indiana Glass Co. D.C. Jenkins Glass Co. 
EHagle Mfg. Ca. Mound City Glass Co, 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representino 
MononeGaH GLass Co. _ 
Co-OPERATIVE FLINT GLASS Co. 
THe DuNcAN & MILLER GLASS CoO. 


IRVIN-SMITH CO., INC, 


Manufacturers 
Importers 
Exporters 


GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 
Represented by J. BE. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Ine. 
Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 


Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 


New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 
Parchment Shades and Lamps 


17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Inc. 


Manufacturers 
CUT GLASS 
Display Rooms 


17 N. Wabash Ave. 


Factory and 
General Office 


Maywood, Til. Chicago | 


HEYWORTH BUILDING 
Madison and Wabash 


THE 
PLACE 
TO 
BUY 
GLASSWARE 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 

Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 

Wheeling Decorating Company 

The Earl W. Newton Company 

Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker. Room 910 
Representing: 
Krantz & Sell Company 
Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Laneaster Glass Company 
Anco Silver Company 
Ernest Wolfe, Inc. 
Frontier Cut Glass Company 
John BH. Rohrbeck 
Weston Glass Company, Ine. 
Utility Glass Works, Ine, 


John S. Ward, Room 1508 
Showing 
Lamps and Shades, 
Pottery specialties. 
Gold encrusted 
China and glassware, 
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past, cold rains and colder weather. Things in 
general must certainly be improving, for the pre- 
diction was correct—it rained and became coijder after 
it. Folks shivered a little, drank extra cups ef hot tea 
_and are digging out their winter woolens as a “ make: 
f ready’ for a long cold winter. 

Retail salesmanship, like winter woolens, seems to have 
been packed in camphor by a great many dealers and in 
the rush to get out the “ ticklers ” they seem to have neg- 
lected the necessity for reviving and brushing up their 
selling organization and methods as a preparatory step to 
meeting, chest on, the onslaught of winter business and 
the vagaries and whimsies of customers comfortable, cold 
and ticklish. 

There are really only a few simple fundamentals to 

the art of efficient retail selling. Every man in business 
has these fundamentals tucked away somewhere in his 
brain. Many use them profitably, others just “ 
along” with the idea that all that is necessary to do 
business is to have a stock of goods, a store window, 
_a counter or two and a cash register. 
It is said that experience teaches a man to be a good 
salesman, but why spend years acquiring by countless 
hours of worry, disappointment, wasted energy and finan- 
cial distress the same results obtainable through a few 
_ hours of real concentrated study of the business of retail 
selling. Summed in a lump, these selling simplicities 
' embrace attention, cleanliness, and courtesy. 

Above all a retail salesman should be attentive—every 
hour of the day—to his job of selling goods. He must 
place himself in the shoes of the customer before him. 
He must strive to get the customer’s viewpoint—to meet 
the buyer’s objection, not with argument, but with 


T U.S. Weather Bureau predicted, Saturday just 


mooch 


AS THE EDITOR SEES IT 


OO TE 


Winter Woolens—And Simple Selling 


He must have uppermost in his mind the 
great keystone of successful selling—service. Service is 
the “ pivot” in the squad of selling ideas, mustered to 
serve the buyer. If the pivot is off center and the sales- 
man’s mental foot-work is poor, the result will be 
“squads wrong” as sure as the sun shines in Arcady. 

There is a second step also in the technique of retail 
salesmanship—selling the customer something else—after 
the first purchase has been made. To many salesmen this 
second step in the sales progression is similar to breaking 
the ice in winter. The first sale breaks the ice, but in- 
stead of gracefully circling the hole these clumsy diplo- 
mats fall through and flounder around in the cold waters 
of blunderland. 


persuasion. 


These salesmen might say, after the customer has his 
package already in hand, “ You don’t want anything else, 
do you?” or similar questions in a negative form. Such 
a question, asked in this way, causes a peculiar reaction 
in the mind of the patron, who is almost sure to say 
“no,” since his decision is already made for him. 

The following is a tested analysis of “ reasons why ~ 
many sales are lost and customers are driven to distrac- 
tion and competitive stores: 


Deum ispiay mVVANUOW Sais ee ieeitoens 2s 2.25% 

brailives Service yee =e ah es Sotaalek.c os 
(Includes errors, substitutes, delivery delays, 
general indifference of sales-people) 

Wlidy stores tranmementrr erway ye fh as ote s'. 20% 

Uinwatllinenées tos Mxchances aaeaias koe us ss 5% 


Business betterment and sales efficiency are very much 
like winter woolens in effect. One stimulates circulation, 
the other stimulates business and puts money into circula- 
tion, 


Fourteen 


Potters Asthma Basis for Compensation 

At the annual meeting of the English National Pottery 
Workers’ Society held at Derby, Dr. F. Shufflebotham, 
M. D., M. A., J. P., medical adviser to the Pottery Work- 
ers’ Society, strongly urged that the time has come when 
silicosis, or potters’ asthma, must be scheduled for com- 
pensation, the same as lead poisoning, miners’ nystagmus, 
and other industrial diseases. 

Potters’ asthma is one of the most serious disabilities 
that attack workers in the pottery industry, and the evi- 
dence for its inclusion for compensation 1s overwhelming, 
either by agreement or by the intervention of the State. 

There may be difficulties in allotting individual respon- 
sibility, of course, but the care of the wounded soldiers 
of industry must, upon both practical and humane 


grounds, be a charge upon the industry concerned. 


Claim Lower Prices Will Give Jobs to Millions 

The National Conference on Unemployment this week 
adopted an emergency program to relieve the 4,000,000 
or more unemployed in the United States. For Ameri- 
can business men their plan in a general way is 

(1) To get manufacturers to base today’s prices on 
today’s costs of raw materials; taking a loss, if neces- 
sary, on raw materials purchased when prices were 
higher. 

(2) To get retailers to liquidate stocks on hand pur- 
chased above present day costs. 

In brief the movement aims at the starting of a nation- 
wide price-cutting campaign in an effort to stimulate buy- 
ing. Business interests in all industries are exhorted to 
do all in their power to reduce prices, increase produc- 
tion, building, and promote selling in a united effort to 
give relief to those out of work. Federal Reserve Banks 
are admonished to promote and expedite the construc- 
tion of public buildings and public works covered by ex- 
isting appropriations. Communities are appealed to on 
the grounds that the problem of unemployment and re- 
establishing normal business is a community one and all 
are asked to “ do their bit’ toward improving conditions 
and giving work to the jobless. Congressional appropria- 
tions, amounting to tens of millions of dollars, for build- 
ing and repairing roads, together with State appropria- 
tions, are calculated will, if properly and immediately 
put into action, relieve the situation greatly. 


In effect this movement as adopted is a “ drive” to 
break the present so-called “ buyers’ strike” and to start 
moving swiftly and normally the sluggish channels of 
business. This plan is not mandatory, but it is conceded 
that if large industries and retailers “ start the ball a 
rolling” a better market will follow. 
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Cox & Company Get Economy Line 


An interesting bit of news of the past week was th 
announcement made by the Economy Tumbler Co., Mor 
gantown, W. Va., that they had appointed Cox & Com! 
pany, 120 Fifth Avenue, one of the best known firms ol 
manufacturers agents in the city, as their New Yor 
representatives. Negotiations looking to that end, be 
tween W. E. Hunter, of the first mentioned concern, an 
C. P. Cox were concluded last week. The Econ} 
omy Tumbler Co. are manufacturers of a complete lin 
of lead blown ware in staple items in crystal, as well a 
fancy colored glassware, etc. The acquisition of th 
Economy factory to the list represented by them, wil 
enable Cox & Company to fill the requirements of thei 
customers for blown ware, the line filling the gap lef 
vacant by the Seneca Glass Co., which until recently hav 
been represented continually by the concern for twenty 
one years through the regime of Wicke & Co., Cox ¢ 
Lafferty and Cox & Company. The full line of sample 
from this factory is now on exhibit at the concern’s sales! 
room at the above address. 


Report Fordney Bill Deferred | 

The Fordney Tariff Bill, now pending, is reported, ac 
cording to latest Washington reports, as “ certain to b| 
long deferred.” This in effect means that, in the esti 
mates of Washington analysts familiar with legislatiy 
routine and schedule, there is every reason to believe th 
bill will “hang fire” until spring. . 

A well informed legislator, who has canvassed the sit 
uation, furnishes the following schedule: 

“For investigations now on foot with reference t) 
American valuation, two months’ general talk and spo 
radic work in committee, two weeks; Christmas Holi 
days, two weeks; framing and filing report on bill, tw: 
weeks; debate in Senate, anywhere from two months t 
six months, according to circumstances; conference wit. 
House of Representatives, two to four weeks; debate 01 
conference report in Senate and House, one week.” | 

This schedule if adhered to would at the earliest brin 
the bill to the White House somewhere toward the en 
of April, 1922. 


Baccarat Glassware to be Represented by 
Guerin-Pouyat-Elite, Ltd. 


The announcement that Guerin-Pouyat-Elite, Ltd. 4 
West 23rd Street, have been appointed American an 
Canadian representatives for the well-known Frenc 
glassware, crystalleries de Baccarat, will be received b 
the trade with much interest. The line has a well estat 
lished reputation throughout the country, where it ha 
been favorably known for many years. The factory ha 
until recently maintained their own showroom in Ne\ 
York, which was in charge of A. Gredelue for a numbe 
of years. Guerin-Pouyat-Elite, Ltd., expect to have 
complete display of new samples on view at their sales 
room at the above address very shortly. These are nov 
in preparation at the factory. 


for the Palais Royal, Washington, George L. 
Hooley, well known in the trade through his con- 
lection with various concerns in the business in the above 
fapacity, left for home last Friday after visiting New 
York for several days, placing orders for his new “ Five 
) a Dollar Store” which he opened up at Saranac Lake, 
i], Y., a week ago last Monday. His many friends will 
vish him every success in the new venture. Of course 
ne lines with which he has been so long identified will 


le a special feature of his stock at “ Hooley’s, 


‘ore will be known. 


T: former china, glass and housefurnishing buyer 
u 


” 


as the 


| 

| 

| The new buyer for the Curran D. G. Co., Waterbury, 
jonn., A. C. Ruggura, is at the Prince George while 
‘ere on his initial buying visit for the firm. 


| 

“Joe” Bason, buyer for the Wise, Smith Co., Hart- 
ord, Conn., is among the visiting buyers in town this 
eek. 


} 


e Always something new ” is Charles A. Postley’s slo- 
in. His latest acquisition to his display of house fur- 
shing goods, for which he has been appointed New 
ork representative, is the “ Queen” line of household 
decialties made by the Queen Mfg. Co., Chicago, con- 
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sisting of bath tub seats, sleeve boards, telephone and 
electric fan shelves, bath room stools, towel racks, ete. 


Jas. P. Gordon, who opened up his line of dinnerware 
from the Jones, McDuffee & Stratton Corp., and glass- 
ware from the Gordon Glass Co., at the Hotel McAlpin 
last week for a several days’ stay, left on Monday for 
Albany and other points, expecting to reach headquar- 
ters at Boston the last of the week. 


John Plummer, traveling representative for Percy Ne 
Leyland, Inc., left on Monday for a trip to Philadelphia, 
Baltimore and Washington, taking with him a line of 
new samples just received from the English factories 
represented by the concern in this country. Rercy- 2k. 
Leyland, head of the firm, is planning to leave next week 
for Boston and other points in New England, after 
which he will cover the middle west. 


The British pottery papers record the death on Sep- 
tember 4th of T. F. Wood, head of Wood & SOs, Ltda 
well known pottery manufacturers, Burslem. He died 
at his home at Wolstanton at the age of 79, death being 
attributed to his advancing age. 


S. Sorenson, buyer for the Poole D. G. Co., Spring- 
field, Mass., is one of the buyers in the market this week 
placing orders. He is staying at the McAlpin. 


| 
A letter just received at the University Museum fron 
'r. Clarence S. Fisher, dated Beth-Shan, August 9, an- 
ounces that preliminary drifts through the citadel of the 
acient city have resulted in cutting through in one place 
e strata of seven or eight cities and have reached the 
-e-Semetic period dating before 2500 B. C., which is 
out the time Semites are supposed to have entered the 
gion. . 
‘Thus far discoveries are not many, but important. 
here are some very fine specimens of pottery with the 
ch and highly burnished surfaces which correspond pre- 
sely to the find made in Egypt in about 3000 B. C. On 
e top of the stratum were found specimens of the first 
ad second Semetic periods, which are entirely different. 
is through pottery that archaelogists got a better no- 
he of time and historical development than from any- 
ing else aside from inscriptions. 
Dr. Fisher reports that in his more than twenty years 
_ archeological research in the Near East he has never 


Report Pottery Finds in East 


found so rich a site, although he has only begun digging. 
The site is wholly above the plain and easy of excava- 
tion, especially as there are railway connections; plenty 
of native labor and weather conditions are excellent. 
Mosquitoes were troublesome at first, but American 
methods have made them inocuous. 


Work will continue as long as weather conditions per- 
mit when the entire force will remove to Egypt and 
excavate at Memphis until it is possible to return to Beth- 
Shan in the spring. The site is not far from Nazareth. 
Local authorities are helpful and no trouble from Be- 
douins has been noted. This is considered by the Uni- 
versity Museum authorities the most important excavation 
ever undertaken in the Near East, since it promises to 
throw so much light not only on Biblical times, but on 
those more than a thousand years before Abraham. 

Beth-Shan is in northern Palestine, in the Valley of 
Megiddo and close to the scene of King Saul’s last and 
fatal battle. 
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HE first full week of October witnessed the re- 
alk ceipt of a favorable amount of new business by 

the glass factories of this district. The incident 
was nothing more than what sales managers anticipated 
during the early part of September, for it was strongly 
intimated at that time that buyers would be compelled 
to enter the market for fall and holiday stocks if they 
expected delivery in time for current year sales. Gen- 
eral lines are having a very satisfactory demand, but 
this must not be taken to mean that the different facto- 
ries could not handle more business. The improvement 


in conditions, generally speaking, continues on the up- 
ward trend. 


Another furnace has been placed in operation by the 
Imperial Glass Co., of Bellaire, O, Work at this fac- 
tory is almost on a steady basis, and it is generally be- 
lieved that, should existing conditions continue, it will be 
but a few weeks until the plant is being operated on 
full schedule time. 


The Hazel-Atlas Glass Co., general offices of which 
are in the Wheeling district, has resumed operations in 
its plant at Blackwell, Okla. This factory had been idle 
since last spring. 


The improvement in the general industrial world in 
this district has had a rather marked effect upon sales 
in local department stores. There is quite a better tone 
noted in the different china and glass departments. While 
there has been a certain amount of buying right along, 
one buyer declared that “people are buying what they 


want, no matter what the price. If a low priced item is . 


wanted, it is bought. If they want a high-priced article, 
they buy it. It seems as if you can’t change this rule, 
hence there is a moderate movement in all lines we are 
offering.” 


Considerable interest was indicated here following the 
decision of Judge W. H. S. Thompson in the United 
States District court here when he dismissed two patent 
infringement suits brought by the Macbeth-Evans Glass 
Co., against the L. E. Smith Glass Co., the latter of Mt. 
Pleasant, Pa. The costs were placed on the Macbeth- 
Evans Company. In one suit, the court held that the 
patent was invalid for want of invention and in the sec- 
ond case the opinion of the court was that the alleged 
infringement had not been established. An automobile 
lens design was the basis of the action. 


From all sections from whence reports have been re- 
ceived at the office of the Glass Association here, im- 
proved activity in factory operations have been indicated. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


The situation in this respect is quite the reverse of re 
ports announced here during July and the early part o 
August. 


The plant of the Atlantic Bottle Co., at Brackenridg 
Pa., which adjoins the site of the former Tarentum Glas 
Co., is to be enlarged and the output increased. It i 
very improbable that the old Tarentum factory will eve 
be rebuilt, as the site this company held has been acquire 
by the Atlantic company. 


A slight improvement in demand for lamps from th 
southern trade was reported in the local district thi 
week. However, orders are not as extensive as they wer 
some few years ago, this being due to the increased us 
of electricity. Where the demand for lamps has lost, th 
demand for electric light glassware is increasing every 
where. In other words, the loss of one department of 
factory has been the gain of another. 

Glass manufacturers are taking more interest in th 
proposition to increase the activity of the Glass Diy: 
sion of the American Ceramic Society, according to ar 
nouncement of Secretary Ross C. Purdy, just issued. Th 
Pottery and Glass divisions of the Society were discusse 
at length at the recent meeting of the Society in Nev 
York, and now manufacturers whose officials are ass¢ 
ciated with the movement are being advised as to whe 
may be expected of them in order to increase the valu 
of the research departments of the American Cerami 
Society. 


The American Bridge Co., of Ambridge, Pa., has bee 
awarded the contract for the fabricated steel for th 
new plant of the Star Glass Co., which is to be but 
at Star City, W. Va., to replace the factory destroye 
by fire several months ago. The new shop will not like 
be ready for operation until early next year. It may b 
however, the company will show a line here in Januat 


during the annual Glass and Pottery Exposition. Tl 
new plant will cost in the neighborhood of $200,000. 


The Wellsburg (W. Va.) Ice and Cold Storage Cc 
in which a number of Wellsville glass manufacture 
were interested, have filed a notice of dissolution ar 
will discontinue business. 

Local glass salesmen who have been visiting the Yor 
State trade have added that the Fowler, Dick & Walk: 
Co., at Binghamton, N. Y., will increase the size ( 
their department store, and have purchased two adjot 
ing business properties for this purpose. 


| 


a 


of the potteries in this western section during the 

last week, and it will not be long, from present in- 
ications until most all potteries will be operating prac- 
ically full time. This week witnessed the Knowles, 
Saylor & Knowles Pottery Co. working full schedules. 
‘he Sebring Pottery Co. and the Limoges China Co., ot 
Sebring, are working full time as is the Salem China 
Jo. The Homer Laughlin China Co. and the Edwin M. 
Xnowles China Co. are also showing increased activity. 
‘he situation in the generalware trade just now is con- 
eded to be the best of the season. Mariufacturers, how- 
ver, anticipated the situation. 


| NHERE has been a decided increase in the activity 
| 


} 
| 
| Fred Kline, southern salesman for the Knowles, Tay- 
or & Knowles Co., has returned to the home office fol- 
owing a six weeks’ trip through his territory. “ There 
3; a decided improvement in business in the south,” said 
Ar. Kline. “ Stocks are not excessive, and therefore the 
rade is buying current requirements in a very liberal 
aanner.” 


ees 


F. I. Simmers, president of the Hall China Co., who 
as been making a three weeks’ business trip throug 
re middle west, returned to his desk last Saturday. “ | 
ound trade conditions better this trip than when I las 
rent over the ground,” he said. “Our line is a little 
ifferent from the general production of our district, bu 
jcan say that our buyers are very much interested 11 


eeping up their stocks.” 


James Hull, one of the owners of the Hull Bros. Co. 
hina and glass business at San Antonio, Texas, has 
evered his active connection with that interest to assume 
ne management of the china and glass department of 
ae Bry, Block Mercantile Co., of Memphis, Tenn. Mr. 
Tull succeeds Andrew Mosher, who went to Minneapo- 


sa few weeks ago. 


| John W. Vodrey, head of the Vodrey Pottery Co., has 
een making a business trip through the west, going as 
ar as Kansas City. It is the intent of Mr. Vodrey to 
lake a general survey of business conditions while en- 
ute. 


_ At least a dozen new patterns will be shown on the 
innerware lines of the West End Pottery Co. for 1922 
elivery. A lot of these exclusive patterns have been 
2ceived and others are anticipated within a few weeks. 
We'll have the best selection of borders and sprays we 
ver had for next year,” declared general manager 
harles C. Ashbaugh. ‘The new catalogue we have 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 
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been distributing has pleased the trade, and as a result 
we're receiving considerable new business.” 


The trade here a few days ago was pleased to receive 
letters from the Sears, Roebuck Co., Chicago, signed by 
H. Von Hagel. He became ill during his last visit here 
and had been confined to his rooms for almost a month. 
Those familiar with his signature are glad that he is 

again back at his desk. 


The Warwick China Co., at Wheeling, W. 
working to the limit of its capacity. The company has 
installed a new $10,000 hundred thousand gallon water 
tank, and as thé strike of the brick layers in Wheeling 
has ended, the Warwick has started work on the third 
of its new battery of down draft kilns. All in all, oper- 
ations at the Warwick this season have been on consistent 
schedules. 


Willys, iS 


Louis W. Thompson, of the L. W. Thompson, Inc., 
Boston, has been spending several days in this district 
seeking lines to represent in the Boston and New Eng- 
land territory. It was the first visit of Mr. Thompson 
here for quite a long time. 


Lafayette Henry has resigned as Steward of the East 
Liverpool Elks Club, and has been succeeded by John 
Canne, who is favorably known among pottery buyers 
and manufacturers. Mr. Henry was steward of the club 
for nearly two years. 


The Anderson Overseas Corporation of New York is 
seeking displays of pottery products from this district to 
place on the St. Louis when that ship leaves on its trip 
around the world for the purpose of boosting ‘‘ Made-in- 
America” lines. The boat will leave New York on this 
journey probably early next December, and return to that 
port January, 1923. 


The Colonial Pottery Co. made a new record in firing 
a kiln a few days ago, when its gas consumption was re- 
duced from an ordinary requirement of about 225,000 
cubic feet of gas to approximately 128,000 cubic feet. 
This reduction was obtained through the use for the first 
time of the equipment of the National Burning System. 


George W. McNicol, who will be manager of the new 
Chicago office of the Potters Co-Operative Co., returned 
here last Saturday from Chicago, for the purpose of ar- 
ranging the sample lines which he will display in the new 
rooms. The new office will be opened in Room 43 Pal- 
mer House, October 17. Mr. McNicol will not remove 
his family to Chicago until February. 


Merchandise Turnover and Stock Control 
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HE advantages of rapid turnover in business are 

brought out vividly in an illustrated booklet just 

issued by the Domestic Distribution Department 
of the Chamber of Commerce of the United States. This 
fundamental principle of merchandising is emphasized in 
connection with a suggested plan of stock control records 
designed to reduce waste and losses due to slow move- 
ment of goods. 

The Department calls attention to seven separate direc- 
tions in which losses may occur when merchandise is 
not turned over as rapidly as it might be. These are 
in investment, interest, mark-down, salaries and wages, 
shelf and storage room, prestige and reputation and in- 
efficiency. Taking up these elements of loss in detail 
the booklet says: 

“Tnvested money is the source of profit which in turn 
depends upon the amount of goods in stock and upon 
the length of time which these goods are carrieda tt 
is evident that to double the turnover comes to the same 
thing as doubling the amount of stock without increas- 
ing the investment. Or, vice versa, one-half as many 
turnovers results in doubling the amount of money in- 
vested for the same quantity of goods. 

“Interest must be paid upon all borrowed money and 
most merchants are borrowers. If the turnover is re- 
duced from a period of six months to one of three months 
the interest on a given loan is reduced in the same pro- 
portion. 

“ Mark-downs are required for three principal rea- 
sons: 

1. The goods have proved unsalable at the original 
mark-up. 

2. Too many were bought and a change in the style 
or season has left some of them on the shelves— 

3. With the result that they have been soiled, 
chipped, bent or defaced otherwise by frequent 
handling. 

“Salaries and wages must be included because every 
operation in every establishment costs something. When 
an unprofitable operation is performed it represents a 
loss. Roughly, these losses are due to: 

1. Waste of time by management in reaching deci- 
sions as to when and what mark-downs are to 
take place. 

2. Waste of time by sales force. 

3. Rewriting tickets. 

4. Rearranging goods for mark-down sales. 


“Shelf or storage room is a definite part of the ex- 
pense of doing business; and that portion which is de-’ 


voted to slow-selling merchandise 1s wasted. 

“ Prestige—Reputation—for the high character or 
timeliness of merchandise is sought by most stores, 
There is a distinct waste measurable in dollars and cents 
when the reputation of an establishment is lowered by 
unstylish or shopworn goods. 

“ Inefficiency always results in waste. The buyer whose 
judgment often is wrong usually makes the mistakes 
from lack of knowledge as to the stock and the speed or 
slowness with which it is moving. Frequent mistakes 
cause uncertainty in the mind of the one who makes 
them and tend to worse errors as time goes on unless 
some measures are taken to make them improbable.” 


There is just one method of reducing this waste to a 
minimum, says the booklet. ‘‘ That is through records 
of purchases and sales which can be consulted at any 
moment; which will give a complete picture of the situa- 
tion as it changes from week to week, from day to day, 
even from hour to hour if that be desirable; and which 
will supply the knowledge for immediate additional pur- 
chases, for mark-downs, or for any other change in hand- 
ling the stock.” 

The booklet gives two graphs, one of which illus- 


trates a form of control card record that has been suc- 
cessfully used. 


| 


“In a certain establishment the direct cost of this 
method of stock control,’ says the booklet, “has 
amounted to less than 1 per cent of the selling price, 
Yet it has increased the turnover considerably in all of 
the departments where it has been applied; and in the 
department where it was first installed the turnover fas 
nearly doubled while the mark-down wastes have beer 
more than cyt in two. Not only has the number of 
turnovers increased but also the amount of merchandise 
sold in each turnover. Errors in the judgment of buy: 
ers have been made less profitable in the future as the 
causes and kind of errors have been made clear. Lasi 
but not least, a record of the remarks by customers show: 
the enhanced reputation of the stock.” . 

The Department urges the division of an establishment 
into departments as a means of making the keeping of 
records easier. 

Copies of the booklet may be had by application tc 
the Chamber of Commerce of the United States at Wash: 


ington. 


' 


Hoover Special” an Unsurpassed Product 


ISDOM is bliss when selecting an efficient 
\W vacuum sweeper. To know the qualities of the 
“Hoover,” manufactured by the Hoover Suc- 
ion Sweeper Co., North Canton, O., is the only way to 
rove its sterling worth and dependable service. The 
(lustration pic- 
ured herewith 
‘ives a good 
dea of the 
‘onstruction of 
ihe Hoover 
Special model. 
(he air suc- 
ion of the 
doover lifts 
ihe carpeting 
,rom the floor, 
bringing it in 
vontact with a 
srush having 
wo spiral 
‘ows of soft 
oristles. As the 
‘oft bristles in 
one row strike 
ne uplifted carpeting, its crest is depressed and swe)t. 
The instant the bristles pass, air suction again lifts the 
jarpet. Quickly the soft bristles in the next row again 
jepress the crest, sweep past and air suction again 
stantly lifts the carpet. The carpet crest is thus 
Iternately depressed and lifted—or fluttered—upon a 
jushion of air. The speed with which the soft hair 
tush comes into intermittent contact with the suspended 
‘oor covering produces a blow sufficient to jar loose and 
hake to the surface the destructive embedded dirt. The 
apid sweeping detaches even the most stubborn-clinging 
airs, threads or lint. And the continuous gale of ail 


nat rushes through the carpeting and lifts it and draws 
p its surface dust, also carries off the beaten-loose 
wept-up dirt into the dust-tight bag. The “ Hoove 
»pecial”” is recommended by the leading makers and 
‘porters of fine rugs, as it not only cleans, but lifts 
nd straightens the nap, thus reviving and prolonging 
ne life of the rug. 

Such a decided improvement over the old-fashioned 
‘room and the variety of carpet sweepers in the market 
“aring recent years, is a revelation in household conven- 
mces at reasonable cost and an economizer in more 


vays than one. 


HOUSEHOLD UTILITIES 
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ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 
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Efficient Artistic Log Fire Lighter 

“Blow high, blow low, not all the winds that ever 
blow can quench our fire’s ruddy glow.” In the cool fall 
days there is nothing more appealing than a crackling, 
glowing log fire and a ready and efficient fire lighter is an 
indispensible household accessory. One of the cleverest 
devices for quickly igniting a log fire is manufactured by 
the Cape Cod Shop, 322 Fifth avenue. The illustration 
shows this handy device which comes attractively mod- 


elled in brass, copper and iron in plain and Flemish pat- 
terns. By simply submerging the torch in the kerosene 
in the container and placing it under the logs, the fire is 
quickly started without the assistance of paper or wood. 
It can be hung by the fireside when not in use. A tray 
corresponding with the style of the container may be had 
if desired. It is a practical seasonable gift. Reasonable 
price, attractive modelling and efficiency are responsible 
for its constant demand. “ Keep the Home Fires burn- 
ing” by using this efficient and trustworthy little house- 
hold utility. 


Safe-T a Novel Product 


One of the best devices for cleaning windows is man- 
ufactured by the Saf-T Window Cleaner Corp., Gar- 
wood, N. J. This excellent product is constructed so as 
to clean both inside and outside of windows with abso- 
lute safety. It has two arms with pads at each end 
which hold in place the clothes for cleaning the window 
panes. The metal handle of the Saf-T is passed from 
one side to the other, thus cleaning the window efficiently. 
This novel idea in window cleaning expedites the ardu- 
ous task of cleaning windows by the old hand method 


and is a worth-while household utility. 
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NOTICE TO THE TRADE 


Suit has been brought against THE KENTON ARTIFICIAL Fruit Co., of 
New York City, for infringement of the Emery patents covering THE 
MANUFACTURE OF WAX FRUITS. 


United States Patents have been granted to James H. Emery, the 
inventor of Hollow Artificial Fruit and Method of Producing the Same 
from Wax and of Artificial Grapes and Method of Producing the Same. 


The validity of these patents has been recognized and acquiesced in by 
the trade generally. The Standard Artificial Fruit Co., of New Jersey, 
ventured to infringe, but it has now permanently discontinued its manufac- 
ture of artificial fruits and has made settlement with Mr. Emery for its 
profits and damages. 


The Kenton Artificial Fruit Co., of New York City, is now offering 
wax fruits which, in the opinion of our counsel, are made in infringement 
of said patents. Therefore suit for a permanent injunction, and recovery 
of profits and damages, has been brought against the Kenton Co. in the 
U.S. District Court for the Southern District of New York. 


WARNING! 


SPECIAL NOTICE TO DEALERS 


Similar suit may be expected by any other manufacturer or DEALER 
who hereafter makes or sells artificial fruit in infringement of the Emery 
patents. 


A word to the wise is usually sufficient—it is easier and more profit- 
able to keep within the law. 


AUTH LLUGA UICC CUUHLLLLALUUGA LUG LUUUUUUCALCCLT TUE 


THE Hupson MERCANTILE Co., 122 East 25th Street, New York City, 
has the exclusive right under Mr. Emery’ S patents to market the original 


and genuine product, namely, ACME ART FRUITS—and the Hudson 
Co. will be pleased to serve you. 


ae A Oe 
“TAR Ys 
Patented March 29, 1921; June 21, 1921; Sept. 13, 1921. 


Other patents pending. 
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By 


MONG the buyers calling on the trade here last 
| week were George Turner, of the New Bedford 

Dry Goods Co., New Bedford, Mass.; George 
ribedeau, of J. R. Libby & Co., Portland, Me.; H. B. 
folmes, of Presque Isle, Me.; Charles Emerson, of C. 
.. Emerson & Sons, Haverhill, Mass.; Mr. Gookin, of 
ie Gookin Furniture Co., Lowell; Mr. Dempsey, of the 
ower, Dempsey Model Co., Salem; Walter Hallowell, 
£C. T. Sherer Co., Worcester, and Dave Ponet, of the 
_H. Avery Co., Nashua, N. H. 


Mr. Watt, of the Gift-Shop department of the Wilhar 
ilene & Sons Co., has been in New York the past week, 
vlecting goods for the fall trade. 


Lloyd Bryant, commercial manager for the United 
tates Glass Co.’s plant at Tiffinville, Ohio, was in the 
ty last Friday calling on the company’s local represen- 
itive, Mr. M. A. Lowell, 127 Federal street. Mr. Bry- 
at later left here for New York and will be back in 
‘iffinville some time next week. 


| 
| Miss Mabel Abbot, cut glass buyer for the Darling & 
chodes Co., of Worcester, Mass., was in Boston last 


veek, on her annual fall buying trip. 


Mr. Ezekiel, of Ezekiel Bros., A. C. McDonnel, of 
ox & Co., Godfrey Wadlich, of Wadlich Bros. Mfg. 
.0., all of New York, were in Boston the past week dis- 
laying their various lines at Young’s Hotel and the Par- 
er House. 


| E. A. Unger, of East Liverpool, Ohio, was also an- 
ther visitor from out of town, visiting the trade here 
ist week. 


| W. R. McEvoy, manager for P. H. Vose Co., Bangor, 
Taine, spent two days with the trade here last week. 


| R. Sloan, of the Potomac Glass Co., Cumberland, Md., 
lso paid a visit to the trade while in Boston last 
Vednesday. 


| 


Mr. Charles H. Baxter, who recently resigned from his 
osition as buyer for the Shepard Co. Store, of Provi- 
ence, R. I., will leave Boston, Wednesday, October 12, 
istead of November 1, as previously stated for his new 
osition with LaSalle & Koch, of Toledo, Ohio. 


M. A. TEeBBETTS, REPRESENTATIVE 


CTUMAAT VATA TATE 


BOSTON OFFICE 


BOSTON NEWS NOTES a 


MASSACHUSETTS 
AVENUE 


ARLINGTON 
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Frank Hall, formerly assistant buyer to F. L. Sturte- 
vant, buyer for Forbes, Wallace & Co., Springfield, 
Mass., has accepted the position of buyer for the Shepard 
Co. of Providence, in place of Charles H. Baxter. Mr. 
Baxter has been in Boston with Mr. Hall, the past week, 
helping him with his buying and showing his about. 


Arthur Bennett, president of the Cambridge Glass Co., 
Cambridge, O., was in Boston last week, calling on the 
trade. 


E. K. Proctor, of the above company’s staff, has been 
appointed sales director, in an advisory capacity. 


Statement of Ownership 


Statement for Oct. 1, 1921, of the ownership, management, 
etc., of the CROCKERY AND GLASS JOURNAL, published weekly at 
New York, N. Y., as required by the Act of August 24, 1912. 
County of New York, 

State of New York, 
OG 

Before me, a Notary Public in and for the State and County 
aforesaid, personally appeared F. Calvin Demarest, who, having 
been duly sworn according to law, deposes and says that he is the 
business manager of the CrocKERY AND GLASS JOURNAL, and that 
the following is, to the best of his knowledge and belief, a true 
statement of the ownership, management, etc., of the aforesaid 
publication for the date shown in the above caption, required by 
the Act of August 24, 1912, embodied in Section 443, Postal 
Laws and Regulations, to wit: 


1. That the names and addresses of the publishers, editor, 
managing editor and business manager are: 

Publisher, Demarest Publications, Inc.; editor, George F. 
Ayles; managing editor, F. Calvin Demarest; business manager, 
F. Calvin Demarest, 92 West Broadway, N. Y. City. 


2. Owners, Demarest Publications, Inc.; F. Calvin Demar- 
est, 92 West Broadway, N. Y. City; J. Cleveland Demarest, 
561 Madison avenue, N. Y. City; Clarence Kimball, 115 Broad- 
Wayman City. 


3. Known bondholders, mortgagees and other security holders, 
holding one per cent or more of total amount of bonds, mort- 
gages, or other securities, none. 


4. That the two paragraphs next above, giving the names of 
the owners, stockholders and security holders, if any, contain not 
only the list of stockholders and security holders as they appear 
upon the books of the company, but also, in cases where the stock 
holder or security holder appears upon the books of the company 
as trustees or in any other fiduciary relation, the name of the per- 
son or: corporation for whom such trustee is acting is given; 
also that the said two paragraphs contain statements embracing 
affant’s full knowledge and belief as to the circumstances and 
conditions under which stockholders and security holders who 
do not appear upon the books of the company as trustees hold 
stock and securities in a capacity other than that of a bona fide 
owner; and this affiant has no reason to believe that any other 
person, association or corporation has any interest, direct or 
indirect, in the said stock, bonds, or other securities than as so 
stated by him. 

F. Carvin DEMAREST. 
Sworn to and subscribed before me this 
21st dav of September, 1921. 
Tuos. H. McGotprick, Notary Public, 
New York County. 
(My commission expires March 30, 1922) 
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(TIMELY TIPS FOR 

LIVE MERCHANTS 
IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 
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POINTERS FOR BUYERS 


New Importation of “ Gouda” Ware 


ORE new designs in the inimitable “ Gouda Art 
Pottery have just arrived from the factory in 


Holland and are on view at the salesroom of E. 
Torlotting, 35 West 23rd Street, where they are proving 
a source of no little interest. The items introduce all new 
designs in the rich subdued coloring which is character- 
istic of the line and are indeed quite captivating in such 
articles as bowls, handled nappies, lanterns, candlesticks, 
ash receivers, vases, flower pots, ferns, jugs, etc. Spe- 
cial mention should be made of a new plain color creation 
in mauve, which is really very beautiful in a matt finish. 
Among the new items Mr. Torlotting has arranged a spe- 
cial twenty-piece assortment of the best sellers. A large 
shipment of the ware has just arrived and any selection 
may be had for immediate delivery. 


New Designs in Schlegelmilch China 

A collection of very charming new patterns is now 
to be seen at the salesrooms of B. Tomby, Inc., 9 East 
47th Street, from the well-known Reinhold Schlegel- 
milch factory, for which the concern are American rep- 
resentatives. These new treatments are the result of a 
recent trip abroad of Fred W. Lorenz, of the Tomby 
concern, whose originality and good taste are responsible 
for several of the most attractive creations. The decora- 
tions consist mostly of exceptionally pleasing floral ef- 
fects in delightful color combinations and unusual ar- 
rangements, executed in the same high-class manner that 
has established a reputation for the factory in the past. 
Specially assorted packages which have been made up of 
the ware should prove exceedingly popular. Orders 
placed now will be delivered in time for the holiday 
trade. 


Beautiful Art Pottery 

The factory of S. A. Weller, Zanesville, O., have just 
sent their New York representative, Charles H. Taylor, 
Fifth Avenue Building, a beautiful new line of pottery 
known as the “ Cloudburst.” This is quite a wide de- 
parture from the ordinary and undoubtedly will be en- 
thusiastically received. The body is in an artistic crack- 
led effect, in rich shades of green, blue, red, buff, etc., 
with a very lovely irridescent finish which seems to fairly 
radiate every color of the rainbow just as the sun when 
it breaks through the clouds floods everything with light 
and color. 


The New Lock Lid Teapot 


A tea pot that is destined to attract immediate atter 
tion has just been placed on view by Percy N. Leylanc 
Inc., 184 Fifth Avenue, from the English factory ¢ 
King & Barratt, for which the concern are represents 
tives in this country. The special patented feature o 
this pot is a lock lid, which holds the lid securely i 
place, no matter to what angle it may be tipped. At th 
same time the lid is as easily removed as on the regula 


tion tea pot. It is extremely practical and is shown i 


an excellent selection of decorations, ranging from th 


modestly priced to the more expensive. One in a mot 


tled brown, with a mottled brown ivory band, is excer 
tionally good taste, another in rich green in a neat desig 
in colored enamel and gold is also particularly gooc 
Then there are some beautiful colors in lustre with coi 
gold decorations; in fact, there are any number of pat 


terns that are really unusual. Still another tea pot spe 


cialty being handled by the concern is a “ non-drip 


made with a spout so fashioned that it does away wit 


this troublesome feature. This is gracefully promt 
tioned and is shown in most attractive styles. 


“ Nuart ”’ Line Reduced 


| 


Of predominating interest at the present time amon 
the lines of glassware produced by the Imperie 
Glass Co., Bellaire, O., and shown in New York by Co. 
& Company, 120 Fifth Avenue, corner of 17th Stree 
is the factory’s beautiful “ Nuart” ware, on which 
drastic price reduction announced this week makes | 
doubly attractive. It is now priced at just half whal 
its former prices were, or, in other words, the dealer ca 
now retail the ware at a neat profit for what it formerl 
cost at wholesale. It is a value that will appeal imme 
diately to the consumer and with the holiday season clos 
at hand it will prove an easy profit maker in any storé 
Made in inimitable color creations, Pearl Amethyst, Peat 
White, Pearl Silver, Pearl Ruby and Pearl Green, in 
very lovely crackled effect, it is easily one of the mos 
artistic creations being shown in glassware today. Th. 
beauty of coloring with its silvery or golden tints intet 
mingled with deep rich colors quite baffles descriptior 
It may be had in all sorts of useful articles such as plate: 
bowls in fancy shapes and plain, vases in a most pleas 
ing variety of unusual styles and sizes, ash receiver 
flower and fruit centers, flower bowls and small fane, 
dishes which may be put to a variety of uses. | 


} 
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Twenty-three 


BUYERS IN NEW YORK 
OCTOBER 6, 1921. 


H. V. Roberts, A. Roberts & Co., 
Pennsylvania. 

A. D. Hutzler, china and g 
nore, Md., 352 Fourth Ave., PPestiey lvania. 

Miss A. Kranch, toys, L. i Ayres & Co., Indianapolis, Ind., 
125 Fifth Ave., Pennsylvania. 

C. M. Guggenheimer, Jr., general mdse., C. M. 

veimer, Lynchburg, Va., 352 Fourth Ave. 

W. C. Garrison, genl. mdse. manager, Berwick Store Co., 
3erwick, Pa., Pennsylvania. 

Mr. Brittain, mdse. manager, Scruggs, Vandervoort, Barney 
3o., St. Louis, Mo., 225 Fifth Ave. 
Mr. Hollander, china and house furnishings, J. Samuels & 
3ro., Providence, R. I., 116 West 32nd Street (Alfred Fantl). 
C. Lange, mdse. manager, W. M. Whitney & Co., Albany, 
Y. Y., 1164 Broadway. 

F. R. Wolf, mdse. manager, H. P. Wasson Co., 
polis, Ind., 116 West 32nd Street, care Alfred Fantl. 


toys, J. Witicas Nin Yn. 


rlassware, Hutzler Bros., Balti- 


Gueggen- 


Indian- 


S. Stern, representing Sanger Bros., Dallas, Texas, 19 East 
4th Street. eles 
|G. E. Bacon, house furnishings, F. E. Bacon Co., Rome, 


Nae. Latham. 
| H. W. Clarke, mdse. manager, 
fartinique. 


Clarke Bros., Scranton, Pa., 


OCTOBER 7, 1921. 


aC. Bradley, genl. mdse., Morehouse Martens Co., Colum- 
us, Ohio, 276 Fifth Ave. 

W. E. Hill, house furnishings, 
nore, Md., Gregorian. 

Je H. Amstead, lamps, William Hengerer & Co., 
f. Y., 16 West 39th Street. 

Miss A. K. Deady, glassware, H. L. Boughton Store, Cats- 
ill, N. Y., Continental. 

| H. Bowman, general mdse., 
a., 105 Grand Street (Jay Co.) 
Alexander Stephens, mdse. manager, Lansburgh & Bro., 
Washington, D. C., 125 West 30th Street. 
-W. Paton, toys, Boston Store, Chicago, IIl., 
treet. 


Henry Wessel & Co., Balti 
Buffalo 
Harrisburg, 


Bowman & Co., 


44 East 23rd 


Chi- 
1150 


J. G. Bezark, mechanical toys, Marshall Field & Co., 
cago, Ill., 1107 Broadway. 

“heel Jefferson, toys, J. R. Milner Co., Lynchburg, Va., 
Broadway. 


OCTOBER 8, 1921. 

W. W. Taylor, house furnishing goods, 
Bridgeport, Conn., 200 Fifth Ave., Broztell. 

A, Lehman, house furnishing goods, E. Iverson & Co., Chi- 
cago, Ill., Herald Square. 

John P. Shepard, mdse. manager, The Shepard Store, Bos- 
ton, Mass., care Alfred Atkins, 220 Fifth Ave. 

W. B. Shockley, toys and house furnishings, J. B. Ivey Co., 
Charlotte, N. C., Pennsylvania. 


D. M. Read Co., 


OCTOBER 10, 1921. 

E. K. Martin, mdse. manager, Elder & Johnston Co., Day- 
ton, Ohio, 276 Fifth Ave. 

G. Robinson, china and glass, Jordan-Marsh Co., 
Mass., 432 4th "Ave. 

isle Gay, house furnishings and glassware, Hunter-Tuppen 
Co., Syracuse, N. Y., Broztell. 

Mrs. ie. 1a Dunwoody, house furnishings, Chamberlain, 
Johnson, Dubose Co., Atlanta, Ga., 48 West 35th Street, Col- 
lingwood, 

Mr. Renfroe, house furnishing goods, 


Boston, 


Dannenberg & Co., 


Macon, Ga., 180 Madison Ave. 
Rae Re Adams, general mdse., Meier & Frank Co., Portland, 
Ore., 212 Fifth Ave. 
OCTOBER i 192 Ik 


J. W. Powers, house furnishings, 
ford, Conn., 404 Fourth Ave. 

E..A. Hauptman, house furnishings, Broadway Dept. Store, 
Los Angeles, Cal., 77 Madison Ave. 

ee anlevarch: house furnishings and toys, 
Louisville, Ky., 23 East 26th Street. 

: Darcy, house furnishings, 

Pawtucket, R. I., 404 Fourth Ave. 

Mr. Flint, representing, Callender, McAuslin & Troup Co., 
Providence, R. I., 240 Madison Ave. 


(Continued on page 


Sage, Allen & Co., Hart- 


J. Bacon & Sons, 


Shartenberg & Robinson, 


24) 
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Decorated Dinnerware 


| STOCK 
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L. BERNARDAUD & CoO. 


| 
| 
| 
46 MURRAY STREET, NEW YORK 
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L. BERNARDAUD & CO. 


LIMOGES, 


FINE FRENCH CHINA 
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IMPORT 


| Twenty Patterns for Prompt Delivery 


ie 


FRANCE 


White for Decorating 


White for Decorating 


CAMO MMMM MMT 
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SPECIAL NOTICES 


RAVELER WANTED—We have opening for high class 

business man who has acquaintance with and can sell Feld- 
spar and Flint to the Pottery, Glass and Enamelware trades. 
References required. Address M. A., care of CROCKERY AND 
GLASS JOURNAL. 


SSISTANT BUYER, formerly assistant buyer for house 

furnishing, glass and china house, wishes to make con- 
nection with retail or wholesale house, either as assistant 
buyer or outside salesman. Not afraid of work; real hustler. 
Apply Box 101, CrocKERY AND GLASS JOURNAL. 


ECORATING SHOP FOR SALE—An excellent opportun- 

ity to secure a completely equipped plant for decorating of 
every description on gaee and glassware. Includes acid tanks, 
fully furnished etching room, compressed air blower, etc. Lo- 
cated in Jersey City, N. J. Advantageous lease of building. 
Address T. J., care of CROCKERY AND GLASS JOURNAL. 


ELL KNOWN SALES AGENT with showroom in best 

locality in New York City, is prepared to represent in the 
Metropolitan territory, a thoroughly representative lighting glass 
manufacturer, who can handle properly volume of business. 
Address A. D., care of CROCKERY AND GLASS JOURNAL. 


EPRESENTATIVES WANTED on _ commission basis. 
High grade men only, covering all or part of the following: 
North and South Dakota 
Iowa 
Nebraska 
Wisconsin 
Minnesota 
Illinois 
Michigan 
Ohio 
Indiana 
By one of the largest and best factories making a line of 
decorated glassware and china. Has been established a number 
of years and has a good reputation. All correspondence kept 
in confidence. For particulars address Box 100, care CRrocKERY 
& GLass JOURNAL. 


MACHINERY WANTED IMMEDIATELY 


(SECOND HAND) 
YDRAULIC SAGGER PRESS 150 ton complete with 


steam driven pump operating valve. t 

2 Vacuum Impregnating Apparatus complete with pump 
and condenser; 36-in. diameter, 60 inches high. 
_ Asphalt Mixer, 7 cu. ft. capacity, with paddle for mixing 
fine material. 

Single deck dryer cars 5 ft. 6 inches for 24-inch gauge track. 

W. C. MURTHA, 
97 Warren Street, 
New York City. 
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Ask for 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N. Y. Display, B. T. Sales Bldg., 5th Fl., 130 W. 42d St. 
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BUYERS 
(Continued from page 23) 


A. A. Fiel, china and glassware, A. A. Fiel, Waltham, Ma: 
Pennsylvania. 

H. W. Tanner, toys, I. Sulzbacher, Steubenville, O} 
Pennsylvania. 

J. H. Schmauss, genl. mdse., A. Hamburger & Sons, I 
Angeles, Cal., 228 Fifth Ave. 

J. J. Bates, lamps, Simons & Adams, Haverhill, Mass., Co 
modore. 

G. R. Waring, general mdse., Brown Mdse. Co., Mansfie 
Ohio, Herald Square. 

W. Peters, lamp shades, The May Co., Cleveland, Oh 
37 West 26th St. (E. M. Sostman). 

E. A. Upham, mdse. manager, Steel-Smith D. G. Co., B 
mingham, Ala., Pennsylvania. 

J. Eckhardt, toys, W. A. Morgan & Babcock, Inc., Buffa 
N. Y., 3 West 29th Streer. 
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IMPORTANT GERMAN 
WHOLESALE HOUSE 


with extensive export interests, 
seeks connection with large, rep- 
resentative American firms. Owns | 
vast warehouses and freight yards | 
with most modern equipment, also 
bonded warehouses; three railroad 
tracks through premises connect- 
ing with trunk lines; facilities for 
direct shipments by water; central 
location in Germany. First-class, 
highly developed purchasing and 
sales organization. 


Write for information to 


OSCAR EICHHORN | 


83 Commeniusstrasse, Dresden-A, Germany 
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ee" Celluloid Cap & Metal Ring Co., I 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper’ Cp 
ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; 4 i 
are also prepared to supply special sizes | 
order. Write us for prices and samp] | 

Y 
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WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shad 

Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes’ 

all cotors. Private Moulds Worked. 

FACTORY : 

255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. : 
New York Office: 290 Broadway. 


J. H. SmMytHe, REPRESENTATIVE 
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CHICAGO OFFICE 


THE CHICAGO MARKET a 


SOUTH 
CLARK 
STREET 
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perous Christmas season. Manufacturers, jobbers 

and dealers agree in predicting there will be plenty 
f money for the purchase of useful gifts. Household 
oods, such as china, glassware, lamps and housefurnish- 
igs, should do well this Christmas, for the day of ex- 
-avagant buying of luxuries has passed and the tren: 
f the times is toward the practical gift. Now is the 
me for the retailers, both large and small, to set their 
lans for the Holiday trade. 


[= retail trade in general is preparing for a pros- 


During the past week Chicago was celebrating its 
rowth since the great Chicago fire in 1871. All the re- 
uilers have cashed in on the idea of offering special 
,erchandise during the week as well as showing various 
elics of the city of fifty years ago. Marshall Field & 
0. had one display showing the dolls and doll houses 
-ayed with half a century back. In the Artware depart- 
ent they exhibited a working model of an Illinois pot- 
iry, showing the processes of making vases, candlesticks, 
‘c., which proved very interesting and attracted many 
istomers to the crockery and glass departments. Som 

‘ the stores on State Street dug up old portraits of 
hicagoans who were prominent citizens at the time of 
e fire, while others reproduced the fire spectacle in a 
nall way. 


“Jack” French, of John Davison, Inc., New York 
porter; “Lou” Reizenstein, Pittsburgh; F. I. Sim- 
jers, of the Hall China Co., East Liverpool, O.; and 
oward West, Milwaukee retailer, were in Chicago last 


eek on business. 
} 


J. L. Vodak has joined the sales force of Darden & 
Dx, lamp manufacturers’ representatives, Palmer 
jouse. This concern reports that the latest things in 
mp shades made by the Abbey Studios, the leatherized 
hographed shades, as meeting with favor among the 


lyers. 


‘The Century Cut Glass Co., after hearing about the 
}pular game at the annual Round-Up of the Chicago 
(ockery and glass trade, decided to put a novel pair of 
(ce On the market. These are cut glass cubes with gold 
(ts. It is expected that they will meet with exceptional 


ivor with the jewelry trade where they can be sold as 
Imembrances, 


| 


The Silberman Sayers Book and Art Shop, 118 E. 
itario Street, Chicago, was incorporated last week for 


| 


$8,000. The firm will deal in gift merchandise, books 
and stationery. The incorporators are Lillian Wexler, 
Alfred Sayers, and Samuel I, Hirsch. 


J. H. Stouffer Co., manufacturers of high class gold 
encrusted china and hand painted chinaware, have 
changed their principal place of business from 3525 Calu- 
met Avenue to 2619 Prairie Avenue. 


The Universal Toy & Novelty Co., of Chicago, recently 
increased its capital stock from $75,000 to $200,000. 


M. J. Geraty, manufacturers’ representative with of- 
fices at 115 S. Dearborn Street, is displaying new metal 
casserole frames made by the Novelty Manufacturing 
Co., of Waterbury, Conn. He will display his lines, in- 
cluding the “ Wilwear” brand of nickel finished bath 
room fixtures and the “ Snodrift ”’ white bath fixtures, at 
the Chicago Crockery, Glass, Lamps and Housefurnish- 
ings Show next February. The Wapak Hollow Ware 
Co.’s line of cast iron utensils will also be shown. 


Martin’s Mercantile Co., Chicago, is now selling a new 
bean pot in one or two quart sizes. The container is 
made of Pyrex Oven Glass, and the frame is of copper 
with nickel plated finish. This is a new item with Mar- 
tin’s concern and is in keeping with the high quality of 
their former items in casseroles, pie plates, etc. 


The publicity committee of the Chicago Pottery, Glass, 
Lamp and Housefurnishing Association of Chicago met 
last week to launch the campaign of publicity which will 
have for its object the securing of a large attendance at 
the first annual china, glass, lamp and housefurnishing 
show to be held at the Morrison Hotel, Chicago, during 
February. 


Oscar Helm, partner in the firm of Helm & Soukup, 
Shops Building, is wearing a broader smile than usual 
these days, and they say several buttons on his vest have 
burst loose, but you cannot blame Mr. Helm, for he be- 
came the father of a husky baby boy about a week ago. 
Congratulations are in order. 


Ik. H. Mills, of the Milwaukee Manufacturing Co., vis- 
ited the Chicago representatives of his firm, J. A. Jacob- 
sen, Shops Building, last week. 


J. M. Lewis, of the Consolidated Lamp & Glass Co., 
Coraopolis, Ohio, was a visitor in the Chicago market 
recently. 
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aa CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS 9a 
GIFT SHOP & ART GOODS-DOLLS & TOYS 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 


Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 


Indiana Glass Co. D.C. Jenkins Glass Co. 


Eagle Mfg. Co. Mound City Glass Co. 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representino 
MONONGAH GLASS Co. 
Co-OPERATIVE FLINT GLASS Co, 
THE DUNCAN & MILLER GLASS CoO. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 


for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. H. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Ine. 


Successor to Takito, Ogawa & Co. and 
The Tajimi Company 


327 West Madison Street 


Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 


New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 
17 N. WABASH AVE. 


PAUL RICHTER COMPANY, Ine. 


Manufacturers 
CUT GLASS 


Display Rooms 
Factory and i. s ve. 
General Office aN are ba 
Maywood, Ill. Chicago 


HEYWORTH BUILDING | 
Madison and Wabash 


BUY 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- © 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Harl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., ‘‘Diamond H” 
Glassware. Pressed and Blown Table | 
Ware, plain and decorated. 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


F. B. Tinker, Room 910 
Representing: 


Krantz & Sell Company 

Kiefer Bros. Cut Glass Company 
Central Cut Glass Company 
Lotus Cut Glass Company 
Lancaster Glass Company 

Anco Silver Company 

Ernest Wolfe, Inc. 


John BH. Rohrbeck 
Weston Glass Company, Inc. 
Utility Glass Works, Inc. 


John S. Ward, Room 1508 
Showing 
Lamps and Shades, 
Pottery specialties. 


Gold encrusted 
China and glassware. 
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Frontier Cut Glass Company : 
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AS THE EDITOR SEES IT 


HEUTE EE 


SUNCOPATE ~£D BUSINESS 


MAID Tony to me a few days ago when I called for 
my shoes: “Me no got shoes ready yet—I work 
slow today—my partner who cleans hats he got 

iafonola and he play waltz all day. Tomorrow I work 

{st; Guiseppe he got new jazz records—I work fast 

aitcow ; I have shoes fixed quick!” 

The spider, our scientific friend tells us, is also very 

sitive to syncopation. He weaves his web in throb- 

he rhythm to the strains of the saxophone and kazoo. 

Everywhere, at all times, we find the rhythmic beat and 

sh of jazz. In the restaurant folks eat faster and con- 

By order more; waiters shimmy back and forth 

ijthythmic haste to the stimulating strains. Whatever 

Cierwise its power, syncopation evidently puts “pep” 

io its victims and is not limited in its stimulating effect 

t Tony and the spider. j 

\Let us consider, irreverently, those business syncopa- 

tias that stimulate— put “pep” into sales, and increase 

poduction. One is faith—faith in the ability of business 
t/“come back” to normal very soon. Another is sales 
eciency. Yet another is cheerfulness and the composite 

i optimism and the courage to take an initial loss where 

Meessary as a “chip in” toward the general revival of 

Dsiness. 

At every turn we find optimistic reports from sources 

triable and accurate. These reports are not prophesies 

0 great overnight reversal but do show that things are 

“oking up.” 

—)un’s recent comment on conditions reads: 

*With recognition of the unfavorable features which 

sil prevail, the fact is nevertheless clear that business 

isreviving gradually. Some of the current improve- 
nt is seasonal, a sudden turn to lower temperature 
qickening retail trading, but gains also appear which 

Pinly are not due to weather influences. Movements 


in basic industries are especially important because of 
their direct and indirect bearing on different lines, and a 
further recovery in iron and steel and lumber, among 
other branches, serves to strengthen sentiment. The 
Pacific Northwest reports an enlarging demand for 
lumber from the East, while iron and steel output at 
leading centers is rising above the point of extreme de- 
pression of last summer. Such phases as these do not 
measure fully the scope of the economic recuperation, 
but are representative of the constructive changes that 
are in progress and tend to modify the unsatisfactory as- 
pects which continue present.” 

And so it goes! 

It is good to see that men who think a great deal are 
thinking with their eyes on a level—not to the ground. 
Nothing much is ever found on the ground and such an 
attitude develops round shoulders and near-sightedness, 
not to mention pessimism—so few things are ever found 
outside of cigar butts! But it is a good idea to keep 
“heads up,” especially as regards business, but while 
looking upward it is not wise to disregard altogether the 
ground. The idea is to keep our heads up and our feet 
on the ground and to keep plugging ahead afoot with a 
purpose—with the determination to make something out 
of nothing and a great deal out of little. 

And while we are not advising all who read this to 
“take up” jazz as a cure for business depression, we are 
suggesting that it may prove, upon evidence obtained, a 
surprising stimulus to syncopate business a little — to 
“pep” up its lagging spirits with a little bit of jazz, boot- 
leg—or anything that will help Dun and Bradstreet to 
give us an even better report than that quoted above. 

We hate to keep harping on jazz, but it does seem to 
us that a little of it injected into salesmen, buyers and 
newspaper men, might do a great deal of good. 


Twelve 


Germany and Japan Vie for U. S. Toy Trade 


German toy-makers are beginning to flood American 
markets with their wares. The Germans now are ship- 
ping into the United States nearly $700,000 worth of 
toys a month. 

They 
classes of toys to buyers in America at prices below the 
Cheap German labor 1s 
one of the reasons assigned for the low prices. 


are able through low prices to deliver some 


cost of American manufacture. 

While Germany holds the bulk of the business, Japan 
also is becoming a strong bidder for American contracts 
on goods to supply the trade next Christmas. Japan’s 
toy shipments are coming in at the rate of about $175,000 
a month. 


Old Crockery and China Dealer Dead 


Rudolph J. , 61 years old, of 524 Woodland 
avenue (Ninetieth street), Woodhaven, a former widely 
Atlantic 
avenue, East New York, died last week of arterio sclero- 


Engels 
known dealer in crockery and china at 2675 
sis after an illness of two years. He gave up his business 
at the time illness set in. 

He was born in old Williamsburgh and started out in 
business at Broadway and old Wall street. 

Mr. Engels is survived by his wife, Mary Ruge Engels, 
a son, Rudolph J., a daughter, Mrs. Arthur F. 
and five grandchildren. 


Schheder, 


President of Potters Brotherhood Resigns 


Edward Menge, president of the National Brotherhood 
of Operative Potters has tendered his resignation, and a 
meeting of the Executive Board of the Brotherhood has 
October 24 to fill the vacancy. Mr. 
Menge was granted a leave of absence early in the year 


been called for 


on account of ill health, and resigned at that time, but 
his resignation was rejected. He was re-elected by a 
referendum vote of the trade last May, and after the 
Atlantic City Conference was granted another leave of 
absence, going to Brown’s Mills, N. J., in the hope of 
He returned to the district a few 
days ago, and then resigned for the second time. 

The October meeting of the Potters’ Club was held in 
the Ft. Pitt Hotel, Pittsburgh, Thursday evening of last 
The gathering was one of a social nature solely. 


regaining his health. 


week. 


West Virginia Man to Make Globes and 
Cut Glass 


Lawrence Alley, who was formerly connected with the 
Paquet Glass Company, Shinnston, W. Va., 
a cut glass shop in this locality. 

Mr. Alley will manufacture gas and electric light 
globes, fine table wares and various unique novelties. 


has opened 
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To Standardize Tumbler And 
Enamel Ware Sizes 


The Bureau of Standards of the Department of Con 
merce, Washington, has prepared specifications fe 
tumblers for use in the Army, which will hereafter pe: 
mit the purchase of the machine-made ‘tem. 

The Bureau has also become interested in the standarc 
ization of sizes of enamel ware. | 

Comment upon the activity of the Bureau in these tw 
directions is made in Technical Bulletin No. 54, whic 
the Bureau of Standards has just issued as follows: 


Specifications for Glass Tumblers 
“ The Bureau of Standards has prepared specificatior 
for tumblers for use by the Army and the Marine Corp 
These specifications were submitted to these departmen, 
and have been accepted by them as representing the 
requirements. They will now be sent to manufacture 
and dealers for criticism. These new specifications allo’ 
the purchase of machine-made tumblers as well as tho: 
made by hand, thus making possible a considerable 1 
duction in cost and providing for a standard size to t 
used by both the Marine Corps and Army.” 


Specifications for Enamel Ware 

“The Bureau is interested in the standardization ¢ 
sizes of enameled ware and in this connection a numbé 
of representative manufacturers of cast iron ware hay 
A repr 
sentative of the Bureau made a trip to Baltimore, Nev 


submitted samples for test to the laboratory. 


ark, and New York in connection with this work an 
interviewed a number of manufacturers and purchase 
on the subject of specifications. The manufacturers aj 
pear to be willing to take part in a conference on th 
subject, although they realize that the standardization ¢ 
sizes will involve considerable cost in changing of die 
It has been suggested to them that such a change wi 
necessarily take place over a considerable period of tim 
so that the cost will not be excessive. | 

“ The Enameled Ware Purchasing Department of | 
very large corporation showed a keen interest in the wor 


had then 


selves attempted to establish standards previous to th 


which the Bureau has under way, since they 
war. A number of letters have been sent to various pu 
chasers and jobbing houses dealing with enameled @ 
in the Chicago and Detroit district and with one excep 
tion all have shown a keen interest in the standardizatio: 
of sizes and quality. As soon as some data have bee 
obtained on the ware which has been received, a confer 
ence of the interested parties will be called at th 
Bureau.” 


j 

30,000 Tons of German Potash 
The German potash combine has sold to American €01) 

L 

sumers 30,000 tons of pure potash, deliveries to be sprea 


over the period between now and January 31 next. 


CAUGHT IN THE NEWS NET 


PUTT 


NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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four and a half months in foreign markets, E. 
Torlotting, 35 West 23d Street, returned to this 
ty, Saturday just past, on the Leo Poldina. 


| FTER an extended European trip, consuming over 


Chas. Baxter and family passed through New York 
‘is week en route to Toledo to take up his new duties 
jth LaSalle & Koch. He stayed at the Prince George 
[otel while in town. 


John E. Postley, of *‘ Postley Products,” 2 East 23rd 
treet, is covering Philadelphia, Baltimore and Wash- 
igton with his father’s line this week. 


M. P. Miller, manager of the Burley & Co., branch 
f Albert Tick & Co., Chicago, is in New York this week. 
Le is stopping at the Hotel Chatham. 


| 


| 

| “William Robertson, in the field for the Robertson Cut 
ass Works, Katskill, N. Y., is spending this week in 
iwn. He is registered at the Continental Hotel. 


fiiward J. Smith, of Phillips, Thistle & Smith, left 
i for a week’s tour through Springfield, Worces- 
- Providence and Boston. A new lighting line is an 
fition to his stock in trade on this trip. Hugh B. 
‘istle, of the same combine, will return from Buffalo 
“ursday or Friday of this week. 
—— 
| 
I. Meredith Miller, of Maddock & Miller, Inc., is mo- 
ting over the open roads ’round Cape Cod this week. 
Je party includes Mrs. Miller and two friends—a vaca- 
tn party of four snatching a w eek’s vacation recreation 
c:-o’-doors after a vigorous summer. 


\ 
| 


Tom Stackpole, May Co., Cleveland, is in the city this 


viele He is stopping at the McAlpin. 


| 
seorge Izen, buyer for Meyer Bros., Paterson, N. J., 
isround town placing orders for immediate delivery. 


| 
5am Neelus, Gamble Desmond Co., New Haven, 1s 
c(aibing the city for good holiday material. He is put- 
tir up at the Prince George Hotel. 


| 

L gf 

varl Hoffman, buyer for the Rosenbaum Co., Pitts- 
| 


burgh, is located for a day or two at the Prince George 
Hotel. This is his first buying trip for this concern. 


IX. A. Hauptman, buyer for the Broadway Depart- 


ment Store, Los Angeles, is a visitor in New York this 


week. He is registered at the Prince George Hotel. 


Guy [. Crooks, of the Crooksville China Co., Ohio, 
was in the city this week conferring with his represen- 
tative, Abe H. Hays. 


W. A. Phillips, buyer for the Spruile Furniture Store, 
North Adams, Mass., is looking over New York values. 
He is stopping at the Park Avenue Hotel. 


J. E. Backman, of Ardmore, Pa., is an interested buyer 
in the city this week in the interests of his chain of gift 
shops. 


Mr. Hager, of the Hager Potteries, Dundee, IIl., is a 
welcome visitor in the trade this week. He is looking 
mighty robust and well and has an optimistic repertoire 
worthy of congratulations. 


Chester Pingrey, 
is in Boston. 


Taiyo Trading Co., representatives, 
He will probably stop at the Parker House 
for ten to twelve days while he is in the Hub. 


John Boston, of Famous & Barr, St. Louis, is a visitor 
here for a few days. He is registered at the McAlpin 
Hotel. 


Geo. Metzger, prior to the war, secretary to Hugh C. 
[’dmiston, and known throughout the local trade, was 
officially buried here Sunday of this week. As will be 
remembered, Metzger enlisted in the early days of the 
war and was killed in action. Only this week his remains 
were interred at home after a period of over three years. 


H. A. Ross, the capable sales manager for the Pitts- 
burgh Lamp, Brass & Glass Co., is dividing his time this 
week on a visit to the New York office, consulting with 
Manager Charles Kraft and taking up special matters 
with the manager of the concern’s Philadelphia office. 
Mr. Ross is justly enthusiastic about some new lamp 
standards the factory has brought out which have just 
been placed on display at the local salesroom. 
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HERE THE 

MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 
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GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


operation of glass factories in this and other 


(4 ‘HERE has been a decided improvement in the 


observed Secretary John Kunzler 
“The plants are 


districts,” 
of the Glass Association this week. 
working on increased schedules, and the output is there- 
fore greater. This, we take to mean, is that demand is 
showing a steady improvement, and that for the next 
few months the plants will be showing more activity than 
for many months.” Mr. Kunzler is probably in closer 
touch with the glass situation than any other person, and 
his observations have rarely gone amiss. The remark is 
quite in line with the situation in the local territory, 
where sales managers report that “ mails are better and 
orders are for a larger volume than formerly.” 


The first of several new lines the United States Glass 
Co. has developed for the 1922 trade was placed in the 
sample room late last week, and within a few days sim- 
ilar sample lines will be forwarded to all resident sample 
rooms and agencies. The new line has been named the 
“Aurora” because of its colored effectiveness, and some 
of the items, there being about 30 in the line, have a 
rock crystal effect. There is a mother-of-pearl color 
effect to some of the pieces, while others are more or less 
plain in color. Included in the list of items are found 
comports, bowls, flower holders, both individual and with 
plate, handled cake plates and other specialties. The line 
is one worth while for gift shops, although admitted ar 
excellent department store offering. 


The last of the glass wage conferences began in the 
offices of the Glass Association Friday of last week, but 
it was said the meeting was “a little outside of the gen- 
The meeting had to do with the lime 
All other departments 


eral conferences.” 
glass features of the business. 
have had their wage settlements, which will continue in 
effect during the fiscal year. 


Light blanks for cutting are in far heavier request than 
the demand for heavy blanks. 
time has had a rather strong leaning toward the light cut 
effects, but there has been some movement in the heavier 
cuttings. However, manufacturers say that the light 
blank business has been showing steady increases of late 


The retail trade for some 


over that for heavy blanks. 


At a meeting of the directors of the United States 
Glass Co. the usual quarterly dividend of $1 per share 
was declared. The shares of this company are at 50 


asked and no bids. 


Offices of the new Tidewater Glass Co., which is to be 
built in Jacksonville, Fla., have been opened in the Bisbee 
building there, according to word received in this district 
a few days ago. The company will feature a general line 
of tumblers, preserving glassware, fruit jars and milk 
bottles. Native sand is to be used, and the capacity of 
the plant at the start of operations will be 50 tons daily, 
with intent to increase this output to 200 tons daily later. 
The shop will be the only one of its kind in the extreme 
southern territory. 


Daniel Jenkins, manager of the manufacturing depart- 
ment of the Westmoreland Glass Co., at Grapeville, Pa., 
who was in Pittsburgh late last week, recalled the days 
when he was associated with the management of the 
Specialty Glass Works, the only plant of the kind in the 
East Liverpool district. “I liked the city and the peo- 
ple were fine,” he said while recounting names of former 
associates. 


Salesmen for the United States Glass Co. left this week 
for their last trip of the current year. Clyde Hartman 
has started over the York State and Canadian territory 
while j. Donald Fisher has left for his southern terri- 
tory. Walter F. Jones and Samuel R. Frazier have gone 
to the middle and northwest districts. Mr. Fisher will 
go as far south as Oklahoma. 


A leak in one of the tanks at the plant of the Monon- 
gah Glass Co., at Fairmont, W. Va., caused a small fire 
which resulted in little damage to the property. Opera 
tions were inconvenienced but a short while. 


In the Morgantown, W. Va., districts, operation o/ 
glass factories there are on better schedules. The Econ- 
omy Tumbler Co. is showing an increased output, while 
the Union Stopper Co., is working about to capacity. A 
similar report has been received in this district concern 
ing operations at the plant of the Seneca Glass Co. The 
situation in the glass trade in the Morgantown distric 
is far better than even a month ago. 


The Pittsburgh Reflector and Iluminating Co., whos 
plant is at Irwin, Pa., is operating on a fifty per cen 
production basis. | 


The transfer books of the Hazel-Atlas Glass Co. close 
October 15 for a 1 per cent cash dividend payable Octo 
ber 20. The stock of this company is holding firm 2 
150 which is asked and which was also the last sale price 
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WHAT THE POTTERIES ARE DOING 


My 


M. K. ZIMERMAN, REPRESENTATIVE 


HE increased demand for casks, barrels and other 

forms of packages pottery manufacturers use in 

making shipments indicates very clearly that the 
output of dinnerware in this district is approaching a 
normal level. Cooperage shops in this district are more 
active now than at any time this year. Prices of coop- 
erage stocks, however, are showing marked advances, 
due to the advanced labor costs at the southern lumber 
mills. Heading lumber is now selling from $2 to $4 per 
thousand feet over the market of a few months ago, and 
staves and hoops are also being quoted higher. The 
package market, however, has shown no increase in this 
district notwithstanding the fact that material costs arc 
higher. 


Pete Rinkin, of the china and glass department of the 
Boston Store, Chicago, Ill., has returned to his desk 
after spending the latter part of last week in this district. 


“Our business is showing quite an increase over Sep- 
tember, and our September business was in advance of 
that of August,’ observed Henry Von Hagel, buyer of 
dinnerware for the Sears, Roebuck Co., Chicago, Ill., 
when he was here late last week. He spent three days 
_in the district, and made a general observation of the 
' market. Merchandise for both immediate and future 
\ delivery was specified by him this trip. 


A general survey of the local pottery district discloses 
\ that as a unit the district is now operating something 
| better than 75 per cent of capacity. There are only one 
or two plants which are doing better than 50 per cent, all 
{the others showing a better record. Then there are 
| several potteries which are working full time. Pottery 
employes seem to be in the humor to remain at their 
‘tasks and exercise more care in their work than was 
noticeable during the earlier part of the year. 


The receipt of new business is showing a decided in- 
crease, hence the activity of the district. Mails are pro- 
‘nounced good, and salesmen who have just returned 
from their trips were more than pleased with the volume 


of business they booked. 


Herbert K. Connors, eastern salesman for the Carrol! 
ton Pottery Co., has closed his late fall trip through thai 
territory. 


George Bratt, who has been spending the last six weeks 
“covering the western territory for the Edwin M. Knowle 
‘China Co., returned to the home office Wednesday oi 
‘last week. ‘“ The situation as a whole in the west cer- 
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tainly seems pleasing,” said Mr. Bratt upon his return to 
the district. 

The new Sterling book of the East Liverpool Potteries 
Co. is now being distributed among the trade by W. FE. 
Brown, manager of sales for this company. There is 
nothing lacking in the volume concerning plain white and 
decorated ware the buyer should know, so far as costs 
and composition is concerned. As this firm is active in 
the manufacturing of juvenile sets, details concerning 
this line are also included in the book. 

Yellow ware continues to be in good request, with the 
result that the No. 2 plant of the D. E. McNicol Pottery 
Co., here, is working full time. The shop is the only one 
in the district featuring this class of merchandise. All 
sections of the country seem to be buying the line in a 
very liberal manner. 


That the jobbing houses, wholesale grocers and other 
distributors who carry lines of dinnerwear and dinner 
sets are conducting an active campaign for new business, 
is indicated by the demand just now for photographs of 
assortments and those showing variety of decorations. 
This campaign in due time will reflect in a greater de- 
mand on the part of the pottery manufacturers for their 
products. 

Pottery manufacturers are ordering clays, flint, spar 
and other raw products in increased volume, so the dis- 
tributors of these lines say. There is no indication that 
the manufacturers are overbuying, but orders for raw 
materials are steady. 


Pottery machinery manufacturers here have been ad- 
vised that the McNichol Pottery & Crockery Co., has 
been formed by J. M. Goff, of Memphis, Tenn., for the 
purpose of erecting a new pottery in the south. The 
name of the new firm has no connection with any inter- 
est now operating in this district. The only whiteware 
pottery now in the south is that of the Southern Pot- 
teries Co., located at Erwin, Tenn. 


The first pieces of the new 
the Cartwright 


“ Harvre”’ dinner shape of 
3ros. Pottery Co. are now coming 
through the kilns. The complete decorated line of this 
shape will be ready for the trade within a short time. 


The Homer Laughlin China Co. will show its line of 
dinnerware and other specialties in Chicago next Feb- 
ruary, during the Morrison Hotel exhibit season. 


(Continued on page 21) 
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POINTERS FOR BUYERS 


Glass Plates in Beautiful Cuttings 

KING IRWIN, Fifth Avenue Building, is mak- 

ing a specialty of a line of glass plates in light 
® cut and engraved patterns that should prove a 
genuine attraction. They are shown in a particularly 
tasteful selection of patterns in fruit and floral effects. 
worked out in clever arrangements that are sure to win 
appreciation. The designs are faultlessly executed, in fact 
it 1s strictly a quality line in every respect. The plates 
are for service of anything that a china plate could: be 
for, such as salads, fruits, ice cream, cake, etc. 


_ New Duncan Miller Items 

Paul Joseph, New York representative for the Duncan 
& Miller Glass Co., Washington, Pa., at his show room, 
92 West Broadway, is showing many new and worth- 
while items in glassware particularly desirable for the 
cutting and decorating trades. Many of these new pro- 
ductions are really new sizes in standard designs, and 
others are distinctive creations typical of the Duncan & 
Miller line. 

Perfume and pomade jars with covers are in the col- 
lection. Combination match stand and ash tray of grace- 
ful proportion also comes under the new list. Small five 
and six-inch compoles; eight-ounce cologne bottles in 
globe and straight shapes; five and eight-ounce syrups 
with sanitary metal tops or covers, quart pitchers (No. 
91) with cover; nappiés ranging from six to eight inches, 
all enliven the new display. 

A. set of plain glass plates ranging in size from six to 
fourteen inches, and candlesticks four and one-half, six 
‘and one-half and eight and one-half inches in height, 
complete the new variety of glassware now on display. 


New Lamps Attract Attention 

The Pittsburgh Lamp, Brass & Glass Co. are certain 
to make a ten strike with a new line of junior floor lamp 
standards, now being introduced to the New York trade 
by local manager Charles Kraft, at the firm’s salesroom, 
35 West 23rd Street. They just arrived from the fac- 
tory this week and are rapidly making friends. They 
embrace four exceedingly tasteful and gracefully pro- 
portioned designs in the following artistic finishes, most 
of which are entirely new—ebony and red, bronze and 
gold, ivory and gold, silver and black and gold plate. De- 


scription is inadequate to convey the proper idea of the 


daintiness and genuine beauty of these lamps. The fact 
that they are inexpensive as well gives them a double 
appeal. It is a line that should find a ready sale for the 
holiday trade and they will make handsome gifts without 
taxing the customer’s pocketbook to too great an extent. 


La Florentina Art Desk Sets and Serving 
Trays ; 

La Florentina Art Desk Sets at the attractive sales- 
rooms of Herman C. Kupper, 52 Murray street, show 
exquisite designs and artistic workmanship in this art. | 
These desk sets come in three different finishes; ham- 
mered gold and silver effect, and old ivory. The dainty | 
hand painted floral design that decorate the desk acces- | 
sories, ink well, pad, pen tray, blotter, stamp box, and 
the end of the desk pad is an attractive part of this dis- 
tinctive art. A rack for stationery is another serviceable | 
article, which may be added to the desk set proper if de- 
sired. Many serving trays in various sizes and shapes 
with brass handles, the bottoms protected with glass that | 
covers the design, employ the same unusual finishes. The | 
trays are so constructed that water cannot leak under the, 
glass. Indian Tree and floral Renaissance hand painted | 
designs lend a most unusual decorative touch to these’ 
useful trays. Besides these articles, the above concern: 
is showing a complete assortment of all-year gifts, Fruit 
Bowls, Waste Baskets, Jewel Cases and Dresser Sets, 
mirrors, powder boxes, receivers and also a variety of. 


porcelain lined Humidors in several sizes artistically 
decorated with conventional hand painted designs, birds: 
and flowers. Floor, table and dainty boudoir lamps, with | 
exqptsite shades, are only a few of the vast assortment 
which add to this noteworthy assemblage. A visit to the’ 
Herman Kupper extensive salesrooms can only demon-_ 
strate the beauty and fine workmanship of this collection 
of Florentina Art—masterpieces from the adroit hand: 
of a skilled artisan. 


Attractive Serving Trays 


Charles A. Postley is exhibiting at his salesroom, 2 
East 23rd Street, the line of serving trays manufactured 
by the Lefko-King Co., Chicago,, where they are proving 
quite an attraction. There are oval, square and round 
shapes in mahogany, Circassian walnut, old English, oak, 
etc., with glass covered, fancy embossed and other style 


bottoms. There are some excellent values represented 
in the line. 


A Twenty-Five-Cent Seller 


One of the features of the Jeanette Glass Co.’s line 
being shown by the concern’s New York representative. 
Phillips, Thistle & Smith, Inc., at their salesroom in the 
Albemarle Building, 1106 Broadway, is a new optic eight- 
inch vase, in a pretty daisy spray light cutting, on an at 
tractive shape. It makes an excellent retailer at twenty-_ 
five cents and leaves a good profit for the dealer. 


FASCINATION LANE 


y 


BEATRICE MILLER WISNER 


Phonolamp—The Latest Achievement 
DELIGHTFUL combination of lamp and phono- 


graph is offered by the Electric Phonograph Cor- 

poration, 4132 Park avenue, which is illustrated 
rerewith. It is scarcely conceivable that the whole me- 
shanism of a phonograph could be secreted in the base of 
in ornamental lamp. This has 
seen cleverly worked out and 
verfected by the above con- 
cem. The record is con- 
realed within the base of the 
amp, which opens by the use 
of doors to allow for the rec- 
ord. The Phonolamp_ pro- 
juces correct tone quality, 
ending sound vibrations up- 


an 


ward, the natural course of 
‘ound waves, and from all 
sides, thus reaching every 
vart of a room with telling 
ind pleasing effect. The 
-*honolamps are finished in 
Yopper Green, Roman Gold, 
Mahogany, Ivory, French 
3ronze and Old Silver; also 
2 Japanese, specially hand 
unted. The designs are unique and extremely novel. 
ach model is equipped with Two Lighting Sockets for 
“ectric bulbs; Two Needle Boxes on inside of doors; 
slectric Light socket on inside above turntable; six feet 
4 Silk Cord and plug for attaching to lighting fixture. 
she best grade Reproducer or Sound Box made—a Re- 
woducer that is specially adapted for the Phonolamp. 
vith each Phonolamp comes an artistic shade which may 
2 selected from a variety of designs made exclusively 
or the above concern. For delightful and worthwhile 
oliday Gifts, nothing could be more acceptable or use- 


al than selections from these novel and extraordinary 
mps. Both the floor and table styles have distinctive 
id original charm. 


Copper the Faddish Gift 


In the realm of delightful copper gifts that are taking 
e fancy of discriminating Faddists are delightful Bon 
on Dishes which can be used for cake or nuts as well 
_ Sweets; fruit bowls, cheese dishes, and the ever popu- 
- fern or palm jardiniere, which lends a charm to the 
rior furnishings of dining-room, library or boudoir. 
ly of these articles are appropriate gifts for the Holiday 
sason, and can be found in most of the well equipped 
lft Shops. 


| 
| 


| 
| 
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Wizard—Educational Mystery Game 


N the long winter evenings when parents and chil- 
dren gather together in the warmth of family union, 

a well chosen game combining education and amuse- 
ment 1s a worth-while pastime. The Wizard, illustrated, 
a new game of mystery, manufactured by the Fulton 
Specialty Company, Elizabeth, N. J., is a 
game that will entertain both young and 
old for hours by answering accurately a 
large number of educational questions—~- 
American history, geography and many 
other important questions—by the means 


of a magnetic needle. This little mystery 
game brings back to the mind historic 
events perhaps long forgotten, refreshes memory and 
stimulates and uplifts the child’s mind by thoughtful in- 
tercourse with higher subjects. The mind is so adroitly 
turned to channels of inspiration and learning by this 
novel method of distraction that the child is scarcely con- 
scious of its mysterious teaching. The Wizard is a truly 
American game attractively constructed, sturdy in me- 
chanism, and dependable in service. Teaching while 
amusing is the mission of this popular and_ practical 
Wizard game of mystery. 


Appropriate Gift for Tiny Tots 


A warm gift from a warm heart—dear little Bunny 
Muffs at the N. S. Day Associates, 225 Fifth avenue. 
Bunny Hug, Baby Bunting and Little Miss Muffet. 
These muffs are made of fleecy washable material to 
represent a bunny with the muff uniquely fashioned in- 
side of the bunny proper: Miss Muffet has a real dolly 
face with little cap and bunny ears. Bunny Hug is a 
real bunny with realistic long ears and little stubby fur 
tail. These little muffs are practical and a delight for 
Kiddies, combining a warm hand protector and toy as 
well. A most acceptible gift for little tots. Being wash- 
able they are perfectly sanitary and so well and attrac- 
tively made are durable and pretty as well. Besides these 
delightful gifts for little ones, the above concern is show- 
ing fascinating belts trimmed with black patent leather 
and decorated with shaded silk buttons, unusual boudoir 
lamps, baskets, candle shades, trays in every variety, and 
a most comprehensive collection of unique gifts for the 
Holiday trade for young and old. Bags in all the dainty 
colorings for evening functions and practical materials 
for sturdy wear. A visit to the Day artistic salesroom 
would satisfy the most discriminating buyer in search of 
artistic and worth-while Holiday gifts for the fastidious 
consumer, 
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Art Education in the Potteries 
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nizing more and more the desirability of a 

higher standard of design in commercial prod- 
ucts; that wares may be beautiful as well as utilitarian ; 
and that good proportions detract nothing from the con- 
venient use of an article. 


I tise ere ant and the public are recog- 


The public is becoming more critical each year in its 
demands for artistic merchandise, and there is a corre- 
sponding requirement on the part of manufacturers for 
designers who measure up to these standards. Commer- 
cial designing is a profession that calls for native abil- 
ity and specialized training, but the facilities for this 
training are admittedly inadequate everywhere. So im- 
pressed has the British Pottery Manufacturers’ Asso- 
ciation been with the need for better instruction and 
guidance in art for the workers in its exacting industry 
that it has added a special art adviser to its staff. 

The federation’s choice has fallen on Gordon For- 
syth, director of art education in the Potteries (the name 
popularly applied to that district of North Staffordshire 
wherein is centered the china and earthen ware indus- 
try of England). Concerning Mr. Forsyth’s appoint- 
ment, the Pottery and Glass Record said in a recent 
issue: 

“Those who are acquainted with the work of Mr. 
Forsyth in ceramics, stained glass, and decorative com- 
positions, as well as in the art-teaching field, will not 
undervalue his views on the pressing subject of art edu- 
cation in the Potteries. Mr. Forsyth is not merely a 
theorist on esthetics but a practical exponent of the new 
outlook on art, namely, that art must be applied to ob- 
jects of everyday utility.” 

Upon announcement of his appointment to his new 
post, the Record obtained an interview with Mr. For- 
syth, and it thus reports his views: 

To ApvisE MEMBERS OF FEDERATION 

“ My function will be to advise members of the British 
Pottery Manufacturers’ Federation who submit works 
to me for criticism on all questions of taste and shape. 
Such advice will extend not only to the design as a 
whole and the form, but also to the decoration and the 
glazing; in fact, anything that appertains to pottery pro- 
duction. The federation will charge a fee on the basis 
of time consumed and number of pieces submitted. When 
the former opposition of manufacturers to interference 
with their own productions is recalled, the volte-face is 
remarkable and full of hope for the future of the Pot- 
teries and the training of young designers. 

“There can be no question that we are on the eve of 
a very interesting phase of English pottery production. 
Our point of view in regard to what constitutes good 
form and good decoration is very different from what 
it was a few years ago, and there has been a big awaken- 


ing on the part of the people to demand more artistic 
products. There certainly is an increased call in the 
home market for such classes of wares. The phase that 
we have just gone through of general prosperity has led 
manufacturers to want to maintain that prosperity by 
improving the character and the quality of their goods, 
and so retain markets when competition comes about. 

“ At the outbreak of the war Germany was just branch- 
ing out into artistic pottery production, was just begin- 
ning to support an extremely interesting school of design. 
The Germans made use of art in a commercial sense. 
If we want to succeed, we must do it in the same way. 
It is very important that it should be related to mass 
production lines and not alone to the highest class of 
hand-thrown pottery, for it is the former kinds that are 
boyght by the million, and it is the general public whose 
taste it is desirable to improve, so they will in turn seek 
the still better articles. | 

“Tf we can not do things better to-day than they were 
done years ago, it is a bad outlook for the Potteries. The 
craftsman is a better man to-day than ever he was be- 
fore. The art schools here are out to train craftsmen; 
many of the art students take courses in science to learn 
how to obtain fine colors, and we have also in the art 
school a research class specializing in efforts to discover 
new color effects and glazes. These are apart from 
classes in throwing, turning, etc.” | 

On the relation of art to commerce, with particular 
reference to its application to pottery, Mr. Forsyth said’ 

“ Nowadays we have discovered that art is a business 
proposition. The manufacturer does not run his factory 
in the interests of an art institute or a school of painters. 
he must produce goods that will sell. Before the wai 
manufacturers procured their designs in the cheapest 
possible way and culled them from all sources. * * 7 
What we want to get back to now is the appreciatior 
of pottery for its own sake and bring about a basis of 
quality in all craft productions. 

“ The efforts of manufacturers to produce better de 
signs is aiding closer cooperation between the three par 
ties concerned—the manufacturer, the designer, and the 
consumer. To-day there is no grade of manufacturer 
who is not keen on producing much better articles thar 
formerly. This gives to the designer great scope for his” 
talents—but I admit that many manufacturers havent a) 
designer at all; they have only copyists. 

“And this brings me back to answering a paint raise( 
earlier as to the training of apprentices in the Potteries 
I do not think there is any lack of interest in apprentice 
ship training; the subject is certainly receiving the atten’ 
tion of the Manufacturers’ Federation, and it undoubt) 
edly will not be long until all apprentices will receive ai 
art training as part of their course. At the present mo 


(Continued on page 20) 


Marshall, Field & Co., of Chicago, also, Mrs. 
C. B. Squires, of Ardmore, Okla., and Mrs. E. 
E. Williams, of McAllister, Okla., were in the city last 
week on their fall buying trip, visiting the trade and 
selecting goods for the holiday trade. 


M“ M. R. PERKINS, buyer of Art Goods, for 


_ The old Ford store, the first department store in 
‘America, located at Duxbury, Mass., and one of the most 
famous historic landmarks on the South Shore, was 


| destroyed by fire last Thursday night. The damage to 


‘the property was estimated at about $20,000. The store 
was founded in the year 1826, by Nathaniel Ford and 
‘Sons. The volume of business done by the concern the 
first year after it was started was $200,000. The store 
‘contained several departments, which were filled with 
every kind of merchandise for which there was a demand. 
It is said, according to many famous merchants that our 
present department store originated from the plan of the 
old Ford store. Among the valuable heirlooms and relics 
stored in the attic of the building in which the store was 
located, that were demolished, was an ice chest over 100 
years old and a cheese knife 125 years old. 


J. Carl Underwood, of the Taiyo Trading Co., of New 
York, was in Boston last Friday, arranging for the open- 
ing of the company’s Japanese line of china, by Chester 
W. Pingree, at the Parker House. 


' Business Show an Optimistic Signpost 
The 18th Annual National Business Show, now bein: 
yheld at the Central Mercantile Bldg., 45 West 18th Street, 
‘is an optimistic sign of the times. 
| A circuit of the booths reveals an up-to-date and very 
modern display of methods and systems. All of the 
features of the office equipment material includes several 
very accurate and compact filing systems. The display 
of typewriters offered by the leading manufacturers 
show many new improvements. A new feature is par- 
‘icularly evident in the latest billing machines. A word 
of mention might be given to the Dalton Adding and 
Calculating machine with which is offered a decidedly 
jew statement attachment. This one improvement insures 
juccuracy and speed, and must certainly be a handy asset 
statements on a 


h 
| 


10 any organization issuing “ Rush” 


jimited time schedule. 
| Dozens of other items show ingenuity and thought and 
sa whole the show this year is well worth looking over 


by all interested in business development.and efficiency. 


oe 4 
| Stoke-on-Trent Exports 

_ The total declared exports of all articles from the Con- 
ular District of Stoke-on-Trent to the United States 
luring September amounted to £130,794, of which 
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Kirk R. Bryce, of Bryce Brothers Co., Mt. Pleasant, 
Pa., has been displaying his line of blown glassware at 
Young’s Hotel, Boston, the past week. 

Walter McAdams, sales manager for the H. C. Fry 
Glass Co. of Rochester, Pa., manufacturers of the “Fry” 
oven glass, was in Boston last Friday, attending to mat- 
ters pertaining to the business. 

B. B. Perkins, merchant, of St. Albans, Vt., paid a visit 
to some of the trade here, while on a buying trip to the 
city last week. 

D. Archambeau, buyer of house furnishings for Wal- 
lace and Co., of Pittsfield, Mass., who has been in New 
York the past week selecting goods for the Fall trade, 
returned home the first of this week. 

John H. Kazanjian, of J. H. Kazanjian & Co., New- 
port, R. I., Mr. Bigelow, of Morse, Bigelow & Co., Marl- 
boro, Mass., G. C. and B. A. Stevens, also of Marlboro, 
lee Weel att. Campello, Mass, and Mr. Prince,.of Gy C. 
Prince & Son, Lowell, were among the visitors to the city 
who called on the trade here last week. 

Fer) otearns, of Keene, N. H., F. W. Hatch, of Dover 
and J. N. Tolles, Nashua, N. H., were also visiting the 
trade in Boston last week. 

N. G. Fletcher, of Daytona, Fla., spent a day with the 
trade here the past week. 

H. A. McEwen, of Danielson, Conn., was in Boston 
last week calling on the trade. 


amount £123,104 covered shipments of china and earth- 
enware, an increase of £34,257 over the figures for the 
month of September, 1920. — 

The total declared exports of all articies to the United 
States for the first nine months of this year amounted to 
£770,303, compared with £788,755; £420,430; £480,920; 
£470,594; £371,171 and £338,108 for the same period in 
1920, 1919, 1918, 1917, 1916 and 109015, respectively. 


Improving Indian Pottery 
The Hopi Indians of the Southwest have always been 


famous for their pottery, in the manufacture of which 
(though unacquainted with the potter’s wheel) they were 
skilled even in prehistoric times. 

There is a considerable market for their pots, which 
are quaintly and attractively decorated in black and col- 
ors. The United States bureau of standards is trying 
to help them by suggesting improved processes, and re- 
cently it has shown them how to make from cheap mate- 
rial a black stain much superior to the one at present used 
by the Indians. 
enough to accept the help offered and it may be that we 


They have shown themselves glad 


shall yet learn of useful suggestions to the Navajos in 
the line of blanket making and the production of silver 
ornaments. 
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ment there are 104 students putting in one full day per 
week, which comes out of their working week, as they 
attend the art classes during the day. There also are 
manufacturers’ sons among the number; they are taking 
art courses, not necessarily to become artists but to get 
a good idea of the artistic side of their craft. 

‘“ A knowledge of the history of design in its widest 
sense is invaluable to the pottery designer, and we are 
endeavoring to deal with that side of the training in our 
art schools here. Draftsmanship is a good foundation 
for design, for you can not get good designs until you 
get fine draftsmen. 

“The point I want to emphasize is that lasting progress 
in the potting trade can come only from within the trade. 
The more the manufacturer allows his designers free 
play to produce good ceramic designs, the more likeli- 
hood will there be of his success. There is illimitable 
scope for every manufacturer to produce distinctive 
wares of his own.” 

RENAISSANCE OF Britis Pottery DEsIGN 

That much has already been achieved toward the im- 
provement in pottery design predicted by Mr. Forsyth 
was the verdict of the English press on the occasion of 
the 1921 British Industries Fair. While stress was laid 
by the London journals on the progress in design and 
color shown by the art exhibits in general, the news- 
papers of the Potteries (clippings from which were for- 
warded to the Bureau of Foreign and Domestic Com- 
merce by Consul W. F. Doty, of Stoke-on-Trent) natur- 
ally devoted most attention to the products of the pot- 
ter’s skill. 

The consensus of opinion was that the general stand- 
ard of wares exhibited was decidedly higher than at 
previous fairs, and the Staffordshire Sentinel declared: 

“ No one giving studious attention to the exhibits can 
fail to appreciate that there is in progress a renaissance 
of ceramic art that bids fair to be epoch making. Design- 
ers are realizing the inherent capacities and qualities of 
their material; they are sensing the feelings of present 
times, which are for freshness of form and brightness 
of color; and, above all, they are infusing individuality 
into their work. We have heard a great deal about 
evolving a characteristically English school of pottery de- 
sign, but no man, or group of men, will achieve that by 
taking deliberate thought to that end. He will, rather, 
do it by expressing the spirit of the times by means of 
the best that is in him—and that is what more than one 
is doing.” 

The modern tendency in regard to form is toward 
greater freedom, but freedom tempered by restraint and 
with no hint of license. Much the same applies in the 
case of color. The Sentinel explains: 


“Last year was the first occasion of a pottery exhibi- 
tion of recent times when there was evidenced an appre- 
ciation of color possibilities. In textiles, in other de- 


partments of applied art, and in the theater, too, color 


was being demanded and supplied. Pottery designers 


realized that theirs was an opportunity for exploiting 


color as few crafts can; that they have a wonderful 
palette, and they have bodies and glazes of fine quality. 
and texture to display it.” 
The practical lessons learned at the current year’s fair’ 
will not soon be effaced. If once manufacturers thought 
that designs which stood condemned artistically were 
what the public wanted, they think so no longer. Those 
show-room patterns with the highest artistic merit were, | 
in instance after instance, declared to be good sellers; 
and while the buyers did undoubtedly seize on things 
which had freshness of form and color—generally the 
pieces selected had this also to commend them—they 
complied with the laws of good design. The Sentinel 
reminds us: 
“ For design has it laws, laws that are as inviolable as | 
those of the Medes and Persians. It is all wrong—and | 
it is time its futility was recognized—to say that art is! 
an inexact and intangible thing and the plaything of fash- 
ion. A design is good, or it is bad, for certain ‘clear and! 
definite reasons, the chief of which is fitness—fitness to | 
the purpose the article is to serve, fitness to the materials | 
out of which it is made, and fitness to the process by 
which it is fashioned.” | 
In concluding its discussion of the pottery display of | 
the fair the Sentinel said: 
“The fair shows progress in every department: of de- 
sign and in every process of decoration. Better prints— 
more suited to this fine if economical process of repro- | 
duction—have never been shown. Lithographic transfer 
decoration is also developing on right lines, with the use 
of flat color in well-considered masses. Hand painting 
of simple decorative motifs is being more and more em- 
ployed, and very effectively, and at prices which are. 
not a great deal higher than those for mechanical process | 
of decoration. Glaze and color effects, too, are being | 
exploited with rare charm, the outcome of a partnership 
between the chemist and the artist.” 


Southern Department Store Installs 
China Dept. 

The Sullivan-Markley Hardware Company, Green- 

Greenville, S. C., 

large stocks a very complete department of fine china, cut 


has decided to add to their already | 


glass and pottery. 
When interviewed this week, Mr. Eskew, the man- 


ager, stated that several thousand feet of additional floor 


space had been added, together with other extensive im- 


provements which will be devoted entireiy to. this new | 


line. He also explained that this is to be a permanent 
department, in which will be carried all grades of quality 
merchandise, from the popular priced to the best the pot 


teries produce. . Ae 
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CHAS. H. PHILLIPS, Jr. 
HUGH B. THISTLE HOWARD J. SMITH 


Phillips, Thistle & Smith, Inc. 


‘Representing 


SENECA GLASS CO. 
JEANNETTE GLASS CO 


The “Thistle.’” One of Seneca’s Popular Sellers 


a standard open stock pattern 


ALBERMARLE BUILDING 
1101 BROADWAY, at 24th STREET, NEW YORK 


TTT MMMM MMT WH 


Pottery 
(Continued from page 15) 

The first full pay pottery workers will receive in 
November will suffer a seven per cent reduction in wages 
from the scale now being received. This reduction will 
complete the 17 per cent decline the joint wage confer- 
ence authorized at their Atlantic City meeting in Au- 
gust. When the current sales sheets were announced, 
the complete wage reduction was at that time antici- 
pated, 


William C. Lynch, of the Taylor, Smith & Taylor 
sales force is making a trip over the southern and middle 
west territory, and is not due back at his desk for ten 
days. While out, the clerical force removed its “ camp 
office’ from Rock Springs Park to the new office build- 
ing, this being done last week. “‘ We're happily located 
and glad to be moved out of the park,’ remarked Office 
Manager Clyde Davidson, after office furniture was in 
place. 


George W. McNicol has assumed the management of 
the new western office of the Potters Co-Operative Co., 
which has been opened in the Palmer House, Chicago. 
Mr. McNicol left East Liverpool last Friday for Chi- 
cago, accompanied by Lester McNicol, sales manager 
for this company. A complete line of dinnerware and 
other specialties of this firm will be shown in the Chi- 
cago offices. 


Glass 
(Continued from page 14) 

One of the interesting features of the trade here the 
last week was the announcement that operations would 
be resumed by the Potomac Glass Co., at Cumberland, 
Md., next Monday. “This puts about all our factories 
on the active list,” said Secretary Kunzler of the Glass 
Association in announcing the report. 


Trafhe managers of local glass factories are elated 
over the announcement that river shipping direct to 
Memphis, Tenn., would be possible effective Novembet 
1. The mammoth packet Homer Smith, which has been 
engaged in the local river excursion business here dur- 
ing the summer will make regular trips between Pitts- 
burgh and Memphis every eight days. This new service 
will prove a boon to glass shippers in this district who 
have a large southern trade, and also those in the Wheel- 
ing district. Pottery manufacturers at East Liverpool 
will also welcome the new service. 

The regular quarterly meeting of the American Asso- 
ciation of Manufacturers of Flint and Lime Glass, Inc., 
was held in the offices of the Association here Tuesday. 
Only routine business was under consideration. This is 
the first meeting of the Association since its annual 
gathering at Atlantic City last July. 
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Crisis Behind Us, Says W. P. G. Harding 

W. P. G. Harding, Governor of the Federal Reserve 
Board, in the current issue of System, gives an account of 
the policy of the board during the period of deflation, 
and answers the question, ‘‘ How I Know Business Has 
Turned the Corner.” 

‘Optimism has its uses, and so has pessimism,” de- 
clares Governor Harding. “ The trouble is that they are 
mostly employed at the wrong times. A few pessimists 
would have been useful during the closing months ot 
1919. Now they are in the nature of a nuisance; we 
need, instead, constructive optimists, for the tide of busi- 
ness has turned. There is no doubt about that fact. Bus- 
iness will not again dip as low as it has dipped, but 
neither will it go as high as it went before. But that 
is not the point. The point is that the crisis has passed 
without most people knowing when it passed. 

“Actual prosperity was never as great as it seemed 
to be—much of it was illusory. The actual depression 
has not at any time been as low as it seemed to be. Both 
conditions have been emotionally magnified. And_ the 
present is no time for the pessimist. Neither is it the 
time for the shouting optimist. But it is time for the 
constructive hard-working optimist. 

“We have still an evening-up process to go through 
with. Things that are too low must either rise to the 
level of those things that are higher or those things that 
are too high must come down to a lower level, or per- 
haps there will be an intermediate level. Statistics show 
that we are nearing that level. 

“Tt is quite impossible for any one to say just what 
the new price level will be, and it is idle to compare 
prices with those before the war or with any other period 
and to say that conditions are better because prices are 
above or below that previous level. Neither need we look 
for a sign as from Heaven that conditions have improved. 

“Tt would be dramatic and satisfying to have some 
definite, detailed facts which would translate into the 
words ‘better business.’ I have no doubt that many 
men in business, since they have heard lately so much 
about the cycles of business, crave information of this 
authoritative kind. They forget that the exact facts will 
not. be known for years—perhaps they will never be 
known. Public sentiment, which so greatly controls the 
movements of business, follows the facts, but it does not 
follow evenly. 

‘All history shows that periods of prosperity and de- 
pression come in cycles, the rotation being about as fol- 
lows: (1) Prosperity, (2) liquidation, (3) stagnation 
and (4) revival. 
liquidation is well advanced and the end of stagnation 
and the beginning of the period of revival seem now to 
depend upon certain things which are susceptible of ac- 
complishment in the near future, among which may be 
enumerated the financial rehabilitation of our great trans- 


portation systems and the determination of the policy of 


the Government with respect to revenues and the_tariff. 
“When the period of revival does definitely set in, to 
be followed by a new era of prosperity, let us remember 


; , | 
that the greater the wave of prosperity and the more un. 


At the present time the process of 


restrained the expansion and the speculation accompany. 
ing it, the sharper will be the depression that will follow 
If, however, the lessons of the last two years are remem: 
bered, the next period of prosperity will be of longe 
duration than any we have had pert and the subsequent 
reaction will be far less severe.’ 


Potters Ass’n to Meet In December 


A meeting of the executive committee of the United 
States Potters’ Association has been contemplated for 
this week in East Liverpool for the purpose of arranging 
for the annual meeting. From present indications it ap- 
pears as if the meeting this year will be held in Decem- 
ber in the parlors of the Willard Hotel, Washington, One 
of the most important subjects the Association will con- 
sider at this gathering will be the selection of one to as- 
sume the office of first vice president, President Willian: 
Burgess, resigned. 

The nominating committee of the United States Pot. 
ters’ Association for the forthcoming meeting has beer 
selected by President B. E. Salisbury as follows: T. A 
McNicol, chairman; W. E. Wells, Hal N. Harker! 
George C. Thompson, Charles C. Ashbaugh, all of East 
Liverpool; A. G. Dale, Trenton, Ne\s.soaee Larkin 
Salineville, O.; Charles L. Sebring, Sebring, O.; Guy E. 
Crooks, Crooksville, O. | 


J 
} 
\ 
} 
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“ Business is Improving,” Slogan of Ad Men 


oe = ate “4 “e ” ™e - 4 4X7 
Business is improving ” was the greeting given by the 
executive committee to the members of.the New England 
Advertising Club convention which opened here Tues: 


day at New Haven, Conn. 


The keynote “ Ethical advertising will help business 
—study it, talk, use it,” was sounded by Charles H. Mac- 
kintosh, president of the Associated Advertising Clubs of 
the World, at the first general session. 

The trophy cup for the largest number with the great: 
est mileage to their credit appeared to be within the erasp 
of Providence, R. I., at noon, with Portland, Me., loom- 


ing up as a contender. 


Reports Belgium Conditions 


Mr. R. I. Ratner, who is covering the continental, 
European countries in the interest of the Nonik Glass-_ 
ware Corporation, writes that he has visited practically 
all glass factories in Belgium. He states that most of) 
these are closed owing to the strikes for wage increases) 
He is also quoted 


as stating that prices are extremely high. 


while others are working part time. 
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Service With a Smile 


MTTVEVOQUUUUUUUUCTUNTTOUUCUUUUUUTTUTTVUUUUUUUUIUUUTULLUULLLULLLLGGLLCLLLL 


FEW years ago a young man by the name of 
Bob Hayes opened a retail clothing store in the 
city of Atlanta, Ga., and this store has since 
rown from a small and modest beginning to one of the 
1ost successful stores of its kind to be found anywhere. 
‘he whole principle upon which this young man has 
uilded his unusual success is expressed in the four sim- 
le words that comprise the slogan of his business— 


’ 


Service With a Smile.” And that foundation is one 
pon which any business can build for success. It doesn’t 
rake any difference what you are selling, such a policy 


rill attract business as a magnet attracts steel. 


The store or the business that features “ Service With 

Smile,” that adopts the principle as a definite policy and 
yes up to it invariably, lifts itself above the plane of 
ompetition because of the close relationship that will ex- 
st between the business and its customers. The smile 
eing a predominant feature it serves to create good will; 
ind this makes the relationship almost entirely a personal 
‘ne, makes those who patronize the business its “friends,” 


And naturally that 


ather than merely its customers. 
usiness will get this patronage just as long as the per- 
It is the “Service With a 


mile” that accomplishes this very desirable result. 


\ Many a man and many a woman will buy a smile 
| a - py 


onal relationship exists. 


vhere they won’t give a second thought to anything else. 
“he “what do you want?” establishment is doing busi- 
ess under a mighty heavy handicap. The smile and th: 
i What can I do for you, please?” establishment has a 
‘ecided advantage that competition will find it very difh- 
alt to overcome. 

\ Affability can, of course, be carried to extremes, and 
are should be taken that this does not happen. Unless 
/person has some particular thing in mind they want to 
urchase, or some particular service they want done, and 
is this that has brought them to your place of busi- 


ess, sales resistance will naturally be encountered when 


the effort is made to sell them something else. I have 
ofttimes seen cases of this kind where affbility and good 
salesmanship combined resulted in the closing of a trans- 
action where the buyer got something he, or she as the 
case happened to be, really did not want. When affabil- 
ity overcomes sales resistance with the foregoing result 
it is almost as bad for the business as if no sale had been 
made at all. QO it may even be worse in that you might 
thus lose a regular and a steady patron. But “ Service 
With a Smile ” affects the happy combination that can’t 
go wrong any way you look at it, other things being 
equal. 

When Bob Hayes, the gentleman referred to in the 
first paragraph, started a small clothing store in Atlanta 
some few years ago he was not blessed with unlimited 
capital and therefore was able to advertise ouly in a 
modest way. But he always featured the policy, “ Serv- 
ice With a Smile.” He met his customers personally at 
the door with a smile and a handshake, and a “ How do 
you do, how are you today?” And he saw to it that they 
received the sort of a service he advocated in his slogan 
—“ Service With a Smile.” The business is very much 
larger today and takes care of ten times 1s many cus- 
tomers, but there has been no change whatever in this 
policy. Hayes is still meeting his customers at the door 
with a smile and a handshake and a cordial greeting. And 
he sees to it that his salesmen give “Service With a 
Smile.” 

As a matter of truth the success of this business is 
almost entirely founded on that one policy, and in busi- 
ness circles the Bob Hayes Store of Atlanta has become 
nationally known because of it. 

Emerson once said that if a man can make a better 
mousetrap than his fellow men the world will beat a 
path to his door even though he build his house in the 
wilderness. Hayes has proven that the man with the 
mousetrap has nothing whatever on the store that fea- 
tures “Service With a Smile.” 


| Hudson Mercantile Co. Sues 

Suit has been brought by the Hudson Mercantile Co., 
22 East 25th Street, New York City, against the Ken- 
‘o Artificial Fruit Co., for alleged infringement of the 
“mery patents covering the manufacture of wax fruits. 
| The Hudson Mercantile Co. has the exclusive right, 
der Mr. Emery’s patents, to market the original Acme 
‘tt Fruits and this suit is the culmination of attempted 


_|fringements of this product. 
| 


| 


Graham to Have a $20,000 Dept. Store 

The hustling little city of Graham, Va., according to a 
recent announcement in the Manufacturers’ Record, is to 
have a $20,000 department store. The edifice will be 
erected by W. B. Morton & Co., and will be of brick, 
measuring 52 by 63 feet. The floors will be of maple, 
metal ceilings, ventilators, hot water heat costing $2,000, 
and lighting features costing $7,000. 
will be a Bluefield concern. 


The architects 
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Attention 
Advertisers 


Starting today and continuing until further 
notice the following advertising 
schedule becomes effective 


ADVERTISING FORMS WILL CLOSE ON MON- 
DAY AT 4 p.m. Advertising matter intended for 
publication the following Thursday must reach this 
office by Monday noon. 


Changes in copy for standing advertisements must be 
sent In one week in advance. Where proof is required 


state so PLAINLY. 


Our field being confined to Crockery, Glass, Lamps, Gift 
Shop and Art Goods, Housefurnishings, Dolls and 
Toys, we will be compelled to refuse advertising not 
covered by these headings. We reserve the right to 
reject any advertising which we consider detrimental 
to the best interests of the trade as a whole. 


Service Department 


For the benefit of our advertisers we maintain a competent 
art and copy staff who will be glad to create copy and art 
work necessary to the complete campaign. Your individual 


requirements will receive prompt attention. 


DEMAREST 
PUBLICATIONS, Inc. 
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Buyers in New York 


OCTOBER 13, 1921 


S. M. Averill, lamps, Jordan Marsh Co., Boston, Mass., 432 
th Avenue. 

Mr. Ding, lamps, Bullock’s, Los Angeles, Cal., 225 Fifth Ave. 
W. P. Briggs, lamps, china and glassware, Sibley, Lindsay & 
‘urr, Rochester, N. Y., 432 4th Avenue. 

Miss A. Hall, china and glassware, Hutzler Bros., Baltimore, 
{d., 352 4th Avenue. 
-W. C. Garrison, general mdse., Berwick Stores, Berwick, Pa.., 
jreslin. 
Mr. Peters, lamps, May Co., Cleveland, Ohio, 37 West 26th St. 
Miss N. A. Wilser, representing, Dayton Co., Minneapolis, 
finn., 225 Fifth Ave. 

F. Pollard, house furnishings, Hearne D. G. Co., Shreveport, 
a., 319 Seventh Ave. 
_E. Hogly, general mdse., Brandon-Durrell Co., South Bend, 
ad., York. 
_J. J. Cline, glassware, Sisson Bros. & Weldon Co., Binghamton, 
(. ¥., Breslin. 

A. M. Reiber, mdse. manager, A.-M. Reiber & Bros. Co., Butler, 
a., Pennsylvania. : 

J J. Bates, lamps, Simons & Adams, Haverhill, Mass., Com- 
odore. 
'C. B. Dulcan, mdse. manager, The Hecht Co., Washington, 
_C, 1150 Broadway (Baer & Lilienthal). 
| OCTOBER 14, 1921 
| Miss T. Kirchmeyer, toys, Brandin-Durrell Co., South Bend, 
ad., York. 

D. W. Hancock, china, Bluefield Furniture Co., Bluefield, 
’, Va., Gregorian. 

D. B. Loveman, representing, Chattanooga, Tenn., Bretton Hall. 
G. Robinson, general mdse., W. H. Belk & Bro., Monroe, N. C., 
vennsylvania, 116 West 32nd Street. 
J. H. Wakelin, general mdse, McAulay & Wakelin Co., 
olyoke, Mass., Cumberland, Md. 
|W. H. Hager, general mdse., Hager & Bro., Lancaster, Pa., 404 
surth Ave. 


OCTOBER 15, 1921. 
IJ. A. Cooke, house furnishings, Hammond & Cook, Monticello 
. Y., Herald Square. 

A. Koch, representing La Salle & Koch, Toledo, O., 225 5th 
ve. 

Mrs. R. Harnes, representing Wm. Hengerer & Co., Buffalo, 
. Y., 16 West 39th St. 

| 


OCTOBER 17, 1921 


A. C. Wedtke, house furnishings, Marshall Field & Co., Chi- 
go, Ill, 1107 Broadway. 

'T. Stackpole, house furnishings, The May Co., Cleveland, Ohio, 
| West 26th Street, 8th floor. 

H. Todd, china and house furnishings, McCurdy & Co., Roch- 
iter, N. Y., 1170 Broadway. 

S. C. Stephens, house furnishings and toys, Townsend, Watt 
Wall D. G. Co., St. Joseph, Mo., c/o Fred Atkins, 220 Fifth 
venue. 

J. W. Boston, house furnishings and toys, Famous & Barr, St. 
vuis, Mo., 37 West 26th Street, 8th floor. 

\E. H. Smith, mdse. manager, Miller, Rhodes & Schwartz, Nor- 
ik Va., Pennsylvania. 

A. Werner, house furnishings, Meyer, Werner Co., Chicago 
|, Marlborough. 

Miss J. Loquai, general mdse., Ed. Schuster Co., Milwaukee, 
is., 1372 Broadway. : 

Miss M. Curley, representing, Boston Store Co., Glens Falls, 
_ Y., 6 West 32nd Street (Mdse. Reporting Co.) 


OCTOBER 18, 1921 


Charles Goldblatt, house furnishings, P. Mourin Co., Provi- 
dence, R. I., Martinique. 

O. T. Houston, toys and games, Woodward & Lothrop, 
Washington, D. C., 334 4th Avenue. 

J. Barnes, house furnishings, Burden Smith & Co., Macon, 
Ga., 252 Fourth Avenue. 

S. Kaplan, china and glassware, Monroe Furniture Co., 
Monroe, La., Pennsylvania. 

S. Moorehouse, general mdse., Halle Bros. Co., Cleveland, 
Ohio, 220 Fifth Avenue. 

G. F. Gable, toys, McDonald Bros. Co., Minneapolis, Minn., 
Pennsylvania. 

C. M. Igel, house furnishings, Rosenbaum Co., Pittsburgh, 
Pa., 116 West 32nd Street, Pennsylvania. 

H. L. Falk, toys, The Mode, Boise, Idaho, 352 Fourth Ave- 
nue (Kirby, Block & Fisher, Inc.) 

G. H. Guest, house furnishings, Jordan-Marsh Co., Boston, 
Mass., 432 Fourth Avenue. 

L. J. Wagner, toys, J. N. Adams & Co., Buffalo, N. Y., 16 
West 39th Street. 

Mrs. M. Peterson, popular priced gift shop mdse., C. Denike 
Co., Cedar Rapids, Ia., 352 Fourth Avenue (Kirby, Block & 
Fisher, Inc.). 

Miss M. Spede, gift shop mdse. and lamps, F. & R. Laza- 
rus, Columbus, O., 225 Fifth Avenue (Retail Research Assn.) 

Miss K. Hagen, gift shop mdse., Herpolsheimer Co., Grand 
Rapids, Mich., 1170 Broadway (Morgan & Ahrens Co.). 

M. Marks, toys, Kohn, Furchgott & Co., Jacksonville, Fla., 
6 West 32nd Street (J. A. Spellman). 

C. S. Cason, toys, Burden, Smith & Co., Macon, Ga., 352 
Fourth Avenue (Kirby, Block & Fisher, Inc.). 

E. Lautmann, mdse. manager, Kaufman Dept. Store, Pitts- 
burgh, Pa., 1261 Broadway. 

Mrs. C. H. Newman, crockery, china, lamps and glassware, 
Miller & Rhodes, Richmond, Va., 432 Fourth Avenue. 

H. E. Griffiths, toys, L. G. Federman Co., Akron, Ohio, 116 
West 32nd Street, Alfred Fantl. 

C. W. Wilson, genl. mdse., P. A. Bergner Co., Peoria, IIl., 
1270 Broadway. 


OCTOBER 19, 1921 


C. L. Reegal, china and glassware, J. W. Knapp & Co., Lan- 
sing, Mich., care Hart Flanagan, 253 5th Ave. 

A. C. Forgeson, mdse. manager, Deneche Co., Cedar Rapids, 
Iowa, care Kirby, Block & Fisher, 352 4th Ave. 

J. Robinson, house furnishings, Dearborn Co., Chicago, IIL, 
McAlpin. 

D. S. Michel, basement mdse. manager, Wm. Taylor Sons & 
Co., Cleveland, Ohio, 225 5th Ave., room 823. 

P. L. Beck, imported and domestic toys and dolls, American 
Wholesale Corp., Baltimore, Md., 354 4th Ave. 

A. W. Mackie, cut glass, Ernest Kern, Detroit, Mich., 1170 
3roadway, (Morgan & Ahrens). 

S. H. Polman, bargain basement mdse., G. Fox & Co., Hart- 
ford, Conn., 120 West 32nd Street (A. Fantl). 

N. Levee, general mdse., Sasso’s Dept. Store, Hazelton, Pa., 
1164 Broadway (Fellows Buving Corp.) 

H. C. Eisenberg, general mdse., M. M. Newcomber Co., Knox- 
ville, Tenn., 48 East 35th Street (Wm. Van Buren). 

Mrs. C. H. Newman, china and glassware, Miller & Rhodes 
Co., Richmond, Va., 432 4th Ave. 

H. E. Griffith, toys, L. G. Federman Co., Akron, Ohio, 116 
West 32nd St., Imperial. 

F. T. Bedworth, representing Sage, Allen & Co., Hartford, 
Conn., 404 Fourth Ave. 

B. Conway, general mdse., Watt, Rettew & Clay, Norfolk, 
Ware23) Hast 26th, st. 
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SPECIAL NOTICES 


RAVELER WANTED—We have opening for high class 

business man who has acquaintance with and can sell Feld- 
spar and Flint to the Pottery, Glass and Enamelware trades. 
References required. Address M. A., care of CRocKERY AND 
GLAss JOURNAL. 


Ropes BUYER, formerly assistant buyer for house 
furnishing, glass and china house, wishes to make con- 
nection with retail or wholesale house, either as assistant 
buyer or outside salesman. Not afraid of work; real hustler. 
Apply Box 101, CrockEry AND GLASS JOURNAL. 


ECORATING SHOP.FOR SALE—An excellent opportun- 

ity to secure a completely equipped plant for decorating of 
every description on china and glassware. Includes acid tanks, 
fully furnished etching room, compressed air blower, etc. Lo- 
cated in Jersey City, N. J. Advantageous lease of building. 
Address T. J., care of CrocKERY AND GLAss JOURNAL. 


ELL KNOWN SALES AGENT with showroom in best 

locality in New York City, is prepared to represent in the 
Metropolitan territory, a thoroughly representative lighting glass 
manufacturer, who can handle properly volume of business. 
Address A. D., care of CrockERY AND GLASS JOURNAL. 


EPRESENTATIVES WANTED on commission basis. 
High grade men only, covering all or part of the following: 
North and South Dakota 
lowa 
Nebraska 
Wisconsin 
Minnesota 
Illinois 
Michigan 
Ohio 
Indiana 
By one of the largest and best factories making a line of 
decorated glassware and china. Has been established a number 
of years and has a good reputation. All correspondence kept 
in confidence. For particulars address Box 100, care CrocKERY 
& GLaAss JOURNAL. 


Vie AGENCY, for illuminating glassware on com- 
mission. White, colored or decorated lighting glassware. 
Not cut ware. Large proven following in lighting fixture trade. 
Address Miller & Christal, 39 Willoughby Street, Brooklyn, N. Y. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE. 
Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 


Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors. Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


SU LUUILLUULUUUUNLUONNLUSUEUUVUOLUUUUULLEE AALS 


g Ask for 


HARRISON 


Lighting Fixtures 


and 
Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th Fl, 130 W. 42d St. 
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Hallowe’en Aids Toy Sales 

The approach of Hallowe’en has bolstered up the toy 
business and buying for the Christmas season has already 
begun. Prices this year are said to be reduced from last 


year, with the exception of American iron toys, which 
are about the same. 


Buried Treasure | 

Thin, glistening wine glasses, hundreds of dozens of 
them, worth thousands of dollars, are stored away in the 
big hotels of New York and the stewards don’t know 
what to do about it. | 

Some few have been sold and others given to friends 
of the hotels who, it was assumed, were able to employ 
the gay glassware as it was intended it should be used. 
But prohibition made the glassware useless for the hotels, 
most stewards feeling it dishonorable to past memories to 
serve ginger ale and impotent grape juice in the fine old 
wine glasses. 

A Fifth Avenue hotel announced it had written off 
$100,000 on glassware at its after prohibition inventory 
and others estimated their idle drinking accessories at 
sums almost as high. 


Hope for the Rest of Us 

Edison was thrown out of school because he was “ too 
stupid to learn.” The teachers called George Westing- 
house a dunce. Faraday, who became the father of 
scientific chemistry, received practically no schooling and 
never entered a university until invited to teach university 
Frank W. Woolworth probably would have 
failed to pass a grammar school graduation test. James 
B. Duke, 


George F. Baker, 


professors. 
“the tobacco king,” is woefully uneducated. 
the dean of American bankers, is said. 
to have been a night-watchman when a young man. 
James J. Hill, who became so cultured, so full of knowl. 
edge, that he constantly astounded every one who met 
him, had the most ordinary schooling. Not one in twenty 
of our foremost men of affairs had risen to anything like 
eminence at 35, or even 40. Almost all of them went. 
through gruelling experiences before they reached the 
summits of success. In fact, it was during crises that 
many of them found opportunity to prove the stuff of) 
which they were made. | 

There is hope for the rest of us, isn’t there 2—_Forbes 
Magazine. | 


a Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 
ALSO CELLULOID DISCS. j 


We carry about fifty stock sizes of caps; and 
are also prepared to supply special sines “I 


order. Write us for prices and samples. 


tion of the Glass, Pottery, Lamps & Housefur- 
nishings Association of Chicago was held last 


| HE most enthusiastic meeting since the organiza- 
| 


‘hursday in the Ivory Room at Mandel Bros. More 
aan fifty members were in attendance to hear the re- 
orts of progress made in connection with the Chica 
xhibit to be held next February, as well as to offer their 
uggestions and assistance in furthering the work. Pre: 
‘ent Bowman, who was absent from the last meeting 
‘ie to the arrival of what he terms “a potential Presi- 
ent of the Chicago pottery and glass association,” pre- 
ded at the meeting. 

Ira A. Jones, chairman of the Rooms Committee, wa: 
illed upon for a report, and stated that the demand 
‘ree rooms had almost exhausted the supply allotted 
y the Morrison Hotel and the only additional large 
vace they could offer was the Balcony, which could be 
vided into large displays. 


Mr. Natkin, buyer for The Fair, reported the work of 
ie Publicity Committee as progressing favorably, with 
e trade journal advertising already under way, and the 
‘rect-by-mail matter rounding into shape. 


| Secretary Power read the minutes of the last meet- 
'g and followed with a report on the reservations of 
‘splay space for the exhibition. A total of one hundred 
nd twenty-seven rooms have already been reserved, and 
2 stated that from the number of additional inquiries re- 
vived that all rooms on the eight floors of the Morri- 
m Hotel would be reserved by the end of another 
lirty days. A statement of the Chicago association 
uows bank balance of $3,000, which is to be spent for 
'e publicity and running expenses of the exhibition. 
he membership of the association has reached 102. 


John Ling, of Mandel Bros., chairman of the Execu- 
ve Committee, told of a conversation with the man- 
ver of the Morrison Hotel in which the manager said 
cat no exposition has ever been launched before in Chi- 
igo so successfully, taken from the angle of reserva- 
ons for display space. Mr. Ling then emphasized the 
ct that we have completed more than half of the work, 
€ conclusion of the task being to show the manufac- 
ters who display their merchandise next February 
ore buyers than they have ever seen before in any sim- 
ur gathering. 

| Osear Eckland, who has been out of the city for sev- 
al months, attended the meeting, the first of which he 
lis been present since the founding of the organization. 
© gave a most enthusiastic talk, lauding the work of 
€ association and pledging his support in every way 
ssible. He ended by saying, “It is not a question of 
Nill I come in for display space?’ but rather ‘Can I 
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THE CHICAGO MARKET CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 
J. H. SmMytTHe, REPRESENTATIVE 
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come in for display space?’” Mr. Eckland is head of 


the Central Cut Glass Co. of Chicago. 

Miss Brennan, crockery and glass buyer for Roths- 
child’s, and Mrs. Boring, wife of E. J. Boring of the 
Crooksville China Co., were guests of honor, being the 
first ladies to attend any of the association meetings. 

V. G. Wicke, president of the Imperial Glass Co., who 
was in Chicago last week attended the meeting, gave a 
few encouraging remarks. Mr. Wicke has reserved 
space for the Chicago show, he stated, but has never 
maintained a display at the Pittsburgh shows. He pre- 
dicted that the Pittsburgh show will soon be a thing of 
the past and that Chicago, being a logical point will have 
absolute success in its present enterprise, which he thinks 
will grow from year to year. 

Mr. Greenwald of the Greenwald Studios, Mr. Dinkel- 
speil of the Crest Lamp Co. and Mr. Ritzenthaler of the 
Ritzenthaler Co. were all called upon for their opinions 
of the Chicago Show proposition. 

Mr. Guy Crooks, of the Crooksville China Co., the first 
firm to reserve display room for the Chicago show, was 
elected to honorary membership in the association. 


Mr. Jelonek of the D. Saunders Mfg. Co., Heyworth 
Bldg., Chicago, Ill. went to Kansas City last week on a 
business trip. 


Morimura Bros. of New York displayed many of their 
latest numbers last week at the Palmer House. 


William Duval is in charge of a display of Bryce Bros. 
lines now being shown in the Palmer House. 


According to present plans the Potters Cooperative 
Company will open a Chicago display this week in the 
Palmer House, Room 43. George McNicol will be in 
charge of the display showing their complete lines of 
dinnerware. 


L. H. Gilman, of the Boston Store, Milwaukee, Leo 
Arnstein of Milwaukee, H. A. Dunn of Ottawa, Kan., 
and H. J. Muldoon, Golden Rule Store, St. Paul, were 
in Chicago last week. i 


TragAs Jones and Geo. Turner, of Ira AX Jones Co., 
Shops Building, left Chicago last Monday for a trip East 
to visit factories they represent in that section of the 
country. 


Members of the Chicago trade are extending their 
heartfelt sympathies to Paul Richter, head of the Paul 
Richter Cut Glass Co., who buried his mother on Mon- 
day of last week at Oak Ridge cemetery. 


Twenty-eight 


CROCKERY AND GLASS JOURNAL 


October 20, 1¢ 


rol 


READY 10 


PU VER mC la 


€=M, 


SERVE 


. 


CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS 
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DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 
Indiana Glass Co. D.C. Jenkins Glass Co. 
Eagle Mfg. Ca. Mound City Glass Co. 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representin« 
MONONGAH GLASS CoO. 
Co-OPERATIVE FLINT GLASS Co, 
THE Duncan & MILLER GLASS CoO. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS. TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. E. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 
Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


W. C. OWEN 


Successor to 


OWEN-KOEMPEL 


Artwares Gift Merchandise 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 
17 N. WABASH AVE. 


Pottery 


“Dest Threw Aaay He Pscer 


J. B. FINN 
222 N. State St. 


Zanesville Stoneware Co. 
National Pottery Co. 
Uhl Pottery Co. 

E. J. Knapp Candle Co. 
Columbia Wax Works. 


HEYWORTH BUILDING 
Madison and Wabash 


THE 
PLACE 
TO 
BUY 
GLASSWARE 


Earl W. Newton and Associates 


Topliner Glass and China Manufae- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: I 
A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated. 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


John S. Ward, Room 1508 


Luster Tea Ware 
Gold Enerusted China 
Decorated Glass Ware 
Gift Articles 

Lamps and Shades 


| 


| 


| 


This advertising space open to a 
"Phone Wabash 860 


Chicago house. 


for rates. 
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A BIG LITTLE BUSINESS GIANT 


¢ N eye for the main issue” is quoted, in brief, 
AN as the secret of executive efficiency. When 
a score or more business details pile upon 
he executive desk, the man with an eye for the main 
ssue is the man who reaches the high seat. Lincoln had 
his ability. Our living business leaders hold fast to this 
sxiom, and, while directing industries they do not neglect 
‘he small issues, they do isolate the important ones and 
earn to distribute the smaller responsibilities. The most 
lemarkable feature of the activities of these men is their 
‘vident leisure and nonchalance when they are literally 
ouried in industrial or political detail. 
’ And this is why men fail in business and in the great 


ichievements of life. They do. not recognize the main 


hance when they see it. When they find themselves 


nveloped in a mass of detail and responsibility they 
lunge blindly ahead into the pile, grabbing whatever 
jomes to hand, and hence when the time comes for the 
nal accounting their production record reads like a 
chool boy’s composition book—full of feverish effort, 
ut lacking in continuity and well directed mental ap- 
lication. They have lost time on the small elaborations 
Kf business and have missed the main issues in the pile. 

Such men are usually failures and are partly responsi- 
le for business depression. Since we must either pro- 
ress or retrogress (there is no standing still), these men 
© not progress, and hence clog organization machinery 
nd thwart their own purpose, They are always busy, 


ever have time to play, nor to develop. They are always 


complaining of “* overwork * and poor collections. They 
despise the efficiency man. 
A great many people have the idea that the President 


“ 


of the United States is a sort of “ mental director” of 
the routine of the business of being president. Mr. Hard- 
ing has just as many details to handle as he ever had as 
newspaper man—and more. His responsibilities have 
not diminished, as many seem to think, but they have 
increased a thousandfold. Yet he finds time to play, and 
Neither does he 


neglect the small items. Theodore Roosevelt was a strik- 


yet has an eye for the main issues. 


ing example of this great gift. All great men were and 
are masters of the art of concentration and properly di- 
rected effort and thought. It can be acquired. 

This lecture not only applies to big business executives, 
but is directed as well to the retailer, clerk, buyer and 
salesman—men of all sciences and professions. The 
smallest store proprietor has as much opportunity to 
master and practice this art as the president of the 
United States, Charles M. Schwab or as Abe Lincoln had. 
His is a science that requires every ounce of thought and 
effort in him—properly directed. His problem is to keep 
in business, develop his business and to accumulate riches. 
He is entitled to all of these, and has a better chance of 
winning them if he keeps his eye ‘‘on the main issues.” 

Business today is very much like tennis or golf. It 
has many hazards. We can never direct the ball where 
we want it to go if we allow our eyes to wander as we 
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Win Chinaware Dispute 

ECISIONS rendered yesterday by the Board of 
1B United States General Appraisers sustain a large 

number of protests against collectors’ assess- 
ments of duty on earthenware and chinaware, embossed 
in the mold, entered into the country by importers at 
this and other large ports. In these rulings, written by 
Judge Hay, the tariff rate is reduced on the earthenware 
from 40 per cent ad valorem, under paragraph 79, to 
35 per cent ad valorem under another provision of the 
same paragraph. The chinaware in question was taxed 
at the rate of 55 per cent ad valorem under paragraph 
80. The customs board concludes that the rate should 
have been 50 per cent ad valorem under the same para- 
graph. Refunds are ordered accordingly. 

The question of all these cases was whether the mer- 
chandise was decorated within the meaning of that word 
as used in the paragraphs involved. The board finds 
that the articles were embossed or decorated in the mold 
only and that duty should have been collected at the lower 
rates. 

Protests filed by the following merchants are sustained 
by the general appraisers: G. F. Bassett & Co., Hugh C. 
Edmiston, Giman Collamore & Co., Edward Boote, Havi- 
land & Co., and Meakin & Ridgway, Inc., of this city; 
Pitkin & Brooks, of Chicago; the Jones, McDufee & 
Stratton Co., of Boston; Burbank Douglass & Co., of 
Portland, Me. ; the American Express Co., of Boston; the 
Baltimore & Ohio Railroad Co., of Baltimore, and the 
Geo. Bowman Co., of Cleveland. 


Speed Demons at the Business Show 

This year’s business show was indeed a worth-while 
lesson in the importance of “ big little things” in modern 
business. 

It is not often that executives give thought, must less 
valuable time, to the analyzing and investigation of the 
routine equipment that makes their business really pos- 
sible. Also along this trend of thought business men 
overlook the keen competition among well-educated 
women—and men—who dedicate themselves to the 
“small services” of business. 

A lesson in trained accuracy and speed and nimble- 
ness of mind and fingers was demonstrated during the 
business show last week, in those exhibits of modern 
typewriters alone—true, mere atoms in the vast busi- 
ness machine of the world, but the one single unit claim- 
ing a big share of the responsibility for the complete 
revolution of business routine. 

“The typewriter is as important to modern business 
as the steel supports of the skyscrapers that house busi- 
ness,” G. C. Hutchins, representative for the Oliver 
Typewriter Company, is quoted as saying. And in a 
broad sense it is a true claim. 

The slogan of this company, which is offering a new 
model (made 75 per cent noiseless) and keyed to 200 
words a minute, is: “ More business can be had if you 
go after it,’ and the typewriter is held aloft as a means 
to that end. 
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Western Glass and Pottery Association 
There was a well attended meeting of the Board of 
Management of the Western Glass and Pottery Associa- 
tion held on Monday evening at the Fort Pitt Hotel, Pitts- 
burgh, President John H. Harris presiding. 
The reports read by Secretary-Treasurer Watson W. 
Lang showed the Association to be in a very good con- 
dition, both financially and numerically. 

The annual banquet was decided to be held at the rer 
Pitt Hotel on Tuesday evening, January 17, 1922, as 
usual it will be a stag affair. The committee appointed 
by President Harris consists of Albert Binswanger, Rob- 
ert G. West, Howard Fry and himself. They wish to 
assure all the members and their friends that the scenes 
enacted at last year’s banquet would not occur again and 
an entirely new novel and clean entertainment would be 
provided. 

The Nominating Committee presented the following to 
be voted for by the members, ballots will be mailed by 4 
Secretary early in December. 

President—James M. Lewis, Coraopolis, Pa., Consoli- 
dated Lamp & Glass Co. 

First Vice’ President—William C. Lynch, Chester, W. 
Va., Taylor Smith & Taylor Co. 

Second Vice President—Emory P. Ebberts, Pitts- 
burgh, Pa. Phoenix Glass Co. 

Third Vice President—Francis I. Simmers, East iv 
erpool, Ohio. Hall China Co. 

Fourth Vice President—Reuben Haley, Beaver, Pa, 
United States Glass Co. 

Secretary - Treasurer — Watson W. a Cambridge 
Springs, Pa. Kinney & Levan Co. 

Directors (five to elect)—C. Nick Muessig, East Liv- 
erpool, Ohio; Harry W. Smith, Pittsburgh, Pa. ; ; Marion 
G. Bryce, Pasbies Pa.; John H. Harris , Pittsburgh 
Pa.; Harry Kohnfelder, Pittsburgh! Palas Robert G. West, 
Pittsburgh, Pa.; H. A. Longstreht, ‘Pikehneee Pa. ; 
Howard Fry, Rocheetes Pa 

Territorial Vice President bees B. Whitney, ied 
Schoenthal, Horace C. Gray, New York; R. B. Reineck, 
William T. Darden, E. M. Meder, Ghicsene Edward E. 
Wilgus, Boston; Thos. H. Lohr, St. Louis; Cecil E. Tay- 
lor, Philadelphia; Ben F. Feldner, Zanesville; Silas 
Ichenauer, Evansville; Thos. A. Neely, Youngstown; 
Harry T. Thomas, Baltimore. 
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Lamp Shade Protest Overruled ! 

A protest of Dingelstedt & Co., covering lamp shades: 
has been overruled by the Board of United States Gen- 
eral Appraisers. The shades, which were of silk, and 
ornamented with fringe, beaded ornaments and metal 
thread trimmings, were classified as silk articles in part 
of trimmings at the rate of 60 per cent ad valorem under 
Paragraph 358, while the importers claimed that they 
were dutiable as manufactures of silk at the rate of 45_ 
per cent ad valorem under Paragraph 318 of the act of 
1913. The Appraiser found that the goods were more 
specifically provided for in Paragraph 358, and the pro- 
test is accordingly overruled. ; 


ville Pottery Co., Zanesville, Ohio, had appointed 
| F. D. Van Arsdale as their New York manager to 
‘succeed the late W. H. Stockdale, and he is now in charge 
| at the concern’s salesroom, 50th Street and Fifth Avenue. 
_ Mr. Van Arsdale is a man of considerable experience 
Las a buyer of pottery and china, and is possessed of a 
‘natural instinct for the wholesale end of the business. 
Prior to the war he assisted in buying for the L. S. Ayers 
'Co., Indianapolis. He then went into Y. M. C. A. work 
‘during the war, and since being released from this, about 
‘two years ago, he has acted as assistant to J. H. Harris, 
buyer for Kauffman’s, Pittsburgh. 


| T was announced during the past week that the Rose- 


Owing to a change in policy in handling their New 
York business, the Crooksville China Co., Crooksville, 
‘Ohio, have announced that beginning January Ist their 
‘line will be represented in New York by Guy Cooke, rep- 
‘resentative here for the Hull Pottery Co., and other well- 
‘known lines, with office and salesroom in the Fifth 
Avenue Building. Guy Crooks, head of the concern, in 
making the announcement said the new arrangement re- 
ferred to above was responsible for the change in repre- 
‘sentation. He said: “Abe H. Hays has handled our 
line most satisfactorily for the past eight years, but Mr. 
Cooke, for certain reasons is in a more advantageous 
position to look after it under the plan outlined in the 
new policy.” 


L 


Mr. Kadama and Mr. Tareta, both of the Taiyo Trad- 
ing Co., tor Fifth Avenue, returned Tuesday from a 
visit to the Chicago branch of this concern. 


| E. Horsfall, of the J. W. Robinson Co., Los Angeles, 
's in the trade this week. He is stopping at the Prince 
seorge Hotel. 


} 
{ 


| Messrs. A. L. Brockman and McGinnis, both of the 
Chicago Fair, are in the city this week. Mr. McGinnis, 
louse furnishing and lamp buyer, is stopping with his 
folks in New Rochelle. Mr. Brockman, merchandise 
Manager, is putting up at the Biltmore Hotel. 


Geo. Nakayama, Taiyo Trading Co., returned this week 
Tom a five weeks’ auto trip, in his new Dodge. Some 
2500 miles were covered during the trip with nary an 
ngine wheeze nor a blowout. This is not an advertise- 
nent for the Dodge car. 
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| CAUGHT IN THE NEWS NET 
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NTERESTING 
ITEMS PICKED 


UP HERE AND 
THERE AMONG 
THE TRADE 
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Victor G. Wicke, president of the Imperial Glass Co., 
is in the city for a few days this week. He is stopping 
at the Hotel Astor. 


Lou Reisenstein ’zn town! 


W. Junor, of Toronto, was also a visitor here this 
week, 


Mr. Nelson, of the Jones, McDuffee & Stratton Corp., 
is another visitor in town this week, now bound home- 
ward. 


Harry J. Moskowitz, china and glass buyer for Abra- 
ham & Straus, Brooklyn, has severed his connection with 
this concern to open up a new domestic department for 
Herbert & Neuwirth Co., Inc., 25 West 23rd Street. 


E. F. Ellison, representative for Geo. F. Bassett & Co., 
Inc., is now traveling the middle west for this house. He 
is scheduled to return some time in January. He reports 
western business steadily improving and says, ‘“‘ Business 
is looking up.” 


Russell Young, head of the Roseville Pottery Co., 
Zanesville, Ohio, was a visitor in New York several days 
last week consulting with F. D. Van Arsdale, who as- 
sumed his duties as New York manager for the company 
at that time. 


Leo Himmelstern, of Himmelstern Bros., San Fran- 
cisco, after making several stops in the pottery district 
en route, arrived in New York last Friday for his usual 
buying visit, as well as for the purpose of keeping his eyes 
peeled for new lines. 


G. Robinson, buyer for the Kinney & Levan Co., Cleve- 
land, is in town this week. He is stopping at the Penn- 
sylvania Hotel. 


W. S. George, W. S. George Pottery Co., East Pales- 
tine, O., is visiting the city this week. He will confer 
with his New York representative, Henry Benedikt, with 
showrooms at 7 West 22nd Street. 
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HERE THE 

MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 
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UDGING from the character of business the glass 
J manufacturers are receiving, the trade is interested 

in seasonable lines, or those which will have a ready 
movement during the late fall and holiday season. Pop- 
ular priced merchandise is in good request although there 
is a rather good call for some of the higher priced items. 
The department and jewelry dealers have been interested 
in the cut and enameled and gold decorated lines, such 
as bonbon boxes, candy jars and such decorated lines, 
while the blown and light cut and etched offerings have 
been in rather favorable call. 
that the trade is covering for the holiday trade, and the 
character of merchandise being ordered is to fill the 


wants of almost every class of buyer. 


There is every evidence 


The cut glass plant of the George H. Bowman Co., at 
Salem, O., is operating on a better schedule. This fac- 
tory is making a specialty of assortments, a number of 
new pieces being added to the line since it was first shown 
last January. 


Mail order houses have been doing an increased busi- 
iness in glassware. Buyers for several of these concerns 
who have been in the market of late have told of in- 
creased demand, and that all orders are taking the price 
prevailing at time of shipment, no matter when the busi- 
ness was received. “In this way our trade is being pro- 
tected no matter when we received their orders,” said 


one buyer. 


The West Decorating Company, at Jeanette, Pa., plans 
to add a line of decorated china and earthenware to its 


offerings. Such an arrangement is now being perfected. 


When the Goodwin Crockery Co. opens its new jobbing 
house at Memphis, Tenn., in January, it is said here that 
a line of glassware will also be included. Salesmen have 
reported that it is the intent of Mr. Goodwin to carry 
just as large an assortment of stocks as he formerly did. 


Glass machinery manufacturers here have been advised 
that excavation for the foundation for the new plant of 
the Feldspar Glass Co., at Ottawa, Canada, has been 
started. The company was formed a few months ago, 
and plans to be ready to operate early in the new year. 
A general line is contemplated. 


There has been a decided increase in the production 
at the plant of the Fostoria Glass Co. at Moundsville, W. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


Va. The No. 2 shop of this firm has been placed im} 


operation, although the No. 1 shop has been working on 
a favorable schedule. 


Construction of the new plant for the Star Glass Co., 


' 


at Star City, W. Va., is progressing under favorable cir- | 


cumstances. 


This shop was destroyed by fire some 
months ago, but recently the company decided to rebuild, | 


and contracts for structual iron work was awarded. It. 
is possible the plant will be placed in operation early in 


the new year. 
lighting glassware. 


The firm has always made a feature of | 


A concerted effort is being made here to revive inter-— 
est in the Glass Division of the American Ceramic So- | 


ciety. 
of the opinion that frequent meetings of the Division 
would result in vast benefits to the manufacturers. 


Edward Tillotson, of the Mellon Institute here is 


In the Bellaire, O., glass district plants are now oper- | 


ating on better schedules than for many months. 


The | 


Imperial is working almost to capacity, while the Bel- 


mont Tumbler Co. is operating practically full time. With 
the Rodefer Glass Co., there is a decided improvement 


in business conditions, and the output of this shop is now 


more than schedules of previous months. 


Clearing the site of the former plant of the Tarentum 
Glass Co., at Breckenridge, Pa., for an addition to the 


plant of the Atlantic Bottle Co., is now under way. It_ 


is expected that the addition will be completed early in 


the year, and then the name of the Tarentum Glass Co. | 


will become one of memory. 


Under new patents, glass jars will be made at the new 
plant of the Sager Glass Jar Corporation, which is now 
erecting a new factory at Betula, Pa. 
a short distance from Falls Creek, Pa., where is located 
the plant of the Jackson Vitrified China Co. 


Managers of glass and china departments of local de- 
partment stores have of late been urging immediate de- 
livery of their orders. Instead of allowing orders to take 
original dates of shipping, the buyers want their mer- 
chandise delivered as quickly as possible. Fear of a 
railroad strike is the cause of the activity along this line. 
However, the stores here are rather well protected, as 
river shipping is possible for glassware as well as for 
domestic dinnerware. 


This town is only | 


to complain should business continue in the pres- 

ent volume of receipt during the balance of the 
year as it is now. The improvement in business condi- 
tions which started on an upward turn late in the sum- 
mer continues. There is no intent on the part of the 
buyers to overload their shelves and ware rooms, but 
‘there is a tendency to keep up stocks, so that the wants 
‘of all classes of buyers can be supplied. Production 
throughout the local district continues to increase. Total 
‘output for the three weeks of October is greater than 
for the same term during September. 


Ie om manufacturers would have little reason 


In order that operations might not be suspended dur- 
ing the winter season on account of a scarcity of gas or 
coal, the Colonial Pottery Co., under the direction of 
William Robinson, sales manager, has arranged to equip 
‘the kilns of this plant with oil-burning outfits. The kiln 
so far equipped have been fired off in less time than 
under gas or coal fire, and the ware has come from the 
kilns better than under the former fires. 


I 
f 


William C. Mackey, traveling representative for the 
‘Hopewell China Co., of Hopewell, Va., who has been 
spending a few days in the local district visiting home 
folk, returned to the plant Sunday night. “ We're run- 
ning to capacity and business for future shipping is 
heavy,” said Mr. Mackey. 

Among the buyers in the district during the last week 
were J. W. Watte with Butler Bros., New York; W. C 
Gilmore, with Kaufman & Strauss, eomere Ky., and 
WN. G, Briggs, with Sibley, Lindsay & Carr, Rochester, 
v ry. 


| Operations have been resumed at the plant of the 
Jackson Vitrified China Co., at Falls Creek, Pa. The 
olant has been idle since January last. The firm is man- 
afacturing a general line of vitrified hotel and restaurant 
ware. 
| Stan ta 
Lester McNicol, sales manager of the Potters Co- 
»perative Co., has returned from Chicago, where he spent 
\ week arranging the opening of the new Chicago sample 
‘oom in the Palmer House. 


' A complimentary banquet was given in the DuPont 
otel at Hopewell, Va., recently in honor of George J. 
5tevenson, late of East Liverpool, who has accepted the 
actory management of the plant. About 125 plates 
ivere arranged. A. J. Strikow, treasurer and general 


nanager of the company, was toastmaster. The officers 


WHAT THE POTTERIES ARE DOING 


M. K. ZiIMERMAN, REPRESENTATIVE 
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of the company are: President, Sol Ostrow, Pittsburgh, 
Pa.; vice presidents, William R. Scraggs and L. E. 
Rosenthal, Pittsburgh, Pa.; secretary, Louis Groglode; 
treasurer and general manager, A. J. Strikow; general 
counsel, I. B, Brodie, Baltimore, Md. 


Reorganization of the Massillon (Ohio) China Co. is 
now assured, it is said. A year or so ago construction of 
the plant began, then work was suspended. Recently, 
however, new life was injected into the proposition, and 
now it is said that within a short time the buildings will 
be completed and manufacturing begin. 


The output of the No. 2 plant of the Albright China 
Co., at Scio, O., is showing a steady increase. Opera- 
tions in this new shop started a few weeks ago, and 
additional departments are being started as ware accumu- ' 
lates. The company is maintaining sales offices in Chi- 
cago as well as in East Liverpool, President W. T. 
McNutt being in charge of the latter. 


The annual meeting of the United States Potters’ Asso- 
ciation this year will very probably be held in the Hotel 
Willard, Washington, D. C., December 6, 7 and 8—three 
days instead of two, which has been the custom in years 
previous. Reservations are now in the making for the 
sessions. The annual banquet, which will be held the 
evening of the last day of the meeting, will be one of the 
most interesting ever arranged, it has been intimated. 


The Hall China Co. has resumed the manufacturing of 
the “ Luzon” shape combinet which was laid aside dur- 
ing the war. It is to be had in plain white only. The 
item is made from a vitrified body. F. I. Simmers, sales 
manager for this company, who recently returned home 
from a western trip, is now covering the eastern terri- 
tory. 


John W. Vodrey, of the Vodrey Pottery Co., who has 
been making a western business trip, is back at his desk. 
“Business is showing a gradual improvement,” he de- 
clared. 


Frank M. Ransbottom, of the stoneware pottery firm 
of that name, with offices at Zanesville, O., has been 
elected Grand Master of the Masonic Fraternity of 
Ohio. The plant of the firm is at Ironspot, just out of 
Zanesville. The offices of the Grand Master are being 
removed from Dayton to Zanesville. Upon his return 
home from Cleveland, where the Ohio Grand Lodge met, 
he was honored with a banquet by the Masonic Lodges 
of the Zanesville district. 

(Continued on page 21) 
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Some Fine Bavarian Ware 


Some very rich and unusual new Bavarian ware is 
on display at the showroom of Paul A. Straub, 105 Fifth 
Avenue. 

In this assortment is a new Tirscheureuth line of serv- 
ice sets with wide gold encrusted border. A short line 
of tea ware immensely rich in color and finish makes a 
striking new acquisition. This set, of course, includes 
tea pot, sugar and cream. 

The service set in deep glazed yellow is a compelling 
center display that stands out as an achievement in 
Bavarian ware. 

There is also a full general line of fancy and fine lustre 
designs in tray sets, fancy sets with poppy, Chrysanthe- 
mums and rose decorations. 

Additional open stock dinnerware in octagon shape 
with 14-inch double coin gold border makes a striking line. 


New Cut Glass and Electrolier 

Geo. McIntire, New York representative for the Irving 
Cut Glass Co., Honesdale, Pa., is displaying some attrac- 
tive new Irving cut glassware at his showroom at 7 West 
22nd. Street. 

The new pieces include an electrolier, six new vases 
and three new octagon and square bowls with staple com- 
bination rose design. These pieces are very attractively 
cut and have unusual depth and contrast. It is a new full 
line worthy of more than passing consideration. 


Nine New Limoges Dinnerware Designs 


Nine new service sets in a variety of latticed and art 
borders are the new Justin Tharaud showing at their 25 
West Broadway rooms, of the latest l'Union Ceramique 
designs from Limoges, France. 

The border designs of this new ware range from bird 
sketchings in black and color to latticed and Greek con- 
ceptions in white and gold. 

This new display is so variegated that trite description 
is hardly honest. It is one of those looked-for shipments 
that require the eye to see and the hands to feel its orig- 
inality, art, texture, and finish. 


Tea Sets Unusual 


Maddock & Miller, Inc., 54 Murray Street, has now on 
display some eight new designs in Richardson China 
ware. These sets represent the very best in solid color 
and floral design. Solid colors in canary yellow, blue, 
turquoise, chintz and green are unusual creations in the 
famous Tunstall ware. The tea sets are extremely worth- 


while and rich in tone and finish. 


POINTERS FOR BUYERS 


German Novelty Ware 

L. Straus & Sons Co., 42 Warren Street, is displaying 
this week an entire shelf of German novelty basket and | 
woven ware truly worthy of the attention it is command- 
ing. 

This assortment includes ingenious basket weaves, 
twisted cord designs, with pink rose decorations in artis-_ 
tic effects in bowls, jardiniers, compotes, baskets, and 
vases. Some of the shapes are plain with perforated | 
edges; others are decorated. All are cheerful and com- | 
manding. 

There are some 12 different designs and shapes in the 
lot. 


New Bassett Holiday Goods | 

Geo. F. Bassett, & Co., Inc., are showing in their display _ 

rooms at 73 Barclay Street, some excellent new French | 

designs in Limoges dinnerware and a large assortment of © 
Bassett fancy, plain, jet and gold decorated tea pots. 

The new goods are now being shipped to the trade and — 
make an A No. 1 Holiday assortment to pick from. 


New Lighting Line / 

Phillips, Thistle & Smith, Inc., have now on their tables. — 

at their showroom, 1101 Broadway, advance samples of a 

new general lighting line that embodies value, richness — 
in design and finish and real beauty under illumination. 


The sample pieces in display include graduated globes, 
or balls, in clear white opal finish. The Unit, in large 
art globes, is a beauty in shape and shade. 

In the Seno or satin finished pieces buyers will find 
something unusual in design and surface. The color of 
this line is wax white with a satin finish that is truly beau- 
tiful in the cold and a revelation under light. 


The complete line includes all size bulbs, globes and 
reflectors for both gas and electricity. 


This is an unusual reasonably priced general lighting 
line. 


150 New Designs 
Some 150 new dinnerware designs is the season’s newest 
offering in Haviland & Abolt ware on display at their 
attractive showrooms, 920 Broadway. 


This new stock embraces every conceivable combina- 
tion of floral, line and spray decoration in an unlimited 
variety of colors and combinations, 


ap 


Pumpkins Galore For Hallow-E’en Festivities 

ETER, PETER, PUMPKIN EATER, might 
p look with envy upon the variety and quantities of 
pumpkins on display for the Hallow-E’en gaities. 
‘Pumpkins large, pumpkins small, pumpkins fat and 
juicy seem to have fallen upon the Gift Shops from “ Out 
lof the Everywhere into the Here” with all their allur- 
‘ing facial expressions; big eyes, staring eyes, saucy eves. 
‘Not alone do pumpkins monopolize the display, but 
‘witches riding brooms in true Mother Goose fashion, 
‘black cats and bats realistically developed from black 
paper, lanterns in curious shapes and blov«l-curdling 
ighosts, to say nothing of the dear little Cupies in be 
witching huge Pieroette caps, have a most conspicuous 


place in the assemblage. Then the enormous Jack Hor- 
‘ner Pies, with long paper streamers holding a surprise at 
‘the end for some fortunate party guest, add another ap- 
propriate gift for the Witching Hour. Gift Shops seem 
‘to have “ Gone Over the Top” this year in the artistic 
and ornamental Hallow-E’en window display. The sea- 
‘son offers ample opportunity for artistic and well-chosen 
gift attractions, as black and orange make a striking com- 
bination effect. 


A Winsome Bud Vase 


_ The unique little maiden illustrated from C. J. Budd, 
11g East 18th street, is especially attractive because of 
‘its unusual character. Carved from wood and painted 
‘in realistic colors, this little winsome lass becomes more 
attractive since she has a real mission. Hidden unsus- 
pectingly behind her dainty 
form is a little glass bud- 
holder, which can be filled 


with water for natural flow- 


| 

ers just in bud. This makes 
a very ornamental object and 
is exceedingly distinctive, car- 
tying an original note in wood 
carving and brilliant coloring. 
Tn ornamenting a bed room, 
den or morning room, bud- 
holders have become quite a 
mecessary accessory, lending 
a bright and cheerful tone to 
the interior decorations, and 
diffusing delicate fragrance from nature’s first blooms. 
The above concern is showing a large collection of wood 
yainted articles, ash trays, pencils, bridge sets, book ends 
and many other novelties for the Holiday trade. ‘The 
Assemblage is on view at the Bush Terminal Building, 130 
West 42nd street, in the Art and Gift Section. ‘The 
variety and excellence of the display has gained universal 
avor in the Gift Shop Trade. 


FASCINATION LANE 


| BEATRICE MILLER WISNER 
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Unusual Infant’s Rattle 

UCH a pretty little rattle for baby. A real dolly 
S with cap and dainty dress, composition head, han- 

dle artistically tied with satin ribbon in all the baby 
colors. Just a simple movement of the hand will make 
this attractive toy rattle enough to please the fancy of 
any infant. The toy illustrated 
is shown at the Bush Terminal 
Building, 130 West 42nd street, 
in the Art and Gift Section, and 
is only one of many unusual 
novelties from the Ipex Com- 
pany, 42 East igth street. The 
above concern is also showing 
an attractive assortment of cel- 
luloid toys in every variety of 
form and color. These toys are 
especially desirable for growing 
children and infants as_ their 
lightness and sanitation is a safe- 
guard—harmless and germ- 
proof. Mothers welcome the 
celluloid toy as a panacea for fretful children. The Holi- 
day season brings these infants’ novelties conspicuously 
to the foreground of worthwhile toys. 


The demand for celluloid toys is widespread. Float- 
ing toys have won for themselves tremendous favor for 
the tiny tots, shown in every form and variety to suit 
the fancy of little ones, just beginning to realize what 
play really means. They are especially desirable for the 
Christmas Stocking, being easily tucked away into the 
and heel, where the larger toy refuses to be secreted. 


Wonderful Effects in Hand Weaving 


Since the days of our forefathers weaving has been 
a matter of much interest. The beauty of hand work 
in this industry is a revelation in accomplishing differ- 
ent weaves in color and materials by the adroit use of 
the loom. The Tenafly Weavers, Tenafly, N. J., have 
produced some wonderful effects in the fine art of hand- 
weaving. Beautiful scarfs, pillow covers, table decora- 
tions, stripes and borders woven in different colored 
silks form an attractive element in this work. Some fine 
materials and others in coarser stuffs, suiting the nature 
of the article show artistic and skillful results. Many 
pieces for the home or for more elaborate decorations 
are displayed. A gift selected from this assortment of 
worthwhile items would be appropriate at any season or 
a welcome Holiday remembrance. The exhibit is in the 
Gift and Art Division of the Bush Terminal Building, 
130 West 42nd street. 
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Selling Goods Without Cutting Prices | 
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NY retailer who will spend as much thought and 
ya. energy devising constructive ways of selling his 

own goods as the average retailer devotes to 
“meeting competition,” will have little competition. Even 
the small-town retailer has nothing to fear from the mail- 
order house if he will employ aggressive merchandising 
methods. Price is just one element—although an im- 
portant one, naturally—and consideration of it in the 


mind of the customer may be made secondary to other 


elements. 

Whether you have hairpins or pianos to sell, you'll 
find your markets (if you find them at all) In HuMAN 
Minps—never anywhere else. Then, if you'll study a 
bit more you'll find that there are just a very few buying 
motives that govern all sales. One of those buying 
motives is a consideration of gain or the saving of money. 
Another has to do with general utility (necessities or 
convenience). Still another motive has to do with pride 
(the old suit may be plenty good enough—but others 
get new suits and yours FEELS out of place—and you 
buy a new one too). Then, there’s caution, which is 
the buying motive that makes people buy insurance, skid 
chains, etc. Self-indulgence: What a motive power that 
is! Hubbard once pointed out that we do about every- 
thing we Want to do—and find ways of justifying it 
AFTERWARD. 
rash things when it comes to buying things in response 
You can’t keep them 


Men and women will do some perfectly 


to the urge of self-indulgence. 
from buying once they get the notion they want some- 
thing which appeals to a sense of laziness, appetite, van- 
ity, comfort, etc. So, if you have something that you 
want to sell, figure out why anyone should want it and 
then make them want it. That’s constructive advertis- 
ing and selling. That’s influencing people to your way 
of thinking about your goods. And you will not have 
to cut prices to conclude the sale. 

There is no greater aid to merchandising, perhaps, than 
seasonableness. And there are few aids so neglected. 
The average merchant could, with great profit to him- 
self, spend a whole lot of time watching the methods 
that are used by the 5-and-10-cent stores in their mer- 
chandising. They capitalize seasonableness to the limit. 
A. month before St. Patrick’s Day their goods are dis- 
played—and they start selling them. On the day before 
the Fourth of July you are deafened, almost, by the 


seasonableness of their merchandise. 

And you'll seldom find any trace of these seasonable- 
ness goods the day after. That on-the-job method of 
merchandising is certain to stimulate decisions; and that 
makes for quicker, easier selling. The reputation for 


being an up-to-the-minute merchant is a valuable asset 
—a profit maker. | 

“That man is the most original who can adapt from 
the most sources,” is a true saying, indeed. And adapt- | 
ing merchandising ideas to your own business is profit- | 
able and interesting. 

Shelf-warmers eat up profits. Therefore, out with the 
shelf-warmer. One store features a half-price sale of 
shelf-warmers twice a year, and so great is the confi- 
dence of the people in the honesty of the bargains offered | 
that police are required to restrain the crowd—and one 
day’s selling cleans out the lot. And every sale customer 
is a satisfied customer. The store’s good will is increased | 
as well as its stock reduced. 

You may argue that these are price-cutting methods. | 
Yes—and no. The former selling price has been aban- | 
doned because the goods have demonstrated that they 
were not salable at that price—that that price was too | 
high. A new price has become imperative. But these 
plans are distinctly not the habitual price-cutting expedi- 
ents so commonly employed that by their mere common-_ 
placeness they have scant influence. 


Too many retailers don’t know enough to be mer- | 


But any retailer 
who wants to know how to run his business better can 


chants—and are only storekeepers. 


readily learn, for there are many superior books, pre- 
pared by men of demonstrated ability, that can be used 
as guides. 


Then, don’t overlook the trade paper. Many highly” 
valuable and pertinent suggestions are to be found in- 
the trade papers, and it’s scarcely possible to keep really 
well informed concerning the progress of any line of - 
business without a careful reading of that line’s trade 
paper. Helpful suggestions on how to keep trade at 
home, how to handle “ lay-aways,” how to build attrae- 
tive window displays, how to train “ green” help and a 
score of practical, intimate problems, the correct solu- 
tion of which have a cash-register value. . 


Know costs, too. It is not possible to be absolutely 
honest if you do not know your costs. Either you are | 
dishonest to your competitor or to yourself (and fam- 
ily), and possibly to your customers also, if you do not 
know, actually and honestly know, what it is costing you 
to do business. And when you do know what it costs 
you to do business, you'll have such a clear conscience 
in fixing your selling prices right—based on those costs 
—that you will automatically have the courage of your 
convictions, and your customers will automatically see | 
that you are absolutely sincere. Selling at right prices | 
will be easier. Cut prices will be no temptation. . 


M. A. TEBBETTS, REPRESENTATIVE 


MONG the buyers visiting the trade in the city 
| last week were, Mr. Lawton, of Avery, Wood- 
bury Co., Milford, Mass.; Everett Mills, of the 
oRy A. McWhirr Co., Fall River; George W. Fuller, 
Salem; Thomas Kellar, of Denholm, McKay Co., 
Worcester; S. D. Leen and Harry Queen, New Bedford, 
| Mass. 

| Mr. Charles Mitchell of Nashville, Tenn., and H. A. 
Bailey, of the Bedford China Co., Bedford, O., were in 
‘Boston last week, visiting with H. P. and H. F. Hunt 
Co. 41 Pearl street. 

Charles Weiss, representing Guerin and Co., New 
York, was in Boston last week calling on the trade. 

_ W.E. Noyes, general manager at the New York head- 
‘quarters of the W. T. Grant Co., who is on a tour of in- 
-spection of the various stores of the company, has been 
calling on his friends in the trade here the past week. 
Hunt Brothers Co. have recently received a very fine 
‘sample line of Italian Art Novelties, consisting of 
‘stamped leather goods, boxes and book-ends, in religious 
and other designs, including a choice line of baskets, etc., 
‘which will be on display this week at their show rooms 
‘on Pearl Street. 

| Percy H. Leland, of Percy H. Leland and Co., New 
York, was in~Boston last week attending to matters per- 
taining to the company’s business. 


t 


| Pottery 

(Continued from page 17) 

F. L. Koch, of New York, who spent last week in 
this district looking after some details concerning the 
manufacturing of pottery with reference to the tariff 
question, left this center last Friday afternoon. He in- 
terviewed a number of dinnerware manufacturers, but 
made no statement before leaving concerning his obser- 
vations. 


A meeting of the Executive Board of the National 
Brotherhood of Operative Potters was scheduled to be 
held in Atlantic City last Monday to select a successor 
to President Edward Menge, resigned on account of ill 
dealth. Former Probate Judge Samuel J. Crawford, of 
his county, now engaged as an attorney here, has been 
urged to accept the presidency, but he informed the 
crockery Journal Monday that he was “ not in a recep- 
“ive mood.” 


| Rete 
The trade here has been advised of the resignation 
from the firm of C. F. Yeager, a director of the C. H. 


Yeager Co., of Akron, O. The concern is well known 
In the pottery and glass trade. 


CUT LTTAVU TEETER PRUE COA UROL URL 


BOSTON OFFICE 


BOSTON NEWS NOTES at 


MASSACHUSETTS 
AVENUE 


ARLINGTON 


TUDUUYIUOONQ0VVAYEOTYOOETD LUDA OELLO NEDSS SE 


D. William Scammell, of the Maddock Pottery Co., 
Trenton, N. J., and Harvey Mills, of the R. H. Wiley 
China Co., Huntington, W. Va., were also among the 
out-of-town visitors to Boston last Tuesday. 

Robert W. Corey, of the Mitchell, Woodbury Co., 
who is on a trip to Chicago and vicinity, is expected back 
in the city again the first of next week. 

J. BK. Safford, of Rochester, N. H., and Miss Wilkin- 
son, of the Barton Co., Manchester, N. H., were also in 
Boston last week calling on the trade. 

R. N. Smith, buyer for Lougee and Robinson, Laconia, 
N. H., who, with his wife, has been taking a vacation 
trip over the Mohawk Trail to New York, returning by 
way of Providence, R. I., arrived in Boston last Friday. 
After paying his respects to his friends in the trade, Mr. 
Smith left for Laconia and expects to arrive home on 
Monday. 

Harry Anderson, of 36 Bromfield Street, left here the 
first of the week in his automobile, accompanied by 
George K. Marshall, local agent for the Fostoria Glass 
Co., Moundsville, W. Va., for a trip through Connecticut. 

Frank D. Van Arsdale has been appointed New York 
manager for the Roseville Pottery Co. He is making his 
headquarters at 621 Fifth Avenue. 


A gradual improvement in the demand for lighting 
glassware continues. Department stores, featuring the 
line, have been rather active buyers of nominal quantities, 
while the lighting goods stores have been keeping their 
stocks up well. This condition has brought additional 
business to all such factories. 


While the demand is not what it was a few yerrs ago, 
there has been some new lamp business received by fac- 
tories in this district from the southern trade. One fac- 
tory manager this week said, however, “ that we'll never 
sell lamps in the south like we used to on account of the 
increased use of electricity, but we'll sell the dealers 
lighting glass.” 


Should a rail strike result, which local manufacturers 
think highly improbable, pottery manufacturers have 
water and truck routes open. Clays can be received 
from the south here by the water line, and other raw 
materials can also be delivered by both water and truck. 
Shipments can be made in the same manner. The south 
is well protected for the reason that shipments from here 
can be made as far south as New Orleans. 


| 
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Hotel Tumblers, Tableware 


Mixing Bowls and Specialties 


ALBERMARLE BUILDING 
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KOENIGSZELT CHINA 


From Stock and Import 


\\/E have a complete line of this 
ware on display, including salad, 


PK 
HON berry, cake sets, etc., for immediate 


delivery at remarkably low prices. 


KOENIGSZELT : : - z 
SILESIA Write for our special offering 


B ; Ah QO M B y.. Incorporated 


Sole Representatives in the United States and Canada 


ENTIRE BUILDING AT 9 EAST 47th ST., N. Y. C. 
Telephone—Murray Hill 0460 
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Buyers in New York 


OCTOBER 20 


L. C. Jelenko, china and glassware, L. C. Jelenko, Baltimore, 
Md., Pennsylvania. 

W. R. Fickes, china and glassware, Leinbach & Co., Lancaster, 
Pa., 6 West 32nd St. (Mdse. Reporting Co.) 

W. C. Garrison, general mdse., The Berwick Stores Co., Ber- 
wick, Pa., Martinique. 

J. H. Snyder, general mdse., Snyder Bros., Norfolk, Va., Penn- 
sylvania. 

O. F. Adams, toys, The Fair, Chicago, Ill., 225 4th Ave., Room 
8ii. 

W. W. Mosher, house furnishings, and F. H. Jones, gift 
novelties, Sibley, Lindsay & Curr, Rochester, N. Y., 432 4th Ave. 

Miss E. Wolcott, representing Lion D. G. Co., Toledo, Ohio, 
23 East 26th St., Room 810. 

S. P. Hostetter, house furnishings, S. P. Hostetter & Son, 
Greencastle, Pa., Imperial. 

R. R. Davis, toys, Carson, Pirie & Scott, Chicago, Ill., 404 4th 
Ave. 

D. S. Michel, basement mdse., manager, Wm. Taylor & Sons 
Co., Cleveland, Ohio, 225 5th Ave., Room 823. 
_ J. W. Waldorf, house furnishings, Hoschild, Baltimore, Md., 
220 Sth Ave. f 
H. Taylor, toys, Mandel Bros., Chicago, Ill., Collingwood. 
G. Burdge, china and glassware, G. Burdge, North Manchester, 
Ind., Latham. 

F. Pollard, house furnishings, Hearne D. G. Co., Shreveport, 
La., 619 7th Ave. 
| H. S. Fisher, general mdse, W. L. Milner Co., Toledo, Ohio, 
/116 West 32nd St. 

Miss Fickling, representing Hecht Co., Washington, D. C., 1150 
Broadway. 


OCTOBER 21 


| E. R. Mitton, general mdse., Jordan, March & Co., Boston, 
\Mass., 432 4th Ave. 

N. W. Jeran, mdse., manager, Crowley, Milner Co., Detroit, 
(Mich., 120 West 32nd St. (Alfred Fantl.) 
H J. R. Irwin, lamps and china, Boggs & Buhl, Pittsburgh, Pa., 
1140 Broadway. 
| J. A. Clark, mdse., manager, Clarke Bros., Scranton, Pa., Penn- 
sylvania. 
B. W. Zeigler, china and glassware, B. W. Zeigler, Reading, 
'Pa., Longacre. 
| I. Halpern, house furnishings, china and toys, Stix, Baer & 
Puller D. G. Co., St. Louis, Mo., 1107 Broadway, Pennsylvania. 
H. J. Horricks, toys, Clark, Horricks Co., Utica, N. Y., Som- 
erset. ; 
(I. Frank, house furnishings, Grumbacher & Son, York, Pa., 
Ansonia. 


_L. Goldenberg, mdse., manager, Goldenberg Bros., Baltimore, 
Ad., Martinique. 


} 
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_E. V. Hutchinson, merchandise manager, Leader Merc. Co., 
inneapolis, Minn., 404 Fourth Ave. 


E. M. Rosenthal, general mdse., Rothschild Co., Chicago, IIL, 
‘70 Fourth Ave. 


J. R. Irwin, china and glassware, Boggs & Buhl, Pittsburgh, 


ks 1140 Broadway. 


{ 


OCTOBER 24 


Lee D. Ray, mdse. manager, McAtee, Lyddane & Ray, Owens- 
oro, Ky., Mdse. Reporting Co., 6 West 32nd St. 

_F. L. Warren, china and glassware, Callender, McAuslin & 
‘roup Co., Providence, R. I., care Syndicate Trading Corp., 
10 Madison Ave. 

J. Lederer, china and glassware, Lederer, Feibel!man Co., Terre 
-aute, Ind., Pennsylvania. 

/E. H. Zeller, foreign toys, W. Koch Importing Co., Baltimore, 
(d, Imperial. 

_A. Farkas, toys, Hillmans, Chicago, Ill., 251 5th Ave. (Hart, 
lanagan Co.) 

S. Neumaier, hollow ware, Titche-Goettinger Co., Dallas, 
exas, 352 4th Ave. (Kirby, Block & Fisher). 


A. A. Wetz, lamp shades, Hamilton Ross Co., Chicago, IIL, 
Claridge. 

F. Meyers, representing, John Shillito Co., Cincinnati, Ohio, 
432 4th Ave. 


J. D. Burnett, general mdse., McCreery Co., Pittsburgh, Pa., 
23 East 26th St. 


OCTOBER 25 
A. L. Pollard, toys, china and house furnishings, John R. 
Coppin Co., Covington, Ky., 115 West 30th Street (Weill & 
Hartmann). 


L. G. Brownhill, mdse. manager, J. L. Hudson Co., Detroit, 
Mich., 225 Fifth Ave. (Retail Research Assn.). 


F. Bernstein, domestic dolls, A. E. Troutman Co., Greens- 
burg, Pa. 115 West 30th Street (Weill & Hartmann). 


I. E. Fronani, china and glassware, W. R. Hume, house 
furnishings, Woodward & Lathrop Co., Washington, D. C., 334 
4th Avenue. 


C. W. Benzow, toys, Wm. Hengerer Co., Buffalo, N. Y., 16 
West 39th Street. 


E. A. Kennets, lamps and F. G. Brost, mdse. manager, J. N. 
Adams Co., Buffalo, N. Y., 16 West 39th Street. 


Miss G. Bucklin, cut glass, Abrahamson-Bigelow Co., James- 
town, N. Y., Bristol. 

F. C. Warren, house furnishings, Callender, McAuslan & Troup 
Co., Providence, R. I., 210 Madison Avenue. 

R. D. Watters, general mdse. manager, Jordan Marsh Co., 
Boston, Mass., 432 4th Avenue. 

E. J. Wagner, toys, J. N. Adams Co., Buffalo, N. Y., care 
Associated D. G. Co., 16 West 39th Street. 

A. I. Spilker, toys, dolls, Lederer Co., Chicago, Ill., Munzer 
Co., 370 7th Avenue. 

R. T. Anderson, house furnishings, Anderson & Co., Franklin, 
Pa., Martinique. 

H. Chrenberg, china, glassware and toys, Gus Blass Co., Little 
Rock, Ark., 6 West 32nd Street. 

E. E. Saul, house furnishings, J. M. Dean Co., Providence, 
R. I., Pennsylvania. 

G. Robinson, china and glassware, Kinney & Levan Co., Cleve- 
land, O., Pennsylvania. . 

J. W. Waldorf, house furnishings, china and glassware, Hos- 
child, Kohn Co., Baltimore, Md.; 220 Fifth Avenue. 

Mr. LaSalle, representing LaSalle & Koch, Toledo, O., 225 5th 
Avenue. 

F. L: Harwood, general mdse., Mabley & Carew Co., Cincin- 
nati, O., Pennsylvania. 

OCTOBER 26th, 1921 

C. W. Benzow, toys, Wm. Hengerer Co., Buffalo, N. Y., 16 
West 39th Street. 

J. Kohnfelder, china, house furnishings and toys, Kaufman & 
Baer, Pittsburgh, Pa., 404 4th Avenue. 

G. B. Brooks, house furnishings, S. F. Iszard Co., Elmira, 
N. Y., care Dry Goods Alliance, 404 4th Avenue. 

J. Mitchell, representing, Scruggs, Vandervoort & Barney, St. 
Louis, Mo., 225 5th Avenue. 

L. Eppstein, mdse manager, La Salle & Koch, Toledo, Ohio, 
225 Sth Avenue. : 

L. Schwartz, mdse. manager, Kaufmann Dept. Store, Pitts- 
burgh, Pa., 1261 Broadway. 

R. T. Anderson, house furnishings, Anderson Bros., Franklin, 
Pa., Martinique. 

F. E. Chandler, house furnishings, F. E. Chandler, Lewistown, 
Me., Breslin. 

S. E. Block, house furnishings, B. E. Block & Sons, Norris- 
town, Pa., Pennsylvania. 

H. Reiling, general mdse., Elder, Johnston Co., Dayton, Ohio, 
240 Madison Avenue. 

W. H. Cruickshank, general mdse., Reid & Hughes Co., Nor- 
wich, Conn., Continental. 

P. F. Burns, general mdse., P. F. Burns, Norwalk, Conn., 105 
Grand Street (Jay Co.). 

C. Smith, house furnishing goods, Brown-Thompson Co., Hart- 
ford, Conn., 240 Madison Avenue. 
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SPECIAL NOTICES 


LARGE, .RELIABLE MANUFACTURER of Sheffield 

Plated Hollow Ware Nickel, Brass, and Copper Novelties 
who have an established trade would like to secure a wide-awake 
representative who would be in a position to market*our goods 
in New York City, as well as the surrounding towns. We would 
prefer one who has a following with the department store buyers 
in general and who has an uptown show room. Reply to Box 102, 
care of Crockery & Glass Journal. 


ANUFACTURER’S AGENT just establishing in Texas 

with headquarters and display room in San Antonio, wishes 
one or two additional good staple lines on a commission basis. 
Good following. Highest credentials. Address, Box 103, care of 
Crockery & Glass Journal. 


ECORATING SHOP FOR SALE—An excellent opportun- 

ity to secure a completely equipped plant for decorating of 
every description on china and glassware. Includes acid tanks, 
fully furnished etching room, compressed air blower, etc. Lo- 
cated in Jersey City, N. J. Advantageous lease of building. 
Address T. J., care of CRocKERY AND GLASS JOURNAL. 


FOR SALE 
LASS factory in Ohio Valley. For 
care Crockery and Glass Journal. 


details write Box 104, 


ONTRACT CUTTING: A reliable cut glass factory now 


doing a good business, and located in the glass manufactur- 


ing territory, has a few idle machines and available cutters. We 
wish to make connections with a reliable jobber or factory for 
contract cutting on light blown ware or lighting goods. First 
class work and service guaranteed. Address Box 106, care this 
office. 


SALESMAN AND BUYER 
A RESULT GETTING COMBINATION 


T present connected with the largest hotel equipment house 


Two 
men whose ability to produce has withstood the acid test. Reply 
to Box 105, care Crockery and Glass Journal. 

EPRESENTATIVES WANTED on commission basis. 


High grade men only, covering all or part of the following: 
North and South Dakota 
Iowa 
Nebraska 
Wisconsin 
Minnesota 
Illinois 
Michigan 
Ohio 
Indiana 
By one of the largest and best factories making a line of 
decorated glassware and china. Has been established a number 
of years and has a good reputation. All correspondence kept 
in confidence. For particulars address Box 100, care CrocKERY 
& Grass JOURNAL. 


Wee AGENCY, for illuminating glassware on com- 
mission. White, colored or decorated lighting glassware. 
Not cut ware. Large proven following in lighting fixture trade. 
Address Miller & Christal, 39 Willoughby Street, Brooklyn, N. Y. 


@it OF THE LARGEST and most progressive semi-porcelain 
dinnerware potteries in the United States has an opening for a 
first-class man to act as quality production superintendent. Apply 
Box 107, Crockery and Glass Journal. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY: 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N.Y. 
New York Office: 290 Broadway. 
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CRACKED! 


By Underglaze Alias 


TO 
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REFLECTION 


I looked into a looking glass 
Because a salesman told me. 

Had I not looked into the glass 
('m sure he might have sold me! 


WASHED UP IN THE MAIL 
Sivee 
In the moment of an beginning start of the economical life 
of all the world, also You are in Your own interest forced, to 
look for the right manufacture for You, who give You the un- 
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conditional guarantee of an prefered individual despatch of © 


Your desires at Your large wante in China, glass and earthen- 
wares. Therefore it stands completely in Your own interests, 
that You agree with us in alliance immediatly after the receipt 
of these lines. To Your information, our central-bargain of 
the raw materials is organised very well and we are of course 


of best situation of our factories eminent effect in good prices. © 


For that reason You have Your profit, to inform us of Your 


current wants of the quality of the three articles, You wish, of | 
the quantity, You will buy probable and Your other estimates | 


over decoratios, forms, colours, etc., etc. 
At the calculation we will guard always Your interests in any 


way and beg You, to loose no second and please to write us still 


to day before Your competition does the same. 
Pieces of original and cataloges You will ask from us. 
We will be very glad to hear of You in the next days! 
Yours truly 
Lreers & BAUMERT. 


TO THE TERRESTRIAL GLOBE 
By a Mistrable Wretch 


Roll on, thou ball, roll on! 
Through pathless realms of Space 
Roll on! 
though I’m in a sorry case? 
though I cannot meet my bills? 
What, though I suffer toothache’s ills? 
What, though I swallow countless pills? 
Never you mind! 
Roll on! 


What, 
What, 


Roll on, thou ball, roll on! 
Through seas of inky air 

Roll on! 
Tt’s true I’ve got no shirts to wear; 
It’s true my butcher’s bill is due; 
It’s true my prospects all look blue— 
But don’t let that unsettle you! 

Never you mind! 
Roll on! 


PASS IT ON! 


When a bit of sunshine hits ye, 
After passing of a cloud, 
When a fit of laughter gets ye 
An’ ye’r spine is feelin’ proud, 
Don’t forgit to up and fling it 
At a soul that’s feelin’ blue, 
For the minit that ye sling it 
It’s a boomerang for you. 
Capt. Jack Crawford. 


socom Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y¥. 


Celluloid “Salt and Pepper” ‘Caps. 
ALSO CELLULOID DISCS. | 


We carry about fifty stock sizes of caps; and 
are also prepared. to supply. special ‘sizes 
order. Write us for prices and samples. 


THE CHICAGO MARKET 


J. H. SMytue, REPRESENTATIVE 


URING a recent interview with the representa- 

D tive of the Crockery & GLass JouRNAL, the 
: merchandise manager of one of Chicago’s lead- 
ing outlying department stores stated that the total sales 
of his concern from January 1 to October 1 of this year 
have been in excess of the total sales for the same period 
last year. These figures he based on dollar and cents 
totals. The crockery and glassware departme: of this 
store did its share to make this showing. When asked 
about the volume of buying done during this period, he 
claimed that the orders had been small and that the 
stocks of merchandise now being carried were less than 
wo-thirds of the stocks of a year ago. 
_ This condition probably applies to many other retailers 
' The conclusion is that 
itocks were large about the first of this year, and in 
spite of good retail business, buying has been slow, small 
In volume and cautious. It is, however, a very healthy 
ondition and one that should radiate optimism not only 
_mong retailers, but wholesalers and manufacturers as 
vell. 


| 
; 
| 


n this section of the country. 


| The Crest Co., one of the country’s foremost lamp 
aanufacturing concerns, was among the recent reserva- 
ons received for display rooms in connection with the 
chicago Glass, Pottery, Lamp and Housefurnishing Ex- 
osition to be held in Chicago next February. The glass- 
vare and pottery companies have made heavy reserva- 
ons, taxing the floors allotted to this class of mer- 
Aandise almost to capacity. Now the lamp manufac- 
arers and housefurnishings lines are coming in very sat- 
factorily. 

t 


| 

The Cootie Game Junior, a smaller edition of the orig- 
al Cootie Game, which made such a tremendous hit a 
ear ago, has been placed on the market by Irvin-Smith 

0., Inc., Shops Bldg. 


_ A large colored glass factory is now being erected in 

_tieago by the Oriental Glass Manufacturing Co., a 

 ‘wly organized concern. The factory will cost in the 
‘ighborhood of $175,000 when completed and_ will 
ycupy a ten-acre tract at 33rd Street and Cicero Ave. 
le site was purchased from M. von Hagen for a sum 
' $20,000. 


IN E. Saunders, formerly superintendent at Tiffany’s 
1 New York, and with that famous concern for sixteen 


+e, is secretary and general manager of the new 


| 


| 
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Chicago company. Robert Malcom is the President. 
Five former Tiffany experts are in Chicago waiting for 
the opening of the new factory, which is expected to be 
ready for operation within ninety days. According to 
the present plans of the company, it will manufacture 
table ware, all kinds of glass specialties and chy*ch win- 
dows, in a variety of colors. 

The first unit of the factory now being built, will 
cover but a small portion of the site, and according to 
officials of the company, several more units will be added 
later. 


The Rush Porcelain Co., 1922 Archer Ave., has been 
incorporated for $40,000. The company will manufac- 
ture and deal in porcelain and clay products 2nd elec- 
trical fixtures. The incorporators are Charles G. Rush, 
H. Jones and L. L. Cowan. 


Clifford N. Cox, partner in the firm of Darden & Cox, 
is in the Northwest showing the lines of lamps and lamp 
shades sold by his firm. Among other lines, Darden & 
Cox represent the Classique Lamp Studios of Milwaukee, 
makers of high-class metal lamps with painted glass 


Paul Richter Co., Inc., of Maywood, Ill., are showing 
some new items in their Chicago display room, 6th floor 
of the Shops Building. Among these is a complete new 
line in light ware with bird cuttings. The pattern is 
attractive and the cutting clear and white, making a 
handsome table service. 


N. Walter Co., 4521 N. Clark St., was incorporated 
recently with a capital of $20,000. The company will 
manufacture and deal in glassware and chinaware. Mr. 
Walter now operates a first-class cutting shop and has 
his samples on display in the show rooms operated by 
J. C. Jonas, Palmer House, The incorporators are N. 
Walters, Ingrid Benson and Fred A. Radtke. 


The Novelty Patents Co. filed articles of incorporation 
last week with the Secretary of State, authorizing $10,- 
000 capital stock. The company stated in their articles 
that they would do a manufacturing and merchandising 
business in novelties and wares. Those interested in the 
firm are William J. Bergens, Robert Fivey and William 
Schroth. 
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ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS a 
““ GIFT SHOP & ART GOODS- DOLLS & TOYS 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co, N. Northwood Co. 


Indiana Glass Co. D.C. Jenkins Glass Co. 


Eagle Mfg. Ca. Mound City Glass Co, 
Bonita Art Co. 
Geo. R. West & Sons. 


{ 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 
Representtn« 
MONONGAH GLASS Co. 
Co-OPERATIVE FLINT GLASS Co. 
THH DUNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. EB. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 


Suceessor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


MEND--ALL 


Den't Throw Ayray the Preces 
AT 


J. B. FINN 
222 .N.: State. St. 


Zanesville Stoneware Co. 
National Pottery Co. 
Uhl Pottery Co. 

E. J. Knapp Candle Co. 
Columbia Wax Works, 


HEY WORTH BUILDING 
Madison and Wabash 


BUY 
GLASSWARE 


Ear] W. Newton and Associates 


Topliner Glass and China Manufae- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 

Glassware. Pressed and Blown Table 

Ware, plain and decorated. 

S. A. Weller, Jardinieres, Umbrella ° 
Jars, Vases and Art Pottery in High 

Grade Novelties. 


John S. Ward, Room 1508 


Luster Tea Ware 
Gold Encrusted China 
Decorated Glass Ware 
Gift Articles 

Lamps and Shades 


FOSTORIA GLASS CO. 


Chicago Display, '806-7-8..Masonie 
Temple 
Harry G. Dalzell 
Phone 
Central 3497. 


Flint Glassware, 
Pressed and Blown 
Etchings, Cuttings 
and Iridescent. 
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my TER frosts are now painting white the foliage 
and fields of a long, slow Summer. This is the 
‘sign of winter—and a warning to prepare for the new 
season. 


K EEN retailers, abreast of the times, are hustling now 
~~ to “ make ready ” for the winter increase in trade— 
especially for the Holiday season. 


N OW is the time to buy holiday goods, to prepare for 
the new and to forget the old hazards now safely 
passed. Business is “ looking up.” 


NJ OW is the time to study window dressing more assid- 
uously. To change windows regularly and dress 
them carefully—toward the end of each week—never on 
Monday or Saturday. Thursday is a good day. 


N OW is the time to “ get after’ the interior of the store 
| —to dress it up cheerfully and attractively. This 
can be done cheaply without sacrificing necessary capital 
—if carefully and neatly done. Simplicity and neatness 
1s better than a conglomerate mass of decorations and 
clashing color. Strive for harmony in both window 
dressing and interior store decoration. Remember the 
power of simplicity—concentration. 


GLASSWARE is sought as an appropriate Christmas 
| gift. The same applies to chinaware, crockery, 
2arthenware products and electrical appliances and 
lamps. Household utilities are always in demand. Fea- 
‘ure these prominently and attractively. 


(.OLD weather promotes hot drinks. Feature tea sets, 
chocolate sets and chinaware for special occasions. 
he Holiday season is a time of good cheer and indoor 


AS THE EDITOR SEES IT 
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gatherings. Refreshment sets are drawing cards during 
this season. 


E careful in the use of price tags attached to goods on 
display. A price tag does damage unless it is wisely 
placed, artistically designed and marked. 
false “ leader tags ” 
or display. 


Do not use 
that are tricky in price manipulation 
These only mislead and create anger and 
disgust when the ruse is discovered. 


IEP Holiday stock clean and free from dust. Pur- 

chasers of gift goods balk at dusty or shop abused 
articles or packages. This is imperative as regards per- 
ishable items that principally appeal to women. Men 
are less dictatorial than women in this regard. 


ED and green are appropriate Christmas colors. They 

harmonize effectively, but do not overdo the store 
decorations, however, in color and seasonal stagecraft. 
Too much decoration many times blankets the product or 
products for sale. Remember that the main issue is to 
sell merchandise—the dressing and decorating is a com- 
plementary rather than a dominating measure. 


BOVE all in preparing for the winter months and 
when buying, displaying and pricing merchandise, 
strive to place yourself in the customer’s shoes. Imag- 
ine yourself, as much as possible the winter shopper out 
for necessities, luxuries and bargains. Measure your ac- 
tivities and preparations according to the whims and dic- 
tates of the people who pass or enter your store. If you 
have prepared wisely your windows will bring them into 
the store; your interior decorations and counter displays 
will contribute to the impression and inclination to buy; 
your clerks will complete the sale and send away a satis- 
fied customer, to boost you. 


Sixteen 


Potters Refuse 25 Per Cent Wage Cut 
Delegates representing the National Brotherhood of 
Operative Potters this week at Atlantic City, rejected pro- 
posals from the Sanitary Potters Association seeking a 
The men contended any 
decrease in the scale would tend to unstabilize the trade, 
and further that the business had picked up to an extent 

where many manufacturers were pressed to fill orders. 
The sanitary branch is operating under a biennial agree- 
ment which continues until November, 1922. The present 
conference was called by the manufacturers, who made 
overtures for a straight 25 per cent decrease. The same 
reduction was asked last August, but not put into effect. 
While the men refused to make concessions of any sort, 


substantial reduction in wages. 


the conference broke up harmoniously. 


Porcelain Made Without Fire 


For hundreds of years the firing of porcelain has been 
Word has just come 
from Germany that a Jena engineer named Menkel has 
invented a process by which the ware can be completed 
without firing, although it exhibits all the desirable qual- 
ity of porcelain which has passed through the kiln. The 
chief constituent is kaolin, as usual, but this is mixed 
with various other materials and a special “ binder” to 
form a porcelain-like mass. The hardening process is 
a secret, but we are assured the finished product is not at 
all inferior to the kiln-baked ware. Painting is unneces- 
sary, since various tints and colors are imparted by the 
admixture of mineral colors. The articles made of this 
unfired porcelain leave the molds without trouble. The 
material is especially suited for the making of buttons 
which closely resemble those made of vegetable ivory. It 
can also be used for making insulators, pipes, ornaments, 


a sine qua non in its manufacture. 


CLC 


Herman C. Kupper to Head Red Cross Group 

Mr. Herman C. Kupper, of 52 Murray Street, has ac- 
cepted the chairmanship of the China, Glass and Lamp 
group in the 1922 Roll Call of the Red Cross to raise 
funds for the financing of its program of service. The 
entire city is being similarly organized in industrial and 
mercantile groups to facilitate the effort to rally 500,000 
new Red Cross members in Manhattan during the Roll 
Call period from November 11 to November 24. 

Acting with Mr. Kupper as members of his commit- 
tee are Gilbert M. Smith of the Manhattan Brass Com. 
pany; William Dorflinger ; and L. S. Owen, of the Crock- 
ery Board of Trade. 

The committee was appointed by the Crockery Board 
of Trade of New York. 


Frank M. Raustbottom Now 
Ohio Grand Master 
Frank M. Raustbottom, President of the American 
Clay Products Co., Zanesville, O., was the honored guest 
of Roseville last week in celebration of his acceptance of 
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the highest rank within the state jurisdiction of Masonry 
—that of Grand Master of the Ohio Grand Lodge. 


Monthly Summary of Imports | 

The imports of earthen, stone and china ware for the! 
month of September, 1921, compared with the same: 
month in the preceding year, were as follows: 


1920 1921 
Chinas notedecorated mes eee eee $ 33,189 $ 52,365 
China, decorated ....... a. A 707,389 803,404 
OTM eT atlce arene ee, Mee a, 90,649 105,975 | 
Brom | Germanye jae: seem eee eee 83,188 201,382 | 
From United Kingdom ...... 2 heats 50,798 76,969 | 
rome Japan jp. -ce «seme: eo 458,020 384,112 
From) other countries) peace joe 24,734 34, 
Earthenware, not decorated ........... 33,840 40,368 | 
Harthenwate, decorated peepee eraseeee 432,876 352,446 
All other SORA ARE Sic RC Cao o6 73,023 34,672 
TL otal) \saovis. ashe ae a ee $1,988,306 $2,086,659 
For Nine Months Ending September 
1919 1920 1921 
China, not decorated ...... $ 277,480 $ 326,629 465,906 
Ghinascdecoratcd a eee ee 2,485,005 4,564,476 5,447,005 
rome irancewe. eer 518,952 453,632 2,339 
Hone Germanys ia. eeie 478,763 487,754 1,445,744 
From United Kingdom .. 190,851 402,714 426,453 
Ipivojeal |aWoein goes sachs 1,160,951 2,958,341 2,585,632 
From other countries .... 135,488 262,035 326,887 
Earthenware, not decorated 313,711 225,606 338,331 
Earthenware, decorated 1,742,545 2,850,724 2,732,878 
EA IMOtH etal ites eee «ete 189,908 506,574 343,183 
Bl Otal ence sce <i tee $7,493,654 $13,038,485 $14,774,408 
Dolls and Toys 
1920 1921 
Dollsgand parts ocd oll Sener eee $394,210 $187,775 | 
IN mOthetatoyse ace eee Ne cea eee 1,040,269 574,797 
otal jis neta octane a oti ote ones $1,434 434, 1479 $762,572 
For Nine Months or September 
1919 1920 1921 . 
Mollsgand. PaLts ace e eee $689,372 $2,287,021 $137,080 
JNIM Gio WORS. Ga soon ardou ¢ 781,596 6,309,607 4,531,292 
Patan... cigs $1,470,968 $8,596,628 $4,668,372 
Glassware 
For Nine le Ending September 
1920 1921 1919 1920 1921 
$150,880 $137,017 $286,776 $729,020 $1,079,056 


China Clay 
For Nine Mos Ending meee 
1920 1921 919 1920 1921 
$407,829 $50,975 $1 404, 896 $2,630,822 $881,725 


Hydrate of Potash 


Containing not more than 15 per cent of caustic soda 


For Nine Months Ener So. 
1920 1921 1919 1920 1921 
$359,389 


$10,283 $47,950 $132,558 $379,005 


_ Articles of Metal Enameled or Glazed with 


Vitreous Glasses 
For Nine Months Ending Sepa 
1920 1921 


1920 1921 1919 9 
66,868 25,292 43,614 290,794 251,541 | 


Demand for Toys and Electric Specialties 


A seasonal demand for toys, sleds and electric special | 
ties is noted in the wholesale hardware trade as retailers 
lay in their Christmas stocks. One large distributor re 
ports sales in units, larger than in October, 1920, although | 
the dollar and cents value is less. Manufacturers are 
guaranteeing prices on a large number of articles. 


NE of the important announcements of the past 
week which will be of considerable interest to 


| the trade was made by Lee Schoenthal, buyer 
-Gimbel Bros. on Tuesday, to the effect that Langley 
ywthorn had been engaged as his assistant. Mr. Haw- 
yn formerly assisted his father, John Hawthorn, at 
anamaker’s New York store and since his resignation 
mm that position the early part of the summer he has 
¢n taking a much needed rest. He is considered one 
the most capable among the younger generation of 
ie and Mr. Schoenthal is to be congratulated on 
suring his services. He takes the place of Clifton Allen, 
Vo recently resigned to go with Geo. Borgfeldt & Co. 


Eugene Saison, traveling representative for Vogt & 
se, is making New England territory, with the latest 
mples of dinnerware and fancy china from the con- 
he factory in Limoges. He reports finding business 
| proving throughout this territory. 

} 
} 


n 


{t is announced by the Nonik Glassware Corp. that 


LI. Gent & Son, 4 Holburn Circus, London, have been 
gen control of the “ Nonik” line for England. The 
tee Leaf Soda Fountain Co., also of London, will work 
conjunction with Gent & Son, handling the “ Nonik ” 
sla fountain line. 


| 

eer ies Baxter is in New York this week on his ini- 
| buying trip for La Salle & Koch, Toledo. He is stop- 
1g at The Prince George Hotel. 


CAUGHT IN THE NEWS NET 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 


STITUTE LULL MCE LLOC ELLE LLCO ULLe Leo LLU 


Abe H. Hays returned Wednesday from a trip to Bal- 
timore and other points, where he called on the trade in 
the interest of factories which he represents. 

J. L. Rawlins, of Rawlins & Smith, San Francisco, 1s 
one of the western visitors in the city. He is looking 
around the market for new goods and is stopping at 
the Pennsylvania Hotel. 


F. M. Hirsch, china and glassware buyer for Levy 
Bros. D. G. Co., Houston, Texas, is in New York this 
week making purchases for his concern. He is making 
his headquarters at the office of Baer & Lillienthal, 1150 
Broadway. 


“Sam ” Natkin, of the “ Fair,” Chicago, is in the trade 
this week placing orders. He is making 225 4th Avenue 
his headquarters while here. 


The National Illuminating Applance Co., manufactur- 
ers of Henri R. Cook’s, Raphael Art Lamps, and other 
illuminating specialties has been reorganized, and is now 
known as the Cook Art Products Corporation, and is 
located in new offices and showrooms at 225 Fifth Ave- 
nue, while the factory is located as formerly at 255 West 
44th Street. The personnel of the company under the 
reorganization is as follows: M. K. Kassony, President 
and Treasurer; Henri R. Cook, Vice President. D. C. 
Rosetahl, who was formerly a partner with Mr. Cook 
and who acts as sales manager for the concern, is secre- 
tary of the new company. 


| 
a 
=| 
k 
| 
| 
| 
| 
| 
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Appointed Merchandise Manager 

Robert J. Butt, buyer of housefurnishings, china, glass- 
re, toys and silverware for Wolf & Dessauer, Fort 
Viyne, Ind., has been recently appointed merchandise 
Mnager for the store’s entire bargain basement, which 
iiludes ready-to-wear goods, hosiery, piece goods, under- 
War, gloves and millinery. Mr. Butt will still continue 
buy for his own department. 


\ F. J. Cuthbertson Changes Interests 
?. J. Cuthbertson, who recently took over the concern 
) William H. Plummer & Co., this city, has transferred 
} interests in Stanton’s Bazaar, Westerly, R. I., to Ray- 
nd FE. Stillman. The latter gentleman has been iden- 
2d with the business for many years, both with C. H. 
nton, the former owner, and then with Mr. Cuthbert- 
) since he assumed control. The store will be known 
the future as Stillman’s Bazaar, 


Potteries Increase Production 

The output of the potteries in the East Liverpool dis- 
trict this week increased to eighty-five per cent of capac- 
ity. An average of thirty-six kilns per day are being 
fired with gas, to say nothing of those being fired with 
oil and coal. The low record of production this year was 
in August, when thirteen kilns per day were fired. The 
dinnerware production record today is the highest of the 


year. 


English Pottery Trade Deadlock 
A deadlock is reported to exist in the English pottery 
industry. Manufacturers have given notice of a 20 per 
cent reduction in wages which the operatives have defi- 


nitely refused to accept. 


aaa 

HERH THE 
MOULTEN 
CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
MANENT BEAUTY 
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ONTINUED increase in the demand for most all 
C lines of glassware is reflected in the increased ac- 

tivity of many plants, and the resumption of some 
departments Which have been idle for a considerable 
period. Buying of glassware for the fall and holiday trade 
is admitted at its height. One some particularly popular 
priced lines a few shops are quite back on deliveries, but 
the existing situation can always be expected at this sea- 
son of the year. The disappearance of the “rail cloud” was 
welcomed by both manufacturers and buyers, so that 
deliveries will not be interrupted. There was a desire on 
the part of some of the larger buyers to have early ship- 
ments of orders, when the rail strike was looming up, 
but since this trouble has been eliminated, the buyers 
have asked for no extended shipping date. 


The Hazel-Atlas Glass Co. started another tank at its 
Clarksburg, W. Va., plant last Monday, giving employ- 
ment to 200 more people and placing the plant on an So 
per cent production basis. 
shop. 


There are five tanks in this 
The basis of production now maintained by this 
firm in this plant is greater than that recorded before the 
commencement of the late war. 


It is not likely that the Taylor, Smith & Taylor Pot- 
tery Co. will be represented here during the January ex- 
hibit season at the Ft. Pitt Hotel. Cecil E. Taylor, who 
has always been in charge of this display will, from 
present plans entertain the trade at the factory office in 
Chester, W. Va. It has also been arranged that this 
firm will have five automobiles meet all inbound trains 
upon their arrival in East Liverpool in January, this for 
the convenience of buyers. 


According to schedule, the plant of the Potomac Glass 
Co., at Cumberland, Md., resumed operations last week, 
according to word received here. Over 200 people have 
been given employment through this move on the part 
of the company. 


Fire last week caused slight damage to the plant of 
the Fenton Art Glass Co.’s plant at Williamstown, W. 
Va. There was only slight interruption in operations. 


Credit managers of local glass concerns have been ad- 
vised that Walter Polland has resigned as merchandise 
manager of the basement department of the Broadway 
Department Store, Los Angeles, Calif., and no one has 
been named his successor. No statement concerning fu- 
ture plans of Mr. Polland have been received here. 


GLASS FACTORY ACTIVITIES — 


M. K. ZIMERMAN, REPRESENTATIVE 


[excavating is progressing rapidly for the installation: 
of an oil burning system at the plant of the New Cumber-, 
land (W. Va.) Glass Co. For some years the firm has! 
made a feature of lantern globes and chimneys. 


Salesmen of local glass factories who travel the New 
England trade have been told of the resignation of Don-| 
ald McKay, who was associated with the Denholm & Me-’ 
Kay Co., of Worcester, Mass., to become general mer-_ 
chandise manager of the C. T. Sherer Co. 


Larger stocks of glassware are expected to be featured’ 
by the Dives, Pomeroy & Stewart Co., at Reading, Pa., 
when that firm moves into its new annex which is near- 
ing completion at a cost of upwards of $700,000. The’ 
annex is seven stories high, and permits of the display 
of larger stocks in all departments. 


A certificate has been filed with the Secretary of State 
at Charleston, W. Va., showing that the capital stock of 
the Star Glass Co., of Star City, W. Va., has been in-} 
creased from $50,000 to $150,000. At a recent meeting 
of the board of directors of this company, J. W. Wiles! 
was re-elected president and Ralph Kauffeld elected sec- 
retary-treasurer, succeeding Ernest Bell. Louis Kauffeld| 
was re-elected general manager. Construction of the new) 
plant for this firm is progressing favorably, it taking 
place of the factory which was destroyed by fire some 
months ago. 


Glass factory supply dealers here have received word 
that operations have started in the new plant of the 
Southern Bottle Manufacturing Co.’s plant at Tampa, . 
Fla., which formed last summer with a capital stock of 
$150,000. . 


Stock issues of the several glass factories in the 
Wheeling, W. Va., district are holding firm. The last 
sale of any issue of the Central Glass Works was at 155. 
For Fostoria issues, 108 has been bid with the last sale 
at 110. Hazel-Atlas stock is quoted at 150 asked and 
150 paid for last sales. Imperial issues are firm at 100 
asked and 100 on last sales. Hazel-Atlas paid a 1 per 
cent cash dividend, October 20. 


Operations have been resumed at the plant of the 
North Wheeling Glass Bottle Co., at Wheeling, W. Va 
This plant has been idle since early in September on ac- 
count of the business situation. 


(Continued on page 20) 
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EAST LIVERPOOL, OHIO 
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OR some weeks there has been more or less busi- 
ness booked by generalware manufacturers in this 
district for shipment during 1922 than for many 
yeeks previous. There is a desire on the part of many 
uyers to arrange their lines for the new year, and the at- 
tude of those of the trade who have been in the district 
f late is to anticipate future wants. Some of the largest 
istributors of pottery in the country have been in the 
aarket during the last fortnight. The season is getting a 
‘ttle late for shipment of new orders for current deliv: 
ry, hence the consideration for the future. Judging 
om present indications, activity of local potteries dur- 
yg the first quarter of the new year will be on a normal 
ass. 


_“We’re operating our plant to the limit,”’ observed gen- 
fe manager Samuel B. Larkin, of the National China 
0., Salineville, O., this week. ‘“‘ Back orders are being 
eaned up as rapidly as possible, and we're getting a 
sry good volume of business on our files for 1922 ship- 
ent. Taking everything into consideration, we’re more 
ian pleased with our situation.” 


i Henry Von Hagel, buyer of dinnerware for the Sears, 
‘oebuck Co., Chicago, Ill., made another trip to the mar- 
“ta few days ago in company with Mr. Murtland, of 
e same Office. 


Operations resumed in full Monday last following a 
eek’s idleness at the Cartwright Bros. Pottery Co.’s 
ant. The idle period was due to the non-arrival of 
w materials. This firm has a nice volume of business 
{ file, and will hereafter operate under regular sched- 


From present indications, the majority of the general- 
are potteries in this district will show their new 1922 
lie of decorations early in December. Border patterns 
( course predominate on the plain shapes, while a num- 
Ir of new spray designs will be shown on the “ fancy ” 
‘apes. 


William L. Smith, Jr., of the Taylor, Smith & Taylor 
ottery Co., who has been making an extended trip 
tough the western territory, returned to his desk late 
ot week. 


Several of the new patterns which the Knowles, Tay- 


i 


& Knowles Pottery Co. have arranged for 1922 de- 
ery have just been placed in their sample rooms at 


— 


‘factory office. Those buyers who have surveyed the 
2 of late have placed open stock orders for the new 
ations. 


Fred Kent, long engaged in this district as a pottery 
decorator, has left with his family for Burbank, Calif., 
where he will assume the management of the decorating 
department of the Empire China Co. of that place. Bur- 
bank is a suburb of Los Angeles, and the plant is the 
only one manufacturing whiteware in that district. The 
firm will begin operations shortly, it is reported here. 


Because of the activity of pottery manufacturers in 
this district in equipping their kilns with oi] burning ap- 
pliances, in the event of severe cold weather operations 
can continue on a greater basis than in former years. 
In former years kiln production in the mid-winter season 
when the weather was severe, was low on account of 
the scarcity of gas and inability to obtain a sufficient 
supply of coal. Reserve stocks of oil will overcome this 
difficulty. 


Rumor was current in the local district this week that 
one of the large Chicago mail order houses was con- 
sidering plans for the erection of a “ 50-kiln”’ pottery in 
the Chicago district. At this time, the report is abso- 
lutely without foundation. There is only one syndicate 
operating a generalware pottery, and that is the Kresge 
company, which is in control of the Mt. Clemens Pottery 
Co.’s operations. A “ 50-kiln” pottery is quite out of 
proportion. 


Two additional decorating kilns are being planned by 
the Edwin M. Knowles China Co. for its Newell plant. 
The demand for the decorated lines of this firm has 
become so strong that the additional decorating kiln 
capacity is a matter of positive necessity. 


New cup lathes of the Bucher-Smith design have been 
installed in the plants of the Albright China Co., at Scio, 
O., and the Carrollton (O.) Pottery Co. These lathes 
increase the output of these departments. 


Operation of potteries in this locality continues on a 
rather active scale: New business is being received by 
mail, and visiting buyers are anticipating future require- 
ments. Output of the majority of the shops is showing 
an upward trend, and a general observation of the district 
would lead one to believe that the generalware business 
is again assuming its old stride. There is a decided feel- 
ing of optimism prevailing throughout the district with 
reference to the future, especially having to do with oper- 
ations during the balance of the last quarter of the cur- 
rent year and the first quarter of 1922. 
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christ Co., Boston, was recently elected for a sec- 

ond term, President of the Retail Trade Board of 
ie Boston Chamber of Commerce. George W. Mitton, 
‘esident of the Jordan & Marsh Co., George B. John- 
m, of the R. H. White Co., John Shepard, 3rd, of the 
hepard Stores, and Felix Vorenberg, of the Gilchrist 
o., Louis E. Kirstein, of Wm. Filene Sons Co., Robert 
7, Maynard, of the R. E. Stearns Co., were also among 
her members newly elected to serve as Governing Coun- 
1 of the Retail Trade Board. 


csi VORENBERG, vice-president of the Gil- 


Chester \V. Pingree, formerly local representative for 
e Taiyo Trading Co., of New York, who has been dis- 
aying the latter company’s line of Japanese ware at 
e Parker House for the past three weeks, left here last 
uturday for Portland, Me., and other large New Eng- 
ad cities. Mr. Pingree reports that he found trade 
good. Returning by way of Providence, he will 
back in New York again the middle of November. 


Mr. Bernard, of the T. A. McNicoll Pottery, East 
iverpool, Ohio, spent a few days in Boston last week, 
d before leaving paid a visit to Chase & Francis, of 
2 Pearl Street. 


Ted Smith, of the Art Metal Co., of Newark, was in 
+ . 
‘ston last week calling on the trade. 


| 
A. Fred Teppe, representing Hugh C. Edmiston, Im- 
qrter, New York, was visiting the trade here last Thurs- 


Cy. 


John Reed, of John J. Reed & Son, who left Boston 
fa short trip to Connecticut, returned to the city Satur- 


There has been no noticeable falling off in the number 
of buyers visiting the trade in Boston the past week. 
Everything to please the fancy and desire of the seeker 
after something new and novel in the way of gift-shop, 
and art goods and novelties, are being displayed in the 
various salesrooms and shops here. Every kind of a toy 
imaginable, in the form of animals and birds, of curious 
shape and wonderful plumage. Also a delightful and 
fascinating assortment of dolls are included in the above 
display, all of which may be had at reasonable prices. 


Among the buyers coming to the city the past week, 
who called on the trade were C. M. Berry, of Berry, 
Bell Dry Goods Co., St. Johnsbury, Vt.; A. E. Evans, 
Rochester, N. H.; F. L. Martin, Portland, Me; E. D. 
King, Bristol, R. I.; Charles G. Moses, Woodford, Me.; 
George McKenney, Natick, Mass.; W. Webber, Winch- 
endon, and H. N. Quintin, New England. Also, Frank 
Plant, of J. F. Chalifoux, and Mr. McQuilland, of Bon 
Marche, both of Lowell, Mass.; Mr. Racicot, Webster; 
Maurice A. Cream, United One to Ninety-Nine Cent 
Store, Lowell; Max Guy, Fall River, Mass., and J. A. 
Donovan, of A. B. Sutherland, Lawrence; also, J. J. 
Ahern, Framingham. 


Henry L. Sexeis, of Edward Boote, New York, paid 
a welcome visit to his friends in the trade in Boston, 
last week. 


Mr. Phillips, of the United States Glass Co., Gas City, 
Indiana, was in Boston last week, visiting the company’s 
local representative, M. A. Lovell, of 127 Federal Street. 

George K. Marshall, local agent for the Fostoria Glass 
Co., of Moundsville, W. Va., who accompanied Mr. An- 
derson as far as Connecticut, continued his trip to Ver- 
mont, and was also back in the city again last Friday. 


Oxides 


Mineral Colors and Chemicals 


COBALT 

CHROME 

COPPER 
URANIUM 


50 MURRAY STREET 


B. F. DRAKENFELD & CO., Ine. 


ESTABLISHED 1869 


NEW YORK 
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Decorated in Gold 


Approved by Good 
Flousekeeping Institute 


Put Them on Display 


ALL’S Decorated Teapots of Fireproof China deserve dis- 

play. Don’t just stock them. Show them! With our 

national advertising bringing in hundreds of inquiries con- 
stantly, an exhibit of the pots themselves will do much more. 


Hall’s Teapots of Fireproof China are the only advertised tea- 
pots on the market. We.can advertise them because we have some- 
thing to advertise. They are distinctive, different and superior. 
They do make better tea. 


Hall’s Teapots are good year-round sellers— 
but they are the Christmas Gift Ideal; and sold 
at a price that will invite buying this season. 
If you don’t have your order placed, get it in to- This circlelontthe 
day. Our special gift assortments, from two bottom of every pot 


dozen up, make prompt shipments possible. identifies the genuine 
to you and your 
customers. 


HALL CHINA COMPANY 


Largest Teapot Manufacturers in America 
EAST LIVERPOOL a or OHIO 


Lis THRAPOTS 


of Secret Process Fireproof China 


November 3, 1921 
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OCTOBER 27, 1921 


J. Samuels, lamps, R. H. White Co., Boston, Mass., 432 Fourth 
\yenue. 

A. Spilker, dolls and toys, Lederer Co., Chicago, IIl., 370 
Seventh Avenue (Munzer Co.) 

Martin Weinberger, house furnishings, Martin Weinberger, 
Chicago, Ill., McAlpin. 

B. Landman, toys, L. & C. Hornell, New York, 3 West Twenty- 
iinth Street (National Purchasing Co.). 

M. F. Curtain, toys, J. W. Robinson Co., Los Angeles, Cal., 
03 Fifth Avenue, Room 1601. 

L. A. Witherill, house furnishings, china and toys, L. A. 
Nitherill, Syracuse, N. Y., Alcazar. 

T. Lange, merchandise manager, W. M. Whiting Co., Albany, 
y. Y. 1164 Broadway. 

C. Besche, house furnishings, Besche Bros., Baltimore, Md., 
Jerald Square. : 

G. R. Raikes, toys, L. R. Steele Co., Buffalo, N. Y., McAlpin. 
L. C. Jelenko, china and glassware, L. C. Jelenko, Baltimore, 
Ad., Pennsylvania. 

Harry Rubin, lamps, kitchenware, toys, china and glassware, 
‘he Fair Store, Binghamton, N. Y., Martinique. 

R. C. Bradley, merchandise manager, Moréhouse, Martens Co., 
‘olumbus, O., 6 West Thirty-second Street. 

W. J. Huber, house furnishings, general merchandise, F. & R. 
aazarus, Columbus, O., 225 Fifth Avenue. 


OCTOBER 28, 1921. 

|H. Rubin, house furnishings, Rosenthal & Rubin, Binghamton, 
i. Y., Martinique. 

1D. B. Loveman, mdse. manager, D. B. Loveman Co., Chatta- 
ooga, Tenn., 1150 Broadway. 

A. E. Rose, house furnishings, Rose, Gorman, Rose, Kingston, 
. Y., Continental. 


U. G. Barr, house furnishings, china and glassware, Reilly 
ros. & Raul, Lancaster, Pa., Herald Square. 


A. Klein, representing Winner, Klein Co., Meriden, Conn., 116 
Jest 32nd Street. 


J. Rinck, representing Alms & Doepke Co., Cincinnati, O., 350 


| roadway. 


R. J. Elder, representing Elder Johnston Co., Dayton, Ohio, 
'6 Fiith Ave. 
B. E. Taylor, general mdse. manager, Jordan Marsh Co., Bos- 


n, Mass., 432 4th Avenue. 
|B. Cameron, house furnishings, Cameron Bros., Pittsburgh, 


a., Pennsylvania. 
Martin Weinberger, house furnishings, Martin Weinberger, 
acago, Ill., McAlpin. 


OCTOBER 29, 1921. 
L. Jones, general mdse., R. L. Jones Co., Albany, Georgia, 1150 
roadway, 8th floor. 


Martin Weinberger, house furnishings, M. Weinberger, Chi- 
go, Ill., McAlpin. 


OCTOBER 31, 1921. 
R. W. Peterson, house furnishings and toys, Miss L. Warner, 
ft shop goods, Alms & Doepke Co., Cincinnati, Ohio, 350 Broad- 
ay, Prince George. 
J. Low, toys, M. Seller & Co., Portland, Ore., 43 Leonard 
treet, Room 306. 
F. M. Hirsch, glassware and china, Levy Bros. D. G. Co., 


‘ouston, Texas, 1150 Broadway, care Baer & Lillianthal. 


S. M. Averill, lamps, Jordan Marsh Co., Boston, Mass., 432 
h Ave. 

S. Natkin, china, The Fair, Chicago, Ill., 225 4th Ave. 

J. Walsh, mdse. manager, Twelfth Street Store, Chicago, Ill. 
0 7th Ave. 

H. Gordon, house furnishings, City H. F. Co., Montreal, Can- 
a, Bway Central. 

J. H. Dunkin, house furnishings, Rorabaugh Brown D. G. Co., 
slahoma City, Okla., 366 5th Ave., Pennsylvania. 


F. R. Morgan, mdse. manager, Fredericks & Nelson, Seattle, 
ash., 450 4th Avenue. 


Buyers in New York 


NOVEMBER 1, 1921. 
Mr. Wiest, general mdse., P. Weist’s Sons, York, Pa., 105 
Grand St. 


J. A. Donovan, house furnishings, A. B. Sutherland Co., Law- 
rence, Mass., 432 Fourth Ave. 

H. A. Miller, china and glassware, H. A. Miller, Pittsburgh, 
Pa., Pennsylvania. 

E. Hague, toys, L. H. Field Co., Jackson, Mich., Breslin. 

G. Mayhew, mdse. manager, J. L. Hudson Co., Detroit, Mich., 
225 Sth Ave. 

R. W. Peterson, house furnishings, Alms & Doepke Co., Cin- 
cinnati, Ohio, 350 Broadway. 


H. L. Gearhart, house furnishings, Wyman, Partridge Co., 
Minneapolis, Minn., 43 Leonard St. 


NOVEMBER 2, 1921. 

M. Morehouse, president, Morehouse-Martens Co., Columbus, 
Ohio, 276 5th Ave. 

T. O. McCubben, mdse. manager, Bowman & Co., Harrisburg, 
Pa., 251 Fifth Ave. 

A. McCabe, toys, A. B. Sutherland Co., Lawrence, Mass., 432 
4th Ave. 

J. Robinson, china and glassware, John Wanamaker, Philadel- 
phia, Pa., Bway & 10th St., Flanders. 

W. L. Crusey, toys, Hert & Meyers 
Pennsylvania. 

W. E. Dixon, representing Home Furnishing Co., Wichita, 
Kan., Pennsylvania. 

C. Green, mdse. manager, LaSalle & Koch, Toledo, Ohio, 225 
5th Ave. 

J. S. Banford, mdse. manager, J. B. Wells & Son Co., Utica, 
N. Y., Imperial. 

L. C. Scott, house furnishings, Campbell’s, Pittsburgh, Pa., 432 
4th Ave., care D. G. Union. 

C. J. Robinson, china and glassware, Jordan, Marsh Co., Bos- 
ton, Mass., 432 4th Ave. 

Robert Evans, house furnishings, china, etc., J. N. Adams & 
Co., Buffalo, N. Y., 16 West 39th St. 

J. J. Bates, lamps, Simons & Adams, Haverhill, Mass., Com- 
modore. 

M. M. Newcomber, mdse. manager, M. M. Newcomber Co., 
Knoxville, Tenn., 48 West 35th St. (William Van Buren.) 

H. E. Kline, house furnishings, toys, Watt & Shand Co., Lan- 
caster, Pa., 432 4th Ave. 

W. E. Dixon, house furnishing goods, The Home Furnishing 
Co., Wichita, Kan., Pennsylvania. 

W. H. Brittain, genl. mdse. manager, J. M. High Co., Atlanta, 
Ga., 116 West 32d St. 


Co., Sandusky, Ohio, 


OBITUARY 


Herman H. Supplee, aged 34 years, for the last 15 
years office manager for the Edwin M. Knowles China 
Co., died at his home in East Liverpool, O., early Thurs- 
day morning, October 27, from stomach ailment, from 
which he had been suffering for a considerable time. 
He was a director and assistant secretary of the Federal 
Building & Loan Association of East Liverpool; a mem- 
ber of all Masonic bodies, having obtained the Thirty- 
second degree; a member of the Second Presbyterian 
church and of East Liverpool Post No. 4 American Le- 
gion. He spent a year in France during the late war as a 
member of Headquarters Company, Eighty-Third divi- 
sion. He is survived by two brothers and a sister, having 
made his home with the latter since the death of his 
parents. 
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SPECIAL NOTICES 


SSISTANT CHINA Buyer for large Brooklyn Department 
Store. Exceptional opportunity for man of broad experi- 
ence and pleasing personality. Replies must give experience in 
detail. Confidential. Box 110, care Crockery & GLAss JOURNAL. 


ANTED SALESMAN to travel Eastern States for Manu- 
W facturer of lighting glassware for oil, gas, electricity. 
State age, experience and salary expected. Box 111, care Crock- 
ERY & GLASS JOURNAL. 


RAVELING SALESMAN or saleswoman wanted—to handle 

a good light cut glass line, or a capable man or woman to 

cover any territory. State experience and reference. Kindly call 

at Sparkling Cut Glass Co., 232 So. 11th Avenue, Mt. Vernon, 
INE Ys 


FOR SALE 
LASS factory in Ohio Valley. For details write Box 104, 
care Crockery and Glass Journal. 


ONTRACT CUTTING: A reliable cut glass factory now 

doing a good business, and located in the glass manufactur- 
ing territory, has a few idle machines and available cutters. We 
wish to make connections with a reliable jobber or factory for 
contract cutting on light blown ware or lighting goods. First 
class work and service guaranteed. Address Box 106, care this 
office. 


SALESMAN AND BUYER 
A RESULT GETTING COMBINATION 
T present connected with the largest hotel equipment house 
in east—thoroughly experienced along diversified lines. Two 
men whose ability to produce has withstood the acid test. Reply 
to Box 105, care Crockery and Glass Journal. 


ANUFACTURER of well known popular priced line of 

refrigerators has opening in Metropolitan District and 
other territory. Very desirable line with good reputation, low 
prices, money maker for the right man. Reply stating fully ex- 
perience and other qualifications. Address Box 108, care CrocK- 
ERY AND GLASS JOURNAL 


HEP WANTED—A progressive California concern requires 
the services of a competent man as Manager of their 
Crockery Department. Must be a business builder. Minimum 
salary of $3,000 guaranteed. Address in confidence with neces- 
sary particulars. Dept. H, 66-68 Reade Street, New York, N. Y. 


ANTED AGENCY, for illuminating glassware on com- 
mission. White, colored or decorated lighting glassware. 
Not cut ware. Large proven following in lighting fixture trade. 
Address Miller & Christal, 39 Willoughby Street, Brooklyn, N. Y. 


NE OF THE LARGEST and most progressive semi-porcelain 

dinnerware potteries in the United States has an opening for a 
first-class man to act as quality production superintendent. Apply 
Box 107, Crockery and Glass Journal. 


LARGE, RELIABLE MANUFACTURER of Sheffield 

Plated Hollow Ware Nickel, Brass, and Copper Novelties 
who have an established trade would like to secure a wide-awake 
representative who would be in a position to market our goods 
in New York City, as well as the surrounding towns. We would 
prefer one who has a following with the department store buyers 
in general and who has an uptown show room. Reply to Box 102, 
care of Crockery & Glass Journal. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY: 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 
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“ Potters to the American People ” 


EHEC LLAT CLEC 


East Liverpool Potteries Co. 


East Liverpool, Ohio 
ELPSO. FLPCO FLPCO ELPCO CL 


twUSA MADE INUSA MADE INUSA&A MADE INUSA 


CHINE, CHINE SHINE CHINE 


New Lines—New Prices — 


‘©All Set,” ‘Let’s Go”? | 
and see, at our home | 
office or at showroom of 


CHAS. D. MeCHESNEY 
16 West 23rd St. 56 West Washington St. 
New York Chicago. Il. | 


ALBERT GROESCHEL 
180 New Montgomery St. 
San Francisco, Cal. 


EDWARD A. UNGER 
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Sole = of the Patent Celluloi d Cap & Metal Ring Co, fy 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Cap: 
ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; a 
are also prepared to supply special sizes | 
order. Write us for prices and sampl) 


=i 


U/ML. UT 


“Everybody Loves a Log Fire” 


THE CAPE COD 
FIRE LIGHTER 


Kindles them perfectly without the 
bother of wood and paper. Plain 
and Flemish patterns in brass, 
iron and copper. 
Write for Circular B 
Manufactured by i 


CAPE COD SHOP 


322 Fifth Avenue 
NEW YORK CITY 
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Advertising, 

House Organs 

Direct ail 
wxite Drinted Matter 
for thera 


RICUTS ” 


2452 TIMES SQUARE BUILDING, NEW YORK CITY 


‘FLL AD RAND ARKETE NY 


WRITE TODAY 


——. a ee 


EVIATING somewhat from the set program of 
1D monthly meetings, the Glass, Pottery, Lamps and 

Housefurnishings Association of Chicago, held a 
| special meeting at the Morrison Hotel on Thursday of 
‘last week. The executive committee felt that it was 
necessary to have the approval of the association as a 
whole before the campaign mapped out by the publicity 
committee was put into effect, so the special gathering 
was called. 


It was evident from the report of the publicity com- 
mittee that no economical method of advertising the 
Chicago Exhibit of next February has been overlooked in 
an attempt to secure a large attendance of buyers for the 
occasion. The publicity work has been divided into three 
departments: First, a trade journal campaign of wide ex- 
tent, embracing all of the leading papers in the glass, 
crockery, housefurnishings and lamp fields. Second, 
poster work, including thousands of small “ stickers” for 
use on the backs of letters from manufacturers to buyers 


, 


as well as manufacturers 


representatives to buyers. The 
\third department is unpaid publicity in the trade papers, 
newspapers and general periodicals. In this connection it 
‘is hoped to secure the tower of jewels used at the last 


| 


|World’s Fair for exhibit during the Chicago show, as well 
‘as inviting and urging the H. C. Fry Glass Co.’s band to 
be present. Pocket information about the show will be 
‘prepared for salesmen to carry and show their customers 
and similar matter will be distributed at the Chicago and 
Grand Rapids furniture shows. 

| The publicity plans as outlined by the committee were 
heartily endorsed by the members. 
aA report by the Secretary on the number of room res- 
“ervations indicated that the display space is selling rapidly 
and that the lower floors are already well filled, there 
being no more space available on the balcony floor, three 
“rooms left on the third floor, four rooms on the fourth 
floor, three rooms left on the third floor, four rooms on 
the fourth and fourteen rooms on the fifth floor still open. 
‘There are more rooms on the sixth, seventh and eighth 
floor available, but it is advisable for all who intend to 
exhibit to get their reservations in immediately, for when 
‘the eight floors are filled that will be the end of the reser- 
‘vations, no more hotel space being available. 

_ Mr. John Ling of Mandel Bros. gave a short talk on 
‘membership, stating that the association now has a mem- 
bership of one hundred and it is the desire to increase this 
‘membership to one hundred and fifty or perhaps two 
hundred. 

| It has been decided to hold the regular meetings of the 
_ association twice each month, the first and third Thursday 
of each month. from this time forward until the date of 
the Chicago exhibit, February 6 to 18. 


THE CHICAGO MARKET a1 


J. H. SmytHe, REPRESENTATIVE 


SUTTTTTDOUTTTOTITTTTOTTTUUTTUTTLLTEELEEL ELLER. 


CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 
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Among those who were called on to express their views 
of the Chicago proposition were ‘“ Pete” Rinkin and 
“ Bill”? Fergus of the Boston Store. “ Bill” did so with 
a good Irish story. Others who talked were George Mc- 
Nicol of the Potters Cooperative Co., Mr. Hoffman of 
the Rosenbaum Co. of Pittsburgh, Mr, Kerr of the Hunt- 
ington Tumbler Co., and Mr. Kramer, business manager 
of the Chicago Pageant of Progress. 


W. C. Gardner & Co., gift merchandise concern with 
display rooms in the North American Building, has been 
dissolved. 


The Faenza Pottery Co.’s high grade line of decorated 
pottery ware is now on display in the show rooms of W. 
C. Owen, art goods company in the Shops Building, 


‘“ Aurora”’ iridescent ware is the name given a very 
attractive line of colored glass bowls and comports now 
being shown in the Chicago display rooms of the United 
States Glass Co. The designs are new and unusual and 
the colorings are delicate. An assortment of light cut- 
tings in gold band stem ware is also a new item now on 
display in the show rooms, which is attracting consider- 
able attention from buyers. 


The Potters Cooperative Co. have opened a well-ap- 
pointed show room in the Palmer House, which will be 
their permanent Chicago Headquarters. This display is 
probably the largest in the city devoted to any one line of 
dinnerware. New fixtures of mahogany line either wall 
of the well-lighted display room, while the adjoining room 
is equipped for an office and reception room. Mr. George 
McNicol is in charge of the Chicago headquarters. 


L. B. McNicol of the Potters Cooperative Co. was in 
Chicago several days last week. 


The Kay Bee China Co., of Chicago, has just com- 
pleted its first samples of under-glazed pottery with blue 
decorations in a line of vases and lamp bases. The line 
is being shown in the show rooms of W. T. Darden & Co., 
Palmer House. 


George H. Brush and Ed Downey of the Brush-Mc- 
Coy Pottery Co., Nelson McCoy of the American Clay 
Products Co., Harry W. Jackson and Frank I. Schwen 
of the Jackson China Co., Jack Kennedy of the Roseville 
Pottery Co., I. Butcher of the Central Cut Glass Co., 
William Duval of Bryce Bros., and Tom Reed of Gurnsey 
Co. were all in Chicago last week. 
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READY 10 SERVE 


BUVER SEOs 
CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS aa 
GIFT SHOP & ART GOODS-DOLLS & TOYS 


z E. M. MEDER 
DARDEN & COX 17 North Wabash Avenue | HEYWORTH BUILDING 
LAMPS AND SHADES Chicago | Madison and Wabash 
= Manufacturers’ Representative \ 
47-49 Palmer House Dinnerware, Glassware, Lamps, 
CHICAGO Willow-ware, Nickel, Copper | 


and Silverware 


KELLY & REASNER THE 
J 17 N. Wabash Ave. 
FRENCH CHINA CO. : PLACE 
‘ : Representing 
Office and Display Room McKee Glass Co. N. Northwood Co. TO 
Indiana Glass Co. D.C. Jenkins Glass Co. 
136 West Lake Street | Eagle Mfg. Co. Mound City Glass Co, ; 
Bonita Art Co. BUY 


Geo. R. West & Sons. 


- GLASSWARE 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators | 


IRVIN-SMITH CO., INC. 


FINE CHINA | | Manufacturers } coe 
Studi d Disvlav R 2 | Importers Earl W. Newton and Associates | 
tudio an isplay Kkooms at Exporters Topliner Glass and China Manufac- 
ats : turers 
2619 Frairie Ave. GERMAN DOLLS, TOYS AND is OL 
CHICAGO | pert : 
: | NOVELTIES Imperial per le vib 
| ; ; : “ conomy Tumbler Company 
| for immediate delivery The Marion Glass Manufacturing Co. 
WALTER B. ANDREWS | Japanese Incense Burners and Ee pees Comneue 
30 East Randolph Street | Incense Hopewell China Corp. 
Corner Wabash Avenue | Manufacturers of 
Room No. 405 The .FamousaGneeemrante Walter S. Redfield, Room 309 
_Representin: Visit our sample rooms Representing: 
MononGaH GLASS Co. 17 N. WABASH AVE. A. H. Heisey & Co., “Diamond H” 


CO-OPERATIVE FLINT GLASS Co. Glassware. Pressed and Blown Table 
THE DUNCAN & MILLER GLASS Co. Ware, plain and decorated. 


S. A. Weller, Jardinieres, Umbrella | 
Jars, Vases and Art Pottery in High 


Grade Novelties. 
: AITY CO.. Ine. 
CROOKSVILLE CHINA pe TAIYO. TR eee 
Successor to Takito, Ogawa & Co. and John S. Ward, Room 1508 
COMPANY The Tajimi Company 
Makers of Dinnerware 327 West Madison Street Luster Tea Ware 
: f Gold Hucrusted China 
Room 591, Palmer House Importers of Japanese le epa) Lamps Decorated Glass Ware 
X =A Art Goods and Novelties Gift Articles 
Represented by J. E. Boring . 
! £ Ware OCaete Dy : i amps é Sha 
Telephone Central 5271 New York Display Room: 101 Fifth Ave. Lamps and Shades 
W. C. OWEN J. B. FINN FOSTORIA GLASS CO. 
Successor to * 
OWEN-KOEMPEL 222 N. State St. Chicago Display, 806-7-8 Masonic 
Artwares Gift Merchandise Pottery Zanesville Stoneware Co. Temple 
Novelties Glassware National Pottery Co. : P 
Book Ends Baskets Uhl Pottery Co. Flint Glassware, Harry Ga. Dalzell 
Parchment Shades and Lamps E. J. Knapp Candle Co. Pressed and Blown Phos 
17 N. WABASH AVE Columbia Wax Works. Etchings, Cuttings 


and Iridescent. Central 3497. 
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STORY is told of the hard-working salesman 
A who, when submitting to his house his expense 
| account for the month, entered in the report: 
| OCH OTLEALTS Spe ae rel dt ae $40.00 
After the boss had blue penciled the overcoat entry 
+ wrote his crack salesman the short note: 


‘ear Bill: 

It isn’t being done nowadays. Overcoats are never placed on 
“pense accounts. Better success next time. 

Yours truly, 


|Upon receiving the letter and his check, less the forty 
pllars, Bill sold a little more the next month and when 
¢ returned to headquarters after the trip, he submitted 
‘s expense report promptly. The boss looke:] it ove: 
stefully and smiled. He looked over toward Bill and 
‘rawled his O. K. over the figures on the sheet. “ ’S’all 
ight,” he said. ‘‘ Seems a little fat this time, but it’s 
ess... ~” He paused, then bantered, “ By the way, 
il, I notice you haven’t entered any more overcoats!” 
| Bill shifted his cigar. “ No?” he said, “ haven’t I?... 
ell... it’s there alright, but you can’t see it!” 
S’funny!” you'll say. ‘“‘ What’s this story got to 
» with me and my business?”” The story hasn’t a greai 
al to do with your business—nor my business, either. 
I's the big idea behind the story that qualifies its life. 
The point of this story is the moral of diplomatic 
verages, 

You see, it evolves like this: 

One retailer found business slow. He had read a lot 
out unemployment and needed new business himself. 
got busy-very. This is how he went to work: He 
ught some seasonal goods, displayed them effectively 
advertised them at cost. Sold them at cost. Within 
€ week he cleaned out the entire stock, gave many tem- 


Te 


SLIPPING IT OVER 


porary employment, did not make any profit on the 
sacrifice goods, but increased his popularity and prestige 
—and sold other regular priced stock to customers 
brought into his store by the cost price sale. 

This man applied the moral of diplomatic averages. 

Another dealer a block away had a lot of past season 
stock on his hands. He had to sell this stock before 
he could enlarge his business. He got busy. 

He had a fire sale. 

In his store windows he placed price tags that read 

like this: 


THIS OVERCOAT HIGH 
IN QUALITY 


But not 


$10 


An interested neighbor, passing his store, paused as he 
beheld the flaming announcement of the sale. 

““Migosh, Abe,” he said, “this makes the fourth fire 
sale you’ve had this year... insured?” 

“Sure,” said Abe. 

“ So’m I,” said his neighbor. “I’m insured against fire, 
accident, and flood.” 

“Flood?” Abe mused. “Flood, you say?... Vell... 
say! Hody’re start a flood?” 

These two stories, though you may doubt it, have a 
specific relation to each other, though they differ in ethi- 
cal conclusion. 

The sum of them both is that one man devises diplo- 
matic ways for averaging his costs and profits, serving 
his patrons and to stabilize business, while the other con- 
cocts excuses for “ slipping over” false bargains. 
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Retail Trade Shows Improvement 


HINA AND CROCKERY WARE are moving 

fairly well, it is reported, throughout the retail 
trade. Dinnerware is the most active line in the china 
trade. White ware with a simple gold border seems to 
be one of the most popular patterns. 


Wm. Mulvaney Accidentally Killed 


The accidental shooting of William Mulvaney, well 
known in the Canadian and United States pottery and 
glass trades, while on a partridge shooting trip last week, 
comes to the trade like a painful bolt out of the blue. 
His body was found near a fence in a field some mile 
or so from his home. It is the logical deduction that 
while attempting to mount or climb this fence his shot- 
gun was accidentally discharged, the shot causing instan- 
taneous death. 

Starting as a youngster for James C. Taylor, a whole- 
sale crockery merchant in Hamilton, Ont., he progressed 
ultimately to a partnership in the concern. After the 
death of his partner, Mr. Taylor, he transferred his in- 
terests to Cassidy’s, Ltd. At this time Mr. Mulvaney 
located in Toronto with the Gowares, Kent & Co. Later 
he was connected, until 1915, with the Bawo & Datter, 
Ltd., in New York. Since that time he again associated 
himself with the main house of Cassidy’s, Ltd., and 
just prior to his death was interested in a new business 
of his own. It is said he was planning to re-enter the 
china field this year. 


He is survived by a widow, a son and a daughter. 


To Carry on Ceramics Experiments 


To carry on increased investigations for the United 
States Bureau of Mines, the staff of the Ceramics Experi- 
ment Station, located on the campus of the Ohio State 
University, has been increased by the addition of seven 
new members. Appropriations from various sources to 
carry on the work total $54,700 for this year, with the 
possible addition of $10,600 to be used for the investiga- 
tion of cement construction. 

Scientists and investigators who have been added for 
the year are: Dr. L. I. Shaw, assistant chief chemist of 
the United States Bureau of Mines; G. A. Bole, physical 
chemist, and for eight years head of the department of 
chemistry of the New York School of Ceramics; Paul 
Bachman, Robert Zehm, E. J. Baker, R. B. Gilmore, and 
A. H. Fessler, all ceramic engineers. 


The Ceramic Experiment Station was located at the 
University in 1917. Its location there was due to the pre- 
eminence of the Ohio State University in ceramics edu- 
cation over all universities in the United States and be- 
cause Ohio is the leading state in the production of cera- 
mic products. 


OBITUARY 
GEORGE RITTER REINHART 


George Ritter Reinhart died last Sunday at his home, 
5900 Carpenter St., Philadelphia, at the age of seventy- 
six years. For the last thirty-five years he was Phila- 
delphia representative for the Hazel Atlas Glass Co. He 
was a veteran of the Civil War, having served with one 
of the Pennsylvania volunteer regiments, and was at 
Antietam and in several of the other big engagements. 
His father was Adolph Reinhart, a violinist. He at- 
tended the public schools, and at the age of fifteen became 
a news vendor on a railroad running out of Perth Amboy, 
Later he entered the field of salesmanship. Mr. Rein- 
hart was one of the founders of the Old York Road 
Country Club, Philadelphia, and was also a member of 
the city’s Chamber of Commerce. Funeral services 
were held on Wednesday afternoon at the Episcopal 
Church of the Epiphany, of which he was a member. 
He is survived by a widow, a married daughter of Chi- 
cago, and two sons, both of Philadelphia. | 


S. Herbert Gets Kiefer Cut Glass Line _ 
An interesting announcement made by S. Herbert, of 
the S. Herbert Cut Glass Co., 35 West 23rd Street, this 
week was to the effect that his firm had just concluded ar- 
rangements with the Kiefer Bros. Cut Glass Co., Brook- 
lyn, whereby they would act as exclusive selling agent: 
for their line for the entire United States. The Kiefe 
factory is one of the largest in the country and turn: 
out a very strong line of popular priced deep cut glass 
The Kiefer concern will discontinue their present show. 
room at 111 Fifth Ave., and from now on their completé 
sample line will be on view at the Herbert showrooms a. 
the above address. 
Say English Deadlock Report Not Serious 
It is the consensus of opinion throughout the trade, 0° 
all those who are in close touch with the English pot 
tery trade situation, reported last week as a *‘ threatene’ 
deadlock,” that, while there exists in the English pot 
teries some production difficulties due to labor disturb. 
ances, and particularly the attitude of pottery worker, 
ve: the recent 20 per cent. wage reduction notice, tha 
things will clear quickly, satisfactorily and profitably fo! 
all. 
It is the expressed belief that the report, as publishec 
this week by the Crockery & GLass JouRNAL and thi 
Journal of Commerce, does not reflect any serious rup 
ture in the English pottery industry to date. 


| 
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Merchants Open Drive for Early Christmas 
Shopping | 

The annual campaign for early Christmas shoppin; 
started this year on Saturday, when merchants in Nel 
York City and throughout the country began impressin! 
the advantages of immediate buying upon the publi 
mind. Attractive posters featuring the idea will be dis 
played and miniatures will be sent through the mails. | 


; 
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FN OINCIDENT with his announcement of the ac- 
Ry quisition of the Keifer Bros. Cut Glass Co.'s line, 
S. Herbert, head of the S. Herbert Cut Glass Co., 
30 announced that he had engaged Edward E. Hamblin, 
ho has been with the Keifer concern for the past year, 
ving been connected with the concern’s New York 
cee at 111 Fifth Avenue. Mr. Hamblin was formerly 
r eleven years with the Herbert Co., and is naturally 
oroughly conversant with their business. Another im- 
‘rtant addition to the firm’s selling staff is Arthur A. 
‘an, who assumed his duties with them on Monday of 
is week. Mr. Bean needs no introduction to the trade, 
there are few men connected with it who are better 
sown. Both Mr. Hamblin and Mr. Bean will be on 
nd to take charge of the Herbert display at the Pitts- 
srgh Exposition. Still another member of the company’s 
ganization is Henry Price, who comes to the firm with 
excellent record as a salesman from another line of 
isiness. 
'D. H. Cushwa, commercial manager for the United 
vates Glass Co., was a visitor in New York on Friday 


| - . —~ . 
last week conferring with local manager Ed Craig 


| . a - 
nis was one of several stops at the various offices of 
2 concern contemplated by Mr. Cushwa before return- 


' to headquarters. 


| 


‘The first removal announcement for the coming year 
‘ been made by Henry Witte and Herman A. Diehl, 
10 have shared quarters for some time past at 7 West 
th Street, where they have shown their respective lines 
cut and decorated glassware and other specialties. 
‘ney have taken a lease on the third floor, at 24 West 
td Street, which will give them about twice the space 
fay occupy in their present quarters and will admit oi 
‘most advantageous display of their lines. Their lease 


‘tes from February Ist, but they expect to be able to 
| is = J : 
ike arrangements to move some little time in ad- 


ince of this date. The building is being thoroughly 
terhauled and redecorated and will make very attractive 
(arters. 


Why the usually modest Harry J. Godfrey with Geo. 
Kindt & Co., should have suddenly assumed such an 
of importance was a mystery to his friends for several 


| 
. until the news leaked out. The arrival of a fine 


uncing boy at the Godfrey home in Brooklyn on 
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October 12th was the reason, and as “Harry” says, “‘it’s 
enough to make a fellow feel chesty.” Of course he is 
named for “Dad.” 


Harry P. Muirheid, one of the best known salesmen 
in the china and glassware trade, who has been associated 
with the Hirsch-Malgood Co. for the past year, acting 
as traveling representative for the concern’s line of deco- 
rated glassware has resigned his position with this firm 
to take effect January I to accept another place, which 
he is not ready to announce as yet. 


David L. Wise and Charles L. Wise, who have been 
associated with the S. Herbert Cut Glass Co. for a num- 
ber of years, severed their connection with the concern 
on Wednesday of last week to go into business for them- 
selves. 
floor at 10 West 23rd Street and will have the represen- 
tation of the Emil F. Kupfer, Inc., line of cut glass. 


They have leased a showroom on the fourth 


They also will be ready to make other announcements of 
additional lines in the near future. 


Langley Hawthorn, assistant buyer for Gimbel Bros., 
is visiting the East Liverpool pottery district this week, 
as well as other potteries, placing orders for the concern. 


H. H. Dignam, assistant to Lee Moses, buyer of china 
and glassware for Frederick Loeser & Co., Brooklyn, 
has been granted a leave of absence by the firm, which 
will enable him to take a much needed rest. It is hoped 
that the respite from the worries incidental to business 
will assist him in recovering his health which has not 
been at all good since he suffered a break down about a 
year ago. Mr. Moses has not yet selected any one to 
fill his place while he is away. 


A wedding of considerable interest to the trade which 
took place on Saturday evening, October 29th was that 
of Mason Charles Shoup, of the Regnier & Shoup Co., 
St. Joseph, Mo., and Miss Dorothy Smith, a member of 
one of the citie’s oldest and most prominent families. 
The ceremony took place at the home of the bride’s 
grandmother at St. Joseph and was followed by a recep- 
tion in the crystal room of the Robidoux Hotel. The 
affair was one of the outstanding social events of the 
early season. Mr. Shoup is well known in New York 
and in fact throughout the trade through having acted 
as buyer for the firm for several years past. 


MOULTEN 
CRYS TAL OF MAN’S 
INGENUITYBE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTy 
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UST when glass factories were beginning to “ go 
J good,” this after the dark railroad strike cloud dis- 

appeared, now comes the situation in the coal indus- 
try which is anything but pleasing to the glass trade, Shut- 
ting off the coal supply irom those plants which operate 
gas producer plants will seriously cripple production. 
There are one or two glass concerns which operate their 
own coal mines, and it is not believed that any general 
suspension of work in the bituminous field will concern 
these particular mines. There are numerous glass fac- 
tories in the Indiana field using coal, and that State is 
the seemingly centre of the present trouble. The miners 
in this district which were to go out last Monday may 
cripple the glass plants in this section. However, it may 
still be possible to obtain a nominal supply of coal from 
the West Virginia field. 


One of the most noticeable features of the trade here 
the past week has been the improvement in retail buying. 
The china and glass departments of all the department 
stores show increased activity, and the demand for gen- 
eral lines does seem to be on the increase—much more so 
than was a matter of record even a month ago. Stocks 
of the several lines are being kept at even levels, and, 
while there is no indication of over-buying, the depart- 
ment managers have, however, protected themselves in 
a very liberal manner. 

Louis Reizenstein, who has been spending a fortnight 
in the eastern market, has returned to his offices here. 


Thomas Butcher, salesman for the Central Glass 
Works, Wheeling, W. Va., stopped here for a few days 
en route to the factory. He observed that western trade 
was showing a nice improvement. 


Preliminary arrangements are now being made for the 
annual convention of the Glass Bottle Blowers’ Associa- 
tion, which will convene in Bellaire, Ohio, next July. 
Two years ago the American Flint Glass Workers’ Union 
held their annual convention there. 


In a public statement issued by Samuel Mundheim, 
executive head of the Kaufmann Department Stores, 
Inc., here was this salient remark: “I feel we are going 
to see a gradual improvement in trade, for everything 
shaping up that way. We are on the upgrade so far 
as our own business is concerned.” 
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GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


Glass salesmen here have been advised that Montgom~ 
ery, Ward Co., of Chicago, may establish a new branch] 
distributing house in Oakland, Cal. The firm now has 
a plant in Portland, Oregon, and the opening of one in| 
Oakland would mean a.greater demand for glassware for! 


that distributing point. j 


¢ 
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Credit departments of the large glass factories in this 
territory have received advices that a meeting will be 
held Noy. 15 of the stockholders of the S. S. Kresge Co,, 
for the purpose of voting on a proposition to increase the 
capital stock of the corporation from $2,000,000 te 
$5,000,000, the new issue to be used for the extension 4 
the business of the syndicate and the redemption of the 
outstanding funded debt. The company is one of the besi 
buyers of glassware coming into the local market. 

) 

The glass department of the Lasalle & Koch store al 
Toledo will be enlarged when the firm completes its new 
$500,000 annex, plans for which are now in the making 

A cash dividend of two per cent was paid by the Fos 
toria Glass Co., of Moundsville, Nov. 1, to stock of rec: 
ord as of Oct. 26. Shares of this corporation are now 
bid at 116, with last sales at the same price. ij 


| 
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Lighting glassware continues to be in very favorable 
request, according to those manufacturing the line in this 
district. Increased building activity is having a lot te 
do with the present situation in this market. 


President Arthur J. Bennett, of the Cambridge Glas: 
Co., Cambridge, Ohio, stopped here while en route hom: 
from a motor trip from the White Mountains. This com 
pany has closed for the exhibit of its line in the Fort Pit 
Hotel next January. i. 


Purchasing agents here have been told that the Penn 
sylvania Glass Sand Co. will erect a $50,000 feldspa’ 
grinding plant at Rochester, N. Y. \} 


Demand for lamp chimneys in the west continues 01 
a rather active scale. Shipments from eastern plants t 
the west and from the western chimney shops have beet 
increasing gradually of late. 


—— 
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trict during the last fortnight reminded many of 
schedules maintained previous to the late war, 


O PERATION of generalware potteries in this dis- 


f 
}and also during the early part of the latter period. The 
‘output of the district at present is the greatest of the year. 
_Demand is also active, and, by way of passing, the exist- 
‘ing situation is just as was predicted by the CrocKEry 
_JouRNAL as early as last August. Buyers are anxious to 
secure their holiday stocks as early as possible. Ship- 
ments are being made in the order of their receipt. The 
fact that the carriers are not facing a congested situation 
i in the favor of the distributors, who are practically 
-assured of deliveries, even across continent, if started 
by November 15, or a little later. 


“The small trade is not buying only what it can use 
| for the moment, while the big fellows are going after 
‘business and winning out,” was the opinion expressed 
| by Thomas A. Copperstone, of the Vodrey Pottery Co., 
when he visited the local offices of the plant a few days 
h ago. “ These little fellows hold the false view that after 
‘January 1 there will be a drop in the market, and you 
‘can't tell em otherwise. The small dealer does not seem 
to realize that the wage lists are firmly established for the 
‘current fiscal year, and that the manufacturers have 
Jalready discounted in their selling lists declines in wages 
and material and freight costs. I have found stocks short 
everywhere, and the smart buyer I find is inclined to 
order, and liberally.” 


| The Edwin M. Knowles China Co. will show its full 
line of dinnerware, covered jugs and other specialties at 
the Chicago Exposition next February. George Bratt 
will be in charge. The line of this firm for 1922 is being 
‘arranged, and it will include some of the best patterns 
(on dinnerware ever presented. 


The Sterling China Co., at Wellsville, O., which is fea- 
_turing a line of vitreous hotel ware, is running to capac- 
ity. In fact, this shop is now operating one more jigger 
‘than ever before, all of which is increasing the output 
/of the clay shops. 

A. L. Seckerson, manager of the decorating depart- 
ment of the Southern Potteries Co., of Erwin, Tenn., 
Spent the latter part of last week in this district seeking 
help for that department. The plant is working five days 
/per week or ten hours per day. Business with the firm 
is improving, according to Mr. Seckerson, who was a 

former.resident of this district. 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 
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‘August was a poor month, but since then our sales 
records have shown an increase over the corresponding 
month of last year,’ declared Gus Bub, buyer of glass 
and pottery for the B. Nugent store at St. Louis, who 
spent a few days here and in the Pittsburgh market late 
last week. Mr. Bub has “ got the habit” of hitting the 
local and Pittsburgh market about every seven weeks, 
and as a result has pulled over a number of good deals. 
“It sure does pay to get into the Pittsburgh and Fast 
Liverpool districts often,” he said just before leaving. 

J. J. Ingalls, well known as one of the oldest buyers of 
dinnerware in the Chicago market, spent several days 
here last week. 


Thomas B. Anderson, general manager of the Pope- 
Gosser China Co., Coshocton, has returned to the plant 
following a few days spent in this district. 


Within a few weeks the new sample room of the Tay- 
lor, Smith & Taylor Pottery Co. will be opened. The 
arrangement of the display will be the most novel in the 
district, and as it was planned by William C. Lynch, sales 
manager for this company, the trade can, of course, ex- 
pect something novel. About the four walls of this new 
sample room, which is the second floor of their new office 
building, booths will be placed, and in each of these the 
buyer or group of buyers will be shown individual dec- 
orations. A number of buyers can be entertained at the 
same time without interference from any one. 


Private advices received here a few days ago from 
Stoke-on-Trent, England, are to the effect that the manu- 
facturers and pottery workers there are quite far apart 
on the settlement of wages. The manufacturers put a 
reduction of twenty per cent up to the workers, and this 
was “ turned down.” 


Operations at the Cartwright Bros. pottery show a full 
schedule in all departments. This plant is making a fea- 
ture now of its new “ Harve” fancy dinner shape, which 
is to be had in a variety of new decorations, many of 
which are exclusive. 


W. C. Brown, general manager of the Alliance 
Vitreous Products Co.’s plant at Alliance, O., when here 
late last week declared that considerable new business 
was being received by his firm, and that production was 
also increasing. 
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ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 
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Atlantic Boiler A Tested Product 

VEN when the most modernized washing machine 

is used, it is necessary to obtain a dependable 

boiler in order that laundered articles may be thor- 
oughly sterilized. In accomplishing fine laundry work, 
clothes must be perfectly sterilized by good hard boiling, 
to attain that sweet, 
cleanly and pleasing 
freshness which is the 
pride of the conscien- 
tious laundress. The At- 
lantic Boiler, manufac- 
tured by the Atlantic 
Company, Rochester, N. 
Y., is a product meeting 
all the requirements of 
the most exacting house- 
wives. Made in 11, 13, 
and 15 gallon sizes, also 
in 4 grades—all copper; 
# charcoal tin, metallic 
bottom ; aluminum finish 
Fitted 


with patented, wood-grip handles that are at all times 


galvanized iron, 


cool. These handles are shaped so that they will rest 
on the end of a tub or sink when boiler is being emptied. 
Heavy wiring around top of boiler insures rigidity. The 
flat bottom will fit any stove. Extra high sides and seam- 
less, domed cover permits water to circulate through 
washing; and deep rim prevents steam from escaping. 
Cover can be hung on side of boiler; a very useful fea- 
ture. All Atlantic products have met the demands of 
the most exacting consumers. Being tested and approved 
by Good Housekeeping Magazine is a guarantee of all 
they claim and tested proof of sanitation, efficiency and 
dependability. 


Some Live Specialties y 

Charles A. Postley & Son, 2-4 East 23rd Street, have 
added to their lines of housefurnishing specialties, the 
aluminum ware made by the Revard Mfg. Co., Philadel- 
phia, Pa., for which they have been appointed New York 
representatives. The assortment of items made by the 
factory includes cast aluminum, kettles, skillets, and 
various other articles for the kitchen. Among the other 
particularly attractive offerings gotten out by the firm is 
a cold rolled steel skillet to retail for twenty-five cents. 
also a coal shovel and a sink shovel, made of the same 
material in an enamel finish to retail for fifteen cents. 
Both items are unusual values. 


HOUSEHOLD UTILITIES 
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“ At Your Service ”—Majestic Heaters ! 
Warm friends are steadfast friends always depend- 
able— staunch and true—without a_ rival — price-' 
less. The Majestic Heaters, Majestic Development 
Co., 1705 Alleghany Ave., Philadelphia, Pa., are just 
such friends. Heating element is constructed in 
the cylinder type, walls of 
which are of uniform thick- 
ness, ensuring even expan- 
sion and contraction. The 
wire used is the best elec- 
trical resistance wire, tightly 
wound in large cylinder 
grooves of the element. The 
element is placed horizon- 
tally inthe reflectorand 
properly focused with prac- 
tical electrical connections, 
and can easily be changed by 
a simple operation of removing two screws. The Ma-, 
jestic Heating elements are made in all the popular volt- 
ages and can be secured for use in connection with farm 
lighting plants of special 32- and 65-volt ratings. The! 
standard finish of the portable type of heaters is statuary 
bronze with copper reflector and coppered guard or some. 
in olive green finishes, according to catalog number. A! 
light buff finish is obtainable when ordered. The hody 
is patented double shell construction. The steel back 
shell and the solid copper reflector set in, thus forming: 
a dead-air space between the hot copper reflector and. 
the back steel shell, which remains reasonably cool at all’ 
times. The guard can be easily removed, which facili- 
tates cleaning and polishing the solid copper reflector. 
This reflector is solid copper, not plated. The guard, 
which is of wire type, is especially made with sufficient’ 
number of wires to guard against contact with the heated, 
element, which prevents garments or other articles from) 
touching the element. It can be easily removed at will.’ 
The hole in the center permits the heat rays free play, 
without any obstruction whatever. The success of the) 
Majestic is obvious—perfect construction and faithful 
service. 


Attractive and Useful Rolling Pins 


A novel and sanitary rolling pin is manufactured by 
the Imperial Mfg. Co., Cambridge, O. These rolling 
pins are white opalite, crystalite and maple disc wood, | 
with the latest patented capped disc ends and center- 
bearing members. For the pastry-room, where up-to- 
date appliances are a feature, these rolling pins are a 
worth-while addition. 


B ILL NYE, of the Maddock Pottery, Trenton, N. J., 


who is showing his lines in New England, is ex- 
| pected to arrive in Boston, by way of Providence, 
2. L, next week. 

Horace P. Hunt, of Hunt Brothers Co., accompanied 
py his wife, acting secretary of the company, returned 
-o Boston Monday from a business trip to New York 
cast week. 


_ George Dinkel, of 44 Federal Street, has been ap- 
pointed local agent for the George R. West Co., Jeanette, 
Pa. Mr. Dinkel has just received a new sample line of 
nft-Shop goods, glassware, etc., which will be on display 
at the show rooms this week. He returned last week 
‘rom a visit to the Western factories whom he represents. 


Paul M. Phillips, New England representative for S. A. 
Weller, Zanesville, Ohio, returned to Boston Monday 
‘rom a trip to Baltimore and Washington, D. C. 

George M. Turner, of the New Bedford Dry Goods 
ico., New Bedford, Mass.; C. V. Powers, of B. Peck Co., 
Lewiston, Me.; Harry Brady, of American Supply Co., 
Worcester, Mass.; Mr. Fitzgerald, of E. H. Farnsworth, 
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Rockland, Mass., and Arthur Stone, of the Lynn Jewelry 
Store, Lynn, were among the buyers calling on the trade 
here last week. 

Other out-of-town buyers visiting the trade in Boston 
last week were Mr. Hiller, of Hiller and Co., Newbury- 
port, Mass.; M. P. Alkom, Portsmouth, N. H., and Mr. 
DeWick, of A. Brehart, Brunswick, Me. 

Mr. Wilcken, of De La Croix and Wilcken, manufac- 
turing agents, New York, has been in Boston the past 
week displaying his line of Harry Northwood ware at 
Young’s Hotel. 

F. Voremberg, of Winter Street, Boston, has been of- 
fering a pleasing and attractive line of glassware, etc., at 
his anniversary sale the past week. 

Household electric irons, heating pads, coffee urns, 
star vibrators, also electric waffle irons, percolators and 
electric grills, washing machines and electric Hoover suc- 
tion sweepers were offered at favorable prices at the 
Thursday sale of house furnishings, etc., at the Jordan 
and Marsh Co. last week. Also electric lamps of Jap- 
anese pottery, with black ground and design in colors, 
with 16-inch empire double silk shades. 


NEW YORK 


LIMOGES 


Guerin-Pouyat- Elite, Led. 


WHITE AND DECORATED CHINA 
LIMOGES, FRANCE 


SOLE AGENTS 
FOR THE UNITED STATES AND CANADA 


Cristalieries de Baccarat 


(BACCARAT GLASSWARE) 
— FRANCE — 


43.47 WEST 23RD STREET 
— NEW YORK — 
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HIRSCH-MAEGOOD Se 


(522. BEER CK BIR (ise ial 
NEW YORK 


Mr. Harry P. Muirheid, who has been associated with 


us for the past year, has resigned to engage in other 
activities. We wish him every success in his new 


undertaking and we are open to appoint his successor. 


Signed, JULIUS HIRSCH 
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Fine Line of Dinnerware Now on 
Display from 


L’'UNION CERAMIQUE 
LIMOGES, FRANCE 


This line is remarkable for the beauty of its patterns 
and the excellence of the ware. It is giving a satis- 
faction to many of the leading houses in the country 
that speaks in repeat orders. May we not serve you? 


JUSTIN TPH ARAU Deine 


(SOLE AGENTS) 
25 West Broadway, New York 
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New Folder of Classique Lamps 


HE Classique Lamp Studios, 
Se 518 Market Street, Milwaukee, 


Wis., have a folder ready for 
distribution to the trade showing illus- 
trations of their “big sellers,” espe- 
cially desirable for Holiday business. 
The lamps selected for showing in 
this folder have all demonstrated 
their qualifications as business getters. 
The Classique lamps are unique in de- 
sign and finish and are one of the 
most artistic offerings of this charac- 
a of pbods on the market. [Every dealer should send 
‘or one of these folders, which will serve to familiarize 
aem somewhat with a line that is proving highly suc- 
essful wherever shown. 


A Snappy Line of Marmalades 


| Just the character of merchandise that will “go big” 
tor the Holiday trade, or in fact any time for that matter, 
3 this charming line of marmalades recently put on the 
aarket by Herman A. Diehl, 7 West 24th street. They 
‘re exceedingly dainty and bist a trifle different from 
vhat is usually seen. They are made in an excellent 
election of ten designs, in well executed light cuttings 
ind are fitted with glass covers, with tall, fancy twisted 
ind round, plain, colored glass knobs, also with silver 
lated covers with silver knobs, as well as silver plated 
overs with fancy colored knobs. Each jar has a pretty 
‘lass spoon, the bowl and top of which, matches the knob 
onthe cover. The assortment of colors are as follows: 
urquoise, royal blue, green, coral, yellow and cardinal. 
Chey are packed in special assortments and are being 
eatured by Mr. Diehl at exceedingly attractive prices. 


| 
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| Novel Ideas in Decorated Glass 
The search for novel and saleable things for the Holi- 


lay trade should lead to the showrooms of John J. Hines, 
390 Fifth Ave., as one of the places to find them. The 
ine embraces a most unusual assemblage of attractive 
‘reations in decorated glassware and other items. In the 
lecorated line there is a certain individuality about the 
lesigns that distinguishes them from what is ordinarily 
een. Very lovely conceptions in flat gold or encrusta- 
‘ions combined with all sorts of delightful hand painted 
patterns or plain colors leave nothing to be desired from 
. point of diversity or artistic creation. Of course, there 
‘s almost everything to choose from, too, in the way of 
sandy boxes, candy jars, bowls, comports, flower centers, 
'n fact there is scarcely a thing that one could mention 
‘hat isn’t here. Aside from this one will find an array 
of most unusual imported novelties, stocked for delivery. 


POINTERS FOR BUYERS 
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IMELY TIPS FOR 
LIVE MERCHANTS 
IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 


SUTTUVUUGUATVVTCTTATECUOTEUTEUHHATTOOUTATUUUUTTUDGSTATOUUUHTLUCUCGEA UCLA 


Interesting Things at Torlotting’s Showroom 

Recent arrivals in the imported lines handled by E. 
Torlotting, 35 West 23rd°Street, has made his salesroom 
a place of considerable interest to the buyer in quest of 
things unusual. From the Czecho-Slovakian factory of 
Gebruder Lorenz, for which he is the American represen- 
tative, he is displaying a wonderfully attractive array of 
new items and, what adds further interest to the line, is 
that he has a stock on hand of every article shown, on 
which he can make immediate shipment. Dealers who 
order now, or reasonably soon, will thus be assured of 
getting their goods in time for Holiday requirements. 
The line consists of quaint, tall and squat shaped urns 
or candy jars, round covered bon bon bowls, both oval 
and round, vases, tobacco jars, handled baskets, etc. 
There are some lovely colors and odd designs introduced, 
in combination engraved and cut patterns, as well as 
dainty enamel treatments employed in different ways. 
The items in plain amber glass, with the engraved and 
cut designs, standing out in crystal and frosted white, 
are effective while those in amber, ruby, crystal and 
white are also fetching. Another charming color crea- 
tion is a rich emerald, shown to advantage in a tall urn 
with cut crystal foot. The line is extremely interesting 
from start to finish and is sure to be appreciated. Mr. 
Torlotting is also exhibiting a remarkably fine collection 
of new pieces in the always interesting “ Gouda” ware, 
an art pottery with a well established reputation in this 
country for being one of Holland’s most attractive pro- 


ductions. This line is also stocked in New York. 


Glass Tea Pot Creates Interest 

Nothing that has been introduced in glassware for 
some time has attracted more attention than a glass tea 
pot madé: in the HH >G@ Wry, Glass Co.'s ~ Ovenelass,”’ 
which is now on view at the salesroom of the factory’s 
New York representative, Frederick Skelton, in the Fifth 
Avenue Building. This is a tea pot that may be used 
just the same as any other—it will stand boiling water 
and then ice without breaking, if one cared to test it for 
temperature changes. Of course it may be placed on the 
hot stove without injury. And besides its being 
thoroughly practical, it is good to look at, too, for it is 
made in a most graceful shape, in the new “ Pearl” color, 
the Fry Company’s latest achievement in “ ovenglass.” 
This is really something entirely novel in heat-resisting 
glass and bids fair to further its use to a greater extent 
than ever before. This dainty, useful tea pot may also be 


matched up with cups and saucers. 
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ESSENTIALS OF RETAIL SELLING | 


By GeorceE A. FREDERICKS 


PUUPTUUTTUUETVUH TUTTE UUEHIUEUCEUCLUUALUA LUCE UOO LULU OO POET UGe COAL 


AID one man to another: “I envy a man who can 
play a good game of chess.” 

Said his friend: “After you once grasp the essen- 

tials, it is fairly easy to play a good game of chess, John.” 

In the matter of essentials it 1s quite as necessary to 
grasp the basic fundamentals of retail selling before a 
man masters the art of retail salesmanship. 

Pared to the bone, the essentials of productive retailing, 
tabulated on paper, would appear like 
this: 

1. An understanding of the power of 

effective display. 

2. A thorough knowledge of the mer- 

chandise for sale. 

3. The ability to educate and persuade 

the prospective patron to buy, after at- 

tention has been won by compelling 
display. 

All three essentials are in that cate- 
gory known as “‘acquired Arts.” 

The first “ingredient” or step, we 
might say, in the sales progression em- 
bodied in essential No. 1 is “attention.” 
thing in the display that compels the passerby to look. 

I believe it can be safely said that no progress can be 
made in selling goods unless people can be made to look 
at them or at least at human interest pictures of them. 
Plain description, as a rule, is not apt to make people 
like something which they do not see and feel. 

To command attention, the merchandise must be dis- 
plaved attractively—dominantly. After attention has 
been won, the wares for sale must be “talked about” in 
a manner which creates the desire for ownership. At- 
tention is the first step in retail selling and unless this 
step is successfully taken it is not going to be possible 


Display. 


That some- 


to complete a sale. 

Attract the eye and the ear will listen. Win the ear 
and the matter of making a sale is greatly simplified. But 
the eye must be coerced into focus honestly and intently 
at that which is for sale and not only at something that 
has been “‘thrown in” merely to attract attention. 

Window displays, store displays, advertising displays, 
are employed to make people look. When it is borne in 
mind that this duty of attracting the eye is their primary 
function, sales are bound to result. It is better to have 
a hundred eyes attracted to your store than to have five 
direct customers to buy. Fair salesmanship should win 
more than ten per cent of a given number of prospects 
attracted by compelling display. 

Be it known that humans do not, as a rule, look at any- 
thing that does not interest them. If their interest is 
held, even for a moment, that moment is time enough to 
make a favorable impression if essentials have been fol- 


HIS is the first of an ex- 
tended series written ex- 
clusively for the Crockery & 
Glass Journal on this subject 
by Mr. Fredericks, author of 
“Selling Service With The 


Goods,” and the first chapter 
from the manuscript for a 
new book by this author on 
Retail Selling and Store 


—THE EDITOR. 


lowed faithfully. If the eye message. is sensibly and 
cleverly advanced, the ear can be won, the prospect can | 
be taught to know and treasure the article for sale and. 
in rapid progression the sale can be completed. 

It seems futile to question the fact that if the retail 
store is made interesting enough, people will inevitably 
drift to it. In some sense this can be done by the ar-) 
rangement and packing of the stock itself. Window and 
interior displays are, of course, the dom-. 
inant factors preceding the actual sale. 

A very successful electrical appliance 
dealer, known to the writer, has made his 
store and display rooms of compelling in-_ 
terest by attractive and harmonious dec- | 
orative schemes — not bizarre, but ap-| 


tively. 
play. 


on decorative covered tables, just as they 
would be in the home or studio. The 


charm and “warmth” of this one depart-— 


ment is but one scintillating gem in his store. This man 
deals not only in commodities but he distributes facts, 


pealing—and by displaying goods effec- 
His lamp department is a brilliant | 
conception of modern commercial dis-’ 
Here he has attractive lamps alight | 


history and suggestions—educates free any and all who — 


enter his'store without any perceptible pressure to buy. 

The china, crockery and glassware department of this 
store is a supreme example of charming harmony in- 
decorative layout and human interest essentials. Not» 
one foot of this department is wasted, yet it is not 
crowded in the least. Proper contrast is employed to 
enhance the various designs and color schemes of the 
stock on display. Protective means are employed to 
prevent the “brushing off” of light pieces, ordinarily 
perilously placed near the edge of the display tables or 
counters. 
comfortable shopping rendezvous and it seems all of that. 
Information is freely given and arguments are met, not 
with debate, but with and persuasive 
In all matters of doubt the customer is given 


information 
courtesy. 
the benefit. 
itself is winning new patrons and repeat business. 

Educational data, facts and figures are “closing” aids 
in retail selling. 
dise for sale is the best “sales talk” known to the writer. 

In the business of selling, “service’’ plays an impor- 
tant role. Educational data is an essential part of the 
sales service. After logical analysis and practical appli- 
cation on the “firing line” of retail salesmanship, it 
evolves convincingly that salesmanship is nothing more 
than “dressing up” your merchandise or proposition so 
attractively and persuasively that it cannot be turned 
down. 


Every effort is made to make the store a_ 


A thorough knowledge of the merchan- — 


The “service’’ department of this store in — 
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NOVEMBER 3, 1921. 

W. H. Brittain, mdse, manager, J. M. High Co., Atlanta, Ga., 
116 West 32nd Street, Alfred Fantl. 

SmeStimpi, toys, J. J. siegrist Co., Buffalo, N. Y., P. S. 
Farmer; 6 West 29th Street. 

Mr. Post, merchandise representative, Wm. Filenes Sons Co., 
‘Boston, Mass., 225 5th Avenue. 
' R. Evans, house furnishings, J. 
16 West 39th Street. 
| j. J. Bates, lamps, Simons & Adams, Haverhill, Mass., Com- 
‘nodore. 
E. A. Rouleau, house furnishings and toys, Porteous & Mitchell 
‘Zo., Norwich, Conn., 432 4th Avenue. 
| M. Caro, cut glass, Mitchell Woodbury Co., Boston, Mass., 
|3reslin. 

J. T. McWheeney, mdse, manager, Sage, Allen Co., Hartford, 
\Conn., 404 4th Avenue. 
_ A. J. Murphy, house furnishings, Murphy's, Syracuse, N. Y., 
McAlpin. 
| C. Sasso, general mdse., Sassos Dept. Store, Hazelton, Pa., 
11164 Broadway. 


) E. B. Conway, general mdse., 
Va., 23 East 26th Street. 


NOVEMBER 4, 1921. 

O. A. Pealer, china and house furnishing goods, Berwick 
Stores Co., Berwick, Pa., Pennsylvania. 
Miss K. A. Deady, general mdse. and glassware, H. L. 
‘Boughton Store, Catskill, N. Y., Continental. 
| W. H. Campbell, sales manager, Duffy-Powers Co., Roches- 
ler, N. Y., 1372 Broadway (S. Solomon). 

J. Zehnder, china, glassware and lamps, J. Zehnder, Day- 
jton, Ohio, 212 5th Avenue. 


\ W. H. Bader, toys, Hens & Kelly Co., Buffalo, N. Y., 1161 
Broadway. 


| 
| 
| 
| 
| 
| 
| 


N. Adam Co., Buffalo, N. Y., 


Watt, Ritter & Clay, Norfolk, 


Buyers in New York 


NOVEMBER 5, 1921. 
C. Allen, mdse. manager, J. L. Hudson Company, Detroit, 
Michigan, 225 Fifth Avenue. 
G. W. Marston, representing, The Marston Company, San 
Diego, Cal., 220 Fifth Avenue. 
T. H. Krumm, mdse. manager, Stewart & Co., Baltimore, 
Md., Pennsylvania. 


NOVEMBER 7, 1921. 


G. A. Barnum, mdse. manager, D. H. Holmes 
Orleans, La., 15 East 26th Street, Room 1810. 

W. W. Lease, house furnishings and china, P. Weists Sons, 
York, Pa., 370 7th Avenue., Grand. 

J. J. Henry, house furnishings and toys, J. J. 
Detroit, Mich., 225 5th Avenue. 

W. S. Saltmarsh, house furnishings, Hibben, Hollweg & Co., 
Indianapolis, Ind., 320 Broadway. 


NOVEMBER 8, 1921. 


D. S. Michel, merchandise manager, Wm. Taylor Sons & Co., 
Cleveland, Ohio, 225 Fifth Avenue, Room 823. 

J. J. Henry, house furnishings and toys, J. L. Hudson Co., 
Detroit, Mich., 225 Fifth Ave. (Retail Research Assn.) 

R. J. McKim, merchandise manager, Weinstock-Lubin Co., 
Sacramento, California, 225 Fifth Ave, (Retail Research Assn.) 


Co., New 


Hudson Co., 


NOVEMBER 9, -1921. 


O. W. Clayton, housefurnishings, M...E. Platt Co., Atlantic 
City, N. J., 116 West 32nd Street, 

A. D. Hutzler, china and glassware, Hutzler Bros., Baltimore, 
Md., 352 4th Ave. 

R. D. Waters and R. Mitten, genl. mdse., Jordan-Marsh Co., 
Boston, Mass., 432 4th Ave. 

Mr. Bourne, mdse. manager, Rike-Kumler Co., Dayton, O., 
5th Ave. 
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(Continued on page 26) 


Top left, 171/110%; 

Center right, 171/603%4; Silver cover with 
colored glass knob. 

i Lower left, 171/601; Silver cover. 
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Glass cover. 
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Specials in Marmalade Jars 


7 West 24th Street, New York City 


For Immediate Delivery 


Ten assorted patterns from $4.50 to $10.40 per dozen. 
be bad in three styles: 


Can 


Glass covers with colored knobs and fancy colored glass 
spoons to match. 


Silver-plated covers with fancy glass colored spoons. 


Silver-plated covers with fancy colored knobs and fancy 
colored glass spoons to match. 


Knobs and spoons in seven colors—turquoise, royal blue, 
green, coral, yellow and cardinal. 


Packed 12 dozen in barrel. 


171/110% with glass cover at $4.50 per dozen in barrel 
lots only. 


Mail your order at once before stock is exhausted. 


Also specials in Salts and Peppers with Sterling and Pearl 
tops. Can be had in fancy pair boxes. Open Salts can be 
had in sets of six with glass salt spoons in fancy box. 


H. A. DIEHL 


ANUINNII 
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SPECIAL NOTICES 


7 ANTED—A first-class decorator who thoroughly un- 

derstands decorating in colors, iridescence, mat gold 

and encrusted work. Only thoroughly capable and experi- 

enced men need apply. Answer to Box No. 112, care Crock- 
ery & Glass Journal. 


RAVELING SALESMAN or saleswoman wanted—to handle 

a good light cut glass line, or a capable man or woman to 

cover any territory. State experience and reference. Kindly call 

at Sparkling Cut Glass Co., 232 So. 11th Avenue, Mt. Vernon, 
INR YS 


» 


: FOR SALE 
LASS factory in Ohio Valley. For details write Box 104, 
care Crockery and Glass Journal. 


YOUNG COLLEGE MAN 
HOROUGHLY EXPERIENCED in House Furnishing Line, 
through his long connection with large Hotel Equipment 
house. His knowledge runs along the buying and selling end of 
the game, together with the details involved therein. A handy 
man to have around. Who can use his services? 
Box 113, care Crockery & GLASS JOURNAL. 


SALESMAN AND BUYER 
A RESULT GETTING COMBINATION 


pre present connected with the largest hotel equipment house 
in east—thoroughly experienced along diversified lines. Two 
men whose ability to produce has withstood the acid test. Reply 
to Box 105, care Crockery and Glass Journal. 


NE OF THE OLDEST and best established crockery houses 

in America has a splendid opening for an alert salesman. 

If you “know crockery” it will pay you to investigate this 

opportunity. Communications confidental. Reply Box 109, care 
CrockERY & GLASS JOURNAL. 


ARGE MANUFACTURER of decorated and cut glass has 

following territory open for representation on commis- 
sion basis; would like to hear from live wire representatives 
covering all or part of territory. All New England states in- 
cluding Boston, New Jersey, Delaware, Maryland, District of 
Columbia, North and South Carolina. Give references and lines 
now carried in first letter. Address Box 115, care Crockery & 
GLass JOURNAL. 


ANTED AGENCY, for illuminating glassware on com- 
mission. White, colored or decorated lighting glassware. 
Not cut ware. Large proven following in lighting fixture trade. 
Address Miller & Christal, 39 Willoughby Street, Brooklyn, N. Y. 


SALES REPRESENTATIVE 
NE OF THE OLDEST AND BEST established crockery 
houses in America has a splendid opening for an alert sales- 
man. If you ‘‘know crockery” it will pay you to investigate 
this opportunity. Communication confidential. Address Box 109, 
care of Crocery AND GLASS JOURNAL. 


SPLENDID OPPORTUNITY for an experienced whole- 

sale crockery salesman for South Dakota, to represent one 
of the best houses in the line. State age, experience, and full 
information as regards sales, territory covered previously and 
references with application. Address Box 116, care Crockery & 
GLASS JOURNAL. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY: 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


Kiln Drawers Strike Ended 


Kiln drawers in potteries in East Liverpool, Chester, | 


Newell and Wellsville, Ohio, who went on strike Thurs- 


day last, objecting to the second reduction in wages as | 
agreed upon in joint wage conference at Atlantic City 


last August, returned to the kilns Tuesday morning. 


Differences between these workers and the manufac- | 


turers will be ironed out at a joint meeting of a committee 
of the strikers and Labor Committee of the United States 
Potters’ Association later this week, when the manufae- 
turers will listen to what the kiln drawers have to say. 


Because kilns were not drawn in regular order other | 


departments in the plants were thrown back from two to 
four days. 
East Liverpool district. 


Buyers in New York 
(Continued from page 25) 


J. J. Henry, house furnishings and toys, J. L. Hudson Ca, 
Detroit, Mich., 225 5th Ave. 

Mr. Miller, representing Broadway Dept. Store, Los Angeles, 
Cal., 77 Madison Ave. 

R. J. McKim, basement mdse. mgr., Weinstock-Lubin Co., Sae- 
ramento, Cal., 225 5th Ave. 

Mr. Stern, house furnishings, Meekins, Packard & Wheat, 
Springfield, Mass., 432 4th Ave. 

B. F. Tully, basement mdse. mgr., LaSalle & Koch, Toledo, 

hio, 225 5th Ave. 


The strike only affected the plants in the — 


J. K. Mayer, mdse. manager, H. P. Wasson Co., Indianapolis, 


Ind., 116 West 32nd Street. 


C. R. Stearn, toys, L. L. Stearn & Sons, Williamsport, Pa., 4 


Pennsylvania. 


G. M. Turner, kitchen furnishings and toys, New Bedford 


D. G. Co., New Bedford, Mass., 404 4th Ave. 


C. H. Baker, general mdse., O. T. Johnson Co., Fall River, j 


Mass., 1164 Broadway. 

J. H. Wakelin, general mdse., McAuslan & Wakelin Co., Hol- 
yoke, Mass., Cumberland. 

E. E. Scarfe, toys, Hunter-Tappen Co., Syracuse, N. Y., 105 
Grand (Jay Co.) 

A. Clark, general buyer, R. H. Stearns & Co., Boston, Mass., 
200 5th Ave., Room 514. 

H. Glixman, china, house furnishings and toys, Golden Eagle 
D. G. Co., Denver, Colo., 352 4th Ave. (Kirby, Block & Fisher.) 

R. W. Halbach, representing Halbach-Schroeder Co., Quincy, 
Ill., Pennsylvania. 


ee Celluloid Cap & Metal Ring Co., Inc. 


<—, NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 


We carry about fifty stock sizes of caps; and 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 
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Ask for 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn. N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th Fl., 130 W. 42d St. 
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THE CHICAGO MARKET 2 


J. H. SMytHe, REPRESENTATIVE 
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CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 
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the greatest retail merchandising district in the 


| 
TATE street, while maintaining its reputation as 
4 
S world, is undergoing constant changes. The last 
notable change is the trend of new store enterprises to- 
ward the Southern end of the busy district, instead of 
‘the Northern. During the past sixty days, store leases 
‘to the amount of $400,000 have been closed on State 
‘street south of Jackson boulevard. The importance of 
the transactions is not in the amount of money involved, 
but rather in the indication of the trend of retail busi- 
‘ness south along State street. Several building enter- 
prises have been completed just south of Van Burer 
street on State during the past year. The new Board of 
Education building with its continuation school, voca- 
tional bureau and other activities brings to its doors close 
to a million people each year. The Leiter Stores, occu- 
‘pying the old Siegel, Cooper & Co. building, are now 
turning a good volume of merchandise, despite the pre- 
dictions of failure from many business men. It is evi- 
dent that with Chicago growing as it is, the Loop will 
now no longer accommodate the retailing enterprises. [¢x- 
vansions must come, and they are coming on the South 
end of State street. 


The Kay Bee China Works of Chicago are making 
a success of their underglazed blue vases, bowls and 
‘amp bases of china. This is the first American pottery 
that has been able to successfully produce the ‘ 
glazed blue” for which England is so famous. W. T. 
Darden & Co., Palmer House, is showing the line. 


* under- 


Helm & Soukup, Inc., have reserved room 431 at the 
Morrison Hotel for the Chicago Exposition of glass, 
china, lamps and housefurnishings to be held in February. 
Fostoria Glass Co. has two rooms reserved, rooms 437 
and 438. 
| 
| 
| 


F. H. Sprague, crockery buyer from Grafton, N. D., 


was in the Chicago market recently. 


| 

| 

Harry McNicol, of the Potters Co-operative Co., vis- 
‘ted the Chicago display rooms of his company last week 
om business. Geo. T. McNicol is in charge of the perma- 
ent display rooms of the Potters Co-operative Co., re- 
cently opened in the Palmer House. 


| 
i 
| 
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Gene Blum, of Mitchell, Woodbury & Co., Boston, 
stopped in Chicago last week on his way east from the 
Pacific Coast. 


Harry Jackson, head of the Jackson Vitrified China 
Co., Du Bois, Pa., was in Chicago last week. He re- 
ports that his concern, which was recently re-financed, 
is now in operating order, and that W. T. Darden & Co., 
Palmer House, will be the Chicago representatives for 
the company. Mr. Darden formerly handled the line in 
this territory. 


Toy buyers will be interested in a number of new items 
now being shown in the display rooms of Irvin-Smith 
Co., 17 N. Wabash Ave. Among other things new, this 
company has a very clever line of doll and juvenile furni- 
ture, finished in white enamel and tinted with gold, or 
made to specific color schemes. They are upholstered in 
cretonne of wire reinforced fiber, made to out-last reed, 
willow and rattan. Special finishes of mahogany, oak, 
etc., can be furnished if desired. 


Lazarus & Rosenfeld, 23rd Street, New York, has been 
represented in Chicago for several weeks past by FE. P. 
Daly, who maintained a temporary display in room 481 
Palmer House, where he was showing Bohemian glass- 
ware, lamps, shades, lustre ware and Victoria China. 


Che Chicago China Decorating Works, located at 1529 
West 21st Street, has been incorporated for $20,000. 
The company will manufacture and deal in chinaware, 
pottery, glassware and clay products. The incorpora- 
tors are Jacob Williamson, Edwin M. Conway and R. E. 
Leopold. 


The Abbey Studios, whose plant is located at 3817 N. 
Lincoln Ave., was incorporated recently for $200,000. 
This firm is manufacturing the attractive “ Leatherized 
Lithographed ’” Lamp Shades which have taken so read- 
ily during the past few months. The shades are mide 
of parchment and finished with a secret process, unlike 
any other line of shades on the market. The incorpora- 
tors are V. H. Erpelding, H. W. Molter, I. L. Cohn and 
FE. L. Draun. The samples of this line are on display in 
the show rooms of Darden & Co. in the Palmer House 


and E. M. Meder, Shops Building. 


The Evan L. Reed Mfg. Co., of Sterling, Ill., is man- 
ufacturing a very useful household item in their new 
combination step ladder. The line is handled in Chicago 
by Marcus Kopf, American Express Building. A free 
display rack is being given to retailers who order a stock 
of the ladders. This item is novel and useful and should 
make an excellent number for housefurnishings depart- 
ments. 
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GIFT SHOP & ART GOODS-DOLLS & TOYS 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 


Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 


Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 
Indiana Glass Co. D. C. Jenkins Glass Co. 
Hagle Mfg. Ca. Mound City Glass Co, 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 


Studio and Display Rooms at 
2619 Prairie Ave. 


CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representine 
MONONGAH GLASS Co. 
Co-OPERATIVE FLINT GLASS Co. 
THn DuNcAN & MILLER GLASS Co. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. HE. Boring 
Telephone Central 5271 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Hnds Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


IRVIN-SMITH CO., INC. 


Manufacturers 
Importers 
Exporters 

GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


TAIYO TRADING CO., Inc. 


Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


SEE 

stem ; 

Don't Throw Auray) the Pieces 
SPR 


J. B. FINN 
222 N. State St. 


Zanesville Stoneware Co. 
National Pottery Co. 
Uhl Pottery Co. 

E. J. Knapp Candle Co, 
Columbia Wax Works. 


HEY WORTH BUILDING 
Madison and Wabash 


THE 
PLACE 
TO 
BUY 
GLASSWARE 


Ear! W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 

Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 

Wheeling Decorating Company 

The Earl W. Newton Company 

Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 
A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 


Ware, plain and decorated. 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


John S. Ward, Room 1508 


Luster Tea Ware 
Gold Encrusted China 
Decorated Glass Ware 
Gift Articles. 

Lamps and Shades 


FOSTORIA GLASS CO. 
Chicago Display, 806-7-8 Masonic 


Temple 
Flint Glassware, Harry G. Dalzell 
Pressed and Blown Phone 


Etchings, Cuttings 


and Lruescent. Central 3497. 
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CLEAN SHELVES BY 1922! 


manship by G. A. Nichols in this week’s Printers’ 
Ink. 
The idea behind this title is sound. The message is 
‘constructive and this “‘ war cry” is worth passing along. 
There is no denying the fact that business could be 
better. Why it is not better is, of course, due to some 
obstruction. What that obstruction is few people know. 
i Mr. Nichols claims it is the profiteering retailer who con- 
stitutes the “ dam ” blocking the stream of good business. 
We read: 
“The dam blocking the business stream, in my estimation, 
| is the retail store. Somewhere up in Wisconsin there is a 
little retail store that has a $4 price mark on a $2 suit oi 
underwear. At a country store in Maine the buyer is asked 
to pay $10 for a pair of shoes that ought to be selling for 
$6. In Texas a 50c. granite pan is marked, ‘Special 8% 
| And so on. _ If the small retailer of America could 
| be induced to take his loss now and to work along to a point 
where he could start his 1922 merchandising activities with 


practically clean shelves the entire business “problem of the 
| country would be solved.” 


High prices-do seem to contribute to a buyers’ strike 
jsuch as has been running on for some time. Last year, 


i| S the title of a corking good article on retail sales- 


| 


business at this time, was more or less as it is today. 


“When during this period manufacturers lowered prices, 
as Mr. Nichols points out, “ had SCE followed suit at 
the time business would be good now.” 

| There is something in an analysis of this sort. There 
= little doubting the fact that if retailers were to 


mark down” all “slow” goods now and until they 
cleared their shelves sufficiently to replenish with new 
goods at prevailing prices, that this would start business 


moving perceptibly in spots. If an united effort were 


made along this idea the “ pick up” would be, no doubt, 
a constructive surprise to everybody. 

As is the hazard in all reconstructive plans and sys- 
tems, this “ selling” idea does not lack its personal sacri- 
fices. It is agreed that all who entered into this united 
movement would lose something at the start. If con- 
sistently and faithfully continued into the new year (pro- 
viding the plan was adopted immediately) these initial 
losses would be regained in the new turnover, business 
stimulated and given a productive impetus. 

The adoption of such a plan, though it may appear 
otherwise, is, in the opinion of the writer, more to be 
classed as a “ state of mind” rather than a physical per- 
formance. The merchandise “ blocking ” the sales stream 
is now on the retail shelves. The recent experiment of 
A. I. Namm & Son, Brooklyn, is a convincing example 
of the efficacy of this “ sacrifice” plan in action. 

Business men are spending sleepless nights trying to 
solve the “depression” problem. Dealers, generally, are 
affected the same way, though many realize that some 
present loss must be taken in order to protect the future. 
Now—right now, when people are more in the mood to 
buy—is a good time to make a decision. After the deci- 
sion is made, better days—and nights—will follow. 


“In the inn of decision 
One sleeps soundly ” 


is translated from the Persian, and might make a good 
sub-head to place under the war cry: 


Clean shelves by 1922! 
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John T. Wood New Potter’s Chief 


Official announcement was made this week that John 
T. Wood, of East Liverpool, Secretary-Treasurer of the 
National Brotherhood of Operative Potters for ten years, 
He succeeds Edward 
Menge, also of East Liverpool, who resigned after ten 
John McGillivray, 


of East Liverpool, former Seventh Vice-President, was 


has been appointed President. 
years’ service because of ill health. 
chosen to be Secretary-Treasurer, filling the vacancy 


G. A. Harrison, of East 


Liverpool, was named for McGillivray’s old post. 


caused by Woods’ promotion. 


Says Germany Lacks Materials 

Frank H. Screaton, representative in Paris of Amer- 
ican and Canadian dry goods firms, arrived this week 
by the Cunarder Scythia from a tour of Central Europe, 
where he has been looking into business conditions and 
prospects. 

Mr. Screaton attended the Leipsic fair, which he said 
had an ante-bellum appearance of prosperity which did 
not go much further than the show windows. Fine goods 
were displayed, but when intending purchasers asked for 
quantities they could not be had. Austria could get along 
with a little help; raw materials were needed badly, radi- 
calism had disappeared and the people were waiting for 
work, he reports. He found Hungary in practically the 


same condition as Austria. 


New Belgian Agents For Nonik Ware 


The Nonik Glassware Corporation announce that ar- 
rangements have made whereby Comptoir Bruxellois 
d’Exportation & 18 Rue d’Arenberg, 
Bruxelles, will act as agents for the Nonik Glassware 
Corporation in Belgium. 


d’Importation, 


This firm is very well established in the glassware in- 
dustry in Belgium, and the connection should prove of 
great advantage to both firms. 


New Gas Kiln Cheaper 


In response to an invitation sent to him by American 
potters, Arthur G. Shaw, of the Shaw Glazed Brick 
Company, Ltd., arrived last week from Glasgow on the 
Anchor liner Columbia to demonstrate the value of his 
new kiln, which he says will revolutionize the making 
of ceramic products. Mr. Shaw said that the new kiln 
saved fuel to the extent of from 66 to 85 per cent and 
labor to the extent of 30 per cent. 

Mr. Shaw was accompanied by P. Wylie Rodgers of 
the Gartgraig Fire Clay Company and Walter Bakewell 
of the Canadian Potteries, who are interested with him 
in the new invention. 


Association Nominates Officers 


The special annual meeting of the Pottery, Glass & 
Brass Salesmen’s Associations for the purpose of nomi- 
nating a President, Vice Presidents, Secretary and Treas- 
urer to serve during the yar 1922 and three Directors to 


serve three years from January Ist, 1922, was held in | 


the rooms of the Crockery Board of Trade on Tuesday 
at 12 o’clock. 
Lee Schoenthal for President was again placed on the 


ballot by unanimous vote, as was also E. W. Hammond 
for Vice President, L. S. Owen for Secretary and George — 


Hamilton for Treasurer. 

For three Directors to serve three years the nomina- 
tions were as follows: Arthur Stier, Julius Rosenfeld, 
D. King Irwin, Charles A. Postley and Wm. E. Doctor. 


For Territorial Vice Presidents: San Francisco, Moey — 


K. Linder; Boston, James A. Leary; Philadelphia, A. S. 
Baker; Montreal, A. J. Torangeau and Robert A. May; 
East Liverpool, J. Donald Thompson and M. J. Donald- 
son; Trenton, A. H. Ledden; Chicago, E. M. Meder and 
John Ling; Baltimore, John Rowan, Howard Bokee and 
Howard Haar; Toronto, Wm. Junor; Cleveland, Thos. 
F. Stackpole and Charles J. Dooley; Portland, Ore, 
Albert Jassman; Seattle, Garret M. Lowman and P. A. 
Hellenthal; Albany, Ernest Wade. 

The meeting was presided over by President Lee 
Schoenthal. Others present were E. W. Hammond, L. 
S. Owen, Julius Rosenfeld, John Dixon, L. D. Seixas, 


Wm. Q. Wilcox, George Hamilton, Wm. Ray, W. E. | 


Doctor, Eugene Fondeville, Mr. Hussey, Howard R. 
Handy and F. Calvin Demarest. 


This meeting was preceded by an executive session of ~ 


the Board of Directors, at which three new members 
were elected, as follows: Everett B. Mills, buyer for the 
R. A. McWhirr Co., Fall River, Mass.; Chas. Henry 
Phillips, Jr., of Phillips, Thistle & Smith, Inc. ; and Rob- 
ert R. Knight, with the National Screen Co. 


The secretary was also instructed at the meeting to 


write the Hotel Astor for available dates in February for 
holding the association’s annual banquet. 
nection a special committee was also appointed by Pres- 
ident Schoenthal, consisting of Julius Rosenfeld, E. W. 
Hammond, Arthur Stier, Howard R. Handy and F. Cal- 
vin Demarest, for the purpose of making an investigation 
of the most opportune time for holding the affair, that is, 
when the largest number of members of the trade might 
be expected to be in New York to insure a good attend- 
ance. 


At a previous meeting of the Board of Directors held 


In this con- © 


on Thursday, November 3rd, new members elected were: _ 


Herbert C. Logan, L. D. Donaldson & Co., Minneapolis, — 


Wis. ; Robt. M. Slick, Palais Royal, Washington, D. C.; 


Fred S. Sittler, Miller & Sittler Co., Allentown, Pa; | 


Hugh B. Thistle, Phillips, Thistle & Smith, New York 
City, and Howard J. Smith of the same concern. 
The competitive “new member ” list, the first five of 


which “lines up” to date as follows: A. S. Baker, 25; | 


Chas. A. Postley, 22; L. D. Seixas, 13; S. F. Pielow, 12; 
M. K. Snider, 11. 


which W. J. Moreland is the china, glass and 
house furnishing buyer, ran a novel sale last week 
which consisted exclusively of goods manufactured in 
‘that city. All merchandise which figured in the sale was 
sold by the store at cost. Several house furnishing lines 
were featured. The sale drew record breaking crowds. 
‘The advertisements announcing the event were headed 
r Made And Sold For The Benefit Of Poughkeepsie.” 
‘This idea could be worked very profitably by stores in 
other cities which are manufacturing centers. 


T: Luckey Platt store, Poughkeepsie, N. Y., of 


' Walter B. Kerr, President of the Iroquois China Co., 
Syracuse, N. Y., after coming here to attend the foot- 
ball game last Saturday, spent the first half of this week 
taking up special matters with the concern’s New York 
representative, D. King Irwin. 

) ; 


Harry S. Clarke, traveling representative for A. J. 
Fondeville & Co., returned to headquarters on Monday 
after being on the road for two and a half months cover- 
ing western territory. 


| Charles Anderson, who has been with Koscherak 
Bros. for some years past as house salesman, is now with 
Paul A. Straub & Co., where he assumed his duties on 
‘Monday of this week. Mr. Anderson is a veteran sales- 
man and is well acquainted with the trade throughout 
‘the country. He was for many years connected with 
Bawo & Dotter. 

_ E. B. Hill, who has been with the Libbey Glass Co. 
for some time, as traveling representative, and who has 
lan excellent record in the trade as a salesman, has re- 
‘signed his position with the firm effective January 1st, 
to become associated in the same capacity with the Dun- 
can & Miller Glass Co., Washington, Pa., for whom he 
will cover the middle west. He is preparing to attend 
both the Pittsburgh and Chicago exhibits after which 
he will start out over his territory. 


Charles A. Postley will spend the first part of next 
week visiting several factories in Philadelphia which he 
‘represents here. 


| , . as 

| Charles H. West, President of the Westmoreland Spe- 
ialty Co., Grapeville, Pa., was a visitor in New York 
last week conferring with the firm’s local representative, 


| The Horace C. Gray Co. 


CAUGHT IN THE NEWS NET 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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George Izen, buyer for Meyer Bros., Paterson, N. J., 
in addition to his usual weekly visit to the New York 
market to place orders, has been occupied this week 
inspecting the different china, glassware and house fur- 
nishing departments of the local stores, to collect ideas 
for the installation of new fixtures and a complete re- 
arrangment of his departments. 


Another line acquired by David L. Wise and Charles 
L. Wise, for representation in the New York market, is 
that of the West Philadelphia Cut Glass Co., manufac- 
turers of a complete line of light cut glass. As previ- 
ously announced they are also direct factory representa- 
tives for the Emil F. Kupfer line of heavy cut glass. 
Samples of both lines are now on show at their sales- 
room on the fourth floor of 10 West 23rd Street. 


Frederick Skelton left on Monday for a few days’ 
visit to the Utility Glass Works plant at Lonaconing, 
Md., which is represented in the local market by him. 


Edward Unger, New York agent for the East Liver- 
pool Potteries Co., East Liverpool, O., is spending sev- 
eral days this week at the factory conferring with his 
principals. 


J. Donald Thompson, of the C. C. Thompson Pottery 
Co., East Liverpool, O., is a visitor in New York this 
week on special business for the factory. 


A. J. Strikow, treasurer and general manager of the 
Hopewell China Corp., Hopewell, Va., was a visitor in 
New York this week on his way home, after enjoying 
a few days’ rest with friends at Atlantic City. While 
here he consulted with the factory’s local representatives, 
the Herbert & Neuwirth Co. Mr. Strikow announced 
that two additional kilns now building at the factory are 
near completion and will be in operation within ten days. 


Louis Groglode and Wm. R. Scragg, who have been 
with the Hopewell China Corp., Hopewell, Va., since 


the factory was started, are no longer connected with 
the concern. 


William S. Pitcairn, the well known importer, accom- 
panied by Mrs. Pitcairn, who has been in England on a 
visit to the factories which he Beep esents in this country, 


returned last Friday aboard the “ Aquitania.” 


HERE THE 

MOULTEN 
CRYSTALOF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 
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T IS considered likely now that the annual banquet of 


the Western Glass and Pottery Association, which 

will be given next January, will be given in the dining 
room of the Kaufmann Department Stores, Inc. Serious 
consideration is now being given to this proposition. The 
idea to change from a hotel to some place else for this 
event comes as no surprise to those who have been watch- 
ing the trend of events. Following the menu, the crowd 
will then be asked to go to the spacious auditorium in the 
Kaufmann Store, and there the entertainment features 
will be announced. Within a few weeks the full details 
of the forthcoming banquet will very likeiy be ready for 
announcement. 


The fi ©. Fry Giass Co; of shochester,, Pa. 
sented a new specialty in glass which gives every indica- 
tion of being one of the most popular items in its line. It 
is a glass teapot, made in two sizes, one for individual use 
and the other size for six persons. Then there is also 
being included with this specialty glass cups and saucers. 
The glass used in the making of these items is the same 
as that in the famous cooking ware of this factory. This 
is said to be the first time in history when a glass teapot 
and cups and saucers to match have been offered the 
trade. The glass possesses a natural pearl effect. 


has pre- 


Quite an active demand is reported by the United 
States Glass Co. for its new “ Auroro”’ line of glass, the 
description of which was previously noted in the 
CROCKERY JOURNAL. It is the intent of the company to 
add several other items to the line before the buying sea- 
son opens in January. 


“There has been quite an increase in the demand for 
boudoir lamps of late,” observed Robert G. West, city 
salesman for the Pittsburgh Lamp, Brass & Glass Co. 
“During the last month there has also been a nice in- 
crease in the demand for gas and electric portables. We 
have been receiving repeat orders on some lines we only 
recently delivered, so this would indicate that the retail 
trade is ‘ doing their Christmas shopping early ’.” 


Although freight rates are being reduced on many com- 
modities, traffic managers of glass plants in this locality 
do not look for any reduction in rates on the finished 
product very soon. There is a concerted movement afoot 
now to secure lower freight rates on some of the rougher 
raw materials used in the manufacturing of glass, but 
nothing more. 


GLASS FACTORY ACTIVITIES 


ML KS 


ele REPRESENTATIVE 


Construction of the new plant for the Star Glass Co., 
of Star City, W. Va., is progressing favorably. It is pos- - 
sible that severe weather will hold up work from time to | 
time, but other than this the firm is of the opinion that | 
the new shop will be put up in quick order. Contracts | 
for structural iron have been awarded, and deliveries are — 
in order. | 


According to reports received here this week at the | 
offices of the Glass Association, the majority of flint glass _ 
plants are operating on a basis of two-thirds capacity | 
although there are some particular factories which are 
running almost full time. Just as soon as the buyers 
learned that new selling lists had been established, very | 
little time was lost in making up future want lists. Since 
the receipt of the new market, the buyers have been rea- 
sonably active in placing orders. The “little fellow,” 
however, in some instances continues to buy from hand - 
to mouth. 


H. L. Chambers, who is well known among the glass | 
trade of this district, has announced that ground has 
been broken for the new plant of the Henryetta Glass & | 
Manufacturing Co., at Henryetta, Okla. Mr. Chambers | 
is secretary of the new company. A general line of ware | 
will be made. 


t 


Max Kroen, the baritone singer with the Fry Band, of 
Rochester, Pa., will sing again at the annual banquet of | 
the Western Glass & Pottery Association. Edward | 
Kroen, a brother, who so delighted the members of the | 
association with his solos several years ago, may not at- | 
tend this season on account of other engagements. “If 
it is possible to have him with us the night of the banquet, 
we'll have him,” smiled Howard C. Fry in telling of the © 
incident. . 


The Central Glass Works of Wheeling is enjoying an | 
active demand for its Chippendale line of tableware and — 
specialties, which are included in this line. A number of 
new items have been added to the line recently, and these 
have been in popular demand. 


There has been a marked improvement in the operation 
of all glass factories in the West Virginia territory dur- 
ing the last six weeks. Orders are larger, and many buy- 
ers are anxious to recover their merchandise as early as 
possible. Salesmen do say that retail stocks are not ex- 
cessive, and that the general tendency is to protect stocks 
for the holiday season. 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


the kiln drawers and the generalware pottery 
manufacturers of this district, plants are now 
orking on full schedules. Shipping departments in some 


WV ine the adjustment of the differences between 


otteries do say they are waiting on ware, and business 
or future shipping is accumulating rapidly. The major- 


y of the larger buyers, both jobbers and those in charge 
f china departments in department stores have antici- 
uted their holiday requirements, and this merchandise 
» now being shipped. The buyers who have been visit- 
ug this district within the last few weeks have not only 
een ordering for immediate requirements, but they have 
ticipated the future. : 


_ All arrangements for the annual meeting of the United 
tates Potters’ Association, which is to be held in the 
Villard Hotel, Washington, D. C., for three days, com- 
iencing December 6, and continuing three days, were 
ompleted this week by Secretary Charles F. Goodwin. 
m account of the crowded condition at the Willard, 
aembers will be compelled to register at the Raleigh. 
he annual banquet will be held the evening of Decem- 
ler 8, and those who will be at the speakers’ table, so it 
| intimated, will be a number who have an international 
»putation. The reception committee, of which W. L. 
mith, Jr., is chairman, is now working out a list of 
yeakers, and this list will be announced probably within 
je next week. 


“We're going to have some remarkable new border 
atterns on our plain dinner ware,” declared Herberi K. 
sonnor, of the Carrollton Pottery Co., of Carrollton, O., 
hen he returned from his late fall trip, and a journey 
) the factory. The selection of these patterns has been 
ft to Mr. Connor, George B. Fowler and Roy B. Hen- 
verson. The new line will be shown at the Ft.: Pitt 
fotel in Pittsburg in January and in February at the 
hicago exposition. 


_ The Colonial Pottery Co., of which William Robinson 
) general manager will, within the next fortnight com- 
lete the task of equipping the kilns of this plant with fuel 
ilappliances. This will insure the steady operation of 
ais pottery, as there will be no scarcity of fuel to con- 
end with. Mr. Robinson declared this week that the 
‘ew treatments for their 1922 line would be ready for 
de trade within the next few weeks. 


_ The No. 2 plant of the Albright China Co., at Scio, O., 
as had another Bucher-Smith cup lathe installed in its 
jay shop. The addition tends to increase the output of 
is department. 
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Arthur G. Shaw, inventor of the “ Shaw continuous 
kiln,’ and Walter Bakewell, of the Cauldron Potteries 
Co., of Hanley, England, have been spending several days 
in this district, being registered at the Elks Club. Mr. 
Shaw has been explaining the details of his kiln to a 
number of pottery manufacturers in this community, and 
it would be no surprise to learn of one of these kilns 
being built in this district. 


F. F. Debolt, of the Sterling China Co., Wellsville, O., 
has been making a business trip through the northern 
Ohio district. 


The opening of the new recreation room of the Mt. 
Clemens (Mich.) Pottery Co. was attended by about 500 
workers of this plant and their families. The plant is 
under the control of the Kresge Syndicate, and is now 
working to its capacity. The output of this shop is con- 
sumed almost entirely by the same distributing interest. 


Homer Knowles, head of the pottery firm of that name, 
of Santa Clara, Calif., has arranged to attend the next 
annual meeting of the United States Potters’ Association 
at Washington. He will leave the Coast November 27 
for Washington, stopping here enroute to visit former 
friends. 


The new sample room of the Homer Laughlin China 
Co. will very likely be ready for the display of the entire 
line of this plant before the year end. It will be one of 
the most remarkable rooms of the kind in the trade, both 
as regards to beauty and size. 


No time has been set for the resumption of activities 
at the No. 2 plant of the Potters Co-Operative Co. The 
No. 1 shop, or the initial plant is now being worked on a 
full time basis, featuring dinner and hotel ware and 
specialties. 


The T. A. McNicol Pottery Co. is arranging to display 
six new border patterns on their “ America” plain din- 
ner shape for the 1922 trade. Several of these exclusive 
editions have been received, and others are due to be re- 
ceived at the plant in December. This firm will show a 
larger number of border patterns during 1922 than ever 
before. 


John Stamm, for many years associated with the pot- 
tery industry here, was elected City Treasurer at the elec- 
tion Nov. 8. Joseph S. Wilson, who some years ago was 
associated with the office management of the Colonial 
Pottery Co., was re-elected Mayor on the Republican 
ticket for the third term. 
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“BAD MEDICINE” | 


By 


GerorGE A. FREDERICKS 


SEC TOO 


N the early stages of medical science “ bleeding ” was 
I a sort of panacea for all ills. In the original savage 

Indian tribes the “ medicine man” was not a doctor, 

but rather a fantastic dancer who was thought to pro- 

duce ‘“‘ healing magic” through his antics. 

In both instances these practices have vanished. ‘The 

modern race of men do not submit to bleeding tactics, 


and the medicine man has danced himself into oblivion. 

Forsaking the medical for the commercial we trans- 
pose, for the sake of clarity of expression, the moral les- 
son born of “ bad medicine.” 

In the business of sales marketing merchandise—glass- 
ware, pottery, chinaware or flour—it is an essential to 
have the best and most modern “ medicine” for the mein- 
tenance and development of the business. In times of 
depression it is necessary to have good medicine (which 
is management) and the most forceful stimulus (which 
is sales promotion) in order to build a better business— 
or to stay in business for that matter. 

In the matter of management much depends upon the 
individual personality and effort put into the foundation 
and frame-work of the organization. Sales promotion— 
productive sales promotion—is a matter of keen commun- 
sense and analysis. Much depends upon the individual 
directing the business organization and the sales promo- 
tion program. 

To successfully swing a fast-growing business enter- 
prise it is imperative to analyze keenly, plan carefully and 
to execute efficiently. Factors contributing to productive 
results along these lines include: 

Management 
Sales Promotion 
Direct Salesmanship 

In the departments of Management and Sales Promo- 
tion much has already been accomplished and written as 
law. This because it is possible and practical to analyze 
and plan in advance what is to be done in order to meet 
an anticipated situation. In the matter of salesmanship— 
direct salesmanship—alertness and originality, in con- 
junction with experience and self confidence, constitute 
the productive requisites. In direct salesmanship situ- 
ations and moods are constantly shifting and to have the 
ever changing situations well in hand it is necessary, 
the opinion of the writer, to know human nature. 


in 


And here we find ourselves again transposed into the 
original strain, or train of thought. 

In the early stages of human development and medi- 
cine little of nature itself was known. “ Bleeding” and 


were the outgrowths of ignoran 
Tie to an honest enterprise the stimy 
of common-sense, knowledge of human nature and tl 
basic essentials of salesmanship and (providing the m: 
in business has a mental vision or picture of succes: 
productive results are practically assured. 


medicine man” 
and indiscretion. 


the ‘ 


One of the most successful business men known to tl 
writer credits his winnings to that magic gift known ; 
foresight. He has vision backed up with determinatic 
and cheerfulness. He is a good loser. It is now, ar 
always has been, his custom to take his losses and di 
appointments in good mood. I have never known hitn ’ 
force a point—he has always won honestly. 


However, although outwardly he appears to be at eas 
and seems to do big things without apparent effert, tl 
writer has seen him sit by the hour, planning and drear 
ing late into the night. He has seen him working siftir 
up in bed and has left him deep in study while all abo: 
him have enjoyed holiday freedom and relaxation. F 
is a hard worker outside of business hours and a fast ar 
efficient executive during business hours. 


This is a supreme example of vision plus well diregtl 
effort. The sum of these two factors total success. Th 
man is not a genius by any means. He is a practical g 
getter with the “ hard-work ” habit. 

A blind man does not walk a straight line becaulil 
has no vision. The straight line to business developme 
—success—demands of the pilgrim a clear vision of bh 
goal—a mental picture of his business, present and futur 
With such a vision men are bound, not only to safely pa 


over present hazards, but to build the future to the 
liking. 


“ Bleeding” tactics in business will divert the outla 
from the road of development and success into the pa 
of destruction. Unless this path is forsaken quickly, tl 
wrongdoer will soon perish in the mire of failure. H 
demise will be nobody’s fault but his own. His contrib 
tion to progress and business uplift will not hold an he. 
ored-place in the eyes of men. 


It is “ good medicine” to be thrifty, but it is bad mec 
cine to be destructively crafty. 


It is good medicine 
create a sale; it is bad medicine to force a sale. It is gol 
medicine to be generally optimistic and sincere. It is go! 
medicine to take our shrinkages with a smile even thout! 
it has a tinge of bitterness. 
After all the medicines that do us the most good ha’ 
the nastiest tastes, and require the most will power? 
swallow cheerfully. 
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Find Rare Pottery 


Fragments of inlaid pottery, said to be rare among pre- 
historic peoples, have been found in the Cahokia Indian 
Mounds near here, W. K. Moorehead, archeologist who 
is conducting an exploration of the mounds, announced. 

Professor Moorehead said the pottery indicated the 

dwellers on these mounds were further advanced in cul- 
‘ture than their contemporaries in other sections of the 
country. Some of the pottery was suggestive of sculpture 
_and bore a near-glaze, Dr. Moorehead declared. 
Relics, indicative of religious ceremonies, and several 
baked platforms also were uncovered. Mr. Moorehead 
jsaid the platforms apparently were used for religious 
ceremonies. 
which Dr. Moorehead said seemed to have served in a 
sacrificial altar. 


In one platform was found a depression 


| Four or five years are needed to make a complete and 
careful investigation. ‘“‘I have found Cahokia the most 
complicated, yet the most interesting, problem in my 
thirty-eight years of American archeology,” Mr. Moore- 
head said. “ The mound-builders must have gone before 
the 1668 expedition of La Salle and Hennepin.” 


/ Find Clay and Phosphate 


_ An important discovery of pottery clay and phosphates 
‘has recently been made at Desbarats, Ont., the deposits 
being of value in the manufacture of field drain tile, 
flower pots, etc., and with an admixture of sand for build- 
ing brick. It is also suitable for the manufacture of 
cement. A feature which may add considerably to the 
industrial importance of the find is that the deposits are 
only twenty-eight miles from Sault Ste. Marie, an excel- 
ent distributing point for clay products. 


{ 
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Ransbottom Bros. Take Over Gas Output 

_ Ransbottom Bros. Pottery, Ironspot, Ohio, has just 
closed a contract to take the entire output of gas of the 
Swigle Oil & Gas Co. A new pipe line is to be laid from 
the field to the plant, seven miles distant, at a cost of over 
twenty thousand dollars. Later all plants of the Ameri- 
can Clay Products Co., Crooksville, Ohio, will be sup- 
plied through the same mains. 


Establish Consulate at Kovno 


An American consulate has been established in Kovno, 


LUthuania, the seat of the present Lithuanian govern- 
‘nent. 


_ One of the essential purposes for the opening of a 
consulate in this country is to facilitate the exchange of 
rade between Lithuania and the United States. 
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New Herschede Store Formally Opened 
Hundreds of Cincinnatians visited the new store of 
Frank Herschede & Co., 116 to 124 East Fourth Street, 

last Friday, at the formal opening of the newest and one 
of the most modern jewelry houses in the Middle West. 

From a little store located in the Arcade in 1877, Frank 
Herschede worked his jewelry business up to a place 
where three years ago he turned it oyer to his sons, 
Edward and Lawrence. The first big step in Mr. Her- 
schede’s business was when he moved from the Arcade 
to the corner of Arcade and Vine streets. The recent 
move to the new building on Fourth Street marks an- 
other advance in his career of success. 

Numerous floral pieces from merchants and friends 
were on display at the store last Friday. 

The new store is so constructed that there are no sup- 
porting columns and an unobstructed view of the entire 
store may be had. 

Hall clocks, fine china and stationery were on display 
in the center of the room, while jewelry cases adorned 
the sides. A full-sized bank vault has been installed for 
the safe keeping of jewels. 

A surprise to Mr. Herschede was inaugurated in a 
beautiful bronze tablet in the rear of the store. The 
tablet is a gift of esteem from his two sons and the em- 
ployes of the company. 

F. Burley Beecher is buyer and manager of the con- 
cern’s china department and is certainly deserving of 
credit for the excellent arrangement and fine collection 
of ware assembled for the opening. 

Among the well known members of the trade who 
were present at the opening were Louis Reizenstein, 
Harry L. Seixas and Percy L. Leyland. 


20% Reduction on Coast Freight Rates 

Reduction of freight rates on hundreds of articles, east 
and west bound, and amounting in some cases to as much 
as 50 per cent of existing rates, were announced this week 
by the Southern Pacific Company. 

The reductions, it was declared, average about 20 per 
cent, and will be effective, in the case of changes made 
to meet competition of water-borne traffic via the Panama 
Canal, as soon as approved by the Interstate Commerce 
Commission ; in the case of rates from and to points east 
of the Mississippi River and Chicago as soon as eastern 
roads concur in them, and in the case of rates to and 
from points west of Chicago and Mississippi River as 
soon as the tariffs can be published. 

The reductions were announced as representing the 
policy of the carriers to reduce “ freight rates as well as 
wages where the reductions can be made in the public 
interest.” 

Among articles on which the reduction, west bound, 
will be effective are dry goods, iron and steel, tin plate, 
glucose products, machinery, refrigerators, pitch, turpen- 
tine, glass, vehicles, furniture, coal, canned goods, lino- 
leum and soap. Rates on east bound products which are 
reduced include those on borax, vegetables, hops, lumber, 
syrup, pickled fish, paper, flour and nuts. 


T1 
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Will be a veritable directory of the trade 
for 1922—the Buyers’ Guide of **‘ Where 
and What’ to buy in 
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Housefurnishings 


Gift Shop Goods — Dolls and Toys 
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New Thing’ In “ Gouda” Ware 


\ VERY new importation of the beautiful ‘ Gouda ”’ 
| art pottery from Holland, seems even more inter- 
esting than the last, if such a thing is possible. The 
sent display is no exception. There are some charm- 
solid colors in vases, jardiniers, lanterns, lamp mounts, 
1 receivers, candlesticks, ferns, bowls, etc., that are 
ally fascinating in a delicate soft toned glaze. There 
also a new assortment of designs worked out in char- 
| eristic “ Gouda ” designs and coloring, that are exceed- 
‘ly clever. The line includes a great variety of utili- 
ian articles that the buyers will find particularly suited 
Holiday business. The complete line is stocked in 


‘w York for immediate delivery. 


Superlative Lamps and Shades 

Edward Miller & Co., 68 Park Place, are displaying 
vemarkable new line of table and floor lamps. In the 
tile lamps the buyer has his choice of a dozen new 
sles in hand decorated and plain designs. In the floor 
ps six new pedestals and shades make an unusual dis- 
ny. To the discriminating eye these lamps are beauti- 
fin shape, decorative style and rich in lighting possibil- 
is. They present a “selling appearance” far above 
if ordinary and are said to be the “ last word ” in artis- 
t and durable construction and finish. The shades grad- 
ve from plain tints, ambers and “ clouds” 
Emted scenes in harmonious settings. 


to hand 


Beauty in Hanging Lamps and Fixtures 

Some of the most artistic and unique examples of fine 
vtkmanship are shown in metal hanging lamps and fix- 
tes at the extensive showrooms of Robert Findley 
Ng. Co., Inc., 224 Fifth Avenue. Among the unu- 
sl hanging lamps, are dining room lamps suspended 
fm the ceiling by a massive linked chain. These lamps 
4 finished in silver, gold and other finishes. Four 
cidle lights in the centre make an attractive lighting 
f ture and the whole is enhanced by an artistic and elab- 
0 te silk shade in’gold or blue, with lining of rose colored 
$:, heavy fringe to match the predominant color scheme 
fishes the edge of the shade, and a border of the same 
Dited silk with metal inserts lend a most unusual charm 
a extraordinary lamps. Among the vast assem- 
ge of fixtures are lanterns of oriental design, with 
iterts of crackled glass, these also come in gold, sil- 
v or other finishes desired. A vast variety of sconces, 
x and table lamps add to this artistic and comprehen- 


$2 collection; noteworthy from a critical standpoint of 
€ ellence. 
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IMELY TIPS FOR 
LIVE MERCHANTS 
IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 
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Old Fayence Ware Attracts Attention 


One of the most unusual exhibits of imported art pot- 
tery to be found on this side of the water, is to be seen 
in the assemblage of pieces of old French Fayence from 
Luneville and St. Clement now on view at the sales- 
room of A. J. Fondeville & Co., 135 Fifth Ave., Amer- 
ican representatives for the line. Many of these pieces, 
which are originals, figure in the early history of the 
manufacture of this ware, and were a part of the famous 
museum, at St. Clement. One of the pieces, a large 
jewel casket, was espcially made for display at the Paris 
Exposition in 1878. It is most attractive in shape and 
is delicately decorated in colored flowers and gold all 
in the finest hand work. An interesting feature of the 
various articles is the oddness of shape, some fancy 
flower holders for instance are very quaint. There is 
quite a collection of vases in the display as well as 
jardiniers. Then there is a footed incense burner, which 
stands about eighteen inches high, a unique chocolate 
pot and plate and other items. The particularly fine ex- 
ecution of the various decorative treatments, the unusual- 
ness of the coloring employed, as well as the oddity of 
most of the articles, will at once attract attention of per- 
sons in search of something out of the ordinary. The 
display offers an opportunity to the buyer, to secure the 
ware at figures that will admit of a handsome profit. 
There are no two pieces the same, and duplicates could 
not be had at any price. 


Commanding Items In Central Glassware 


A. P. Docter, New York representative for the Cen- 
tral Glass Co., with showrooms at 1101 Broadway, is now 
showing several new and attractive items in novelty and 
stem, glassware. The new pieces include an 8%-inch 
salad dish in plain or gold, as desired, and elaborated in 
Harding Blue and gold check pattern. An 11-inch sand- 
wich plate in plain or gold incrustations makes a strik- 
ing piece, as does the gold incrusted stemware with blue 
shell panels. A Chippendale candlestick, delightfully 
shaped and pleasingly tinted, also “stands out” in the 
new display. These new items are honestly worthy of the 
attention they are commanding. 


Good Cut Glass Values 


Buyers in the market for reasonably priced cut glass 
will find it well worth while investigating a line of spe- 
cial values in jugs, vases, nappies, salad bowls, etc., be- 
ing shown by Henry Witte, 7 West 24th Street. These 
are excellent items, executed in very pleasing floral de- 
signs. They are exceedingly good examples of what can 
be produced in deep cuttings at popular prices. 


| 
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Old French Fayence © | 


from 


Luneville and St. Clement 


The finest collection of Old French 


Fayence ever offered in this country 


These pieces were a part of the Famous 
Museum at St. Clement 
and are all originals, 
hand decorated 


A visit to our Show Rooms while these goods 
are on display would be initself an 
education in Ceramics 


Prices are very reasonable 


A, J. FONDEVILLE & CoO. 


135 Fifth Ave., New York City 
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fq HARLES H. WEST, of the Westmoreland Spe- 
cialty Co., Grapeville, Pa., was in Boston last 
\ Wednesday, visiting H. P. and H. F. Hunt Co., 
fi41 Pearl Street. Mr. West brought with him 
oles of a new line of specialties which the company 


a; recently gotten out. 


eorge K. Marshall, local representative for the Fos- 
yt Glass Co., Moundsville, W. Va., who has been 
<eling in Maine for the past two weeks, is expected 
4: at the office the first of next week. 


iss Kaiser, of the Smith, Patterson Co., Boston, has 
| filling the position of active buyer, for the above 
pany since the death of Mr. Joseph Batchelder a 
months ago. 
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Ir. McMillen, of Bon Marche, Lowell, Mass., was in 
city calling on the trade last week. 


| 


unt Brothers Co. have just received a new Japanese 
| 


1 of samples, consisting of glass, novelties, gift-shop 
yart goods. The above line when complete will also 
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include toys, china, baskets, etc., and are from the 


Maruhughi Co., of New York. 


Hunt Brothers Co. report that they have found trade 
very good this fall, especially in gift-shop lines, art goods 
and novelties, and other specialties, far exceeding that 
of staple lines which are selling slow, owing to the 


higher price charged for them. 


In the Christmas gift-shop, which the Jordan and 
Marsh Co. have recently opened, on the seventh floor of 
the annex, may be found many charming bits of china 
and glassware, and a pleasing variety of art goods and 
novelties, suitable as gifts for any occasion. There is 
also on display in this delightful shop, a charming line 
of cut-glass mounted in sterling silver, imported earthen 
jugs, with patent covers, also, earthen teapots, and an 
attractive variety of colored baskets, and a wonderful 
collection and variety of dolls, of foreign and 100 per- 


cent American manufacture. 


Mr. Smith, of the U. C. Smith Co., Brockton, Mass., 
was in Boston last week calling on the trade. 


GOUDA ART 
POTTERY 
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New stock ready for immediate 
delivery. Odd shapes in¥Vases > 
Lamp Bases, Candlesticks: 
Bowls, Jardinieres, etc. 


BOHEMIAN 
GLASSWARE 


New.consignments now in stock 
Beautifully decorated pieces at 
a moderate price. Bowls, Jars, 
Vases, Baskets, Handled 
Baskets, etc. 
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All can be shipped in time for 
Holiday Trade 
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ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 
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Sanitary Sturdy Dusters 

GOOD looking and reliable duster is a most de- 

sired household utility, since it is daily in use and 

a conspicuous feature in the equipment of neces- 
sary articles for the busy housewife. The “ Brown Beauty 
Duster ” 
tured by the Silver-Chamberlin Co., 
Clayton, N. J. 
made of soft, fluffy brown long ‘ 
wearing yarn, permanently and 
firmly set in twisted steel wire, so 
strong that not one strand or thread 
can work loose or pull out. The 
above concern also manufactures a 
variety of bristle brushes for every 
need and a reversible mop and re- 
nowned dressing the F. & F. This 
excellent mop has proven its effi- 
ciency in sliding under beds or 
other heavy furniture, behind 
pianos and radiator sections. The adjustable joint be- 
tween head and handle makes possible for the user to 
turn the mop at any desired angle. Treated with the 
F. & F. Dressing a highly polished surface is produced 
on the finest woodwork, floors or furniture. The 
“ Brown Beauties” are worthy of all they claim; efficien- 
cy, sanitation, durability and attractiveness. Guaranteed 
to be all they represent. 


illustrated is manufac- 


These dusters are 


New “ 1922 Model” 10-Inch Roaster 


Nearing the festive holidays of the year, Thanks- 
giving and Christmas, a practical and dependable 
roaster is one of the most potent needs in the 
culinary department. More efficiency is looked for in 
the cooking of fowls and large roasts at these seasons. 
The New 1922, No. to Roaster, illustrated, manufac- 
tured by the Aluminum Products Co., La Grange, IIl., is 


meeting every requirement for efficient roasting and pro- 
ducing savory edibles. This Roaster is practically con- 
structed; top fits into the bottom, assuring a snug fitting 
cover, yet easily removed. Big closely turned-in beads 
prevent dirt and grease from entering and no wire in 
beads to rust. The handles are aluminum, heavily riv- 


HOUSEHOLD UTILITIES 


eted and well rounded. Bottom cants raised to prey 
warping. Prudent housewives are always on the outlo 
for culinary devices of merit and the New 1922 Ma 
Roaster leaves nothing wanting to satisfy the mistress 
the well equipped kitchen. Very reasonable price, stun. 
ness and efficiency are responsible for the demand of th 
worth-while roaster. 
A Trustworthy Dishwasher 

Since the advent of electrical devices, there I 
been nothing of more potent need in assisting {4 
busy housewife and eliminating the drudgery : 
dishwashing than the electric dishwasher. The illusu: 
tion gives a comprehensive idea of the construction [ 
one of the newest types of 
dishwashers manufactured by 
Walker Brothers Co., Syra- 
cuse, N. Y. This machine is 
constructed of heavy copper, 
enameled on the exterior in 
light gray, and tinned on the 
inside to present a practically 
self-cleaning surface under 
grease action. The interior 
fittings are of brass and alu- 
minum. Trays are of heavy 
wire, electrically welded. 
High grade motors of approved design are used a 
skillful engineers have carefully inspected every det 
in the construction of this efficient washing machi: 
The dasher in the cone-shaped bottom, which reyol's 
rapidly, dashes hot water repeatedly and with a force 
action over every surface of the china, glass and sily 
ware placed in the racks of the machine, thus carryi 
off every particle of grease or food in a cleanly and 
isfactory manner. Reasonable price, fine construct, 
with dependable service, have popularized this ” 
product and are a substantial guarantee of its satisfactil 
The Walker Electric Dishwasher has been approved / 
Good Housekeeping and Tribune Institutes of New Yor 


Excellent Aluminum Cleanser 
‘““Abrazo,” one of the latest American Steel Wid 
products, has demonstrated its efficiency and superior! 
in cleaning aluminum ware. Abrazo consists of six ros 
of softly wooled American steel and a cake of Abra) 
aluminum soap. This product is an excellent cleant 
for removing burnt food, grease, stains, rust, etc. fra 
cooking ware, pyrex, enamel, tin, iron, copper or bra. 
Every housewife will find this excellent time-savif 
article a useful culinary utility. For particulars addrs 
American Steel Wool Co., New York City. 
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Twenty-five 


Buyers in New York 


NOVEMBER 11, 1921. 


G. E. Homer, china, G. E. Homer, Boston, Mass., McAlpin. 

G. M. Turner, kitchen furnishings and toys, New Bedford 
. G. Co., New Bedtord, Mass., 404 4th Avenue. 

A. A. Hall, china and glassware, Hutzler Bros. Co., Baltimore, 
d. care Kirby, Block & Fisher, 352 4th Avenue. 

W. B. Webster, representing and H. C. Bennett, mdse. man- 
er, John L. Morgan Co., Binghamton, N. Y., Martinique. 

IE. Tanke house furnishings, H. C. Tanke, Inc., Buffalo N. Y., 
ennsylvania. 

E, Alkenmeyer, general mdse. Alkenmeyer Co., Houston, 
exas., 88 Lispenard Street. 

C, L. Patterson, china and glassware, Carson, Pirie & Scott, 
uicago, Hl., 404 4th Avenue. 

A. W. Calder, mdse. manager, William Taylor Son & Co., 
eveland, Ohio, 225 5th Avenue, room 819. 

W. M. Sporberg, mdse. manager, D. B. Loveman Co., Chat- 
‘nooga, Tenn., 1150 Broadway, Baer & Lillienthal. 

|A. W. Mackie, glassware, Ernest Kern Co., Detroit, Mich., 
'5ntinental. 

Li. Heady, representing Stewart D. G. Co., Louisville, Ky., 
' West 39th Street. 

L. B, Clough, house furnishings, M. E. Smith & Co., Omaha, 
-eb., 200 5th Avenue, Room 1214. 

D. D. MacGregor, china, Lynchburg Crockery Co., Lynchburg, 
a., Cumberland. 

R. M. Slick, house furnishings, china and lamps, The Palais 
gyal, Washington, D. C., 220 5th Avenue (F. Atkins). 

A. H. McKenzie, general mdse., E. Malley Co., New Haven, 
ynn., 105 Grand Street (Jay Co.). 


NOVEMBER 12, 1921. 
J. Morris, house furnishings, Brager’s, Baltimore, Md., Grand. 
G. A. Laubach, mdse. manager, W. Laubach & Sons, Easton, 
a. 41 Union Square. 
‘Miss N. A. Wilser, representing Dayton Co., Minneapolis, 
ann., 225 Fifth Avenue. 


NOVEMBER 14, 1921. 


H. H. King, mdse. manager, James Edgar Co., Brockton, 
ass., Pennsylvania. 

John Lamb and E. B. Taylor, general mdse. managers, Jordan- 
arsh Co., Boston, Mass., 432 4th Avenue. 

H. W. Smith, house furnishings, Larkin Co., Buffalo, N. Y., 
0 Fifth Avenue. 

fH. C. Eisenberg, general mdse., M. M. Newcomber Co., Knox- 
le, Tenn., 48 West 35th Street. 

H. E. Gimbel, representing Gimbel Bros., Philadelphia, Pa., 
roadway and 32nd Street. 

vc. A. Moore, general mdse., Pelletier Co., Sioux City, Ia., 116 
est 32nd Street. 

A. I. Weist and Mrs. Smyser, respresenting P. Weist’s Sons, 
ork, Pa., 105 Grand Street. 

L. B. Clough, house furnishings, M. E. Smith & Co., Omaha, 
2b. 200 Fifth Avenue. 

R. J. Walsh, house furnishings, O’Connor, Moffatt & Co., San 
ancisco, Cal., 432 4th Avenue. 

'B. C. Caulfield, mdse. manager, Rothschild Co., Chicago, Il. 
{7 Fourth Avenue. 

R. McGrimman, representing Havens & Geddes Co., Indian- 
lis, Ind., 72 Leonard Street. 


1 


More Earthenware Cases 


Protests of Becker Hazleton Co. and Vogt & Dose, 
(vering earthenware and china embossed in the mold, 
lve been sustained by the Board of United States Gen- 
al Appraisers. Many thousands of dozen pieces of 
(ina ware were included in the shipments, upon which 
(ty had been assessed by the collector at 40 per cent 
) the earthenware and 55 per cent on the chinaware, 
der paragraphs 79 and 80, respectively. The importers 
a their claim that the goods should have been returned 
< 35 per cent and 50 per cent, respectively, as undec- 
ited china and earthenware, instead of as decorated, 
cording to the collector’s assessment. 


L. M. Leopold, house furnishings, May & Leopold, Steuben- 
ville, Ohio, Pennsylvania. 


J. B. Shea, representing J. Horne Co., Pittsburgh, Pa., 225 
Fifth Avenue (J. F. Hall). 


NOVEMBER 15, 1921. 


H. W. Smith, china and glassware, Larkin Soap Co., Buffalo, 
N. Y., Pennsylvania. 

P. Rinkin, china and glass, Boston Store, Chicago, Ill., 44 East 
23rd Street. 

J. W. Mills, J. Decker, representing May Co., Cleveland, Ohio, 
37 West 26th Street. 

Mr. Hiestand, mdse. manager, J. L. Hudson Co., Detroit, Mich., 
225 Fifth Ave. 

S. Abbott, mdse. manager, Kaufmans Dept. Store, Pittsburgh, 
Pa., 1261 Broadway. 
ee J. Robb, toys, Higbee Co., Cleveland, Ohio, 240 Madison 

ve. 

F. L. Harwood, general mdse., Mabley & Carew, Cincinnati, 
Ohio, Pennsylvania. 

B. G. Twitchell, house furnishings, Callender, McAuslan & 
Troup, Providence, R. I., 240 Madison Ave. 

W. H. Hager, general mdse., Hager Bros., Lancaster, Pa., 404 
Fourth Ave. 

J. M. McKelvey, house furnishings, F. N. Arbaugh Co., Lan- 
sing, Mich., 1164 Broadway. 

R. M. Orcutt, general mdse., Bannon Bros. Co., St. Paul, Minn., 
1261 Broadway. 

H. M. Shartenberg, representing Shartenberg & Robinson, New 
Haven, Conn., 404 Fourth Ave. (Dry Goods Alliance.) 


NOVEMBER 16, 1921. 


J. M. Looby, house furnishings and china, Houghton & Dutton 
Co., Boston, Mass., 116 West 32nd Street. 

C. A. Smith, house furnishings, Brown, Thompson Co., Hart- 
ford, Conn., 240 Madison Ave. 

G i Smith, toys, Reid & Hughes Co., Norwich, Conn., Conti- 
nental. 

J. M. Winters, mdse. manager, Rosenbaum Co., Pittsburgh, Pa., 
116 West 32nd Street. 

J. J. Clark, china and house furnishings, toys, Eastman Bros. 
& Bancroft, Portland, Me., 404 Fourth Ave. 

A. Waldheim, house furnishings, May, Stern & Co., St. Louis, 
Mo., Ritz-Carlton. 

E. F. Radkin, general mdse., Shartenberg & Robinson, Paw- 
tucket, R. I., 404 Fourth Ave. 

H. S. Moorehouse, general mdse., Halle Bros. Co., Cleveland, 
Ohio, 220 Fifth Ave. 

G. A. Mayhew, mdse. manager, J. L. Hudson Co., Detroit, 
Mich., 225 Fifth Ave. 

J. Hertzberg, house furnishings, S. Kann Sons & Co., Wash- 
ington, D. C., 432 Fourth Ave. 

H. G. Munger, mdse. manager, H. G. Munger Co., Herkimer, 
N. Y., 105 Grand Street, American D. G. Co. 

H. C. Eisenberg, general mdse., M. M. Newcomber Co., Knox- 
ville, Tenn., care Van Buren, 48 West 35th Street. 

R. H. Snellings, house furnishings, Anderson Bros. Inc., Rich- 
mond, Va., 55 Worth Street. 

D. H. Feldman, toys, lamps, and house furnishings, Miller & 
Feldman, Richmond, Va., 202 West 30th Street. 


Stoke-on-Trent Report 
The total declared exports of all articles from the Con- 
sular District of Stoke-on-Trent to the United States 
during October amounted to £116,522, of which amount 
£100,943 covered shipments of china and earthenware, 
an increase of £25,373 over the figures for the month of 
October, 1920. 


The total declared exports of all articles to the United 
States for the first ten months of this year amounted to 
£886,885, compared with £902,593; £487,608; £515,431; 
£530,711; £406,125 ; and £360,951 for the same period in 
1920, 1919, 1918, 1917, 1916 and 1915, respectively. 
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SPECIAL NOTICES 


ANTED—A -first-class decorator who thoroughly un- 

derstands decorating in colors, iridescence, mat gold 
and encrusted work. Only thoroughly capable and experi- 
enced men need apply. Answer to Box No. 112, care Crock- 
ery & Glass Journal. 


ONE OF THE OLDEST and best established crockery houses 
in America has a splendid opening for an alert salesman: 

If you “know crockery” it will pay you to investigate this 
opportunity. Communications confidental. Reply Box 109, care 
Crockery & GLASS JOURNAL. 


E HAVE an opening for an ambitious salesman acquainted 

with the Gift and Art Novelty trade in Middle Western 
Territory. Reply giving experience in detail and references to 
Box 117, care Crockery & GLASs JOURNAL. 


A Nerreiea a es ame china, glass, housefurnishing, gen- 
eral kitchen and hotel equipment, desires affiliation with 
progressive organization. Willing to travel, well educated. 
Reply to Box 114, care Crockery & GLAss JOURNAL. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 
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Buy Bed ANTE for Christmas 
Gifts 


HE Henderson Bed 

Warmer is a cozy com- 
panion for cold winter 
nights. It holds its heat 
over night and cannot leak 
nor corrode. Ideal for 
sleeping porches, baby car- 
riages and as a_ foot- 
warmer for automobiles. 


Order by mail or ask your Druggist 


Price $2.50 delivered east of the Mississippi. Other points, $2.75. 
Canada, $3.00. Druggists and general storekeepers will find this 
bed-warmer a money-maker. Write for dealer’s prices. 


DORCHESTER POTTERY WORKS 


PATENTED 


HVU.TNCU SAS 


er ee TE EET 
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115 Victory Road Dorchester, Mass. 
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Boudoir Lamps 
Write for Catalogue 


Harrison Fixture Works 


59 Harrison Ave.. Brooklyn, N. Y. 
N, Y. Display, B. T. Sales Bldg., 5th FL, 130 W. 42d St. 
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OBITUARY 
JOSEPH BARLOW 


Joseph Barlow, aged 70 years, one of the oldest pottery 
workers in the East Liverpool district, and at one tim 
part owner of the Colonial Pottery Co., died last Sun 
day morning at the home of his daughter, Mrs. W. L 
Smith, Jr., at Chester, W. Va., suddenly, although he ha 
not been enjoying the best of health for some time. Mr 
Barlow came direct from England to East Liverpool it 
1873, where he was employed in the Staffordshire pot 
teries. He followed the dipping trade all his life. Fo 
many years he was connected with the Potters Co-Oper 
ative Co., and left there to go with the Colonial Potter, 
Co., and pene financially interested in that firm. H 
disposed of his interest there in 1917. He served as | 
mmber of the East Liverpool city council 16 years an 
later four years as city treasurer. He is survived by hi 
widow, two sons, William and Jethro, and one daughter 
Mrs. Smith. Funeral services were held Tuesday after 
noon, interment being made in Riverview cemetery. 


JAMES HOARE 

James Hoare, 74 years old, one of the first manufac 
turers of cut and engraved glassware in this country 
died at his home at Corning on November 5th after 
brief illness. 

Mr. Hoare’s father, John Hoare, who came to thi 
country from England in 1855, was the first man to tur 
glass by a lathe. The firm of J. Hoare & Co., which h. 
founded, endured for 65 years, over 50 of which was i 
this city. The plant at one time employed 700 men. | 
was sold a year ago when James Hoare retired from th 
cut-glass business. 

James Hoare served Corning as a village preside 
and after it became a city, as police commissioner. | 

Besides a widow, Mr. Hoare is survived by seve 
daughters and one son. 


Oscar Straus Accepts Arms Post 


Oscar S. Straus of New York City, well known in th 
trade through his former association with L. Straus — 
Sons, who was formerly Ambassador to Turkey, Se 
retary of the Department of Commerce and Labor | 
the Cabinet of President Roosevelt, and a member of th 
Permanent Court of Arbitration at The Hague, has a 
cepted the position of Permanent Chairman of the Gel 
eral Committee on Limitation of Armaments, a voluntai_ 
association of men and women, formed to aid in tl 
mobilization of public opinion in this and other countri 
to urge the fullest possible limitation of armaments in tl” 
Washington conference called by President Harding. | 
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Sole = = the Patent ¢ ellul oid Cap & Metal Ring Co., hn 


<> NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Cap 


ALSO CELLULOID DISCS. a 
We carry about fifty stock sizes of caps; 
Y ty PS; i 


<-> 


are also prepared to supply s 
order. Write us for prices and samp 
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THE CHICAGO MARKET | a 


J. H. SmMytHeE, REPRESENTATIVE 
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CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 
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NM TATE STREET stores are anticipating a very big 


holiday business. Everything seems to point in 
' that direction. The Christmas buying will be rep- 
jsented in every department of the big stores and the 
(ockery and Glass, Lamp and Housefurnishings de- 
rtments will come in for a large share due to the fact 
{at they offer useful, practical and attractive gifts. That 
; the way the department heads size up the coming 
paday trade. 


Some of the State Street stores, according to their ad- 
«rtising managers and merchandising men, are getting 
vay from urging of “ early Christmas shopping.” Years 
experience have taught them that the public buys when 
jis ready to buy, and that the big Christmas crowds do 
it come until after Thanksgiving when the people be- 
1 to think of Christmas time. The stores do, how- 
¢er, call attention to the approaching holidays, but the 
‘Shop Early and Avoid the Crowds,” slogan is not be- 
iz used. 
| 

“ Aunty Claus” was introduced to the merchants of 


} 
f 


{2 country last week by Carson Pirie Scott & Co. (whole- 
ge). Aunty Claus is an advanced agent for Santa Claus 
ad her duties will be to assist the merchants and give 
évice to the customers to help them get busy on things 
make for presents. She will, through the advertising 
lumns of the local papers in many towns, give advice 
ia chatty manner relative to gifts, their making and in- 
<uctions for making. Many stores will employ a per- 
éa to carry out the character of “ Aunty Claus” in a 


jrsonal way. 


| 


Ne V. Simpson, sales manager of the Hocking Glass 
Ms is occupying two rooms in the La Salle Hotel with 
Sa of the latest styles of illuminating glassware in 
2 advanced 1922 lines of his concern. Walter Minne- 
Heyer is the local representative and maintains a perma- 
ie display in the Le Moyne Building, Wabash and Lake 
»reet. 


W. A. Shaw, Secretary of the Canonsburg Pottery Co., 
(nonsburg, Pa., was in Chicago last week visiting E. M. 
leder, Chicago representative for the factory. 

inois firm manufacturing toys and novelties. The firm 
\\s incorporated a week ago for $35,000 and will make 
, headquarters in the Lehman Building, Peoria. Those 
erested in the firm are T. E. Bradley, W. W. Furey, 
d J. H. Brady. 


ce Star-Buck Corporation is a newly incorporated 


The Boston Store has made a success of a large 
basket sale. The sale, which included all the surplus 
stock of the largest basket importing house in America. 
covers every imaginable size for every purpose, showing 
straw braids, rushes, cane, split and whole willow, 
decorated or plain. Colors in a large variety and the 
prices ranged from 9c to $1.39. Top space in the Boston 
Store newspaper advertising and a big State Street 
window was given to push the sale. 


A gathering of retail merchants will be held in 
Chicago, November 28, to organize the Interstate Mer- 
chants Council. This is an associate body of the 
Chicago Association of Commerce and already has mem- 
bers in 29 states, and a total of 325 councils. The meet- 
ing this month will be in preparation for the big conven- 
tion in February. The theme of the convention will be 
“Business Building Plans and Ideas.” According to Mr. 
Ware of the Chicago Association of Commerce, who is 
in charge of the work, the council will be developed 
along lines entirely different from the usual run of such 
organizations. “There will be mighty little formality, 
but a whole lot of ‘punch,’ ” he said. 


Ben B. Linton Co., 537 S. Dearborn Street, was incor- 
porated for $200,000 last week. This firm will manufac- 
ture novelties made of paper, glassware and rubber. 
The members of the firm are F. P. Page, J. E. Hauronic 
and H. Beacon. 


Advance Christmas display of dolls and toys opened 
last week at Mandel Brothers. Signs on the elevators 
directed the purchasers to the exhibit. A big display of 
dolls, anticipating the holiday demand, is showing in an 
enlarged section of Carson Pirie Scott & Co. Other 
stores are moving departments in preparation of the 
holiday rush for toys and dolls. 


W. C. Owen, manufacturers representative handling 
art ware lines, has jointly resedved a room at the Mor- 
rison Hotel with Shirley Studios, for the. Chicago 
Exhibit to be held in February. This display will con- 
tain many items for gift purposes which should be 
interesting to every crockery and glass buyer. 


The new plant of the Albright China Co. at Scio, O., 
is now under production and orders are being taken for 
delivery Dec. 1, for the new Pilgrim shape. The new 
catalogue of the Albright China Co. is just off the press 
and is for free distribution to the trade. Send requests 
for copies to I. E. Mincks, Sales Manager, Room 2o1, 
17 N. Wabash Ave. 
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BUYERS Of 
axa CHINA-GLASSWARE -LAMPS-HOUSEFURNISHINGS 
GIFT SHOP & ART GOODS-DOLLS & TOYS 


E. M. MEDER 
DARDEN & COX 17 North Wabash Avenue HEY WORTH BUILDING 
LAMPS AND SHADES Chicago Madison and Wabash 
Manufacturers’ Representative | 
47-49 Palmer House Dinnerware, Glassware, Lamps, 
CHICAGO Willow-ware, Nickel, Copper 
and Silverware 
KELLY & REASNER THE 
17 N. Wabash Ave. 
FRENCH CHINA CO. ee ee 
Office and Display Room McKee Glass Co. N. Wortharood Co. TO 
Indiana Glass Co. D.C, Jenkins Glass Co. 
136 West Lake Street Eagle Mfg. Co. Mound City Glass Co, 
_ Bonita Art Co. BUY 
; Geo. R. West & Sons. 
| c GLASSWARE 
The J. H. STOUFFER CO. : 
Importers and Exclusive Decorators IRVIN-SMITH CO., INC. 
; oe Meee Mon Earl W. Newton and Associates { 
Studio and Display Rooms at Exporters Topliner Glass and China Manufac- 
2619 Prairie Ave. . turers 
GERMAN DOLLS, TOYS AND Wry OventGlaes 
CHICAGO NOVELTIES Imperial Glass Company 
: F y Hceonomy Tumbler Company 
3 for immediate delivery The Marion Glass Manufacturing Co. 
WALTER B. ANDREWS Japanese Incense Burners and Mm ee Compa 
30 East Randolph Street Incense Hopewell China Corp. 
peace Wavash Fieger Manufacturers of 
iiguabarabece i: The Famous Cootie Game Walter S. Redfield, Room 309 
Representina Visit our sample rooms Representing : 
MONONGAH GLASS Co. | 17 N. WABASH AVE. A. H. Heisey & Co., “Diamond H” 


Co-OPERATIVE FLINT GLass Co. Glassware. Pressed and Blown Table 
THE DuNCAN & MILLER GLASS Co. Ware, plain and decorated, 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


Successor to Takito, Ogawa & Co. and John S. Ward, Room 1508 
COMPANY The Tajimi Company é 
Makers of Dinnerware 327 West Madison Street Luster Tea Ware 
y iF Gold Encrusted China 
Room 591, Palmer House Importers of Japanese Chinaware, Lamps Decorated Glass Ware 
Represented by J. E. Boring g Z Art Goods and poveriies Git See 
Telephone Central 5271 New York Display Room: 101 Fifth Ave. amps and Shades 
W. C. OWEN J. B. FINN S 
Oe FOSTORIA GLASS CO. 
OWEN-KOEMPEL 222 N. State St. Chicago Display, 806-7-8 Masonic 
Artwares Gift Merchandise Pottery Zanesville Stoneware Co. Temple 
Novelties Glassware National Pottery Co. : 
Book Ends Baskets Uhl Pottery Co. Flint Glassware, Harry G. Daizell 
Parchment Shades and Lamps E. J. Knapp Candle Co. Pressed and Blown Phone 


17 N. WABASH AVE Columbia Wax Works. | Btchings, Cuttings 


and Iridescent. Central 3497. 
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AS THE EDITOR SEES IT 


BRAIN POWER 


(By Request) 


brain 
power ” than the paraphrase, “to perform.” 

In brain power we must find those essential qual- 
Ability is recognized the 
world over, and that which is known as brain power 
would seem to be ability developed and well directed. 
Brain power is genius, and genius is said to be nothing 
more than the ability to take pains with the job in hand. 
This great concentrated force is not always due to 
heredity or pure genius. Many of the greatest brains in 
the history of the world have been developed or made 
mellow by hardship, self education, concentration, and 


launtless application. 


The forces of self confidence, faith and logic, consti- 
ute the essential foundation of brain power. 
without brain force is mere suspended intellect. 
cation without concentration is failure simply defined. 

_ The mental dynamics—those great forces which have 
ifted to successful peaks 

| Abraham Lincoln 

Faraday 

Westinghouse 

Hill 


Culture 
Appli- 


Roosevelt 
vere the highly developed fundamentals given to the 
majority of men. All these great men were self edu- 
sated, self-developed, and worked their way to the high 
eats. They were nothing more than great simple 
tumans with the cultivated habit of hard work. 

We are told that: 

“Edison was expelled from school because he was 
aid to be too stupid to learn. The teachers called George 
Vestinghouse a dunce. Faraday, who became the father 


of scientific chemistry, received practically no schooling 
and never entered a university until invited to teach uni- 
versity professors. George F. Baker, the dean of Amer- 
ican bankers, is said to have been a night-watchman when 
a young man. James J. Hill, who became so cultured, 
so full of knowledge, that he constantly astounded every 
one who met him, had the most ordinary schooling. Not 
one in twenty of our foremost men of affairs had risen 
to anything like eminence at 35, or even 40. Almost all 
of them went through gruelling experiences before they 
reached the summits of success. In fact, it was during 
crises that many of them found opportunity to prove 
the stuff of which they were made.” 

We all know the history of Lincoln. 

Much of brain power, in the opinion of the writer, 
depends upon environment; some of it depends upon 
heredity, but most of it depends upon the individual hon- 
esty of purpose and sincere faith summed up in the 
homely but forceful lyric: 

. The Godly power 
To put sixty minutes 
of honest effort 
Into every full working hour. 


“e 


And that means “ sticking to it” every working hour, 
whether we feel well or ill or in the mood or out of the 
mood. It means swallowing the bitter, waiting for the 
sweet, and weaving the future out of the fabric of 
passing discouragements. 

In the lives of the great men of the ages we find not 
tyranny but persuasive force. In their gruelling fight 
for success they developed magnetism and this is the 
gravital brain power that controls men, directs industries 
and builds empires. 
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United Hospital Fund of New York 


This fund is now making its annual request for con- 
tributions. Too much importance cannot be attached to 
the great and deserving work accomplished by this fund. 
Contributions are devoted entirely to the free treatment 
of patients in fifty-seven hospitals in New York and 
Brooklyn without regard to race or creed. No commis- 
sion or collection fees are paid. The cost of hospital 
administration is only 7 per cent, thus 93 per cent of 
each contribution is devoted entirely to the treatment of 
patients. 

All contributors are entitled to free treatment for 
proper hospital cases for any of their employes. 

Last year the fund raised amounted to $710,773.00; 
this year it is desired to raise the sum of $1,000,000.00. 
The increase in funds required is largely brought about 
by the fact that general business depression has pro- 
duced a large increase in the number of patients requir- 
ing free treatment. If this fund is not raised, it may be 
necessary for the hospitals to curtail their free treatment 
of patients. To avoid such an unfortunate occurrence, 
it is hoped that every effort will be made by contributors 
to make some increase in the contribution this year. 

The following committee has been appointed to take 
charge of collections in the crockery, glass and allied 
trades: 


Kennard L. Wedgwood, Chairman. 
Lee Kohns. 

W. S. Pitcairn, 

L. S. Hinman. 

Herman Kupper. 

James Boots. 

Alfred H. Holbrook. 

L. S. Owen. 


Checks should be made payable to the United Hos- 
pital Fund of New York, and forwarded to Kennard L. 
Wedgwood, 255 Fifth Avenue. 


Unusual China Windows at Loeser’s 


A dominant window of gold encrusted (Jesse Dean) 
ware is attracting unusual attention this week to Loeser’s 
Department Store, Brooklyn, in general and to the china 
and glassware department in particular which is offering 
a special Thanksgiving sale of China and Glassware. 
This striking window was directed by Lee Moses, buyer 
of the above departments, and “dressed” by A. Waldron, 
expert window dresser for this house, and has elicited 
high praise. 

The china window of gold encrusted ware is a truly 
striking contributation to window stagecraft as an art, 
and as a dominant display of high class chinaware it rates 
100 per cent. The window is not crowded, yet it is 
comfortably “full” and gracefully graduated. It is a 
beautiful display from a passing street car or motor car 
and a treat in detail at close range. 
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This window is aptly described as a “ gold window ” of 
encrusted china with a front line of floral fruit plates at. 
the base of the window, offset with black and gold Japan. 
hangings and gold fern decorations. It is faultlessly bal-| 
anced and the choice of display pieces is indeed a credit] 
to the good judgment of Mr. Moses and the commendable 
stagecraft of Mr. Waldron. 

Two other colored glassware and linen windows reflted 
the service and individual care of the house behind them. 
Both these latter windows are compelling, and in all three 
windows there is no trace of price cards or tags. 


| 


New Homer Knowles Pottery Makes Exhibit 


The new Homer Knowles Pottery Co., Santa Clara, 
Calif., are making an exhibit of the ware made at the 
pottery at the Industrial Exposition being held at the Cali- 
fornia Auditorium, San Francisco, from November 19th. 
to December toth. 

The work has progressed rapidly on the concern’s $35,- 
ooo factory and Homer Knowles, president and general 
manager, has announced that the plant will be turning out 
dinnerware and hotel ware for the trade within a very 
short time. This will be the first pottery of this character 
ever manufactured from California clay. 
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Delayed Delivery of Goods Held Not ' 


Unreasonable 
Judgment was given this week in a case brought by 


} 
| 
i 
| 


- the Vinton Company of Oregon, United States, manu-| 


facturers, and Smith, Dunne, and Co., Ltd., of Auck-_ 
land, agents, (Mr. E. Inder) against Hugh Gaughan 
(Mr. Gould) to recover £75 8s. 7d. for goods, sold and a 
livered, or in the alternative for breach of contract. 
The claim was for goods ordered by defendant in 
September, 1919. The goods did not arrive till January, 
1921, and the defendant refused to accept delivery, con- 
tending there had been unreasonable delay. Mr. McKean), 
said the goods in question were aluminum ware and 
crockery. I 
The defendant knew the goods were to come from ‘ 
different factories. The aluminum ware arrived in two 
lots, and were duly paid for. The question to be decided 
was whether or not there was unreasonable delay in the 
delivery of the crockery. Evidence was given to show 
there was a great shortage of crockery in America when 
the orders were forwarded. Orders were executed in| 
rotation. Further evidence adduced that it took years — 
to supply an order. Mr. Grimwade stated that his firm” 
had still quite £10,000 worth of orders in hand at least 
18 months’ old. Mr. Grimwade stated he was aware — 
that similar conditions had existed in America as those — 
he knew to be in existence in England in respect to the 
crockery trade. The findings were that under the a 
cumstances the delay was not unreasonable, and award: _ 
ed judgment for plaintiff for the amount claimed, with 
costs. 


) MONG the interesting happenings this week was 
A the engagement of Wm. J. Mooney as assistant to 
| Lee Moses, buyer for Frederick Loeser & Co., 
Brooklyn. Mr. Mooney takes the place of H. H. Dig- 
jam, who is on an indefinite leave of absence on account 
yf ill health. Mr. Mooney has acted as assistant buyer 
it McCreery’s for the past two years, during which time 
ae has proven himself unusually efficient. Prior, to com- 
ng to New York he was connected with his father, who 


-onducts a china and glassware store at Bangor, Me. 


There is a promising new addition to the firm of Fred 
* Reimer & Co., who will not, however, take an active 
art in the business for some time to come. He arrived 
it the Reimer home in Brooklyn last Saturday, and both 
nother and son are doing nicely. Incidentally father is 
yearing a persistent smile and passing out the cigars. 


| 


Wm. F. Wagner, with Guy Cooke, New York repre- 
jentative for the A. E. Hull Pottery Co., has been made 
Mr. Wagner is 


very popular in the trade, and his many friends will be 


\ssistant manager of the local office. 


dad to hear the news of his promotion. After the first 
of the year Mr. Cooke will also represent the Crooksville 


China Co.’s line, as previously reported. 


.C. A. Bland, buyer for Newcomb, Endicott Co., De- 
roit, Mich., left for home on Tuesday after spending two 
ays in the local market placing orders for the concern. 
Chas. A. Postley & Son are now handling the Auto 


Jacuum-Freezer Co.’s line of ice-cream freezers. They 


| - . . . . 
‘re the only commission agents handling the line in the 


| ountry. 


Mr. Bell, representing the Jordan-Marsh Co., Boston, 


sousefurnishing department, was in the market this week 


naking purchases for the concern. He is attending to 
fhe buying during the absence of Geo. H. Guest in 
‘urope. 

Charles J. Dela Croix and Charles S. Wilcken re- 
armed on Monday after spending several days at the fac- 
ory of the H. Northwood Co., Wheeling, W. Va., which 
; represented by them in New York. 


CAUGHT IN THE NEWS NET 


Ge TTT RTTTIUUTC CO Con Ceo MCLG 


NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 


ADOUUEUUUUUUYCTOYOEOOU TCU CEUT POUT OEE ETUU EULOGY 


The announcement this week of the addition of S. H. 
Correll, formerly buyer for the past few years for Hahne 
& Co., Newark, N. J., to the selling staff of Hirsh-Mal- 
good Co., the well-known manufacturers of decorated 
glassware specialties, etc., created considerable interest. 
Mr. Correll will cover the Metropolitan district for the 


concern. 


Charles B. Levy, of the Maddock & Miller, Inc., 
traveling staff, returned last Friday from a ten weeks’ 


trip through southern territory. 


Louis Getzoff, traveling representative for the Ed- 
mundson Warrtin line of decorated glass ware and china, 
returned last Friday after spending several days in Bos- 
ton in the interest of the line. 


Claude Dowdney, who has acted as sales manager for 
the Kiefer Bros. Cut Glass Co., for a number of years, 
will assume the management of sales for the concern’s 
plate glass business. The factory’s regular line of cut 
glass has been placed in the hands of the S. Herbert Cut 
Glass Co., who will hereafter act as the exclusive sales 


agents for it, as previously reported. 


Herbert Connor, with the Carrollton Pottery Co., Car- 
rollton, Ohio, is a visitor in New York this week, calling 


on the local trade with the concern’s line of dinnerware. 


More Space for Chicago Exhibit 

At a meeting of the Glass, Pottery, Lamp and House- 
furnishings Association of Chicago, held last week at the 
Morrison Hotel, it was announced that an additional 
floor of the Morrison Hotel had been secured to accom- 
modate the growing list of exhibitors. Over one hun- 
dred contracts for one or more rooms for the February 
Show have already been signed, while many contracts 
merely await the assigning of a room. 

Thirty members attended the association meeting last 
week, and the highest tribute was paid to John Bowman, 
president, for his splendid work in getting the association 
and the exhibit under way. Mr. Bowman was unable 
to attend the meeting, and John Ling, of Mandel Broth- 
ers, presided. Meetings are now being held regularly, 


the first and third Thursday of each month. 


PUTT UT LUCE TUUA UGH LCCG LUCA ERCEA CCUG COO 


HERE THE 

MOULTEN 
CRYSTALOF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 


TTT TTT MMDLLU PUU LULL LCUGA LOGE CeGeECOLECOGLE OLE 


N entirely new deal is to be pulled off here in 
A January anent the arrangement for locating of ex- 

hibits for the annual Pottery and Glass Expost- 
tion. In the Fort Pitt Hotel, the old line pottery and 
glass exhibits will be housed, and on the fifth floor of 
the William Penn Hotel will be found the various ex- 
hibits of housefurnishings and various other allied lines. 
By this arrangement, the Fort Pitt will not be so crowded 
with displays as has been the custom for some years 
back, and as a result the management can reserve more 
rooms for the convenience of buyers. The demand for 
exhibit space at the Fort Pitt this season has been greater 
than heretofore, in fact so much so that the firms could 
not be accommodated. It was then decided to open the 
entire fifth floor of the Penn for the housefurnishings 
and allied lines. The complete list of January reserva- 
tions will be announced within a fortnight. 


It will be some relief to buyers who come into this 
market in January to have a division of lines. Those 
interested in pottery and glass will have nothing to de- 
tract their attention from these stocks, and those who 
may be interested in housefurnishings will have similar 
convenience at the William Penn. By following this plan, 
it is generally believed that the 1922 exhibit will be the 
biggest ever staged in this city. 


In order that additional business can be cared for, the 
Holophane Glass Co. is erecting several additions to its 
plant at Newark, O. These buildings will be ready for 
occupancy at the year end. Lighting glass is featured 
by this concern. 


One of the most remarkable lines of decorated glass- 
ware ever shown in this market is expected to be ar- 
ranged by the West Decorating Co., of Jeannette, Pa., 
next January. Mr. George West, who is in charge of 
this concern is now working up the line, and it will in- 
clude a number of decorated items not heretofore shown 
in such exhibits. 


Mr. Smith, of the Phillips & Buttorff Mfg. Co., of 
Nashville, Tenn., was in the local and East Liverpool 
markets during the latter part of last week. His visit 
to the market this season 1s somewhat earlier than here- 
tofore. 

Operations at the plant of the Rochester Cut Glass Co., 
at Rochester, Pa., have been suspended. This shop has 
been working on an inactive schedule throughout the 
year. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 
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The capital stock of the Quertinmont Glass Co., of 
Fairmonth, has been increased from $80,000 to $1,006, 
000. The additional capital is to be used in the exten: 
sion of the business of the company. | 


The Industrial Glass Manufacturing Co., is the nd 
of another new glass concern which is to open a fac- 
tory in West Virginia, according to.reports from Wheel- 
ing. The company has just been formed with a capital 
stock of $100,000 by O. L. and W. J. Wambaugh, O. U. 
Woodell and A. M. Darquenne, all ci Morgantown, Ww. 
Va., and M. C. Scheer, of Cameron, W. Va. 


| 


Business continued to improve with the Indiana Glass) 
Co., at Dunkirk, Ind., and the firm has been compelled 
io return to the general office this week. It is not likely 
A general line of tableware and specialties is featured 
by this concern, whose line is always exhibited at the 
Fort Pitt Hotel in January. | 


{ 
{ 


Salesmen for the United States Glass Co., who havé 
been out on the road for the last month, were scheduled) 
to return to the general office this week. It is not likely) 
these men will make another trip this season, as they 
will be engaged in arranging the new 1922 lines. 

Local jobbing interests who are active in wore 
the nearby trade, declare that the small country mer- 
chants have been buying the pottery and glass lines in) 
larger volume than was anticipated. The demand for 
these stocks, however, run strong to the staples, there 
being very little call for the alleged “luxury ”’ items. } 
| 

News has been received here that the Hamilton, On-. 
tario, plant of the Libby-Owens Glass Co. has started) 
operations. The bulk of the stock of this corporation 1S, 
of course, controlled by Toledo interests. i 


C. U. Harris, who has been in charge of the mant- 
facturing and sales of the Paden City Pottery at Pale 
City, W. Va., is now closing his affairs with that com- 
pany to assume the factory management of the a 
of the Sherwood Pottery Co., at New Brighton, Pa. He 
was at the New Brighton plant last week. | 

j 


According to a report circulated in this district early 
this week, bids will soon be asked for machinery for 
the new five-kiln plant of the Massillon China Co., at 
Massillon, O. The company has been refinanced, and 
it is now said that the shop will be completed within th 
next four months. 


y 


OTTERY manufacturers, especially those featur- 
pP ing dinnerware, are booking business for first 

quarter delivery in 1922, and a considerable 
mount of it. ‘“‘ New business is coming in faster than 
ye are shipping,” 
ixpressed the situation. This is taken to mean that the 
najority of the generalware potteries, if not all of them, 
vill be active for the next few months at ieast. There 
_as been practically no fuel shortage reported so far this 
eason, although there has been but one brief cold period. 
Production is now considered the best of the year. There 
;no complaint about delayed shipments, but as of yore, 
ome of the “little fellows ” want their orders filled the 
ame day of receipt. 


was the way one manufacturer has 


“We are having a wonderful demand for staples in 
American earthenware,” declared F. H. Obermeyer, head 
f the Krenning-Westerman China Co., of St. Louis, 
lo., when in the market a few days ago. “ We’ve sold 
‘bout seven solid cars of salads this season, and our 
rade is taking all we can secure. There is not much 


‘oing in the way of holiday buying, the whole trend of 
rade, as we see it, is for staples. It looks as if the en- 
ire holiday business in earthenware will be confined to 
ne staple lines. We’re protected all along the line for 
ais year, and we’re looking for good business during the 
‘oming year.” 


| 


George West, of the West Decorating Co., of Jean- 
iette, Pa., accompanied by his son was in the market 
ist week considering special features he might include 
ftheir line for 1922. “ We're sold up for this year,” 
ommented Mr. West, “and now we're preparing our 
‘ne for next year.” 

| 


| The No. 1 plant of the Potters Co-Operative Co. is 
inning full time, but no time has been announced for 
le resumption of activities in their No. 2 shop. This firm 
) mow arranging its new line for 1922 which will be dis- 
layed at the Ft. Pitt Hotel, Pittsburgh, in January, by 
‘ales Manager Lester McNicol, and in Chicago in Feb- 
uary by George McNicol, the latter in charge of the 
vhicago office. 


A movement is about to be launched here, at the sug- 
estion of pottery manufacturers to have a course in 
2ramics added to the East Liverpool High School. It 
as been observed that the Trenton School of Ceramics 


WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 
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has been productive of results, and that no reason ex- 
ists why such a school should not be established here. 
The course, if established, would have the support of 
the American Ceramic Society, as suggested by Secre- 
tary Ross C. Purdy, during a summer meeting of the 
Society here last summer. 


The Cannonsburg Pottery Co., of Cannonsburg, Pa., 
will exhibit its line in the Ft. Pitt Hotel at Pittsburgh, 
Pa., next January, this being the first time the firm has 
ever arranged such a display. The full line of this con- 
cern will be exhibited. 


Although inquiry has been made here by pottery man- 
ufacturers, no intimation has been advanced as to when 
freight rates on finished pottery products would be an- 
nounced. 


Secretary Charles F. Goodwin of the United States 
Potters’ Association this week completed all arrange- 
ments for the annual meeting of the Association which 
is to be held December 6-8 in the Hotel Willard, Wash- 
ington. This will be the first time that all members will 
not be quartered under the same roof, so far as sleeping 
quarters are concerned. 


The larger buyers who have been in the local market 
during the last few weeks are quite satisfied that the 
present market will be continued throughout the first 
quarter of the new year, and are therefore buying 
accordingly. There is every evidence that the larger job- 
bing interests are fully expecting a big holiday trade this 
year, and this will mean that stocks will have to be 
replenished through the jobbers in January. 


Manufacturing of a rougher grade of pottery is to be 
featured by a new concern, now being organized in West 
Virginia, which will use the refuse clay from coal mines. 
This clay is a shale substance, and in the vicinity of 
Henryetta, W. Va., there are “ mountains ” of the mate- 
rial, for years considered useless. 


I’. I. Simmers, of the Hall China Co., who has been 
showing his line during the Hotel Men’s Convention in 
New York, has returned to the factory. Mr. Simmers 
has reported much interest in the gathering, and that 
demand for his line of hotel specialties was greater than 
in former years. 
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U. S. Valuation Plan May Be Abandoned 


The administration is reported as being impressed with 
the widespread controversy created by the proposed tariff 
legislation and particularly the American valuation plan. 


It was also reported as being admitted this week by 
Washington officials that the definite abandonment of 
the American. valuation plan is quite probable. 


It is said that officials are now engaged in formu- 
lating a new measure to supplant the valuation scheme 
which will, it is claimed, take the place of the first plan, 
if it is to be scrapped in the near future. Details of this 
plan have not been worked out in definite shape as yet. 
Officials expressed their confidence, however, that the 
idea which is being used as a basis for the new pro- 
gramme, will prove satisfactory to business interests of 
the country both for, and against the American valuation 
plan. Operation of the substitute plan, if adopted, it was 
said, undoubtedly would be more satisfactory than the 
original plan. 


The business interests of the nation not directly bene- 
fited by any tariff levy, but concerned only in the general 
effect of a tariff policy of government upon the prosper- 
ity of the community and country will be given a hear- 
ing before the Senate Finance Committee. The hearing 
is granted on request of the Southern Tariff Associa- 
tion, and the committee will designate an acceptable date 
and hear them all in one group, the chairman said. 


“We have spent considerable time listening to those 
who have a selfish interest in tariff legislation,” said 
Chairman Penrose, “ and it will be instructive as well as 
inspiring to hear from those authorized to speak or that 
class of business interests and organizations incapable of 
receiving direct benefits from a tariff levy, and whose 
only concern is in promoting the public welfare through 
sound business policies of government.” 


Blatt Co. Entertains Employees 


A very delightful dinner and dance which will tend to 
bring the heads of the concern and employees into closer 
association and create a better understanding between 
them was held by the M. E. Blatt Co., Atlantic City, 
N. J., last Saturday night. 


The dinner was primarily in appreciation of the good 
work the buyers and other employees did during the re- 
cent Department Manager sale. There were 485 people 
seated at the tables and among those present were the 
Mayor and ex-Mayor of the city. The trade was repre- 
sented by Charles A. Postley. 


A prize for the largest increase of business was given 
to F. Donnelly, of the electrical goods department, man- 
aged by Oswald Clayton, buyer for the house furnishing 
department. S. Goldstone showed the best gain all the 
way through for volume of business. M. E. Blatt, as- 
sisted by Mrs. Blatt, acted as host and hostess. 


The affair was voted a wonderful success. 


Men’s Trust Association. 


Sees Business Improving 
Business conditions continue to show a moderate it 
provement in nearly all sections of the country, declar 
Archer Wall Douglas, chairman of the Committee | 
Statistics and Standards of the Chamber of Commer 
of the United States in his monthly review of the bu; 
ness situation in The Nation’s Business. 


“Fall and winter seasonal goods are beginning to mo) 
and the outlook is for fairly good business the remaind 
of the year,” he says. “As the season advances the 
appears to be a better prospect of a good holiday ar 
Christmas trade. 

“One of the most striking developments is the | 
improvement that has come about in the South, due ' 
the rise in cotton prices. The good effects of this boo 
will not be confined to the Southern states, but will] 
reflected in other districts. 

“The story of the sudden rise in the price of cottc 
is a dramatic one. In August there seemed nothir 
ahead for another twelve months but the practice of gr 
fortitude and endurance which carried the South throug 
previous eras of depression and trial. For, hard tim: 
and the people of the South are old acquaintances, ar 
more than once they have been close to the ragged edj 
of disaster. This time they were dead broke, althoug 
they possessed all manner of real wealth in an abundani 
of food, the greatest crop of corn ever raised, more liy 
stock than ever before, and much cotton carried ov) 
from the previous season. | 


“But there was scant demand for these commoditit 
and then only at ruinous prices. So their obligation 
could not be met for lack of ready funds. Then can 
ihe Government September report and the South can 
back after a sudden and dramatic fashion. The burdd 
of obligations will be mostly disposed of before the wint) 
is past. Cotton is being sold freely, and the farmer w 
dispose of most of his holdings by the New Year. 

“Business already has felt the impulse of the incon 
ing currency and will grow gradually better. I 

“Such change as is apparent in industrial life ge 
erally is rather for the better. Textiles are in fair de 
and leather maintains both its demand and appreciatic 
in prices. There is some increase in the output in ste 
and iron products but the recent rise in prices is ni 
altogether convincing as to its being permanently highe 

“There is better demand for lumber at somewh 
higher figures. The belief is general that next spr 
will usher in renewed construction activity. 

“The oil business seems to have struck bottom ar 
started upward.” 


Business Getting a Start in Canada 


Business conditions throughout Canada are brighte_ 
wholesale trade is more active and a feeling of con 
dence, noticed during the last two months, is stronge 
states the weekly trade report of the Canadian Cred 
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rN ENTLEMEN, here is where I expect some of 
J you will think that the old man is inconsistent. 
But consistency is such a rare thing that it is 
xe radium; we can’t stop to take it into account because 
e can’t find it in paying quantities when we are figur- 
g on business results, 
“The other week you will remember I abolished the 
emized expense account, relieving you from that detail, 
ad now I am about to introduce another little tax upon 
ur time in the way of a report of your calls on your 
yistomers. 
“ Please don’t misunderstand me; I am not taking this 
sa crafty means of finding out just how many calls you 
ake in a day, and no man will get any additional credit 
ho makes more calls in a given period than another 
an. You all understand that we are not engaged in 
msus taking; we are sending you fellows out to get 
isiness and to build business. It is in the interest of the 
ailding end of it that I want the information provided 
or in this little blank.” 
_The salesmanager here passed to the nearest of his 
lesmen pads of good bond paper headed at the top with 
vo blank lines on which to write the customer’s name 
id address, and another for the date. All the rest was 
itirely blank, except a dotted line at the bottom with 
e word “ Salesman” printed under it for the signature 
< the salesman. 
“You will observe, boys, that these blanks are mostly 
iank,’ remarked the salesmanager with a sly twinkle. 
It would have been just the same to me to have had 
ju write on the hotel stationery so far as form goes, 
it we want to keep a file of these remarks of yours 
ad so the firm thought best to have the papers all of 
le size and quality. 


t 


| 


_“ Now, what I want you to do with those pads is this. 
Jhen you are through with your calls for the day, sit 
ywn and write up your orders, and then take a sheet of 
‘is paper for each customer you have called on, and tell 
5 briefly just how you found things when you called at 
am Jones’ or Jack Smith’s. If you sold him, say how 
‘uch the bill amounted to, and what class of goods he 
ought. If he made a complaint against anything, note 

If you didn’t sell him, note down the kind of talk he 
we you and your impressions about the conditions of his 
isiness, If it looks to you as if Jack Smith is not as 
/Osperous as he was last season, your personal impres- 
dn will be useful to the credit department. If Jack has 
me over to the camp of the enemy, why we would like 
know it, and also his reason if he gives any. If he says 
tything good about our stuff, it would be pleasant read- 


Talks By The Salesmanager 


A Plan for Furnishing Periodical Reports of Calls on Customers so 
That the Salesmanager’s Information May be Always Up-to-Date 
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ing for us here at home, but if he says our goods are the 
worst he ever saw, and gives a reason for it, we ought to 
know it in the interest of our business. Don’t hold back 
the bad news if you think there is a grain of reason in the 
statement of your customer. Just relieve your mind and 
tell us all about it. We are simply doing the best we can 
here with the light we have; if our policy, product, or 
methods are wrong, we want to know it. In short, teii 
us everything your customers say that you think would 
be of service to us in building up and developing this bus- 
iness. Be eyes, ears and brains for us in your territory. 
Tell us on this sheet of white paper what you would 
probably like to tell us when you get into the house and 
perhaps don’t find the time to impart. Use only one sheet 
to a customer and write up only one customer to a sheet. 
Make it short and right to the point. 

“ Now that I’ve told you what I want you to do for us, 
I am going to tell you what we propose to do for you at 
this end of the line. 

“It has been borne in on me for some time that we at 
the house do not keep as close to you fellows out in the 
rifle pits as we ought. We hear at the house here, lots of 
little items of news that would be of use to you boys if 
you had it at the right moment. We get them in corre- 
spondence, in the newspapers, in talks with customers 
who come to town, and in a hundred different ways. 
Through the assistance of our office force, I have per- 
fected a system for giving you this information as 
promptly as we can get it to you. We are going to 
write these things to you. We will send each of you 
a series of letters—not one a day or any other specified 
number in a specified time, but we will write just as often 
as we have anything to say. We shall not make any ef- 
fort to have these letters read pretty, we will simply hand 
you this information in a chunk, in the quickest time we 
can after we hear it. 

“TI had an offer from a good-looking young man the 
other day for a series of letters which he called ‘ Chasing 
Up The Salesforce,’ or something like that. I know he is 
good looking, for he sent his picture along so that I could 
see just how good looking he is. He wanted to sell me 
those letters for—I forget the price just now, but they 
were very reasonable, considering the guarantee that 
went with them, that they would throw a chain of double- 
geared lightning into you fellows and cause you to gal- 
lop around after orders like a two-year-old colt under the 
spur. But we didn’t order any. My idea is, that if it 
comes to the point where it becomes necessary for me to 
hand you gentlemen a quantity of written electricity 


(Continued on page 26) 
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IMELY TIPS FOR 
LIVE MERCHANTS 
IN SEARCH OF THE 
LATEST IN AT- 
TRACTIVE WARES 
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New Things at Wedgwood Salesroom 


ISITORS at the salesroom of Josiah Wedgwood & 
Sons, Inc., of America, 255 Fifth Ave., will find a 
great many things to attract their attention in a 

lection of new designs just recently arrived from the 
‘tory in England. Among them are some of the most 
‘ching conceptions imaginable. In their beautiful pow- 
- blue, there are a variety of service plates in exquisite 
‘atments, in combination with richly colored enamels. 
e particularly beautiful is a very deep shoulder of blue, 
h a dainty center design worked out in harmonious 
‘ors on a white background. A very lovely dessert plate 
ilso shown in an all over powder blue, with an artistic 
nl medallion of fruit, or panels showing scenes of 
‘tles. Passing from this display, there are a number 
Jnew items in embossed Queensware, in quaint footed 
jwls, flower and fruit centers and other equally attrac- 
je pieces. Of unusual interest also, will be the con- 
¢n’s extremely artistic Imperial Queensware which is 
wally different from the embossed. This is in a fine 
prced basket weave effect, with dainty light embossed 
f-al festoons and borders. Still another exhibit that 
wl interest the connoisseur is the concern’s Rhodian 
‘re, which was a special feature of the London Exposi- 
tii held last spring. This shows some very fine under- 
gze work in all over patterns in green, caleste and dark 
be on a rich cream body. 
tlre is a new design known as the 


In earthenware dinnerware, 
“ Pagodine,” one of 
tl most distinctly unusual things seen in a long while. 
I uniqueness of style and coloring at once appeals to the 
alistic sense. It is Shown on the beautiful Catherine 
sipe. The Victorian pattern, a new idea border 
aangement worked out in orange and black, is also 
siking. Several new treatments in the always popular 
Eme shape will be found another well worth while at- 
tiction. 

i 
| 


New Libbey Designs 


four new designs in stemware and two new shapes 
nde their appearance at the New York salesroom of the 
Lbey Glass Mfg. Co., 200 Fifth Ave., during the past 
Wk and according to the concern’s local manager, Ken- 
nh P. Lockitt, they have received a most cordial wel- 
He by all that have seen them. One is a tall graceful 
sipe with a cut stem and is shown in two well selected 
Pierns in copper wheel engravings. The other shape 
1 button stem is most attractively proportioned, 
al is also shown in two effective engraved designs. 
ther feature that appeals to the buyer, as well, is the 
fa that they are quite moderately priced. 


Interesting Goods for Holiday Trade 

A great variety of interesting things are to be found 
at the salesroom of Koscherak Bros., 129 Fifth Avenue, 
among them articles that are particularly desirable for the 
holiday season. An attractive line of metal inkstands, 
bronze clocks etc., offer some excellent values. Another 
offering which is attracting considerable attention is an 
assortment of novelty boxes in odd shapes and designs, 
for cigarettes, jewels and dresser knick-knacks in a very 
lovely imitation Italian antique finish, remarkably true to 
the originals from which they are reproduced. The cen- 
ter panels of the box covers are decorated with repro- 
ductions of old Italian masterpieces. They are very 
modestly priced. Other things on the list of new items 
is an ingenious pepper and salt, made of specially treated 
egg shells with glass inserts, which are blown in the 
shells in a novel fashion. The shells are decorated in 
imitation Mexican pottery designs. In addition to these 
will also be found some delightful things in decorated 
lemonade sets. A cheerful decorative scheme is em- 
ployed on these in a striking yellow and black floral pat- 
tern. 


Original French and English Ware at Bassett 


Showrooms 
Discriminating buyers will find some extremely orig- 
inal and interesting new patterns and pieces in English 


) 


and French china on the “tentative” shelves of George 
Bassett & Co., at their display rooms, 73 Barclay Street. 
These new items are numerous because they have not 
been, as a whole, accepted to date as permanent acquisi- 
tions. The new stock includes some very excellent Eng- 
lish porcelain, complete dinner sets. The outstanding 
design in this ware is the “ great Rhodian’’—a very 
There are also 


floral and bird decorations in this stock. Some short sets 


unique winged and festoon creation. 
in Burleigh ware make a striking appearance.  Illumi- 
nated ware, really considered of highest value in England, 
make a compelling showing. This ware is typically Eng- 
and mottled bands, are distinctive and offer good value. 
lish. 

A new line of teapots in jet, green, brown, with maple 
Some very “ Frenchy” tea sets in “ peppermint ”’ effect 
and yellow and white * check” designs, together with a 
variety of original border plate creations in colors and 
encrusted gold, are the French contributions to this very 
newest and most promising line of imported stock. 
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HERE MASTER 
CRAFTSMEN 
DISPLAY NEW 
WARES FOR 
THE GIFTSHOP 
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FASCINATION LANE 


BEATRICE MILLER WISNER 


Creative Bowls and Bulbs Unusual 


RIGINAL and attractive bowls with growing 
bulbs lend an air of distinctive elegance to room 


furnishings, and are becoming more and more 
popular with the advancing season when growing plants 
have a conspicuous place with interior decorations. The 
Rust Craft Publishers, 1000 
Washington Street, Boston, 
Mass., originators of the bulb 
and bowl arrangement, are dis- 
playing some especially unique 
bowls and bulbs in various 
styles. These unusual bowls 
come in iridescent blue glass, 
gray mat dull finish, blue pot- 
tery, orange glass dull finish and 
with the ever popular narcissus 
bulbs lend a refining and worth- 
while touch to the home or large 
institution. For simple or more 
elaborate decorations growing 
bulbs have a well chosen place 
with the most exclusive indoor 
adornments, bringing a scent of 
with nature’s 
blooms in an unique bowl ornament. The bowls are 
packed in boxes interlined with corrugated board and 
protected on the outside with a corrugated jacket, thus 
enabling shipping to distances without breakage or 
Reasonable price, artistic modeling 


out-of-doors 


harmful delivery. 
and unusual coloring have popularized these bulb-bowls 
which have become attractive features in Gift Shops of 
Distinction. 


Character Study in Paper Dolls 


OMETHING novel and amusing for little misses 
S is the new character paper doll. A reproduction 

in beauty and personal charm, representing the 
celebrated film stars is indeed a delight to the juvenile 
lovers of the screen. These paper dolls are a recent addi- 
tion to the Gift and Art Section of the Bush Terminal 
Building, 130 West 42nd Street. All the film 
Mary Pickford heading the list have their respective 
costumes intricately fashioned from paper and designed 
to suit the personality of each star. 


stars, 


These paper cos- 
tumes can be attached to the doll, making a very attrac- 
tive play-toy and individual study of the various imper- 
sonators as well. For all-year gifts and as a gentle re- 
minder of many pleasant hours spent at the movies, 
these paper dolls have proven a delightful retrospection 
for little ones, bringing the individual attraction of each 


favorite of the screen in a pleasurable attitude. 


Artistic Hand Painted Desk Sets 


OTHING is more distinctive in a well-appoint! 
N room than a dainty and attractive desk acer 

sory corresponding with the color scheme | 
the room. Since the desk plays a conspicuous part | 
room furnishing, it must be well and suitably equippe 
Edw. J. Cadigan, 230 Fifth Avenue, is displaying sor! 
of the most attractive and artistic desk specialtiy 
Unique, in all the newest colorings, Harding blue, ro; 
orchid, green, yellow and many other colors. An effe. 
tive covering is employed in these desk sets, imper| 
cloth for the foundation, covered with transparent fibe 
oid, which is decorated with hand painted flowers | 
fantastic designs. The little pen wiper, blotter, 1; 
stand, paper cutter, and in fact every article embodi 
this delightful transparent covering. Besides these e 
clusive desk sets, there are individual pads, pen wipe, 
blotters, and very unusual pencils for children wil 
carved wooden heads hand painted, and a large asso- 
ment of leather goods, bridge sets, frames, engagemeé! 
books, and a vast assortment of articles suitable for Gi 
Shop specialties. Reasonable price, artistic workma- 
ship, originality are the pass-words - for: the Cadigi 
goods. 


Unique French Perfumettes 


A delightful and novel perfumette in unique stripl 
colored Bohemian glass filled with the favorite Frem 
imported oders, is being shown at the rooms of the |. 
Y. French Exports, Inc., 8 West 47th street. The 
unusual little vials are the very latest idea from Fran, 
for carrying perfume in either purse or reticule. Ea 
perfumette is tightly sealed so there is no possibility f 


leakage or tampering. The perfume rod or dip is 1 
excellent feature of these little perfumettes, as it 18? 
economizer and extremely useful when just a soupeont 
These come in a display card f 
twelve different imported selected odors, with brass * 
nickle caps. The above concern is also showing Parft! 
Cigarettes in similar display boxes. 


perfume is needed. 


BOSTON NEWS NOTES a7 


week were, Frank Evans, of Burlington, Vt.; 
. Moses H. Schlapman, Haverhill, Mass.; A. J. 
cGilmay, Quincy, Mass.; Frank Plant, of J. F. Chali- 
yux Co., Lowell, Mass.; William Cummings, of David 
‘arley Co., Pawtucket, R. I.; M. A. Cream, of the 1 to 99 
nt Store, Lowell, William Powers, of Burroughs and 
anborn, Lynn; Solomon Goldberg, of B. Goldberg and 
ons, Lawrence; Mr. Fitzgerald, of E. H. Farnsworth 
ad Co., Rockland, Mass. 

n G. Williams, of A. G. Williams and Co., Barre, 
‘ass. and A. B. Hunt, Lebanon, N. H., were other out- 
, town visitors calling on the trade in Boston the past 
leek. 

George K. Marshall, local agent for the Fostoria Glass 
>. of Moundsville, W. Va., returned to the city last 
aturday, from his trip to Maine, where he has been 
cated for the past two weeks. 

Paul M. Phillips, N. E. representative for S. A. Weller, 
‘Zanesville, Ohio., left Boston the early part of the 
sek for a visit to Zanesville. Mr. Phillips will remain 
the latter city until the first of January. 

Harry Burke, of Theodore Haviland Co., New York, 
as in Boston last week, displaying his lines at the 
arker House. 

‘Robert W. Corey, buyer for Mitchell Woodbury Co., 
turned to the city last Tuesday, from a trip to Chicago 
d other Western cities. 

‘F. W. Perkins who has charge of the Maine territory 
ir the Mitchell, Woodbury Co., wha has been at the 


MONG the buyers visiting the trade in Boston last 
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store the past week, making preparations for a new trip, 
returned to Maine Wednesday. 

The annual Country Fair, given by the Good Fellow- 
Ship Club, for the benefit of the Employees Mutual 
Benefit Association of the Jordan and Marsh Co., Bos- 
ton, was held in Symphony Hall, Tuesday evening No- 
vember 15th. A pleasing variety of dolls and Christmas 
toys were exhibited at two of the booths. Side Shows 
and Freaks, including, the Human Monkey, Humpty- 
Dumpty, and the Wild Man of Borneo, formed a part 
of the special attractions of the Fair. George W. Mitton, 
president of the Jordan and Marsh Co., accompanied by 
Mrs. Mitton, also W. F. Watters, vice-president, Maurice 
Wrigley, treasurer, and Richard and Edward Mitton and 
W. T. Tufts, were the special guests of the Club for 
the evening. 

John Warren Gilman, died suddenly of pneumonia, 
Saturday November 12th, in North Andover, Mass. 
Mr. Gilman was born in North Andover in 1855, and was 
66 years of age at the time of his death. He was gen- 
eral manager for 35 years, for E. S. Sparrow and Co., 
Somerville, Mass. Mr. Gilman, previous to his death 
lived in Bedford, Mass., he is survived by his widow and 
one son. The funeral service for the deceased were 
held in North Andover, Monday, November 14th. 

According to report, the volume of business done in the 
retail trade in Boston, during the month of October, is 
said to have been larger than that of any of the pre- 
vious months of the present year. 


i] 
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NOVEMBER I]/, 1921. 


4. S. Fisher, general mdse., W. L. Milner Co., Toledo, Ohio, 
5 West 32nd Street, Martinique. 

4. N. Howe, hotel china, Mitchell Woodbury Co., Boston, 
ass. Murray Hill. 

R. B. Cease, general mdse., Fowler, Dick & Walker, F 
impton, N. Y., 6 West. 32nd Street. : 
J. F. Taubman, lamps, Sheehan & Dean Co., Elmira, N. Y., 
} Grand Street (Jay Co.) 

c. A. Blake, mdse. manager, Callender, McAuslan & Troup 
. Providence, R. I., 240 Madison Avenue. 


NOVEMBER 18, 1921. 


G. Lange, mdse. manager., W. M. Whitney & Co., Albany, 
Y., 1164 Broadway. 
W. L. Evans, representing, McAlpin Co., Cincinnati, Ohio, 
East 26th Street. 

Miss J. F. Yaylord, china and glassware, Boughton Stores, 
tskill, N. Y., Continental. 

3. P. Fanning, house furnishings, G. P. Fanning, Hunting- 
ti, Ind., York. 

. T. Grund, toys, Marshall Field & Co., Chicago, IIl., 1107 
loadway. 

4* J. Beacon, div. mdse. manager, Strouss-Hirschberg Co., 
‘ungstown, O., 1150 Broadway (Baer & Lilienthal). 


NOVEMBER 19, 1921. 


i* E. Salisbury, house furnishing goods, Edward Malley, 
w Haven, Conn, 404 Fourth Ave. 


sing- 


Buyers in New York 


NOVEMBER 21, 1921. 


F, J. Breen, general mdse., The Boston Store, Chicago, IIL, 
44 East 23rd Street. 

G. A. Laubach, mdse. manager, W. Laubach & Sons, Easton, 
Pa., 41 Union Square. 

J. Sacks, house furnishings, J. Saks & Co., Norfolk, Va., 
Pennsylvania. 

S. M. Averill, lamps, Jordan, Marsh & Co., Boston, Mass., 
432 4th Avenue. 

F. E. Pease, house furnishings, Caulkins & Lost, Middletown, 
Conn., Latham. 

J. Szold, house furnishings, J. Szold & Son, Peoria, Ill., 6 West 
32nd Street. 

Mrs. Lawler Postle, representing J. N. Adams & Co., Buffalo, 
N. Y., 16 West 39th Street: 

L. Oettinger, house furnishings, Economy Furniture Co., 
Scranton, Pa., Pennsylvania. E 

H. H. Levi, mdse. manager, Hecht Co., Washington, D. C., 
1150 Broadway (Baer & Lilienthal.) i 

NOVEMBER 22, 1921. 

R. M. Dean, toys, R. H. White Co., Boston, Mass., 432 4th 
Avenue. 

L. C. Scott, toys, Campbells, Pittsburgh, Pa., 432 4th Avenue, 
care Dry Goods Union. 

W. Hume, house furnishings, Woodward & Lothrop, Wash- 
ington, D. C., 334 4th Avenue. 


(Continued on page 20) 
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SPECIAL NOTICES 


NE OF THE OLDEST and best established crockery houses 

in America has a splendid opening for an alert salesman. 

If you “know crockery” it will pay you to investigate this 

opportunity. Communications confidental. Reply Box 109, care 
Crockery & GLASS JOURNAL. 


IGH GRADE, EXPERIENCED GENERAL MANAGER 

AND SUPERINTENDENT for dinnerware pottery, open 
for position January Ist, 1922. Complete knowledge of bodies 
and glazes in Semi-Vitreous Porcelain, China and Hotel Ware. 
Can furnish best of references. Apply Box 119, care CROCKERY 
& Grass JOURNAL. 


N AMERICAN POTTERY with established visiting trade is 

desirous of obtaining show room space in the uptown dis- 
trict. Would entertain proposition from a NON CONFLICT- 
ING line to share space. If you have such an offer address with 
particulars, Box 118, care CrocKERY & GLASS JOURNAL. 


eS eS See 
WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE. 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


SIM MMM 


Ask for 


HARRISON 


Lighting Fixtures 
and 
Boudoir Lamps 


Write for Catalogue 


Harrison Fixture Works 
59 Harrison Ave.. Brooklyn. N. Y. 


N, Y. Display, B. T. Sales Bldg., 5th Fl., 130 W. 42d St. 
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ESM MMMM LLL 


Sole preee the Patert (alluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper’ Caps 


ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; and 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


CROCKERY AND GLASS JOURNAL 


November 24, 192 
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(Continued from page 21) 


every few days, it will be a very good time for us t 
reorganize the selling department. Stimulation is alway 
followed by reaction. Jerry, our head truckman, tell 
me that whenever one of his horses gets the lungin; 
habit, they have to get rid of him; because he is not onl 
a nuisance, but he is dangerous. He’s liable to breal 
something. They want the kind of horses that will, a 
the first chirp, settle themselves into the collar and pul 
until things loosen up. That’s the kind of a salesman w 
are willing to pay good money for. That’s the kind w| 
want to help by a close co-operation that will give hin 
all the advantage we can give in return for all the ad! 
vantage he can give us. | 


“This interchange of information I believe will b 
mutually helpful. I believe it will beat the ginger ja) 
method all hollow. | 

“To make my meaning clearer, I want to tell you 0} 
a little incident that happened to me once. 

* T had a customer in Hillsboro named Mitchell. H 
was as cold as a wedge. I never could get a decent sire 
order out of him, because I couldn’t break through tha 
outside shell of his. 

“One day Old Man Clemmens, who was in charge 0} 
the selling department of the house I worked for, wrot 
me a letter about something I was to see about when I go 
to Hillsboro, and being a sentimental old chap, very fon 
of children, and a great man for his home and family, hy 
added, in a little postscript, ‘I hear that our frienc 
Mitchell has a new boy.’ 

“T took mental note of that interesting circumstance 
and as soon as I got to him, I stuck out my hand with 
‘Hello, Mitchell, how’s the new boy?’ 

“ Well, sir, the effect was magical. He opened up hi 
heart, his eyes sparkled and his old face cracked : 


thing wonderful to see. 

“* How did you know anything about that? I just saw 
you get out of the hack over at the hotel.’ 

“* Why, the old gentleman wrote me about it,’ said ] 
‘And he sends his congratulations and good wishes.’ 

“Well, sir, it seemed to strike deep into that man t) 
think that the great commercial house of Myles, Ham 
mersly & Company thought enough of him to take ac) 
count of his little domestic good fortune. After that h) 
was a steady and satisfactory buyer, and he continue’ 
so for years.” 


Buyers in New York 
(Continued from page 25) 


R. J. Mitten, general mdse., Jordan-Marsh Co., Boston, Mass., 
432 4th Avenue. 

J. S. McBride, china, glassware and crockery, Robertson's Ltd., 
Kingston, Ont., Canada, Breslin. 

W. Weisenberg, general mdse., Halle Bros. Co., Cleveland, 
Ohio, 220 Fifth Avenue. 

E. Bissonette, house furnishings, E. Bissonette, Montreal, Can- 
ada, Latham. 

L. Schwartz, mdse. manager, Kaufmans Dept. Store, Pitts- 
burgh, Pa., 1261 Broadway. 

D. S. Mitchell, mdse. manager, Wm. Taylor Sons & Co., Cleve- 
land, Ohio, 225 Fifth Avenue. 

A. Davidson, mdse. manager, Davidson Bros, Co., Sioux City, 
Ta., 1150 Broadway (Baer & Lilienthal.) 


J. Steller, mdse. manager, W. M. Whitney Co., Albany, N. Y’ 
1164 Broadway. 
O. F. Gilbert, general mdse., Mitchells Dept. Store, Elizabet 
City, N. C., Pennsylvania. 
NOVEMBER 23, 1921. 

E. Wairbairn, mdse. manager, Adams, Meldrum & Anderso! 
eae bale, N. Y., 240 Madison Avenue, care Syndicate Trad] 
ing Co. il 
David S. Mitchell, basement mdse. manager, Wm. Taylor So’ 
& Co., Cleveland, Ohio, 225 Fifth Avenue, Rooms 819-823. 
F. H. Butterfoss, house furnishing goods, Cleland & Simpso! 
Consocrantonu,. Pa. York } 
Mr. Hartley, representing J. M. Hartley & Son Co., Fairmont 
W. Va., 404 Fourth Avenue. 
C. W. Burry, china and general mdse., C. W. Burry, Nev 
Philadelphia, Ohio, Bretton Hall. 
L. Schwartz, mdse. manager, Kaufmans Dept. Store, Pitts) 
burgh, Pa., 1261 Broadway. 


; 
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THE CHICAGO MARKET CHICAGO OFFICE 


OY departments 


SOUTH 
CLARK 


J. H. SmMytHe, REPRESENTATIVE STREET 


of the big State Street stores 


opened last Saturday with a great flourish. While 
it has been expected all along that the Christmas 


The Chicago Favor 


ying this year would be late, it is evident that this sea- 
ym is going to be no exception in the toy departments, 
yr thousands of kiddies induced their mothers to take 
em to the toy departments on the very first day. The 
ores were crowded last Saturday indicating as great 
n interest this year as ever in buying gifts and play- 
lings. 


The wholesale trade is becoming active with fill-in 
rders for Christmas merchandise, and many of the man- 
facturers representatives who can assure delivery be- 
ore Christmas, are booking some nice orders at this 
‘me. 


| The Globe China Co., 155 N. Clark St., was incorpo- 
ated for $12,000 last week. The firm will deal in china 
lad crockery goods, as well as kindred lines. The in- 


ptporators are A. Schwartz, Max Waldman and I. 
lobe. 


Co., 3051 Lincoln Ave., is an- 


her newly incorporated firm, which received its state 
varter last week. The company will deal in novelties, 
ys and favors, and should have something to offer the 


ft shop trade. Those who are interested in the firm 


few. O. Relth, Frank B. Murry, and L. J. Walsh. 


C. L. Patterson, buyer for Carson Pirie Scott & Co., 


ho just returned from an extensive trip through the 
ast, reports growing interest among eastern buyers in 
€ forthcoming Chicago exhibit of Glass, Crockery, 
amps and Housefurnishings. He says that the major- 


/ of the buyers he met on this trip are planning to at- 


ind the Chicago show. 


The Albright China Co., with permanent display in 


lling trip. 


e Shops Building, have reserved room 527 at the Mor- 
son Hotel for the show in February. 


)Geo. Fowler, of the Carrollton Pottery Co., Carroll- 
'n, O., came to Chicago last week from Detroit on a 


Ed. Boring, manager of the Chicago office of the 
ooksville China Co., made a number of towns in Wis- 


msin recently, and reports business as good in that 


ction. 


UTTER ULL UUE LLU LUS ULL OLO UUM CUA COCOA OD 


Harry Kalish, salesman for the Hocking Glass Co., 
working out of the Chicago office has just returned from 
a trip through Wisconsin. J. S. Allen, also with the 
Hocking Glass Co., left this week to cover Wisconsin 
on the company’s illuminating lines. 


George Turner, of Ira A. Jones Co., returned last 
Saturday full of “pep” after a trip in the East, but 
soon lost his good disposition when he learned his trunk 
was lost for five hours by the expressman. Roy Larson, 
also of Ira A. Jones Co., returned the same day from a 
Western trip. 


Helm & Soukup, illuminating and table glassware 
manufacturers’ representatives, will move their display 
on December 1st, from the fourth floor of the Shops 
Building to larger quarters on the third floor of the 
same building. Decorators are now at work in room 
302, preparing and remodeling it for the Helm & Sou- 
kup display. 


R. G. Jonas, who is associated with his brother, J. C. 
Jonas, Palmer House, sprained his ankle about a week 
ago at State & Madison streets when he attempted to 
snatch a child from danger in the crowded traffic. His 
foot slipped on the car track, and he had to be carried 
back to the Palmer House. He left for his home in 
Terre Haute, Ind., last Saturday. 


Percy Pownall, who covers Ohio, Indiana, Kentucky 
and adjacent territory for the Fostoria Glass Co., work- 
ing from the Pittsburgh office, stopped in Chicago last 
week, while on his way to California where he will spend 
the holidays with his family. 


Geo. H. Bowman Co., Cleveland, Ohio, have reserved 
one of the largest display rooms available for the Chicago 
exhibit in February. Their display will be located in 
room 5 B on the balcony floor. 


The McAnulty Co., 200 Shops Building, is showing a 
new tea pot stand, made with copper nickle plated rim, 
six inches in diameter, and glass tops in opal, green and 
wine colors. The stand has three feet, and makes a nice 
looking piece of merchandise for the housefurnishings 
departments. It is made to retail for one dollar, 

W. T. Darden, of W. T. Darden & Co., has more than 
half completed his trip on the Pacific Coast in the inter- 
est of the Potters Co-operative Co., and is now on his 
return trip. 


Twenty-eight 


CROCKERY 


AND GLASS JOURNAL 


November 24, 16 


CH 


ICAG 


READY 10 SERVE 


EO VERO Of— 
ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS oa 
GIFT SHOP & ART GOODS-DOLLS & TOYS 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 


Indiana Glass Co. D.C. Jenkins Glass Co. 


Eagle Mfg. Co. Mound City Glass Co, 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representino 
MONONGAH GLASS Co. 
Co-OPERATIVE FLINT GLASS Co. 
TH DuNcAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 


Manufacturers 
Importers 
Exporters 


GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. EH. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 
Suceessor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 


Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 


New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


HEYWORTH BUILDING 
Madison and Wabash 


THE 
PLACE 
TO 
BUY 
GLASSWARE 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Harl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated. 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


John S. Ward, Room 1508 


Luster Tea Ware 
Gold Encrusted China 
Decorated Glass Ware 
Gift Articles 

Lamps and Shades 


J. B. FINN 
222 N. State St. 


Zanesville Stoneware Co. 
National Pottery Co. 
Uhl Pottery Co. 

E. J. Knapp Candle Co, 
Columbia Wax Works. 


FOSTORIA GLASS CO. 
Chicago Display, 806-7-8 Masonie 


Temple 
Flint Glassware, Harry G. Dalzell 
Pressed and Blown Phone 


Etchings, Cuttings 
and Iridescent. 


Central 3497. 
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construction boom. The year 1922 promises to 


t} 


[ses winds seem to be blowing in a building 
be “the greatest building year” in the history of 
{2 United States for construction of houses, offices and 
ores. 


This means a more prosperous New Year. Construc- 
{in means employment to many and more money in 
(culation. One optimistic report of better times! 


|The West is “picking up” in oil production. New 
eo at Mexia are swinging briskly in line. This means 
Ire pipe lines, more work—another reflection of better 
Isiness for 1922. 


The general business report is improving day by day, 
swly, but surely. Things are looking up. 


set in line! 


‘Retail merchants have, at this time of the year, much 
t be thankful for. Christmas buying time is a trying 


sison for the merchant, but withal a profitable one if 
I has prepared for it wisely and knows how to win 
tide. 


| 
i 

i 
| 


This month—December—is a “ sentiment’? month. 
Iks are in a cheerful mood—a buying mood. 


The merchant with a small store should do all he can 
Capitalize the personal element at this time; to capi- 
ize the advantages of personal contact and outward 
od cheer. 


AS Wales BOR SEES) IE 


DECEMBER BRIEFS 


vertisement. To “brick up” your business wall 
for the winter siege. Go to it! But make it a 
good advertisement—be sure of this. 


N= is the time to prepare that long delayed ad- 


It isn’t only that a poorly written advertisement does 
not bring in trade; it gives an impression that the man or 
house behind it lacks merchandising sense—that you are 


not a good merchant, that you are satisfied with half-way 
efficiency. 


Any advertising space worth buying is worth filling 
with the best copy you can write. Seek advice on making 
up an advertisement. It will pay you to even pay for 
this advice. 


This is a season when “transients” are more easily 
attracted than at any other time of the year. Shoppers 
are out for novelty, bargains and advice. Give them all 


of these to the best of your ability, 


The customers who are pleased with their first pur- 
chases are the ones who come back to buy again. The 


good values of today are what bring the business tomor- 
row. 


Keep your shop windows and the store interior in tip- 
top form. Have everything sparkling bright—attractive- 
ly clean and desirable. 

Nobody may notice the fact that your store is spick 
and span, but everybody will notice it if it is dusty and 
poorly arranged. 
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DATE FIXED FOR ASSOCIATION 
DINNER 


Eighteen New Members Elected—General 
Meeting Scheduled for Dec. 22nd 


A meeting of the Board of Directors of the Salesmen’s 
Association was held on Wednesday noon at the Crockery 
Board of Trade rooms, when several matters of impor- 
tance were acted upon, including the fixing of Wednesday 
evening, February 15th, for the annual dinner, which will 
be held as usual at the Hotel Astor. 

A banquet committee was appointed consisting of Wm. 
S. Pitcairn, chairman; Howard R. Handy, Julius Rosen- 
feld, E. W. Hammond, F. Calvin Demarest, J. Meredith 
Miller, Henry Bigart, Harry P. Muirheid, Wm. C. Lynch, 
Herman A, Diehl and D. Carlton Tracy. 

Chas. A. Postley 


took a decided spurt ahead in the competition for the gold 


Eighteen members were elected. 


watch offered by President Lee Schoenthal for the one 
bringing in the most new members for the year. Sixteen 
names were credited to him and one each to Harry L. 
Seixas and W. S. Creveling. 

The first four of the “new member”’ list stands to 
date: ChaseasHOstley, 30... on baker, 2s; 21D? Seixas: 
13, and S. F. Pielow, 12. 

Those elected to membership were: Eugene S. Toner, 
with the Heer-Schofield Co., Baltimore; Walter Enoch, 
with the Wickwire Spencer Steel Corp., Worcester, 
Mass.; Harvey C. Slater, with Luckey Platt & Co, 
Poughkeepsie, N. Y.; David E. Rosenbaum, of M. Ros- 
enbaum & Son, New York; Chas. R. Fagley, of Fagley 
& Halpin, Philadelphia; Samuel Ospow, with the Rivard 
Metal Products Co.; Edw. J. Rivard of the Rivard Metal 
Products Co., Philadelphia; Oswald W. Clayton, with the 
M. E. Blatt Co., Atlantic City, N. J.; Ernest R. Wilson, 
with Hahne & Co., Newark, N. J.: Fred’k W. Schattauer, 
with the Dry Goods Union, New York; John J. Whelan, 
with the R. A. McWhirr Co., Fall River, Mass. ; Philip J. 
Greenspan, with the Herbert & Neuwirth Co., New York; 
Morris Turkel and John J. Ryan, with John Wanamaker, 
New York; Max Rosner, with the Bushwick Sheet Metal 
Mfg. Co., Brooklyn; Wm. A. Hoops, with Lord & Taylor, 
New York; Maurice Raved and Jas. A. Sheridan, with 
the Auto Vacuum Freezer Co., New York. 

The death claim of George R. Reinhart was ordered 
paid. 

The date of the general meeting of the association for 
the annual election of officers and the transaction of the 
regular routine business was set for Thursday, Decem- 


ber 22nd, at the Crockery Board of Trade Rooms. 


DEPARTMENT OF COMMERCE 

BUREAU OF FOREIGN AND DOMESTIC COMMERCE 
WASHINGTON 

Domestic Exports FROM THE UNITED STATES BY Countries! 
EARTHEN, STONE AND CHINAWARE 

Earthen and | 

Chinaware stoneware © 


Countries Dollars Dollars 
PRrATICE: 2 atin c. ot foue icc atviercre coe eee ee ee -= 16,700 
Germany 40,6 33 Sabon oe eee ee 100 — 
Ttaly 3 oe osic. 0a nok er teen ee eee —- —F 
Pithwanias +c. caster oan eee eee == — | 
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Abe H. Hays Gets Steubenville Line 


Arrangements were concluded last week between the 
Steubenville Pottery Co., Steubenville, O., and Abe Hi 
Hays, the well known manufacturers representative, 
whereby the latter will become representative for the 
concern dating from December 1. Mr. Hays’ territory’ 
includes all New York state, New Jersey and Philadel 
phia. The concern makes a very attractive line of din 
ner ware, samples of which will be on display at Mri 
Hays’ salesroom on the above date. | 


HE Asia Import & Export Co., importers of 
| Japanese china and novelties, has been consoli- 
dated with the Nippon Dry Goods Co., with whom 
ey shared quarters at 100 West 32nd Street. H. Ichi- 
wa, who is well known in the trade and who was Vice 
-esident of the former concern, has been appointed 
‘anager of the concern’s complete business. In connec- 
on with his duties he has booked passage to sail for 
\pan December 16, for a short trip. Mrs. Ichikawa 
‘Il accompany him. 


i 


Percy I. Leyland arrived home from a several weeks’ 
_p through the middle west in the interest of his lines 
st week, in time to enjoy Thanksgiving dinner with his 
mily. 


John Plummer, traveling representative for Percy I. 
byland, Inc., returned to headquarters on Monday after 
|vering territory through the south since early in Octo- 
br 


William J. Noble, of the John Davison traveling staff, 
‘rived home on Friday after being on the road for two 
jonths in the concern’s interest. 


VS. J. Nealis, buyer for Gamble Desmond & Co., New 
javen, Conn., spent several days in the city this week 
ying for his January sale. 


F.C. Warren, manager of the China, glassware and 
ousefurnishing departments for Callender, McAuslan & 
roup, Providence, is another buyer in New York this 
eek placing orders for the store’s January sale. 


A connection of more than ten years will be terminated 
1 December Ist between the Steubenville Pottery Co. 
id Edward B. Dickinson. A: H. Hays will then take 
‘e line over. 


J. C. Groshut, who is well known through his long 
‘sociation in the importing business and as a buyer in 
‘e house furnishing and toy fields, has been engaged 
_ manager of the house furnishing and toy departments 
the Bush Terminal Building. The 1922 Toy Fair, 
ention of which is made elsewhere in this issue, is one 
the big things Mr. Groshut is working on to make this 
ilding one of the busiest buying centers in the city. 

| 


CAUGHT IN THE NEWS NET 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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A very welcome caller at several of the local sales- 
rooms on Tuesday was “Tommy” Waldron, who en- 
joyed a great amount of popularity among the trade 
about fourteen years ago, as representative for the 
Crockery & GLAss JouRNAL. Despite the years that 
have elapsed since this association, which he says will 
always remain one of the most pleasant experiences of 
his life, he is the same genial “Tommy” and quite as 
full of “pep.” He is now one of the owners of the 
Sunday Times Advertiser and the Trenton Times, the 
second largest paper published in the State of New Jer- 
sey. He assumes an important part in the management 
of the publication, and his duties are such that keep him 
constantly on the alert. This is the reason he has not 
been able to keep in closer touch with his old associations 
in the trade, which is a source of keen regret to him. 


Joseph Levy, President of the Lewis & Neblett Co., 
Cincinnati, O., is in New York this week looking after 
special business in connection with the above concern. 


Guy Cooke, the well known manufacturers’ agent, has 
added very materially to the attractiveness of his sales- 
room in the Fifth Avenue Building by installing new 
mahogany display tables which provide considerably 
more room for the display of samples. This was made 
necessary by the acquisition of the Crooksville China 
Co.’s dinnerware line, samples of which will be exhibited 
after January Ist. 


George A. Leary, who has been connected with the 
house furnishing department of the Bush Terminal Build- 
ing for the past several months, resigned his position on 
December Ist on account of ill health. After taking a 
short rest he expects to go into business for himself. 


By way of diversion from the every-day humdrum 
grind of business, D. King Irwin left on Tuesday night 
to spend several days in the Pennsylvania woods on a 
hunting trip. He will be the guest of George W. Murphy, 
the cut-glass manufacturer, Hawley, Pa. 


It will be most gratifying news to a wide circle of 
friends in the trade to learn that W. E. Pomeroy, of the 
Horace C. Gray Co., who has been in ill health for the 
past two months, shows a decided improvement, and it 
is expected that if he continues to make such favorable 
progress it will not be a great while before he will be 
able to return to business. 


MT 
HERE THE 
MOULTEN 

CRYSTAL OF MAN’S 
INGENUITY BE- 
COMES PRACTICAL 
MERCHANDISE OF 
PERMANENT BEAUTY 
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to start arriving in the local market much before 

Monday, January 9. Reservations for the various 
display rooms indicate that the exhibitors will occupy 
the first week of January arranging their lines, so that 
it will be a week before the salesmen will be in real good 
shape to receive the trade. By following this thought, 
the Pittsburgh Pottery and Glass Exposition in 1922 will 
last three weeks. 

It is currently believed that should an active holiday 
trade develop there will be many buyers who will come 
into the market early, although the extreme southern 
trade is not expected to arrive much before the last of 
the exhibit season. 


\ROM present indications buyers are not expected 


Quite a few of the housefurnishing and specialty lines 
which heretofore have been displayed at the Ft. Pitt 
Hotel will be located in the William Penn and the Hotel 
Henry next January. The list of reservations in these 
two hotels are not complete, and probably will not be until 
late in December. 


The Pennsylvania Glass Sand Co., of Lewistown, Pa., 
will place its new feldspar mill in operation at Rochester, 
N. Y., at an early date, according to word received here 
this week. 


D. F. Holmes, of New Orleans, La., southern states 
sales agent for the Fostoria Glass Co., of Moundsville, 


Rare Chinese Vase Sells for $1,200 at Auction 


An example of the famous Chinese ostrich egg vase of 
Fen Ting ware dating from the Sung period sold for 
$1,200 this week at the Anderson galleries. This was 
one of the rare objects of art from the combined collec- 
tions of Harriet A. Curtis, Daniel F. Appleton, Walton 
White Evans and Mrs. W. K. John, which brought a 
total of $17,405 during the sale. Articles sold yesterday 
brought the sum of $11,156.50. 

The vase, light cream in color and having a glaze 
shagreened like orange skin and a body decoration of a 
belt of archaic pattern in relief, formerly was in the col- 
lections of Captain F. Brinkley and Thomas E. Wagga- 
man. It is 18 inches in height, 29 inches in circumference. 
The purchaser was A. R. Louis. 

Other sales were: 

Decorated Chinese porcelain vase, Chien Lung period, 
Curtis estate, to Tonying & Co., $600; large woolen Kir- 
man rug, to R. H. Brown, $450; large marquetry and 
ormolu commode, nineteenth century French, to H. 


M. K. ZIMERMAN, REPRESENTATIVE 


GLASS FACTORY ACTIVITIES 


| 
| 


W. Va., has completed an arrangement whereby he will | 
represent the E. M. Knowles China Co., of Newell, W. | 
Va., in the same territory. Mr. Holmes was in the dis- 
trict late last week, when he closed for the line. 


The Liberty Glass Co. is the name of a new concern | 
formed here last week, with a capital stock of $200,000, 
to manufacture a general line of glassware. The incor- 
porators are Wilbur A. McCoy of this city, and others. 
A Delaware charter has been obtained. 


Holiday buying has begun in all local department | 
stores, and, according to the opinion of buyers of the 
various china and glass departments, these lines are in | 
rather active request. Popular priced offerings are in 
good movement. There is not a very heavy demand for | 
heavy cut glass, although numerous sales of light cut 
and etched ware are reported. 


The Indiana Glass Co. will have a larger exhibit at the | 
Ft. Pitt in January than has been its usual custom. This | 
display will occupy two large rooms this season instead — 
of one, as has been the former rule. | 


The Pittsburgh Lamp, Brass & Glass Co. is developing | 
a number of new decorations for its portable shade line 
for the coming season, according to Robert G. West, | 
manager of the city sales rooms. These will be placed | 
on view within a few weeks. 


Claman, $410; large Japanese ivory figure carving, nine- 
teenth century, from Curtis estate, to E. B. Springs, 
$320; Japanese ivory elephant carving, same period and 
collection, to the same buyer, $230; large Japanese ivory 
figure carving, to R. H. Brown, $200. 


After a Record for Toy Sales in 1922 


The management of the Bush Terminal Sales Build- 
ing, New York, has announced the opening of a Toy Fair | 
from January I to May 1, 1922, inclusive. Manufactur- | 
ers’ samples covering all principal lines of toys will be | 
displayed and orders taken. Toy merchants and buyers \ 
for toy departments are expected to attend from all parts 
of the United States, and from many foreign countries. 
They will be cordially welcomed at the big Toy Fair. 


The Fair is under the capable direction of Mr. J. 
Charles Groshut, well and widely known to the toy trade. | 

Many toy manufacturers have signified their intention 
of showing their lines. 


WHAT THE POTTERIES ARE DOING 
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HE forty-second annual meeting of the United 
States Potters’ Association will convene in the 
Hotel Willard, Washington, D. C., next Tues- 
morning at probably 11 o’clock. It is believed that 
t: attendance at these sessions will be larger than has 
fn recorded in past years. B. E. Salisbury, of Syra- 
cse, N. Y., will preside. Chairmen of all committees 
=» now at work on their annual reports. Following 
: presentation of the annual report of Mr. Salisbury, 
yl likely follow that of W. E. Wells, chairman of 
{: Labor Committee. A feature of the meeting this 
yir, so it is believed, will be a call at the White House 
t meet President Warren G. Harding. Frank P. Judge, 
the National China Co., Salineville, O., 
iced to the presidency for the next fiscal term. The an- 
ral banquet will be a feature of the evening of Decem- 
E- 8. While all meetings will be held in the Willard, 
seping rooms have been reserved in both the Willard 
al the Raleigh. The western members of the Asso- 
ction will leave Pittsburgh for Washington next Mon- 
iy night. 
The names of the following firms will be presented for 
4ive membership by the nominating committee : 
Hopewell China Corporation, Hopewell, Va. 
mpire China Co., Burbank, Cal. 
Anchor Pottery Co., Trenton, N. J. 
3edford China Co., Bedford, Ohio. 
omer Knowles Pottery Co., Santa Clara, Cal. 
Chose who have filed applications for associate mem- 
yship are: 
clinchfield Products Corporation, New York, N. Y. 
Che Johnson-Porter Clay Co., McKenzie, Tenn. 
Mandle Clay Mining Co., ef Louis, Mo. 
Albion Kaolin Co., Hepzibah, Ga. 
The western members of the Association will leave 
fst Liverpool in a special Pullman attached to the 6.40 
Jn. train east next Monday night, and leave Pittsburgh 
| Washington at 10.40 o'clock. There will be at least 
2in the car when it leaves East Liverpool. 
| 
dugh McNicol, secretary-treasurer of the D. E. Mc- 
‘ol Pottery Co., and Dr. Anna H. Taylor were mar- 
il here last Wednesday morning. Mr. McNicol is the 
( of D. E. McNicol, senior member of the firm bear- 
1 that name. Following the ceremony, Mr. and Mrs. 
VNicol left on a wedding trip to Chicago and West 
4Jen, Ind., and following their return here will occupy 
vome recently prepared for them. 


a a | 


a’ 


will be ad- 


considerable work is being done in the decorating 
Ips of the generalware potteries of the western dis- 


't, arranging new lines for the 1922 season. In prac- 


tically every instance borders predominate. Several new 
wide effects will be presented in the new line, while a 
number of new spray designs will be available on the 
fancy shapes. 

The Hall China Co., which has placed its No. 2 plant 
in operation, is working that shop on a half time basis. 
The No.,1 plant of this concern is working full time. 
In addition to the general line of vitreous fireproof ware, 
this firm is now making a number of specialties from 


private designs. 


Sparks from a passing locomotive caused a slight fire 
at the plant of the Cartwright pottery. Operations were 
not inconvenienced. 

The American Bisque & Novelty Pottery Co., at Wil- 
W. Va., which manufactured a line of doll 
heads for quite a time, have discontinued that specialty. 
The firm has recently added a line of standards for gas 
and electric portables. 


liamstown, 


“ We're delighted with the manner new business is 
being received,” commented General Manager Samuel 
B. Larkin, of the National China Co., as he was going 
over a lot of future orders. ‘“ All kinds of buyers seem 
to be anticipating wants up to next April. We’re pretty 
well protected, and steady operation is our slogan.” 


Patrick McNicol, head of the Standard Pottery Co., 
is one of those manufacturers who can do anything about 
a plant. In his early days he learned his trade in the 
clay shop, and then mastered this and that other branch 
of the industry. “It don’t hurt you to know all about 
your business,” said Mr. McNicol in recounting some 
of his early experiences. 


Reorganization of the Massillon China Co., of Mas- 
sillon, O., is expected to be completed very soon, and 
then revised specifications for machinery will be issued, 
according to pottery machinery manufacturers here. 
Considerable machinery for this plant was ordered last 
year, but contracts were permitted to lapse. 


O. H. Sebring, of the French China Co., of Sebring, 
O., has returned to his desk after spending” several days 
in New York on business. 


Taking the local pottery district as a whole, general 
business is considered good. Future business is in very 
favorable receipt, orders for first quarter delivery in 


(Continued on page 26) 
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Many Well Known Firms to be Rep- 
resented at Pittsburgh Pottery 
and Glass Exposition 


—/} 


Fort Pitt Inaugurates New Policy of Confining Certain 
Floors to China and Glassware Manufacturers Exclusively 


HE official list of reservations for the 1922 Pot- 
tery and Glass Exposition, which will be held in 


the Fort Pitt Hotel in January, shows 77 con- 
firmations. A few additional names may be added to 
this list later, but the list as appended shows the ten- 
dency toward having the pottery and glass lines housed 
under one roof. 

The Westmoreland Specialty Co., which was at the 
Henry last year, will be located in the Assembly Room 
at the Fort Pitt in January. 

iNxe ib, i8, Sra Geiss Coy, oir Whe, Jdlecerne. IPB 
which was on the fourth floor of the Pitt last season, will 
be in 685 this season, while the Cannonsburg Pottery 
Co., of Cannonsburg, Pa., a new exhibitor, will be lo- 
cated in 688, which was occupied by J. H. Johonnot last 
season. 

The Hopewell China Co., Hopewell, Va., which was at 
the William Penn last season, will be located in 688 
at the Pitt, taking one of the rooms occupied by Joseph 
Friedman, of New York, last year. The H. R. Wyllie 
China Co., which was located on the 11th floor last Jan- 
uary, will have 690 this season, a room occupied by Ben 
Samuels formerly. 

Another new line for the Pitt in January will be the 
E. H. Sebring China Co., Sebring, O., this being the 
first time this line has been shown here during Jan- 
uary. 

The American Clay Products Co., of Zanesville, has 
changed from 670-1 to 640. Herbert & Neuwirth occu- 
pied 640 during the last exhibit. 

The New Martinsville Glass Mfg. Co., which was at 
the Monongahela House last season, will be in 714 at 
the Pitt in January, occupying the suite for some years 
engaged by Cecil E. Taylor, of the Taylor, Smith & Tay- 
lor Pottery Co. 

A new tenant on the seventh floor in January at the 
Pitt will be the Central Glass Works, of Wheeling, which 
has engaged 700-2, occupied last season by Kinney & 
Levan, and previously by the Smith Phillips China (ow 
of East Liverpool. The Central line was at the Henry 
last January. i 

It will be like going “ back home ” for the Cambridge 
Glass Co., which will be located in 728 at the Pitt, or 
the room occupied during the last few years by the L. D. 
Bloch & Co., of New York. The Cambridge line occu- 
pied this room for several seasons previously. 


The Mayer China Co. has given up 710 and moved to 
784, which was occupied last year by the Crooksville 
China Co. The Indiana Glass Co. will have 708-10 “in 
the corner” in January. The Crooksville China Co., 
which was in 784 last January, will move into 642 next 
January, the former location of the Mitchell-Woodbury| 
line. The Maryland Glass Co. will occupy the room) 
vacated by the Crooksville China Co., it being a new, 
exhibitor. | 

The D. E. McNicol Pottery Co., of Clarksburg, W. 
Va., which was in 544 last January, will be found in 790: 
next January, the room used by Lazarus & Rosenfeld 
last January. 

Reservations to date follow: 

First Floor. 


Room No. Exhibit By 
PZB 28 res oo OE cas D. C. Jenkins Glass Co., Kokomo, Ind, 
LO are cad bie shove aanktolnes Se Bryce Bros. Co., Mt. Pleasant, Pa, 
LS deere sees es Co-Operative Flint Glass Co., Beaver Falls, Pa, 


Assembly Room, Westmoreland Specialty Co., Grapeville, Pa, 


Second Floor. 


ARS). 5: OR Seen TEES Por Fisher, Bruce & Co., Philadelphia, Pa 
PAQS24 piece carol nnn L. D. Bloch & Co., New York, Naa 
DAD Bive cie scien 40) 4 4:20, Fuonela te oye) efor Eee ee M. S. Binford. 
DAG ciel chen cerned Anchor Mfg. Co., New York, N. Y! 
ANE... chy SRP RE CREAT Cobia SCE Albert H. Bien, Philadelphia, Pa. 
Third Floor. 
S300) 5 0, ae aR Royal Art Glass Co., New York, N.Y} 
340-341...... McKenna Bros. Sales Corp., New York, N.Y} 
ADF ea eichcicysss Paden City Pottery Co., Paden City, W.Va 
AA eyes lavschsi els see American Specialty Co., Cambridge, Ohio 
SV AUNCV/ly 3 erie Aa alin. creicns Ebeling & Reuss, Philadelphia, Pa 
| 
Fourth Floor. I 
OVARY 32s, oad Me hipaa Rae Jones, McDuffee & Stratton Co. 
AA (ER re ots ste antes Gordon Glass Co., Rochester, N. Y. 
A A AAD eae a dis. ela es Mitchell-Woodbury Co., Boston, Mass, 
A S=AAAM eS stems. 3) treo ten etek Koscherak Bros., New York, N. 4 
| 
Fifth Floor J 
SG Oa soca e aicuel alkidojote @ieiel crstias Eee ee eee Kiss Bros. Mfg. Coy 
GEN 9 he coche a ee Sunshine Cut Glass Co., Cleveland, Ohio.” 
AOA Pata cletooatcs er, cee ayn Bonita Art Co. Wheeling, W. Va! 
543-544...... Louis Levien Cut Glass Co., New York, N. YJ 
WA, 27 Gee oe ROTOR EO nia es The McAnulty Co., Chicago, Ill 
\] 
Sixth Floor. ; 
(VALS hea acl eee United Novelty Co., New York, N: Y¥ 
635-030-0370 es nae Hirsch-Malgood Co., New York City, N. Yi 
(625 Se ete Bite, eR or S. A. Weller, Zanesville, eg 
CAO hero? American Clay Products Co., Zanesville, Ohio. 
642 ee eee fe Crooksville China Co., Crooksville, Ohio’ 
O43 seers The Fenton Art Glass Co., Williamstown, W. vas 
6S ee te ee Belmont Tumbler Co., Bellaire, Ohio! 


G/ Gee cians dsl: The Vodrey Pottery Co., East Liverpool, Ohio, 
| 
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NOVEMBER 25, 1921. 


J. B. Mills, sales manager, J. L. Hudson Co., ‘Detroit, Mich., 
"5 Fifth Avenue. 
|C. P. Laviska, kitchen ware and toys, P. B. Magrane Store, 


hic, Lynn, Mass., Albert. 


\J. S. Broida, house furnishings, J. S. Broida, Parkersburg, 
“. Va., Pennsylvania. 


NOVEMBER 26, 1921. 


S. Bishop, toys, Montgomery, Ward & Co., Chicago, III., 
9 6th Ave. 

‘A. H. Burchfield, Mdse. manager, Jos. Horne & Co., Pitts- 
gpeh, Pa., 225 Fifth Ave. 

B. Moore, toys, Max H. Reiser Co., Columbus, Ohio, care 
‘eisman & Miller, 1170 Broadway. 


y 
) 


NOVEMBER 28, 1921. 


J. C. Cooledge, representing Hunter-Tuppen Co., Syracuse, 
h Y., Imperial. 

[Ly D. Katz, general mdse. Katz Bros., Honesdale, Pa., 
artinique. 

\R. Moore, house furnishing goods, Kennedy-Moore Co., 
ansas City, Mo., 115 West 30th Street (Weill & Hartman). 
A. D. Hutzler, china glassware, Hutzler Bros. Co., Baltimore, 
‘d., 352 4th Avenue. 

H. Weil, general mdse., H. Weil & Bros., Goldsboro, N. C., 
| East 23rd Street. 

\C. F. Sisson, Jr., representing Sisson Bros.-Weldon Co., Bing- 
mton, N. Y., Cumberland. 

es M. Bonn, general mdse., M. Bonn & Co., Pittsburgh, Pa., 


onnsylvania. 


NOVEMBER 29, 1921. 


F. L. Warren, house furnishings, Callender, McAuslan & 
‘oup, Providence, R. I., 240 Madison Ave. 

Geo. Margulies, basement mdse., W. E. McNaughton Co., 
uncie, Ind., Kirby, Block & Fisher, 352 4th Avenue. 

IN. E. Ford, china and glassware, G. F. Wing, New Bed- 
i'd, Mass., Pennsylvania. 

Mr. McCarthy, toys and dolls, Rike Kumler Co., Dayton, 
aio, 225 Fifth Avenue. 

A. B. Kuehn, mdse. manager, Kaufman Dept. Store, Pitts- 
tgh, Pa., 1261 Broadway. 


| 


Room No Exhibit By Room No. Exhibit By 
SS. eRe ears Hopewell China Corp., Hopewell, Va. FV aoe The D. E. McNicol Pottery Co., Clarksburg, W. Va. 
he eee Maryland Glass Co., Cumberland, Md. TISVAS Miasas 5.6 Oe The Hocking Glass Co., Lancaster, Ohio. 
ir oan eee L. E. Smith Glass Co., Mt. Pleasant, Pa. 196 Meares eaten «tsi ove The Potomac Glass Co., Cumberland, Md 
. Cannonsburg Pay ae Cannonsburg, Pa. 
. 53645 qaeeeee H. R. Wylie China Co., Huntington, W. Va. : 
oe E. H. Sebring China Co., Sebring, Ohio. et Fad <a ea a a Nee 
> ene Federal Glass Co., Columbus, Ohio. Sra a Wee Dbecomine Cos Wheeling Waval 
SW er. c.cr o ANS Quaker City Cut Glass Co., Jermyn, Pa. 
Seventh Floor. BADER) Sern oso = Camden City Cut Glass Co., Camden, N. J. 
RMU eno. so, x, cifni%e feos Central Glass Works, Wheeling, W. Va. S43 en omer «2 Figuero Cut Glass Co., Hammonton, N. J. 
0 OSE eee Diamond Glass Ware Co., Indiana, Pa. aya Ris 3 0. ob eC ME oe Jeannette Glass Co., Jeannette, Pa. 
ose The Lancaster Glass Co., Lancaster, Ohio. QR SA MPM toric: alate otc: ehcia sre H. H. Yarwood, Harrisburg, Pa. 
nee eee ae Indiana Glass Co., Dunkirk, Ind. 
ho Empire Cut Glass Co., Flemington, N. J. Ninth Floor. 
PT Ale enw ans New Martinsville Glass Mfg. Co., 3950 72 ee. | Kinney & Levan Co., Cleveland, Ohio. 
New Martinsville, W. Va. 930-040-0419 oo cay: John J. Hines, New York City, N. Y. 
[G......-.-.-2000, Paden City Mfg. Co., Paden City, W. Va. O42 ME. ae... cs Hrontier) Cut Glass Go. Buttalo, N.Y: 
6S OSE Steubenville Pottery Co., Steubenville, Ohio. O4e5O 415 an The Geo. H. Bowman Co., Cleveland, Ohio. 
Ee The Hall China Co., East Liverpool, Ohio. 
yd Ogee Beaver Valley Glass Co., Rochester, Pa. 
ee Brush McCoy Pottery Co., Zanesville, Ohio. _ Tenth Floor. 
Boe ss. The Cambridge Glass Co., Cambridge, Ohio. 1038-1039-1072..Corning Glass Works Co., Pyrex Sales Div., 
Ce The Carrollton Pottery Co., Carrollton, Ohio. Corning, New York. 
ool Economy Tumbler Co., Morgantown, W. Va. LOAOS1 OA Pragati © at scale leer oe tote Ernest Wolf, Inc., Chicago, Ill. 
ee eee A. H. Heisey & Co., Newark, Ohio. IO een 'o8 u Kiefer Bros. Cut Glass Co., New York, N. Y. 
09 So gO Joona gnaIge McKee Glass Co., Jeannette, Pa. 1043-1044....Aluminum Goods Mfg. Co., New York, N. Y. 
co ooo eee West End Pottery Co., East Liverpool, Ohio. 
bse... The Duncan & Miller Glass Co:, Washington, Pa. Eleventh Floor. 
Be The Mayer China Co., Beaver Falls, Pa. 11AOW. or eRe ee Genesee Cut Glass Co., Rochester, N. Y. 
EE 5 e's) cc's 8 Shivers v0! «1s Phoenix Glass Co., Monaca, Pa. 1141-1142-1143....S. Herbert Cut Glass Co., New York, N. Y. 
PMO 3 3)s-e es The Bartlett-Collins Glass Co., Sapulpa, Ohio. NE ois, cho Sis Bro ouch eNO om mire ESO cura oe Re J. W. Hamilton. 
t 
Buyers in New York 


J. M. Winter, representing, Rosenbaum Co., Pittsburgh, 
Pa. 

B. K. Merryman, general mdse., J. R. Milner Co., Lynch- 
burg, Va., 1150 Broadway. 

Miss B. Valentine, toys, Gimbel Bros., Milwaukee, Wis., 
Broadway and 32nd Street. 

S. W. MacLachlan, general mdse., Castner, Knott D. G. 
Co., Nashville, Tenn., 235 West 26th Street. 

G. W. Vinal, general mdse., Timothy Smith & Co., Bos- 
ton, Mass., 6 West 32nd Street, Imperial. 

Miss R. Goldsmith, representing, Hoschild Kohn Co., Bal- 
timore, Md., 220 5th Ave. (F. Atkins). 

E. Kennetts, lamps, J. N. Adams Co., Buffalo, N. Y., 16 
West 39th Street. 

C. D. McLean, general mdse., Wurzburg D. G. Co., Grand 
Rapids, Mich., 105 Grand Street (Jay Co.). 


NOVEMBER 30, 1921. 


Miss A. C. Thebault, house furnishings, Conrad & Co., 
Boston, Mass., 132 4th Ave., Martinique. 

Mr. Sheffield, mdse. manager, J. L. Hudson Co., Detroit, 
Mich., 225 Fifth Ave. 

R. Evans, china, glassware and house furnishings, J. N. 
Adams & Co., Buffalo, N. Y., 16 West 39th Street. 

a eVVacienrmtoysmieN Adams 6c, Con Buitalo, Ne Youle 
West 39th Street. 

W. Sondheim, representing, Hoschild Kohn & Co., Balti- 
more, Md., 220 Fifth Ave. (F. Atkins). 

A. A. Braeger, representing, Braegers, Baltimore, Md., 
Martinique. 

Mrs. H. L. Boughton, Miss A. Weed, general mdse. and 
glassware, H. L. Boughton Store, Catskill, N. Y., Continen- 
tal. 

M. Malone, mdse. manager. L. S. Ayres-& Co., Indian- 
apolis, Ind., 225 5th Ave. (Retail Research Assn.). 

J. Samuels, mdse. manager, J. Samuels & Bro., Providence, 
R. I., 120 West 32nd Street (A. Fantil). 

J. F. O’Brien, house furnishings, Cohen Co., Richmond, 
Va., 1150 Broadway (Baer & Lilienthal). 

A. Koch, representing, LaSalle & Koch, Toledo, Ohio, 225 
5th Ave. (Retail Research Assn.). 

P. F. Burns, general mdse., P. F. Burns, Norwalk, Conn., 
105 Grand eSt. (lay .Co:): 

N. E. Ford, china and glassware, C. F. Wing Co., New 
Bedford, Mass., Pennsylvania. 
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Eight Reasons for Buying Now 


Future profits of producers, wholesalers and retailers 
depend as much upon taking advantage of the well-liqui- 
dated condition of the materials markets now as they 
did upon sensing the dangers of the inflated price posi- 
tion eighteen months or so ago. Paul Clay, well-known 
economist, writing in Forbes Magazine (N. Y.), enumer- 
ates the following eight reasons why the manufacturer 
and merchant should buy materials and supplies now: 

(1) Labor Efficiency—Profits during the coming year 
will be much increased by the extra high efficiency of 
labor which invariably results from general unemploy- 
ment. 

(2) Interest Costs—Time money and commercial 
paper have come down from the 1919 maximum of 9% 
per cent to a minimum of about 57 per cent, which 
reduces the interest cost of carrying materials and sup- 
plies bought in advance of requirements. 

(3) Fixed Charges—The typical manufacturing con- 
cern when operating at 40 to 60 per cent of capacity has 
to pay most of its fixed charges and often some wages 
and salaries out of surplus. To increase output from 
50 or 60 per cent to 70 or 80 per cent adds but little to 
operating expenses. 

(4) Cheapness of Materials—In very many instances 
raw materials are selling so low as to be out of line 
with finished products, and, therefore, quite attractive. 

(5) Statistical Positions—The statistical position of 
one material after another is becoming bullish; the ratio 
of supply to consumption is becoming such as to indicate 
higher prices. 

(6) Visible Supplies—Large visible supplies of metals, 
minerals, textiles, and foodstuffs should be taken to 
indicate, not that raw material prices are going to con- 
tinue declining, but rather that supplies of finished goods 
have been drawn so low as to insure a buying movement 
in raw materials. 

(7) Material Prices—No one disputes the law of sup- 
ply and demand; but the point now is that almost every 
leading raw material has already passed through its 
period of forced liquidation, with the result that prices, 
instead of being weak, are beginning to grow strong. 

(8) Unemployment—General unemployment has been 
discounted. Moreover, re-employment has already begun 
in both Europe and America, and as labor gets back to 
work total consumption of goods and products must 
necessarily increase. 


That plan your competitor is using to get business away 
from you is probably one he found in the trade paper he 
reads and that you merely “ take.” 
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MU VU UE Pe Ee nity, 


CRACKED! 


By Underglaze Alias 


UCU 


STO yun DO VOU eee snes 


VERY HARDBOILED! 


Demonstration Needed._She—Do yuh love me, John? 

He—Sure. 

She—Then why don’t your chest go up and down like the hem 
guy in the movies? 


OUR OWN QUESTIONNAIRE 


Messrs. Edison, Maxim, et al., in propounding lists of ques-. 
tions to determine the knowledge and intelligence of Young) 
America, seem to have omitted a few (just a few). For in-| 
stance :— } 

1. When a man and woman argue, who has the last word? 

2. Who wrote Shakespeare’s “ Macbeth?” 

ee national holiday comes between Dec. 24th and Dec.| 
26t 

4. What large city in France did Bordeaux wine come from | 
prior to the birth of Mr. Volstead? 

5. What Republican president, after the great war, originated | 
the expression “ back to normalcy? 

6. What are pencils used for aside from being borrowed and 
stolen by friends? 

7. For what great American was Washingtcn, D. C., named? 

8. What is the largest city between North Chicago and South 
Chicago, Illinois? 

9. For what character in the Bible was St. Paul, Minn., named?) 

10. What moving picture comedian, wearing a moustache, 
derby hat and out-turned feet, is responsible for the popularity 
of the custard pie motif in the films? 

11. What automobile, madé in Detroit, is commonly called a 

“tin lizzie? ” | 

12. How many men are required to operate a “one man” top? 

13. How many “ farewell tours” will Sarah Bernhardt make 
between now and 1950? 

14. What fruit do we get from apple trees? From shoe | 


15. How fat must a man be before nobody will love him? 


A Russian Jew wanted to become an American citizen, and. 
this is how he filled out three of the questions on his naturali-_ 
zation blank: | 

Name: Joseph Levinski. | 

Borner es! 

Business: Rotten. 


OBSOLETE JEST! 


drink to me only with thine eyes. 


SO FEW ACT THAT WAY | 


WANTED: Young man with knowledge of crockery and 
glass to act as salesman.—N. Y. Times. 


Chance for Gift Goods Jobber 


The establishment of a real jobbing business in mer-| 
chandise for gift shops was stressed recently by a leading 
merchant. The smallness of the average gift shops, many 
of which are run by women of limited means, makes) 
direct selling by the manufacturers undesirable. The lack 
of real jobbers in the trade further complicates the distri- 
bution problem of the producers by making necessary 
direct shipments to retailers of goods sold by the agents 
and the further need, on the part of the manufacturers, of 
carrying stock in order to do this. The chief difficulty 
in carrying on a real jobbing business in gift articles 
apparently is the multiplicity of novelties that would have 
to be stocked without any assurance that they would sell 
freely. 
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Our Annual Holiday Number 


To Be Published December 15 
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Will be a veritable directory of the trade 
for 1922—the Buyers’ Guide of ** Where 
and What’ to buy in 


MMMM MMMM 


hina — Glasve= lamps 
Housefurnishings 


Gift Shop Goods — Dolls and Toys 


CRD 


Reservations for Space Should Be Made 
at Once 


Advertising Forms Close 
December 10th 
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Jones, McDuffee & Stratton Corporation 


English Dinnerware Stock Patterns 
Crates now in Storehouses and open stock in our bins for immediate shipment 


Johnson Bros. Patterns Alfred Meakin’s Patterns 
W. H. Grindley & Co.’s Patterns Ridgway’s Patterns 
Josiah Wedgwood & Sons’ Patterns 


The Sedan Pattern 


Japanese China Dinnerware Stock Patterns 


The Goldena Pattern The Vitry Pattern The Crete Pattern 

The Sedan Pattern The Angora Pattern The Sahara Pattern 

The Marne Pattern The Yukon Pattern The Ceylon Pattern 

The Metz Pattern The Malay Pattern The Sicily Pattern 
Assorted packages of above Dinnerware in our Storehouses and open stock in our bins from which to supply items 


quickly sold 


Theodore Haviland & Co.’s French China Dinnerware Patterns 


Casks and open stock of above now in Storeliouses 


Japanese China Fancy Goods Assortments 


Assorted packages now in Storehouses and open stock in our bins 


ORIGINATORS OF THE STOCK PATTERNS IDEA 


Jones, McDuffee & Stratton Corporation 


Direct Importers and Distributors of Crockery, China and Glass 


25 to 39 Franklin Street 


BOSTON, MASS. 


/ 
| 


M. A. TEBBETTS, REPRESENTATIVE 


AURICE CARO, formerly associated with the 
M Mitchell, Woodbury Co., now with the George 
Bordfeldt Co., of New York, will leave Boston 
December 15th to represent the china, glass, and house- 


hold departments of the company in the California and 
Western territory. 


George A. Stuart, general manager for the Mitchell & 
Woodbury Co., who has been on a business trip abroad 
for the past six weeks, arrived in Boston on the S. S. 
Carmania last Sunday. 


A. Braffman, general manager of the Royal Art Glass 
<o., lamp manufacturers, New York, was a visitor to 
Zoston for a few days last week. Mr. Braffman spent 
yart of his time while here calling on some of the trade. 


' Mr. Pritchard, of Burroughs & Sanborn, Lynn, Mass., 
ind M. B. Paige, of Salem, Mass., were calling on the 
rade in Boston last week. 


See eee 


BOSTON OFFICE 


BOSTON NEWS NOTES a 


MASSACHUSETTS 
AVENUE 


ARLINGTON 


UYUDOOUEUUALOOOQQUUOCUNYADERTERT AEE 


Mr. Kilday, of Mary Gay’s Kiddie Shop, Salem, 
Mass., has also been visiting the trade here the past 
week. 


Casey, Sheldon & Foster, Inc., electrical goods, will 
move from their present location at 165 High street, to 
60 India street, in the early part of December. They have 
recently increased their stock and need more room, which 
they will have at the new location. 


F. J. Woodbury, vice-president of the Mitchell & 
Woodbury Co., who has been absent from the store for 
the past four months, is still confined to his home and 
unable to attend to business. 


Walter W. Church will close his office December Ist 
and from that date will make his headquarters at the main 
office of Edward B. Dickinson, Inc., 200 Fifth Avenue, 
New York. Mr. Church will continue calling on the New 
England trade with the lines of Booths, Ltd., Thomas Till 
& Sons, Arthur Wood and The Limoges China Co. 


Doll Makers Have Good Business 


\ Repeat orders on the more expensive dolls find manu- 
acturers unable to produce the goods desired. This is 
je class of merchandise selling for $36 a dozen and 
ward. There is said to be little competition from Ger- 
jan makes because the domestic product is practically 
abreakable, a feature not found in the German dolls. 
inusual plans are being made by the doll manufacturers 
i next year’s summer business. Sales were made last 
immer in large-sized lots, indicating the development of 
e business into a year-around proposition. 


Robt. D. Miller to Wed 
Invitations are out for the wedding on December 7th 
Robert D. Miller to Miss Marcia Beard of Glen Ridge, 
| J. The ceremony will be performed at Christ Church, 
en Ridge, at four o’clock in the afternoon. Mr. Miller 
‘the youngest son of John J. Miller of Maddock & 


‘iller, Inc., and is himself a member of the firm. 
| 
Successful salesmanship is as much the ability to help 

ple buy the right goods as it is the ability to sell them 
iy goods. 


[ 


| 
| 
| 


OBITUARY 
Ne ap EI BAUGH 

N. T. Ashbaugh, aged 71, for many years in charge of 
the packing and shipping department of the Knowles, 
Taylor & Knowles Pottery Co., died at his home in East 
Liverpool following a stroke of paralysis early this week. 
He had been with this firm 60 years, and was considered 
the oldest man in point of continuous service with any 
pottery firm in the United States. He was prominently 
connected with the Odd Fellows lodge of East Liverpool, 
and known to practically every buyer who came into the 
district. He was a member of the Methodist Episcopal 
church for 62 years, and a charter member of the Sons 
of Veterans. He is survived by his wife and two chil- 
dren. Funeral services were held Wednesday afternoon; 
interment in Riverview Cemetery, East Liverpool. 


Canada’s Glass Industry 
The production of the Canadian glass industry in 1918 
was valued at the factories at $6,578,602. Nine plants 
were engaged in the manufacture of glass and glassware, 
with a total working capital of $7,443,525. The industry 
used $2,056,739 worth of materials and employed 2,215 
workers. 
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SPECIAL NOTICES 


NE OF THE OLDEST and best established crockery houses 

in America has a splendid opening for an alert salesman. 

If you “know crockery” it will pay you to investigate this 

opportunity. Communications confidental. Reply Box 109, care 
Crockery & GLASS JOURNAL. 


IGH GRADE, EXPERIENCED GENERAL MANAGER 

AND SUPERINTENDENT for dinnerware pottery, open 
for position January lst, 1922. Complete knowledge of bodies 
and glazes in Semi-Vitreous Porcelain, China and Hotel Ware. 
Can furnish best of references. Apply Box 119, care CrocKERY 
& GLAss JOURNAL. 


SALESMAN WANTED 
GALESMAN ACQUAINTED WITH BUYERS and who can 
obtain orders for sales check books, can make favorable com- 
mission arrangements with leading Chicago concern in this line. 
Chicago Sales Book Co., 337 W. Madison St., Chicago. 


RAVELING SALESMAN of many years experience and 

wide acquaintanceship in the trade is now open for engage- 
ment for a first class pottery or china line for 1922. Box 123, 
care Crockery & GLASs JOURNAL. 


ANTED competent salesman for middle western terri- 

tory; experienced in Hotel Ware and Cooking Utensils. 
Excellent position to right man—salary, expenses and com- 
mission. Box 122, care Crockery & GLASS JOURNAL. 


WANTED 
A HIGH CLASS CHINA DECORATOR 

HO IS THOROUGHLY VERSED with the acid etching 

process and able to supervise the equipping of a good 
sized China Decorating Department. Applicant must be compe- 
tent to take full charge of such plant. State previous expe- 
rience, age, and salary expected. Reply to Box 120, care 
Crockery & GLASS JOURNAL. 


HINA AND GLASS BUYER with twenty years experience 
is open for engagement with first class house. Can furnish 
best references. Box 121, care of Crockery & GLAss JOURNAL. 


ANTED—Experienced salesman to call on restaurant and 

hotel trade in Western New York, commission basis only, 
no drawing account, but can have use of auto. Must furnish 
references. H. Katz, 227 North Street, Rochester, N. Y. 


Sore Owns on the Fate™ Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper’’ Caps 


ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; und 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


SAUL HH 
Harrison Yim : 
BEAUTY No Packing = 
Boudoir Lamp sar cra 
—_——_ = 

Made in Bone Ivory with = 
Assorted Glass = 

1921 = 
Price:— 1 to 49 $2.25 ea, HOLIDAY = 
50 to 99 ~=—s- 2.10 SPECIAL = 

100 or over 2.00 “ = 

_——, = 


Less 2% 10 days 
Net 30 days 


No. 18 
Height 11” 


Made by HARRISON FIXTURE WORKS 


59-61 HARRISON AVENUE, BROOKLYN, NEW YORK 
N. Y. Display: 130 W. 42d St., 5th Floor 
ETAL Minin TINUUIOUUUOT UU 
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STULL LLU LLLETLL 


POTTERY 
(Continued from page 19) 


1922 continuing to be in rather active receipt. The di 
trict is now operating about 80 per cent of capacity, som 
of the potteries working full time, while a few othe: 
are on shorter schedules. There has been a decided in 
provement in the demand for domestic pottery sinc 
September. 


Edward J. Owen, general manager of the Souther 
Potteries Co., of Erwin, Tenn., has returned to his oj 
fice after spending several dayee in this district. He ar 
nounced his intent of attending the annual Glass & Po) 
tery Exposition in Pittsburgh, Pa., during January. 


William C. Brown, for the last few years general mar 
ager of the Alliance, Ohio, Vitreous Clay Products Co 
which is controlled by the Bowman interests of Clevelanc 
has severed his connection with that office and is nov 
with the Potters’ Co-operative Co., traveling the souther 
territory. Mr. Brown was with the Potters’ Co-operatiy 
some years ago, and is well known among buyers. Hei 
showing the complete line of this firm. The name of hi 
successor at the Alliance plant has not been announced. | 


Joseph C. Davis, western salesman for the Knowle: 
Taylor & Knowles Pottery Co., returned to his desk thi 
week following a three weeks’ fae over his territory. 


Mr. Wehner, of Wehner Bros. Co., Baltimore, Ma 
was among the buyers in the district this week seekin, 
merchandise for immediate shipment. 


Truisms 


A mollycoddle is the man who invariably goes to th 
movies the night the commercial club meets. 

I would rather meet a grumbler than one who alway 
agreed with everything I said. 


Paul was the original town booster, for he said: “ 


” 


come from no mean city. 


You have not failed in life until you are dead, | 


4 
, 


My best friend is the one who knows all about me an 
is still my friend. 


A busy man seldom goes wrong. 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shade: 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes i 
all coors Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y 
New York Office: 290 Broadway. 


THE CHICAGO MARKET a1 


J. H. SMytTuHe, REPRESENTATIVE 


OUUTTTVTHVTTVOTATUCUGTTALIUAMLUUCUOA UGE SULLA LEER 


CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 


TUTOR Pee LOCOCO POY MALO CO OA UPOTOn OT 


many department store leaders, as well as manu- 

facturers, are fast fading into the discard, as the 
crowds on State Street daily grow in volume. Last week, 
through an advertisement in the daily papers, Marshall 
Field & Co., reported that the largest number of customers 
yn record for one day entered their store a week ago Sat- 
irday. Other stores could probably show a like record 
f a count had been kept. While theorists and econo- 
nists are trying to prove by means of charts and figures 
hat the public will wait until the last week to buy gifts, 
he people are thronging the stores in unprecedented 
vumbers. 


Ps epaein of late holiday buying made by 


| Chicago is fast coming to the front as a toy manufac- 
uring center. Hardly a week goes by without some con- 
em announcing that it will manufacture toys in a large 
anner. One of the latest to come to the front is the 
Nelson-Young Manufacturing Co., makers of dolls repre- 
enting character. These dolls are made of wood, but 
re in the regular doll shape rather than the customary 
at wooden doll type. The dolls, which are 7% and 8% 
aches high, have painted limbs and faces, hair, and cloth 
resses. The dresses are designed to carry out the char- 
eter of the doll. All the decoration is done by hand and 
nder the direction of Miss Ora Nelson and Miss Rowena 
oun, who control the company. 
Wholesale trade in Chicago is not expected to be brisk 
fom this time to the first of the year. Fill-in and rush 
‘ders are coming through for late holiday selling, but 
‘e volume of these orders is not up to normal. 


Marshall Field & Co. has just received a shipment of 
welties from Switzerland which included hand carved 
uses, bowls, ink stands and gift items with glass fittings. 
‘he merchandise was placed on sale for the first time last 


2ek, 


Frank B. Tinker, manufacturer’s representative with 
splay room in the Heyworth Building, showing many 
_ iding lines of cut glass, left this week for a trip to New 
ork on business. Mr. Tinker is chairman of the exhibit 
mmittee for the Chicago Show and has been one of the 
rdest workers for the success of the undertaking. 


| 
Paul Richter Co., Inc., cut glass manufacturers, are 
mning a new location for their display room. At the 
“sent time their space in the Shops Building is inade- 
(ate to show their complete line, but this display will be 


tt et 


maintained until after the first of next year, when the 
managers hope to secure a larger and more suitable loca- 
tion. 


The New Standard Corporation, Mt. Joy, Pa., has 
placed the sale of their housefurnishing products in the 
hands of Hinkel-Leadstone Co., 60 E. Lake Street, man- 
ufacturers’ agents. Mr, Leadstone reports unusual suc- 
cess during the past year on the Twin Spiral Motion Ice 
Cream Freezer, made for the homes. 


Earl W. Newton left early this week for a trip through 
the Northwest. 


The Benjamine Electric Co. recently announced that 
they had trimmed the prices on their two-way plugs, 
saying that their production costs had been reduced and 
they desired to pass this on to the retailers. 


Charles Koempel, representing the Rivir Studios, dec- 
orators of fine china, has gone East for a two weeks’ 
business trip. Mr. Koempel, who makes his headquarters 
in the Shops Building, will show the Rivir Studios line at 
the Morrison Hotel during the Chicago Exhibit next Feb- 
ruary. 


Mr, Struve, owner of the Chicago Cut Glass Co., will 
have a number of new and attractive patterns in light cut 
table ware ready for the trade about the first of the new 
year. 


The Classique Lamp Studios of Milwaukee, makers of 
high grade artistic table and boudoir lamps with metal 
bases and glass shades, are making arrangements to move 
their display from the Palmer House in Chicago. Where 
the line will be shown in the future has not been 
announced, but a permanent display in Chicago will be 
maintained. 


Henry Shirley of Maddock & Miller, New York, was 
in Chicago last week on his way East after an extended 
trip on the Pacific Coast. 

Edward D. McNicol, the Eastern representative of the 
Potters Cooperative Co., visited George McNicol last 
week in the company’s new Chicago display room. 


F. B. Lawrence, Southwestern manager for the Fos- 
toria Glass Co., with headquarters in St. Louis, was in 
Chicago for a few days last week. 
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READY 10 SERVE 


L3C/ VE ame an 


ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS oa 
GIFT SHOP & ART GOODS-DOLLS & TOYS 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue HEY WORTH BUILDING 
Chicago | Madison and Wabash 
Manufacturers’ Representative { | 


Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 
Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 
Indiana Glass Co. D.C. Jenkins Glass Co. 
Eagle Mfg. Co. Mound City Glass Co, 
Bonita Art Co. 
Geo. R. West & Sons. 


GLASSWARE 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 
Studio and Display Rooms at 
2619 Prairie Ave. 
CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MONONGAH GLASS CO. 
Co-OPERATIVE FLINT GLASS Co. 
THE DUNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 
Manufacturers 
Importers 
Exporters 
GERMAN DOLLS, TOYS AND 
NOVELTIES 
for immediate delivery 
Japanese Incense Burners and 
Incense 
Manufacturers of 
The Famous Cootie Game 
Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. E. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Ine. 


Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


THE 
PLACE 
TO 
BUY 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- | 
turers | 


Fry Oven Glass } 
Imperial Glass Company | 
Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated, 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


John S. Ward, Room 1508 


Luster Tea Ware 
Gold Encrusted China 
Decorated Glass Ware 
Gift Articles 

Lamps and Shades 


J. B. FINN 
222 N. State St. 


Zanesville Stoneware Co. 
National Pottery Co. 
Uhl Pottery Co, 

E. J. Knapp Candle Co. 
Columbia Wax Works. 


FOSTORIA GLASS CO. 


Chicago Display, 806-7-8 Masonic 
Temple 


Flint Glassware, Harry G. Dalzell 


Pressed and Blown 
Etchings, Cuttings Phone 
and Iridescent. Central 3497. 
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TIME FOR ACTION 
| HIS is the season of “selling plans” and direct that attract favorable attention to the store. Schemes 
| salesmanship, 


Now, more than at any other time of the year, 
etail merchants are keenly aware of the potential 
| 


ales value of novelty and originality. Wise dealers 


ave their fingers on the pulse of trade at this time. 
Tf, by any chance, dealers here and there have allowed 
Aemselves to meditate too long, or to “ hold over ”’ sales 


ans biding a ‘“‘breathing spell” during which they 


aught be executed—if, we say, there are merchants about 
} 
‘s who have committed this business breach, it is high 
/ 


“ce 


me for them to “trot out” the sales equipment before 
| is too late. 

No effort should be spared to make this Christmas a 
‘voductive and highly profitable one for the merchant 
ad manufacturer. To put off until the last minute sales 
imulators that are timely today, is a merchandising 
each unforgivable. 

\ We quote pithy paragraphs from the pen of Albert [-. 
dgar, in “How To Advertise The Retail Store: 


“Tt is very generally conceded that newspaper adver- 


sing is one of the best mediums for the retailer to use, 
tt in every part of the world bright minds are giving 
‘tious thought to other methods of advertising, to little 
jhemes that will help to sell goods—little selling helps.” 
is applies, of course, to schemes and “selling tricks” 


or ideas that are questionable or dishonestly tricky do 
not come under this quotation. 

Direct mail, letters, folders, booklets, telephone an- 
nouncements, miscellaneous methods for getting the 
sales message across to the consumer are particularly in 
line during the holiday shopping season. 

There is a wealth of sales possibilities in newspaper 
advertising. The store windows offer unquestionable 
opportunity to attract trade and make permanent cus- 
tomers. But in concentrating on these two mediums, it 
is not good merchandising to overlook the wealth of “ pay 
ore” in direct selling ideas and publicity schemes that 
are sound and honest. 

Generally speaking, all sales schemes that attract at- 
tention and build prestige are considered good, but, as 
in the case of bootleg “licker,” we find here and there 
one or more that may be better than the others. 

Sales schemes that hinge upon “ free” gifts or offers 
are generally conceded to be “ dangerous ground ” for the 
retail merchant. Free offers are likely to cause unlooked 
for trouble and attract to the store a class of “ undesir- 
ables” in a mood to “ take” what they can get for noth- 
ing. Free goods, as a rule, prove more harmful than up- 
building for what is gained without effort or cost is 


usually valued at the same price. 


United States Potters Convene at 
Washington, D. C. 


New Willard Hotel Scene of Enthusiastic Three- Day Session at Forty-Third Annual Convention. 
Upbuilding of Industry Keynote of Meeting. 


Hlt United States Potters’ Association is going 
through a period of reconstruction and is begin- 
ning to live and enjoy a life it has not experienced 
heretofore. This reconstruction was born when the 
forty-third annual meeting convened in the Fairfax room 
at the New Willard Hotel last 
Tuesday morning. The idea of up- 
building the American Pottery in- 
dustry was the sole keynote of the 
entire meeting. 

It must be said in all candor and 
to his credit, that the new life that 
has been injected into the Associa- 
tion this year was a crowning point 
inthe .careérwot President “Biaie 
Salisbury, of. the Onondaga China 
Co, Syracuse, 7 Naey.. Not=ined 
decade were such messages of re- 
education, business 
practice and technic heard by the 
Association as a whole, as was 


construction, 


their pleasure this year. 

‘He’ gave us something new,” 
remarked many members after the 
meeting. 

“le did athe. best .acould,< eit, 
Salisbury remarked, when relating 
his experiences and difficulties en- 
countered when “ framing” the 
program for the year. 

One incident to support this 
statement, could be noted when Dr. 
S. W. Stratton, of the Bureau of 
Standards, extended an invitation to the Association to 
visit the Department of Ceramics, which was accepted. 
Immediately following a tour of the most wonderful 
laboratory of the kind in the world, the members were 
taken to the Lecture Room, and there listened with 
intense interest to addresses by P. H. Bates and H. S. 
Sortwell, attaches of the Bureau. While these gentle- 
men were talking, some leaned forward, thus giving 
outward indication of the interest in what was being 
said. Afterward they stood about in groups and talked 
over what they had heard. They conversed with Mr. 
Bates and with Mr. Sortwell, and were so concerned in 
what was told them that it was no easv task to get the 
crowd away from the building. 

Dr. Stratton is as much interested in the development 
of American ceramic industries as the manufacturers are 
themselves. But the visit of the Association to the 


Fourteen 


Frank P. Judge, Jr., 


Elected President. 


3ureau of Standards put new life and vim into those 
who are now vitally concerned in seeing “ how good we 
can make it.” 

The Bureau of Standards has been conducting some 
very exhaustive tests of late with both American and 
A large chart 
told the mute story that twenty 
tests had been made of these wares 
on absorption, porosity and densi- 
ty, and that only two samples 
tested had withstood the entire 
program and that these were 
American wares. 

Creation of a standard specifica- 
tion for American ware was urged 
by the Bureau of Standards, and 
“ purchasing agencies are now ask-. 
ing us to set such a standard,” it’ 
was explained. 

Request was also made by the 
Bureau that the Potters’ Associa-. 
tion appoint a committee of tech-_ 
nical men to act in an advisory 
capacity with the Bureau in work- 
ing out a set of standard specifica- | 
tions. “I can assure you that such | 
specifications will not work to the. 
detriment of the industry, but it: 
will urge you on to do better 
things’, Mr. Bates suggested. 

However, Mr. Bates spoke with-| 
out knowing of action the Associa-— 
tion had already taken. When the} 
nominating committee met in caucus Tuesday morning, 
the Committee on Materials, of which Dr. A. V. Blein-' 
inger of the Homer Laughlin China Co., East Liverpool, 
has been the active chairman, was eliminated, and in its: 
stead was created the Committee on Research, and Dr. 
Bleininger again placed at its head. This committee was) 
elected as selected, and it will function with those of the 
Bureau of Standards and with the American Ceramic) 
Society in every possible effort. 

Then it was made known that the Knowles, Taylor & 
Knowles Pottery Co., of East Liverpool would establish) 
its research department January 1. “ The time is here 
when we’re out after the best that can be created,” €X- 
plained President Homer J. Taylor. This firm has en 
gaged Prof. Forrest K. Pence, for the last eight years in i 
charge of the research department of the American En- 

(Continued on page 16) 


imported wares. 


ters, A. Colley Shorter, head of A. J. Wilkin- 
sons, Ltd., Burslem, is paying his first visit to 
the United States in a number of years. 
primarily to consult with his American agent, Robert 


C) of England’s well known and popular pot- 


He is here 


Slimmon & Co. Mr. Shorter left Tuesday for a visit 
to Canada, but is expected back in New York to com- 
plete his visit here before sailing for home. 


Alexander Fraser, of the Beaver Valley Glass Co.’s 
sales staff, spent several days in New York this week, 
calling on his friends in the trade. He is the same en- 
thusiastic “Sandy” as ever and is’just resting up at 
his home in Philadelphia before starting out in Jan- 
uary for an early attack on the buyers. 


_ Harry L. Seixas, traveling representative for the Edw. 
Boote lines, returned to headquarters on Monday after 
spending several weeks in the west calling on the trade. 


_ The Eagle Cut Glass Works, Brooklyn, are having an 
jactive business in imported salts, peppers and novelties 
in glassware in which they have made quite a success. 
‘This is in addition to their own line of cut glass. 


if 


E. W. Hammond announced this week the acquisition 
of the Mayer China Co., Beaver Falls, Pa., to the list 
of factories he represents. The concern manufactures 
an excellent line of vitrified hotel ware. 


If you happen to hear Messrs, Phillips, Thistle & 
Smith, of the firm of Phillips, Thistle & Smith, Inc., 
New York agents for the Seneca Glass Co. and other 
‘ines, singing something like this: “ Oh, the merry, merry 
inkle! ” do not misjudge them, they have not gone 
wrong in the head, nor are they practicing a Christmas 
Zarol. It is only an enthusiastic outburst, taking form 
nm song, at the appearance of a telephone in this sales- 
oom, after several months’ wait and many unfulfilled 
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sromises by the telephone company. 
3 their number. 


i 

{ Christ Church, Glen Ridge, N. J., was the scene of a 
‘ery beautiful wedding on Wednesday afternoon, De- 
ember 7th, at four o’clock, when Robert D. Miller, 
‘oungest son of John J. Miller, of Maddock & Miller, 
ac., was married to Miss Marcia Beard, daughter of 
[r. and Mrs. Wm. Mossgrove Beard, of Glen Ridge. 
lonald M. Miller was his brother’s best man and J. 
feredith Miller acted as head usher. The ceremony was 
tended by three hundred guests. 


CAUGHT IN THE NEWS NET 
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After a five weeks’ trip to Europe for the purpose of 
visiting the factories in England, France and Saxony, 
which he represents in this country, Justin Tharaud re- 
turned home aboard the Olympia on Tuesday. He was 
accompanied on the trip by Mrs. Tharaud. 


The well-known importer, Hugh C. Edmiston, re- 
turned on Wednesday, after making a several weeks’ 
tour of this country as well as Canada with George Has- 
sells, head designer for Alfred Meakin & Co., one of the 
factories represented by Mr. Edmiston. While the pur- 
pose of the trip was primarily for business, both gen- 
tlemen enjoyed it exceedingly, as many points of special 
interest were visited, including the Grand Canyon. This 
is Mr. Hassell’s first visit to this country in several 
years. 


Jerome C. Engelman, manufacturers’ representative, 
who has been in Europe in search of new lines for the 
past three months, returned home on December 2nd. 


Henry R. Shirley, of the Maddock & Miller, Inc., 
traveling staff, returned to New York last Saturday after 
being on the road for three months. His trip took him 
as:tar as. the Coast. 


OBITUARY 
T. BLUMENTHAL 


Tobe Blumenthal, one of the oldest and most widely 
known pottery and glass salesmen in the United States, 
died in a hospital at Fairmount, W. Va., December 4 
of an affection of the heart. Many years ago Mr. 
Blumenthal was associated with the sales department of 
the Sebring Pottery Co., when that firm operated in [ast 
Liverpool, O. He later went with the United States 
Glass Co., and was the representative for that company 
in Mexico City for a number of years. Mrs. Blumenthal 
was active in the conduct of the affairs of his office 
while they were in Mexico. A few years ago, Mr. 
Blumenthal retired from the United States Glass Co. 
and went with the Monongah Glass Co., as their export 
manager. Last January he was elated to have had the 
opportunity to visit the Pittsburgh Pottery and Glass 
Exposition, and there met many old friends whom he 
had not seen in years. Mr. Blumenthal was born in 
Cincinnati, O., and while on a business mission to Cuba 
a few months ago became ill, and only returned to Fair- 
mount two weeks ago. He had a wide circle of acquaint- 
ances. 
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(Continued from page 14 ) 
caustic Tile Co., of Zanesville to head this new depart- 
He will have several assistants, and laboratory 
equipment has already been specified. 
Promptly at 1:30 o’clock Tuesday afternoon President 
Salisbury opened the convention, and in doing so said: 


ment. 


President B. E. Salisbury’s Address 


“As we meet in the forty-third annual convention of the 
United States Potters Association, we have reason to be thank- 
ful for the progress made, during the past year, towards greater 
stability in the world’s affairs. After having been shaken by 
the greatest and most terrible war ever known, with its tre- 
mendous loss of human life, its extensive destruction of prop- 
erty, and its irrecoverable loss of useful production, it must 
necessarily take several years to attain a tranquility which will 
permit a freedom of social and business intercourse that is 
necessary for the happiness and progress of mankind. 

“Our own great country is most fortunate. With a large 
part of the world’s gold in our coffers, our volume of trade 
remarkably well sustained, when compared with that of other 
countries, and with what prevailed before the war, with the 
progress made in the liquidation of inventories and frozen 
credits, resulting increasing bank reserves, and consequently low- 
ering interest rates, with gradually decreasing production costs 
and, therefore, increasing purchasing power of our currency, 
why should we not be deeply grateful? True, there are many 
irritating conditions still prevailing, but these will disappear in 
time. When we look across the seas and observe the conditions 
there prevailing, in contrast with our own, may we not justly 
attribute our good fortune to the Spirit of America, the result 
of the Christian ideals of our forefathers who founded this 
great nation, ideals which are still dominant in our national 
character? 

“The blessings we enjoy carry with them corresponding ob- 
ligations. We are attempting to meet these in fundamental 
ways. The most pronounced effort to contribute towards the 
peace and prosperity of the world, we are now witnessing in 
the deliberations of the Disarmament Conference called by our 
Honored President, Warren G. Harding. This promises great 
success in removing from the peoples of the world the great 
burden of preparations for war, and in the settlement of dis- 
putes and misunderstandings as men rather than as beasts. 

“To be in a position to render the greatest assistance in the 
restoration of the world, we must, at all costs, preserve Ameri- 
can traditions and principles against the attacks of those who 
are constantly striving to undermine them. Many countries are 
sick and suffering today. We must continue strong ourselves 
if we are to aid these countries, without impairing our own 
vitality, and thus become unable to render assistance. If we 
are to contribute towards the upbuilding of countries less for- 
tunate, our factories must be busy, and our workmen well em- 
ployed, and at a wage that will be adequate to maintain a reason- 
able standard of living. 

“Because of great variations in the living standards pre- 
vailing in this and other countries, we find a tariff is necessary 
in many commodities, to maintain our industries and the living 
standards of our workmen. This is particularly so in the man- 
ufacture of pottery. We have reason to believe that we shall 
be given adequate protection in the pending tariff bill. We do 
not ask, or expect, a degree of protection that will prohibit, or 
unduly hamper, importations of foreign goods, but we are fairly 
entitled to such consideration as will enable us to meet, on an 
equal basis, the prices of foreign pottery. 

“The world wide demoralization of exchange, which, in the 
opinions of experts, will prevail, at least to some extent, for one 
or possibly two generations, makes necessary some change in 
the basis for the assessment of ad valorem duties, and as a 
consequence, “American Valuation” has been incorporated in 
the pending tariff bill. This has been actively opposed by the 
importers of foreign goods, but they have not advanced any 
other solution of this particularly difficult problem. This plan 
will be fully presented, in this convention, by one who, through 
long experience, is in a position to speak with authority. The 
importers, by their well financed and organized propaganda, are 
hoping to defeat American Valuation on the floor of the Senate, 
and it behooves us to meet this situation with all the vigor that 
a clear knowledge of a righteous cause can give us. 

“Of all the branches of the Ceramic Industry, the general 
ware manufacturers seem to have been the most fortunate this 
past year. It is true that but few factories have been able ta 
operate at capacity, but relatively, we have ample cause for 
reasonable satisfaction. The general business depression, the 
demands of the public for greater decreases in prices than could 


be realized in view of the costs of production, and the growing 
spirit of economy engendered by reduced or threatened incomes, 
have combined to decrease the sale of our goods; but, neverthe- 
less, on the whole we have been relatively fortunate. 

As we survey our industry, it is not surprising that we find 
many points of weakness. One that most potters have realized, 
is our dependence upon ioreign countries for important raw 
materials. This situation will be fully presented by committee 
reports. While it does not now seem possible to become inde- 
pendent in this respect, nevertheless the effort should continu- 
ously be made. Close cooperation with the Bureau of Standards 
and the American Ceramic Society appears to be the most prom- 
ising way of making progress in this matter. We will hear rep- 
resentatives of these organizations, on this subject, during our 
deliberations. Another issue that is coming to the front is that 
of standardization of our products, and their proper designation. 
These will also be discussed. 


“The evil of copying designs and decorations is still present, 
notwithstanding the resolutions, on this subject, adopted at 
our meeting a year ago. Recently, a foreign producer has 
patented close copies of domestic and English decorations. We 
have not ourselves been entirely free of guilt in this matter. 
If the domestic producers are not honest with one another, how 
can we expect much from the foreign manufacturer? We need 
to cultivate within ourselves a conscience that will not permit 
such unfair methods. Would it not be well for a committee 
of this association to make a study of possible legal means of 
redress, or if none are found, to work for such laws as will 
effectually discourage such practice? 


“Another outstanding evil is the senseless price competition 
that has prevailed in some quarters. I fully realize that our 
laws do not permit price agreements, but it is generally recog- 
nized, and it is entirely lawful and proper, that cost finding and 
cooperative statistical reporting make for reasonable stability 
in the price situation. Some of our factories have clearly 
demonstrated the practicability, and the reasonable accuracy, of 
finding average unit costs on their products, and such factories 
have a pronounced advantage over those operating in a less 
accurate manner. 


“A method of reporting to a central bureau, statistics as to 
quantities ordered, shipped and on file, if totaled monthly, and 
reports made to those who furnish such data, without, in any 
way, revealing the operations of any single producer, but giving 
only the totals, would furnish an accurate knowledge as to the 
condition of the trade, and thus minimize any tendencies to- 
wards panicky and ill considered action. This plan is in suc- 
cessful operation in many lines of manufacture, and its value 
is beyond calculation. Would it not be well for a committee 
to consider this subject and report at a later meeting? 


“While much progress has been made, there is still much 
room for improvement in the quality of our wares, and the 
artistic character of our decorative treatment. This is most 
important. During these coming years, when we seem to be 
assured of a reasonable tariff protection, should we not re- 
double our efforts to show substantial improvement along these 
lines? If we do, we need not so much fear what less friendly 
administrations may do to our industry. If we fail, then have 
we a right to expect much consideration? This is a matter im 
which manufacturer and workman must cooperate, if desirable 
results are to be obtained, and we hope that the work already 
started may proceed with increasing celerity to the desired end. 


“In the period from which we are now emerging, the Ameri- 
can public has come to a better knowledge and appreciation of 
our wares. With the increasing importations, it is an opportune 
time to consider the advisability of more extensive advertising. 
It is possible that some cooperative publicity, such as we find 
in other industries, would be helpful. This will be presented 
by a competent advertising expert. : 


“You will find the program for this convention crowded with 
material calculated to start our thoughts along the lines I have 
mentioned. We should give deliberate consideration to these 
vital matters, more than these sessions will permit. I hope that 
the Executive Committee will think it wise to call a meeting 
of this association early next year, that we may come together 
with mature thoughts and ideas, and apply ourselves to further 
consideration of these problems, and to take such action as WI 
isure a large measure of progress. 


“T wish to thank our secretary, and all of the committees for 
their support. They have done their work well. I alse wish 
to thank you for the honor you conferred upon me in electing 
me your president a year ago, and the confidence you then dis- 
played in my ability to serve you. It has been a pleasure to do 
what I could in the furtherance of your interests. I heartily 
wish, for the United States Potters Association, a long ai 
useful future, and to my successor a pleasant and fruitful ad- 
ministration.” 
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W. Edward Wells, of the Homer Laughlin China Co., 


| East Liverpool, O., in presenting the report of the Labor 
Committee, said: 


“Labor disturbances in the individual factories of our mem- 
bership, infractions of rules, outlaw strikes and violations of 
agreement upon the part of the workingmen have been less fre- 
quent during 1921 than for some years past. There have been 
some interruptions from these causes, but, upon the whole, a 
_ better disposition has been shown. Whether this was the happy 
result of a change of heart, or merely the inevitable consequence 
of a less pressing demand for labor, your committee does not 
attempt to say. 


“ During the early months the potteries were fully employed in 
cleaning up the orders hanging over from the five year period of 
war demand. Unskilled men were more plentiful owing to stag- 
nation in other industries, but there was no unemployment among 
the skilled operatives in the general ware plants until along in the 
early summer, when the demand for goods almost vanished. 
Some firms became overstocked, and for a season were com- 
pelled to discontinue manufacturing. Others managed to con- 
tinue right through the year, with few interruptions and slight, 
if any, curtailment of operating forces. Some of the plants that 
were kept steadily in operation, especially in July and August, 
were manufacturing largely for stock, and for the purpose of 
keeping their men employed. Those were rather dark days. It 
required some faith and genuine consideration for the men to 
keep moving while the bank balance was being eaten up in pay- 
ing for labor and materials, while the mail was almost devoid of 
orders or checks, while a cut in wages was shortly due, while a 
further reduction in selling price was inevitable, and while it 
_ was certain that the goods then being made must later be sold 
for less than they cost. It could not be expected that the em- 
ployes would understand this situation, as it would be worse than 
/useless to tell them the plants were being operated at a sacrifice 
for their benefit. But the extent to which they failed to appre- 
ciate was not apparent until it was disclosed by an incident that 
‘occurred in East Liverpool a few days before the August con- 
ference. 

“Some of the larger potteries that were steadily operating at 
that time without much business in sight, fearing the conference 
might not reach an agreement and a strike follow, closed their 
clay shops on the Friday before the conference in order that 
! their green rooms might be empty in case of a prolonged shut- 
| down. On that same evening a mass meeting of Brotherhood 
-men was held in East Liverpool, which resulted in the following 
telegram to the Brotherhood officials who were then at Atlantic 
City: 

Mass meeting held in East Liverpool, Friday evening. 
Nearly all local unions represented. Action taken to 
notify Executive Boerd and conferees of protest against 
the action of the manufacturers here in closing down the 
potteries. This was considered a direct violation of our 
agreement with the manufacturers. We request some ac- 
tion. 

“To the credit of the officials of the Brotherhood this telegram 
jappears to have been ignored. It is quoted only for the pur- 
‘pose of illustrating the point in view of the average workingman 
»and his seeming lack of appreciation of his good fortune in the 
fact that up to that time there had been less of unemployment in 
the general ware potteries than in almost any other industry in 
| the land. 


“Since September Ist there has been a gradual increase in the 
/ demand stimulated by the radical reduction in selling prices that 
generally went into effect about that date. While the demand, 
especially for the cheaper lines is by no means pressing, the gen- 
eral ware plants are, upon the whole, fairly busy with a reason- 
|able prospect of steady operation through the winter. The ques- 
/ tion of deepest concern just now is whether the prevailing selling 
i 
rp 


\prices are producing an adequate return, if any profit at all. 
Unfortunately, this will not be disclosed by the inventories of this 
a Approximate results will not be known until well along in 
| 

2 
“Tt is estimated that in number of glost kilns produced, the 
output of the general ware potteries in 1921 will not fall below 
90 per cent. of the output of 1920, but in the volume of sales, the 
fee zee will be much greater owing to the lower price level. 

“Jt was generally recognized that the production speed of the 
lindividual increased remarkal bly during the war period of labor 
Scarcity—far beyond the pre-war rate, which was then consid- 
ered the human limit. As a matter of course, the quality of 
‘workmanship suffered proportionately, and was reflected in the 
increased percentage of Thirds. This became an exceedingly 
serious matter when the market became glutted with Thirds, 
with almost no demand. In seeking a remedy, a campaign for 
better workmanship was inaugurated in almost every plant. The 
workmen were individually solicited to cooperate by exercising 
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more care and less speed. As a rule the men admitted existing 
conditions and promised to help. While there was shortly some 
improvement, it was not what it should have been, and along in 
the spring it was suggested that the Labor Committee formulate 
a code of working rules that, by consent of the Brotherhood, 
should be embodied in the official agreement, and should express 
the kind of service we are entitled to receive. In pursuance of 
this suggestion, the Homer Laughlin China Co. made a test case 
by posting a set of rules covering methods to be employed in 
dipping. The dippers in all the plants of that firm immediately 
struck. In support of the Laughlin Co. several other western 
potteries posted the same rules a few days later, resulting in a 
strike in all such plants. The action of the dippers was clearly 
a violation of agreement, and, recognizing this, the Brotherhood 
officials in due season ordered the men back to work. The mat- 
ter came up for final settlement at the August conference, where 
the rules were adopted as a part of the agreement. 

“Acting upon the suggestion above referred to, the Labor 
Committee held a three days’ session from May 10th to 12th, at 
the Cleveland Hotel, Cleveland, Ohio, where they formulated a 
list of thirty-eight propositions for improved workmanship and 
elimination of waste. As a matter of record a copy of that list 
is HT attached. 


‘At meetings of the Association held in Pittsburgh on March 
oath and on May 4th, the urgent necessity for a prompt wage 
reduction was earnestly discussed, but no official action taken 
other than to leave to the discretion of the Labor Committee the 
method of procedure, as well as the percentage of reduction that 
the changed market conditions demanded. 

“Another general eas of the Association was held in 
Pittsburgh on May 19th, at which the Labor Committee sub- 
mitted the list of working rules drawn up at the Cleveland meet- 
ing, and reported that they were prepared to ask the Brother- 
hood for a conference at the earliest possible date to deal with 
the matter of a wage reduction. This action of the Committee 
was unanimously approved. Thereupon, a letter, of which copy 
is attached, was addressed to the Brotherhood requesting an im- 
mediate conference, and stating the purpose thereof. The reply 
from the Brotherhood was dated May 30th, and was to the effect 
that while they could not call a general conference before their 
convention in July, their Executive Board would meet our com- 
mittee at Atlantic City on June 6th. Unfortunately, or perhaps 
intentionally, the letter did not state that the Executive Board 
would not assume the responsibility for making any change. 
Our committee went to Atlantic City in good faith, only to learn 
they were on a wild goose chase, and that the Brotherhood would 
decline to discuss any of our proposals until after their conven- 
tion in July. Our committee was faced by the alternative of 
calling a lockout or of accepting the ultimatum of the Brother- 
hood. The latter course was reluctantly chosen, as the former 
would mean closed shops at least until the conference was event- 
ually held, while the latter would leave it to the individual to 
operate or close down as he chose, and would keep our record 
clear of any allegation that the agreement had been violated. 


“Our decision was submitted to the Brotherhood in the form 
of a letter, in which we agreed to postpone the conference until 
a date not later than August first. In that letter our position on 
the subject of wages and conditions was outlined, and the things 
we would demand at the conference were enumerated. A copy 
is attached. 

“Late in July a list of twenty-seven propositions adopted at 
the Brotherhood convention was presented to us, and a confer- 
ence arranged for August first. On that date we met at Atlantic 
City with a conference committee of forty-one members. After 
a long, tedious and sometimes painful, conference lasting until 
August 8th, we finally negotiated the 1921 agreement, with which 
you are all familiar. Some idea of the magnitude of the task 
is indicated by the fact that the stenographic report of the dis- 
cussions covers 611 typewritten pages, and that report includes 
nothing of the many long discussions of our own committee in 
executive session. 

“Your committee shall not attempt to defend the character of 
the agreement, or to comment upon it. It stands for itself. It 
appears that some manufacturers and a large number of the 
employes are not satished with it. It does not embody all that 
we sought, nor all we believe we are entitled to, but, in the 
opinion of the majority of your committee, it is the best that 
could have been obtained under the circumstances. If there are 
any who doubt whether the problems were dealt with fairly or 
efficiently, it is recommended they study the stenographic report 
in the possession of our secretary. The first, last and only duty 
of your committee is to be just and fear not. 


“Tn some localities there developed opposition to the reduc- 
tion on the part of unorganized labor, resulting in some inter- 
ruptions. However, these were of short duration, and, so far as 
your committee is advised, the agreement is now working 
smoothly in all quarters. 
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President’s Report 


Frank P. Judge, of the National China Co., Salineville, 
O., in presenting the report of the Manufacturers’ Cost 
Committee said: 


‘The Fabricated Production Department of the Chamber of 
Commerce of the United States was created by the Chamber to 
assist its members in dealing with their common problems, es- 
pecially those concerned in manufacturing and production. These 
include such subjects as Cost Accounting, Standards, Elimina- 
tion of Excess Variety, Production Statistics and Industrial 
Relations, etc. 

“Tts service will be largely educational and cooperative in char- 
acter, bringing together those interested in a given problem, 
and by the interchange of experiences and expert advice, reach- 
ing a satisfactory conclusion whenever possible. This depart- 
ment has had considerable correspondence with this committee 
urging the Potters to empower their cost committee with author- 
ity to employ an expert cost accountant to work with them in 
building a cost accounting system which will not only be cor- 
rect in principle but practical in operation. 

“At our meeting last year a special cost committee was ap- 
pointed by President W. L. Smith, Jr., to investigate cost ac- 
counting in our industry and this committee found practically 
all our members extremely interested in knowing more about 
their cost of production than their present records show. With 
but very few exceptions the cost systems which came under our 
observations were very inadequate. The cost system worked 
out by the Department of Commerce in 1914-15 is being used 
by the Homer Laughlin China Company and the various pot- 
teries controlled by the Sebring interests. 

“The Onondaga Pottery Company has spent considerable 
money building a cost system which enables them to determine 
the cost of each item in each stage of manufacture. The records 
and statistics which are necessary in connection with the cost 
work are used for other purposes and gives them immediate 
information which is valuable in their administrative work. 

“When they completed their first costs of white ware in 1916 
they encountered some rather startling figures. Of 259 articles 
upon which costs were computed, 192 were found to be profita- 
ble when sold at the prevailing discounts, the rate of profit rang- 
ing from 1 to 60 per cent, while the remaining 67 items showed 
a loss of from 1 to 89 per cent on sales price. They therefore 
had an extreme range of 149 per cent between the ratios of cost 
to selling price. 

“ After five years of cost keeping work they have ascertained 
the cost of each article made, and in new lists to the trade, for 
the first time published list prices based on exact costs. Com- 
parison with former lists shows some items reduced, and others 
advanced, but all on an equitable basis. 

‘An analysis of the changes in English Vitrified lists, the 
result of years of work on the part of English potteries with 
government assistance, discloses the fact that the Onondaga 
Pottery Company, working independently, and without any 
knowledge whatever of the work being done in England, have 
arrived at practically the same results, “for the changes in their 
list prices almost parallel those made in the recent English list. 

“All of the principal manufacturers of electrical porcelain 
in the United States have joined together and employed an ex- 
pert Cost Accountant, who installs a uniform cost system in the 
various factories. The system has been in operation now for 
over two years, and, while they do not believe it will ever be 
possible to secure a cost that is scientifically exact on each 
item of manufacture, it is near enough for them to figure their 
selling prices intelligently, and it certainly gives them the. rela- 
tive costs. 

“The acting chairman of the Federal Trade Commission in 
recent correspondence with the Chamber of Commerce of the 
United States has at last made clear that the commission ap- 
proves of educational activities by associations in connection 
with uniform cost accounting. Inasmuch as there is no legal 
reason to prevent our association entering into a campaign de- 
signed to inform our members of cost methods, it does seem 
as though an industry as important as the Pottery Industry 
should have a Uniform Cost Accounting System. 

“There has always been a great need for definite cost in- 
formation and there never was a time when the need of such 
information was greater than at the present. 

“Tt is our recommendation that this Special Cost Committee 
be continued and empowered to employ such expert aid as is 
necessary to build a Cost Accounting System which will not 
only be correct in principle but practical in operation.” 


Address By Dr. 8. W. Stratton, Director of the 


Bureau of Standards 


“T am afraid there is very little in the way of useful informa- 
tion I can bring to you. This is the one branch of the ceramic 


industry I have taken greatest interest in, and | know very 
little about it. Our relations with the ceramic industry as a 
whole have been very pleasant and I have been impressed at the 
opportunity for doing good, the opportunity for improvement in 
many things, especially a better understanding of the materials — 
that we use. { 

“Our part in this is not so much. the practical part of it as 
to actual problems, although the two go hand in hand. But 
we are trying to find out something about materials and pro- 
cesses. | 

“Mr. Rollins was working on many things, which may * 
be of greater interest and greater usefulness in the interests of 
your concerns. His interest in the work still continues. He is 
now occupied in a position as advisor to our department. 

“This brings to mind a subject on which I might touch. We 
are reaching a day when we find it convenient, not only con- 
venient, but of economic value and extremely advantageous to 
us, that is to reach a solution of our common problems. If 
there is one thing more than another that characterizes Ameri- — 
can business men, and hastens this solution, it is a desire to | 
bring about a good surrounding, good cooperation in the various _ 
phases of all technical and scientific associations. These asso- | 
ciations are now seeing the advantage of cooperating. They 
have long ago seen the wisdom of getting together and compar- 
ing notes in regard to the scientific matters. Then in regard | 
to the technical matters. Now we are coming to the same con- 
dition in regard to scientific matters too. It is not altogether | 
true of the various elements of industry to combine and provide | 
for the working out of problems, the result of which can be 
utilized in the whole industry. This is the greatest step re- 
cently taken, and a very important one, that is interesting all 
of our industries. Now it is true that we can not maintain 
a good force. We cannot carry on this work efficiently, this 

work of applying science to your problems, unless we can keep 
our forces intact. We are up against many things and _ there 
are many forces that work against us. On the other hand, it is 
of great advantage to our force that we can go out and get 
practical experience and learn from you problems of your pro- 
fession which could be put to practical use. I thought this 
would be a very good thing if I could put this experience into 
practice. Some of them I can put in practice and it is going to 
give many an entirely different point of view. 

‘We are trying to keep our men in touch with the industries, 
and in this particular position our men keep and are in touch | 
with many associations, various unions of industry, and have | 
been very satisfactory, but we are not doing at all what we | 
ought to do, and we hope in the future, as times go on, we can © 
devote a great part of our time to vour problems and furnish 
solutions to those problems which will interest you. 

“We recently opened the bureau's laboratory to outsiders. 
The law permits of taking scientific cases. That is, to extend 
to the industries the facilities of the laboratory and to study 
the problems there. Several associations maintain fellowships 
there who are working out with us jointly problems all of the 
time. Problems are always coming in in which the associations 
are interested as a whole. 

“T am not going into details of the bureau, but we hope you 
are going to visit “the bureau. Doctor Bates (?) and Mr. Hull 
(?), in charge at present, are arranging a tour for you. We 
are going to take you through the laboratory and show you 
what is going on there. 

“There is another phase which has interested me from the 
very first. Even before the war I was extremely interested in 
doing what I could toward the development of our own re- 
sources. It seemed to me that we should not import “ Ball | 
Plate” from England. We should think of some work for the 
kiln and introduce in the paper and pottery manufacture methods 
to overcome this. We have taken up many of these cases in 
many industries, and we find that nearly all of these raw ma- 
terials that we think we must have can be substituted, but this 
is not always so. It means a careful search and a very careful 
study of the material by treatments that go with it. These are 
some of the difficulties. We are making very comprehensive 
samples of the English Ball Plate, and doing whatever we can 
to determine the characteristics with the view to the introduction 
of our own materials in all of those cases. The same is true 
with the kilns. There are many cases coming in to us right 
along. Of course the laboratory cooperates with the various 
industries which are particularly involved in that problem. 
There is one other case that is coming up which will be of 
interest to you. : 

“That is the question of standardization. You may have 
talked about it already. The question of suitable specifications 
for glass of all kinds. There is a great deal of confusion of 
nomenclature. 

“Tn the Government purchases that is frequently the thing 
that brings the making of standardizations to our attention. It 
has been the claim, not so very long ago, that business, am 
some of the best productions say. we don’t care for any 
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ernment business. They usually say that it is because of the 

method of making purchases. The law requires that we shall 

advertise for bids and that the lowest bid shall be accepted. 

Now many questions are raised in many cases, and in times 

passed the decision reached with the minor members—the pur- 

chasing agents, men pertectly competent in drawing up contracts, 
have contused bidders. If they are going to use that method 
of purchases there is just as necessary a standard quality for 
purchases as there is necessity for a yard stick. That is one 
reason that the Government has been so definite in its specifi- 
cations, and find later that the contract is improperly drawn 
up, and then of course we come to the interpretations and the 
wording fair to one, but unfair to the other. And the next step 
is usually to appeal to the congressman, and then to the secre- 
tary of the department concerned, and that leads to an endless 
-yariety of dithculties and continues to cause trouble. Now 
one by one these questions and things are being straightened out. 
“Just recently a company came to us and we prepared the 
_ specifications on which a very large order of pottery was placed, 
more than $100,000, and an attempt was made to get in it a 
clause that brought to light the necessity of that sort of thing. 
1 had taken up the various samples of the industry and through 
cooperation was favored with good results. Kut one thing 1s 
. lacking, and that is unification of definitions, and the lack of 
a precise definition of the various qualities of material you 
use. A great many terms that ought to confine that phase 
» may be well undertaken in the test of the parts. It is just as 
_ important that the buyer and the seller know your terms and 
talk your language as it is that you talk it. Because when you 
do have a common language these business difficulties are liable 
to disappear, at least in the large purchases. 

“You will be surprised at the number of business concerns, 
that is, large distributing agents, department stores, and others, 
that are asking for standardizations of quality. One of the 
large mail order houses of this country, perhaps the largest, 
quite recently asked for specifications of glass of different 
kinds and to send a standard by which they could be lived up 
to. That is an exceedingly important matter, and large cor- 
| porations are asking the same questions. Large corporations 
_ combined, instead of a large number of units, their purchases, 
s and combined their purchasing departments, issued specifications 
“even more exacting than in the Government service. Now the 
» bureau can be of great help in building standards, and we place 
) ourselves as the representatives of the buyers on the one hand 
» and the seller on the other. Whenever we are called upon to get 
| specifications of that kind we feel that we are representative both 


f about the specifications or any formulae of standards without 
bringing out all the parts in it. In fact, the Bureau gets up 
specifications of a great many things, and has a special crew ot 
)men who know, who discuss the facts with the buyer, and the 
| manufacturer. That is what will answer our purpose. You 
‘will be surprised that we are assisting industries in the necessi- 
ities in these fields and to qualify and to promote a common 
| language in regard to these matters. 

“Now the bureau’s part of this work, all of which comes out 
in a peculiar way, finds that sometimes there will be these terms 
\that all industries know, and by common consent they use these 
‘terms, but when we get into difficulties there is a lack of a 
definite specification. It is sometimes a question if that is where 
ithe limits should be placed in the specifications. Now the 
‘bureau attempts to make such necessary investigations or pro- 
vide such necessary specifications that will settle this question. 

“In regard to the difficulties that arise in the standardization 
of specifications we hope, or expect to arrive at a standard of 
quality. These differences that arise between the maker and 
‘manufacturer can usually be threshed out. We can usually 
/devise some experiment that will settle the question. Usually 
/a precedent, which will be agreed to by both, as the bureau 
jearries it out, will give the results to nine out of ten cases. 
|The engineers are interested in getting the people together, 
jand bringing together the people who know and working out 
the best procedure. As an illustration in this standardization 
of the pottery, we find that there are several important ques- 
‘tions which we are trying to work out some solution in the 
laboratory. We find that glazers are more or less affected by 
‘cutlery from scratch more than others. It is useless to put 
‘in the specifications glass not affected by cutlery, or some other 
vague term. How are you going to measure it? There are 
four or five qualities that are in specifications that we are trying 
‘to work out to get a sort of a standard, some sort of a meas- 
ure, and I think that the matter is coming out all right. I 
think it isn’t essential, or important, if we found a case of this 
kind of going into the matter of resistance of peeling, or the 
resistance of scratch, etc. Somebody must be interested in cor- 
recting the difficulty. That is of far more value than the actual 
establishing of specifications. 

“Testing of cement is outside of this line, but in the bureau 
the testing of cement used in Government business, I suppose 


| 


| of the manufacturer and the buyer and industry, and to bring 


10 to 12 fields. That is a very good service to the Government 
to show the character of the material that goes into the public 
buildings. We have a group of men working on these ten or 
twelve fields to correct the difficulties, and they are very much 
more concerned than we are in the real standard of specifi- 
cation. 

“Now I want you to come to the bureau and to meet our 
people, to see what we are trying to do, and to join them, 
and to see how we are working out our scientific problems. 
There is too much attempt being made to criticize the Govern- 
ment service. Unfortunately we are criticized for many things 
that we ought not to be criticized for. We are your representa- 
tive and we are doing what we are told to do. Sometimes we 
don’t have the things we ought to have, and someimes we don’t 
use things we ought to have because we haven't got the funds 
to our credit. Criticism, a large amount of it, can be avoided. 
We want to be more helpful, more useful in your problems and 
in studying your cases. What we want to do is to say that we 
used the money we are going to use in your problems in eco- 
nomical expenditures, 

“T thank you for your courtesy this afternoon. I wish I 
could know each of you. I want to know the staff and to help 
you. During the war we were given money to erect a military 
building. Instead of a temporary building we built a good 
building. It is a good building, a laboratory, on a simple plan, 
is now installed there. We could use three times the force 
to good advantage, and at an expenditure of $40,000 or $50,000, 
or with a slight increase of funds we could do four times as 
much, I thank you very much.” 


Following Dr. Stratton’s address the Hon. W. P. G. 
Harding, chairman of the Federal Reserve Board, spoke 
at length on “ The Business Situation,’’ which address 
will be published in the December 15th issue of CrocK- 
ERY AND GLass JOURNAL. 


Report of Art and Design Committee 


The purpose of this report of the Art and Design Committee, 
is to make note of any activities in this branch of the Potting 
Industry during the present year. 

The year has been almost barren of any high spots obtained 
in either art or design. 

Decorated offerings are practically at the same level as during 
the past few years. It is understood that some patterns selected 
a year or so ago, are still held in abeyance, and not used, or 
offered to the trade at the present time. 

There have been some efforts to push the medallion treat- 
ments and slightly different designs; however, the border treat- 
ments are about the same as prevailed during the past year or 
so. 
Incidentally, it might be mentioned that the Blue Bird design 
in various treatments seems to be holding its own. Figures oni 
the quantity of production of this decal seem rather appaling. 

The initial sets seem to follow a close second in regard to: 
quantity production. 

A word or two about the copying or near-copying of designs 
already in use by pottery manufacturers. 

Your committee believes that due diligence should be taken 
by our manufacturers to see that patterns offered to them by 
the decal. makers as exclusives, have not already been used 
in a similar or near similar design by any other firm. By the 
same token, manufacturers assume that any exclusive pattern 
offered to them has not been already put in by any of our 
members. 

Exclusive designs should be encouraged; open stocks are 
usually offered the manufacturers because they are willing to 
buy them this way. 

Any attempt to copy exclusive designs should be reported 
to the association. 

The designs of ware are about the same. Plain and embossed 
designs hold in about the same proportion as formerly. 

It might be interesting in this connection to state that at 
present, and for the past year, there has been no public, or un- 
attached modeller in the East Liverpool district. 

Witiram H. Puitrips, 
Chairman. 


Report of Historian 


East Liverpool, Ohio, December 2, 1921. 
The United States Potters Association. 

Gentlemen: This year closes our forty-seventh, for on January 
13th this association will have its forty-seventh birthday, having 
been organized at the Merchants Hotel, Philadelphia, January 
isthe Leos 

In those forty-seven years many big things have been done, 
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and the industry brought from one of principally Rockingham 
and Yellow Ware to one now having in its membership manu- 
facturers of the finest china and semi-porcelain made in the 
world. 

Two years ago we elected a President of the United States, 
who was then our association President, for did not Charlie 
Sebring cast the ballot for the entire association for our then 
Ohio Senator, Warren G. Harding for President and the trick 
was done. Surely we can point with some pride to our accom- 
plishments. 

One year ago we spoke of the readjustment which was bound 
to come, but with a fixed determination to meet it with good 
grace and do our best, and we came through the year an in- 
dustry which has given better employment than any other in 
the country. Certainly, the man with a job in a general ware 
pottery has been the most fortunate workman in the United 
States during 1921, for at no time has he been forced into a long 
period of idleness and compelled to consume his savings, as has 
been the case in most industries. Surely he had something to 
be thankful for November 24th. : 

One year ago many industries had been very severely ef- 
fected by the slump or attempt to return to normal, while we 
were still enjoying prosperity and by virtue of that condition 
still paying war time wages. Still we were wise enough to 
know that, before another meeting time had arrived, we would 
have done our share and accepted our responsibility in assist- 
ing in bringing conditions back to normal. Such an experience 
is disliked by all concerned, for in such a movement each feels 
that he is hurt the most and cannot see the equality of the load 
each must shoulder. 

But as no power on earth can stop the sunshine or the rain, 
sO no power can make business good when millions are out of 
employment and their purchasing power gone. For no matter 
how cheap may be the market, if the consumer has not the 
money with which to purchase, a set of dishes at $1.00 is a lux- 
ury. 

Early in 1921 some of our members began to feel quite a let- 
up in orders, this being shown stronger in the cheaper lines of 
decorated goods. Those catering to the higher class of decorat- 
ed dinnerware were at that time still quite busy, but the best se- 
lection will not operate a pottery, and by May Ist the stagnated 
condition was felt by all. This resulted in plants being closed 
from three to several weeks and in a very few cases the time 
was extended to three and four months, but on the entire year, 
about 90 per cent obtained in the industry as a whole. 

On the theory that the man with a job when he sees his fellow- 
man walking the streets in idleness, makes an effort to hold on 
to his, little trouble was experienced with labor. 

As hopes of business revival went glimmering and with re- 
duced prices showing no stimulating effect, it became necessary 
to consider what action must be taken. After the most serious 
consideration and putting off the day from time to time, when 
we would ask labor to walk with us in a reduction in price to 
a figure that we were unable to go alone, we met with the 
representatives of labor and for the first time in our relations 
with them, since we have bargained collectively and the first 
time in twenty-seven years, we asked them to go along with us 
in a reduction in wages, that we might together do our full 
part in attempting to meet conditions. 

Our first meeting with them in Atlantic City, in June, brought 
no cooperation and not until our meeting in August, in the 
same city, did labor finally recognize that they had a part to 
do and must do it, and agreed with us on a reduction of 17 per 
cent to be divided into parts of 10 to 7, the first to be effective 
August 11th and the remaining portion effective November 3rd. 

The entire reduction was at once anticipated by our member- 
ship in a reduction of prices and by this action a fair degree 
of operation has been secured. 

Thus employer and employe have worked to their own as 
well as the public’s interest and in doing so have done Service, 
without which one is like a shooting cracker burst in the middle 
and the Kids call that a fizzer, for whatever degree of progress 
in employment has obtained the past four months has been 
due to this cooperation in service, for there is no progress with- 
out sacrifice. 

So, in spite of all the times of gloom, we will be optimists, al- 
ways looking for the sunshine, for we know that this Great, 
Grand Big United States of America is not going to the bow 
wows and that just as surely as God is on the Throne, the sun- 
shine of good times will come again and cast its glowing warmth 
over us all and once more every man who wants to work will 
have a job, while the man with real or better ability will still 
be called to from the top of the ladder and he will step up 
higher in his chosen field. 

What we have experienced in this country in the slump when 
the consumer is without a job, is analogous to the conditions 
which would be quite common in the time of a flood of foreign 
goods into our country taking the place of goods which should 
be made by our people and under such conditions even the cheap 


man. Trade associations are co-operating with the De- 


— 


foreign product would be prohibitive, for they would be dear 
at a penny per pound when the American workmen (the con- 
suming public) is walking the streets in idleness. 

Let us hope, and we have reason to hope, that the powers who 
hold the moulding of our laws, see to it that our own people 
have full opportunity to make for their own consumption at 
good wages, all things, including the dinnerware from which he 
takes his daily bread. 

Let us look forward to a better year in 1922 and here’s hoping 
that when we meet one year from now, that we will once more 
be filled to satisfaction with a new prosperity. 

Respectfully submitted, 


(Signed) Cuas. F. Goopwin, 
Historian. 


Wednesday Session 


The session Wednesday morning was opened by an 
address by C. C. Parlin, with the Curtis Publishing Co,, 
‘Possibilities of Co-Operative Advertising.” | 
The report of the Statistics Committee was presented | 
in brief form at this time by Arthur Mayer, of the Mayer 
China Co., Beaver Falls, Pa., who took the place of 
Joseph Mayer, chairman, who was detained at home. 
Instruction was given the Executive Committee of the 
Association to have printed a large edition for free 
distribution of the address of Hon. Marion DeVries, 
Presiding Judge of the United States Court of Customs 
Appeals, who spoke on “ American Valuation.” 
Hon. Herbert Hoover, of the Department of Com- 
merce told the members of the Potters’ Association, 
when they assembled in the auditorium of the Depart- 
ment of Commerce Building Wednesday afternoon at 2 | 
o'clock, that the “ Department of Commerce is a service 
department to business. It goes no, further than the busi- 
ness which it serves. Too little interpretation has been | 
placed upon the saying ‘keep the Government out of | 
business.’ The Government is confining itself to help | 
the helpful administration of the business of the country. | 


“The men of the Department of Commerce, some 600 
form a vast recruiting agency for the American business 


partment, and at their own suggestion. Vast amount of | 
statistics are assembled at their request, and with their 
help. 

“New contracts now let,” continued Mr. Hoover, ex- | 
ceed those of the past, and it is my honest judgment 
that we have passed the worst stage in business and are | 
now on the new road. Indications are encouraging. We 
are past the low point; 1921 was the year of liquidation — 
and 1922 will be the year for recuperation. The depart- 
ment is always striving to do something in the way of | 
construction. There has been enormous cost in the mat- | 
ter of distribution. If we are to secure a solution for | 
this high cost between production and distribution, we | 
have to find a field where we can produce a lower cost of | 
distribution. We are weak in the group sense, rather 
than the individual.” 

It was following the address of Mr. Hoover that the 
members of the Association were transported to the 
Bureau of Standards, where the remainder of the day | 
was spent. 

Charles C. Ashbaugh, of the West End Pottery Co., 
East Liverpool, O., presented the report of the Trans- 


By 


EMAND for staple items in glassware for the 
holiday trade has been active during the last 
fortnight. There seems to be a tendency this 


season on the part of retail purchasers to want items of 


general utility for gifts, while the luxury lines, so-called, 
appear to be in lesser request than in former years. 


Heavy cut glass is not in active movement, as was the 


case a few years back, the trend of buying leaning to 
popular priced light cut and etched ware. Factories fea- 
turing these lines have been offered some very good 


business of late, and orders are going out with a reason- 
able degree of promptness, speaking in a general way. 
The New Martinsville Glass Co., 
| which is under the management of Ira M. Clarke, has 
about completed its lines which it will exhibit at the 
Pittsburgh and Chicago expositions. 
line is a very pretty semi-colonial pattern that throws the 
light and colors and is made of pot glass. 


Manufacturing 


Their new 726 


The line in- 
cludes a great many specialties, such as tea, berry and 
water sets and comports. 


The company also has a new 


line of molasses cans both hand blown and machine 


_made, and featuring a neat top which is patented. Then 


jthere will be a new ash tray with the match stand in 
ithe centre, on the same lines as the old pottery ash 
\ trays were made. 


department and in January will show five lines of cut 


This firm has just started a cutting 
ware such as sandwich trays, comports, water sets, berry 
‘sets and assortments, both for the jobbing and depart- 
ment store trade. The capacity of this plant is now 
about 25 per cent above that before the plant was de- 
\stroyed by fire, and is equipped with all kinds of fuel 
devices for oil, gas producers, coal and natural gas. 


| It seems as if the Fort Pitt and the William Penn 
vhotels will house the bulk of the exhibits which will be 
-arranged here in January in connection with the annual 
Glass and Pottery Exposition. The fifth floor of the 
Penn has been designated as the location for the house- 
furnishing specialties and other lines, while a number 
_of lamp lines will be probably located in the Hotel Henry, 
Fifth avenue. Last season a number of glass and import 
lines were arranged in the Henry, but practically all of 
) these larger displays have reservations at the Fort Pitt. 
“T am rather optimistic concerning the outlook for 
“new business in January,” observed a glass salesman who 
works out of this district. ‘‘ Should the retail dealers 
‘have a heavy Christmas trade, you will see some active 


buying in January. Judging from the character of buy- 


ing of glass this fall, the dealers have not loaded up to 
‘any extent, and in fact stocks are small all around. 1 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 
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look for these stocks to be exhausted, practically speak- 
ing, during the Christmas rush, and if they are, then look 
out for a rush in the market in January.” 

Tumblers will be featured in the lines that are to be 
manufactured by the new Tidewater Glass Co., when 
that firm places its new plant at Jacksonville, Fla.. in 
operation. In addition, a line of druggists’ sundries will 
also be included. 


The capital stock of the Charleston Glass Jobbing 
House at Charleston, W. Va., has been increased from 
$10,000 to $100,000. 


“We used to buy lamp chimneys in hay-packed boxes, 
but now we receive them in individual containers and 
these packed in a carton,” said a buyer of the line when 
here a few days ago. “It does seem as if the manufac- 
turers are always intent in getting out an attractive pack- 
age, and in doing this, they at times increase their sales.” 

Secretary Watson W. Lang, of the Western Glass & 
Pottery Cambridge 
Springs, Pa., is anxious to have all dues and assessments 
for 1921 paid up before he finishes his annual report, 
which is to be presented in January. 
are aiding him in this work, 


Association, whose office is at 


Vice presidents 


With the development of the oil and gas territories in 
Texas, it is currently reported here that several glass 
concerns are considering the idea of locating plants there. 
In the Marshall, Texas, district, it is reported from there 
that two new concerns are to open factories in that dis- 
trict. 

Glass manufacturers, especially those featuring table, 
cut and etched lines, are very much interested in the 
work of the American Valuation Association, of New 
York. W. A. B. Dalzell, of the Fostoria Glass Co., 
Moundsville, W. Va., is a member of the Executive 
Committee of this Association, as is B. E. Salisbury, of 
the Onondaga Pottery Co., of Syracuse, N. Y. Some 
months ago, at a meeting of the Glass Association here, 
Congressional representatives were urged to give the 
best possible protection to the American Glass Industry, 
and to take into consideration the cheap labor produc- 
tion of the foreign countries. 


The improvement in the output and demand for il- 
luminating glassware continues, but it is considered by 
many as a seasonable situation. However, it has not 
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WHAT THE POTTERIES ARE DOING 


y 


M. K. ZIMERMAN, REPRESENTATIVE 


ONSIDERATION is now being given by all pot- 
G tery manufacturers to their new lines for 1922. 

The majority of the new patterns have been se- 
lected, and sample lines are now being made up. In 
practically every instance, border designs predominate, 
although a number of new spray patterns are to be seen 
on the fancy shapes. On the 1922 lines which have been 
displayed in local sample rooms, more or less business 
has been booked for these offerings for first quarter de- 
In some cases full editions of decals have been 
delivered, while here and there the report is heard that 
editions remain to be delivered. Conventional designs 
predominate on the border patterns, and some of the 
new borders are just a bit wider than those previously 
offered. 


livery. 


The Riverside Pottery at Wheeling, W. Va., has let 
the contract for the erection in its plant of the first of 
three Shaw tunnel kilns to be built in American pot- 
teries. Results will be keenly observed by every manu- 
facturer of sanitary and general ware. The Shaw kiln 
was developed in England, about two years ago, and 
only a few weeks ago Mr. Shaw and several business as- 
sociates visited the local pottery district to interest man- 
ufacturers in his kiln. Contracts were closed for three, 
and the first will be erected at Wheeling. 


A new plan to show buyers of dinnerware what they 
have to offer in decorations has been adopted by the 
[Edwin M. Knowles China Co. Little photographs are 
being inclosed in the mail, these measuring about one 
and one-half inch by three inches. A dozen or more 
different decorations are being shown in the assortment 


of little pictures. 


W. F. Newberry, with the Borgfeldt interests, spent 
the latter part of last week in this district going over de- 
tails with reference to 1922 shipments. 

If ever the services of an expert were in demand, Dr. 
A. V. Bleininger, in charge of the research department 
of the Homer Laughlin China Co., is up among the lead- 
ers. It was so when he was with the United States 
Bureau of Standards, went with the 
Laughlin interests, his suggestions are more sought than 
A deep student of ceramics, affable to a degree 
and always willing to extend a helping hand is charac- 
teristic of Dr. Bleininger. He is performing a wonder- 
ful service for the American pottery industry. 


and since he 


ever. 


The Mt. Clemens Pottery Co., of Mt. Clemens, Mich., 
which is controlled by the Kresge Syndicate, has an- 


nounced that it did not take advantage of the recent wage 
reductions for its employes, and that instead of reduc- 
ing wages 10 and 7 per cent as the last wage conference 
agreed upon, the general average reduction on the pay- 
roll of this firm has amounted to three per cent. 


A general line of decorated vitreous hotel china is to 
be featured by the Chelsea China Co., at New Cumber- 
land, W. Va., and a force of decorators is now being 
assembled. Since this plant started operations, it has 
made an exclusive feature of white ware. The demand 
for decorated hotel ware is so active now that the Chel- 
sea company decided to enter the field with this charae- 
ter of ware. 


It is possible that several potteries outside the East 
Liverpool district will exhibit their line at the Elks Club 
here in January, judging from intimations that have been 
made here within the last few days. Some years ago 
such a plan was put in effect, when the old Thompson 
House was the headquarters for the buyers. 


Following its display at the Fort Pitt Hotel in Pitts- 
burgh in January, the West End Pottery Co. will move 
its exhibit to the Hotel Morrison in Chicago, for two 
weeks, 


Underglaze decorations will be made a leading feature 
by the Jackson Vitrified Products Co., of Falls Creek, 
Pa., on its line of hotel ware. The first kiln of bisque 
ware has been drawn at this plant since the firm re 
sumed operations following a reorganization. W. H. 
Jackson, of Wheeling, W. Va., a brother of C. E. Jack 
son, of the Warwick China Co., is general manager of 
the Falls Creek plant. 


Additional employes are being returned to the No. 2 | 


plant of the Hall China Co., which recently resumed 
operation. The No. 1 shop of this firm is running prac- 
tically on a normal schedule. 


The Albright China Co., of Carrollton, O., which oper- 
ates plants there and at Scio, O., will not exhibit at the 
Fort Pitt Hotel in January, but instead will have its 
line displayed in the Faulk Building, here. However, 
the Chicago office will make a special display during the 
Morrison Hotel show there. 


Material supply dealers and distributors in this ter- 
ritory report an increased demand for the entire line. 
This indicates clearly the business situation, so far as 
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ortation Committee when the conventicn opened Thurs- 
ay morning. This was to have been read by F. B. 
vawrence, of Newell, W. Va 

Thursday Session 
The report of the Transportation Committee, the first 
vat has been made in years, was framed by Chairman 
’ B. Lawrence and is as follows: 


“The war brought, with all its other burdens, the burden of 
ery high freight rates, the peak o1 these rates having been 
eached in August, 1921; and then, the war ended, the reaction 
ad general depression in business. 

“Our industry was among the few fortunate ones in that the 
eneral slowing-up process did not effect it quite as early as 
did some others, but gradually the depression extended itself 
atil it embraced all business and for some months past the 
ottery industry as a whole has seriously felt the lack of 
asiness. 

“The natural and inevitable result of a general depression 
ich as has existed in the nation for the past year or more is 
ne casting about for remedies that will revive business, and 
estore confidence and prosperity. With the hope of stimulating 
ade and bringing about some measure of improvement (but 
ankly without much success, because the cause apparently lies 
eeper than appears on the surface) readjustments of wages 
ave taken place in all lines; working conditions have been 
hanged and every effort made to check waste, better quality 
id improve operating methods and thus have costs been pared 
own to the present level. 

“One fact stands out boldly, however, and that is that while 
rriculture and labor and industry have gone a long way in 
scepting reductions, thereby hoping to bring about improved 
miditions in the general business situation, freight rates, which 
iter so largely and so vitally into the cost of almost all products, 
|hether they be of the farm or of the factory, have not been 
waterially reduced by the railroads, these rates, with but few 
<ceptions and those of recent origin, standing at the peak 
rached as a result of the war. 

“This important fact has gradually soaked into the great 
‘merican public, until what a few months ago was a faint cry 
ere and there for lower freight rates, has become the tumult- 
ous voice of the whole people for relief along this line. And 
ere appears to be every reason for expecting very soon a gen- 
val reduction in rates, the carriers themselves now being fully 
vake to the insistence of the public demand. 

“Sensing this situation earlier in the year, your committee 
w fit to make a recommendation to this. Association at its 
eeting at Bedford Springs in August, with which recommenda- 
on you are all familiar, a copy of the same in printed form 
wing been mailed to each member; and your committee was 
fen duly authorized to undertake certain work looking not 
ily to rate reductions on raw materials entering into the manu- 
cture of our products, but to secure, if possible, adjustment 
\ rate inequalities and other improvements in transportation 
fatters. 

“Pursuant to these instructions, and in accord with the 
jcommendations, your committee immediately engaged Charles 
onley, Traffic Counselor, to assist in the matters referred to 
id promptly proceeded with the work. 

\“ Much data has been gathered and tabulated in proper form 
id many conferences have been held, both between your com- 
‘ittee and Mr. Donley and with other shippers and receivers 
orking for reduced rates; and especially have we endeavored 
cooperate with shippers and receivers in ceramic materials, 
cluding sanitary and porcelain industries and clay and flint 
id spar producers and shippers. 

“Suggestion has been made by some of our members that 
‘2 join with certain other large groups of shippers and receivers 
orking for a general rate reduction, but your committee has 
Tt that while it should cooperate with such groups, to become 
part of and be absorbed by any such group would both lose 
our identity as an indusctry before the rate making authorities 
d defeat our purpose to secure for our industry special con- 
deration on those matters of rate inequalities which have crept 
'to the tariffs. 

“The matter of a general reduction in freight rates is in itself 
large a problem that it appears to your committee to preclude 
e possibility of special consideration of any particular rate 
mmodity when it is taken up for deliberation. 

“We feel that, although working separately, we are yet adding 
tr voice to the general demand for a revision of rates and 
€ in position the better to handle our case when it comes to 
dse matters requiring special consideration than would result 
*re we to align ourselves with the groups referred to. 

Ina general way your committee has classified its work as 
llows, to wit: 


|i6 


“1. General reduction in rates on our raw materials. 

“2. Adjustment of existing inequalities on same or like 
commodities. 

“3. Transit privileges on certain raw materials. 

“4. Abatement of storage charges. 

“5. Dunnage allowance on bulk car packing. 

“6. Reduction in trans-continental rates. 
“We will report on these several matters in the order named. 


Reduction in Rates Generally 


“That there will be a reduction in freight rates in the near 
future appears to be very probable in view of the nation-wide 
demand tor the same from agricultural, manufacturing and com- 
mercial interests, and already the carriers have taken steps to 
this end. 

“Your committee, however, acting upon the assumption that 
rates on clay, flint, and spar are out of line with rates on like 
commodities, and generally higher, has compiled and tabulated 
data supporting this contention and is going {further in its plans 
than merely asking a general rate reduction. It is making an 
effort to have these raw materials placed in other and lower 
classifications along with other commodities enjoying more 
favorable rates, but in fact similar in commercial value and 
character from a rate making point of view. 

“Our position, with general date, has already been submitted 
to the Interstate Commerce Commission; to 15 of the freight 
rate committees representing the carriers in various parts of the 
country, and to the Secretary of Commerce through its traffic 
manager. 

“Further date supplementing that already in the hands of the 
rate making authorities will soon be submitted, and we believe 
we have some ground for hoping for favorable action in due 
time. 


Adjustment of Existing Rate Inequalities 


“In addition to this general reduction in rates and re-classifi- 
cation of raw materials there should be adjustment of rate 
inequalities, for example on clays, and it is for this particular 
reason your committee has felt impelled to fight its own battle 
rather than to merge its efforts with other and larger groups 
working for rate reductions. 

“Tt is particularly noticeable in tabulating data in working 
up our rate cases that the rates on clays from the North Caro- 
lina district are disproportionately high as compared with the 
Tennessee-Kentucky and Florida districts, being approximately 
25 per cent higher than either of the districts named, both on 
a car-mile and a ton-mile basis. This disproportion in rates, 
existing as it has over a period of years, has cost our mem- 
bers in the aggregate thousands of dollars in excess freight 
and if your committee succeeds no further in its general work 
than in having the same rectified and rates from the North 
Carolina district put on a parity with other clay producing dis- 
tricts, the Association will be fully compensated for its expendi- 
ture of money and effort. Your committee feels sanguine it will 
accomplish some good in this particular matter. 


Transit Privilege 


“With the working of the so-called Transit Privilege you 
have all been made familiar in the Bedford Springs report of 
this committee. Our appeal in this matter has been presented 
in due form to the proper officials of those railroads entering 
East Liverpool, Wilmington, Trenton and Erwin, Tenn., at which 
points there are plants grinding flint and spar. 

“The C. C. & O. line has already given favorable expression 
to the establishment of the transit privilege on these materials 
moving out of Erwin, Tenn. From the other points we have 
as yet nothing definite to report. 


Abatement of Storage Charges 


“Storage charges on refused and unclaimed shipments have 
brought forth complaints from some of our members during the 
past vear, such charges in some instances, in small out-of-the- 
way stations, being almost confiscatory. 

“Storage charges are not uniform on all railroads, as are 
demurrage charges, each carrier, or group of carriers, promul- 
gating its own rules regulating such charges. Hence the prob- 
lem of securing relief in this matter is multiplied and made more 
difficult of solution, each having to be handled as a separate 
case. 

“Your committee, however, has the matter in hand, already 
has applied to some of the carriers for abatement of the charges 
or modification of the rules, and will pursue the matter further 
with the hope of securing some measure of relief. 


Dunnage Allowance on Bulk Car Packing 


“In the packing of bulk cars it is estimated that the packing 
materials (that is the straw and lumber) approximate in weight 
fully ten per cent of the billing weight of the car of earthen- 
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ware. At one time on some lines, we enjoyed a dunnage 
allowance and even today on some commodities packed in open- 
top cars such an allowance is customary, although no such 
allowance is now granted on earthenware packed in bulk in any 
of the tariffs. 

“Recently freight classification committees have so stiffened 
up the rules on packing bulk cars as to considerably increase 
both the expense of such packing and the dunnage weight in 
each such car and in view of the present very stringent pack- 
ing rules, your committee has felt justified in asking in return 
a dunnage allowance on all bulk packed cars of earthenware. 
It has presented its petition to the Consolidated Classification 
Committee covering the matter, from. which it has received very 
little encouragement, but will persist in its efforts in the hope 
of accomplishing some good along this line. 


Transcontinental Freight Rates 


“Recently the Transcontinental Freight Bureau, on its own 
initiative, filed a petition with the Interstate Commerce Commis- 
sion asking for permission to reduce rates on certain commodi- 
ties, but earthenware was not included in this petition. When 
your committee learned of this action it appealed to the Bureau 
to add earthenware to its petition, but without success. How- 
ever, it did obtain the promise of the Bureau that earthenware 
would be included in its next petition for rate reductions which 
it already has prepared and expects to present to the Commission 
as soon as the first petition is out of the way. In this instance 
the Bureau is quite willing to grant the reduction on earthen- 
ware and it only remains for the higher authority, namely, the 
Interstate Commerce Commission, to approve the matter when 
presented. 


Conclusion 


“*T arge bodies move slowly’ is an old and apt saying, and the 
rate-making powers, being of this class, are so hedged about with 
tedious processes of procedure and red tape that the public in- 
terests may be safeguarded, that progress in handling matters of 
transportation is necessarily slow. Therefore, while your com- 
mittee reports much work done and some progress, it asks the 
association not to expect too much too soon“or to become dis- 
couraged before its committee does. 

“In preparing our cases in these matters, one thing in partic- 
ular has impressed your committee, to wit, that neither this 
Association nor any of the groups with which it has conferred 
in working out its plans has very intelligently handled transpor- 
tation matters and the need of an efficient and active traffic 
bureau is manifest. 

“Your committee is more than ever convinced that the only 
practical way to handle the problem and to do it right is to be 
constantly at it, keeping in intimate touch with all matters of 
transportation affecting our industry, studying the problem as 
applied to and handled by others, profiting by their experience 
and efforts by the application to our own industry of such 
methods as have been, or may be from time to time beneficial. 

“To do this systematically and thoroughly may require the 
regular employment of a traffic expert, but your committee is 
not prepared to make any such recommendation at this time. It 
feels this will depend upon results obtained in pursuing the 
matters now in hand. 

“Tt is apparent, however, even to the neophyte in such mat- 
ters, that the carriers as a rule grant lower rates and more 
favorable conditions, and grant them first, to those shippers 
which have efficient and active traffic bureaus.” 


At this time Charles Donley of Pottsburgh, consulting 
Traffic Expert for the United States Potters’ Association 
presented charts showing transportation costs, and ex- 
plained them at length. 

The report of the membership) committee was 
presented also by Mr. Ashbaugh, who said: 


Membership Committee Report 
In presenting the report of the Membership Com- 
mittee, Charles C. Ashbaugh, chairman of East Liver- 


pool, said: 

“Your membership committee begs to report, that during the 
year nine members were received into the association through 
recommendation of the committee and official action of the 
Executive Committee. 

“ Five of these were for active membership and are as follows: 

Bedford China Co., Bedford, Ohio. 
Anchor Pottery Co., Trenton, N. J. 
Hopewell China Corporation, Hopewell, Va. 


Homer Knowles Pottery Co., Santa Clara, Cal. 
Empire China Co., Burbank, Cal.” 

“Four were for associate membership and are as follows: 
Clinchfield Products Corporation, New York. 
Mandle Clay Mining Co., St. Louis, Mo. 
Albion Kaolin Co., Hepzibah, Ga. 
Johnston-Porter Clay Co., McKenzie, Tenn.” 


Dr, A. V. Bleininger, chairman of the Materials Com 
mittee, and who is in charge of the Research Departmen 
of the Homer Laughlin China Co., East Liverpool, O, 
who was to have addressed the convention Tuesday, dic 
not read his paper until Thursday morning. It follows 


“The question of raw materials used in the pottery industr! 
is no longer acute as it was during the war period, but still offer 
many opportunities for serious consideration. The old prin 
cipal, ‘Let the buyer beware,’ still applies to a very consider 
able extent, and this holds without incriminating the intention) 
of the seller. While in the steel and many other industries i 
has become the fixed custom to buy on specifications, such ; 
procedure has been held to be impossible in the pottery trade 
and it has been thought that no fixed requirements could b| 
established for the purchase of clays, feldspars and other ma. 
terials. It is true that reliance on purely chemical composition 
would indeed be misleading, but it is equally true that certait | 
basic requirements, both chemical and physical, can be used t 
establish the value of the materials for specific purposes. I! 
other words, it is not possible to arrive at specifications withis 
a certain, reasonable, limit of tolerence. The adoption of suc) 
broad but definite specifications would indeed be most desirabl) 
on the part of the seller and the purchaser since they woul 
afford protection to both parties, and furthermore, could b 
used to establish a legal standing in court, which, as far a 
our materials are concerned is lacking almost entirely. j 

“Upon appointment as chairman of this committee, in th 
absence of definite instructions, the writer took it upon himsel 
to collect such information concerning the principal material 
used as could be obtained from work done in the testing depart 
ment of the Homer Laughlin China Co., and elsewhere, an 
to submit these to the Association. The next step would b 
to fill out the gap in our knowledge of materials through th 
aid of the Federal Bureau and the American Ceramic Society 
and to establish basic and equitable specifications for actual us 
in making our purchases. 

“Tt is evident that we shall learn many facts concerning ma 
terials which will prove of interest and value to us. 

“During the past year your chairman has not called upo1 
his associates on the committee for active cooperation, b 
expects to enlist their help in the future work which remains t 
be done. 

“With your permission the writer will discuss the severa 
raw materials from the standpoint of the pottery manufacture 
and the ceramist.” 


a 
| 


| 


China Clay or Kaolin 


“Tn speaking of china clay we really refer to kaolin of th: 
primary type, that is, clay still found associated with the paren. 
rock from which it has been derived. Clays of this type havi 
definite characteristics, such as a very white color in firing) 
imperfectly developed plasticity, and low strength in the dr 
state. The grain of these clays of coarser than that of thi 
other types of clay of more recent geologic origin. The prin) 
cipal primary kaolins used by us are the English China Clay 
the North Carolina and the Delaware and Maryland Kaolins. 
All other so-called kaolins purchased on this continent at thi 
present time are secondary kaolins, that is, clays which hav 
been washed away from the parent rock, and hence are finer 
grained and not so pure as. to color. For making high-grad« 
ware of good color, it is absolutely necessary to have clays whicl 
are of a good, white color when fired. The ideal material foi 
this purpose is undoubtedly the English China Clay. Its fine 
color and remarkable uniformity make it the kaolin par excel 
lence. In our tests of materials, we have found practically n¢ 
variations to speak of from shipment to shipment, and the onl i 
thing that needs to be watched in connection with it is it 
water content. Such a clay when mixed with flint in the pro. 
portion of 1; 1, by weight, has a transverse strength of abou. 
35 Ibs. per square inch in the dried state, and when fired tc 
cone 8 an absorption of 24%. » | 

“The strength of this clav may be judged by stating that the 
average semi-vitreous body has a transverse streneth of 250 lbs 
per square inch in the dried state. A typical North Carolin 
kaolin, mixed with the above proportion of flint showed a dry 
strength of about 5 Ibs. ner square inch, and an absorption 0 
25.5% at cone 8. The difference in dry strength is due to th 
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-|normous size. : 
llirected towards the utilization of these clays by means of 
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act that the English China Clay is of much finer grain than 
ae North Carolina Kaolin, the latter consisting of very large 
articles of clay matter. This fact is in no way prejudicial to 
ae American Kaolin, and indeed this is a desirable feature, 
ince the admixture of the coarser grains, with the much firmer 
nes of the other clays results in a more compact and stronger 
tructure. The unfortunate part connected with the North 
tarolina Kaolins is the frequent presence of iron-bearing mica 
thich is only partly removed by the lawn, the small yield of 
aolin from the original rock, and the comparatively limited 
uantity found at the workings. It is undoubtedly true that 
ae separation of mica from kaolin may be decidedly improved 
y several mechanical methods, but the difficulty as regards to 
ae available amount of the crude rock and its low yield is 
fundamental one over which we have no control. 

“The North Carolina Kaolin at its best is an exceedingly 
rhite and fine material, but, unfortunately, we do not get it 
1 this condition always. What has been said of the North 
‘arolina Kaolins applies largely also to the Delaware and 
Maryland materials. It is evident, therefore, that, as far as 
ae primary kaolins are concerned, we are not in good shape in 
his country, and all the talk of chemical experts will not explain 
way this condition. 

i 


Secondary Kaolins 


i 


“Let us now see what the conditions are with reference to 
he secondary, or the so-called plastic kaolins. The best ex- 
mples are the clays from Florida and Georgia. As we have 
een, these are much finer and more uniformly grained than 
he primary kaolins, a feature which is not altogether desirable. 
“This, in connection with the slightly off-color in the fired 
‘tate, constitutes the principal objections to their use in larger 
uantities. Their uniformly fine-grained structure renders them 
ensitive in drying, due to the development of fine cracks, though 
n this respect the Florida behave very much more favorably 
han the Georgia clays. We have found the transverse, dry 
trength of Florida kaolin mixed with an equal part of flint 
lo be as high as 250 pounds per square inch, while some Georgia 
‘taolins under the same conditions showed only a strength of 
Mbout 25 pounds. This is not due so much to the inherent 
yveakness of the clays as to the development of the cracks and 
‘hecks. referred to. Some of the Georgia clays are more prone 
‘o show this defect than others. It should be realized also that 
his difficulty does not show when smaller amounts of this type 
vf clay are used, nor when it is made up by other than the 
ilastic molding process, such as dry pressing where the water 
fontent is low. 

“Furthermore, it is not at all improbable that by some pre- 
iminary cheap treatment it may not be possible to use larger 
juantities of these materials, which constitute deposits of 
The efforts of our Federal Bureaus should be 


ome practical treatment, whether this be a pre-heating process, 
a electrical or chemical treatment. Such work would be of 
‘reat economic importance to the industry. 

“There must be mentioned also two other kinds of secondary, 
vhite or light burning clays. The first kind consists of the 


o-called residue clays, resulting from the decomposition of 
imestone, which are found especially in Bollinger County, 
Missouri. These clays are fine grained, and contain a consider- 


ble amount of amorphous silica, a form of silica correspond- 


ng to the structure of French flint. These clays consist of 


‘|bout 50 per cent of this flint, the silica content being about 


7 per cent and the alumina content 19 per cent. 

“The firing color is a very good white. It is evident that 
vith the use of such clays the flint content of the body would 
lave to be reduced proportionately. It is interesting to note 
hat in an old record book of Mr. Homer Laughlin, the writer 
jound batches of compositions showing a certain amount of this 
lay had been used. 

“Tn some localities in Missouri it is quite probable that natural 
mixtures of this clay with another stronger and tougher clay 
te found, resembling ball clays in their properties. Some clays 
vhich have come from Missouri do indeed seem to possess the 
‘olor of a secondary kaolin, and some of the plasticity of a 
yall clay. The so-called kaolin found near Anna, Ill. is ap- 
varently of a similar origin, being the decomposition product 
£ limestone. 

“A second type of kaolin-like clay is that found in South 
Varolina, Alabama, Indiana, Nevada and Texas. These ma- 
erials undoubtedly are secondary in character, but have been 
© compacted by natural processes that they must be ground 
efore they develop plasticity. Although this type of material is 
‘ow being used for pottery making in California. it is not so 
amiliar to us in this part of the United States. When ground 
me these clavs develop sufficient plasticity, and some of them 
Jaye an excellent color. Their drving shrinkage seems to be 
omparatively low, but the firing shrinkage is high. In some 


cases they seem to assist in bringing about marked translucency, 
especially the Texas clays. From the commercial standpoint, 
however, the latter are out of the question, since surveys have 
shown that the amount of clean, white clay is negligible. There 
are large amounts of this hard variety of clay in Texas, but 
their high content of fluxes and poor color render them value- 
leSsia 


Future Outlook for Domestic Kaolin 


“With a large and satisfactory supply of English china clay 
available it might seem foolish to speak of using domestic ma- 
terials. As a matter of fact, it is of national concern to make 
ourselves independent of foreign raw materials of every kind 
if at all possible. It is evident that there is a sad deficiency in 
our suppty of primary kaolins, the class to which the English 
China Clay, the North Carolina, the Delaware and Maryland 
Kaolins belong. If there were an ample supply of these ma- 
terials our needs could be met, since, with the help of the 
Florida and Georgia clays, a suitable body could be built up. 
It would seem necessary, therefore, to push the exploration for 
kaolin in the Appalachian Mountains, particularly in the North 
Carolina district but also in Virginia. A geological and techni- 
cal survey of the Appalachian territory has already been made 
by the U. S. Geological Survey and the Bureau of Mines, the 
results of which should soon be available. It is to be hoped that 
it will be possible to compute the approximate tonnage of such 
kaolins available. 

“Similar work should be done in Maryland, Delaware and 
the New England States, Eastern Pennsylvania and other states 
having igneous formations. It is not unlikely, for instance, that 
kaolins may be found in Virginia which can be used, when 
subjected to proper washing treatment. There is also a chance 
that kaolin deposits of suthcient extent may be located in con- 
nection with the Laurentian rocks of the Province of Quebec, 
Canada. 

“The second step looking towards the exclusive use of domes- 
tic materials would be the allocation of the secondary or plastic 
kaolins with particular reference to the Georgia deposits. This 
field is undoubtedly very large, and sections of it have not yet 
been explored. This work is now under way, and is being con- 
ducted by the Bureau of Mines in connection with large size 
tests dealing with different methods of washing and purification. 

“The third step should embrace the study of the hard, white- 
burning clays requiring grinding, principally those of South 
Carolina, Nevada, and perhaps Alabama. Our knowledge con- 
cerning these materials is quite incomplete, and we should learn 
the properties of these materials in our bodies. 

“We cannot and should not dismiss these’ clays as being 
unsuitable. The work done some years ago under the auspices 
of your Association with the Bureau of Standards showed quite 
distinctly that bodies of very good appearance could be made 
with the introduction of a certain percentage of these clays. 
We know that the deposits in question are very large. 

“The fourth step should include work dealing with the white 
residue clays, such as those from Missouri and Arkansas, and 
the plastic clay derivatives of these materials. Exploitation on 
a commercial scale is already under way. 

“Tt is obvious that in the consideration of all of these clays 
the probable extent of the deposits is the one vital factor, and 
that no time should be wasted on locations where formations 
are comparatively small pockets, or where the weathering of 
the dykes is evidently superficial or shallow. By following this 
general rule the work of such a clay survey should be reduced 
to practical limits.” 


Ball Clays 


“The English ball clay situation has been greatly eased up, 
as we all know, and the supply is adequate. In selecting ball 
clays for our specific purposes, we have found it useful to adopt 
the following simple classifications : 

“1. Black or dark ball clays, containing considerable organic 
matter, inclined to be sticky in the plastic state but strong in 
the dried condition, and used principally for the purpose of se- 
curing good dry strength. Vitrifying below cone 8. The trans- 
verse dry strength of the 1: 1 clay-flint mixtures is about 475 
Ibs. per sq. inch. If used exclusively this type of clay may cause 
pulling out in jiggering or sticking to the mould. The high 
carbon content required caution in the early part of the bisque 
fire, as far as thick ware is concerned, since black-coring may 
result. Usually vitrification is reached below cone 7. These 
clays usually fire to a good light color. 

“2. Black or dark ball clays, having the same physical proper- 
ties as Class 1, with the exception that they vitrify above cone 
8, but not above cone 10. 

“3. Blue, gray or yellowish clays, much lower in organic 
matter than the black clays. Possess excellent plasticity and 
show none of the stickiness of the first two divisions. Hence, 
they do well in conjunction with the black clays as they supply 
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fine jiggering qu: ulity. The transverse, dry strength of 1 : 1 
clay-flint mixtures is between 350 to 400 Ibs. per sq. inch, Vitri- 
fication is below cone 8. The firing color is more yellowish than 
that of the black clays. Black-coring does not occur readily. 

“4 Clays similar to those of Class 3, but vitrifying above 
cone 8, but not above cone 10. 

“5. Clays similar to classes 3 and 4 in plasticity, but lower 
in dry strength, which may ae from 250 to 350 Ibs. per sq. 
inch. The firing color is usually yellowish, especially under 
the glaze, but bleaches as the bisque fire is raised. These clays 
do not vitrify below cone 11-12, and hence are more suitable 
for vitreous than semi-vitreous ware. 


“In general, we desire ball clays to practically vitrify in the 
bisque fire since more refractory clays tend to produce a more 
open and less strong body, which is inclined to craze. It is 
obvious also that we must not use ball clays which overfire at 
the bisque temperature employed, and no clay which fires to 
a gray color. We can neutralize the cream-colored and yellow 
clay with cobalt, but in the case of gray-firing materials the 
oxide only makes matters worse and imparts to the ware a 
dingy look. 

“The appearance on the market of a white-burning clay from 
Missouri having some of the properties of a ball clay, and 
possessing a transverse strength in the dried state, and mixed 
with flint in the proportion of 1 1 of about 260 lbs. per sq. 
inch, is interesting and worthy of investigation. This clay when 
fired to cone 8 was found to show an absorption of 3.2 percent. 


Feldspar 


“The feldspar situation has likewise become eased up con- 
siderably, both with reference to supply and quality. During 
the latter part of 1920 feldspars showing more than 72% of 
silica were received, but the quality has been improved as is 
shown by the figures of the following analysis: 


a; b. 


SiliCay es eee ae ic hoc eee 67.77% 67.90% 
Alumina and iron oxide........ 19.79 20.37 
[Bh chet Mee Oa iiis Genre ES Dia ieee 0.03 0.68 
iMaenesia senate SOM els den Oe trace trace 
IPOLASlipeamectnme ce caer eee O98 9.46 
Sod apes fae cent atcerne ee 229 1.16 


“Variations in the composition do, however, occur from time 
to time, and it would be well to urge up the producers the 
importance of securing a uniform mixture, rather than an ex- 
ceptionally high potash content. It is believed that the average 
consumer would be better satisfied with a lower potash content 
in the spar, if the latter were maintained at this point with 
reasonable uniformity, than with occasional shipments of high 
alkali material alternating with lower grade spar. The modern 
facilities available for mixing and averaging should make this 
possible without hardship to the miller. 

“New feldspar activities are reported from the Clinchfield 
district, Maine, Connecticut, New Hampshire, New York and 
Canada. Excellent pure spars have been located also in Cali- 
fornia and South Dakota. As regards the requirements for a 
good grade of body spar it might be said that: 


“1. The spar should have a silica content of not above 
69 percent. 

. The potash content should not be below 9 percent. 

The soda content should not be above 3 percent. 

. The spar cone fired to cone 8 should be thoroughly 
fused, but should not flatten or change its shape 

markedly. 

The color of the fired spar should show a white and 

not a gray-black ground, and should not show an 
excessive number of specks. 


Bwlh 
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“Tn body spar the soda, if more than 3 percent, causes a 
decided softening and liquefying action which may easily give 
rise to crooking or warping of the body in a little harder fire. 

“In glaze spar the soda content need not be so restricted, of 
course. The question as to whether a high soda content is 
necessary for spar used in glazing we are inclined to answer 
negatively. We think that a high potash spar, of clean color, 
may be used for this purpose very satisfactorily, especially where 
we fritt contains borax, which supplies a certain amount of 
soda. 


Flint 
“Both the quality and fineness of flint shipments have been 
very satisfactory. 
Whiting 
“The quality of whiting has been very satisfactory, and no 


sample tested showed a content of lime carbonate below 97 
percent. 


Sagger Clays 


“The variety of clays otfered tor sagger purposes makes it 
bewildering task to classity them. An extensive series of tes 
conducted by the Homer Laughlin China Co. has brought oy 
the fact that the principal factors involved are the drying shrink 
age, the transverse strength in the dry state, in mixtures of 
part of clay and part of grog dust by weight, the firing shrinkag 
at cone 8, and the absorption at the same temperature. One o 
the main considerations usually neglected is the after-shrinkagi 
upon repeated firing. lt a sagger body continues to  shrin| 
decidedly upon subsequent firings, the saggers are subjected ti 
a severe stress since they must contract under pressure, wit! 
the result that the breakage is high. Furthermore, it is neces 
sary that the sagger be strong mechanically, and yet resistant ti 
sudden heating and cooling. 

“In a general way we have traced four classes of sagger clay 
which have the following characteristics: | 

“Class 1. Drying shrinkage 7%; firing shrinkage at cone £ 
5.5%; absorption at cone 8, 2.5% ; transverse strength in dr 
state 120 Ibs. per sq. inch. Of good strength upon first fir 
but overburns gradually, and sometimes softens on subsequen 
firings. 

“Class 2, Drying shrinkage 6.2%; firmg shrinkage 3.4%; ab 
sorption 12%; strength in dry state 120 lbs. ‘Does not overfir 
on use but continues to shrink. 

“Class 3. Drying shrinkage 7%; fire shrinkage 6.8%; ab) 
tion 2.3%; dry strength 220 Ibs. Does not overfire nor shrin} 
appreciably in use. Possesses good mechanical strength. | 

“Class 4. Drying shrinkage 4% ; firing shrinkage 4% ; abstapl 
tion 15%; strength 80 Ibs. Is quite high in silica, does not one) 
fire nor shrink in use but is rather weak and punky. ' 

“Tn these figures the dry strength refers to a mixture of | 
part of clay to 1 of grog dust. All absorption and fire shrink 
ages are referred to cone 8. All shrinkages are referred to thi 
wet length. None of these clays should be used alone, and ¢ 
combination of Classes 1, 2 and 3 should give the best results, 
Class 4 is not desirable. The question of sagger materials is 
a large one and deserves further attention. 


| 


Recommendations | 


“Your committee desires to suggest that a systematic study 

of the raw materials be inaugurated, through: 

“1, The collection of information already available in 
published records. Ss | 

“2. The digesting and summarizing of data obtained 
from individuals. 

“3. Cooperation with the White Ware Division of the 
American Ceramic Society and the Committee on 
Standards of the same organization. 

“4. The urging of further and more specific work by 
the Federal Bureaus on the Ceramic resources of 
the country, and 

“5. The carrying out of shop tests of materials and 
mixtures to be specified by the committee, so that 
certain results may be checked and verified. 

“The results of such tests should, of course, be reported t 
the Association at its annual meeting. It is suggested that firms) 
or individuals willing to take part in such work inform ¢ 
secretary of the Association or the chairman of the Commitee’ 


Reporting for the Machinery Committee, Marc Solon, 
of the Mercer Pottery Co., Trenton, said: 


“Your committee has pleasure this year in reporting the intro- 
duction of quite a number of improved machines, some of, 
entirely new design which not only curtail labor costs but 
produce a superior product, and some adaptations of mechanical 
devices already used in other industries. Perhaps among the 
most important of these improvements is the new method of 
preparing sagger clays, adopted by the Shenango Pottery Com-) 
pany. We must all admit that the old practise of throwing) 
crude sagger clay and carelessly prepared grog into an open 
pit and allowing it to soak, before being pugged, is primitive 
and ineffective. The process adopted by the Shenango Pottery 
consists in the first place of grinding the grog in a pan enclosed 
in a tight box fitted only with a small opening through which 
the saggers are fed. The dust caused in grinding is exhausted 
from the inside of this box by means of a fan. The ground 
grog as it comes from the pan is elevated to a considerable’ 
heighth and runs down through revolving screens into two bins,! 
one for the coarse grog and the other for the dust. The sagger) 
clay is pulverized and also elevated into bins. From these stock 
bins, the grog and clay is fed into measuring machines in pre-| 
determined quantities and then conveyed to a six-foot horizontal 
pug mill for tempering. The firm claim that while they get. 
quite a good mixture with one pugging, they find even still, 
better results pugging twice. This method, we think marks 4 
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stinct advance over the old. It not only insures complete 
sintegration of the clay, making an intimate mixture of the 
aterials possible, but regulates accurately the proportion of 
ay and grog, maintaining a uniform size of grog free from 
ist. This same concern has also installed a belt carrier to 
mvey the ware direct from the kiln mouth to the ware room. 
he belt is eighteen inches wide and approximately three hun- 
-ed feet long and in its travel makes two right hand turns. 
he ware is emptied at the kiln mouth and placed on the con- 
yor, which delivers it into the ware room. They claim by 
js means a saving of $60.00 to $75.00 on the drawing of every 
In. Sagger machines have also been installed together with 
e necessary machinery to enable the firm to produce their own 
es. The Shenango Pottery Company has also in operation five 
itomatic drying machines for the dipping room which they 
aim to be operating successfully. Automatic car unloaders, 
sth for unloading hopper cars for the kiln shed and for the 
yilers are also being used. 

'“The W. S. George Pottery Company have installed in their 
| ree plants a Louden Conveying Carrying System to deliver 
yal to both the glost and biscuit kilns and also for conveying 
eir refuse and ashes from the kilns. This same system is also 
sed for conveying green saggers on trays from the sagger shop 
) the biscuit kiln and for transferring newly washed saggers 
om the biscuit to the glost kiln shed. At their No. 1 plant, 
is company has installed a fully equipped research and testing 
tboratory in which they are able to make tests of all materials 
the minimum amount of time and pass upon their fitness for 
sxe in the plant. The laboratory includes a miniature clay mixing 
att and glaze grinding cylinders, etc. 

“The Onondaga Pottery Company report the re-arrangement 
id concentration of their glaze making equipment, including the 
stallation of a method of delivering the glaze to the various 
pping rooms by air pressure. 

“Automatic decalcomania machines have been installed by the 
’, S$. George Pottery and the Limoges China Company. This 
tter company report that their machine, which is manufac- 
red by the Proctor & Swartz Company of Philadelphia, is con- 
ructed on the lines of a mangle, in so much that the ware is 
ized, decaleed and delivered at the end of the machine practi- 
|lly dry and ready for lining. In this manner they claim to 
‘ye twenty-four hours time over the old method. They are also 
verating another decalcomania machine invented by Mr. Harry 
‘cMasters, which this firm claims is less expensive to erect 
id equally satisfactory in its operation. 

“The Pope-Gosser China Company have installed two dippers 
angles made by the Philadelphia Drying Machine Company. 
wing, however, to their inability to arrange satisfactory terms 
' payment with their men they are not so far operating either 
‘them. This concern has also adopted a low pressure vacuum 
‘ating system, whereby they claim to attain much more uniform 
‘ating results with considerable fuel economy. 


“The Hall China Company are smelting their frit in a Rotary 


i 


irnace Company. This furnace consists of a rotating cylinder 
ied with fire brick and suspended in such a manner that it can 
tilted for charging and discharging. This furnace is fired with 


“The Mercer Pottery Company have designed and installed a 
ow type of dipping mangle to take care of cups and all hollow 
eces. The machine is so designed that the dipper works on 
actly the same method as previously, throwing his goods upon 
2 fiddle, from which they are automatically remov ed as quickly 
they are dipped. From this automatic fiddle the ware is 
ansferred to a horizontal mangle which passes through a heat- 
z chamber. The object of this machine has been in the first 
ace to insure that no glazed surface is touched by the person 
thering the ware, until the glaze is absolutely dry. In this 
ay the handles of covered dishes, sugars, cups, etc., are perfectly 
azed when they come from the glost kiln and do not, as in the 
st, show where the glaze has been touched in picking up the 
“ce direct from the dipper. The advantage of this is perhaps 
st apparent where handles are afterwards treated with coin 
Id. This machine also makes curtained and wreathed ware on 
2 edge of hollow pieces impossible. In conjunction with this 
angle at the discharge end is an appliance which automatically 
‘ans the glaze from the Pee The pieces are taken from the 
angle, touched upon the cleaner and then put on the boards. 
is is accomplished without any dust and insures the feet being 
rfectly free from glaze. This concern also has installed in its 
sting laboratory, an appliance for the testing of materials and 
‘dies upon which can be read the heat effect curve in conjunc- 
,n with the temperature curve. The information given by this 
pliance is of considerable value in controlling the biscuit kilns. 
/ Your committee must thank the members of this association 
t the prompt way in which they have replied to our request 
t information. At the same time, we would like to point out, 


it Furnace, manufactured by the United States Smelting 


that much data is sent to this committee, which should be sent 
to the Kiln and Fuel Committee. We mention this as an explana- 
tion why some of the information given to us does not appear in 
this report.” 


The closing session, held Thursday afternoon, was ex- 
ecutive, and it was during that time that John A. Camp- 
bell, of Trenton, presented his report as chairman of the 
Eastern Health Committee, as follows: 


“Your Eastern Health Committee have no unusual events to 
record during the past year, but on the whole it has been one 
of progress insofar as matters affecting sanitary conditions of 
the potteries are concerned. 

“ Manufacturing and Operative Potters alike are awake to the 
fact that they have to observe the ordinary rules of health if 
men are to be kept fit for work. 

‘““Tnspector Mushet made a visit of observation throughout the 
Western plants and reference is made to it in his report here- 
with presented. We regret that the way was not clear for our 
Industry as a whole to adopt the Sick and Old Age Pension 
plan. Once introduced we believe it would prove its worth, be 
continued, and considered a legitimate and necessary manu- 
facturing expense. Individual plants have adopted the proposed 
plan with some modifications and a majority of the Sanitary 
Potters of the east were willing to make trial of the plan, but 
it was deemed best to delay the matter and try and secure the 
Eastern Sanitary trade as a whole. Some dinner ware plants 
have volunteered to cooperate once the plan is in effect. We 
believe a trial will be made in the near future.” 


Following the reading of this report, that of William 
Mushet, Inspector for the trade as a whole, was read 
as a part of that of Mr. Campbell. The text follows 


“We have had many improvements completed in a number of 
the older potteries, particularly during the past year, which have 
all helped in bettering the health conditions of the workers. And 
the great majority of the men themselves are taking a greater 
interest in their own welfare. This joint effort, I believe, is 
plainly reflected in our Mortuary table, to which I respectfully 
call your attention in my report. 

“The old type jiggerman stove is nearly a memory of the 
past; so is the drying flue in the sagger shops. There are still 
a few factories grinding grog in the sagger shops, but this will 
be eliminated as soon as possible. Inside toilets have been in- 
stalled in all our potteries except one, and they have promised 
to do so before winter sets in. 

“Several manufacturers have been experimenting with a floor 
oil to make the shops dustless, and have been successful. This 
is being used in the Crown Pottery, Evansville, Ind. Every 
shop in the factory gets sprayed with Floraline liquid dust layer 
every two weeks, and no dust rises no matter when they sweep 
the floors. Mr. Wintringer, of Steubenvile, is also using this 
oil on all floors except the clap shops, and he is going to use 
it there. In dipping rooms with wood floors they do not require 
any sawdust when using the oil, and I would request you to 
consider this improvement for all wood floors. 

“The dippers’ mangle will, I believe, eliminate all unhealthful 
conditions in the dipping room, and I sincerely urge employers 
and employes to get together for the installation of the dipping 
mangle. 


Hospital Treatment Fund 

“This fund is doing splendid work. We have had over sixty 
cases treated in our City Hospitals and forty treated or ex- 
amined in Philadelphia hospitals. The most serious cases were: 
the removal of stomach cancer, and the man has been work- 
ing now for six months. Diseased bone in the arm; most deli- 
cate operation; got the bone all scraped, saved the arm. One 
case cf impelvia; his physicians gave the man three weeks to 
live. Got him fixed up in the U. of P. Hospital, and he has 
been working for six months, and is O. K.” 


Sick and Old Age Pension Plan 


“The Eastern Health Committee deemed it wise not to attempt 
to institute this measure this year on account of the great de- 
pression in our trade, but will try to do so as soon as times 
warrant it being done. 

“T am pleased to report that the Homer Laughlin China Co. 
have inaugurated this great plan in all of their plants, the firm 
baying all of the expenses, and the employes are delighted 
with it. 

“The Crown Pottery Co., Evansville, Ind., have adopted a 
similar plan, the firm and workers paying 50-50. When the 
surplus reached $1,000 they cease paying until the Committee of 
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Workmen who manage it recommend resumption of payments. 
“ During October and November | visited potteries in Buftalo, 
Mt. Clemens, Tiffin, Kokomo, Evansville, Huntington, Graiton, 
Cameron, Mannington, Wheeling, Steubenville, Salem, East 
Palestine, Sebring, Akron, Bedford, Niles, Minerva, Carrollton, 
Salineville, Coshocton, Crooksville, Columbus, New Castle, Can- 
nonsburg, Wellsville, and a number of the East Liverpool shops, 
and I am greatly pleased with the improvements noted, and sug- 
gested other matters that I believe will be attended to.” 
COMPARATIVE STATEMENT OF DEATHS AND AVERAGES 
in N.2Be or O.eP. 
1915 1916 1917 1918 1919 1920 1921 
Total’ deaths aac eee Ate er ORO? ol Soe 92 eine 
Average age at death .. 44 46% 47% 46 38 49 47 
Died cf UuberculosissescU me 2oumc7 Ol 7 921) 16 
Age at death from 


Tuberculosist:... 4s-: 40% 40% 41% 43% 47 45 49% 
Died from Asthma .... jomm 4 
Average at death ...... 57% 55% 


“ During this period our membership has increased from 6,600 
to over 9,000.” 
* Denotes year of influenza epidemic. 


John B. McDonald, of the Knowles, Taylor & Knowles 
Pottery Co., East Liverpool, O., as chairman of the West- 
ern Health Committee, filed the following with Secretary 
Goodwin: 


“Your committee begs to report Mr. Mushet, joint Health 
Inspector, has made his usual visits to the western plants, which 
he will note in his report. 

“No meeting of our committee has been held, for at no time 
has any condition arisen that warranted the convening of the 
committee.” 


T. A. McNicol, of the T. A. McNicol Pottery Co., East 
Liverpool, O., in presenting the report of the year for the 
Western Discharge Committee, said: 


“The Western Discharge Committee have been practically 
jobless during the past year for which they are truly thankful, 
for the work of such a committee is anything but pleasant. 

“Some few cases have come up but they .have been handled 
through the telephone and by correspondence. 

“We attribute the very few cases to the slump in business 
lessening the demand for labor, which naturally makes the man 
with a job a little more careful in his attitude, and to the reso- 
lution passed at our last annual meeting placing a fine of $100 
on the member who hired a member of the Brotherhood with- 
out a discharge or official authority. 

“The large number of employes who have visited the office 
of the Secretary to have their discharges renewed or secure one 
if they had neglected getting them from their preyious job and 
the requests of the Brotherhood along the same line, would 
seem to indicate a pretty fair general enforcement of the best 
instrument we have ever had—the Discharge Agreement. 

“Your attention is especially directed to the working condi- 
tions specified in the agreement. It is currently reported that 
some of these provisions are not generally being enforced. If 
that is the case, they will soon become a dead letter. They will 
follow the fate of so many other remedial measures adopted 
at the expense of much diligent effort on the part of your com- 
mittee, and fail through the indifference of the employer. The 
committee, we think, is entitled to your cordial and unanimous 
support in such matters. 

“Tn his regrettable illness, necessitating his resignation as 
president of the National Brotherhood, Mr. Edward Menge has 
the sincere sympathy of our organization, and our earnest hope 
for a speedy and complete recovery. For many years Mr. Menge 
ably administered a difficult position, one requiring force, ability, 
tact, patience, and a keen sense of justice, one in which he was 
the natural target of selfish interests and dissatisfied individuals 
on both sides of the argument. But usually his critics have 
been men who could not have carried a fraction of his load. He 
received consideration and concessions from us that would never 
have been given to a man less truthful and fair. No other leader 
could have accomplished more for the advantage of his organiza- 
tion, and few, indeed, so much. It was his restraining hand, 
we believe, that more than once prevented on open breach. In 
his retirement labor loses the active support of a powerful advo- 
cate, and we lose the cooperation of one we are proud to call 
our friend. May all good fortune prosper him through a long 
and pleasant life. 

“The standing committees have throughout the year func- 
tioned diligently and with success. Theirs is a thankless job. 
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Their decisions are accepted with more or less good grace 
according to whether they get us what we want or only wha 


we ought to have. Nevertheless, we fly to them in trouble. The 
are ‘the shadow of a grey rock in a storm. We are fortunaty 
in haying such a tribunal, and fortunate that men of fairness 
experience and ability are willing to devote their time to thi 
work. ‘They may be assured of our continued support and ap 
preciation.” © 
“We would caution our membership to renew their good in 
tentions to enforce to the letter this agreement, especially a, 
working conditions grow better, for it is always an asset ti 
you and never a liability excepting as it may be violated. k 
“Tt is the Golden Rule of employment when each side faith 
fully recognize and live up to it. 3 
“May it always continue a part of our agreement, for th 
longer it is in use the better it works to the mutual adyantagi) 
of those depending upon our industry.” i 


on “ American Valuation, President B. E. Salisbury in 
troduced A. Crissy Morrison, of New York, who als« 
spoke of the plan. A brief recess followed, Mr. Salis 
bury explaining that Congressman Joseph W. Fordney 
of Michigan, Chairman of the Ways and Means Commit) 
tee would speak before the Association, 4 

Mr. Fordney was given an ovation when he entered th. 
convention room, 


In his address he said in part: 
“We are going through history making in Ameri 

today, just as they are in the whole world,” Mr. Fordne: 
began. “ We’re working for betterment of condition’ 
and for humanity. We have been striving to learn wha 
is best for the people as a whole. The country that seel 

to capture the foreign trade of the world and neglect 


the home market has without exception, failed. . 


“We consume in the United States, ninety per cen 
of the products of our own factories and our own farms 
Our own people must be well fed and well paid if we ar/ 
to put our money in circulation, The man who buy, 
foreign made merchandise against the nerchandise tha. 
is made in America is only taking money out of Americ! 
and putting it into the hands of the foreigner, and hi 
is a very poor man who does it. The stronger the op’ 
position to the American Valuation plans proves to mi 
more and more that that plan is a good one. I am ‘ 
protectionist, and I have never found any occasion fo. 


apology. 


of God shines on today.” 


When he had ended, again the hundred-odd who he 
him arose and applauded the speaker. 


2 o’clock the Association went to the Department ¢ 
Commerce where an address was delivered by 
Herbert Hoover, Secretary of Commerce. 


ey 
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Officers Elected 


Election of officers for the association suggested by the 
ominating committee are: President, Frank P. Judge, 
r., National China Co., Salineville, O.; First Vice Presi- 
emt, B. E. Salisbury; Second Vice President, Ray Y. 
liff; Third Vice President, John B. McDonald, Secre- 
wy and Treasurer, Charles F. Goodwin; T. A. McNicol 
; the new Chairman of the Executive Committee. 
V. E. Wells heads the Labor Committee, and Samuel 
warkin is the new Chairman of the Manufacturers Cost 
‘ommittee. Arthur Shaw succeeds W. H. Phillips as 
vhairman of the Art and Design Committee, William 
‘obinson succeeds Charles C. Ashbaugh as Chairman of 
1¢ Membership Committee and Charles L. Sebring suc- 
eds Wm. L. Smith, Jr., 


‘ommittee. 


as Chairman of the Reception 
Homer J. Taylor has also been added to this 
The new Research Committee which takes 
1¢ place of the former Materials Committee is headed 
y A. V. Bleininger. ; 


mumittee. 


The names of those registered and the firms they repre- 
nted at the meeting were as follows: 
W. E. Wells, Charles I. Aaron, A. V. Bleininger and 
feet, Walker, Homer Laughlin China Co., Homer J. 
aylor, Knowles, Taylor & Knowles; George C. Thomp- 
yn, C. C. Thompson Pottery Co.; Richard L. Chambers, 
i. W. Thompson, Hall China Co.; W. H. Robinson, 
colonial Pottery Co.; W. E. Brown and B. S. Purinton, 
ast Liverpool Potteries Co.; I. W. Irwin, Edwin M. 
‘nowles China Co.; De Witt D. Irwin, Potters Supply 
0.; John W. Vodrey, Vodrey Pottery Co.; J. H. Simms, 
} M. Manor, Golding Son Co.; Albert Pickin, Palmh 
lechteler Co., and William H. Phillips and H. Dan 
mith, Smith Phillips China Co., East Liverpool, O.; A. 
| Dale International Pottery Co.; 
ottery Co.; D. William Scammell, Lamberton China 
Jorks; William H. Griggs, Anchor Pottery Co.; Luke 
| oe Luke Knowles Clay Brokerage, and M, D. War- 
n, traffic manager, Chamber of Commerce, Trenton, 
i); H. R. Wyllie, H.R. Wyllie China Co., Huntington, 
meva.; RK. H. Pass, Onondaga Pottery Co., Syracuse, 
.Y.; B. E. Salisbury, Onondaga Pottery Co., Syracuse, 
fY.; S. H. Slobodkin, Boston Pottery Co., Boston, 
s.; F. P. Judge, Jr., and Samuel B. Larkin, National 
4ina Co., Salineville, O.; W. Riehl, Hanovia Chemical 
9., and George J. Neibuhr, Hanovia Chemical Co., New- 
ik, N. J.; Albert W. Corns, McNicol-Corns Pottery Co., 
Vellsville, O.; V. B. Case, Papermakers Chemical Co., 
jaston, Pa.; W. Campbell George, W. S. George Pottery 
eeand J. S. George, W. S. George Pottery Co., East 
ulestine, O.; C. W. Foreman, Owen China Co., Minerva, 
.; W. A. Shaw, Cannonsburg Pottery Co., Cannons- 
jirg, Pa.; Will A. Rhodes, Chelsea China Co., New Cum- 
‘tland, W. Va.; C. D. Fraunfelter, Ohio Pottery Co., 
inesville, Oe Cen jackson, Warwick China Co., 


Marc Solon, Mercer 


Wheeling, W. Va.; G. W. Mitchell and Thomas A. 
Anderson, Pope-Gosser China Co., Coshocton, O.; Wil- 
liam H. Phillips and H. Dan Smith, Smith, 
Chinas Co.,.e ast.) Liverpool, O: Earl R: “Cracks, 
Crooksville, O.; Charles In- 
gram, Clinchfield Products Co., New York, N. Y.; 
George A. Bauer, Edwin Bennett Pottery Co., 
Baltimore, Md.; A. J. Strikow, Hopewell China Co., 
Hopewell, Va.; W. F. Harris, Eastern China Clay Sales 
Co., New York, N. Y.; Joshua Poole, East Liverpool, 
O.: a W Capesa). 1. Ring Co., Buffalo, N. Y.; Charles 
L. Sebring, Sebring Pottery Co., Sebring, O.; C. Mertz 
Frensheim, Wheeling, W. Va.; Norman T. Smith and 
Stanton Y, Smith, Brunswick, Me.; Charles M. Smith, 
Shenango China Co., New Castle, Pa.; Arthur E. Mayer, 
Mayer China Co., Beaver Falls, Pa.; Arthur Lazarus, 
U. S$. Chamber of Commerce, Washington, D. C.; H. H. 
Shortwell and Arthur E. Williams, U. S. Bureau of 
Standards, Washington, D. C.; Samuel R. Firth, Steu- 
benville Pottery Co., Steubenville, O.; William Burgess, 
United States Tariff Commission, Washington, D. C.; 
I. K. Moore, Philadelphia Drying Machinery Co., Phila- 
Bo: salisbury, Eb. i. Torbert and Ri) oH. 
Pass, Onondaga Pottery Co., Syracuse, N. ¥.; Ey i: 
Hunt, Clinchfield Products Corp.; Sherman Robinson, 
Hammell & Gillespie, W. eae and Harry W. Smith, 
R. & H. Chemical Co.; R. Gaertner, R. Gaertner Co.:; 
Harry W. Smith, ae ‘Sel aulenburg, Palm Bros., and 
Isl, IL, Ielasrms. es Coast Borax Co., New York; W. 
C. George, W. S. George Pottery Co., Cannonsburg, Pa.; 
Homer Know it Pottery, Co.; Santa Clara. Caliie- kh We 
McKee, Salem China Co., Salem, O.; Charles Donley, 
Traffic Manager, Golding & Son, Pittsburgh, Pa. ; Ray 
Y. Cliff, Saxon China Co., Sebring, O.; Rena C) Burdy,; 
American Ceramic Society, Columbus, O.; David B. Gib- 
son, Brick & Clay Record, Chicago, Ill.; George Brian, 
Paper Makers’ Chemical Co., Easton, me T. A. Ran- 
dall, The Clay Worker Pub. Co., Indianapolis, Ind.; T. 
LF Mest Jr., Washington, D. C52 IP) AB Riddle, 
Champion Porcelain Co., Detroit, Mich.; J. G. Kauff- 
man, “ China, Glass & Lamps,” Pittsburgh, and M. K. 


Phillips 


Crooksville China Co., 


délphia, Pa. ; 


Zimerman, East Liverpool, O., representing the Crocxk- 
ERY AND GLASS JOURNAL, New York. 


The Banquet 


One of the features of the banquet which was held 
at the New Willard Hotel on Thursday evening was the 
cheverness, of WE He has a 
way all his own of presiding at an occasion of this char- 
acter, which never fails to hold the interest of an audi- 
ence. 


. Wells as toastmaster. 


To chmb high, think high. The element of failure 
holds little fear for the man who keeps his eyes on the 
goal to be won, and who thinks success as he works 
along. 
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the pottery industry is concerned. Flint and spar millers 
are operating their plants on more active schedules, and 
their shipments are greater than they have been hereto- 
fore this season. 


It is currently reported here that a new agency bust- 
ness will be established in Texas early in 1922 which 
will represent several local dinnerware lines as well 
as several glass accounts. 

Telegrams were received by pottery manufacturers 
here last Saturday advising the destruction by fire of 
the large warehouse of the Broadway Department Store 
at Los Angeles. 
received for immediate shipment of several cars of 
dinnerwear, both plain white and decorated merchandise. 
No details concerning the fire were contained in these 


At the same time specifications were 


wires. 

A new clay now being used by some dinnerwear man- 
ufacturers, and obtained from Missouri is said to be 
giving excellent results. The clay has been subjected 
to some of the most severe tests known to ceramists and 
has produced some wonderful results. 


“ Holiday business is going far ahead of our expecta- 
tions. We bought early and took precautions to antici- 
pate sufficient stocks to take care of all wants,” declared 
Fred Bell, buyer of dinnerwear for the John A. Morris 
Co., of Bluffton, Ind., and also for the Morris Five and 
Ten Cent Syndicate. In all, Mr. Bell is buying for 1922 
delivery for over 50 stores. “I'll be back in the market 
in January, and will spend several days at the Pittsburgh 
Exposition,” he said. 


Get Prices Down 

Price is the best salesman. It will be the decisive fac- 
tor in the revival of business activity. This fact is so 
thoroughly acknowledged as to require no argument, 
although business executives apparently do not realize 
what it means. 

It means that competition will be so keen that only 
those will survive who are able to practise the utmost 
economy in every detail of their business. 

It means highly trained organizations. 

It means the adoption of such labor policies as will 
abolish strikes and encourage production. 

It means the scientific buying of material, the watch- 
ful control of the material in course of manufacture, 
and the utilization of labor-saving devices in the hand- 
ling of that material. 

It means the discarding of obsolete equipment. 

Above all, it means constant analysis and study of 
costs, for it is only through a knowledge of detailed 
costs that wastefulness in the other factors can be de- 
tected.—Charles E. Funk, in Forbes Magazine (N. Y.). 


GLASS 
(Continued from page 21) 


the building situation, and this of course is reflected 7 


| 
been forgotten that there has been an improvement in 
the demand for illuminating glass for all purposs. . 
( 


Glass manufacturers are interested in the success ¢ 
a new slow feeding glass machine which is now bein 
tested for the first time in the United States at th 
plant of the Sheffield Glass Co., at Sheffield, Pa. Sev 
eral Toledo, O., manufacturers have been inspecting tH) 
machine of late. 


The Salem (W. Va.) Flint Glass Co. has = 
its intent to spend $10,000 in factory improvements. 
4 


There has been a decided improvement in the pre 
duction of the Libby Glass Co., at Toledo, O., of Tati 
the firm now operating about to normal capacity. .— 
number of new items for the 1922 trade have been de 
cided upon. iq 


\ 


Samuel Katz has obtained an option on the forme 
Loudon Glass factory at Fostoria, O., and it is expecte 
this shop will be placed in operation soon after the fir: 
of the year. | 

Now that the new glass plant of the Davies Glass Co 
at Martins Ferry, O., is nearing completion, the housin 
problem is being given consideration. It is declared thé 
8o new homes will be needed for the workers for th 
new shop. The Davies company will manufacture | 
general line of glass when it places its factory in operé 
tion. 


A quarterly dividend of 134 per cent has been de 
clared on the preferred stock of the Dominion Glad 
Co., of Montreal, Canada, which is payable January 
to stock of record as of December 15. | 


| 


Phila. Dealers Stock Up For Xmas } 


Philadelphia glass and chinaware dealers enter t j 
holiday season with stocks more complete than eve 
according to department stores and house furnisher 
This is attributed to resumption of production abroa 
and improved quality of domestic products. : 

Prices are substantially less than a year ago. Sow 
lines of Venetian glassware, Florentine crockery an 
Czecho-Slovak glass and crockery are fifty per cet 
cheaper, and Japanese crockery has been reduced abot 
twenty per cent. American goods have not been ft 
duced as much as imported stock bought at a favorabl: 

Z 
; 


a? a 


rate of exchange. 


: 
; 
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Buyers in New York 


DECEMBER 1, 1921. 


R. Evans, house furnishings, J. N. Adams Co., Buffalo, N. Y., 
16 West 39th Street. 

P. Dunn, glassware, H. L. Boughton Store, Catskill, 
Continental. 

A. E. McLean, general mdse., J. 
432 4th Avenue (D. G. Union). 

S. S. Carlson, house furnishings, R. 


Noe 
McLean & Sons, York, Pa., 
H. White Co., 


Boston, 


Mass., 432 4th Avenue. 

E. Edwards, china and glassware, Edwards China Co., Phila- 
delphia, Pa., Herald Square. 

De Dey, representing Dey Bros. Co., Syracuse, N. Y., 220 

| Fifth Avenue. 

L. J. Wagner, toys, J. N. Adams Co., Buffalo, N. Y., 16 West 

age Street. 
Z, Harker, general mdse., F. O. Lutz D. G. Co., Guthrie, 


Ga: care J. M. Big gegins, 333 7th Avenue. 


DECEMBER 2, 1921. 


| O. S. Carter, lamps, china and glassware, A. Bushnell Co., 
Watertown, N. Y., 6 West 32nd Street. 
meekich, mdse. manager, J. L. Hudson Co., 
225 Fifth Avenue. 
M. Blum, lamp shades, 
Pes. C 
Mass., 


Detroit, Mich., 
M. Blum, Philadelphia, Pa., 
arlson, house furnishings, R. H. White Co., 
432 4th Avenue. 


Imperial 
Boston, 


DECEMBER 3, 1921 


H. Rich, mdse. manager, J..L. Hudson Co., 
Fifth Avenue. 

O. S. Carter, china and glassware, 
N. Y., 6 West 32nd Street, Imperial. 

G. Fowler, house furnishings, Fowler, Dick & Walker, 
hamton, N. Y., Martinique. 

i J. Miedel, toys, Geo. M. Snook Co., 
Imperial. 


Detroit, Mich., 225 
A. Bushnell, Watertown, 


Bing- 


voneeline: W. Va., 


| DECEMBER 5, 1921 


|| I. Rosenberg, jobs toys, Ross Stores, Kingston, N. Y., 3 West 


29th St. 

Miss Jane Johnson, house furnishings, Chamberlain, Johnson 
& Du Bose, Atlanta, Ga., Wm. Van Buren, 48 West 35th Street. 

S. Gordon, china and glassware, Jordan Marsh Co., Boston, 
Mass., Pennsylvania. 

Miss A. Krnach, toys, L. S. 
Pennsylvania. 


Ayres & Co., Indianapolis, Ind., 


DECEMBER 6, 1921 


' A. Tauterhoft, house furnishings, A. Tauterhoft, 
Nis., 1150 Broadway, New York. 

' Miss J. Johnson, house furnishings, Chamberlain, Johnson & 
JuBose Co., Atlanta, Ga., 48 West 35th Street. 


Sheboygan 


€ M. Libby, house furnishings, Gilchrist Co., Boston, Mass., 
200 Fifth Avenue. 
| Mr. Bourne, mdse. manager, Rike-Kumler Co., Dayton, Ohio, 


225 Fifth Ave. 
| M. E. Herz, representing 
West 32nd Street. 
'M. J. Flanagan, house furnishings, W. M. 
Albany, N. Y., 1164 Broadway, Breslin. 
J. W. Waldorf, house furnishings, china and glass, 
<ohn & Co., Baltimore, Md., 220 Fifth Ave. 
G. F. Finberg, jobs toys, C. F. Hov ey Co., 
Broadway, 3rd Floor. 
. Katz, general mdse., M. Katz, Fulton, 

H. je Sarles, general mdse., 
104 Fourth Avenue (Jay Co.). 


Awiierzmelerrestiaute, Ind. 116 
Whitney Co., 
Hoschild, 
Boston, Mass., 1164 


N. Y., Breslin. 
Hiaejsisanies: Go. Liberty, N. Y:, 


*Gosest. 


TO THE TRADE :— 


| 


This Holiday Issue is a 


book position. 


DECEMBER 7, 1921. 


J. H. Wakelin, general mdse., McAuslin & Wakelin Co., 
Holyoke, Mass., Cumberland. : 

D. J. Burnett, mdse. manager, McCreery Co., 
Pa., 23 East 26th Street, Pennsylvania. 

A. Disbrow, general mdse., Lucky Platt Co., 
N. Y., 220 Fifth Avenue. 


Pittsburgh, 


Poughkeepsie, 


R. A. Sibley, representing Sibley Lindsay & Curr Co, 
eer N. Y. , 432 4th Avenue. : 

C. Jackson, general mdse., Jackson & Sons Co., De Pere, 
Wis., TB ee 


C. M. Dean and E. Dean, general mdse., 
Elmira, N. Y., 105 Grand Street, Bristol. 

F. MacDonald, house furnishings, 
Minneapolis, Minn., McAlpin. 

ASB: Kuehn, mdse. manager, 
Bored Pa., 1261 Broadway. 

(C. Finberg, asst. mdse. manager jobs toys, C. 
Gor ite Mass., 1164 Broadw ay, 3rd floor. 

a M. Averill, lamps, Jordan- Marsh Co., Boston, 
4th Avenue. 

Mr. Libby, house furnishings, Gilchrist Co., Boston, Mass., 
200 Fifth Avenue, Room 602. 

D. Mitchell, mdse. manager, Wm. Taylor Son & Co., Cleve- 
land, Ohio, 225 5th Avenue, Room 823. 

IR al McTier, representing Porteous Mitchell & Braun Co., 
Portland, Me., 432 4th Avenue. 

R. D. Menzie, mdse. manager, Woodward & Lathrop, Wash- 
Been D. C., 832 4th Avenue. 

L. Harwood, mdse. manager, The Mabley & Carew Cor 

Creu Ohio, Pennsylvania. 


B. Biggins, representing Wurzburg D. G. Co. 
Rapids, Mich., McAlIpin. 


Sheehan Deane Co., 
MacDonald Bros., 


Kaufman Dept. Store, Pitts- 


F. Hovey 
Mass., 432 


, Grand 


DECEMBER 8, 1921. 


. S. Katzenbach, house furnishings, F. 

ae Noel Pennsylvania. 

ek Isl Levi, mdse. manager, 
Dre, c/o Baer & Lilienthal, 1150 Broadway. 

Miss M. Powell, representing Miller Rhodes Co., 
Va., 432 4th Avenue, c/o Dry Goods Union. 

W m. Weisenberg, mdse, manager, Halle Bros. Co., 
Ohio, 220 5th Avenue. 


S. Katzenbach, Tren- 


Hecht Company, Washington, 
Richmond, 


Cleveland, 


CoG. Sheffield, mdse. manager, J. L. Hudson Co., Detroit, 
Mich., 225 5th Avenue. 
A. L. Keller, mdse. manager, Broadway Dept. Store, Los 


Angeles, Cal., 77 Madison Avenue. 


Miss M. Gray, representing Wm. Hengerer Co., 
16 West 39th Street. 


E. Dean, general mdse., 


Buffalo, N. Y., 


Sheehan Dean Co., Elmira, N. ve 
105 Grand Street (Jay Co.). 
WWE TE Ree mdse, manager, Reid & Hughes Co., Nor- 
ae Conn., 404 4th Avenue (D. G. Alliance), 
igi Pap Harwood, general mdse., Mabley & Carew Co., Cin- 


cinnati, Ohio, Pennsylvania. 
G. Lange, mdse. manager, W. M. Whitney Co., 

1164 Broadway. 
M. F. Downing, 

Mass., 319 7th 


Albany, N. Y., 
Ed. Wren Co., 


mdse. 
Avenue. 


manager, Springfield, 


DECEMBER 9, 1921 


S. A. Dobriner, mdse. 


r manager, B. Nugent & Bro. D. G. 
Louis, Mo., 


1372 Broadway, Pennsylvania. 


W. M. Jordan. housefurnishings, Amber & Jordan, Balt1- 
more, Md., Martinique. 

E. Dean, general mdse. Sheehan Dean & Co., Elmira 
N. Y., 105 Grand Street. a 


Advertising in the Xmas Number of Crockery and Glass Journal is a form 
of investment that yields all year ‘round dividends. 
“ Year Book ” of the trade and a directory for 1922. 
Advertising copy delivered before December 10, will be given preferred 
We urge that you do not delay your copy later “than this date. 


Demarest Publications, Inc. 
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BOSTON OFFICE 


MASSACHUSETTS 
AVENUE 


ARLINGTON 


PPVVUTUUUUUTTICLUUGULLICUGLUTULLLOULSTOULUOLLLALLUOGHOODLUCULLUPeLeseo LoCo UU 


LIFFORD R. HAM, formerly traveling sales- 
Cc man for the Mitchell, Woodbury Co., Boston, 

in New York and Pennsylvania territory, has be- 
come associated with the George Borgfeldt Co., New 
York. He will cover the same territory as well as that 
of New England, with the Borgfeldt line. Mr. Ham re- 
moved with his family from Boston last Friday to take 
up his residence in New York. 

D. E. Mincks, secretary and salesmanager for the Al- 
bright China Co., Carrollton, Ohio, was in Boston last 
week, conferring with the H. P. and H. F. Hunt Co., 
local representatives of the company. He brought with 
him samples of the concern’s new Pilgrim dinnerware 
shape. While in Boston Mr. Mincks helped to close 
several large premium deals, which business is reported 
to be more active than it has been. 


M. A. Linn, treasurer of the Zanesville Art Pottery 
Co., Zanesville, O., has been in Boston the past week, 
visiting with the company’s local agents, the Hunt 
Brothers Co. The company have recently placed a new 
line of Art Pottery on the market. 

M. A. Lowenthal, traveling representative for Hunt 
3rothers Co., in New England and the South, who left 
Boston recently for California, in his automobile, wil! 
look after the company’s interests in the Gift Shop lines, 
and expects to become permanently located in South- 
ern California. W. A. Shepard, road salesman for the 
concern, will take charge of the Southern and New 
England territories, in place of Mr. Lowenthal, and is 
making preparations to start on his opening trip Jan- 
uary first. 


a7 BOSTON NEWS NOTES 


M. A. Trespetts, REPRESENTATIVE 


Among the buyers calling on the trade in the city last 
week were Arthur St. Louis, James Edgar & Co., Brock- 
ton, Mass.; Maurice A. Cream, the One to Ninety-Nine 
Cent Store, Lowell; Mr. Whalen, the Whalen Sporting | 
Goods Co., Worcester; Mr. Martin, of F. L. Martim 
Portland, Me.; and Mr. Hiller, A. Hiller and Co., New- 
buryport, Mass. 


Thomas W. Davis, a buyer for more than twenty 
years for the T. W. Rogers department store, Lynn, 
Mass., died Thursday, December tst, at his home in 
Lynn, Mass. Mr. Davis was formerly associated with 
the Shepard store and R. H. White Co., of Boston. He 
was born in St. Rock, Que., in 1865 and was fifty-six 
years of age at the time of his death. He is survived 
by his widow, a son and daughter. 


The annual dinner and dance of the Mutual Benefit 
Association of the Jones, McDuffee and Stratton Cor- 
poration, was held at Riverbank Court Hotel, Cambridge, 
Mass., Saturday evening, November 26th. Eighty-five 
members and friends were present. R. B. Toomey, pres- 
ident of the association, presided at the dinner, and O, A. 
Olsen was toastmaster. Thomas F. Dixon, vice-presi- 
dent of the Corporation, was the principal speaker for 
the evening. Mrs. H. N. Milliken, George P. Hall, super- 
intendent and Joseph Snyder, salesmanager, were also 
speakers. H. N. Milliken, treasurer, Mrs. Milliken, and 
U. H. Childs, a director, were the special guests of tie 
evening. A delightful musical program, consisting of 
piano, violin and vocal selections, was provided for the 
entertainment of the members and their guests. Brooks 
Orchestra, composed of young men, employes of the 
Corporation, furnished the music for the dancing, 


Cut Glass Manufacturers Meet and Dine 


The annual meeting of the National Association of: 


Cut Glass Manufacturers was held in Philadelphia at 
the Adelphia Hotel, on Thursday, December 8th. Offi- 
cers were elected for the ensuing year and matters of 
considerable importance were taken up. The meeting 
was followed in the evening by a banquet, for which an 
excellent menu, good speakers and other entertainment 
was provided. 
reviewed in detail in next week’s issue. 


Soth the convention and dinner will be 


Western Association Sets Date for Banquet 


The annual banquet of the Western Glass and Pot- 
tery Association will be held the coming year at Kauf- 


a 


man’s Store, Pittsburgh, on Tuesday evening, January 
bia, 0930 P.M: 4 | 

It is somewhat of an innovation in holding the affair 
at any place but at a hotel but the reason is, that proper 


service, excellent food and plenty of it is assured and 
in addition the association will have the use of the store’s 
spacious Auditorium which is equipped with a full size 
stage and everything to make the evening pleasant. 

The entertainment this year will be the best the Asso- 
ciation has ever had. One that is full of fun, refined 
in every detail and with many novel features. 


No chain is stronger than its weakest link, but a towl 
can be as strong as its strongest citizen. 
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ANNOUNCEMENT 
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N JANUARY ist, 1922, we will have 
ready for your inspection and crit- 
icism the following new lines: 


The Queen Anne Pattern 


the highest type of perfection in Mirror 
Plate Crystal, being a reproduction of Early 


English Table-Glass. Made from best 
quality Pot Glass. 


The Chatham Pattern 


which for beauty of design and shape, com- 
bined with its light weight, we believe has 
never been equalled. Especially adapted to 
the needs of Cutters and Decorators. Made 
from highest quality Pot Glass. 


The Dunmoyle and Linwood Patterns 


both of which are made in High Grade 
Colonial Tank Glass and are especially 
suitable for Decorators and Cutters, con- 
taining as they do many new, novel 
and fancy pieces. 


UNITED STATES GLASS COMPANY 


GENERAL OFFICES & SALES ROOMS 


South oth &F Bingham Sts., Pittsburgh, ‘Penna. 


New York: 1107 Broadway, PuivapevpuHia: Eleventh and Market Streets, | Cuicaco: 30 East Randolph Street, 
E. T. W. Craic, Representative J. A. Hemp te, Representative F. T. Rensuaw, Representative 
Boston: 127 Federal Street, Denver: 1717 Arapahoe Street, San Francisco 682 Mission Street, 
M. A. Lovett, Representative QuEREAU SHELTON SELLING Co., Representative F. M. Dunn, Representative 
Battimore: 110 Hopkins Place, Los AncELEs: 634 South Olive Street, Dattas: Southland Hotel Bldg., 
Joun A. Dosson Co., Representative J. F. Srrix, Representative D. D. Orsrtort, Inc., Representative 
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SPECIAL NOTICES 


NE OF THE OLDEST and best established crockery houses 

in America has a splendid opening for an alert salesman. 

If you “know crockery” it will pay you to investigate this 

opportunity. Communications confidental. Reply Box 109, care 
CrockERY & GLASS JOURNAL. 


ALESMAN, experienced and popular, with present concern 

over ten years is open for an engagement for 1922 with 
first class pottery making a good line of dinnerware and hotel 
ware, etc., for New England, New York, Pennsylvania, Balti- 
more and Washington territory. Address Box 126, care 
Crockery & GLASS JOURNAL. 


ANTED—A bright, energetic young man to sell china, 

glassware and kindred novelties in the Metropolitan 
District for one of the most prominent concerns in the busi- 
ness. Some experience required. State complete qualifica- 
tions and salary expected. Box 125, care Crockery & GLASS 
JOURNAL. 


RAVELING SALESMAN of many years experience and 

wide acquaintanceship in the trade is now open for engage- 
ment for a first class pottery or china line for 1922. Box 123, 
care Crockery & GLASS JOURNAL. 


ANTED competent salesman for middle western terri- 

tory; experienced in Hotel Ware and Cooking Utensils. 
Excellent position to right man—salary, expenses and com- 
mission. Box 122, care Crockery & GLASS JOURNAL. 


WANTED 
A HIGH CLASS CHINA DECORATOR 

7 HO IS THOROUGHLY VERSED with the acid etching 
process and able to supervise the equipping of a good 
sized China Decorating Department. Applicant must be compe- 
tent to take full charg’ of such plant. State previous expe- 
rience, age, and salary expected. Reply to Box 120, care 

Crockery & GLASS JOURNAL, 


HINA AND GLASS BUYER with twenty years experience 
is open for engagement with first class house. Can furnish 
best references. Box 121, care of Crockery & GLAss JOURNAL. 


ALESMAN—Experienced in complete hotel and restaurant 

equipment, cutlery, house furnishings and kindred lines, 
desires position with either manufacturer, jobber or sales 
agents. Willing to travel in the east, New England or the 
south, with New York as main office. Reply to box 124, care 
Crockery & GLASs JOURNAL. 


Sole Owner of the Pten"” Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 


ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; and 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 
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H ATTISON Meeaury 


= 


No Packing 


CUITTUL PUNTO EOUUTOT ETE EAAT i= 


I ” s 
Boudoir Lamp ean 
_——, 
Made in Bone Ivory with 
Assorted Glass 
: 1921 
Price:— 1 to 49 $2.25 ea. HOLIDAY 
50 to 99 2.10) st SPHOIAL 


100 or over 2.00 * 
—,_ 
Less 2% 10 days 
Net 30 days 
Made by HARRISON FIXTURE WORKS 


59-61 care ee AVENUE, BROOKLYN, NEW YORK 
N. Y. Display: 130 W. 42d St., 5th Floor 


No. 18 
Height 11” 
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Robert W. Corey Becomes Manufacturers’ 
Representative 

Robert W. Corey, one of the trade’s most popular 
traveling salesmen, who has been associated with the 
Mitchell, Woodbury Co., Boston, for a number of years, 
has resigned his position with the concern to become a 
manufacturers’ representative. He has located in a room| 
in Young’s Hotel, Boston, which he will use as perma-} 
nent headquarters for displaying his lines. He has se- 
cured the New [England representation for the Steuben- 
ville Pottery Co., Steubenville, O., manufacturers of din- 
nerware, and of the Bryce Bros. Co, line, Mt. Pleasant, 


Pa., manufacturers of table glassware. 


The man who gives in when he is wrong is a wise man; 


but he who gives in when he is right is married. 
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The Chas. L. Sebring 
Sebring 

Pottery 
Company 


Ee ual 


SEBRING 
OHIO 


DINNER WARE 
MANUFACTURERS 
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Exclusive Shapes and Patterns 


IM. J. GEORGE 


Direct Representative 
Permanent New York Sample Room and Office: 
Armion Building, 469 Seventh Ave. 
Cor. 36th St., Fourth Floor 
New York Furniture Exchange, Space 413 and 414 


Western Representative 


C. D. WEIGEL, Box 458, Seattle, Wash. 


New England Representative 
Chas. A. Pearce, 157 Summer St., Boston, Mass. 
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WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY: 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


CTVOUTTNOLUUHVUUUUTUUUUTTUUUUTEUUU UEC LU HUET ee 


CHICAGO OFFICE 


THE CHICAGO MARKET m1 


SOUTH 
CLARK 
STREET 
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EMBERS of the Glass, Pottery, Lamps and 
Housefurnishings Association of Chicago 
gathered for luncheon and business session at 

he Morrison Hotel on Thursday of last week. John 
wing, of Mandel Bros., presided over the meeting. The 
wrincipal subject for discussion was newspaper publicity 
‘or the coming Chicago exhibit in February. Mr. H. F. 
Vurphy, salesmanager of the Saxon China Co., who 
was a guest of the Association for luncheon, gave the 
neeting some very interesting data on the romance of 
yottery, which it was decided to embody in newspaper 
stories with the assistance of Mr. Murphy. The Pub- 
icity Committee was authorized to work with Mr. Mur- 
yhy in rounding some of his interesting facts on making 
nottery into newspaper articles for the public, of course, 
calling attention to the big Chicago exhibit for next 
year. 


} 


Secretary Power read the minutes of the previous 
meeting and announced the number of rooms already 
veserved for the show, the number remaining open, etc. 


Reservations are coming in fast, and it appears a cer- 
vainty that the entire nine floors will be taken well in 
idvance of the date of the exhibition. 

The publicity committee recommended an _ increase 


n the trade paper advertising campaign which was so 
wdered by the meeting. 


The rush of Christmas buying is on. State Street had 
wnother record breaking crowd last Saturday, with all 
stores apparently sharing in the immense trade. Crock- 
sry, glass and lamps are being featured by many stores, 
ippealing to the buyers seeking practical gifts. Mar- 
shall Field is advertising Lennox, Rookwood, Wedge- 
wood, Venetian glass and other items of a gifty nature. 
| 


_ Chris H. Ueberroth, factory representative handling 
the Saxon China Company, Cambridge Glass Co. and 
other lines, has taken his son, Otto V. Ueberroth into 
»artnership and the firm is now known as Chris H. 
Jeberroth & Son. Otto V. Ueberroth has been con- 
jected with his father for some time, calling on the 
jrade in and near Chicago. Office and display rooms 
ire located at 60 IX. Lake Street. 


W. T. Higgins, of Morris, Ill., notion and china buyer, 
vas in the Chicago market recently purchasing fill-in 
ders to meet holiday trade. 


| 
By 
J. H. SMytue, REPRESENTATIVE 


Premium goods dealers take notice—a new profit shar- 
ing company has been incorporated under the name of 
Franklin Profit Sharing Coupon Corporation. Offices 
are located at 59 E: Lake Street. ‘The capital of the 
company is $20,000. They will deal in merchandise of 
the novelty character, household appliances and elec- 
trical goods. The incorporators are J. Crane, B. J. 
Karue and J. L. Cohen. 


S. H. Wallace, furniture and crockery buyer from 
Perry, Mich., was in Chicago last week, stopping at the 
Sherman Hotel. 


L. J. Doll, crockery buyer from Marshall, Ill., was a 
Chicago visitor recently. Mr. Doll is also in the whole- 
sale grocery business at Marshall. 


The Taiyo Trading Co., according to the manager of 
the Chicago office, has booked more orders during 1921 
than during 1920. Although the number of orders was 
larger, the quantity per order was smaller, but taken as 
a whole made a very satisfactory year. S. Wakimato, 
Ohio salesman, has just returned to the Chicago office 
after a successful trip. 


J. B. Finn, 222 N. State Street, Chicago representa- 
tive for the Zanesville Stoneware Co., has taken the 
sale in Chicago of a line of Potted Holland Flowers. 
These flowers, not artificial, but the real item, include 
daffodils, crocus, hyacinth, tulips, muscari and narcissus 
and are packed one pot to a carton. Mr. Finn supplies 
melon-shaped, matt green jardinieres made by the Zanes- 
ville company to retail in conjunction with the flowers. 
This item makes an exceptionally good seller at the pop- 
ular price of 50 cents. 


Tom Reed, representative for Guernsey, maintained a 
display at the Palmer House last week. 


H. I. Murphy, salesmanager of the Saxon China Co., 
was in Chicago last week on business matters. 


E. M. Meder, factory representative, left Chicago last 
Saturday for a trip to Pittsburgh, New York and other 
Eastern points. 


Leo Arnstein, of Ed Schuster Co., Milwaukee, Wis. 
was among the buyers. in Chicago last week. 


Mr. Goodlet, of Leake & Goodlet, of Tupelo, Miss., 
was buying merchandise in Chicago last week. 
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BOVE RSmC ta 


ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS 9a 
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Cut Glass Manufacturers Hold Annual Meeting 
in Philadelphia 


Adopt a Label to Distinguish Genuine Cut Glass 


Glass Industry took place on Thursday, Decem- 
ber 8th, at the Adelphia Hotel, Philadelphia. It 
was the occasion of the Annual Convention of the Na- 


r | NHE most momentous meeting ever held in the Cut 


tional Association of Cut Glass Manufacturers. 

For the past two or three years cut crystal glass man- 
ufacturers have been trying to standardize the prod- 
uct or at least set a mark upon cut glass that will guar- 
antee it is “ genuine crystal cut glass”’ and not merely 
pressed glass, or lime or flint blanks with a flower 
scratched on the surface, but that the blanks are of pure 
“ Crystal ” 
to give them the weight and clarion bell tone and the 


glass containing the necessary lead and potash 


crystal purity which supplies the beautiful light of the 
spectrum, when cut and polished; together with the 
proper workmanship which shall include cutting and 
smoothing, polishing and buffing and a general inspection 
at the hands of an expert in the employ of the organi- 
zation. 

An agreement has been entered into by members of 
the Association, whereby each member firm, whose sig- 
nature has been affixed thereto, will be bound to maintain 
a certain standard to be lived up to and any violation of 
the Articles of the agreement calls for heavy fines. 

In addition to this a label, or “ Hallmark” of quality 
has been adopted, which will be pasted on every piece 
of crystal cut glass turned out of the factories of the 
signatory firms, so that in future, or as soon as it can 
conveniently be arranged, this labelled cut crystal will 
appear on the market. It will be a guarantee to the 
dealers and others that all merchandise bearing this label 
is reliable and can confidently be recommended to cus- 
tomers. 

This “ Hallmark,” “Trademark,” “‘ Label” or what- 
ever it may finally be designated, has been registered, 
copyrighted, patented and protected in every conceivable 
way, so that it can only be used by members who have 
signed the agreement and are bound by the conditions 
laid down. 

This is a tremendously important move and should 
have the effect of restoring the confidence of the trade 
in the cut glass industry. The label will insure a quality 
and will be a protection in the same manner as the 
“Sterling” mark for silver or the “Karat” mark 
for gold. 

This innovation will be thoroughly advertised and as 
soon as it becomes well known, it should arouse instant 


revival of the cut pure crystal glass of old time reputa- 
tion. 


Customers will be assured, dealers confident and man- 
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ufacturers well satisfied and there will be no necessity for 
apologies. 

A banquet was held in the evening after the conven- 
tion at which interesting speeches were made, everyone 
feeling particularly pleased at the wonderful step for- 
ward that had been made while members were in con- 
vention, 

G. William Sell (Krantz & Sell Co., Honesdale, Pa.), 
President of the Association, presided at the convention 
and the banquet while Thomas P.. Strittmatter (Quaker 
City Cut Glass Co., Philadelphia, Pa.) was toastmaster 
at the dinner. 

The following were present at the Convention: H. C. 
Fry, J. Howard Fry, and David Denton, representing the 
H.C: Fry Glass Co.; D. C. Tracy (Geo. Borgieniiaes 
Co.), Mr. Becker, Jr. (Chas. Becker), W. E. Corcoran 
(Empire Cut Glass Co.), A. Fisher (Fisher Cut Glass 
Co.), Mr. McMullin (Flemington Cut Glass Co.), Mr. 
Herrfeldt (J. H. Herrfeldt & Co.), Arthur Blackmer 
(Hunt Cut Glass Co.), ‘F. L. Morecroft (Ideal) Gag 
Glass Co.), C. H. Taylor (Jewel Cut Glass Co.)} Wags 
Sell (Krantz & Sell Co.), A. A. Miltz (Libbey Glass 
Mfg. Co.), Edward W. Mayer, G. W. Murphy, J. J 
Niland, Robert A. May (Geo. Phillips & Co., Ltd. )j 
George Sherman (Pairpoint Corp.), R. Hy Mendes 
(Powelton Cut Glass Co.), Thomas P. Strittmatter 
(Quaker City Cut Glass Co.), Thos. Skinner (Thos. 
Skinner & Son), M. Strunk (Figueroa Cut Glass Co.), 
J. Franklin Shotton (Thos. Shotton’s Sons Cut Glass 
Gorelncen 

The following are the officers of the Association elect- 
ed at the meeting for the coming year: G, Wm. Sell, 
President; F. L. Morecroft, Vice President ; Thomas P. 
Strittmatter, Treasurer, and R. H. Fender, Secretary. 
The Directors are: D. C. Tracy, W. E. Corcoranja 
Howard Fry, Arthur Blackmer, C. H. Taylor, G. W: 
Murphy, J. J. Niland, Robt. A. May, George Sherman, 
Thomas Skinner, J. J. McKenna, E. F. Kupfer, O. S: 
Atterholt, and J. W. Robinson. 

The following is an address delivered at the Banquet 
by Chas. H. Taylor, manufactufers’ representative, in 
compliment to H. C. Fry, who was present at the meet- 


ing and dinner, quite as youthful as ever in both appear- 


ance and action: 


Mr. Taylor’s address: 

“There are a great many ideas and rules for living to very old 
age. However, we all know that rules which enable one person 
to reach or closely approach a hundred years are frequently 
just contrary to others who attain such an age. 

As a matter of fact, a habit which is responsible for one 
person living a very long time might kill another in his prime. 
What is one man’s meat is another’s poison. People have dif- 
ferent physiques, different minds, different dispositions. Things 

(Continued on page 77) 
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To Add Import Lines 


The Hirsch-Malgood Co, (“The Spoon House of 
America”), 152 Bleecker St., the well known manufac- 
turers of glassware, who have been unusually successful 
with their own line, have made a number of important 
connections with European glassware factories which 
they will represent in this country. Hence, in addition to 
their usual interesting display of samples, they will also 
show the first of the year items from the foreign manu- 
facturers as well, thus making their exhibit doubly attrac- 
tive. These lines consist of exclusive tableware, both dec- 
orated and plain. 


Langley Hawthorn to Be Buyer for Abraham 
& Straus 


It was announced by Abraham & Straus, 
this week that they had engaged Langley Hawthorn as 
buyer for their china, glassware, bric-a-brac and clock 
departments, to succeed Harry Moscovitz, who resigned 
some time ago, to enter the wholesale business with the 
Herbert & Neuwirth Co. 
the concern on January Ist. 

Mr. Hawthorn was formerly with the John Wana- 
maker New York store for several years as assistant 
buyer and recently accepted a position as assistant to 
Lee Schoenthal at Gimbel Bros. 

He is looked upon as one of the most efficient of the 
younger buyers in the trade and his selection by Abra- 
ham & Straus is generally looked upon as a well consid- 


3rooklyn, 


He will assume his duties with 


ered move. 


Guernseyware Co. to Open Chicago Office 


On January Ist the Guernseyware Co., Cambridge, 
O., will open a Chicago office in a very central location 
of the city. Thos. F. Reid, who has been identified with 
the company for the past fifteen years, will be in charge. 
He is a man of vast experience in the cooking and ho- 
tel ware business. This office is being opened as a con- 
venience to the concern’s large trade in the middle west. 


C. H. Taylor Gives Up Representation of Fry 
and Empire Lines 

By an arrangement consummated last week, Charles H. 
Taylor, the well known manufacturers representative, 
whose salesroom is located in the Fifth Avenue Build- 
ing, will no longer have the lines of the H. C. Fry 
Glass Co., and the Empire Cut Glass Co., which he has 
represented here for the past ten years. In their place, 
he will represent Thomas Shotton’s Sons Cut Glass Co., 
Brooklyn, Manufacturers of a high grade line of deep 
cuttings, as well as that of Victor Brisbois, Brooklyn, 
whose factory turns out one of the best medium priced 
lines of deep cut glass in the market. Mr. Taylor will 
have the exclusive sale of the Shotton line for the en- 
tire country, and will represent the Brisbois factory lo- 
cally. 


Phillips, Thistle & Smith, Inc., Get 
Dinnerware Line 

It was announced last week that by an arrangement 
dating from January rst Phillips Thistle & Smith, Inc., 
with office and salesroom in the Albemarle Building, 24th 
Street and Broadway, would become New York represen- 
tatives for the Smith-Phillips China Co., East Liverpool, 
O., manufacturers of a well known line of dinnerware. 
The concern will have the representation of the factory 
for New York City, New York State and New England. 
They also represent the Seneca Glass Co. and the Jean- 
nette Glass Co. 


Underwocd Resigns to Become 
Manufacturers’ Representative 
A new manufacturers’ representative to make his debut 
in the trade on January Ist will be J. Carl Underwood, 
who has been prominently identified with the sales end of 
the Taiyo Trading Co., the well known Japanese import- 
ing house, for the past seven years. He resigned his 


position with the concern last week, to take effect at the 


end of the year. He will be Eastern representative for 
the Associated Manufacturers Import Co., San Francisco, 
Cal., who are importers on an extensive scale of a general 
line of Japanese wares. He also has other lines in view, 
and is now looking around for a location in which to open 
a salesroom after his return from the Pittsburgh Exposi- 
tion, where he will have an exhibit at the Wm. Penn 
Hotel. Mr. Underwood came to New York seven years 
ago, originally as sales manager for the Taiyo Trading 
Co., and when changes took place in the management of 
the concern he became a member of the firm’s regular 
sales staff. Through his ability and engaging personality 
he has built up a large following, which will be of great 
advantage to him in his new undertaking. He is the 
patentee of the Underwood Baby Plate. 


Muirheid Makes Important Connection 

An announcement of considerable interest was made 
this week to the effect that on January 1st Harry P. Muir- 
heid, well known to the trade through his prominence in 
the pottery business for many years past, would assume 
the position of General Manager of Sales for the Bedford 
China Co., Bedford, O. Mr. Muirheid will spend much of 
his time at the factory, as well as visiting the various 
representatives throughout the country whom he will ap- 
point to represent the company. There are few men in the 
pottery business better qualified with knowledge of how 
to market a line of this character than Mr. Muirheid. His 
former connections in the pottery business were with the 
Ott & Brewer Co., Trenton, N. J., the original Belleek 
manufacturers in this country, and with whom he made 
his start in business. He spent several years with them, 
and later went with the well known china importing firm 
of Maddock & Miller. with whom he was associated for 
twenty years as Vice-President. He was also for a time 
President and principal owner of the Belle Mead Sweets, 
Trenton, N. J., one of the’country’s most successful candy 
manufacturers. 
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(Continued from page 74) 
that contribute to long life and happiness for one, do not neces- 
sarily for another. . 

“Wasn't it Shakespeare who said, ‘A man is his own doctor 
or a fool at forty, meaning that at that age, one should have 
learned by experience what is NOT good for him. 

“Dr. A. H. Warner, of New York, addressing the Allied 
Medical Associations, put the proper life term at 150 years. 
He says it’s simply a matter of psychology and proper living. 

“S. A. Weller, one of the largest manufacturers of art pottery 
in the world, with whom I have been associated for more than 
25 years, is over 70 years of age, and is the active head of his 
large organization. His appearance is like that of most men at 
the age of 50. His idea is that it is the craw! of the@dawdler 
and not the hustle of the hustler which shortens men’s lives. 

“In New York is Daniel -M. Tredwell, lawyer and author, 
attending to his daily business affairs at the age of 95. Then 
there is John Aikman Stewart, 99 years of age, chairman of 
the board of trustees of the United Trust Company, presiding 
regularly at the board meetings. John D. Rockefeller, who is 
82 years old, was recently asked about some rule in the game of 
golf. He replied he couldn’t answer the question as he was too 
young to thoroughly understand the game. 

“But, gentlemen, it is the greatest pleasure to refer to one we 
know intimately. I speak of our esteemed friend, H. C. Fry. 
It expresses the sentiment of every one of us, when I say we 
read with great pleasure the article which recently appeared in 
the CrockEry & GLAss JOURNAL, stating that Mr. Fry had on 
Sept. 17th, celebrated his 81st birthday, looking, feeling, acting 
and apparently many years younger, and properly describing 
him as ‘81 years young.’ 

“T need not enumerate the many achievements of our mutual 
friend. We all know them, or at least a lot of them, and 


realize that Mr. Fry, in the 81st year of his life is the active 
impelling force, not only of one of the greatest glass manufac- 


turing plants in existence, but several other important manutac- 
turing concerns, and is contributing heavily to the country’s 
industrial energy. 

“Mr. Fry, although a little late, I am very happy to con- 
gratulate you on your good health and youthful appearance, and 
sincerely hope that you may not only live beyond the present 
age of Mr. Tredwell and Mr. Stewart, but that you may attain 
that age which Dr. Warner puts as the proper life term, 150, as 
every day of your existence is beneficial to mankind.” 


Life of Retail Store 7.1 Years 

Retail concerns live, on the average 7.1 years, accord- 
ing to an investigation made by System mazagine into 
the business death rate. Clothing stores, with an average 
of 6.4 years, seem to have the shortest life, and hardware 
stores, whose average is 7.9 years, have the longest. Gro- 
ceries keep to the general average of 7.1 years. 

Figures for the other lines are: Books and stationery, 
6.9 years; boots and shoes, 7.4; drugs, 7.4; dry goods, 
6.9; furniture, 6.8; jewelry, 7.2; paints and wallpaper, 
6.7. 

Manufacturing concerns live on the average of 7 years 
and wholesale concerns 71% years. 


It isn’t how far you have risen, but the methods you 
have employed that counts. 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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New York Manager Kenneth P. Lockitt are now 
in progress at the salesroom of the Libbey Glass 
Mfg. Co. in the Fifth Avenue Building. 
are being paneled with mirrors and a partition is being 
installed to separate the office from the display room. 
When the changes are completed it will add materially to 


aes alterations under the supervision of 


The side walls 


the attractiveness of the room. 


Guy Cooke, New York representative for the Hull Pot- 
tery Co., and Crooksville China Co., returned on Friday 
after a week’s visit to the factories at Crooksville, O. 


C. Nick Muessig, East Liverpool representative for B. 
Drakenfield & Co., Inc., left for home last Saturday after 
being in New York for ten days for his semi-annual con- 
sultation with the firm. He came here directly from 
Washington, D. C., after attending the U. S. Potters Con- 
vention, about which he spoke most enthusiastically. He 
said of all the Potters’ meetings he had ever attended this 
was undoubtedly the best from every standpoint. 


Leonard Stock of the Herman C. Kupper traveling 
staff, who was confined to his home in Brooklyn for four 
weeks as the result of a slight operation, returned to busi- 
ness last Monday, appearing none the worse for his ex- 
perience. 


Charles H. West, President of the Westmoreland Spe- 
cialty Co., Grapeville, Pa., was a visitor at the salesroom 
of the Horace C. Gray Co. last week, conferring with 
He divided his 
time here between business and _ pleasure, taking the 
opportunity to attend some of the theatres and do some 
Christmas shopping with Mrs. West, who accompanied 
him, 


them relative to next year’s business. 


E. W. Hammond spent the past week in East Liverpool, 
O., consulting with The Knowles, Taylor & Knowles Co.. 
whose line he represents locally. 


Bradford J. Prochazka, glassware buyer for the Czecho- 
Slovak Commercial Corp., is back at the concern’s head- 
quarters in New York after a several months’ visit to 
Czecho-Slovakia, when he made arrangements for some 
new importations which will be on view shortly. 


Seventy-eight 


CAUGHT IN THE NEWS NET 


M. S. Benford, New York representative for the Penn 
Cut Glass Co., spent several days at the concern’s factory 
at Wilkes Barre, Pa., this week, looking over the new 
designs to be shown by the concern in January. 


Arthur A. Frieschman, formerly assistant buyer to 
Martin M. Engelhardt with L. Barth & Sons is now spe- 
cialty salesman for the concern calling on the hotel and 
soda fountain trade with the new “ Tulip” parafin paper 
cup line handled by the firm. 


T. C. Heisey, of A. H. Heisey & Co Newark 
made one of his infrequent visits to New York last week 
to call upon the concern’s New York representative, 
Wm. J. Kennedy. 


W. E. Brown of the East Liverpool Potteries, East 
Liverpool, O., visited New York last week on his way 
home from the Potters Convention in Washington to 
confer with the concern’s New York agent, Edw. A. Un- 


ger. 


Edward A. Unger, New York representative for the 
East Liverpool Potteries, and Mrs. Unger are spending 
this week in Atlantic City on a pleasure trip. 


The clever salesmanship of Miss Minnie Walters with 
the Horace C. Gray Co., will be utilized by the West- 
moreland Specialty Co., at their display in Pittsburgh 
during the January Exposition. The concern’s line be- 
ing represented by the Gray Company in New York, 
Miss Walters is well acquainted with many of the fac- 
tory’s customers who will be glad to have her greet them 
at the Fort Pitt. 


C. F. Patton of the Edw. B. Dickinson traveling staff 
returned home last Saturday after an extended trip 
through the south and to the coast. 


Frank P. Judge, Jr., of the National China Co., Sa- 
linville, O., who was elected president of the United 
States Potters Association at their annual meeting held 
in Washington last week, came to New York from there 
last Friday to visit the concern’s New York representa- 
tive, D, King Irwin, for a couple of days before return 
ing home. 
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No. L-66. Height 24 inches. Diameter of 
shade 20 inches. Wired for 2 lights, con- 
trolled by pull-chain sockets. 


Finishes—Beatty Bronze, Roman Gold, Silver 
Rose Gold and Jap Bronze. Each....... $8.00 
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Headquarters for Jobbers 
and Retailers on 


Table and Boudoir 


Lamps, Domes and 
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Lighting Fixtures 


Nae oe Height 23 inches. Diameter of 
, ‘ shade inches. Wired for 2 lights in shade, 
Featuring tWoO Specials controlled by pull-chain sockets. I light in 
sepa’ base, controlled by push-button 
switch. 
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Finishes—Beatty Bronze, Roman or Rose Gold, 
Silver, Ivory or Jap Bronze. Each...... $12.00 
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eAn Invitation~ 


Old friends and new will be cordially welcomed at our Pittsburgh Exhibit in 

) 
January, Room 642, Fort Pitt Hotel, a at the Chicago Exhibit in February | 
at the Morrison Hotel.. The Crooksville Exhibit this year will give visiting 


buyers a chance to view the beauty of our two most popular shapes,—Columbia 
and Elite,— 


and to inspect not only the tried and proved patterns but also some 
artistic new ones that have not yet made their initial bow to the buying public 


We are expecting you 


The 
Crooksville China 


recente Ohio. 
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The Business 
ot 
Selling Lamps 


By 
C. H. ATWATER 


OSSIBLY there is no other product, art creation or 
lighting fixture that lends itself more readily to 
attractive display than lamps—both floor and 


table. 

It has been the writer's pleasure to assist and manage A representative lamp display, kept lighted both day and night. 
the buying, displaying and actual selling of lamps, in Window paneling consists of plain grained oak 
conjunction with other merchandise, and he is convinced, 
after actual test, that a general line—or a specific line— 
of lamps, especially electrics, offer a wealth of display 
and stage-sales possibilities both during the day when 
trade is active and at night when business is passive, 
but restfully slumbering in preparation for the next day. wonderfully.” 

Leisure eyes, attracted by effective night dis- Such a selling talk (and we hear something 
plays, loosen the purse strings of prospective ~~ like it every time we go out to buy) is trite, 
patrons. 

What is more beautiful than a well 
arranged window of artistic floor and 
table lamps, harmoniously balanced 
and lighted, just as they would be in 
the home or studio? 

Art and electric lamps have been 
classified as ** merchandise beautiful ” and this 
designation is well founded. Give a window 
dresser a half dozen or so good-looking lamps, 
let him fuss around a little with puffings, or 
let him evolve a lamp “ scene’’ with little else 
in it than the lamps themselves, and the result, 
when lighted, will be beautiful. 


lamp: “A truly beautiful lamp—observe the delightful 
curve of the dome, the hand-painted colorings, the Chip- 
pendale base—a beautiful lamp indeed” (said as though 
you meant it) rather than to say: “ Yes, madame, that 
lamp is one of our best sellers. It would suit your home 


stupid and could not be expected to sell the 


lamp, unless the customer had become 
so interested in the lamp upon sight 
that she or he did not exactly hear 
what the salesperson was saying. Be- 
sides a prospective customer is not 
interested in the fact that that partic- 
ular lamp is one of the store’s best sellers. 
And the statement that “it would suit your 
home ”’ is illogical to a degree, since the sales- 
person can’t possibly know, until told, just 
what sort of lamp or colored shade would go 
best with the interior decoration of the par- 
ticular room in which the lamp was to be 


Lamps lend themselves easily to harmoni- Ss oy B installed. 
° : : = bi : 
ous display. All that is necessary is to care- Ss It is easy to sense the unfavorable reaction 
fully graduate the sizes and to balance the ee, of this sort of sales talk about as beautiful 
domes and shades artistically. Gorgeous color and desirable an article as an art famp. 


harmonies are possible by grouping the various colored 
domes and shades and by concentrating toward the center 
of the window. 


When describing lamps to the buyer, talk with a sincere 
appreciation of the beauties and lighting possibilities of 


each lamp in which interest has been created. Touch the 
But the business of selling lamps does not only depend 


upon artistic and attractive window display. The lamps 
must also be charmingly ‘ 
store. The designs, shades, trimmings, electric attach- 
ments, must all be properly and forcefully elaborated. 


domes with pride, demonstrate the lighting devices as 
2 : ; ; though they were masterpieces superlative. Do not be 
“staged” in the interior of the . has: ; 
afraid to praise them to the sky—but don’t falsely overdo 
it. Treat each lamp as you would an objet d’art in your 


s aes : own home, under the observance of honored guests. 
When “talking ’”’ lamps to the prospective patron do eee 


not overlook the value of enthusiasm and the human Use a library or decorative table with a rich and har- 
appreciation of color harmony, artistic design and lighting monious table cover to display table lamps, and place 
devices. It were better to say, when describing a table the lamps on it one at a time, if necessary, so that the 
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Full and Complete Line Made in 
Pot and Tank Glass 


“Our New 206 Line” 


Will have first showing in 


Room No. 716 
Fort Pitt Hotel, Pittsburgh 


During January 


We will also display new lines in Soda Fountain, Hotel and 
Restaurant Supplies, Colonial Tableware, plain and decorated; 
full line of pressed and blown ware for light cutting. 


mc 
No. 206 Tumbler 


Catalogue and Price List Sent on Request 


PADEN CITY GLASS MFG. CO. 
Paden City, W. Va. 


REPRESENTATIVES 


Harry T. THOMAS & Co., BuBaR & COMPANY, 
200 Fifth Ave., 29 South Hanover St., 806 Taylor St., 
New York, N. Y. Baltimore, Md. Fort Worth, Texas 
BreRSBACK, MALonny & Co., U.S, Crockery & GLASS EXCHANGE, BW, S. PEASH CoMPANY, INC., 
323 Charles Bldg., 922 Chestnut St., 700 Main St., 
Denver, Colo. Philadelphia, Pa. Buffalo, N. Y. 


A. E. HASKELL, 

19 Pearl St., 
Boston, Mass. 
HIMMELSTERN BROTHERS, 
718 Mission St., 
San Francisco, Cal, 


D. KiNG IRWIN, 
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Luster Ware 
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luster ware has been collected with avidity. 
Luster ware is now divided. into eight classes—I, 
Early brown copper luster, crude in style, made by Frank 
in Brislington, near Bristol, about 1770; II, gold luster, 


L is only within the last twenty years or so that 


the tone varying from pink to purple, thought to have 
been invented by Josiah Wedgwood about 1792; III, sil- 
ver luster, or platinum, discovered by Thomas Wedg- 
wood (Josiah’s son) about 1791, and used to imitate 
silver ware, and also for busts; IV, copper or bronze 
luster, plain, without decoration, and finer than the early 
Bristol luster; V, gold or purple luster, used merely as 
a band or rim; VI, silver or platinum, used for slight 
decoration in Staffordshire figures; VII, platinum or sil- 
ver luster in combination with other painted decoration, 
such as birds, foliage, etc., painted in silver luster on a 
ground of another color, and the opposite method in the 
silver luster “ resist” style, when the ground is platinum 
and the decoration in white, blue, or yellow; and VIII. 
copper or bronze luster, in combination with painted 
designs. 

Gold luster is not to be confused with gilding. In 
1770 Josiah Wedgwood successfully experimented with 
gold to produce lustrous effects on pottery, and about 
1792 perfected his fine pearl ware shell dessert services, 
with a thin wash of yellow and pink applied to the dishes 
to represent the lining of a shell. Gold luster was the 
finishing touch. Wedgwood also marbled some of his 
ware with a pale pink or purplish luster. 


Next in point of time comes silver luster; and to quote 
an authority: “ This decorated silver luster ware is of 
two classes. The first class comprises patterns painted 
in silver luster on a white ground, the foliage and birds 
and other patterns being in silver luster, carefully 
painted over the white. As a rule, in such pieces there 
is more white showing, and the luster silver is paipably 
a decorative effect. 

“In the second class the silver luster appears as a 
background, and the ornamental decoration is in white, 
covering the piece in most elaborate designs. This is 
known as “ resist”’ ware, and on account of the great 
beauty and variety of its ornamentation has strongly ap- 
pealed to latterday collectors. The pattern twining its 
way over the silver luster background may be white, 
blue, canary color, pink, apricot, or turquoise blue. 
White is most frequently found. This second style is 
capable of the most intricate designs, varying from farm- 
yard and hunting scenes to ordinary conventional floral 
arrangements, almost resembling the Japanese stenciled 
work in another field of art.” 

Silver luster belongs to the last part of the eighteenth 
century; copper luster to the early days of the nine- 
teenth. Copper or bronze luster varies greatly. Some 
of it is exceedingly coarse and dark brown in tone, and 
some of it is thin, delicate, and handsome. In fine ex- 
amples painted views (often of merit) occur in panels 
against the lustrous background. 
much luster of this kind. 
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prospect can visualize how it will look on her own table at 
home. Also where stationary displays are necessary, both 
in the store windows and in the store interior, such lamps 
appear even more attractive and realistic when lighted. 

A knowledge of lighting and the history of lamps will 
be found to be a productive selling aid. Most people 
know very little about light reflection and decorative 
harmony. Few people 
know the evolution of 
the lamp, outside of the 
knowledge that “they 
used candles a long time 
ago’ as lamps. 

Service is an essential 
part of selling, and ad- 
vice on choosing lamps; 
educational data and 
historical romance, dis- 
persed throughout the 
sales talk, will help ma- : 
terially to clinch the sale. Such facts and stories are a 
part of the sales service to the public. 

Toward this end, a brief review of the romantic and 
commercial evolution of the lamp is herewith given with 
illustrative descriptions. 

A stick from the camp or cave fire was no doubt the 
earliest form of lamp, but while civilization was yet young 
crude forms of oil lamps came into use. 

In the accompanying article, ‘“ A Pop- 
ular Resumé of the History of Artificial 
Lighting,’ published ; 3 
in this issue, a most 
complete and interest- 
ing review of the ori- 
gin and evolution of 
lighting and the lamp 
is given. Suffice it to 
say, however, that in 
the collection case of 
pottery lamps repro- 
duced herewith,  re- 
poses an education in 
primitive lighting ap- 
pliances. These pottery 
lamps are reminiscent 
of the old world, about 
300 B. C. From these 
crude oil and grease 
containers candles 
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The advantages which have brought the electric lamp 
to the fore have been largely those of safety, convenience 
and reliability. Now we find that there is a growing ap- 
preciation of the decorative possibilities of electric light. 
We find that making a home attractive involves some- 
thing more than the selection and arrangement of the fur- 
nishings; that it involves careful selection of lighting 
equipment not only 
from the standpoint of 
appearance of equip- 
ment, but also with an 
eye to the lighting ef- 
fect which will be pro- 
duced. 

No general rules can 
be given for obtaining 
lighting that will 
please, but it can safely 
be stated that no light- 
ing can be satisfactory 
where glare is present. Many lamp shades on the mar- 
ket do not diffuse the light sufficiently to prevent annoy- 
ing glare where, as in a living room or dining room, the 
fixtures are well within the field of view for long periods. 

Portable lamps of artistic design, because they prevent 
glare and because they afford an excellent means for 
obtaining beautiful light and shade effects, are coming 

more and more into use in those rooms 
for which portable lamps are suited. If 
an abundance of baseboard and wall re- 
7 ceptacles is provided, 
the lighting may be 
easily varied to suit 
different arrangements 
Cierud wvutiner tne 
shades of portable 
lamps offer unlimited 
possibilities for the ef- 
fective introduction of 
color into the lighting 
scheme. Where light, 
shade and color can be 
controlled, the lighting 
may truly be varied to 
suit the mood. 

With the keener ap- 
preciation of the value 
and artistry of artifi- 
cial illumination has 


were evolved, gas and 
petroleum followed 
through the ages to our 
own day, when all about us we see the night transformed 
into day by electricity. 

Into the period of two score years has been crowded 
the evolution of electric home lighting. In this short 
space of time, we have seen electricity very largely sup- 
plant oil and gas wherever electric service has become 
available. The electric lamp has definitely established 
itself. 


Animal fat and oil burners in use about the middle of the 19th century 


come a demand for 
lighting devices and 
systems which will 
meet requirements far more exacting than those that 
earlier lamps and systems were expected to satisfy. Not 
only are more foot candles* of illumination required, 
but refinement in lighting design has become a requisite. 

The glow diffused by a modern artistic and properly 
proportioned lamp produces a most satisfactory and 
evenly distributed illumination without glare. 


1The degree to which a surface is lighted. 
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WEST END POTTERY CO. 


East Liverpool, Ohio 


Manufacturers of 


DECORATED DINNER WARE 


and 


| WHITE HOTEL WARE 


at the 


POTTERY AND GLASS SHOW 


during January 


FORT PITT HOTEL—ROOM 776 


and at 
GHIGAGG 
HOTEL MORRISON—ROOM 514A 
FEBRUARY 6 TO 18 


ALSO SAMPLE ROOM AT FACTORY 


() 
Our entire line of NEW and EXCLUSIVE Decorations can be seen 
() 


HI 

New York Sample Room: Boston Sample Room: 
‘(| HORACE C. GRAY CO. C. A. CLARK 
\(), Fifth Avenue Building 1 ZoPearlsotrcer 

Los Angeles Sample Room: 

: A. E; SHAHAN 

329 West Second Street 

JOSEPH P. CURRY -JOHN C. PAUL 

| East and South West and South 
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Merchandise Turnover and Stock 
Control 


Knowing What Is Taking Place 
While It Is Taking Place 


idea that the number of turnovers are just as 

vital to a business as the amount of profit on 
each turnover. Thus: If the profit on each turnover 
is 5% and there are four turnovers in any given period 
the profit on the stock investment is 20%; and if the 
number of turnovers is doubled the profit will be 
doubled. 

Many years ago merchants and manufacturers who 
had studied Distribution with exactitude, as if it were 
a science or at least an art, learned that the rate of 
turnover is one of the most important factors in busi- 
ness. If all of its relations are taken into consideration 
perhaps it is the most important factor, except always 
an accurate form of cost accounting, without which it 
is inconceivable that any business large or small can 
be conducted really well. We use the 
“almost inconceivable ” because we know that some bus- 
iness heads have not established cost accounting. This 
is not an argument against it any more than if a mer- 
chant does no advertising his failure to utilize this sales 
method is an argument against the need for publicity. If 


| Ree should be no difficulty in expressing the 


expression 


a business man does not keep his costs separated from 
each other, we are forced to ask: 

How does he know when some of his expenses are too 
high? 

Clearly as the importance of the turnover appears and 
universally as its truth is accepted, there are frequent 
violations of its most fundamental principle—not to over- 
buy—even among comparatively progressive merchants. 
An addition to the cash discount or an attractive price 
concession sometimes will induce the purchase of con- 
siderably more goods than can be sold within a reason- 
This entails the likelihood that 
a season will pass leaving a costly lot of goods in stock 


able turnover period. 


and the resultant mark-downs and sacrifice sales as the 
only way of moving them. 

It is, of course, possible to be too conservative and to 
buy less than could be sold. This is not really a serious 
condition because unless transportation facilities are 
very poor or the distance from supplies is very great, 
a shortage usually can be made up in a few days and 
often in a few hours. 
discussed here. 


Average conditions only can be 
Special cases demand special methods. 

When the various expenses and wastes involved in 
slow turnovers are stated separately the subject becomes 
€ven more easily understood. What are the elements 


in which losses due to slow turnovers may be found? 


(a) Investment 
(b)). Interest 
(c) Mark-down 
(d) Salaries and wages 
(e) Shelf or storage room 
(f) Prestige-Reputation 
(g) Inefficiency 
An examination of these elements shows their relation 
to each other. 

(a) Invested money is the source of profit which in 
turn depends upon the amount of goods in stock 
and upon the length of time which these goods 
are carried. It is evident that to double the turn- 
over comes to the same thing as doubling the 
amount of stock without increasing the invest- 

Or, vice versa, one half as many turn- 
overs results in doubling the amount of money 
invested for the same quantity of goods. 

(b) Interest must be paid upon all borrowed money and 
most merchants are borrowers. 


ment. 


If the turnover 
is reduced from a period of six months to one of 
three months the interest on a given loan is re- 
duced in the same proportion. 

(c) Mark-downs are 
reasons: 

1. The goods have proved unsalable at the orig- 
inal mark-up. 


required for three principal 


2. Too many were bought and a change in the 
style or season has left some of them on the 
shelves— 

3. With the result that they have been soiled, 
chipped, bent or defaced otherwise by fre- 
quent handling. 

(d) Salaries and wages must be included because every 
operation in every establishment costs something 
When an unprofitable operation is performed it 
represents a loss. 
Ov 
1. Waste of time by management in reaching de- 

cisions as to when and what mark-downs are 
to take place. 


Roughly these losses are due 


2. Waste of time by sales force. 
3. Rewriting tickets. 
4. Rearranging goods for mark-down sales. 

(e) Shelf or storage room is a definite part of the ex- 
penses of doing business; and that portion which 
is devoted to slow-selling merchandise is wasted. 

(f) Prestige-Reputation—for the 
timeliness of 


character or 
sought by 
There is a distinct waste measurable in 


high 
merchandise’ is most 


stores. 
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The International 
Pottery Co. 


Manufacturing Potters 


yP 


Trenton, N. J. 


December 15, 1921 


dollars and cents when the reputation of an es- 
tablishment is lowered by unstylish or shopworn 
goods. 

(g) Inefficiency always results in waste. The buyer 
whose judgment often is wrong usually makes 
the mistakes from lack of knowledge as to the 
stock and the speed or slowness with which it is 
moving. Frequent mistakes cause uncertainty in 
the mind of the one who makes them and tend to 
worse errors as time goes on unless some meas- 
ures are taken to make them improbable. 

Have you ever figured or even estimated the amount 
of these costs in your own business? 

More losses which take the form of waste may be 
thought of, such as insurance on marked-down merchan- 
dise and other overhead items, but these cannot be di- 
vided conveniently and only need be mentioned. 

There is just one method of reducing this waste to a 
minimum. That is through records of purchases and 
sales which can be consulted at any moment; which will 
give a complete picture 
of the situation as it 
changes from week tO yc 
week, from day to day, 4 a 
even from hour to hour 


if that be desirable, and en 
which will supply the ‘a 
knowledge for immedi- Ment 
ate additional purchases, ”” 

40 000 


for markdowns or for 
amy other change in 
handling the stock. 20 000 | - 

In Figure 1 areshown 100 
two sets of graphs, se- 0 
nies A-1, A-2, A-3, A-4 and 2 As Ans 
and B-1, B-2, B-3, B-4. 

Each of the columns 
in series A represents Series A is based on a given period 
ein pt 0k Ss Pe ne torrent ane 
$100,000 but the num-_ increases. 
ber of turnovers increases from I in A-1 to 4 in A-4, 
and it will be observed that with each increase in turn- 
over the stock investment as well as the interest are cut 
in two while the amount of profit increases. 

Series B shows uniform stock investments and costs 
of interest throughout while the amount of profit in- 
creases with the number of turnovers. 

Differently expressed, Series A proves the decreased 
investment needed to perform a given amount of busi- 
ness while Series B proves the increased business and 
profits which accrue to the same investment upon a mul- 
tiplied turnover. 

_ All of this has been accomplished in a simple manner 
with benefits equally to the merchant and to the cus- 
tomer. (And every wise merchant knows that a benefit 
‘to the customer comes home to roost as a benefit to his 


‘business. ) 


_ Ina certain establishment the direct cost of this method 
‘of stock control has amounted to less than 1% of the 
i price. Yet it has increased the turnover consid- 
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Fig. 1—Here are two ways of illustrating the profits due to more 
frequent turnovers: 
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erably in all of the departments where it has been ap- 
plied; and in the department where it was first installed 
the turnover has nearly doubled while the mark-down 
wastes have been more than cut in two. Not only has 
the number of turn-overs increased but also the amount 
of merchandise sold in each turnover. Errors in the 
judgment of buyers have been made less probable in the 
future as the causes and kind of errors have been made 
clear. Last but not least, a record of the remarks by 
customers shows the enhanced reputation of the stock 

If the accomplishment of these results had been 
through any complicated or difficult method its general 
application might not be easy. But the exact contrary 
is the case. It is perfectly simple and almost as easy 
as not to do it at all; and it is quite as applicable to a 
wholesale as to a retail business, to a large business as 
to a small one. 

First and foremost is the necessity to divide the estab- 
lishment into departments. Usually this is the case 
already where a large stock is carried, but small stores 

often have not done so 


$ a 2 
— cc: pee ante cea parh Of) their 
TEESE on PZ 10 00 ©«C trouble comes from this 
FIMeD mPOSE || EST ise neglect. An additional 
stock Trsorm = (NT advantage following the 
—{ 80 000 tees 5 
stock nvespet | practice is due to the 
+ 70 000 


better display which 
1° may be made of the 
stock. This, however, is 


#00 another subject, since 
Aes the discussion now re- 


200 lates solely to control of 
| the stock which can be 


| accomplished effectively 
, J 
Ba 22 Bs a4 only if it be arranged 
according to a definite 
departmental plan. 


It may be thought at 


Series B is based on a given invest- 


ment so that the interest also re- Cre re - Ae 
mains the same, although the profit first by See readers 
increases. that there would be dif- 


ficulty in dividing into departments a store which, like 
a shoe store, might itself form one of the departments 
of a true department store. But on second thought it 
will be seen that there are several possible departments 
even in a small retail shoe store. For example, many 
shoe stores sell stockings; there are men’s and women’s 
shoes; and there are costly and cheap shoes for men 
and for women. Many departments are possible in 
hardware, groceries, jewelry and, indeed, in every whole- 
sale or retail business whether it be large or small. 
Neither need departments be separated by partitions or 
show cases; an imaginary division is quite enough so 
long as the proprietor is conscious of it and uses it on 
the control-cards to secure a reliable sales-analysis. 

It is the only method by which unprofitable depart- 
ments may be reorganized intelligently. 


Have you divided your store into departments? 


After the departmental plan has been arranged an 
inventory must be made on the control-cards which 
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THE T. A. MeNIG@OL 
POTTERY COMPANY 


Exclusive Dinner Ware Designs 


OneOUr American Shape 


Pie ee 


We Specialize in Juvenile Goods 


We are Sole Manufacturers 
of the Underwood Baby Plate 


East Liverpool. Ohio 


December 15, 1921 
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are designed to exhibit every necessary fact for every 
day in the month. A sample card is shown, Figure 2, 
put the exact shape and size will differ somewhat with 
the department or kind of business involved. The idea 
is adapted to the most widely different merchandise, as, 
for example, shoes and wire nails—or canned goods and 
vacuum cleaners. By printing on both sides the capacity 
of the cards may be doubled, and by using a card twice 
the size, folded in the middle, a quadrupled capacity is 
secured. 

Many methods are practicable for indicating to which 
department a control-card belongs. Probably the sim- 
lest is by means of tinted cards, of which there are 
seven standard colors: White, blue, red, green, yellow, 
salmon and grey. If a greater variety is needed, the 
aame of the department may be Bee faintly in large 
characters on the face of the card; or the upper edge 
of the card may be indented or ee at the corners 
30 that it may be identified at a glance. Whatever plan 
s adopted should be considered carefully beforehand 
since changes are 


troublesome and expen- = [St¥ee 
2793 


who makes all of the entries and are mounted in an 
open rack. Probably the most remarkable characteristic 
of the control-card is the fact that changes are accorded 
within a quarter of an hour after they take place, so 
that those in authority, if it is necessary, may know the 
precise condition of the whole stock at any hour of the 
day. 

From this description it is evident with what certainty 
and rapidity judgments may be formed and policies may 
be altered. 

Is not your business the most important of any in the 
world to you? 

Do you intend to apply control-cards as soon as 
possible? 

To provide the facts for this control a coupon bear- 
ing the style number is detached from the ticket with 
which each article of merchandise is provided when it 
is placed on sale; and this coupon it is necessary ony 
to transmit to the person who has charge of the control- 
cards. As an interesting economy (although having 
really nothing to do 
with this particular 
subject) these tickets 


sive. ra 
The row of figures at Rekd 


the top are the days of 
the month and the blank 
spaces below are for the 
guantities “Rec'd,” “O. 
H.” (on hand), “Sold” 


are made in triplicate 
and are printed on an 
addressograph. Not only 
has there been a direct 


PEELE H 
EcHECHEEEHHEE 


arnt 


saving in the number of 
people employed in 


and “O. O.” (on order.) 


marking the goods, but 


According to Figure 


there has been a surpris- 


2, the firm had on hand 


at the opening of busi- 


ing elimination of er- 
rors; and, of course, the 


jess on August Ist, 19 


very common troubles 


pair of size g and It 


due to poor handwriting 


yairs of size 9% black foo.) | 1 


have been obviated 


oxford blucher calf 
shoes, style 2783, which 
sost $4.50 a pair and 
were bought of Stevens 
ind Company. During the first week of August, 18 
yairs of size g were sold, two pairs were returned by 
customers (one each on the 4th and 5th), so that three 
dairs were on hand at the opening of business on Mon- 
day, August 7th. On the same day 24 pairs were re- 
ceived which had been ordered on the 2nd. 

| Certain of the figures, like “ returned goods, 
are made with red ink, but the color cannot be shown 
nm the engraving, for which reason the fivures are en- 
closed in a circle. The figures 24, “ O. O.” also should 
ye cancelled with red ink. In practice most words are 
Abbreviated and “Black Oxford Blucher” would be 
written “Blk Ox Bi.” 

These cards it will be observed constitute a perpetual 
‘inventory which displays at a glance every factor in 
which the management and the buyer may be interested: 
‘At what rate the goods are selling; which sizes are sell- 
ng fastest; which styles are most papular; 
time to order more; and which of the goods must be 
marked down. They are under the charge of one person 


* usually 


when it is 


Fig. 2—A form of Control-Card suitable for many kinds of business which 
shows at any momert the condition of the stock and the rate at which it is 
selling 


wholly. 

It follows therefore 
that the careful study of 
this subject brought in- 
direct improvements as well as those betterments which 
were sought more particularly. Labor-saving devices 
usually insure also a much higher degree of accuracy. 

One very great improvement and saving not mentioned 
yet is the increased knowledge of what constitutes the 
proper mark-up in various lines. Hitherto there was a 
sort of happy-go-lucky guessing contest as to what might 
be a reasonable spread. This has given way to the 
recorded facts shown upon the control-cards. It has 
not reached the high plane of a fixed mark-up percent- 
age for each class of goods, but even that is expected as 
one of the results in the near future, and in the meantime 
most of the usual and costly errors have become things 
of the past. 

It would be difficult to exaggerate the improvement in 
the morale—the enthusiasm—of the sales force which 
will follow the introduction of the control-card method. 
Naturally this has brought with it a higher ratio of sales 
to the time expended in selling. A very definite certainty 
exists that the profit due to quicker turnovers will be 
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Our 
1922 Showing 
English will be the best 


American 


French we have ever offered 


lavas The KINNEY & LEVAN CO 


Czecho-Slovakian CLEVELAND 
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matched by the saving in selling expense; and this again 
is certain to be reflected in the attitude of the sales force 
toward their employment and particularly toward the 
sale, which will be regarded by them more in the light 
of a probability than ever before. There is nothing 
strange in this. A feeling of confidence is the first re- 
quirement for successful selling and merchandise which 
drags must have a deterrent effect upon those who at- 
tempt to dispose of it. 

Do you believe in guessing or in knowing? 

It should be understood very clearly that while the 
control-cards are for the purpose of collecting informa- 
tion which is required in every business, there remains 
the necessity to condense the figures which they display 
in the form of a report. This should be done weekly 
and monthly in any event; and preferably there should 
be reports of the previous day’s operations placed upon 
the desk of each person in authority every morning. 
Without these reports the management fails to secure 
the benefits endowed by the control-cards and the chance 
for immediate action is lost. Opportunities for a profit- 
able change in policy may come suddenly and if not 
taken advantage of at once may disappear as quickly 
as they came. Control-cards are largely to provide for 
these sudden changes which a wide awake merchant can 
convert from a loss into a profit only if he has before 
him a picture of what is taking place. 

Two forms of report are needed: 

(a) Slow-selling Merchandise. 
(b) Quick-selling Merchandise. 

These will be considered separately because they re- 
ate to problems which are entirely distinct from each 
ther. 


i 


| (a) Slow-selling merchandise must be recognized 
| immediately in order that the mark-down 
| shall not be delayed beyond the proper mo- 
ment and to insure that future purchases of 

that class shall be made with more caution. 
(b) - Quick-selling merchandise should be empha- 


sized in the minds of those who are respon- 
sible far buying and this can be done only 
through visualizing what has taken place 
by means of the actual figures and dates. 

If other business men finds these facis necessary, 
should not you provide yourself with them also? 

No particular importance need be attached to the pre- 
cise form in which these reports are made so long as 
they are of a size to fit standard filing cabinets. They 
should display a short description of the merchandise, 
the name of the manufacturer, the quantity sold, the 
quantity unsold and the date when placed on sale. In 
the case of slow-selling merchandise the report should 
show the mark-down (if any has been made) and the 
sales since marking-down. Both of the reports should 
have a sufficient space for remarks. 

In an establishment of any magnitude the best results 
can be insured only by employing someone from the 
outside, whose duty shall be to study the existing prac- 
tice and apply better methods wherever it can be shown 
that an improvement is likely to follow. In one instance 
very great results were secured through a young man 
who had never sold a dollar’s worth of merchandise in 
his life and who had no merchandising experience of any 
sort. But he had an observant eye, an analytical mind 
and a diplomatic manner. Those who have been close 
to a business, who have seen it grow to large dimensions 
from a small beginning, usually are the last to believe 
that any improvement can be suggested which they would 
not themselves think of first, unless they have rare quali- 
ties of vision and imagination—unless they are bigger 
than their jobs. 

Management begins with Man and distribution is Man 
from the top to the bottom. Thoughtless management 
helps no one, the management least of all. The more 
exact, the more progressive, the more scientific distribu- 
tion can be made, the more everyone will be helped from 
and including the producer to the consumer. 

Control-cards are a means. 


How to Sell China ara Ger Glass 


io offering china and cut glass for sale the usual cus- 
~ tom is to direct the customer’s attention to the cabinets 
where these lines are displayed. If it is china that is de- 
ired here are displayed the various lines and patterns. 
“he salesman may or may not assist the prospective pur- 
vhaser by offering a suggestion as to pattern, when the 
teed arises, according to his ability to sell. Several de- 
igns and patterns are brought forward and the customer 
ecures a closer view of a few of the many she sees in the 
abinet displays. 

| This is practically the method of selling in the average 
itore. The method is followed in showing and offering 
or sale most of the lines offered by the jeweler. The 
‘astomer sees far too many of the line at one time and 
1 connection with each other. Shown several designs 
nd patterns singly and away from the others they will 
0k entirely different to her than they do when viewed 


in comparison with the others. 

To afford the prospective customer an opportunity to 
view the designs and patterns in a natural setting that 
will avoid the competing attraction of other lines it is sug- 
gested that a “China Cabinet” be purchased, or bor- 
rowed, or rented from the furniture dealer and used as 
the central point of the interior display at certain times of 
the year when china and cut glass are most in demand. 
In fact it might be advisable to carry out this idea at all 
times, provided, only, that there is available space in the 
store for it. 

A case built to fit the side of the wall in the window 
with shelves so that the china and glass pieces can be 
shown there all the time will bring many inquiries for 


. these lines that will result in future sales. These shelves 


should be well above the rest of the display and make use 
of an otherwise unused display space. 
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Haviland China 


is stamped 


apvilay, on white chee 


France 


and, 
an vit on decorated china 


We respectfully remind dealers that the 
china stamped “Haviland or“Haviland & Co. 
is the only china known since 1840 as Haviland 
China and that any other ware with the name 
Haviland in its stamp cannot be lawfully sold 
as Haviland China, or without the mention of 
the name in full with which it is stamped. 

Any infringement upon our exclusive right 
to the denomination of “Haviland China” for 
our ware would oblige us to sue the offender 


Haviland & Co. 


11 East 36th St., New York 


for damages. 


December 15, 192] | 


—_ 


December 15, 1921 


PTTTTTUUUOTUVUVUVUOITOTIULULCUOHIILLUCUUNPLUCCEOOUULUOGITLIUUGLATLOUULILLUOLEGAPOUOLETLUUUELALUCUGALULLOGTLULLOCAULUUGGALLLCULALUCOLELUGLOHALLUUGHTLULOUETLCCLUGALCUUGHTUULUGEALLOCOMLOLOOOLLLLUORALULLOGALCUOLCULLOGPLULGeELPCLUGELCLCOGLPCCLGEEULLOEEELPLOOLELLOLeEULUOCGLAPUULOGHLUUCLOOLUCUGLEUUULLEULUOLGALLUULOELULOCoOeE LLU UE 


TTT UTETUET EHTEL LGH LUG EOO OO LURACUUUACOCCO COUGH CUACUA COT GG EOA EET 


N the artistic assem- 

blage of unusual gifts 
there is a significant 
thought of all-year giving 
for every anniversary, cre- 
ating popular favor in Gift 
Shops of distinction. 
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WELL chosen lamp 

adds materially to the 
assortment of unique gifts. 
The charm of the orient 
lingers in the soft alluring 
light diffused 
these attractive shades. 
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We are pleased to announce that a large new pressed 
tableware pattern, two new blown stemware lines and tum- 
bler shapes in lead glass of pre-war quality will be on display 
at our various showrooms and in the hands of our travelers 
in January. 


Also, we will have new deep plate etchings, cuttings 
and decorations—including Coin and Encrusted Gold and 
Iridescent. 


STORIA GLASS COMPANY 
Moundsville, W. Va, 


WN 


PERMANENT SAMPLE ROOMS 


NEW YORK-CITY, John Nixon tere 141-147 Fifth Ave. 
PHILADELPHIA, PA., Joseph Tomkinson.. ....1104 Arch St. 
BALTIMORE, MD: W: TL. Owent ae 121 W. Baltimore St. 
DALLASS ERE XAS. HH: ]. Blakencyenee eee Dallas County State 
Bank Building 
CHICAGO; DE: YH: G. Dalzelliaeeee $07 Masonic Temple 
SAN FRAN GISCO,CALIE. Ba btcastancesen ae 86 Third St. 


DENVERSCOLO Ghas.. EB) Hillikemea see 1523 Glenarm St. 
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MADE IN U.S.A. 


Decoration No. 7650 


The East Liverpool Potteries Company 
East Liverpool, Ohio 
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Manufacturers of White and Decorated Popular 
Priced Dinner Service, Juvenile Ware and Specialties 
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Decoration No. 7652 
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UNITED STATES 


GENERAL OFFICES 


New York: I1o1 Broadway, 
E. T. W. Craic, Representative 


poo 127 Federal Street, South oth &? Bigham StS, 


. A. Lovett, Representative 


| 
PHILADELPHIA: Eleventh and Market Streets, | 


A. Hempte, Representative | 


Battimore: 110 Hopkins Place, 
Joun A. Dosson Co., Representative 


Da tas: Southland Hotel Bldg. 


D. D. Orstort, Inc., Representative | 


These illustrations show a few pieces 
chosen at random trom our best. 
known lines of Lead Blown Stem- 
ware, Pressed Crystal Table Glass, 
Etched, Cut and Gold Encrusted 
Glassware. In addition to the items 
here pictured, we have a wide var- 
ety of assortments including Cus} 
Semi cut, Sand Blast, Acid Cut and 
Hand Decorated Lines in colors and 
in gold and colors, including a num- 
ber of Souvenir Assortments. 
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15306 COLONIAL QUEEN ANNE 


Jecember 15, 1921 


GLASS COMPANY 


| AND SALESROOMS Los ANGELES, 634 South Olive Street, 


J. F. Srrix, Representative 
DENVER: 1717 A hoe Street, 
Putsburgh, Pennsylvania __, Dewven: spy Arapahoe Street 


Cuicaco: 30 East Randolph Street, 
F. T. Rensuaw, Representative 


San Francisco 682 Mission Street, 
F. M. Dunn, Representative 


See the NC ew Lines at the 
Pittsburgh €E: xhibtt 


Five new lines which ,will find favor 
with the trade will be ready for in- 
-spection at the time of the Pitts- 
burgh Exhibition. 


Our sample rooms contain a com- 
plete line of all goods at all times. 
The customary free taxicab service 
from any hotel in the city to the 
-sample rooms will be in effect. 


LAUREL 
ENCRUSTED GOLD 


395 CUT LINE 


VINTAGE ETCHED LAUREL ENCRUSTED GOLD 395 CUT LINE 
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“House Furnishing Lines That Sell” 


9-4. Kast 23rd St: aie 


GEM MFG. CO. 
No. Girard, Pa. 


The _ Favorite 
“Clothes Dry- 
ers’? and House- 
hold Specialties. 
Folding Clothes 
Dryers that can 
be retailed for 
50 cents. 


RIVARD MFG. CO. 
Phila., Pa. 


Steel Fry Pans and Stove Shovels. 


Cast Aluminum :—Kettles, Skillets, 
Waffle Irons and Hot Plates. 


FAGLEY & HALPEN 
Phila., Pa. 
The Largest 


Manufacturers of 
STEAM COOKERS 
and 
CAKE CUTTERS 
in the United States. 
New prices for 1922. 


AMER. STAMPING CO. 
Elizabeth, N. J. 
Lithographed Canister 
Sets 
And Sand Pails. 


Samples on Request. 


SECURITY ELEC. CO. 
Chicago, IIl. 


Electric Grills, 
Electric Toasters, 
Electric Irons, 


Hot Water Bags, 
Etc. 


PERMANENT DISPLAY AT 


Bartholdi Building 


C. BB: PORTER%GO;} 
Phila., Pa. 


Japanned-Ware 
Water-Coolers 
Nursery Refrigerators 
SEE THE 
“BANNER SET” 


AUTO VACUUM FREEZER 
New York City 

NATIONALLY 

ADVERTISED 


NATIONALLY 
USED 


Write for Samples 


and Prices 


Suffolk, Va. 


SCREENS 
and 
SCREEN DOORS 
Prices and Discounts 
Available 
Now 


CHARLES A. POSTLEY 
& SON 

New York City 
Seamless Sanitary Hampers, 
Pepper and Salt Impl., 
Caseroles, 
Mahogany Novelties, 
Mahogany Trays, 
Mops, 
Brooms, 
Step Stools, 
Curtain Stretchers. 


New York City 


MANUFACTURERS 


CHARLES A. POSTLEY & SON } pret raeran 


REPRESENTATIVES 


QUEEN MFG. CO. 
Chicago, Il. 


Bath Tub Seats, 
Toilet Seats for 
Children, 
Laundry Bags 
and Outfits, 
Wooden Stocking 
and Shirt 
Forms. 


SANITARY TRAY CO. — 
Brooklyn, N. Y. 


“SANITARY DISH STRAINERS” 
An item that should be in every 
House Furnishing epartment 


and Every Home. 


M. ROSENBAUM & SON 
New York City 


Importers of: 
House Furnishings, 
Vacuum Bottles, 


Aluminum Ware, 


Etc. 


SUPERIOR BRASS CO. 
New York City 


Bath Room Fixtures on 
Solid Brass. 
Nickel and White Finish. 
Catalogue and Prices 


Sent on Request. 


REESE-WINBROW MFG. 
Salisbury, Md. 


Folding Ironing Boards, { 
Skirt Boards, ] 
Wash Boards, 
Pastry Boards, and a 


Complete line of ‘‘Wooden Ware.” | 
{ 
! 


FEB. 6th to 18th. CHARLES A. POSTLEY & SON, Room 730, Morrison Hotel, Chicago, Ill. | 
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SPECIAL NOTICES 


NE OF THE OLDEST and best established crockery houses 

in America has a splendid opening for an alert salesman. 

If you “know crockery” it will pay you to investigate this 

pportunity. Communications confidental. Reply Box 109, care 
‘pockERY & GLASS JOURNAL. 


YALESMAN, experienced and popular, with present concern 
}Y over ten years is open for an engagement for 1922 with 
rst class pottery making a good line of dinnerware and hotel 
rare, etc., for New England, New York, Pennsylvania, Balti- 
1ore and Washington territory. Address Box 126, care 
ROCKERY & GLASS JOURNAL. 


ANTED—A bright, energetic young man to sell china, 
! glassware and kindred novelties in the Metropolitan 
Nistrict for one of the most prominent concerns in the busi- 
ess. Some experience required. State complete qualifica- 
ons and salary expected. Box 125, care Crockery & GLass 
OURNAL. 


RAVELING SALESMAN of many years experience and 

wide acquaintanceship in the trade is now open for engage- 
nent for a first class pottery or china line for 1922. Box 123, 
are CrocKery & GLASS JOURNAL. 


ELIABLE ANI) CAPABLE executive salesman wishes to 

represent a factory making railroad glass ware, lantern 
lobes, and automobile glassware in territory including and 
adiating from New York City. Thorough and aggressive repre- 
entation can be assured. Box 127, care Crockery & GLAss 
OURNAL. 


WANTED 


A HIGH CLASS CHINA DECORATOR 
HO IS THOROUGHLY VERSED with the acid etching 
process and able to supervise the equipping of a good 
zed China Decorating Department. Applicant must be compe- 
nt to take full charge of such plant. State previous expe- 
ence, age, and salary expected. Reply to Box 120, care 
ROCKERY & GLASS JOURNAL. 


CUT GLASS SALESMAN WANTED ON 
COMMISSION BASIS 
P-TO-DATE CUT GLASS MANUFACTURER desires ser- 
vices of salesman on commission basis for territory south of 
Jorfolk, Va., and west of Chicago. No objections to handling 
de line in connection. Address Box 129, care Crockery & 
LASS JOURNAL. 
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FOR SALE 


China Decorating Studio 
| Three Kilns 


Specializing in Lustre Work and = Mineral 
Glazing. Located in New York City. 

Party wanted who understands this particular 
phase of work. 

Exceptionally fine clientele. 

Exceedingly- low overhead. 


Address: 


li 


Crockery & Glass Journal 
Box 128 
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ie ees of the Patent Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 


ALSO CELLULOID DISCS. 


We carry about fifty stock sizes of caps; and 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 
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It Started This Way 


PRINTER’S DEVIL 

It doesn’t take much knowledge of the origin of words 
and expressions to guess correctly what a “ printer’s 
devil” is and why he is so called. 

The little boys working around type cases and press 
rooms, with very mischievous ways and besmeared faces, 
furnish the obvious explanation. 

However, there was a time when the phrase was ap- 
plied in a far more serious manner than it is today. That 
was when Caxton introduced printing in England and 
the superstitious and ignorant inveighed against it as one 
of the black arts that should be shunned by all God-fear- 
ing people. 

In these days, too, the mechanical contrivances for 
holding ink were not as elaborate and scientific as those 
of today, and the boys who worked at the presses were 
covered from head to foot with ink the minute they 
placed their hands on the wheel. 

Their very sight was fearful to the eyes of those who 
saw in printing the work of the evil one, and there are 
instances on record where parents invoked the help of 
the local minister in order to keep their ambitious young- 
sters from becoming “ printer’s devils.” 
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A Few Proverbs 


Look before you sleep. 


Economy is the thief of time. 


Tamper not with fledged fools. 


Many are called but few get up. 


It’s a strong stomach that has no turning. 
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S Daliel ae 
Harrison gracry oe 
o Packing 
Cl yy, 28 
Boudoir Lamp ae 
——,_ 
Made in Bone Ivory with 
Assorted Glass 
; 1921 
Price:— 1 to 49 $2.25 ea. HOLIDAY 
50 to 99 Aakay SPHCIAL 
100 or over 2.00 “ 
_——, 


Less 2% 10 days 
ear e No. 18 
Net 30 days Height 11” 
watery HARRISON FIXTURE WORKS 
59-61 HARRISON AVENUE, BROOKLYN, NEW YORK 


= N. Y. Display: 130 W. 42d St., 5th Floor 
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WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 
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ig Silver Plated-Ware I} Brass-Wares 


4 Mahogany Goods | ® : a 7 : Nickel Plated-Wares 
1 s\' A = 
| Smokers’ Stands and Sets A Ns lol \\ - Shaving Stands 
| | = 
| iN - S Cay Jewel Cases 


Mahogany Serving Trays 


Marble-Wares 


| Mahogany Candlesticks t 

| f A, 2 . 2 - > ‘j 

| Mahogany Nut Bowls | Z ‘C rel Lory ents (: I Metal Candy Boxes 
| Table and Floor Lamps i AC fe [obese © Clocks 

f = 


Silk Lamp Shades | H Jewelry 
i ve 2 oo _ © ' é = a4 % 1 ee ) 
| Parchment Shades | Fancy Good Ss & Novelties Leather Goods ; 
i a i 


Artificial Fruits Gold Filled Knives 


~ 
| Fancy Candles \ IS-1S” West PF: th SE Toy Jewelry 
; ‘y Decorated Basket-Wares \ y Toys 


NEW YORK : Novelties 


Polychrome-Wares | 
i! 


Picture Frames 


Merry Christmas and Happy New Year 


We thank our many friends for contributing to the success we have 
enjoyed during the year 1921. 


Our NEW COMPLETE LINES for 1922 will be ready and on display 


early in January. 


We have many NEW ITEMS to offer that we CONTROL. 
VISIT US! 


See Cetiee! We: mena a can 


Phillips, Thistle G Smith, Inc. 


Albemarle Building. (Room 803) 


1101 Broadway, New York, (at 24th St.) 


Extend Cordial ER a Hor a Merry 
Gund Wishes CHAS. H. PHILLIPS, Jr. Christmas and 
HOWARD J, SMITH 
Gu Che Grade Prosperous New Gear 


Representing 


SENECA GLASS CO. 
COMPLETE LINE OF LEAD BLOWN 
GLASSWARE, DEEP PLATE ETCHINGS, 
NEEDLE ETCHINGS and LIGHT CUTTINGS 


JEANNETTE GLASS CO. 


HOTEL TUMBLERS, TABLEWARE 
MIXING BOWLS and SPECIALTIES 


oR yee NS Ee er er eee een 


Telephone Watkins 8634 

*\ 
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EDWIN M.KNOWLES 
CHINA CO. 


“MAYELOWER= 
Shape 
Pattern No. 345 


EDWIN M 
East |: 
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Making Retail Advertising Pay 


By 


GEORGE FREDERICK AYLES 


PAU 


when once absorbed. 


TE 


F000 ee TO TI TO TT JU NT 


and from actual service as a retailer behind the 

counter, article has been 
horoughly convinced that “brevity” is the soul of all 
usiness messages given to the busy. retail merchant. 
deas thrown at the retailer in conglomerate form are 
eceived by him in the same shape. New ideas are 
aught on the fly and many a good idea is lost in transit 
ecause it has been “ dressed up”’ too much or propelled 
ito the retail store on a chariot of fine phrases and in- 
olved directions. 
The purpose of this brief on retail advertising is to 
‘imulate more interest in better advertising methods 
nd to pass along to the busy retailer a worth-while mes- 
age in the form of a simple explanation of a very im- 
ortant and most profitable sales medium if handled 
‘ith good judgment and tact. 
Granting that the retail merchant takes pains to dress 
is windows attractively and systematizes his store gen- 
tally, he must also attend as carefully his local adver- 
sing stunts or campaigns. All these sales requisites 
equire thought and preparation. The dealer should 
ways be on the lookout for timely ideas and data; he 
nould always have a weather eye for attractive adver- 
sements by other houses, stores or businesses. He 
aould keep a scrap book, or some similar record of unu- 
tal and attractive advertisements and sales stunts, for 
Japtation to his own business. He should subscribe to 
-veral selling newspapers or magazines and competitive 
ade papers; he should read and absorb the selling ideas 
und to be successful by others and passed along to him 
_ concise and practical form. If he feels that he has 
ot the time to read some of these most helpful publica- 
ons, he should make the time, or spend part of his eve- 
‘ngs or Sundays looking them over. One hour a week 
ith the best writers and merchants of the country in 
int would yield any retailer a harvest in new ideas and 
ling “tricks.” Surely any man can afford to find one 
our every seven days to devote to constructive thought 
id sales promotion retrospection—no matter how tied 
he may be in business responsibility and detail. 
Of all men best qualified to write sales compelling ad- 
‘ttisements, the playwright is justly entitled to doff his 
‘tto the tribute of flattery. 


Hen: long experience as an advertising analyst, 


the writer of this 


” 


HE productive power of the printed sales talk is not fully appreciated by 
many merchants who believe in advertising, but who, in a great many 
instances, do not know wt. In this article Mr. Ayles covers the essentials and bassc 
“tricks” that go to make a successful advertisement or advertising stunt. These 
essentials are surprisingly simple and easy to grasp. They are readily applied 


ent ad 


TT 


And why is it that the playwright grinds out such good 


copy? Simply because he knows the value of human 
interest and the sales progression of: 

Attention Desire 

Interest Action 


properly and effectively employed. Yet this “trickery ” 
is the simplest form of applied psychology. We all know 
it when we see it, why can we not therefore apply it? 

Let us assume then that we have our heads together 
and that we are now preparing an advertisement that 
must sell the goods because we both need the cash and 
can’t afford to waste time and money. We are not in 
business to support the newspapers. We must make 
them earn their money. 

We have to sell, we'll say, a special lot of china and 
table lamps. Then let us get busy. 

Ordinarily it would be best to advertise these things 
separately. We can better concentrate on one thing. It 
is easier to sell one idea rather than two or more in the 
same advertisement. But we want to make this a joint 
sale, so shall build our advertisement accordingly. 

Before we write a line of copy let us first decide just 
the sort of people we want to talk to. Are they wealthy, 
comfortably fixed, working class, or the bargain hunting 
thrifty sort who are so difficult to attract, yet who are so 
easily pleased when once they have been satisfied. Shall 
we drive at men, women, children, farmers, laborers, 
clerks or clergymen? Shall it be advisable to dwell on 
price or would it be better to harp on quality? Let us 
decide. 

After we have chosen our “ selling angle,” the next 
step is to analyze more closely our product—dinner set 
and lamp—for “ features.” Advertising men call them 
“selling points.” We must say something to attract the 
eye, win the ear and loosen the purse strings of the sort 
of people we are going to sell to. 

In the dinnerware, we find that it is very high grade 
Limoges china; also that the pattern is Harding blue and 
gold with a fine coin gold edge. All good talking points 
these. We look into the possibilities further and as we 
analyze, the fact is brought home to us that it is a really 
fine set that would make a remarkable showing on any 
table... . it is the sort of china that pleases, endures 
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NOT BECAUSE IT IS AN ESTABLISHED CUSTOM BUT BECAUSE OF 
OUR SINCERE APPRECIATION OF THE PART THE TRADE HAS 
PLAYED IN OUR BUSINESS PROSPERITY, WE TAKE THIS OPPOR- 
TUNITY OF EXTENDING OUR THANKS AND TO WISH THEM 
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A Merry Christinas 
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A Hapyny New Year 


HOPEWELL CHINAS CORPORATIGS 


HOPE WEE av 


Dinnerware of Distinction 


Eastern Representatives Western Representatives 
HERBERT & NEUWIRTH CO. EARL W. NEWTON & ASSOCIATES 
29 WESile 23rdeo DRE 706 HEYWORTH BLDG. 
NEW YORK GITY CHIGAGO SM iEle 


Factory Representative 
J. W. MACKEY 
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ary. Let us handle the copy that 


'tant. We must know this before we write the copy. 
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and, like an old true friend, wears well. Right in this we 


have the basis for good copy. 
We find now that the things to be stressed are: 
Quality 
Foreign Appeal 
Artistic Appeal 
Association 
Human Interest | 
Wear and Tear 
‘This is not an expensive set, yet it is not a “ cheap” 
set. We have decided upon the selling price. We must 
now pick our prospective buyers. From the questionnaire 
we would feel almost compelled to pick as our prospec- 
tive field of activity all those people coming under the 
classifications of ‘comfortably fixed” (with good taste 
and refined characteristics) ; and the ambitious and thriv- 
ing working class who like and appreciate things that 
are “ just a little better.” We must depend upon chance 
to attract the bargain hunter. 
In the matter of the lamp we 


“ 


specific (not general or rambling) and should tell a story 
or “ flash across” the idea behind the advertisement, It 
should be “ pointed ”—-made to wireless instantly to! the 
brain, through the rambling eye, the concise sales mes- 


SAD 
Sage. 


For example a general or indirect headline might read: 
ARTISTIC LAMPS AT LOW PRICES 
A more specific head would be: 


HAND~- PAINTED LAMPS 
FOR $5.00 


Reduced, our layout might appear as Figure 1. 


This layout shows a “ four word headline”’ because it 
is always best to confine the headline to four words or 
less. It is a fact that the human eye can only see and 
read four consecutive words at a glance. Any more than 

this on one line would be con- 


fusing or require more than one 


find a very similar problem as 


glance. We must attract in a 


that of the dinnerware. We find 


flash. There can be no depend- 


that the lamp is finished in gold 


ence upon second glances. They 


and dull bronze base, with a 


may never happen. 


hand painted and amber clouded 


The rest of this layout is sim- 


dome shade. This sale lamp is 


ple in arrangement and balance. 


electric. It is good look- 


It does not jar the senses. From 


ing, substantial, attractively ar- 
tistic and comes in three sizes. 


this layout we can visualize the 
finished advertisement and the 


printer can do the same, and 


Upon closer study we find that 


it has a special graduated light- 


there is nothing involved in fol- 


ing attachment that permits the 


lowing this layout that the 


reducing or increasing of the 


printer—any newspaper or mag- 


volume of light at will. This is 


an excellent talking point—but 


we must not let it overlap the 


lamp. We are out to sell the 
lamp—not the attachmeat. This 
is the main idea. The attach- 
ment is important, but second- 


azine—cannot do. 

In working up to this layout 
the steps have been simple. An 
easy, sensible 

9 a My 
up” a good looking advertise- 
ment. From this point, since we 
have already made our “ 


way to “think 


selling 


Way. 

We are now ready to build 
our advertisement. 
We decide to 

copy. 
How much space are we going to use? This is impor- 


We 


illustrate our 


_must write enough copy to comfortably fill this space— 


————— 


not overcrowd it nor must we waste the space. We 
must line off this space and sketch in a suggestive “ lay- 
out” or graphic idea of the way the advertisement will 
look when set in type. It is not necessary to know type 
faces and sizes to make a practical working layout. Just 
letter in the headlines and main display lines in letter 


or heavy rule spots in about the size type wanted where- 


ever display type is to appear. 
The headline is a most important part of the advertise- 
ment. It should be alliterative (easily and fluently read), 


Figure 1.—The “ Layout ” 


Showing good arrangement of advertisement for 
easy eye movement 


analysis”? the copy-writing is 
comparatively easy. We 
honestly say just what we found 
out in the paragraphs passed 
which described the dinnerware 
and the art lamp. We can 
readily measure our space to be devoted to copy from 
our layout and then proceed to fill it with wisely chosen 
> Sales stalls,” 

In the matter of writing copy, it is difficult to set down 
hard and fast rules to follow. 

We must rest upon our and 
depend upon the good or bad assistance we get from the 
After the layout we 
must do our best as authors, then we must rest on our 
oars until we see the proof of the advertisement. On 
this proof we can make our final corrections and changes, 
and, possibly, note our own mistakes. 

(Concluded on page 121) 


can 


individual resources 


newspaper or magazine we use. 
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E. TORLOTTING 


35-37 West 23rd Street 
NEW YORK 


Sole Representative for the United States and Canada of 
Cristalleries de St. Louis 


[Founded 1767] 
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Table Glassware of Peculiar Excellence of Design and Quality 


Factories: St. Louis-les-Bitche, Moselle, France 


NEW DESIGNS AND SHAPES NOW ON EXHIBIT, 
COMPRISING SOME REFRESHING SURPRISES 
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Gouda Art Pottery 
‘*Plateelbakkerij’’ ‘‘Zuid Holland,”’ 
in Gouda Holland 
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Odd Designs Beautiful new 
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Quaint Shapes plain colors 
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Gouda Holland 


KoKex 
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The above is the mark of the only Genuine Gouda 


©) 

© Art Pottery. Stamped on the bottom of every piece 
© . 

® Bohemian Glassware 


© From Gebrtder Lorenz, Steinschonau 
Czecho-Slovakia 


New conceptions in vases, comports, candy 
jars, puff boxes and various other articles 


“Always Something New in Stock’’ 
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DISTINCTIVE 
AMERICAN POTTERY 
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UR artists are continually creating 
new designs and shapes that are 
both attractive to the eye and service- 
able in their use. New items for 1922 


are ready for delivery and combined 


MMM MC HELA LT 


with our established lines offer our cus- 


tomers unlimited opportunity to select 


practical and ornamental pottery. 
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THE ROSEVILLE POTTERY COQ. 


Factories at 


ZANESVILLE, OHIO 


NEW YORK LOS ANGELES CHICAGO 
Fifth Avenue at 50th St. 2034 8th Avenue 6 East Lake St. 


“‘Pauleo”’ Pottery Mr. R. W. Skinner TUTTLE BLDG. 
Mr. F. D. Van Arsdal2= Mr. R. G. Kimble 
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~The Trade’s Most Unique Merchan- 
dising Institution 


Why The Kinney & Levan Co. Stands Out Preemi- 
nently as an Example of Remarkable Achievement 


T is quite safe to say that The Kin- 
hey & Levan Co., Cleveland, O., 
occupies a place quite separate and 

distinct from any other china, glassware 
and house furnishing business in_ the 
United States. Both its wholesale and 
retail departments are founded and con- 
ducted on sound fundamental principles, 
which reflect the high calibre of the 
gentlemen at the helm. 


George W. Kinney, President of the 
Kinney & Levan . : é 5 : 
firm, is an executive of keen foresight 


1883 . “4° . 
and extraordinary § ability. Notwith- 
standing the actual work of 
handling the various depart- 


ments, being in the hands of 
capable heads, Mr. Kinney car- 
ries the details of each one at 
his finger tips. Not only this, 
but he knows every employe of 
the establishment personally and 
makes each one feel that he has 
a personal interest in their wel- 
fare. 

In regular tours through the 
big building, after a chat with an 
employe regarding his or her 
work, he will perhaps inquire 
about something relative to a 
social gathering or of their home 
life, or something totally aside 
With 


the employe naturally feels a desire to do his or her 


from the business. an atmosphere such as this, 
utmost, and it would take a good deal to get one of 
them to leave. 

This same spirit pervades the organization through- 
out and perhaps would be listed as one of the reasons 
for the concern’s unusual success. 


George W. Kinney, President 


in turn aided by the clever buying ability of Guy C. Robin- 
son, buyer of china, who is a director in the concern and 
has been connected with it for a number of years, and 
C. L. Lang, who buys for the glassware and fixture 
departments. The latter is also a director and has been 
with the firm since it started in business. Another diree- 
tor is C. P. Eichler, buyer for the housefurnishing and 
silverware departments. 

Here is seen another feature responsible for success; 
each man handling the vital departments of the busi- 
ness is himself interested in the firm. 

The company’s motto, “Good Service,’ is firmly 
grounded in the minds of everyone associated with the 
business, the 
down, and on fulfilling the spirit 
of this slogan rests considerable 
responsibility for the concern’s 
growth. 

A unique part of this service 
in the wholesale end of the bus- 
iness, which many a dealer who 
buys from the concern does not 
know perhaps, is that much of 
the work, in turning out his 
merchandise, is accomplished 
right on the premises. For in- 
stance, there is a basket waré 
department, where bamboo is 
fashioned into all sorts of sal- 
able things, a lamp manufactur- 
ing department, where fixtures 
and lamps are assembled, finished and decorated, a china 
decorating department which originates and executes 


from 


many of the concern’s most successful patterns in faney 


china, and a department for manufacturing all sorts of 
fanciful favors and novelties, in fact, it is doubtful if 
there is another institution of its character quite as 
complete. 


This personal interest and spirit of co- 
operation is also aided by dinners and other 
social affairs held from time to time. There 
is a basket ball team, foot ball team and other 
things to stimulate interest. 

The personnel of the company aside from 
Mr. Kinney is made up of men with years 
of experience in their particular branch of 
the business. A. L. Osborne, Vice President 
and Salesmanager, has been with the firm 
since it was established and is one of the most 
able directors of sales in the field. He is 
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The Kinney & Levan Building Today 


The retail store is one 
of the most beautiful in 
Cleveland. The depart: 


most pleasing fashion, 
with the convenience of 
the shopper considered 
from every angle. The 
place is a feast for the 
eye, with its glittering, 
artistic assemblage of 
merchandise and _back- 


ments are laid out in a | 


President | 
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Stairway to Oriental 
Studio, Lamp and 
Fixture Department 


Oriental 
Studio 


Wholesale 


Salesrooms 
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ground of beautiful fixtures and artful decorations. 

The accompanying illustrations, while not doing the 
place justice, will serve in giving some idea of the artis- 
tic arrangement of goods which may be found helpful 
to other dealers in ar- 
ranging their stores. 

The following history 
of the firm’s growth from 
a business housed in a 
very small store in 1883 
to their present beautiful 
six-story building makes 
interesting reading. 

In February of the 
above year a partnership 
was formed between 
George B. Kinney and A. 
Bri ine Wa nN aunder othe 
name of Kinney & Le- 
van, with store room at 
120 Superior Street. The 
stock consisted of Crock- 
ery, Glass and Lamp 
Goods, and a few travel- 
ing salesmen were en- 
gaged for the Wholesale Department. In two years the 
business had grown to such an extent that more space 
was required, and part of the building at 219 Bank Street 
was secured. Later on they occupied the entire build- 


Dinnerware Section 


ing, and a house furnishing department was added, 

Then the necessity of bigger, better and newer quar- | 
ters became imperative in 1913. The trend of the retail 
business in the city was eastward; ground was se- | 
cured and The Kinney & 
Levan Building contain- | 
ing seven acres of floor | 
space was erected on. 
Euclid Avenue and East | 
Fourteenth Street. 

In June of that year | 
they moved into their 
new home and became 
the largest exclusive 
store of its kind in- 
America. 

In 1918 the concern 
had been five years on 
Euclid Avenue and thir | 
ty-five of serving the 
wholesale and retail pub- | 
lic. New departments 
were added from time to 
time and their aim is to 
steadily enlarge as new 
home accessories and conveniences appear on the market. 

The vast amount of floor space, spacious isles, artis- 
tic decorations, all blend towards making the store one | 
of the beauty spots of Cleveland. 


Maine 


Extensive explorations for Indian relics along the 
Penobscot valley in Maine, and particularly for Indian 
pottery, has recently been completed by Walter B. Smith. 
While complete vessels cannot seem to be discovered, 
broken pieces, potsherds (sherds or shards as they are 
oftener called) are not rare. He says that after one be- 
comes accustomed to notice these things he will even 
recognize here and there in the soil of certain village 
sites considerable quantities of sand which have resulted 
from decomposition of Indian pottery. 

“An examination of this sand, or better, a close scrut- 
iny of pulverized shards shows small grains, of quartz, 
cica, feldspar and, more rarely, of other minerals in the 
burned clay matrix or binding materials which held them 
together. An examination of hundreds of shards from 
many points on Penobscot waters shows that sand to be 
of the same general make-up. 

“As it consists of the component minerals which form 
granite and apparently in similar proportions, and as the 
particles are not rounded by abrasive wear, it is clear 
that the Indians used pulverized granite instead of sand 
or broken shells for tempering the clay of their pottery. 
Once in a while it is rather coarse, the individual grains, 
particularly cleavage faces of feldspar, being one-fourth 
inch across. So much for its composition. 

“The shards naturally vary much in size, but it is 


Pottery 


rare to find one more than a few inches across. They are — 
from one-eighth to one inch in thickness. They vary in 
color, too, but are mostly weathered shades of light- 
reddish brown, grays, deep brick reds and black. Their 
color and firmness depend much upon the degree to 
which they were burned. The markings on these shards 
give us some idea—but frequently an erroneous one—of 
their ornamentation. The diameter of some of the pots 
may be estimated from the curve of the larger pieces. 

“Most shards are found singly, one here, another 
there, but once in a while in digging about the site of an 
ancient village or camp a little group will be found pretty 
well bunched. Very rarely, enough shards are thus found 
in one spot to permit the restoration of a nearly complete 
vessel. From a study of these small remnants it would 
appear that the Indians of Maine were not entirely with- 
out pottery other than that designed only for culinary 
purposes. 

“Tt is not probable that such pottery has been made or 
used here for, at least, two anda half centuries. It is 
possible that some of it antedates the days of Columbus. 
But, two centuries or ten, it represents a step upward in 
the scale of civilization; it shows the efforts of these 
Indians to better the conditions of their everyday life; 
it illustrates their striving to create beauty of form, to 
give expression to art instincts.” 
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Circulation of 
Water Keeps 
Flowers Fresh 


Circulation of 


Water Keeps 


Flowers Fresh 
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Circulation of 
ANSI. IPIOUR. IPIRIICIERS Flowers Fresh 
of our 


Latest Table Decoration 


JUSTO 


OUR DOME SHAPE “JAPANA™ Circulation of 


Water Keeps 
“The Japana Way” 


Flowers Fresh 
Is Nature’s Way! 


A Few Flowers and Leaves-- 
No Crowding 


SIMPLICITY in floral arrangement is a jewel sel- 
dom found although it is Nature’s first step in Art 


‘Represented by 
NEW YORK—BUSH TERMINAL 
130 West 42nd Street 


CHICAGO—W. C. OWEN 
201 Shops Bldg., 17 No. Wabash Ave. 


SAN FRANCISCO—E. D. CLARABUT 
126 Post Street 


THE JAPANA SPEC. (OrO} Circulation of 


GRAND HAVEN, MICH. Water Keeps 
Flowers Fresh 


One hundred fourteen CROCKERY AND GLASS JOURNAL 


December 15, 


192] 


wy 


joa 


SED ULI ISS CAST SSCS LEC) AU FSSC CIS UI LDS TE EU ICTe CRIVELLI SSCS) Se) Wp LCI IU) 
Uy — — ~ —= — — = = —— -— a= ——--—-— — — a —— —— _ oe — — 


JANUARY 1922 


You are invited to look over our Exhibit 
for the January 1922 Show, from 
January oth to January 8th, Room 714 


FORT PIV'T HOTEL 


PITTSBURGH, PENNA. 


Special arrangements have been 
made for service to our customers 


Our complete line, also all new 
patterns and cut patterns on 


display 


NEW MARTINSVILLE GLASS 
MANUFACTURING CO. 


NEW MARTINSVILLE As ts WEST VIRGINIA 
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Glass 


eae) amazing ingenuity of man is responsible for few miracles 
surpassing that of glass. 

In our everyday life, at every turn, we see in operation 
the effect of a world-aged craftsmanship lifted to the heights 
of a miraculous science—the development and uses of glass. 


In the plain glass prism we see the wondrous disintegration of 
the spectrum. The rainbow is captured in a block of glass made from 
sea sifted sand. 

Ingenious glassware that tells at a glance the progressive story of the 
development of the human mind and the growth of civilization. 

Mirrors that reflect human beauty and the wonder scenes of earth. 
Modern lamps that transform the somnolent darkness of night into the 
fiery brilliance of the day. 


Camera lenses that make possible “ motion pictures ” and cause to 
be permanently transferred on negative or glass world events and lasting 


portraits of the makers of history. 


Telescope lenses that draw into human view the suspended planets 
traveling their orbits, millions of miles removed from earth, and promise 
in our life to reveal the secrets of the universe. 


Periscopes and glass helmets that permit the unfolding to view, 
of old-world mysteries of the deep sea. 


Simple glass containers that feed the sick and, containing potent 
mixtures, revive the dying. 


All these, and more, are the wondrous attributes of glass, discovered 
and developed by man, and kissed by the sun in its flight dazzles the eyes 
of earth. 


The servant of mankind and the modest courier of miracles. 


Glass! 


—London L. Baker 
Written especially for C. & G. Journal 
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The Colonial Company 


Potters 


East Liverpool], Ohio 


| Manufacturers of 


Decorated and White 
Dinner, Tea and Toilet Ware 
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A PUPIL IN THE SCHOOL OF CERAMICS 


In the Summer School at Alfred University, at Alfred, N. Y., the classes in ceramics occupy an 
important place. Enthusiastic devotion to their work characterizes the students, many of whom 
are teachers taking advanced courses. But the term ceramics has come to include much more 
than pottery. As developed at Alfred the course in Ceramic Engineering is designed to qualify 
men to occupy positions as superintendents, scientific experts. and ceramic chemists in the great 
plants devoted to the making of tiles, bricks, drain-pipes, etc.. as well as in pottery works. The 


courses of study which lead to a degree in this department extend over a period of four years 


Tact in Salesmanship 


By 


GrorGE L. Louis 


HE business world is divided into two great parts 
—the buying and the selling. No matter how 
modified or combined, this is the ruling basis of 


attention and confidence—interest him in your proposi- 
tion and ultimately bring it to a successful termination, 
requires a combination of self-assertion—deference—im- 


all business activity. 


The task of the buyer is the much easier and simpler 


of the two. This requires only a 
knowledge of the goods to be bought 
and an understanding of market con- 
ditions so there will be no under- or 
over-buying. 

the word of the 
under 


3ut the selling 
solicitor, salesman, 
whatsoever other guise this duty may 
be performed—“ aye, there’s the rub.” 
The degree of success attending the 


agent, or 


selling of any merchandise is depend- 
ent upon two. factors—the business 
tact of the seller and the merit of the 
merchandise that is being sold. 

Placing busness tact before the mer- 
chandise itself may seem to be the 
wrong sequence; it may look as if an 
unwarranted preference and pre-emi- 
nence were given. to business tact. 

Yet such is the case; in fact, -I will 


perativeness—and docility. 


‘‘The Salesman’s 
Creed”’ 


“T believe in the goods I am selling, 
in the firm I am working for, and in 
my ability to get ‘results’ I believe 
that honest sold to 
honest men by honest methods. I 
believe in working, not waiting; in 


goods can be 


laughing, not weeping; in boosting, 
not knocking, and in the pleasure of 
I believe that a man 
after, that 
worth two orders to- 
morrow, and that no man is down 
and out until he has lost faith in 
I believe in today and the 


selling goods. 
what he 
order today is 


gets goes one 


himself. 
work I am doing, in tomorrow and 
the work I hope to do, and in the 
sure reward which the future holds. 
I believe in courtesy, in kindness, m 
generosity, in good cheer, in f{riend- 


It means nothing should be omitted or committed that 


will tend to place the buyer in an ag- 
gressive attitude. 

It means you must have no manner- 
isms in dress, speech or physical make- 
up to detract the buyer’s mind from 
your proposition. 

It means you must grasp a situation 
or a change in a situation immediately 
so as to modify or assert yourself as 
the occasion may require. 

It means you must have yourself 
under absolute control, and, regard- 
less of the provocation, never lose 
your temper or over-enthuse. 

It means that you must know your 
proposition and goods so thoroughly 
that there will be no hesitancy—no in- 
decision—or faltering in answering 
any question that may be put to 
you. 


emphasize this statement, that busi- 
ness tact is 6f more importance than Sioa a dy ods 
the merchandise itself. : 
We have only to remember the = 
many times a persuasive, skilled book- 
agent has lured us into buying one or 
a volume of books which we never 
had intended to purchase, for which we have no use and 
whose pages have never been opened after the first hasty 
glance, to demonstrate the contention that business tact, 
properly applied, precludes the merchandise itself. 
Trace all selling transactions from the solicitor who 
appears at your door with his wares, to the salesman who 
sells manufacturing establishments’ their many thousand 
of dollars’ worth of requirements each season, and on to 
the men who promote and operate tremendous schemes, 
involving millions of dollars, and you will find the same 
principle demonstrated again and again—business tact, 
The purchasing of goods which the 
buyer had not previously intended to get, giving an order 


then merchandise. 


larger than actually needed, and even the buying of in- 
ferior goods—-all because of the business tact of the seller. 
Business tact as applied to salesmanship involves a 
good many requirements, all of equal importance, and the 
misuse of any one of which utterly destroying the ef- 
fectiveness of the others. 
To introduce yourself to a prospective buyer—gain his 
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ship and honest competition. 
an order 
for every man ready to take one, TI 
believe in ready right now.” 


Epwin Oscoop GRover. 


You do not have to talk quickly; 
think before you answer, but when 
you do speak, carry conviction with 
every word. 

All this is business tact. Just as 
these many details are observed and 
fulfilled, just so we have the highly 


it be- 


somewhere 
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successful, mediocre and poor salesman. 

To introduce yourself and get a hearing from a pros- 
pective buyer is an extremely difficult matter. 

All conditions must be favorable. Among these favor- 
able conditions are your personal appearance and manner 
—the mood of the approacheé (if I may so call him), and 
the time of your visit. 

The greatest care should be used to avoid carelessness 
or foppishness in your attire. Over-dressing as well as 
slovenliness will make the task of the salesman much 
harder. 

The eye receives the first impression and it is well to 
cater to this first impression. If the eye is pleased, you 
have an excellent point in your favor. The same care 
should be used in your general manner upon entering 
the office of your prospective customer. The smoking of 
a cigar or cigarette, or even their odor, is likely to be 
objectionable; the care with which you open the door, 
present your card and seat yourself are all minor details 


| 
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ANNOUNCEMENT 


We extend a most cordial invitation to visit our display 


at the 
CHICAGO EXHIBIT 
of 


GEASS —— LO Tit hayealeavi PS 
AND HOUSEFURNISHINGS 


February 6th to 18th, 1922 


HOTEL MORRISON, CHICAGO. ROOM 534 


FINE PORCELAINS 


Vases—Bowls—Candlesticks 
Comports and Covered Jars 


in 


HISPANO-MORESQUE 


Lustres and Metallic Glazes 


Our unparalleled range of colors which has hitherto not been approached can 
well be named the most remarkable achievement of Ceramic Arts in recent 
years. 


Visiting Buyers and friends are assured of a hearty welcome and our display 
will be one of the most interesting Features of the Exhibit. 


THE N.O.CEDERBORG CO. 


GLEN-ELLYN, ILL. 


Catalogs and Color Samples on request 


We have still available in some cities the exclusive sales rights for our ware, 
which we can offer to responsible dealers, such as High Grade Jewelers, Art 
Stores, Gift and China Shops or Interior Decorators. 
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which are important factors in the favorableness of your 
reception. 

Of necessity there must be some sort of a prelude—an 
introductory talk before coming to the proposition you 
have to present; this prelude to the business you have on 
hand is the time for quick mental work. Here is your 
opportunity for ‘sizing up” your man. Here is where 
you get the first hint how to handle him, which really 
means how to adapt yourself to him. 

There is no rule or set of rules to guide you. He who 
has a knowledge of human nature—is a keen observer— 
can grasp details readily—and, most important of all, can 
think and act quickly—such a one is best equipped to 
gather in and use all those external points which will 
help him get his bearings. 

Those who cannot grasp these various items and make 
helpful deductions therefrom, will have to spend added 
time and energy to get information which is already his 
‘“who has eyes and sees.” 

This “ feeling your way ” talk should give you a sufh- 
cient line on your man to guide you as to what points 
of your subject you are to emphasize and what ones are 
to be treated only in an incidental way. 

You cannot appeal to all men along the same lines; 
what will interest one receives a deaf ear from another. 

Where you must harangue on price with one man, you 
rust ignore price and harp on quality with another. 

Where you must impress one man that you are an 
authority on the subject under discussion, and that every 
argument you make is beyond question or criticism, you 
must figuratively “ kow-tow ” to another, and so express 
yourself that while you are really giving information and 
putting forth the best points of your proposition or mer- 
chandise, you are at the same time catering to his ego 
and giving your hearer the impression that of course you 
are aware he is well informed on all the points about 
which you are talking; you are only mentioning them to 
recall them to his mind. 

Right here is where we meet one of the most important 
elements of salesmanship, and that is catering to the ego 
of the average business man. 

Now don’t confuse flattery with catering to the ego; 
flattery is highly disgusting; there will probably be one 
case in every thousand where a man will submit to and 
be pleased with flattery. 

But catering to his ego—praising him without using 
direct words of praise—paying homage without toadying 
—showing deference and respect without submerging 
your own individuality, this is the trick that will give you 
a willing ear and the good-will of your man without fail. 

It is needless for me to dwell on what should be done 
when you get into the heart of the matter you wish to 
present. If you know the subject about which you are 
talking in its every minutest detail and are prepared to 
decisively answer every question put to you, then you are 
on a solid foundation and need have no fear. 

Rhetorical flourishes, attempts to mouth some of Web- 
ster’s largest and most unused words, violent gesturing, 
are all to be avoided. 

And be careful when you get into the heat of your dis- 
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cussion you do not pitch your voice too high. That puts 
your listener on a tension, in which state of mind your 
arguments cannot be considered advantageously. 

At the first sign that your man is getting bored, or 
desires to terminate the interview, bring your argument 
to a speedy but forcible climax, which will elicit either 
an acceptanec, refusal, or will at least give you some 


encouragement. Then leave. 
“T thank you for your attention,” “I trust I have not 
taken too much of your time,” “ With your permission I 


will take this matter up with you again.” Expressions 
like these are very appropriate and leave a pleasant re- 
membrance with your hearer. 

If you have not been successful during your first visit, 
subsequent calls should be made. The successful sales- 
man is a living follow-up system whose dominant char- 
acteristic 1s persistence. 

But be careful not to confuse persistence with bull- 
headedness ; the one is effective, the other is not. 

In your succession of calls, almost a glance should be 
sufficient to show you whether it is wise to talk business 
with a prospective customer or not. 

I know a solicitor of life insurance (we all can appre- 
ciate the endless difficulties he has to encounter) who has 
built up a large clientele that gives this agent all their 
life insurance business, and he owes his unprecedented 
success to one thing—he knows when not to talk life 
insurance. 


This man has time and time again gone out and visited 
men whose business he desired, but has never talked a 
word about life insurance with them; because at a glance 
at the face of the man upon whom he called, the work 
piled upon his desk and the general busy atmosphere of 
his office. he saw that conditions were not favorable; and 
again, when he would talk insurance and during the con- 
versation find that the subject was not appealing to the 
hearer, he would skillfully change to an entirely different 
topic of general interest. 


He waits until he finds the situation favorable—then— 
well, I am told he has never lost a customer. 

Now, as far as I can see, the company which this agent 
represents is not any better than a half-dozen others; nor 
does he know the insurance problem any better than 
many other men of his calling. 

But that one point which all others seem to ignore, of 
knowing when not to talk, has made him pre-eminently 


’ successful. 


Never criticize your competitor nor his product to the 
man whose business you are soliciting. It will react to 
your detriment. When a salesman comes into an office, 
takes up the work of a competitor that may be lying 
around and starts to point out defects and errors, he is 
reflecting upon the good judgment of the man he is ad- 
dressing. 

In all probability the thing he is so ruthlessly criticizing 
was bought from his competitor after careful, lengthy 
consideration by the purchaser, and to be abruptly shown 
that it was a gross mistake to have thus bought is not 
pleasing to say the least. This kind of criticism inter- 
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preted means you are saying to the man whose good-will 
and patronage you want: “ You have poor business judg- 
ment; 1f you had sound common sense you would not 
have dealt with my competitor.” 

Another very common fault to which many salesmen 
are prone is trying to sell their wares by telling how 
eagerly other houses have ordered from him. 

“Now, Mr. Blank, the Smith-Jones Company bought 
500 gallons of this paint from me yesterday, and you 
know they are very shrewd buyers.” 

Your efforts along those lines will be useless with the 
average business man, who insists upon doing his own 
thinking and does not want some other house to do it 
for him. 

Forcibly impress upon your hearer why it will be to his 
particular interest to buy the paint in question and how 
he will profit therefrom. 

There are no guide posts by which you can be shown 
the direct road to salesmanship. By actual experience 
only can you get the proper and full appreciation of what 
business tact means as applied to selling transactions. 

It is all a matter of how quickly you perceive the bene- 
ficial effects of certain of your actions and the useless- 
ness or harmfulness of others—make the former your 
stock in trade—and avoid the latter—then you will bring 
yourself to the topmost step of successful salesmanship. 


Making Retail Advertising Pay 
(Concluded from page 107) 

We can do much to make retail advertising pay by 
devoting a little time and thought to it. Before an ex- 
perienced window dresser trims his windows he sketches 
a general “ layout ” of the filled window as it will balance 
and “stand” when dressed. Using this working layout 
and depending upon his mental vision of his finished 
window, plus his natural aptitude for artistic arrange- 
ment and dramatic stagecraft, he builds a charming and 
compelling sales commanding window. The same prep- 
aration should be taken with an advertisement. To scrib- 


‘ 


ble on a piece of paper an “ offhand” description of the 
merchandise for sale, and then to put it into the hands 
of men who may not know your merchandise as you do, 
is the faulty way to launch an advertisement. 

It costs just as much to make a poor advertisement as 
it does to make a good one. Why not make your adver- 
tising pay big dividends on the capital invested in sales 


promotion? 


Don’t try to sell anything unless you are first sold on 
it yourself. 


Sure They Know 


(Retail Public Ledger) 


There is a merchant in our town 
Who thinks he’s wondrous wise; 

He scoffs at those who spend hard cash 
Their goods to advertise. 


He mocks the ad man to his face. 
“ You’re talkin’ through your hat, 

Cause everybody everywhere 
Knows where my store is at!” 


Of course most people vaguely know 
That Jones conducts a store— 

Out of the beaten path where goes 
The cream of trade no more. 


But what he sells in his small place, 
What goods he has on shelf 

They cannot say, because old Jones 
Keeps that all to himself! 


And that is why the blinded man 
Has troubles now, and woe, 

And why his sales are less than they were 
Some twenty years ago. 


Sure everybody knows where Jones 
Sits, glum in easy chair. 

They also know where the graveyard is, 
But they are not flocking there. 
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Store Window Lighting 


The Necessity for Better Display Window Lighting—The Right and 
the Wrong Way to Light the Window—Making Light Reflection Pay 


By 


GEORGE A. FREDERICKS and 
W. O. WoopwaArp 


HIS text is not an attempt to criticize retail store 
The lighting of many 
stores is indeed faulty, but there are, nevertheless, 


lighting as it stands today. 


retail and department stores which show extreme care in 
the choice of artificial lamps, globes, and the various 
lighting media, invisible and 
otherwise. 

In a properly lighted show 
window there is suffcient il- 
Jumination but no glare. An 
attractive display is largely 
discounted by poor illumina- : 
tion, whereas its sales value ah 


= x ees a \ 

is greatly enhanced by propet 

and effective window light- 

ing. it ee 


As show windows occupy 
an appreciable part of the 
store area, it 
tent not to make store win- 
dows pay full returns on the 
investment represented by 
their area. 
Windows work at highest 
efficiency only they 
show the goods and window 
displays to the best advan- 
tage, both during the evening 


Lighting 


FixtGres. 


is iconsis- 


lights. 


frontage and 


when 


and in the daytime. 


The Right and the 
Wrong Way to 

Light the Window 
evil of 


The 
and improper lighting is ob- 


insufficient 


vious, as nothing detracts so 
much from the appearance of a store as a dimly lighted 
Window. Goods worth placing in the window on display 
are worthy of adequate illumination; if they are not easily 
seen, the value of the window as an advertising and sales 
medium is lost. 

On the other hand, the use of an unnecessary number 
Of exposed high-intensity electric lamps, which dazzle 
and confuse the eves of the prospective patron, will turn 
him away because of the excessive brilliance. 

Figure 2 shows a window with an exposed high-power 
lamp. Hanging low in a shallow reflector, the lamp 


<Opace for Lighting and tlie 
from Frost— of Building. 


alanee - 
| cloth or painted on 
46 conceal window 


The Proper Way to Build the Store Window— 
Note How Window Light Is Placed 


wastes half of its light on the sidewalk instead of being 
The 


blinding glare from such illumination repels, rather than 


concentrated on the display where it belongs. 


attracts, prospects. 
shows the same window with the lamps prop- 


Figure 3 


erly and effectively placed, 
in a standard window light- 
ing reflector, hanging high 
and practically invisible from 
the outside, in the front cor- 
ner. To conceal the reflector, 
a valance either of cloth or 


painted on the glass should 
This kind of illu- 
the 


be used. 


mination directs light 


upon the goods, and the ben- 
efit of. all the light is re- 


Wades Ce ing 


ceived; no electric power is 


wasted in lighting the side- 
walk and in dazzling and 
contusing the observers who 
step up to the window. 


The Westinghouse 
Reflection Table 


Both the color of the win- 
dow finish and of the goods 


displayed must be consid- 
ered in determining the in- 
tensity of the illumination. 
Disregard of these features 
has caused many a display 
to appear dull and uninter- 
esting in tone. It is best to 
have the electric 
ranged so that some of the 


wires ar- 
indicate. 
of light 


assist in 


lamps can be turned off or on, as_ results 
The following table shows the percentage 
reflected by different colored surfaces and will 


determining how many lamps to use in window displays. 


RevisEp REFLECTION TABLE—LABORATORY TEST BY 
WESTINGHOUSE 

WATS CE RI a sat .cc:' Stan, Gach leech RO RC een ee 70% 
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Jardiniers and Fancy Goods 


“Egyptian” Ware 


Jardiniers, Flower Bowls, Ete. 


“Art Vellum’ 


Extra Fine Line of Jars and Vases 


“Jewel Line” 


Jars, Vases, Etc. 
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ALL GOOD 


“Da ndy-Line” Yellow Ware 


Mixing Bowls, Jugs, Ete. 


“Nurock” Ware 


Household Specialties 


“Colorcraft” 
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__ It costs more to light a window finished in dark wood, 
such as mahogany, than one finished in light oak. This 
is also true of draperies and of the color of the goods 
| displayed or of a lithographed window display. 

In displaying aluminum, glassware and _nickelware, 
| care should be taken not to have too much light, as the 
| high intensity brings out the reflections on the polished 
| surfaces too forcefully. This is confusing and painful 
to the eye of the observer. Study each arrangement and 
adjust the light till an effective soft tone over the entire 
_ window is obtained. 

Basic colors change in tone under tinted artificial 
: light. Care must be used in lighting windows containing 
colored merchandise. Lighting effects must be tested suf- 
ficiently to “ register” as nearly as possible the true col- 
| ors of the goods displayed. 

Splendid reverse effects can be obtained by window 
lighting where novelty will be appropriate. 

In lighting his store windows, the retailer has at his 
disposal the fundamental lighting effects employed in 
' stage lighting. Novelty, however, should be wisely used, 
for as a rule the “ surprise”’ or novelty of the device or 
effect “blankets’’ the sales idea, diverts attention, in 
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The Right Way to Light the Store Window 
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The Wrong Way to Light the Store Window 


many instances, from the merchandise displayed, and 
while it attracts attention, it may militate against the sale. 


The Value 
of Store Lighting 


The lighting of the store also should receive primary 
consideration. Like a window, a well-lighted store at- 
tracts the eye; a gloomy store repels. Proof of these 
facts can be obtained merely by walking along any busi- 
ness street and observing the stores and windows that 
attract the passing crowds. 

Economy on the light bills is very well in its place, 
but it should not be practiced in the store windows and 
the store interior. 

Many dealers imagine that because their stores are 
situated off the main thoroughfares of a town they can 
afford to cut down light. A good point to remember in 
this connection is that a lighted store in a generally dark 
and unlighted section stands brilliantly apart and will 
monopolize attention. The contrast is decidedly favor- 
able to the dealer who is not afraid to spend a little money 
for electric display. 

Windows should always be illuminated by lights placed 
above the display and that shine directly down upon the 
display without a glare to the passerby. Lights at the 
back of the window are certain to give the window a 
gloomy appearance. 

The store window should be kept brightly lighted all 
during the evening. Hundreds who in the hustle and 
bustle of business have little time during the day, will 
stop at an attractive window or step up to examine a 
window display in the evening hours, and a great many 
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see something which prompts a profitable visit to the 
store the next day. Use a time switch to cut off the 
lights after midnight, but do not darken your window 
during the earlier hours of the evening. 

The construction and lighting area of the window 
properly comes under < if the 


“window lighting” and 


best results are to be obtained the window must be 
“built ” correctly. There are rules governing the height, 


depth and relation of the store front to the observer from 
the street. Figure 4 is an accurate diagram of a window 
built along the correct lines: 

An opaque back should always be provided to extend 
at least above the level of the eye. If at all possible 
the back should meet the window top. Unless the store 
ceiling is exceptionally low, a space should be allowed 
between ceiling and the window top for light, and possi- 
bly for ventilation of the front part of the store. This 
space above the show window top is an excellent place 


window back to the ceiling causes the store front itself 
to be darkened. A way to remedy this defect is to put 
frosted or chipped glass at the top of the window back, 
thus letting light enter the store through the window. 
If clear glass is used, care must be taken that such glass 
does not extend so far down that observers of the win- 
dow itself can see enough of the store interior to distract 
their attention from the window display. The closing- 
in of the window need not be costly, as wall board can be 
used in panel design, and at moderate cost. 

The color of the window finish must receive careful 
consideration, as colored surfaces play an important part 
in all window displays. A dark background must be 


avoided; otherwise the plate glass will serve as a mirror, 


and your window, instead of influencing women to come 
inside and purchase, will cause disinterested ladies to 
Also 


dark backgrounds on sunny days cause the window glass 


use it as a looking class to powder their noses. 


to paint the dealer’s name. to reflect everything that passes the window. This 
Very often, however, this method of extending the “ fogs’’ the display and confuses the passerby. 
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Hugh Capet, the first king of France, away back in the 
year 987, gave a fancy dress ball, at which he presented 
the ladies of the court with wonderfully made dolls 
dressed in exact reproduction of costumes worn by the 
From that time until the Italian Renais- 
sance French dolls were the finest in the world, and 
French men and women played with them almost as much 
as did their children. 


favored ones. 


It is told how sailors of the Spanish Armada carried 
with them dolls as mascots and actually to play with. 
Cortez, the conqueror of Mexico, entering the court of 
the king, Montezuma, on the evening of November 8, 
1519, found the whole court seated on the floor playing 
with dolls! But for this history might have been dif- 
ferent. Later when Cortez sent an expedition northward 
into what is now Texas, he found a curious worship of 
dolls among the Hopi Indians, the dolls being given to the 
children for toys after the ceremonies 
persists among these people to this day. 


a custom which 


It was once the fashion for the queens of Europe and 
their ladies of the court to have large numbers of dolls 
of exquisite and costly workmanship. Queen Victoria 
had a collection of 132 dolls, and fifty-six of these she 
dressed herself at odd hours. Queen Elizabeth, too, had 
many dolls, and Mary Stuart had a wonderful collection, 


although it is said she never played with them. 


Dolls have been an institution in Japan for so many 
centuries that all trace of the origin of the custom has 


Ancient Egyptians Feared Dolls |§ 


Se 


cab 


been lost. It is not uncommon today for rich Japanese 
families to own thousands of dolls and even poor families 
sometimes have two or three hundred of them. Each 
spring, just as the wild cherries are in bloom, Japan cele- 
brates the festival of Hina Matzuri. It is a national doll 
day. 

Excavations of ancient cities have given us many of the 
dollies of ancient times and they reflect many curious 
beliefs and customs. The ancient Egyptian dolls were 
never complete. The head, the arms, legs or even the 
whole body is always missing. This was so that if the 
doll came to life it would not be able to harm the children. 

The dolls from the days of the Pharaohs all bear curi- 
ous markings and the explanation is this: all of the little 
girls of about ten years were employed in dancing 
choruses by the rich and their principal clothing was a 
triangular girdle of beads. The dolls all bear triangular 
markings or more accurate representations of the girdle. 

The curious custom of leaving the dolls incomplete is 
still practiced by the Mohammedans, but for a different 
reason. Their Koran forbids playing with the figure of 
a human or divine form. 

But the mother instinct in little Mohammedan girls is 
just as strong as in any other creed and they want dolls. 
So to get around the edict of the Koran the dolls are 
mutilated in some way. It is said that the great Moham- 
med himself used to sit on the floor for hours at a time 
playing with just such a doll to amuse the youngest of his 
many wives. She was nine years old. 
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We are now Sole Agents in the United States and 
Canada of the following well-known European factories: 


CHINA AND EARTHENWARE 
CHARLES MARTIN & Cie. Limoges 


Full Line of French Dinnerware 


RORSTRAND PORSLIN FABRIKER Sweden 


Dinnerware and Ornamental Queensware 


GUSTAFSBERG PORSLIN FABRIK Sweden 


Dinnerware and Fancy Lines 


ARABIA PORSLIN FABRIK Finland 


Dinnerware and Fancy Lines 


GLASSWARE 
KOSTA GLASSWORKS Sweden 


The Premier Line of Crystal Stemware 


KARHULA Finland 


Cut and Colored Fancy Glass 


VERRERIES de LUTECE France 
High Grade Hand Painted Fancy Glass 


A. WALTER Nancy, France 


Pate-de-Verre (Highest Grade Artistic Glassware) 


ZAWIERCIE Poland 


Ornamental Glassware for Table Decoration, Etc. 
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We will show on February rst the complete lines of samples of these 
factories. THEY WILL BE A: REVELATION TO 9GHE 
TRADE AS FAR AS ORIGINALITY AND PRICES ARE 
CONCERNED. 


Visiting buyers will also find plenty of goods in stock, ready to 
be shipped at a moment’s notice 


J. H. VENON, Incorporated 


104 Fifth Avenue New York 
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upon the general principle 


' back from the side-walk and 


» may be adapted to practically all lines of business. 


Getting the Most Out of the Modern 
Store Front 


Suggestions for Better Windows—Plans for Building the Better Win- 
dow—An Effective Clothing Store Front—the Roomy Vestibule 


From “ Selling Service with the Goods” 
By Courtesy of the James A. McCann Co., New York 


S the great selling power of the show window is 
A becoming better understood, practical retailers 

are manifesting increased interest, not only in 
their displays, but in practical improvements to their 
store fronts—the store windows themselves. 

The commonest difficulty 
of the small store owner lies 
in the serious handicap im- 
posed by a narrow front of 
ordinary construction. Al- 
though he may appreciate 
the value of good displays, 
limited window space many 
times makes it difficult, if 
not impossible, to effectively 
install displays or to present 
his merchandise in a satis- 
factory way to the passing 
public. 

The narrow front, how- 
ever, need no longer prove 
a handicap. There have 
been devised various ways 
to add to the display space 
and multiply the selling effi- 
ciency of the narrow store 
front. These are all based 


of extending the windows 


providing some sort of vesti- 
bule for the accommodation 
of show window shoppers. 

A number of such store front arrangements are illus- 
trated in the accompanying diagrams and these plans 
The 
plans shown are based upon the 25-foot front from which 
must be deducted two feet for the walls and whatever 
space the entrance may require. The same general ideas 


with variations may be applied to narrower or wider 
fronts. 


Both Are Faulty 


In days gone by it was the general custom to build the 


_ show window flush with the side walk as shown in Plan 


Vest bute 
PLAN ‘A’ 


Display pace 
In 
Wochibule 


Two Faulty Windows Found Generally Throughout 
the Department and Grocery Trades 


‘“A.” which gives a display frontage of two small win- 
dows with the entrance between them. Plan “ B”’ illus- 
trates the same principle of construction with the excep- 
tion that the entrance is placed at the side of one large 
window. Both of these arrangements are extremely 
common, and both may be 
regarded as faulty, inasmuch 
as the display space might 
be greatly increased by a 
different arrangement. Win- 
dows such as these are fairly 
well adapted to delicatessen 
stores, markets 
kinds of groceries, but they 
are a poor type for almost 
any other line of business. 
Plan “C ” shows a vari- 
ation of “A,” in which the 
display space has practically 
been doubled by deepening 
the windows and changing 
the vestibule 
siderable improvement, as it 
adds materially to the dis- 
play space and furnishes two 
windows that 
are easily trimmed. This 
kind of window will serve 
the dis- 
play of groceries, household 


and some 


SW! 


This is a con- 
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commodious 


satisfactorily for 


wares, hardware, drugs and 
many other lines. 

Plan “ D” is an improve- 
ment over “B,” as it provides for greater space for dis- 
playing merchandise and has two windows instead of 
one, which is an advantage when showing different 
classes of goods.at the same time. 
handling clothing and shoes would display the former in 
the larger window and the latter in the smaller. 


For example, a store 


Good Clothing Store Front 


For a store on a busy street, Plan “IX” will prove 
mocersatishactorysthdte An 1B, Gor D.” This 
is the most generally used form of the deeply recessed 
window. It is extended far enough back from the side- 
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@ We invite you to visit our dis- 
play in Room 728 of the Fort 
Pitt Hotel. Pittsbunch=skam 
during the Annual Glass Ex- 
hibition January oth to 28th 
inclusive. 
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@ We should also be pleased to 
have you see our exhibition at 
Room 339, Morrison Hotel, 
Chicago, Ill., during the Chicago 
Show, February oth to 18th. 
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q As usual we will show you new 
ideas and novelties in glass. 
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The Cambridge Glass Company 


Cambridge, Ohio, U. S. A. 
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PLAN “D’ 


A Convenient Arrangement of Window Space—Both Plans Allow 
Proper Depths and Room for Inquisitive Shoppers 
walk to give a large amount of display space and the 
vestibule is sufficiently wide to permit people to move 
about without crowding. This front will be found par- 
ticularly adapted to any line of merchandise that inclines 
towards bulkiness. It is especially good for clothing, 
house furnishings, etc. This front gives about twice the 


lp 
Vestibule. 
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PLAN “F™ 


| ta : 5 , 
1 Effective Arrangement Permitting the Display of Several Lines 
_ —A Good Plan for General Merchandise or Department Stores 


Vestibule 


PLAN “E’ 


Deeply Recessed Window—A Good Window for Bulky 
Merchandise—Allows Plenty of Vestibule Space 

display space to be had from Plans “ A” and“ B.” The 
Window Display in a window of this type is placed to 
front the vestibule rather than the sidewalk. 

In Plan “F” the display space has been partitioned off 
to permit the showing of four or more different lines 
of merchandise in separate windows, including the two 
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Window Window 


PLAN ‘@” 


An Excellent Window to Display Women’s Wear, 
Millinery, Hats and Accessories 
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long ones, the two smaller ones at the back and the two 
in the island show case, which is divided by a double 
mirror partition. A front of this kind is suitable for a 
clothing store for men or women, or both. It would also 
be satisfactory for stores carrying an exclusive line, such 
as men’s hats, millinery, waists, suits, etc. Any practical 
merchant will appreciate the effectiveness of this arrange- 
ment. 


Has a Roomy Vestibule 


Plan “G” shows an arrangement that has proved 
exceptionally satisfactory for women’s wear shops. It 
provides for a large amount of display space for showing 
waists, millinery and accessories. The 


coats, suits, 


roomy vestibule seems to appeal strongly to women shop- 
pers, as it offers an opportunity to inspect the displays 
in a leisurely way that would be impossible on a crowded 
sidewalk. This front, or, in fact, any of those illus- 
trated, may be made deeper or shallower, according to 
the requirements of the store that may be back of them. 


These sketches are submitted with a view of showing © 
how some merchants have overcome the handicap of the 


narrow front. There are many other ways in which the 
same results may be obtained. It is true that a substan- 
tial investment is involved in the installation of a new 
store front at present prices. The expenditure, however, 
will be distributed over many years and will pay for 
itself many times over. 


Br Yast 


VM 


GP DH DIN SS @ 
(Sgr CK OE LENG De ee 


G 


ty 
: PA ih IR ane 


A Personality in the Printed 
i Salesman 


ETTERS, circulars, booklets, and advertisements 
| of all sorts are nothing more or less than sales- 

men—and are marked by personality every bit as 
much as a real, living salesman, says Karl B. Shinkman 
in The Advertising World. And a little study in types 
will be a wonderful aid in putting out printed salesmen 
that will contain the right kind of personality. 

All of us are more familiar with the real, living sort 
of salesmen, so let us examine a few of this type. 

First comes along Mr, Horatio Anthony Androcles. 
He looks like a cross between an undertaker and a min- 
ister. There’s a ceremonious and 
about him that makes you feel like edging away from 
him. He isn’t selling many goods. 

Then comes Clarence McArthur, “ just call me Mac,” 
a would-be live wire, and a ‘“‘ come on, boys,” type. Wears 
clothes that can be heard two blocks away. Is inclined 
to be altogether too familiar on first acquaintance, and 
somehow or other, you can’t get that “ buying impulse ”’ 
from him. Clarence is not going to be on the pay-roll 


sanctimonious air 


very long. 

And now comes just plain Jones. He is in your pres- 
ence almost before you realize it, and an air of stability 
seems to radiate from him before he has said a single 
word. Hasn’t much to say, but says it quietly, clearly, 
and concisely—and then gets out—with an order. Jones 
is a Salesman. 

Now compare selling literature with life - and - blood 
salesmen. The act of buying is a mental one in the mind 
of the purchaser. Is it not reasonable that the character- 


istics that repel in a living salesman will also repel in 
a letter? 

Too much dignity and formality in a piece of advertis- 
“gets across ’’—any more than it would in a 
living salesman. 


ing never 


On the other hand, excessive familiarity and enthus- 
iasm isn’t going to do anything but disgust the reader and 
put him on his guard. 

Somewhere between these two extremes you'll find 
the kind of copy that radiates the confidence a success- 
ful salesman creates—and then you'll have a piece of 
copy that is selling the goods. 

Personality will “make” or “ break” a piece of copy. 
Scan very carefully every piece of copy before using it— 
wipe out the “hurrah” stuff and the cold dignity—work 
it over until it is conservative and still clear and concise. 
Then after you have worked it over, carefully re-read 
it and imagine how you would feel if a living salesman 
called on you and talked as the copy sounds. And dont 
feel satisfied until you have it smooth and convincing— 
not rough and repellant. 

I do not mean to say that every one can write the 
proper kind of copy, but I do claim that if every adver- 
tiser would apply the tests of personality to his copy that 
results would be far better, and there would not be one- 
half as much inefficient copy used as there is today. 
The secret is simply to make it as pleasing and attractive 
as a good salesman’s talk, and if you apply the test of 
personality, you cannot help but improve your copy. 


December 15, 1921 CROCKERY AND GLASS JOURNAL One hundred thirty-three 


SP BB EB BO EP 


NEW LINES 


PTUs TU CUT MMDAMLUC CaM MCU CCCUCOMIMMOCCUOOECGUT LC UUMMOMIOA LU SUUCTOMMT UOT UUUCOATTAIUUCLOOOOMAIUCOUCOOOTOOMIIUUUUOODOMINUOUUTCOUOTMOITCUUUUCCOMO UL UUUULOMIMUULUUOITLUULLUDLOGOALLULLULLOOEOOLLLOCOLeeLUALULGMM LULL Ld ada 


BIGGER AND BETTER 
THAN EVER BEFORE 


Ng 


DIAMOND GLASS-WARE COMPANY, 
MANUBACTURERS SOR VIRIDESCENT 
WARE IDE CORATE DEW ShER SETS, 
WINE SETS, VASES AND EGYPTIAN 
EUSTERSGIRASS 


N 


DOsNOT FAIL LOSE EIOUR EXHIBIT 
MIB OONING, 7o7 bh OR ell HOT EI. 
JANUARY oth, 1922, TO JANUARY 28th, 
Too2 ew ORE WE SOW (EE 
PARGES | ASSOR PMENTOF COLORED 
WARE EVER EXHIBITED IN AMERICA 
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Diamond Glass-Ware Company 
indiana. oammn aie AL 


FREDERICK SKELTON T. DOWNS, JR. 
200 Fifth Ave., New York 311 Denckla Bldg., Philadelphia 
W. G. MINNEMEYER Fim SmBOKEE 
180 N. Wabash Ave , Chicago 122 W. Baltimore St , Baltimore, Md. 
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ISTAK ES are 
better never 
made—but the 
next best thing 
when an error 

does creep in is a prompt 
report and a frank ac- 
knowledgment by the one 
who makes it. 
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That shows the mistake 
was of the hand and not 
of the heart. 


It costs less and is better 
for all concerned to have 
an error adjusted on the 
spot rather than later on— 
and is much more satisfac- 
tory to have a mistake re- 
ported by an employee 
than by a customer of the 
house. 
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LAUREL No. 641 


PORMGhAOreAINI)D BEAU BOURS LAUREL EXCELS. 
OWRPSEXGLUSIVE DECORATIONS ARE. WINNERS. 
Ahi pi oeke CT ION ANE NIGEAWORK IIS OURIRULE. 


Sample Display. Hotel Morrison, Room gog, Chicago, Feb. 6-18 
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The D. E. McNicol Bee eee om 
East Liverpool, (O} 


SRR ee Ee ae ae Ee ae ae a a ae ae ae ae ae ie ee ES Be 


Credit and its Economic Relationship 
to Business 


HE TL TL 


goe, Secretary of the National Association of Credit 

Men, he expressed the opinion “that before very 
long the best type of credit man would be something of 
an ‘economic advisor’ to his concern.”” Saying practi- 
cally the same thing in a broader way, it might be said 
that the credit of modern merchandising is the economic 
functioning to a great extent in business of today. 

Basing our reasoning upon the law of substitution, it 
is clear that when any number of commodities readily 
substitute for each other, the prices of these commodities 
will tend to be uniform. As an illustration, if two kinds 
of merchandise supply the same demand or substitute 
one for the other, their prices will vary but little. In 
other words, the two are competing to fill the same 
demand and this very competition tends to level their 
prices. This happens in every-day business, stimulating 
competition to such an extent that, were it not for credit, 
many a merchant would be forced out of business. So, 
then it will be seen, credit substitutes directly for money, 
increasing the purchasing power of a dollar no less than 
an increase in the supply of money itself. 

In business of today the credit man has the rule of the 
“Three C’s” to go by, namely, Character (or Confi- 
dence), Capability, and last of all Capital. The general 
impression seems to be that the latter qualification in a 
firm or account should be the first thing to be taken under 
consideration when credit is extended, which is wrong. 
There must be first of all Confidence in the honor and 
probity of the debtor. But this honor is not enough as 
there must also be confidence in his ability to pay, Capital 
being of course also an important factor, not to be over- 
looked or forgotten. A talk the writer had with the 
credit manager of a large New York corporation dis- 
closed the above line of reasoning, and from this it is to 
be seen that the basis of credit is confidence. 

Credit facilitates production, inasmuch as through its 


IC the opening paragraph of an article by J. H. Tre- 


agency it brings about the transmission of capital and 
serves to place productive agencies in the most enterpris- 
ing hands, concentrating industries and making possible 
large scale production. 

However, as credit is to this extent the binding link 
between firm and business, in its misuse lies a danger. 
As mentioned before, character being the prime factor in 
the extension of credit, an impairment of confidence at 
once results in the withdrawal which in turn produces a 
stringency of the money market. This just at the pres- 
ent time applies particularly to foreign selling and is well 
illustrated and forcibly brought out by the fact that 
where goods may be sold on the dollar basis the invoices 
are not taken up on that ratio, but instead paid in marks, 
lire, francs, etc., at the prevailing exchange rate. This 
immediately results in a loss and in turn impairment of 
confidence and tightening of credit at once. 

Bank credits forming as they do the most important 
form of credit, have a significant bearing on prices. Their 
business being to deal in credit, they make their income 
selling it to their customers. In othe1 words, a bank 
note or any entry in a depositor’s “pass book” means 
nothing more than an extended credit on the part of the 
bank. This credit in turn is established by the confi- 
dence in the bank, built upon its paid-up capital, surplus 
and undivided profits, reputation and prestige of its of- 
ficers, directors, etc. 

In the general summing up of credit it is seen there- 
fore that to be intelligently “on the job” one has simply 
to go into the cause and effect. Unless one knows what 
is “underneath” he cannot really know what is on the 
surface. Consistently it is necessary to know the eco- 
nomic relationship of credits to business before one can 
perform. 


“e 


Summed up, the big point is to send money into 
merchandise and see its return at a profit—through the 
proper credit channels. 


One hundred thirty-six 


Photographers Retouchers 


Engravers Designers 


Printers of Fine Booklets, 
Folders, Circulars 


A Complete Advertising Service 


Wl 


A Little Dab of Color 
Makes the Whole World Look 


OLOR rightly used, gives to advertising an attention value that can- 
not be obtained in any other way. But color always must be used 
with discretion. 


The Rawsthorne Organization counts among its members men whose 
knowledge of color has been obtained through years of study and exper- 
ience in the color reproduction of fine china, glass, lamps and novelties. 
This is an organization where responsibility is not divided. Our personnel 
and equipment permits us to perform every operation from photograph 
ing the original to the final printing. 


Robert Rawsthorne Engraving Co. 


HEEREN BUILDING AT EIGHTH STREET AND PENN AVENUE 
PIELSBORGH SPA: 
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cANNOUNCING 
A New DINNER SERVICE FOR THE NEW YEAR 
| I | 
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No. 7--Derwood Shape Decoration No. 71942 
VV ISHING wey ©Us brie > COMPIMIMENTDS =OEr THE SEASON 


The W.S. POTTERY Co. 


MAIN OFFICE 


EAST PALESTINE, 


MANUFACTURERS AND DECORATORS OF SEMI-PORCELAIN 
DINNER WARE 


FACTORIES 
EAST PALESTINE, OHIO CANONSBURG, PA. KITTANNING, PA. 


Potters’ Association Officers 


Secretary Chas. F. Goodwin Officially Announces 
Complete Roster of Officers for Next Fiscal Year 


of the United States Potters’ Association for the 
next fiscal year was announced early this week by 
Secretary Charles F. Goodwin, Some replacements have 
been noted in the various committees other than desig- 
nated by the Nominating Committee at their caucus at 
Washington last week. The official list follows: 
President, Frank P. Judge, Jr., Salineville, O. 
First Vice-President, B. E. Salisbury, Syracuse, N. Y. 
Second Vice-President, Ray Y. Cliff, Sebring, O. 
Third Vice-President, John B. McDonald, East Liverpool, O. 
Secretary-Treasurer, Charles F. Goodwin, East Liverpool, O. 


r \HE complete roster of officers and committeemen 


EXECUTIVE COMMITTEE 


T. A. McNicol. Chairman....-. Rees aoe East Liverpool, O. 
Charlesm Gea Ars hhib arti chien ewer aeann tare East Liverpool, O. 
CharlessHlow.ellMGo okt meeenee ee tere eer tae ieee Trenton, N. J. 
Axoteray (Be WikelBNerneitet 6 kos on oe encase oa oon East Liverpool, O. 
Charles” Ie “Sebrinic tee eee arene =... Hast Liverpool, ©: 
John: Wie VOdneyaumem ese Se ee ad ote ae East Liverpool, O. 
nite hye Mie Nacolaeees Re 2 toe a: East Liverpool, O. 
GeorgesCy Mitchel Siaterute een orien erenste nice ar: ‘Coshocton, O. 
Thomas: (Car ae eee ier eee tea oe so.ye(Gurbudoral, WW Wee 
D. William Scammell....... FASE as ORAM ae eRe Trenton, N. J. 
B: E.gsalisbiny are ee: tee nor er nic.s PeeSviacise. No aye 
Lapor COMMITTEE 
Wi G15 WKS (Clinehiemehn, os oped bso cue, East Liverpool, O. 
Frank VA.) Séebrinoen, ania cas eee or ne gras .-Sebring, O. 
George ©.) Vhompson: so: seer East Liverpool, O 
Homersg, Vay logit mene aati rae ae East Liverpool, O. 
lake (Dy WWibasruec dete Gs. ccs ou doc oacmmbe de Steubenville, O. 
AviG,. Dalepeeres: uo tee eee eC eerie lt chtona Ns 8) 
Wi: (S 2 Geeteeies ce Sor ee ices East Palestine, O. 
Dek pho VR Meare alse oeoancaasocnedocun as East Liverpool, O. 
Ered eSuttérlin, aset 1 aoereeeee ee or ae er eee iinenmtion, eNews) 7 
Gity, Ba Crooks eee Fnac Shee 2 eee Crooksville, O. 
BE) Gs Mell Of 1 s.sc.08 cyte ees ee oe ee es New Castle, Pa. 
MANUFACTURERS’ Cost COMMITTEE 
Samielo B vlear cin osees erry nee ereeemeene et Salineville, O. 
Josepha Mayetee - "1a eee ro eaver alicia, 
Mare’ Solottawancce 1a teeta ie ee ees Trenton, Naw: 
Robert INS Wogan pen cee ete koe tee East Palestine, O. 
Chatles UL. Sebmin eee cee teens cre eater gen ts Sebring, O. 
Te Wi LEwitlion 6 ioe eet ee eee East Palestine, O. 
Richard), Ba Sitti eee renee ee ee ee Chester, W. Va. 
Samitiel (Ray Warthizs ero -leeene ere erent sere Steubenville, O. 


RESEARCH COMMITTEE 


A, Vv. Bileininger (Chairman wae eeeee eae East Liverpool, O. 
JS IK: (Pence nee ere cee 2, I ac East Liverpool, O. 
Tra, Sproatsot ec eee er eee eee Sebring, O. 
Gy ES Wacksonns ates a oe ieee eee Wheeling, W. Va. 
GC). A, “Walleére anne eee eaten eters East Liverpool, O. 
Johny S? (Georges io erate oa ees East Palestine, O. 
Sammel © Bet Waris cca: ease oe ee ee eee reece Salineville, O. 
James oM. Smith alpen estoe sae erae eres roeeees New Castle, Pa. 
Thomas 6. Andersonerar eee tien eerie Coshocton, O. 


Art AND Desicn CoMMITTEE 


Arthur Shaw, (Chairinan sac ei er ener Cannonsburg, Pa. 


Were bls Phillip sata tea dec cent ces eee East Liverpool, O. 
One hundred forty 


for 1922 


William I> Pope .ncteun «se nese ee Akron, @ 
lekeNgeg Ine WAGillbieniyn oon aseGmaswe a soko ve Huntington, W. Va. 
Charles W. Horemantoncas sco se +e eee Minerva, QO, 
Walliams Scammell: smrns os, ct aie Trenton, N. J, 
William TE. Brown ao..se ates See East Liverpool, O 
Lester) B.AMCNicol Sea eed ee East Liverpool, O, 
Malcombe Vee biom iSO eer ee ne ok East Liverpool, @ 
lil, AVC SuWonnilr aale ye 4 Ounons os Au iteutes OS ee Trenton, N. J 
Roy. -E. sHendersoni... esse. ee Carrollton, O 
Willard@Georgemt tec ance eon ie Dene Cannonsburg, Pa 
MEMBERSHIP COMMITTEE 
Walliam= iE) Robinsons @hatniian. East Liverpool, O, 
Wo Ws larker se o.oo Coe East Liverpool, @ 
George ©, -Mitchelle.. 4.4... ae eee Coshocton, O 
lohy [Deke Sintlile s 656 c6 noe .....Hast Liverpool, @ 
Wallvam’ (Wells. cucn. xtc on cae ckont a ae ee eee Newell. W. Va. 
Johns Gampbell on. 25 oka. ee eee Trenton, Nog 
Harry? Bailey sic. ston. «0 ae pee oe ee Bedford, O. 
Price List AND S1zZE COMMITTEE 
Harry ID Wintrinicer. \Ghariinanive teen Steubenville, O. 
A. Gt. Dale £5484) .cns dee eee Trenton, Noa 
Wi. Edward) Wells tyre. scam -cieei ene East Liverpool, O. 
uch Te eMcNucolii. «an eee tae East Liverpool, O, 
J DYThompsonS.. a5404) oe eee East Liverpool, O. 
Oliver HH. ‘Sebrings2 2... :s0 ne cus eee rae Sebring, O. 
RECEPTION COMMITTEE 
Charles: le Sebring, Chairman: ere eee Sebring, O. 
Charles DA aron senec a. & oan ote eee Pittsburgh, Pa. 
Elarty Amici COlls etc hee East Liverpool, O, 
Homer tjey Daylotien.e cece eee East Liverpool, OF 
KiItn AND FUEL COMMITTEE 
Re Ee Passe Chairinaniiy ace eierie renee Syracuse, N. Y. 
Vfolabey WS WeeXchiene, Seog stood 58 Ae aes oe East Liverpool, O. 
Elarry oA NiGNiCols ee casein ene East Liverpool, O. 
John Horton) .2/-cise os soe ee Sebring, O. 
Homets Knrowiléor cee ieee: ene ae eee Santa Clara, Cali 
A® J. cptrikowsd. enc eos 5 oh ae Hopewell, Va. 
Di EAMGNiICOl $32 soe eee East Liverpool, O. 
HISTORIAN 
Charles*Hoster Good want)ie.eeeene eet East Liverpool, O. 
TRANSPORTATION COMMITTEE 
Hrederick™ By Lawrence, Chairman =e Newell, W. Va. — 
JohnwA. Campbell, aes sabanca.ccioe cee erent Trenton, Nig 
John Am MIeNicolit ms aes noo nent East Liverpool, OF 
E. AL APPorberte.% <p aseeto the teeta) eee Syracuse, NJ 
Georges Bauet +... ade eee eee Baltimore, Md. 
Gharlest@@yAshbacht nec see eee East Liverpool, O. 
Je Rass Ditlerns.cptsmeonki.s oer deere ee Huntington, W. Va. 
Jiohnw Vie ante ee eee ......Hast Liverpool 
Gharleswl an 2 OMMELO yas seer sree aerate East Liverpool, O. 
MarcusmAaront i 2, 0hr. ste a tires key enneteaseaemens Pittsburgh, Pa. 
AUDITING COMMITTEE 
Dales Daebhompson,) Ghatr iinet enter East Liverpool, O. 
ein Gonineeer eran Pee ERE Rh te OY oF East Liverpool, O. 
GeiWeAchbatig hin. sass Seer cee ee East Liverpool, O. 
STATISTICS COMMITTEE 
Joseph) Mayer «Chairman eyes cet betetetn Beaver Falls, Pa. 
Bernard @burinto mse oe). acre eneea ree Wellsville, O. 
Georse) Batiete ae cms xine euene ver temas) ere oe Baltimore, Md. 
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| MACHINERY COMMITTEE 
EPR SOVONE cy cag ae es bate de we. Ae 
atrick McNicol.... 
Mee COTDELE. we cw a 

| MRIS OOK S cars. croton fim ca a aoung Ae 
| miter Dee MIGINUtt cc sleet cw oe sete es Oe ws 
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Doing Business Without Money 


More than nine-tenths of our business is done without 
the use of till-money. We effect our enormous exchanges 
of commodities and services principally with bank checks, 
and less than one dollar in every ten is a banknote or 
“hard” money. In America this method has been de- 
veloped much further than in any other country. But 
even that is not enough to satisfy a Rochester firm, 
which proposes to restrict all its transactions with 800,- 
900 customers and a large working staff to what the 
college professors call “ deposit ”’ currency. Employees 
are to be paid by check or a deposit slip, and even such 
petty items as one-cent postage stamps are to be met by 
an order on the bank to pay. 

Payroll robberies are directly responsible for this in- 
novation, but there are sounder reasons back of it. For 
it leaves money in the banks where it belongs, except 
mn emergencies; it encourages thrift, it educates a wider 
circle to the advantages of the checking system and it 
demonstrates afresh that efficient modern business can 
Worry along without such artificial counters as sun-dried 
wick or wampun or shovel blades or silver dollars or 
Federal Reserve banknotes. It lengthens the forward 
stride. 
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The Wheels of Commerce Ruaning Smoothly 
When Mr. Jones exchanged a week of being tired at the 
office for one of being tired on the golf links, his office boy, 
George, was left in charge, with orders to report daily by letter. 
His first effort read: 
“Dear Mr. Jones: Everything going fine at the office. No 
telephone calls, no buyers called, and no orders. 
“ Faithfully yours, 
“ GEORGE.” 
Work 
“Work, my friends, is the lot of man!” shouted the orator. 
“ Man was sent into this world to earn his living by the sweat 
of his brow. Adam didn’t walk about the Garden of Eden with 
his hands in his pockets!” 


Our Own Noah Webster 
Weer be The word we use when we can’t spell the 
other. 


The Parting 


They met for but a moment, 
And they'll never meet again— 
She was a Jersey cow 

And he, an Erie train. 


At Any Rate 
The paint and varnish folks seem to have impressed a great 
part of the contrary sex with their slogan—‘‘ Save the surface 
and you save all!” 


His Point of View 

While spending our vacation this summer in a little town in 
the Mohawk Valley, we met in the general store an old codger 
named Ezra Tibbetts, who had, at the age of fifty-some, just re- 
turned from a visit with his married daughter, who lives in our 
fair city. 

“ Well, Ezra,” says we, “what did you think of the big town?” 
_The old man uncoiled about six feet of arms and legs, adjusted 
his specs, and spat with deadly precision into the sawdust box. 

“New York,” he replied, “is some town, all ment. Cars 
scootin’ like lightnin’ overhead, dash-burned long trains a-divin’ 
underground, buildin’s so blamed high you can’t see the top of 
em. It’s a big town, son, but it’ll never be a success. It’s too 
durn far away!” 


No Chicken 

A certain surgeon, who was very young and also rather shy. 
was invited to dinner by a lady who was at least fifty, but 
frivolous enough for twenty. At dinner she asked the young 
surgeon to carve a chicken, and, not having done so before, he 
failed lamentably. Instead of trying to cover his confusion, the 
hostess called attention to it pointedly by looking down the 
table and saying loudly: sa) 

“Well, you may be a very clever surgeon, but if I wanted a 
leg off I should not come to you to do it.” 

“No, madam,” he replied politely, “but then, you see, you are 
not a chicken.” ‘ a 


Fast 


“ : c seen J] 
Is this a fast train?” the salesman asked the conductor. 
Of course it is,” was the reply. 
| thought it was. Would you mind my getting out to sce 
what it is fast to?” 


Remember? 

Remember the old bookkeeper who came with the company, 
when it started, and who was at the office at 8 a. m., took only 
15 minutes for lunch and worked until two hours after closing 
time—ah! Luke, do you know what he is doing today? 


The SAME thing. 


{ 
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Delivered at the 43rd Annual Convention of the United States Potters 
Washington, D. C., December Sth, 19217. 
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a set speech. JI am very busy and I haven’t time 
to prepare an address. 


«] HAVEN’T come before you this afternoon with 


But I always like to 
Beve an opportunity to meet business men and whenever 
Tcan I would preter to hear from them too, to exchange 
experiences and to try to enlighten you. 

“You certainly know a great deal more about the busi- 
ness situation as far as your own interests are concerned. 
What I should say, not along specific lines, but by making 
a few observations in a general way on the present situ- 
ation, is something about the business situation. 

“The Federal Reserve Banks, which are the reserve 
depositories of all the National Banks, of nearly 2,000 
State Banks and Trust Companies, are 
obliged to keep themselves informed of business condi- 
tions in the various sections of the United States, and 
they must also have an international outlook. 
index of credit conditions can be obtained by a study of 
the weekly reports of the Federal Reserve Banks, par- 
ticularly if that study is kept up over a period of weeks 
in order that you may have an opportunity of making 
comparisons from time to time. Of course to merely in- 
dicate on the books a reduction in the loans of the Federal 
Reserve Banks does not indicate that there is any cor- 
responding reduction in the loans of the member banks. 
As member banks find their deposits increasing or out- 
standing loans being paid down, it is very naturally that 
they pay off the loan on the Federal Reserve Bank. 
There has been a liquidation of Federal Reserve loans 
during the current calendar year. There was not liqui- 
dation, as was the public impression, during the year 
1920. The present ills which affect our business condi- 
tions are directly traceable to the events of 1919. When 
the Armistice was signed, and the Victory Loan was suc- 
cessfully placed, particularly after the 
Victory Loans, there was a rebound in business, a feel- 
ing of optimism all over the country. Significant as was 
the fact that Europe was severely hit by the World’s 
War, and experienced an unprecedent loss in articles of 
every description, badly in need of raw material, manu- 
facturers in all parts of the world, not only from Ameri- 
tan, a great many men, level-headed men, strong business 
men, shrewd business men, saw an outlet for American 
ndustry, and for American goods, which would extend 
wer a long period of time, and a great many of them, 
dotwithstanding advancing wages, costs, and advancing 


necessarily 


A very fair 


placing of the 


cost of material wanted to put themselves in a position to 
meet the demand for this business. They anticipated for 
their products, and many manufacturers prepared for it 
at high costs, others used their resources, and some went 
in debt. Due to this 1919 optimistic feeling and the high 
cost of living, there was a general feeling that we would 
never get back to pre-war levels. 

“Well, early in 1920, an incident that the 
would change occurred. 


situation 
The first indication of this was 
a reaction in conditions in Japan when we had the slump 
Silk in 1920 sold at 1500 yen a bale, 
and then at 1400 yen a bale. Then 74 banks were 
suspended and caused practically a panic. 


in the silk market. 


Vollowing the 
slump in silk, there was a rather 
this country 


significant happening in 
It didn’t amount to 
porarily, when the overall movement against the high cost 
That movement started in Florida, 
swept over the South, then the Potomac and the East 
and West to the Pacific Coast. 
three weeks, but it was significant. 


much, except tem- 


of clothing started. 
It was all forgotten in 


‘To return to our public market, or the beginning of 
what has since been called the ‘ Buyers’ Strike.’ 
in the woolen market to 7oc. a Ib. Eastern buyers had 
the advantage over the Western when the woolen ship- 
ments were coming in, 


A slump 


cancellations set in, there was no 
market for woolen goods. Following that later was the 
slump in sugar and cotton. So altogether 1920 the year 
in the event of reaction. During all that time the Federal 
Reserve Banks did all they possibly could, and I believe 
it will be conceded by all today that what the Federal Re- 
serve Banks did was to prevent the most severe and dras- 
tic money panic this country had ever known. 

“During 1920, the total loans were $p,800,000,000. 
That included rediscounts from member banks. As the 
year progressed there was a constant tendency toward in- 
creasing the loans and investments of the Federal Re- 
serve Banks until the 5th of November, 1920, when the 
total loans reached the high water mark—$3,400,000,000. 
The Federal Reserve Notes in circulation at the begin- 
ning of 1920 stood at $2,800,000,000, and increased al- 
most steadily without any interruption until the 23rd of 
December, 1920, when they reached the sum of $3,404,- 
000,000. 
reaction in the Federal Reserve loans of over $g00,- 
000,000, and yet some people all over the country refer 
to the Federal Reserve Bank as bringing about a dras- 


There was an expansion during this year of 
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tic reaction. Talk of course compared with facts and 
figures do not sustain any such condition. 


“ The Federal Reserve Banks are elastic. We have all 
heard a great deal of our currency system being elastic. 
Our currency is a fixed amount—$300,000,000, and the 
law provides that when a legal tender is brought in it 
must be reissued. There is a treasury note back of it. 
Our National Bank notes were fixed issues. Banks 
issued them on the security of national bonds, silver and 
gold, gold certificates fluctuate only slightly, gold de- 
pending on the coin and bullion, but the Treasury issue, 
which up to this year, has never increased in any single 
year. A great many people have the idea that currency 
constitutes the issues. This is a false idea. A bit of a 
stretch back, when there was no demand for currency, a 
Federal Reserve Bank issued 100,000,000 against gold on 

a basis of 40% gold reserve. This was rediscounted at 
‘the Federal Reserve Bank by a member bank, and some 
‘manufacturer or manufacturers, possibly to meet in- 
‘creased payrolls. Large payrolls necessarily require a 
larger currency due to the constant expansion of Fed- 
eral notes. Manufacturers call on the banks to furnish 
‘them with currency, which sometimes gets back and is 
‘traced back to the Federal Bank, and there is a demand 
for it to be reissued all the time. 


“Tt used to be said that the expansion of Federal Re- 
‘serve Notes, very markedly in 1919 and 1920, was the 
‘cause of higher prices and higher wages prevailing dur- 
‘ing those years. We always look to the effect rather 
than the cause. When this country went to war in 1917, 
‘there were issued $3,560,000,000. On the 5th of August, 
1919, there had been a steady increase of Federal notes 
jup to about $2,500,000,000. A constant expansion all 
the time, and due to the constant requirements of the 
manufacturers and the public at large for currency. 
'During this period of expansion which did not come to 
a close until near the end of 1920, there was a constant 
and a drastic reaction in prices that, as already said, re- 
‘sults in the slump in silk in March, sugar and wool and 
cotton in September all during the fall. Almost every 
commodity primarily all materials, experienced a very 
idrastic slump. Now as we have a reduction in factory 
(payrolls at this time, necessarily there is smaller demand 
on the bauks for currency. Now what happens? Large 
‘currency circulation is needed for the fall and Christ- 
‘mas trade, large number of bills and notes are deposited 
with member banks. Retailers were not giving orders 
‘to manufacturers for new goods. They would pay off 
ithe banks for obligations previously made, then the mem- 
ber banks that had rediscounted sent these notes to the 
Federal Reserve Bank, there being no demands on them 
for new notes. They would say place 50,000 to our 
credit and 50,000 discounted with you some time ago. 
In that time there has been constantly a reaction on all 
deposits—to pass rediscounts to the member banks, and 
ithe increasing of circulations and volume of Federal 
‘notes outstanding. 


“What I want to impress on you is this. I am sure 
that there has been no power on the part of any political 


party automatically to contract currency. The law 1s 
very specific. 
supplied. Therefore means have been provided for 
supplying that currency while the volume is something 
over one billion less than two years ago, due entirely to 
the fact that the public is no longer requiring the cur- 
rency it needed two years ago. The volume of taxes 
of Federal Banks has shrunk. Several people get along 
on a smaller amount, but we have an elastic currency 
and whenever there is a need for new currency we can 
immediately supply it. 


If the currency is demanded it must be 


“ Now the business conditions in this country, as far 
as they are related to the financial conditions, are very 
much better than they were twelve months ago. Those 
of us who have financial responsibilities of any kind 
appreciate it as never before. Just what they were 
before we know, and there are all kinds of conditions 
before us, and various business men look forward to 
the ensuing twelve months with fear and trembling from 
their hearts, that the Federal Reserve Bank has done 
what it could to stabilize conditions. I think it has done 
all it could to stablize conditions. We passed through 
the primary stage, entirely through the reaction, and 
have by no means a uniform exchange value of goods. 
Other goods, and services and food, have been uniform 
by no means. We find, for instance, that farm products 
are now below the pre-war level in most cases, and in 
many cases below the cost of production. We find that 
some manufacturing goods have fallen while others have 
not; that the general cost of living is above the living 
of 1914 by 168. That readjustment has not been com- 
pleted in some lines. The farmer, who is the greatest 
consumer of manufactured goods in this country, is not 
yet back in a normal condition generally speaking, and 
until the farmer recovers his normal purchasing power, 
it would, of course, be ideal to assume that we are going 
to have prosperous times in a country in the way of sell- 
ing manufactured goods. I think, however, that the 
farmers conditions has somewhat improved during the 
past twelve months. He is being very greatly benefited 
in the new activities of the War Finance Corporation, 
which is able to make loans for longer periods than the 
Federal Reserve Banks can. Federal Banks can make 
more loans to member banks through medium of the 
member banks and they then can rediscount with the 
Federal Reserve Bank. The agricultural situation is, I 
think, the key to our domestic situation. Of course there 
are many readjustments that must be made along other 
lines, other than agricultural. Manufacturers are look- 
ing into their cost sheets. They have some elements of 
cost which are probably outlined. Freight rates are high, 
taxes are high, costs of doing business generally is high, 
rents are high, and fuel is high. 

“Now our taxes, from a national standpoint, are high 
because of the necessity of the Government business, the 
great obligations of the war, the necessity of providing 
for the paying of interest, taking care of the sinking 
fund, and the various States, City, and Municipalities 
generally are conducting their obligations on a higher 
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T isn’t the man who smiles that 
counts, 
When everything goes dead wrong, 


Nor is it the man who meets defeat. 
Singing a gay little song; 
The song and the smile are well worth 
while, 
Provided they aren’t a bluff, 
But here’s to the man who smiles and 
sings, 
And then—produces the stuff. 


—Henrietta Heron 
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scale than ever before. I think that one of our hopeful 
signs are the steps being taken by the present adminis- 
tration to establish a Budget system to reduce the cost 
of Government expenses. That is a process only grad- 
ually working out. The transportation rates are high 
and bear very directly on the manufacturer and con- 
sumer. The cost of supplies is very low, about normal, 
but steps have been taken to reduce freight rates. 
Rents are high due to the scarcity of houses. No build- 
ing has been done for four or five years, and the scarcity 
of housing is an excuse for landlords to charge higher 
rents. The cost of taxes, and the cost of maintaining 
apartment houses and residences, make higher rents 
necessary, but whenever the situation loosens up then 
there will be more building. The Financial situation 
has loosened up. Many rates have declined already in 
certain sections of the country. Lumber has loosened 
up and there are fair indications of building opportuni- 
ties for next spring all over the country. Fuel is the 
same. It is very necesary that fuel cost should be read- 
justed down to a more normal living, more in harmony 
with other things. But, gentlemen, after all, what I have 
been discussing concerns our domestic situation only. 
The United States occupies a very peculiar position in 
affecting the World repair. 
have a vast area of country. 


At the present time we 
We touch both oceans, we 
have an opportunity to do a World business, and a great 
many people back in the days of 1919 had that idea in 
view when they went ahead and proceeded with opera- 
tions now left undone. Looking to World trade, pro- 
ducing a surplus of raw materials, shipping to other 
countries manufactured goods will depend on the foreign 
markets. 


“We overlooked, in 1919, I think the very significant 
fact that the need of food, the need of textiles, the need 
of manufactured goods of any kind does not constitute 
an economic demand. We read of the starving millions 
in Russia, that fact that those poor people in need of 
the staff of life-existence, does not create a demand for 
food. We read of other nations bare-footed, needing 
shoes and clothing. That need does not create a demand 
for those goods in themselves. To create an ability to 
supply that need, that ability to pay in cash or to pay 
in some sort of medium in effect. 
lacking. 
of war. 


That is the one thing 
The World has to face the troubled effects 


“Tremendous volumes of gold have come to our 
shores during the past year. It is estimated that $3,400,- 
000,000, of which amount $2,900,000,000 is in the vaults 
of the Federal Reserve Banks. 
lending power in this country. We use to hear a good 
deal about the World Banker. I am sure this proposi- 
tion to be at all successful depends upon our security. 
We have settled our business with the rest of the World. 
Several years ago, up to 1914, we were a debtor nation. 
At the time of the European countries went into the 
war, the United States was a debtor to the extent of 
$4,000,000,000, representing the amount due to foreign 
bank and foreign investments in this country. Now 


We have an enormous 


owing to $10,000,000,000, our national advances to the 
allies during the war, America is a creditor nation. The 
gold which we received, that is, probably $600,000,000 of 
it represents the scrappings all over the World for sup- 
plies. 
on the gold in store of other nations, because if coun- 
tries like England, France, and Italy, let go of their 
gold, their currency will never get back to the proper 
exchange, They have got to nurse their supply of gold. 
They have increased their gold holdings since 1914. 


You will notice that our foreign business depends 


“Why didn’t America with its tremendous gold make 
loans abroad and push our foreign trade? The reason, 
I think, it very simple. It is due to the lack of confidence 
in the political stability of Europe. Of course, it is for 
business with Russia, Poland, and Czecho-Slovak, or 
Roumania, or Germany, or Austria. So that after all, 
before the bankers and business men of America can 
combine to do a foreign business, and be the leader for 
the whole world, and at the same time, seek new avenues 
of trade for ourselves, it is going to be necessary that 
there be a political stability in Europe. 

“JT think one of the most hopeful signs of the time 
is the Conference now being held in Washington on the 
subject of Limitations of Armaments. This conference, 
among the great nations of the earth, which represents 
expenditures of hundreds of millions of dollars in new 
ships, in new war materials, supplies, and maintenance 
of these fleets when finished, constitutes a constant drain 
on this country and on all the countries of the world, 
and is a total non-productive outlay. We build a great 
war vesel, in a few years it is obsolete and scrapped. 
Now, if succesful, the first step will be to bring about a 
ten-year naval holiday. Hundreds of millions of dollars 
otherwise spent for nonproductive purposes will have 
been released for productive and creative purposes. 
Then progress a little further, and there are possible in- 
dications to be formed to extend credit abroad from 
time to time for long time investments. Plan to talk 
about a plan, and I presume you will face the subject 
on that address and make an address sooner or later. 
We will devise plans by which America can use its 
abnormally large gold store with a view to stabilizing 
the economic and financial conditions so as to make it 
a free exchange of goods possible again. 


“T should say that the essential trouble with business 
today in this country is the lack of our ordinary foreign 
markets. The forced curtailment of consumption, or 
the theories that we use to hear so much about two or 
three years ago that there was a need 
goods has changed. 


for all these 
But the only thing likely that we 
didn’t realize that the need was an economical demand. 
Just as we are apt at times to practice optimism, others 
take the extreme view and practice pessimism. We 
would like to be optimistic as in 1919 and 1920, and I 
know that we were pessimistic up to probably six months 
ago. I believe that possibly that feeling is again be- 
ginning to be shaping itself in a more normal way. I 
think the average banker and business man, and farmer 
should get himself in the frame of mine and look facts 
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of our principle “ Quality and Value” against un- 
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in the face, and fix things as they are and as he realizes 
what the problem is, why his part of the genius of an 


American is going to enable him to meet the problems 


that come before him. 


“To make a summary of what I said, our banking sys- 
tem is essentially strong, sound, and the Federal Re- 
serve Bank which holds the reserve of the member banks 
have a combined reserve of over 72%. If you set aside 
their reserve deposits, they have a reserve of over 99%. 
With the Federal notes outstanding, it is a peculiar fact, 
there is very little Federal notes or gold notes, a reserve 
of over 100%, with gold reserve 99%. There never 
has been a stronger banking situation as we have today. 
In talking about this late case we have seen evidences 
of cheaper money and easy credit and the advances 
which have taken place in the raise in the market for 
Liberty Bonds which have reached par. On the stock 
market in the prices of high grade securities issued by 
private corporations, the advances are noticeable. All 
these things ought to speak well for the future, because 
the bond and stock market are very good indications 
of what are going to happen along business lines. When- 
ever there is a slump in the stock market you see that 
effect on the stocks and bonds long before the business 
begins to slump. Of course, on the contrary when there 
is a boom reveal in the stock market it is foreshadowed 
‘in the stocks before the actual revelation takes place in 
‘business. Now France and England have central banks. 
\A great many years ago, back in 1770, Poland has a 
central bank. Those great central banks have always 
‘acted as powerful stabilizers in their countries. 
and England have had periodical depressions but have 
‘been free from money panics. They have never been 
able to prevent certain periods of depression. The Fed- 
eral Reserve system has had demands on its ability to 
‘ward off a money With a note issue power, I 
don’t see how a money panic is possible, but don’t be 
too optimistic, the ability to stave off the money panic 
doesn’t mean that we can stop depression. France and 
England have had depressions, but when economists con- 
‘templated trouble they could move their chairs back and 
keep the emergency or disturbance to themselves. 


France 


panic. 


“Economists tell us there are well defined cycles in 
business. A swing of the cycle to a point, then a some- 
bat broader swing, a changed cycle and the longer 
Swing so that over a period of twenty years, we have 
a general tendency toward advancing prices, a general 
swing to the other side, a declining of prices. The or- 
dinary cycle in this country has been good times, very 
good times, higher prices, speculation. Then all of 
sudden we have a sudden period of panic. Following, 
the panic, drastic liquidation, stagnation, general depres- 
sion, following that we have a period of revival, then 
yack to good times again. Now the psychological time, 
the period of the panic a few years ago passed. That, I 
‘hink, the Federal Reserve Bank prevented. The general 
inancial condition, the liquidation and the depression 
ave passed, just as they have in France and in Engiand; 
and as we passed through the panic period we aeoed 


| 


i 


through the preliminary stages of the revival of good 
times. As soon as the Limitation of Armament Confer- 
ence come to agreement, and as soon as Europe an- 
nounces the political conditions there, then we can look 
forward to changed economic lines, orders, 
business expansion will find note issues, commerce will 


increased 


expand accordingly, and in due course we will be back to 
good times again, and we will probably go throughout the 
same experience of doing the same things and do any- 
thing to reduce these curves. Then we are going to be 
Then the 
slump, and depression is going to be much less marked. 


very severe that we can keep on a steady level. 
No matter what else happened in the last three or four 
years, we have acquired a great store of experience. It is 
a bill we can’t endorse over to our neighbors or our chil- 
dren. Each man has had his experience in our own gen- 
eration, and each such man has a wide stock of ex- 
perience for that period and you must make a final strive 
that we are going to have a period of sane, more reason- 
able, more abundantly and more prosperous than ever we 
have known before. 


Do It Now! 


Each of us can help to hasten recovery in business and 
in employment. How? Well, little im- 
provement you have long wanted to carry out around 
your home or your place of business There 
is that purchase you have had in mind for quite a while 
but have held back because the price was too high: make 
it now. 


there is that 


: do it now. 


Your long-cherished dream of building your 
own home has heretofore not been realized because of 
this, that or the next reason: build it now. There is that 
money you have been saving in the hope of being able to 
invest it safely and profitably: invest it now. You have 
been waiting for the right opportunity to launch that 
more aggressive plan for developing 
it now. 


your business: do 
You have been feeling pessimistic for many 
months but find yourself half-inclined to adopt a more 


cheerful and courageous attitude: do it now. 


What is Advertising? 
Ward. 


‘An enormous power and the best substitute for the 
mint.”—W. E. Gladstone. 


“ The steam of business machinery.”—Macaulay. 


“The life blood of 
Smiles. 


“ The shortest road to success.”—Artemus 


prosperous — trade.’’—Samuel 


“ A business, not a chance.”—Thomas Lipton. 
“ The greatest modern wonder.”—Cook & Sons. 


“ Advertising must be considered the news of the bus- 
iness world.”—Joseph Chamberlain. 


“ Business talks.”—John Wanamaker. 


“ The developer of our business.”—Brinsmead. 


Pots With Hieratic Inscriptions 


By 


CAROLINE L. RANSOM 


MONG the various exhibits in The Metropoli- 
A tan Museum of Art the collection illustrating 
Egyptian art is unique in the proportion of in- 
scribed objects which it includes. The statement may 
be ventured that fully one fifth of the Museum’s [Egyp- 
tian antiquities present longer or shorter inscriptions 
and the proportion 
would be still great- 
er but for the pre- 
historic. Oby-eers 
antedate the 
common of 
writing, and the 
amulets beads 
which are too tiny 
to be 
Some of these 


are 


which 
use 


and 


inscribed. 
in- 
scriptions leg- 
ends identifying the 
individual or object 
represented, others 
give the words sup- 
posed to be uttered 
by the persons de- 
picted in a scene; 
one small stone is 
inscribed with med- 
ical prescriptions ; 
a few longer inscriptions are autobiographical and still 
others contain fragments of poetry. But by far the 
largest number belong to a special class of religious texts 
concerned with the welfare of the dead and we shall 
presently consider more closely the commonest of the 
shorter texts of this class. 

These inscriptions on Museum objects vary greatly 
in value. Often they are inscribed carelessly and are 
therefore full of mistakes which make their decipher- 
ment difficult. Not infrequently they are rather barren 
in content, although even the dullest lend an additional 


interest to the monuments bearing them. When an 
inscription consists only of well-known formulae, 


one may expect at least to learn from it the name and 
titles of the person for whose benefit it was written, and 


frequently, when archaeological evidence fails, to gain 
help in dating the monument on which it occurs. The 
inscription may fix the date of the monument in a 


variety of ways, as by naming the year of the reigning 
king, by palaeographical evidence, the drawing of its 
signs determining the period, and by the occurrence in 
it of proper names or other words or phrases of which 
the chronology has previously been determined. 

The Museum inscriptions render the visitor familiar 
with the appearance of only one kind of Egyptian writ- 


One hundred fifty 


Fig. 1—Clay Pots with Inscriptions in Old Hieratic 


ing, the hieroglyphic, in which each character is a more | 


or less carefully drawn picture. Hieroglyphic writing 
goes back in its origin far beyond 3400 B. C., the approx- 
imate date of the beginning of the historic era in Egypt. 
In its early stages it consisted of pictographs which 
suthced for the few needs for written expression of 
an uncivilized peo- 

“ _ ple. But about the 
dawn of history, so 
it is believed, 
pictographs 
rapidly 
phonetic values, 
writing 


was fully 


highly complex 


the eye, however, 
all signs appear as 
pictures and only 
the initiated can tell 
that one carefully 
drawn bird, for ex- 
ample, is the letter 
m while another 
serves to indicate that the particular word which it 
terminates is the name of a kind of bird. Two factors 


the | 
began | 
to acquire | 


and when Egyptian | 
developed, it was | 
and only a minority | 


of its signs were | 
purely pictorial. To | 


contributed largely to retain these pictures as writing — 


throughout Egyptian history. 
value. 


One was their decorative 


adorned their buildings with bold, large inscriptions 
which held an important place in the decorative scheme. 


The Egyptian sense of balance in composing the decora- | 


tion of a wall or smaller monument even led to taking 
certain liberties with the writing; for while normally the 
hieroglyphs were written from right to left, when sym- 
metry demanded it there was no hesitation in placing 
them so that they read from left to right, and while it 


was customary in an early period to write in vertical 


columns, and later in horizontal lines, an elaborately dee- 
orated Egyptian monument, whatever its age, usually ex- 
hibits both vertical and horizontal inscribed lines. Con- 


servatism also had a large share in keeping the hiero- | 


glyphic writing alive, for, as the oldest form of writing, 
the hieroglyphs were in a measure sacred and by no 
means to be set aside. It is indicative of this feeling 
that until a comparatively late age, religious texts were 
inscribed preferably in hieroglyphic writing. 

But the natural tendency in all writing to develop an 
easily executed form for everyday purposes was not 


Like the Arabs of a later age, the Egyptians 
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evaded by the practical Egyptians. As soon as phonetic 
writing was fairly under way, in fact, hand in hand with 
its development, we may suppose that somewhat simpli- 
fied, more quickly written forms of the signs came into 
use. At first these were readily recognizable abbrevia- 
tions of the various hieroglyphs, but gradually the two 
and 
of :gyptian cursive writing can 


kinds of writing diverged widely, only a scholar 
familiar with the history 
divine in the various curves and quirks of late cursive 
signs the parts of the hieroglyphs in which they had their 
origin. In all lands the nature of the material available 
for writing has its influence on the script itself. Thus 
angularity is a marked characteristic of the ancient writ- 
ing of the plain of the Tigris and Euphrates, for there 
the most convenient material was the clay tablet in which 


the signs were incised. On the other hand, in Egypt the 


plentiful papyrus furnished a writing material upon 
which a brush filled with fluid color could glide smoothly 


; 


The value of papyrus as writing material 
date, for by the 


and rapidly. 
must have been realized at an early 


4ae 


-5— 


yee 


15h. Aa 


Fifth Dynasty (about 2700 B. C.) it was in use for 
temple accounts and it is een to this admirable early 
paper that the pleasing character of the everyday writing 
of the Egyptians is due, while the land furnished, too, 


-yarious rushes, the ends of which when frayed were 


“nary scribe. 


adapted to the execution of broad and finely curved 
lines. 

These two kinds of writing, the formal, monumental 
hieroglyphic and the cursive of common usage, existed 
side by side through more than three thousand years. 
The one, like modern printing, was read by the educated 
but produced only by a small class of workmen whose 
special business was to inscribe it; the other, like mod- 
ern handwriting, was written as well as read by the ordi- 


toe) 
If a man had a letter to send to some one 


in the next village, the letter was not written in hier- 


oglyphic but in the cursive hand. Accounts and busi- 


ness data of all kinds were recorded in the cursive and 
the most important literary texts preserved to us are In 


SoS PPEel:a2giog 
ES DESI 
TAI AG= 


rather than in hieroglyphic. Like 
modern handwritings, too, the various ancient Egyptian 


this form of writing 


texts in cursive writing possess an individuality, and are 
comparatively easy or difficult to read according to the 
degree of clearness with which the respective scribes 
derived from hier- 
and 


wrote. The cursive signs, originally 
as time went on, 


This came 


oglyphs, were modified in turn, 
even brought confusion into the hieroglyphs 
about partly through the resemblance that two signs, 
totally unlike in the hieroglyphs, or pictures, might bear 
to each other when, in the cursive, details were omitted, 
corners rounded, and the thicker brush line used. The 
copy put into the hands of stonecutters and decora- 


tors was naturally in ordinary, cursive writing, and it 
was easy for a careless or ignorant workman to misread 
his copy and substitute one sign for another, or, having 
forgotten the exact appearance of a given aieroats ph, 
to start a variant form closely resembling the cursive. 
Such mistakes, oft repeated, tended to create new hier- 


oglyphic values and forms. 


Blas peels 23 la LE gone 


fio Tmt 
= him 2} les, 7 Ld 
pm CN 


<= 


ame 


ARPAKA 


Facsimile of an Old Hieratic Inscription with Transliteration 


Into Hieroglyphic 


Modern scholars call the Egyptian cursive writing in 
most of its stages “ hieratic.” 
thousand years before Christ, 
superseded in profane usage by an offshoot, a special 
and highly abbreviated cursive known as “ 
it did not die out until well into the Roman period, 
new use being found for it in the recording of religious 
texts. This last fact elucidates the 
which means “ devoted to sacred purposes, 
rived from an early Christianity writer, Clement of Alex- 
andria, in whose day the name was warranted, although 
it is unfortunate that a term so inappropriate to the great 
mass of texts connoted by it should have become fixed 
in modern terminology. 

These introductory statements will perhaps interest 
the reader in the set of six little pots illustrated in Fig. 1, 
The pots 


In the course of the last 


however, hieratic was 


demotic,” but 


name “ hieratic,’ 


” and is de- 


which bear inscriptions in hieratic writing. 
were acquired in 1912; but have not been exhibited until 
are temporarily shown in the Third 


now, when they 
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Egyptian Room. Their inscriptions are among the few 
specimens of the Egyptian cursive writing to be seen in 
our galleries and have the special value of belonging to 
an early period from which comparatively little of such 
writing is extant. 

Nothing is known of the provenience of these pots, as 
they were bought in the open market. All are wheel- 
turned and have a wash of light red over the upper part 
and a simple ornament of wavy lines, narrow bands, or 
broad bands crossed by diagonally placed indentations, 
all the ornament having been impressed in the clay be- 
fore baking. No attempt was made to finish carefully 
the lower part of the pots and the surfaces are more or 
less cracked where cut from the lump of clay from 
which they were built up. Each of the four covered 
vessels has four 
holes near the rim 
and one in the cen- 
ter of the cover, 
which served no 
doubt for the pas- 
sage of cords, se- 
cured on top of the 
covers and held by 
lumps of Nile mud 
stamped with a seal, 
thus sealing the con- Fig. 
tents of the vessels. 

The largest pot with cover is 534 inches (m. 0.146) 
high and 5% inches (m. 0.14) in its greatest diameter. 
Three of the covers are of sun-dried mud which was 
given a smooth coating of brown “slip” (clay in solution ) 
while the fourth cover and the pots are of kiln-baked 
clay. The little vessels deserve respect as good products 
of an important craft, but their special claim to our at- 
tention lies in their inscriptions and to these we may 
now turn. 

The inscriptions, except for minor variations, are the 
same on all the vessels, a fact which confirms what was 
suggested by their unity of style, namely, that they be- 
longed together originally, having been made as a set. 


The inscription on the largest pot is shown in facsimile 


and rolled out in Fig. 2, with the hieroglyphic equivalents 
of its signs placed below it.t On the pot itself (see Fig. 
1) the beginning of the inscription is separated from 
the close by a vertical line; to the left of this line the 
writing begins and passes around the vessel to the left; 
then, after the vessel was encircled, the scribe chose to 
write the bit that remained in a vertical column. On 
the three other covered: vessels the inscription winds 
around in a horizontal direction, overlapping once or 
twice; in the two narrow-necked vessels without covers, 
it is abridged and written in vertical columns and on the 


1An incised line runs around the vessel breaking the brush strokes. 
This has been disregarded in the facsimile, as to have considered this 
accidental modification would have given a false idea of the signs. The 
hieratic writing is reproduced as closely as a modern pen can render 
the facile brush strokes, but there is inevitably a little loss in surety of 
line. The reader can correct his impression by reference to the photo- 
graphic view (Fig. 1). There is no intention to give the appearance 
of a line of hieroglyphic writing, but rather the spacing and grouping of 
the hieratic has been retained in order to facilitate the recognition of 
equivalents in comparing the two kinds of signs. The hieroglyphs are 
copied from G. Mdller. Paliiographie, vol. 1, and are roughly contem- 
porary with the hieratic signs. 


Specimen of New Hieratie Writing 


covers it radiates from the string-holes in vertical writ- 
ing. The pots date from a period when in cursive writ- 
ing horizontal lines were just beginning to be used side 
by side with the older vertical columns, and thus repre- 
sent the unsettled transitional feeling in this matter. 

In order to appreciate the character of these particu- 
lar specimens of hieratic writing, as well as to place 
the pots chronologically, a brief consideration of the 
various phases through which hieratic writing passed is 
desirable. The chief authority on this subject, Dr. 
Georg Moller of the Berlin Museum, has introduced the 
terms Archaic, Old, Middle, New, and Late hieratic to 
distinguish these phases. The oldest specimens, which 
he calls ‘““ Archaic hieratic,” are very few in number and 
range in date from the beginning of the historic era to 
the end of the Third 
Dynasty (ca. 3400- 
PAOGO) ey, KOs), Wwe 
majority of the 
signs included in 
these early docu- 


ments might be 
called equally well 


Cursive h enor 


closely 


glyphs,” so 
do they adhere to 
their hieroglyphic 

originals. In~ fact, 
they are no more abbreviated than the signs in later re- 
ligious texts, the writing of which is actually called by 
scholars Cursive hieroglyphic. One character only in the 
repertory of extant Archaic hieratic signs as published 
seems a true cursive, namely, the human face seen in 
profile. Dr. Moller points out that even the feet of the 
human and animal figures are still indicated, as well as 
the bills of birds. 
atic texts as representing the beginnings out of which 


It is the position of these Archaic hier- 


a highly developed cursive grew that justifies the name 
applied to them. The next stage is Old hieratic, for 
which the texts are more numerous, although still few 
in number as compared with the abundance of documents 
from later periods. The earliest texts known as Old 
hieratic are of the Old Kingdom (about 2700 B. C.) 
and the latest of the early Middle Kingdom, shortly be- 
fore 2000 B. C. Now, the ligature, or union of two or 
more signs, is fully developed, although used as yet only 
sparingly, and many of the signs have departed far from 
their hieroglyphic originals. 
roughly in time to the Middle Kingdom, Hyksos Period, 
and opening years of the Empire (2000-1500 B. C.), 
and New hieratic to the Empire (1500-950 B. C.) 
of these successive styles presents marked changes in the 


Middle hieratic corresponds 


Each 


forms of the individual signs and an increase in the 
use of ligatures. New hieratic in its later stages is a 
highly ornate style of writing having numerous flourishes 
and dots not essential to the signs (Fig. 3). 
Late hieratic exhibits not a new stage in the develop- 
ment of the writing, but the crystallization of New hier- 
atic in religious texts, at a time when the popular hand 
had taken the new turn called Demotic. 


Finally, 
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If You Don't Have Hall's 
Teapots You Have 
No Substitute for Them 


> 


‘“ Hall’s Teapots of Secret Process Fireproof China ”’ is 
more than a trade-name for one manufacturer’s product. It 
represents a distinctive class of goods, made of distinctive 
materials, produced by a distinctive process of manufacture. 


: Intelligent buyers look 
ARLEN ED Gere Benraecienienee. tne When a woman asks for a Hall Teapot you can no more 
bottom of a teapot. Don’t logically try to sell her any other kind of ware than you can 
let the clerk hide it = . 
CHINA eget eer sedetichan attempt to sell her a cast iron skillet when she wants alum- 


inum. The substitute may cost as much; it may sell for as 
much—but it isn’t Hall’s and it isn’t like Hall’s. 


A woman asks for Hall’s China because she wants Hall’s. 
She knows that it has peculiar and superior qualities; that 
it will not crack or craze with the heat, that it stays fresh 
and new in appearance, that it makes better tea. 


If you don’t have Hall’s Teapots in stock don’t try to 


substitute. You can get the real goods and get them quick. 
Wire today for special two dozen assortment. 


HALL CHINA COMPANY 


Largest Teapot Manufacturers in America 
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The inscriptions on the newly acquired pots fall under 
Old hieratic, and a comparison of the individual signs 
with published specimens leads one to assign them to the 
end of this period, probably to the Eleventh Dynasty 
(2160-2000 B. C.). The reader comparing Figs. 2 and 
3 can sense the main differences, as defined above, be- 
tween the Old hieratic and later writing, namely, the less 
liberal use of ligatures in the older style and its closer 
adherence to the original models, the hieroglyphs. In 
Fig. 2, in the upper line, as the inscription is distributed 
on the page, there are no ligatures at all, and the line 
below contains only two. One of these, the union of the 
letters n and t, may be seen twice—in the middle of the 
line and at the left-hand extremity, the horizontal zigzag 
sign (in the hieroglyphic) being the letter n. Within the 
period of Old hieratic, the inscriptions under discussion 
are marked as belonging to the end rather than the be- 
ginning of the period by the somewhat ruder, heavier 
character of the writing. Egyptian writing, reflecting 
the general artistic tendencies of the respective dynasties, 
was more delicate and had even a certain elegance dur- 
ing the Fifth Dynasty (2700 B. C.) when relief sculp- 
ture was highly refined and sophisticated. In the Elev- 
enth Dynasty, a time of political and artistic revival after 
the troublous period intervening between the Old and 
Middle Kingdoms, sculpture and writing alike suggests 
strength rather than grace. 

In the upper line of Fig. 2 it 1s interesting to observe 
where the scribe made a mistake and then corrected it. 
He had made an omission, with the result that one word 
may now be tracked, sign by sign, twice, first partially 
erased and with the correction above it, and then repeat- 
ed in its proper place. Two signs are without parallels 
among published documents and their transliteration, es- 
pecially that of the sign marked in the hieroglyphic by 
a double question mark, is open to doubt. In the case 
of the more doubtful sign, one might suspect an abnor- 
mal form, due to a slip, did it not occur clearly pre- 
served four times on the various pots. 

Turning now to the meaning of the inscription, a 
translation may first be given: “ An offering which the 
king gives. Osiris, Lord of Busiris, [may he grant] 
thousands in funerary offerings, thousands of water and 
beer, thousands of cattle, thousands of wild fowl for 
the honorable Senet-menet, born of Senet-uzet, de- 
ceased.” We have here the prayer for offerings very 
common on Egyptian funerary objects, a prayer which 
could be addressed to various deities but which most 
frequently was addressed as here to Osiris. The early 
seat of the worship of the god was the Delta city called 
by the Greeks Busiris. The opening phrase “ An offer- 
ing which the king gives” is a survival from the time 
when the funerary offerings were literally dependent on 
the king’s bounty. The expression came to be used as a 
substantive denoting any kind of funerary offering; here 
it serves as a kind of introduction or heading to the offer- 
ing formula. The formula occurs also in fuller form 


asking for a greater variety of offerings, incense, milk, 
wine, clothing, agreeable breezes being among the benefits 
frequently requested. On one of the other pots of this 
set the list ends with the blanket request for “all good 
things,” an item which, after all, was intended to cover 
only material needs, for it often occurs expanded—“ for 
all good and pure things on which a god lives.” The 
“thousands ” is, of course, a pleasant exaggeration, ex- 
acting merely that the food and other comforts upon 
which the Egyptian thought his future existence de- 
pended should be furnished in abundance. Provision 
was made for actual food and drink to be placed in the 
cult chamber of the tomb, and similar offerings were 
deposited with the dead at the time of burial, it being 
the part of filial piety to provide such offerings, and the 
well-to-do even ensuring legally, before death, such 
provisions in perpetuity by means of foundations for the 
support of a mortuary priesthood to carry on their fune- 
rary cults. But it is obvious that the Egyptians had 
faith, when actual offerings failed, in the efficacy of the 
prayer for offerings inscribed on gravestones and objects 
deposited in the tomb. The grave stela, which was in 
a place accessible after the burial, occasionally contained 
a petition to the passer-by to utter the offering-prayer, 
even as he hoped in death to secure for himself similar 
benefits. Such an act could only, of course, be conceived 
as having a magical value. 

The two proper names, Senet-menet and Senet-uzet, 
are feminine, being the names of a mother and daughter, 
and the pots were doubtless a part of the latter’s funerary 
equipment. If they were ever actually filled, it is prob- 
able that they contained foodstuffs such as grain, inas- 
much as they are too large and crude for toilet vases. 
There are similar pots in Berlin, found in a family tomb 
of about 2500 B. C., which bear legends in Old hieratic 
giving their contents, a kind of grain. 

Some interest attaches to the names Senet-uzet and 
Senet-menet, as they have not been previously noted. 
Their formation, however, is a well-known one, that is, 
they are compounded with the name of a divinity and a 
word which may perhaps be translated “like.” Senet- 
uzet is a compound with the name of the patron goddess 
of Lower Egypt. Menet,' however, is unknown but must 
be some obscure local divinity, possibly one who was 
worshipped under the form of the swallow, inasmuch as 


“ec 


there is an Egyptian word ment meaning “ swallow.” 
Another point of interest to the student is the fact that 
the words of the offering formula are less abbreviated 


than is usual. It was customary to employ only word- 
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signs for “ cattle,” “ wild-fowl,” and the other offerings 
mentioned. Where cattle is written only with a picture 
of a bull, one is uncertain which of several words for 
cattle an Egyptian would have understood here, but our 
inscriptions give the phonetic values of a number of these 


words. 


1In the inscription reproduced in Fig. 2 the t is omitted in the 
writing of this word, but it is present in eight other occurrences of 
the word on the covers and the other pots. 
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HOUGHTS of that wonderful Washington meet- 

ing of the United States Potters’ Association con- 

tinue to linger in the minds of manufacturers of 
vitreous china and semi-porcelain hotel and dinnerware, 
because the manufacturers have been urged to do those 
things within their own industry which have to do with 
the betterment of things. Those manufacturers who were 
detained from attending the several sessions missed 
something that was worth while, If nothing else was 
accomplished at the Washington meeting other than the 
creation of a Research Committee to co-operate with the 
United States Bureau of Standards in arriving at a 
standardization of sizes and bodies and glazes, then some- 
thing that will prove lasting has been written on the 
record. But much more than this resulted, not so much 
through the spoken word, but by the unity of spirit, the 
constructive idea, the progressive thought, all of which 
shone as bright as the sun when it sends its rays from 
the clear sky of the summer. No meeting of the United 
States Potters’ Association accomplished more for the 
industry as a whole than that just held. 


The pottery manufacturers will soon open their books 
and from their pages take data for the business of the 
past year. It will be almost an impossible task for them 
to ascertain correctly just where they stand. Here and 
there will be materials bought at the peak of the market. 
Again, there will be lots of ware made at the peak of 
labor cost. By the side of each, perhaps at times inter- 
mingled, will be materials and ware bought and produced 
at the current market. But of the cost of each it will be 
perhaps hard to ascertain as in times of normalcy, Six 
months later, when existing materials have been ex- 
hausted and replaced with new stocks, when white ware 
now in the bins has been all shipped out, then, and not 
until then, will the manufacturers know to any correct 
degree just where they are. 


Perhaps during the next year there will be more re- 
search departments created and established in American 
pottery plants than ever. The Knowles, Taylor & 
Knowles Co. will open a research department and labora- 
tory in January, in charge of Forrest K. Pence, for the 
last eight years in charge of the research department of 
the American Encaustic Tile Co., Zanesville, O., the 
largest plant of the character in the world. Other manu- 
facturers contemplate a similar move, likewise groups of 
smaller plant owners who may combine and engage a 
ceramist of note to work out their plant problems. It has 
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WHAT THE POTTERIES ARE DOING 


he 


M. K. ZIMERMAN, REPRESENTATIVE 


not been denied by those who have suffered the experi- 
ence that the saving of losses has more than paid the 
expenses of the department, and then showed a profit in 
the office. Slowly, but surely, American pottery manu- 
facturers will have such departments as a part of their 
organization, and it will mayhap prove the most profit- 
able after all. 


The Christmas holiday suspension period in the gen- 
eral ware pottery plants in the East Liverpool district 
will not be extended. In fact, the idle period will be 
rather brief. In some instances operations will suspend 
the evening of December 22, which is the close of the 
“count of the week,” and resume the following Tuesday. 
Other shops will close Saturday and resume the follow- 
ing Tuesday, while still others will close Monday only, 
which, of course, will be observed throughout the district 
as the Christmas holiday. 


Two expressions from different pottery manufacturers 
made at different times show which way the trade wind 
is blowing. 

“We can see enough business in sight to operate 
steadily throughout 1922,” observed one, while another 
remarks: “We’re practically sold up for the next six 
months.” And those who made these statements, inde- 
pendent of each other, does show just what the industry 
has before it. 


b 


The Western Electric Company is now conducting 
tests in its own laboratory having to do with the stand- 
ardization of American pottery. This concern is a rather 
large consumer of American pottery, and it is now aim- 
ing to create a specification which it can place with man- 
ufacturers and be insured that its orders will be made ac- 
cording to such specifications. Particular departments 
of the United States Government now have the United 
States Bureau of Standards working on a standard 
specification, and a request has also been made to the 
Bureau of Standards by the Childs restaurant interests 
along similar lines. It has been explained to pottery 
manufacturers that no laboratory is seeking to design a 
specification that will be impossible to meet, rather one 
that aid the manufacturers to produce that something 
better, even a step farther than has already been taken. 
“ Such specifications will prove a help rather than a hin- 
drance,” the Bureau of Standards has explained to the 
pottery manufacturers. 
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A meeting of the Executive Committee of the United 
States Potters’ Association has been called to convene in 
Pittsburgh December 15. Particular details having to do 
with the work of the recent annual meeting of the manu- 
facturers in Washington will be canvassed at this session. 


W. C. Brown, Southern salesman for the Potters’ Co- 
Operative Co., has returned to the home office. “Speak- 
ing broadly, business in the South and through the terri- 
tory I travelled is good. The spirit of optimism prevails 
generally. Greater and better things are to come from 
the Southern territory.” 


Pottery lines from this district that will be displayed at 
the Ft. Pitt Pottery and Glass Exposition are now being 
assembled. New border and new sprays are to be shown 
in January, and in some instances the variety will be just 
a little more extensive than heretofore arranged. 


During the last few days private advices received in 
the East Liverpool district relate that the threatened 
strife between the English pottery manufacturers and 
their employes over a reduction in wages have been 
bridged. The employes have accepted a reduction of ten 
per cent in their wages, effective as of December 9, and 
an additional ten per cent, effective February 7 next. This 
wage will continue operative until March 25, 1923. The 
American pottery workers suffered a reduction of ten per 
cent, effective September I, and seven per cent, effective 
November 1. 


A reduction in freight rates on earthenware, both plain 
and decorated, is being looked forward to by manufac- 
turers, and this may come soon after the new year. While 
no definite promises have been obtained from the car- 
riers, there are certain indications that something along 
this line may be reasonably expected. 


Passion on Pottery 


The passionate decorations of Persian lovers of a 
thousand years ago are inscribed on some specimens of 
early Persian pottery found during the excavations near 
the ancient city of Khar, and now belonging to Sir Wal- 
ter Townley, formerly British minister at Teheran. 

A beautiful turquoise glazed Lagivardi bowl bears this 
outpouring of a wounded heart: ‘“ Thou hast 
me of my heart, but, unaccustomed to sorrow, canst not 
feel for me and art therefore pardoned. 
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I have been 


2 


P. K. CLARK 
Pres. 


J. S. CLARK 


New lines solicited for New York and Philadelphia. 
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The American Manufacturers’ Co. 
NEW YORK AND PHILADELPHIA 
Representing Domestic Manufacturers 


Pottery, Glassware, Aluminum, Lighting Goods, Statuary, Japanese Goods, Talking Machines 


away from thee for a thousand nights in some affliction, 
but thou hast not known the anguish of separation from 
thyself even for a single night, and art therefore par- 
doned.” 

On a large white and blue dish appear three inscrip- 
tions in Persian and Arabic, beginning: 3e kind, and 
say that you belong to me. It does not cost much to 
tell a fib."—Eachange. 
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See’y-Treas. 


G. W. CLARK 


ADULT TTT 


UTE 


WOH 


Efficient representation guaranteed by a corps of experi- 


enced travelers. Every new line placed in hands of an expert salesman, giving it undivided, individual attention, 
assisted by the selling staff identified with the other lines in the establishment. Correspondence invited. 


Main Office: PHILADELPHIA, PA., 19 North Seventh Street 


UHUTIUMCUHUUTUVULAUODULACOLUULAUOTOLLCOLULUALOVUUAUOEAUOUOPOUUAURUU MEO UO LUAU UME LOO LOLA On 
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For Immediate Delivery !!! 
A Real Christmas Special 


THE MARVELOUS IMERSO ELECTRIC HEATER 


Will Boil . It’s A 
Water Almost De ‘Jim Dandy”’ 


Instantaneously | ‘6 and a Fast Seller 


Retailsiforasa) sm 9210) || Ask ‘‘Gimbel’’ 


A PRACTICAL 


A Great Convenience WATER HEATER Makes the Early 
for the Sick Room WITHIN ANYBODY’S Morning Shave a 


and Home MEANS. Pleasure 


SEND FOR TRIAL DOZEN AND THEN PLACE A REAL ORDER 
SAMPLES $2.00 EACH 


Single doz. $24.00 —6 Doz. Lots $22.80 doz. 
Gross Lots $21.60 per doz.—Terms 2% 10 days. 


Rush Your Order Now 


THE MARKET CNT OF ale WORLD INC. 
31 East 27th Street New York oe 
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Up-to-Date Fixtures a Big Asset 


Modern Equipment in a Store Indicates a Progressive Manage- 


ment. 


It Helps to Speed Up Sales and Reduces Depreciation of 


Stock. Glass Wall Cases Are Especially Effective 


ARGER sales of goods and increased turnover 
! are things that interest every merchant. Soiling 
of merchandise through handling is another thing 
that taxes some stores, says the Dry Goods Economist. 
Many stores run sales very frequently, and in their 
newspaper advertisements call attention to the fact that 
the merchandise is offered at cost or less on account of 
the fact that it has been soiled through handling. In the 
majority of cases of this kind the merchandise that is 
stressed upon is staple merchandise, such as handker- 
chiefs, linens, muslin, underwear, ‘neckwear, etc., and 
can be sold at all times without any sensational adver- 
tising and at regular prices. 
If sales of this character are held often enough they 
will make themselves felt in the profits. 


Unnecessary Handling 


In almost every instance of this nature the loss can be 
traced to the manner in which merchandise is kept and 
If stock is displayed and kept properly, 
losses of this kind should be very few. 


displayed. 


No customer cares to purchase soiled merchandise, 
even at a reduction in price. .Even when the price has 
been reduced it takes longer to sell it than if it were in 
first-class condition. 

Soiled merchandise does not make a customer any too 
happy, nor does it improve her opinion of the store. If 
she purchases an article that she wants to wear at once, 
and on reaching home discovers that it is soiled, her 
It may be that she will bring the 
article back for exchange, but if she lives any distance 


temper will be ruffled. 


from the store it is almost a certainty that she will visit 
a store closer to home and make another purchase of the 
same article. Then, in a day or two she will return the 
original purchase for credit. Thus all of the labor 
attached to the sale has been for naught. When making 
future purchases of this kind of merchandise she will 
think twice as to where she will make the purchase—the 
experience of the earlier purchase still lingering in her 
mind. 


Out of Stock? 


Another inconvenience that frequently overtakes a cus- 
tomer is that of being told that the merchandise is out 
of stock. This usually happens where the stock is kept 
in manufacturers’ boxes or in ordinary wooden drawers. 
The customer waits while the salesperson fumbles 
through many boxes and drawers, unable to find what she 
is looking for. Often the much-sought article is located 
in some other box or drawer after the customer has left. 
The sale, however, has been lost. 
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If the stock were kept in up-to-date fixtures much of 
this inconvenience and annoyance would be eliminated. 
Manufacturer's stock boxes or wooden drawers do not 
fill the bill. The stock is out of sight, and most times, 
out of place. 

Some concerns spend large sums rearranging their 
shelving, but after the job is finished there is nothing 
new about the shelving excepting its location or size— 
the old methods still exist. 

Merchants all over the country are fast awakening to 
the shortcomings of the old type of open shelving and 
dead wooden drawers, and are supplanting them with 
glass-front wall cases. In fact, to-day no progressive 
merchant feels that his establishment is equipped 100 per 
cent. unless his store is equipped with fixtures wherein 
all merchandise is in full view of the customer and where 
the salespeople can produce it instantly. 

The showcase counter is another addition that is being 
The old- 
style wooden counter is fast disappearing. A great many 
stores are having the counter equipped with shallow 
cases on top of them. 


looked on with great favor by the merchants. 


Glass-front wall cases and showcase counters are now 
made to accommodate all lines of merchandise, even to 
piece goods. Showcase counters are also being made in 


regulation counter height. 


Many Advantages 


These fixtures have many advantages over the old’ 
style dead fixtures. They allow a department to have a 
continuous display in addition to the window display. 
A buyer or head of stock can see just what lines need 
replenishing. 

A customer stepping up to the counter points out to 
the salesperson just what she wants. This means that 
soiling of merchandise is reduced to a minimum, as there 
is only one item handled, and usually it is sold, as the 
customer has seen the entire stock before she decided on 
the item selected. 

There is no fumbling around on the part of the sales- 
person, as she can see the merchandise that she wants. 
There is little chance of replacing merchandise in the 
wrong place, as it is in full view and a different article 
will be out of place when mixed among another line. 

Showcase counters and glass-front wall cases will 
allow many dark corners or parts of the store to be 
brightened and put to use. 

Sometimes it is impossible to install a lighting sys- 
tem in these corners. If showcase counters are installed 
there and electrically lighted they will bring many cus- 
tomers to that part of the store. 
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BONITA ART GLASS CO. 


Wheeling, W. Va. 
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No. 151 Table Set 


WILL BE FOUND, AS USUAL AT ROOMS 
5 Alam es 42150 Ly ©) ra eel ieee OT Ele 
JANUARY 2nd, WITH MANY NEW ITEMS 
ORSSPECIAL INFEREST TOs GEE TRADE 
IN* IMPORTED AND) DOMESTIC -GLASS- 
WARE AND IMPORTED CHINA 


Display in charge of Mr. Otto Jaeger 
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Huntington Tumbler Company 
Huntington, W. Va. 


Quality Lead Blown Tumblers, 
Stemware Vases and Specialties 
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REPRESENTATIVES 
H. C. Gray Company - - - - 200 5th Avenue, New York, N. Y. 
He Race. blunt sCompany - = - 4! Pearl Street, Boston, Mass. f 
Chester Du Bois - - - - - 110 Clinton Place, Utica, N. Y. 
L. H. Simpson & Company) - - 17 North Wabash Avenue, Chicago, Ill. ; 
Walter C. Reel - - - = Ridge Building, Kansas City, Mo. , 
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HE glass trade, so far as the table lines are con- 
: cerned, have had their ups and downs during the 
old year. There was a fair volume of business 
placed last January, but the buyers hesitated to some de- 
gree in anticipating any large volume, on account of the 
possible uncertainty of the market. However. it was 
not long until trade became spotty, and during the sec- 
ond quarter there was a decided lull in business, When 
selling lists were revised during the third quarter, some 
new business was developed, and then came the fourth 
quarter, when business became the most active of the 
year. The future is anything but dark, in fact it is quite 
bright, so a number of manufacturers have declared. 
The different factories have the capacity to fill all re- 
quirements, while the buyers can be assured that ship- 
ments can not be made with a reasonable degree of 
promptness. 


The United States Bureau of Standards this week an- 
nounced that final specifications for glass tableware have 
been written and submitted to the Army, Navy, Marine 
Corps, Public Health Service, and General Supply Com- 
mittee for official acceptance. Acceptances have been 
received so far from the Army, Navy, and Marine Corps, 
and already a number of requests have come to the 
Bureau from interested parties. 


Two new lines of deep plate etched stemware have 
been designed by the Central Glass Works, Wheeling, 
and these will be presented for the first time in January. 
This exhibit will also display a line of off-hand stem- 
ware, centre pieces, candlesticks, comports, bowls and 
jugs in four colors, canary, green, blue and amethyst. 
Secretary George Schaub, Thomas H. Butcher and 
George Ries will be in charge of the Fort Pitt display 
this season. 


In addition to continuing the manufacturing of bottles 
and other lines of containers, the Lippincott Glass Co., 
of Alexandria, Ind., now propose to add a line of tum- 
blers. Considerable repair work has been done of late 
at this plant, in connection with its 1o-pot furnace. 


Operations are now on a full-time schedule at the Mill- 
ville, N. J., plant of the Whitall-Tatum Co. The lamp 
department of this plant is working as of yore. 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 
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Notice of dissolution has been filed by the Tarentum 
Glass Co., which business has been inactive since its fac- 
tory was destroyed by fire several years ago. Real estate 
of this concern has been acquired by another glass manu- 
facturing interests located on an adjoining site. The dis- 
solution petition will be up for hearing here January 3. 


The fiscal year of the Hazel-Atlas Glass Co. of Wheel- 
ing, W. Va., has been advanced by resolution from 
November 31 until December 31. By the same method 
the annual meeting has been put forward from the first 
Tuesday in December until the fourth Tuesday in Feb- 
ruary, at which time members of the board will be 
selected. 


Applications for space in the Ft. Pitt Hotel during the 
January Pottery and Glass Exposition continue to be re- 
ceived. It has been impossible to care for all those who 
have sought a listing. ““ We want on the sixth or seventh 
floors,” is the request of the majority of all applicants, 
but records do show that rooms on these floors have a 
waiting list of rather considerable age. The Ft. Pitt ex- 
hibit in January will not be so varied as it was during the 
last two years, but it will be of decided interest to buyers. 


Within a few days operations will be resumed in the 
new plant of the Star Glass Co. at Star City, W. Va. The 
original shop was destroyed by fire and the last few 
months have been occupied in reconstruction. Lighting 
glass is made a leading feature with this firm. 


How Glass is Made Unbreakable 

Ordinary glass is very sensitive to temperature changes 
of a sudden nature. A drop of water on a hot lamp 
chimney is very apt to set up strains that will result in 
instant fracture. 

A glass is now manufactured that is absolutely immune 
from sudden temperature changes, says the Popular Sci- 
ence Monthly. Two semi-metallic substances enter into 
its composition that have different points of expansibil- 
ity. A tube is made from each of the glasses. The 
tubes are then placed one within the other and fused 
together. A very rugged glass results. 
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q@ Our strength in the lines of Impor- : 
: ted art ware will be greatly in- 
: creased during 1922. 
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= @ Our well known domestic lines show 
Ee | many attractive additions. 
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Ancient Toys vs. Modern 


By Beatrice MILtLter WISNER 


LANCING down the long vista of years when 
toys held sway as curious portrayers of the lives 
of great warriors and pretentious potentates, it 

seems that the modern toy is merely an evolution of 
these characteristic images of 2000 years B. C. These 
toys and dolls, crude as they were, may have suggested 
by their form and figure, toy-making of the present day, 
which has grown to be one of the strongest industries 
in the world. 

These ancient toys and dolls of many centuries ago 
were rudely carved from wood or modeled from clay, 
standing about eight inches high the entire body painted 
all in one color, brown. They had no facial expression, 
the eyes and hair were painted black. They were 
modeled in attitudes befitting their several supposed 
occupations, and the limbs were not jointed. Although 
crude in modeling and form, they had an expressed action 
in their postures. Perhaps the animals were more like 
modern toys than the figures, for cows looked like cows, 
in fact the horns were modeled quite true to the horns of 
living animals. These animals were like the figures 
carved in different positions. The old time dolls do not 
appear fully dressed, presumably they depicted slaves 
and were only clad in slaves’ scanty costume. 

With advancing years doll and toy making has had its 
significant features with every succeeding era. 

In the sixteenth and seventeenth century, puppets or 
mammets were the vogue. These puppet dolls were 
worked by means of wires to perform on the stage mock 
drama. In Shakespeare’s Romeo and Juliet, Capulet 
Styles his daughter “a whining mammet.” Later comes 
the Punch and Judy Dolls, which in England, even to the 
present day, forma great part of street amusement. The 
Punch and Judy theatre is a box fashioned on four legs 
with a curtained opening resembling a playhouse stage. 
The dolls are performed by a man screened behind the 
box who works the dolls by hand and throws his voice 
into each performing doll, with a tone peculiar to each 
character. The show is very amusing and the plot signi- 
ficant to the action of the little sketch. Punch, Judy, the 
policeman, baby and devil are household words in every 
English home. The show is heralded by a shrill whistle 
that plays a little tune. [very English child knows at 
the sound of this odd whistle that the Punch and Judy 
man is near and ready for an exhibition. In America 
these shows have been adopted at summer resorts as 
profitable entertainment. 

In Colonial times little misses were quite content and 
delighted with the rag doll, and well they might be, for 
these primitive dolls, old-fashioned as they were, proved 
a lasting toy, with no fear of breakage, or waxen faces 
becoming marred. ‘The present-day rag doll is an im- 
proved edition of the Colonial doll. Later on appears 
wax-faced dolls and china heads, these had jointed bodies 
filled with sawdust, and still later French kid jointed 


bodied dolls with bisque heads appeared, these were not 
very large, possibly the largest size measured about 
twenty-two inches. Then later came the bisque head and 
composition jointed body doll, which still continues its 
popularity to the present time. 

In the development of mechanical toys, there has been 
a tremendous stride during the present century. The 
old-time mechanical toy was simply a spring affair, which 
was wound by means of a key. Sometimes a_ spool 
inserted in the toy wound with a string would serve for 
speeding up moving toys. Since the introduction of 
electrical toys, the electric toy train has become a marvel 
in exact reproduction of train service. [Every conceiv- 
able kind of train equipment is to be had with these up- 
to-date electric cars. Signals, bridges, switches lend a 
realistic and helpful study of the real workings of these 
modern models of electric trains. Such wonderful tracks 
with intricate switches certainly prove what progress the 
manufacture of electric toys has made in modern times. 

The mechanical walking doll of seventy-five years ago 
was a crude mechanical device. Made of tin standing 
about fifteen inches high, with wooden head and face and 
hair painted. The skirt concealed a spring which was 
wound by means of a key placed in the body of the doll 
to put it in action. It walked with a jerky and hitchy 
step. Although this was a rude type of walking doll, it 
was considered a wonderful achievement in its day. In 
comparison with the present marvelous walking doll, this 
poor little seventy-five-year-ago doll looks insignificant 
indeed. The present walking doll is almost a living child. 
Xeproducing as it does the lifelike expression of a little 
toddler and walking with the first step movement of a 
real live kiddy. It even talks as it walks, and is so real in 
its make-up—feature, step and dress, that even wise 
mamma might be deluded into thinking it her real living 
little Snookums. 


Perhaps the character doll of the present day is a 
significant revival of the ancient. doll idea, depicting by 
its features renowned characters and screen stars, true 
to their dress and pose, except the modern character doll 
has facial expression which the old time doll lacked. 
Characterization has not been confined to human celebri- 
ties alone, since it has taken animals in its fold, as shown 
by the immensely popular Teddy Bear and the newest 


Bunny Cuddle Dolls. 


The manufacture of toys and dolls has become one of 
the most important industries in the history of modern 
civilization and looking back at the toys of dark ages, 
there is a dim reflection of the homely and crude ancient 
toy in toy making of today, and if prehistoric dolls and 
toys have been the inspiration of doll and toy making 
from century to century, then advanced artisans and 
mechanics are confronted with the old-time truism 
“There is Nothing New Under The Sun.” 
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The World Whirling on Franklin’s Discovery 


BEATRICE MILLER WISNER 


Electric Household Utilities Mark the Marvelous Growth of This Industry 1n 1921 


RANKLIN glorified in the whirling, swirling 
mass of Household Utilities that are today elec- 
trifying the world. The Electric Show, held in 

New York City, was a conclusive demonstration of how 
tightly time-saving devices have gripped the American 
public. Crowded around demonstrators of every kind of 
electric household utility were massed curious people 
eager to know and see every part of the apparatus and 
become acquainted with its working. And it is not 
strange that intense public 
interest is created in time- 
saving utilities that go to 
make up the vital and im- 
portant meeds in home 
equipment. Dishwashing 
machines have a_ peculiar 
fascination, and when one 
realizes that with only a 
swirl and twirl of soapy 
water, the whole process of 


dishwashing is accom- 


plished, it is a great step 
toward the elimination of 
kitchen drudgery, as perhaps there is nething more irk- 
some in the culinary department than the dishwashing 
proposition. These machines are technical demonstra- 
tions of how speedily plates, cups, saucers, silverware and 
glassware can be washed and dried by simply placing the 
various articles in the racks of the machine and by an 
instantaneous whirl, and no splash, the work is finished. 
There are several types of these dishwashers on the 
market. The illustration shows one ready for work. It 
can be simply attached to plumbing connection. Con- 
structed of heavy copper, enameled on the exterior in a 
beautiful shade of light gray, and tinned on the, inside to 
present a self-cleansing surface under grease action. In- 
terior fittings are of brass and aluminum. Trays for 
dishes, glassware and silverware are heavy wire elec- 
trically welded. Operation consists of a dasher, in the 
cone-shaped bottom, which, revolving rapidly, dashes hot 
water repeatedly over every surface of the articles 
placed in the tray. 

Vacuum cleaners are another revelation in time-sav- 
ing devices. One machine on the market does the work 
of carpet sweeper and beater all in one operation. The 
air suction lifts the carpeting from the floor, bringing it 
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in contact with brushes having two spiral rows of soft 
The speed with which the soft hair brush 
comes into intermittent contact with the suspended floor 


bristles. 


covering produces a blow sufficient to jar loose and 
shake to the surface the destructive embedded dirt. 
These suction sweepers have proven their efficiency and 
practicability as time-saving household utilities. And an- 
other recent electrical device—refrigeration without ice. 
This is done by means of an apparatus placed in base- 
ment, kitchen or adjoining room, and through an electric 
chemical action refrigeration is produced at a tempera- 
ture sufficient to keep foods and also to freeze water 
into cubes for use in drinking purposes. This electrical 
device can be applied to any refrigerator. It is scarcely 
conceivable that refrigeration can go on during sleeping 
and waking hours, and there need be no more concern 
about noisy and careless icemen. 

With the enormous and various types of washing 
machines now on the market, it is a problem to know 
just which design is the most practical and will do the 
quickest amount of 
work with efficiency. 
These machines are 
constructed with no 
mechanical device in- 
side to wear or tear 
clothes. Eccentric 
driven rocking move- 
ment causes forceful 
water action. Gas 
burner attachment 
keeps water always 
hot at any tempera- 
ture desired. Quick 


detachable swinging 


wringer insures 
wringing of clothes 
from one tub to the other without having to remove 
machine. These machines have brought to the American 
public one of the greatest boons in household electric 
devices of the present day, and have justly popularized 
their use by perfection in construction. 

Counting all the larger electric devices of the twentieth 
century including the smaller ones, irons, toasters, stoves, 
etc., it would seem that these are the last word in speed- 
up machines. 
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=z.a¢ “RMONIOUS and attractive combinations of col- 
S ors expertly applied on a body of pure-white semi- 
porcelain insures that distinctive quality in dinner- 
#4) [#4 ware typical of our product which has met with 

such favor with the trade during the forty-five 
years in which we have been manufacturing ‘“ Quality 
Dinnerware.” 
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The capacity of eighteen oil-burning kilns together 
with a sufficient quantity of fuel and raw materials in storage 
to last for several months enables us to give prompt shipment 
on any orders with which we may be favored. | 
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We very cordially invite you to inspect our line at any 
of the following locations: 


HILAL 


Room 696, Fort Pitt Hotel, Pittsburgh—During January, | 
1922. | 


Room 547, Morrison Hotel, Chicago, H]—During Febru- | : 
ary, 1922. he 


The Potters Co-operative Co. Branch Office, Palmer 
House, Chicago. (Permanent. ) 


Messrs. Chase & Francis, 122 Pearl St., Boston, Mass. 
(Permanent. ) 


Our Sample Room at the Factory, East Liverpool, Ohio. 
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THE POTTERS CO-OPERATIVE CO. 


(Established 1876) 


EAST LIVERPOOL, OHIO 
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THE CARROLLTON POTTERY COMPANY 


CARROLLTON, OHIO 
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Manufacturers and Decorators of 


OLZ 
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*“CHINA* 


SEMI-PORCELAIN DINNER WARE 


ae 
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The popularity and demand ior) ours oURE RIO 
DINNER SERVICE” is still increasing. 


A semi-square, plain edge shape, representing individuality, 
the most pleasing departure from the ordinary, and an 
advancement in dinner ware, art and design. 


New ideas in patterns that will produce quick turnovers 
and repeated demands. 


The determined aim of every one in our efficient office and 
factory organization, executives, representatives and work- 
men, is to constantly raise Carrollton China standards of 
quality, value and service. 
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Full exhibition of our line will be made at: 


Fort Pitt Hotel, Pittsburgh, January, 1922 
Imperial Hotel, New York, February, 1922 
Morrison Hotel, Chicago, February, 1922 


Representatives: 
Geo. B. Fowler, Herbert K. Connor, 
° West Roy E. Henderson, East 
* Genl. Mgr. 
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Written and prepared by 
our Chicago Representative 


J. H. Smythe, 312 S. Clark St. 


THIS SECTION IS DEVOTED TO 


CHICAGO 


—TO ITS PLACE IN THE CROCKERY, 
GLASS, LAMP AND HOUSEFUR- 
NISHING TRADE OF THE COUNTRY. 


—TO ITS MANY PERMANENT DIS- 
PLAY ROOMS OFFERING BUYERS 
YEAR-AROUND SERVICE. + + 


—TO ITS MANUFACTURING ACTIV- 
ITIES MAKING NEW THINGS FOR 
THE TRADE. * + + + 


—AND TO ITS FIRST ANNUAL EX- 
HIBIT OF POTTERY, GLASS, LAMPS 
AND HOUSEFURNISHINGS TO BE 
HELD IN FEBRUARY. + + . 
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GLASS- POTTERY- LAMPS 
& HOUSE FURNISHINGS 


wy February Ot to 18% 1922 
<= at the Hotel Morrison. Chicago 


HIS list of exhibitors, complete to date, is offered as a forceful argu- 

ment’ in favor of attending and patronizing the Chicago Exhibit. 

The latest and best in goods and prices will be at the Chicago Exhibit. 
You will not have a chance, during the entire year of 1922, to buy as wisely 
and economically as at the Chicago Exhibit, Morrison Hotel, Feb. 6th to 18th. 
Make your plans now to attend. 


EXHIBITORS 


Art Lamp Mfg. Co. Kewaskum Aluminum Co. Dearborn Duster Co. N. 0. Cederborg Co. 
American Clay Products Co. Sam E. Bernstein Co. Aluminum Goods Mfg. Co. Steubenville Pottery Co. 
Lazarus & Rosenfeld Schlueter Mfg. Co. Atlantic Stamping Co. Zanesville Stoneware Co. 
Imperial Glass Company Benjamin & Leipzig A. Kreamer, Inc. National Pottery Co. 

Geo. Borgfeldt & Co. Wm. A. Hodges & Co. Beh & Co. Uhl Pottery Co. 

New Martinsville Glass Mfg. Co. Leo Schlesinger & Co. M. Lowenstein Edward J. Knapp Candle & Wax Co. 
Lewis H. Simpson & Co. Schaffer Tinware Mfg. Co. H. E. Rainaud Co. Zane Pottery Co. 
Koscherak Bros. The Dearborn Co, Wabash Basket Co. Saxon China Co. 

Rowland & Marsellus West Bend Aluminum Co. Benjamin Electric Mfg. Co. National China Co. 

United States Glass Co. Cleveland Metal Products Co. Royal Metal Mfg. Co. Enterprise Aluminum Co. 
Edwin M. Knowles China Co. S. Franklin Co. Landers, Frary & Clark Sebring Pottery Co. 

The Knowles, Taylor & Knowles Co. Central Specialty Mfg. Co. Pyrex Division, Corning Glass Works L. Bernadaud & Co. 
Economy Tumbler Co. Kerr Wire Products Co. Housefurnishings Journal Edmonson Warrin 

E. M. Meder Armiger Chemical Works Cudahy Packing Co, M. Kamenstein 
Pope-Gosser China Co. Novelty Mfg. Co. John Ritzenthaler Wabash Shade Co. 

Homer Laughlin China Co. Watpak Hollow Ware Co. Republic Stamping & Enameling Co. Keystone Publishing Co. 
Ira A. Jones Co. C. A. Postley & Sons Acme Corporation Chicago Lighting Fixture Co. 
Seneca Glass Co. Tribble Cordage Mills McAnully Co. Pompeian Bronze Co. 
Susquehanna Cut Glass Co. F. B. Tinker Searls Mfg. Co. Boston Sculpture Co. 
Hopeweli China Corp. Harper J. Ransburg Co. Indiana Aluminum Ware Co. Quaker City Cut Glass Co. 
Luzerne Cut Glass Co. Central Glass Works Samoline Corp. Peru Basket Co. 
Cambridge Glass Co. Maryland Glass Co. Wagner Mfg. Co. Illinois Pure Aluminum Co. 
Red Wing Stoneware Co. Jeannette Glass Co. Lafayette Stamping & Enameling Co. A. H. Heisey & Co. 

Mel Flesham Co-operative Flint Glass Co. Chicago Flexible Shaft Co. Lehman Bros. 

Potomao Glass Co. James P. Gordon Fostoria Glass Co. Buffalo Mfg. Co. 

Cc. & C. Cut Glass Co. Marion Glass Mfg. Co. Duncan & Miller Glass Co. Ebenezer Cut Glass Co. 
Central Cut Glass Co. M. S. Benford S. Herbert Cut Glass Co. Cyril A Lowe & Co. 

Hall China Co. Fischer Cut Glass Co. Gordon Glass Co. W. C. Owen 

E. H. Sebring China Co. Helm & Scukup Hirsch-Malgood Co. Johnson-Meier Co. 

Potters’ Co-operative Co. Wheeling Decorating Co. S. A. Weller Metal Ware Corporation 
Wm. R. Noe & Sons Johnson-Carlson Cut Glass Co. D. E. McNichol Pottery Co. Sheboygan Aluminum Co. 
Darden & Cox Ernest Wolf, Inc. Bryce Bros. Kranz & Sell 

Adler Mfg. Co. Century Cut Glass Co. Haviland & Abbot Co. Crown Cut Glass Co. 
Levinson Bros. W. G. Minnomeyer (Hocking Glass Geo. R. West & Sons Weston Glass Co. 

Michel Hesse & Co. Co.) Crooksville China Co. Crest Company 
Brown-Reddrop Co. H. B. Whitney, Portable Department, Taylor, Smith & Taylor Lancaster Glass Co, 
Kaplan, Inc. Phoenix Glass Co. Brush-McCoy Pottery Co. Huntington Tumbler Co. 
Westmoreland Specialty Co. D. Saunders Mfg. Co. Carrollton Pottery Co. Jones, McDuffee & Stratton Corpora- 
Drescher & Wertheimer Cataract-Sharpe Mfg. Co. Guernseyware Co. tion 

Greenwald Novelty Co. Alfred G. Moment James E. Flanagan Pottery Co. Sterling Glass Co. 

Colonial Lamp & Fixture Co. Perkins & Jones Canonsburg Pottery Co. Classique Studios 
Rindsberger Mfg. Co. Federal Glass Co. Paul A. Straub Co. Bronze Statue & Mfg. Co. 
Kernes Mfg. Co. Brinsmaid & Co. Wellsville China Co. Venetian Art Lamp Co. 
Turchin Mfg. Novelty Corp. H. C. Fry Glass Co. J. H. Stouffer Co. Geo. H. Bowman Co. 
Parcholite Company W. S. Pitcairn Corp. West End Pottery Co. Jesse A. Dean & Co. 
Chicago Lamp & Fixture Co. Martin’s Mercantile Co. Ohio Pottery Co. Elgin Stove & Oven Co. 
Hartmann-Malcolm Co. W. C. Redmon, Sons Co. Sherwood Bros. Ritten Can & Specialty Co. 
Hamilton Ross Shade Factory H. W. Schmidt Picture Frame Co. Chas. F. Koempel Northwestern Expanded Metal Co. 
Advance Wood Turning Co. Bellaire Enameling Co. Stadler Photographing Co. Aladdin Industries 

Riviere Brass & Bronze Co. S. W. Farber Albright China Co. Joseph Friedman 

Manning, Bowman & Co. Marcus S. Kopf H. R. Wyllie China Co. Vodrey Pottery Co. 
Aluminum Cooking Utensll Co. Nichthauser & Levy Paden City Pottery Co. H. E. Hooker 

Aluminum Products Co. Cincinnati Galvanizing Co. Mutual China Co. 


For further information address the Glass, Pottery, Lamps and Housefurnishings Association (Not for Profit), 403 EUsworth 
Building, Chicago 


Plans Complete For Chicago Exhibit 


Glass, Pottery, Lamp and Housefurnishing 
Show at Morrison Hotel, February 6 to 18 


HICAGO is presenting an opportunity to the 
C crockery, glass, lamp and housefurnishings buy- 

ers of the country. An occasion to inspect at 
one time and under one roof more lines of china, glass- 
ware, lamps and housefurnishings than ever assembled 
for any exhibit heretofore. 

The success of the event is already assured, not only 
because the leading potteries, glass 
factories, lamp and housefurnishings 
manufacturers have reserved rooms 


visable for all buyers to come prepared to spend at least 
a full week in Chicago, and judging from the plans of 
the entertainment committee it will not be a dull week 
for Mr. Buyer. The entertainment committee believes 
in the old saying about Jack—‘ all work and no play, 


” 


etc.’ While this committee to date has kept its plans 
a dark secret, a few remarks have leaked out which indi- 
cate that a real dinner and show will 
be given for the visitors and that the 
clubs of the city will have their doors 


in which to display their merchandise, 
but most of all, because the buyers of 
the country have overwhelmingly des- 
ignated their desire and intention of 
attending the big event. 

It is, however, significant to men- 
tion that several important potteries 
and glass factories that have never dis- 
played at any similar exhibit will be 
on hand to give the buyers an oppor- 
tunity to inspect their lines. 

Nine floors of the big Morrison Ho- 
tel have been reserved for the event. 
More than two hundred exhibits. This 
hotel is located in the center of the 
busy “ Loop District,” and within easy 
'reach of the other hotels and large 
| department stores. It is an ideal location for the event, 
from the buyers’ standpoint. 

The exhibit, which will open on February 6 and close 
-on February 18, is being held under the direction of the 
Glass, Pottery, Lamp and Housefurnishings Association 
of Chicago. This association is incorporated, not for 
| profit, its sole object during its past months of existence 
being to give the buyers of the country a show in Chicago, 
- which would surpass anything ever attempted elsewhere. 
' In summing up their achievements, the association mem- 
bers believe they have accomplished their aim. 

Plans are now completed as far as the exhibit proper 
_ is concerned, with the exception of allotting a few rooms 
_to the more recent concerns who have taken space. The 
arrangement of the exhibits will make it easy to com- 
pare the various lines to best advantage. The china dis- 
, plays will be located on one or two floors, the glass dis- 
. plays grouped on another floor, and so on, for the lamps, 
_housefurnishings and mixed lines such as many of the 
-manufacturers’ representatives will have to show. This 
segregation of lines will be carried out as far as possi- 
ble and should prove a great aid to the buyer who wishes 
to go into the matter systematically. 

The Exhibit will be of such proportions that it is ad- 
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MORRISON HOTEL 
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wide open to entertain the men from 


out of town, What else is on the books 
: in the way of amusement cannot be 
a said at this time. 
Eh It is an important fact that this is 
AA i probably the first merchandising ex- 
af hibit of any description held in the 
as country where the buyers have co- 
Hh operated with the sellers to make the 
show possible. The buyers in State 
ce Street’s largest stores have been among 
the most active workers, and _ this 
fact alone should instill confidence 
among buyers in other sections of the 
= country. 


Not the least of the attractions of- 
fered buyers who will come to Chi- 
cago for this exhibit is the decision on the part of State 

treet buyers to keep open house during the exhibition, 
to render individual attention, and to give information 
to all from out of town who desire to learn something 
of the “inside workings” of the buying end of State 
Street. Chicago buyers stand prepared to greet the out- 
of-town men with whole-hearted advice on such sub- 
jects as purchases, accounts, store arrangement, educa- 
tion of employees, window arrangement and advertis- 
ing. This work has been planned systematically by a 
committee appointed for that purpose, with a buyer as 
chairman. 

This, and other features, will merely add to the big 
opportunities offered the buyers at the exhibit itself. 
Nine floors of competing lines of merchandise for the 
buyers to inspect—what an opportunity this is to com- 
pare quality, price and so forth, as well as to secure 
needed stocks in a thorough and businesslike manner ! 

Those who have studied the possibilities of the Big 
Exhibit to be held in Chicago do not hesitate to say it 
will be the most complete exhibit of its kind ever held in 
the country. 

Remember the date, February 6 to 18, 1922, Morrison 
Hotel, Chicago. 


One hundred seventy-five 


One hundred seventy-six CROCKERY AND GLASS JOURNAL December 15, 1921 | 


HE SEASON'S GREETINGS 
LO THE ke) ae nee 


WE ARE LOOKING FORWARD 


TO MEETING SO aN BOW 

DISPUA Y ROOMS leah 

MORRISON FIORE Ieee RNS 

TEE CHICA GOREesE Ts iia 
FEBRW ARS 


Gra A. ones CO. 


TN orth J Wabash Avenue 
Chicago 


The Glass, Pottery, Lamps and House- 
furnishings Association of Chicago 


Its Conception, Growth and Service to the Trade 


Housefurnishings Association was the result of 
a growing realization that Chicago is a logical 


"4 | \ HE organization of the Glass, Pottery, Lamp and 


point for holding an annual exhibit of 
glass and china lines. The big Chicago 
show now prepared for next year was 
not a product of the Chicago association, 
but rather the Chicago association is a 
product of that show. The association 
was formed as a means to an end. In 
other words, the idea of holding a 
Chicago Exhibit was first considered by 
individual members of the local trade, 
then it was deemed almost essential io 
form an association to investigate the 
possibilities of such a show and to carry 
out the plans. 

While it was first thought that the 
manufacturers could be induced to 
move their Pittsburgh exhib:t to Chicago 
the coming year, it was later evident that 
this could not be done for 1922 owing to 
the late start the Chicago association 
had gotten in the matter. However, the 
inquiry into the field developed a very 
strong sentiment in favor of a Chicago 
Exhibit. This sentiment was so strong, 
in fact, that it was decided the Associ- 
ation could promote a real exhibit for 
Chicago. The date was fixed for 
February so as not to conflict with 
‘Pittsburgh’s Annual event, and the work 
of interesting the manufacturers and 
buyers was planned accordingly. 

A few bold spirits in the Chicago 
trade were the first to suggest such a 
thing. They got together during the 
early part of the Summer at the Ham- 
ilton Club and later at the Morrison 
Hotel. From these two meetings, of 
from five to ten members of the trade, 
has grown an association of buyers and 
sellers having a membership of over one 
hundred. The Association has been in- 
corporated (not for profit) and is gain- 
ing in strength from week-to-week. 

To prove that the idea of holding a 
Chicago Exhibit had its roots in deeper 
‘soil than mere self-esteem, the first act 
of the new organization was to send a 
‘general letter to the buyers of glass, 


country. 


John F. Bowman, President 


Henry Von Hagel, Vice-President 


Walter B. Andrews, Treasurer 


ing the annual exhibit of the trade in Chicago. 


pottery, lamps and housefurnishings throughout the 
The replies were 85 per cent. in favor of hold- 


With 
such an the association 
immediately went before the manufac- 
turers and distributors of the country. 
The decision to hold the Exhibit in Chi- 
cago next February was first made pub- 


indorsement 


lic in a general letter to manufacturers 
which went into the mail Sept. 1. 

From that date to November 25th, 
less than three months’ time, a total of 
204 rooms were reserved for display 
purposes at the Morrison Hotel, accord- 
ing to the report of Secretary Power at 
the last general meeting of the associ- 
ation. Many other exhibitors are in 
prospect before the opening of the show. 
This record stamps the Chicago Exhibit 
as the largest which has ever been held 
in the country, from the standpoint of 
number of displays. 

The Association has successfully pro- 
moted a show which will prove to be a 
great service to the trade of the entire 


country. Manufacturers and _ buyers 
will meet in Chicago as the guests of 
this organization during the exhibit. 


The promotion of good will among 
buyers and sellers of china, glass, lamps 
and housefurnishings is one of the 
things the Chicago association has ac- 
complished. This, we believe, is the 
first selling organization in any trade 
field that invited and secured the co- 
operation of the buyers, without which, 
it is doubtful if the aims of the associ- 
ation could have been accomplished. 

It would be impossible to fix the 
glory”? of this undertaking upon any 
one member of the association. All have 
worked, and worked hard. The open 
and frank discussion at the 
meetings were of great benefit in formu- 
lating the plans. Many of Chicago’s 
biggest buyers are most enthusiastic 
over the forthcoming show, and they 
spared no efforts to make their dream 
the reality it is today. The president of 
the association, John F. Bowman, while 
not directly identified with the trade, is 
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SOMETHING NEW! 


PARCH-O-LITE WASHABEE 
FLOWERS and FLOWER SHIELDS 
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Parch-O-Lite Co. 


Chicago 
Permanent Display Rooms and Offices: 
1150 So. Michigan Ave. 

CHICAGO EXHIBIT Oe 
Room 635-636 Feb, 6-18 
Hand-Decorated Parchment Lamp - 
Shades, Lanterns and Quick-Selling 

Novelties 
Telephone Screens—Reading Lamps— 
Candelabra—Wrought-Iron  Torcheres 
Hand-carved genuine gold and metal- 


leaf finished Floor and Table Lamps. 
Framed Flower Placques and Mirrors. 
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Write for our 1922 catalogue 


December 15, 1921 


The Chicago Association 


(Continued from page 177) 


a man of considerable forethought and 
one possessing the faculty of knowing 
how to direct a meeting and secure ac- 
tion from the members. Mr. Bowman 
is an Association of Commerce man, in 
charge of the Convention Bureau, and 
has been an active worker on the Show 
proposition since the conception of the 
idea. 

The other officers are well known 
members of the trade. They are Henry 
Von Hagel, of Sears, Roebuck & Co., 
vice-president; W. B. Andrews, treas- 
mrer, and J. W. Power, secretary; J. H. 
Ling, chairman of the Executive Com- 
mittee, and Ira A. Jones, vice-chairman. 

Regular meetings will be held twice a 
month until the date of the Chicago Ex- 
hibit next February. From that time on 
meetings will probably. be held monthly. 
What the Association will do during 
the early part of next year has not been 
decided, but no doubt, plans for the 
1923 exhibit will get under way imme- 
diately, while other matters of trade 
promotion will be taken up. So far, the 
sole efforts of the association have been 
directed toward one thing—to make the 
Chicago Exhibit a real success. This 
they have accomplished. 

The membership to the association is 
open to buyers, sellers and manufac- 
turers of china, glass, lamps and house- 
furnishings. Dues are ten dollars a 
year and the meetings are held at noon- 


‘day luncheon at some Hotel or Res- 


taurant selected by the officers. 
The standing committees of 
Association are: 


the 


Executive Committee 


Joun H. Line, Chairman, Mandel Brothers 

Tra A. Jones, Vice-Chairman, Ira A. Jones Co. 

Joun F. Bowman, Chicago Association of 
Commerce 

Henry Von Hacer Sears, Roebuck & Co. 

W. B. Anprews, Factory Representative 

J. W. Power, Pottery, Glass, Lamps and House 
Furnishings Guide 

Lewis H. Stwpson, Lewis H. Simpson & Co. 

F. B. Tryxer, Factory Representative 

Do). NatKiIn, Dhe Fair 

E. M. Meper, Factory Representative 


-C. W. Reasner, Kelly & Reasner 


Exhibit Committee 


F. B. Tinxer, Chairman, Factory Represen- 
tative 

Epwarp Ertie, Mandel Brothers 

H. L. Ketty, Kelly & Reasner 
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One hundred seventy-nine 


Ira A. Jones, Vice-Chairman of the 
Executive Committee 


F. B. Tinker, Chairman of the Ex- 
hibit Committee 


E. M. Meder, Chairman of the Mem- 
bership Committee 


Sam Natkin, Chairman Publicity 
Committee 


Eart W. Newton, Earl W. Newton & Asso- 
ciates 

Jack Wirson, Aluminum Goods Mfg. Co. 

S. L. DinKeEtspreL, The Crest Company 


Finance Committee 


Lewis H., Lewis H. 
Simpson & Co. 
Grorce Turner, Ira A. Jones Co. 


Peter RINKEN, 


Simpson, Chairman, 


3oston Store 


Membership Committee 


E. M. Meper, Chairman, Factory Represen- 
tative 

Huco Pick, Albert Pick & Co. 

Frep T. RensHAw, United States Glass Co. 
Joun H. Lrnc, Mandel Brothers 

FRANKLIN Butier, House Furnishings Journal 
Frank Burcu, Lalance & Grosjean Mfg. Co. 
E. M. Grasie, Aluminum Cooking Utensil Co. 


Public:ty Committee 


Sam NAatKkIn, Chairman, The Fair 

C. L. Patrerson, Carson, Pirie, Scott & Co. 

J. W. Power, Pottery, Glass, Lamps and House 
Furnishings Guide 


Committee on By-Laws 


C. W. REASNER, Chairman, Kelly & Reasner 
J. E. Lewrs, The John Bing Company 
S. A. Pexton, The Geo. H. Bowman Co. 


Ten Commandments 
in Retailing 
1. Serve every customer as you would want 
to be served. 


2. Study to know your merchandise—its 
kind, quality, price and location in the 
stocks. 


3. Study to know your store—its character, 
its clientele, its methods. 

4. Study to know your customers—their sta- 

tion in life, their needs, their means, their 

interests. 

Study to know other stores like yours— 

their offerings, their inducements, their 

methods. 

6. Study to know your fellow-workers, that 

you may treat them as you want to be 

treated. 

Study to know 

heads of stock, 

floor superintendents and others, that you 
might appreciate their problems and help 
them help you. 

Study to know your store’s advertising by 

by daily reading, by comparing the same 

with the goods you sell and thus learn the 
best presentation in selling. 

9. Study to know store windows, yours as 
well as others, that you may be able to 
appreciate their value in helping you to 
sell merchandise. 

10. Finally, get a glorified sense of your job, 
to make it something more than order 
taking, that you might prepare for bigger 
things ahead, and thus elevate the stand- 
ards of the people behind the counters. 

—Arthur Freeman. 


on 


your store executives, 


buyers 


a | 


and assistants, 


o) 
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The Redfield Display in the Heyworth Building 


VV alter S. Redfield 


Representing 
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Diamond “‘H” Cutglass 


S.JA: VV EISIBER 


Art Pottery 


February— ae Permanently— 
Morrison Hotel 309 Heyworth Bldg. — 


Chicago Offers Year-Around Service 
to Buyers 


More than Fifty Permanent Displays Showing Din- 
nerware, Glassware, Lamps and Housefurnishings 


HILE Chicago has never been considered the 

buying center of the country for such merchan- 

dise as china, glass, lamps and housefurnish- 

ings, it is doubtful if this market’s prominence has ever 

before been aired with a view of showing just what sort 
of service it is prepared to give buyers. 

Even those who do not frequent the Chicago market 
are not fully aware of the scope and variety of the lines 
being offered. It would not be stretching a point to say, 
that no buyer has ever been in all of the fifty-odd dis- 
plays which are maintained here for his benefit. 

Most of these show rooms are located in the Shops 
Building, Heyworth Building 
or the Palmer House, and it 
is probably an unfortunate 
thing that the remainder are 
scattered throughout other 
parts of the “ Loop” and on 
South Michigan Avenue as 
far as Fourteenth Street. 
Each year, however, brings 
these displays closer to one 
center, and it is hoped that in 
the not distant future, all of 
them will be grouped in one 
or two buildings for the con- 
venience of buyers. 

Many new displays have 
been opened in Chicago dur- 
ing the past twelve months, all of which indicates the 
growing importance of this city as a market for such 
merchandise. 

Chicago, of course, has a point of favor over all other 
cities of the country because of its location, making it 
more accessible, to the greater majority of buyers. Then, 
too, where stocks are carried by wholesalers and man- 
ufacturers, the freight rates from Chicago on such mer- 
chandise will figure smaller than if purchased direct 
from other points. 

In these fifty or more displays probably over five hun- 
dred different lines are being shown. Some of these dis- 


Fostoria Glass Co.’s Chicago Sales Room 


The Redfield Display in Heyworth Building 


plays are devoted entirely to one line, while others, such 
as the manufacturers’ representatives rooms, often carry 
fifteen lines of non-competing merchandise. It can be 
readily seen from this, that Chicago is offering, year in 
and year out, a vast assortment of new things for the 
buyers to select from. It is the statement of one con- 
servative manufacturers’ representative located in Chi- 
cago, that ten buyers come into this market now, for 
every one who came here six to eight years ago. This 
can be taken as a reflection of the increasing interest 
among buyers in this center. 

A simple study of the Chicago situation as it is today 
will reveal the reason for the 
development of this market. 
The reason is merely co-oper- 
ation. The members of the 
trade, and this includes both 
buyers and sellers, are work- 
ing together. The spirit of 
“Our Market” is the thing 
which is in the back of every 
person’s mind connected with 
the china, glass, lamp and 
housefurnishing business of 
this city. The logic of im- 
proving one’s own business 
by boosting the trade as a 
whole, is an established fact 
in Chicago. 
been forcibly brought out by the assured success of the 
Chicago Exhibit, which was made possible, not by the 
selling concerns, nor by the buyers, but as a result of 
the two factions working together in harmony and ior 
one purpose. 

Buyers are beginning to realize that it is not necessary 
for them to travel from town to town and from factory 
to factory, over the entire country to buy the things they 
are seeking, for in Chicago most of the leading lines are 
on display at all times, with up-to-the-minute merchan- 
dise. The completeness of this market coupled with 
its convenience and accessibility is giving the Chicago 
trade an ever increasing number of patrons. 


This point has 


(Continued on page 183) 


E. M. Meder’s Display, Shops Building 
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Our Total Sales & Shipments 
were greater in 1921 than 
Last year (1920). sss.ss 


The absence of any one 

man From this organization 

would have made this 
statement impossible. 


WE ARE NOT OPEN FOR 
ADDITIONAL LINES. 


farl \V. Newton & Associates 
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Chicago’s Permanent Display Room 
(Continued from page 181) 

The following will give an idea of where various 
classes of merchandise can’be obtained in Chicago: In 
the Shops bulding working from the top floor down are 
Gillander Bros., illuminating glassware; Paul Richter 
Co., showing cut glass; Pittsburgh Lamp, Glass & Brass 
Co., lamps; Irving-Smith Co., showing toys and novel- 
ties; Ira A. Jones Co., representing factories making 
glassware, dinnerware, lamps and house goods; E. M. 
Meder, showing lamps, glassware, china and housefurn- 
ishings; C. W. Owen, selling art wares; J. A. Jacobsen, 
illuminating goods and lamps; F. C. Struve, selling cut 
glass; Kelly & Reasner, who are glassware specialists ; 
Lewis Simpson, showing glassware, china and baskets; 
C. F. Koempel, with a line of decorated chinaware; Geo. 
H. Bowman, offering the regular Bowman line; Helm & 
Soukup, showing both table glassware and illuminating 
glass; Albright China Co., dinnerware; The McAnulty 
Co., housefurnishings; T. J. Kelsey, showing pottery and 
aluminum goods; A. W. Boulton, selling illuminating 
glass and smoker stands. These concerns maintain year- 
around displays in the Shops building. Space will not 
permit of mentioning in detail all the factories repre- 
sented and the extent of the lines. 


In the Heyworth Building, which is considered head- 
quarters for jewelers, are many firms showing cut glass 
and house goods. These include E. W. Newton & Asso- 
ciates, glass, china, aluminum goods and novelties; F. 
B. Tinker, specializing in glassware; Walter Redfield 
with Diamond “ H ” glassware and Weller Pottery; John 
S. Ward, displaying lustre ware, lamps and novelties; 
John Bing & Co., importers, 
and D. Saunders Mfg. Co., 
cut glass. 

The Palmer House also has 
many attractive show rooms. 
They are- Darden & Cox, 
showing lamps and lamp 
bases; Crooksville China Co., 
displaying dinnerware; Pot- 
ters Co-operative Co., dinner- 


ware; J. C. Jonas, china, glass and housefurnishings ; 
W. T. Darden & Co., hotel china and decorated pottery, 
and Ruby, showing Chinese importations. 


Another group of glassware displays is situated at 20 
E. Randolph St., where the U. S. Glass Co., Walter B. 
Andrews, and Johnson-Carlson Co. maintain show 
rooms. 


Two displays are located at 222 N. State Street. 
These are the Hefter Sales Co., representing Kinney & 
Levan and other lines, and J. B. Finn, showing stone- 
ware, pottery and housegoods. 


Kehlor Bros., showing art goods, and the Salem China 
Co., with a full line of dinnerware, are located in the 
Lake View Building on Michigan Ave. 


The housefurnishing displays of Marcus S. Kopf and 
J. A. Geraty are located in the Adams Express Building. 

Scattered we have the Hocking Glass Co. in the Le- 
Moyne Building, Fostoria Glass Co, in the Masonic 
Temple, and the Federal Glass Co. in the Tower Build- 
ing. Chris H. Ueberroth & Son is located at 60 E. Lake 
Street, while the Limoges China Co. is in the Furniture 
Exhibit building on S. Michigan Ave. 

The Central Cut Glass Co. maintains office and dis- 
play on 63rd Street; Ernest Wolf, Inc., cut glass manu- 
facturer, at O19 W. Madison Street;.J. H. Stouffer Co., 
decorators of fine china, maintain studios and display at 
26th and Prairie Ave. The Taiyo Trading Co. show 
their line of Japanese goods in a large display room just 
outside of the loop district; the East Liverpool Potteries 
display at 50 W. Washington and Pitkin & Brooks have 
a large retail and wholesale store on Lake Street. 

Some of the large lamp manufacturers have their own 
display rooms. The Art Lamp Manufacturing Co. has 
an immense display at 1435 
S. Wabash Ave., The Crest 
Co. displays at 1326 S. Michi- 
gan Ave. The Parth-O-Lite 
Con has/a ery attractive 
showroom at 1250 S. Michi- 
gan Ave., and the Rindsber- 
ger line of lamps ana shades 
are shown at S. Karpen & Co., 
wholesale furniture house. 


Tra A. Jones Co.’s China Display 


Ira A. Jones Co.’s Glass Display 
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One of Our Many New Creations for 1922 


Dt is our wish that 1922 will be your most 
prosperous year. We will help to make 
it an by giving you pre-war quality 


H. G. DALZELL 
J. W. DALRYMPLE 
CHAS. K. PRICE 


Permanent Display 


Chicago Exhibition 
go1-9o2 Morrison Hotel 


Chicago Outlook for 1922 Promising 


The Past Year Marked by Greater Sales 
Effort, Lower Prices and Reconstruction 


HILE it has been generally conceded that 1921 
was a difficult year in which to make a business 
grow, either retail or wholesale, the Chicago 

trade, looking back over the past twelve months, can see 
little to regret from their experiences. True, greater 
sales efforts were necessary to keep figures on the proper 
side of the ledger, but it is to the credit of the Chicago 
market that not only were there no failures of import- 
ance, either retail or wholesale, but a number of new 
concerns entered the Chicago Market and under adverse 
conditions weathered a storm of business depression. 

Retail trade in china, glass, lamps and housefurnish- 
ings in the middle-west during the year just ending, has 
been marked by many selling stimulants, not required to 
such a degree two or three years ago. Retail store ad- 
vertising in daily newspapers ran higher in volume than 
any previous year on record. Liquidation, involving big 
losses on merchandise, has been going on gradually, and 
reduction of stocks to a minimum was the order of the 
day. Consumers were offered large price reductions on 
many lines as a buying inducement. As a result, Chi- 
cago’s retailers have literally “cleaned house” with a 
speed that was consistent with safety and stability. They 
have taken on new stocks where required, but buying 
was naturally cautious and restricted by merchandise 
directors. 

The call for high-priced merchandise has been very 
limited this year. It has been a low-priced year. Price 
was the first consideration with the consumers, quality 
was a discounted factor. This was the case, not only 
with dinnerware and glassware, but also with lamp lines 
and even housefurnishings. 

The fundamental conditions of readjustment sur- 
rounding the retail trade naturally made for a quiet 
wholesale business during the past year. Wholesalers’ 
and manufacturers’ representatives, however, were prob- 
ably more active during 1921 than one would suppose at 
first thought. The feature of gradual price reduction, 
following lowered man- 
ufacturing costs, gave 
the retailers, who were 
caught with high-priced 
stocks, an opportunity 
to make additional pur- 
chases to equalize their 
cost price. Some retail- 
ers took losses quickly, 
which put them in a po- 
sition to buy fresh 
stock at reduced prices. 
These _ orders, while 
hardly up to normal 


Earl W. Newton & Associates Sample Rooms 


volume, acted as a stabilizing influence on the wholesale 
trade. During the last half of the year manufacturers’ 
representatives watched the retailers’ shelves go almost 
bare, and they also witnessed the replenishing of these 
stocks in a moderate “ immediate-need ” manner. 

Mail order houses, and Chicago has the biggest in the 
country, have not made purchases this year that could be 
compared with any time in the last decade. Frankly, the 
mail order houses were in serious financial straits, with 
enormous stocks and greatly reduced demand. 


Prices Lower 


While the potteries entered the year of 1921 behind on 
orders, and deliveries were slow, this situation did not 
last long in the face of cancellation of orders coming 
from all parts of the country. This threw the burden on 
the seller rather than the buyers, and the buyer has main- 
tained the upper hand during the entire year. Prices 
were shaded here and there, due to over-anxiety to get 
business, and the buyers were quick to recognize this 
condition and take advantage of it. The list prices, how- 
ever, for dinner-ware, held firm considering the circum- 
stances. 

Prices on glassware and cut glass also worked to lower 
levels during the past months. Cut glass is lower, based 
upon lower prices for the “ blanks ”’ rather than a reduc- 
tion in the cost of the actual cutting. Iridescent ware and 
colored glass novelties have sprung into popularity dur- 
ing the year, thus offsetting to some extent the slow de- 
mand for the staple lines. 


Lamps, too, settled down to a sund price basis 
through the course of events of the year just closing. 
Silk for shades and wooden and metal parts were lower 
in price, as well as other items entering into the making 
of lamps. Buyers can now feel confident that the quota- 
tions on lamps are directly in line with the markets for 
silk, wood, parchment, metal and other materials used on 
lamps. 

Housefurnishing items 
have also gone through 
a period of readjust- 
ment. These lines are 
so varied in their uses 
and take in such a wide 
range of materials, that 
the price readjustment 
has not been uniform, 
some items remaining 
near the high levels, 
while others have 
(Concluded on page 203) 
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OSCAR W. ECKLAND., President of the 
Central Cut Glass Gon will show a large 
Line at the Morrison Hotel, Feb. 6-18 1922 


Things Made In and Around Chicago 


Merchandise of Merit for Every Buyer of 
China, Glass, Lamps & Housefurnishings 


HICAGO’S activities in house goods manufactur- 
ing lines are little known to buyers of the coun- 
try. Few of them realize in the Chicago district 

four potteries are busily engaged in 
turning out merchandise for their use. 
Perhaps none of them know that there 
are more than a dozen large glass cut- 
ting establishments operating in Chi- 
cago, they are probably 
aware of the fact that the city has 
several high class china decorating 
studios producing a good volume of 
attractive merchandise. It is also a 
known fact that Chicago is one of the 
biggest, if not the biggest lamp manu- 
facturing cities of the country, while 
in aluminum goods and housefurnish- 
ings of the wooden and metal type, 
Illinois and Wisconsin lead all other 
States. 


although 


Console Table Candle 
It is not the purpose of this article 


to give a complete detailed report of these manufacturing 
activities, but merely to outline what is being done and 
review a few of the many interesting things being made 
here. 


Pottery 


Four potteries, operat- 
ing their own kilns and 
molding shops, are situated 
in and near Chicago. The 
Haeger potteries of Dun- 
dee, Ill., are nationally 
known for their high- 
grade products, specializ- 
ing in bowls and candle 
sticks with attractive glassy finish, The 
Kay Bee China Works is a newer concern, 
but is fast coming to the front with a blue 
underglazed line, never before produced in 
this country. They operate two kilns and 
are located in the city. The Faenza Pottery 
is manufacturing gift shop numbers such 
as bowls, vases, flower holders and artificial 
flowers made of pottery, the latter being 
exclusive in this country with this concern. 
The Evenridge Pottery is making vases, 
lamp bases and novelty pieces finished in 
lustre. Their plant is located in Evanston, 


Ill. 


Decorating Studios 


China decorating is truly the work of an artist, and 
you will find a number of real artists busy in the several 
decorating studios of Chicago. 
concerns are the J. H. Stouffer Co., the Rivir Studios 
and the Pickard Studios. These concerns are getting 
national distribution on their beautiful lines of gold 
hand painted 
ware and lustre ware. 


Foremost emong these 


encrusted china, 


Glass Cutting Factories 


While the actual manufactur- 
ing of glass is not being done in 
Chicago, one 
company is preparing to manu- 


colored art glass 
facture colored glass for table- 
ware and other purposes in Chi- 
cago. The factory is being builr 
at this time under the supervision 
of several men formerly connect- 
ed with Tiffany. Glass cutting, 
however, is already an established 
More than a dozen cutting shops 


Metal Leaf Lamp 


‘usiness in Chicago. 


‘are now 1n operation and foremost among these are the 


Central Cut Glass Co., Ernest Wolf, Inc., Paul Richter, 
Inc., Century Cut Glass Co., N.-Walter & Co., and Chi- 
cago Cut Glass Co. Some of these concerns specialize on 
light cuttings while others specialize on heavy cuttings. 
Decorating shops are maintained by one or two of 
them. 


Lamps and Shades 


There are probably many more than one hundred con- 
cerns in Chicago making lamps or shades, or both, but 


‘fifteen or twenty of them stand out because of the quality 


of their merchandise, as well as their ability to produce 

in large quantities. These concerns include such manu- 

facturers as the Art Lamp Manufacturing Co., the 

Crest Company, Rindsberger Manufacturing Co., Parch- 
(Continued on page 189) 


Candle Sticks, Made by S. Franklin Co. 
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E. M. MEDER v 


Permanent “Display 
17 N. WABASH, CHICAGO Representing 


© 


Ganonsburg Pottery 
Paden Gity Potterya@a 
Maryland Glasisai@ioe 


Ebenezer Cut Glassmiae 
Benjamin and Leipzig, Inc. 
Schaffer Tinware Mfg. Co. 
Bufialo M fg] 3tgom 
Lehman Br ostthtemme 


These lines will also be shown at the 
CHICAGO EXHIBIT, Morrison 
Hotel, Feb. 6 to 18, 1922 E. M. Meder, Lamps and Shades 


Jeannette Glass 3G 


‘| ATLANTIC IMPORT CORPORATION 


A OFFERS 


a IMPORTED FINE ETCHED STEMWARE 


uN Sherbets at $3.25 per dozen. 
aN Tumblers, with punted bot- 


We represent leading Ameri- 
can and European Manufac- 


AN toms, at $1.35 per dozen. Many turers, showing complete lines 


a act 


My other interesting values in of table glassware, a large 


An both imported and domestic selection of excellent values. 


Jk Glassware. Sold in Case Lots You are invited to inspect 


Only—No Package Charges. our display. 


WN The Big Chicago Show—We ll 
MW be there 


TEE, Samples being shown in our 
ee PI a 


Goblets — Packed 25 Sauc.Champ—Packed 
Mw in room 431 Morrison Hotel Dozen{to case $3.25 20 Dozen to case, $3.25 display room, 17 N. Wabash 
per Dozen per Dozen 


new permanent 


py IMMEDIATE DELIVERY FROM CHICAGO STOCK 
M HELM AND SOUKUP ae CHICAGO 


Ti ceca 


December 15, 1921 
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One hundred eighty-nine 


Things Made in and Around Chicago 


(Continued from page 187) 


O-Lite Co., Chicago Lamp & Fixture Co., Shirely Stu- 
dios, Hamilton Ross Shade Factory, Advanced Wood 
Turning Co., Abbey Studios, Beardsley Studios, Kernes 
Manufacturing Co. Many 
Eastern buyers visit the Chi- 
cago markets especially to 
buy lamps and shades, for 
here they can see more man- 
ufacturers than in any other 
city. 


Metal Novelties and House- 


gant Bowl Stand. Made by Dar- 
furnishings 


den & Cox 

Aluminum kitchen utensils are turned out in enormous 
quantities by such concerns as Aluminum Products Co., 
La Grange, Ill.; The West Bend Aluminum Co., The 
Aluminum Goods Manufacturing Co. and Kewaskum 
Aluminum Co., all from Wisconsin. Casseroles, pie 
plates and other metal dish holders for table use are 
being made in Chicago by such concerns as the Acme 
Corporation and Martins Mercan- 
tile Co. Several concerns are man- 
ufacturing tea carts and _ trays. 
These are usually made by furni- 
ture novelty makers such as S. 
Franklin Co., who are the largest 
makers of picture frames in the 
country. 


Kay Bee China Works 


It would probably be interest- 
ing not only to the buyers of the 
country, but the manufacturers as 
well, to learn that within the city 
limits of Chicago a pottery with 
two kilns is busily turning out 
each day a line of vitrified china 
which would rival even the old 
German productions. It can be 
said, however, that the products of the Kay Bee China 
Works have never before been produced in this coun- 
try. This pottery has made successfully a line of vases, 
bulb bowls, lemonade sets, tea sets and lamp bases in 
plain white for decorating purposes, as well as in under- 
glazed blue and crystal lustre. These productions are 
remarkable particularly for the fact that they are Amer- 
ican made. The delicate colorings of the underglazed 
blues include a shading up 
to the deep rich cobalt. 
Other numbers which are 
equally attractive in this 
line are salt and peppers, 
sugars, creamers and can- 


dle sticks. Ail of Kay Bee 


products are made with Sugar & Creamer, a Rivir Studio 
Decoration 


Parch-O-Lite Table 
Lamp 


the German style body, 


making the quality excellent. This line is being shown in 
the display rooms of W. T. Darden & Co. 


The J. H. Stouffer Co. 


The J. H. Stouffer Co., importers and exclusive dec- 
orators of fine china, are already nationally known for 
the excellence of their decorations in colors and gold en- 
crusted. This 
concern was 
awarded a 
medal during 
the Panama- 
Pacihe) Ex: = 
position as a 
Df wze. for 
their — splen- 
did creations. 
A large variety of attractive shapes and decorations, 
which even excel their former products, are being 
shown this year, in their studios and showrooms at 2619 


Ti ~~ 


Chicago Made Plateau 


Prairie Avenue. Very unusual and distinctive are the 
new encrusted patterns in Stouffer’s 24-carat gold, used 
on dinnerware, as well as the plain gold band and conven- 
tional designs. Their lustre effects and combinations are 
becoming very popular with the buyers. This concern 
will have a large exhibit at the Chicago Show at the 
Morrison Hotel in February, where they will place on 
display for the first time many new and attractive designs. 


Faenza Pottery 


The Faenza Pottery is one of the few potteries located 
in this part of the country. This concern is not engaged 
in manufacturing dinnerware and large pieces, but rather 
devotes its efforts to making really attractive and indi- 
vidual things of clay for gift shop trade. The plant is 
located on the South Side of Chicago. White earthen- 
ware clay found in Indiana is brought to Chicago by this 
concern, where it is modeled or molded for the base. 
The coloring and finishes of 
enamel are very soft in tone, 


(Continued on page 195) 


Chicago-Made Vase, Pro- 
duced by Kay Bee China 
cago Works 


Blue Bird Vase, Made in Chi- 
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Abbey 


ee ee eee 


} 
| 


pam: gar 


| No. 1—A Rose 
| Lamp Shade, 


| 26” 


No. 891-—Bou.- | 
guet Floor 


Base 


> 


a, Se RN 


— 
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TRANS LUSO ART 
LAMP SHADES— _ 


Vee any others are “ Double 
Decorated.” This Featuremaad: 
immeasurably to the Depth of the color- 
ing and brings out the design with amaz- 
ing accuracy to the minutest detail. Each 
shade is substantially constructed of the 
best materials. Workmanship is of the 
highest order. May be washed repeatedly 
without the slightest injury. 


Aa the designs and the ‘“ Double 

Decorated” features are patented. 
Trans Luso Shades can be had in com- 
plete sets for Table, Floor, Boudoir and 
Reading lamps as well as Candle Sticks, 
Torcheres and Shields. 


Darden & Cox 


47-49 Balmer House 


December 15, 192] _ 


Abbey shades are shown on BRONZE 
STATUE AND MANUFACTURING 
CO.’S line of wrought iron bases. These 


No. 61—A 


bases are unusual in their design and 

finish. In addition to a complete lamp a se 

: ; . : Shade, Cubist 

line this concern also offers an extensive Decoravicn 

line of wrought iron novelties. on Mauve 
Background. 


No. 914— 
Send for descriptive folder on these lines Boudoir Can- 
: 3 dle Lamp 

and do not fail to see them on display at Tae 


ROOMS 603-604 Morrison Hotel during 
the big Chicago Exhibit. 


_ The following list of concerns who will show their 
line at the Morrison Hotel during the Chicago Exhibit, 
‘is complete up to and including Dec. 10. Reservations 
‘made after that date will be announced from week to 
week on “The Chicago Market” page of succeeding 
issues of the Journal. 

In some cases two concerns have agreed to show in 
a single room, one of them only entering into the con- 
tract for the room. 


! 


In such cases the concern placing 
the contract for the room will appear on this list. 


Balcony Floor 


|. So noi BeBies 00.60 Se eee ee Lazarus & Rosenfeld 
2 cr exten A ne Imperial Glass Company 
Lea Goodale Sebel n Geo. Borgfeldt & Co. 
oe SR oe ee New Martinsville Glass Mfg. Co. 
oo EAB Bao tiGenolen eRe nee a Lewis H. Simpson & Co. 
| ses ce dnenGits Bucy) SNe ey ee cr Geo. H. Bowman Co. 
RE ei icic es diese kde cues duvl Art Lamp Mfg. Co. 
ce nigga etho Cte ae ae en ieee Koscherak Bros. 
EE i Ne rs Fos coe eel, Rowland & Marsellus 
Third Floor 
TL. seigitanhoe Oo RID ele Aen aaa rR United States Glass Co. 
OD). o AGO aS Deena: Oe Edwin M. Knowles China Co. 
NS A ee The Knowles, Taylor & Knowles Co. 
UR ooo cle SS ao ee oe Economy Tumbler Co. 
|e sre oleumopeieida.c 6p EIN IG pea Reet E. M. Meder 
2 SORES 2h eee Pope-Gosser China Co. 
eo ar6 lege RS treet pert ae Homer Laughlin China Co. 
316 Seeietal SUsERUa he inl disinioyl st xT aieiiel dues! 5: 0! 5) vs © sisis whalelai ald: e160 o-\ Ira A. Jones or 
I tre ee Seneca Glass Co. 
NI SINS Cc Soca -bnw'e. ara Susquehanna Cut Glass Co. 
eee irae ccc s ares oh 3 ove nani Hopewell China Corp. 
DM et ao as Luzerne Cut Glass Co. 
RS ool shee Ech Gos is sles 8.0} ads le Cicie LSI Cambridge Glass Co. 
i) eo dee Oe ee eee Red Wing Stoneware Co. 
| Ee = oC OtLg AERIS Sculls Smee eR aa eae enna a a Mel Flesham 
oes ie Cabbie cro SRY eae Son Potomac Glass Co 
lS OD CORO EIREG CEES ae a €. & © Cut Glass Co. 
Ds ns 3 COR cS ESE a Oe ie Central Cut Glass Co. 
AT 5 a tooSgn elgg SUCRE 2 ea ee Central Cut Glass Co. 
Fourth Floor 

STON Pre a tt ee ee ae F. B. Tinker 
Bb Ye ee reste ace orc -cisyaiclcisvore etal carson esacens Harper J. Ransburg 
TN oo eet ens ilarc hs are aeas Central Glass Works 
RAEN Et Sri cave, srosekatdesieraleinjod caveats Maryland Glass Co. 
SE.» oe GO OEE AIO ats Bete ere ee Jeannette Glass Co. 
eM Sef eee tise sale ds wa Sa evere Co-operative Flint Glass Co. 
Oo su ordi 5 SIGS rc eee ke ene ee es oem an James P. Gordon 
1B. od Rae se On OU ae. ee Marion Glass Mfg. Co. 
GME ET nS Aes cles bt lcci M. S. Benford 
Be ESPEN ett ie bir cinack wobec at ial Fischer Cut Glass Co. 
UL. . g setited Chg er ae Oger ee eee Ona ieee Helm & Soukup 
ME es he, oo Sard hie he conve Wheeling Decorating ‘Co. 
and a cI eotrea aS ae Johnson-Carlson Cut Glass Co. 
OL, od enclee Hater Er ie oC PRE aaa Ernest Wolf, Inc. 
EL, sooo Spee See gpe Sean ee ene ae Century Cut Glass Co. 
NC. oo Re ae eee W. G. Minnemeyer (Hocking Glass Co.) 
Ws ogee seen eats Aaa H. B. Whitney (Portable Department) 

erica ts ee rae ee 5 Me SOI hare ails Phoenix Glass Co. 
Ne we ote Se Ca ie Phoenix Glass Co. 
LD abe 8 tae cco ee ees 6D tar Oe Cannan ee ae D. Saunders Mfg. Co. 
LU MS BG og Sis chchancs x col oe dis wisloosice Alfred G. Moment 
PEI oe, oS) ee Ge ctenctives dak Seka sec ehee! offs sinc Perkins & Jones 
eT Ee As chose lass stspoe krone tials b.dtecccine Federal Glass Co. 
Me sl Bh 6 Ge RES Oe Ee Ae oI Brinsmaid & Co. 
Uh as its Mads cetenio Biine Siescet ew at Brinsmaid & Co. 
UID o Rigln SRR OEIOMRE IS SOR te eee nr HmGe HnveGlasse Co 
110, 5 ob ree See UR een ee oe H. C. Fry Glass Co 


Location of Displays for the Chicago 
Exhibit 


Where to Find the Various Lines to 
be Shown at the Morrison, Feb. 6-18 


Fifth Floor 


BU, oc. ogtintite.0s Gc DD Oe: Oe eee W. S. Pitcairn Corp. 
FO/ae ociden.a sSGES ORO Oo eS nee We omebitcaimm Cony: 
>So. ay Oh b.0na Sot ARE eee Crooksville China Co. 
ARO eer te triciattcicuarsCinis.cts she atewia ees Taylor, Smith & Taylor 
GLU bet bier oon REO LARC eR Tee ta Brush- McCoy Pottery Co. 
CIB Le TS Seach cha th oH. c OEE RI eee eee American Clay Products Co. 
SU no colt nic Oy OCR pe ae ee eee Carrollton Pottery Co. 
© OG repre Oats iay safreele tenia idlesiace os siéare sated Guernseyware Co. 
BLUE ese. cielo ao Ge Oe aa eee James E. Flanagan Pottery Co. 
SHV 5 aco © on, ted SiS Pin eee ee Oe ee Canonsburg Pottery Co. 
SHG bccn dim Saatiey oS SG RRR ee Paul A. Straub Co. 
Rc bigwola Uo OOOO one Ee one Wellsville China Co. 
Oe ke: Be. 00 OSE Sea aR ee J-RELS Stouffer (Co: 
RUIN «53 Shey ekds tee CREDO ee ae West End Pottery Co. 
SUL sccqu O00. cas CORE OS OOF Le Ohio Pottery Co. 
BIOs 50S 0 0 Galo TPC IeIOI CCL Pee AO ee ee Butler Bros. 
Sy Meta tiene eso, Gxt GASP Oar RSIS CTRL ea I aa Sherwood Bros. 
SPAS) a ood 46,50 Dan Cro Oe One ee Chas. F. Koempel 
DAO eee eee votadier Photographing Co. 
SA [ob.0 800s Ob CSCO REO SOOO E CRE Cee Albright China Co. 
SUM ss ines & ded The ERE ee ee H. R. Wyllie China Co. 
55 | ne eed Mie aS a alan + Paden City Pottery Co: 
OAc of 0 10:0: Ga ROC ACI IRS OA ee tan eee Mutual China Co. 
OS eI ea tee as Soe ee ee ee Mutual China Co. 
SEL ks Sease Wha Hee Rte PR In arp ae N. O. Cederborg Co. 
Dose ey eee ae eee Steubenville Pottery Co: 
ESTOS 3.4 3.cd0r eu EREO PRA US eee Steubenville Pottery Co. 
DOTA SR me tea cre teak rays Sha oe Zanesville Stoneware Co. 

24g N0-0 cE ONERR Cece TAO ARIES tee SEER eee National Pottery Co. 

rani’ 9-0 Aete te Lene ORCL SO trie a are Uhl Pottery Co. 

5 83 bo. ORS Oe OR a ee Edward J. Knapp Candle & Wax Co. 
SOS ae me a, colle is SaaS Siok Aucls Susioierace Zane Pottery Co. 
5D MMR rere, NEU siesces oo lous cea oles letcce Wieceg Sit DG une. Hall China Co. 
Seibhe 69.0) Sich Daeg EI Ra ORE eae BH. Sebring China Co: 
AEE Tot Fetes oreo Poke ida sesceaue E. H. Sebring China Co. 
SEY) Ga 5 CERRO Oe ee Potters’ Co-operative Co. 

Sixth Floor 
Oks o-6.6-5 Soa Oe OBA OS OE Te eee Wm. R. Noe & Sons 
Gand cocaine: CRC SRS One ne Eee Wm. R. Noe & Sons 
GUS), sn0's coe ow Ooo OARS ee BE ane Darden & Cox 
Ce eRe etter ie Set Pal nh crs, cno, ne Auten Darden & Cox 
CUE oon 6 eutin GO TRO ee ICID OGIO ener nee Adler Mfg. Co. 
(GLO isan. thie. 8 tnd occ tae A TERN Re ene nC ae PE ae Adler Mfg. Co. 
Ci) MeN er cec tice creer oe diac dds Lise nents Levinson Bros. 
Beh. omen tiie Stee BO COO SR Enon Oo no ae Michel Hesse & Co. 
(CO). oon. 8 Cte Rae Misia greta Bec cre Toe erciecte? Brown-Reddrop Co. 
CL (ENT Pr acre nr Weta Gt AMIE Per, ihecnahamanete cele: Bea aera Kaplan, Inc. 
ON coo PROMO AS SE ES aE ee renee Eis Bye Ramatids Co: 
OLA Se ratte divi e osona.dtassns.y neais Westmoreland Specialty Co. 
(GEN oho OGRE eo Cee aoa Westmoreland Specialty Co. 
(GS ie nc, 28 gag eMC ats Seen Rte eee, Peo Drescher & Wertheimer 
GUE! eo Wad CRESS RES DOOR Re ee Greenwald Novelty Co. 
G25).5 4-5 Aaltac ches RAS oe Rec eere ate Colonial Lamp & Fixture Co. 
(0.3 ORME int cos: erty atc ayiste it sivie gr dl Rindsberger Mfg. Co. 
(OH ince + Ad GRE ORRE ot HORE a RRR mare Nee oa Rindsberger Mfg. Co. 
CAO MET T Fee  hctctte 8 syeceinis, secitats ca hers acct aus aes Kernes Mfg. Co. 
CBS io.00 4.0.4.0 WOR OP INE DAE DOE CLD CLO ae on eae Kernes Mfg. Co. 
Oe le.c.o.9 Sbicker cela aeIE teen ieee aera Turchin Mfg. Novelty Corp. 
(OBE. Gn. ccnicho ds Bio d CES ELLER ODDIE AGRO Cee aoe Parcholite Co. 
Gelots, oA cea Cob BREED EIS MIRO ORES Fe COE Inn a eae Parcholite Co. 
C8 W cies c bo otpAnIe MOGI T TE SOLERO RTE oa na Chicago Lamp & Fixture Co. 
CIS a ones avd thet ae AR eee Chicago Lamp & Fixture Co. 
(C810), m5 SORE GTI FCO OEE Onset meee Hartmann-Malcom Co. 
CACHE te eee Hen ic aac: Hamilton Ross Shade Factory 
AAP tte creice eae Peter eels. sous pine! Advance Wood Turning Co. 
OF Te ts Sree eit nets eke wags ene te Riviere Brass & Bronze Co. 
Seventh Floor 

I itscie Home Oin caste c ORIG C Aner IGOe Manning, Bowman & Co. 
FAAS he tei EAR eta Rete ta Cie ea! Aluminum Cooking Utensil Co. 
TAU) icc CERRO CIO EO OR RAO Lan CA OC OIC. Aluminum Products Co. 
7 Aenea setae cue tous, oon anuinbe sree on ores Kewaskum Aluminum Co. 
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i 


WHAT IS A “PORTELIER” 


eet Chicago Lamp & Fixture 
Co. will tell you all about 
this new line during the Chicago 
Exhibit of Glass, China, Lamps 


and House-furnishings. 


Every Live Retailer Will Want To Sell 


“PORTERS: 


The Finest in Portable Lamps 


517 W. Jackson Blvd. Feb: 6-1 Salo2z 
CHICAGO, ILL. MORRISON HOTEL 
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MME is Rie ein coe ieterccsis's se Sess sseaneedeoam EB. Bernstein Go: 
I rele eiaic oe o F sieie vie sv islet eva ois Schlueter Mig. Co. 
I FS col Ses esi srs: asin cals “aig, ra) oshere eee 9 Benjamin & Leipzig 

POE Ste ocike tes 6 eo sPe'howioteinwe Wm. A. Hodges & Co. 

EIN ois hove soe Save soci eleteselelereie odue Leo Schlesinger & Co. 
che yaa sie so pate hale deeds Schaffer Tinware Mfg. Co. 
or Sag a2, Dicer rote he tie che at oageiicigh @ sc was Dearborn Co. 
MTT cos chap aye o dv pere a ee earsdiave ae West Bend Aluminum Co. 

eo ye See ee ee Cleveland Metal Products Co. 

NDEI Do es yar Goi by th nj ai) Wave: Sinbad il bane vad S. Franklin Co. 

NES 28 Searcy ofohevarsicie, seo sialeavetere as Central Specialty Mfg. Co. 

OR es oe a cicicWisiediste yuiled aces Kerr Wire Products Co. 
lsc See ecb sues tucie's, oles ....Armiger Chemical. Works 

Te ee sais ate noe Esra a EX ov se 0 ore Novelty Mfg. Co. 
ME rool e eines btelodined oka n Watak Hollow Ware Co. 

NIST. ho 01.2 ete yva ce erslend on nce Kiolee Ge wide C. A. Postley & Sons 
sso S'S Sa CHAS Oc0.0 C8 A eee RS a ORR Lehman Bros. 
5 0:0 lS ieyeheeer otic Oe ce ene een Tribble Cordage Mills 
BME yo Sete ie le Scie ele geese cs Martin’s Mercantile Co. 
oa dlp beiclolo’s He See ene W. C. Redmon, Sons Co. 
 n . aetiy GROeS ase eee H. W. Schmidt Picture Frame Co. 
os oho BIRRERES often Sie eee Bellaire Enameling Co. 
ieee tie fers Bs Ceiate an, MACs Tee ETRE S. W. Farber 

ey Pie este tie rcv ee eiavare So des sia Sires Gaede 5 Marcus S. Kopf 

Mee acter anes ote sae. ue eee eeNichthauser & Levy 
Ss e606 OBOOn OOH geet eet Cincinnati Galvanizing Co. 
(Ss Aung OOPS Dre CIRC ante aan eae Dearborn Duster Co. 

Eighth Floor 
Lo wo APR EROS) 06 crc eRe Aluminum Goods Mfg. Co. 

Eee cee ees oes Alumintim Goods Mig. Co: 
(Deo 5.0 SLRERSIRENDIENO Ct01 G1 ENE Atlantic Stamping Co. 
ET Re PET RE ss nia Weis sme ae wed A. Kreamer, Inc. 
te a I essa) ie he chee ae wis Palins wo bas a8 Beh & Co. 
4}. ed Gblle Bae oat na eee Max Loewenstein 
RCTS A Pie ter oe oe eae eis se alice dartd Ariel Companies 
2. oR RSG crctoteeuehc ese eee ae Wabash Basket Co. 
1b 5 Se ae ee Benjamin Electric Mfg. Co. 
De dia Sig a cide ROR ae ene Royal Metal Mfg. Co 
1). sok SSS oS loc eS Ireaeeene Landers, Frary & Clark 
dL 3 oh Ae ede Pyrex Division, Corning Glass Works 


BEAN Mri. ch ciais wichcnlaic ares Pyrex Division, Corning Glass Works 


De a aetac cues Pyrex Division, Corning Glass Works 
CMU PARTE eRe Siow esc ee eras ded, vie Housefurnishings Journal 
MAUMEE YN he oa eee Sa cque A coe sterceee bo grecdia aves Cudahy Packing Co. 
I EN oc iotes ara oe ale odie 8 Sad John Ritzenthaler 
BO feo rascic eve nisl slelnis ies & Republic Stamping & Enameling Co. 
(oy o Ba cece DIRE Go Os CRTC eee nee ee Acme Corporation 
I oes eee GR art chads gees As a welageie ls 6 McAnulty Co. 
ME Fe Pee ne ac SNe ees ests aoe Searls Mfg. Co. 
once ee heey ece wean oe seas Indiana Aluminum Ware Co 
EINE Soe ek chico cu wothen a 8 Pere Samoline Corp. 
OW! a alis.o's Pisalocke Sed Oe aR or eer Wagner Mfg. Co. 


OD, A Age Se Garp Oba aaeio rae Lafayette Stamping & Enameling Co. 
ED ee nner Mee cree ote oe Sie ke Chicago Flexible Shaft Co. 
Ninth Floor 
1 Le erolh og AGRI Cc ice a eee a a Fostoria Glass Co. 
ss onc Cee brates oi a are ee Fostoria Glass Co. 
oo as Senile Geloees Cen eee eee Duncan & Miller Glass Co. 
NE hrc royer oie otacdies a ccave eanaersie ie Duncan & Miller Glass Co. 
cer i RS SO RIO GO Se Cree Aiea S. Herbert Cut Glass Co. 
Fe oglE Re iy cig ne ae S. Herbert Cut Glass Co. 
pe 5d Seeies SR ARE e SOEs eae cre preeanete James P. Gordon 
os iene BG a Setie PR BIS Rare genes Hirsch-Malgood Co. 
Ee grantee rts RA Nees es eet ORC S. A. Weller 
sy eR RRREISE OSD ORES en eo D. E. McNicol Pottery Co. 
a giana 3 Ua) elie ste ce a eas a ga ee ryce Bros. 
Eb ANE ae Sos cas Ae Secon Ae dics Haviland & Abbott Co 

sn 2b DOO Ob be SORORAES PATE So CIN cit Sean ae Jesse A. Dean 
IPE ep, tan cacemayc ate Gi tags. Seat tio% Geo. R. West & Sons 
| LiyN ecclesia ne ee a ae ear sae Sm he Pa Geo. R. West & Sons 
Sa ee Pee eee ENT. D. E. McNicol Pottery Co. 
© acc aS Se CR ce SD De ee a Saxon China Co. 
I oN a rere ety raries be RA SRE WeaCs Shel a Saxon China Co. 
sé SRS ee ae Cae ee rene Jational China Co. 
NET Te. bet notes cts Sicvn Soe ye coats National China Co. 
Hog Ohh 5 Go Sree ee eae Enterprise Aluminum Co. 
dio 5 a dee OO Se A oan a ge Sebring Pottery Co. 
RE 0h cece See erenite hoes Cheeses Sebring Pottery Co. 
Re tthe, eee at A, la eds Satish Tne bs L. Bernadaud & Co. 
Ley nialhelate Bed See eae ai ne L. Bernadaud & Co. 
IS Sete eh GY AA uk oat Ree ola ecot undies Edmonson Warrin 

Unassigned 


N. Kamenstein, Wabash Shade Co., Keystone Publishing Co., 
Chicago Lighting Fixture Co., Pompeian Bronze Co., Boston 
Sculpture Co., Quaker City Cut Glass Co., Peru Basket Co., IIl’- 
nois Pure Aluminum Co., L. Block & Co. 


* 


ee ee 


a ee ee en Ee 


(Hhis iz— 


our greeting to the 
crockery, glass and 
housefurnishings buy- 
ers of the country, on 
behalf of ourselves and 
thcweiedctO Les we 
represent 


Gunis H. Uevennota & Sox 


Representing 


The Cambridge Glass Co. 
The Saxon China Co. 


Leyse Aluminum Co. 


Strong Enamel Co. 


We wish you the fullest 
measure of success in 
1922 and hope you 
will have an opportu- 
nity to call on us in our 
new office and display 
room— 


60 EK. LAKE ST. 


Phone State 7285 


CHICAGO 


lees cer ceece eee eeceecenid 
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RINDSBERGER 
(A Beautiful Exhibit) 


Pageant of Progress 
1921 | 


See a much larger assortment showing very 
latest creations at our 


Permanent Exhibit with 


S. Karpen & Bros. 
811 South Wabash Ave. 


a 


RINDSBERGER MFG. CO. 


OFFICE and FACTORIES—18-22 EAST 24th ST. 


CHICAGO 


~ 


December 15, 1921 
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Things Made in Chicago 


(Continued from page 189) 


with velvety glazes. This line includes artificial flowers, 
probably the first made in this country from clay, while 
the other numbers are bowls, flower holders, candle 
Backs, vases, a 

lamp bases and ey 
novelties. The 


items made by 2) i 
this concern are 3833 LEGER) 
unusual in both Hi \ \\ 
design and color ¢ Ge 
and have met CRS SSS 
with the approval of the trade 

as well as the public. The 

line is being shown in Chi- 

cago by W. C. Owen, Shops Attractive 


Almco Lamp 


Building. 


‘Central Cut Glass Co. 


_ Probably the name of Os- 
car W. Eckland is better known to the trade than the 
mame of his firm, the Central Cut Glass Co. This is 
‘one of Chicago’s most progressive and up-to-date cutting 
establishments. Through the efforts of Mr. Eckland and 
his sales force, the two factories operated by this con- 
cern, one at Mt. Vernon, Ill., and the other at New 
Buffalo, Mich., are kept quite active during the vear, 
‘turning out a complete line of artistically cut table glass- 
ware. The company does both light and heavy cutting, 
but has probably directed more effort lately toward the 
heavy type than the light. The illustrations show the 
rainbow bowl and the odd shape medallion vase, both 
heavy cut. This concern 4 

‘maintains a well appoint- 
ed cut glass store on 63rd 
Street. 


Ernest Wolf, Inc. 


Ernest Wolf, Inc., is one 
of Chicago’s leading glass 
‘cutting and decorating es- 
‘tablishments. Mr. Wolf 
has built quite a reputation 
for havng one of the larg- 
est, if not the largest, lines 
of cut glass salt and pep- 
pers. This has been his 
specialty, but is only part 
‘of the immense line of cut 
and decorated glassware 
‘turned out by his cutting 
shop in Oak Park, IIl., and 
his decorating shops in 
MBorest Park, Ill. The 
aquarium shown in the il- 
lustration is cut glass with 
iridescent decorations. Iri- 4 fyandsome ihdshoreee 
descent ware has taken a Lamp 


 SFRANKLIN& COMPANY 


Chicago, Ill. fe 


Make It a Point 


“SS 


| ‘To see our 1922 Line which will be on 
display in room 714 A, at the Morrison 
‘| Hotel during the Glass, Pottery, Lamp 
}| and Housefurnishings Exhibit, Feb. 


Www Ww 


3| TRAYS 
‘| MIRRORS Ey 
| TEA CARTS : 
s| CANDLESTICKS fe 
‘| FURNITURE NOVELTIES _ [|e 


| If you would like advanced informa- 


{tion concerning these new things for 
2} next year, write to 


1210 S. Morgan St. : 
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Established 1908 


KELLY & REASNER 


I7 N. Wabash Chicago 


GLASSWARE 
SPECIALISTS 


VVE represent some of the strong- 


est lines of pressed ware and 
decorated glassware in the United 
States. We take pleasure in an- 
nouncing that we have added to our 
lines, Geo. R. West & Sons line of 
colored decorated glassware, suitable 
for department store and gift shop 
trade. When in the market, for glass- 
ware, drop us a line and if we cannot 
supply you, will be pleased to put 
you in touch with the proper people. 


Representing 


McKEE GLASS CO., Jeannette, Pa. 
INDIANA GLASS CO., Dunkirk, Ind. 
EAGLE MFG. CO., Wellsburg, W. Va. 
H, NORTHWOOD CO., Wheeling, W. Va. 
GEO. R. WEST & SONS, Jeannette, Pa. 
D. C. JENKINS GLASS C0., Kokomo, Ind. 
MOUND CITY GLASS CO., Lumberport, W. Va. 


BONITA ART CO., Wheeling, W. Va. 


great rise in popularity during the past year, and Mr, 
Wolf has kept his decorating shop busy on this character 
of merchandise. All the Wolf iridescent ware is guar- 


anteed, the color and 
beauty will hold. The 
firm also maintains 
offices, stock and 
sample rooms at 919 
W. Madison Street, 
and portions of the 
line are shown in the 
display rooms of 


LS 
At, NY 
Lite, & 
“6 


Ge 

AEN Ns) 

SS627 

4 ity WAVE 
i Y), 


UE, 
us 


Central’s Odd Shaped 
Vase 


Abbey Studio Product 


manufacturers’ representatives 
in the “ Loop” district. 


Wood Art Co. 


The Console Table Candle 
Lamp shown in the illustration 
is made in Chicago by the Wood 
Art Co. Any one who has an 
eye for things beautiful and ar- 
tistic will immediately recognize 


Tea Cart, Produced by S. Franklin Co. 


that this piece was made with care and developed with 


a better idea symmetry. 


The twisted stem is less than 


one inch in diameter and is all hand carved. The lamp 
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is made in metal leaf gold, finish antique or silver an- 


Art Co. 
Art Lamp 
Mfg. Co. 


| 


im Almco” 
lamps, made by 
‘the Art Lamp 
Mfg. Co. of Chi- 


Aquarium, Made by Wolf, Inc. 


tique. The gold and silver highlights are relieved with a 


touch of color. 
ieheemcrnnranial 
lamp shown is 
also made in 
metal leaf with 
just a touch of 
©@ lho, ilae 
base is_ slight- 
ly ornamented 
w ith flowers 
made ofa 
G6. tmp O:S.4- 
tion material 
Sete et ed lee 
teed not to 
break== 5, These 
are but two of 


‘the many artistic numbers manufactured by the Wood 


cago, are fast Nabisco Tray, a Chicago Cutting 


‘becoming nationally known through an extensive news- 
‘paper advertising campaign, already conducted in New 


York and Chicago, and 
just going into effect in 
‘other large cities. In 
addition to maintaining 
an immense show room 
comprising 14,000 sq. ft. 
idevoted entirely to 
damps, this concern 
‘maintains its studios in 
‘a seven story building, 
probably the largest 
lamp manufacturing es- 
tablishment in the Mid- 
dle West. Plans are al- 
ready under way for the 
erection of a new and 
larger building for 
show rooms and factory 
combined and the build- 
ing will start in the 
spring. Almco lamps are 
made as a unit—that is, 
the shade and stand are 
designed at the same 
time, each being made to 
harmonize with the oth- 
er. Artists in period 


furnishings and per- Floor Lamp, an Almco Production 


Lewis H. Simpson 
& Company 


17 N. WABASH AVENUE 
CHICAGO 


Direct Factory Representatives 


ATHENS GLASS CO. 


Morgantown, W. Va. 


Thin Blown Lime Tumblers and 
Stemware. 


FENTON ART GLASS CO. 
Williamstown, W. Va. 
Originators of Iridescent Ware 
and Manufacturers of the Most 
Complete Line of Colored Glass 


on the market. 


HUNTINGTON TUMBLER CO. 
Huntington, W. Va. 
Thin Blown Lead Tumblers and 


Stemware, Plain Cut and 
Decorated. 


THE NEW MARTINSVILLE GLASS 
MFG. CO. 


New Martinsville, W. Va. 
Finest Ouality Potcrystal, 
Pressed and Blown Table, Hotel 
and Soda-IVare. 
Specializing on Needle and Deep 
Plate Etchings on Pressed Ware 


H. R. WYLLIE CHINA CO. 
Huntington, W. Va. 


Plain White and Decorated 
Dinnerware. 


Do Not Fail to Visit Our Exhibit at the 


Glass, Pottery, Lamps and House Furnish- 
ing Show, Room B4, Hotel Morrison, 
Chicago, February 6th to 18th, 1922 


One hundred ninety-seven 


One hundred ninety-eight 
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FRANK B. TINKER 


29 E. Madison St., Chicago, IIl. 


Largest Display of Cut and Decorated Glassware 
in America 


Direct factory representative of these well-known manufacturers 


IvancastersGlass'Co-.. . .. . (epee S. Herbert Cut Glass Co. 
Weston Glass Works.............- Kiefer Bros. Cut Glass Co. 
Unity Glass: Come 0... . = eee Krantz & Sell Co. 
Lotus. Gut-Glass-Go-.. =. <<. .4.. eee Crown Cut Glass Co. 


Also showing a fine line of plain and colored imported staple 
and fancy glassware, direct import or out of stock. Complete sam- 
ple lines will be shown at the Pittsburg and Chicago Exhibitions. 


@ 


CAD 


\V\/ lee 8 Pee IDRIS WA 


30 East Randolph Street Chicago, [llinots 


Most Everything in Glassware 


Pressed Tableware 
Pressed and Blown ‘Tumblers and Stemware 


Plate Etchings Cake Covers 
Needle Etchings Fish Globes 
Light Cuttings Specialties 


For Jobbers, Department Stores, Cutting Shops, 
Hotel Supply Houses and Packers 


Representing MONONGAH GLASS CO., Fairmont, W. Va. 
THE DUNCAN & MILLER GLASS CO., Washington, Pa. 
CO-OPERATIVE FLINT GLASS CO., Beaver Falls, Pa. 
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Ward's 
LUSTER TEA VVARE 


jiod designs spend days of skilled concentration to produce 
the drawing from which the first models are made. The 
lamps made by this concern, which are illustrated in this 


MOM 


Amber Luster 
Pearl Gray Luster 
Yellow Pearl Luster 


Rainbow Bowl, by Central Cut Glass Co. 


article, will give a good conception of the character of 
their merchandise. 

The floor lamps shown are hand wrought and finished 
in antique iron polychrome with crystal finish, and the 
shade is covered with plaited putty georgette, trimmed 
with turquoise and putty ruching, putty fringe and gold 


23 Piece set including Tea, Sugar, Si. Six 
Cups, Six Saucers and Six Tea Plates, 65 
with black handles, beautiful set for $15: 


JOHN S. WARD 


Fe EIRP ETE IEEE PET PT Ce 


TUM nmnnnnn nn nnininnnninnunnnnnnnnminnninimmiinninnnnninnnn nnn 


MM 


ae. : , 1508 Heyworth Bldg. 29 E. Madison St. 
lining and interlining. 
: GHILGAGO 
Studios 
The Shirley EATTTUVTUVTOULUUTHTTTATUATUVLUHVATUUACULOGUGAEALOAUGLUOLUGLOGLIULALOGCUACULOGLOOVOOUOAUCUCOAUULEGVCOCOGELLOTEOACOCOOLUN INV LATOOCONOOAUOLUOTECYENDUGUOITOGTOTTOTCOGTONLOTEGTOGONVUAUNA LOTSA ON TON TENT EL Tf EDs 
Betudios, 


m a nufactur- 
ers of a full 
line of lamps, 
candle sticks, 
‘book ends, 
etc., now lo- 
cated at 405 
me. 63rd St., 
Chicago, will 
move into 
‘larger quar- 
‘ters on Janu- 
Wary 1. Their 
‘new home, 
located at 


N2537-39 SS. 


TUDTDUA NOUN NE 


W. C. OWEN 


Manufacturers’ Representative 


DOMESTIC AND IMPORTED 
GIFT AND ART WARES 


17 N. Wabash Ave. Chicago 


POOTPUTTRUTUTTETRUELORA UU UUSULA LOT LOOALAUUAAAOOROOAUOAUOOIVOOACOCLCCHOAY UGH OOPUMUULAL ELLA LEGT COUT LLa 


TU 


TET 


three times 
ithe floor 
Space they 
now have, 


2 . EK. R. THIELER N. 0. CEDERBORG CO. 
which, with Imported Vases, Bowls, Hispano-Moresque Lustre 
t h 4 Candlesticks, Tea Sets, Ware, 

Clr new Holland Pottery. 
e q u i pP- SHIRLEY STUDIOS VAN BRIGGLE POTTERY 
‘ Book Ends, Candlesticks, Art Pottery Vases, Book- 
ment 5 will Floor Lamp, Made by Parch-O-Lite Co. Composition Novelties. Ends, Bowls, Lamps. 
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» TOUPFFP RRS 


Encrusted Gold China 
Importers and Exclusive 


Decorators of Fine China 
COFFEE SET 


DINNERWARE 


Encrusted and Plain Gold Band 
Also Conventional Decorations 


Visit our display at Morrison Hotel in February 


The J. H. Stouffer Company 


STUDIO and SHOWROOMS—2619 Prairie Avenue Chicago, IIl. 


© re st is ainps 


So well balanced in Price that 
every good Store may profitably 
ulilize their superior Quality and 
Style exclusivness. 


“(ohe Crest © ompany 


SO! WEST THIRTY - FIFTH STREET 


-CHICAGO- 
Permanent Chicago Showroom, 1326 S. Michigan Ave. 
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to handle the large volume of business which they have 
developed. 
Several new and attractive articles have been added 
to the line, and their present display is one of the best 
jin the city. 
| At present they are developing a new bronze ware 
which will be ready for market by the first of the year. 
This ware will be known as “ Bronze-Craft.” 


Chicago Lamp & Fixture Co. 


, 


“Portelier ” is the copyright name for a new line of 
‘improved portable lamps which will be offered to the 
buyers of the country next January by the Chicago 
|\Lamp & Fixture Co., 517 W. Jackson Blvd., Chicago. 
These will include many features never before embodied 
in lamps and will be made with the usual painstaking 
care and crafty workmanship which is typical of this 
concern’s products. The new lamp is the only one which 
has ever passed the inspection of the National Board of 
Underwriters. A removable shade feature eliminating 
the common “knob and screw” and: allowing shades to 
‘be removed easily for cleaning will be a patented feature 
of the line. All “ Porteliers” will be made in period 
styles and the assortment will include inexpensive as well 
as expensive numbers. The stands will be of mahogany 
and walnut and the shades of silk. The Chicago Lamp 
& Fixture Co. maintains a large organization and also 
‘manufactures, in addition to the “ Portelier’”’ line, a reg- 
ular floor and table lamp selection. 


| Abbey Studios 


By a process known only to themselves, the owners of 
the Abbey Studios have produced lamp shades with a 
-“double decorated” feature, whereby the design pene- 
trates the translucent material having the same colorings 
on both sides. From this feature the line derives its 
“name of “ Trans Luso Shades.” This adds greatly to the 
depth of the colorings and brings out the design, even 
down to the smallest detail, with accuracy and clearness. 
i The shades also have a feature of being washable, by 
application of cloth and water, without the slightest 
‘damage to the material. All the designs used for this 
line are patented and are replicas of creations of famous 
artists. The shades are made in a large variety of colors, 
designs and shapes for use on table, floor, boudoir and 
_teading lamps, as well as for candle sticks, torcheres and 
shields. This is a Chicago made product, and samples of 
the line are on display, with Bronze Statue & Mfg. Co.’s 
line of wrought iron bases, in the show rooms of Darden 
'& Cox, Palmer House. 


Parch-O-Lite Co. 


_ The Parch-O-Lite Co. operates a large studio on 
Roosevelt Road, near Michigan Avenue, where they man- 
ufacture reading lamps, hand decorated parchment 
| shades, wrought iron torcheres, hand carved gold and 
metal leaf finished floor and table lamps, lanterns, and 
novelties. One of the latest additions to their line is 
something which has been desired for some time—that is, 
washable artificial flowers and flower shields for lights. 


RIVIR 
STUDIOS 


Glen O RAO RATE DD) 


Highest Grade 
Hand Painted 


CHINAWARE 


Sepagon Vase, Antique Motive— 
a RiviIR Creation 


See our complete line of 
hand decorated China in 
Lustre Ware, Encrusted 
Gold, Conventional and 
Naturalistic Decoration, at 
the Morrison Hotel during 
the Chicago Exhibit. 


1057 North Richmond Street 
Telephone Armitage 4707 
CHICAGO 
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Important 


Notice 
to Buyers 


Our Pocket size 1922 Catalogue just 


from the press. 


Over 150 of our specialties are illustrated 
and priced. 


Copy mailed on request. 


Guaranteed Iridescent Glassware 
Cut Glassware 


ERNEST WOLF, INC. 
- 917-919 W. Madison Street - 
CHICAGO ILLINOIS 


Glassworks at: 


FOREST PARK, ILL. OAK PARK, ILL. 


Room 1040, Fort P:tt Hotel during Pittsburgh show 
Room 434, Morrison Hotel during Chicago show 


OMA 


RATTRAY AMO 


IE: 
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Consolidated 
Lamp and Glass Co. 


1 


New Table and 
Boudoir Lamps 


TTT 


Hand Painted Glass Shades with Metal Bases— 
a Variety of Patterns and Finishes 


On Display— 
J. A. JACOBSEN 


17 N. WABASH 
CHICAGO 


ai 


TALMUD 
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This is a distinctively novel line, rich in color and artis- 
tic in design and arrangement. The Parch-O-Lite Co 
displays its entire line in a ground floor showroom aj 
1150 S. Michigan Avenue. . 


} 


Paul Richter, Inc. 


| 
7 

| 

Paul Richter is head of a large cutting factory in May- | 
wood, Ill., a suburb of Chicago. This concern caters to 
a great extent to the jewelers who have cut glass depart 
ments but also secures a portion of its business from 
department stores and general stores. A display is main-— 
tained in the Shops Building on the top floor, with Mr. 
Davis in charge. Mr. Richter makes his headquarters 
in Maywood at the factory. The item shown in the illus- 
tration is a Nabisco tray, cut in the Maywood factory 
The factory was enlarged during the past year, giving the 
concern practically double its previous capacity. 


The Crest Co. 


The Crest Company makes a line of lamps and shades 
which is generally considered by the buyers of the coun- 
try to be in a class by itself. The design, material, work- 
manship and finish are all carried out seemingly with a 
pride for producing nothing but the best possible. Many 
skilled artists spend weeks drawing the designs which 
later becomes the finished products of the Crest Company 
The shades and bases are designed at the same time, 
worked out in period style and finished with the coiorings 
and materials best suited to make the lamps productions 
worth the attention of all who enjoy things beautiful. 

The Crest Company factory is located at 501 W. 35th 
Street, Chicago, and an excellent display room has just 
been opened to show Crest lamps exclusively at 1326 S 
Michigan Avenue. 


S. Franklin & Co. 


S. Franklin & Co. have gained the reputation of being 
the largest picture frame manufacturers in the world, are 
making many attractive things for housefurnishings de- 
partments. Among other items made by this concern are 
candle-sticks, tea carts, artistic mirrors, serving trays and 
furniture novelties. This line will be on exhibit during 
the Chicago Show at the Morrison Hotel, Feb. 6 to 18. _ 


Rindsberger Bros. 


Rindsberger Bros., located at 18-22 E. 24th Street, are 
makers of table and floor lamps and shades. Their fae- 
tory occupies a large three-story building where they 
make all parts for their lamps with the exception of the 
electrical mechanism. The line includes silk and parch- 
ment shades, as well as a very novel and attractive line 
of shades made on linen, highly colored and covered with 
a finishing which gives the effect and clearness of glass. 
The stands are made of wood, finished in mahogany, gold, 
polychrome and other popular finishings. The line is on 
display at S. Kaplan & Co., wholesale furniture house. 


Rivir Studios 


The Rivir Studios specialize in the higher art of deco- 
rating china by hand. Their hand painted productions 
will compare favorably in beauty with any line in the 


: 
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country. The delicate colorings of their lustre vases and 
sowls are truly excellent. Gold encrusted china is an- “G me Of 
other product of the Rivir Studios which is meeting with 1 ts 


favorable comment through the trade. The line in- 


Of 
sludes bowls, vases, flower holders, chocolate and tea sets, Character 
dresser sets, sugar and creamers, salts and peppers and a Nace 
variety of other items applying to the higher class of ; ogee 
trade. The line will be shown by Charles Koempel at Height 5147’, Sci ny: 
the Morrison Hotel during the Chicago exhibit. Finished in dull gold 
| Bowl Stand $9 00 
_ The simple and attractive bowl stand illustrated is made per dozen 
by Darden & Cox Co., Palmer House. This stand is 
mide of wrought iron with a single ring and is adaptable Our showrooms present an unusual col- 
to many sizes and shapes of bowls. The arms of the lection of attractive gifts for the dis- 
stand may be bent to fit the bowls desired by the users. nee ea and our peDPIng 
The stand is finished is verde, rust, peacock blue, black or eee ctla Dic us tOyserve you rwithout 
red and is a good seller at the low price for which it can ; 
be secured. Send for our illustrated folder. 
Martin’s Mercantile Co. Shirley Studios 
_ The Martin’s Mercantile Co. of Chicago has been very 405 East 63rd Street 
successful with its line of casseroles, plateaux, pie plates CHICAGO 
and other items of brass and nickel, all of which are of ear on GaMa 
interest to the crockery buyers of the country. This line CHICAGO NEW YORK 
of merchandise has met with the approval of buyers not RATES te loa atone Soh FETA eter 
only in and near Chicago, but in the East and Far West After January first we will be located in our new home, 


C : 2537-39 South State Street 
as well. Mr. Carlstein, who is well known to the trade, 


is head of the firm, which maintains its factory and offices 
on W. Lake Street. The plateau which is illustrated is 
a simple but beautiful pattern and is heavily silver plated 
nd lacquered. It is fitted with beveled and beaded mir- 
ror and made in a range of sizes from eight inches to 
sixteen inches in diameter. The casserole shown is made 
of solid brass, triple plated and finished with nickel, cop- 
per or silver, and fitted with Pyrex dish. 
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You Can See 


the following lines in room 464 
Palmer House. Call on us while you 


are in Chicago for the Big Exhibit. 


: Chicago Outlook for 1922 


(Concluded from page 185) 
TOLEDO COOKER CO. 

E. H. SEBRING CHINA CO. 
ATLANTIC CUT GLASS CO. 
TOY KRAFT CO. 
RAINBOW IMPORT & EXPORT CO, 
N. WALTER 


dropped far beyond expectations. 

House furnishing items have also gone through a 
period of readjustment. These lines are so varied in 
their uses and take in such a wide range of materials that 

the price readjustment has not been uniform, some items 
remaining near the high levels, while others have dropped 
far beyond expectations. 


As a whole; the Chicago trade experienced about what 
they anticipated for 1921. It was not a big year for 
either the wholesaler or the manufacturer, but with the 
‘retailers doing a fair business right along, there was a ° 
constant call in a small way for merchandise. What 
the year of 1922 holds forth cannot be foretold, but there 
is every reason to believe that it will be a decided im- 
‘provement over 1921. Liquidation is complete in many 
fields, industries are getting back to work, international 
problems are assuming a definite aspect—next year will 
be a big one, but it will require real selling to make it so. 


aS 


Represented in Chicago by 


J. C. JONAS 
Room 464 Palmer House, Chicago 
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CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 
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ALKING through the toy departments of the 
\ \ larger State Street stores, now in full blast with 
holiday lines, one cannot help but notice the 
large percentage of German made playthings being of- 
fered to the public this year. Evidently the German 
manufacturers of toys have had a good year. Their 
prices are much lower than the American made things 
which are similar in quality. The German toy is quickly 
recovering the place it once held in the American mar- 
ket. Prices for toys, generally, are lower this year than 
they were last. Department heads claim that the sale of 
toys this year will be heavier than ever before, and judg- 
ing from the crowds filling the toys sections, their opin- 
ions are well based. 


Marshall Field & Co. made a special selling drive on 
tea pots last week. Large advertising space was de- 
voted to the sale of tea pots in various sizes, all of Eng- 
lish make. The retail selling prices were 89c, 95c and 
$1.25. Nine different decorations were advertised. 


The Gift Department of Carson, Pirie, Scott & Co. 
announced many tempting items to the Christmas shop- 
pers last week, prices for quick selling and large turn- 
over. Among the other items offered were mitre cut 
mirrors, parchment shades and lamps, fancy fruit bowls 
in colored glass with metal bases, Libby cut glass vases, 
and light cut goblets and sherbet glasses. Set of twelve 
glasses selling for $5.00. This department also offered 
attractive service pieces such as pie plates, with Pyrex 
lining, cheese and cracker dishes, casseroles, etc. 


The Shirley Studios, makers of a fine line of gift mer- 
chandise, including book ends, lamps, shades, light 
shields, smoker stands, etc., now located at 63rd Street 
and South Park Avenue, will move into a new and larger 
studio at 2537 S. State Street within a short time. The 
new place will give the concern four times its present 
floor space and will enable them to better facilitate the 
business they are now enjoying as well as to increase 
their production to a much greater point. Mel Flesham 
is owner and manager of the Shirley Studios and the 
line is on display at 17 N. Wabash Avenue. 


The Crest Co., one of the country’s foremost lamp 
manufacturing concerns, with factory and offices at 501 
W. 35th Street, has opened a new and elaborate show 
room to be devoted entirely to their own line of lamps 
at 1326 South Michigan Avenue. The line will also be 
shown in Chicago during the Chicago Exhibit, February 
6 to 10, Morrison Hotel. 
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a THE CHICAGO MARKET 


J. H. SMyTHE, REPRESENTATIVE 


W. T. Darden, head of W. T. Darden & Co., Palmer 
House, will return this week from a three months’ trip 
to the West Coast. The trip was taken in the interests 
of the Potters’ Cooperative Co., who recently opened a 
large Chicago display room in the Palmer House. 


Edwin B. Pike, manager of the Classique Lamp Stu- 
dios of Milwaukee, makers of hand decorated glass 
shades and metal bases, was in Chicago on business last 
week. 


E. M. Meder returned this week from the East, where 
he has been visiting some of the factories he represents, 
getting particulars on next year’s lines. 


The Chicago Lamp & Fixture Co., 517 W. Jackson 
Boulevard, have purchased the good will of the Cowan 
Co., formerly manufacturers of high grade lamps and 
shades. Mr. Cowan has re-entered. the business in a 
smaller way, having a retail store for his outlet. The 
new retail store is located on State and Lake streets. 


Frank B. Tinker, who returned from the East last 
week, announced that his selling organization, with head- 


quarters in the Heyworth Bldg., has been appointed mid- 


west representatives for the S. Herbert Cut Glass Co. 
This concern has a well-known line of domestic and im- 
ported, decorated and cut, glass, as well as a large line 
of colored glassware. The territory which F. B. Tinker 


and his organization will cover reaches from Detroit on 


the East to Denver on the West, and from Minneapolis 
on the North to St. Louis and Kansas City on the South. 


The Ira A. Jones Co. has removed most of its lamp 
samples from one of their show rooms. This room will 


be temporarily devoted to china and glassware and later 


the lamps will be replaced in the rooms. 


Now that the Christmas season is here, little lamp 
and gift shops are springing up all over the city. These 
concerns are only after the holiday trade and will “ re- 
tire’ from business probably December 26th. Why can- 
not the more reliable lamp manufacturers form an asso- 
ciation and agree not to sell these “ Pirates” any mer- 
chandise in order to protect the legitimate retailers, who 
must maintain year-around overhead expense? This 
has been done successfully in other lines and should be 
given consideration by all lamp manufacturers who are 
interested in protecting their retailers. 


ti 


ZS 
oe! 
oxy 

=a 
Pze 
SS 


) 
ALE 
pa 
SQW (8 
YN IRS 


ets 


We invite you to visit the displays of “America’s Most Beautiful Lamps” at the coming 
Chicago Exhibit of Glass, Pottery, Lamps and House Furnishings 


THE ART LAMP MANUFACTURING COMPANY 


CHICAGO 
Room B6 PERMANENT DISPLAYS 
Hotel Morrison CHICAGO: 1435 South Wabash Avenue 
February 6th to 18th NEW YORK: 306 Fifth Avenue at 31st Street 


ALMCO 


No 2391 


ALMCO €&: 


overs of beautiful things have shown 

a marked preference for Almco 
Lamps. Because they are designed as 
one complete unit and because skilled 
hand workers contribute their individual 
touch, Almco Lamps have a distinction 


that no ordinary commercialized lamp 
can attain. 


The Art Lamp Manufacturing Company 
CHICAGO 


Room B6—Hotel Morrison—February 6th to 18th 


Chicago—1435 South Wabash Avenue 
New York—306 Fifth Avenue at 31st Street 


No. 2307 


No. 2375 


No. 2110 
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ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS sa 
GIFT SHOP & ART GOODS-DOLLS & TOYS ™ 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


FRENCH CHINA CO. 
Office and Display. Room 
136 West Lake Street 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 
Indiana Glass Co.D.C. Jenkins Glass Co. 
Eagle Mfg. Co. Mound City Glass Co, 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 


Studio and Display Rooms at 
2619 Prairie Ave. 


CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MONONGAH GLASS CoO. 
Co-OPERATIVE FLINT GLASS Co. 
THE DUNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 


Manufacturers 
Importers 
Exporters 


GERMAN DOLLS, TOYS AND 
NOVELTIES 

for immediate delivery 

Japanese Incense Burners and 

Incense 
Manufacturers of 
The Famous Cootie Game 

Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 


Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. E. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 


Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Ends Baskets 


Parchment Shades and Lamps 


17 N. WABASH AVE. 


J. B. FINN 
222 N. State St. 


Zanesville Stoneware Co, 
National Pottery Co. 
Uhl Pottery Co. 

E. J. Knapp Candle Co. 
Columbia Wax Works. 


HEYWORTH BUILDING 
Madison and Wabash 


THE 
PLACE 
TO 
BUY 
GLASSWARE 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Karl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 
Representing: 
A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated. 
S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


John S. Ward, Room 1508 


Luster Tea Ware 
Gold Encrusted China 
Decorated Glass Ware 
Gift Articles 

Lamps and Shades 


FOSTORIA GLASS CO. 


Chicago Display, 806-7-8 Masonic 
Temple 
Flint Glassware, Harry G. Dalzell 


Pressed and Blown Phone 


Etchings, Cuttings 
and Iridescent, Central 3497. 
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Ystablished 1876 ast Liverpool, 110 J 5 
: aie os / } . ( 2) LIGHTING GLASSWARE 
Dinnerware, Hotel China and VA lo ff ONES € THE McANULTY CO 
Specialties 17 North J Wabash Avenuc 7 ae ne 
Chicago Display: ‘ oS Aluminum for special sales 
Room 43, Palmer House, Chicago Copper and nickel plated ware 
Geo. W. McNicol, Mer. 17 North Wabash Ave. 
Y a REPRESENTING 
~ : Pope-Gosser China Co. 
THE UNITED STATES Seneca Glass Co. 
| GLASS CO. is : ; 

; PRR RN canes : Susquehanna Cut Glass Co. This space open to a_ progressive 
t00m 409, 30 E. Randolph Stree ‘Po, : , i 
WoT. Renshaw. Chicago ‘Representative Luzerne Cut Glass Co. Chicago advertiser. Phone Wabash 860 

OUR CHICAGO DISPLAY ROOM CON- and for rates. 
TAINS COMPLETE SAMPLE LINES 
eee are one eS etey Riess five well known lamp manufacturers 
THE ALBRIGHT CHINA CO China—Glass- -Aluminum—Enameled 
7 aa CHRIS. H. UEBERROTH & S pom 
Plants: Carrollton and Scio, Ohio 4 a . Repieate & SON High Grade American Dinner Ware 
Main Sales Office, 17 N. Wabash. The Saxon China Co. Display Room, Suite 1505 
Room 201, Phone Dearborn 2213. races ee ERE Lake View Bldg., 116 S. Michigan Ave. 
I. E. Minks, Secty. and Sales Mgr., in : Strong Enamel Co. MR. A. V. STRELITZ 
charge 60 E. Lake Street Ph. State 7285 Representative 
HUNDREDS OF NEW ITEMS 
THE LIMOGES CHINA COMPANY ia’ cut glass roe ea »~ Ernest Wolf, Inc. 
ware, boudoir lamps and novelties 917-919 W. Madison St. 
Represented in Chicago by that sell—will be found in our Write for our 1922 Catalogue 
1922 catalogue—write for your Just from the press. 
Joun G. EpMuUNDS copy today. Glassworks at— 
cate GERMANOS IMPORT & EXPORT CO. Forest Park, Ill., Franklin and Har- 
1319 Michigan Ave. ; : Fane lem Streets. 
Transportation Building Oak Park, Ill, 1121 Lake Street. 
Pat ATER Q @ HELM & SOUKUP 
T. J. KELSEY LEWIS H. SIMPSON & CO. Representing Manufacturers of: 
Representing 17 N. Wabash Ave. TABLE AND ILLUMINATING 
WEST BEND ALUMINUM CO. Representing GLASSWARE 
W est: Bend, Wisc, Athens Glass Co., Fenton Art Glass Co., Import and Domestic 
Display Room 211 Huntington Tumbler Co., New Martins- Display Rooms 
17 N. Wabash Ave. Chicago Fille Glass te, (0 see eee 17 NORTH WABASH AVE. 
> 1 


BUYERS 


When going to Chicago, wire or write Crockery & Glass Journal, care of J. H. Smythe, 312 
South Clark St., for hotel reservations. 
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From 10,000 Bins 


HIS firm originated the idea of open stock 
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a patterns in dinnerware. We have continued oe 
7a to develop the idea and we have the largest stock Ai 
A of open stock patterns in the country. ir 

\ : ; 
mn Our dinnerware patterns comprise the most a 
(©) 


wanted shapes and decorations. We carry our 
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patterns for many years after they have ceased to 


Ob r) 
Ra) be ready sellers, that our customers may supply a 
rx Crockery the wants of their customers who wish to replace is 
ar i broken pieces in the sets they bought years ago. 9 
O6 China a 
on Our open stock patterns of dinnerware are con- e\ 

Glassware rn 


tained in 10,000 bins and are ready for prompt 
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a Gifts shipment. RS 
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" We wish particularly to call your attention to One) 

Os some Japanese and English dinnerwares of which ae 
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we are constantly receiving new consignments. 
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an The Japanese patterns include— Bar) 
on The Goldena Pattern The Yukon Pattern a 
a The Sedan Pattern The Malay Pattern ry 
fee The Marne Pattern The Crete Pattern =) 
ron The Metz Pattern The Sahara Pattern Pao 
bs The Vitry Pattern The Ceylon Pattern i 
fa The Angora Pattern The Sicily Pattern LA 
oe) Cy 
on The English patterns include— oe 
, 

(8 
a Johnson Bros.’ Patterns Alfred Meakin’s Patterns 6g 
Bo, W.H. Grindley & Co.’s Ridgway’s Patterns a 
a Patterns ry) 
fe Josiah Wedgwood & Sons’ Patterns ms 
a A 
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PV. ° eye) 
Be Jones, McDuffee & Stratton Corporation a 
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Direct Importersand Distributorsof Crockery, Chinaand Glass 
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eo 25-39 Franklin Street, Boston Ps 
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Meriden—Open Stock Pattern 


(W. H. Grindley & Co.) 


For 1922—Bigger and Better Lines of 


STON) (6 ACI oe 


Open Stock Dinnerware 


We will display for the new year our established open stock patterns augmented 
by numerous decorations offered for Spring delivery. 


aioe 


If you would obtain patterns that are sure repeaters, see this line in Pittsburgh. 
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“The house that is known by the customers it keeps” 


596-072 Atlantic Avenue, Boston 


MITCHELL WOODBURY COMPANY 
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Flores-Open Stock Pattern 


(Johnson Bros.) 


You Will Find Us at Pittsburg 


fo) 


January 9th to 31st 


With the most comprehensive line of imported open stock dinnerware it has 
ever been our pleasure to offer. On display at 


FORT PITT HOTEL, PITTSBURGH 
Suite 441-442 


Mr. Eugene Blum in Charge 


MITCHELL, WOODBURY COMPANY 


“The house that is known by the customers it keeps” 


906-572 Atlantic Avenue, Boston 
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Representing: McKee Glass Co., Indiana 
Glass Co.. Mound City Glass Co. A. 
& R. Lamp Co., Geo. R. West & Sons Co. 


MURT S. WALLAGE 


157 Summer Street, Boston, Mass. 


GLASSWARE 


| Representing: Monongah Glass Co., Duncan & Miller Glass Co., Ebenezer 
| Cut Glass Co.,"Irving Cut Glass Co.,.U.\S; Glass Go's. Ripley. @ Gaming 


JOHN J. REED & SON 


161 Summer St., Boston, Mass. 


Direct factory representatives: Economy Tumbler Co., Tiffin Cut Glass Co., Marion Glass 
Mfg. Co., Royal Cut Glass Co., Atlantic Cut Glass Co., West Phil Cut Glass Co., Martins 
Mercantile Co., Warwick China Co. 


Jel PUNDAR Es je TUCKER 


22, Pearls 
CHASE. QQ = FRANGIS= 333 
Manufacturers Agents 
Crockery in Bulk, Car Load or Package Shipments 


Potter Co-Operative Co., D, E, McNicol Pottery Co.. Wickwire Spencer Steel Corp., Rice & Co,, Eagle 
Glass & Man'f'g. Co.. Goodell Cutlery Co.. Edwin Hill Hardware. S. E. Jordan Brush Co. 
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Make NEW ENGLAND. Greater 
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BOSTON NEWS NOTES 


HERE has been a noticeable increase in business 
T activity here the past week, especially in the large 

retail department stores. Every effort has been 
made through extensive advertising and attractive win- 
dow displays to attract the attention and interest of the 
seeker after holiday gifts of every description. Many 
fascinating articles, consisting of china, glassware, etc., 
are on display in the gift-shop departments of the large 
stores. 

The small retail dealers of gift-shop lines, art goods 
and novelties are doing a good business, while those in 
other lines report trade not as good as it was a year ago 
at this time. Trade in the wholesale and jobbing lines is 
also reported “quiet” at the present time. 

Mr. Fisk, proprietor of the Fisk Furniture Co., Whuit- 
ingsville, Mass., has recently sold out his business to his 
son-in-law, John G. Dunbar, Jr., who will continue the 
business under the old name. Mr. Fisk has gone on a 
trip to California and expects to remain there until 
Spring. 


Horace ©. Hunt, of H? P. & H. F. Hunt Co., accom- 
panied by his wife, will leave Boston January 3 for a 
visit to the Pottery and Glass Exposition at Pittsburgh, 
Pa. They will also visit the factories for whom Hunt Co. 
are local representatives, before the return to Boston. 


A plan to prevent shop-lifting and store-thieving dur- 
ing the holiday season formed the principal topic for dis- 
cussion by the eighteen members of the Retail Stores’ 
Protective Association at a dinner given by the Stores’ 
Mutual Protective League, Tuesday evening, December 
6, in the restaurant of the William Filene Sons Company. 
George L. Swasey, of the Jordan & Marsh Co., Herbert 
P. Russell, of the R. H. White Co., James T. Chase, of 
the Gilchrist Co., W. H. Keane, of the Shepard Stores, 
Howard W. Preston, of the Smith Patterscn Co., and 
Alexander Luft, of the Timothy Smith Co., were among 
several other retail superintendents who «attended the 
dinner. 
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12 Pearl Street 
Boston, Mass. 


China and Glass 


hold the heat over night and will not corrode. 


dealer’s prices. 


DORCHESTER POTTERY WORKS, 


HENDERSON FOOT WARMER 


The Henderson Foot Warmer, is made of specially Prepared Clay and glazed. It is non-leakable, will 
It is especially adapted for use in Hospitals, Homes, 
Nurseries and Sleeping Porches, and is also an ideal foot warmer for Automobile trips, as it is flat 
on the bottom and will not roll over. Prompt attention given to Mail Orders. 


Write to-day for 


104 Victory Road, Dorchester, Mass. 


| 
Decorated Glassware 
| 


feign ele IN GO. 


Factory Representatives in New England 


SW TLGWASS 
Gift Shop Lines 


41 Pearl Street 
Boston, Mass. 


GLASSWARE GROGKE RS 


Two hundred thirteen 


; 


A Popular Résume of the History of 
Artificial Lighting 
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ISTORY condensed into a talk of a few moments 
H would prove uninteresting, a mere chronological 

arrangement of facts. Therefore, instead of 
dealing with the complete development of artificial light- 
ing from the days of prehistoric man, I shall simply point 
out a few significant features of the earlier methods and 
dwell at greater length upon the more electric applica- 
tions. 

Probably the earliest form of light that was used at 
night was that from the camp-fire. Then the fire-brand 
sprang from this, for when the primitive man made 
nocturnal excursions into the surrounding gloom and 
needed illumination, he snatched up a piece of burning 
wood from the camp-fire. His first lamp consisted of the 
skull of an animal containing burning oil. There was no 
wick. 

In the Orkney Islands, the stormy petrel, a bird, with 
a wick in its bill, is used as a candle today. The carcass 
of an oily fish is similarly used in Alaska. 

Candles were preceded by splints, but both were used 
during the same period. Gas illumination was the next 
step, appearing less than a century before the electric 
lamp proved commercially successful. 

Many curious facts may be cited to illustrate man’s 
lack of knowledge of illuminants in the past years, 
although in fifty, seventy-five or a hundred years the 
Col. E. L. Drake, who later 
became the superintendent of the first petroleum com- 
pany in the world, was on a trip from New Haven to 
Northwestern Pennsylvania, in company with another 
Yankee, and as he passed through the country he noticed 
oil on the surfaces of the ponds. Having an investigating 
trait in his make-up, he secured a sample of the oil and 
had it tested by a professor of an eastern college. From 
him they learned that the oil was petroleum and that it 
could be used as an illuminant. With the characteristic 
New England far-sightedness and native sagacity, Drake 
went back to Oil Creek, Pennsylvania, and made con- 
tracts, on a royalty basis, with a large number of farmers 
who were to skim the oil from the water. 

Then he learned that, in 1819, oil was accidentally 
obtained in boring two salt wells on the Muskingum 
River, in Ohio, and that in 1829 a flowing well was acci- 
dentally got at Burkesville, Kentucky.. The liquid pouring 
forth from these wells was not good to drink or to wash 


same may be said of us. 
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This paper has been prepared for lecture purposes by the Engineering Depart- 
ment of the National Lamp Works of General Electric Company, Cleveland, 


in, nor did it contain any salt, and, worse, it polluted the 
good water, so naturally it was regarded as an unexpected 
result that was too bad—and the farmers would say this 
“too bad” in the same manner as that in use today when 
one speaks of drilling and not finding oil. 

Col. Drake secured financial support and, returning to 
the field he himself had found fertile, procured options 
from a great many farmers in the Pennsylvania district 
and made preparations to drill for oil. The farmers who 
had up to this time laughed behind his back came out in 
open derision, ridiculing the proposed plan. 

But seriousness replaced raillery when in August, 
1859, Drake “ struck oil”? at a depth of seventy-one feet 
and obtained about 400 gallons which he immediately 
disposed of for fifty cents a gallon. The oil industry 
which began on this small scale is now a giant business 
proposition. 

Some of the oil obtained, however, had to be distilled 
to remove an explosive intermixture ‘before it could be 
used in lamps. The petroleum which remained in the 
retort was sold, that which had passed into the distilling 
coil was collected in barrels and dumped into the river. 
A cry came from the towns down the river and they 
resorted to the law to prevent the petroleum company 
from emptying the refuse oil into the streams because it 
gave off an explosive vapor. And the colleagues of 
Drake fought hard to retain this dumping privilege, for 
how were they to know that the “ explosive vapor” was 
gasoline which to-day sells for several times the price 
of the oil from which it is distilled? 

Scientists knew so little about gas that they did not 
have a word for it. They called it “ inflammable air,” 
” “spirit,” “Spiritus Silvestris” and similag 
Van Helmont, the last of the old alchemists and 
an important contributor to modern chemistry, in 1609, 
used the word “ gas ” 


“ vapor, 
names. 


which was resurrected nearlv two 
centuries later by Lavoisier, a French physicist. 

A ditch near Wigan, in Lancashire, England, was the 
cause of many experiments. Gas from a natural gas 
well gushed forth through the water, and when some 
adventourous investigator produced a light, to his amaze- 
ment “the water did burn like oyle.” Dr. John Clayton, 
a minister, drained the ditch and found that the gas 
issued from the ground. A nearby coal pit led him to 

(Continued on page 218) 
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Offerings for 1922 


New Items in Late Importations From China 


Jardiniers and Flower 
otsweleOrUuciaye© Uallse 
Ducks and Eagles. 


Sample assortment of Pot- 
tery Birds and Animals, 
$25, $50 and $100. 

Vases in various colors 


and rare designs. 


Blue Canton Dinnerware 
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Tea Cosey Basket 


Gold Medallion Tea Cosey, with two cups. 
Will hold contents warm for about 10 hours. 


No. 23/162, large size. 6144 x 10 inches. No. S 
23/161, small size, 6 x 9 inches, Tea Set. Blue and Yellow 
Hawthorne Pattern 


Price $8.50 Set 


24 GIA AZ RR ZB 
SINCERE TRADING CO. 


Importers of 


Chinese Arts and Novelties 
16 to 18 EAST 30th STREET 3etween 5th and Madison Aves. NEW YORK CITY 
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JEANNETTE, PENNA. 


E are pleased to announce an exhibit of the 
finer grades of decorated glass, china and an 
: exclusive line of wrought iron art goods, from Jan- 
uary 3rd to January 27th, at the Hotel Henry, 
Pittsburgh, Pas Parlors" \i NO. Owns 


Representatives from our various offices will be in 


Representatives in Charge 


Geo. R. West, 

Geo. L. West, 

Charles H. West, 

E. W. Hammond, 

Howard S. Bokee, 

George D. Dinkel, 

Fred Kline, 

B. F. Prichard, 

Kelly & Reasner, 

U. S. Crockery & Glass Co. 


attendance during the exhibit. 


We also solicit inspection at the show rooms of the 
following representatives: 


E. W. Hammond, 

10 W. 23rd St., 

New York City. 

Howard S. Bokee, 

122 W. Baltimore St., 
Baltimore, Md. 

U. S. Crockery & Glass Co., 
922 Chestnut St., 
Philadelphia, Pa. 


George D. Dinkel, 
44 Federal St., 


Boston, Mass. 


Kelly & Reasner, 
17 N. Wabash Ave., 
Chicago, Hl. 


Fred Kline, 
(Southern Representative.) 


Porcelain 
Words sometimes gather curious meanings ‘in their 
evolutions. Who would think that porcelain can trace 
its ancestry back to the pigs? 
The word comes to us directly from the French, among 


’ 


whom it meant seashell. In Latin “ Porcellana” de- 
scribed the Venus shell whose surface was smooth and 
polished and when the delicate earthenware came into 
existence its glass-like appearance so resembled the Venus 
shell that it was called porcelain. 

But to go still further back to the origin of “ Porcel- 
lana’’ we find that this word was taken from “ porcus”’ 
—pig. Because the curved top of the shell was so much 
like that of the pig, it is thought that word-coiners named 
the shell “ Porcellana” after that animal. 
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309 Bleecker Street, New York 
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See us at the Glass Show, Room 518, Wm. Penn Hotel, Pittsburgh, Pa. 


The Lowerator 
The “ lowerator’”’ is a new contrivance, which has an 
important advantage over the elevator, inasmuch as it 
It is 
for the rapid handling of merchandise in factories and 
warehouses, and already has been installed in a number 


requires neither operator nor mechanical power. 


of large manufacturing plants and wholesale groceries. 

The device works on an endless chain, the weight of 
descending merchandise furnishing the motive power. 
It carries a series of platforms, each of which is a row 
of strong steel rods extended outward in a horizontal 
plane. A barrel and a box, let us say, are placed on one 
of the platforms at the sixth floor. Their weight causes 
them to descend at a rate controlled by a centrifugal 
governor to the ground floor. 
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(Continued from page 214) 
distill some of the coal from which he secured a gas. 
From this simple example of logical reasoning sprang 
up a great industry. Most of the gas used to-day is from 
distilled coal. 

Part of our high cost of living may be traced to ex- 
travagant methods employed, not by our forefathers, but 
by our fathers. Oil and gas were apparently so cheap 
that no means were taken to conserve the supply. The 
climax in the waste of American natural gas was reached 
in 1888, when more than seven hundred and fifty billion 
cubic feet were consumed with enormous waste. The 
revenue from this vast quantity of gas equalled an aver- 
age rate of only three cents per thousand cubic feet. 


Who invented the electric incandescent lamp? With- 
out a moment’s hesitation nearly everyone would say 
Edison. It is true that Edison did invent the first com- 
mercially successful electric incandescent lamp, but what 
about the vain attempts of numerous other inventors? 
Their efforts and failures served as beacons to warn their 
successors of the reef and rocky shore and to guide them 
past the breakers to the quiet harbor of practical ac- 
complishments and they deserve at least an “honorable 
mention” as being the forerunners of the lamp that Edi- 
son patented in 1870. 


There has been a question as to just where the idea 
of electric lamps originated but it would be very hard to 
attempt to answer this. However, it might be well to 
call attention to the theory of some eminent scholars of 
Egyptian history who offer the suggestion that the Egyp- 
tians of four thousand years ago had electric light. They 
base their opinion on the unsmoked mural paintings in 
walled-up chambers. How these pictures were painted 
there by the artist without leaving a trace of the light 
source, is a mystery, and probably will remain so. I 
simply mention this in passing as an interesting point 
to think about when considering the derivation of the 
electric lamp. 


Benjamin Franklin one summer day in 1752 flew a kite 
in the strong wind which accompanied a storm. On the 
lower end of the silken cord leading up to the kite hung 
an old brass key. A small spark jumped to his fingers 
when he placed his hand near the key and the statesman- 
philosopher announced the fact that lightning was Na- 
ture’s electricity. Franklin was a member of nearly 
every learned society in both America and Europe and 
his discovery invited further investigation in the elec- 
trical field. 


Coming down to more modern times, we find that Sir 
Humphry Davy first produced and studied the phenom- 
enon of the electric arc in 1801. Eight years later, when 
only twenty-nine years old, Sir Davy demonstrated to 
the Royal Institution in London, of which he was an 
assistant lecturer, the practicability of Volta’s theory of 
obtaining electricity from cells consisting of unlike met- 
als immersed in an acid solution. The next year, while 
experimenting with a battery of 2,000 primary cells, 
Davy showed publicly that “a very luminous arc was 
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produced when the current passed across the gas be- 
tween carbon points.” This was the beginning of are 
light history. . 

Dayy’s experiments bring another point to mind—that 


of electrical supply. The pioneers in the electric light — 


research had really a double problem; they had to se- 
cure electricity as well as find a light to use it. Imag- 
ine the cumbersome set of 2000 cells which Davy used. 
Then, too, consider the expense for the energy used to 
light his arc, for the cells were destroyed by the chemi- 
cal action that took place when the circuit was closed. 
All the inventors hunting for a successful electric light 
previous to 1870 worked under a handicap and at least 
one, J. W. Starr of Cincinnati, literally worried himself 
to death over his disappointment at the lack of a practical 
source of electricity supply. It was not until 1831 that the 
principle of electromagnetic induction—the underlying 
principle which makes possible the gigantic application of 
electricity today—was discovered by Michael Faraday, 
the director of the laboratory of the Royal Institution. 
The next year, a Frenchman constructed a magneto-elec- 
tric machine which consisted of the common horseshoe 
permanent magnet revolving past the ends of a horse- 
shoe electro-magnet. It remained for Z. T. Gramme, a 
Belgian—thirty-nine years after Faraday had made his 
discovery—to make a practical use of this principle in 


his dynamo electric machine. A continuous current gen-. 


erator made the supply of electrical energy assured and 


gave an impetus to the many attempts at the solution of — 


the electric light problem. 

Lamps of the “ incandescence-are ” type, which show 
the tendency to go from the arc to a light enclosed in 
a vacuum, were numerous. Frederic de Moleyns made 
a lamp of this sort. It consisted of a glass globe in the 
upper end of which was sealed a tube containing finely 
powdered coal dust. Through a small opening in the 
end of this tube ran a copper wire with a platinum spiral 
at the lower end. A similar spiral was attached to the 
wire entering the globe from below. A vacuum pump 
was connected through plugged openings. This lamp 
was patented in England in 1841. 

A French physicist, J. B. L. Foucault, while experi- 
menting in 1844 with carbon deposited in gas retorts and 
using this with a Bunsen battery, produced such a steady 
and continuous arc light as to be able to make photo- 
graphs. Like many others invented prior to 1860, how- 
ever, simplicity and reliability were not combined to a 
commercial degree and it was not used to any extent. 

Another arc light which is merely a curiosity in the 
history of lighting is the Wright arc patented in England 
in 1845. Five circular carbon discs mounted between 
two rings were so arranged that four arcs could be drawn 
when two of the discs, which were movable, were sep- 
arated from the series. The whole was surrounded by a 
glass globe. 

When only twenty-three years old, J. W. Starr, whom 
I have previously mentioned, patented in England an in- 
candescent lamp through the aid of a capitalist by the 
name of E. A. King. It became known as the Starr- 
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King lamp. The “ filament” consisted of a stick of re- 
tort carbon about % inch square and was contained in 
a vacuous chamber formed like that in a barometer tube, 
by inverting a glass tube containing mercury. When 
new, the lamp gave a good, bright light but blackened 
rather quickly. In 1847, two years after receiving his 
patent—in the very year, by one of the strange coinci- 
dences of fate, that Edison was born—young Starr had 
worked himself to death. It is possible that, had he 
lived to finish his experiments, the problem of the incan- 


descent lamp might have been solved some thirty years 
sooner than it actually was. 

For a period of nearly twenty-five years after Starr 
had attempted to commercialize his lamp, there followed 
a time when everything connected with electric light de- 
velopment seemed to have been forgotten. Then, with 
the appearance of the Gramme dynamo, which afforded 
practical electrical energy, a new inspiration was given 
to both are and incandescent lamp experimenters. 

It is said that it was while reading about trial installa- 
tions of electric arcs made in England in 1852 that 
Charles F. Brush determined to apply himself to the 
problem of utilizing electricity for general lighting pur- 
poses. His graduation essay was written on the experi- 
ments of a London inventor with a dynamo and single 
are light. He was graduated from the University of 
Michigan in 1869 and seven years later he made his first 
dynamo, which is now in the National Museum. Hav- 
ing no other source of power handy, he tested it by using 
horses, on his father’s farm. 

Brush was born at Euclid, Ohio, near Cleveland, and 
decided to give his first exhibition at the latter place. 
Accordingly he rigged up several are lights in a room on 
the public square and lighted them during a parade. But 
this affair can best be expressed in Mr. Brush’s own 
words: 

“T well remember the time when the arc light was first exhibited 
here, the first arc light ever seen in Cleveland that was operated 
from a dynamo. It was shown from a second story window on 
the south side of the Public Square. That was in the autumn of 
1876, just after the Centennial. The light was a very small one, 
of course, but it was concentrated by a parabolic reflector. The 
occasion was one of a parade of horsemen and foot soldiers, and 
all that sort of thing, and the light was thrown in their faces as 
they came up the street. I remember how the eyes of the horses 
looked like green balls of light. I do not know how well the 
horses liked it. They did not seem to care for it very much. 
After a while a big policeman came up and said: ‘ Put out that 
damn light!’ and we put it out.” 

It was only three years later that Cleveland inaugu- 
rated an era of electric street lighting by hanging twelve 
2000 candle-power Brush are lamps on high ornamental 
poles in the public square. The following year, 1880, 
saw the beginning of the Brush Electric Light Company 
of New York, a central station for street lighting. Brush 
was very enterprising and, in the early summer of 1882, 
gave an exhibition of arc lamps in the main street of 
Tokio, Japan, which resulted in several large contracts 
with the Japanese government. Nor did he stop here; 
the Shang Hai Electric Company was the first central 
station in the orient and was organized to light one of 
the foremost cities of that usually backward country of 


China. It started with too ares and is still in business 
today. 


In order to assure the commercial success of his are 
lamp, Brush invented and developed the series arc dyna- 
mos and series arc lamp with the regulating shunt coil. 
3rush is directly responsible for many improvements, 
and together with Weston, Sheridan, Wood and others 
set a pace that Europeans found it hard to follow. It 
is interesting to note here that during the first ten years 
of the electric lighting business the price of arc light 
carbons was gradually reduced from $240 per thousand — 
to $10 per thousand. 


Another arc lamp, which appeared in 1876, was the 
widely used Jablochkoff ‘‘ candle,” patented all over the 
world. Lieut. Jablochkoff was an officer of the Rus- 
sian army and an engineer. It was while experimenting 
with different compositions for what he called the “wick” 
of his candle that he observed that kaolin, magnesia and 
several other non-conductors became conductors when 
hot, and he succeeded in incandescing a kaolin strip, 
Thus he foreshadowed the Nernst glower to a certain 
extent. The Jablochkoff “candle” lighted the Avenue 
de l’Opera and other portions of Paris in 1878. As the 
life of the candle varied from one hour and twenty min- 
utes to about three hours and a half, a new candle had 
to be switched on every two hours in expectation of the 
burn-out. 


Two inventors, William Sawyer and Albon Man, had 
united to work on the incandescent lamp problem. In 
1877 the former received a patent for an “ improvement 
in electrical engineering and lighting apparatus and sys- 
tem.” In November of this same year he “ patented his 
plan of running lines in parallel or branch circuits, his 
specifications embodying the identical arrangement of 
lamps with respect to the generator that is now in unt- 
versal use.” The following year the two inventors pro- 
duced an incandescent lamp with a filament of carbon- 
ized paper. The Scientific American of December 7, 
1878, contained an account of Sawyer and Man’s incan- 
descent lamp and a cut shows three suggestive uses: as 
a table reading lamp, in a chandelier and as a portable 
searchlight. 

In the autumn of 1877, Edison announced his inten- 
tion immediately to devote himself to the problem of the 
subdivision of electric light. A company, capitalized at 
$300,000, was formed at once and $100,000 cash was 
forthwith placed at Edison’s disposal. Edison is said 
to have remarked to Wallace, another inventor, that he’ 
thought he “ could beat him at making an electric light.” 
He made two organized attacks on the “ sub-division” 
problem, the second one, following directly after a visit 
to Wallace in Ansonia, resulting in a “ signal victory” 
fourteen months later. 


One of Edison’s first lamps consisted of a platinum 
spiral with a thermostatic open-circuiting switch to di- 
vert the current from the lamp in case it became ovet- 
heated. Another was a vacuum lamp with a coiled fila- 
ment made of lamp-black and tar, carbonized. His tri- 
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umph came on October 21, 1879, which is observed by the 
general public as “ Edison Day.” 

After trying persistently many times, Edison succeed- 
ed in carbonizing a piece of cotton sewing thread bent 
into a loop of horseshoe shape. This he sealed into a 
glass bulb which had been exhausted until a very high 
vacuum was produced. For over forty hours after the 
circuit was closed, the brightly incandescent tlament re- 
mained intact. The realization of having produced a 
practical incandescent lamp came to Edison as he gazed 
fixedly at the result of his ingenuity. Up to this time 
he had spent forty thousand dollars on electric light 
experiments. 

“Tt is undeniable that much more honor is generally 
due to the man who actually accomplishes a task than 
to him who first suggests the possibility of its accom- 
plishment ; nevertheless a certain amount of credit right- 
ly belongs to the theorist who has the insight or orig- 
Thus the 
carbon-filament incandescent lamp may be said, with- 
out detracting a whit from the labors of those who in- 
vented it, to have been born in the brain of Professor 
Jobard of Brussels, who, in 1838, suggested that a small 


inality to suggest a certain line of activity. 


piece of carbon, if incandesced in vacuo by electricity, 
might be employed as a lamp. He transmitted this idea 
to his pupil, De Changy, who did considerable experi- 
menting without, however, producing a commercially 
successful lamp.” 


There were other inventors at work on the incandes- 
cent lamp problem at the time Edison succeeded; there 
was Lane-Fox, whose filaments were vegetable fibers; 
Sawyer and Man, who united their efforts, and experi- 
mented considerably with carbondized paper ; and Swann, 
who in February, 1879, publicly exhibited a carbon fila- 
ment lamp, made with parchmentized cotton thread baked 
in a crucible of fine coal dust, and placed in a vacuous 
bulb. Edison, himself, had used many substances in- 
cluding platinum, lamp black, tar and paper. 

Edison engineered the Menlo Park lighting system and 
made the several hundred paper-carbon incandescent 
lamps which were used. 
used for the paper filament. On December 21, 1879, the 
New York Herald came forth with a full page article on 
the lamp and this so intensified the excited feeling that 
Edison decided on a public exhibition. Ten days later 
the public was invited to Menlo Park where Edison had 
illuminated the grounds with 700 lamps. Capitalists came 
from all over the country. The stock of the Edison 
Light Company, which had a par value of 100, leaped to 
3000 the next day. Financial backing for the further 
development of incandescent lighting was assured. 


The best Bristol board was 


Not being satisfied with the carbonized paper lamps, 
Edison began to carbonize everything in nature that he 
could think of. He wanted a material that when car- 
honized would be uniform and homogeneous. As he 
looked arovnd the laboratory one day, he saw an ordinary 
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palm leaf fan upon a table. After a study of the texture 
ot the binding rim, he asked one of his assistants to car- 
bonize filaments made from the rim. He was so im- 
pressed with the result of this experiment that he sent 
men all over the world to secure specimens of bamboo. 
The specially crossfertilized Japanese bamboo selected 
by William H. Moore of Rahway, N. J., was finally 
adopted and for nearly nine years all Edison lamps had 
bamboo filaments. An Irishman went to South America 
and found “‘ monkey-bast”’ fiber, just what would make 
an ideal filament material, but did not know how to get 
it home. 

An example of the rapidity of electrical development 
may fittingly be illustrated by the following instance. Mr. 
Ricalton, a New Jersey school-teacher, went around the 
world collecting and testing various specimens of bam- 
boo and when he got back, a year later, the cellulose fiber 
had been adopted! 

Swann in 1885 introduced the squirting process of pro- 
ducing filaments from a solution of cellulose in zinc 
chloride, but cellulose filament lamps were not placed 
before the public until the fall of 1893. This process of 
making cellulose filaments is very interesting. A fine 
grade of cotton is dissolved in a solution of zinc chloride 
and the resultant jelly-like mass is squirted through a die 
under a heavy pressure. The thread as it comes from the 
die is wound on large drums to dry. Later it is subjected 
to a heat treatment which carbonizes the cellulose. 

At first, the filaments were clamped to the leading-in 
wires. Tiny bolts and nuts with the correspondingly 
small clamps made the attachment of filaments an intri- 
cate procedure. In order to make a neat job, the bamboo 
filaments and ends had to be shaped for proper insertion 
in the clamps. About 1886, the “ pasted clamp” type of 
joint was introduced and later the clamp was omitted, 
the filament being simply “ pasted”; the “ paste” was a 
form of solder. At present, the filament is pinched into 
a fold at the end of the leading-in wires. 

The mercury-vapor lamp was suggested by Arons in 
1892. Four years later Moore introduced his light for 
illuminating purposes. This was an outgrowth of the 
Geissler and other forms of vacuum tube. Modern mer- 
cury lamps combine features of all to produce a commer- 
cial illumination unit. 

Dr. H. Walter Nernst, a professor of Gottingen Uni- 
versity, who worked under the auspices of Dr. von Wels- 
bach, made a patent application for a new incandescent 
lamp in 1897. Nernst is a leading authority in the chem- 
ical world and was an editor of an electro-chemical jour- 
nal. His lamp worked on the principles that oxides of 
rare earths, among them being kaolin, a fine white clay 
used extensively in the manufacture of expensive china- 
ware dishes, became conductors when heated, and in- 
candesced when hot. It was the first high-efficiency in- 
candescent lamp to appear. Jablochkoff’s “candle,” as 
previously pointed out, foreshadowed this lamp to a cer- 
tain extent. 

Bremen announced his flaming arc lamp in 1899, a 
model of which, having four special carbons arranged so 


as to reflect downward all light produced, was displayed 
at the Paris Exposition of the following year. The 
“ magnetite,’ the best known of the modern luminous 
arcs, is the invention of the General Electric Research 
Laboratory and to a considerable extent is the work of 
Steinmetz, the mathematical scientist of electricity. The 
practical enclosed arc lamp, which for a decade had been 
a favorite, was the work of L. B. Marks, who presented 
it to the public at an electrical convention in 1894. 


Up to this time the lamps which had been sufficiently 
successful to receive the support of the public used ma- 
terials which could be burned in air. Inventors had dif- 
ficulty in overcoming this tendency in design. Sir Davy’s 
famous are light was produced by two sticks of wood 
charcoal which had been heated and plunged into mer- 
cury to make them better conductors. The carbon used 
in the early arc lights could have been burned. The 
latest arc, the Magnetite of Steinmetz, is composed en- 
tirely of metals and metallic oxides without carbon. 


De Moleyn’s “incandescence arc” was formed by 
finely powdered coal-dust completing a circuit by falling 
upon a platinum spiral. The first practical incandescent 
lamps were made of paper, bamboo being used next. 
Then cellulose was substituted for this material. Of 
course, metals had been tried but had not as yet been 
found practical; in 1889 Lodyguine and Tibbets had ex- 
perimented with a composite filament containing tung- 
sten unsuccessfully because they did not realize the neces- 
sity of absolute purity. An indication that metals might 
finally replace other substances for filaments was given 
in 1898, when Dr. Welsbach produced his first incan- 
descent lamp using osmium for the filament. Then, rgor, 
Dr. von Bolton announced the discovery of ductile tan- 
talum and in connection with Dr. Feuerlein, another Ger- 
man physicist, made the first practical tantalum lamp. 
These lamps did not become commercially successful for 
several years. 

Meanwhile (1905) the Gem lamp with a metallized 
carbon filament, the product of an American laboratory, 
was placed on the market and was a stride towards the 
higher efficiency lamps which followed. The filament of 
a Gem lamp is made of cellulose, but after carbonizing it 
undergoes a heat treatment which gives the carbon a posi- 
tive temperature co-efficient, a property of metal, which 
makes them a much more desirable filament material. In 
1907, the pressed-tungsten lamp was placed. on the 
market but scientists did not pause here—the goal was 
ductile tungsten. Tool steel and armor plate have been 
tempered with tungsten for a number of years but it was 
not until about ten years ago that it was successfully used 
in the manufacture of an illumination unit. Tungsten is — 
not a rare metal but it had not been used owing to the 
fact that no method had been discovered by which its — 
natural very hard and brittle state could be changed. 
Now tungsten is produced in a ductile form and can be 
drawn into a wire which has a tensile strength varying 
from 400,000 to 600,000 pounds a square inch, a value 
three or four times that attained by tantalum and much 
stronger than piano wire. It is grayish white in appear- 


December 15, 1921 CROCKERY AND GLASS JOURNAL Two hundred twenty-three 


Unusual Glassware 


We are preparing a display of new colored glassware. 


If you want the newest see our line. For immediate or future 


delivery. 


We make a specialty of imported Salt and Pepper Shak- 


ers, Open Salts, etc. 


PAUL A. STRAUB & COMPANY 


105-107 Fifth Avenue At Eighteenth Street New York 


ance and has a very high melting point, about 3,000 de- 
grees C. Boulder County, Colorado, produces a large 
percentage of the world’s output of tungsten. 


In the summer of 1911, the wire drawn MAZDA 
lamp was placed on the market. Another feature which 
had its origin in American laboratories is the discovery 
bof the utility of an inert gas in the bulbs of MAZDA 
‘lamps and this was announced in 1913. The following 
year, gas-filled (MAZDA C) incandescent electric lamps 

were placed before the public. And may I say at this 

point that Cleveland once more was the scene of one of 
the first commercial demonstrations of an epoch-making 
development in electric lighting. The MAZDA C iamp 
was displayed in 1914 on the southwest corner of On- 
tario and St. Clair, diagonally opposite from the corner 
on which, thirty-eight years earlier, Brush had exhibited 
his arc light. 

A recent progression, which may be called a lateral 
effort, tends to improve the quality of the light given off 
by the lamp. Through the use of a special color glass 
for the bulb, the light emitted by the lamp is made to 
approximate very closely noon, or early afternoon, sun- 
light. This again represents the work of American lab- 
‘oratories which are earnestly endeavoring to reach a 
higher degree of development. And truly they have 
already accomplished a great deal, as the efficiency of 
the incandescent lamp has been increased over 1000 per 
since it was first placed on the market. 
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TITEL 


Detachable Plate Handles 


With new improved “ Closed Grip ” 


CT UVAUTOTETUCUTOTRAT COAL LO ORLA L A 


: For Use on 
Odd China and Earthenware Plates 


Making the large sizes into Sandwich Trays, Cake 
Baskets, and the smaller sizes into Relish Dishes, 
Bon Bon Dishes. 

Handle is of Sheffield Plate and has Wicker section 
in center. 

MAD ESIN iaRE eG) Sizes 
Large, for Plates 10 in. Medium, for Plates 8 in. 
Small tor elatess/ ane 
(Send for Trial Assortment of one dozen) 
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Made in America. Immediate Delivery. 
Lawrence B. Smith Co. 
Dept.-T Boston, Mass. 
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Two hundred twenty-four 


D. King Irwin 
Suite 305 
200 Fifth Avenue 
New York 


Iroquois China Company 


Vitrified hotel china. Stock and special 
decorations underglaze and overglaze. 


National China Company 


Quality dinnerware. 


Paden City Glass Company 


Pressed glassware, pot and tank glass. 


George W. Murphy 


Gold decorated gift shop novelties, heavy 
cut glass. 


Iona Cut Glass Works 


Light cut glass. 
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Monthly Summary of Imports 


The imports of earthen, stone and china ware for the 
month of October, 1921, compared with the same month 
in the preceding year, were as follows: 


1920 1921 
Chinay not «decorated seer eee ieeetiee $ 38,636 $ 82,249 
Chinayadecoratediy ss: cer. men eee eee * 678,630 601,113 
roms Prance! cerca oe 68,994 69,569 
From wiGermany.. cee cee Cee 124,958 212,423 
Brome Unitedakinedomuane seers 37,370 64,589 
romp lapanirs ee eee eee 383,328 207,739 
Bromuothem icountricsan eee mentee 63,980 46,793 
Earthenware, not decorated ........... 31,631 34,006 
Parthenware,) decorated ma. see ees 326,146 464,373 
All others casi: oe ee ete te eee ee 64,538 38,662 
Total etic cae nerve en tee $1,818,211 $1,821,516 

For Ten Months Ending October 

1919 1920 1921 
China, not decorated ....... $ 320,577 $ 365,265 $ 54858 
China,. decorated) see u. sie 2,958,869 5,243,106 6,048,168 
Eromuehirancem eee een 582,841 522,626 731,908 
HrommGertanvaneeeeerne 558,432 612,712 1,658,167 
From United Kingdom .. 210,562 440,084 491,042 
Ioan IES ebY songosoonnes 1,448,447 3,341,669 2,973,371 
From other countries .... 158,587 326,015 373,680 
Earthenware, not decorated 340,053 200-237, 372,337 
Earthenware, decorated ... 1,944,684 3,176,870 3,197,251 
Alls OtheTeets ere rector 226,621 BVA 381,845 
T otal Batdaeice nce $8,749,673 $14,856,696 $16,775,924 

Dolls and Toys 

1920 1921 
Dollstandgpantswotecollsmence see eeeeer $337,148 $194,718 
All other. toys eis criecinn: o Ce eee eee 743,554 527,358 
Totala: Beka ca eee $1,080,702 $722,076 

For Ten Months Ending October 

1919 1020 1921 
HDollskandepartsmaeeeee it $ 918,179 $2,624,169 $1,331,798 
All@othermtoys mee eee 1,066,264 7,053,161 5,058,650 
ET @tallernc nin taeretore ie $1,984,443 $9,677,330 $6,390,448 

Glassware 

For Ten Months Ending October 

1920 1921 1919 1920 1921 
$204,897 $148,895 $321,757 $933,917 $1,227,951 

China Clay 

For Ten Months Ending October 

1920 1921 1919 1920 1921 
$367,773 $188,162 $1,609,266 $2,998,595 $1,069,887 


Hydrate of Potash 


Containing not more than 15 per cent of caustic soda 

For Ten Months Ending October 
1919 1920 1921 

$132,558 $415,326 $379,803 


1921 
$20,414 


1920 
$36,321 


Articles of Metal Enameled or Glazed With 


Vitreous Glasses 


For Ten Months Ending October 
1919 1920 1921 
$43,786 $343,993 $289,363 


1921 
$37,822 


1920 
$53,199 
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AS THE EDITOR SEES IT 


SCC Ue antec 


Finis 


economic pessimism, and delve enthusiastically into 
the new volume of “better Business ”’—the year 
book for 1922. 

During the year past much of interest has happened to 
seal this period indelibly in our minds. To many it has 
assumed the form of a rebellious, destructive term of 
To most of us it has 
To those who 


1: closing the year of 1921, we turn the last page of 


business depression and doubt. 
served as a lesson in patience and thrift. 
have been level-headed and optimistic will come the later 
rewards as a recompense for their patience and faith in 
things constructive. 

We have all of us earned our money this year. 
Whether we have it or not now makes little difference. 
The great service has been rendered and must reap an 
accumulative harvest in the days to come. 

In January many new ships will be launched. ‘lhe 
cargoes of these adventure ships will range all the way 
from religious enterprise to industrial democracy. Many 


of these ships will be lost in the seas of uncertainty and 


The ships that will reach their ports will be the 
sturdiest ones, launched with an optimistic crew, and 


‘bound for the continent of security, rather than the land 
of promise. 


So long as the seas are rough and dangerous to shaky 
craft, will business and social progress have their terrors 
and storms for industrial ventures poorly piloted and 
carelessly cargoed. The main things for the year of 1922 
must include stability, strength of purpose, faith and op- 
With these aids we can, unafraid, welcome it 
with open arms. 

Possibly, there are few men better qualified to analyze 
and forecast economic events, than B. C. Forbes. When 


we repeat his analyses, we quote only what all practical 
and well informed men must know. 

“Some months ago,” writes Mr. Forbes, “ when many 
uncertainties and much pessimism prevailed, I ventured 
to predict that most things would work out better than 
feared . . . events justified such optimism, and I con- 
tinue optimistic over America’s prospects for 1922.” 

The pilot of this page has done a great deal of “ opti- 
mistic preaching ’’ during these pessimistic months. There 
is more power in the so-called “ state of mind” than peo- 
ple imagine. The past year has been a fatal year for men- 
tal laggards who believe in pretense more than action and 
thrift. These pessimists are the chaps who scoff at a 
dollar as less than two dollars, rather than congratulate 
themselves on the fact that one dollar is twice as much 
as fifty cents. 

In this class are the “ floaters”’ who leave Pittsburgh 
where they receive six dollars a day for New York where 
they receive six dollars and fifty cents, and then complain 
because Pittsburg pays less than New York. 

In cold figures we have two thousand nine hundred and 
twenty working hours ahead of us during the year of 
1922. Our prosperity for this year will not depend so 
much upon how we work, as it will upon how we think 
as we work. 

A rare thing indeed is honest optimism, and more 
precious still is the spirit of service born of faith and 
good cheer. And it does not cost a copper cent to serve 
as an optimist. 

So, let us open our minds and hearts to the balm of the 
New Year; let us hold no grudges and pass along as we 
go the riches of good will, “ for the hearts of all men are 
mostly good.” 


Salesmen’s Association Holds Annual 
Meeting 


Officers Elected. Treasurer’s Report Shows Organization in Flourishing Financial Condition 


EMBERS of the Salesmen’s Association will 
M undoubtedly read with a great deal of interest 

the annual report of Treasurer George Ham- 
ilton, which shows the organization to be in exception- 
ally gratifying financial shape. As Mr. Hamilton said 
after he had finished reading the report, “It is the best 
one I have yet had the honor to submit, in the many 
years -of my treasurership.” 

An interesting feature of Secretary L. C. Owen’s re- 
port was the result of the “new member ” campaign and 
the standing of the membership list after deducting those 
members who have passed to the great beyond and those 
who had been dropped as delinquents. 


SECRETARY’S REPORT. 


Our Association is again to be congratulated upon 
growth in its membership and Reserve Fund. The very 
large increase in membership was in: great measure due 
to the “ Every Member Get a Member ” Campaign ini- 
tiated by President Schoenthal and while the slogan of 
the campaign proved to be a misnomer a few members 
were vigorously active and their work was fruitful. 

The result of the membership drive to date is as fol- 
lows: 


Charles Av sPostleyy oS oenonebakene25)) sil Seixas. Ios 6S; 
F. Pielow, 12; M. K. Lindner, 11; W. H. Schreiber, 9: W. S. 
Creveling, 7; M. M. Englehardt, 6; H. R. Handy, 6; Louis 
Levine, 6; J. Meredith Miller, 5; Conrad L. Meyer, 4; Lee Kohns, 
4; Harry L. Seixas, 3; E. H. Wade, 3; Clarence W. Young, 3; 
W. A. Rhodes, 2; Julius Rosenfeld, 2; Thos. Smallwood, 2; W. 
Q. Wilcox, 2. 

One Each: Charles B. Bergen, Harry M. Boritz. Guy Cooke, 
W. H. DeMars, Mark J. Donaldson, A. J. Fondeville, W. P. 
Graham, George Hamilton, E. W. Hammond, Alex, Hannan, A. 
H. Hayes, Charles H. Hennings, Charles Herman, Thomas G. 
Jones, George L. Kearney, Frank Kirschbaum, Theo. M. Kruth, 
John A. Lennstrom, George L. McCaskey, Joseph D. Magid, 
Paul M. Phillips, Edward R. Reinsch, C. J. Robinson, H. K. 
Satow, Lee Schoenthal, J. H. Swift, C. 'D. Vail, C. A. Weide- 
moun, Ernest Wolf. 

Total number of members added since January Ist, 1921, to 
date, 192. Lost by death 17. Dropped for nonpayment of dues 
and assessments, 33. Net gain in membership, 142. Total mem- 
bership, 1246. 


The members who passed beyond are as follows: 


10, Simon P. Arnold; 946, Harry Ginsberg; 1370, Sanford 
Ehrlich; 906, Fred J. Classen; 379, Edw. F. Anderson; 213 S. T. 
Turpin; 829, Thos. J. Wilson; 747, Jas. S. Robertson; 387, Neil- 
son Ramsay; 671, Theo. P. Vatteler; 641, Edmund F. Schwartz; 
1333, George H. Woodworth; 539, F. H. Doremus; 768, Henry 
Luniak; 871, Wm. Marrett; 1935, Edward Levy; 329, George R. 
Reinhart. 

The benefit of $300 was promptly paid in each case on receipt 
of proof of death. 

The usual assessments were made, number 49 on Jan. Ist and 
number 50 on July Ist. 

On April 28th the balance in the War Fund, $271, was ordered 
transferred to the Beneficiary Fund and $1200 ordered trans- 
ferred from one General to the Beneficiary Fund. 

On May 11th $1000 was ordered transferred from the Reserve 
to the Beneficiary Fund. 
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The Funds received by the Secretary and transferred 


to the Treasurer were as follows: 


Bor Assessments) suite cetacean $4,962.00 
TUES: . sc sia cee we ate olade clic tet ba enetene Ea eames 2,481.00 
Initiation Pees, “S...c¢ (cre «scree ueeentreerneetne 393.00 
Exchangeson Checks) 453... sneer 95 

Total: occ artis gar ae decte carck eee $7,836.95 


The Annual Dinner was held at Hotel Astor on Feb- 
ruary roth and the Summer Outing at College Point on 
July 9th and both were highly enjoyable and financially 
successful. 

Your Board of Managers has given serious consider- 
ation to the delinquency of some members in making 
payment of Dues and Assessments. The system of check- 
ing makes it certain that a notice is mailed to each mem- 
ber and it is not probable that the Postal Authorities fail 
to deliver. The fault undoubtedly is that the notices are 
laid aside and forgotten. There is a failure to realize 
that Dues and Assessments are due immediately, that it 
is easier and safer to pay at once and that in the event 
of death, even a day after the date of the notice, the 
death benefit is not payable until the current dues and 
assessments are paid. In order that this may be brought 
more vividly to the attention of members a new form 
of notice has been approved by your Board of Manage- 
ment and will be used for the January issue. 

With sincere thanks for the courteous cooperation ex- 


tended. Respectfully submitted, 
L. C. Owen, Secretary. 
TREASURER’S ANNUAL REPORT. 
New York, December 22nd, 1921. 
RECEIPTS. 

Jan; 1st, 1921, Balance™ s.3\-%4.octetcee ee eee $ 4,802.51 
Cash: receivedsirom’ secretary .-seep eee eee 7,836.95 
Interest from Bank on) Deposits’ see eee 83.88 
Interest trom) Liberty Bonds .eeeee eee 828.75 
Proceeds! roms Banquet. .\jaee tenet 248.85 
Proceeds trom. Picnic =e. cre eee ene 132.75 

Total’ Receipts, a. snes oe (eee eee $ 13,933.69 
DISBURSEMENTS. 

Death Claims— 

Harry eGinsburce meee ni ere $300.00 
SamteleArnold Sajeenceiscirerntena ne 300.00 
ES DiGlassen’ Sai ar cere case ere 300.00 
Edward) h. Andersons cere 300.00 
S. ea Ehrlich. See oe eee eee 300.00 
[Ss Robinson! ee a.enc soe eee 300.00 
IN|; TRAMTSAY:- Gee | chs Sie isto eee ecient 300.00 
De lS Wialsoty 4.026 eee Meee eet 300.00 
Te P.Vottelei: 225 Bae crse eee 300.00 
S.J. Turpin Miaeonsseneee crereteeee 300.00 
BS ReSchwartzis csc on sence eset ee 300.00 
GH aWoodworthieaeen cs ae eacn eee 300.00 
BH, Dorémus) pacts biter ameter 300.00 
A umnackosie pet atone ree 300.00 
Wii Marretticc cee cence eae eta 300.00 

WLSEVY kis hte ee cee ere eee 300.00 
GIR sReinhart cison ace Sore ere eel 300.00 


(Continued on page 16) 


| CAUGHT IN THE NEWS NET 


F. Bassett & Co., Wm. F. Ellison, is back in New 

York after spending three months calling on the 

trade through middle western territory. The Colonel has 

Jost none of his enthusiastic optimism and is looking for- 

ward to and confidently expects business to be excellent 

for the coming year. - He says, “ All signs point in that 

direction.” After resting up at his home in Brooklyn 
over the Holidays he will start out early in January. 


) [ rescee REPRESENTATIVE for George 


R. R. Knight, secretary, treasurer and general manager 
of the National Screen Co., Suffolk, Va., spent several 
days in New York this week consulting with the con- 

- cern’s local representative, Chas. A. ‘Postley. 


H. Wallace Thomas, of the Diamond Glass-Ware Co., 
Indiana, Pa., was in New York on Tuesday and Wednes- 
day of this week discussing local business conditions with 
the concern’s New York representative, Frederick Skel- 
) ton. 


C. A. Lauer, President of the Sterling Glass Co., Cin- 
cinnati, O., was a visitor at the salesroom of the firm’s 
New York representative, The Horace C. Gray Co., this 
) week. 


| 
| =: 
__ Chas. P. Le Berthon, formerly head of the Manhattan 
\ Lamp Works, is no longer connected with the concern. 
| He is now located at 268 Canal St., where he has his 
| office and showroom. He is selling the silk shade and 
| floor lamp line of A. Springle & Son, Philadelphia, and 
‘also the Kramer Bros. line of metal lamps. 


The marriage of Harry Lehman of Lehman Bros., the 

‘well known metal ware manufacturers to Miss Rose 

Seiden of this city will take place on Saturday evening, 
~ December 24th, at the home of the bride. 


J. L. Stone, for the past eight years a member of the 
‘Pittsburgh Lamp, Brass & Glass Co.’s local sales staff, 
has been engaged as sales manager for the Star Chan- 
delier Co., 33 Bleecker St., New York. He will assume 
his duties with the concern on January fst. 


] 


_ The well known wholesaler J. P. Hackenberg, Milton, 
|Pa., and his staff of salesmen are registered at the Hotel 
Martinique this week on their annual visit to the local 
/ market. 


ST TT TTT TTT ETE TRCCCe Coco CLEC LULL 


NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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Fred Hess, manufacturers representative, 10 West 
Twenty-third Street, will have the sympathy of his many 
friends in the trade through the death of his wife which 


occured at their home in New York this week. 


Howard J. Smith, of Phillips, Thistle & Smith, Inc., 
left on Thursday for Johnstown, N. Y., to spend the 
Christmas holidays with his parents. 


Virtue Can Become Vice: Babson 

Hard work, honesty, good judgment, initiative and 
other qualities are essential in cumulation of wealth. 
Money may be secured without these essential character- 
istics, but men who do not have them either lose or spend 
their money after securing it. They seldom die rich. 
Statistics on failures illustrate this point most conclu- 
sively. 

Notwithstanding hard work, honest good judgment 
and initiative, the habit of thrift is the basis of invested 
capital. A man who is naturally thrifty gradually ac- 
cumulates money and is able to “take a chance” and 
go into business for himself when the opportunity opens. 
It may be to have a small store or to operate a great in- 
dustry, but in either case he is his own boss, and an em- 
ployer of men. If the statement is true that 5 per cent 
of the people of this country are employers and 95 per 
cent are working for others, this probably likewise means 
that only 5 per cent have the habit of thrift. 

What is a good habit at one time of life may be a 
bad habit at another time of life. This especially applies 
to the habit of thrift. The habit of thrift is necessary 
for the upbuilding of an individual industry, or nation, 
but like other good habits, it can be overdone. When 
the habit controls the man instead of the man the habit, 
it is a dangerous condition. The successful person is 
he or she who has a true perspective of life and who 
gives the proper amount of time, thought and energy 
to the various factors in life proportional to their impor- 
tance. He who over-develops any one of the features 
making up life does wrong and suffers thereby. Does 
not this especially apply to those who have over-devel- 
oped the habit of thrift? 
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Now is the Time for Salesmanship — 


entire market has undergone a change. It has 

become a buyer’s market with the result that every 
one of us must make renewed efforts for business. We 
must pull ourselves together and sell with more posi- 
tive determination. 

Now is the time for salesmanship. 

Now is the time for every salesman to begin a con- 
centrated, vigorous fight for business. The harder the 
fight the greater the reward in every respect. Proper 
remuneration will come to those who realize that there 
is no time to lose to entrench in the minds of buyers the 
fact that now is the real period to buy a worth-while 
product, according to Alton G. Seiberling. 

Every salesman’s big job is to sell his share of the 
factory’s output, and to keep business far ahead of pro- 
duction. The best way to sell anything is to talk to pros- 
pects in person. You can never eliminate the personal 
element in selling without loss of business. The time is 
here when prospects will have to be developed. You will 
have to find them. For a long time, stores were the 
camping grounds for impatient buyers. 

Now that the market has changed from a seller’s to 
a buyer’s market, it is obvious that the best thing for us 
to do is to go to prospects and sell them on the outstand- 
ing features of the product. The more prospects a sales- 
man solicits the more orders he will get. The law of 
averages works out in this plan as in everything else. 

Selling and convincing are all a matter of the mind. 
If you have the will-power you will go out and prove 
that you, too, can sell as well as the best salesman in 
your town. Salesmanship is more application than any- 
thing else. Action is ninety per cent. of the battle. Do 
it now and you will win! 


See have definite tasks to perform. The 


Good products are always in demand. They are 
wanted by shrewd, conservative buyers. We must locate 
these buyers. 

However, we will have to work harder and longer 
than we ever did before to accomplish our task. 

The key to success today has not changed from what 
is was fifty or a hundred years ago. It still is right 
thinking which has its application in action—action that 
is the result of the correct decision. 

The truism that brains are superior to brawn never 
needed more emphasis than it does today. The business 
man who thinks logically, makes unerring decisions, and 
then has the courage of his convictions to act boldly on 
those decisions, is the man who will forge ahead and 
attain his goal. If he thinks along the wrong lines, if 
his reasoning power is weak and his judgment warped, 
his decisions will be incorrect and the result will be a 
failure. 

The keen business mind cuts a straight passageway 
through all obstacles to success. The mind that is not 
trained to analyze difficult problems becomes panic- 
stricken in the face of seemingly insurmountable obstruc- 
tions and ts lost in a chaos of despair. 

The executive head of any large corporation or busi- 
ness institution must be an expert thinker. Each day he 
must render important decisions without delay, on the 
result of which depends the success or failure of the or- 
ganization. He holds his position merely on the strength 
of his ability to think correctly. 

From my own experiences and from my observation 
of many business successes and failures I can recommend 
no more certain guide along the road to the attainment 
of life’s ambition. Good salesmen are good thinkers. 
That is why they are successful. 


Salesman’s Annual Meeting 
(Continued from page 14) 


5,100.00 
Rrintinpesotatloneny.s BOX Neh ty Cte amen etter tate ters 262.56 
Salaryeto the Secretary earnceer ee ere ere 1,000.00 
Exchange on) Country @hecks an eeteeer Eee tier) 4.37 
Expense (Re Es GC, Classen) omen. eerie 2.00 
Balance: Sr. Se tecc niece to eae ee eee 7,504.76 
"Votal.) di. 8088.) stecsle cieaee tale y alicia fetal che tate oemrenen Re eros $13,933 69 
Reserve. Fund? & Saree 205s coos ce ee eile neces $3,171.25 
Generalehinds pee eee es catb cetes Cela as 1,356.28 
Benefit Fund) oe thic, Qenctan c+ ocean Crier neers: 3,037.23 
Total v.25 barrow maak ealee eG bie Ord ae ere he eee $7,564.76 
Reserve Fund Consists of the Following: 
Liberty: Bonds GUNS ieee ae eee tee ts $13,500.00 
Gash *in’ Batiksis. fe ote od ee ee eer SALAS) 
Total vn Fhe kiedc dete Oe on conn ee aCe $16,671.25 
‘otal GashrandshResenycr bid ea. nett aration $21,064.76 


Geo. Hamitton, Treas. 

Arthur A. Bean as Chairman of the Election Commit- 
tee, reported a total vote cast of 662 and the election of 
the following officers: 

President, Lee Schoenthal, 640; Vice President, Ed- 
ward W. Hammond, 634; Secretary, L. S. Owen, 657; 
Treasurer, George Hamilton, 645. 

For Directors to serve three years: Julius Rosenfeld, 
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454; D. King Irwin, 540; William E. Doctor, 454. 


For Territorial Vice-Presidents, Moey K. Lindner, San- 
Francisco, 546; James F. Leary, Boston 557; Adelbert 
S. Baker, Philadelphia, 537; A. J. Tourangeau, Mon- 
treal, 265; J. Donald Thompson, East Liverpool, O., 
287; Arlington H. Ledden, Trenton, 468; John H. Ling, 
Chicago, 323; John H. D. Rowan, Baltimore, 248; Thos. 
F. Stackpole, Cleveland, 341; Albert Jasman, Portland, 
Ore., 446; Garrett M. Lowman, Seattle, 274; Ernest H. 
Wade, Albany, 525; William Junor, Toronto, 447. 

The banquet to be held on Wednesday, February 15th, 
was discussed at the meeting and it was decided that the 
tickets should be printed as soon as possible and action 
started for completing plans for the affair. 


Those in attendance at the meeting were President 
Lee Schoenthal, who presided at the morning session, 
and Vice President E. W. Hammond, who took the chair 
at the afternoon meeting; E. Doctor, W. Ray, Geo. Ham- 
ilton, L. S. Owen, Harry S. Clarke, L. D. Seixas, How- 
ard R. Handy and F. Calvin Demarest. 
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M. K. ZIMERMAN, REPRESENTATIVE 
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of the United States Potters’ Association, held in 

the William Penn Hotel, Thursday of last week, 
it was agreed to assist in the distribution of that char- 
acter of literature which will explain to the layman the 
purpose and plan of the American Valuation idea on im- 
ported merchandise. 


A T a special meeting of the Executive Committee 


W. C. Browne, southern salesman for the Potters Co- 
Operative Co., will be in charge of the display this firm 
will make in suite 696 at the Fort Pitt Hotel in Jan- 
uary. He will be assisted by E. D. McNicol. Following 
the Pittsburgh Exposition, Mr. Browne will go into the 
south, while Mr. McNicol will start over his territory 
which will include New York, Pennsylvania, Ohio, In- 
diana and Michigan. W. T. Darden will start over the 
western territory following the Chicago Exposition. This 
firm has completed its new sample room, which is one 
of the neatest in the district. It has been completely re- 
furnished and improved, and an entire new line of sam- 
ples will be displayed for the January trade. 


“ We have just about cleaned out everything we had 
in stock, and need merchandise,’ declared L. L. Mont- 


_gomery, of Kinnier, Montgomery Co., of Lynchburg, 


Va., when here a few days ago with W. B. Montgomery. 
Stocks were obtained for immediate shipment when pos- 
sible, then specifications written for first quarter deliv- 


cery. 


Ferd Daudt, of the Daudt Glass & Crockery Co., To- 
ledo, O., spent several days in this district late last week. 


Complimentary to W. C. Newland, buyer of china and 
dinnerware for the George Borgfeldt Co., New York, 
who retires from that position Jan. I, to become sales 
manager for the Continental-Sheffield Silverware Co., 
of Brooklyn, N. Y., a dinner was arranged at the East 
Liverpool Country Club Tuesday night of last week. 
Another guest was Paul Schneelock, who will succeed 
Mr. Newland at Borgfeldt’s. The dinner was arranged 
by T. A. McNicol, of the T. A. McNicol Pottery Co. 


Plates were laid for twelve. 


“From my observation, after spending a week in the 
district, the market will go higher next year,” said Mor- 


‘ris Sender, of New York. He reported the purchase of 


12 cars of ware for early shipment. 


Geoge F. Hankins, of the Foster Pottery Co., Lex- 
ington, N. C., has returned home after spending a week 
in this and the Pittsburgh district. 


George L. Davis and R. S. Braisted, heads of the firm 
of that name, with offices in Minneapolis, Minn., and 
northwest representatives for the Homer Laughlin 
China Co., have been spending a few days at the gen- 
eral offices of this firm in Newell. 


Effective March 1, next, Fred Kline, who has been 
traveling the southern territory for the Knowles, Tay- 
lor & Knowles Co., will open an office at 1511 Commerce 
street, Dallas, Texas, wherein he will have a display 
space of 50 by 70 feet. In addition to showing the kK. T. 
& K. line, Mr. Kline will also represent the Hall China 
Co., of East Liverpool; American Clay Products Co., 
Zanesville, O.; the George R. West & Sons Co., Jean- 
nette, Pa., and the Maryland Glass Co., Cumberland, 
Md. Another line may be added by Mr. Kline before 
long. Mr. Kline will remain at the K. T. & K. offices 
here during January to assist with the trade, then make 
a southern trip, closing at Dallas about March 1. 


Clarence and Jerome Levy, of the Levy Bros. China 
Co., New York, who have been spending a week in this 
district have returned to their home office. 


William T. McNutt, president of the Albright China 
Co., with plants at Carrollton and at Scio, O., has been 
elected president of the “ Minute Men” organization of 
the First Methodist Episcopal church here. 


A section of the new Canadian tariff, which refers to 
“China and Crockery Ware,” reads: “Each separate 
piece of china or crockery ware is required to have there- 
on a permanent indication of the country of origin, except 
egg cups, Boston egg cups, individual butters, custards, 
and cream soups, which should each have thereon an ad- 
hesive label containing the required indication of coun- 
try of origin, Cover dish covers and cover dish bot- 
toms, sugar dishes and sugar dish covers, and similar ar- 
ticles made up in two or more pieces to comprise one 
unit, will require to have a permanent indication of the 
country of origin on one of the pieces. With respect to 
cups and saucers the required indication may be shown 
on either of the two pieces.” 


(Continued on page 24) 
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_ GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 


LTHOUGH new business is not in such active 
A receipt as glass manufacturers reported some 
weeks ago, the demand, however, is not as slow 
as was experienced during the third quarter of the old 
year. The spotty condition of the trade just now is 
considered more or less seasonable, but manufacturers 
do contend that from reports they have been receiving 
from all parts of the country, retail sales of glassware 
is good. Stocks in the hands of retailers at the begin- 
ning of the holiday season were not burdensome, as the 
trade had been buying more or less to requirements. 
Now that the holiday trade is about over, both manu- 
facturers and salesmen believe that even the first week 
in the new year will witness the receipt of much replace- 
ment business. 


The Kaufmann Department Stores, Inc., plan to can- 
cel $75,000, of its preferred stock at the lowest bid. 
This is following the action of the board of directors 
of the corporation taken recently through the adoption 
of such a resolution. 


Credit managers of large glass factories here have 
been advised that the Victor 5-10-25 Cent Stores have 
increased their capital from $10,000 to $20,000. 

These same departments have received the informa- 
tion that the D. H. Holmes Co., department store of 
New Orleans, La., will increase its capital stock from 
$2,500,000 to $3,000,000 and issue $25,000 new stock. 
The department store has one of the most attractive glass 
and china departments in the south, and shows a num- 
ber of American dinnerware patterns. 


The Marion, Ind., plant of the Macbeth-Evans Glass 
Co. of this city has resumed operation. 
working about fifty per cent of capacity. 


The plant is 


The majority of the buyers who were in the East 
Liverpool pottery district last week also visited the glass 
market. These folk did say that their stocks of glass 
are about as short as their general ware merchandise. 
The jobbers who have been here sought some merchan- 
dise for immediate delivery, and other orders were left 
for January and February delivery. As a matter of fact, 
most all of the trade that has been here of late will re- 
turn again in January. 


Managers of glass departments in local department 
stores say they are in hearty accord with the plan of 
the cut glass manufacturers to put their stamp of quality 
on all pieces of cut ware. As they have been advised, 
the manufacturers will place a label on every piece of 
genuine cut glass so that it can easily be distinguished 
from the pressed figured and cut lines. 
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The transfer books of the Imperial Glass Co., Bel- 
laire, O., closed Dec. 14 for an extra 1% per cent cash 
dividend which was paid Dec. 15. Throughout the year, 
this company has been consistent with its dividends. 


The Hazel-Atlas Glass Co., of Wheeling, has placed 
its new gas producer plant in operation at its factory in 
Grafton, W. Va. The company is practically immune 
from a scarcity of fuel during the winter season. 


“We're just about all set for the January trade,’ ob- 
served Robert G. West, manager of the city sales rooms 
of the Pittsburgh Lamp, Brass & Glass Co., which are 
located in the Chamber of Commerce Building. This 
display has always been one of the big features of the 
January Glass & Pottery Exhibit, and in 1922 it will 
be just as attractive as ever. 


The news has been received here that the annual meet- 
ing of the Dominion Glass Co. was to be held at general 
offices of the company in Montreal, Canada, Wednes- 
day (Dec. 21). It is said here the Dominion company 
is doing a very satisfactory business. 


Leon Fourvel Rigolleau, vice-president of the Rigol- 
leau Glass Co., of Buenos Aires, was visiting the local 
glass market last week, and declared that American 
manufacturers, because of the present rate of exchange 
had permitted Germany to capture a lot of South Amer- 
ican glass business. 


Applications for reservations continue to be received 
at the Ft. Pitt Hotel for space during the January Pot- 
tery & Glass Exposition. ‘“ We’re sold up on space and 
have been for many weeks,” declared Assistant Manager 
E. S. Wasson, who has had charge of the bookings for 
this Exhibit. Because of a cancellation, the Potters Co- 
Operative Co., which exhibited here last year was en- 
abled to obtain a larger room for January. This ex- 
hibit will be in charge of W. C. Browne and E. D. Mc- 
Nicol. 


Malcolm Schweiker, of Norristown, Pa., has been 
appointed general manager of the American Glass & 
China Co., with headquarters at Greensburg, Pa. 


The management of the new Salem (W. Va.) Glass 
Co., which was recently organized, is now in the market 
for materials and equipment. It is said here that the 
company will make a general line of ware. 
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Beautiful Colored Glass Candlesticks 


in glassware from the H. Northwood Co., have 

just been placed on view at the salesroom of 
Dela Croix & Wilcken, 19 Madison Ave. These are addi- 
tions to the concern’s artistic Topaz Iris and Blue Iris 
line. In the former there is an extremely graceful, 
eleven inch candlestick in a Colonial style that is exceed- 
ingly pleasing. Its simple lines and attractive propor- 
tion make it quite different from what is usually seen. 
In Blue Iris there is an eight and a half inch octagonal 
candlestick which is equally good. Other articles are 
now in preparation and will be on exhibit in a short 
while. ‘ 


fis first samples among the new items to be shown 


Cigarette Snuffer 


The Cigarette Snuffer is something new in glass made 
by the McKee Glass Co., which promises to enjoy great 
popularity on account of its double usefulness as an 
ash receiver and cigar or cigarette rest. The use of 
the snuffer also fulfills two other important missions, 
it eliminates the objectionable ill smelling fumes that 
are always given off by the slowly smouldering stub 
until the cigarette is entirely consumed, and to eliminate 
the fire hazard always present when partly burned 
cigarettes are discarded carelessly while still lighted. 
The McKee snuffer extinguishes a cigarette in less than 
ten seconds. The lighted end is simply inserted in one 
of the holes in the outer rim of the snuffer and the fire 
quickly dies on account of the lack of oxygen. It is not 
necessary to crush the end of the cigarette. The snuffer 
is made in one piece from clean crystal glass.. There 
are no metal parts to tarnish and require cleaning or to 
become lost. It is attractive, sanitary and easily cleaned. 
It serves not alone as a snuffer, but also as an ash tray 
and cigar or cigarette rest. It finds a useful place in 
homes, hotels, restaurants, offices, club rooms, and in 
fact wherever smokers congregate. It is shown by the 
concern’s New York representative, Thos. G. Jones, 200 
Fifth Ave. 


Artistic Glassware 


A line that is attracting considerable attention at the 
salesroom of Frederick Skelton, 200 Fifth Ave., is that 
of the Diamond Glass Ware Co., which has recently add- 
ed a new color creation to their assortment of art glass. 
This is known as Egyptian Lustre, a rich black, shading 
into all colors of the rainbow. It is shown in rolled edge 
vases, flower and fruit centers, bowls, plates, and other 
items. 


Glass Boudoir and Desk Lamp 


The Oscar O. Friedlaender Co., 40 Murray Street, are 
making an exceedingly interesting showing of all glass 
boudoir and desk lamps. They are shown in attractive 
shapes and in various hand painted or engraved decora- 
tions. The designs range from floral patterns to scenic 
and classic effects. One in an all over marble decorative 
treatment is particularly good. The complete line is as 
dainty as can be and is priced very modestly. The con- 
cern are also showing an interesting collection of carved 
alabaster lamps which is attracting considerable attention. 


Educational Toys for Kiddies 


Learn at Play is the object of toys manufactured by 
fieseimtmecress Con bray: N.Y. hese toys.are-at- 
tractive from two standpoints—they amuse and teach a 
child at the same time. A child will be distracted for 
hours, led on by the ever varying and changing posi- 
tions of these word building toys. The “ Octagonal [d- 
ucator’”’ has a letter on one side for word building and 
a number set on the reverse side. The “ Reversible Ed- 
ucational Board” has letter sets on one side and a game 
on the other. They come in several styles constructed 
of wood and decorated with children, birds and animals. 
They are grooved and the blocks which are held in the 
grooves can be easily glided around, forming words or 
sentences. The character of all the games manufac- 
tured by the above concern is educational—the very best 
method of intelligently instructing Kiddies while at play 
—promoting thoughtful ideas, stimulating 
strengthening calculation and keeping the child’s mind 
in a channel of right thinking. 


memory, 


England to Exhibit Toys Here 


It is understood that a large British house, with offices 
in New York, has purchased a quantity of toys for dis- 
tribution, and are organizing a British toy exhibition to 
be held here some time in Fepruary, 1922. 

Approximately 20 old established British toy firms 
are understood to have been lined up behind this propo- 
sition. They plan to take orders in pounds sterling, thus 
giving any advantages which may be had through the 
exchange. By this plan these British firms hope to se- 
cure orders here, and in addition to save the buyers the 
expense of the long and expensive ocean trip. 

American toy manufacturers have exhibited to a con- 
siderable extent at the British toy shows, and it is said 
that a considerable quantity of American-made toys are 
being sold this year in London. 
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Ostrich Feather Fans Exquisite Workmanship 

PANISH women have ever been credited as un- 

rivaled in coquetry of the fan, but American wom- 

en have learned to use it quite as adroitly and 
effectively. The ostrich has been most generous in do- 
ing his bit by adding from his stock of plumage to the 
ad *O ete neo 
ment of fem- 
ininity. The 
wilds: tir aye 


tion shows 
an artistic- 
ally fashion- 


edio' s titi n 
feather fan 
with jade 
handle, ex- 
hibited in the 
Art and Gift 
Division of 
the = Bou-seh 
"Lhe aris an 
Bae led 
ing, from 
E. Ejiseman 
& Company, 
63 West 38th 
street. These fans are most appropriate for all-season 
gifts. In exquisite colorings, rose, Harding blue, orange, 
Contrasting with the varied 


yellow and many others. 
colored gowns, they are especially attractive for Holi- 
day gifts. They are regarded au fait at any formal func- 
tion; the opera, reception or at Washington when diplo- 
matic entertaining is in session. Gift Shops are using 
these beautiful fans as attractive specialties. For dis- 
tinctive gifts of elegance, ostrich feather fans have be- 
come universally popular for wedding, birthday and 
shower remembrances, carrying a note of beauty in their 
graceful and delicate fashioning. 


Dainty Cut Glass 

Brilliancy in cut glass is demonstrated in the display 
of fine cut glass at the salesroom of the Sparkling Cut 
Glass Co., 232 S. 11th Street, Mount Vernon, N. Y. 
Nothing is more acceptable for all year gifts than dainty 
cut glass, as it is seasonable and fitting for any anniver- 
sary. The collection of many objects is shown in de- 
lightful cuttings; comports, trays, vases, guest room 
sets; bottle and glass and a number of smaller articles 
all embodying fine workmanship. The chrysanthemum 
design is especially pleasing, with graceful and original 
cutting in vine, leaf and flower. The rose pattern is an- 
other effective decoration. 
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Artificial Flowers of Unusual Beauty 

The Garden of Eden could not have been more 
alluring or beautiful than are the artistic sales- 
rooms of Fontaine, Inc., 224 Fifth avenue. Here 
is a veritable flower garden challenging nature’s blooms 
in the fine workmanship of artificial imported flowers— 
asters, chrysanthe- 
mums, roses, fleur de 
lis, lilac, bachelor 
buttons and _ every 
flower that is born to 
bloom for  beauty’s 
sake. No conception 
of the entrancing 
loveliness of these 
flowers can be gained 
except through ‘a 
visit to the above dis- 
play rooms. These 
unusual flowers are 
extensively used for window decorations and are one 
of the most popular ornamentations for featuring glass 
and pottery vases, flower holders, and jardinieres. Bas- 
kets uniquely fashioned filled with these realistic flowers 
in all their vivid coloring enter largely into the distinc- 
tive element of this floral collection. For interior deco- 
rations, the hanging vines lend a note of garden charm, 
and are extremely effective for stairway decorative 
trimming. This assemblage of marvelous flowers is an 
artistic display of unusual fine workmanship and taste- 
ful conception. For re-selling purposes, these unrivaled 
flowers have proven their unlimited commercial value. 


Unusual Bohemian Glass and Boudoir Lamps 

From an artistic standpoint the unique imported 
Bohemian Glass Boudoir Lamps shown at the 
salesroom of Lyons & Jordan, 25 West Broad- 
way, are fine examples of art, and have won an enviable 
place for Gifts of Distinction. These exquisite boudoir 
lamps are entirely constructed of glass, hand painted in 
the most delightful colorings in conventional designs and 
figures. The painting is done by Bohemian artists in 
their own homes, which perhaps makes them still more 
interesting, showing the true hand of the artisan in their 
fashioning, and delicate working in harmonious design. 
The graceful outlines of shade and base is a noticeable 
feature, carrying out the style of the lamp in artistic 
and pleasing effect. A visit to the above concern’s show- 
room can only demonstrate the true beauty in these 
unusual boudoir lamps. Original design, perfection in 
coloring, fine workmanship and reasonable price have 
won a meritorious reputation for these extraordinary 
lamps. 


Law Pointers for the Merchant 


An Enlightening Summary Of The Common Essentials And 
Points At Law Met With By The Modern Business Man And 
Merchant In The Course Of The Day’s Work 


' ’ Y HEN the man in the street 
thinks of the term “law,” 
there usually arise in his 
mind three principal ideas in connec- 
tion with the subject—the idea of 
order, the idea of force, and the idea 
of justice. Of course, as Blackstone 
tells us, there are many types or kinds 
of law. There is divine law, there is 
the law of nature, there are laws of 
science, there are laws of nations— 
all of them fulfilling the definition of 
law as a “ rule of action.” 
But our concern in this article, and 
in those that are to follow, will be 
with the rules of human action and 


By 
THEODORE H. KENWorRTH 
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HIS article is the first of a series 
of five consecutive articles, in 
a short, concise course in Business 
Law by Mr. Kenworth, who is a 
practicing member of the New York 
State Bar. 
In the articles to follow the sub- 
jects of: 


Agencies 

Partnerships 

Property Rights 
Negotiable Paper 
Employment Contracts 
Bankruptcies (claims, etc.) 


will be simply and concisely ex- 
plained and operating methods prof- 
ferred in a shape that will be 
simply defined, easily read and readily 
understood. 


nances all go to make up the other 
great body of the law. Much of this 
written law merely declares what the 
common law is; some of it remedies 
defects that have arisen in it, and 
either enlarges or restrains the rights 
and remedies granted by the common 
law. 

I would ask my lay readers to re- 
member this above all things: that law 
proceeds upon reason. Reason is the 
foundation, law is the great structure, 
and justice crowns the complete work. 

With this as a foreword, I shall dis- 
cuss, in succeeding articles, practical 


conduct. Man is, after all, a “ social 
animal.” We are not Robinson Cru- 
soes today, living in seclusion on a 
lonely island, enjoying the thrills of undisturbed hermit- 
age (if there be any such) ; rather we are active, indus- 
trious, busy men and women living in a time when, 
whether we choose to realize it or not, each one of us 
is dependent in some degree on those with whom we are 
in daily contact, with whom we trade and deal, from 
whom we buy and to whom we sell. And so we may 
well understand law to be a “ rule of civil conduct, com- 
manding what is right and prohibiting what is wrong.” 
The great strength of our system of law and jurispru- 
dence lies in its stability—its power to stand, like the 
rock of Gibraltar, unmoved and unmovable by the fluc- 
tuating notions that sometimes seize hold of our civiliza- 
tion. It is a thing permanent and universal; it knows 
not rich and poor, powerful and humble, or class against 
class; it knows only right and wrong. 

By far, the great body of our law today is the “ un- 
written law,” or the common law as it is familiarly 
known. Customs of the people, ancient, and dating 
from the time when “the memory of man runneth not 
to the contrary,” gradually solidified themselves into a 
workable system of jurisprudence. Rights, and remedies 
to cure an invasion of those rights, became well defined, 
and the pursuits of life and liberty, and the quiet and 
peaceable enjoyment of one’s property, became virtually 
guaranteed. 

In addition, there is written law. Our Federal Con- 
stitution, our various State Constitutions, treaties, laws 
of Congress and our Legislatures, and municipal ordi- 


problems of the business man, en-' 
deavoring to throw some light on per- 
will go 


Tue Epiror. 


plexing legal situations. I 
into some detail in them, and bring 
home, so far as that is possible in a general discussion 
of the subject, concrete cases and examples that may 
serve my readers as guides in similar problems which 
they may encounter. 

It occurs to me to say right at the outset that the 
average merchant does not realize how largely the law 
affects him in his daily business, yet there is scarcely 
anything he does which does not call into operation law 
in some one or other of its aspects. The purchase or 
sale of goods, the hiring and leasing of property, the en- 
gagement of employees, the daily matter of credits, of 
checks, bills and notes—all these things are governed by 
more or less well settled principles of law. It is a legal 
maxim that ignorance of the law excuses no one. 

The law gives certain rights, then, and imposes cer- 
tain obligations. And in all matters in which there is 
any doubt, or in which there can be even room for doubt, 
in the mind of the layman as to what his rights or obli- 
gations may be, only one course is absolutely safe: To 
engage the services of a trained attorney to protect his 
interests. To do otherwise is frequently to be penny 
wise and pound foolish. 

The creating of partnerships and the legal obligations 
and associations of such a combining of interests, person- 
al responsibilities and agreements, is one of the foremost 
technicalities at law met with every day in every busi- 
ness. This subject will, therefore, comprise the text for 
the next or second article of this series immediately to 
follow this initial summary. 


Twenty-one 


Holiday Spirit in Gift Shops 


By 


BEATRICE MILLER WISNER 
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ILLY BERRY and Loving Thought endear the 
H jingle and tinkle of Christmas bells. 

In the Gift Shop pervades the true Holiday 
spirit—the spirit of giving. Gifts for all, both young 
and old. For grandfather, just the proper and useful 
remembrance, maybe a hand-woven scarf in serviceable 
coloring and weave, the block pattern is unique and 
pleasing; colored squares alternately arranged, or per- 
haps a metal reading lamp, with opalescent shade, quite 
the vogue this season. A gift for grand- 
mother might need more thoughtful consider- 
ation. From the many useful and decorative 
articles which have been so wisely chosen 
and placed in the well equipped Gift Shop, 
there need be but little hesitating choice. An 
artistic Florentine fruit bowl, filled with the 
delightful artificial fruit so much in favor in 
both the large and small shops, would be a 
welcome token to adorn the mahogany din- 
ing or serving table. Mother’s gift must em- 
body tender care and fondest thought, carry- 
ing the most that love can give. Dainty crys- 
tal, porcelain or cut glass, wonderful lustre 
glass bowls, vases, flower holders, comports, 
or perhaps an unusual boudoir lamp with cyl- 
inder shade lending a graceful note of color 
to the interior furnishing of morning-room or 
boudoir. Then there are the wonderful as- 
sortment of reticules, in the newest plaited 
silks with fancy unique handles, or those tied 
gracefully together with heavy satin ribbon, 
and the polychrome or brass candlesticks, 
jewel boxes beautifully etched in conventional 
designs, are all tokens bespeaking artistic and 
careful thought. For father there are end- 
less useful smoker’s accessories, brass cigar lighters, 
fancy trays in hammered copper or brass, humidors, 
porcelain lined and decorated with hand painted designs, 
extraordinary book ends, embodying characteristic stu- 
dies from foremost sculptors, in polychrome, carved 
wood and other finishes, or an oriental lamp harmon- 
izing with the den’s decorative color scheme. 

Sister might well be pleased with any of the artistic 
desk sets, hand painted and furnished with all the desk 
accessories—pads, ink-well, feather quill and the latest 
and useful writer’s articles, or the new dainty perfume 
lamps, which diffuse a gentle aroma through fine por- 
celain, casting glows of color softening the general light- 
ing tone of the room, or perhaps an odd_ night-lamp 
fashioned with bisque head and coiffure arranged in 
fashion’s latest mode, dressed in brilliant rose, yellow or 
other tasteful silks, becoming the atmosphere of dainty 
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boudoir. These are all fads and fancies that delight 
the heart of the debutante. Brother is not difficult to 
please, his college chums would just adore some of the 
beautiful silk or leather pillows. These are creations in 
the most significant colorings—Harvard Red, Princeton 
Orange, Yale Blue, or other University colors which 
are so appealing to fastidious youth. Then there are 
the vast assortment of leather goods, just the appro- 
priate thing for Frat Room—card cases, frames, table 
runners; all oriental in decoration and burnt 
effects. Oh! what dear Bunny Hugs and 
Bunny Bunting Muffs for little sister, and 
the wonderful dollies all dressed with caps 
and dainty laces, and the character dolls, 
Jackey Coogan Kid, Bunny Cuddle, or some 
of the prim little Quaker misses, tender 
thoughtful Red Cross Nurses, Salvation 
Army lasses and the popular Indian Dollies— 
character studies of America’s aborigines. 
The wonderful educational games must not 
be forgotten, which turn the child’s mind in 
channels of right thinking. These come in 
question games, and the newest baseball 
game, distinctly for growing boys, and even 
wise fathers. Do not neglect old and tried 
friends, they may be fittingly and tenderly 
remembered with the best that pen can give 
from the choice collection of inscribed parch- 
ment gift cards, boudoir trays, screens, all 
embodying fine thoughts from the mind of 
some of the ablest authors. These are not the 
least but the very most that modest purse can 
do, bringing tender thought and sincere re-. 
membrance, doubly welcome because sent in 
the true spirit of giving. In the Gift Shops 
gifts for all, bringing fondest remembrances on this won- 
der of wonder days—Christmastide, when all the world 
is rife with happy and joyous thoughts, and the air is. 
full of childish laughter ringing merrily the glad tidings 
—Christmas is here, Hark the bells are tinkling— 
“ Hear the sledges with the bells—silver bells— 

What a world of merriment their melody foretells! 

How they tinkle, tinkle, tinkle, in the icy air of night! 

While the stars that oversprinkle 

All the heavens seem to twinkle with a crystalline delight; 

Keeping time, time, time, in a sort of Runic rhyme, 

To the tintinnabulation that so musically wells 

From the bells, bells, bells, bells, bells, bells, bells— 


From the jingling and the tinkling of the bells.” 
—Edgar Allan Poe. 


In the appropriate selection of artistic gifts, the Gift 
Shop Trade is stimulating and materially advancing art 
in this line, which places this industry in the foreground 
of. popularity. 
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Buyers In New York 


DECEMBER 10, 1921. 


George W. Owens, merchandise manager, McAlpin Company, 
Cincinnati, Ohio, 23 East 26th Street. 


DECEMBER 12, 1921. 

2 J. A. Peters, lamps, May Co., Cleveland, Ohio, 37 West 26th 

treet. 

E. R. Mitton, general mdse. mgr., Jordan-Marsh Co., Boston, 
Mass., 432 4th Avenue. 

F. G. Miller, mdse. manager, Miller Bros. Co., Chattanooga, 
Tenn., 333 7th Avenue (J. M. Biggins). 

Miss I. Stephens, lamps, shades, Marshall Field & Co., Chicago, 
Ill, 1107 Broadway, 3rd floor 

J. M. Friedlander, toys, Nathanson Bros. Troy, N. Y., 
Pennsylvania. 


DECEMBER 13, 1921. 

Louis Traxler, general mdse., Louis Traxler Co., Dayton, Ohio, 
Alfred Fantl, 116 West 32nd street. 

Mr. Halliday, toys, Herzfeld-Philipson Co., Milwaukee, Wis., 
1164 Broadway. 

N. E. Church, house furnishings, Reid & Hughes Co., Norwich, 
Conn., 404 4th avenue. 

E. W. Rivercomb, cutlery, Woodward & Lathrop, Washington, 
D. C., 334 4th avenue. 

R. J. Beacon, divisional mdse. mgr., Strouss-Hirschberg Co., 
Youngstown, Ohio, Baer & Lilienthal, 1150 Broadway. 

R. Guinan, house furnishings, R. Guinan & Co., Mahanoy City, 
Pa., Martinique. 

D. Amsden, mdse. manager, J. L. Brandies & Sons, Omaha, 
Neb., 1261 Broadway. 

R. C. Green, china and glassware, R. C. Green & Son, Potts- 
ville, Pa.,. Pennsylvania. 

W. C. Garrison, Berwick Stores, Berwick, Pa., general mdse., 
Martinique. 

A. F. Clark, general mdse., R. H. Stearns Co., Boston, Mass., 
200 Fifth Ave. 


DECEMBER 14, 1921. 


J. H. Wakelin, general mdse., McAuslan & Wakelin Co., Hol- 
yoke, Mass., Cumberland. 

L. C. Scott, toys, Campbells, Pittsburgh, Pa., 432 4th Ave. 

Miss R. Wilber, china and glassware, H. L. Boughton Store, 
Catskill, N. Y., Continental. 

H. Levinger, representing Davidson Bros. Co., Sioux City, Ia., 
1150 Broadway. 

C. Greene, mdse. manager, LaSalle & Koch Co., Toledo, Ohio, 
225 Fifth Ave. 

A. P. Wesp, general mdse., Hens & Kelly Co., Buffalo, N. Y., 
1164 Broadway. 

L. Goldman, tovs and glassware J. Goldman & Sons, Atlantic 
City, N. J., Breslin. 

G. R. Raikes, toys, L. R. Steel Co., Buffalo, N. Y., 132 West 
42nd Street. 

H. Kline, house furnishings, Watt & Shand, Lancaster, Pa., 
432 4th Avenue. 

E. F. Radikin, mdse. manager, Shartenberg & Robinson, Paw- 
tucket, R. I., care D. G. Alliance, 404 4th Avenue. 

Jess W. Smith, general mdse., Jesse W. Smith, Washington 
Court House, Ohio, 6 West 32nd Street, Mdse. Reporting Co. 


DECEMBER 15, 1921. 


M. Harris, representing Wm. Hengerer Co., Buffalo, N. Y., 
16 West 39th Street. 

J C. Turner, Mfg. toys, John C. Turner Co., Dayton, Ohio, 
Breslin. 

C. D. Evans, china and glassware, Evans China & Glass Co., 
Pittsburgh, Pa. McAlpin. 

M. Gottlieb, representing Lit Bros., Philadelphia, Pa., 1261 
Broadway; Imperial. 

F. Hanauer, representing Kaufman Dept. Store, Pittsburgh, 
Pa., 1261 Broadway. 

E. Pendergast, general mdse., Jordan Marsh Co., Boston, 
Mass., 432 4th Avenue. 

J. Beacon, Div. mdse. manager, Strouss Hirschberg Co., 
Youngstown, Ohio, 1150 Broadway (Baer & Lillienthal.) 


DECEMBER 16TH, 1921 


A. H. Pollak, toys, Cleveland Notion Co., Cleveland, Ohio, 
McA\lpin. 

H. S. Ames, mdse. manager, Rike Kumler Co., Dayton, Ohio, 
225 Fifth Ave. (Retail Research Assn.) 

T. A. Hennigan, mdse. manager, Rice Stix D. G. Co., St. Louis, 
Mo., 212 5th Avenue. 

H. Goldstein, general mdse., Strous-Hirschberg Co., Youngs- 
town, Ohio, 1150 Broadway. 

M. Harris, representing William Hengerer Co., Buffalo, N. Y., 
16 West 39th Street. 


DECEMBER 19, 1921. 


S. D. Stoll, house furnishings, S. D. Stoll, Chicago, IIl., 
Claridge. 


DECEMBER 20, 1921. 


M. L. Kahn, mdse. manager, Chicago Mail Order Co., Chicago, 
Ill., 368 6th Avenue. 
P. H. Davis, toys, The Cohen Co., Richmond, Va., 1150 Broad- 


way. 

J. Williams, house furnishings, John Williams & Co., Albany, 
N. Y., Navarre. 

F. P. Walsh, house furnishings, Strawbridge & Clothier, Phila- 
delphia, Pa., 230 5th Avenue, Bretton Hall. 

D. B. Amsden, mdse. manager, J. L. Brandies & Sons, Omaha, 
Neb., 1261 Broadway (S. M. Goldberg). 

M. Laubach, china and glassware, Laubach & Sons, Easton, 
Pa., c/o H. M. Morris, 41 Union Square. 

Robert A. Patterson, general mdse., Spokane D. G. Co., 
Spokane, Wash., 440 4th Avenue. 


DECEMBER 21, 1921. 
H. G. Wexler, house furnishings, Western Premium Co., Chi- 
cago, Ill., McAlpin. 
C. H. Stanton, china and glassware, C. H. Stanton, Westerly, 
R. I., Breslin. 


DECEMBER 22, 1921 


W.S. Tufts, basement general mdse., Jordan Marsh Co., Bos- 
ton, Mass., 432 Fourth Avenue. 


If a Patron Complains Something Is Wrong 


The customer may complain because the goods he has 
bought do not meet with his expectations. 

He may complain because, through ignorance, he has 
not properly used what you have sold him. 

Again, he may complain because some defect has de- 
veloped. 

All three complaints are just ones, says Milton J. 
Wanamaker in Proofs. 

If the goods have fallen below his expectations—he 
has been oversold—the goods have probably been mis- 
represented. 

If his ignorance is the cause of his dissatisfaction—he 
has not been sold properly, Sufficient time and care have 


not been taken to make the use of the goods clear to him. 

If a defect has developed it may not be your fault; but 
it certainly is your fault if you do not do everything in 
your power to correct it. Any customer complaint is just 
unless of such a nature that you can convince him other- 
wise and still retain his friendship. 

Neither trouble nor expense should be spared in clear- 
ing up customer trouble. 

No sale is complete which does not include customer 
satisfaction. 

If more merchants and salesmen realized this so many 
merchants would not fail at the very outset of their 
careers. 
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What The Potteries Are Doing 


(Continued from page 17) 


Among the buyers calling on the trade in Boston last 
week, were Arthur Ellis, of Almy, Bigelow and Wash- 
burn, Salem, Mass.; Mr. Tisnauer, of People’s 5, 10 and 
25 Cent Store, Woonsocket, R. I., and Mr. Hiller, of 
Hiller and Co., Newburyport, Mass. 


Ed. Swasey, of E. Swasey and Co., Portland, Me., 
and Mr. Smith, manager for the Edison Electric Light 
Co., Brockton, Mass., were also among other out-of-town 
visitors to Boston, who called on the trade here the past 
week. 

The Genesee Pottery Co., of Chittenango, N. Y., which 
is under the management of A. W. Surles, formerly of 
East Liverpool, will likely show two new shapes in tea- 
pots in connection with its display at the Ft. Pitt Hotel, 
Pittsburgh, Pa., in January. This shop is manufactur- 
ing brown, rockingham and jet lines. 


Two additional decorating kilns have been placed in 
operation at the plant of the Hopewell China Co., of 
Hopewell, Va. The majority interest in this concern 
have acquired the stock holdings of W. R. Scraggs and 
Louis Groglode, who initiated the corporation. Mr. 
Scraggs remains with the organization, but Mr. Grog- 
lode has returned to East Liverpool. 


Secretary Charles F, Goodwin, of the United States 
Potters’ Association, in going over some old records has 


learned that the association was formed at a meeting 
held in the Merchants’ Hotel, Philadelphia, Pa., Jan. 
13-14, 1875, and that the second meeting was held a year 
later in the Monongahela House, Pittsburgh, Pa. James 
Moses of Trenton was the first president, and J. Hart 
Brewer of Trenton the first secretary. There were 41 
firms represented at the initial session, the capital stock 
of the combined interests representing $5,000,000 and 
with an annual capacity of similar value. The initial 
call for the first meeting was sent out from Trenton, 
Dec. 18, 1874, or 48 years ago. 


Granville W. Springer, of the sales department of the 
American Clay Products Co., Zanesville, O., is making a 
western trip in the interest of that concern. (Guy Cooke, 
New York representative for this firm, who has been at 
the factory offices for a few days, has returned to his 
desk. 


A. C. Scroggins of the Fostoria Glass Co., Mounds- 
ville, W. Va., entertained a number of the official staff 
of the company at dinner at the Rotary Club there a 
few days ago. Those from the selling department who 
attended were George K. Marshall, Boston; Charles L. 
Weddle, New York; H. G. Dalzell, Charles K. Price and 
J. W. Dalrymple, Chicago; H. Mooney, New Orleans; 
F. B. Lawrence, St. Louis; George W. Bockman, San 
Francisco. Officers of the company also were guests. 
Music was furnished by a Hawaiian orchestra. 


Another Progressive Step 


The Knowles, Taylor & Knowles Pottery Co., on Jan. 
2 will take another leap forward in its set intent to im- 
prove the quality of its merchandise, for on that date 
its new ceramic and research department will be opened 
under the direction of Forrest K. Pence, for the last 
eight years in charge of a similar department of the 
American Encaustic Tile Co., Zanesville, O. This new 
department is now being “ set up” in the old office build- 
ing of this firm, which is directly across the street from 
the present office building and sample room. The most 
modern equipment possible to procure will be used by 
Mr. Pence in his research work. Every material the 
firm puts into its body and glaze will be tested before 
it will be permitted to be used. 

During the present fiscal year, Mr. Pence occupies the 
position as president of the American Ceramic Society, 
composed of the most learned in the ceramic world. 


He graduated from the scientific course at Ohio North- 
ern University in 1902 and from a special chemical 
course with degree of B. A. Ohio State University in 
1907. He completed his course in Ceramic Engineering 
at Ohio State in 1909 with degree of Ceramic Engineer. 
Although Mr. Pence went with the American Encaustic 
Tile Co., July 1, 1909, he continued with that company 
during the University year of 1912-1913, but during that 
year also taught Senior Ceramics at Ohio State, with 
full title of Professor. His work with the Zanesville 
company embraces all phases of the ceramic operations 
of tile manufacturers. 

It is the announced intent of the Knowles, Taylor & 
Knowles Co. to present the trade with the highest quality 
of American dinnerware possible, both with reference 
to body, glaze and treatments. 
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AURIGE AKO, of George, Boreteldt & Co., 
M was given a farewell dinner by a number of his 
friends, before his departure from Boston last 
Tuesday, for California. Mr. Caro expects to be in 


San Francisco Friday and will be in charge of the Pa- 
cific Coast territory for this concern. 


Considerable excitement was caused at the Shepard 
store, on Winter street, Boston, last Thursday, when a 
fire broke out in one of the large windows, in which a 
dresser was at work. A property damage of $5,000, in- 
cluding the plate glass window through which the en- 
trapped man made his exit, was the result of the fire, 
due to a defect in the electric lighting system. 


George K. Marshall, who left Boston a week ago last 
Saturday, for a visit to the Fostoria Glass Co., at 
Moundsville, W. Va., for whom he is local representa- 
tive, is expected to be back at the office Saturday. 


H. A. Smith, of the McKee Glass Co., Jeannette, Pa., 
was in Boston last week, visiting with George D. Dinkel, 
who is local agent for the company, at 44 Federal street. 


Winthrop L. Rogers died Monday, December 12th, in 
London, England. Mr. Rogers was the son of Charles 
A. Rogers, a former member of the old firm of Rogers 
and Co., crockery dealers, of Boston. He is survived 
by his widow and two daughters, and two sisters. 


A veritable “clover-field in June” is the shop at 7 
Bromfield street, of the Butterfly Box, Inc., with its 
myriads of butterflies of every shade and hue of yellow, 
and brown and crimson and blue, daintily poised on the 
slender mirrors, trays, tea tiles, and lunch and candy 
boxes, and many other charming novelties on display in 
the window and interior of the store. 


Mr. Howland, of Hart & Howland, Fall River, Mass., 
and Mr. Davis, of J..A. Davis, Wentworth, N. H., were 
visiting the trade in Boston last week. 


William R. Cumming, of David Harley & Co., Paw- 
tucket, R. I., was also calling on the trade here last 


Monday. 


F. E. Nelson, formerly of the firm of F. E, Nelson & 
Co., Manchester, N. H., left Boston recently for a Win- 
ter’s sojourn in California. 


Bureau of Standards Helps Indian Pottery 
Industry 


One of the most ancient arts and industries of Amer- 
ica, the manufacture of clay utensils by American In- 
dians, has received the aid of ceramic experts of Bureau 
of Standards of the Department of Commerce. 

Down in Arizona and New Mexico, the Indian still 
makes his clay pots and other wares as he did years ago, 
but they find a different use. Travellers and sightseers 
purchase them as souvenirs. They have to stand rough- 
er usage in being transported to civilization’s front par- 
lors than they did when they hung over camp fires. 

When burned in the primitive way, by burying in a 
smoldering heap of refuse, Indian ceramic ware is fragile. 
Through the Indian Office of the Department of the In- 
terior, the Indians appealed to the Bureau of Standards 
to help them produce better ware. Ceramic engineers of 
the Bureau of Standards made burning tests of some of 
the clay used in the Indian ware and recommended that 
it be burnt at a slightly higher temperature. The pottery 
is decorated by using a manganese ore and methods were 
worked out by the Bureau so that the higher burning 
temperature will not destroy the decoration. The In- 
dians were also told how to use cobalt stains for their 
work, and they were given plans for simple but modern 

_ kilns for burning their pottery. 


| 


New Act Eliminates War Tax 


The public will save approximately $1,500,000 a month 
as a result of the elimination of the war tax on express 
shipments, according to George C. Taylor, President of 
the American Railway Express Company. 

The “ Revenue Act of 1921 ” eliminates the war tax of 
one cent on every twenty cents and fractions thereof in 
transportation charges on all express shipments. This 
tax during the year of 1920 amounted to $17,502,918. 
The average transportation charge for each express ship- 
ment was approximately $1.50 and the average war tax 
for each shipment was eight cents. 

The elimination of the tax, therefore, will virutally 
amount to a decrease in rates of a little over five per cent. 
Mr. Taylor believes that this should have a tendency to 
stimulate business and thereby accelerate the rapidly im- 
proving conditions throughout the entire country. 


Optimism must be based on effort. 


Making a fool of others doesn’t necessarily proclaim 
you a wise man. 


Be game and plan the game. 


To make a killing, shoot straight. 
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SPECIAL NOTICES 


NE OF THE OLDEST and best established crockery houses 

in America has a splendid opening for an alert salesman. 

If you “know crockery” it will pay you to investigate this 

opportunity. Communications confidental. Reply Box 109, care 
Crockery & GLASS JOURNAL. 


ALESMAN, experienced and popular, with present concern 

over ten years is open for an engagement for 1922 with 
first class pottery making a good line ot dinnerware and hotel 
ware, etc., for New. England, New York, Pennsylvania, Balti- 
more and W ashington territory. Address Box 12 26, care 
Crockery & GLASS JOURNAL. 


RAVELING SALESMAN of many years experience and 

wide acquaintanceship in the trade is now open for engage- 
ment for a first class pottery or china line for 1922. Box 123, 
care Crockery & GLASS JOURNAL. 


ELIABLE AND CAPABLE executive salesman wishes to 

represent a factory making railroad glass ware, lantern 
globes, and automobile glassware in territory including and 
radiating from New York City. Thorough and aggressive repre- 
sentation can be assured. Box 127, care Crockery & GLAss 
JOURNAL. 


WANTED 


A HIGH CLASS CHINA DECORATOR 
HO IS THOROUGHLY VERSED with the acid etching 
process and able to supervise the equipping of a good 
sized China Decorating Department. Applicant must be compe- 
tent to take full charge of such plant. State previous expe- 
rience, age, and salary expected. Reply to Box 120, care 
Crockery & GLASS JOURNAL. 


CUT GLASS SALESMAN WANTED ON 
COMMISSION BASIS 
p- TO-DATE CUT GLASS MANUFACTURER desires ser- 
vices of salesman on commission basis for territory south of 
Norfolk, Va., and west of Chicago. No objections to handling 
side line in connection. Address Box 129, care Crockery & 
GLASs JOURNAL. 


ANTED SALESMAN to carry our line of Turkish Slip- 
pers and Oriental Goods on commission basis thru fol- 
lowing states. 
1. New York, New Jersey. 
2. Pennsylvania, south and west thereof. 
3. Middle and Southern states. 
Reply to Box 130, care CrocKEry & GLAss JOURNAL. 


IRST CLASS SALESMAN—Knowing the Buyers from 
Coast to Coast. Familiar with the details of Crockery, 
Glass and Kindred Lines. Born in New York City, is about to 
give up traveling on the road and to open up a New York sales- 
room. Has a large following and can sell goods to the best 
trade. Al References from last employer for 15 years. 
American Pottery, Hotel Ware, Dinner Ware, Cooking Ware, 
Souvenir Specials, etc. Address Box 131, care Crockery & 
GLass JouRNAL, New York City. 


ALESMAN WANTED—One of the largest manufacturers in 

the business has an opening on its New York sales staff, for 
a bright aggressive young man, thoroughly experienced (or with 
some experience) in selling glassware. Excellent opportunity 
for a man possessing the necessary qualifications. Reply to Box 
132, care of CrockERY & GLASS JOURNAL. 


INES WANTED—Lamp factory representative, with New 

York salesroom, and extensive folllowing, in the trade, 
wishes to add the following lines: high grade metal lamps, light- 
ing glassware, also wrought iron floor lamps. Equipped to give 
highly satisfactory representation to the right lines. Box 133, 
care of Crockery & GLASs JOURNAL. 


Stoke-on-Trent Exports 


The total declared exports of all articles from the 
Consular District of Stoke-on-Trent to the United States 
during November amounted to £124,735 of which 
amount £111,156 covered shipments of china and earth- 
enware, an increase of £25,982 over the figures for the 
month of November, 1920. 

The total declared exports of all articles to the United 
States for the first eleven months of this year amounted 
to £1,011,620; compared with £1,006,891; £541,039; 
£575,000; £579,087; £445,348; and £402,719 for the same 
period in 1920, 1919, 1918, 1917, 1916, and 1915, respec- 
tively. 


Business can be as ethical as religion, 


Put much into the world and in time much will be put 
into your world. 


Stand still and you'll fall down, 


A goodly share of hurdles early in life help you to get 
on better later in life. 
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Harrison seaury 


No Packing 


3 Charge. 
Boudoir Lamp se 
——, 
Made in Bone Ivory with 
Assorted Glass 
1921 
Price:— 1 to 49 $2.25 ea. HOLIDAY 
50 to 99 Paka) SPHOIAL 


100 or over 2.00 “ 
———_ 
Less 2% 10 days 
Net 30 days 


Made by HARRISON FIXTURE WORKS 
59-61 HARRISON AVENUE. BROOKLYN, NEW YORK 
N. Y. Display: 130 W. 42d St., 5th Floor = 
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No. 18 
Height 11” 


GET TTUUTTTTTTTTTTTTTUSTUTTTTATTTELCUUOOOAAATUUUCUCUUOTOHOUCUOUOOOTOTUITUOUUOUOOIIAOUUUUUONUOHOIUULUUCUUUOO HEU LLU De== 


WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE, 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all coors Private Moulds Worked. 


FACTORY : 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


Sole Owney of the Patent Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid “Salt and Pepper” Caps 
ALSO CELLULOID DISCS. 


/ We carry about fifty stock sizes of caps; and 
are also prepared to supply special sizes to 
order. Write us for prices and samples. 


& Housefurnishing Association of Chicago was 

held on Thursday of last week at the Morrison 
Hotel. John Bowman, president, was unable to attend 
the meeting, so John Ling, chairman of the executive 
committee, presided at the meeting. Henry Von Hagel, 
vice-president, was in attendance, but owing to the fact 
that he has been absent from several of the recent meet- 
ings and consequently not in close touch with recent as- 
sociation developments, he requested that Mr. Ling pre- 
side over the meeting in his place. 

Minutes of the previous meeting were read by Secre- 
tary Power and the various committees reported to the 
general body what they had accomplished since the pre- 
vious meeting. The publicity committee gave details of 
the progress of their work in sending out advertisements 
and posters. 


r \ HE regular meeting of the Glass, Pottery, Lamp 


The various committees of the Chicago Association, 
who are fast rounding the Chicago exhibit into shape, 
held a joint meeting in the Ivory Room of Mandel 
Brothers last Monday, where they thrashed out many 
details, and cleared up association matters previously 
unsettled. Already the committees have been rewarded 
for their efforts by the assurance from all sections of 
the country of large numbers of buyers who will come 
to Chicago in February for the show. 


The success of the gift shop in the retail store has 
been duplicated in the wholesale house of Carson, Pirie, 
Scott, & Co., who introduced the idea to the trade early 
in December. Two weeks ago a booklet was mailed to 
the trade, presenting gift ideas which would brighten up 
the department for the last minute selling. Considering 
the general buying conditions, the firm felt that there 
would be an unusually large number of merchants this 
year searching for last-minute additional needs. 

The display was arranged on the second floor of the 
wholesale house. Floor and table lamps were arranged 
to suggest the setting they had been designed for. The 
department includes all gift merchandise lines, such as 
book ends, candlesticks, mirrors, tea wagons, glass nov- 
elty pieces. The popularity of the department has al- 
ready been demonstrated by the orders placed by visiting 
buyers during the past two weeks. 


| W. T. Darden, head of W. T. Darden & Co., manu- 
‘facturers representatives, with display in the Palmer 
‘House returned last week from an extended trip to the 
‘West Coast. Mr. Darden is enthusiastic over conditions 
as he encountered them in the far west. He says that 
‘the West Coast evidently has not been hit by business 
| depression. No one talks of “business depression ” in 
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California and all seem to be enjoying a good business 
at this time. Mr. Darden explained that this condition 
was probably due to the fact that the average income 
of California Farmers last year was $6,700, according 
to official estimate. With the farmers buying power in 
such good shape it is easy to understand this report of 
“good business”? from one who has just been in that 
section. 

Mr. Darden also spoke very highly of the new Em- 
pire China Co. of California, just completed three weeks 
ago. This is a seven kiln plant. Entire equipment of 
plant driven by individual direct current motors, elim- 
inating all shafting. The clay enters the rear of the 
plant, travels through the various processes, and comes 
out finished on the same level as it entered. The plant is 
up-to-date and modern in every respect. 

Mr. Darden left Chicago last Sunday to visit East 
Liverpool, where he will take up business matters with 
the Potters Cooperative Co. 


Ed Boring, Chicago manager for the Crooksville China 
Company, accompanied by Mrs. Boring, left Chicago this 
week for a trip to the factories at Crooksville. Mr. Bor- 
ing expects to spend two weeks there arranging matters 
for next year’s business. 


Tom Reid, for some time connected with the Guern- 
sey Co., and well known in the crockery trade of the 
country, will open a permanent display room in Chicago 
The display will be lo. 
cated in room 562 Palmer House and will be ready for 
the trade shortly after the first of the new year. 


for the concern he represents. 


C. E. Jackson, president of the Warwick China Co., 
of Wheeling, W. Va., was in Chicago last week on busi- 
ness. 


Harry Kalish, representative for A. Leipzig & Co., of 
New York, was showing his line of fancy, plain and 
decorated baskets in the Palmer House during the past 
week. 


The Chicago office of the Macbeth-Evans Glass Co. 
reports that the Marion branch of their company, which 
has been closed for several months, reopened on Thurs- 
day of last week, giving employment to 500. 


C. B. Chesterman, wholesale glassware buyer of Sioux 
City, Ia., was in Chicago recently, looking over lines for 
next year. 
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THE SPIRIT OF CONVENTION 


ESPITE what the news head- 
D lines tell us, as we close this 

page, a great truth seems to 
be plainly written in every despatch— 
in every stage of the conference at 
Washington. This truth is that right 
prevails. Possibly to many, the hap- 
penings of the day appear to be a series 
of puzzling procrastinations. To some 
the arms conference and the various 
progressive steps toward world secur- 
ity and permanent peace are a source 
of confusion and mystery. 

When the Sophists of ancient Greece, 
who relied more upon their oratory 
than pragmatic philosophy, argued 
with Socrates, their unsound reason- 
ings and brilliant oratory held little weight with the 
practical philosopher who saw truth as the keystone of 
reason, and results as the basis of action. 

Truth is in accord with nature. What is right must 
of necessity be in harmony with the universe. It does 
not need a Socrates to refer us back to nature in order 
to solve our problems. No matter what the hazard, it 
has its parallel in natural law. Our solution of the problem 
depends upon our individual abilities to determine what 
is true and pragmatic in nature. 

In the joining of opinions on all matters of common 
interest we seem to have found the secret of progress: 
And this seems to be the touchstone of our age—this 
“ vetting together’ of minds for a common good. 

In every race; in every industry; in every heart, this 


in sight. 


will stand. 


Japan and 


SCC EEE Cee 


Special Dispatch 


Washington, D. C., Dec. 28. 
Failure of the nations to reach 
an agreement on submarines does 
not mean that the conference on 
limitation of armaments will fail. 
An agreement on capital ship 
tonnage may still be consummated. 
The Far Eastern agreement is 


The Four Power Pacific treaty 


The status quo on Pacific for- 
tifications will be maintained. 
China may 
accord on Shantung. 


ST 


spirit of constructive convention ap- 
pears to be the pivot of understanding 
and development. Only in this way 
does it seem possible to iron out the 
difficulties that retard national secur- 
ity, industrial progress and _ personal 
enterprise. 

And so does this same protective 
spirit move the builders of the vari- 
ous trades. 

In every convention; in every gather- 
ing of active minds, interested in busi- 
ness upbuilding, the moving spirit of 
service and cooperation prevails. The 
spirit of accord and harmony rules 
dominant where men are open to dis- 
cussion and friendly parley. 

In sophistry and argument there is room for doubt 
and trouble, but in honest discussion, and the friendly 
convention of open minds there is a wealth of 
constructive understanding and small possibility for com- 
mon error. 

Dedicated to the benefit and progress of the trade, 
are the cooperative exhibits scheduled in Pittsburgh from 
January 3rd to 31st, and in Chicago from February 6th 
to 18th. In these two exhibits embody the spirit of con- 
structive convention. Not only are they bound to be 
normal sales stimulators, but must of necessity serve as 
ambassadors of understanding and development. 

me element of penal enterprise is mirrored clearly 

“ get-togethers” such as these. There is no doubt of 
ae power to tone up lagging industry. 


reach 
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Homer Laughlin China Co. Opens 
New Sample Room 
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Laughlin China Co., Newell, W. Va., cannot be 

described in adjectives. There is nothing like it 
in the United States, therefore it cannot be compared 
with any display arrangement. In detail nothing is lack- 
ing. In art the hand of the master sculptor is shown. 
In harmony of colors there is that soft blending which 
adds a richness to all surroundings. Nothing is missing 
from an artistic point of view to create criticism, Every- 
thing within the room has been worked out in harmony. 
And what is still better, the character of merchandise 
displayed in this lovely room is of that high standard of 
quality which not only bespeaks of the progressiveness 
of this firm, but mutely tells of the wonderful advance- 
ment made within the last few years by the American 
potter. 

It was seven months ago perhaps that the Homer 
Laughlin China Co. laid plans to design a new sample 
room. A month later work was under way. Contracts 
were awarded the James C. Hoes Sons, New York, and 
the Homer Laughlin China Co.’s sample room will stand 
as a monument to their effort. 

No ray of sunlight enters this new sample room. ‘Tis 
the soft glow of the sun at eventide which seems to beam 
through the large cathedral glass-panel windows on the 
south side of the room. This single lighting effect causes 
one to stand in wonderment. 

From the main office of the company the visitor is 
taken to the second floor, and there has been built what 
might be properly termed an anteroom. From this room 
doors open to the stairway leading to the sample room. 
The steps are of polished oak. At either side of this stair- 
way is a length of two-inch hemp rope, each length being 
covered with mulberry colored silk velour, the seam of 
which is hid from view. Ascending these steps one is 
compelled to glance upward and observe an arched ceil- 
ing, done in old ivory, and with buried cornice lights 
sending forth their rays in a flood over the entire arch. 

It is here where one begins to absorb the beauty of the 
thing. When one ascends the stairway and stands on 
quarter-inch battleship linoleum, there is that something 
which causes the visitor to pause, even for a moment. 

Then it is that the eye beholds the wondrous beauty 
of this new sample room. True, one can observe parts 
of the entire space of 150 by 50 feet, but here and there 
more is to be observed. This space has been divided 
seemingly into three rooms, and at either side of which 
are booths, and it is in these booths that the two hun- 
dred-odd dinner ware decorations are shown on the four 
dinner shapes of this firm. 


: | \ HE splendor of the new sample room of the Homer 
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At the top of the stairway, to the left, is the commercial 
department of the sample room. It is a most delightful 
corner. A beautiful hand carved flat top antique birch- 
finished desk has been provided, and placed here and 
there are chairs to match the desk. To the right of the 
commercial department is arranged the first sample booth, 
and in the centre of this booth, just beneath the cathedral 
glass panel window, is a spacious window seat, on, which 
has been placed a mulberry colored silk velour cushion 
extending its entire length. There are two such seats 
arranged in the sample room. 

Passing from this part of the sample room into the 
centre room, over which the arched ceiling extends, one 
walks past a wall division in which has been built an 
arched entrance. Each doorway has been closed with mul- 
berry silk velour draperies, finished in old ivory fringed 
edging. In the centre of the arch at the “ keystone ” is an 
old ivory finished raised panel design in which has been 
worked the initial monogram of the firm. On the oppo- 
site side of the arch is another oval-shaped panel also 
showing the raised monogram of the company. 

A very beautiful piece of Chinese woven tapestry, 
probably thirty-six inches square, has been suspended on 
the wall between the two arched entrances into the sec- 
ond display room and beneath the arch. On the centre 
north wall of this room has been hung a bust portrait of 
W. Edwin Wells, done in oil, a gift of esteem from the 
company. It is a most delightful likeness. 

Directly beneath the arched ceiling in this room has 
been placed a hand carved oak table, on which has been 
placed a large electric portable, the color and design of 
which is in harmony with the other surroundings of the 
spacious room. At either side of this room, and in a third 
room beyond, display booths have been built. In the 
centre of each booth has been placed one birch-finished 
table. These tables will be kept vacant at all times except 
when being used for the displaying of patterns during an 
interview. 

All woodwork is straight grain oak and finished in 
“Lenox Gray.” The booths are separated one from the 
other by a four-foot nine-inch wall or partition, and at 
this height the visitor can have a clear observation of the 
entire sample room. 

All ceiling panels and art designs on the columns are 
hand carved plastic relief work and is in Italian renais- 
sance, a decoration that arose in the early fifteenth cen- 
tury in Italy. Walls and ceiling are finished in old ivory 
All draperies are mulberry silk velour. 

The heating and ventilating system is not exposed in 

(Continued on page 25) 
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NTERESTING 
ITEMS PICKED 
UP HERE AND 
THERE AMONG 
THE TRADE 
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Horace C. Gray Co. at Christmas were a delight- 

ful surprise to the concern’s employees, not on 
account of the bonus itself for it has been a custom with 
the firm to pay one for the past several years, but on 
account of the increase over those paid before. The 
past year has been one of the most successful the com- 
pany has experienced since it has been in business. 


S\itee eae sized bonuses paid by the 


J. L. Pulaski, formerly of the firm of Selrite Products, 
Inc., also formerly connected with Krebs Stengel & Com- 
pany, and Steinfeld Bros., and for many years identified 
with housefurnishing and toy lines, has associated him- 
self with the Bush Terminal Sales Building in charge of 
Manufacturers’ Service in the Housefurnishing and Toy 
Divisions. George A. Keeneth, for twenty-seven years 
with one of the largest importing houses as assistant toy 
buyer, and lately with the Fibre Toy Company, has also 
joined the Bush forces as assistant manager in charge of 
the toy division. Maxwell E. Mechner is another ad- 
dition to the staff who will be assistant manager in charge 
of the housefurnishing division. He was for many 
years with Steinfeld Bros. and Krebs Stengel & Co. 


Harry Bayley of the Bedford China Co., Bedford, 
O., was a visitor in New York this week consulting with 
Harry P. Muirheid, the newly appointed manager of sales 
for the concern. 


The addition of porcelain topped tables for displaying 
the Westmoreland Specialty Co.’s line at the salesroom 
of the Horace C. Gray Co. will add quite materially to 
the attractiveness of the exhibit. These were installed in 
preparation for the concern’s new samples which are now 
en route from the factory. 


Edward J. Burdett, who removed with his family to 
Boston about a year ago when he became buyer for the 
Gilchrist Co. store that city, moved back to New York 
last week. He has made no definite business plans for 
the future as yet. 


“Joe” Mello, office manager for the Utility Glass 
Works, Lonaconing, Md., was a caller on Tuesday of this 
week at the office of Frederick Skelton with whom he 
was formerly connected. He was here to spend Christ- 
mas with his mother at Paterson, N. J. 


Important Changes of Buyers Reported 


Important changes of buyers reported to take place on 
January rst are as follows: Edward Ertle, who has been 
with Mandel Bros., Chicago, as house furnishing buyer, 
under John Linz, will go to Kaufman Department Stores, 
Inc., Pittsburgh, where he will become assistant to J. I. 
Flynn. W. Hoffmann, who has been a manufacturers’ 
representative in St. Paul, Minn., and was formerly a 
buyer, is reported to be Mr. Ertle’s successor at Mandel 
Bros. A. M. Nordland, formerly with the H. & S. 
Pogue Co., Cincinnati, will become buyer for the Pettis 
D. G. Co., Indianapolis, taking the place of C. Hansen, 
who goes to Block & Kuhl, Peoria, Ill. Still another im- 
portant change reported is that Leo Arnstein, buyer for 
Edward Schuster & Co., Milwaukee, will be made mer- 
chandise manager for the firm, and W. Papke will suc- 
ceed him as buyer. George E. Salisbury, buyer for the 
Edward Malley Co., New Haven, Conn., will go to the 
Wallace Co., Schenectady, N. Y. 


Glass was made in Egypt 3000 B. C. Transparent 
glass was made in 710 B. C., and glass windows were 
introduced into England in the Eighth Century. 


Importers Announce Reduction 


Importers of English wares have mailed notices to the 
trade announcing a general reduction in prices to become 
effective January 1. They are enabled to make this con- 
cession as the result of the recent wage settlement be- 
tween the English potters and workers. This action on 
the part of the pottery manufacturers, which has been 
passed on by the importers, will undoubtedly have a 
decidedly stimulating effect on business, for many buy- 
ers, in anticipation of a reduction, have been reluctant 
to place orders until some announcement regarding prices 


was made. 


Fix Rate on Ginger Jars 
Sustaining a protest of Wm. A. Brown & Co., the 
Board of General Appraisers finds that certain ginger 
jars should have been assessed at the same rate as the 
contents. The customs official sought to prove that the 
jars were unusual containers and as such dutiable at a 
higher rate. 
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WHAT THE POTTERIES ARE DOING 


M. K. ZIMERMAN, REPRESENTATIVE 


ITH the holiday season over, general ware pot- 
W tery manufacturers are now arranging to take 

inventories and will start the new year with 
reasonably filled order files. Reports received by the 
trade here within the last few days indicate that the de- 
mand for dinner ware throughout the pre-holiday buying 
season was active. In some instances stocks were rather 
depleted at the close of business last Saturday. There is 
bound to be a flood of replacement orders at a very early 
date. In fact some new mail business along this line has 
already been received. From all outward indications, the 
general ware potteries in this district are facing a rather 
active first quarter period. 


Joseph P. Curry, of the West End Pottery Co., after 
spending several days at the local factory offices returned 
to Jeannette, Pa., for the Christmas holiday. He is due 
at the plant next week to arrange his samples for his ex- 
hibit at the Ft. Pitt Hotel, Pittsburgh, Pa., which will be 
ready January 9. 


George McNicol, manager of the Chicago office of the 
Potters Co-Operative Co., spent the holiday season with 
his family here. Upon his return to Chicago, he will be 
accompanied by his wife. 


William T. Darden, upon his return here from the 
Pacific Coast, where he represented the Potters Co- 
Operative Co., completed an arrangement to represent 
the Jackson Vitrified China Co.’s line of hotel china in 
the Chicago district. It is quite likely that he will also 
represent another semi-porcelain line out of the East 
Liverpool district. He expects to return here during the 
January season. 


Herbert K. Connors, eastern salesman for the Carroll- 
ton Pottery Co., will open his line at the Ft. Pitt Hotel, 
Pittsburgh, January 6. 


The new Research Committee of the United States 
Potters’ Association will hold its first meeting in the 
rooms of the Potters’ Club in this city within the next 
fortnight. A. V. Bleininger, in charge of the research 
department of the Homer Laughlin China Co., is chair- 
man of this committee. It is recalled that this will be the 
first meeting ever held among technical men connected 
with the pottery industry, and may prove the initial move 
to have a Division of the American Ceramic created for 
the East Liverpool district. 


H. A. Markowitz, salesman for the Standard Pottery 
Co., with offices in Cincinnati, O., when here a few days 
ago remarked—that he had been with the Standard for 
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34 years, entering the service of the company at the age 
of thirty. 


Buyers have begun to ask for reservations at the Elks 
Club here for January. This would seem to indicate 
that the district will experience a rush into the market 
soon after the first of the new year. 


A general complaint among the merchants here is, that 
it is costing them more to do business this year, owing to 
a less demand for expensive goods, and for more of them, 
by the consumer, who is buying from the stores where 
they can get the goods at the lowest prices. They also 
say that the size of the number of people in the stores 
does not compare favorably with the large crowds on the 
street. 

Eugene Blum, Western representative for the Mitchell 
Woodbury Co., will be located at Fort Pitt Hotel, Pitts: 
burgh, Pa., from January 9 to January 31. Mr. Blum, 
who has been at the store in Boston the past week, mak- 
ing preparations for the exhibit, returned to Chicago, 
Saturday 


John W. Chaput, of Harris and Mowry, Woonsocket, 
R. I., and R. Shermal, of J. B. Blood Co., Lynn, Mass., 
were calling on the trade in Boston last week. 


In a general way the holiday suspension in the local 
pottery district was of brief duration. The majority of 
the plants resumed activity Tuesday morning, and there 
will be another idle period next Monday, New Year’s 
day only. There are several shops which were inactive 
all week, but these will start operations again next 
Tuesday. 


It is the general opinion of pottery manufacturers here 
that more buyers will visit the local market during Janu- 
ary than for years. This is to be brought about by the 
general condition of trade. Retail stocks are said to be 
low, and jobbers have advised that their warehouses are 
far from being crowded, so far as domestic dinnerware 
is concerned. 


Forrest K. Pence, for the last eight years in charge 
of the research department of the American Encaustic 
Tile Co., at Zanesville, O., will assume charge of the new 
research department of the Knowles, Taylor & Knowles 
Pottery Co.’s plant next Tuesday. This is the second 
research department to be opened by local pottery manu- 
facturers, and announcement that the third operating in- 
terest will establish such a department is expected soon. 
Manufacturers are bent upon obtaining quality. 


(Continued on page 25) 


GLASS FACTORY ACTIVITIES 


M. K. ZIMERMAN, REPRESENTATIVE 
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sample room display space in its general office 
building at Ninth and Bingham street, in order 


oe 


iT HE United States Glass Co. has so divided its large 


that each factory will have “its own” section and indi- 
viduality. The scheme was worked out by D. H. Cushwa, 
commercial manager, and the results have been little short 
of wonderful. All the new 1922 lines of this concern 
are now being displayed, although from time to time there 
will be additional items added. From Factory “ A” sev- 
eral pieces have been added to the 15,306 line, while from 
Factory “ B” a fine line of household necessities has been 
displayed. This embraces a big line of salt shakers, oils 
and lamps, and a new 10-inch rolling pin, a new handled 
jar rather unique in design and which might be possibly 
used as a coffee cup. From Factory “D” several dec- 
orations on the new Aurora glass have been received, 
besides two decorations on the crystal line from Factory 
“K,” these decorations being in solid colors—that is to 
say the two-piece items, such as a bowl and foot, will 
be in separate colors, while a stenciled line on the Aurora 
glass is to be had from Factory “D.’’ From Factory 
“E” has come two new sundaes and four or five new 
tumblers and also a new table line known as No. 15,312, 
and from Factory “ F” a number of new shapes in can- 
dlesticks, both cut and etched are ready for display. A 
new line of crystal glass has been received from Factory 
“G,” known as the “ Queen Anne” pattern. Each piece 
will have an individual label attached, and each package 
will include an ornamental placard on each barrel. The 
line is to be handsomely illustrated in booklet form and 
the trade will be supplied with these booklets upon re- 
quest. New cheap cuttings and something new in col- 
ored effects are being prepared by Factory “G.” In 
addition to their regular “ Aurora” pattern, Factory “K” 
will have both blue and canary “ Aurora” and will show 
a variety of special pieces. From time to time this line 
will be increased. At present the line includes vases, 
candle sticks, flower bowls, buffet sets and console sets. 
The new colors to be had in these pieces have been desig- 
nated as pearl blue coral red and jade green. The last 
three colors are something new in glass, and it is the first 
time they have been displayed in the local market. From 
Factory “K” has also come a new line of light weight 
fancy pieces suitable for decorators and cutters. Many 
of the shapes are original. 

The “ Dunmoyle ” pattern is a new creation from Fac- 
tory ““O” and is a new light colonial creation. This line 
will prove an attractive one for the jobbing trade. Six 
new lines have come from Factory “R” and include one 
sand blast pattern, one needle etched design, one plate 
etched pattern, one “ Pantograph ” pattern; one encrusted 
gold pattern and one cut and gold creation. Quite a 
change has been made in the 15,180 pattern made at 


Factory “U,” many of the items in this line being “ re- 
vamped.” The line has been made into a light weight 
number and should meet the approval of the cutting and 
decorating trade. In addition to all these new offerings, 
the company has several other special items which it pro- 
poses to have ready for display within the next fortnight 
in the local and all resident sample rooms. 

The majority of the exhibits at the Fort Pitt Hotel will 
be ready for the inspection of the trade January 9. It 
will take most of the coming week to get shelving ar- 
ranged, packages opened and the different lines arranged. 
There will be possibly a few lines opened during the 
coming week, but the display as a whole will not be ready 
until Monday of the week following. 


Harry A. Ross, manager of sales for the Pittsburg 
Lamp, Brass and Glass Co., has announced the following 
changes in the sales organization, effective January 1: 

H. A. Ware, with headquarters at San Francisco, Cal., 
will have charge of the Pacific Coast territory, vice Rob- 
ert B. Voitel, transferred to the New England territory, 
in charge of the Boston office. 


F. A. Long will travel parts of Illinois, Indiana and 
Michigan, while additional territory has been placed in 
charge of Thomas H. Lohr, of the St. Louis office, in 
Indiana and Illinois. 


VY. T. Bruhn, who has been in charge of the Philadel- 
phia office has resigned, and has been succeeded by James 


H. Murdock. 


John L. Stone, who has been assistant manager of the 
New York office, has resigned to take the sales manage- 
ment of the Star Brass Co. 

Ira Clarke, secretary and general manager of the New 
Martinsville Glass & Manufacturing Co., spent the latter 
part of last week in the local market arranging final de- 
tails with reference to the display this firm will make at 
the Fort Pitt in January. “ We’re going to have the best 
display we ever had, and our new lines are the best we’ve 
ever designed,” said Mr. Clarke, commenting upon the 
activity of the sales department. 


A new line of Junior floor lamps is now being shown 
for the first time by the Pittsburgh Lamp, Brass & Glass 
Co. The standards are to be had in different colors and 
designs, while the shades are to be had in many new ef- 
fects and design. In addition to this new line, there has 
been arranged for the January display a new line of 
lighting glass, new electric portables of different sizes and 
new inclosing globes. 

(Continued on page 25) 
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HEN YOU HAVE IN MIND THE ECONOMY 
LINE, DON'T ONDYSCEINIC ib erPRi Gas ihe. 

ARE | RIGHT, “BUT. ALSOS REMEMBER Grit = NY 
HIGH QUALITY OF OUR LEAD BLOWN GLASS. » 
N) Z) 


DURING THE PITTSBURGH SHOW ; 
AS MUSUAL —W Eagle Ors Ta. ) 
ROOM INo. 740, PFORTSPIia© Tee y. 


WE. “WILL? EXHIBIT OURBINE We TOs TONS 
TOPAZ — AND TWO TONE AMBER. DONT 
MISS SEEING OUR SNAPPYSEGENO Via alse 


FULL SAMPLE LINES ALSO ON 
_ DISPLAY IN OUR SHOWROOMS. 
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COX & COMPANY EARL W. NEWTON 
120 5th AVENUE 706 HEYWORTH BLDG. 


NEW YORK CHICAGO 


JOHN J. REED & SON PEACOCK & ROOP 
161 SUMMER STREET 1007 FILBERT STREET 
BOSTON PHILADELPHIA 
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Exhibitors at William Penn Hotel and 
Hotel Henry 


During the annual January Exposition to be held in 
Pittsburgh both the William Penn Hotel and the Hotel 
Henry will house many prominent concerns. For the 
information of many buyers who will be interested we 
herewith publish the complete list of firms who have 
arranged for space to date. A complete roster of con- 
cerns to exhibit at the Fort Pitt Hotel was published in 
our issue of December Tst. 


WILLIAM PENN HoTeEL 


Paul A. Straub & Co., New York; Hocking Glass 
Company, Lancaster, O.; Classique Lamp Studios, Mil- 
waukee, Wis.; Corning Glass Works, Corning, N. Y.; 
Jos. Friedman & Co., New York; Ben S. Loeb, New 
York; F. Leffler, New York; Royal Metals Mfg. Co., 
Chicago, Ill.; Wolf, Greenspans & Sons, Brooklyn, N. Y.; 
P. Becker & Co., Chicago, IIl.; Clewell Studios, Canton, 
O.; W. R. Noe, New York; Art Metal Works, Newark, 
N. J., Zane Pottery Co., Zanesville, O.; Hugo W. Schmidt 
& Co., Detroit, Mich.; Searles Mfg. Co., Newark, N. sliees 
Wellsville China Co., Wellsville, O.; E. A. Marshall, New 
York; Ben Samuels, New York; Harry Lehman, New 
York; Aladdin Industries, Inc., Chicago, Ill.; Real Art 
Marble Works, New York; Iona Cut Glass Works, Phila- 
delphia, Pa.; M. S. Koch, New York; J. Carl Underwood, 
New York. 


Hote, Henry 


Herbert & Neuwirth Co., New York; Sherwood Bros., 
New Brighton, Pa.; Lazarus & Rosenfeld, New York: 
Geo. R. West & Sons, Jeannette, Pa.; T. B. Clarke & 
Co., Honesdale, Pa. ; Kelly & Reasner, Chicago, IIl. ; Geo. 
Borgfeldt & Co., New York; W. R. Elliot, Boston, Mass. ; 
Regal Art Co., New York; Charles & David Wise, New 
York; Patton Studios, Philadelphia, Pa.; Cataract 
Sharpe Mfg. Co., Buffalo, N. Y.; Victor Brisbois, Brook- 
lyn, N. Y.; J. Bush, New York. 


Shipping Board Invites Bids on Chinaware 


The United States Shipping Board Emergency Fleet 
Corporation acting for the United States Shipping Board 
in a recent advertisement in the New York Times invites 
tenders on chinaware. Sealed bids will be received until 
2 P.M., January rath, 1922, for furnishing 8,884 dozen 
pieces of chinaware for use on passenger ships at the 
ports of New York, San Francisco and Seattle. Pro- 
posal forms and other information may be obtained from 
and all sealed bids should be addressed to L. Van Mid- 
dlesworth, Manager, Department of Purchases and Sup- 
plies, United States Shipping Board Emergency Fleet 
Corporation, Room No. 3068, Navy Building, Washing- 
ton, D. C., and indorsed “ Sealed Bids for Chinaware. 
Do not open until January 12, 1922.” Bids will be pub- 
_ licly opened at the said office at 2 P.M. on that date. The 
Board reserves the right to reject any or all bids. 
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Justin Tharaud, Inc., to Move 


The well known importing concern of Justin Tharaud, 
Inc., at present located at 25 West Broadway, Ameri- 
can representatives for L’Union Ceramique, Limoges, 
Porzellanfabrik Fraureuth, Saxony, and Myott & Son, 
England, recently completed arrangements for their re- 
moval in the early spring to 24 West 23rd Street. The 
growth of Mr. Tharaud’s business and the acquisition of 
additional lines has made more room and better facili- 
ties for displaying the extensive exhibit of samples im- 
perative. In his new modern quarters he will occupy 
the entire first loft of the spacious building which will 
admit of an exceedingly attractive display all in one 
room and which will be a decided advantage over his 
present arrangement where the lines are separated in dif- 
ferent rooms. The Tharaud concern will have as neigh- 
bors in the new location Henry Witte and Herman Diehl, 
who are preparing to move some time in February. The 
building is most centrally located, just across the street 
from the 23rd Street entrance to the Fifth Avenue Build- 
ing, and is in the very heart of the uptown china and 
glassware district. 


New Window Glass Plant in Southwest 

Shreveport, La., Dec. 29.—Construction will begin 
within the next ninety days on a new plant for the United 
States Sheet & Window Glass Co. This factory, it is 
claimed, will be the biggest of its kind in the world. 
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HERE IT Is! 


We know you want our in- 
dividual, economical 


Sanitary 
Sugar Bowls 


In 3 Sizes 


Me 


for tray and cafeteria service 
but perhaps you did not know 
where to buy them. We will 
fill your orders direct, and 
without delay. 


We guarantee these bowls as represented 


Write for Catalog and Prices 


The Sanitary Sugar Bowl Co. 


Successors to Schoenheit & Pierce 


Manufacturers 


6230 Penn Ave., Pittsburgh, U. S. A. 
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ELPFUL HINTS 
FOR BUSY BUY- 
ERS OF UP TO THE 
MINUTE HOME 
NECESSITIES 
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‘1900’ Cataract Washer A Dependable 
Product 


N UMBER 8 is a lucky number when selecting a re- 


liable and efficient washing machine. The “1900” 

Cataract Washing Machine, manufactured by the 
‘“t900” Washer Co., Binghamton, N. Y., has employed 
the figure 8 for its working principle. Hot soapy water 
being swirled 
through the 
clothes in a fig- 
ure 8, is the suc- 
cess of this ex- 
cellent 
The washer is 
easy to operate, 
has a movable 
wringer which 
can be swung 
from washer to 
rinse water, 
then to blueing 
water, and then 
to clothes bask- 
et. No moving 
of washer is 
necessary, and 
the wringer also 
works electri- 
cally and can be 
adjusted and 
locked in any 
position desired. 
Tub is made of copper tin planished, detachable cover, 
equal power applied to each side of tub, through steel 
driving arms removing all strain on tub. Has a banded 
steel frame and adjustable jacks, so machine can be 
lifted off castors. There is nothing in the tub to lift out, 
clean or adjust. Has a large capacity for 12 bed sheets, 
or family size for 8 bed sheets. The “1900” Cataract 
Washer is mechanically constructed to last a life-time and 
is approved by eminent engineers. It is economical cost- 
ing less than two cents per hour to run, and washes a tub 
full of clothes in eight to ten minutes. The “1900” 
Cataract is endorsed by Good Housekeeping Institute of 
New York, which is a guarantee of its superior construc- 
tion and infallable working mechanism. 


washer, 


A Desirable Ash Can Truck 


One of the cleverest devices for lifting the burden of 
carrying ashes is manufactured by the Oliver Whyte Co., 
Inc., Boston, Mass., one of the pioneer manufacturers of 
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HOUSEHOLD UTILITIES 


New England. This practical conveyor: “ The Little Ash 
Man ”’ is made of steel electrically welded and is light, yet 
sturdy. Being waterproof finished, it will stand against 
the severest weather and hard usage. The patented 
smooth running wheels, so skillfully placed are a most 
practical feature enabling ease and speed in running. 
Another novel feature is the hook which prevents the 
barrel from slipping. These reliable and useful trucks 
are in constant demand for city and country homes and 
have been widely advertised for three seasons. A news- 
paper campaign which has been carried on in New York, 
Philadelphia and Boston, has popularized “The Little 
Ash Man” throughout the country. 


‘““Mirro’”’ Colonial Tea Kettle 


One of the most practical utilities for ready service and 
economizing stove space has been accomplished in com- 
bining tea kettle and double boiler. This attractive and 
useful household need is manufactured by the Aluminum 
Goods Manufacturing Co., Manitowoc, Wis. The illus- 
tration shows this Colonial “ Mirro” Tea Kettle, with 


inset. Made, as its name implies of “ Mirro ” polish fin- 
ish aluminum. Spouts and handle ears welded. No- 
burn knobs, detachable handles, and handle rest ears. 
Inset is polished finish, inside Sun-ray finish with hollow 
steel handle. This novel tea kettle is one of the newest 
innovations in culinary accessories, a helpmate to the 
busy housewife when preparing hurry-up breakfasts, as 
it affords hot water and cooks the cereal at the same time. 
Every “ Mirro”’ product is guaranteed to be what it repre- 
sents—perfect workmanship, durable construction and 
superior quality—a guarantee for excellence and depend- 
ability. Dealers are furnished, free of charge, a selection 
of “ Mirro”’ Sales helps; attractive window and interior 
display cards, miniature “ Mirro”’ catalogs with dealers 
imprint. Any information regarding the Mirro goods 
will gladly be furnished by the above concern. 
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E promised last week to announce some new 

patterns in this week’s advertisement, but on sober 
second thought we believe it the better part of wisdom 
to refrain from the discussion of such a serious matter 
until the stress of holiday duties has passed. We 
therefore ask your indulgence for another week with 
the assurance that you will not again be disappointed. 


Next Week Without Fail 


We shallannounce four new patterns and give just enough infor- 
mation about each to make you curious to see them when you 
come tothe Pittsburgh Exhibit. And please note—the customary free 
taxicab service from any hotel in Pittsburgh 
to our Sample Rooms will again be in effect. 


: 


UNITED STATES GLASS CoO. 


GENERAL OFFICES & SALES ROOMS 


South oth & Bingham Sts., Pittsburgh, Penna. 


NEw YORK: 1107 Broadway, 


Los ANGELES: 634 South Olive Street 
E. T. W. CRAIG, Representative 


J. F. SrRIK, Representative 
BostTON: 127 Federal Street, 


CHICAGO: 30 East Randolph Street 
M. A. LovELL, Representative 


®. T. RENSHAW, Representative 


BALTIMORE: 110 Hopkins Place, 


SAN FRANCISCO: 628 Mission Street, 
Joun A. Dosson Co,, Representative ; 


F. M. DUNN, Representative 


PHILADELPHIA: Eleventh and Market Streets, 
J. A. HEMPLE, Representative 


DALLAS: Southland Hotel Building, 

D. D, OrstorrT, Inc., ‘Representative 
DENVER: 1717 Arapahoe Street, 

QUEREAU SHELTON SELLING Co., Represen tative 


New York Department Stores Report High 
Record Christmas Sales 


Reports from sixteen representative department stores 
in New York City, as submitted to the Federal Reserve 
agent at New York, indicate new high records for Christ- 
mas sales. Sales from December 1 to December 20 have 
been about 3 per cent. larger in dollar value than sales 
during the corresponding period of 1920, and 2 per cent. 
larger than sales during the first three weeks of Decem- 
ber, 1919. 

Commenting on this improved condition, the January 
1 issue of the Monthly Review of Credit and Business 
Conditions, by the Federal Reserve Agent at New York, 
will say: 

“As prices are lower than those prevailing last Decem- 
ber, it is evident that a greater volume of merchandise 
has been sold. Merchants report that there have been 
many more customers in the stores and that business has 
been well distributed, with increased sales in those de- 
partments that handle practical and useful articles, such 
as housefurnishings, furniture, rugs, carpets and articles 
of wearing apparel. 

“A majority of the stores report increased sales by 
their toy departments. Sales of jewelry and other strictly 
holiday goods were about the same as last year. Medium 
priced merchandise was in general in greater demand 
than the most expensive or the cheaper grades. The 
average size of each purchase was somewhat smaller than 
last year. 

“Complete reports for November from forty-seven 
firms or corporations operating sixty-one representative 
stores in this district show that sales in that month were 


8.2 per cent. below the sales of November, 1920. This 
decline compares with an increase of 2.8 per cent. in Octo- 
ber over October, 1920. When allowance is made for 
price changes, however, the total amount of goods sold 
during November was probably greater than that sold 
during November, 1920. The number of individual sales 
as reported by twenty stores that keep such records was 
7.3 per cent. greater. The average amount of the individ- 
ual sale declined 12 per cent. from $3.55 in November, 
1920, to $3.13 in November, 1921. 

“Department store sales in November compare much 
more favorably with those of last year than do sales by 
mail order houses, but less favorably than sales by chain 
store systems. The chain store sales, however, are 
affected by the increase in the number of stores. The 
following table shows the changes: 


Sales Sales 
Nov., 1921. Nov., 1920. 
Chainestorcsaa: eee $61,055,000 $60,802,000 
Mail order houses ....... 28,541,000 43,637,000 


Department stores ees. ore 33,606,000 36,627,000 


“Stocks held by department stores, computed at the 
selling price, on December I, 1921, were nearly 10 per 
cent. below the stocks on December 1, 1920. This de- 
cline was attributable to the fall in prices and the physi- 
cal volume of stocks was probably somewhat larger this 
year than last. Between November 1 and December 1 
there was an increase of about 2 per cent. in stocks, a 
seasonal change due to the receipt of holiday goods.” 


Buyers in New York 


DECEMBER 27, 1921. 

S. D. Sampson, mdse. manager, Bernheimer Bros., Balti- 
more, Md., 1372 Broadway, Pennsylvania. 

D. S. Michel, basement mdse. manager, Wm. Taylor, Son 
& Co., Cleveland, Ohio, 225 5th Ave., Martinique. 

B. F. Tully, basement mdse. manager, LaSalle & Koch, 
Toledo, Ohio, 225 5th Ave. 

E. Hagey, mdse. manager, Brandon-Durrell Co., South 
Bend, Ind., York. 


DECEMBER 28, 1921. 

G. H. Guest, house furnishings and hardware, Jordan Marsh 
& Co., Boston, Mass., 432 4th Avenue. 

S. Silverstein, representing McAlpin Co., Cincinnati, Ohio, 225 
5th Avenue, Room 823. 

E. Dean, general mdse., Sheehan Dean Co., Elmira, N. Y., 105 
Grand Street. 

M. Malone, mdse. manager, L. S. Ayres & Co., Indianapolis, 
Ind., 225 5th Avenue (Retail Research Assn.). 

F. R. Wolf and J. K. Mayer, mdse. managers, H. P. Wasson 
Co., Indianapolis, Ind., 120 West 32nd Street (A. Fantl). 
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Mr. England, general mdse., England Bros., Pittsfield, Mass., 
105 Grand Street. 

G. O’Hara, mdse. manager, E. D. Edwards & Son, Syracuse, 
N. Y., Commodore. 

E. Hagney, general mdse., Brandon, Durrell Co., South Bend, 
Ind., York. 

DECEMBER 29, 1921. 

S. M. Averill, lamps, Jordan Marsh Co., Boston, Mass.. 
432 4th Ave. 

O. D. Benedict, mdse. manager, J. N. Adams & Co., Buffalo, 
N. Y., 16 West 39th St. 

W. M. Sporburg, mdse. manager, D. B. Loveman Co., 
Chattanooga, Tenn., 1150 Broadway (Baer & Lilienthal). 

Mr. Rowe, importing manager, J. L. Hudson Co., Detroit, 
Mich., 225 5th Ave. 

p. Paterson, general buyer, Spokane Dry. Goods Co., Spo- 
kane, Wash., 440 4th Ave. 

J. Goldstein, basement mdse., Strouss-Hirshberg Co. 
Youngstown, Ohio, Baer & Lilienthal, 1150 Broadway. 
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Homer Laughlin Sample Room 
(Continued from page 16) 


any part of the sample room. Fresh air is obtained 
through ducts back of the cathedral glass windows, and 
then forced about the room through openings built in the 
base of the display counters. Foul air is forced out of 
the room through other ducts. The heating system is also 
concealed under the counters. Warm air enters the room 
through openings in the top of the display counters. This 
system of heating and ventilation insures circulation at 
all times of only the purest of air. 

At the extreme east end of the sample room is a secret 
door, the location of which is barely noticeable to the 
naked eye, except at very close range. A push button, 
similar to that usual in electric lighting systems, is used 
to unlock the door from the sample room side. 

A very interesting arrangement of hand-painted cov- 
ered jugs, open and covered salads is a salient feature of 
the ceramic display, the work of Frank Nentwick, long 
identified with the decorating department of the Homer 
Laughlin China Co. He did not labor in vain. This 
special exhibit has been placed in a booth in the centre 
section of the sample room, and the work of the artist is 


of such high character that it has been praised highly by 
all who have observed the assortment. 

In the arrangement of the skeleton sets on the display 
counters in the booths there has been no crowding, in 
fact there does seem to be that evenness of space between 
the different items which adds charm to the entire ex- 
hibit. 

It is a matter of common knowledge that considerable 
self-pride was exercised by every one of the Laughlin 
organization who had any part to do in connection with 
the opening of this new sample room. 

So today there is within the American pottery indus- 
try, and located in West Virginia, a sample room to which 
the entire pottery industry of America can point with 
just pride, and feel absolutely secure in the thought that 
its equal has never been designed and something superior 
exceedingly hard to conceive. And, what is still more 
assuring, is that the quality of the merchandise displayed 
is by far the best that has been worked out by the ceramic 
chemist. Therefore, this sample room is the “ 
room” of the American pottery industry. 


wonder 


POTTERY: 
(Continued from page 18) 


Annual meetings of most all local pottery corporations 
will be held during the month of January. Few, if any, 
changes in the personnel of officials is contemplated. 


While it is not generally known, it is a fact, however, 
that a number of domestic pottery manufacturers have, 
from time to time during the last year, shipped liberal 
samples of their ware to the Ceramic Department of the 
United States Bureau of Standards at Washington for 
test purposes. These manufacturers have sought sug- 
gestions from the department along constructive lines, 
and as a result these firms have been in a position to im- 
prove their body and glazes. 


The Edwin M. Knowles China Co. is showing a new 
Pheasant pattern for 1922 which is considered one 
of the neatest of the kind so far offered in this district. 
The colors are bright, and the border effect is quite dif- 
ferent from anything of the kind now on the market. 


A new dinner shape is being modeled for the Sebring 
Pottery Co., of Sebring, O., which is expected to be com- 
pleted in time for the spring trade. This firm has de- 
signed a new body, as a result of experiments in its 
research department, and this will be used in making the 
new shape. 


GLASS 
(Continued from page 19) 


Notices have been received here advising the declaring 
of a dividend of two per cent or a cash dividend of 50 
cents per share on the stock of the Libby-Owens Glass 
Co., of Toledo. 


Supply concerns here have been advised of the for- 
mation of the Independent Glass Co. at Chattanooga, 
Tenn., for the purpose of manufacturing windshields for 
motor cars. 


Directors of the Kaufmann Department Stores, Inc., 
have declared a quarterly dividend of $1.75 per share, 
payable January 2. Holiday trade with this store was 
active, and this is especially true with reference to the 
china and glass departments. 


Articles of Cut Glass 


Articles invoiced as tantalus stands, with nickel plated 
mounts and glass bottles,, were the subject of a decision 
by the Board of United States General Appraisers over- 
ruling protests of Gillman Collamore & Co. They were 
classified as entireties, articles of cut glass chief value, 
and duty assessed at 45 per cent ad valorem under Para- 
graph 84. The claim of the importers for duty at 15 per 
cent ad valorem is overruled. 
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SPECIAL NOTICES 


The Crockery Board of Trade of New York 


New York, December 27, 1921. 
Notice is hereby given that the Annual Meeting of The 
Crockery Board of Trade of New York for the election of 
Officers for the ensuing year and four Trustees for ensuing 
three years, will be held at Manhattan Club, Madison Avenue 
wage Street, on Wednesday, January 11, 1922 at 12:30 
By order of Trustees: 


L. S. Owen, Secretary. 


CHINA AND GLASS SALESMAN who has eighteen 

years’ selling experience desires to represent a live wire 
house in these lines in New York. Box 137, care Crockery 
& Glass Journal. 


NE OF THE OLDEST and best established crockery houses 

in America has a splendid opening for an alert salesman. 

If you “know crockery” it will pay you to investigate this 

opportunity. Communications confidental. Reply Box 109, care 
CrockERY & GLASS JOURNAL. 


RAVELING SALESMAN of many years experience and 

wide acquaintanceship in the trade is now open for engage- 
ment for a first class pottery or china line for 1922. Box 123, 
care Crockery & GLass JOURNAL. 


LINES WANTED—New England representative with Boston 
office and selling force is open for a first class dinner ware or 
kindred line. Box 134, care Crockery & Glass Journal. 


CUT GLASS SALESMAN WANTED ON 
COMMISSION BASIS 


P-TO-DATE CUT GLASS MANUFACTURER desires ser- 

vices of salesman on commission basis for territory south of 
Norfolk, Va., and west of Chicago. No objections to handling 
side line in connection. Address Box 129, care Crockery & 
GLASS JOURNAL. 


ANTED—Experienced Cut Glass Salesman _ possessing 

sales executive ability and fully qaulified to administer 
and direct details of large established business. References re- 
quired. In making reply please give full particulars concerning 
qualifications. Box 135, care Crockery & GLAss JOURNAL. 


IRST CLASS SALESMAN—Knowing the Buyers from 
Coast to Coast. Familiar with the details of Crockery, 
Glass and Kindred Lines. Born in New York City, is about to 
give up traveling on the road and to open up a New York sales- 
room. Has a large following and can sell goods to the best 
trade. Al References from last employer for 15 years. 
American Pottery, Hotel Ware, Dinner Ware, Cooking Ware, 
Souvenir Specials, etc. Address Box 131, care Crockery & 
Gass JouRNAL, New York City. 


STM 


Basement Manager and Buyer Wanted 


A good position is open to a man who can make 
good as buyer of China, Toys, Housefurnishings, 
Trunks, etc. Business about $100,000 annually. 
Popular trade. Within 200 miles of New York. 
City of 60,000. All communications confiden- 
tial. State in first letter experience, age, nation- 
ality, and salary desired. Full particulars. 


Address Box 136, clo Crockery AND GLASS JOURNAL 
92 West Broadway, New York 
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The Genesee Pottery Co., Inc. 
Chittenango, Near 


te 


TEAPOTS 
IN NEW SHAPES AND GLAZES 
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KITCHEN and COOKING WARE 
Room 679, Ft. Pitt Hotel, Pittsburgh, Pa. 
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“ZANE WARE” 


A MARK OF 
DISTINCTIVE >POV ites 
FRUIT AND FLOWER BOWLS 
CANDLESTICKS VASES 

JARDINIERES; Bre: 
in beautiful colored glazes and 


FAMOUS MOSS AZTEC FINISH 


THE ZANE POTTERY CO. 


South Zanesville, Ohio 
MEET US INEPITTSBURG,IN JANUARY 
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LITTLE & 4 


Harrison BEAUTY 


No Packing 


= > Charges 
_ Boudoir Lamp 
= ——, 
= Made in Bone Ivory with 
= Assorted Glass 
1921 
Price:— 1 to 49 $2.25 ea, HOLIDAY 
50 to 99 DEK SPECIAL 
100 or over 2.00 “ 
—, 


Less 2% 10 days No. 18 
Net 30 days Height 11” 
Made by HARRISON FIXTURE WORKS 
59-61 HARRISON AVENUE, BROOKLYN, NEW YORK 


N. Y. Display: 130 W. 42d St., 5th Floor 
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WILLIAMSBURGH FLINT GLASS CO. 


MANUFACTURERS OF GLASSWARE. 


PTTL ULL LLOEGR Occ Co Oo 


Lamp Chimneys, Lamps, Lantern and Fish Globes, Shades, 
Founts, Towel Bars. Cane, Tubing. Gas and Electric Globes in 
all cotors Private Moulds Worked. 


FACTORY: 


255-269 McKibbin St. and 256-260 Boerum St., Brooklyn, N. Y. 
New York Office: 290 Broadway. 


Sole ee a the Patent Celluloid Cap & Metal Ring Co., Inc. 


NEPERA PARK, N. Y. 


Celluloid ‘Salt and Pepper’” Caps 
ALSO CELLULOID DISCS. 
We carry about fifty stock sizes of caps; and 


are also prepared to supply special sizes to 
order. Write us for prices and samples. 


N “= that the Christmas rush is over, the depart- 


ment managers of the various State Street stores 


ce 


, 


are able to “square away” and figure just how 
big the holiday season was for them. It is not an unusual 
claim along State Street that this year was the biggest 
in the history of the famous merchandising row. It was 
quite evident that there was no buying strike this Christ- 
mas time. Moreover, the public is still able to buy, and 
is buying. 

While it was a big season all around for the merchants 
of Chicago, the departments that secured the biggest 
share of the remembrance business, next to the toy de- 
partments, were the gift departments, including crockery, 
glass, lamp, housefurnishings and the silverware. Cut 
glass, heavy cuttings, were not as popular for gifts as 
formerly, while colored glassware, in bowls and dishes 
and colored glass dresser sets and candlesticks demon- 
strated a real rise in popularity. There was the usual big 
sale on smokers’ stands and ash trays. The Fair, for 
example, sold smokers’ stands and ash trays on five dif- 
ferent floors during the rush time, and all of these tem- 
porary departments did a splendid business. 


Santa Claus was good to Chicago kiddies, judging from 
the big sale of toys. Toy prices were noticeably lower 
this year than last, and the German makes of toys were 
very much in evidence this season with respect to volume, 
quality and low price. Japanese toys were also in larger 
volume this season than last, but the sale of the Japan- 
ese items did not increase proportionately. The staple, 
educational and scientific American made toys—the high- 
er priced items for the older children, moved in good 
volume in all toy departments of the city. 


The Midwest Glass Products Corporation, 112 S. Mich- 
igan Avenue, is a newly incorporated Chicago firm. This 
concern will manufacture and deal in glass products. The 
capital stock of the company is $500,000 and 5,000 shares, 
no par value. Other details have not been announced, 
but it is understood that the products made will include 
such lines as bottles, tubes, etc. 


George McNicol, who is in charge of the Chicago dis- 
play of the Potters Cooperative Co., in the Palmer 
House, left Chicago last week for East Liverpool, his 
home town, where he will spend the holidays and return 
to Chicago soon after the first of January. 


The Globe Toy Corporation of Chicago last week re- 
turned their State incorporation charter and filed notice 
of dissolution. 


THE CHICAGO MARKET ° 


J. H. SMyTue, REPRESENTATIVE 
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CHICAGO OFFICE 


SOUTH 
CLARK 
STREET 
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The Edwards & Brown Co., 414 N. Morgan Street, 
Chicago, was incorporated last week, receiving a charter 
from the Secretary of State showing a capital stock of 
$25,000 and 1,350 shares of stock with no par value. This 
firm will deal in novelties and glassware, smokers’ articles 
and confections. The incorporators are L. L. Brown, E. 
Bacorey, Dak otull and B:H: Edwards. 


N. Walters Co., Inc., Chicago, glass-cutting shop spec- 
ializing on light cuttings, filed notice of dissolution with 
the Secretary of State of Illinois a week ago. This con- 
cern operated as a private enterprise until a few months 
ago, when it was incorporated, but it has now reverted to 
its former method of operation. The line is shown in 
the Palmer House by J. C. (Jack) Jonas in his perma- 
nent display room. 


The Central Lamp and Novelty Co. is a new incorpora- 
tion on the Chicago market. This concern, located at 
1641 W. Madison Street, is manufacturing and dealing in 
silk shades, pedestals, lamps and furniture novelties. 
Those interested in the firm are A. J. Carter, Louis Jaffie 
and Charles H. Kaplan. 


Mandel Brothers, during the closing days of the Christ- 
mas rush, staged a surprise in the form of a discount sale 
on all their “ Sixth Floor Wares,” which includes glass, 
crockery, lamps, books ends, incense burners and other 
gift merchandise items. These stocks were advertised 
to sell during the four days preceding Christmas at dis- 
counts of 20 to 50 per cent. Chocolate sets, coffee sets 


and cake sets sold at unusually low prices. 


Other stores offered equally attractive sale features 
during the closing days of the big season. Rothschild’s 
marked all their Christmas stocks at big discounts for the 
final day’s ‘selling. This store has opened a first floor 
gift department immediately inside the new entrance to 
the store just opened on the Jackson Boulevard side. 
While it was planned to have this new gift department 
only for the December trade, it has been so successful 
that the department manager expects to make it a perma- 
nent proposition. 


W. S. George, well known crockery man of East Pales- 
tine, O., was in Chicago recently stopping at the Congress 
Hotel. 
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CEIiGAG 


READY 10 SERVE 


BOYER OUNC fa 


ag CHINA-GLASSWARE-LAMPS-HOUSEFURNISHINGS 9a 
GIFT SHOP & ART GOODS-DOLLS & TOYS 


DARDEN & COX 


LAMPS AND SHADES 
47-49 Palmer House 
CHICAGO 


E. M. MEDER 
17 North Wabash Avenue 
Chicago 
Manufacturers’ Representative 
Dinnerware, Glassware, Lamps, 
Willow-ware, Nickel, Copper 
and Silverware 


FRENCH CHINA CO. 


Office and Display Room 
136 West Lake Street 


KELLY & REASNER 
17 N. Wabash Ave. 


Representing 
McKee Glass Co. N. Northwood Co. 
Indiana Glass Co. D.C. Jenkins Glass Co. 
Eagle Mfg. Co. Mound City Glass Co. 
Bonita Art Co. 
Geo. R. West & Sons. 


The J. H. STOUFFER CO. 
Importers and Exclusive Decorators 
FINE CHINA 


Studio and Display Rooms at 
2619 Prairie Ave. 


CHICAGO 


WALTER B. ANDREWS 
30 East Randolph Street 
Corner Wabash Avenue 
Room No. 405 


Representing 
MoONONGAH GLASS Co. 
Co-OPHRATIVE FLINT GLASS Co. 
TH DUNCAN & MILLER GLASS Co. 


IRVIN-SMITH CO., INC. 


Manufacturers 
Importers 
Exporters 


GERMAN DOLLS, TOYS AND 
NOVELTIES 

for immediate delivery 

Japanese Incense Burners and 

Incense 
Manufacturers of 
The Famous Cootie Game 

Visit our sample rooms 


17 N. WABASH AVE. 


CROOKSVILLE CHINA 
COMPANY 
Makers of Dinnerware 
Room 591, Palmer House 


Represented by J. EH. Boring 
Telephone Central 5271 


TAIYO TRADING CO., Inc. 


Successor to Takito, Ogawa & Co. and 
The Tajimi Company 
327 West Madison Street 
Importers of Japanese Chinaware, Lamps 
Art Goods and Novelties 
New York Display Room: 101 Fifth Ave. 


W. C. OWEN 
Successor to 
OWEN-KOEMPEL 
Artwares Gift Merchandise Pottery 
Novelties Glassware 
Book Hnds Baskets 


Parchment Shades and Lamps 
17 N. WABASH AVE. 


= 
‘Dan's Thraw Ayes the 


FIX IT 


J. B. FINN 
222 N. State St. 


Zanesville Stoneware Co. 
National Pottery Co. 
Uhl Pottery Co. 

E. J. Knapp Candle Co. 
Columbia Wax Works. 


| HEYWORTH BUILDING 
| Madison and Wabash 


BUY 


Earl W. Newton and Associates 


Topliner Glass and China Manufac- 
turers 


Fry Oven Glass 

Imperial Glass Company 

Economy Tumbler Company 

The Marion Glass Manufacturing Co. 
Wheeling Decorating Company 

The Earl W. Newton Company 
Hopewell China Corp. 


Walter S. Redfield, Room 309 


Representing: 

A. H. Heisey & Co., “Diamond H” 
Glassware. Pressed and Blown Table 
Ware, plain and decorated. 

S. A. Weller, Jardinieres, Umbrella 
Jars, Vases and Art Pottery in High 
Grade Novelties. 


John S. Ward, Room 1508 


Luster Tea Ware 
Gold Encrusted China 
Decorated Glass Ware 
Gift Articles 

Lamps and Shades 


FOSTORIA GLASS CO. 


Chicago Display, 806-7-8 Masonic 
Temple 
Flint Glassware, Harry G. Dalzell 


Pressed and Blown Phone 


Etchings, Cuttings 
and Iridescent. Central 3497. 
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FRANCE. 


We have in stock or in transit assorted packages of 
open stock dinner ware. 
Deliveries can be made within four weeks. 


Borders with gold edges 

Border without gold edges 

Border decorations, ivory rims, gold edges 
Gold bands 

Incrustations | 

Dinner sets 


Our shapes and new decorations are covered by letters 
patent. 


Our customers may feel assured of full protection 
against tmfringement. 


Theodore Haviland & Co. 


SUITE 318 


200 Fifth Avenue, New York 
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KT&K 
Say 
CHINA 


Reg. U.S. Pat. OFF. 


as, 


Open Stock 
Patterns 


ELL selected open stock pat- 
terns are the basis of suc- 
cessful dinnerware merchandising. 


IF IF-O 


— 
@ 


To obtain the desired results, 
three important elements are es- 
sential. Quality, Shape and Deco- 
ration—all of which we combine, 
thereby affording an unequalled 
opportunity of meeting the most 
exacting conditions. 


K. T.&K. 
Sy 


CHINA 


REG. U.S. PAT. OFF, 


The 
Knowles, Taylor & Knowles Co. 


East Liverpool, Ohio 
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IMPORTED CHINA BIRDS 


ODELED and Col- 

ored true to nature. 

Birds of this kind are much 

in. vogue at the present time 

for decorating the home and 
are in big demand. 


This assortment consist- 
ing of 12 birds ranging in 
size from 61% inches to 15 
inches is in stock. 


READY FOR DELIVERY 


Your trade will be asking 
for them for Holiday Gifts. 


Write for prices 


Euclid Ave. THE KINNEY & LEVAN CO. at E. 14th St. 
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Rose Leaf Incrustation 


Quality 
Dinnezwace 


Gold Coin 5-8 inch Wide 
Value better than ever 


Come and see it 


La Rosa, No. 264-H.M. 


THE NATIONAL CHINA CO. 
SALINEVILLE, 0. 


REPRESENTATIVES 


D. King Irwin, 200 Fifth Avenue, New York City 
F. A. Miner, 5 Prospect St., Rochester, N. Y. 
E. J. Nickey, Room 61, Loan & Trust Bldg., Milwaukee, Wis. 
E. EB. Wilgus, 78 Elmore St., Newton Center, Mass. 


HENRY WITTE 
7 West 24th Street New York 
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Crockery and Glass Journal, published weekly at New York, by Demarest Publications, Inc. Subscription, $3 per year. Editorial and Advertising 
Offices, 92 West Broadway. Entered as second-class matter September 2, 1920, at the post office at New York, under the act of March 8, 1879. 
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He 


ANOTHER SUCCESS. Our delightful new No. 95 
Pattern as illustrated will meet the unqualified 
approval of the most discriminating. 


THE 
SMITH-PHILLIPS 
CHINA COMPANY 
POTTERS 

QF THE 

JUSTLY 
CELEBRATED 
PRINCESS 
DINNER 

SERVICE 
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THE 
SMITH-PHILLIPS 
CHINA 
COMPANY 
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THE DUNCAN & MILLER GLASS CO. 
WASHINGTON, PA. 


Paul Joseph, 90-92 West Broadway, New York. 
Murt Wallace, 157 Summer St., Boston, Mass, 
W. B. Andrews, 30 E. Randolph St., Chicago, III. 
Joseph Tomkinson, 213 Commercial Bldg., Philadelphia. 
The Maus-Stewart Co., 146 Southwest Temple, Salt Lake City, Utah. 
Harry T. Thomas & Co., 29 S. Hanover St., Baltimore. 
Marsh & Kidd, 617 Mission St., San Francisco, Cal. 


EAST 


LIVERPOOL 
OHIO 
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= B B tl C Manufacturers of 
: Pp Blown Lead : 
= =] 
= ] 5 
: MOUNT PLEASANT, PENN. Glassware : 
5 E 
2 E 
Z E 
| E 
= NEW YORK OFFICE, 240 FIFTH AVENUE TRAVMLING REPRESENTATIVES : = 
= : Tiber 2 E 
= Representative, J. Duncan Dithridge W. H. Duval. Kirk R. Bryce. Harry C. Smallwood = 
2 = 
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LUKE KNOWLES 
Exclusive Agent 


Superior China and Ball Clays 


45 Ellsworth Avenue Trenton, N. J. The Limoges China Co., Sebring,O. 


REPRESENTATIVES: 
New York, Edward B. Dickinson, 200 Fifth Ave, 


EAM eM TMM TU RTT Chicago, John G, Edmunds, 1319 Michigan Ave. 
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ENNIS 
NEW YORK LIMOGES PARIS 
| Guerin-Pouyat-Elite, Lea. 
: WHITE AND DECORATED CHINA 
: LIMOGES, FRANCE 
: SOLE AGENTS 
: FOR THE UNITED STATES AND CANADA 
: (BACCARAT GLASSWARE) 
C — FRANCE — 
: 43-47 WEST 23RD STREET 
. — NEW YORK — 
SS ee 
i) is strane catia tra || v & D 
Jobbers of Restaurant OGT OSE 
Supplies domnomnealize ost Baccano 
the large amounts they New York T&V 


lose bys noOteeun asain 
quantities as the needs 
ol the -occasitommeanisc. 


Dinnerware 


Distinctive encrusted 
patterns, conventional 
border arrangements and 


If price and service coupled 
with understanding are 
good business requisites 
then communicate with me. 


various unique effects. 
Also an unusual collec- 
tion of Service Plates. 


December 29, 1921 


ANNOUNCE THE ARRIVAL 
OF NEW SAMPLES 


Fancy China 


Introducing refreshing 
ideas in decorative treat- 
ment that are strikingly 
different from anything 
heretofore shown. Ultra 
smart things of excep- 
tional interest. 


MORRIS SENDAR 


291 Bowery 3 New York City 
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SUSE 


FMM 


Ask to See “ Springtime,” a Lovely 
Dinnerware Creation of Distiict 
Individuality 
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“Meet us in Pittsburgh in January”’ (Ft. Pitt Hotel) 


Westmoreland Specialty Co. 


Grapeville, Pa. 


Manufacturers of High Grade Glass- 
ware—Plain, Cut and Decorated—for 
Gift Shops, Florists and Table Use. 


4% 
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Uk 


H) 


Oe % 
*“CHINA’ 


The 
Carrollton Pottery Co. 


Carrollton, Ohio 


SEMI-PORCELAIN 
DINNERWARE 
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Manufacturers _ Decorators 
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New Dinner Service 
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ee 99 
: SUPERIOR 
5 (Plain) 
2 pee tes ET oa No. 170%. Candy Jar. Made in 14-Ib. and 1-lb. sizes. 
s E ; : Fancy Decorations. Plain Colors and Gold Encrustations. 
= Our efficient factory and office organization offers SS 
3 1 ; 
| guaranteed quality and excellent service to 
= : 
= the department store trade = SSL Ee: 
= pa eet 9M = New York—H. C. Gray Co., 310 Fifth Avenue Bldg. 
2 “3 Representatives : = Philadelphia—Peacock & Roop, 1007 Filbert Street 
g Herbert K. Connor George B. Fowler = Boston—H. P. & H. F. Hunt, 41 Pearl Street 
= Bast West = : A sae 
s Roy E. Henderson = San Francisco—Himmelstern Bros., 718 Mission Street 
3 Gen, Mgr. 2 Dallas—D. D. Otstott, Inc., Southland Hotel Bldg. 
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CeNeGEASS OF QUALITY 


New Designs — Special Shapes 


1 
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ATTRACTIVE MERCHANDISE 
REASONABLY PRICED 


JANUARY EXHIBIT 


Room 167 
POWs IRENE. IO OMPs sO NGia| 


VICTOR BRISBOIS 


514-522 Johnson Avenue, Brooklyn, N. Y. 
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L. BERNARDAUD & CO. 


LIMOGES, FRANCE 


FINE FRENCH CHINA 
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IMPORT 


Decorated. Dinnerware 


STOCK 
Twenty Patterns for Prompt Delivery 
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White for Decorating 


White for Decorating 
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L. BERNARDAUD & CO. 


46 MURRAY STREET, NEW YORK 
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El 


MERCER 


Underglaze Decorated 


Hotel Ware 


HALF-THICK ROLL EDGE 


The toughest piece of hotel ware 
on the market. 


The hardest glaze—which with- 
stands the action of the washing 
machine and does not scratch. 


All decorations executed under 
the glaze are absolutely per- 
manent. 


Shape and decorations match the 
English imported hotel ware. 


Large stock always on hand for 
immediate delivery. 


Write for prices and samples to 


MERCER POTTERY COMPANY, TRENTON, N. J. 
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E Room 803 
= 1101 Broadway, New York 

= at 24th St. 

= (ehatlesm ye Dilitps. ae te 2 

Hugh B. Thistle : 

= Howard J. Smith 2 

= Seneca Jeanette = 

2 Glass Co. Glass Co. 

5 Complete display of lead New pressed glass spe- 2 

= 3 blown glassware, intro- cialties for general util- 3 

= Pattern No. 12 (—* Laurel Wreath ducing new and attrac- ity purposes, featuring = 

= tive ideas in deep plate covered mixing bowls, = 

= A popular leader. Highly polished—cork finished—carefully selected. etchings, light cuttings hallboy jugs, water sets, = 

= Orders filled on short notice. and other decorations. berry sets, ete. = 

=r MMM iii tt ttt tt tt ttt ttt tt ttt ttt ttt ttt ttt: 

xy. SUNENNENLENNENnENnENnENnENnENnE nEQDENENArENrENnEynenneQneNNENRE IANO ANEANeNnEnreMnenseOnZONe Le Mnneynenntyre 

= St = 

CAMDEN CITY CUT GLASSCO. = = HOPEWELL CHINA ; 

e BY a 

x ais 

Camden, NJ. | CORPORATION | 

=) 1 

: 5 Hopewell, Va. i 

Will show a complete fn P , is 

> 5X7) ix 

linceoime ao ht Cut # ‘5 

PY) 5 

Si 3 

Table Glassware, fea- g 3 

ery ea 

. . S as 

turing Design No. % ie 

FA ig 

hs tee esi ones Latent & i 

BY) vS 

No. 59,681). Every- Ed is 

it’s beautiful : 

one Says its beautifu 5a as 

se 59) OS 

sy ns 

and original. EY 3 

— é, Ws 

2 iu ‘S 

: ‘ = 5 eS 

= nx 

See this at the Fort Pitt a ee pan puar i tp : 

Hotel, Pittsburgh, Et ie is 

R Naa ting a 42 DINNERWARE ts 

oom O. 042, Guring 2 3 OF $s 

January. 2 Oz. Cologne = 3 DISTINCTION vs 

r . : - = 3 Eastern Representatives: Western Representatives: 3 

We will also featu EC Specials Lilanee a HERBERT & NEUWIRTH Co. Eart W. Newton ASSOCIATES fis 

= MM ne, ra =, ns 

= ay 25 West 23d Street 706 Heyworth Bldg. * 

Watcrmocts, Vases, (Sugarse@and 2 4 New York City Chicago, Ill ie 

: = 3 ss 

Creams, Stemware and Novelties. ae reere ghrepreren tative, J). W) MACKEY ‘3 

= = AY ayy Re pe ET EEE SS 

EMM MMM STR RACTAT REARGR OMTACOMTAR CCRC CURATOR 
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Ly From 10,000 Bins 


HIS firm originated the idea of open stock 


cor 
©. 


oS 3c 
os 


bs 


(c) 
se, 


a patterns in dinnerware. We have continued oe 
ps to develop the idea and we have the largest stock fi 
on of open stock patterns in the country. i> 
ne 
mt Our dinnerware patterns comprise the most a 
wanted shapes and decorations. We carry our O 
| x 
‘4 f patterns for many years after they have ceased to om 
as be ready sellers, that our customers may supply on 
les Crockery the wants of their customers who wish to replace a 
a Ghink broken pieces in the sets they bought years ago. ye 
rN Gl Our open stock patterns of dinnerware are con- C\ 
yy assware tained in 10,000 bins and are ready for prompt Lx 
i Gifts shipment. PA 
oO} 4 
@ We wish particularly to call your attention to 3 
Or some Japanese and English dinnerwares of which ~ 
ry we are constantly receiving new consignments. an 
cs | 5 
fA The Japanese patterns include— $09 
on The Goldena Pattern The Yukon Pattern a 
ef The Sedan Pattern The Malay Pattern ry 
fee The Marne Pattern The Crete Pattern zy 
ron The Metz Pattern The Sahara Pattern ae 
a The Vitry Pattern The Ceylon Pattern fc 
{ The Angora Pattern The Sicily Pattern LN 
i) “ee 
KA The English patterns include— fo} 
(On 
a Johnson Bros.’ Patterns Alfred Meakin’s Patterns 6a 
Boj W.H. Grindley & Co.’s Ridgway’s Patterns ns 
=) Patterns rN) 
4 Josiah Wedgwood & Sons’ Patterns am 
eC a 
ee 0 
‘ (eXo) 
ne Jones, McDufftee & Stratton Corporation a 
; : ; : fon 
( i Direct Importersand Distributorsof Crockery, Chinaand Glass fen 
. = 
co 25-39 Franklin Street, Boston BN 
aN om 
e A 
Re r FOO RA CEGLS, YS ROSTER SRI OY PIRTIoy 
XBAI EC RES IEEE BPE DEL a IO 
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CHINA CO. arheu arly fri a) 
is this very lovely border arrangement in 
brilliant blue with a delicate white floral 
scroll and medallions outlined in buff, with 
pink rose clusters in the center. The 
charming Mayflower shape (protected by 
patent) and the well-known Edwin M. aa 
Knowles’ quality add to its exclusiveness. SK 

(") 


Another of our open stock patterns which 
will make customers for your store. 


We awit NC Krowles (Stina (2: mk 


Gast Liverpool Ohio. 
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-CHICAGO EXHIBIT 


y GLASS- POTTERY- LAMPS 


& HOUSE FURNISHINGS 


ey) February Of to 18% 1922 
esa at the Hotel Morrison. Chicago 


BUYERS! 


Printed below are the names of exhibitors who have contracted to date to show their lines at the 
Chicago Exhibit, to be held Feb. 6th to 18th at the Morrison Hotel, Chicago. ‘This is the greatest 
combined display of these lines ever made in this country. Come to Chicago in February and place your 
orders under the most favorable buying conditions which have ever been offered to you. Don’t forget 


the date 


United States Glass Co. 

Edwin M. Knowles China Co. 
Pope-Gosser China Co. 

The Knowles, Taylor & Knowles Co. 
Economy Tumbler Co. 

Homer Laughlin China Co. 

Art Lamp Mfg. Co. 

Crest Company. 

Kaplan, Inc. 

Seneca Glass Co. 

Westmoreland Specialty Co. 

George R. West & Sons 

Taylor, Smith & Taylor 

Cambridge Glass Co. 

Susquehanna Cut Glass Co. 
Imperial Glass Company 

Fostoria Glass Co. 

Lancaster Glass Co. 

Central Cut Glass Co. 

Aluminum Goods Mfg. Co. 

Atlantic Stamping Co. 

Republic Stamping & Enameling Co. 
Bellaire Enameling Co. 

Manning, Bowman & Co. 

Geo. Borgfeldt & Co. 

W. S. Pitcairn Corp. 

Aluminum Cooking Utensil Co. 
Huntington Tumbler Co. 

Aluminum Products Co. 

West Bend Aluminum Co. 

Indiana Aluminum Ware Co. 
Cincinnati Galvanizing Co. 

Lazarus & Rosenfeld. 

New Martinsville Glass Mfg. Co. 
Koscherak Bros. 

Cataract-Sharpe Mfg. Co. 
Brinsmaid & Co. 

Zanesville Stoneware Co. 

National Pottery Co. 

Uhl Pottery Co. 

Edward J. Knapp Candle and Wax Co, 
Greenwald Novelty Co. 

Colonial Lamp & Fixture Co. 
Riviere Brass & Bronze Co. 

Novelty Mfg. Co. 

Watak Hollow Ware Co. 

Marcus S. Kopf 

Pyrex Division, Corning Glass Works 
Lafayette Stamping & Enameling Co. 
Chicago Flexible Shaft Co. 

Gordon Glass Co. 

S. A. Weller 

Edmonson Warrin 

M. Kamenstein 

Wabash Shade Co. 

Pyrex Sales Division (Corning GI. Wks.) 
Rowland & Marsellus 


February 6th to 18th 
EXHIBITORS 


Hopewell China Corp. 

Jones, McDuffee & Stratton Corp. 
Gordon Glass Co. 

Sterling Glass Co. 

Central Glass Works 
Co-operative Flint Glass Co. 
Maryland Glass Co. 

Hocking Glass Co. 

Harper J. Ransburg Co. 
Jeannette Glass Co. 

Marion Glass Mfg. Co. 
Wheeling Decorating Co. 
Johnson-Carlson Cut Glass Co. 
Ernest Wolf, Inc. 

D. Saunders Mfg. Co. 
Hirsch-Malgood Co. 

Alfred G. Moment 

A. B. Fischer Cut Glass Co. 
Crooksville China Co. 
Brush-McCoy Pottery Co. 
American Clay Products Co. 
Carrollton Pottery Co. 
Guernseyware Co. 

James E. Flanagan Pottery Co. 
Hall China Co. 

National China Co. 
Steubenville Pottery Co. 
Sebring Pottery Co. 
Canonsburg Pottery Co. 

Paul A. Straub Co. 

Wellsville China Co. 

J. H. Stouffer Co. 

West End Pottery Co. 

Ohio Pottery Co. 

Sherwood Bros. 

Chicago Lighting Fixture Co. 
Pompeian Bronze Co. 

Boston Sculpture Co. 

Quaker City Cut Glass Co. 
Peru Basket Co. 

Hliinois Pure Aluminum Co. 
A. H. Heisey & Co. 

L. Block & Co. 

Buffalo Mfg. Co. 

Ebenezer Cut Glass Co. 
Cyril A. Lowe & Co. 

Metal Ware Corporation 
Crest Company 

Lancaster Glass Co. 
Huntington Tumbler Co. 
Jones, McDuffee & Stratton Corp. 
Sterling Glass Co. 

Classique Studios 

Bronze Statue & Mfg. Co. 
Potters’ Co-Operative Co. 
Albright China Co. 

Saxon China Co, 


H. R. Wyllie China Co, 
Paden City Pottery Co. 
Mutual China Corp. 

Wim. R. Noe & Sons 
Adler Mfg. Co. 
Rindsberger Mfg. Co. 
Brown-Reddrop Co. 
Phoenix Glass Co. 
Chicago Lamp & Fixture Co. 
Kewaskum Aluminum Co. 
Schlueter Mfg. Co. 
Lehman Bros. 

Benjamin & Leipzig. 

Wm. A. Hodges & Co. 
Leo Schlesinger & Co. 
Schaffer Tinware Co. 

The Dearborn Co. 

S. Franklin Co. 

Central Specialty Co. 
Kerr Wire Products Co. 
Armiger Chemical Co. 
Tribble Cordage Mills 
Martin’s Mercantile Co. 
W. C. Redmon Sons Co. 
Schmidt Picture Frame Co. 
S. W. Farber 

Nichthauser & Levy 
Classique Studios 

Bronze Statue & Mfg. Co. 


Cleveland Metal Products Co. 


Dearborn Duster Co. 
Samoline Corp. 

Benjamin Electric Mfg. Co. 
A. Kreamer, Inc. 

Geo. H. Bowman Co. 

Jesse A. Dean & Co. 

Elgin Stove & Oven Co. 
Ritter Can & Specialty Co. 


Northwestern Expanded Metal Co. 


Alladin Industries 
Joseph Friedman 

Vodrey Pottery Co. 

H. E. Hooker 

H. C. Fry Glass Co. 
Geo. H. Bowman Co. 
Charles F. Koempel 
Stadler Photographing Co. 
Drescher & Wertheimer 
Beh & Co. 

Wabash Basket Co. 
Perkins & Jones 

Red Wing Stoneware Co. 
Venetian Art Lamp Co. 
Potomac Glass Co. 

Max Lowenstein 
McAnulty Co. 

Sheboygan Aluminum Co. 


Searles Mfg. Co 


Cudahy Packing Co. 

Acme Corp. 

John Ritzenthaler Co. 
Darden & Cox 

Levinson Bros. 

Miche! Hesse & Co. 
Kernes Mfg. Co. 

Turchin Novelty Mfg. Co. 
Parcholite Co. 

Advance Wood Turning Co. 
Hamilton Ross Shade Factory 
Zane Pottery Co. 

J. B. Finn 

W. G. Minnemeyer 
Century Cut Glass Co. 
M. S. Benford 

Helm & Soukup 

James P. Gordon 

F. B. Tinker 

Mel Flesham 


Ira A. Jones Co. 

Lewis H. Simpson & Co. 
Sam E. Bernstein Co. 
Ariel Company 

Landers, Frary & Clark 
Hartman-Malcom Co. 
Johnson-Meyer Co. 
Housefurnishing Journal 
Royal Metal Mfg. Co. 
Duncan & Miller Glass Co. 
Herbert Cut Glass Co. 
Enterprise Aluminum Co. 
L. Bernadaud & Co. 
Classique Studios 

D. E. McNicol Pottery Co. 
N. O. Cederborg Co. 

C. A. Postley & Son 
Federal Glass Works 
Venetian Art Lamp Co. 
Wagner Mfg. Co. 
Luzerne Cut Glass Co. 
Bryce Bros. 

Haviland & Abbott Co. 
Jesse A. Dean & Co. 
Weston Glass Co. 

Kranz & Sell 

Crown Cut Glass Co. 
Keystone Publishing Co. 
E. H. Sebring China Co. 
C. & C. Cut Glass Co. 
Fenton Art Glass Co. 


American Aluminum Ware Co. 


Francis Leffler 
Royal Art Lamp Co. 
Roseville Pottery Co. 


Mitchell, Woodbury & Co. 


For further information address the Glass, Pottery, Lamps and House-Furnishings Association (Not for Profit), 


403 Ellsworth Bldg., 


Chicago. 
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GRAND PRIX GOLD MEDAL 
SAN FRANCISCO 1915 ST. LOUIS 1904 
TURIN 1911 PETROGRAD 1900 


BRUSSELS 1910 PARIS 1900 


MARSEILLES 1901 ' Factory of Quality - China A. S. O. 


es of 
the \at% ay e World 
Kein 
Ph. Rosenthal & Co., Ltd. 
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OFFERS THE PRODUCTS OF ITS SEVEN DIFFERENT WORKS DIRECT TO 
AMERICAN IMPORTERS —NOT THROUGH AN AGENT 
THE FACTORIES ARE LOCATED: 
SELB - BAVARIA + $ SELB - BAVARIA + 


ART CHINA—Figures TRADE MARK 
Hand painted China 


an © 
Sh anes of all kinds Keo ol 
MARKT REDWITZ = BAVARIA - 


Chemical Porcelains TRADE MARK 


Dinnerware Coffee—Tea TRADE MARK 


and Breaklast Sets, Motel- - cy 
a pax Se aa ac Sa 
PLOSSBERG-) ~ BAVARIA ~ 


TRADE MARK 
oe 


Dinnerware —Coffee—Tea 


and Breakfast Sets, etc. an SK for all purposes 5 ch, 
d Breakfast Sets, et Reon purp Reon val 
KRONACH- ~ BAVARIA ~ SELB = ELECTRIC DEPARTMENT > 


Dinnerware— Coffee —Tea Cooking utensils High and Low Tension ng ee 
and Breakfast Sets, etc. 7 Insulators RADE MARK 
Ce Porcelain for the electrical VERON 
Ce TRADE ) ©) trade Jon wok, 
TRADE MARK MARK eS _———— 
a RYE ‘i met Resinthad HENNIGSDORF 
MARKT REDWITZ -F. THOMAS ~ $ ALLG.-ELEKTR.-GES. WIGS 
Dinnerware—Coffee—Tea High Tension TRADE MARK 
and Breakfast Sets, etc. ee Xl iN) Pet Insulators : 
TRADE es Roose 
WALDENBURG =. SILESIA + C.KRISTER 3 WEBER & CO NURNBERG 
SS SS SN SSS 
Dinnerware—Coffee— Electrotechnical Insulating 
Tea and Table Sets eS) Materials TRADE MARK 
Hotelware, etc. TRADE MARK Steatit Spark Plugs and STEATIT 


urners 


pies 
Exhibition of the products of all the above works: 


¢ BERLIN W. 9 Bellevuestr: 10 
: LEIPZIG FAIR Dresdener Bank 2nd & 3rd Floors 
: SELB ~ BAVARIA~- Sample Room 
$ WALDENBURG (Silesia) C.Krister 3 
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(A es 
NEW LINES 


of 
Bassett China 


and 


] English Earthenware 


a 
Ss an 
@ Are now in stock or in transit from our 
English and Bohemian Potteries. 
@ Open stock patterns especially selected : 
for their style, design and coloring. 


jE 


GEO. F BASSETT &.€0, INC 


13 Darcay St. TCG PARK PLACE, 
New York, NY 
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SERVE 


BYVERS Of- 


Twenty-nine 


ts 


CHINA-GLASSWARE -LAMPS-HOUSEFURNISHINGS aa 
GIFT SHOP & ART GOODS-DOLLS & TOYS * 


The POTTERS CO-OPERATIVE CO. 
Established 1876 East Liverpool, Ohio 
Dinnerware, Hotel China and 
Specialties 
Chicago Display: 

Room 43, Palmer House, 


Geo. W. MeNicol, Mer. 


THE UNITED STATES 
GLASS CO. 
Room 409, 30 E. Randolph Street. 
F. T. Renshaw, Chicago Representative 


OUR CHICAGO DISPLAY ROOM CON- 
TAINS COMPLETE SAMPLE LINES 
DIRECT FROM OUR FACTORIES. 


_-— 


Gra SA, [ONES (@. 


7 North "Wabash Avenue 
Chicago 


REPRESENTING 


Pope-Gosser China Co. 
Seneca Glass Co. 
Susquehanna Cut Glass Co. 


Luzerne Cut Glass Co. 
and 


five well known lamp manufacturers 


GILL BROS. CO. 
LIGHTING GLASSWARE 
THE McANULTY CO. 


Aluminum for special sales 
Copper and nickel plated ware 


17 North Wabash Ave. 


This space open to a _ progressive 
Chicago advertiser. Phone Wabash 860 


for rates. 


THE ALBRIGHT CHINA CO. 
Plants: Carrollton and Scio, Ohio 
Main Sales Office, 17 N. Wabash. 
Room 201. Phone Dearborn 22138. 


I, E. Minks, Secty. and Sales Mgr., in 
charge 


China—Glass—Aluminum—Enameled 
Ware 
CHRIS. H. UEBERROTH & SON 
Representing 
The Saxon China Co. 
The Cambridge Glass Co. 
Leyse Aluminum Co, 
Strong Enamel Co. 
Ph. State 7285 


60 E. Lake Street 


THE SALEM CHINA CO. 


High Grade American Dinner Ware 
Display Room, Suite 1505 
Lake View Bldg., 116 S. Michigan Ave. 
MR. A. V, STRELITZ 
Representative 


THE LIMOGES CHINA COMPANY 


Represented in Chicago by 
JoHn G. EpMuNDS 
1319 Michigan Ave. 


T. J. KELSEY 
Representing 
WEST BEND ALUMINUM CO. 
West Bend, Wisc. 
Display Room 211 
17 N. Wabash Ave. Chicago 


HUNDREDS OF NEW ITEMS 


in cut glass, ivory ware, silver 
ware, boudoir lamps and novelties 
that sell—will be found in our 
1922 catalogue—write for your 
copy today. 

GERMANOS IMPORT & EXPORT CO. 


Transportation Building 


Ernest Wolf, Inc. 
917-919 W. Madison St. 
Write for our 1922 Catalogue 
Just from the press. 
Glassworks at— 
Forest Park, Ill., Franklin and Har- 
lem Streets. é 
Oak Park, IlJ,, 1121 Lake Street. 


LEWIS H. SIMPSON & CO. 
17 N. Wabash Ave. 
Representing 
Athens Glass Co., Fenton Art Glass Co., 


Huntington Tumbler Co., New Martins- 
ville Glass Mfg. Co., H. R. Wyllie China 
Co. 


HELM & SOUKUP 
Representing Manufacturers of: 


TABLE AND ILLUMINATING 
GLASSWARE 


Import and Domestic 
Display Rooms 


17 NORTH WABASH AVE. 


When going to Chicago, wire or write Crockery & Glass Journal, care of J. H. Smythe, 312 
South Clark St., for hotel reservations. 


BUYERS 


Thirty 


EK. W. Hammond, 
Howard S. Bokee, 
George D. Dinkel, 
Fred Kline, 

B. F. Prichard, 
Kelly & Reasner, 
Geo. Hunter 


F. C. Seubel 


ea 


Oe 3 
Representatives in Charge 
4 

Geo. R. West, 
Geo. L. West, 
Charles H. West, 


x 
oo 
© 
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GEORGE R. WEST & SONS 


JEANNETTE, PENNA. 


WeE are pleased to announce an exhibit of the 
finer grades of decorated glass, china and an 
exclusive line of wrought iron art goods, from Jan- 
uary 3rd to January 27th, at the Hotel Henry, 
Pittsburgh, Pa., Parlors M, N, O, Q, R. 
Representatives from our various offices will be in 
attendance during the exhibit. 

We also solicit inspection at the show rooms of the 
following representatives: 


George D. Dinkel, 
44 Federal St., 
Boston, Mass. 


E. W. Hammond, 

10 W. 23rd St., 

New York City. 

Howard S. Bokee, 

122 W. Baltimore St., 
Baltimore, Md. 

U. S. Crockery & Glass Co., 
922 Chestnut St., 
Philadelphia, Pa. 


Kelly & Reasner, 
17 N. Wabash Ave., 
Chicago, Il. 

Fred Kline, 


(Southern Representative.) 


U 


° 


GOLD ENCRUSTED 


AND 


HAND PAINTED 
CHINA 
and GLASSWARE 


UUSUULI LUSHAN LLL LENA 


° 
2s 


Our Line Will Be Dis- 


ROUND EDCE 


VITRIFIED HOTEL WARE 


played in Room 840, Forti 
Pitt Hotel, During January. 
R. D. Otto in Charge 


4291-Jar. Dec. 40 
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WHEELING DECORATING CoO. 
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x PLAIN WHITE DECORATED xt 
i] woreis woseraus |p ens 
My CLUBS CAFETERIAS 2 R. E. W. Newton Us eS Greonoriae 
y ‘ RAILROADS - STEAMSHIPS i 706 rtp oes h 92 Chestnut Bt. 
H Ag; gO, - Philadelphia, Pa. 
F RESTAURANTS at I. Silverberg F, A. Wallenhorst 
y THE MAYER CHINA CO. 2 eB. Twenty-third St. ayy, ineray 
x Qo BEAVER FALLS, PA. VO New York, re a Rint aed Md. 
NG Se Los Angeles, Oal. s 
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Ga be | f Mineral Colors and Chemicals 


SULPHATE 


CARBONATE B. F. DRAKENFELD & CO.., Ine. 


NITRATE 50 MURRAY STREET, NEW YORK 


EAST LIVERPOOL OFFICE: Potters’ Savings and Loan Bldg. C. NICK MUESSIG 


——al 


Sore i em ig rR a aT =n i ia a la a ace 
_ The Roessler & Hasslacher Chemical C NE 
3 € noessier assiacner emicai Lompany ORK : 
= BRANCHES : = 
= Cleveland, O. Chicago, Il. Trenton, N. J. Boston, Mass. Philadelphia, Pa. San Francisco, Cal. = 
= New Orleans, La. Pittsburgh, Pa. Kansas City, Mo. = 
3 e e e 0 = 
: Liquid Bright Gold CHEMICALS : 
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to make a good display, when fewer blossoms 

well grouped in a “Japana” Cut Flower Holder 
will give a finer decoration at a smaller cost? Why 
crowd the flowers together where the necessary fluids 
cannot pass up the stems to the blossoms and _ leaves, 
when the stems can have plenty of room in a “ Japana” 
Cut Flower Holder and draw up all the water they need 
because of the special “circulation” in the “ Japana”? 


W HY buy more flowers and crowd them together 


Factories at 
Carrollton, Ohio Scio, Ohio 


POPULAR PRICED DINNERWARE 
OF QUALITY 


Three shapes 


Glendere—Fancy Shape 
Highland—Plain Shape 


Pilgrim—Octagon Shape 


EXCLUSIVE DECORATIONS 


MAIN SALES OFFICE 
Room 201 
17 North Wabash Avenue 
Chicago, Ill. 

I, E. Mincks, Sec’y and Sales Manager in charge. 
FACTORY SALES OFFICE 
Carrollton, O. 

J. I. Lorn, Treas. in charge. 
EAST LIVERPOOL SALES OFFICE 
Faulk Bldg. 

East Liverpoo!, Ohio. 

Wm. T. McNurr, Pres. in charge. 


Circulation 
\ of Water 
/ Keeps 
Flowers 


Fresh! 


ee TTT TTT TUTTO POLLO COOOL ECO CO COLO LLO CCU CUCL 


SE 


ae 


2; 


SSS 


fs: 


OUR DOME SHAPE 


We are the sole manufacturers of the “ Japana” Cut 
Flower Holders. 


Prices submitted upon request. 


The Japana Specialty Co. 
GRAND HAVEN MICHIGAN 
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New York Directory 


IMPORTERS 


FERDINAND BING & CO.’S, Successors, 
67-69 Irving Place, near 18th St. 


Art Pottery, Marbles 
Lamps. 


EDWARD BOOTE, 35-37 West 23d St. 
Cauldon China. Wood & _ Sons’ 
Earthenware, Gibson & Sons’ Teapots 


GEO. F. BASSETT & CO., 73 Barclay 
St. 


“The Dinnerware House of America.” 


L. D. BLOCH & CO., 37-41 Fast 18th St. 


Importers of China and Glass, Mfrs 
of Lamps, Shades and Novelties. 


CZECHO - SLOVAK COMMERCIAL 
CORPORATION OF AMERICA, 141. 
151 Fifth Ave. 

Czecho-slovak glass and china of every 
description. Lighting Glassware, 


Dolls, Toys and Novelties. Telephone 
—Ashland 7640. 


JOHN DAVISON, Inc., 14 Barclay St. 
English China, Earthenware 
Glass. 

A. J. FONDEVILLE & CO., 135 Fifth 
Ave. 


Successors to Fondeville & Van Ider- 
stine. Importers of China, Glass and 
Earthenware. 


OTTO GOETZ, 43 Murray St. 
Importer of Crockery, China 
Glassware for immediate delivery. 

HAVILAND & ABBOT CO., 920 Broad- 


way, corner 21st St. 


HAVILAND & CO., 11 East 36th St. 
The Famous “Haviland China” 
known since 1840. 

KWONG, YUEN & CO.. Inc., 253 Fifth 
Ave. 

Importers of Chinese and Japanese 
Goods. Telephone—Madison Sq. 9656. 

HERMAN C. KUPPER, 52 Murray St. 
Ahrenfeldt French China. 

MADDOCK & MILLER, 54 Murray St. 
Royal Worcester China, John Mad- 
dock & Sons, England, Allerton’s Line 
Earthenware and China, Price Bros.’ 
Teapots, Wileman & Co., China. 

G. E. MEISSNER, Importers and Com- 
mission Merchants, 108 East 16th St. 
Aluminum Cooking Utensils, House- 
furnishing Specialties, Dolls and Toys, 
Vacuum Bottles and Novelties. 

MOGI, MOMONOI & CO., 105-107 East 
16th St. 

Importers of Japanese Goods. 
phone—Stuyvesant 1056. 

MORIMURA BROS., 53-57 West 23d St. 
Japanese Goods. 

LA PORCELAINE LIMOUSINE. 25 West 
Broadway. 

Formerly M. Redon. 
ment, Agent. 


Bronzes, and 


and 


and 


Tele- 


Alfred G. Mo- 


PERCY N. LEYLAND, Inc., 184 Fifth 
Ave. 
King & Barrett, teapots; George 
Jones & Sons, Ltd., china; Wedgwood 


& Co., Ltd., earthenware. Telephone, 
Gramercy 6626. 


The Fifth Avenue 
Building 


Uptown Headquarters 
for the 


Glass 
Metal Goods and House- 


wares Trades 


Pottery China 


WM. S. PITCAIRN CORPORATION, 


104 Fifth Ave. 
Grindley, Doulton. 


PAUL A. STRAUB & CO., 105-107 Fifth 
Ave. 


Tirschenreuth Dinnerware, 
ties in glassware, etc. 


ROBERT SLIMMON & CO., 96 to 102 
Church St. 
A. J. Wilkinson’s, Ltd., J. H. Weather- 
by & Sons, Bourne & Leigh, R. Sud- 
low & Sons, Shorter & Sons, Royal 
Aller Vale and Watcombe Pottery. 


L. STRAUS & SONS, 42, 44, 46 Warren 
and 116 Chambers Sts. 
Importers and Manufacturers. 
TAIYO TRADING CO.. Inc., 101 Fifth 
Ave. 


Successors to Takito, Ogawa & Co. 
and the Tajimi Co. Japanese and 
Chinese Goods. Catalogues upon ap- 
plication. Tel.—Stuyvesant 3823. 
Chicago Office, 327 West Madison St. 


B. TOMBY. Inc.. 9 East 47th St. 
Sole Agents, Reinhold Schlegelmilch, 


Furnival. 


Special- 


Paul Mueller, Lorenz Hutschen- 
reuther, Staatliche Porzellon, Bing & 
Groendahl. 


JUSTIN THARAUD, 25 West Broadway. 


Sole agent for L’Union Ceramique, 
Limoges, France. 


Myott, Son & Co., Hanley Staffs, Eng- 


land. Poszellanfabrik | Fraureuth, 
Saxony. 

VOGT & DOSE, 65 Barclay St. 
Open stock dinnerware patterns. 


White China for decorating. 


J. H. VENON, Inc., 104 Fifth Ave. 


Martin China, Limoges; Gustafsherg 
China and Earthenware, Sweden; 
Kosta Crystal, Sweden; Rorstrand 
China and Earthenware, Sweden. 


KENNARD L. WEDGWOOD, 255 Fifth 
Ave., between 28th and 29th Sts. 


Josiah Wedgwood & Sons, Ltd. Tele- 
phone Madison Square 7429. 


DOMESTIC GLASSW ARE 
BONITA ART CO., Cox & Company, 
Representatives, 120 Fifth Ave. 
“The House of New Ideas.” Cameo 
Etchings and Encrusted Coin Gold. 


CAMBRIDGE (0O.) GLASS CO., New 
York Salesroom, 49 W. 23d St. 


Manufacturers “ Nearcut” tableware, 
thin blown tumblers and stemware. 
DIAMOND GLASSWARE CO., Fredk. 
Skelton, Representative, 200 Fifth Ave. 
Colored and Iridescent Glassware. 


ECONOMY TUMBLER CO., Morgan- 
town, W. Va. E. W. Hammond, Rep- 
resentative, 2 West 23d St. 


Fine blown tumblers and stemware. 
FOSTORIA GLASS CO., 141-147 Fifth 
Ave. 


Pressed and blown glassware. 
Nixon, Representative. 


GILLINDER & SONS, Inc., 224 Fifth 
Ave. 
Lighting glassware, glass specialties. 


LANCASTER (0O.) GLASS CO., Fred 
Skelton, Representative, 200 Fifth Ave. 


John 


Pressed ware, lamps, tumblers and 
novelties. 
UNITED STATES GLASS CO., Albe- 


marle Bldg., 24th St. and Broadway. 
Pressed and blown glassware. 


LAMPS, SHADES AND LIGHT- 
ING GLASSWARE 


ARMOR BRONZE CO., Factory, Gar- 


wood, N. J. Showrooms, 236. Fifth 
Ave. and 67-69 Irving Place. 
Manufacturers of metalized lamps, 


lighting fixtures, art objects, book- 
ends, etc. 
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COOK-ART ILLUMINATING PROD- 
UCTS CORPORATION, 225 Sth Ave. 


Manufacturers of Henri Raphael 


Cook’s Art Lamps and _ Shades. 
Factory: 255 West 44th Street. 


WM. R. NOE & SONS, 43-47 East 10th 
St. 


Illuminating glassware, 
lamps and silk shades. 


mahogany 


PHOENIX GLASS CO., 230 Fifth Ave. 


Illuminating glassware, electric port- 
ables, oil lamps, etc. Telephones, 
Madison Square 6435 and 6436. 


THE H. E. RAINAUD CO., 19 Madison 
Ave. 
Table, Boudoir, Desk, Piano, and 
Floor Lamps in exclusive designs and 


finishes. Dela Croix and Wilcken, rep- 
resentatives. 


ROYAL ART GLASS CO., 243 Canal St. 


Manufacturers of metal 
electricity and gas domes. 


lamps for 


THE MAIBRUNN CO., Inc., 40-42 East 
19th St. 


Lamp. Shades and Lamps. 
Stuyvesant 6696. 


Telephone 


CUT GLASS 
H. A. DIEHL, 7 West 24th St. 


Cut glass—complete range of shapes 
and patterns in heavy and _ light 


cuttings. Gold-encrusted glassware. 
Mirror plateaux. Telephone—Wat- 
kins 9917. 


LIBBEY GLASS MANUFACTURING 
co. 


Cut and Engraved Crystal. Room 
209 Fifth Avenue Bldg. Represented 
by K. P. Lockitt. 


THE PAIRPOINT CORPORATION, 43 
West 23d St. 


Complete line cut glass, Sheffield re- 
productions, electroliers, silver plate 
and prize cups. 


DOMESTIC POTTERY 


FRENCH CHINA CO., Sebring, Ohio. 


E. V. Weiss, Sales Manager, 874 
Broadway. MHigh-Grade Semi-Porce- 
lain Dinnerware. 


GUERNSEYWARE, Cambridge, O. 


New York Saiesroom, 16 W. 23rd 
St Vitrified Porcelain Cooking 
Utensils, plain and decorated. Welded 
edge Hotel Ware, plain and decorated. 


ROSEVILLE POTTERY, 621 Fifth Ave. 
cor. 50th St. 


Art Pottery, Jardinieres and Black 
Tea Pots. 


THE SAXON CHINA CO., Sebring, Ohio. 
E. V. Weiss, 874 


Sales Manager, 
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Broadway.  High-Grade 
celain Dinnerware. 


Semi-Por- 


THE SEBRING POTTERY CO., Sebring, 
Ohio. 


THE WORCESTER CHINA CO., Se- 
bring, Ohio. 
M. J. George, Representative. Fourth 
Floor, Armion Building, 7th Ave. and 
36th St. High-Grade Dinner Ware. 


DECORATORS 


FLOGEL DECORATING WORKS. 129- 
131 Fifth Ave. 


Dealers and Decorators of Fine 
Glass and China. R. H. Flogel, Pro- 
prietor. ’Phone, Stuyvesant 8905. 


COX & COMPANY 


120 5th Avenue 
N. W. corner of 17th Street 


Glassware 


Imperial Glass Company 
Economy Tumbler Co. 
Bonita Art Glass Co. 
T. B. Clark & Go. 
S. K. Bitner & Co. 

High Grade Dinnerware 


Homer Laughlin China Co. 


Pottery 
Oxford Pottery Co. 
Brush McCoy Pottery Co. 
Housefurnishings 
Toledo Cooker Co. 
Wapak Hollowware Co. 
Gas and Elec. Table Lamps 
Wm. B. Young Co. 


Sterling Silverware 
Frank W. Smith Co. 


Statuary 


Moriconi Statuary Co. 


MANUFACTURERS’ AGENTS 


H. BENEDIKT, 7 West 22d St. 


Representing Canonsburg Pottery Ca, 
W. S. George Pottery Co., Indus- 
trial Glass Co., Atlantic Cut Glass 
Works, Wilson Mfg. Co., Pfaltzgraff 
Pottery Co. Telephone, Gramercy 5144. 


DELA CROIX & WILCKEN, 19 Madi- 
son Ave. 


H. Northwood Co., Colored and 
decorated glassware. Illuminating 
glassware. Lustre Art Glass Co., 


Artistic glassware. Lighting glass- 
ware. The Sterling China Co., vitri- 
fied hotel specialties. | Telephone, 
Madison Sq. 9723. 


HORACE C. GRAY CO., Fifth Avenue 
Building. 


Representing Fenton Art Glass Co., 
Glassware, cut, colored and plain. 
Star Glass Co., Illuminating Glass- 
ware. Sterling Glass Co., Fine Heavy 
Cut Glass. Westmoreland Specialty 
Co., High Grade Table Glassware 
and Specialties. Marion Glass Mfg. 
Co., Popular priced light cuttings. 
Indiana Glass Co., Pressed Table 
Glassware and Lamps. Huntington 
Tumbler Co., Blown Glassware, Plain, 


Cut, Enameled and Etched. West 
End Pottery Co. Dinnerware and 
Specialties. Co-Operative Flint Glass 


Co., Table and Soda Fountain Glass- 


ware, Aquaria, etc. Telephone, Gram- 
ercy 6311. 


D. KING IRWIN, Fifth Avenue Building. 


Iroquois China Co., Hotel China. Na- 
tional China Co., Quality dinnerware. 
Aetna Cut Glass Co. and George W. 
Murphy, Heavy cut glass. Jona Cut 
Glass Co., Light cut glass. Paden 
City Glass Mfg. Co. Table, soda 
fountain glassware. Suite 305, tele- 
phone, Gramercy 6571. 


THOMAS G. JONES. Fifth 
Building. 


Avenue 


Representing McKee Glass Co., Bel- 
grade Glass Co., D. C. Jenkins Glass 
Co., Mound City Glass Co. Pressed 
and Blown Glassware. Telephones, 
Gramercy 291-292. 


GEO. C. KINDT & CO., Inc., 19-21 W. 
24th St. 


Manufacturers and Factory Agents. 
Brass wares, mahogany goods, serving 
trays, mahogany candlesticks, floor 
lamps, electroliers, silk shades, silver- 
plated wares, decorated basket wares, 
toys, dolls. Telephone, Farragut 
8850. 


McKENNA BROS. SALES CORP., 1271 
Broadway, corner 32d St. 


Kelly & Steinman, Inc., McKenna 
Bros. Cut Glass Factory, Camden 
City Cut Glass Co., National Mir- 
ror Plateaux Mfg. Co., Our Gold 
Decorated Lines, Special Value Lamp 


Lines, John FE. Rohrbeck’s Mirror 
Plateaux. Telephone, Pennsylvania 
2165. 


HENRY WITTE, 7 West 24th St. 


Representing Maryland Glass Co., 
Cumberland, Md.; The Krantz & Sell 
Co., Inc., Honesdale, Pa.; William H. 
Gibbs & Co., Inc., Stroudsburg, Pa.; 
Toledo Star Cut Glass Co., Toledo, O. 
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“Plumwood ” 


All Brass Electric 


Adjustable 
Portable Lamp 


The name “Plumwood” 
speaks for itself. 
Descriptive booklet 
mailed on request. 


PRICES ON 
APPLICATION 


, 4 The Plume & 
——— Atwood Mfg. Co. 


General Offices and Factories: WATERBURY, CONN. 
SALES OFFICES: 
CHICAGO: SAN FRANCISCO 


NEW YORK: 


30 E. Forty-second St. 29 E. Madison st.116 New Montgomery St. 


Resolved 


TPise nie I will go after business 
in 7922 in a bigger way; 


THAT I will let advertising 
work for me to the fullest 
possible extent; 


"THAT when I need advertising 
counsel, advertising desings, en- 
gravings or advertising literature, 


I will call up-- 


ROBERT RAWSTHORNE 
ENGRAVING COMPANY 


ARTISTS : PHOTOGRAPHERS : ENGRAVERS 
PRINTERS OF DISTINCTIVE ADVERTISING 


‘* Pittsburgh's Complete Advertising Service’’ 
HEEREN BUILDING AT EIGHTH STREET AND PENN AVENUE 


PITTSBURGH, PA. 
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Catalogue 


Pittsburgh 


lamp, Brass 


PITTSBURGH, PA: 


Manufacturers 


Rolling Mills and Factories: 
27th and 28th Sts. and 1st Ave. 
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The Pittsburgh Line 


For Bigger Holiday Sales 


for 


Glass Co. 


DEPT 22 


147414 
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Electric and 
Gas Portables 
and Fittings 


New Designs in Electric Portables 
with Parabola Shades; also with 
Hood Shades in large variety 
Stationers’ Goods and 

Smokers’ Articles 


Brass 


Cuspidors and Match Safes, Casse- 
roles, Pie and Baking Dishes 


Fire-Place Fixtures — Andirons, 


Fire Sets, Fenders, Coal Hods, 
Umbrella Stands, ete. 


“Perfection” Student Lamps 


Kerosene Lamps and Burners of 
all kinds 


MANHATTAN BRASS CO. 
Established 1865. 
Office, 332 East Twenty-eighth St., New York 


Western Sales Office: 
180 N. Dearborn St., Chicago. 
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Fumi 


GLAENZE 


Trading Corporation 


IMPORTERS 
Cur exetucive Market Poitery _ Showrooms: 33-39 W. 34th Street 


Oppenheim-Collins Bldg., New York 


Telephones: Fitz-Roy 6365-6366 
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35 Boulevard de Strasbourg 
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Peete is teeth A Ce C05 


Importers of 


French China, Glass 
and Earthenware 


st 
MeMRe gt lee Oot IE Ray 


Exclusive Designs 
Exquisite Colorings 


st 
PORCELAINS BY BARDOU-JOB 


Superb Quality, Exclusive Designs, Dec- 
orated by Hand in Most Modern 
Colorings 


Vases, Bowls, Lamp Bases, Candie Sticks 
Incense Burners, Jars and Novelties 
Glass Flowers, Shell Flowers 
Artificial Fruits 


H notkind China 


is stamped 


apvilay, on white china 


France 


quand, 
an ic on decorated china 


We respectfully remind dealers that the 
china stamped “Haviland or Haviland & Co. 
is the only china known since | 840 as Haviland 
China and that any other ware with the name 
Haviland in its stamp cannot be lawfully sold 
as Haviland China, or without the mention of 
the name in full with which it is stamped. | 

Any infringement upon our exclusive right 
to the denomination of “Haviland China” for 
our ware would oblige us to sue the offender 


Haviland & Co. 


li East 36th St., New York 


for damages. 
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